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nsth W ldAuusazngunmang uazainnisAneduadn fadewudn tndanng uazein

a

nsaaa lAuiNlszinnaeInadsn1sdaLdsnnTgane aanatwazdualsuINuIenaIe gL
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ﬁm : Schiffman, L.G. and Kanuk, L.L./(2004). Consumer Behavior (8”7 ed.).

Upper Saddle, NJ: Pearson Education, p. 256
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11 : Lutz, R.J. (1991). The role of attitude theory in marketing. In H. H.
Kassarjian & T. S. Robertson (Eds.), Perspective in consumer behavior (4th ed.).

Englewood Cliffs, NJ: Prentice Hall, p.319
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tufluiadnsniian uNIMARINiALAR naaRAe MNELETINARNNIEEWEIRATLATAWAN
d’ [~1 dl v [~3 = [ 1 [~1 o a [ % 2’/ =) a 3|
i AaunanelluANTEanan Aarin1swmLsaNuiALAR udsanntis Aaansduay

:l/ dgll . 1 :l/ dgll 1 v a a dgj all o dl
palata vira luifalade wazne liiAAngAnTsNN1sTeA NN lUNgn ASULELNING 2.3



37

NYH]) WATWLLIIRBUNLINUNAUAR (Attitude Theories and Models)

annsAnEnEaALTiABARaInuatdayasig o nudinsutenne e Ui
a . v v o ] X v o = ] o |
uAR (Attitudes) aanlfuansuuudaeiu udlneileniudariu lianuunnseiustdiels

v
o o N

At fRArAaazlLWI AR AT LITIALA

a

B (Attitudes) aanwili 4 wnAngaste il 1. wua

ﬁmmuﬁmmﬁﬂuﬂﬁﬁLﬁmmﬂm’m@mmﬂﬁ (Multiattribute Attitude Model) 2. ng#fn19
N3zvinaeNalmRNA (Theory of Reasoned Action) 3. NEJNNINENENAZLFINA (Theory

of Trying-to-Consume) 4. quwﬁLﬁlmﬁumﬂﬁﬁﬂﬁﬂﬂﬁﬂ(Functional Theory)

a

1. WUIAALLUANABIVIAUARTILAAANNUAILAANIIR (Multiattribute Attitude Model)

a

LWIAALLILIAABIAALARTLA AR NNANEARIENTR (Multiattribute Attitude Model)

HuuwiRnnuansliiiiunwirupiuedislnandsedlagmils (Atitude Object) TR« 7|
Tuanalu AuAn (Product) N31i3N17 (Service) MINAAWAAIT18IN1IAUAN (Product

Catalog) vi3ausziaunaanaa (Issue) Ineiiduaf (Attitude) 7 lAn11T HANIAINN1IN9L

'
aaa o o

2194n135U52049515InA (Consumer’s Perception) uagn1silsviiunnianiiindnAy (Key
Attributes) vije Avuite (Beliefs) i3 inaiisiads\n@euils (Attitude Object) (Schiffman
& Kanuk, 2004)

LLmﬁmLmuﬁ’]@mVTﬁumﬁﬁLﬁmmﬂumﬂ@mamﬂﬁ (Multiattribute Attitude Model) i
WL e lsinnsranaEnsaTRIETANAR 0L TNA Gufinann

aa

dl o 3| a dl i 3 o dl ¥ o a
NIZUIUNITNNANNANUN UADIATUANL L‘]JLLLLLL’N’]WV]H\‘ILuuvl,ﬂﬂﬂﬁ'.l’]ll?ﬂ@ﬂl’ﬂﬁ@llﬁﬂﬂ

©
D

aa

(Consumers’ Beliefs) NgnilAn@NTRNMaNUA8U998 WA ¥30RATIALAN TuwAn Ty

D

[ %

¥ T
aneuzll uoAnaenMartin FishbeimiiuiduunaRadtdsunraeuiuunnign vandAny

q
|

1990 = UUIAALEY Fishbein Aa N19LlsziiuANmaNAATUN4A (Salient Beliefs) Tl

AR eINNSNRTANAR AN (Overall Attitude) Tneafuietiaciema AuisTnaziay

dl = dl o = o dld ' dl a oA md‘
UBN GNNV‘]Q’]NL‘ﬁ@ﬁJIﬂ\?ﬂUﬂ’]ﬁ‘Nﬂm@ﬂHmzmﬁ LL@leﬁﬂ]'ﬂ‘Ll"Ilﬂﬂ GNWQﬂL‘LI’]ﬁm’J’]Nﬂm@MUMVIVLN

A UATAUTLLUIAALLUANANAUARTINAAINUAEATLANTTRY N9ARTIAUAR tAtTIMsa

Y 1 | 1
o  ar

alpdanilodn uwihfaes 2 fade Aa muwdssesanudand1Aty (The Strengths

of the Salient Beliefs) Aaa4laRanii warn171ssiiuAuid@eIuantiis (Evaluations of

those Beliefs) (Peter & Olson, 1996) AIWHLANNT 2.4



38

WHWNIWT 2.4 WULANaesiAuARNIiaanuaNaAnaxiif (Multiattribute Attitude Model)

Evaluation of
Product attribute

un : Assael, H. (1998). Consumer Behavior and Marketing Action (6th ed.).

Cincinnati, OH: International Thompson Publishing, p. 304

a

UWLIAALLILAIABTIAUARTIAAAINUANYIARIANTIR (Multiattribute Attitude Model) 3

a

| a A&I o tSI o o t:lltal '
WuuuARWaN T UARILA AL ALA ANNFDA

1%

RE) (The Attitude-toward-Object Model) WAz

| a all 1 QI IS o Y dl o o a o a % A a
duluAsnvunzanatneds Inaaniziilein i iinedniauamseduan veanisLsnis

a a A

= a 2 o a o a dsj é{ -dl Y a a o Qndl
WraRINAUAN InefiAuARAIMULLSIANTHAN HATUAINN1INHLTINANTAUARTIA vTaTeaL
(Favorable Attitudes) Twfn@ui visensndua inanziuslnalnanmene luamaniis

(Attributes) UBIAUAN ViRRTAUAITIL ANz IEWTRNeanuN IERA T T L nag Tu

[ dl 1 = = dl o Y a o Anlld o Y oA A o Ad‘
srauddnala iramasnanazin inenAuARNA Tun1enssiwdu Qﬂiiﬂﬂqzﬂﬂﬁuﬂﬂw

'
v a v vy Ay a '

4@ visalaigau (Unfavorable Attitudes) Tusn@uAn visansdudi NgUslna3andndans

o

ANURRNNFRINNT (Desired Attributes) luseau luiiieane vizaidelde (Negatives) vi7e

'
wa A

HAnuantAnldfeenis (Undesired Attributes) snniiulyl
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2. Nqu)n1snTeinadnaliuana (Theory-of-Reasoned-Action Model)

NOHNNINITNBLNHINANA (Theory-of-Reasoned-Action Model) 1 tluuuy
@"f]@mﬁﬁuﬂﬁﬁﬁﬁi@wqﬁmw (The Attitude-Toward-Behavior Model) aZan#19a Ny

ANAeTIAUARNNFRIRT (The Attitude-toward-Object Model) tagiLLANAR IR Aang)f

a

na3u (The Attitude-Toward-Behavior Model) #1814 iAUARLa9UAAL Y ARATNHFRNGF

n993 (Behavior) ¥3an1snsenn (Action) MNeariudeladeanile (Object) ununaziiluiFAuaR

[

1 1 ¥
Piriadng (Object) TNAAINNIIIATIANARANDLLLA A8 AN avsaiuluiizeangF

o 1

N9 UWATNANAWART M Aaudasas indiReiungfnssnass (Actual Behavior) 11nn37

¥

LUUANANTIALARTIHFAaTRT (The Attitude-toward-Object Model) w1z luaaaifluasa §
a alal Ad‘d 1 a % a &I a o a 1 1 dgj a v ng ?/ 1

UFNANNAALARN A RO ALANTLANIS BN ARAR bNALADNFTARWATUI 111 289

A @ o

NHIIANININ LT UAL

v
NOENNINIENaEHIURAKA (Theory-of Reasoned-Action Model) Hilqnsanung

1
o

WWadnAnAslasienisiiangAngsu (Behavioral Intentions) gutiadnnaniladeninauau
Ta1gipng - N liAagUagsasian1aniuig wseAIANsdng Angsnass (Actual Behavior)

a

U IS :l/ d” 1 a < . I 1 1 dl a a
wiidgusinaariianumslatentineaisla (Sincere Intentions) e lutaesendnaniinng s
i’/ o = o ] $ 2 o L2 a 4 A nzll ]

nagniil Wnaziiladuunsnang e Mldngnssuasesieaa viedeawulyl iy
o 4‘ IS i’/ di/ a tﬂl dll | 1 v o A { a
WrinuAUUENE AN Az EaaNeiaLeTed wianataulaaannsyiuii vzasyndnamu

a

melideRaRumiiulaauauiesnduting vieldfsiiimudanudPnguiifeanisang
wna hludn sy (Kotler, 2000)

LULRNABINGEINNINITINaE MRS (Theory-of-Reasoned-Action Model) 4l
LUUANA8INN91NeALTENRLANN °] 2897TAUAR (Attitude Components) N13axLdNAReIT
28 19ATRUARNUATTNNTITUTINIATIE T4 oA ZahManiinTlas a%eil snlditenisasung
LL@zmiﬁmwmmmimﬂﬁlmﬁquﬁﬂﬁmmtﬁju?ﬁmiﬁﬁ@ﬁu

LL‘UU@SWaquwﬁmimzﬁqmjwﬁmram@ (Theory-of-Reasoned-Action Model) ‘fl
{1n131/501 999N UL LA A UANTBILUIAALL LA ARIYIALARA NS ALsENaL
(Tricomponent Attitude Model) Tataziinesflssneureanuesfilsznay anuuLs aeesia
UARAINEYALITZNAL (Tricomponent Attitude Model) Faldun aelsznaudnuauAn
(Cognitive Component) 89AUsznauAUa13u0d (Affective Component) uazasALlsznay

A1UNFNITN (Conative Component) N1 wiaziinsdnanglasaainesnaliainias wan

anLan flainsusnaTasasda
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LELNINT 2.5 ULILISIA23Ng BN1aNaeinaenalingna (Theory-of-Reasoned-Action

Model)

Beliefs that the behaviot
leadls 1o certam oulcomes

Altitude waid the behaviod

{
7”
[

Evaluation of the oulcomes

\

Eeliefs that specific refes

thunk [ should or 5 n't
perfam the behavies

A
3

V4 i v

Motivation to comply wi

the speciiic 1efeen
AN - Schiffman, L.G. and Kanuk, L.L. (2004). Consumer Behavior (8m ed.).

.

Upper Saddle, NJ: Pearson Education, p. 261

293ULILR1804 e WilAnA M laneaiuANesTA (Intention) aaedisinasan Taanis
WnesAlsznauLnesia il Aefife ugsing1umiadaan (Subjective Norm) idinun 193 1ive
X o = o ] o o j . A >
azlininAnud laiaNansENLN L IIn §1UN43AN (Subjective Norm) Hslaasusialaay
11 (Intention to Act) atinslpatinsuilssesyprausazyana
U359nFIUNNEIAN (Subjective Norm) awnsndalalanns laagiustnanunil ay
A1AIARNHARTNEAR LN ANTINTELTINAAWTWATNIEI Anginaades iy Auin
dl o dl 1 [~1 % a YR v a (% ] 1 o
el ATaUATY iNauFINgU luAu Ndseiliuanndadntesiusina satnaguy 1a3an
ALNNIANHILAY gaterindsiansandnaraasnausta s Camry uazfivganinsalassiae
11 BdaudnaudazAnatnals raauinazAnacngls Wurausavzaly s nng
azfiounNAnYedRUNIgN 3R ANlA1R9AWBIIN AXANNNINLENTNLITTA g IUNNAIAN

(Subjective Norm) 189AU ] 1
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3. NRHNITNENENATLFLNA (Theory of Trying-to-Consume)

tlaqiulARadmuINsianane (Extend) TAs9aine NeniviAuas waliinnis

A o ~ = a v a yaa X A4 oA A o
AR YFRTN M EWNIAINI TR AN DN ANTINTeN LTI A LARETY vizaiNeTazidnla
qnilszasAaasnistiinazesdusing Tnadaunsainaaunenaniiaziding (Trying to
Consume)

NoENNINENINAzLFInA (Theory of Trying-to-Consume) gnaanuuLau ey
AIRBLLBMATE 7] NatiAAAIN tuLe (Certain) 209401932910 (Action) YiFBHAGWS
(Consequence) MNTIVIAEABN 7 AINNAIINIMAITIEN UFIRTUNUT AN kN LY99

o o‘?-// v % tﬂl a =l dsj
NAANEIL A2ENTFAZYIALAANNENENNNAZLZLNA (Consume) 11788 (Purchase)

Ao Huue L (Uncertainty) MR 873 inaNglassatedsnyAng
(Personal Impediments) @1 88INARLNYLA LATALNUNLHTINaA u%mﬂ@qﬂmmmnﬁq
wIndax (Environmental Impediments) W ARAINI I0TLATDIUAUTAIIAT 4,500 LN 16
Tus1An 1,200 UnunAndili 200 ViaLLsNA93 e Tl FeWsaan 8.00 1. —9.00 1.
Jlusiu Tegrlassrnanil azdanalinasiiangfnssuisiesnns (Desired Behavior) 1iu

wasulyl videldineTuias (Schiffman & Kanuk, 2004)
4. noufieanumsldilsslami (Functional Theory)

nounaaiunnslgyUselemd (Functional Theory) iluunanianisldusaqala

(Motivational Approach) IaginsnyARauntsiaauAs wazasiAuaRuiuld e imunziu
an1un19nd vieanstinAelad il (Attitude Object) ldldds luminesusiazynnatiu uas

o a in/ = d,( dl w o o 173 6 1 dl % dl = [
RAuARTienana1Y e liuunsiunistin i gl ss Teminnnnauilansinnlunamiea
16 i faesrAuaR (Atitude) uilweanidly 4 @drdsaafiuma 10 ndneiulsslaaiildaas
(Utilitarian Function) 2. NHNNNITALNDUNINANSD] (Value-Expressive Function) 3. PN
nstlasiumonuilugoies (Ego-defensive Function) uaz 4. winfisnumng (Knowledge

Function)
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'
o adaa

wtinsudsslamildans (Utilitarian Function) gUFlnAviruARNNFams AUAILN

v a

! 1 dl a 1 Zj/ = ¥ 1 I =
AUBENNANN LW?'W%[51'5"1ZﬁuﬂquuﬂﬂiziﬁmiﬂﬁﬁﬂEU’N@E'N@% mngLTlnALALIA

u

dszaunisainisldlselomiannAudvesnsduinils fiauansens@udueal

15TnArAwsTl ARwur lnAeulln1envrgsaula (Favorable)

L

nrnn1saziaun nanenl (Value-Expressive Function) fiAUAR luntindil 7ey

Lmﬁﬂumwmﬁ@uﬂmﬁwmﬁqﬁuﬁm (Consumer’s General Value) giluuung

aaa

A HUTIR (Lifestyle) tazau1Am (Outlook) ﬂ’]ﬁ’]ﬂNUﬁ‘IﬂﬂﬂJVIﬂuﬂ ANARBNIT I

A @

nsdwvidefefiildaamaTulntaadelvsl 7 Huazvieuliiunammdunuin

|
o aa

1 1 v
adel uarivirupinAaudae il lunsnasedudAniaulu wuazldinatulagduga

¥

ARI AN

nrinn1stlesiumanutilusiawes (Ego-defensive Function) Tnainnnuda Auisndnas
siagnistnilasninansndaasnuiasaananasdanialu (Inner feelings of doubt)
e i) Y 2 - .
AUAANT FDINNTANNINAINI9ANINEAN tazmMsTula MunuiAw e
" ey W e w AN Y R
wraANasduvat lusa Tusanninuwinivesiruafdeiinn1d 16un dives

o _a @ v
sedunaunne um

oy o % . > [% o = ¥ =
wiNsuAK3 (Knowledge Function) tagiiialiluda ausnsinagiaanusasnisi

2§ (Need'to Know) wazidnla (Understand) laignagiflunu vise@snasiinuigsios

o

Tiwulae viseduiusang uazaidsesn1snazii Gananainglddniu A

AaaN1IN9ANNAM(Cognitive Need) BetiuiluiladadnAuftinnnsnainazsiaeli

o

¥

ANl lA [NaNaiINnUssnatn WA LA ALN199 AL ALAN (Product

=

Positioning) TuAnsiduasauds dusn waznsaduavaiasiis lBneienunaznay

ANBNAINARIN1971425 (Need to Know) WlWuigUz lna Inanasawinlinde

|
=3

Weein (Advantages) WMleRs@UAGUI Sﬁ\muﬁﬂm NANALARNA HAaLNe e

1
[

A a v A o , P o A o
NEINUALATNNENENINA mﬂH@WIMTQﬂ@@ﬂQWNiNLLuT@ W?ﬂﬂqu@U@uLﬂﬂQﬂU

=2
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a a acv aa [ & & ¥ a )
LUIARA NE 1) LL@%QW‘HQQﬂWLﬂﬁl’)ﬂllﬂ’)']&lﬁl\ﬂa'qsﬂﬂmﬂﬂE\Jlll‘itﬂﬂ (Purchase Intention)

[ % 1

Y0 X . @ o = o o 0 A o
M’]&Im%sﬁﬂ (Purchase Intention) WIUANUINTIARENNAITNANATUREINNNIN NN

o

2 dl =K ) Y] il, df .
NI1ARANARRAINITNASAN TN LL@tVI’]ﬂ’)WNL‘LI’]EL’Q LW’j"]tﬂ’)’WﬁJﬁNiﬂsﬁ'ﬂ (Purchase Intentlon)
= o = s a dgj v a
L‘].I??ﬂumeuLmeﬂumwmw m@mmmiqummmmmwm;_jmimsl,u@mﬂm
Fitzsimons LLaz Morwitz (1996) AnmIANNGlaTe (Purchase Intention) ?J@\ié

13lnA waznidn AuEslata (Purchase Intention) 99913 nAW Auatfullszauniend

1
adaa ¥

nsliauAeeLFing uaziAuARNNAaAIIALAT 11y Nuﬂmﬂmmﬂu TR LA fmu\mﬂ

Y a

wdn ShazmeLdnasTesneudnsduAAN T AlaAnasiias iiAuART AR AUATUMA:

va v v e =i X P P} Y X .
anldauAnsn Tuanenfisinanldnagesnaufazilninusslata (Purchase Intention)

a v dld ] ] td'
RMINAUANNHAIUULNN N AAIRGINGAUNY
o dad o
ufpanusalate (Plrchase Intention) 1es1ising axfluiladefianinnisnanaas

ﬁﬂﬂhLW@ma‘mmma‘fﬁwqﬁﬂﬁmmQu’?“lﬁmiu@mmmﬂmm wsinnAnssNTeedLFIn AT
a % o & = dl v aa a 1 a a ] dl
39U feNleAlsZ N LAANINNAENINNINBNENARBNITAANG ANTTN BEIN9T Kotler

(2000) WAz Perter & Qlson (1996) Wedld97 AruAalaTa (Purchase Intention) 184

D"iﬂf A

slneenalignaeanell iesanndeililadeso y Aunsnidunszudnaniasadulate
(Decision Making) Wi AnIUNIT0IENS “] i3 m%wam«ammm% (Situational Influences on
Intentions) &NFa@eiNLTY Qmiﬂmﬂwm anaiiaansc T o fineUssinadadisaumns
HasanagfluFuemsiuiien 9 191971 isnzAeInIsn)seanFuannives < Ty

2 e oy oa X = Ta A A ea a =< = A o =
wieaiu fistnaauil@talaausslaseiesnnan ulszmandsagn e lbsau

a e

ALY

1 . vy a ° ¥ K
mmnmwmmmm%% (Purchase Intention) ﬂ@ﬂ@‘]_lﬁﬂﬂ AUTlUArAAIANEN

1o o a A = dl o 1 = dl [
ﬂﬂlll@ﬂutl]m.luu')ﬂﬂ LASTE Bk mexum’mm@uTﬂ\mu@q IﬂﬂL@WWZWQHQLﬂE}’mUVIﬁ

a

UAR (Attitude) Lmzﬂ@zuqumiﬁmaﬂfﬁmmij‘lﬁ‘ﬂnﬂ (Consumer Decision-Making

Process) MU lungun ez e Hvn[a (Theory-of-Reasoned-Action Model) &anann

v w v % a Al o o a . A A o
wuadhesiuluidengufneiuiAuaR (Attitude) Inemgufilqnsamnneiiadnay

q Q

1 !
=

é’m@&i@m?lﬁquﬁmm (Behavioral Intentions) ﬁmﬁmmmnﬂﬁﬂﬁmuamiu’lé’ﬁm akl
HuaiingLlassaranisinung 1isaA1AN1TINg ANsINATS (Actual Behavior)

waNanNi Schiffman uay Kanuk (2004) ﬂ”\‘m%mﬂﬁdﬂmﬁﬂizﬂ@uﬁquﬁmm
(Conative Component) aMnuuaAaTiALARA1NA9ALTENaL (Tricomponent Attitude) dinag

Falsannisuanseaniamnuslagaves§iislna (Consumer’s Purchase Intention) g
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FaFNDEINNANNLNIAINT 2.6 imﬂmmﬁmﬁ@xLﬂuLLuqmﬂﬁﬁﬂmimmmLﬁﬁﬂ@wqﬁmimm

¢

a 49{ o ] o a o | Zj/ | a =
13lnANNNTN nARauAesiAuARaInAnN TuweesA s ladullludauon azling

©3°

NILNUFABNIANANGANTTNATI TILINTUTY

dl o/ 1 o :’/ dgj .
WA 2.6 LAASFNRLNENIATIARINNGN AT (Purchase Intention)

dannulaseliliadinalomafinnasdaladuanaiu luasamifiguasdadudnlssinnlady
ﬁ’]‘gaﬁq (Which of the following statements best describes the chance that you will buy Vaseline
Lotion the next time you purchase a skin care product?)
@im:%muiu'auﬁqm (1 definitely will buy it)
Supaazie (I'probably willbuy . it.)
sulaiuwillagaa®ae il am uncertain whether | wil buyit.)
$upnaatliiie (I probably will not-buy it.)
sulaiauueniign (/definitely will not buy it
ﬁm'mL?Ju'lﬂ'lﬁmi'm‘lsﬁQm%’f’a‘lﬁa%’m’mﬁuﬁﬁnmmﬁawﬂ'ﬂmﬁ"\ﬁ (How likely are you to buy
Vaseline Lotion during the next three months?) '
_iulallaunn (Very likely) =
il (Likely) s
sl (Unlikely) !

laidnduldfae (Very unlikely) : ;

#11 : Schiffman, L.G. and Kanuk, L.L. (2004). Consumer Behavior (8"7 ed.). Upper

Saddle, NJ: Pearson Education, p. 259

LUIAA NE ) me'\mwmmmmmnumsmmu”lqwum’mmmwum (Low-
involvement Decision Making)

' ]
=] |

N199mANNAS laTaAWAN (Purchase Intention) BalUKANNARINANNADAARDY
o o a 2 allal dl o OI :j/ d” o [~ dl U = nzll o
YAIVAILANALAIRBAINNANHNINEINLAN 113AT91 AT uNazFaaAn NI AUNTZLQWNNT
sindula (Decision Making Process) fagl lagllanizagneie nszuqunisindulanianqna

\NeauAn (Low-Involvement Decision Making) Taznnlinnsiae luafaiidniay uwazidnla
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Schiffman Wag Kanuk (2004) A AurNgaanIsAnaula (Decision) Jnilunng

A o A o A dJ o A dld 1 £ o A = 1 o o
AANFAILAAN LARRLARNTIN AINFILAANTINALWHALARIFIAAN WTANINNIN A N9

o a

1 v 1
fndulavasifiisina (Consumer Decision) Aansnszyinfazifnauls luaniunisnindany

o A A 1 1 2'/ | ¥ a v a 1 dgj o |d9/ A dy a % A
AALARN UTANINNANUNTUY LTU am‘immmmﬂmwm@ AuldTe VseTenmaduAl A vige

~ v ~ o Ao A o A X @ v
FTI1A1AN B m@%"lmqmwul,m@um NTATMRUAN Lﬂumu
nszUIUNISARARLaTa (Decision Making Process)

Solomon (2002) @ @euiRgaiunszuaunIssnaula (Decision Making Process) 31

o

tsrnavlifasdunaudAn 5 dunay Aa

(7

|
a Yy a

1. namszmiinfetioyin (Problem Recognition) AadiuiialaiaangLslnaiuaanu

a

uansinaszudeanugiiuet nugnuzaNlsnsnu (Desired State) in g

a vt = = % S = A e A L =
UslnaFannsilymanagaaslasunisuils Ssaraaziluiloywndaniselug) dravse
o/ k% 1 v a dl 1 v a 1 1 %’ % 1 1 1 d’
dudau wu §udlnagslllininAauanaudntindiuasuiass e guuN19mIU &9

Wuanunsningis lnanszuinietio

2. nsfumdeya (Information Search) nasa gLz inAnszuinlanaloymng §

vrtnaddusesndeyanuaniiiesne nazaawdladlnvitiu o Tnanisdunndeys

a
¥
= %Y
gl

.d‘ v a o o v o/ dl
1 aziflunszununianiisinaninisdgaaaInan niandanseUsiaes e lilide
yanesnanazarusoinsinaulasealwnuale fislnaanauidayaann

a
o

Y A Y =2 Y a
LLM@\‘]’H@N“@JW’]EIM NINILUIN TG’WEILLM@Q‘HQN"@JWEI&LH ﬂN’]ﬂﬂ\‘iﬁ]Q[ﬂUﬁ‘IﬂﬂL‘ﬂ\‘] a1

%

aantlsgatnisaldausn viedaad dmussTy wrpAnNaNE douunasdeyanis
uan 81981410 ek AWlWATALATY YiTRUNAIAWAGIFN 7 ITuiRsaym 189U

Tosdn LTlTte

'
¥ a al

3. nsiszifiudalaen (Evaluation of Alternatives) fuslnaazldaaunenenuuinign

al
1

lunszuaunissindula (Decision Making Process) Tudupauil ing1eudsainfnun

v a o ]

v v o ° v o A ° \ a o A o
ﬂ@H@N’\iﬂW\‘W&I@ VI’]&LMNWQL@‘ﬂﬂ‘ﬂunuNWﬂ b mmummmmwmmagﬂu

Y] 7

Aa1A B1ailszanns 100 nedufnatetias Tnadislnaasinnisdssiiiugoigen

'
wa A

MnnpaNAnaNIRNNgTes uazimudATysiaaules (Kotler, 2000) winilu
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= o

AuANNHANINEIRUE N9Ulszilivenasiedldinaininnd uaziniaufauimey

AHNAZIALANEIU NINATNRUAN
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Audlinaiia warldianldunu
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Blackwell & Minaiard, 1993)

4. N13@BNAUAN (Product Choice) anNI31sviRuFnLaanFN * fuFlnAazyinnissn
a A o A C a v dlaz a dl dl d} =X
aulalaansiaiaan WIeRIIAUANELTINATUTAUNINN4A (Preference) TIUNIEDY
fislnAariianunalaga (Purchase Intention) Tussn@udiiu uaztinlilgnissngn
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5. HAAWES (Outcomes) UANAINIABNFADAANTITALININNQALAY (Preference) HLF1NA
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fndulatl (Decision Making Process) mazudianfusinaazindulaiaan uaziin
AN AT (Purchase Intention) kaausatalafinn audanaaunInnan
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Situational Factors)uaiu gnlasanannanu iflusiu (Kotler, 2000)
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Krugman (1965,1968 cited in DeBruicker, 1988) lAfienuANsLRzWL
(Involvement) 3nifluaananavdanadanudeniasineldaonumn lunisidaudan dnis
a 1 A A v a 1 aa £ ZI/ [ QI % 1
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=
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mﬂ%@uﬁﬁﬁuq@ (Laurent & Kapferer, 1985)
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a
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Aensu (Level of Involvement) ﬁ@mmﬁmﬁuzﬂq (High Involvement) fAYIREAWas
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an 2 Anmoueias Aa miﬁmau%%ﬂmum‘:mumﬁ‘ﬁmau% (Decision Making) azn196m
Fulagafimnluids (Habit) ﬁﬁlwzmminLLﬂ\iwqamﬁ‘mmﬁgﬁiﬂﬂﬂ@ﬂLﬂu 4 Uszny 64
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2. ANAnARenTI1&@uAT (Brand Loyalty)

a

wqﬁﬂﬁmmﬁju’%InmwuﬂQﬁuﬂanfam'iqmuﬂq (Brand Loyalty) iulagaiuilseinn
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A
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k
h Inx)lve

Ay Lﬂumummmw@ “&
- y

WHUNINA 2.7 LanaLlsy
imited Decision Making

HIERARCHY OF EFFECTS

Beliefs

Behavior

‘ ‘ valuation

HAF}T

{000 i
RN FOEIN

31 : Assael, H. (1998). Consumer Behavior and Marketing Action (6th ed.).

Brand Loyalty

Cincinnati, OH: International Thompson Publishing, p. 149
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ANANHINAE TR “NAUDITEAUAMNLTANTUITTUINNUDILANAUAIRUAT LA
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szaUNs Lsslariaasrasuan fAanAuAR uwazANAdlaTaraslusinm’ unis
A9 TanAaed (Experimental Research) luansouzunmmasizaa (Factorial Design) B9i
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1. Ul NIEI NI LD NAUFANAUAN wialw 2 92 Tiun
o a £

1.1, U9 NARP N aN A UARWAY (Associate with the Product)

1.2, ANl NA N TaNTENAUA2RLWAY (Non-Associate with the Product)

2. srpunisldlaglamivasuasuny w2 szeu laun
2.1. apannndulssTgmsildans (Utilitarian Premium)

2.2. aaduani i uiudselemildgas (Non-Utilitarian Premium)

paLklgmIa
1. AUARNNADUAILON (Attitude toward the Premium)

2. ANAslaTaRLAN (Purchase Intention)

dszianaasdumnldlunisias

)
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A a v 4‘ | o a 2 dlel dl o/ o
NAREAALAANAUATTI AU IANAUAINTANINEAWUAD (Low Involvement
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Product) Tneludupauusn fadeinniaiaannguissinndudn (Product Category) nau s

a

ANIENUIBIENANNIFUATHNNIRATA (PMA) lutlszimAgnigamisny WudglnAnd
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¥ataz 60 AndulataduAn aziladusnunisdadsunisnann InanguauAigiinausing

a
'
Yy ay a
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a

19997 3.1 uananguandA§LEinafdndulatelaaiansinisdnnanssndaainng

pa1aNINge il 2002

naNlsznn@uAT (Product Category) §asae (Percentage)
nanauA19linALFina (Grocery Product) 54%
NaNANALATRIAN (Beverage) 49%
NENAUAIBIMNTANUA (Fast Food) 40%

i ; http://www.pmalink.org/research

=\

ansusion faatlsAnEaIns e unsuLsrin i it 2546 999

1
%

dszmalny Teuandlilunizaen 3.2 uazinannannnsiwgny WusounuauAntaN
dl o o o [ = dl A ¥
Neniusndmivldlunaemnaes mesdsudssanuinistasnniedegagalunguausn

gulnaFina 1uREu 781 autan

F131991 3.2 Angauanpgrlszian@ndin ldeutlszananisTurangean ull 2546

Usznndue (g : §11un)
1 MOBILE PHONE SYSTEMS 2971
2 | PRE-RECORDED CD’'S'&AUDIO TAPES 2566
3 | RESIDENTIAL PROJECTS 2237
4 | GOVERNMENT DEPARTMENT 1785
5 | FACIAL SKINCARE 1753
6 | ENERGY DRINKS 1694
7 | TRADE FAIRS (EXHIBITIONS & SHOWS) 1494
8 | MOVIE 1431
9 | BEER AND STOUT 1322
10 | PRE-RECORDED CD’S & VDO TAPES 1173
11 | COMMUNICATIONS PASSENGER 1144
12 | MOTOR VEHICLES PASSENGER 1142
13 | MOTOR VEHICLES PICKUPS 888
14 | DIRECT SALES 854
15 | BANKS CORPORATE 811
16 | AERATED SOFT DRINKS 738
17 | BEAUTY / MILD SHAMPOOS 731
18 | INSTANT NOODLES 703
19 | MOBILE PHONE UNITS 658
20 | CONCERTS 653

#3": Nielson Media Research Thailand. (2004). Thailand top 100 advertising
categories. The Advertising Book 2004, p.320.
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P o =
a1 ] (WNANH) 30 25.00
79U 120 100.00

r

Pl

nqunasesiadnsNidpdaunluniselaseinen 5001 - 10,000 U A1 35

Au AnuFatiar 29.2 sasadnaiiungundaelaaainat 10,001 - 15,000 U1 4191 30

A Anludasiay 25 waziselduanngn 25,000 U a191L 23 AU AnluFanay 19.2 (A9

WARSLAI9T 4.4)

AN5197 4.4 UARIIIUIL UAFFREazaRINgN N fINnaa0IR N NEALTE A

seauels AU faelay
FndA 5,000 L% 14 14.70
5,001 -10,000 1 35 29.20
10,001 = 15,000 LU 30 25.00
15,001 — 20,000 1 13 10.80
20,001 — 25,000 U 5 4.20
NNN91 25,000 LN 23 19.20
794 120 100.00
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Tunsinddadisnnaasaisil gadalavianisnsaaaudidauls 2 saulsleun syau
dl 1 v v A k3 o ¥ Ly dl o k%3
ANNTaNTENIENINNIBIWANALFNALAT wazszAunigdlss Tumirasrasunuiiinnldnig
lﬂl % dl QI/ YV o ?:/ d’/ 1 1 ¥ v | = [ 'ﬂl o
NAaeY iadiapnNTeiuliiunmaseInaiidngudidndannaaes An1ssuiineqiu
dl o ' ij/ o A dl ¥ 1 °
20unntNN FluN1IMARee FNARNANLATITUAEUNIARLRANTBILON TIN5

AUANAANLTIY 4 91 AUUNANF9LLS Aail

= dl | aid dll v v A 1% 4 ¥
AsNuIANN T iluteununiaEeNttsiufAuAn uasiulsslamildaes
Tranismamagadn WadRssaAuANITaN lEIALAIEUATMTNN WL ATNLIANNHAIRAE
A NN TeNAUAAUAT 4.25 GegananAinisnaaauiiniuua 13 3.00 TaiuAinana
| Ae o o Y o P - N S, A Y ol
agaltedAny waznsdnseaunasldisslamd wudd FennapnndAeaensldlsstmin
A o

4.04 gandnAmeaeuiniunalin 3.00 GuiuAinaivas s ed Ay dauanslunnedn

45UnE 4.6

AT 4.5 uAAIARALIZAUIANIEaNTENTEVGNIATI A NN LI AWA TN Y

Anade | dondenuunnmigu |t Sig.
(8.D.)
seAuAMTaN e TURRANAY 4.25 0.492 13.94 | 0.000*

wNnewe): seauttdndty 0.05 tae 1 = laifliaoudenlasiusia@uan 5 = Saumenlasiusmduin Test value = 3

ANS9N 4.6 LAAIATLRANILALNAT 1T 92 TR 9AT N AN

ARy | dusdleniuuninggin 0t Sig.
(8.D.)
sesunslfilszTamd 4.04 0.493 11.60 | 0.000*

wnnewe: syAudednAty 0.05 toe 1 = WlilulssTamildaes 5 = Wiwlszlendldaes Test value = 3

'
= |

w21 daluaaaunnnlianumanleeiusadua weiiulsslamildaan Tns

!
A o o

nInIadeLdn inednseAuaNmenTaeiufmAuduany wudn witthdAeaeax

TanTeAUFAUA 1.94 TIAINIIAINIINARALNNUUA AN 3.00 FafluAINA19 Aein9d
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v
o a

adnAny uaznednszdunislddsslamd wudn whathdAwadenisiduselonin 4.05 g9

o a [ %

L Ao o=l £ g R =
ndAMARALANIIUA 137 3.00 smLﬂumﬂmq'ammummm Aauanglumaneh 4.7 uay

M99 4.7 LARNANLRAETEALANNITaN TN E MU AU AUA LT

3 . ,
ANLDAL SNSRI t Sig.
774 (S.D))
svAUANNITANTENAUFIRWAN 1.94 0.691 -8.40 | 0.000*

wnneme: sxAuiednAty 0.05 tag 1 = AN @enlenTumARAY 5 = HasndenTaeiufn@udn Test value = 3

¥ 1 v
ANSNN 4.8 LaAsANRALsTsng s lemiiuaguningg

v P ) ~ )
ALRANE AULLENLLUNINTFIU t Sig.
(S.D.)
srAUNNg Mg teemd 4,05 0.472 12.25 | 0.000*

wnnewme): seauednAny 0.05 tae 1 = ludiiulasTamildaen 5 = wiuilssTamlldaes Test value = 3

|
A

(29 sy dl (=1 dld v A % I Y
ANAIURNDDUIALTNNY TodvaeainNniaNTan e UFAIA AN Wi luiiu

|
=

dselamildans Inunnsnsaaaud tnadnszaumNMTaNTeNALARUA WENY WL

a

(24 a4 Aﬂl dll v v a 2 dl dl ! { dl
fnanuinanonusN HARAEANNITINIENAUAAWAIN 3.21 TIgINIIANNINARALT
o Dd‘ d! (=1 1 1 a o o s o [ k7% e 1 (23
Amualdn 3.00 Fadupnans edeltednAty waznisdnsziunis sz Tamd wudn fnen
wlDavnlaNy dAeannagldilsylanin 2.14 Andasnagaunnivua 14 3.00 Bl

o

naNaeNTlHAIATY Aaldnglinngen 4.9 kaz 4.10

o o

a 1 d‘ o di | (2] A a v
A19199N 4.9 LL@&NW’IL'ﬂ@ﬂﬁ‘tﬂﬂﬂ?qﬂLﬁ@ﬂtﬂﬂ?%ﬁ'}’]\‘i@ﬂﬁnﬁﬁ\lﬂﬂﬂqE”ILL%NWN NUAYAUWAN

IGHG]
2 T ,
ALRNE ANULLENLLUNRAT t Sig.
914 (S.D.)
srAUAMNITaNTE LA RWAN 3.21 0.342 3.31 0.003*

wnewme): szauednAty 0.05 tae 1 = laflavudenlaaiusn@udi 5 = Rannudeslasiumduin Test value = 3
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al 1 dl o k%3 Ly 23 A
AN519% 4.10  wansAeALszALUNg I UssTaainas ANATVNDDUIALLTNYY

. 4 . 4 ,
ANLRNE AULLENLLWNAT t Slg.
37U (S.D.)
seaunigldysetaml 2.14 0.477 -9.83 | 0.000*

vinnewe: sxAuednAty 0.05 tae 1 = lilulsTamildaes 5 = wiulsslendldaes Test value = 3

v o a b4

aneudl Tufluresununlifianndeniasiuigud uarliniunlsslamildaes
TnennInsageudn ednszAuanmenleaiusauduany wudd fnaull Jaied
ANTeNleNAUFARAY 1.69 SeAndaAInsmagaLNn LA 13N 3.00 FuduAinang
1 A o o o o o k%3 c I 24 a A dl ¥ rdl
aeialidATy wazn9dnszAunagldilsslend wudn fnsuil HAnadenisldlsylumi

o [ %

o i . <o vl £ TR =
2.07 ANIAMARaLANINLA L7 3.00 BaiuAinatatneiitudn Aty Audaglumnngned

[

411 uae 4.12

a ' d‘ o dl ! (2] A o v a v
AN 4.11 LL’&@\‘lﬁ’]L'?l@ﬁli‘%ﬂ‘].lﬂ’)’]ﬂLﬁﬂﬂiﬂ\‘iﬁ‘zﬂ'ﬂ\iﬁ]ﬂmqﬂ&l NUAIALATLLTNY

ANRRAL doudeaiunnng t Sig.
5711 (S.D))
srAUANNTaN T LA RWAN 1.69 0.480 -14.97 | 0.000*

W szAuiednAty 0.05 tae 1= lilipeinmenlenAumRAAN 5 = HanuTenTaeiuaaguAn Test value = 3

M99 4.12  uandALeatszaLUNg sz Taminessnami

ALaAE P INE YR E, t Sig.
§114(S.D)
seAunsldiesTomd 2.07 0.745 -6.86 | 0.000*

wnnewe: syAUTadity 0:05dne = ldlulsrlamildaes 5 = iudslanildaes Test value = 3

Tnaaguuda-nquidasannaandiiv 4 ngu A9 LENEATUBR NN LA AT TUNN

a Y o A A Al = A =
Nﬂ%ﬂumm@ﬂ FITIATNHNANTITAALABDNUBILLON ARATHIIANN Lﬂum@\ul’ﬂﬂmﬂﬂqqmm@miﬂq

N

%

UFAUAN wazitulslamildaas NARAL 4.25 LAY 4.04 AINAAU UAQUN tHuaaaLny

1
A

Alufanumanlesiusndua ustulsslamildaas NA e 1.94 uay 4.06 ANNAGL
[ ala [~ dld dl o o a v 1 Y Y dl
fnanuinanoauaNy isesuanndanudenTaaiudadusn wiliniulssTumdldasy 7
ARAL 3.21 WAz 2.14 ANAIA wazfna i naesununlidnnu@anlasiusinauan

wazludwiulssTamildaas NA1@AL 1.69 LAY 2.07 AMNAAL
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AAIUN 2 HANITIANANTENUUIDINILLTTEALAIMNLTANLLITLUINIUDILANNLA

g2 Temiaag a9t FanALA

AuP1 wazszaunsldUsclatuuasuadaN AaNAUAR (Attitude) LAZAIIN

malada (Purchase Intention)

AN ANANIENUUBITEAUANHITAN TETLUINNUBI LN TUFIRUAT hazszAUNIF I

a

5 (Attitude) wAZANAYlATE (Purchase Intention) Li1i4n1g

TauaNaaantily 3 491 f9il

21.

2.2.

2.3.

o a LY

N9NAFBUNANTENUVDITEALAMNLTDNTENTEUINUDILANNLAIRUAT UAE

= 14

sraungbdlssladirasnaiuny AANAUAR LAZAMNAIATDRUAN

211, NANIINARAUTTAUANNNEAN TN IBIUDNTUFIRUAN LaLTsALNT

1
A

1 szlemiiananedunN FRvAUARNNARTENLON (Attitude toward the
Premium)
21.2. HANNINARDUIZALIAINEAN NI MINIRILDNAUFY LAZIEAUNIFIT

v v
seleminaauasuns samaNselad@adidn (Purchase Intention)

NANISNARAUTLALAMNLTANLEITEUINNUAILANNUAIRUAT AANAUAR WAL
AMNASLadaduAl luaasnanninis gl lagunnesesau

f
v a 1% ! adaa

22.1. NANINARALIZALANNITAN NI NAUFIRUAN FRVIAUARNA

FavaklaN (Attitude toward the Premium) Waasuandiulselamildaas
waz iz Tamildaas)
2.2.2. CHANINARUIZALANNIERN ENTLIIINTAILDNALFNAUAN AaANsela

a b

FaAWA1 (Purchase Intention) BaunNaadkaniiul e Toaiiltans wayl

wiltlssledildaas

NANISNARAUTEAUNS MUseTa TR UDINON ARNAUAR KWAZAMNAILATLED

a ¥ ala J v  woa L 1 Qs
AUAI l‘L‘l.‘!‘ll’ﬂ\iLLI]&I‘VI&I ﬂ’]’]NL%’ﬂNIENﬂ‘LI AARUAIAIITEALU
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a

23.1. uanmagauszAunsldszlemiesunsunn AesiAELARTIE A8 L0
(Attitude toward the Premium) TugesunufitiaudenlaaiufiAud way
iR Anuidenleei Ui AL

232 uanmmageLsyAunnsldsslamiiesesunn serudclatedudn
(Purchase Intention) T4UANTEIUONARAN HanleNALFFUAT uaLlal

dl v v A %
ANNTAN A LAAWAN

21, NISNARAUNANTEVNUARITEALANNITANTLNTEUINNTDILANAUAIRUA WAL

sraungbdlsslatiaasnadnnd AaNAUAR LASAMNAILATDRUAN

2.1.1. HANIINALBUIZALAINNITONTIENIZNINNTRILONALFAUAT WaZIzALINIT

s T mdanaradian ARVALARNNARRILAN (Attitude toward the

Premium)

2111, HANENARDLTZAUAINNIT AN ENTEINNURILDNTUFIRUAN

(Level of Product = Association) AasiAARNNFAaUaI WO

(Attitude toward the Premium)

% | o

FlaRansni NaNI I AGeLAR9sZAIANN maN eSS AN R LnNALFAAUAN Favid
upANRFaTa N ‘wurjﬁﬂ@"wm@@\iﬁﬁ’w‘aﬁﬂﬁﬂuﬂﬁﬁimmLmuﬁﬁmmﬁ@ﬂmﬁuﬁqﬁu
A (Associate with the Product) Wl 3.50 WazANRAeTALARAeTaL0NT aiTAaL T ex
TeMAURARAWAN (Non-Associate with the Product) 1Ny 3.15 Fauanslumaed 4.13 iile
NAARLIAN AT RARTAT LN AR el T AU A ARUAARN Y FaeANaTR ttest
WUAMNLANFNID LN UAR ALY 741 0.05 (t [120]=2.40, p<0.05) Fauanalumnged
414 {ATRINTNFRAUAVEAIADRA T-test mmmaau%’uauuﬁgmﬁ 1 Zananadn “szau
ANITB NN UBILANILAIR VAN AR Y ATAINAADNAUARUDINLFLNAF

o

N waAS 19T 2NN R A NTaNTeNAUAIRUAT FurauaNd IH A uTEanTaaL

v
o Y o ] o

FnduAntiu d9nalaena (Main Effect) AaiiAUARNNFABI09LIN (Attitude toward the

Premium) 4945151nA
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A5 4.13  LAAIARALVAUARTNNARUAILON ALUNATNILAUANNITaN T8I A9

o o a b2
ARAILLDNNLRAIALAN
» ” A
srAUANNTaN e . 3 ) o o doudeaun
. szaung sl ALARE ALaRE
TTUINIUBILON R NIMIFIU
o YRIUDILON NAUAR | HALARTIN
UAIAUAN (S.D.)
ganNAiAnNdean | windselemdldaesy 3.80 3.50 0.775
T UFRALAN (FTHUIANN)

Tdiulsclemilians (Fnaa 3.20

aldy
WRNeUIALTNY)
aauaNA i AN winlsslemildaas 3.11 3.15 0.824
\TanleNafUFAWAN (wi3atin)

Tawuselamlldaas (fnen | 3.19

=l

UH)

ANS9N 4.14  LAASNANIINAZALALIIF2AUAINNITAN NI N9TAILDNT LA RLAN Fid

NAUAR AIEIAIATR t-test

sYAUANITANTENIEUIN9IBIND N ATaRE | ddudeauunnggiu
t Sig.
AUFIRUAN NALAR (S.D.)
g 1 —
PRI NN N AN TR AU RIAA 3.50 775 240 | 0.018*
4NN LN AL TaN T LA RLAN 3.15 824

seALTadnAty 0.05

2.11.2. | HanIeaaUssaunns kiUsEleriaasaaaunn (Premium Utility)

T
' %

AR ALARNNARUBILAN (Attitude toward thePremium)

= o a

WWafansunan1ImMagaLre9ssiunsdlss Tomiuasraauny seviAuaARNNsaueq
DN WUINgRNAsBINAIRALiALARAavasuNTu sz TamTldaas (Utilitarian
Premium) WAy 3.46 LavAadsiruanfaaawnn i kiciudsslamildaas (Non-

Utilitarian Premium) winfiu 3.19 aauanalumisneai 4.15 ilannagaumeasiduaRpaaad

o o @

unNNNszAunNIF g s Temimnaiu faAANA ttest WUAMNWANAIRENI NN Tad1AR

[

32611 0.05 (t [120]=1.77, p>0.05) AduandlUAT199 4.16 HATBINITNAGDLALAADRA t-
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test ansnUFiasaNNAFIUN 2 Tana1991 “seaumsldisslariaasrasuaniuma
AUAINFANNY AzAINAARNAVARIRIALEINAFINY uAAI LA T0aunNNHIzaL
A9 ldse Termadmnariuiiu Tddenalnamnss (Main Effect) ariAupRNlAaa9LaN (Attitude

toward the Premium) 2845131nA

A9 4.15 LAASANDALTAUARAAUAILIN ANUWNANTEAUNT M Temiuasaadnn

. . . . 4 . L L gornileanu
sepunasldilssTemd | sesumNmaniengzdas | Aeas ANLaAs
Y. . o | . N9
AYDIUDILDHN ABILANN LR LAN NAVAT | VAUARTIN
(S.D.)
gaauaNAiuls ol | Hanaenlesiudaguan 3.80 3.46 0.939
dans (ATNLIAHN)
Lifaudanlaeiusn Ay 3.11
A (w19147)
RIa N i Hrau@enleiuRIAWAY 3.20 3.19 0.653
sz lemildans (FinmanddauaniNy)
TaifAondan laeiusaR 3.19
v 22 al
AN(ARRNUE)

AN519N 4.16 LAAINANIINAGALALLLTTEALAMNITAN T8N IR LN UFIAUAN Aa

AN AT PtIANADR t-test

o ) Anads | dowdeauunnsgiu
seaunslsylamivecvesunu o t Sig.
VALAR (S:D.)
vegunniitiulsslemifldaas 3.46 0.939 1.77 | 0.080
wewnni iiutlaz Tumildaas 3.19 0.653

seALTAnATY 0.05
21.1.3. HANIENUIINITLALANNT AN ENTENINNURILDNALFIRUAN
(Level of Product Association) wazszaunis sz lesuiananey

waN (Premium Utility) AlaviAuaRNNsataaLnn (Attitude toward

the Premium)
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LA AZALNANTENUTINUDITLAL AN NITAN TR NI UBI LN UFNRUAT LAY

!
ada

sraN17 s Temiiraaadkan AN ALARNNFAAUBILONAIEINITIATIEHNINADFLLIL
One-way Analysis of Variance (ANOVA) T@uasauandliumnnsneil 4.17 Iagnwuan A1mqans

v a v

aifuaeanansTnLIINTE UL T3 LA UT e T M SR LR RLAN LAY
svdunnsliilssTamnsrasunnilAwindy 0.019 FeilAtiaandnAndaii oL Asmansy
auuﬁgﬁuﬁ 3 Fana9 “TrAUANNTENTEITE I TR ANALAIRUAT LAZTEAL
msldisrlariaasrasuanfinneany azdaNansznusaNny (Interaction Effect) Aavd

uARTRIEUTINA" uansidiudasziumaifenlesssninsresunniuiaud uazsssy
sl s e a a0 U0 TIRNg Y gNHAN TSRS N (Interaction Effect) slaviFilimmsIe

2BIUDN (Attitude toward the Premium) 78461310 Toefluaesuanfisinanuidenlaatus
Fudiu seunufihu sy lemlidans aziA@ALTALAR (3.80) NAnndnTesunyi s
tselemildansy (3.20) anisinenani kit s lemildans axiAaaniAuAz (3.19)
unndnaesunaduiilselgndldaes (3. 11) Iumesuanitliiinonu denTeafugadudn &

waAd M99 4.18

ANSI9N 4.17  LAASNANITVNAZALNANIZNUTINIDIAINL 972 AUANHITaNTE9TTUIN9UD

waNAUANANAN tazgAUNIT s Tamiuadeauny AaviruARvesgLinA

Source Sum of df Mean F Sig.

Squares Square

sfuANEaNTtsE e LN AUA 3.675 1 3.675 6.086 0.015

AuAn

seaungldUseTamansangunn 2.045 1 2.045 3.387 | 0.068

sduANen TN g LN LS 3.445 1 3.445 5.706 | 0.019*

auAn * szdungldusslaminasaaainu

Error 70.048 116 0.604

Total 1405.889 120

s¥AURANATY 0.05

X = o v 1 5 o Y o v o o o
UBNAINT WHUNINA 4.1 SUAR IR EUNIINRaaEUN AN AR A9

=X Yo [ [ dl J v v a 12 [ ¥
QQ@’;;“]J]IWJ’] AR ATUIZALAINITANTENTENINTRIUDNALFAIRUAT LazIeAUNIT |

s Temiraarasuny HNANIENUIINTUARAUARNNADIILIN
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AN59N 4.18  LAPNANRALTALARNNFADUDILDNURIANTLNLUFINILNINTLAUAINNITAN

TeMTEMINNIBILDNALAIAUAT WazszAUNTT sz lermiuauaqwnns

seaungldlssTami

FLAUANMNLTANTETEUINNURILANNUAIRUA

ADIUBILAN fiannuidenles TaifAnaideales e
wiuilselaemdldane) 3.80 3.11 3.46
Tadiulsclanildans 3.20 3.19 3.19

993 3.50 3.15

WAUNTNA 4.1 LEAINITY mm@umﬂizwuéqmwdmzﬁum’mL%uimiwdﬁwm LONAL

v a % o v Ly 1 o a ¥ a
FNARUANWAZIZALNIS L9 Taainasnaduny mﬂﬂﬁuﬂlﬂ‘ﬂ@ﬂ%ﬂﬂﬂﬂ

Estimated Marginal Means of sum_attitude

380

370

360

350+

340

3.30—

Estimated Marginal Means

320

310+

\

T
Associate

Association

T
Mon-associate

Utility

———ltilitarian
———Mon-utilitarian

212 HANMNAAAUIZAUAINNITAN ENTLAINGIAILDNTLFANRLAT LAZIEAUNNT

s Tamivearaaion AanNFalatagdudn (Purchase Intention)

v a ¥

2.1.2.1.  HANMARILTZALANNITEN E9TENI19 89N T LA AUAN

(Level of Product  Association) fiamaufsladiazdumn

(Purchase Intention)
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v a 1%

AN T 0UNE AR T A LA N T 0 NI TN TR UDN LT RN (Level of Product
Association) fanuAlagaauA (Purchase Intention) wudﬂﬂ@jmmmﬁmm?{ﬂmmr%\a
AR A AUAN NN TBUDLATIA Tl LR LA (Associate with the Product) 11Ny
3.24 LAZANREANLAT AT AU U NI ILOLT T AT T F AR LAN (Non-
Associate with the Product) w1y 2.88 Fauandluma T 4.19 ienaaaLAIiaas
ANUATlAT AL ANGTA test WUAMNLANFNagaTTdNA ﬁ':‘xﬁu 0.05 (t[120] =
2.39, p<0.05) FauandliimN19i 4.20 HANITNAGALANLANATA t-test ANusnEBNSL
ﬂuuﬁgm‘ﬁ 4 FINA1291 “TTAUANNTONEITEUINVDILONALAIRUANTNANIAY A
dawasannundlataraduilnasiaiy’ tansliifiuinesunninauden loeium
oy e 4

AuAn duaawaN ldTANEe N lee i Ui AuATl d9nalaenga (Main Effect) ARANES

lafiaduA (Purchase Intention) 484515 1nA

N 1 v v 1
A157199 4.19 wansARaERINAlATa 18EUENA AMWNATNIEAUANITENTENTEUINY

ARILON NLAYALRAD

sysIANNTan e / a ) ANLRRAS ANLRAS] dnuiiiein
. seaunng Ml seTemd Y Y
9LUINIUDILDN ANNGS | A NAala NIATFI

o B4UBINON ), &

UFIAUAN la7n CilabetY (S.D.)
YBILONNNAIHLTDN wiuse lemidlages 3.53 3.24 0.846
T UFRALAN (FTNUIAKN)

ldufuilsslandltans 2.96

(FnevddeuanuaNn)

geaunnilifinnanden | wilszlunildaes 2.76 2.88 0.811
T UFRALAN (LLﬁ’qu)

Tttt s tamildane 3.01

(fnAnudl)

AN5199 4.20 UAASHANIINAZa LA ULTTEAUAM NI TaN e T Ta LaNTUFAUAN Aa

ANNAIlATE FEIANADA t-test

svAIANNITANTENFE NI RILDN ANLRAEIAIH Aoudeiuunnmg
e ea s Yo g t Sig.
LFAIAUAN flalaTa 31U (S.D.)
A P o o oa v
PRILONNHANETDN T UAR AUAN 3.24 0.846 2.39 | 0.019*
a9 NN LN AT e TS RLAN 2.88 0.811

seALTdn Aty 0.05
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2.1.2.2. wan1magauszaunis MuUselemiaasaaaunn (Premium Utility)

famANNFalaTaduAN (Purchase Intention)

WaRansannareaszaunisldilsslamirasaaainn (Premium Utility) siamanussla

a %

FaRUAN (Purchase Intention) wurjﬁﬂ@:wm@mﬁmL@?ﬂlﬂmm%ﬂ@%@@um%qmemme
Atz lemdaas (Utilitarian Premium) 11y 3.14 LAZARAEANLAT AT e RUE
ongannnld sl ans (Non-Utilitarian Premium) iNfiu 2.98 A9L@n 1m0
97 4.21 EaneaeuAneAtAUET AT AAIAERR test WLAMNLANANsatndlaiTTE
ARty fisxé 0.05 (t[120] = 1.05, p>0.05) AalandlumN319T 4.22 Han1MAGaUEIEAN
A0 ttest auNINUFIasaNNRgIUN 5 Gananadn “szaunislflsslaminasansuan
fany azdanarannuaslatarasfuilnameiy wassliiiuinresunadiflssaunng
lseTemiinsreunuaad iy Tl denalnamss (Main Effect) faAuAlasnduA

(Purchase Intention) 10461131 A

al 1 dl ?.’/ d” ¥ a o o k%3 Ly
A1519N 4.21 u@ﬂﬁﬂﬂLﬂ@ﬂﬂQWNMQiﬂﬁﬂﬂﬂﬁalﬁiﬂﬁ1QquuﬂMWN?ZWUﬂW?Tmﬂﬁziﬂﬁuﬂﬂﬂ

ARANLLON
3 3 2
B y ) B v . ALRAE ALRAE dudieiun
srpungldiles Tl (N PG PG (PR E A LX) Y 5
e ANNE (| A ussla NIATFI
YDIUBILDH ABILDNALFIRISA < P
la7a TRIIN (S.D.)
gasuariulezlamd | aondmeanlaeiufadnan 3.53 3.14 0.961
dans (PTNUIANN)
R PG G N L Tl 276
(WA91n)
a9n N by Fpou@enleaiufiadusn 2.96 298 0.709
sz Teamildaas (FinemAdeunaussiy)
TifA N TeN U2 AUAN 3.01
(Sineud)
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A9 4.22 uansNan1agausanilsszaunig s Tamiuasaadinn Aannusalada

21e413InA FEAAD ttest

o ) ALaRE dalBauuninggu
seaunslsrlemirecresuny v, g t Sig.
AMHAY AT (S.D.)
yaaunnAiulszlamiildans 3.14 0.961 1.05 | 0.298
yaauand sz leilldaes 2.98 0.709

seALTdnAty 0.05
2.1.2.3. HANIENLIINTBITLALAMNITON ETENINUDILONALFIRUAN
(Level of Product Association) bazszaunis sz leguiananey
wa (Premium Utility) Alamannmalatadusi (Purchase Intention)

29T InA

AN ARBLNANIINLFINYBITLA LA NTAN TE9TEMI191RILDNALAIAUAN LAY
seauns s Taminasaeduan saponusalataneasyia lnAfaansaLAszinea AL
One-way Analysis of Variances (ANOVA) tuasauand limns19i 4.23 IagnudnAi Ay

v a v

YAz UUBIHANIENUTINTEMIEALL AU AN T AN [T NI NNARILDNAUFIRUAN LAY

sxdunnsiilssTamiesneeunNEiAwinfl 0.005 GuilrntiasndnAndaii oL Aseansy
auuﬁgmﬁ 6 TINAI297 “TEAUAIN TN EUINIBILDNALAIRUA LAZTZAL
msldlszTadiuasasnanNnmen azd9NanszNI9a8ny (Interaction Effect) fa
Awnslatavasdidlna’ uandliifuinsziannudenlaersudrsresunuiuimaud
LazarfuNT T sl e YR aun s RN d9HanTENLaN AL (Interaction Effect) sia
AonEalate (Purchase Intention) aa4gLiFlna Taelugesuauiitiannuideslaeiufaus
vy reunuiiul s tamildans azdidriaannusalate (3.53) unnATaeaLn Nl
e Temillbany (2.96) e T ol timdad as S Amadauiclage
(3.01) shnndraesunsdiihuls=lamfdaes (2.76) luaesunnilifinonuidenlaiusadiu

AN AaLarluAN919N 4.24
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AN5197 4.23  LAANHANINAGALNANTENLIINYDIFI LLﬂﬁ‘ﬁ‘tﬁUﬂ')’\ﬁJL%'ﬂlliﬂx‘lﬁ‘ﬁﬂ’j’]ﬂ‘ﬂﬂ\i

WNAUAIRUAN tazsrsuniF gl Tamiaauesuny Aandufalataang

fustne
Source Sum of df Mean F Sig.
Squares Square

sfuAMNTaNTtsE e DN LA 3.912 1 3.912 6.046 0.015
AuA
srauNg Mss Temiraaasuny 0.779 1 0.779 1204 | 0275
sfuANEaNTtsE e N DS 5.208 1 5.208 8.050 | 0.005*
AuAn * szauneldlss Teadaesaasuon
Error 75.056 116 0.647
Total 1211.440 120

seAUTadnAty 0.05

ANSI9N 424 LAAIANLDALAINNAIIATAURINANIENLTINIL NI AUANHLTANTE

FLPINNUA AN LA LAT BazTzatn1g s lamiiaasaaguwnn

seaun1s gl ey SLAUANNLTANTENTENINNUDILANNUAIRUAN
P A | = EMEN
YDIUDILDN AAgHimaNle Taiflpnuiman e
windseTemildaay 3.53 2.76 3.14
TaiwlutlssTomilfaas 2.96 3.01 2.98
U 3.24 2.88

UBNAINT LNUNTINT 4.2 691dp9 lF T U7 KA N g URUN AN ARNL F9ti
= F 7 [ %3 v o/ d‘ 1 s o a v [ % v
avagllidn fTadeduseaumnudionTasssninaasunniusnauAn wasseaunisld

s Temiiansweslnn ANansznusmiisaan N6 1aTade951 5 LA
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WAUNINT 4.2 LAANNIINARDL m@ﬂi:wuéqmwdm:ﬁummL%uimizwjﬁwm LONAL

FaduAn wazszauns s Taminasasunn samanusslatenesdising

Estimated Marginal Means of sum_intend

360 Utility
— tilitarian
———Nhon-tilitarian

3404

3.20

3.00—

Estimated Marginal Means

2.80—

T I
Associate MNon-associate

Association

NANIFIAELNNLAN

el FNNNN AN UANANAINNANITIEENFU IPENINITANHINAUBIAINN T AN T

ezﬁ

v a ¥ ] o

v ¥
LIV UONTUAIRUAT ARTAUAR LAZAINAY lATe wii9nINTziLaIn1F g s Temd

YAURILDN LAL AN INATENNNS a2 e i aIaaiaN FaNALAR LazAINNALlaTa Ll

1
v a % A

o &I 1 o v dl va = o
AINTEALANNITANTENT LIS UDNNLIFAALAY L‘W‘ﬂi‘ﬁm@‘lﬂiﬂﬂﬂ’)’]&l@%mﬂﬂ bASTALRL

¥
=

al d? dj a o al a A a [
ENUL TINANITINELNHNIANNTEASLDEIA mmiﬂu

2.2, NANISNARAUTLAVAMNNITANLENTESUINURILANNUAIRUAT ADNAUAR WAL
AqNndlada Tusaswanninisldlssladiinieseail

1
v a ¥ ' aaa

2.2.1. HANNINAGELILALANNITANINTEUINIURIUONALAIZUAN AeTAUARNA

FRYBILDN (Attitude toward the Premium) luaasuausinlszlamildaas

wazluwiulss Tamildaas



83

2.2.1.1.  HANNINARDLIZALANNITEN 9T UINUBIULONA LA A UAN

1
% aa

(Level of Product Association) AaRAUARNNAUR9LAN (Attitude

1
a9y

toward the Premium) laaawnniiutlszlaailldaas

TuaasununiiuilssTumildaas (Utiitarian Premium) nguvnaaesilAlaatiAuAzsa
dld dl o v a 2 1 o 1 Qi %3 a dl =]
PBUANNTANNT AN TR UFAIRUAN WINAL 3.80 LazARALTALARFAaUaLaNTA TiH AN

TanleAUFAIAUAN TUVINTU 3.11 LAZLHANINIINAGDLANNLANANNAQEIANEDS t-test WU

i v
aaa o

ANLANARENN T A ATIAANRATALARTNL FaT0ILONTS 2 Usziny (t [60]=3.03,

p<0.05) Fauanalnngnei 4.25 Han1snagauLandsiiuin luaaswannuiuilselamd
ldmas fuslnadnAuARsazaILaNNNAMNITANTEINUARUA wazTRILaNT sl
AMNTANTEANUAIRUAT LANFAIGN Y

o v a % I o a

AN9199 4.25 UAASHANNNAFELTZALIA NN [T 1R U N LRI AUAN AeTTALAR

PdauegLnN TuaaaLouRiulsslamilldaas AaARDR t-test

sYAUANNITAN NI IS DILON AlaRE | dewdeniuuninsgiu
t Sig.
UAIAWAN TIALUAB (S.D.)
" 1 - . .
PBILONN N AN LTDN AL RLAN 3.80 0.751 3.03 | 0.004*
a4 N LN AL TaN T UAaRRAY 3.11 0.992

s¥AURANATY 0.05

2212, HANNINARDLIZALAINNIETAN NI NINNARILDNTUFAIRUAN

!
o aaa

(Lkevel of Product Association) AanALARNNARLaILON (Attitude

toward the Premium) Wsaduond wiilselamlldans

Tuaasununlaiwiulsyleaildaas (Non-Utilitarian Premium) ngunaaasiAiaaeiia

o a 3 I o

UARARUAN LN AN T AN LN AUFIAUAN WL 3.20 AL AR T ARAAFADIBILONT 13

FAuidman T AUFAUAN TUVNTU 3.19 LAZHANINIINAZDLANNLANANAQEIANED B

1
aaa

i v
t-test WUANMNWANAasNe laddag AYIIA AT ALARNEATAILONTS 2 Uszinn

(t [60]=0.07, p>0.05) Aauanalum13199 4.26 nan1agasandlifiudn luaaanannla
wulszlagdldaas JuslnainAuaRsarastaniinnuidanlaanua®ua way
aaananNliiNanudanlaanuaiduan ldwansany
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v a % I o a

AN519% 4.26 LL@@\?N@ﬂ'ﬁﬂ/]ﬂ’&'ﬂﬂ_lﬁ‘zﬂvllﬂ"J’WﬁJL%’ﬂJJIENﬁ‘tWﬂWQ‘U@GLLDNﬁUﬁI')Z\iuﬂ’] FRNALAR

dld ] ai [ ¥ % 1 aa
Nusarewon Turesunnd tdiiullsslanmildaas AaAana ttest

svfuANNITenTsE IR LY AleAe | @udieiunn AT .
AUFIAUAN FIAUAR (S.D.) t o9
JaunNTIT AN e e UA AN 3.20 0.687 0.07 | 0.948
gaaunud lsifpanuidenlaaiusaAugn 3.19 0.629

seAuTadnAty 0.05

2.2.2. NANNINARALIZAUANNNITAN eI 19N URILONTLFANAUAT AaANFela

FaRuA1 (Purchase Intention) @dtnnaadan vl sslamildans wazl

il ez leEmel L as)

2.2.2.1. FUaRNIMNAZaNITALANNITaN 9719199 wNAUFN R1AN
(Level of Product Association) slapanusaladiad A (Purchase
g 0 5
Intention) TLONTBLENTLENL 72 a1l lda e
1 1 v
Tuaesununuiulslagdldaas (Utiitarian Premium) ngunaaasiiAiaasaausala

o " o

da’ a v dl dld an a v 1 1 dl 2'/ dal
TORUANTILONUAIULDNNH AN NITONTIALFIRUAN WL 3.53 LarALaRLAYNAlATe
a 2 dl dl 1 dl o o Aa 2 dj 1 o dl )
AuAnTunuaaunN A dmen et uAANAT Tvini 2.76 Lazilaninimagaw
ANNUANANALEATADR t-test WLAINWANSIIBENRUBEIA189AALAIINAI A0
AUATILDNTBILONTY 2 Uszinm (t [60]=3.40, p<0.05) Aeldnlumns19% 4.27 Hans

nagauwanaliiviud Turaswonmuudselandldaas gusinalinnundladadum

FILONUDILANNN AN TN TEIAUAIRUAT LAZADILANN NN AN TNTEINUA

AUAT LANAIGNY

o a % ]

AN9199 4,27 LARINANTINAREL TZALAINNITEN Te4s21d 148NN A LS ARAT AaAn

v v 4 1
falamadusn dunNaasnnNNulesTamildaas foeA1a0R t-test

srduANITen Tz IR LN Anlaae e _
AUFIAUAN T G NIMIF1U(S.D.) t o0
JaunNTIT AN e e UA AN 3.53 0.874 3.40 | 0.001*
saauaNfilaifanudenlaei U Fudn 2.76 0.897

seAuTadnAty 0.05
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2222, N'Z‘]ﬂ']ﬁ“ﬂﬁ@@l}ﬁ‘zﬁ.ﬁ_lﬂ')f]llL%'ﬂﬂiﬂ\?ﬁ\zﬁd’]\ﬂl@\‘iLLﬂNﬁUﬁQaUﬁq
(Level of Product Association) flaadxFalasiag@uen (Purchase

Intention) TanaNwaaknN il ssTamildaas

Tuaasununlaiviulsyloaildans (Non-Utilitarian Premium) nguvnaaasilaniaat

! '
a v =] = v a ¥ 1o

ANNA1ATARUANTILONURILDNN N AN NITAN ENAUFARUAN WiNTU 2.96 LazALads

' 1
= =

AwlatedudnTeunnasaunsilifaonden laaiufafiudn Savindu 3.01 uaziler
NINARALIAINLANGNAEANATA t-test wumwmeﬁhmshqvl,:iﬁﬂ'ﬂﬁﬁﬁmmmmm%ﬁ'ﬂ
ANATIa T A LA B D NN 2 L3N (t [60]=-0.30, p>0.05) Fauanslumaad
4.28 uanmaaeuLandlfiiud e soniiliniulsslaadldaas fudlnafianun

s a v ala a v v oa v ay 1
ulqeﬁﬂﬂuﬂ'] sﬁ\illﬂ“‘ﬂ@ﬂun&lﬂ“ﬂqquL‘ﬁﬂNTﬂ\?ﬂUWQﬂ‘Hﬂ'\ LL@$°1|@\1LLQNVI‘1NNF]’J']N

VEANTENNUAIRUAT LNLANAIIN

AN9197 4.28 LARINANNINAAELIZAUAINITAN TENTZUINUBILONA LA RUAN Aama

Z’/ da/ a % d} dl % k73 % 1 aa
palaTaRrAN TaunuwawnNT i winlselamlldaes AaAans ttest

2YAUIANNNITANTENTEUINNUBI LD ANLBAs dnuiien
iy t Sig.
AUsAUAN AINASlATe | 11m9gIN(S.D.)
A = o o a v
PRILANNHAM KT AN LU RAN 2.96 0.720 -0.30 | 0.764
PN N AN TaN TSR LA 3.01 0.708

seALTadnAty 0.05

o 1 L a 3 &,
2.3. Nﬂﬂ"l‘i‘/lﬂﬂ’ﬂ‘].l‘i%ﬂﬂﬂﬁ?i%ﬂ‘i%iﬂ‘ﬁﬁ‘ll@\‘l‘ll’ﬂ\‘lLLQ&I ARNAUAR WAZANALLATA

luaagaNniA N TaNTEIN LARUAIANNTLAN

a

2.3 1 - NAN1INAA8U LA LNIT M52 Te w1 l1e4a99k0N ARTALARNNAURILOHN
(Attitude toward-the Premium) TuaaqunufdnoauimenleaAufaduen way

TuiaudanTaaiuFnauAn

2.3.1.1.  wan1magausaunis Muselamiaasaaunn (Premium Utility)

%

FaNAUARNHARYDILON (Attitude toward the Premium) 1184

A A o o a v
LLQNV]NF’]Q']NLm@NTﬂQﬂUmQ@uﬂ’]
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TuaesunnniaumenleniufaAuAT (Associate with the Product) NGNNARBINAT

d e o . 5 e C oA e A n
AL ALARARIALANA UL lamTldaas WAL 3.80 WATANRALIVAUARAAURILONT b
wiudselamildans TIVNTU 3.20 LAZIHANINITNARDLANNLANFNAEIANEDH t-test WU

a

ANMNLANANBENAUAFIATYLAIANRALTAUARNNARAILONTS 2 Uszinm (t [60]=3.23,
p<0.05) AILAAIILATI9N 4.29 an1InadauLdnaliiiugn luaaswaunianuidas
Taenusmdum guslnaiviAuafsaasuanniulsslanildaas uasrauondila

uilsslagildaas wanAINY

A9 4.29 LAASNANIINARDLIZAUNNT I Uas e miiuasuaduny AaAUARNNAUAILDN

DI NANANNIETAN N UFARUAY PALARDA t-test

o - Aede | daudediiuNnIgIu
seaunslsylamizesvegny : 3 t Sig.
VIAUAR (8D
wouwnnriutlsz Tumiildaae 3.80 0.751 3.23 | 0.002*
wouwnni iiutlsz Tamildaae 3.20 0.687

seALuANATY 0.05

2.3.1.2. WanEnadeuszaunig klselamiaasaaunn (Premium Utility)

i
' %

FaNANARNHADUBILAN (Attitude toward the Premium) 1184

dl 1= dll v v a %
LLGNV]VLNNV’]Q’]S\IL‘H‘ﬂNIﬂ\‘iﬂU[ﬂQ’&Uﬂ?

TuaasununlidaN@anlesnUsIauAT (Non-Associate with the Product) ngu

a ‘dl o a dl v ¥ 1 e 1 Qi o a
nanasdAeasiAuARseraIwnN Ul Tanldaea Wity 3.11 uazAledaviAuARse
dl (.4 k74 dl | o d‘ o | % U
pasunud lnindse lamildaas T4y 3.19 LazHaf N IINAFELAINLANFIATLIA
aln t-test NUAMNUANANNBENS iR A ATIIRIANRRLTAUARNN SR 0IUONRS 2
1% (1 [60]1=-0.36, p>0.05) AILAAIILAITI4N 4.30 Han1INARULARS LI luaag
wannlidaNNTanlanuAmIAUAT JUFlnARNAuARAaIasLaN UL e Tamd LY

Aa8 wazaasnaunbiiuuilsslagilldaas lawansAanu
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A15199 4.30 LAASNANIINAZRLTEAUNNT U s Temirasueduny AaiAuARNNAURILnN

TuresunuN T AN TaNTeNAUAIRUAN FAoeANADR t-test

o ) Aefe | dewdeauuninsgiy
sraunngldssTemirasaaunu L t Sig.
NAUAR (S.D.)
gagnanulslamdldans 3.11 0.991 -0.36 | 0.718
gaguani iwiuleylamildans 3.19 0.629

seALTadnAty 0.05

2.3.2. NANNIMAAALTZAUNNT M9 Temiiagaadnn fapaNfalaiad AN
(Purchase Intention) U NLBIUANNTANTa N TeAUFAWAN Loz lull

d‘ v o A v
ANNITAN LR LG WA

23210 wanenngauszaLng kilselamiansaaaunn (Premium Utility)

a b

AaAINE lTeAUAN (Purchase Intention) TIWONIBILANNT

v v a ¥

ﬂQ’]NL?ﬁ’ﬂﬁJIﬂ\iﬂUlﬁ]Q@uﬂ’]

TuaesunnniAnaman e anA (Associate with the Product) NGNNARBINAT

' i
= =

RAgPNETla T AU LN TakaR s T T aRe WinfU 3.53 LazALaAtAN
fylateduideunseesunaildidiulslenildaes St 2.96 uaziiieiinmagay
ANHNUANGINIAL ANATIB t-test wumwumnﬁiwazi'mﬁﬁ’ﬂﬁﬁﬁ’zymmﬁ’n@?immu%ﬂ@%@
AU TR AeTeILDNT 2 Uszinm (t [60]=2.80, p<0.05) A3 LAAlUANINT 4.31 Hanns
naaeULanslfiiuin luraswanifianudaslasiusmaud fuilnafinnuaslada
AumTdanonvassandindsslagdldaas wazraswandlauiulsslagidldaas

LANANGNU

AN5197 4.31 LAPNEANIINAGaLsAUNI T s Tamiraataduny AamnNEslataRuen

v a 4 % !

TIUONURILDNAN A NITAN TN UFRAUAT FILARTA t-test

o ) ALadt doudeniuunInggu
svaunsldssTamivasaaaion v . ¥ t Sig.
ANHNFY AT (S.D.)
gagnaniulslamdldans 3.53 0.874 2.80 | 0.007*
gaguani iuiuds lamildans 2.96 0.720

seALTadnAty 0.05
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2.3.2.2. wan1magauszaunis uselemiaasaaaun (Premium Utility)

v
A a %

\ 2 L4 PR
AaANAY lRTaAWAN (Purchase Intention) TIWDNYDIWDNT IH

.&l v o a b4
ANLTAN [N AL A RLAN

Tuaasununlidau@anlasiusiadudn (Non-Associate with the Product) ngu

NAARINARALANNAY TR UANTILONAR L NAu s TamTldaas winfu 2.76 LazAn

a %

dl ?:/ d” dl dl [ k4 dl ! o dl o
Lﬂ@ﬂﬂQ’\Nﬁ]\ﬂ@‘ﬁ'ﬂ@uﬂ’]sﬁ\‘lLLQN?.I@\‘ILLﬂNVIiﬁJLuuﬂﬁ‘ﬁIﬂ%iﬁm@@ﬂ TININU 3.01 LATIHANINT

¥ {

NAGALANUANANAIAATA test NUAMMLAN ANt liidadAtIasARRY

1
v aa

AN AT AUAN AR AaURILaNTY 2 Ussinn (£ [601=-1.23, p>0.05) Faugdndlun1snai

4.32 nan1snaaauuand Wil Turaswannliianudenlaanuarfum gusinadl
& & a v A v 2 av v

ANNASladaduAdwanrasnaniiulsslagidldsan wazaasunnnlangy

sslaailldaas lawanaAtanis

A9 4.32  LAAIHANIINAZALTZ AN 1T 92 1 m19990900N FaAdNElATaRUAN

dl d‘ 1= dl v v A g ¥ { aa
sﬁQLLﬂﬁJ“ﬂ’I’J\‘]LLﬂNVIVLNNﬂQWNL‘]]’ﬂ&liﬁl\‘lﬂ‘]_lﬁ]q{'ﬁuﬂﬁ ARIANANR t-test

o ) GRILGH dauideiuunIngu
sxsunngldss Temivnsaaunu Ve t Sig.
ARNGIS (AT (S.D.)
yaaunNAiulslamildaas 2.76 0.897 123 | 0.226
gaguani luwius lemiflaans 3.01 0.708

seALTadnAty 0.05

' '
2 a aa

U'ﬂﬂ@’]ﬂﬁ NAAEl v\ﬂﬁ ’]ﬂ’]ﬁ")Lﬁﬁ"]“"ﬁLWNLmJLﬂEIfJﬂUﬂ')’]ﬁJ@MW%ﬁﬁ‘”MQ’NVlﬂuﬂ ‘Vld

u

1
ada

FRAAILON AUNTFARUIATRRUA HALNLIN NAUARAR AU NN A NENAUSAUN96 R
u%sn@@mquuﬂmﬁmmm“ Paes 0.01 TaadAndular@niavdunusivindy 0.804 Lay
ARAN19199 8N US I luRAn1eauan sananalunisai 4.33

|
aa

AN 4.33  LARNANNANNUSTZUINALARNNARTRLaN fUNN9FnALlaTe

ArnuAelaTe
NAUAR Pearson Correlation 0.804**
Sig. (2-tailed) 0.000
AU 120

seALTiudnAty 0.01
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A9UN 3 NANITIATISUANHULAULTTIINSURINFUNARDITINNLAILLTTAL
ANITANTEN5ENINNURILANALAIRUAT (Level of Product Association)
wazszauNTg bilselagivrasuacuan (Premium Utility) AaviAuABR (Attitude)

& & i 2 A
WATAIINAILATE (Purchase Intention) ARILLUFLNA

1
[ % |

TunisAnnasedang frasliaiuunngunasssasniili 2 nguae nguiiang 25-

a Q Q

34 1 uaznquiiiany 35-44 1 iWetananengfanuun iundnasiuanssnusieiaung uay
prNsalateduAl TnuenAaAeds LaznAaaLANARLFIAIATA test 1TALAR UL

A £4

ANHA AT ALAT LLNANNTDIWANILAAZTUNUINI AN BN TUIUTIEY 4 NN (326U
dl 1 o o A v o 73 s

AN AN e USRI NAUANALAN x 2vsungldlselamiiresrasuny) Iaaannnng

NAgaL IANANIIANHIRILAR9 AN 4.34 UAY 4.35 AINATGU IREIA1TNTN 4.34 AR

ANLRALTIALARGBIBILON LATNANNINAABLANRALIALARGLANANR ttest 10aNgN

NAAEINT 2 NgNang douluangei 4,35 UARNANRAEAINATIATE LATNANNINAABLIA

i v ¥ v
ANANAY AT AUAN FAIBIFIARR tHest BRINGNNARBINIY 2 NFNBIY AINNITILATITITR

o o o

ya nudayaniaauuansngeensliedATNINAR AR

u

TuragunuRR A NTEaNTENALAYRWAN tazitiulss Tamildaas i iNanagausoe

ANADA t-test WU IATBATIANARAUANLONANTIN 2 NANOTL WANANNNUBENINUY

[ ISP

AnAty Nszaiinde 0.05 (t [30] = -2.27, p<0.05) ANANIWT 4:34 Tneinguant) 35-44 T e

]
KX A

LRALTIALARFAAYASUON WU 4.18 gan9n nguane 25-34 1 A9dARALTALARBTDILNN

Wiy 3.58 WinhsaiuiUARRLAIINAY AT ANATITEIY 2 NANENE TILANAIINURENS

[

NrladnAty NIeALlE 0.05.([30] = ©2.80, p<0.05) A4MI3T 4.35 Ineinguang 35-44 T &

ANLRALANAIIATRAUA WAL 4.06 84097 NANENE-25-34 T GadlAnanuaansclate

a

AuAn WU 3.08 uansWiinIANquent| 35-44 1 azHifiruaR7AFaIa NN ANNITON

b2
v a v % o a %

TeaAuFAuAN wazitiulslamiildaas aniasatANaelaTaduA TILONUBILDNANAINN

danlenius@udn uanitulsrTamildaes unnndingueny 25-34 1
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A9199 4.34  LAPNNIINARDUNATBNANE (Age) FxALAMITaNTENTT NI TILnNT LR
@1A1 (Level of Product Association) kaz3zaunnglselamiivesueswnn

(Premium Utility) siasiFiuAm (Attitude)

piuls 8] ﬁ:"%f S.D. t Sig.
HAUAR

geeunsinAsTenlaiufduEn was 25343 | 358 | 0735 | 227 | 0.031*
wiudszTanedldans 35-44 1l 418 0.638
sauanfilaifanudenloeiusGuA uay 25-34.1 2.96 112 | -0.90 0.376
windszTenedldans 35-44 1 3.29 0.825
seuaNfiRpN el iuEaauA Lay 25-34 1l 3.10 0.567 | -0.67 0.507
TaiiulseTandldans 35-44 1] 827 | 0.774
geaunni ifinnadenTasfisanan was 25-34 1 3.37 0.653 | 1.69 0.101
laidulszlamildans 35-44 3.00 0.563

seALuANATY 0.05

A9197 4.35  UARNNNINAABLINATEI8TE (Age) seAaLImNMITaN TNz MR eUDNTUFY
A1A1 (Level of Product Association) kaz3zaunnglilselamiivesuagwnn

(Premium Utility) FEAINAY IaTe (Purchase Intention)

siatils ang mL?M?qw S.D. t Sig.
y aladie

geeunsiinAsdenlaiufduEn was 25.34 1] 3.23 0.824 | 2.80 | 0.009*
wintlsslamnildans 35-44 4,06 0.712
sauanfilsifaaidanlefuiadudi uas | 25-34 1 2.50 1.047 | -1.73 | 0.096
windszlanildans 35-44 1] 3.05 0.597
JoauaRTIANN T DU A UER AN U 25-34 1 2.97 0499 | 0.12 | 0.903
TaiuseTandldans 35-44 1] 2.94 0.867
gaauond ifinadenloeiusdudn uay | 25-34 1 3.13 0.764 | 0.94 | 0.354
laidulszlamildans 35-44 11 2.88 0.650

seALTdnAty 0.05
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¥ o

Xy eme mao e - Yo X .

uanaIniuda §adaldnin1measULa1eae AOVIALAR LATAYINEY AT URIE

1310A TuraaunauNlAMN@an AU AUAA9Te AU Lz lureaunNNNng s Temil
A197eiy wudn TureawaniulssTamiildaasiiu (Utiitarian Premium) Antadsmanusala

TAILUIWNGNNYNI 2 NQN LHANARBLAIUAATIA t-test WLANLANANNUBLN9H e
fAgy NazAuile 0.05 (t [60] = -2.48, p<0.05) Taanguang 35-44 T azilAQALAINAT

1% ! '
1o = =K 1w

lagawinriu 3.50 gandrAnedandNsslaTavesnguent 25-34 T Gaviniu 2.9 Atannei

=X

4.36 Tawans iiudn TuduAndeuonaesuanindulselemildasadisinanguany 35-44 1
aziannsslatedudn gandinguens 25-34 1
M99 4.36  LAPNNANIINAAALIIRIATE (Age) FaATNATlaTaAuUAN (Purchase

Intention) ainNgduaNRiuLlssTamilaans FaeAaDR t-test

. ff ANULENILIUNAIF Y
T’J']EJ ﬂ’%’ﬂ@ﬂﬂf}’m@\ﬂ@“ﬁ@ t Sig.
(8.D.)
25341 2.90 0.989 2.48 0.016*
35— 44 1 3.50 0.817

seALTdnAty 0.05
3.2. STAUNISANEN

=3 :’/ dil v o Y o o 1 o =3 [~ 1
N13ANHIATI 57 ﬂ”l,mmmimLLuﬂﬂzgumm@mmmmummﬂmmﬂLﬂu 2 NgN
= L A = o - — ! —— = o aX
A NANNNNNIANHIAINIITALLTEEAT LLmﬂqwumiﬁﬂm@zmuﬂ?mmﬁmmﬂﬂ 19

v
o a % !

NAUNATBIIZAUNISANEN FATIAUAR UAZAIINANATORUANTBINGNN AABITINABITEAL

] ] v
nN9ANEN IPEaNAtALRAL LA NARALIANARLAIEIANADNS t-test YRINAUAT LAaTAINFTlA

v v
= % 1

TOAUAT WLNFANTIBIUNN R A FWNT A AN EN BINANOEINEY 4-Dgu (szAuamTan ey
o :?J o o

SLUINNVRILDNAUAIRUAN x 22sUN7 U T minesrasun) aniacnassalaninig

NARDUANAAL AOEANEDR t-teSt AIUAFINTZAtA NI TN TeNT I MR U N LA RLAN

1
o a =

o [ k7% e 1 a ¥ o o
LSRN ANNTEALNNT T o2 Teemed LﬁuLﬁﬂfJﬂ‘i.lVliﬂ‘V]’m’]ﬁ‘ﬂﬂ‘]:f’ﬂquLL‘]J‘ZJ‘ 21e NANIT

= ¥ % I

! v ¥ v
NARDLANARETBIVIAUAR WazAYINAYLATAUAN AaeANala ttest IzMINNgUNAREITY

@ o @

A993TAUNNIANEN WURAMNUANANad iR Tad ATy eaDa tuynngunlasaiwun
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3.3. AN

1
2 o oAy iy

TunsAnsuatesandn fadeldauunngunasaseanidu 2 nguas nguildls

a Q
'

o J dl o 1 = M v o 4 I I [R73 ! dl v K
11974 waznguinineu Tnanguiladlivinau ldun nguustiau uaznguau - (naAnmn)
U dl U

PuENgNNNN9U THun nquenTniusenig fgiaunia nguntinauLTENeNTY NgNIH

99NAdIUAD UATNENETNTUANY IatngNan TN DA LN IFNNTRssinansznuseiALAR

= % !

wazAMNA laTed AN TnaanAuARAY LASNAZELANRALARLANEDR t-test 2BITAUAR

UATAINASIATORALAN WLNANTIBIUDNUARSTRTNN NN ANE TINAUIUTNEN 4 Ngu

(3xAUANN AN ENTTUINIBNLANALAI A UAY X 331n19 s e ivesresuns) Taaann

N1INARAL RHAN1IANHAIAIAA AN 4.37 LAY 4.38 ANNANAU TAERN519T 4.37

LAAIANRAEVIAUARGDTDIWNN UAZHANIINAGBLANARETIAUARAEATATIA t-test 1BANGN
Y L - 4 NN Yo & o o

NAAEINY 2 NgNanTW daulupnanei 4.38 LAPIANRATAINA AT AUAT LATHANT

! v ¥ v
NARDLANRREANEN 1988 HItANARR t-test 1INGUNAREINI 2 NGN AMNN1TTATIzYide

¥
=G o A

1 WUdayaNNANNLANANNAENIHTE AATUNINETFI A9

al 2

1 1 v 1
TuresununTaou@adleeiudaduan ez lselamildaasiu lanaaausos

'
[ =

ANADR ttest WUANANLRAETIALARABIEIULANYRIT 2 NN wANseNUuateluadIATy 7

TeAUNe 0.05 (t [30] = -2.38, p<0.05) P94 4.37 Tmﬂﬂzﬁu‘ﬁﬁﬂmu fiAnedsiruARe
21BN WAL 4.17 g9nan ﬂ@yﬁiﬂﬁWQﬁuéqﬁﬁﬁL@?ﬂlﬂﬁmuﬂﬁﬁim@umu WAL 3.56 LaARY
WiudnesunnidAesidenlaeiumaudn uasiilsslenlineari nquivnauazi
FAuARFaTeILONANG ngaTlaiing

ULt AUILANRAE AN ATERTLANI89T 2 NANDNTW TIWANAINN WAL
WadATY N192AUITY 0.05 (+[30] = -2.25, p<0.05) AIAI9197 4.38 IAENGNANTINU AzHAN
o 2 0 e~ 0 o A 0.1 811N e - Lo X .

LALANNAS ATRAUAN WAL 8.94 gend1 naui ldvingu Teddeaumusslatie wiaiy

o o

3.26 uansliiudnaeunnnianudanlasiusiduin uaziiules Tumlldaas ngudm
o = ?1// dal a 2 1 i dl 10
9w azilR NATlaTaRuAN NN AN N9y

d”e/ dl 1 A o v a % Y ¥ !
wananidfenu lureswnui luimnumenlasiusdudn uanuilselamdldans 91

'
= o

fauuaneenuasneldagIAn N9vai 0.05 (t [30] = 2.09, p<0.05) AIAI9197 4.38

1 d’j 1 dl 10 a g dl cgal/ “11 a % 1 o 1 1
wsragunNszinnil nqgunlinney azldneasauslagedudn winiu 3.29 gendngw
Y L AR TN Y . o
M9 SellAnefe A laTaguAN Wiy 2.56 wanslimiiugn uinidunesinuin il

dl a % 3| dl £ ¥ 1 dl 1o IS gJ/
psdanlaeAufAuAT waziluresunniuiulssTamildans nquinlininauaziinaius

Tafia gandnNguniney
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AN5197 4.37  WAANNITNARDLENATBIANTN T2ALANN AN [ENTTUINRALDNALA
@1A1 (Level of Product Association) kaz3zaunnglselamiivesueswnn

(Premium Utility) siasiFiuAm (Attitude)

3
Fiauds AN ﬂ:l’mf S.D. t Sig.
AAUAR
JeuaNfiReN e leeiusaFudn uay lavineu | 356 0.767 | -2.38 0.026*
wintlseTandldans NI 417 0.577
seuanfilifinnudenlesiusodud uaz | llinew| 350 | 0591 | 1.31 0.200
wiutlseTamlldans NI 2.97 1.078
sauanfiRe e laeiugadud el | ldinew | 308 | 0786 | -1.11 0.275
wiutlseTamlldans NI 3.36 0.518
seuanfiliifinnudenTesffand uar | biinew | 289 | 0455 |-1.32 0.197
Taidudszlamildans N9 326 | 0.652

seALTadnAty 0.05

ANSI9N 4.38  WAAINITVARDLNAVBIDNTN F2HUANNITAN TENITUINNDIMDN LG
AR (Level of Product Association) wazszaunns ks lamivesrann

(Premium Utility) AlamaxsialaTe (Purchase Intention)

B g ANLRALIAYIN
pauls BTN . S.D. t Sig.
flalatge
PBILONNHAI KT DN LU RLAN 3190 3.26 0.897 | -2.25 | 0.033*
wazitiulselemildaasy 791 3194 0.679
gaguau N AN TaN e uiAuA | Tainen 3.29 0.576 {1 2:09 | 0.046*
wazitnlsslamlliaas NI 2.56 0.922
ARILANNN AN T AN LT UFR1AN lainn9nu 2.82 0.746 | -1.15 | 0.258
wazliiiulsylamildans -
NIWNIU 3.13 0.674
PR P v o a v | o
gaaaN iAo udanlaaiusdusn | Tunnenu 2.89 0.172 | -0.47 | 0.645
wa iz lamlldaas NN 3.04 0.788

seAuTadnAty 0.05
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¥ o

d’l N ¥ o = 1 o a :l/ dsj ¥
UANAIMNULLRI MQ‘\]?_IVLQ MNITNARADLNRURIDNTN FBANAUAR LL@ZV‘]’JWNM\?I’WH@"H'@\?Q

v a v ] o

1310A TwresnauNlAMNT@an AU AUAA9Te AU Lz lurasunninisldlss Temiimng

¥

260 WU TuesunNiitianudesnlaeFufaAudn (Associate with the Product) e
NARBLANLIAANR t-test FaNLIANNLANFNIBENIN TR IATY Flszfuil 0.05 20961197
VIAUAR (t [60] = -2.15, p<0.05) Tmﬂmjmﬁﬁﬂmu asilARAeTAUARADTRLON WL
3.75 gandnnguitlaivinen GedAneAeiauaf iy 3.32 fapneedl 4.39

o = i o Ao PRy A o
M1519N 4.39 LAANNANIINAZRUUARIANTN mﬂ%ﬂuﬂmmﬂm@“ﬂ@\umﬂmﬂﬂqqﬂLT@NIENWU

ANAUAN AIEIANARRA t-test

. o A AT NNAI Y
81T ANLRRETALAG t Sig.
(S.D.)
lavinenu 3.32 0.802 -2.15 0.036*
1974 3.75 0.676

seALTdnAty 0.05

= ] o

A ALARALARNAS IAEaALAT BNLANNLANAIatNIRUEdIATY NIAL

1
=

1181 0.05 (t [60] = -2.20, p<0.05) 3xMIWNFNAN1U UazngunnIew Tureaunuini

v a v

! 1 I v &
pndenleniusagndl Tnanguivinen aziAeatANFelatewiniy 3.52 gandian

=

1AEANAY AT aIRINANT NI WA 3.05 A9ANEINT 4.40 Tauangliiiiugn a9
dld -ﬂl v o Aa ¥ 3’/ Y a { tsl o = o a
woNnANEaN AU LAY JUELNANGNANTTUAZRVALARBDTDILAN UAZAIN

il/ dlf = % I I dl [
Fa TR A UAN Q\?ﬂ'ﬂﬂ@ﬂ%iﬂ%’]\ﬂu

¥
A A %

1 2
AN9199 4.40 LL@@QN@ﬂ’]?VI@Z\i@U“D@\?@W%W FAAINAN IATa A TAT (Purchase

Intention) THLLANYDNANAHANN T NILATUAIFUAY FR8IAIEDA t-test

- g vy dodeauunnggu
ANINW ﬂ’]L’ﬂ@ﬂﬁ')’]ﬁJﬁl\ﬂWﬂ@ t Sig.
(s.D)
lainnan 3.05 0.845 -2.20 0.032*
1911 3.52 0.782

seALTdnAty 0.05
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3.4. sdle

o

TunnsAnsnasessels fadeldauunngunasesaaniiu 2 nguae ngusels
o A > | Y ' A o ! vl
Haandnusewiniu 10,000 U waznguseldunnda 10,000 U Watinguanalén

AN uNAATsiianIEnUAaRALAR LarANFlaTaduen IntandAaas Lay

NAGALANRALEIEIANATR test 1AIALAR LAYANLATIAT0AUA LLNANNTRILDNLARE
FufiinanAnm Seflduawied 4 nay (szfupATeN ST T NN TLER AWAN X
srauNTT iU leaiansrasnnd) lagaINnnsmeday 1¥ansAnEn fauanalumngad 4.41
LAZ 4.42 AuANAL Taenn3197 4.41 LARAIRALTIALARRaTaILNN LAYHANIINAFELIAN
AETALARGIEAADA test m@qmﬁwmm%q 2 naane 18 daulumnensd 4.42 wanern

LRALANNNA ATORUA LAZNANITNAGALIARRLAINEAS LATRFAIANENRA ttest TBINGH

o o

NAAEINY 2 ngNanale aaannsaLasIsidaya nudaganEANNLANFNNaENIRTIAATYNNg

a

[ %

aa dgl
ANFAIY

v a ¥

TresunuN VAN an e UFANAY way lditiudesTamildaas iy ilanagadl

Y i aa W U= Y o . Y o A
PNLANGDR t-test WLTIANLRALANNAN LA TR AR 97N 2 ﬂ@Nﬁ"]EIiﬂ LANATNNUAENA

1
= o o

WagAty NszAuily 0.05(t [30] = 2,13, p<0.05) AdR1399% 4.42 Tnengusnalduinnan

ISP 2 % > 3

10,000 LW HANRALAINAN IEBANAT WA 3:24 4nd1 nquana lidaandnvidawiniy

v
ISP o

1 v 1 1
10,000 LN TIHANRALANNAIIRTAAUAT WL 2.71 Lana iU NUa9un NN T ANNITaN

b

TeAuFAuAN wasluwiulsslemdldaasiiu nanniaelduinndn 10,000 L axiAiy

v ¥ i
slazeAuAngIndangunNane lteandn visawinAy 10,000 LAY
d’l v 2 o/ Y o 7 o a :l/ dsj v
uanaNiuda §idalaiinimeaeunaned s desiruas uazANElaTaeE

1
v S ¥ 1 o

a aa dl o = ¥ ]
15lnA Tuaasunundauimes leniusaduAANssAL uasluaasunuinis il sslaaiising

1 |
aal ¥

syt WUqn TaeshaNN AT a L TasA1IsnR1AN (Associate with the Product) Ll

NARALAIEANADA t-test FINLANNLANFANRENINdEgIATY NI=ALTTY 0.05 Ta9ANLRAE

'
' a o

ViAUAR (t[60] = -2:48, p<0.05) Imm@"mmié’mmdﬁ 10,000 1% AZHARATAUAR

=3

f

1
a a o a

203u40H WAL 3.69 gandnguana latiaandnvidewinti 10,000 U THANLRALTIALAR

o o = = Y g S = v o= v o
WINAL 3.21 AAI9N 4.43 TIUAASIALTNIN 29U0NNRANTaN TN UM A AT &

a

©

UslnAnguaelfinannda 10,000 unasiivimuassiazesinn Andanguae litiaandd wee

Winfiy 10,000 LN
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AN5197 4.41  LAAINIINARDLNATB9IN8 18 T8 AUANNTAN TENTT NI RILDNALA
@1A1 (Level of Product Association) kaz3zaunnglselamiivesueswnn

(Premium Utility) siasiFiuAm (Attitude)

B .| Anede
Fouls meld | _ | SD. t Sig.
NALAR
YBILONNRAHLTDN lENTUFRUAN waz <10000 | 354 0.795 | -1.14 0.263
winilseTandldans > 10.000 3.89 0.730
pasunuladfinnudenlasiusieduda uaz | <10000 | 3.38 0.826 | 1.34 0.191
whulseTamlldans S 10.000{2:90 1078
PBILONNNAHLTDN e TUFALAY LAY <10000 | 3.04 0.778 | -1.37 0.182
TaituseTanldans S 10000 | 338 | 0537
pasunuladfinonudenlasiudaduwdi uas | < 40000 | 319 0.846 | 0.04 0.969
TaiwiulseTanildans ~%0000 | 3.19 | 0460

seALTdnAty 0.05

AN519N 4.42  LAAINTIINARBLNATBIITE LA FEAUAIN T AN TeNTTUINNTRALDNALA
A1A1 (Level of Product Association) kaz3zaunigilsslamiivesuaswnn

(Premium Utility) Aamanxsid la@iagian (Purchase Intention)

B .| AuedzAu
fautls 718/l v,y S.D. t Sig.
GSIET)
PRILDNNRAN TN AL A AWAN <10,000 317 0.590 | -1.41 | 0.170
waziidulselamlldaas > 10,000 367 0.932
pasunuilddnnudanlasiudadud | <10,000 2.95 0.705 {-1.03 | 0.310
uaziitlssledmdldaas >.10,000 2 61 1015
PRANAR AT N T LA RUAN <10,000 2.71 0.759 | -2.13 | 0.042*
uazldiiulsclamildans > 10.000 304 0576
pasunuildfinonudanlasiusadud | < 10,000 3.17 0.595 | 0.98 | 0.335
uazldiiulsclamildans > 10.000 591 0.774

seALTdnAty 0.05
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AN59N 4.43  LAAIHANIINAZALUR9Ie LS AaTAUARNNAUaILONAR A NITaN e

FNAWAN AREIANATH t-test

3 oL doudeuunIngu
el ANLRRETIAWAR t Sig.
(8.D.)
<10,000 3.21 0.803 248 | 0016
> 10,000 3.69 0.701

seAUTadnAty 0.05

HAEIALANRALAINAS IR TARLAT TIWLANLANANIALNNUBRIALY NTZAL
1181 0.05 (t [60] = -3.06,p<0.05) 1x1i19ngua1elne 2 ngu Tunasunundauimenleaiy
faAuAn Inenguselaninngn 10,000 Uan azdiAteanANsclatewiniy 3.50 gandnad

AtANAYlATa8INgN A8 LTI ENI) Wi 10,000 LN T9LINTL 2.86 AIANTIH

d’ Y @ ! dld d. v v a ¥ Z// ¥ a 1 ¥ 1
4.44 TUAA AN ARUUANANANNTANEALFIAUANTIU Ia‘]_lﬂﬂﬂﬂ@‘&l?’miﬁll’mﬂ'l’]

10,000 UmardaNaslatefuA gandanguaeladeand visewini 10,000 U

¥
A a v

AN5197 4.44 LL@ﬂQN@ﬂﬁ?Vlﬂ@@U“ﬂ'ﬂ\ﬁqﬂiﬁ FaAINEN lATadUAN (Purchase

. dJ dld d‘ v v a v 2 1 aa
Intention) TIUDNARILNNNAMNTN TN ALFAIAUAT AMLIANATA t-test

. = D A TENILIUNART Y
e/ 16 ANLRALIAINEAN 1A t Sig.
(8.D.)
<10,000 2.86 0.728 -3.06 0.003*
> 10,000 3.50 0.829

seALTANATY 0.05
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uni 5
a5Unan1593 aflsana uwazdaiauanus

ANANEINAE TR “NAUDITEAUAMNLTANTITTUINNUDILANAUAIRUAT LA

s v 4 1 a a 6’; &‘ Y a »y
szAUNTS L TUselanirasrauan saNAUAR wazANAdladaaauslaa” iunis

v a

ARuFmeasdluanseuamesizua (Factorial Design) innnsanE e danalnemnas

k4 ! [

(Main Effect) kazimnansznusu (Interaction Effect) 1a9iauilsaasy aaldun sviumia

1
v a % ] o/

denlaeszuineasunuiuiAud uazsvdiinnsldss lomfreracuny Afsefusny

NAUAR mefmm%qsl@%mm;:iﬁim TewinnIsnAaIIuUNNENTIN 818921Wing 25 — 44 1)
Snuuriedu 120 e BelEANAMsElRFL ARSI SE S1uau 120 A wdaflungy < ax
30 AL uAnngualATasalnaA N enaRe s fEwETY TeanBAn TuLNgNLARS

1um19199 5.1

A5 5.1 NI NUARINATWLNNANYIAABNATNTBIUDNT A MFUN1IMAaes

FLALNG b SLAUAINLTANTENTZUINURILANALAIRUA
( T ] 1 \ ]
selagiaasras YRILOHARAN N LBRNTEN agunN IH AN TEan e
Lax AUFIAWAT AUFIAUAT
all 2 a £72 d‘ =l [ a £ dl = =
YRILDNNLTL THAUATRTHWTINTBIaNTN | aNAUA LNy TaNTeunne
s Temildaas ATNUIANN A1
Fin3aunAae 30 AL HLiN3unAa8 30 AL
dl Y a % zﬁl = [~1 a v dj =
gounnA i | anAuduaswasdassundidy | gugudauaundadaesinaiy
Uszlemiilides ANRANNDDUIAUTNW ANATUN
HLinsannaaey 30-A1 Fid199unAa8d 30 AL

naugdfnneaasun1Mas AnHUen LN IAell NgRNAaas 120 AL s
v

unaEluguee Hengeendng 25 - 34 T auau 63 A (Foray 52.5) uarangszidd 35 - 44

a

1l a1uau 57 au (Fataz 47.5) nsanundaulunyat luseauiBoynynss aruau 58 au (ot

1
oAl

az 48.3) savaannAanguninisAnmnatluseAugendniBoyyes Auou 24 au (Gasay

q

20) dnulunRendniduntinanuidsmiendu anuau 34 au (Faaaz 28.3) N9eldladusa

LABU 5,001 — 10,000 L9 911494 35 AL (Faeay 29.2)
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v a 1%

N9z NRaNA LAZIAINZENG TALIANNITEN T9TENINNTRIONALAIAUAT LAZ

seauns lss Taminasaesunuinisarinuag uazaiualageaesdiising anduaadis t-

test WA Analysis of Variance (ANOVA) Iagn11uaseiumINN@eiun 95% vizalse il

[ v o

ey AsgadelAsaenunaldluumi 4 dauntsagng

=)

ANATUN 0.05 NN AZALANH

@

)}

N19938 BAYNNTRNUILNA HA9ELLaN1991891LKARaNLTw 2 AU AD

u

[

1. HATBNTLALANNITAN [ENTENINNIRILDNTUFAIRUAN Lazsesung s lamiiuas
dld 1 o a i// é’ Y a
PRUDNNNAVTAUAR LazAINAdlaTaTeeL1FlnA
2. HAN1IATITRANEIEANNLTT TN s tednaN N FINNAaes SaNUFaL T AL
dl 1 o v a v o £%% 'S dld 1
ANNNITAN NI AR AN A LA AUAT bAZT2A1INT s T miiuauaannNnN s

o a Z’/ A’ Y a
NAUAR warANEdlaTelevLiislng

a7l uazanlsananisdae

1. NAUBITTAUANNTANTLITEUINNURILANNUAIRUA wazszaLns bl ladmid
ﬂlﬂ 1 = % gj &’ U a
UBIVDILANTNNARVIAUAR WAZANATIATAURIHLFINA

a5Uuan1534s

3L AUANNTAN e IR aNTHEA AR (Level of Product Association)

1 v
=

TUAVUNATBITLAUANNTAN LTI NALFAIA WA FRVTALAR WAZAINNA

1 E2
a o dVLi/vd

la%a aunsnagdnanaddenie Adil

1
v a

ﬂ@ué’uauuﬁgwuﬁ 1 Na1991 “srri TN TEes i euoN LA ALANT
FNanU AzdnaseiAuARUaINLE INARANTY Ingnasnaaa uAINISAT ANLLN AN t
[120]=2.396, p<0.05 LL@xﬂau%'uauuag'mﬁ 48199 eI N84
WL AN TN %zﬁ'qN@[iiﬂm’m%ﬂ@%ﬂﬂjméﬂﬁiﬂﬂﬁhﬂﬁu” NANITNAGBLAIN
ADANLIN AN t[120] = 2.387, p<0.05 waARASLHiNd szauanuidanlasssudnenas
WANAUGIRUANNANAY danalnengs (Main Effect) AanAUARTAARIDILON
(Attitude toward the Premium) Lmzm'mg«i@%ﬂauﬁwmﬁuﬁnﬂ (Purchase

. P o o PRy A e oa ¥ oA Ay oA
Intention) NANAR ﬂ']?L@‘ﬂﬂlm"ﬂ@\?LmNV]NﬂQ’]NLT@NIﬂQﬂUm’J@uﬂ'} M?@mﬂQLLﬂNVI‘lNNﬂQ’]N

danleaiusagdusn (Tagluariiednreawonsiy Wureswoniwiudsslomlldaasvizala) 10
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WONAUAAWAIAMNEITUAN avdanalnansssefiAuAR LazA NS aTaRuA 109
151nA TRaUaIuaNNNANNITANTLINUAIRUAT AZFINA LTLNANAUARNNADURILON

LAZAMNASIATE ANINURILANN bUN AN TANTEINUAIRWAN

srmun17 ks lemuaauaanan (Premium Utility)

Tudaunaredssiunsldlsleriieseunn faviALAR uaTANAIlAEE 1390
aqUuanTuRl il

Ufiasannignui 2 findnadn “ssitins it lomiresresunafisheiu azdana
FaVAUAFRURINLTINAMNAR IANIINARLAMNATANUAN A1 t [120]=1.769, p>0.05
uazlfiasasnAgum 5 findnadn “sziunnslulsslemize resunufisneiu azdanasie
mm%ﬂ@%mmﬁuﬁmrﬁiﬁqﬁu” HANNINAKALAMNATRANLLN AN £ [120] = 1.045, p>0.05

wan bR szAunsldlsylagiaasuasund tudanalaanse (Main
Effect) AaviAuARTINAauaILns (Attitude toward the Premium) wazAuadlatady
AUBINUSLAA (Purchase Intention) NA19AD lidasiugeawndiciulezlonildaes
vidareaunni it se e i daae (Imﬂiaiﬁqﬁqdwml,mmﬁu FhiresunuiianudenTa

UFAIAUANTD N) NuaNAUFMARAYA NN LAN Azl danalpansa AR ALAR LAY

3L AUANNITAN 199919 a AN LA R LAY Bazassiinda sy T miiuas a9y

WHANA1TUINANTZNLTINAL (Interaction Effect) 18952A 1AM TONTENTENIN9UD

v a v

v %
unNfUfIAUAT dazssfunNTlF s TemiuasUan N AR ALAR LazANAIlaTa A9

1%

aquuansase el

ﬂfau%’uﬂuuﬁgmﬁ 3dingN9n “szduan N dnultaszIs T eI L IR R WA
wazszauma s lem e e w0t s g BN P TR Y GG E N TR
1ALINTINAKBLAIMINADANLIN AN F [1,116] = 5.71, p<0.05 LL@:ﬂ@ué'uauuagmﬁ 67
@199 “srAuAnuEen ey inaesuaNA U ALEN uazsdunnT1Fs lmnsTad
WoaTRNaTi %@'qm@m:wm'fmﬁuﬁifamm%ﬂ@%mmﬁﬁim” NANTINARBLAINNED A
WUA1 AN F [1,116] = 8.05, p<0.05  waRdlifiud szauauidaslasssudnenas
WaNAUAIRUAT wazszauMsldlsslamivasaasnonifeny daNansznusINiL

(Interaction Effect) AaviAuARNAAauadLan (Attitude toward the Premium) WazAH



101

pilataduA1raguslng (Purchase Intention) NA19AS Wid120IunNNNszALNT 1A
seTemipnaiu azlidanalnanrafdan1anaidLes LazANAlaTafAIN WAMINUBILDH
T FrviumnuTan e NAUAIRUANANNTUANY AZEINANTENUIINAUARNITR A AUAR
AN v - y
wazAnFlazavasfUsnale
= a dl v U o o O a cY

UANWNBAINNIINARDUANNFATIUN 1-6 LAY e Winnsezidayaza
al = QI 4%/ a I's 1 o % 'S
Weuluaaazmeannasas naqmsziienluAazsesunig Mlss e iiaa91adunN way

TuAazseiIAMNITaN 89T NI NN AN ALAN NS UNENANTENUNN AR ALAR

wazANFa lagavasfis InAludaIaLETY HanisAnEanLdn

gaannuNulslamlld aas

1
aal

Tuaasunniisiudss Tuaildaas (Utilitarian Premium) nsiaendaeunuiilses
PG LN VIR P AR IO CHT 2 AT R azdanasiafFuaRvesLFinAsaiu Tne
NNINAFALAMINADANLIN AN t [60]=3.033, p<0.05 azAavFuANETlaTatis luges
woniuesTamidaas (Utilitarian Premium) Anadenlfreaunufitlssduanudanles
szMInaTeunNALFAUAN AN AvdarasieRaRAT AT e 18 Hustnmsinafiu Tnenns
NARELAINNETA WU A1 £ [60]=3.403, p<0.05 Asgnunanagdlédn Turasunuiiiy
dselagifldaaanwan wmniiluaasanfiiaadaslasiusidua viadlueewan

ay 1 y o o a Y 1 @ a & { a v £
Vl‘lﬁﬂﬂQ']NL%'ﬂNIﬂ\?ﬂUﬂQﬂuﬂ'] ALRINALDNAUAR LL@"JF\')'\NGNWQ%@@UW'\“H@QE

uslnaseny Tneraduanyianadaniasnuaniaual BusinaaziviAuannNse

YAILDN WAZAINAILATE ANINUDILANN NN AN TANTEINUAIRUAN

aaunNd it sl mldaas)

Tusesunufiliniutlseldmildass (Non-Utiitarian Premium) n1staen daesunndis]
szfupadenlasT T sunL LR AWA A e Tdanasiariruanaasgiising Tnanis
NARALAMINADANLIN AN t [60]=0.065, p>0.05 wazdmFuANETlaTecis luresunyd
Tiiiutls=lemildans (Non-Utilitarian Premium) nnalaaniduequnuiitlssdunanuidesies
FEUINUBIUNALFAIRUAIFNAY 13Jmm@ﬁi@ﬂfmu;iﬂ@%@mméﬁinm TnensmagauAn

N19ATA WUdn A1 1 [60]=-0.30, p>0.05 AvanunanagL/lfin Tuaasuanilainiutlsslam



102

Idaaauan wintluaaswannianudanlasnumdauat wiatduaaswannlul
AALdaNlaanUAIRUAT azlidINasanAuAR u,azmmr%'fﬂ@%ﬁuﬁwﬂqﬁu?‘tnﬂ

dld dl v v A 1%
2A4uNNRANNTAN RN ATIAIAWAN

luaaguanii A T@an e UfaAuAn (Associate with the Product) n1siaanidaes

wnunRszauNg s Tamlsinariu azdenasiaiiauamnaeadizinasiieiu Inaniamaasuad

NNRDHNLIN AN t [60]=3.23, p<0.05 BAZAINTLAMNAIIATeT TureaunuANANNTaN

a v

TerfusAuAn (Associate with the Product) ndaianidresunnfiflsesunisldisslamiing
g %m'qmﬁi@mm%&l@%@mméﬁiﬂﬁﬁmﬁu TAENIINARRLAININATHA WUI1 AN t
[60]=2.8, p<0.05 Asgndnsnasilladn luaasunundanaidanlasiusRuauda win
Huraswounuiulslaafldaes vialurawaunliniulsslanildaas azdna
AasiAuAR wazANRslataduAnasgusTnAeiy Tnavasuaniuiullsslamild
s fuslnAaziviAuAR TN deTasMaN LazANATlaTe Andanunndilaiuiy

selaailldaas

dl 1 dl o v a %
yaunu il A umanleeiUsa A WA

v a ¥

Tuassuani i aosdanieaiuia@uan (Non-Associate with the Product) nns

A ¥ dld o v 6 1 o 1 ] o a Y oa
wanlduaununseaunig s tamisinaiu lidsnasanauasvesdising Tnanimasau

ANNNADANLYN A1 £[60]=-0.36, p>0.05 uavAmiAnLAslaTetis Tuaeuaniilidaony
GeuleaiusnAugn(Non-Associate with the Product) nnsid@enldaseunsidiszsunisld
Uselamipineriu VL;J@'@mr&i@mm%ﬂ@%@mméﬁiﬂm IREN1INARAUAININATH WU AN t
[60]=-1.23, p*0.05 Awaunsnastléd TurasununlifianaidaalaaiusRuiud,
wnillurasuaniiviudslanildans viaduraswasdilsiviulsstaagilldaas az

IidananaAuAR LazANATlaTaRUANIRSHLELNA



103

2. waMsIATIzRANEusmMULszIINsIaINgNLITNSINNAaas SaNnuAduLTsEAL
AMNITANTE9TENINNUDILANALAIR WA WazseAUNIShdUseladiaasaaswan

o @ a & 9 2 a
NAADNAUAG LATAINAY LATAARIFLFLNA

a51uan1534s

k4
|

rmLuhmuﬂiammwmmﬂm:fﬂu\‘mu mﬂ AN B¢ ﬁ‘zﬁﬂﬂ’]ﬁ‘ﬁﬂﬁq BTN A

3

Y o Al

11§ Tnganansnaguantsise | dead

Tuaeananiiudeslealldans (lidnreinmiuaslnnudanleaiufiduanvse

1 L7

1) nqufdndaumnaesiitiang 35-44 1 aziiaonueslagegandn nguiidnsaunaasaideny

aa Q

Q

25-34 1 @EI’NNHEI@’W”]OJVH\?'& ‘j‘vﬁ‘]_l 0.05 @195 LRILANNN AN TN BNUAEWAN

waziiusslanldaey neufidininumnaasnient 35-44 T azilviaupifiasazeun ua

al

k2

= 9;/ dgj { 1 v | nlld =) ] aa dl
Nﬂ')’]&l[ﬂ\ﬂ@‘ﬁﬂ@\‘]ﬂ@’] NANKLINTAINNAYBINNANE 25-34 1 aenalladn UNNADF NTEAL

0.05

=
VTN

Tureun NN AN TSN ALARKA AN ( 13~I’J’1°11@\1LLD§~IWLA@ viiudszlanildansvse

1
¥ v aa

Ta0) NENEENI Y BTN AR AR AR AU WA=t AAelasaduA 49091

q a

0% [ % o

1 ¥ Y = M ¥ o 1 = o ¢=II
ﬂ@llQL‘H’]?’JNV]@@@\?WLLNVLE'W]’NWH AWNNULANATY NTeAL 0.05

o

Turesupuidudselamildaas vnnilurasuaNn A NTdaN e AU RWA A0Sl

%
J ¥ A a

ua0 ﬂ@NNL“ﬂ’]ﬁ‘QNV}ﬂ@‘ﬂ\WW}”I\‘I’]u "Q“’S\I‘V]ﬂuﬁ ﬁdﬁi“ﬂﬂl@\ﬂm&l LL@“’NV’]Q’WN[}’]\?&L@"‘IJ AUAN Q\‘lﬂd’]

9 u

©

1 '
1 L7 = =

ﬂ@mmméqwmmmﬂé’ﬁwm R REIG &IATY-NTLAL 0.05 wp L uraLn N T

q a

|
S !

Ao sEaN laeAufaAnA) naugdndannaaenlallaien azilpausaladadudn gandn

a

o

1 ¥ Y =
NQANKLTITINVIARBEINNINTU

¢

3181

&

TresuauNTAum@an leaiusaduAn (lddnueswansiuazsiulsslamlldaasvisa

1
¥ aa

Tad) ngudud mem@mwmwimmmﬁ 10,000 LN AZNAAUARNAADUBILIN LAZHAIH

q

Qe

\ﬂﬂ%@au AN ZQ\?ﬂ'J’WﬂZ\]NNL‘IH?"JNV]ﬂf\]ﬂﬂ%ﬂﬁ‘ﬁﬂiﬂu'ﬂﬂﬂ')’] Mﬁ‘ﬂwﬂﬂ‘]_l 10,000 U 'BEI’NJ\IHEI

o

1Aty NIzAU 0.05

RNo



104

I
Y

A mFuresuanniaonumeniaiumiduin uazliulsylomildass nqgugidn

a b

$uNARDINNe 16491 10,000 U azdipa s laTaduAn geandnguiidndannaae

D

% [ % o

A91elFdasngn viravindu 10,000 U a8t &1Ay Nezau 0.05

7

)

AusTALNNIANEITU THNLIANNUANFANNBENINTANATYN AT A W NNguNARDS

Y v o =
AleduIANEN

anUs1suanisIas

a o 1 e a d y 1 1 o i 1
HNANITI?8 WL EI’ﬂﬂJ’i‘LIﬂNNﬂE’IUVI 1 ﬁﬂ@’]’)’m “';Tzﬁ‘Uﬂ’]'WllL%@NI?N?ZMQ’W\‘I‘LI@\?

f
v a v A

WNALFIAUATNFNGTU Azdenasier AuAR 10 IXLEINARYNAY LareaNSUANNAZIUN 4 7
1 1 v 3
NA1291 “seAUANNITaN 199811 NAUAIAUA N AN Y Az deuasaniINselata
Y a | o ¥ @ 1 v y 1 v o oa (% 1
2INUTINAFNAY WARIMALINGY FEAUANNTANTE9TTUINTRILANNUFIRUAT |9

Halaensy (Main Effect) #aviAuAR uwazANAdladaasuslna lnauasunauni

=

a v v oa v 1 ra a ada & &
ﬂ’JqNLﬁﬂNTﬂ\‘lﬂUﬂ’Jﬁuﬂ'\ qzﬂﬂﬂﬂl‘lﬁl;ﬂﬂﬂﬁuﬂﬂﬂﬂﬁlﬂ‘ﬂﬂ\‘iLLﬂN LL@xﬂ')']Nﬂ\ﬂﬂ‘ﬁﬂ 7

a o A

ninrasuanfilbifinnattaslaeiusaRUAN Ganannsaseiny Wyl lufannafeasy
U TIN AADNURY D’Astous Las Landreville (2003) FaAnERLAALGLsTiTaN NG
FAN13FLEAIUNIAUATHN8UN82R9ELTINA LA NLI9) AINADAAADITDITDILAN AL
UszLNNIBIRUAN @zﬁﬂﬁmmamu@w@qﬁjﬁhm%u WiulilwEsion
MULAENALNIRIREeY D Astous; Legoux Baz Colbert (2004) CRC IR EIE N
NAa29 (Experimental Approach) E?:mﬂ’]a‘ﬁ*u;ﬁ‘mméu?@ﬂﬂLﬁlmﬁumﬁmma‘mLm?umi“m
(Promotional offers) Tun1suanadafaile (Performing Arts) tngiaaniianssuni1sdaidsnnig
gnalFlunns3de 3 g‘].lLL‘uuﬁ@ 2a4UAN-(Premiums) N3391TA-(Sweepstakes) WAL N197aA
71A1 (Price Reduction) lLazwLan N3N ME R ARG EITLIRANIINNNTUAAITY

Aatlz-(Performing Arts) Az liguslnainanasnavana sl ludyuanuantisau

UaNANH NAN1TI9eEEDAPAITLN1UAIRELTINAABITD9 Kendrick (1998) TN
=] dl o o Y a dld a % dl 1
NM9ANHIALAALANNANALNELFINA (Customer Loyalty) NHNANIAINAUALNENTES
WINNNTUNEIUTDUBILDN (Promotional Products) BWazn1sd9L@3NN1521801131A1 (Price

Promotion) azNuUdn 29N AiANmanles (Link) AUfa@uan NOANIINHLTINA uay

a ¥ o Yy a a o Ad‘d = v a1 a v
FATIAUAN QZWWiﬁQUﬁ‘IﬂﬂLﬂﬂVIﬁuﬁﬂVlﬁ LAZHAANUNNARNBALAN



105

nan1ase gadulimuuinfnaes Seelig (1987) T9na1991 189uaN azsiaaiily

v a % = 1

dld dll o e 1 Y a =X = a a a
PANNNANNLTAN N A LA RWAN Lmzuﬁi:imumamim AINTHATUA uazinAlssdnsna

1 v 1 1
£97U LavaRAARRINLLLIAAIRY Guber (1998) Ana131941 1a9uaN?NA ArsaziludIud

v
= % a 1%

PN NBNNIAINFAIAUAIUAN (Product Extension) BNH4G HANITIALEI40AAABIILILD

a a o o

. < = @ v Py a4 oA o =
ARLBN Hiam (2000) TNNA1991 UBILLANNIA AfluarFasaZreaufaawnEan leAUAI Y

v a %

An eluszAun1emnuAn (Cognitive Level) Aagnnnsndaansdayainaatusinduanlineg

v

13lnAld uazszAunisansund (Emotional Level) Ineinnsdaansaainianludsdusing g

a

a =] o A ' Yar o ¥ a ¥
U?Iﬂﬂ@:ﬁg@ﬂﬂ?ﬂﬁ/]‘]_li‘ﬂ mmmﬂmmmm@mnme@\mum

a o -dl 1 dlzal d!l o v a % E/ 1 VY a
AINNANIAUNNULT BasununEANdEanTeNiLfaAuATIY azdena idiETneg
a o a ?.'/ é} a 1 dl 1 dl o o a v dld
AANAUAR LALAINNAYlATeRANIIaIL NN A NEaN A UFA AN Tas RN
2 o o a v AR DN Y - ay
AN AU RUAI L lUn13nAaadn sl leun ARNMIANN LasANARD AN
dl a a 4 2 1 V1 :J/ a’l 1 <
TernulFauisunNuLaRaAdad Hiam (2000) Ld9 81anana lF91 Aa9nNieaaeTy A1ena
AR T LAY AUA IS TsE ALNN9AINAR (Cognitive Level) wazszAuN1981s8 0]
(Emotional Level) Ineipanuwnpntiy Aaudgaripadimanlaalussfimiemaumaninngn
[~ dl U = a o o a v =® dl v dl o
wanzifluaeanaunsnlin vieedsunusguan lalasnse Asannsnaasnsdayainansio
AuAn Ui 1R wslusydimasensuniii @aanmtinaassrnuFaniisanu
azannaune lUEdislng wangtauauyudaldasaunnuuwianiulununes Tuaued
AnanuinanonuTNNie Aeudsaziinnuimenlaeiusa@us lussaumisansualiinnan
& g | o ; = = Py o ¥ a v o
wanziluaesiiaadunin Wuesiaran Ssarnnsnaedisanuian lldeizinalém vin
Wiguslnainaulaziula Wudaunuaesanumndan udaslussnasmdusueu oy
a . ! ¥ dl 1 o & = | o
13lnA (Kendrick, 1998; Jagoda, 1999) daulaliglaanuannnesuusaannivil aziflusi
dl U dl o/ o Aa v v Yia v dl % a dj
anansdayainganusndudn lgguslng afepannmanlen sz Aun1ean@n a9se

o o

= A o A a ¥ a . I nil/ A ]
azlaANAINLANNEAN TN LAAUANNLL ARLRS. Hiam (2000) 8RN NBIAAEAN
va vy A ]

TaasunuNArdi@an L i UAIAUAN ANAFANITNAYAUAR LazANUseladanndn aaq

dl 1= dl v v A %
won T AN TN e LA AUAN

Tudauressaussziunisldusz Tamizesresuny nudn diaaaunsgaun 2 7
na1991 “seauns e Taginasaeaunuisnaiu azdenasiaiauanaasdizinasiaiu
uazUiasannsgaun 5 ina1dn “seiunslflsslomivesueawnuisinegiu azdiase

%: d’l’ ¥ a ' o Y & 1 o 14 L4 [
mmm%sﬁm@muﬂmmqnu LLﬂﬂ\‘ﬂ‘ViL‘Viu’N %‘SﬂUﬂﬁ‘é‘ul‘iiﬂ‘iS‘l:ﬂ‘ﬁu“HﬂQ‘ll’ﬂﬂLm&l ‘13»1



106

AalAEAsa (Main Effect) AaAUAR WazANNAILATaRIgUTINA TINANITITLTING

Wi TauderiuuuaAnaeg Seelig (1987) Tanan191 189unNtl azfaailuresntanuimen

v a v

Teaiusindudn uaziidsclomibadisina Asaziinmen uaziinlsc@ning uazldidulllu

ddl

WHINNLALRAL Chatterjee (2001) SaRnERansEUaNnNs U0 Aens ALEN LAz

a Y Aa ! { Y | { A a a9y ¥
NOANIINHLTINA uaznudn nguuitiu ilungunianutenvesannidulsslandliaes
Huatinawnn msnzifunguiteuuansminmuAIaIn&erennating (Value Seeking) wiidn

a ¥ @ My @
m@qmumziﬂummimuﬂmLﬂmﬂmu

=K v o k7% Ly 1 3| v aa o o
Dewan srauniskidselaainasuaini u’i@tLﬂl&@ﬂMNUﬁmNWJ’iNﬁ’] £l bNTNE

nanthmnedunguTe LLANUIANAIANANLRINBEN (Value Seeking) WANATIWL

Q
v ¥

naumsaiudn 19l enawduinaaznisdneans Chatterjee (2001) i T lfANE manseny
AnAN N TETTd RN NAL A WA Avanasade dutingulidn Aaurfingu
[ ilz a = Ly T ZJ/ A IS c
uHTULA9TU RAAInAIN L sE i mi a8 9uN YN VFains zaesunNTsy T
dlo v v o A Szafdg/ 12 izdgul/ L L% N a o Zj/agll M Y
Warhanldsaniudafudanaaninas 1d anvi ngudidasosmaasslunisdunaieil Tl

Ly o = af = 4= Ao gy )
LU UNIUN A ﬂN@’i@iLﬂuﬂmﬂmmL‘Viiﬁi‘i/i‘i/i’ﬂ‘i)ii:i@ﬂ’i?i/im@@\i LLﬁiﬂiﬁi’N‘ﬂ@ﬂM

il arunenagil i HieszAnnfMn man eI Naun NI LA AUALYN
il/ dl ] 1 o a :J/ da, 1 o 173 Ly :// [
1 Ndenalaensesiarinuas ugzasanaslaae uiszsunisldlsylamiaasnesunuii luds

e = < q X ~ X 4 v =
nalnepssaviALAR WazANFN laTalaY MITTUR afaliiasinannlunssuaun1sfndula

'
Ay a =

Y oa ! . ¢£I o K
%@dQU?Tﬂﬂ (Decision Making Process) 44 LHRNARINNITNLLIINA HNTATZUTINGDY

al
1

fleymn (Problem Recagnition) WainaA N ldannanasanaueiiluag Auaniuzaay

v v
1913011 (Solomon, 2002) awinWguslnAAANFaINsTaALA1 ANl §UslnAReN

= d‘

n1sAumndeya (Information Search) Seluausnina g daumnn Aziidayainen

o

ﬂ'i.i?iummmuj 4 TN AMNLANFANAWTaENIA (Low Product Differentiation) LAz

a

©

1i3TnanasainnispanlateuLiiandn (Inertia) AodeAuANaINAT RUAILAL aMANLAL.
n19inAula (Assael, 1998) Faiils ElmTumuﬂ’iiﬁwﬁﬂmﬁim R T T Ot e

o % 1 v a -l% | ¥ 9/
FINAF1INANNLANFS TN ATL LL@%L‘]JH“II?JZLI”@ ApEE) Tﬂmvmmlﬂumwﬁmwﬂmm@ﬂﬁwmu

v
o

N191aan (Evaluation of Alternatives) AnareeunuImaNT Az linnssindulaansdizing
dl v a dgl dl . [~ v a dgl 1 i o . .

wasuannnisdndulateiuuiassan (Inertia) Mdunisindulateatineands (Limited

Decision Making) man1sldnszuaunismismnumnetiing usaziflulietngluinssasadu

(Assael, 1998)



107

sonn ludunauanslszilufaiaaniiy (Evaluation of Alternatives) HizlnAazin

nstsziiusniaen anAuantEnNaades uaziand1Ansenues (Kotler, 2000) & X

L

'
wa A )

Y a v %3 dl
AruantTmangLilnaasliandrAgnnigalunistssifivaesion aosaziluaniantian
ANNNTOANNA A AN LFNAUAN (Value-added)immrngm (Sargeant, 1999 cited in

. dI d‘ 4 1 v v Y dl ! o
Peattie, 2002) AaNuaT LS a1ana1alaan pruantFsuAN@an e i nunniy
Fa@uAN (Product Association) HAdaflulillfnazanunsnaiinanianldiusagudn ldun
N9 WanReumauiuguanTRsung bl s Tamdnasaaunn (Premium Utility) ts1zaas

dld o v a o 9 A a o o a % A a g
ONTT AN G e L TR LE R LA @1un9asin 1% d0s e uRLE LA vieuiulse e

AU IEAUAN TS 11 LTIWARONATH LA AN TIUTNYASAAIHAZAIANN LATATHIA

| 1
Al

1 ! ¥
azaaeiinAuyu iU LN usiu TaeleuaTnATuiTan AN NANA (Value-added)

1 E74 v
%

v K a % adaa o a A A a Y o aa
TANTAUDNUAY AUNATARARNA WAZAARWIAAENTARUAYTIUN BN NEANTTLIUNTTNIN

a Ay A4 Ay e S L
ﬂqqmﬂﬂmiﬂﬂﬁ‘gm@ﬁ‘ﬂ?uﬂﬂwum LN

Tuanuznnislfdsslemiuesaaduan (Premium Utility) 153 vinnivansaun luwdees

]

pRiduwsdunaude inasidunuamiind Anylunasiannssiluaeauwns wsinails

udmalssiudn sysunisldysglamiresresinn tudsnalaamnsasaiAuns wazAinuFalade
il nsldlsz Temiarasnasnny (Premium Utility) @1aaz Tdiflunnantmnudussinnwa

azaNn90vn LI AFLET AR ILNNIAN (Value-added) N1annsin@uduan i asluids

]
aa

HARN9NANALARANNARTRILAN uazAINFY laTanedELEing

aei41afif AIANTANHINANTTNLIIN WL BaNSUANNAFIUN 3 Ind199n

“grAUANHITAN T UINNADIUDNAUAIRUAN LarszauniTldlss TamirauadnnuNsig
M azdananssnuswiuseiruar1eddizing” uaseansuanNRgIun 6 ind199n

[ % dl 1 o v a v [ % b3 6 dl 1
“92 A1 ANN TN TENTEUINNABILDNALAAAUAT LAaZIzAUN7 1192 e i iuauahn N NFA

M aedanansznudaiidan s laTenedizing” wanalmiudn szauanNdan

o a

L9452 MINNURILANAUAIRUAT WAZTZAUNS bUsLTa T UIDIUDILANNANNNY AR

1 a o

! v
NANSZNUSIN (Interaction Effect) AaNALAR LATAMNAIIATE TIHANNTATTNLITAL

d’ v a

duldmnuuuaAnaes Seelig (1987) Tananqan JaqunNAzFaslANNITen LA RLAN

o o g s v a o = P ! a a8 a o X
LL@W@QLﬂum@\‘mNﬂ?zTﬂﬁu @HU'ﬁﬂﬂ ﬂqﬁiﬁm‘ﬂﬂLLﬂN“]ﬂquQMQ’] LAZINALUTLANBUARNTL



108

IPEILANRINITANHINANTENUIIN (Interaction Effect) 1l ilwlUmsuun@maui

ANADITAUARTIARAINUANIAMANTTR (Multiattribute Attitude Model) Inan991 iAuARH

A A

iNnaNNsELsInARANTene luAnaNtR (Attributes) NaneAUANLFRFABRI AR

(Attitude Object) waranIssziuauanTTRmantiulaLu (Schiffman & Kanuk, 2004) &9

N

nafaALARaINLLaAAR uninees 2 fTade Aa AuwdalsrasAnNTEaiafd Aty
(The Strengths of the Salient Beliefs) waz N13UsziiuANTaa11 (Evaluations of
those Beliefs) (Peter & Olson, 1996) Asananaalidn uinaseuda gislnaiinistlsyidiu
2RUDN AMNAMANTRTIN A UIZALIANITEN TN Tz TN LANAUAT ULazIzH
nsldss Taminesanuny Tnemnaesuondpm@anlsaiufnguan fusinaaziia

% led 1 dl £ 2 2 1 1=
wAuARNANG wnaasinuiflugeswnusiulsslamildaeadon uivinassuonlufinonu
dl v v a v Y a a o Qd‘d 1 5| dl Y I
danTeiudadudn Juslasazinniaupinandd nnaasuodiiuvaesuani ldidiulseTamd

dans

4anNaN Haae laN1n13aLa LA thialnnsanlasnanimaaastaLaLEa

u

2 wud luresuaniiiuilstamidaan nsdenldvesuniifsssupau el
FEUINIBIUDNAUFIRUANA NI AT RINARBTALAR mezm’m%ﬂ@%@mm;ﬁu‘ﬁﬂﬂmaﬁu
Tnefu3lnaasivimuaRfaTa9uon LAzANG AT AUATILDNTBIULDNTTIAN
\danlasiudiAu gandnaasuannlaidaoadanlasiusidusn uenani luans
wonfisianadaslastusaAua nudinsienldaesunsfisziunsldls: tlamng
2RIUDNANTY ArdenanaiALAR Lmzmm;ﬁl@%@mmﬁjﬁiﬂﬂﬁmﬁu Tnaguslnaazlina
uARABIAILON WAZANATIATEAUATILONTRILaNTI s TamTldann gandd

gaswnnnbuiulsclanildaas

ANNNTIATIZINNLAN N T ANNLNAIHTALAUNINENTUATN LI AALLLIANAA

'
o A

AUARTHAA NWAIEABANITR- (Multiattribute Atfitide Model) Asinananaidadnasiugn

N

o

uANTIRAUIZAUAMNT AN TRNIEUINNTDUANALFRAWAN T HANITILIININNGT A

2D

anTRANUIzALINg Mg leaiinasa9tnn IALNANITIATITANNIANAZITWIN Tuaaalaui

v a Y v o

wiutselenildaesiiu winiluaesunnniaondmenieaiusaduinson azin Wguslnag
o a ZI/ d’/ ! d‘ 1 = v v A ¥ 1 = o

AUAR uazANAYlATagand1zewnNi T A N@enTaeALANEWAT R TLTeIUDN
A umenleaiudaduAn wnidusesunsitiulssTamildaaasn azinligusinadivie

a Ba// d” I dl (.7 ¥ d} 4 o a
UAE Lmzmmm%mzﬂqmwmmeiumuﬂiﬂmﬂmma TIADAANDINLILLIAAURI



109

Guber (1998) 1na121941 2a9u0NNA ATazLUAIUNVENLRNBNNIANNFRAUANUAN
(Product Extension) Bnvianailé feaanndesiuLaAn1ed Sargeant (1999, cited in
Peattie, 2002) ina991 tladudnArygaaindniiatiu auetdiunisdenaslafinnn Nauns

FALALBNANINABINNIIBIHLTINA UATNAULNAILNEENS TFUFInAaznudn liRAn

'
| v ]

ati19Uia3s (Intrinsically to be of value) @insdeidsnniseng aunsainlselamiign

Fi94 (Add the right benefit) azanunsnasgalagisinals

%’/ dl v (=3 f) W] s (=3 dl 1 1 o a 1 1 g’/
ANUATINNAN LG aziiwladn fautlslafanungenanaiFuaR AazdaNananINRa
Tatanasfisinasdae vzanatalagagilae seavRN@aneese 9B UANTLFIAUAN 49
[ o a 1 1 «9\// til/ Y o a v o Y
HalneRsaiuiALAR wasdinalnensasandnNaN laTaeasLsinAsqe lun1ensaiuding
[ % U s o 1 s a [ 1 i’/ d’l v 1 o
svauni7ldlss Temiaauaainy ludnasaiduen Laglidinananinufialade faeidun

TN sefuAMNITaNIENT LI LANA LA ANAN wazssaun1gldss Tamiaasung

| o a

L0N ANNANTENUTINTUARY ALAR ANAZINANTZN LS NTUAaA R latamqe Taiflildl

' 1
aa ¥ a Aa o

ada 1 a v A U d’ = :// d” %
pNng el JustnaniiAunaRseauA Huualdunazimnsslagegaainllfos
(Fitzsimons & Morwitz, 1996) uaz\JwlilAsi Lutz (1991) nanaDenmuanEuN&ATyTas
WAuaslidn  iauasiduniseuawasndaannaeiLANNIANTaY Ve il

(Consistency Favorable or Unfavorable Response) TmlgﬂLLuumﬂﬂwqﬁﬂ??Nﬁmﬂu@um

o

a o ¥ [ a A dl ar a a o Y a :J/
ARANHN %mﬂwmzmmmmiﬂﬂuwmﬂm ﬂﬂLN@WﬁUﬂﬁ]llﬂiuLﬁQUQﬂ AN IAAAIUAY

|
%

Tatiagq Tvaanadasiuiauas uelevAuan i lwdan agaudlagafiazai aanAdas
AUTiALARLTWAY F9aINNNIANHIANANAUSIAEN1INARDUNATIA WL NAUARSE
PRIUAN NUAMNAILATRUDIHLFINA HANNANNUSIURENNTRdATYNTEAL 0.01
ala o v @ 1 ¥ a a e a
wazinAnsANNdNAUslLlumswan waasliiniudn mngusinaividuassawag
wonliNuidenanazdianasslatalilu@annduiy waswnfuslnaiviruaisa

gasnaNliluideal aziaaunslada liludsauduny

NARINANTILATI L AR N LA NULTZaN NI TN LT AUAIN T AN 9T N9 RILDN

o o

AuFAUAN uazszAunsldilsrTeairasnasunn deviruas uazanaslatoaeadizing

o

uans i luseunundaudenlasiusdudi uazidulsclomildaes §uslnangu

'
% aaa

dld =) A 1 1 1 dl o a = ?/ dgl
nuang 35-44 1 NTBNANDIEYNINNTT LAZNYNNNINIU AZNANAUARTIA UAZHANNGFN AT
q

1
=

N30 NguNNang 25-34 1 visanguangiaandd waznguilalavinanu GedeFeunay

Q a q

=D

= A o ¥

ALFIENNUIDY GUNA IMABNAN9TIA (2543) INLAINGNENINNNEENINNGT (30-49 T) Hg1l

a Q

o a  aa 1 1 ¥ ° @ Ha = ¥ | ¥ o =<
LL‘LI‘LIﬂ’]ﬁ‘ﬁ”ILu‘lﬁmﬁ]‘ﬂﬂﬂuﬂ@mﬁ]@ﬂﬂqiﬂﬁ‘zﬂ‘i_lﬂ‘)’mﬁqLﬁ“']sl,uﬁ]'llﬂ NﬂQWN[ﬂ@QﬂW?LﬂuQuW EIANL



110

=<

Tundnnns uazuiilymisasiioyny asenanaalian Tunquindenguinndi dednasiiu

3

|

NANAINNLUAS AsilamAnug g wazilan1izauiuiateugenIngunang e

a
1

na1 uazlldvinau Asiuaunguindengunnndt aziinszuaunisdindulanisaaumn Aew
d9nnndn nquiengdenndn uwazrldlinneu mezaesinunaNmEeN LA ALAY
uwaziiulsyleadldans avifuaasunnndaumenlaluudaasmonuilumeiluug
(Rational) 1nndnluidre9aNZEN (Emotional) Aaiduaesunuiainisnldsn wias
fududmanla dlunszuaumsinaulaiu fuslnaenafiarsnnettedliveua diuinidu
dld c a v a o a o aa '
vasitilsglomd uazuresfinaniuiuausudn fodariaunaniand wazduualy

AR laTagannliéiae (Fitzsimons & Morwitz,1996; Lutz ,1991)

v a ¥

& o | PP o o Z .~ o :
uanani ganuaa- liaesununNANTEaN leiuA R 1A (1NQWQ3Lﬂ]’BNIﬂ\11uLL\1

1
J ¥

o o A ] 92 i, O Ao v o PR
m@QﬂquLﬂuLﬂmLﬂuN@ M?ﬂiNLLW@QﬂQ’]Mg@ﬂ) ﬂ@‘NHU?IﬂﬂVW]'N']uLL@'J ﬂUﬂ@NV]N?']ﬂVLm

q

! ¥ 9 1 1
aa 1 o I

{NN91 10,000 U Az RIAUARNA UazdaNaslagagendn ngui ldlivianu funguind

P LA M2 oo A ' o @ | A )y
?qﬂiﬂuﬂﬂﬂqqﬂ?ﬂlmqﬂu 10,000 LN Vlﬂu'ﬂﬂ@@'a:ﬂim’] ﬂ@‘NﬂuWW’]\iqu ﬂﬂﬂﬂ@ﬂ‘ﬂﬂﬁ‘ﬁﬂiﬂ

! = a dl | 1 = o a =R o A o a o Il ]
HA1NNI1 mmmmmﬂumum UALHANTURATAL ANHNAZNAAUAR LAZAINNGFN LAtk

b

v a v

AuAN LLE]&I“]J@\‘]LLQNV]@WN’WE] LWNﬁMﬂ?iﬂﬂUﬁ]')@uﬂ’]?ﬂﬂW@ﬂ M?'ﬂ“ﬂ’ﬂ\‘]LLﬂNWNﬂ']’WL‘H@NIHQ

FUFELEN Begnunn 9 B uR LA ALE A e
L4 [} %4 a o
ARINNA LN

N19998(709 “UATDITEALAMNITANTENTEUINUDILANNUAIRUAT BWAZTLAU
L4 4 [ Qs a 6’3 g Y au & a o a
n15lgUsylaniaasraunn saviAuAR wazANAdlATaraslusiaa” un1939e

g o

nAaad (Experimental Research) Tm&ﬁm@ﬁﬁué’ﬁqﬁmmLLm\mm@ﬂﬂ@xﬁﬂﬁu Aok
nangdfannaasslsanluiamaaas Lwiﬁvl,ré’w’qwmﬂu%mw?ﬁuﬁﬂ viseluvssennned
TusuAaese wa nezuUN9R AN laTeINgNddnTIuAsas AsenalpaadLANsinann
nsfadulaTess o AN YIDFNUANATY

AnanteFaaan (Experimental Research) AEALLANIENLII RO 19
aﬁ’ﬁ@u‘hmnwmmmimmnun wazuddnazifaulavinnisdneesting wisuddudau
Heawiniu MnnsdnsiReaiuresunnlagas Aadudesiiaves 4 fildanunsniide

= ) £ a a o 1 o a
HAWENND uazatani lin1saddsananisiae llﬁJ’&N‘LIﬂ?ﬂAL‘WENW@



111

dalduanuzlunisiniagluauian

191398 TUaUAR ANRUENEINANITANHIUBNIALAANNNNTANE HATBITZALAINN
TN 182U NAUAIRUAN Bazsrsuni1g sz lamiuadadunn AARAUAR LAY

Y q X v a & =~ X A o a X . X
ﬂqumQSL@sﬁﬂﬂ@\?HU?Iﬂﬂ Iuﬂ?ZLﬂuW@zL@ﬂﬂﬂqﬂTu NTATALRULINUU AU

v a ¥ o

1. luBewesrzauanNTen ez nianNiUFauA1 ananinisAnE Al

a = ] ~ ~ A '
?qﬂ@gﬂ,’ﬂﬂﬂ"ﬂ@\?ﬂqﬁlﬂL‘ﬁ’ﬂﬂiﬂ\ﬂuLNmﬂﬂﬂqqﬁJNLV@N NA LA Lm@NIENIuLN?J@Q

1 v 4
a g |

AYNEAN NdenasianIaNaRALAR wazANINAYlaTereedLEinA

2. mw"qmaﬁﬂmé@qmmﬁ@uiﬂﬂuLLdguﬁlu 7 L1 priTanTassTiinauaN
FUATAUAY ANIED WM IE9 19 UD LA R Wi aR T RUAN (Brand
Positioning) mmﬁ@mm?wdﬁwmLmuﬁuqmﬁﬂmwmﬁuﬁﬁ (Brand
Personality) ud’a‘@m’mL%@uimiwd’mmmLmuﬁquaﬂi?méﬁiﬂﬂ (Consumer

Behavior)

%

3. TwawiarenalnisAne IHABAMNAININLTLES (High Involvement Product)

1
a

yralNNFauaudantstssinnauan Salnisudalulssnn AU Ny

q

'
v al =

s Tamiildaay (Utilitarian Product) kazlsstnn@uainysauasmanunane lanig

q

21310 (Hedonic Product) liNaazlansnuneaAsiaiedN1aan1saan lduadinu
wsiazdsziny Wsneiudssinmauan walinisldteswnsiiadss@nsnaninign

Y a k2 a 1

wuaTh Al etk TuawnAg ananian1sAnEn

] o

¥
% o

a o d” A dl =]
4. NNTIREATIU LABNNATANTINLAN

2D

a k7

DNNANTENLIINTBUON ALNANHLTINANGNAN Fanqua 7] i nguETe nguy

u

1%

1 ! 1 %
geane s ieazlimaunandaiantions wazdintemi hlsegnsldldasey

&
AQNNINTY
dalduaiue waznsiinanisianlllssanald

anuansdae aunsnin hlgdaauaiuznisidenldrasuon 4 miududiaay

¥

dl o OI o [ v a dl dl ¥ % a v
AERUAN A nsutinaainigiuatanniinaadas LANIeasauAn i

1%

ANNTANWNANTTNNTIEILATH

1
val

nsane tinlasnnuarinidaunaadesiunisdenldianssunisdadiunisunesing o fail



112

Yy  a

pnadluazfasnansaintiade latladeiiiia Tun121aan1a9 NN ZANE11 T

2 dld dl o C: a o Y dl o o a v
UAMHAMNALINUAN AgazianTuanntadaa A NmanlasiusaduA

=)

ARty Na1IAe 2a9lnNATarlANITan AU RWAY

PNARINI7 UL NAALIZANTANENTLW AT NANTUNTRILDN A1NTTade AL

v o

A s v o - LA P
ﬂQWNLT@NIﬂQﬂUWQ@uﬂ'} LL@zﬂqﬁimﬂﬁgiﬂmum@\‘]Tﬂ\‘]LLﬂQ\I NANAR ABAILONAYITACN

v a v

] 1 v
AslEan e U ALAT waziluaesun Nl s Tamildaas ingneiaaaatiadel

%
=

dl o 173 o = 1 [ a Zj/ dgl ¥ a da‘
Wathunlduniy azlinapenAuas Lazauas latereiiUsinAR e
v a v ] a =S o v a % dld dl o ol o
19 U09RUAN 11 A2INAN AR N YA N A METURUA NN AN A LR UA AnnTTads

pnun17ldss Tamiasuasunuieiladefen

v

wsivnnnguiinuiaee @A dunauiuantangxinnen 35 Jaull dendin uay
= ¥ 2 a 2 = Adld dl v v A g '
H91e15g9 18 aeERAIAL s zIia IR NTN AN T aN e LA AUAN TuldTeq
Aouilumeilups ABANNIIN 19N VIoLdINAUFAUAY nazdLFlnAnguT Az

o | Ae oy e — = -
Lﬂuﬂ@ﬂmiﬁﬂ?Zuquﬂq?mﬁﬁuﬂﬂ@ﬂq\‘lmLﬂﬁ!ﬂm@luﬂ’]ﬂ@@ﬂeﬁ@@uﬂq



113

5181N15D19D 4

M lng

warflawg 35arinena. (2545). HATENNININENT UasUsHNNAUANNAINALINLAT B
viAuAR wazm e lagevesgusina. Anentinusi By auuniugn a1a3enns
Taenun enaanslumnanenael.

al A o a o a aa Y a =

AN WABNANNNA. (2543). FULLUNIIANAUTIAYNEGLUFINAAAT TIANFNNNUIUAT.
ANeUNUELTY Y NMILUTIR #1213 TINTT LM AT AINTDINUAN AL,

ananlusuuiLssmalne. (2548). Wi/ssanmsnulniennLlea uaa NN IAL-
WAANIE 2547, Retrieved 20 NN3IAN 2547, WA

http://adassothai.com/html/adex/adex.htm
MEIRINY 1

Assael, H. (1998). Consumer behavior and marketing action (6m ed.). Cincinnati, OH:
International Thompson Publishing.

Campbell, L. & Diamon, W. D. (1990). Framing and sales promotions: The
characteristics of a good deal. The Journal of Consumer Marketing, 7(4), 25-31.

Chang, C. & Huang, C. (2002). The joint effect of product involvement and prior
knowledge on the use of information sources and the choice of decision-making
paths by consumers. International Journal of Management, 19(2), 315-322.

Choi, C. (2004). Department stores, cosmeticsfirms-use free gift lure to boost sales.
Knight Ridder Tribune Busniess News, October 12, 1.

Christman, E.(1998). Value-added premiums draw criticism. Billboard, 110(43), 1-2.

Cobb, C. J. & Hoyer, W. D. (1986). Direct observation of search behavior in the
purchase of two nondurable products. Psychology & Marketing, 2(3), 161.

D'Astous, A. & Landreville, V. (2002). Understanding consumer reactions to premium-

based promotional offers. European Journal of Marketing, 36(11/12), 1270-1286.



114

D’Astous, A. & Landreville, V. (2003). An experimental investigation of factors affecting
consumers’ perceptions of sales promotions. European Journal of Marketing,
37(11/12), 1746.

D'Astous, A., Legoux, R. & Colbert, F. (2004). Consumer Perceptions of Promotional
Offers in the Performing Arts: An Experimental Approach. Canadian Journal of
Administrative Sciences, 21(3), 242-254.

Derrick, S. (2003). Top 10 tips. Promotions Incentives, June, 31-32.

Dommermuth, W. P. (1989). Promotion: Analysis, creativity and strategy. Boston, MS:
PWS-KENT Publishing Company.

Engel, J. F., Blackwell, R. D. & Minaiard, P. W. (1993). Consumer behavior (7‘h ed.). Fort
Worth, TX: Dryden Press.

Fitzsimon, G. J. & Morwitz, V. G. (1996). The effect of measuring intend on brand level
purchase behavior. Journal of consumer Research, 23, 1-11.

Gates, M. (1990). Testing Premiums. Incentive Marketing. 164(Jan), 32.

Govoni, N., Eng, R. and Galper, M. (1993). Promotional management. New York, USA:
Prentice Hall.

Govoni, N., Eng, R. and Galper, M. (1988). Promotional management: Issues and
perspectives. Englewood Cliffs, NJ: Prentice Hall.

Guber, S. S. (1998). Picking the right premium is half the battle. Potentials in marketing,
31(8), 16.

Gwinner, K. & Swanso, S. R. (2003). A model of fan identification: antecedents and
sponsorship outcomes: Journal of Services Marketing, 17(3), 275-294.

Harris, G. (1987). The implications of low-invalvement theory for advertising
effectiveness. International Journal of Advertising, 6(3), 207.

Hiam ’A. (2000). Match premiums to marketing strategies. Marketing News, 34(20), 12.

Hoyer, W. D. and Maclnnis, D. J. (2001). Consumer behavior (2" ed.). Boston, NY:
Houghton Miffin.

Jagoda, D. (1998). The seven habits of highly-successful promotions. Incentive, 173(8),
104-106.



115

Kendrick, A. (1998). Promotional products vs. price promotion in fostering customer
loyalty: a report of two controlled field experiments. Journal of Services Marketing,
12(4), 312-326.

Kotler, P. (2000). Marketing Management (The Millennium ed.). Upper Saddle River, NJ:
Prentice-Hall.

Laaksonen, P. (1994). Consumer Involvement: concept and research. New York, NY:
Routledge.

Laurent, G. and Kapferer, J. N. (1985). Consumer Involvement Profile: New Practical
Approach to Consumer Involvement. Journal of Advertising Research, 25(6), 48-
56.

Lutz, R. J. (1991). The role of attitude theory in marketing. In H. H. Kassarjian & T. S.
Robertson (Eds.), Perspective in.consumer behavior (4”7 ed.). Englewood Cliffs,
NJ: Prentice Hall.

Mela, C. F., Gupta, S. and Lehmann, D. R. (1997). The long-term impact of promotion
and advertising on consumer brand choice. Journal of Marketing Research, 34(2),
248-261.

Peattie, S. (2002). Applying sales promotion competitions to nonprofit contexts.
International Journal of Nonprofit and Voluntary Sector Marketing, 8(4), 349-361.

Perter, P. J. and Qlson, J. C. (1996). Consumer behavior and marketing strategy (4”7
ed.). Chicago, USA: Irwin.

Robinson, W. A. and Hauri, C. (1991). Promotional marketin : Idea & Techniques for
success in sales promotion. Lincolnwood, IL:-NTC Publishing Group.

Robinson, W. A. (1987). Best sales promotions. Lincolnewood, IL: NTC Business Book.

Rossiter, J. R. and Percy, L. (1987). Advertisind & promotion management. New York,
NY: McGraw-Hill. Book.

Rossiter, J. R. and Percy, L. (1997) Advertising communications & promotion
management. Boston, MS: Irwin McGraw-Hill.

Rothschild, M. L. & Gaidis, W. C. (1981). Behavioral learning theory: Its relevance to
marketing and promotions. Journal of Marketing, 45(2), 70-79.

Schiffman, L. G. and Kanuk, L. L. (2004). Consumer behavior (8[h ed.). Upper Saddle,

NJ: Pearson Education.



116

Schultz, D. E. and Robinson, W. A. (1982). Sales promotions essentials. Lincolnwood,
IL: NTC Business Book.

Seelig, P. (1987). Advertising specialties. Incentive Marketing, 161(5), 104-109.

Shimp, T. A. (2000). Advertising promotion (5m ed.). Fort Worth, USA: The Dryden Press.

Solomon, M. R. (2002). Consumer Behavior (5m ed.). Upper Saddle River, NJ: Prentice-
Hall International.

Stanley, R. E. (1982). Promotion (2”d ed.). Englewood Cliffs, NJ: Prentice Hall.

Summers, V. (1999). When considering promotions, remember audience values.
Marketing News, 33(19), 11.

Tellis, G. J. (1998). Advertising and sales promotion strategy. Massachusetts: Addison-
Wesley Educational Publisher.

Till, B. D. & Busler, M. (2000). The match-up hypothesis: physical attractiveness,
expertise and the role of fit on brand attitude, purchase intent and brand beliefs.
Journal of Advertising, 29(3), 1-13.

Trivedi, M. (1999). Using variety-seeking-based segmentation to study promotional
response. Journal Greenvale, 27(1), 37-49.

Free gifts to push sales can’t hold water for long. (2003). Businesslines, (June 20) , p.1.

Nielson Media Research Thailand. (2004). Thailand top 100 advertising categories. The
Aavertising Book 2004, p.320.

The Promotion Marketing Association. (2002). Grocery Incentive Survey. Retrieved
January 20, 2005, from http://www.pmalink.org/research/CDPgrocery_F.asp

The Promotion Marketing Association. (2003). 2003-Promotion trends report. Retrieved

January 20, 2005, from http://www.pmalink.org



117

AONUUINYUINNS )
ANRINTUNAINENRE



NANITARLARNUDILANLND bIRIUSLNISNARDY

YRILDNTUN 1.1 — 1.4

ARAILLDN 1.2 1.3 1.4
AeatANman e 4.30 453 4.23
AaasnIg g s Temd 4.75 4.55 4.75

ANRREANUNANAATA 4.60 4.60

n193u397A"

v
YRIUONTUN 3.1 — 3.4 e ’Fm
|
PYRILON ‘( 3.4
mm@ﬂmwmm‘%ﬂ -'” 37 3.43
R3]
Aaaensldlss e 1.70 1.80 1.70

eidiIgnRs | 31
2180 ]| 41200 2130

m&mmmmummmaﬂ

LRILLDH 4.2 4.3 4.4
AnadtAAdan e 1.80 1.70 1.67
Anaannsldusslem] 1.75 2.00 1.90
ﬁif]mﬁﬂmmmﬁq@m% 3.20 3.00 2.60
n135LUE3 AN 21-30 11-20 21-30

118



119

wUUdaUnININaAataanaasnaNiNatn i ldd1usuni1snaany

LULFAUNNBLINAaNLTW 3 49U

AU 1 AN IE
AU 2

AU 3

-
-

U

AONUUINYUINNS )
RN ITNINENAY



UUdauaIN

120

wuUaaUn g uA UM T899V ANUSEEN “‘NAaUDITTALAMNLTaNT9TEUI IR ONALAIRY
A wazszauMsidilsylaniansuaiuan AaviAuAR wazANAdlaTaradLuslnA” 1990ARL Gy n
Azdnadans ginaensnlunianende aslasreauayarziedaauutugaunid lunsliaausonielu

ANgmaUwLUgaUnnN Wasiaan el Uz Tmilunnanisdnunsall

=1
AT AN

NIOUNTNLATRINNIE X U9sViAay 1 wid ludaumdsinseiumuAniivaesinuuiniga Toe 1 = laidiu

ANEIRLNGEN LAY 5 = WuAaeaN9Ed

1. AUAATIUTRILANALITBINL TN

lalifiudng

ag19gs (1)

Taliugae

)

18l

=3 ¥
LUNIE

(4)

WinAaeaeinaga

(%)

YBIRDN 1 — PFNUIANN

IBILON 2 — B meis

199U0N 3 — AruvdNN

R9u0N 4 — vusa

289u0H 5 — nazilndn

YAILON 6 — ANUTBILAD

URILON 7 — TN

IBILON 8 — Wit

LRIUON 9 — GNANTIDTIAUTNTY

2RIUAN 10 — UHUANTIAUTNTY

20940H 11 - Anlausny

VBIUDN 12 — FIRANTEANUTNTY

209UDN 13 - Fneudl

IR9u0N 14 — Wlwanaldng

L]

4

209u0N 15 — Aladiedle

VAIUDN16 = ATRANIZANID




1

= (=3 1 = [ . [ a Qs
2. LHALUUUABILDNDENNLALI QN?VI‘HVI’J’]Lﬂu‘ﬂ’ﬂﬂﬂLLﬂNN’lﬂULL‘ﬁNW“

121

ladwinging
(2)

128 7
®)

< v
FNUMIE

(4)

RN DULRRREN

()

YRILDN 1 — AFNUIANN

IBIUON 2 — A me

URIUON 3 — AFNMITNNN

RUON 4 — vaulea

gaaunu 5 - nezitldn

IRIUON 6 — ATUTBILTD

ARILLON 7 — TN

R9UDN 8 — uiaun

LBIUON 9 — FneNTiaTInuTNY

YAIUON 10 — Ui Lﬂﬁﬂ"ﬂ’]ﬂLL‘ﬂNWﬂ

209408 11 - Anlauzuy

BIUUAN 12 — FIAANITANUWTNY

20U0N 13 — fnaus

Ia9UON 14 — ulwansldmng

4

=

9aaunn 15 — nlsdeila

YAIUNN 16 — FAFANTZANTD

3. AUAANUBILONAINITA LETINNUUTNN LA

laiiiusing

fAgNgEe (1)

Taduinsing
(2)

128 7

RN DULRRREN

(%)

YRILDN 1 — AFNUIANN

PBIUON 2 — N me

URIUON 3 — AFNMITNNN

YRILDN 4 — AL

gaaunu 5 — nazilaf

RIUON 6 — ATUTAIUTD

ARILLON 7 — TN

k3
289u0N8 — Wi

289U0N 9 FnenTiauanugny

YAIUON 10 — Ui Lﬂﬁﬂ"ﬂ’]ﬂLL‘ﬂNWﬂ

209408 11 - Anlauzuy

VBIUAN 12 — FIRAANTEANUTNTY

20U0H 13 - fnaul

Pa9UON 14 — ulwansldmng

4

gaaunn 15 — nlsdeila

YAIUON 16 — AAFANTZANTD




o a 1 [~ a
4. RuARMIAILaNILUIaslssAL

122

ladwinging
(2)

128 7

RN DULRRREN

()

YRILDN 1 — AFNUIANN

IBIUON 2 — A me

URIUON 3 — AFNMITNNN

RUON 4 — vaulea

gaaunu 5 - nezitldn

IRIUON 6 — ATUTBILTD

ARILLON 7 — TN

R9UDN 8 — uiaun

LBIUON 9 — FneNTiaTInuTNY

YAIUON 10 — Ui Lﬂﬁﬂ"ﬂ’]ﬂLL‘ﬂNWﬂ

209408 11 - Anlauzuy

BIUUAN 12 — FIAANITANUWTNY

20U0N 13 — fnaus

Ia9UON 14 — ulwansldmng

4

=

9aaunn 15 — nlsdeila

YAIUNN 16 — FAFANTZANTD

o a 1 [ v 1 v
5. [UAAINUDY LLﬂNLﬂu‘ﬂ’ﬂﬂl‘ﬁu'\ﬂﬂ’i’lﬂ’ﬂﬂﬂ‘igﬂu

laiiiusing

fAgNgEe (1)

Taduinsing
(2)

128 7
(3)

RN DULRRREN

(%)

YRILDN 1 — AFNUIANN

PBIUON 2 — N me

URIUON 3 — AFNMITNNN

YRILDN 4 — AL

gaaunu 5 — nazilaf

RIUON 6 — ATUTAIUTD

ARILLON 7 — TN

k3
289u0N8 — Wi

289U0N 9 FnenTiauanugny

YAIUON 10 — Ui Lﬂﬁﬂ"ﬂ’]ﬂLL‘ﬂNWﬂ

209408 11 - Anlauzuy

VBIUAN 12 — FIRAANTEANUTNTY

20U0H 13 - fnaul

Pa9UON 14 — ulwansldmng

4

gaaunn 15 — nlsdeila

YAIUON 16 — AAFANTZANTD




6. auARNUaILaNNUsElaminan1sldEInUlszANUIDIRY

123

ladwinging
(2)

128 7
®)

< v
FNUMIE

(4)

RN DULRRREN

()

YRILDN 1 — AFNUIANN

IBIUON 2 — A me

URIUON 3 — AFNMITNNN

RUON 4 — vaulea

gaaunu 5 - nezitldn

IRIUON 6 — ATUTBILTD

ARILLON 7 — TN

R9UDN 8 — uiaun

LBIUON 9 — FneNTiaTInuTNY

YAIUON 10 — Ui Lﬂﬁﬂ"ﬂ’]ﬂLL‘ﬂNWﬂ

209408 11 - Anlauzuy

BIUUAN 12 — FIAANITANUWTNY

20U0N 13 — fnaus

Ia9UON 14 — ulwansldmng

4

=

9aaunn 15 — nlsdeila

YAIUNN 16 — FAFANTZANTD

7. [UARTIADILDNUIAIAA LA

llWinag

REN9Es (1)

Taduinsine
(2)

128l 7

WinAaeaenaga

()

VBIUON T — AFNUIANN

IRILON 2 — B meis

VBIUDN 3 — AFNMITNEL

09u0N 4 — vausa

89LaN 5 — N3zl

PBIUON 6 — ATUTDILN

ABILON 7 — 11N

289u0 891N

LRIUON 9 — ANATTIDTIAUTHIY

Aa9unN 10 — Uy LMﬁﬂ?J"JﬂLL‘ﬁNWﬂ

209408 11 — Alsugsy

VBIUDN 12 — FIRANTEANUTNTY

209404 13 — fNAME

v &

22UNN 14 — UslwangUdmnd

209uaN 15 — Aladaile

YAIUDN 16 — AAFANTZANID




=l

8. VINUAANUAILANLARSTYW Ns1ALNLS

124

10 UMiTe

Haandn (1)

11-20 um
@)

21-30 U
(©)

31-40 U
4)

4NN91 40

U (5)

VBIUON T — AFNUIANN

IBILON 2 — B meis

VBIUDN 3 — AFNMITNEL

R9u0N 4 — vausa

gaaunu 5 - nezitldn

PBIUON 6 — ATUTDILAD

ABILON 7 — 11N

2R9UDN 8 — uiaun

LBIUON 9 — FnENTiaTInuTNY

YAIUON 10 — Ui Lﬂﬁﬂ"ﬂ’]ﬂLL‘ﬂNWﬂ

209408 11 - Anlauzuy

BIUAN 12 — FIAANITANUTNY

=

VBIUDN 13 — FIFNAUH

Pa9UON 14 — ulwiansldmnd

4

=

gaaunn 15 — nlsdeila

YAUDN 16 — AAFANTZANTD




125

BUUFDUATNLND MRIUSUNISNARDS

[ [ 1
wuugauaINLLsaantilu 3 491

1 a o dl o o Y ¥ a dl o
AUn 1 ﬂ’m’mlLﬂf;l‘)ﬂ‘]_lﬂ’]??‘]_lg"llﬂx‘iE‘]_I?Iﬂﬂl,ﬂtl')ﬂ']_l

SLAUANHNITAN TN NINUBILDNAUFIRUAN 1 ANDNH

QUBILDH 1 ANDNH

FAIUN 2 1 ANDH
1 ADH

AUN 3 4 ANDNH

X

AONUUINYUINNS )
RN ITNINENAY



126

UUADUDN

wuUARLNINEA T NA T8N 19NN BNUE TR “NATRITEALAMNTANTENTENINNTRILON

o e

AuaaAUAT uazseAunsIflsslariaasaaiuon AanAuAR uazANNATlaTaagusinn” 189

¥

Han By Tn Anctimaans einasnsalunnangndy adlasaannueiaszisadaautuuganniy

a

Tunslianusanialunismeuiuugauny etnuan el dss Temilunnans@nusiall

o
AT LLRY
NIUMLATEINE X U9sTinas 1 uia lusukaiingsiuaanAniiuaeinuannign Inafdaziuus

X @ [ ] a & [ (-3 [ [ [ ] a

1 ldiundaadnege = 1 lsliumee = 2 1ag 9 = 3 WA = 4 LHuAdeasneEs = 5
1 ﬂl

AAUN 1.

= v @ (% ' & v ' a o y '
1. LNﬂ‘lﬂL‘VIuT’B\TLLﬂNLLﬂQ V]']ul,ﬂuﬂ’}]ﬂﬂin\ivlﬁlﬂﬂqnuﬂQWNL%ﬂNiEIQ’iZMQ'N"II’BQLLﬂN

UAIRUAN

e

Liviudon | Lidiugon | ae diudne | indae
24 & GHENEN
(1) (2 () () (®)

o

1 FUAATIBLDNARIILIL AN

ar

e =3 ' a v Y Al |
2 1{lauinaesunnasinamen auiviundnd
VITUONNTUUTNN

3. FUAATIIBILDN N T AT LA ALAN

v
4 FuRAdIAzT TN N0 ldFNAwTNY

5.8uAATNBUWAN A1HIn TN TLINTNY

161

1 [~1 1 4 (v
2. nuiuAqgasndlsinganuns g Uselatuaastasay

Tl Taiving \ag iusne | wiudag
e fogl FRRNEN
A2198 (3) (4) (5)

(1) ()

1.9UAATT LBILDNI WD TZALIRIAN
N

2 AUARINTBILEN LTI 1T NNy
YAIBIN LB

3.8uAnIa sl lamiannaaannnl
Fmsrandu




127

ala

1 i [J y o L d _ 3 &’ a
daun 2. ANDNNLNANUNAUARNAADURIUON Lmzﬂqwmﬂqsﬁ@auﬁﬁ

1. ugdanadnelsaaauas

Thin | Lidin | wee | diuden | diuden
fnel pioel GERNER
AHANEN 2) (3) (4) (5)

(1)

al ]
1. 0N 1ENaulA

2 fluaannuna

3. FRUUBNLDN

1 o v ¥ a v A S & 1
2. ‘I/I’]u&lLLUQIHNGLUﬂ’I‘I%’EIﬂuﬂ’WILLﬂN?.Iﬂ\‘JLLﬂN‘ﬁuu'ﬂEI'N‘l‘é‘

Tdwi | Liwin | wee | udiuden | uiuden
fnl fnsl FHRNEN
2819 &4 2) (3) (4) (5)
(1)
a g dd‘ d’l a U
1. HNINNAZLRRAUAN
T e/
2 Aasiilullfnasaadnda
v ] Y
3.1PuselaNavia@uen
1 ﬂ' [ d' Qs 9 1 >4
AAUN 3. mmmnﬂ’mumagaa')umq

% dl o = o dl 1 Q} o Y 1
NITUNNTANTBAAIMHINDADUATOTNUTIEN IATAENUNE X @Qiﬂﬁ’ﬂ\iﬂﬁ]?\?ﬂﬂ‘ﬂ@ﬁ;{@ﬂﬂ\?%’]u

1.

ane)
[ 1)25-341] O 2)35-447

SAUNNIANTEN

O 1) dszanfnmn . OO 2) sTaeusu [ 3) Sagmlans / 1q.

O 4)yamByon tihad 6) Boanss’ C06) gendnBoygynes

) ﬁ'uj

BTN

O 1) wsdtiu [ 2) 5usnainng 559dnA

O 3) 15sanay [ 4) gsfiadausi

[ 5) 5udn9 O o) A 1 TUIATEY e
seld

O 1) sndr 5000 - [ 2)5,001-10,000 um O 3) 10,001-15,000 1n
[ 4) 15,001-20,000 uw [ 5) 20,001-25,000 uw O 6) wrnnan 25,000 LN



128

ADENNUDILANTUN 1.1 — 1.4

Py Larbal ] jormas

LAl TREAT RN




129

21-24

A2DENNUDILANTUN

L




130

ADENNURILANTUN 3.1 — 3.4




131

ADENNURILANTUN 4.1 — 4.4




132

L4

UseiRgiliauinendnug

119217 27 NAUNNUNNT IDALEATUN 27 RIUNAN 2521 d115an19ANETFL

a A o o

Ustyaynsis WNesAtleNauAl 3 ANELTMNIEING A1273TIN9ANTENINLTENA AN

o o

winAnenaudadudry iln1sAnm 2543 fTaqiiunieulugiunis §annisdientssann
Tinulsseuyade fuwes uazifluniingudasy Wiy 13 318w gednd ain lu
AUULETINTIaF uazdauinies {uNENs 1ARuY waztalusnn sdeundnanelusyay
sty In anandgnislasnn puztimadians qiaasnsniumianands Tutlnsdne

2546



	ปกภาษาไทย
	ปกภาษาอังกฤษ
	หน้าอนุมัติ
	บทคัดย่อภาษาไทย
	บทคัดย่อภาษาอังกฤษ
	กิตติกรรมประกาศ
	สารบัญ
	บทที่ 1 บทนำ
	บทที่ 2 แนวคิด ทฤษฎี และงานวิจัยที่เกี่ยวข้อง
	บทที่ 3 ระเบียบวิธีวิจัย
	บทที่ 4 ผลการวิจัย
	บทที่ 5 สรุปผลการวิจัย อภิปรายและข้อเสนอแนะ
	รายการอ้างอิง
	ภาคผนวก
	ประวัติผู้เขียน

