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- e o
uuoAsusEONTuade

) - e : L] - -l - ;
ummneiduaidl  PeelhhuuRmuemgefinididuuemaduniinma

'
1.uuIRAEuNeaIMEAaNA

2.uuRafunnrdadiunirnauasnirias g o aney

3 noefussuuaAmitarinszuunsAnaulTe |
-l - -I - - -y -y

a yoejuszurnAmAtafiAsimuneansmginssuguiinn

3pgound

maflemeemann wnthmssiiansmmeummaatugufiadenu
) . »r ' - -~ [ J -
wry  afeednla ebemsienfurswingsiedutuilne  TausjoudsfiasliAa
FNTTNRRUAURIA ARGt AvATSegeTiatil (gdmiun carneWud, 2530 : 55)

mfﬁamm'Nmmmai‘:ﬁnmmmnﬁwmum:ﬁqafjmuﬁ uszUrngdauung
ArasnrAe meflesnsluguivesiansrdasiumanizaana (Promation). Tt
mrehfidtnagaulngiienaudilein Rl Yty Wousnninendaseddn
m:ﬁiwﬂwluémﬁuﬁmﬁmﬁuﬁuﬁﬂua:m-.rﬁ'\Lﬁuqsﬁ'a&uq wenifAe tnemimans
%Iﬁudfmﬁuum (Advertising) uazNITAAETHNIIMINY (Sales Promotion) d’u&m
(nrua finunun, 2530 181)

a . - | -
medanmansresgiiatlsivaingg unsdanmetudauizzaimanismanmie
A ] -y ) ] - '
afndiniauery 'nnﬂlﬁmnnﬁﬁmﬂuaum::mﬁeq:mma:ﬁuﬂnn Fettaurlrzasmnng
mamdidoniiu 4 Ysznas

o a '
1.eoutsvannuaiundafneg (Product Communication Mix)
2. 80udrrandninmn (Price Communication Mix)
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3.Mﬂnﬂuﬁmﬂnﬂuﬂimﬂu (Place Communication Mix)
4. dnurlrzaufnunirdadiunisdmnion (Promotion Communication Mix)

dnalmmammemanl gnaﬁa‘%ﬂnuﬁﬂi-aﬁam'mimﬂmzmwﬁmm:
(Needs and Wants) TER&IAAIANT \Reliusginqumasininisanaeeiiim
uﬁ:l.'ﬂmﬂummwaum_l.ﬂaa?umﬂumh (Satisfaction) Witufusinadoy

(s23hm cheidef, 2530 : 37-42)

rdesmnnmeia Thuedleusaudalusgaiafufiilaiiteyedrnsdn
nrzveiliiusans alihassdiofinnuinlulsiuasu ussitinmiuadeulyares
wiaehefanddnns Wy GuAnfiimmazsfafuilifipindnenusussansni®
ethnls Seazmsedfuasudeaniryesiiisinn uaz:ju?r’imﬁfhnmmuhh wduinre
Tearmedmning AukriudianssaBiednls fuluinelaehiloauds azwdeldd
B medmnieinls veideuossURnAmslaseuuruanudmiu Judu

madesavang ﬂLﬂ'_umwuwmmmmq:ﬁaluiﬁﬁnzdwmam'mﬁm‘ﬁ'mﬁu
AukuanBmsimasuenueylusse dedaguzzneflunsaFuarudhlausznsdul
ﬁm‘tnmuuﬁﬂuauﬁwua:u‘rmnfu-‘ \nmmmamqﬁnm'lumﬁﬂluﬁqn |
(efs® Uayss, 2539: 12)

tunmisumsfemidunmsdeaummnpanusinssndesing  Wddi
iﬂqa'\:d«ﬂwnnmﬂwuw'lumﬂmmfu mzﬂeé’ﬁms%mﬁ'iu dwnngelang
gnrodeanaantnenadmstunisdemniraediune Tauenaalfiansliininle
nesdusukeamaile IFumrl AT alftnaievirusiuasasfioninudeuuios
woineny  Rumsfaciffffneusindy (gisnn sndnodud, drwudo ¢ 55) dapl



11

plmmganeumsiamsmasmn

pfnsgeia —p dMAN AR de —p filomdwany

———  apinsnifuilon 4

d'mﬂ::ﬂumqmsﬁammﬂmmm;ﬂudauwﬂwmmrﬂammﬂmmm Fafansnins
mmnﬂ:wunﬁ&m‘lﬂiwﬁuﬂaﬁwﬁwﬁﬁLﬁmtﬁmﬁuﬂ'uﬁﬁw?ﬂmmﬁnﬁuiuﬁnm
dnudia AmAufuesiis ﬁ'aiumﬁﬂﬂ#\lﬁmmariaiﬁnﬁnmwﬁnmﬂﬁﬁ (Favorable image)
Wemadianslunassiubude  felfifsnménnfLiA  (Unfavorable  Image)
(Waan wileuRs, 2538 19)

sl wwoAnludedansmmeda@unsasatudumudrAgifuetou
iniesefiisznaustinadnsluurmesfileneutug Suenmnlszmeidonfuiwi-ide
smmzanngsialutdiitlnalaudnie | ShenAuRansmidadimaseausiifiesetnuie
Fhisnnmdetuaminimsisivueluignéreteemdo dnflufesndued
vlreneniun dnriidouisumamiffomiuessutlszammanmaaiuies (wrisn
Fruman, $ruda ; 181-182)
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WUNITUTUMITEIMIRBANINIRANA (Marketing Communication Process) 89K
Urneuynussmmasdaulsaimameante Bud  AuAnirerfiafuriuscnsuinne
M A iy uashanssdumsdasiunrd e AaASumumlumsivndin
Adudgdnealifefazdrunennarupnaingdudaludenguduitnawaing
(RN 2eneiud, druda : 76)

1. MmN I MIAM AR ULANATUY (Product Communication)

- y ol ; ol . -
sfinsTousl (Product) Riausuriyeasiesussasiully Wemauseanisuie
(1 L) A L)
Hourf FamitlaBukn 1nne ansr yAna A0TN aeAnnitencuAndon

msfesmAvafusdafos dunisfemnmnuandduiuas3maiZaiion
VRuldukmiun Aescls SusTumisshals Ly ufieysiialdRansuiiubnnsiy
aradieinssatmideli  uscldiReUzneumsieiulaTnitelife  midesnduofy
rdfinRaduiiddo biensef@ualunmmufufi

N
-

ﬂuﬂﬁuﬂ:u’.-m:udazﬂnmn&un:u.ammnmwLﬂud'minrnkzdamﬁuumwh
dumsamuAslffiFnAdwny fukrstmduatuuisisdisazusaumummenis
famslaureliBanen e adBnudfiilnmsnetu (efish dgns, frauds : 14) deyelu
nsfemniuatuiniaiosiu Fidu 2 dnrusie

1.1 feyanamenn (Tangible  Atirbution) #e ﬁayaﬂ;ﬁmimﬁuﬁuﬁﬁm
fanmetureidatredneu 1y dounay Tum Seduk T4 way

12 §eyamAFIMN  (intangible Aftribution) AermasBumiuafiudukTidu,
Snstuideememmufin anuvelarssdiFinailaclisiedudn Wy Wihupldnead aside

(Brand) v FLianunsosiinudusensanifedmals
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u.ui'u'1n'7!ﬂnmn'u'nmmmiuﬁﬂuﬁmmeﬂamrﬁﬂ%umwﬁqwa'lq'lﬁgu?‘i!nnué’f;

v . X
rrasianeladuasisuldiu 2 nedine

- amuanelalussduduaninig (Physical Satisfaction) dhumonaikenelaly
mq'ﬁauﬁ'vﬁ’umm:rmlfmuﬁﬂtumu‘iﬂﬁamﬂn‘knﬁuﬁlju?’l‘.nnﬁudﬂﬁuﬁuﬁ
FeadrhNumsdetuinuasinmiug

- anunaeladwleinen (Psychological Satisfaction) Hunnsfeansitsiiug
AnussTRTesdafuAINIn Winsdemslufneniflasneuausinudieans

fudnlaresduislnm iudinunmstizatiu asuThiuenfrresdans sy
Feimsdeanniuofusdnioue 1nmuq=§ﬁmuﬁuﬁﬂ (Packaging) tTludAty

thiie (Packaging) hustesdielunnsme iufnen vedududn AERAAUT
Tumsitemafuafudauiusunssisnsadiunisy FrurnazfuthiindRudnlug
@?’l‘.nn'lﬁadﬂmmnﬁu mpliaunrmifiduedws  fudndannzoldas idieuszay
axiBums Auofdusaaniinie m'tﬁrﬁmam‘nm'mm:mmmm%uﬁ'mmu
FeamalAistinagniies ﬂuﬂﬁ«um'\umﬂ:uadﬁamnlupumtﬂu.nmuﬂum:ﬂammv
s TeiuA) JennssenunBiureAdes s WAl MR AR R AR
migpFtnaiannamela unznasulAnmsteld (Anss Fuailn, 2536 : 134) Uselemi
sesiurteliveneisenisie

. uwhenou¥ sosaurfaiine dusinm e nendBninde dounes 5140
- memnautieysRummgrananT iy makuunnmmnsngg

. afnmnssutauacmedne:  FueRlunmeenuiennd - Tadusspl
wwuimsnutieuimnusuussusndangul  uazannonTLEaLe
ussAgelagiEtnald SAlnadnuliteniaeiitedubunsewelaluiiuie

- Wunsuanddusiienmonn

- diAarmmeisuitaase Aukvaeetnluamslenmeng
semmrnaanmineaMARUA S Wy unsaursyndesyien® sinlNide
mwﬁnmﬂﬂnmﬂmmmqé
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2 MmedasInIRmInAIUTIM (Price Communication)

mafammmieduifidudrieonaiddunmidessannduinlididi i
frilunsdusummenn  FeduduntiadinlalElmfamndAnTasedusa
FundunliFansdsluiige uhEnfrdmnekdrdurmaesduiniuiulsou
e (Market Segmentation) waziludnuisuantieanuningesuinin TanAuAimm
Wlursduge ﬁu?'l‘.nnﬁq:ﬁnnomﬁnﬂmﬂuﬁuﬁﬂﬁmnqnm'm 1ty solsaarend vav e
drungadpitnaditigned  fudu Tusnsimsimnfurmetndededidums
fsrmfnsafecdasuailhidutu  Aeadhllfanfubnnalsamdu wilm
ndnd aclbifinesanacdudusy vedeinzdmdengnarindoy Wedunsimnam
frenfodudnly  dudu wndudiafinesuunmmmeiaenmasmaieuskaiul
rdrecfrsmnitiefacifasosune ussivinlinruuindtuamihfe (Brand Loyaty)
wapFlnaantisussaaliion Enffafudaandamintigiitnmdam i wmnlil

meaarataiudn facldsduddngn

fadtlunrfiamusnaisdaudanlumsdeanumanedusanmeesduiiues
wnslliingaudiwang asnzousnfiansoalfidu 2 dssduvinie

1. pufnuTesiuiues

- meRufunsieiulurunurwosduiusaing azlluadenisinms

T iR riiadeaiu derawiieutu winduiloe

visnsFufdaunmataiu :}u‘i’ﬁnadauﬁanﬁuﬁﬁqn&nnﬁﬁndn lunn

mckumnéuinafuindufilaq finmsedusigunmuiviu it

 deadanBud-idlsmgnndn
- twmRiamidegarian Flelafmaiauduaninsdfinmiuges
Funnifadousmiiatietug Bl azmunmebemudRnusenefuf

u.ﬂh?tnnlﬁdmﬂuﬂuﬁqﬁﬁqnmmqandw‘minfh Haftazaunrofivus
s LigelX
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. dmdemmitveredud fududuiusnBnsduiidnussuedilungy
:}1.%1«4Lﬂwmud'\uﬁﬂauﬁﬁﬁﬁqnmmqq ey videsuda _miﬁm
ﬂmr‘immmn::ﬁ'ﬂ.ﬁmur:ﬁ'uqnmqmmn1ﬁu§lwmﬂﬁa&u1

- rdmfivg lunuusinfuAdngasne neesiunkaduAn (Product
Pasitioning) 'lu'th§1J3‘Enm§uLﬂua'¢éﬁﬁ’ru nesarenaudfiduiieded
dAtyusznaislunimednumnidué nanofe mmtimmqaﬁmmm
ﬁﬂiﬁ@‘ihmﬁnmquﬁnm:mﬁuﬂﬁdﬂLﬂuauﬁ'\#ﬁqmmnm wsunil
maeraninlutasuusindudilmiude fiilnadesfinanuiBnddusnd

qmmﬂi'\
2. _andnmouzaesfiFing

- Unsunuoiteiirtnanitiietudnvieims lundndulederediilng
fu ﬂ::a'ummT-mgu?tnaﬁﬂdaauﬁ’mnm?mnﬂuﬁaﬁﬂﬁm nemAe
t'hryu‘ﬂnn-n'mﬂs:aun'mﬂ‘r"\mﬁuauﬁ'\mm%ﬂs vitelieyairnafi
Mua:u?ms&u'] MAazuAMLML TG et Nansemsdesans
me el AnAs R iReaun mensduAu uszndimdulade
videlaide - ‘

- prumagilailidudnedukl nssnduledetusuaciinisesd
wlnainermniy asfemmdendalaelismduiimualunedadule
Jo Rethnmzdeanifiinameduiuandeg e

3.m1‘ﬂﬂl‘nm‘mmm'huﬂmuﬁ"i'mﬂ1ﬂ (Place Communication)

fomunsdninufiudn nmuﬁmmu#lgu‘fhammmmﬂﬂi}uﬁﬂﬂnguﬁmﬁ‘
rameanRAwwlA rtreamensdwninedudfuitisslulaqy i
fresemmudn Fruszmande qlushnfifie Lﬂuﬁﬁemﬁaﬁuﬁwmgu‘ﬂna&u Taidnar
Fhumsdeluknarmaudn Fuszaords sieindn Awnsfinsdevdu msdesstin

4 . 1] A 3 - ]
apmainunseiu mumnmwwmuﬁmﬁuﬁw
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mnrAsduk e fidussRnetnsdniaukn  WiivarnumaieanuasLagy
sty ussnsdaiufmelusnufid e neafe aomRdmnioniey
Fugzaonde "y ey ﬂmmﬁannnquﬁ’oﬂmﬂﬂ nesRuinfivning el
ndinwairesnosntudidlnagalva naslfeansnsdmnieilfecdnsadhduines
Tal’]

arnAdmniwdubuesnanasdefminsafedubude  dannmidetunm
ﬁ'nmﬁmmﬁu?hnﬁ'hﬂiu?mm‘h‘lﬁu&mnamuﬁi'mﬂ'm&u uananiumRndudu
i wdneeB  duiusemdition inillisdwnby o sowila faz
gl s mneniauliinelinnites

anwilunisdwiuuiadsatufesalinmdneahielaouifnlumnisfulasd
yAlneusnserudion u:&u‘wﬁm‘lﬁmudﬂﬁmmnanuuunnuvhhu aomaidnion 3a
aZimrudniuffuanufinuscmefulassiilnn - duazreldifangRnssnnsdevielsl
Teduuaniinnsl asflszneviidesionrnn Y
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- mrﬁadaﬂammﬁamnw

4. MeBamImanarsun1siagEnsming
(Promotion Communication)

4 4 ' - ¥ L}

madesmisssatailudgruiiiiuadeddauanduniedadiunisdning Feduiu
[ 1 A J J »

favendeNanssuusnetituie iluazedionianimann winsdlethinnseatne

asa WduiFundn "Promotion Tools" Uszneufia

1.nmslwoun (Advertising)

2 nedadiunTqe (Sales Promotion)

3 matundinnasnisUssinduwud (Publicity and Public Relation)
4 mrmelasldminemne (Personal Selling)

mslumun  (Advertising)  Yaneinia pjuummmn'wﬁmﬂammm‘mwanﬁs
e Thiplususssmsiearamnavmiassasesnseuludendte ARlkendusoysamdn
Winiluns wieAudeluenimaing mskoufudu dny oimi wideRand nrens
theilsveun se misleruRaduAansmanidssnimidunimenalunlsssniniue:
A Tecwundindefideditulsiitvenuienisfesuienimme iweudsdinyn
g Lﬁamm'ln LasEMaBauAcen (8et duRae, 2528 : 310)

M78asBuNIT998 (Sales Promotion) vartdh fiansnmasmmaaituencwiiean
Mo nmlsstnduiud uaznemtilagmsldmineu Aanssmienmanaiiidnizds
My sdensmsnszdunsdessiiiion sdedunesn s IwifBnshe ne
sy o e MIIRUSAIAUAT NedeTinsIANIN IR MedRTung
wuztnfud #adlaifanizen uan wan una udanssudunemsaiidaduainng Lilk
suilulilugunusesanutlszdn

! - J J - d ¥
nzgaazuntteuduiszesdienldlunsdaaiuniraaaivduassuzdy
J -l -\' 1 ' . 1
Wenzduanudiensifsmueimady  lewewh W usdleiiacugfunie
w - -l -
lswaunlnemrdudiunmuanifuinguindimsinean Hazdelffanmeusue
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qngnﬁﬁl.h'nu mMedmenesnnromuatis Wy sk uiiinn me
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1. Jumdnsefeans (Communication) inznrsisiumsmussnrzfususy
'l«ua:uﬁ'nﬁ'ulﬁﬁu‘s‘i‘.nnﬁnaulqiaauﬁ'\&u

2. Lﬂ'umﬂﬁﬁega'h (Incentive) Amdlumenszdu uumin WieisusuuETAMANIS
'M'm@ﬂnm-'lﬁﬁl ol L g

3.flumstBgyrau (invitation) Iﬁﬁustnnnnauhiﬂiuﬁ'\w

nnasunsteussnrmiszsdiniud (Publicity and Public Relations) vt
wiirimmenenifatesfumnizzduimusfissnlssr emenssivusulsuny
us MU Tesdnslifuadies asanfestunmiszlanirerpmu uasdavindhuuy
msndurudelfidiidlausnfnsmpauiiy  makendaiuffaduns
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Seramilanessdns mmsatunulaemssesunmnineriaysidnay Rnudet
niimftusiideesfing Iﬁﬂﬂhguqlmanms Rafianiring siealnngeenhliupivesim
gemimy Insimi sfewliusinsusauiuai usiérdtyRensusseaniiennauedin
Femnlrndaiufiufesdunenmiibidtusilrmsia (a9 AR,
2528 : 285) Dedhidinmitimeimedesmn s lfinguiiwmnelfifanmmeniu

- -Jd ] | A . :r
ussfimiruaRiinsieedng sussinliguadialuntnissneuniadun

e iaewinanee (Personal Selling) vanutiy nnausaudnlasdansmucd
%ﬂmau%uﬁ:ﬁmmm'\nnﬁﬂf‘i’uuﬂqnw?anq'unuﬂm«tﬂugnA’w‘huﬂuﬁan?«a:
wermAlK Taeii s asdifienroedud

mﬂhﬁmwmuu:'iq:ﬂ’n’ail._m:ﬂsﬁihnﬁn'mguzi'u‘iiq'luh'mi'\munﬁuﬁ'\'lﬁﬁu
anilaenn wiTiTgwine 3ty e ugunniden doddufunmezinl



19

» ] 4- -
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{Renmmenfuunnds

nsdusFuntee  nalnlumsainldgnéwianimasswinhusdasuitvaifienn
nlbisn  waslurusdeaidfissnradunsinliifiascudisininGeasisousy
d - 2
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1. euBauussacnuAnuszngAngs (Modify though and behavior)
2.LﬁﬁtﬁhlﬁﬂqﬁnmrﬂLﬂuagj‘luﬂq11‘1’uﬁnmmi’um'hil.ﬂ§uuuﬂm (Reinforce

existing behavior)
uﬂm'\rﬁiﬂﬁﬁn%-nﬁm‘m'nmmmn‘énnmuﬂ'mﬂtﬂud'\ snnsdauansdusi

(Display)” Fahusmuuibiresnelsmnn o 9o dranfudulrsdirAyresmsde
gsRmsAsaBnesfllzzneuwile Wavnnadausafubuacmsiimon o gane
mu'\mnr:ﬁu'lﬁﬁuﬂnnLﬁmwﬁmmﬂumﬁaauﬁﬂ e bilkanufelunrieulfeti
ann uazBmlsznsie fustnasnanzofmeruinenssesduirnnmadausadlilaus
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amnunqmmnummnqaLumﬁmﬁmqwmmmn'm«a‘mmnw (Sales
Promotion) ¥ “msdaigiuntsen Inum'mumumﬂm-'m"« winetia ansrunisdd
EmamanaiuT Fnssiueniviisannimmelaeyane nsTumoa uasn sz Rniuf
Sansediu damadevesfiilne ua.nrqumn.l.gumqmmnunaw'lﬁﬂﬂrﬁmmwmu
Fu s mesnuwitkuacRud medausadduAn niraBaninld ussasmeenalunig
npiuq Abnssindulszdn” (s g, 2534 : 2)
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ABRnIeInN UMY Fail

1. Thifansnivifadumunne

2.|.ﬂun'1n~11-|1u1h~:mﬁ§’u Lﬂﬁnaﬂﬁﬁu?ﬁmﬁﬁmﬂa

3.Lﬂumml'uaqu1ﬁuammmﬁu§u

4.Lﬂummﬁui‘mﬁqg~:hﬁaqmdﬁmr {Extra Value) 14qmﬁnﬁmuﬁqndﬁqﬁ 819
dhiupinafanfnaduly nseanmn WathddgiainalFannmsliiinnidemaia
mesadhmeneTigegfialnn Wy seuan sewoy giled aamn meuiidu nrida
Feeia M«Iﬂﬂtﬂﬁﬂmwmm‘mmnﬁqu fiunnWimunane 'i.ﬁunﬁamuﬂiugﬂ'nm
mesadu  ieunudusnlinedrsauasiian 'Taqtumuwmwmmnw g #4E
Tuawef nadausmsduinamtinsned vy Jediindudegelefianasanissuduns
resuelivedaune eazafinmifianisuacriaiAntvinasenimisdulede
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force, distributors or the ultimate consumer.” (DeLOZIER M. WAYNE, 1976 : 258-259)
Ben Mennin Wfisnlmusssmainisinean u qamulilndifseiud “Point-of-
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1.1.9uwe (Packaging)
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‘ ﬁu?hnﬁﬂauﬁﬂ (Purchase) I

eRuA"(Conviction)
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fiAtnaianelaluBud (Preference)

filnaisuiiAundnasiedudn (Liking)

éniflnmfanyiss lamives@udn (Knowledge)
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lnadabifsnaukn (Unawareness)
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um'ﬁm.ﬂmﬁuwqﬁnmmr‘latnuhl'lﬁd%m (Unplanned Purchase Behavior)
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nqujjusegelevasarnlad (Masiow's Theory of Motivation)
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