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The objectives of this study were to develop a measure of customer engagement
and predict its effect on customer responses, in service businesses. Starbucks coffee
was chosen to represent tangible-actioned, hedonic brand while AIS mobile network
provider was an intangible-actioned, utilitarian one. Questionnaires were used to collect

survey data from 400 those brands customers, aged 25 - 55 years old, living in Bangkok.

An initial scale developed was composed of three dimensions; vigor, dedication,
and participation. The exploratory results showed its effectiveness and reliability.
Besides, the scale would: 1) prove significantly different levels of customer engagement
between the brands, and 2) significantly predict loyalty and word-of-mouth

communications that customers might have for both brands.
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A5 2.1 UAASABENIBIALIZNaLYBINTUINTT I RAIUNITHNITLIENNT

Components of service Industry examples

Industry Physical product Service product Service Service delivery
environment
Auto The car Title transfer Showroom Test drive and sales
Warranty Loans Grounds Car lot  pitch repair time
Hotel Shampoo, Food Messages The room pool,  Front desk
etc. Shuttle, Wake-up  Lobby performance, Room
calls cleaning, promptness
of room service
University Diploma Majors residence ~ Classrooms, Teaching
placement Dormitories, performance
Sport fields Janitorial, Job
interview schedules
Retail store  Goods Assistance, Sports fields, Knowledge ability,
Credit, Inventory Sales floor Friendliness, Speed.

°7Im'1: Adapted from Rust, R. T., Zahorik, A. J., & Keiningham, T. L.

Service marketing. New York, NY: Harper Collins, p. 17.
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1 ]
a

wiuleis@anaudelularesgnan (Information processing: Services directed at

. . A a a dld o o dl 1 o Y v 4
intangible assets) ABgINaLENTINRNINszinluan ey lamnsadudieald adeuay
idslszleminisiznisliiinanalaensaiuninegdugnan wu ganadseiugit s11A7 uay
ganaliAEnumienguang dusiu genatizniednweil gnAtasimnuinaaiuiugsna
¥ = a ' dl a (<1 o dl o
fing An1sasiedeansinsaNuIAN uaznanisTnIsazulsan miluaneisNaINnIady

fieald | su1Ag azwlsanwiudnsuzaesenansdtyon ayaRuln [uan Hludu

WAUNINT 2.2 Landilseinnaasnistisnig

Who or What is the direct recipient of the service?

People Possessions
People-processing Possessions-processing
Tangible (Services directed at people’s bodies): (Services directed at goods and other
actions - Passenger transportation, Lodging physical possessions):
- Health care - Freight transportation,
§ - Restaurant / Coffee shop Repair and maintenance
'§ - Laundry and dry cleaning
.,g Mental stimulus processing Information processing
“5’ (Services directed at people’s minds): (Services directed at intangible
§ - Educations / Psychotherapy assets):
Intangible - Advertising / PR - Accounting / Banking
actions - Mobile network provider - Legal services
- Telecommunication

17I|&|‘1: Adapted from Lovelock, C. H., & Wirtz, J. (2011). Service marketing: People,

technology, strategy (7th ed.). Upper Saddle River, NJ: Pearson, p. 41
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]

Ny

ANANHNAIANHIUE AD ATNANNUSKULANITEN (Membership relationship) HiifAa N

13 lasdlugnéntlaaiiu nnsiisnng visadiaaueaslsnfiasnis wazmasiaualii uanannil

o

v KR o/ L dl ] o 1% % 1% J dl J o dJ
HﬁiﬂmﬂﬂLﬂﬂ@ﬂHm nagtlaaiiurasganen LAZAITNABNNITUBIQNALLARSAUNLLANFAINNU DN

U Q al
AINARFDNIININTARAITNITAANA LU N1FIEaAMNNEN1enTs NN ngAn Eufu

uazANNANNUAN LTl un19n13 (No formal relationship) L @nniling g3naiizniasn

1 51148719119 WAL (Lovelock & Wirtz, 2011)

UANAINT ANBUTANANTUS Iz I NaIANTUAZgN AT HATNANRUE AU TINTNR
2BANTTAINBLINTTUINNT TaLlsenavufag nisaunaLnIsLTnIseeNsaLied (Continuous

delivery of service) WaTNIIANNELINITLINITEN [NFIRLHEY wasugnanmulne@uga

(Discrete transaction) IagiavNdNiuEAINa1gnuantluuNuNIWA 2.3 Tnagananis

a

113019 193 N13U92RUAE FUIANT ATHANNANNUSLULANITN LAZHNIFRINALNTLINNT
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A819ABLUEeY dArugINaanITang nuuansnsne Aanudnuiusuunldifunianis Innsas
a 1 ! dll a o 8 | o o‘d‘ | a ! !
NaUNILENsetivsioiia gsnansdwiimnglng duanduinsniduann@n wsinisas
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14 " [ ! a 1= ' A
gnAuazasAnsuuyiifumienis waznisdesuaunissns A usieiiies (Lovelock &
Wirtz, 2011) uaziliasangsnaudazlszinm mnuduiusszudnegnAiuazgana az
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WHUNINT 2.3 kaAsslnnANANRUE T NINgNAMALEINALITNIg

Membership relationship

Type of relationship between the service organization and its customers

No formal relationship

Continuous Insurance Radio station
delivery of Cable TV subscription Police protection
service College enrollment Lighthouse

g Banking Public highway

§ Long — distance phone calls Car rental

.g from subscriber phone Mail service

59)_’ Theater series subscription Toll highway

é Travel on commuter ticket Pay phone

§ Repair under warranty Movie theater
Discrete Health treatment for HMO Public transportation
transactions member restaurant

17I|3~I'1: Adapted from Lovelock, C. H., & Wirtz, J. (2011). Service marketing: People,

technology, strategy (7th ed.). Upper Saddle River, NJ: Pearson, p. 344.
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CONSUMER
Past
Word-of-mouth Personal Needs
Experience
Communications
> Expected Service <
/4 g ‘
E Gap5
' Perceived Service
External
MARKETER Service Delivery Gap 4
<€ --=™ Communications
(Including pre-and-post-contacts)
Gap 1 to Consumers

A
Gap 3 v T 'y

1
1

]

1

1

]

|

' Translation of perceptions into
]

]

1

]

1

1

|

Service Quality Specs.

A

Management Perceptions of

Consumer Expectations

17'I|3~|'1: Parasuraman, A., Zeithaml, V. A., & Berry, L. (1985). A conceptual model of
service quality and its implications for future research. Journal of Marketing, 49,

p. 44.
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) 1 e a a 1 4&‘ ] v
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AnwurganngAe n1sianlald (Empathy) AeguaenlaldgnAnetinem a1unsnaeans il

v A 14 ¥
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WHUNINT 2.5 uanTlAdeuazNAANEURIADININNNTLIZNNT

Determinants of perceived
. . Word-of- Personal Past
service quality
mouth needs experience
1. Access
2. Communication
3. Competence v
4. Courtesy .| Expected
5. Credibility service _
Perceived
6.Reliability > .
service
7. Responsiveness
, Perceived
8. Security )
"l service
9. Tangibles
10. Understanding /
Knowing the customer

ﬁu’l: Parasuraman, A., Zeithaml, V. A., & Berry, L. (1985). A Conceptual model of
service quality and its implications for future research. Journal of Marketing, 49,

p. 48.

aei19lafinn WAANITUszIBANNINNILEN998S Parasuraman WATADL
(1988) lAninAr1nnseanuniasailag Cronin kA Taylor (1992) Na1391 NAFIA

SERVQUAL Rdiaunwiasaa Sanuqudanininull Hdiuaedn129naua1andaainig
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AMFUATINNTBINNIRAANINIAR ALLILNANNAIY HE A Hann et

WANNVANE W American Marketing Association (1995, 19i14lua@ns 5450, 2552) 1413
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AENNdIMNNED NeTLuNINLELTEsasI lisuladqadudannqaignAvisadia

U

o>l

NN

& o o o o  ai” ARBY: = & = o
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11 NN9ARAITINITIAANAULLNANNATW ABNTZUIUNITARIINUNNITINITINGLNY NT

4398994 N19YIUINT Uaznen liifaNa viseasienn teeldgluuunvainuatazesnig

% 1 ¥

dl 1 ! a2 < k2 dl o
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1997, as cited in Zeithaml, Bitner & Gremler, 2009) AMNBENAINA1E195U Deudiarilf]
TNUANIINITARANTNITAAIALLILNAN KA THRLNIUaINUaNe LARINANAWASD N3
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A

=2 tal tﬂl 1% 9/::4‘:# | % a o a
customer or prospect) NHIEHDINTTLINNQNATN @H‘Vmiﬂﬂ’]@ﬂ@qﬂLﬂu@ﬂﬂ’]“llﬂﬂ‘l.li‘]:m qIna
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NNIARIALLLNANNAIY AITUANIALNNNNBINITRaa19a NNt lugneuan (Inside-out
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1198197899NA IHATY LADANNNINRDANIUALFDLAUBIAINANNEBINIIUDIGNANTS uaz
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anmouzd 2 An mMelddasnale g inaitluaaduda (Use any form of relevant

A A '

contact or touch point) tatiaxnsalddanie visedsaslsils Nasduazdinfegiising vin

WWanAnlan g lBduiariuiitm wanannil H9AN12ATAUALAZNINIUATaE 13RI

u

E'ﬁ

' A d‘l

saudelunnsliAsesiiansdeansnisnaiaivainuane e lidindanguiilunne Taeld
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fAnfntudeladenil Wunsdiugndayunesnisnasguslnadlunan deldaziaunany
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s lanesi{daansnsduinlunisliaonisdedns anwsil 3 Aa N1FTINWATIUYINNY

$9MNU (Speak with single voice) A N191l52AUN1TRBA1INNNIAAIAFLILLLFNG] LD

MlAAalscAninaninniinislidaledanile wazssldnaninniinisldusnng

tszandunusuizansTueNFfag Wanann a17uasaafaddannAadiy UsauINNARS LT

Tasufidgaanuiusatinanes Heziuginlnaaziinaauduay (Shimp, 2007)

anwouzd 4 JUN198519ANNANNUE (Build relationships) NAeingmaiiadszining

A 2

pandusniuiising i ldgnainssunisiediuazifinraninmaesgnn Tean1sasng
o o rd‘d 1 1 dll o % '3 a o :al d” 1 v |alld9.1
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Aumsn@usn nsdeansniananlungugsnatinisidldivenusden visanniantRaesdumi
Wi wsiin WignAnifiadseauntsalsouiuns AuAINIUNNILEN9TI fog LazAnT e

5 fia NSASNUANTENUADNYANTTNGNAT (Affect behavior) LTt vanaveanisdeans
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A = % v v A A o a
NITANIALLLNANNATU u’ﬂﬂL‘Viu’ﬂiﬂ@qﬂﬂq?L‘W‘Elﬂ@?']\?ﬂ’]?m??éﬁuﬂg Vrallas U ALARLRY
% 1 :// dl v 1 a % o |d2/ = dl a v dJ
ANANIUU mnwmwmam‘mumﬂwqmm‘:‘m@lﬂm %uﬂﬂ@fﬁ@mﬂmﬁ?l,ﬂaf;lum’mum g

a

{Hudngiseasdnianisnain@nsiae (Shimp, 2007)

LASTRINAURINITAAAITNITARIALULNANNAY

AUFULATRINANNTAR417N1IMAATEL Shimp (2007) TAganiAsaslanisdedns @e

AUAN uazdrullszannianisnaa ifaaiu insznisdeansiugnAinesgsnais innsld

A A D g . | @ A A P « |
ATRANHALVNTUNINTU Iﬂﬂ Shimp LU ATRNNANNTABANTNNTRANA RN 8 At

= A

Ao (AUNWNINT 2.6) AD LATENEET 1 NFIREMINIUAIAN (Media advertising) L1

a g

Tneviend ane wilidefind URaans seedeN 2 NSTHEHUIARLAUBINIATI WAZNIS

T a9 JANNUS (Direct response and interactive advertising) Lt AAMHNENIAI
dnlawnineanlal Ns11en19nsANT Leresliad 3 NNFLIARMUILLLNSEANEANNEDIUN
1 . . 1 Y % a dl

BIN4 ) (Place advertising) it wiitinalaiEnunatswis lutladsenia falasunnig
enunnue nelaennulsenaneun? usiu irsesiian 4 mslasan o qada (Store
signage and point-of-purchase advertising) 11 uHWiNeTRAUNTINEWAT A87131AN7)

T3 UAN TheRnsndurtansnid luau

Wreaiad 5 AR N9RAIALEINanssy (Event marketing and sponsorships) i1
[~ v6 ¥ o ¥ ! ] a v A a2 1o Al ! A
naduflinnsatuayuiousinge i AudiavizeRu lunisudeduiinyszinmesinge) vsesnu
Aady wazimAnia suszinalsinee usiu isesiiasiall Ae mesanalagldwinauans
(Personal selling) Lilun1s@aansszndneniineuuazgnénlaenss Inawtinauasinisidy

11 4914 e LA uuzin lun st AuAuLILINE YN (Shimp, 2007)
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WAUNTNT 2.6 LAALATRINENINNTADANTNITAAIARINUUIAATE Shimp

Media advertising

Direct response and

interactive advertising

Place advertising

Tools
of
marketing

communication

Store signage and point —

of — purchase advertising

Event marketing and

sponsorships

Personal selling

Trade—-and-consumer—

Oriented promotions

Marketing — oriented
Publics relations and

publicity

TV
Radio
Magazines
Newspapers
Direct mail
Telephone solicitation

Online Advertising

Billboards and bulletins
Posters
Transit ads

Cinema ads

External store signs
In - store shelf signs
Shopping cart ads

In - store radio and TV

Sponsorship of sporting events
Sponsorship of arts, fairs, and festivals

Sponsorship of causes

Trade deals and buying allowances
Display and advertising allowances
Trade shows

Cooperative advertising

Samples

Coupons

Premiums

Refunds / rebates

Contest / sweepstakes

Promotional games

Bonus Packs

Price — off deals

17'I|3~|'1: Shimp. T. A. (2007). Integrated marketing communication in advertising

and promotion (7th ed.). Mason, OH: Thomson/South-Western, p. 5.
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E‘Ll‘ﬂnﬂ (Trade-and consumer-oriented promotions) Tnailsynavldfaedesdrupa n1g

Audsun17918ANgHAR [eRsunua11Ie (Trade promotions) Hlun1sgaidsunnsunay

Y a o dg/ d‘ ! o o o 1 A vy &I ¥ o a v QI !
HAARAATL LW@’&\‘IVL‘]JE\‘I ANUITNNULNTBH AN LW@IV@HU@H%@HV’W LAZCLWNERAUNE Q21

u

nsdaaINNI99ERNg AR (1915 InA (Consumer promotions) Hlunn3aaidsuNIsaed

2

a o d’/ d‘ Y a ] o 1 a v ¥ o e A
NN@W’]WHNLW@QJ}‘U?IJT@ b @jﬂ‘ﬂ\‘] N17UANAIRLNNAUAT N1919H91998 N1gudledi Telam

a

[ ¥

nNd n9FussiuguAn iy (Blattberg & Neslin, 1990) waziFsadliagafineae ng

:
-] 1

HgN19mAam (Marketing-oriented Publics relations and publicity)

A v A aa 1 s A A o c dl v o Y %
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A4ANTANY (Harris, 1998, as cited in Huang and Hagan, 2011)
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AHMNNzaN 1 lEsuiuna lfifinrnuasnpdesiu GsiaueeiuaN Bz U99590A LAY

u
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v :// Y a og/J ¥ dl o 1 = v ts'
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18 (Keller, 2003)
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masilanisiaananiananalitiaanundeunsain Tnemane NI NULEUNNTABANINTAAA
AN AR 09T UNTZ U210 Nstlsiiy WATNITAILIANANININIBINIT
#adns 39 G. Belch uax M. Belch (2007) MAuuzingn NM3919UHUNNS AR AN SN AL
pausauTi dsvnanlildon 7 funeumdn 1Eud Funeufi 1 MeRaNTNUEUNNSARIA
(Review of the marketing plan) IABIANIABINAILLAZNLNILLNUNTAANA AL TN
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wEaNRadnatinIsRan s uEuNsRagN N sanalng LAY TuReuT 2 184
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M. Belch, 2007)
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Belch, 2007)



37

4
o

TURBUN 6 A2 MIUTUINITUASNITUINALNENTRARITNITARIALLL
naNpd Ul (Integrated and implement marketing communications strategies)
TneniuaunisiongB 1 vz astungudlmung Tnasgnialfinseuaesunuin van
dl o v 09/1 dl A a _a
wazsutlszinnniiiualy uarduneun 7 Ae nshineny Uszidives wasAuAN
NANFINNITRDAAITNITARNALULNANNF (Monitor, evaluate, and control integrated
marketing communication) Taaiin131UsziiuNaLsANBNTNBIULNLNNIRRANTN1TAANA
nuuRanua il ierananlFiunifuilalunismisununisdeansnisaaiauu
nanNduATamely 1Nz Anninunau nsmamuiazlssifiuns wanainazlinsuna
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gaan s lusaztneafae (G. Belch & M. Belch, 2007)
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1 EMTUTEAZIREAANNYNTUIBIGNAT ERAtaznae luaAusiely
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2. WUWIARANEINLASIAUAILALAMNYNWULBIRNAT (Brand and customer

engagement)

vinunanansuaduniegsnaatinaguesuilaqiiu asazldluwaAnlanaiunsoniilit
innisnanaliinouaulalfvinduiuAainaaiia g (Calder, 2008) szl
a dl o a ¥ a v a 1 =X [ % 1 al .
LIAANaNNTINIENgAnssnaesgLFlnAlARnd A awa lassduluan (Oliver,

1999) IneiaauyniuaasgnAn ldlin sy TamininlinaunisneuanesaesgnAmingis ws
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American Marketing Association (AMA) & 15128931 81A9 Ae Te (Name)
1 (Term) dryansad (Symbol) Nsaanuuu (Design) vaadeilsznaufaa@edinediu e

szyanduAEnailuraslag uazuanslifiiudednsuenuansneaIneua (Kotler &
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WHUNIWT 2.7 uandiuLaNaeen1sasnaauan liudunsalneandugnantlunoed

Stage of brand Brand building Branding objective

development blocks at each stage

4. Relationships-- Intense
Resonance
what about you loyalty, active
and me? Attachment loyalty
Community
3. Response-- Judgments il Positive
Warmth Fun .
what about Quality accessible
E
Credibility e .
you? Security Social approval reactions
Consideration Y PP
Self-respect
Performance Points of
2. Meaning -- Pri haracteristi
g rimary characteristic Imagery parity
what are and secondary features User profiles Purchase d
an
you? Product reliability Durability and Usage situations
and service effectiveness Personality and Value difference
efficiency and Empathy Style History, Heritage, and
1. Identity-- and Design price Deep, brand
who are Salience brand
you? Category Identification Needs Satisfied awareness

ﬁu’l: Keller, K. L. (2008). Strategic brand management: Building, measuring, and

managing brand (3rd ed.). Upper Saddle River, NJ: Pearson Prentice Hall,

pp. 60-61.
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ARAIAN mmmmmumﬁ‘mmmmm LL@Zﬂ’]?@‘ﬂ@’]ﬂﬂﬂ\?@lﬂﬂq waldanAnauunli

a

|
o al

a = 03// dJ dl o A % | [ dl 1 Y a o a4 dldd %
UTNITANATINUY LAZNATATLAR winawtlutlasandoa sl se dasnaanaae (Berry,

2000)
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gNFARENNLEEN 1308116 “Enterprise Rent-A-Car” Min1slsisaunniaingsiad
dl v v v 1% ] o Y % 1 [ & o a o d!
WNaATN9RIEUingIegn AT winnsnsemtinaesgnAn lilddngseasindnaeqtizum G
o o o dl Yy a A 4 o 4 o IS a o a o
TrnuszasAnaniuiiazane fesnisinlintinauiiacugilaludaidem Tuwmmig
neiminszaunanudnia Wundanaasgnan azvinliintneutlssivlaludomsem uay
wislanaziiznisgnAnlfesinalilsz@nsnin wananni gaiinstiand “Chick-fil-A” $1uanmns
adiln ludszimAanigeisni sandunanielunsdudnlaserdantinan satluilady

o

AAny Tunn9a519m 98 UAN Tun1saieman@uAnlunan piiativs I Chick-fil-A 4nlAsenns
Winaa3 dunudal]iznag (Workshop) RENALNE59ATEUEN LAZNNTINNNIAATA
urfjtlszneunisfiasiiu Semna Chick-fil-A Negd Lﬂuﬁﬂm@mmmmﬁuﬁmﬁﬁ?&gm
(Primary brand marketer) Ingia1Aani1sm19siluinreaniines uanunnaueanily
thanisnann dhanislawn uazthenagninissyadunug ineusaniuglsznaunns
NeWmnagminesinenaduin Thefituguuulionanienisise uaziinnsfnmunais
Usg@vBnmmanianann @9 Chickfi-A azllansnsadiiiugsialdiag winldifiulalunng
NeNEaEE NN szneLNTs (Berry, 2000) uananil asAuAnRdaunss
aunsnasHaliifinaugnuLignA LA %d@:ﬁm@?\ﬁiﬂqiﬁ@ﬁiwj Tnenannzgsnasnig da
NUABEATIANLNTLTNAN LAYNNSES AN HASEaznanluseaziden

sl
ANHNAUABIZNAT

WUIRAAINMENAL (Engagement) AN19AnmNnatineaunu Ingannismunau
I9TUNTINNUL BRANITANHIAINAIINENAUTDININUUATEIANT FlaNT ATHNI9T
wnAnNN ULl uionsauaza 16t W wananisdne TnadnisfneAnugniuaes

Aguaziiniew viseTeeiFaunaztinGau wiluldnesnisAne ANy UeIgn A Tulano

a o

Taeuuaznisnaatiunudn $nEnsAnen luFdmdauniddesine dn1eaineminedn

ULAZANHIHATBNAYNENNUIBIGNAT WAAIMFLINTFITIN191U EaRN9AN AN
unagnisties wazdsliinisAnmen Wanwnnsdn uaznisdiananisnauauesaIgnil
winlpiin azfiieauAnIsTiaNeNIaLILLIAAWINIL wasnudN1sAnE T ARTIN9EY

o

Fdaaianansiilsznis (Doorn, Lemon, Mittal, Nass, Pick, Pimer, & Verhoef, 2010)
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o a A

= v =3 o a Y a 1 =

il Wesannluesanldanuanalalunisimunang Anssueesgiislna AN
walaasaden dusaniuneildidss@nsninadn (Oliver, 1999) Aatii aluliieana faa
o a dl 2 o al a dl Y a a a i’l a o K 1%
aNABLUIARB I INELANNLEN e LARALSEENBAINNINTY ULIARAINRNTLASLE
BNYNANE UATHRLNITUAINNITNUNIUIITUNITNTEINO ANITNLD983ANT iNaatLnede

inm (Commitment) 38924ANS (Bowden, 2009)

AINNSANHILARETB9NATINN TN 961197 e UAYINYNAY WU |

e3¢

HenuaeIANNENAeN 13agNmaINany ANNLETLNIEINIIANE I USLNIBING ANgTH
89ANT ANBHIAINENTLLLI2IANTUAZNINNIU (Employee engagement) LFLNNWEANITH

- = = o o A aAa =
B9ANINNNNTANE ANEIANENILLRUnEaunTsaleizau (Student engagement)
UIUNNNNNIENLATaTNeNTw (Civic engagement) AnEANNsilanusaz Al Nazdin
TdaemaeRanssnansnsiesne] isaLsumnaenisnaauazism InsAnwiaaugniu

' a

¥ A v = '3 [T
1899NA" (Customer engagement) NAFABATIAWAN 113889ANT LTUFAY

TnansAnsANENALIL WU wsnBH Kahn (1990) THANH A NANRLE
sendantineuiazeddns Tuldresanugniugusinlun1s19u puldaanuan
ANKEAN waransunilunisingu g lHiAleunasnanuynwuaIusn (Personal

1 A QI % % v KR dl a o dJ
engagement) 31 ABAINTZAUNIIENNULATANNTANTIAUNI UG ANITNNINN9U B9
doelunsatiuayun1In1enu TnainIsuansaanfi unIBNIN ANAALAZAINGAN

d” o a A A v [~3 v o o a
uanaInil fallanunsziasesuiazifinlilfosanssanin uazANyNRLEININIULE

dl o o dl a a = a o o o Y
ANINEINRALReRlInARInaNAan1siANA1ATY ANLaanie Lazanunsan Ty
o dl dl u’/j (<1 o Q‘I 1 1 o a
n13nn9u TeRerleianuiluiadandanananisaniiunnanisnans (Ashley, Noble,

Donthu, & Lemon, 2011)

FaNT A9ENN1ITNLUIAAYRY Kahn (1990) 1ﬂﬂ?tﬂﬂﬁLL@$ﬁﬂH’]LﬁNL§lN 1inlig
ﬁmmmmmaﬂﬁuﬁumwmﬂmuﬁwﬁﬂLwi@zfmma‘ LI Doorn WATAMY (2010)
H2NN91ANNYNTY ABNITUARNEDNTN NN ANITNTBIQNAFIBATELAN 1iTagINa Analif
Amnnsie %qmﬁbﬂﬁaﬂdmmmqﬂﬁﬁ nnann1Insesulntuseqelatngating Schaufeli,

Salanova, Gonzalez-Roma, Uaz Bakker (2002) 1 1A lenua89a9ngniiigi Aasyau
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o

2930 3AnuazANART AR tuazunsnszanalll Taelailsliinouaulaasuadng
e A a = . @ v6) ¥ 0 a (%

weN190d sennAnssninianiy vise Vivek (2009) AlA LA HENNT89ANYNRLLEY

Y a 1 N o ISV 1 % dl I o Y a 1 ai

fislnadn AeszAvaaINIsidruRNTeIgnALazNsTanseiudelauauazianssnsinge 7

a9An9TafLs A3 BN dau Patterson, Yu, waz de Ruyter (2006) HenuAdyniles

{ a

anénTuNgugNAaLiiN13dn AeANANTUEIENIN9eIANIALIZALNNTUARANBEN AIUNIENIN

ANNHAR UAZANINDIIBIYNAN LALATL Bowden (2009) AlAlHANTax ugsRiatiznsdn
s v [~ a a dl ¥ a [ v 2 a

ANNENRUTBIGNAT LT UNTELIUNIININRFINLNTIGNAAABBNNT Huan1TignAiie

v v
WOANIINNNITOD UATTAAININA

AmiuBuMAMNyNRlLedgnAmMseaulal O'Brien waz Toms (2010, as cited in
O'Brien, 2010) n&nadn AMNgNLaR9gnA Aeamnmaestszaunisniieed i s
lsznavlidias mmmu%ﬁs{ﬁﬂﬂ”ﬁwﬁq (Focused attention) mnxudinlalunnsliany
(Perceived usability) ANMLNL (Endurability) Aansulantusd (Novelty) guviseinin
(Aesthetics) Lmzmmfg‘ﬁm‘ﬁlmﬁu (Felt involvement) wanannii Mollen wag Wilson (2009)

4 o

v o [~<1 v a v K o o rd‘ A A v o
aseaNgnuludegniianiesinuaudn AnssanluAuduiusnnssAesasuiLAI
audn Inertlsngeanuiniaiulas dautEsmsauntidse Forrester Tuiszinaanigaiiang
W v v o = | o 9 o =~ o =
AldlAHENTY ANynRLEedgnAl AessALEadANNe IR (Involvement) N3l
UJAusUE (Interaction) AN INATA (Intimacy) Wazn13lBNENA (Influence) Fousiazaud

FamINAUAN (Katz, Doty, & Murphy, 2009)

atinglafinx LLmﬁmmmmQﬂvﬁ“u@fguuﬁyugmmﬂwﬁﬂmwﬁm (Cognitive)
81310 (Affective / Emotional) Waznwg)AnssnaediLislna (Conative / Behavioral)
(Hollebeek, 2009, 2010) Tnadainmliiannnngng 722 ?ﬁlqiiﬁmﬁ;ﬂmiﬁmu AIAUIENAL LAY
HFA99N19ANHIANENALEN S d1n 8 THLWIRRANENTUIBIN AT AINKNRLAS
dsznavlilficn 3 doundn Ao A dauIANAR 8197NT LATWEANTIN WAzANLAT
AHUNNEY WATLLLILED98IAsznauAINgY 11 N3AnEIANENRLTIaIgNAY Tae
Patterson UAZATUE (2006) 52191 ANNKNWUIBIQNAINDIALITZNALIAD A9UTDIAYINAR
1§un Vigor waz absorption dauaa481980d Miun Dedication uazdauaaswnAnas Mun

Interaction ¥3aN19ANHIAYNYNWULBIGNAT TaEl Vivek (2009) 55131AMNNENALIRIQNAT
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HeeAlsenaume dauaeemnN@s Bun Enthusiasm @31a89817:0] HwA Conscious
participation LATHIUUBINEFANITTH 16un Social interaction LATN1IANEIAINKNN LA
anéinnsaaulaiilag Mollen uaz Wilson (2010) sx1j3nmnuynWuaedgnAleddtlsznas
AR AUB9ARNNAR MR Flow dauaedaisund tHu Involvement uazdauaeangfinsss
18un Interactivity

wifgafinafinmnluinAenisunering finady pongnudsznalilfiag 2 dou
VAN AR §aL189A0NAR uadLensNnlvinths iy NNIANHIARNNWUBINIININY
TueIAN93 Kahn (1990) A¥ledALsenaua8IANRNIL AD A9ul99ANNAR Usznal
AL AINNNTZALNTZLAY (Vigor) LAZNITAAAR LUNITNNNNL (Absorption) Laz@auTadaTNnl

sznausay n19gfAAUlLN19%11911 (Dedication)

v v
o 5~

= v 3 o = ! o a dld
YN LLN@\‘]V’]ﬂ?&ﬂ@U“ﬂ@Qﬁ’JWNHﬂWH “]KllﬂfmllLLmﬂm’]\‘]ﬂullﬂmqﬁJ‘LlTLWWlﬂﬂ‘H”] LLB1

TlARAud Ay lUunndnsdinlalunszuaunnsresaNgNAL LassTALIIagA N
1 ¥
HNALTIAATY INSZeAsenat 109 NENTLAINATD HAnuuanseiullusaziizun

v 1

NNNFANEUWT BduFUNIANEIANENALTBIgNAT AN la TusALIAY NN

o o 1

JlugednAnyiuniu ina inasessnsannsadinlalusagnén uazaiunsaainaaauygnii

203gn A WRATuTLAI AWAN 1S
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FELALUBIAMNENWY

Armstrong (2010) N&19797 HANTTANHINIUIAEUBUINATINTNAIEVINY 72177
FLALITBIANENHUIBIQNAN IWITALGS ANNINEINAIINANAANTTH 111 Nsneneu
narndulage wazngAnIsunIsTe NaenAdesiUAYINAEINII1e989ANT tEITzALTRY

AN Hindgnnsuanevinuliiszy 1 i Roberts waz Alpert (2010) na991 36l

1 2 v
I 1%

WAIAMNYNAUIDIGNAH 5 F2AL FNANNITNGNATaAUAINAZLITNNT AntiufiinAIN
o A IS dly 09/ ! & v dl dl’j a o rdl a [ c a o 3 dl A
AnAkarEnIsTedn saninseannaraenaninTiauluaanandnTireeLFEm 4un 4 Ae

o gy A A o o Y A o o o ala =
LLuzuqiﬁﬂu@uLN@NIﬂﬂq@ LL@:?TJWU@‘@VHHV’]@ muu@uuLL@:ﬁLLu:ﬁu’]nﬂﬂ?\?‘V]NI@ﬂ"I@ N

1
Ay a

dupauil 3 - 5 Aa TUNHLEINARAANENAUILINARAS W

a

TudauweatBEnide 15En Gallup lutlszmeanigewiini AlANN19AnEDesTiy

293P HENLE LAY nelfeen Gallup Path WadamaNMENTL LazwLNTEALII89A9TN

o

pnleenily 4 seal AsuanluUNUNING 2.8 TIUARITNNNImaNFRAUENINDT LATAIN

o

[ 1 % a % % 1 aI/ . dl o Aa
HNAUgEUINNgNALAZATIAWA TAwn Ausiula (Confidence) A naadng NAaosIx

(Integrity) mmqmﬁu (Pride) WaZANVAS bR (Passion)

ITAUANNYNTUAINAIINNLUFIUNIAINADIFIURD ATUUARNARIGNAT LU

u

a

Anala (Confidence) aziiauiamanuiinlilageaissm unnade szaungiisinaiinony
. d o o o e e e dewnye sy wy L w e
dula uazimenadnBENAMUA uazaNsninI&tyn R ugnAN1E 1w fislne
fulaluanenisiiu Continental 109au3geuiEnn Aclfiiznisesiane Tngianizinanly
pietszme szansningdapnuazaanauny pslasasuvesilaaans uavdunise

Dy o Y o a &, @ £ o = v
1@ ﬁQWNN‘I,ﬂ@?I‘ﬂ\‘i@Jﬂﬂ’]ﬁ\‘Iﬂ@’]Q AZINATUBEINARE L‘ﬂ‘lﬂﬂ FAUIUNANIRINNITANADAU

v
1% o a

a1suniiugnAn waznisneulszaunisaininandnliiuignin Hannsn maesduii nis

9

'
X =

Anan9atallsz AW warAnNINILUNIILBNITBININGIY FTALIA KN WWTSE

& !
a a o

P o ' a & o ooy . y =
Wuﬁf]uﬂq@qﬂﬂ’]ULMﬂNﬂmﬂiﬂ AR ANTAARAL NARGTIN (Integrity) RLNAUDINITNULIHNAL
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AUz ALUANNENTUAIUN AR inanssALLasaIsNns un Arwgila (Pride)

¥ =2 o 9 =R ¥ dl d” a o a dl V6 ¥ a v :// a
AzfiauiaszAUANNGANTa9gN AT NEnUEeluEEm warnRlanlfldneAuaniu arunila

| 9 R dlwdy vy v R A A o & a v ! @ ¥ a v 3// |
duannusanngte 1 sananeaeiunisldns@uan viseilugnAneans@uaniu i

U

A o

Y gy - = a 2 Ao ANy aa a o \
gné kot arlanugiila uaidnia nlfdusanisnaiung augilasinann
i{snusalpanaiunionuey (Esteem) LavANENRWITALIgATINY Ao A91uMAdTA

. v d‘ oI/ 1 a % 1Al o | S dl
(Passion) &zauANNTe nasluanansduan ananNaniy ldfieslsaunsounud
% v dl a v a v R 1 aAa 1 s 1 a % dl d}

16 qnAnivaslualuns@udiazlaaaianingan danysninn e @udnvaslg

o :/’ :/’ a dg’ ] v £ 1 v a v = a
STAUIMNALIL IRAUEBN9a5eLlszauntsndliiungnAnaasasn@udiiieiisnig
UANANT ATIRUAILNUTLAN U BagNT@amnA NN AxiN1FTaNAa A I WaNTNITl

1%

anén TaeldnsTaenun uavnseaniuuNanAnEing etiaaiuayulszaunisnizasns
AuAnliiAudna (McEwen, 2005) G9panuidinlanessAuaugniuaesgnAAInNgn
denaliianunsndinlalunszuauns uazesdlsznatzesanuyniunInau daslinannly

ssaviaemsalil Fatl

WHUNINT 2.8 UAAITTALITBANHENHURNN U AALEILTEM Gallup Inc.

AYNENHLNARN

Passion
TLALANTNOL
Pride
, ANNNKNANULTA
Integrity “
ANIEALIUGHA
Confidence

A Adapted from McEwen, W. J. (2005). Married to the brand: Why consumers bond

with some brands for life, New York: Gallup Press, p. 67.
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ANN9ANEHTINNITLAUNNTUATaNAL Tz N LIasANRNALAWIUNNN Taeenudan 1
HNTLEUANNUAZ NAAN SN ATUTBINTLLIUNINNHAANNYNAY LazasALlsznaLang
o dl

o 1 o dd‘ dl @ ! ' o 1 ¥ a
AIMHHNNUBENURINUAE Tmﬂmu‘wmmLﬂuﬂ@@wmmmmwgﬂwu aunalina

HARNEFINN7] LW WOANTINNNITD ARNNANA kAZNITLBNAB8IGNAN

AMFUNITLIUNITBIANINENNUTBINAT Bowden (2009) 1HANHIAINNANTUS

%

! a v o | Y 4 & o gy
Ui NRIAUAn gnAnlud uazgnAnNinsmedn InsnszuaunsynWuRdeynin AN
el wazAMTeN Hunumlunisai19annEnil uazdanasiandNinATe9gnAn
TrannsAnsnudn nezuaunIsTRdANENRLENAUaINgnA lusignnsefuliiina N R

a % = a uq: % d‘ d” a % 1 GG o a d’j v o
nalaAUA11IALIN1IUU wazFinsn13NasTadual wiunisrndulagelng ldnanaas
WA (Calculative commitment) iiu #nasisylamdldaseniluuan arniiuaziianig

o a d” a [ 4 dgj a v 3// dl dl a =3 =
ANAAZIL FIAAUTATE INAAINTAL WAZNALNITRAUANRNATIUI WanaANNanalaan
:; a -dl oI/ = dl [ a v a zﬂy v o s .

ATY AZNAANNETIANY LANHLALINY INANIAndLlaTetne lduanaasansunl (Affective

. a o a rd} 1 Y a = dll qI/ dl o
commitment) LAZINAAIMHANADITNU genaliinaAuNenela ANITeNU ANIAEINY

[

=3

TunszuaunsaNynWLLegnA atnglafinu gnéndalaetindelsz Tamiildaesi

1
=

o v A o A YA 0
nan HNNAANNANAN e (Spurious loyalty) (RLNUNINN 2.9)

= o A Wy i @ = el @ o o gy a
wanan Auynune Hanfludiuniiaeslszaunisniniluussnanduliiie
190 l1ifinLN9As (Calder, 2008) uazn1sfirNTeuresgnALluiatangaiiFinaliina
Uszaun1sninunIsAn®INITLIBNAAANNENTWIBIgNAIT8Y Bowden (2009) dinafiu
T AganARANNLLWIAATEY Pine Laz Gilmore (1998, as cited in Metters, King-Metters,
Pullman, & Walton, 2006) I4na1991 ANNENWWIARTUNIAINNTas 9 szaunisalliiun
[ [ = e A& o [ 9 =R ' el Yo
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Feedback informs knowledge set

fiu: Bowden, J. L. H. (2009). The process of customer engagement: A conceptual

framework. Journal of Marketing Theory and Practice, 17(1), p. 66.
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Involvement Relationship quality
™ Engagement [ | | Customer | |
Trust Commitment Loyalty
Interactivity value
Satisfaction

17'Im'1: Adapted from Hollebeek, L. D. (2009, December). Demystifying customer
engagement: Toward the development of a conceptual model. Paper presented

at ANZMAC Conference, Monash University, Melbourne, Australia, p. 5.
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»  Time

Awareness Familiarity Consideration Purchase Loyalty

°7Im'1: Adapted from Fisher-Buttinger, C., & Chichester, C. V. (2008).
Connective branding: Building brand equity in a demanding world. West Sussex,

UK: John Wiley & Sons, p. 187.
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Asn: Hawkins, D. ., Best, R. J., & Coney, K. A. (2004). Consumer behavior: Building

marketing strategy (9th ed). New York: McGraw-Hill/lrwin, p. 626.
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°7Im'1: Lantos, G. P. (2011). Consumer behavior in action: Real-life applications for

marketing managers. Armonk, NY: M.E. Sharpe, p. 362.
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Behavior Attitude

(Do) (Feel)

17"m'1: Hoyer, D. W., & Maclinnis, D. J. (2001). Consumer behavior (2nd ed.).

Boston, MA: Houghton Mifflin, p. 251.
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17I|3~I'1 : Assael, H. (2004). Consumer behavior: A strategic approach. Boston, MA:

Houghton Mifflin, p. 100.
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wiluBnNM1entls Baldinger 4az Rubinson (1996) 33191 AYNANA LUNNNGANSTH

1 3 ngudinaiuAe 1. NANNRAMNANAAAATIRUAIFS (High loyalty to the brand)
'y = o a a % %

wNNe9 fraNaAnusinasiensdudii luwsasnsdudiiguiluiiey Alaniationsn@usii

a

NINNBeEaT 50 2. NANTNHAMNANALIUNAS (Moderate loyalty to the brand) &
langtansduAnlszannbasas 10 - 50 1a9ANUaziflulunisiadudn 3. NANANA

ARA3IRWATGN (Low Loyalty non-buyers to the brand) iislnaaausing dlanadans
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AnunInganaliiiANITUaNFAaLEIALN U FIN1TUANGD YTa Word of mouth aznanal

MuazRsandseliil
WHUNINT 2.16 WansszinnaadAuiNRa9gnAY

Repeat purchase

High Low
Relative attachment  High Premium loyalty Latent loyalty
Low Inertia loyalty No loyalty

7iun: Davis, J. (2005). Magic numbers for consumer marketing: Key measures to

evaluate marketing success. Hoboken, NJ: Wiley, p.23.

N9aadITLULUANAD

ms%mmuumn&irg (Word-of-mouth communication: WOM) Lﬂuv%ami?ilmw
wuvldiflunnenng i:udﬁngﬂ%ﬁﬁuﬁu%m’?faﬁmiﬁqﬂﬂiuﬁu (Anderson, 1998, as cited
in Mazzarol, Sweeney, & Soutar, 2007) LL@zLﬂuﬂﬁﬁﬁﬂmﬁ?LLuuLﬂumqmﬁwdwqﬂﬁ”}ﬁ"ﬁ.l
B9ANT 11 N17509ETEW WFBILNINNBIANIALGNAT W N1IAANANTTNNTANLETHNNNTAATA
1saN194NNUN (Mazzarol et al., 2007) m@?ﬁl@mmuuu’am}i@Lﬂuﬂﬁiﬁﬂmqii:udqqqﬂﬂ@
fausgesALesNNGn 1y TusE I AN TNVRINGNAINES HiTasTNINegnATLNINIIY

918 1Tlusiu (Assael, 2004)

nsdaasuuuuansie luiiuuan unsadiauunaniugivizenisiznisues
A4AN3 (Gremler, Gwinner, & Brown, 2001) #4n1313stA 1192 aUN"130IM89N19%8 A= AINA
Yy o a 1 dl dl o a Y a aa a 1 a 1
nsxnuligiiEnAuensaAuaL NETLNITLENNT §UFlnARclENENasaANAREILLAAS
slaAuau NsiiANANNiinlawazrrLgnnisdeansuLLLansa iuaudAnydniu
a o dl ¥ a ¥ 1 dl 1 dll ! o [~ o <3
UsEmnAs Win913negnAtinude lud Tugduuuaesnis@ensientedinn vulad uden

TeEdminanss uargluuudu] Mmunzan nsdeansuuuLensalAnNA1 Aty uaziin
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meannlulaqiiu innndrluesn asdnaarsassliignAndanunseaia uazilszaunisnl
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nsufilmnuiiananaliflflsc@nsnwaunnign (Zeithaml, Bitner, & Gremler, 2009)
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UINNINTTRNARNSTUT (Zeithaml, 1981, as cited in Mazzarol, Sweeney, and Soutar,

2007)
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genasafiislnald Inotfaqauan Aa ALININTEINIFLENTT ANNING 1A uazATLANY
fiistnaliiy tadesugdeans (Sender factors) nnefesfiaeeAngLe iy AuYIEene
AYNTRTY AINTIUIEY 19989ANT TAREmUESUANS (Receiver factors) i1 AN
dunry warnsidueciising daqapuansueasans (Message factors) L 1A
o/ '8 = dl o/ [~1 v Q v (>4
doian AuaNysnl viee nasdaansiuuadaunie sy waztlaaamuanHea
ADUNI5DS (Situational factors) 11 AYINLRENUBINARATUTVEANNTLINNT AIHABINTT
Y a v A 9 ¥ a 1= =l 6 ¥
2109§13InA Nsa1nAg isediayanesiiBing uaznislifnanlunisuBaumnaudli

113019 1TuFu

Tnatladafanaindsnaciunisnsziuainnisdadinnisnaa nslaenn ¥isenns

Yy a

pavauesdu 1eveeAns MeliiReulauvetvaesesdng wu nsaieligusinamianis
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gansUluANa9AN? RANINATANUAIANT WINIUTaRIAUAN T9uanaA Nl lus

=

a9 1ubiu Teisunpazanani@aslunisdeans awnsndaanslangldansndaninin
% A 1 1 Y a % 1 1 dl o
negiulunneuanviseay uazavasnasieiFinalunane A1 1w AniAin1Ands Arunan
a dl o A a a dﬁl (<1 4 dl o dl
NN9LEN9INAIANII WINNTRANGANTINN9TE WAL TINAAIRIUNUNING 2.17

(Mazzarol et al., 2007, 2008)



WHUNTNT 2.17 UAASLUIAATEINNIABANTULLILBNGR

Antecedents (i.e.,
message content) (giver)
Service quality,
Satisfaction, Value
Personal

Sender: source credibility,
trustworthiness, expertise,
opinion leadership
Receiver: expertise, prior
perceptions of service
firm

Interpersonal

The strength / homophily

Message characteristics

vividness of message,
strength of message
delivery, non -verbal
communication

Situational characteristics

Triggers (giver)
- Responding to
recognized need
- Serendipity

- Adv / Promotion

Low risk of product/
situation, Low complexity
of service, Multiple
separate sources,

Receiver lack of info.

Conditions
(giver)

- Organizational
advocacy

- closeness of
giver and
receiver

- Self -
confidence of
giver

- Low risk

associated with

v

WOM (giver)
Valence (+ or -)
Richness of
message
Strength of
advocacy:
Strength of
communication
Recommendati
on explicit/

implicit

89

A 4

Outcome
(receiver)
Expected value
Expected
service quality
Perceived risk in
buying reduced
Improved
product
perceptions
Improved
psychological
condition (e.g.
relief)

Greater
likelihood of

buying

°7Im'1: Adapted from Mazzarol, T., Sweeney, J. C., & Soutar, G. N. (2007).

Conceptualizing word-of-mouth activity, triggers and conditions: An exploratory

study. European Journal of Marketing, 41(11/12), p. 1489, and Mazzarol, T.,

Sweeney, J. C., & Soutar, G.N. (2008). Factors influencing word of mouth

effectiveness: Receiver perspectives. European Journal of Marketing, 42(3/4) p.

358.
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FAudadnshiues (Gremler, Gwinner & Brown, 2001)
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(Trust) wazn9RL NS (Interaction) 104M9AWANLHUAGNAT HNWNI9ARININNNTLENNG
LATNNIARANINIAATA IWAINRUAILINIT TTTALLDIANYNTUIBIQNAT Hasianig
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sanang dulnajiluiied ludevinauningls uazidualunisdndulasiie faanies
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1 = d” Y o a = ¥ [~ 1 v a v
uaztastlszaun1sadlunisgauazidnduLsnig @ﬂVNEI\‘ILﬂMﬂQNLﬂTV]N’]EI“H@\‘I FATIAUAN

a o a %

gsnaLIN1aa 2 Uszinn deliFunnsdniaen unldilusaednalunisideandae Taun nauw

Starbucks einguilmanauan Wulseansnzangszudng 25 - 40 1l (O'Farrell, 2012)
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wazfliisnsszuunsdniinaeni AlS fefaduaviaanngui lisnsuuLehian (Post

= | ¥

paid) dsinguilvunauaniilunguiniisne lireudiiegs Wunguiaiieu liauiang 55
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1 (a30uN7 ANANA, 2551) I8A1UTUINBAZIBEANITAARBNFAIBENIATIAUANT 1 lnNTas

q q

Felun naun Starbucks uazf{liitsnisszuumadniiiaaeun AIS fidaaznanalu

ssaviaeiasia il

andiayanwanfneaaiuatuulszainsainnsunistnasas wusn il w.e.
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2,803,104 AU (NTuN"31nATaY, 2555) Al Tuanuiaaaiell §idaasninueaunang
FantingmuuannIsulsiuganiumesuIANgNAet N AUANARIALARBUARATWAN
nsgusinating e ldgasaes Yamane (1973) SanuunAIANNITaNIN 95% WAz

v
o

ARALAARLININY 5% A9T

n = N
1+ Ne’
e n = PUALBINGNAIDENS
N = 11AT89LIETINT
e = ANHARIALARDUTIDINTENFIDEIN

Waunuengasazld  n 2,803,104
1+ (2,803,104)(0.05)°

399.94

>
[l

~ 400

anuan1IAUIfiaegnIsanang agudléidn aunnaengusnatine i lunisaae

ATIT WANUIUTIRU 400 AL



94
FBENSTFNAIBENY

mfﬂmmm@ﬁﬂwﬂum%ﬂﬁbL‘ﬂuma‘ﬁﬂmLﬂmﬂummmmgﬁwmLﬁ@ﬂu
NIUNNNWIUAT %ammmﬁwummnmmm@ﬂﬂm@wmﬂq\amwumumi’ﬁv%\ﬁ”u 18 LR
AnauaaTITNA 50 e \UAREANS lRLN9Te AN 1N LARLLAY WAENNS
ATRI97 AT WALYNAY ALNNEN WAL AAAaILAY WALINADLAN
WALIUWINT LIANTETING IALNNWY WANHIASTY LIAANNEY ULaTLURINE)FYsae (Aud

1 ¥
A ya o o

fayangamnamnuag, 2554) ulagiatlfaunvesnguenetienldlunisiduude aanti

Q a

©

v
o A

fadnlivinnnsgusnetauuuanadunen (Multi-stage sampling) Asil

[
>4

Tuaauy 1 14¥35n19gusianineiuLRIzas (Purposive sampling)
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ANT UAZLUATRIUN ﬂéNL%’]Wizﬂ’l Usznaufag lWARAEILAL LWALINABLUAN LML
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WATIIATI )T ITUE TINTIAU 18 L5

dusawui 2 1E35n19gusatinauuLdne (Simple random sampling)
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apunMluunasgaiia eassnauAl uazunasgNTusinge v anwenuinléiaent’
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NUIREATN HunsAnE ez AUANRNRLRIgN AN TUEINALENNT uATAN®A

v o

DesEALANNANTUE I WITALTRIA NN RLAE N IRaLALY ide ldNansnian
NIBULUIAATINALIEN9984 Lovelock (1983, Lovelock & Wirtz, 2011) Heuiiilszinngsna

- - . S . - y 4
trn1geaniili 4 Usziny AuansluukunIng 3.1 muansizaasni1stsnisiazilivunah
wsnnssfsasnanlii 1oun 1. gsnaudnisnausaslangadulilgssisniavasgnm
(People processing: Services directed at people’s bodies) 2. §5NAL3N15NAUABILAT
&jﬁLﬁuvlﬂéﬁauﬁ'lLtazawaﬂ‘n’mgﬂﬁ’l (Procession processing: Services directed at

. . a a o v M oo t o a
goods and other physical possessions) 3. h:‘:ﬂqusm‘mqummvl,uvlmmguuuvlﬂm@m%
m@qgnﬁh (Mental stimulus processing: Services directed at people’s minds) Wag 4.
a a o v W val t% v a Ao v % [% .

gsnausnisnauaaclllanyaiulildsganausaclalauasgnan (information

processing: Services directed at intangible assets) T9N179A AN EULTUa Lovelock 111
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Wigsnatinisaunsadinlamnueianiaaeislnesiagsiatanisninau (Lovelock &

Wirtz, 2011)

ﬂl a
BRUNTNA 3.1 LAANLILNNIAINI9LINIG

Tangible

Nature of Service act

Intangible actions

Who or What is the direct recipient of the service?

People

Possessions

People-processing

(Services directed at people’s

bodies):

- Passenger transportation,
Lodging

- Health care

- Restaurant / Coffee shop

Possessions-processing

(Services directed at goods

and other physical

possessions):

- Freight transportation,
Repair and maintenance

- Laundry and dry cleaning

Mental stimulus processing

(Services directed at people’s
minds):

- Educations

- Advertising/PR

- Psychotherapy

- Mobile network provider

- telecommunication

Information processing
(Services directed at intangible
assets):

- Accounting

- Banking

- Legal services

fan: Adapted from Lovelock, C. H., & Wirtz, J. (2011). Service marketing: People,

technology, strategy (7th ed.). Upper Saddle River, NJ: Pearson, p. 41.
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WL AIS HAMUULNINNNIAAIAGI4R T19AINNITAUNANAHaUNNTEluaNNEn Taed
ANUULNNIAANATREIAT 44 LAZAUNAINIE TN IHLIN1IR A UILNNNTAAA Sty

54.0 d0usa9a9N1 1GLA DTAC 1AL True move Aaugnalimng1ai 3.1

A15197 3.1 LAAIAIBLLaNINTIRATA 2eafliitEnTsssuLATaTne InsANTARe sz LY

N
AAIUULNNNITARA (%)
AU MIIRUAN FIUNATNANUIUNITITIY FuuUnmNglAANNSg
ANNEN 1915n"9 (Service revenue
(Subscription market share) market share)
1 AIS 44 54
2 DTAC 31 31
3 True move 25 15
EREY 100 100

17%34'1: Advanced Info Service plc. (2011). Investor relations factsheet. Retrieved January
16, 2012, from http://investor.ais.co.th/FileUpload/Editor/DocumentUpload
/WebContent/Factsheet/ Factsheet%202010.pdf
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Alpha Coefficient fiansaunpfiaualfanduisz@nsuaanizes Cronbach agsening
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Likert scale) Miflunsdmuuy 5 3v6v (5-pointed Likert scale) Ineiiinausain1s i i

AUFULFABEAINRWAN Fans 1 = ldifiudoeasinag D4 5 = WiuAqaatneila LaziatazIanm

=
U

zt

- yiudulacwainauniun Starbucks AT AlS HANNNNTERETR U INNT

TiLEN1unign Al

1
v A

- yuARdINIuN Starbucks uaz AIS HuRPAWAMNAINUDUNES HAH
A Y a ! ¥
wWiangnalun1sliL3NsunigN AN
- ¥iuARdINUN Starbucks UAT AIS A1NNIRBUAUBNAIINFIBINTIYRIVINUTY
Ha k% 4
Tam L lunney A
- yhuamsaaNnIun Starbucks TN Ju wazaunInRnseRea1siLLAAS
au 1w 3 Tneld AIS

- vihuaunglaynaiauieanniun Starbucks uaraunalannaiaideldiinig AIS

k-

v

dl 1 LA ! :/j
- IWeaseINIANNILI vinuazweNa NN un N Starbucks Winu LAY

ke

1 b4

&Y a A ' o ' A
LNﬂﬂqum@ﬂﬂﬁi%m']?‘l_l?ﬂ’]ﬁm\iLﬂ?‘ﬂﬂl']iltﬂ/]?ﬂWVﬂﬂ"] NIUAZLARN AlS LAND

daupanriumualdlalussduds (Dedication) Tuiluduaesnanuian

[ %

(Affective) EaatltinauunAInINgqw Dedication BeifluasAilsynanniisrasaaug N

|
3

N1ANUIEERIANN YN HULBINTNINUNNFIDEIANT 299 Salanova, Agut, uaz Peiro

(2005) uaasnensngnAtiaunilanaziamuandalildiznig §8ndinsdnnansss

a

nanisaaiaaulaane Havngauaziinlanazidinsufanssu falAiANmeNLYes

dll A (P ya o Y o o dll Y Y oo a o o
ATANNAMNINY .70 IﬂﬂQQ@ﬂiﬁﬂﬂLLﬂ@QﬂWOWNLW@IML?.I’]ﬂ‘LI‘LIﬁ“LW]ﬂ’]?Q@ﬁ'ﬁ’]&l[}ﬂﬂwuﬁl‘ﬂfl

v v
= =

v da/ o [ [ o 1 va o v o dl o dl a [~
gnANNINTL W99EW 5 Ann TaaAinnaanann §aduladiunlasunnsdvasanninsnilu
NNIALLL 7 AZWUL (7-pointed Likert scale) TEun13dauuL 5 521 (5-pointed Likert
scale) e RNUTINF AL LUUANSUWARL ATIAWAT AawF 1 = tiiudoeesinegle 19 5 =

[ %

& v |- = a g
AUAQEIBDEINNEN LACHTIERSLAEAANL

&

! = a . o o A A o
- Vlﬁug@m’mum\i@lﬁ N@mﬂ’] LAZAIANLANTULHBANNLN Starbucks LL@:ﬁE]ﬂT

15N19 AIS



102

- vhunsvRasesulunisdindanianssududiunigany visenanssugnANANRUE
faniulnanun Starbucks uaz AIS
- nuw Starbucks waz AIS HRanssnaNdINNTetnaulasgarane 7
4 ¥ o1 4 4 1
nevfulivinufieanisdinga
- yhupfilafilEAunun Starbucks wazld Al
- Viﬁugﬁﬂﬁmmmnﬂﬂiﬁ HedsauRanssudadiunisang WisanangsNgNAn

NANUTIRINIWN Starbucks kAL AIS

A9118IN170 AT (Participation) mLﬂumumqumrmu (Conative) §a4al4

PNAUUIANDINEI Customer participation GmLﬂu@mﬂa‘tzﬂ@wuwmmmqﬂﬂwu 119N
NUIRBFINTHAUTINTa9gNAY lUuNN34319A04A 289 Chan, Yim, waz Lam (2010) G98

U

AR NEesueAsesTlawintL 90 uaziRst lEsudasAnanuiiie dnfutunnisia

PR
a o a

mmmnwu%mnmmnmu 1198 5 A0N m\m

- yhudinazaaunwsinuisdulszney samif vsetuylue 289nun
Starbucks agjiana uazvinunazasun unineuiellsiugu uazuiinna
FN97) 289 AIS BElLAN

- yhuinaviaue AN ARIKIWRINYINUAeINITINANAINATEWAT Starbucks
uaz AlS

! o P4 o Y o o o Vo a

- vhudnazuisdeaue iy lunisfud s iduniineu waslFfuntstsnasann

Starbucks ka AlIS

1 o

- viudnazidsusoniunanssundntulaaniu Starbucks uaz AIS agjiaxnD
i AangsunIsdadINNNITNE YigananssNgnAANuS ki
- yihuinazdinldfdausoniuniun Starbucks Uaz AIS NERINIeNI9REANS

1
A

8147 1w Facebook Vv L6l vi9e twitter Lflubin

~ - o ' A ' L . = . v o A
atlinninigdn ludaunisiidausan (Participation) uamstienisngnAndinlyfidow
o Tuginusne) AumsAuAILENg Mansanedernwiu faunsiin Anadindanfanse

N1IAA1A LATAAAEARANIILATIAWANLIUTBINIINNIAR AN 961197 Tnensdai|d Hinoud



103

NTALLUUANNTLLAAYATIAUAN TALLL 5 92AU (5-pointed Likert scale) @FNann 1 = la

< % 1 QI =2 =3 % 1 QI
WRAIEBENNEN DN 5= LBUAILIRLINSEN

TPNAIANNTNATUIUAZ LULANLRRETDILAAZ BIALITTNOL TBIANRNNULD

1%

nAn suldun mnumedunazlylaluns@udietinauwsenan (Vigor) Anuyumuazldla’ly

e

%

a % . . a I . . v :; va o v o 1 dl dl
;9141A1 (Dedication) LazN19HA199N (Participation) Laauld afmﬂimmmwmm@wim

D

1%

M v v P N & & A G o auny o
MNUNA HITINNULAINTIATNRNLRRNNIDNATINLN Gﬁﬂﬂ@zmﬁiﬁiﬁ]ﬂﬁﬂ%ﬂmﬁq\llﬂwu‘ll'ﬂ\i@]ﬂﬂ’m

kA o ai

ARIN139A lUNgR
' = ° A o P v ] =
#IUN 2 ADNNDTANTINBUAUBITDIGNAT UENBLAIE 2 d91 AR

AauA1uANg (Loyalty) §AA81HNRILUIAIANNNNIAINNUIAE ERINAANSHNL

WOANIINIAPTUIINADNINANTLITNIILD Zeithaml, Berry, waz Parasuraman (1996) 43l

| |
) o A

ANANNHITANULRILA

o o

= 1 o Vs v ] dll v v o a o
asilawiniy 93 waziidalidnulasaniuialidinduisunnisdn
[ % d” al :/l ng [ va o % o dl o a [
AHKNWUTIBINANINTL WYiSAL 5 A0 TaaRan il Fuwaausinsdnannimslunig
AU 7 AZWUY (7-pointed Likert scale) liilunnsdawuy 5 32Au (5-point Likert scale)
1P NN NN TAZUUUANSU LR AN AUAT Faus 1 = ldiiufoaacinagy D4 5= Wiugae

v
o

HRRGRLAD

- vhudnyeaaiuyaAadu] Nelieyafiunwinii Naaiuniu Starbucks waz
AlS
- viudnuuzii Wgauldinisniun Starbucks uaz AlS agjiane

1 o o

- yhudndngadliiiien seyAAalndda asiAsiluan@n uazidingauianssu
FN9°] fianaulaanum Starbucks kaz AIS agjlane Ly NansINnNNIdadTy
NN3918 WIananssngn AN NS

- yhwsinazAnie Starbucks uaz AIS iususuusnLane eviuazdedld

17N19



104

- Hanun Starbucks eanwy saTA M TwaunAm inuardeatnulitey
waziiia AIS aanlusludu visawAninalus lwernan viuazainaine 14

1UTN19D LD 1S

dauaednisuansia (Word of mouth) fadglfivinienuursininlugouil 1nain
mu?af«‘fﬂG@qwqﬁmwmm@ﬂrfifaluu?ummﬁmqiﬁ@ 284 Molinari, Abratt, waz Dion (2008)

4‘ IS dl oI/ dl A 1 [ Y o o dl Y Y o a [ %
TINATAIN TN UARILATANNRLNINDL .96 Iﬂﬂiﬂ@ﬂLLﬂ@ﬂﬂ’m'}NLW@ﬁlﬁLﬂl’mUUiﬂJVIﬂqﬁ‘Qﬁ

AR 4
A o a

¥
AYHENTULBIGNANNINTY HYSAU 4 AMDIN AT

yinuazuuzt iy anaauliiinisresnun Starbucks uaz AlS

- yhuasyeisRefidresniun Starbucks waz AIS

- vhmmﬁuméﬂﬁqﬂﬂ@%u%y@u?mimLml Starbucks kaz AlS

- vihuazannadiasenud Starbucks waz AIS ifusaetneiialuniiing e

AUNUNTTLIYARALLANS

a o

Tnennnusinnsdn ludaunisuansia (Word of mouth) §adtlé ldumsdamiiiunnsd

v [ %

WL 5 AZKUL (5-pointed Likert scale) Taeiinauain1sAs U@ uFLLAas A AUA1 Al

faust 1 = TadiiuAaeasinegy 049 5 = Wiudaaasngd

[
MSNUSIUSINTBaYALAENsUsENIANATRYA

v F ]
a o =

fAduatunisiususndeyaficauuuasun Nngisaainedu luusazmanun

¥

tﬂl v o % o tﬂl 1 1 a b %
Wiﬂﬂqﬂuﬂi’l Iﬁ]ﬁlﬂﬁ‘:ﬁ@qﬁlLLUU@@UD’]MiﬂﬂQNﬂ’THVIW’N‘] L UNATTNAUAT BIAIT

Avineu ki uaziiususudeya lugaunaunun s DuReuluiaN w.A. 2555

va o

Waduvinnisiiususnieyaainngusnatinensuiioundn §idslfundaya

v
anua lilasagaumnugniias uaziinaassia antuaniiunistinsziuazilszanans

fayalaalilisunsupaninmaidniaginisalis SPSS iNaAuInILaz ARz idiay A

o

405 (Data analysis) a3l



105
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35-391 70 17.5
40 - 441 40 10.0
45 - 491 17 4.3
50 - 55 1] 11 2.8

394 400 100.0

STAUNTSANEN

AMFUABNNIAN WU NANFNe LS ALINSAN N gegATarnasANEatlw
seauilinynysrunnign Tnadaiuau 218 Au Anillugatas 54.5 389890178 G909
ayeysis a1uau 173 au Andubesay 43.3 uazngusinetalszAuNIAnENgegaie

nnasAnatfluscAudsanAnmaaulaesamauwin Anuuiiaafge Wil 2 au An

{Hubesaz 0.5 (gA1979% 4.3)

A15197 4.3 LAANRTHILLATIRL AL UDINANFATB LR IUUNANNIZALNIANEN

FTAUNTANE FI1UIU Fasay
VenAnEmeulatavEefaumi 2 0.5
ayL Bty e 7 1.8
EATTRLE 218 54.5
genaniBeycynsis 173 43.3

FREY 400 100.0

AN
AINANI97 4.4 Wudn ngusetwdnlniluniineuenau #91u9u 162 A An
[ % A [ an = o =K o a | U
du sewaz 40.5 seeasnnae Wul@nvisesinenen a1uiu 86 A AnlluTeeay 21.5 uay
=

1 o 1 dld &l 1% (4 o e o A a dl c
NANAIBEWNNNAITNA W 1ﬂLLﬂ TUAN ARNILLANE UNLULURATE ABNINTU LLASRIANTE

NuaInende Hanuiutiasige A 16 Au Anuanas 4.0
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AN5199 4.4 UAPIATUIULAL DAY TRINANAIDENAWN AN TN

VTN AU LR

13m / dnAne 86 215
413711013 / wilnauigIamna 56 14.0
WiNULTENENTU 162 40.5
\A1289NAN17 / gINadIuen 80 20.0
B 16 4.0

CREY 400 100.0

seladauynaa

anuan1sAnfitusals nudngustatidsulugiaelssaineuszudng
10,001 - 20,000 L% AU 118 A Anflufasas 29.5 saasunpa Hselfszudng
20,001 - 30,000 1% A1U9% 100 AL AnLTWEatias 25.0 uazngusaenginselFiszmnang

40,001 - 50,000 LW Hauauiiasgn a1uu 22 Au Anludetas 5.5 (9A1979% 4.5)

AN5199 4.5 WAPNATHIULALIREATIBNNANFAREE A UUNAN e L

selanalnau ANUIU FaaRz

10,000 LW 58N 50 12.5
10,001 - 20,000 LW 118 29.5
20,001 - 30,000 L% 100 25.0
30,001 - 40,000 LN 37 9.3
40,001 - 50,000 UM 22 5.5
50,001 1% a1l 73 18.3

393 400 100.0

Aang1N15UstAANILN Starbucks

HaNI9dNgIangAnssnn1sLEinANIu Starbucks WL ngRsaatnedulngAx
AU Starbucks Iagl@ALLssinns 1 - 5 AT AaLAAL HaNUW9L 263 AU ARl $asay 65.8
2A4AINIAD 6 - 10 A5 AU 70 AL AALTILEREAY 17.5 A1 16 - 20 ATI 4119 30 AL

Anilugasas 7.5 Aauau 11 - 15 ax Anlludesas 6.3 (AA1979% 4.6)
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A9199 4.6 LAAIRTUIULAZEREAZIBINGNFABLWNAUUNAINENTINT9LFINA Starbucks

ANTINTUILNAGRDLADY AU Saaay
1-5 ﬂ%ﬂ 263 65.8
6-10 ﬁ%ﬂ 70 17.5
11-15 ﬂg‘;\‘i 25 6.3
16 - 20 ﬂ%\i 30 7.5
1NN91 20 PSS 12 3.0

CREN 400 100.0

ansnslgusnsszuuinsAniitaaauin AIS

N3l BN9sr UL M ANTLAA LT AIS LUUNELRADUIANERELLULABLAINDNUARS
ag/lupn9199 4.7 wudn ngusiaednaiAt ldana lunsldiinisresssuuinsdniindeui AIS
FiaLAa Uszanns 501 - 1,000 U NINAEA Hanuaw 208 A Anilufanay 52.0 9998907
A o a @ v ISP 7 Y a
A2 1,001 - 1,500 UM a71u31 63 AU AnLildasay 15.8 warienldans lunisldisnisaes
sruUTnadned AIS siathiau 511919 2,001 - 2,500 U Hasge Audu 6 A AaLlubata:

1.5

A19199 4.7 WAAIRTUIULAYIBEATIBINANAIBENNRUUNATNERIINNT L LFNs1R93T L

MaANIlAAaLN AlS LULFIEILADL

ANSINTS MELZNTRBLADY U Faaa
500 LW 1isaAINN 59 14.8
501 - 1,000 un 208 52.0
1,001 - 1,500 LU 63 15.8
1,501 - 2,000 U 46 11.5
2,001 - 2,500 U 6 1.5
N1NNI1 2,500 LN 18 4.5

EREY 400 100.0
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KUN 2 HANISIAANAILUSILDIAY

o d‘ 2 a o :// dgj v dl oI/ v a v 1 ¥

Fauilsn 1 lunsdamiell Ussnaudne Aanumesunay 18lalunsndusiasnauwsandn
(Vigor) Annyjumuazlalalunsdusn (Dedication) nsidaugan (Participation) AMNANG
(Loyalty) waznnsuanse (Word of mouth) Tunun Starbucks wazszLL MIAWY 1aaRWA AIS

v
o

Tneluwsiazdan {aduliviansufaumeunaresriads uazdaudenuunnggiu Al

2.1 anutdaNunazialaluns A uAI2819LSINA

Anudesunas 3la luanAuAnesnasandiudiuresanuiingn anudinla
(Cognitive) LL@:Lﬂumﬁﬂi:ﬂfawﬁwmmmgﬂﬁu A99RAn AN Id e e 13 1alum e
Fudneeinausangnti aunsodnlEsagAnnnm 6 4 (Salanova, Agut, & Peiro, 2005) il
NN9IALLL 5 926U (5-pointed Likert scale) Tnefinosnsiazuuuseus 1 = Taidfiugas

Lo = & v oA & A A ey & v 4 @ v
AENE 09 5 = LUUAIUREINNEN GINLﬁﬁ‘ﬂ\ill'ﬂﬂ/li“ﬁﬁll‘iﬂqiLﬂU‘IJ@?;Il@ﬂfJ’]NLﬁﬂN%LL@ZiQI@Iﬂﬁ]?W

1 '
IS L% A

a 9 \ o a v a A
AUAIRENLINNANYRAINTIAUAT Starbucks LAy AlS HATAMULTANUABANLATANHE

(Reliability) WAy .80 wax .83 muatsL tnafnanisaaeiusasalyil

v dll oI/ % a % 1 b % a b4
anuatlszananaiiayamnumaduuazlilalunsdusiateusandn Tunsdus
Starbucks (gA1919% 4.8) Wu91 Aed lugasnaifluasAuAnRANNLdN HAN
wiananalunisliftBnsungnAngangn InalALAWINGL 4.34 3898INABAUANN
A A v Y Aa 1% o ISP dl (P 1% 09;
nszfasasulunislifEnisgnAtaeswineu HAneaswiniu 4.17 fruauauialannais
4 I y
\HaaNNuw Starbucks HAMAAELYINTL 3.79 A1UAINAINI0 IUNIFBLAWBIANN
fieannaresdin HAnade 3.28 fuatnainisnann1u Starbucks Tunne 9 Aeade
1 o o o dl 2 dl v 1 :// =
Wil 3.18 ANAIAL wazilafinan1sauniun aznenenuiunaun Starbucks it H

ALedttinagn Ao 3.06

TurnizRanudasiuaz18lalunduAnagnansandn lunsauan AlS wuan 1N
d o N . 4 . Y v .
wanluasAuanInfasinsadeaisiuyansaundis Ta lszuunsdned AIS 1an
4 o, S N S o s e -
Mg tadlAade 3.96 savasnnae AedsTuBesiunAuAndaNwdwnss Haa

wiananalunisliftdnisungnén 3.88 Aedsizasarnaunalaialdiisnig 3.53 Alaas
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¥ 4 aa % ¥ I Aﬂl %
mummmmmmmummmmqmﬂu‘mmimlunﬂj AU 3.49 ALRAEANUAINY

A A v Y a 1 v o 1 dl dl 4 A
ﬂﬁ‘t[ﬁl‘ﬂ‘é‘@‘j‘uELLLﬂW?GLMU?ﬂ’]ﬁ‘LLﬂ@Jﬂﬁ’WJ‘ﬂQWHﬂQ’]u 3.46 uazAlaat luirasAufaInig L

1in1svesazetneinsdniilac aziaan AIS wane HAafewiniy 3.42 muanAL

A o = o A o v a v | P
wathewaas lunaulsresauideduiar ilalunsduAneinausandnun
S . - 4 2 Y o
saNfu WemnAae tnasan wuan nuw Starbucks AAnANEmeuLazlslalunnduan
1 % 1 =l < U al dl 1 % 1 a dl

AENILTINAN NINNTT AIS ieLanTeg IngRANRRLIINWINAL 3.64 @914 AIS WALRALTIN
Windu 3.62a81918ARNN AU AN LANAN9TTUINgA TR LAz 15 e lun I AuAN
31979 Starbucks Waz AlS AaelAN4DRA Paired sample t-test WL NAMNLANANNI UL

TddsdrAnymsatisusiasinge (9n13199 4.8)

A15197 4.8 Lana ANBRLLATEILTIRNILILNN ATFIUAITN desiunazlslaluns@usietng

WIIN&N
AnaasuuazlilalunsAudagnansanan Starbucks AIS
M SD M SD
Winanu Starbucks/szuunsdnst AIS nezResesulunisiinne 4.17  0.77 3.46  1.00
nuw Starbucks / sxunTnadiTAIS Whansusniansuds 434 077 3.88  1.00
wng4 Haonumdasianelunislisnisurgné
N Starbucks / 95ULTMIAN AIS d1uNTNARLANBIANN 328 1.0 3.49  0.96
fieenisreesvinuludinld luyne A
AN2130ANN UM Starbucks T/ anananinsiadaas 318  1.35 3.96 115
fuypeatu 1Hnne fu T ldssuninadmd AlS
aunelaynasadieuniun Starbucks / aunelannasaiiald 3.79  1.18 3.53  1.06
an1sszuungAnwi AIS
lefeanisiuniun inuaznengum5unau Starbucks 3.06  1.31 342 127
Wit / 1Elevinudaanslinnnisnng seqAsedng
Insdwit la7) vinuazidenszunngdndd AIS 1ane
FAN* 3.64 0.77 3.62 0.79
AMNUT RN .80 83

wanene): Tun1sdaaiell Wuinedauuy 5 Aziun Tnahl 1=Azuuungn was 5=AzuuLgIgn

* 4(397) = 0.50, p = .62
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2.2 aAnunNmuagldlalunsidunn

prnranuazldlalundudn udouaesnanudan (Affective) frdelatieuun
AnNdan puvinuasldlalunsdudi dafluesAtseneuniiaaesmnuyniu inann
MU EBIANNYNRUIBINTININUNTFDB9ANITD9 Salanova, Agut, uaz Peiro (2005) N9
FaaumumniazldlalunsAuAnluanuddsil dauun 5 s2AU (5-pointed Likert scale)

1% o 13 IS I3 ¥ ng ! &Y ! a = < Y
dsznaudaaainu 5 e Binnusinsliinzuuuiaus 1 = ldifusaaeeingge 1 5 = Wiukos

a8 TIANANNITaTUIBILATENNE (Reliability) 189A D N duANTNmLasldlalums

%

AUA1 Starbucks Ay AIS H WU .85 uaY .84 muasl Tasinansaailusasaliil

HaNNFLAsIziANYNmualalalunsduéin Starbucks (95131991 4.9) WU

A ) ag Ay A A A v
ﬂ’]Lﬂ@ﬂiuﬂquﬂ@\‘]ﬂQWNQNIQVIi@ﬂNﬂ’]LLW Starbucks Nﬂ’]&lﬁﬂ%'&;ﬂ TANAINIAD ATUAITH

v K 1 a A 1 o/ o dll dll v a :/J dl
JANIIAULANAA HATUAN uardepnsanTLNanunNIuwN Starbucks JANNAIMNATNNAT LHD

u u

dingaufanssudadinnisang wsananssugnAduRLE fuanunszRasasulunisdinson
AANgINANAINN9T18VFDAANTINYNANGNALS wazfnuianssuasdInniIsnaninaulant

aniane Nnseiuliidinsan TnadaAedewinny 3.49, 3.28, 3.27, 3.22 Uay 2.98 AMNAIAL

AMFURINALET AIS NENFeEARTIsELLINIANIT AIS HRAnssnasdNNInen
1 1 0' dl P4 ¥ Y P4 ] IS dl A a d‘ 6 ¥
ihaulaagadane Mnszsuliifieanindason InefiAaday 3.48 sasasnnpe HRlanlsld

o o A A v ¥ a ] S A a % o o o
sruuIngAnws AIS m‘mm'ﬂ@uiumam%mn@m@mmLmumiﬂnﬂmﬂmmmqﬂmmuwuﬁ

o

o & o & v A o A o 4 a " A ~
W@ﬂmuiﬁﬂﬁ‘:ﬁuutm?ﬁwm A|Sq§; ﬂﬂﬂqqﬂﬁmnﬂﬁ?\ﬁ LHAKINTANNANTTHRAILATHNNITUNY 11T

o/ o 6 4 1

AanssugnAdNNUE uaziandngh Hanen uardiansaniuiie lusnisssuuIngdni AlS

TpefA@AYINGY 3.02, 2.91, 2.910a% 2.83 ATNANAL WA FLNaUANNLANFANNIAY
AReTnLsN faeAanif Paired sample ttest wuan Auvjumuazlalalumadusn

! D o | N e o o aa \ = !
339NN Starbucks UAE AIS uanANSAUaLNlTA ATy 9ala TnaARatANYNLN
wazladlalumsZdudnniun Starbucks 11NN9 AIS G ARALIVINAL 3.25 way 3.03

FNANAL (A1979% 4.9)
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A1519% 4.9 uansAaRwazdslavuuNnsguanunuarldlalunsdudn

Starbucks AlIS

ANnNRanuaEldlaluns1dua
M SD M SD

YgAnInauedn Hanen uasdianeaniy anunu Starbucks 328 1.22  2.83  1.14

1 MusnsssuuIngdnwgd AIS

vnunseiasasuluniadindanfanssndudiunisevisenanssngnAn 322 1.2 291 1.18

v o & o

1RUS NAmTL T nun Starbucks / sxuu TN AIS

Aun Starbucks / 3xULNIAWT AIS ANAngsNA9dINN13Ne NN 208 112 348 1.13

aulasganiane Mnszfuliivinufioanisadinion

vinundlanlamnuniun Starbucks / Mszuuinsdwi AIS 349 120 302 1.18

A

vnAniAnngnnaie Wedinsanfanssudadiunisneive 327 116 291 114

fanssn gnAnduriugaeeniun Starbucks / szuungdnd AIS

F9N” 325 094 3.03 0.90

AMNULTANU .85 84

wnneme): lun1sidaaiell Wamsdhuun 5 azuuu Tnahl 1=AzUULA4R LaE 5=AZULLAIAR

*4399) = 5.29, p = .00

2.3 NNSNFIUSIN

=~

nsddausandudiuaasngingsu (Conative) §RdelAriiauuiAiniunisiiagan

~ a

94 6’?}\1Lﬂumﬁﬂa‘zﬂ@wﬁwmmmgﬂﬁu 11AINIUAGE ETRINNIRAIUIINVRIQN AT TUNNT
AT9ANIAN 189 Chan, Yim ,waz Lam (2010) tnglunisdanisidauson £3daldnnsdnuuy
5 92l (5-pointed Likert scale) UsznaufagA1nu 5 4o Sinnunnsliiazuuusaus 1 = T
iEeatnaEe B9 5 = Hiudneatneis 19A1AnNITesiu (Reliability) 289ANDINAIUAINN
riumuazlalaluns@usiniun Starbucks wazszuuIngdnsd AIS § winiu .89 uaz .82

v
o a

ANNAAL Ineian1TaaeTl et

ANANTNTN 4.10 wanaliiviug Tunsndudi Starbucks ngusatinsinazaatny
o =2 ' a A 1 1 a dl d‘
wiinaunedaulsTneay saTR saiNylua 284 Starbucks agjiane tnulARALgIN4R
> a4 9 g | = = | @ -
Wiy 3.14 sesaannAe i lURdausonnisdasmnanisdeansans) i Facebook Vvl
s Twitter LwfiW AN@AaWINAL 2.99 Hdaudaniufanssundanaulaaniuw Starbucks agl

LAND 11 NANITNNNIAUATNNNTUE WTDAANITNYNAANAUE ANRAEYinaL 2.95 aua
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1
k4

ANHNAALTILIUAINARINITINNIANAN Starbucks ANLRALLYINAL 2.89 LAZLAda AU LY

Tunsdiudgelifuminaumadlazuiisnisainniun Starbucks HARastinangn Ao 2.84

daumeAudezuuTnadnt AIS meefl 4.10 ugnelidiudn nauFaatnainag
aaunaminellslagy LAZWANINAFI9T 189szLu s AT AIS Lane sniige
duieafun1un Starbucks TasfiAnadewiny 2.97 sesasunie ubdeiauauuzlunig
UsudpelifuminemndalFsunistinisanssun st AIS Seniede 2.83 snasiidou
éqmﬁuﬁ@mimﬁﬁmfu@gmm | AANITNNIIANATNNN9278 vizananssngnAduTus
b Senadaiviniy 2.78 wazdinldfidaudaamstamiannsdaansiue) i Facebook
ol sive Twitter iflugiu SAedawiniu 2.72 Welnnsiieyasiadelagsunisidou
$94 RelANAD5 Paired sample t-test WLA1 N13RAIUIINTTUININIWN Starbucks LaTIzLIL

adnst AlS Haanuuansneivassilidad1Atyn1vaiia lnareaanislaausINYes

Starbucks 11nnN11 AIS Taeinun Starbuck #etaatinesINYinGL 2.96

MA1919N 4.10 mem'ﬂLfvﬁﬂme'qmﬁmmummgmmiﬁmmqw

a1 Starbucks AIS
NITNAAIUTIN
M SD M SD
vinusinazaeununtineuiedan dsnay sa117 visainiylun) 314 1.25 2.97 1.13
229nuN Starbucks agjlaNg / TnazgaunInnineu
felusTudu WaTURNINAR19) 2e9szuuing A AIS Lane
yinTniauanuRndiuludifesniafiuifiuain Starbucks /AIS  2.89  1.22 277 118
vinusinazudsdaiauaunlunisdiudliinumingu waslasu 2.84 1.22 2.83 117
N1913N13370 NuN Starbucks / sruunsdnii AlS
vinsinazidausaniufanssuiapaulannium Starbucks / 295 1.26 2.78 1.10
szuUIngdnid AIS agliane 11U AanssunIIdadTuNIgaNe
WisananssugnANANRLS s
vinusinazdin lldausonriy Starbucks / szuuinsdnd Als 299 1.33 272 125
yatesannsieas 3147 19 Facebook iUlms Twitter
FAN* 296 1.05 2.82 0.89
AMNYLTasY 89 82

wnneie): N3 ATl Wunnsdauuy 5 Azuuu Tnem 1=AZILUAER UAT 5=AZULLEIAA

* t(400) = 3.18, p = .00
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2.4 ANANRA

va o

n13daANANG e Fte IR INNIAINUIRE FRINAANS N ung AN TN

a

a

ﬁLﬂmﬁu@fmammwmiﬁmﬂm Zeithaml, Berry Wag Parasuraman (1996) sznaudag
A0 5 98 1En19danLL 5 5¥6U (5-point Likert scale) Aidws 1 = ldifiudneasinggle D
5 = Winginaat e IAIANNITENY (Reliability) 109A1ANNAIUAMNANALDIGNAIN TN

Starbucks WarszULNIANT AIS Winfu .88 way .87 ANansu Tasnanisiaenflunasalili

AINAN3199 4.11 WU Tums@udinniun Starbucks HAaaeludanaeIpINAADS
nun Starbucks Wafasldsnisiiuniunannign InsfiAaaeiniy 3.48 sa9a9Nnfe
A1UNNTRBNINYIATIRA WK 289nun Starbucks TuauAn ngNsetNIarTaatiNIwLNaL
AniluALadn 3.24 frunnananeiuyaAraau] Dediayaiiunaeniun Starbucks winti

1 dl 2 ) inzdl Y a 1 a dl
ALede 3.10 finunisuuzii iEauldiEnianiun Starbucks agiane NeaAt 3.08 uaY
Auntstnaauliiiien siseyaralnaTn adRsanITn wazsINnansINsne [y fanssunis

AUdINNN31NE visananssNgnAIdNRUENAnIuTAtN U Starbucks HANLRALWNAY 2.77

o % ]

AmiudauemanEufsruL AN AIS A1979% 4.11 uans i nausaeting

] 1 o a K o & @ o o dll 2 Y a o &
@QMIVEUNT]"]%@@G\T?ZUUIVI?FTWVI AIS Hluduasusniane wWaazfasldisnisszuu nsAng

|
v v

Hane TnadAnaaswinty 3.63 sevannme dnuuztiigauldszuninadnd AIS agane §
ALeALYINL 3.13 naustet1ainyaAaiuyAAaa] Defiayainuawini TnaAndlue
\de 3.04 WaszuuTngdndd AlS aantsTudu sisauiininalud lueuan avasinaineld
tsnisaeinsuuuan Anilluaedn 3.03 wazngusnatedindnmouliineu visayanalnide
avpaduanin uazidinsonfanssusnee aglane i1 Nan9TuNITAUATNNNTUE 1iTD

a % o o Al dl v dl A d” dl P aa .
AanssugnAduiuiiainaasiinaigane 2.83 wanainil aldA1ans Paired sample -
test NAABLANNUANGNANARELANNANAIAEPIN WU ANFANATBIGNAINTUN

o

Starbucks LazszULTNIANT AlS HAanuuansatngluRdadAuneansusatingla

o
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A1519% 4.11 uaAsARRELATEIUTENLUNIRTILANINA

Starbucks AlS
M SD M SD

AMNNNA

VnusinwaauiuyArautsiayaf Al Neady Starbucks/ AIS 310 116 3.04  1.12

vinusinuuztin 19EauldiEnas Starbucks / nednit AIS agjiane 3.08 122 313 1.21

vinusindnaawliiineu visayanalndda adAsani@n waziou 277 122 283 119
Aanssnsne NanTulaanun Starbucks / szuuingdwi AIS

L@ND LU TANIINNNIANLEINNI9T1 vigananssugn A duAuS

vinusinazAnDe Starbucks / sxuunedndd AIS Wususuusniane 348 130 363 1.16

d; % v a b4 o e A
WWaazsiad lE1sn15un N / sruunsdninene

\a Starbucks aanNysaTFvial lwariam vinuaziestauiuen /  3.24 129 3.03 1.18
wWaszunnsdnd AIS aen Tsludu siseuininalusl Tueuan

yinuazasasivaldisnisatinaulinuay

FIN* 3.14 1.02 313 0.95

AN TR 88 87

wnneme): lun1sadaaiall Wanmnsdauiin 5 azuuu Taah 1=AzuuuA4n LAz 5=AzULLAIAR

* {(400) = 0.08, p = .94
2.5 n1suanmAa

lunnsdanisuanseaadgnAn EﬁﬂﬁfﬂiﬁﬁﬁLmLLmﬁﬁmummmmﬁf«ﬁfﬂG;@awqﬁﬂiim
n1suansalulizunesAnsgsia 289 Molinari, Abratt, uag Dion (2008) SennTiedn 4 de
WEn19dauuL 5 s2AU (5-point Likert scale) faust 1 = Taiiiugnaecna B 5 = Wiudas
atiaEie GapAnaEesiu (Reliability) YBIANDINAIUNTUBNFBURIQNAT Starbucks

v
WAz AIS WAL .92 uaz 91 ANAYAL TatdaNNTntNIAuaNANTTIRe sasia 1Tl

nsdszunanadayafunisuenseIeINgNAIaL1 LAAIRINITINT 4.12 uanali

[
a aA

WiudnTums&uAn Starbucks naxsatindaulunjasnazyansdInmranIun Starbucks

W nNge TnaiA1eauwiniy 3.44 909890178 axannaid Starbucks ludetineya lung
a dl o dl a dl o ¥ dl Y a a

13017 lWaAUNUNALYAAARILANS HALeAE 3.38 asnnazuuzii liiyanaauldiiinis An

{Huradn 3.27 uarazativayuliiyansaudeniu Starbucks ARAnTipNgA Ao 3.22
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'
KX a

Tudauaas AIS ngusaetvdwlunjasnazatsdsnnresszuuingdnd AIS 11n

|
¥ { A

Nqn foaAeae 3.35 saasnnAaatInaziuziin WiyarsauldiBnsaee AIS uaraiuayw
Tiyaraduliszuuinsdnid AIS HAnaewintiufe 3.28 uavazannstiues AIS usnating
o a = o = T I - S| =
PATUN19LEN9 WeaunuAuyAraauaNe HARAiaagane 3.20 (AR151990 4.12)
uanani Wealdaim Paired sample t-test NAdaLAMNLANFANALRAL IALTINN1TLANGAS

o o o

1 ' 1% = ] 1 =] aa
WL NITUBNARLRIGNAN Starbucks ag AIS Nﬂ'ﬂllLLﬁ]ﬂﬁl’N‘ﬂﬁl’NLLNNuEIN’Wﬂﬂ_lw‘l’]’%‘i@ﬂﬁ]

A15199 4.12 LAAYANLRAELATAI LT B9LLINNN ﬁl?ﬁ’]%ﬂ’]?ﬂ@ﬂﬁi@

> Starbucks AIS
nsUANAD
M SD M SD
vinuagnaziusti WyarsauldLIn 91890 U Starbucks / AIS 327 113 328 1.03
vnuetNazwateAATaenIuwN Starbucks / AIS 344 1.06 335 1.00

vinuavaiuayuliiyaaaguseniu Starbucks / dszuulnsdwi AIS 322 1.09 328 1.02

VINuazannIoaan1un Starbucks / 2xuLNgAN AIS luFaasing 3.38  1.21 320 1.19

o . p o =
ndlun19LENIg AAUNUINLYAAADLLAND

FIN* 3.33 1.01 3.28 0.95

AN TR 92 91

wnneie): lunn39deaien Munmedauuy 5 Azuwu Inem 1=AZLULAER LAY 5=AZULWEIAA

*1(398) = 1.20, p = .23

#UN 3 HANIFIRAIAILLTANNINNULBIGNAT

v
% 3

A mFunsdprnANENTWIasgnAtamnIndna iesdilssnaumnugniLnIgnAIY

3 s lun avndeduuazlilaluns@udireteusandn arnrumuazlalalunsdusn

Y v
v A

WATNNIRAIUIIN TIINNATANDINTINAWAIAY 16 G0 1En199AuLL 5 526U (5-pointed

1
a

Likert scale) siaws 1 = Tslifiufneasinedia 09 5 = WiuAouaeinaga F9A1ANITa Y
(Reliability) 189ANDNTIINAT IR AMNENRWIaIgNANI99gN AN Starbucks WAz AIS

WINfU .92 UAY .89 MNNATFL AITLALIREIAGIma 1T
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N3 1EAN40R Paired sample ttest NARBLIANHUANANBIALTENBLAINE N

2193gnA1 TumsAuA Starbucks waz AIS wudn AxEmasuuaz15laluns@uAatnuss

o o

n&n Aannauanssatis lduadAnnsatausadngle TugiuasAlsznaungss A

yumuazlalaluns@udi wuqa Aefszndng Starbuck LAY AIS HAMNLANFNNTLEENY
Nt Aynnaadial Ine Starbucks HAMNNdn AIS TnallAiadawindy 3.25 uay 3.03

2

ANNAIFL BATAIALIZNALINNTRAIUIIN WL NN1TRAIUIINTTIING Starbucks WAT AlS

wanenanuaenalidAtyn1ealia tne Starbucks ALaAE 2.96 11NN91 AIS TilAnleds

Winfiy 0.89

LANAINT IHAVNNNINAFDLAIINLANFNAIINNNWUTBIQNAITEUINUN
Starbucks WAz AlS AIARAINANRALIINBIALITZNBLAMNENALBIGNAITIIAN 1A
-dl oI/ % 1 a % 1 1 a % a g 1
AsldasuLay 13 lalunsAarn A UAN pNYumLazldlalunsn@uen waznisidauian

4 o

Teuananamsedl 4.13 wuda AaonuuansnsiuasneldadAyneaia lnaAaaanay
HNAWB9QNAN Starbucks HAMNINNGT AIS TagrnANyNTRLeIgNAT TuAs AR
Starbucks HAN@atNL 3.13 TuanuiiAANENRBIa9gNAY Tunsd@udi AIS HAaas

Winfy 2.79

AN5199 4.13 UAAIANAREUATATUTELINNINTFIUANENTUIBIQN AT TUlFazATT

AUAN
asfilssnan Starbucks AIS
M SD M SD
pdesTuuaz i lalunsAudnetinsusandn® 3.64 0.77 3.62 0.79
ﬂ"J’]ﬁJVjﬁJLV]** 3.25 0.94 3.03 0.90
nNalidaugaN 2.96 1.05 2.82 0.89
ANKNWUARIRNAT™** 3.31 0.79 2.79 0.62
AN TRNY 92 .89

NUNELUB): lun1sisunsel Wnmsdauuy 5 Az taed 1:mLLuur§iﬂqm WAZ 5=ATUULGIANA
* {(396) = .46, p= .64
** {(396) = 5.22, p=.00
*** #(396) = 3.21, p=.00
**** 4(396) = 13.41, p=.00
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AU 4 HANIFYINUILAMNYINNUNFINAAANITADUAUAIUDIZNAT

Adulugouil flunisvinunaanuduiissrudeanugniulun neuuaznig
Y o« » P 4
FALALDITIGNAT wazAINaALsznalnreIANyNTUTeIgn AT S9lAun ANmei
uazlilalumsn@udiatineusandn anurumuarldlalunsdusn uaznisiidaudon Ndewa
' 1% dJ ¥ ! o A 1 a v a

slan1TmaLANesedgnAn eliun Aninauaznisuanse luns&udiniang 2 Usznm
15un nun Starbucks wazszuuinadnsieaenin AIS tneluustazdougadeléinonis

a { @ o { = ¥ 1 a o @ ! o
wELmeuAANNENUE uazAn1soaneegns B9 ldutinanisideeanidu 4 dou A

Muazipansia i
4.1 HAMSIAANNANNUTTEUINANNYNNULASNNTADLAUBIIDIQNAN

TunadnANA UG sTUd A NgNLLRgNAN LN IReLALE eIy N AN TuA Tl

a2

faduliinanuyniuaasgnAnvislunm@un Starbucks waz AIS T9RARINKATINGDIAY

pudeuuarElalunsduinednausandn aarumiasldlalunadudn uaznisfidou
591 URTIAUAT HINNNFIIANANNENNUSALANGDR Pearson’s product moment
correlation fUNsmaLALEIIRIgNAN T9liun AvarnAURgNAN uaznTLBNFaTRIgNAN
LﬁﬂmmmudﬁmmqﬂﬁummqﬂﬁﬁLmzmﬁ‘mmummm@ﬁﬁﬁﬁqmm NP nduiusiuise

v
o

uazifluldluianele Iesnanimmeaauilugail

HANNITAANANA LS 2N IANNENRULATAYNANATB9QNAN Starbucks AogaTiA

o A 1%

Pearson’s product moment correlation Wia1 m’mQﬂﬁum:m’mmmmm@ﬂﬂﬂumﬁ

a

'
14 %

fufn Starbucks RAuANTLETU LA Ean ey 77 aehaiildn UNNADEH T
wanelfiidiugn dennuynifuresgnin Starbucks stsndo PYNINATBIQNAT Starbucks
ﬁﬁLLuQTﬁNLﬁN@]ﬁyuﬁ'm (Qmﬁq‘ﬁ 4.14)°umx°7immﬁmmmﬁmﬁ“uﬁ‘@wdwmqw_ﬂﬂﬁum:ﬁ
ANANATBIQNAT AIS WL ANNNHULAZANNANATE9QN AN WA AWAY AIS HAH

durfuslufiemaiouan fsest 76 athilttidnAymeadn astienliiiud Lﬁﬂmm@ﬂﬁu

BDIYNAT AIS NN AINANATBIQNAT AIS ARUWD THNINNA UL WTY (AAN3197 4.14)
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TudauresnsANa0RA Pearson’s product moment correlation EN@3AAINNENWLE
FEMINANTNHNAUUAZNTLANFBTBIGNAT Starbucks TIUAAIABNTNNN 4.14 11U WU AN

HNALUAZNNTLBNGBBIGNAN Starbucks HAMNANNLE WAANATILAN Nseall .69 atinall

I
o [ % a % {

Ued ANt A TWMNNEAN NI aAMNKNTLIBIgNAN Starbucks HNEITW NLIBNGE

o

AW THNANGIY wardmFuANANTLS sz WANNNLLAZNNIUBNFARTBIQNAT AIS

' o ' 14 < o o a a d‘ o
WU AIMNRNWUILASNITURNARUBNGNAN AIS ARAMNANAUS LAANITEILIN NTzAL .69

o o ]

atNTEANATUNATA il uanadn uassliiviuiniianuynilaesgnii AIS Ngeu

b

b2 1
NIUBNARANUWI NG (AAN3197 4.14)

a

A19199 4.14 ULAAINIINARDLAIINANAUTIEUI A NENTULATN1 INBLAUBNTBIGN A

o o e , Starbucks AIS
AMNRNWUTTZIIN
r P r p
AN NULAT AN 77 .00 76 .00
ANHNKNAULAZNNTLBNFRGNAN 69 .00 69 .00

4.2 NANITIAAMNANNUESZUINAMNANABASNITUANAD

v a o o 1

nednAudNRLSIzIeANNINARAZNTUANFaYRIgNAY ERdtaAuALads
ANANALAYTIN ANANTT 4.11 N ANNENAUE ALY ANEDR Pearson’s product
moment correlation TUANRAENTUANAR TAINANNANTNT 4.12 INENARELITZALAINN
o o & 1 o a 1 o o 6 o 1 [~1 a
Auiufszudnpnuinauaznsuensie uazgluuumuduiusainann Wl luianigle

IpenanmegaLilusssalll

NANTTIAAINNANNUTILUINaANNANALAZNNTLANFR ARedDR Pearson’s product
moment correlation Wu31 Tudauaes Starbucks AINNANALAZNTUANAS HANN NS W
TaLan NezAs .88 Bt WNIRIA AN NATA wandn WarNinAT89gnNAI Starbucks WX

< | @ Y a < = o a v o =
23]\‘]‘7]% ﬂqEU@ﬂm@ﬂNLLUQIuNLWN@]\ﬂJu Iusﬁmzl,ﬂﬂ')ﬂu ﬁlum?q@uﬂq AlIS ANANALLAZNITLAN
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fia ARANAuR LS TU T suanszal 84 atneliuadAyneads wanslidiuindanay

AnfhvasgnAn AIS INEITW Nsuansanduu HaWNgeIumwiL (9A13199 4.15)

A9199 4.15 LAAINNINAFDLAMNANRUTIENINIANNANALAZ NN A IQNAY

Starbucks AlS
r P R p

AMNANNUATZUING

AYNANARAZNNTLBNGDGNAN .88 .00 .84 .00

4.3 wamﬁmméﬂsznfaummmwgnﬁuﬁmwammwﬁ'ﬂﬁmmgnﬁ']

mannetladendsmasieanusinmiu §3aalfiianisinumeainesdilsznanaes
o ¥ ¥ 1 d‘ oI/ % a ¥ 1 14 ! Il
ANENTLeIgNAN THun Andesuuarlalun@udietausandn anurumnuaslala
Tupsn@udtuaznislidaudon Inanisldaniadszinisaanaanyan (Multiple
v 1
Regression) kaz lnnsanaansaudsiusdunandiannimasilads (Stepwise) el

v
o a

NIULAALAALIENALRINARAAMNAN AN LA TINAN1INARAULTIUAIT
£33 4.16 MHLAAINANIILAINZINITNANBENIAMIIBIANANG TUBALsENa
[ v 5 6 v 1 dl al/ v a v 1 v
AYNENALGNAN 3 3 avAtlsznay Thun AnuideduLarllalunsdusiatnausindn
pRvunuazldlaluna@udn uaznisiidaudan wiud §mFuAuAn Starbucks

o 09; a =2 o a % VY
A9ALTTNALINAN @"Ilﬂiﬂ‘ﬂﬁ‘i_l"lﬁm\‘iﬂ')’ﬁ\lﬂﬂﬂ‘ll@ﬁ@iﬂﬂ’]llﬁ?@ﬂﬂt 60

wanaINH AnnIIRanIANdNlssdvEnsnanesnnsg L (B) ieianstunan sy
ANAIATy INLasALsnataesANANALL WU9N asALlsenaundANNAATY LAY AIHADS
o a % [ o o A | I a vy o o
ANNANATBIGNAN Starbucks NIEIUANALLIN AR ANYHmLAL 1A lAluRINAWA AR
] = 4 o P = v ! ¥ Ny o o =
pannAaANmasuLey i laluns@uAiatiesandn waznisidaudan auanau Tnaden

dudss@vsnisnanesnnsgiu (B) windu .34, .32 uar .23 AuansL



123

ludauns@uin AlS a1l 4.16 wodnauidesunas 15 lalunmausiesi
waen&n Auyuarldlalumsn@uAn arnnsnedunaiaauinarasgnan 1ssetas 57.0
Tneesdilaznaniflannuddyuazdamaiisnnnuinauasgnin AlS infiqaidlugiduun Ae
prnrumiazldlalunsdusi ﬁﬁﬁﬁuﬂi:z’iw’ém@nmn@ﬂmmgm (B) winriu .38
IDIRINIAD NI ﬁqﬁuﬂizawémimm@ﬂmmgm (B) Wi 328 uaz A
FasfunarElalunsdufnetnusngd ﬁm‘”uﬂ@zaﬁ;mmma@ﬂmmgm (B) Wit .19
AINATAL

¥

AN5199 4.16 LAAINANITILATIZINTNANGENIAUIBIBIALTENBLAINENNUIBIQN AT

AUARRAINNINA
asnlsenau Starbucks AlS
ANKNNULBIGNAT B p B p
AuEesunar e lums Aufnatinausand 32 .00 19 .00
PN Rnkazldlaluns@uAn 34 .00 .38 .00
nneidaugau 23 .00 33 .00

2 2

R Starbucks = 60’ R AIS = 57

4.4 AMSINBIALTENAUTRIANNINWUNIFINAFANMTUANADURIGNAN

TunsdnasdilsnaaaspnugniinasasanisuansaaesgnAiiii §iaalfiionig
ApnzianesfilsznanaespnuynWLeesgnAn THun Amnumedularilalunsdusn
1 v 1 " a v a g | Y aaa s
atausanan PrRnLasldlalumnaduAn uaznisidauian Inens lanstAsIEIinTg
nanaanyAN (Multiple regression) Waliingudn wiazesAlsznaudenasanisuansa

v = dJ a c & o dgl
unntiaeiineln Taan199tAzi luaai

F1379% 4.17 IHLAAINANITILATIZINIINANBENIATITDIBIALTENALAINKNY
k% dl ] ! ! ¥ ! dl ul/ % a % 1 k% !
anéin Ndauasianisuensaliun mnumedunalilalunsdusiiatinusandn muyum

a

waldlalunmdundn TnelinsAnaensulsuuuduneudinaunisiazilads (Stepwise)
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U9 Tugan1e9nsN@uAT Starbucks 29ALTENELAYINENRLLIBIQNANTIAIN §1N3D
a =X ! % P4
afuNedaNTLensiaTesgninlisenas 48.5

o

\Haiansupdulsrdnanisoaneannagiu (f) iednsnAumandnAny

7

o

aeFlszneLRdenasiansensesiy W‘]J'J"m\‘]ﬁﬂ?:ﬂﬂ‘]_lﬂfl’mQﬂﬁuﬂﬂﬂ@jﬂgﬁﬁﬁﬁﬂmﬁ\l’ﬁﬁﬁm
LATANNATNNTLBNFBBIgNAN Starbucks SuALuINAe AMYNnualalaluns&uAn Tne
ﬁﬁ’m‘“uﬂizaﬁ;mmmm@ﬂmm;gm () Wity 33 SudLiiaasie Audeduuaslilaly
AINAWAIDENILIINEN Imﬂﬁmzﬁ“uﬂ@:amaﬁrﬂﬂmma@ﬂmmgm (B) Wi 27 LALEUALR

anpe Nsiduian InadAdnisz@nnnsannesninegu (B) windu .20 muaAu

T nan1a e luaAuAn AlS LaAIAIAN99T 4.17 WLGIANN TN LAY
1Hlalunsdusnatnausndn puyumuarldlalunsdusn arunsnasunefisnisuense
2103gnHn 1HTatay 47.0 lnsasdlsznaundmnud At uaraaalvn N iNATD9gNAY AIS

doa e o : : LS a 4 Oy
snngalusduusn Ae arjumuazldlalundusn sesasnnpne pnumeuuazlila
TunsAudietnausandn uaznsidaudon Inaladnilsz@nsnisnnnesnnmnsgiu ()

Winru .33, .25 LAY .24 AMNATAL

AM5197 4.17 WAPINANITIATIZINITDANBENIATUAINENHULBIQN AN AINAsE

NNTUANAD
asnilsznay Starbucks AlS
ATNYNAUARIZNAT B p B p
AnuEasiunarlalunsAudnetausandn 27 .00 25 .00
ANYHLalalalum T AuAY 33 .00 33 .00
nsRAITIN 20 .00 24 .00
2 2

R sarbucks = 49, R ns =47
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L 4 % a

AU 5 uanslFELNELTENINGNAINANANTTNNITLETNAATNIANINY

gnAMANGANgIuNIILEINARNai ATl s AL AN NTLLE9QNAN uazNIIRELALEST

4 4
o

1 o o o a o d” va o ¥ o ' 1% dld a a ! o
WANFNAY A9 TR a e ATl ﬁﬂ"ﬂﬁliﬂ%qﬂqﬂm\iZ;]Jﬂﬁ’W]ﬁJWf][ﬂﬂﬁ‘ﬁ‘Nﬂ’]ﬁ‘Uﬁ‘iﬂﬁﬁl’]\mu‘\]’]ﬂ

o

sepuAaae N33 InAn U Starbucks FalRau azAnldane AlS lulsazinan Taswign

findinasuislnanun Starbucks fiael (Light users) RaLslnAfINgT 7 A33 Ineads faman
Hanuau 273 Au Aniflufanay 68.3 uargNHislna Starbucks 11N (Heavy users) Aa {3

1731nA Starbucks WNALYWEANINNGN 7 ATIFLAAY WA 127 Astlu Saeaz 31.8

Tuduaasgnén AIS EnaanldanaInsdnd AIS wasTuusiazimauiion (Light users)

A A

AaRA AR 1,233 UnsieRay Ha1uau 286 au Anilutersy 71.5 uazid
A lana nednd AIS wae Tuudazinausnn (Heavy users) AaliAnldanansdnsd AIS waelu

A !

wsiazAaUWINALEaNINNIN 1,233 UM a11au 114 Anluenay 28.5 uanannil fadali
ANGDR Independent sample t-test NAABLANNULFANFNTEWINN Light users uaz Heavy

= - L h =0
users TNHANILEE LN LLAAIFIRa 11T

5.1 HAMSIFEUAIUANNYNAULAEMTABLAUBIUBIGNAN NN ANSTNNNS

U3 LNARANNNY

NIUAAINANITRITRILINELIA N NWWIAZ NN SRR LA TaIgN AR AN Tz
Light users Waz Heavy users U84m31&1A Starbucks LAz AIS 131 wud1 Tudauaesnsadumi

Starbucks AYNNWLIBNQNAT 9511974 Light users Waz Heavy users HAMNUWANFNAILALHNN

o o

HilrdnAtynneanisl Ine Heavy users HANRAEANINENTUIBIQNAININNGT Light users

WAL 3.69 UAY 3.13 AMNAAL (AFIN3197 4.18) TuanENAMNRNTUIDIgNAT AIS 331N

o o

Light users Wway Heavy users dannuusnsnivatwlidisdnAymeadausietinge (gnisns

4.18)

Y aa

Tudauaasaausinauesgnén Waiidal¥ada Independent sample t-test

a

o

NAABLIANNUANFNANRREANANG WL ANFANATEUdNegnA R ANE Y Light
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users Waz Heavy users 984mINAUAN Starbucks AAnuuanaAnsiueenaliad Ay eas

1
aal

TnarnaatANinAIe9gnAn Starbucks NNANEULLTIW Heavy users HANNNNNAN Light

o o

users IPENANRALIYINAL 3.47 LAY 2.99 ANNANAL 819197 NALUWLNAIUNINATIRUNN

¥ [

TupsAuAn AIS uRe AuinAsznInsgnAdaneziliy Light users uaz Heavy users

o

20IFINEUAT AIS Ao uuansngiuasna il lddnAtynisalia (9nn31eh 4.18)

WAZANNTEANATR Independent sample t-test NARALANNLANFANNITLANGR

1% o

mQQ@JﬂﬁW?ZMdNQﬂmﬁﬁ nruziilu Light users LL.az Heavy users YRIAINAUAT Starbucks

o o

WU31 HAHuAnNiuateldtdAynIeana InaAeaan suenseaasgnAl

o

Starbucks NRanEUTW Heavy users HANINNAG1 Light users agiAMN1suaNsa899nA"

o

Starbucks NRANELLTlL Heavy users HANRAWINAL 3.61 TuaneANn1sLense1e

o

gnAnfNansnilu Light users HANRALYINAL 3.20 (AAN9197 4.18) wanannil duiuna

) ' A ) o Ao & .
ﬂ’]?Vl@@ﬂ‘LlﬂrJ’]NLL[ﬂﬂﬁ]'Nﬁ']L@l@ﬂiﬁﬂ?rJNﬂq?U@ﬂmﬂm'ﬂﬂ@]ﬂﬂq AlS NEANEILTY Light

o o

users WAz Heavy users W91 AANUANGINaS INHTE Aty 9adia (9en9197 4.18)

o

A15199 4.18 UAAIANARE AT ENILUNIATTIUMATAYINWANFANNTENTNANNENTULE

v A

gnAningAnssunisLEinasiaiy ke ns&uAn

Starbucks AIS
Aauls Light users  Heavy users Light users  Heavy users
t p t p
M SD M SD M SD M SD

ANENHL
, 313 079 369 064 1301 .00 280 062 275 0.62 .14 .71
1RIQZNAI

ANNANA 299 1.05 347 085 961 .00 312 093 316 099 22 .64

nnsuenme 320 1.03  3.61 0.90 161 .21 330 093 324 100 .38 .54
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5.2 wansifFauiiauasAlssnauanuynnuidRanansRaLRURad

ANAMNANYANTTNNISLFINARINAY

nsmniladengenasiandnsing szudnagnAn Starbucks uaz AlS NRANzITW

[ %

Light users uaz Heavy users 1 §adtlAvinnnsuiainasdilsznatasaspaaugniiaes

k%

anA 1aun pnnmeduuazlilalunsnd@udiietneusands anuumuazldlaluns@usi
waznsidauion Tnanisldansnmmzinisnanasngns (Multiple Regression) wazldinag

o A % :/J v al [ . dl ¥ 1 &
ARLRRNAWLTULLTURRUENaNNTTNazilade (Stepwise) WaliinsudnasAlsznaslaaes

o 1% dl @ @ o o dl dl ! ] o A 1% 1 % dld
mmQﬂwummzﬂgﬂmmLﬂuﬂ%ﬂmmalmgmwmmwmmmmmm@ngﬂma‘wm\iqﬂmw

anwuziilu Light users waz Heavy users TaRan1svaaauLiluaail

NNFAATILILANNIDANBENIANIIBIANANANTUBNALISENALANRNALGNAT T3

3 aAtszney lhun Anumedunasz3lalunsdudietnuseandn mnurumuazlalaly

o

a v a ' ° [ ¥ dld @ . 09; '
ATIAUAT LACNITHAIUTIN AI1UNTUYNAN Starbucks NRANEULTIU Light users 41 WLAN

a9ALsznauTisany aNnsnesunatieaNinAvesgnén 1isenas 62.0 uasiiAdniszans

v dl ol/ % a % 1 % dl o
NINANBEININTITU (ﬂ) m’]uﬂ')’]ﬁdL‘ﬁ@NuLLﬂtvlqsl@Iuﬁli’]Z\iuﬂW@EI'NLLNT’]Z\]’]N’]T’WIZ@'@ nnNu

o

43 Fanungmnuainanudedunas 3lalunsn@usietdawsandn udadadAyuazdana

o

FiaANNANNANATIGNAN Starbucks NHANHMLTIU Light users NNNTIGA (AFINT19N 4.19)
Elumumm@ﬂﬁﬂ Starbucks ARanenzy Heavy users N@mﬁm?’]:ﬁ%yjﬂwud’]

a A dl ul/ % a % ] % 1 ! a v
e ddeRuuazlilalunmduiiateusandt uazanurumuazlalalumnsdusn

' 09; dl a =2 o A 1% P% A { 1 !
Wit NaNTnesUneieANNiNATeIgnA 1i5aaay 44.0 uaznudn anavunuaslala
TupsAuAn WuesAtsznaunilm A uasasnateauinAaesgnAl Starbucks N
anenuziilu Heavy users 1niiga danalfiannAdnisrdnsnisannesninsgiu (B) Nen

NNAGA Wiy .40

LANANT NINAFBLNIINANBELNIAUIBIANNANG TUBIALTENaLANNYNTY
anAn amFugniAn AlS NNAnwuziilv Light users 1l wudnesfilsznauiaany a1unen
a =2 o a % %A dl S 1 o a Qr
afUnaleANANATeIgnAT 1F%euar 60.0 wazilafansanAduilsz@ninisoanes

dl % I3 alld o o 1 = o a %
HINTITU (ﬂ) L‘W’ﬂﬂuﬂ’]@\iﬂﬂitﬂﬂ‘u‘ﬂwﬂ'ﬂNZﬁ’]ﬂQ_’ILLﬂzﬁx‘m@ﬂﬂﬂﬁﬁmﬂﬂmmﬂ\i@]ﬂﬂ’]ﬁ‘t‘]_l‘]_l



128

o [

Tnadnit AIS nRAnEnuzEll Light users wudn Anuviumuazldlalumsndusin iluiladen
] ' v t:ll IS DA A a ta( 1o

danasiannNsinanInAge InedlFdudsrdnsnisaneaninggiu (B) wiaiu 42
wazludrugnAnszunngdnd AIS niansuziiu Heavy users Wud1 ANITONY

wazl3lalunsdusiraensuseandn anuyumuarldlaluas@udn awnsnedunafeaany

o a 1% VY -3 dld o o 1 = o b %

Anpaasgnin lhsesas 52.0 InsasdtsznaunianudiAnyuasdenaniennnusinhaesgnin

o & S o @ = @ o o = L =
seuungdndd AIS NANwuzElu Heavy users innngadluansuusn Ae nnsidaugon Jen

dudss@vsnsnaneaninsgiu (B) winiu 37

AN5199 4.19 UAAINANITILAIIZANITNANDELNYATMAITNENNUIBIQN AT AINAFiE

|
v A

AYNANATEIgNANNRNGANTINNs LN AGINaT

v Starbucks AIS
adAlsznay
- . Light users  Heavy users Light users Heavy users
ANMNENNUABIANAT
BINCHEL BN P B P g r
AnaTasiiaz 13 lalunsdusn
. Y 43 .00 .37 .00 19 .00 18 .03
ALNUNNGN
AN Al lalunsnd@usn 32 .00 .40 .00 42 .00 31 .00
n9fidaugan 30 .00 B £ 31 .00 37 .00
2 2]
Starbucks users: R Light = 62 R eay = 44
AlS users: R = .60 ? =52

Light — Heavy

¥

nsmesflszneuresgnAinnainnIngdenasanisuansie s1919gnAn Starbucks

1
A o Y aaa g

uaz AlS nRanwuziilu Light users uaz Heavy users innfigniiu fade 15 1 danmnimnazi
nn3nAnNaENIIARs (Multiple Regression) wazldnisdniaendaulsunudunadinainisias

tladtl (Stepwise) e liinsusnasdilsznaulanesmnueniuaesgninfiiiluiladsdrdny

a

o

NgANANNINANHAFRAN1TUANFRIaNgNATTIdNegnATIRAN Tl Light users Uay

v
o A

Heavy users Tanan1snageuiilusail

A munanimageunITannasniAns lumsI&uAT Starbucks WL gnANNE

anwnuziilu Light users 1l a9ALlsznauAaRniugnAl s 3 asAtlsznau 1Hun avw
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dasiuuazlslalunsduinecnausendn nurumuarldlalunsdusii uaznisdidaudon

ANNNINBDUNEDNNILANsBTRIgNAT tiFatar 53.0 uasiAduLscAvEnnsnanet

1
= '

% ! ! a b % o til Y < 1
1§ 1 (B) Arupnaumuazldlalunsduinnaniga wiai .34 Sauanslidiudnanu
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