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The purposes of this research: were (1) to study a correlation of brand equity
and male consumer’s attitude towards passenger cars’ (2) to study a correlation of
passenger cars' brand equity and male consumer's purchase intention.
Questionnaires were used to collect data from 400 males aged 25-45 years old in

Bangkok during May-June 2009.

The results showed that brand equity had a positive correlation with
consumer’s attitude towards passenger cars'. Furthermore, it was found that brand

equity had a positive correlation with consumer's purchase intention.
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o A I a ¥ . aa A a v A 9
ATUNALNUBNINUDIATIALAN (Brand Leveraging) WNLMM@[F]?’]@MV’Y’I@H"] Tunasnana

Faflufluaan1aInn1IN A AuA 85 UNN98a NS LANNTAININNITTARULNE
LaZNNINITALAUANDENINGN91979 (Farquhar, 1990) InenasAuAngLsinalaay

3 1
=

[y ™ A gy a v ° A o ' Yo o = A
AupetiusinazidsAnldans Tunignsdudnlusuaunaindi wazlasunisdnassinunialy
N1391981AN luEuANBN A9 (Gibson, 1988, as cited in Farquhar, 1990)
I a % % % %’/ 1 2% dl % % =
AIANAINALAN TuyNNeasi WAL avdeiuhinamsonaesEuAlEn
TnapuAnsduiazdasa¥enisgeaaliintuluiiudn aiepnuuivenluEeaes

FnunsTeaanAsiuazsaliies gavinana AuARTAuAditanANdeslunnsiaz

¥ 1 v
|

M IAAANUNILUTRIN9289 (Cobb-Walgren, Ruble & Donthu, 1995)
NUNDIUDIHUFLNA (Consumer's perspective) A1UTLAMUAINIIAUAT LU HNE

v ] v
2199613 1nATIU Farquhar (1990) 1#nanadn Aanisasieuliiunenisiiuaueeanany

a b

wialnIaRIiALABR (Attitude strength) NNFABAINALAN TINARAR IUNH Uu1BD9ANN TN

TevsendnenmduAniunisdssiiunsduAniugusinaivliluaanunsssn deiruas

1% '

AINA1IAZAAFE N ANTTNNITTRL09ELTINA T1N19dRAIUARINELANAINYNNEITBY

1
v a I a v

fi3lnpazsiasinainauudawnderesiruaR ez in AN e dufnamile

u

VY a

@mmmﬁuﬁ’mmﬂuNm‘lﬂﬂﬁmm (Interpret), Uszunana (Process), Lazng

a

1 % 1
]

fiudiaya (Store) NenfuRABAMNaENINNNY WaNANT SetatanANFANIALUATIAN

u

3
Y a & v

pusulaliiugiusinalunissndulageaasfisinald (Aaker, 1991)

a

o 3|

AziiulAdn AuAm s ANA luyunesegd U inATY HAondiAnydluagnanin

q o

a

NI AUATRINAUAN IUNNNBIT89LE11RIRUAN (Firm) UaziI1uAn (Trade) aziinaulsfisia
dl a % :// = 1 a % ¥ a 1 :J/ XK v % = =< =)
\HanAuANTL HRuA1nsAuAt luatennesdFinAwintiu AereaselnsAnenenTg
aFwnnuAnsduA luruianaesdisina mulidanisnlasuaauiandanana iy
woAnssnlunnafinduladandadun (Cobb-Walgren, Ruble & Donthu, 1995) daludan
2931iNNsAaIALasiaINnnenAnsAa s AuAN luyuseailliifduuuame weludunig
29NAYNENNNIIAAIALAENNINNWISENe sz TamTlunnsusunsnsndudansae

(Keller, 1998)
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a3AlsENALIBIAUAIATIAUAN

TunnsfnefaaiuAuARIEuANTY T3t susasiTuaslyuuedsie
B9ALIITNBLIDIATUANRAIIAUANUANFNNTI Aaker (1991) NAI91 BIANTANNITNATS

¥
AsARTAWAN i neanAaesdilszney 5 deznis Al

1 |
.| % o Ly

1. anuaszniinfinaiuTauasdyansniaadmnaduAn (Awareness of the brand

a

name and symbol)
AHITaNTeaR31R1AN (Brand association)
ANFUTIUANININTBIMIIAUAN (Perceived quality)

¥

AYNANARAAINAWAN (Brand loyalty)

o M w DN

Aunindanaeans1&uAn (Other proprietary brand assets)

WHUNINT 2.1 29AUIZNDUBIAUAIRIIALAT

Perceived
Quality

Name Brand

Awareness Associations

Brand BRAND EQUITY Other Proprietary
Loyalty Name & Symbol Brand Assets

Provides Value

Provides Value to Firm by
to Customer by Enhancing:
Enhancing Customer's: o
) - Efficiency and
- Interpretation/ Effectiveness
Processing of of Marketing
Information ™ Programs
- Confidence in
the Purchase Brard Loyalty
Decision - Prices/Margins
- Use Satisfaction - Trade Laverage

- Competitive Adventage

i1 Aaker, D. A. (1991). Managing brand equity: Capitalizing on the value of

a brand name. New York, NY: Free Press, p. 17.
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1. ANNATENUNSINEINUTaUALAYANHUIBINTIRUAT (Awareness of the

brand name and symbol)

pumsznglutansdudiazuaasliiiuienouudaunseneinsdudilula

|
¥ K

qnen TadnnnsanTagaL ldanANa1N1nlun1anan (Reoognition) WAZNNTIEAN

(Recall) DIn3AUANIAINRINEUAN ﬁujmumumﬂivmﬂm yanani Hustnpas Aanie

oy ala

AINAUANN ﬂQ’]NV;’]‘/uLﬂﬂﬁ\l’mﬂ'ﬂ Lu'ﬂ\‘i"ﬂﬂﬂ'}’m@‘uqﬂl@ LL@ZLT@Q’]@HV’Y’I@\W@’]Q@ZN@mrﬂ’]‘w
S
nM

Aaker (1991) ldurisszdunasmanumnsemininan@uan il 4 seau fau

¥

1. szpulimseminlumsdudn (Unaware of brand) Wuseaungislnadslaifia

AHAITIING uazfalaineFanasAuintuae

v a

2. 9eAUN9anANaINARAN I (Brand recognition) Wusyaungislnainaaiy

!
= Y a 1

pazuinFlusziusnge guslnaszandainsdudilfiledinislisiagos (Aided

q a

recall) GLﬁtju??‘Eﬂﬂﬁﬂﬁﬁ@u@ﬁmﬂummmﬁﬂﬁ TIN1IANANATIAUATUAZH

u
|

ANAIATYNINTUNNTRANATIAUANNAAT 4 (Point of purchase)

q

1 1
o =

o X K a % 3| Y a X K a Y o (-4
3. LALNITICANDNATNAUAN Lﬂuimuwgmiﬂmmﬂmmmumuﬂrﬁmﬂwiumm

] v
andeFiadae (Unaided recall) Tennsigisinaaunsnseannsdudnlsvu fusina

U

17

% a dl ai < I o a o d d?J a %
@zm@\iﬂdﬂﬂ]’mLﬂ]ﬂﬁdtﬂﬂ‘ﬂLLﬂIQLLﬂ'E\?ﬂUﬁ]?’]Z\iuﬁWuu LW@WQU'ETﬂﬂ@Z@WNq?ﬂﬂu‘UﬂH@

o Y o A
mﬂmmmqmimmum

'
o A

4. szunadlungnalula (Top-of-mind) iusziungusinaaiunsnssaniansdudnle

Tneldandusesiinnstunzle) Jansa@udngusinaainisolindelfi azilune

alulareadiizine Tmﬂmmmiﬂmummmm’]mﬁmummn@m Wl

g
AuANNNUszAnBnnwmilandn@udnaee i

uanani Kapferer (1997) lfutisaaumnszuinieaanidu 3 sz ma

1. ANRTEninigegaluanla (Top of mind awareness) WuANATEINITUEI4 A
¥ a ol/ @A dISJ a = a ¥ I o 1 dl dl
210915 10A 1ufine nsndisinalnsdudegludumimgangalula uazaziin

o o

ﬁqmﬁué”]ﬁujLﬂu@umumﬂﬁfaumﬁué’ﬁuj a1adnlaanisligLEnAyatame

Y Ay a

=® = o o = a ¥ dl 3| .
@ummum smma?mummmm‘ﬂmmmmLﬂu@um‘umﬂﬂ@mmummLﬂu Top of mind

u

Y a
299513 1nA
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2. ANATENINET LN AA98 (Unaided awareness) Aa RnAuAnunndwlula

a
]

Y a Il Y oa =KX =K a v |3 Yy a =
18951310 WefuFinalndelszinnaesduei e1adnlnanis iELFinayanems
auAnluduindssinmlaszinnuils dulududlszimingdwiidena fusinaas
N Nokia s

v
o Y o

gl (Aided awareness) A8 AMNATEENITUNANNgATE

3. ANRTEMININN

' 1
Y Aa

¥ a ¥ e a A g o d” =2 a ¥ ! =< =KX K a ¥ 2’/ ¥
AP 1nm QuﬂmmmmumwLﬂummmﬂmmmuﬂm@u m%uﬂmmmumuu%

ansivatnaey Wadilnaiulaliluiednang faztindesnaus BMW iy

WHUNINT 2.2 3TALIIB9ANATEUINF IR A

Top-of-mind

/ Brand recall \
/ Brand recognition \

Unaware of brand

i1 Aaker, D. A. (1991). Managing brand equity: Capitalizing on the value of a brand

name. New York, NY: Free Press, p. 62.

Aaker (1991) glaldinanaisindn Uselomizaaanumszuinglunsdudiaunsm
nalAAnAUATLATAWAN S 4 sznis Ae
v Y a v % dl QI 1 -dl dl s a v %
1. AuRAszuingnsAuAannsnaiarNdenleedesine uinaaiunsduAd
poeiulnedevasnsn@uAnarianusenlaiuauanTRrasnAuA aainenis
o a ¥ dl o ] o a ¥ ! ] dll { =2
apanmdusnazin lgnszassmiinflunsdudisielyl wu Wananans
McDonald's §13lnAxnaziintis Ronald McDonald, 1N, AMNALNAWIY UaE Big

Mac 1161
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2. anuaszwinfasn@uAndas iU InARANAWAL (Familiarity) AUATIAWAN

49( dJ % o 1 o ! dl o a % !
JNAU Sﬁqmm@umﬂmnmq%miﬂzﬂmqmmﬂu (Liking) Tups@uen Lazdana

'
%

siannsfindulagalungn Tnaanivetinvgslunsdndulateduiniaauiieaiu

° . Ay a a X o o - 92
$1 (Low-involvement) V]H‘]_l?I.ﬂV’]@5L@ﬂﬂsﬁ@@uﬂ’ﬂ:@ﬂ@’]ﬂﬂ@q?NMLLﬂzﬂqug@ﬂ

a1 a

1 = ¥ dl Y a I 1% v a 3
MWﬂﬂQWﬂW?L‘IﬁiEIULWHU@M@MUWWWQ”}%@Q@HFV] ngm‘iﬂﬂmmmaumﬂﬂumum

=

Tannnngn AdnaviaendansduAItiu

%

3. ANAsEMTingmanAufaunInaienisiagasa (Presence), daynin

'
=

(Commitment) #ialanan (Substance) azAniaNTAresduA" Seuded Ay lunng

%

9 1 !
fnaulagavasdisina vntensdudiuiianaiudn azaunsnlusngudn i
1 1 o 1 a v % 1 v é/ dJ 3| o 4
agaunInaauazaN A e AuAn iatnandnaanannau dadunasinli
a % z’/ o (3 dl
panAuAiulszauandialungn

v
4. aunszntinilunsduinasin linan@udiuldiunisfiansannaunisnisiaan

=

9 (Brand to be considered) Hasannlunisinenaadudivesiizinatiu fusina

|
v A

d a N e ~ s v A o v p
qu@@ﬂM?q@uﬂ’W]ﬂJ@%ﬁluW@\?m@q@lw\lﬁlﬁ 2-3 m?qmuﬂq‘ﬂmul@\?Lﬂﬂm?:ﬁﬂuﬂgu@gﬁﬂ

1 v
a o a

foyaingaiunIAUANTILT

ANy ¥ v o ° a2 v . =X _ K
mnﬂmnmwwmmuuu N17AA’FT4%AN (Brand recognltlon) LATNITTICANDN

o o o o

M31AWAN (Brand recall) azdumuvménAtyiunisdndulagesesdiisinaluaniunisaii

@
o o

P LA = =R a v p ey a
LENBNAU NANIAR NNTTANDNATIALAN (Recall) "‘VJNﬂ']’]llﬂqﬁﬂéﬁlu@ﬂquﬂqﬁ‘MWQU?Tﬂﬂ

o a % 1

nsfndulatauaniuii weasan§uslnatiuliideyanaaiunsdudiemnsamin

14 !
L%

[ % Z’/ Y a =2 = . v a ¥ o ==K ¥ =
mquuguﬁmmmmmmﬁ (Retrieve) m@g@mﬂmummnmmm\mwumh Tuanuen

o o

N13anaIMINABAT (Recognition) azlunumdndnyluaniunisningizinaninissngula

dﬁl % % dj Y a % % ¥ ] a % dl I % [ [
ganieluiuAn aeduslnaasgnaedenlldaadeyasiepesdudneg luim lddaaiu

a ¥

daya o4 qnane e lumounAudn (Point of purchase) ¥ieauilusius99sinist (Package)

©
b

a % (-3

UilnAasinaziintiens@udniaeiiuaindesine)uinnaa (Solomon, 2007) tnefinis

©3°

v v

ARALATNITILANDNATNAUANTIU AnaEUsEAUANNLTINTaaIAMTaN AL
a ¥ o Y a =KX K a ¥ i’/ = <3 ]
INAUA1 AN 19941 TNA NN9sEANTIRINEUAIL AzdliAuuTuN S 199AY

= I~ : ° = v
wan T nNINNIINIIAARNRTNEUAN
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Knapp (2000) flalanaaidingn avumszunindludiaasnsdusn Wusounansiu

=)

<

M IAAAAUARIAWATIUNNLS Bensdudidannusuazaanunwinug istnafias

BAAANATENINT AT AUAININWNTL ANNATEUENG R AUANENa 1NN IR WA

a % %

1297978 UA LA Tnednaananuandisinanidnmsa@ndn uaziimendudntiuainnsm

1 v 1
o

Ay o s

Wilszlamiaglaunnwananlaring me@uaiiluidunidnsiu luiseeslsfuduaildlde

a

wazazliianumunglapedusinaiae (Kapferer, 1997)

2. AN EaNLE9MFIRWAN (Brand association)

ANTenlenreanAudn iWuandenlaveesdesine)iunmduinlupaiunsg
o ¥ a dIQJ a dl s ! = v v dl
A2e9uslna Tnendustnaaunsndenlasesdlsznausieaesnsdusldaauidenies
a % ZJ/ v 1 o Y a % % 49{ v
199MINAUANIY UanaNazindaey uAMINTATesLTinALddAtsara F et uun N
AYNKTIUN3 (Strength) fae TnaAdN@enTeaeInsAuAarilAanudawnsauInawIN
| d‘ a ¥ dl . Y a A dISJ a a
Wuanuimenlaensduinuianlszaunisalizedusina vizeannisngusinaianig
\WaFunisdesnssinelesnis wanainil AnuwdeunsaresnnuaenleansAudaseed
d? Adl o 1 a d? [ % dld o o e‘d‘ [ | A 1
N nAu wnAudenlaesanainIuluan sl A Ndniusien laaiuduasedne
(Network) (Aaker, 1991)

a A

2 LUIAAAD LUIAAETEININANEDL

el®_

dll a ¥ d’/d a dlo o
ANHLTAN TENTRIAINRUANIHUUIAANAN 31

a v . d’ [~ 1 A a v dl
M31AUAT (Brand image) TLTuNgNU29ANITaN ENATIAUANANNITDADAIINUNL
naafuasAuAeaanunls Inanmansning@udnt aviflunisiuiaesdisinadinanian

v v
newdmAuAiuduatngls nndnwainsdudiuarianudnaululazedisingf

1
! A v oa

saedislnaldiudeyanaaiunsduinanysnl uazaanidean e e iung

u

)y

AUATANNLTILNTY LENAINT WUIAREFBIALUUNAINAWAN (Brand positioning) il
a dl dl 1 o K ¥ a 17 dl 17 ¥ d! ¥ a dgj dl dl o
wIAANLNEadasiLINNIaLN1IaNasdNNNeadadfae Ten19asasiliuradneaiunig

wiiedis (Competition) AasAuin il anuaniifmiandivizaldfzeundn lnensdudng

2 ' '
aa o o ¥ e

° | a Ao = A o ) ~ A
NITIWATLLUUINA UL Nﬂquﬂum?qﬂuﬂqVINﬂquL“ﬁfﬂlliﬁl\ﬂ/]LLmQLLﬂ?Q LL@?JQJQM'&NUWV]

wAnFN9laNnmINRUA1BU (Aaker, 1991)
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Aaker (1991) Felgutialrzinmaasnnuidenlinrean s aunderelyli
(@Lmumwﬁ' 2.3)
1. AnaNTFAre9AUAT (Product attributes) Fuanuidenlesitns 129198 umts

a v e . L4 = 1 a v 1 1 1 a Y & =
R914%AN (Positioning) IﬂLﬁuﬂﬂQWﬁlﬁ"muﬂ’\@JLL%QTMW@W@ TuusazmIduAfazl

' ' '
a [ o a

AruaNTTRra9nIAuANsTueanll nduinlanlnnaniRuesAuA N

q

ANHNTNNE AZAINAFANIIWENLNIANNITaN eI AU Iaatinallss@anann

¥ v
waztladanlunisqalaligisinadndulagensndudntiuldansos

o Y

QI U4 . A o a v Qi 1 o Y 9/dl =
2. Adusealals (Intangibles) ABAaANTTRI09EUAT A 1N30A LGRS AT AN

b

! dl o R a 14 | v o
LLﬁlﬂm’NVLﬂ@’mﬂQ’mL"ﬂ’ﬂlliil\‘iﬂ%’] b mﬁugnq@mmwmmum, V’WQ’]NL‘]JLLQN’]

1
v A

¥ IS A o wR 1 a ¥ a o IS
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1
%

e leeresduinauses i 1aun dauddszinnnalulad (Technology),

1% Y a

420N (Health) wi3alnawinis (Nutrition) Saiiludssinn@udndusinadnlaldann

3. anulszTamisiagndn (Customer benefits) Arutlselamiiannnsnutivaan bl

o/ o 6o L a 1%

Aoulsrlemiidaneia (Rational benefit) TeardNRusIUAANTRUR9R AN

q

(Product attribute) waziiludauntisnesnisdndulauuudivgnarasgiising

(Rational decision process)LL@:@mﬂiziﬂmﬂWNamﬁmm (Psychological benefit)
Tnazidunanauun lunszuaun1sadeiAuAR (Attitude-formation process) N1

)

FlanINAUANTa9HLE INATUNN T9avduRusAuANEANTdLEInANIRATWHB AN
dl Y a dal A 1 a v
nguFlnagevze lins@umn

4. ANFNRNUTN19A1UIAN (Relative price) AMNANRUEN9AUsIANTLRY 3 Tem]

11N19919AUULaRTAUAN (Positioning) WAAZAINAUAIALNTZALIBITIANN

a

' o ZJ/ d’jd’{ o a ¥ ¥ a ¥ ZJ/ ¥ ¥ dld
wansiaiulU AUt AN e AN e lERIE AT Aoy AuANN
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FLALLALINAUY LN 1IA1199A7713UAANTIALA RN LANANAaN I LAz N196937AN

v
a v o a Y o A

AuAngeanan L3 tnaian ladndudiudannin
5. n7ldau (Use/application) WuAanuidan leesendnan s @uaniunis anudusn

:J/ dl dl a 4 di/ G| 6 1 o 1
UL gepNIanTaans@uAUseinni udselaaisanisaneaumiiamnsn
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iy . 1 o 1 A dl '8 o 1 a v
AUAN (Brand positioning) 1N NA1IAS uuﬂuﬂ@ﬂmﬁmmwmmemmum

v
o ¥

1 =K o v a ¥ 1 o dl t4 a ¥ :J/ =
Wi AZFARILNLANINANHUZNNT M UTe9ARARE T ALY e lHRT R UATTUN

AMuANENglaINAsEuA AUl
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a Y o

¥ A va v & | = !
qnAvizes [&uAN (User/customer) Ae uauitenlaeszndnanduaniy
Usznnaesfldausvsadusina GeildsslomisaniseAiunanaAusguiu
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|
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Uszimavzaaaung)iilszma (Country or geographic area) UszinAanunsniiiy

[ %
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TTRAINIINENUINAEY faziiAnnumadnsnausiantsemaeasiuriuiy

PP A& v
?QHHWWNQMﬂ'—]W@Lﬂumu

LHUANT 2.3 Uszinnaasanuidianleans@uan

Product
Attribute
Intangibles

Country/
Geographic Area

Customer Benefits

Competitors

Relative Price

BRAND NAME &
SYMBOL

Product Class
Lifestyle/ Use/Application
Personality

User/ Celebrity/
Customer Person

i1 Aaker, D. A. (1991). Managing brand equity: Capitalizing on the value of a brand

name. New York, NY: Free Press, p. 115.

-agl/ &I a Y o A dl 9 [ o s a v
UANANT ANHLTEN TR AUAEIN AN TR LN NANHOIR TR WAN
(Brand image) uaz AUMAAUAN WasanAuimanlesnsdudiiazaienisiug

dl [ % a A é’ o/ s a v o 1 a v dl
NeiumATAuATuNILaznateiunNaN IR AUA LA A LMLNT09RAT AUA luNga
Aaker (1991) nanadnAndeniennsdufaviunugunazieliinanissingula

dgl o A a % dl a % % 1 Y o a % %
TR UWAZANANA LUATNAWAN mmmﬂu‘ﬂmmmummmmmw@mmiuﬂummumim

P

{Hagann
1. arn@enlaensduAnasdee WU inaannsoAsdiayananiunsAuAniiaan
AENIIaNTR9dLElnA uazaunsadaeliisinAsan (Recall) Tunsduinls

Tugnaninnssnaulade
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Commited buyer

Likes the brand -
Considers it as friend
/ Satisfied buyer with Switching costs \
/ Satisfied/ Habitual buyer No reason to change \

Switchers/ Price sensitive Indifferent-No brand loyalty

u1: Aaker, D. A. (1991). Managing brand equity: Capitalizing on the value of a brand

name. New York, NY: Free Press, p. 40.
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Gk Knapp, D. E. (2000) The brandmindset. New York, NY: Prentice Hall, p. 16.
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(Attitudes) MAnaNN1sNELEINARAMNFIREaRUAINEUANTIW] A nsinaaadilaly

KX A o o '

309ANN TN TURINAUAIAINANNANATYBEINE

ANSINEINUATIRUAT (Brand Knowledge)

'
[

AHFINENTURINAUAT (Brand knowledge) HluiladandAnynaza¥iennn

Dy (3
o

4 1

pandudnliinululagising Tnaniaandineaiuasdudaziiatuaindszaunisnl
d‘ o a ¥ dls/ a = a a a d‘ 3 14 41{
nenfunsdusngusinailuennuaziinaInianssunenIInannedAnsaiaulu

] 1 A ! a dl dl 1% dl o
gtluuusinge i Taenun wisanisdaainnisnainlugtuuvaw Tnanpauinaaiume
Auatiu azet lugluuuaealaetngue9AIINNgIan (Associative network memory model)
(Bettman, 1977 as cited in Keller, 1998) #4A216M3931 (Memory) 184515 lnAazilsznal
Tdengudaya (Node) uazsnmaniaangudeya (Link) Insingudeyaazilsznavldan

[ 1 . a o dl' Y
1942117417 (Information) LasNTALAINARA (Concepts) Lmzmmﬂuimnqmma

1
3 1

! ¥
azuans TiinieAuudunsaresnmdonTaamanil deyatnnarsignifiv1Flulasene

a

2a3ANnsanamnsnilulAlunanagiluuy i Aye (verbal), N (Visual), WINH93H

(Abstract), M?@U?Uwﬁwﬂuﬁﬁmﬂﬁ (Contextual in nature) (Keller, 1998)
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6 s/dl o a £ 3.’, U 6 A
mﬂﬁixﬂﬂummm'mgmmﬂummumuuﬂa:ﬂ@uiﬂmﬂ 2 a9AlIENaL AB
ANNATENINFlWATNAUAN (Brand awareness) WAy NMNANHI109AIAUAN (Brand

image) TuAazasALlsznauNeazidannsra Ll (Keller, 1998)

WRIUAINWA 2.6 B9AUsENaLLeIANTINATLAINAUAT (Brand knowledge)

Brand
Recall
Brand
Recognition

BRAND
AWARENESS

Packaging
User Imagery
Usage Imagery

MNon-Product-
Related

Product-Related

BRAND
KNOWLEDGE

| TypesofBrand ——
S—
‘{ Benefits Experiential J
Favorability of

B Brand

Association
‘ —
BRAND IMAGE
Strength of

H Brand Attitudes
Association

—

Uniqueness
Association

S—

L

nn: Keller, K. L. (1998). Strategic Brand Management: Building, Measuring and
Managing Brand Equity (2nd ed.). Pearson Education, Inc., Upper Saddle River,
NJ.

ANATENINS LUASIAUAT (Brand Awareness)

=

AHATEINElUANEUAT (Brand awareness) anxngnuiialaiilu 2 szdu A

1
=

N133AANAIIAUAN (Brand recognition) Ttiluaainaunsnlunisansatnesdisinad

—~

1 1
o a %

v a g dl a ¥ a o A A o v dl o
mm@\mummummwaﬂmﬂm‘u WANNITLRSUNUBHALNEINUALAN

)

IS o QI dl
ATHTDEULIUAINL

| o 1 A -all Y a ' a 14 14 1
SEITOE b (Cues) ‘Viﬁ"ﬂﬂ’]ﬁ/]HU?Iﬂﬂ@’]N’W?ﬂLLE]ﬂLLEI%ﬁQ’mLLﬁlﬂmqﬂﬂJ’ﬂQM?W@uﬂqlﬂ@ﬂ%‘l

1 v 1
=

gnéevilalAtuvzaiuns@udnii luanen nsszanians dudi (Brand recall)
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Humainannsnresiizinalunishsdeyanesiuns@udAiuainaaunsasiled

a

1 1 v
nslideyaineaiulszinmaesd@udi wiseannuaiu (Needs) NAuALsznmilieginng

pavduedls vizalainisuenaniunisallunis Mvizedelusadae (Cues) wansinglsfiniu

v
6 o 1 '

asannlupnnumassanaesnyseiiuidayasiieagiduanuounin nsandnld
(Recognition) asg1unranszin lid1endnnssean (Recall) (Keller, 1998)
ANHANATYTBINITANANATIAUAILATNIILAN DRI AUAN T LR TUAD N 90]
Tunsdndulagevasiisina uindusinasindulatedusnlududn nasanainsdusiazi
o o v a d” Y a I dl Y a @ a % a2 dld
pmdnAnylunisindulazeaesdizinaninnan WesanfusinaguisniuduAnasang
a ¥ :j/ ¥ dd‘y a o v a d” ¥ ¥ A rdlaz a
medudiul Tunsindusinaianissndulateuenfimdvizeluanunisningusing

1% ]

Tlamsonesiu@udnasaina &udtiuld nsssanmandudiaziinoudiAtysianis

o
v
o

= dgj Y a 1 dll ¥ a ¥ =KX v dl [ a Y o
mmmusl,f-ueﬁ@mm;duﬂmmnﬂfn Lummﬂguﬁmmmmmgammnummumuujmn

ANNNNIANNLUsEnaLngsindulata (Bettman, 1977 as cited in Keller, 1998)

MWANBUIASIAUA (Brand image)

Biel (1992) 85U NNANNUNILURINNANEDIRINAUAT (Brand image) 1591

a

[ 3 s a 2 A 1 o . = QI 1 dl9/
NNANHOIRINAUAT ABNGNVRIAMUANLIR (Cluster of attributes) ¥sa#wsineT NELUTINA
i hdenTesiuas@uan Geannnsouiivldeanidu 2 Ussinn e AnaaiBndusaslivze
Aruantimsulselamildans (Tangible or functional attributes) 1w AKNITIUBILATE
AONTIADS AYVINTUDUATANANERAN LAz ATUANTTRALANINA] (Emotional attributes)
| o A = = P o) = a -
iuANduTNeTFTHag LYY Marlboro %78 ANEANN Apple WuiAzesnauiaimes

20938 §UMUNATY TIUWIRAAINAIADARFBITLULIARAFTEIN AN EDINIEWANT8Y Keller

(1998) NNa9 N WANEIRIAWAT (Brand image) Wunnsiuiaasdiisinasans@uAns

'
= 1

Hun9ANEeNTeen1AuAn (Brand associations) gt/ luAdnumssanaasiiiiing

AANNLTaNTE9MFIRWAN (Brand associations)
ANLTaNTENAINEWAT (Brand associations) lunguaasdaya (Informational
nodes) Nmanleuazd AL ATAUA TUANNIIANTB9E1TINA (Keller, 1998)
TP N@an lesana1ari AN udaunfaLanF1aiu Tnaa iGN faasANman e
a v d? 1o e A a o U 1 dld dl v o a v
nIAuAIArauetiulszaunisnivseninlaiudeyatntatsniavninaadesiuns dudn

(Aaker, 1991)
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Chen (2001) N&1991 ARNTaNTENATIEUANAD LATATY (Network) T84NgH

¥ o dl 1 1 . dl o a v :J/ [ Y a
1aya (Node) LATFITIANNGNTRLA (Link) mmnummumuuﬂummmnmmmQuﬂm

1 o |

4 o ~ o o o o 4 o

FIUATRANEAINANIATHANTAN TSI (Associations) MANNUAILVWTRLTAN leNNUaE N

D an e o a2 o dd e e s .

mmﬂim FTIANT AN ENAZ NI ANT AN eI LAY EWAN (Product associations)
o d4 o . L -

wazANaN teRneaiueIAng (Organizational associations)

uananil Biel (1992) faliAuuusrasA N manTemsAAN (Brand

¥

associations) 38 NMWANENIRTAUAT (Brand image) WunaniinannnansainiAy
Nendasiuns@uan 3 aeAlszney Ae nnansniresesAng (Corporate image),
NWANH0IIaNAUANYTALENNT (Product image) wazn wanm el (User image)
luanued Farquhar wae Herr (1993) 1@ l#Aanuunneaasminsidon leans @191 Aanu

y o e o 4 S
FaulennandudnUsznavlfosnnnudenlawineinandesivauddunan wu desinn
293AUAN (Product category), #anun1sndlunisld&uAn (Usage situation), Ansantimaeg

AuAN (Product attribute) uazilszTamiingnAnl#3u (Customer benefits)

dsznnaainisANNLTdaNlaansIAUAN

Keller (1998) louiilssinnaaapanuidanleamnsndusaanidy 3 Uszinn Aa Aanw

dl a 3 dl dl [ a a % . dl a ¥ dl dl v
L‘TJ@NIEN[F]?’]@HWW]Lﬂﬂ’lﬂﬂ@m@ﬂum“ﬂ‘ﬂ\??ﬁuﬂ’] (Attribute) ANNNTAN [ENATNAUANIALN TR

1
o v ¥ o o a

Aunnlsclami(Benefits) uazanuimanlenAuinnineadesiuiauas (Atitude) Nse

AFNALAN

¥ [ o

ANTaNTENnT AUAINETUAANTRI89A WA (Attribute) AMANTIRUBIRUAY

'
a a

[ QI Q‘I 1 a % a | dl % a Q‘I v a v a U
WuRendaguanilssinnaasduaiaziianig Lﬂu@ﬂ‘ﬂﬂ‘]_lﬁﬂﬂﬂﬁLﬂﬂflﬂ‘i_l@uﬂ’}‘]_lﬁ‘ﬂ”lﬁ"]’}

v
a [ A a o a ¥ Y a

AuAviraLisnistiuAaasls Jdautlsznauatingls wazlAnuinaqdasiusngiiilnaasingls

a

' 1
vy A [ o

BarNTeNTENaAUA AN UAMANTRI89EUAT arusautisaantsiilu 2 lszinn Ae

v o a

1. anudanliansduinfingadesiunuamiRues@udn (Product-related attribute)
PN D9dausTnaun1e N NN A RAViTaduLsENaLNINNEATNALENNT
o £ = dl 1 o ] a v = a
flusesd dausnsneiueenldmnusasilssinnuesdusnvizeLisnig
dl a v dl ] dl U [ % aa a v
2. anudenTaensAuA liRaadesiuanaNtiRaa9duAn (Non-product-related
attribute) WuAudanleansdud il ldduanssnuinensaselssdnsninuay

N3 luae9dUA1 wAuMaNAAAINdIuNaNN19N1IRAA (Marketing mix)
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% o

AN ENmIAuAN TNt Rt LAIaNTRIa9A WAL ] 4 Uszinmsnaiv

=he

N
2.1 991 (Price) 91aDatiluadumenTaasAuAn ldinaadeiunuantifves

a ¥ A a dll a ¥ A a 1= o o o
AUATUTAUITNNT Lummnmmmmmumm@mmﬂm ANNANNUS AL AT

a v A

1lsr@ANTN1NR9RUAUTANNTIELENT (Keller, 1998) wananniisnAnsaiily

o o

- A A a v ¥ a = Y a =
‘ﬂ\iﬂﬂ?ﬁﬂﬂﬂ%@’]ﬂﬂ_ﬂuﬂ'ﬂllLﬁ@NIﬂ\‘i[ﬁ]?’muﬂqﬂl“ﬂ\iaﬂﬂﬂﬂ Lu‘lﬂ\‘]"ﬂ’]ﬂﬂ‘]_lﬂﬂﬂll

o

ANITAGT 9IANHANENAUSTUANIATIaIRs AWAuazar d AT

1
=

ILALUBIAUANRINIZALINANUANFNAY (Blattberg & Wisniewski, 1989 as
cited in Keller, 1998)

Dodds, Monroe kay Grewal (1991) na1991 21ASaa N7 161

! Y Aa

dll ' é’ ¥ a a d’l ' o v
Lﬂ?‘ﬂ\‘]‘].l\‘]ﬁ]'mN‘Llﬁ‘Iﬂﬂﬁl‘ﬂ\‘iL@ﬂ@@&\‘]uiuﬂ’]ﬁ‘sﬁﬂﬂﬁﬂm’ﬂ? LL@ZZEN@’]N’]?ETLI@?{LWJ’]

a ¥ 21/ = 1 o A&I a v A ¥ a = [
Aupnudann e luszaule WeduAdsAgedLstnaazinisaaniuly

v a

Aunnganu lldaedeaztinlilgnisdndulagalunge useeinglsfiniu e

Y oa v

a Y 1 =S o a dl o £ 1 dl dl va
AU qﬁJﬁ"]ﬂq@l\m‘ﬂNLL'&@QQQ@WHQMNHVIE&‘]_I?Iﬂﬂ@”lLﬂu’ﬂﬁ:ﬁ]@ﬁ@’mLW’ﬂW@:ﬁiﬂ@uﬂ’]

4‘ 1 v a U 1 a o
Tudsaziiunadanissnaulal@duimeni

1 H ¥
WHUNINT 2.7 NANTENLTeI1ANKAseN19RndulaTeaeeLFing

Perceived
Perception of
Price
i Perceive
Sacrifice

#": Dodds, W. B., Monroe, K. B., and Grewal D. (1991). Effects of Price, Brand, and

Perceived

Willingness 4
Value /

To Buy

Store Information on Buyers’ Product Evaluations. Journal of Marketing Research,

27(3), p. 308
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2.2 pwaneadresy lMnsauAuazaniunisndlunislinaauAn (User &Usage

imagery) NMWANERIeey [MRIAUAT (User imagery) AzgnuandaanuIniy

o 1 da’ a v =l 3| o dl |

NNANBUENNUIZENg [ e ang) \TennR 91e 1 wsaanaluiladainiiu

UINEITN LIUAAUARAREITN 4011y UszAun1edann uazdnniuniies

n13UnAsas (Keller, 1998)

9 X

AuduantunignllunsldmnsanAn (Usage imagery) azauagiuian

U
|

¥

40U uavissinnansiansay Anuidenlianm AU TIRg AN ANEaT
pAuduaranunsailunnsldnsaudnanansafialdvannsengnumg
Uszaunisaingszesistneg u,@zmwé’ﬂﬁﬁlagﬂ?{@mmmmﬂmwmqLmzmu
mumdﬁ@gmﬁqmﬁuj L N1Tuanse (Keller,1998)

2.3 mmiﬁmmzﬂ@mum@tﬁ (Feelings and experiences) ﬂﬂﬁfmlfl,l,@zm’miﬁﬂ
ARSI NAN VLN T89RUAN §39ANTuTRLILAZ AN e laannglE
ﬁué’mfaﬂmnﬁﬂ”@mmmLﬁm'm'?”uiflﬁmﬁuauﬁ’ﬂ (Product perception) l#an
piagl (Keller, 1998)

I %

Edell uaz Burke (1987) nanqd1 Aanuianiiinannnislason (Feeling

u

a

from the ad) AazA9UARBTALARTNNABMI1RLAN (Attitude toward the brand)
=] dl a dl a a o
paNsaNIAAN I uNaninaaInnsitlafuTaen (Exposure to
advertising) IngnAYNAnaziinIuatingnde Tnaanizetnatiadaiaann
L% 5 Qi 1 1 ©

nsnsysulaaesdilsznaunlaldanm (Nonverbal elements) 2a4lma

o dlaz a a v d? [ % a o % =R dl
NaNNELTINANARIINIANTUNAIAINN ST AFU TN HUUAY ANNTANT
o X o, o -
AATUEIAINABAN1IRA NN TE BTN (Semantic judgments of the ad)
wazANIasansduAsaNiunsdlaiulawnn wenani avniansenann
qvdaNanaYiALAR e NN (Attitude toward the ad) F9NAUNITAAINUNE

= v dl ¥ a a o a dl -Qi o
a4 AN ARE LL@%LN@QU?TﬂﬂLﬂﬂWﬂuﬂlﬂﬁ]‘ﬂt"&l‘iﬂmqLL@%ﬂQWNLﬁ@LﬂH’)ﬂ‘U

RINAUAIUAL NazifnTiAuARanIAA lungn
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WHUNINT 2.8 UULIAIABSTIILNLMABIANNTANTRATWA N ]

Exposure to
Advertising

Feeling from the Ad

Semantic Judgement
of the Ad

Aftitude toward the Ad

Beliefs about the
brand

Attitude toward the
brand

111: Edell J. A., & Burke M. C. (1987). The Power of Feelings in Understanding
Advertising Effects. Journal of Consumer Research, 14 p. 431

v A

2.4 YARNNIWATIAWAN (Brand personality) AsNAUAINYARNNWITWALRALLARAS

a a v o % Y oA = =] ' o a 1%
qﬂ@ﬂmwmmum%lﬂum@:m@umgm‘ﬂmummg@ﬂ@mﬂmummum

a a ¥ = v o o o L azdly a A ¥
‘quﬂﬂﬂﬂ’ﬁ/\ll}’l?Wﬂuﬂ’mﬁillﬂ’J’]ﬁJZ‘iN‘WMﬁﬂUﬂ’]W@ﬂHMﬂ@Qmﬂ%@‘]_lﬂﬂﬂ‘ﬂﬁﬁm@ﬂim

1
vy a

FINAUANTNHYARNNINADAARDINLIAUIEY YFDIAANAINABANADAARBINL
o e‘ndl Y a
nwanwaimgizinaaenazidu (Keller, 1998)
Aaker (1997) ldAniReaiuGEasyaannnasdus lnsAnenia

a a % Y a a o 4 1
mmummmuﬁ@ﬂmwmmuﬂﬂuslﬂr;.jmimmqmmm LL@%VLQLLU\'I‘]J?‘ZLJTVI

(Big five factors) Aqil
1. YyAAnNIWuLLA39 1A (Sincerity) ﬂizﬂ@uiﬂé’qmﬂaﬂﬂ@ﬂ An
AmAL (Down-toearth),@admel (Honest), wludselamd (Wholesome),

WATANNAATLLAN LA (Cheerful)
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2. YARNNIWHLILIANUTN AL (Excitement) Usznavlildaayadntias
A . Aaa A v 1 a aAa . .
AR 81Uty (Daring), H19A121 (Spirited), T NAA HAUAWINIT (Imaginative)
ay uade (Up-to-date)

a =

3. YARNNIWLLILIAANATNN9D (Competence) sznaulifaaypantas

q

|
A

Aa Widana (Reliable), §1vaniu dnyanna (Intelligent) uaznstlszay
ANANGA (Successful)
a 1K . . . ¥ a 1 A
4. YARNOWLLILGNAN (Sophistication) Uszneulildaeyaantas fa Aanw
\lumuduga (Upper Class) wag Jiaui dmaslua (Charming)
5. yAaNNNLLLLNWES (Ruggedness) ﬂizﬂﬂﬂﬂﬁqmﬂaﬂﬂ@ﬂ A8 Tau

TIMNA19WAY (Outdoorsy) waz wiunss (Tough)

a ° aa a a v ) . ",
BHUNIWA 2.9 ULLIURNANNATAILANNNINATIAUAT (Dimension of brand personalities

model)

3
Brand Personality
—
Sincerity Excitement Competence Sophistication Ruggedness
. D?wl-{t]n;:g:tam g;rrlrll:% Rekiable Upper Class Outdoorsy
Wh ety Intelligent . Touah
- Wholesome - Imaginative Sucoessfl Charming oug
- Cheerful - Up-to-date

Aun: Aaker, J. L. (1997). Dimensions of brand personality. Journal of Marketing

Research, 34(3), p. 352.
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Aaker (1996) Na1991 N9 ldyARNNINAINAUANAINA1AzLTNN9459NN95UT

Wiuslnanaiauas uazaumeniann@udnld Tneldudalsylamiaeennsld
YARNNINAAWAT aaniilu 3 szifu Ae
1. YARNNNATIAUANAZITIWFRTRtINN AN LAN A9 I89R T A BAN TTLANFN9a N
a 2 dl £ a a ¥ K al 2 a v
auAnawluieanann Yaannmnsdusasainsaiianidnlalunsdusn
(Enriching understanding) 1Wiugistnale
2. awwnsniyeann e duin i duuuonislunisdeans (Guiding the
communication effort) Inaigunsntineyaana nas@uan i 1d 5 lunn
a dl dl dl Yy a ¥ a a %
nangsuN1saea13MeN1nan ienar g inadrlaluyadnnimmnsn@usi
widewiulunndesninisdesns

3. yadnA WA AUARdutae TuN19aF9RAIRIIAWAN LS (Creating brand

. d’ dls,/ a [ a a 14 Y a =
equity) Taiunaa NNz lnATLTYARNAWAINAUAT HLFTnAAzHAN

% Y a %

pazuing uaziiaviAuAmsensduAn ustnaaziaenlddudnilyaannin

u q
| 1

a v dl % a . A 9/9/-&‘ o Y
ATIAUANMNAZNAULAANNTNUDIAULAY (Self-expression) LWAN 51%@@%?1@

UYARNNIN 34N ANAALIY AaBAULNLaNANNTIUALEs LT INA

Y o

UANAINUYAANNNATNRUANALTIATNANNANRUS 721 AT AUA L

¥
Y oa =2 1

fistnalugusinmdudniuyananils TepnduiusAsnainazananan

nislddssTamiannauaniiRas@umn it

watinel laanau (2544) THAnusauduiusaasyadnninaesdisinauay
YARNNINAINRUAIAINLUIAATDY Aaker (1997) Afuasantsfndulagases
fislnamauasieiinengseuing 22-45 Tfenduerlungammamuns uaudn 2

< 3|

tszinn e lvsnaumisauiaaniiluiunudusinldns lnsnsaslunisde wazled

dl dl 901 [ % | o a v § v R dgj 1 a
meaqmum@mmLﬂumLmumumwhmmg@ﬂhmieﬁ@ WU YANNNTNLBN

Y a

4 v
fuslnAuazyAdnn A AUAHANNENTUS ludEsansanisindulage vialu

a 1% all 173 ! dgl a % all v dgll
auAnnldnislasaseslunisdauardudnldluaanianlunisie
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pnuidanlasnsAusninaadasiunmlsslam
@mﬂizimmﬂu@mmLmzmmmmﬁ'ﬁ:iu?@ﬂmﬁﬂﬁﬁuammﬁﬁmmauﬁw‘%
13077 Tennulaglmianansnutseantdiflu 3 Uazim fa (Keller, 1998)
1. AnstlecTamiinunisldanu (Functional Benefits) uanslssTamiianasnguei

a ?/ dj Y ¥ IS % o md‘d
LASUTNTUNT sm@mﬂiximumumﬂmm%mfmm@mmmﬂuammuumm

1
%

ALIREN T TLFRLEN (Product-related attribute) Tnaininutlszleminnunig
| aUa IR R UANNE BN TN NN N TNLAZ AN A BN BRI
Unansfe wazamsslamiinunmsdnuasiaufeadesiuanadonisiiag
ﬁmu?‘auﬁmﬁmmnﬂtym LU HNATEUNGATVIATIULA LTTUFI

2. prulslemiiFakoyfnund (Symbolic Benefits) lunnulazlamiifipnna
@@mﬁmﬁmm@uﬁ?ﬁiﬂé’ﬁmmLﬁ"m%’mﬁuaué’ﬂ (Non-product-related
attribute) TmﬂL@Wﬁz@ﬂwﬁlqﬁumwﬁﬂwnﬁmm@% Anlsvlemdidednyanwnd
AziReN BT UANMNERINIELNN RN FINNAIAN ANEBINNIEILANTUERS

ANHLTUFNURIFALEY LAZANNFARINITANUANNLT AL ANNE G lLT A

v=] da

3. ﬁmﬂix‘tmﬁé’mﬂ@mummj(Experiential Benefits) \WumnnuFannininau

mmvw%mummmum?mmi SNNWJ’]NLﬂEIfHI‘ﬂQVNﬂUﬁm@NU ﬁﬁﬂ'ﬂ’ﬁ\l

mmmmﬁuﬁqﬁumLmz@mmﬁﬁmhﬂmummmmmmﬁuﬁuﬁﬁ Aoullszlemd

q

o ]

pnutlszaunisaiaznavauesludnenizaesgl 94 naw 1@ ANa d1umng

Uszamdnians 5 1995U7nA

L4

ANMNLTANTENATIRAUAINLNLIURINUNAUAR

a v 1% o

@ = = = = S 9
Hupnuaanlasns@duanituwnussm Inaaoumenlesnsduaninaadasiu

MirupRazidunslssifiun@udnlngsonaesduilng GalipndrAtysianisiiangAnss

1 [
= v a A v o

109515 InANNFeRIEUATTIN AMTaN TR AuA TN eadesiLTirLARA TLeE fL

! '
o ada a

miﬁmﬁmﬂmmuum@mmﬂi:‘lmﬂmmauﬁﬂ TpaNvAuARNINA Nz aUN1TINT9R s

Qd‘a I

mmnmmﬂuﬁmmmmmnmﬂmmqmam@wqmmmma@@muj (Keller, 1998)
14ANANT Chen (2001) 1¥utialszinmaespanuidenlianmaudeanidy 2 dssam

o 4 dad o o o L 4 d4 o

A8 ANNTAN T NNEAALFAIA1AN (Product associations) wazANaNTanneaiy

84ANg (Organizational associations)
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LARATNN 2.10 ANHLTEANTENATIRUAIAINULUIAATEY Chen

Functional
Attribute
Associations

Product
Associations

Non-Functional
Attribute
Assaciations

Brand
Associations

Corporate Ability

Associations

Organizational
Associatoins

Corporate Social
Responsibility
Associations

ﬁm: Chen, C. H. (2001). Using free association to examine the relationship between

the characteristics of brand associations and brand equity. Journal of Product &

Brand Management. 10(7), p. 443.

AT e TR AL FAUAN (Product associations) Usznavlifiaaaiu

ﬁﬂuimﬁLﬁ'm%’mﬁu@mmﬁmué’mm’hﬁ‘l%ﬁmm (Functional attribute associations)
i pruasiTRvesAudsidatsnng (Product attribute), A wIesAUA LS e INA
anN19nFug (Perceived quality) LL@:@mﬂizimﬁﬁmﬂué’muﬁqﬁﬁmmmauﬁm’}@
u?‘marﬁéiu?‘im“lﬁ?u (Functional Benefits) LmzmmL%m‘ﬁm‘ﬁlu’Lﬁlmﬁmﬁuammﬁﬁ
At aes (Non-functional attribute associations) L1 mwﬁ%ufwﬁﬁuﬁmﬁﬂﬁﬂj
(Symbolic associations), m’mﬁ@uimﬁmmmn@f(Emotional associations),

1A WAZANLAN (Price and value), §ifuazaniun1sadlunisld (User and usage

situations) (Chen, 2001)
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[ 6

auidenlsaiifandeatueing (Organizational associations) Usznauldsag
mmLﬁﬁ@mim‘ﬁlLﬁlmﬁmﬁummmmmmmmﬁm (Corporate ability associations) %'m:flu
AdenTesRiAendaey mmﬁmmcﬂummﬁmLmzmmum@mam (Company’s
Expertise in producing and delivering outputs) L1 mmﬁmmmﬂmwﬁmm (Expertise
of employee), AeenEen NN LAY RN 1890 9ANS (Superiority of internal
research and development), WIANTINNamAlLIad (Technological innovation),
mmﬁmmmhmmam (Manufacturing expertise), Av1xdnlalugnAn (Customer
orientation), m’mﬂu;ﬁﬁﬂugmmumiuﬁuj (Industry leadership) uazAnEan e
ReafuAuIRnTaUAedALI098IANS (Corporate social responsibility associations)
Fagziaunanuna gL uarAanstuiiaadnn sz lng A iernusuinTauRadany
%'qmﬁmrﬁhﬂﬁﬂ%sgqmﬁﬂizﬁﬂﬂué’mmmLﬂuﬁmﬁu'ﬁqLLmeé’@u (Environment
friendliness), N1sNAUFINALINTU (Community involvement), miLﬂuémﬁumuﬁ@mwﬁ
ﬁm’mLﬁ'm%’mﬁuimuﬁﬁﬂuﬁmﬁuﬁuj (Cultural activity sponsorship), LA ALNNg

o Y Y a % dl dl dl o [~3 o
a“ugmmQuﬂmhmummmmmmwmmmmnuﬂizmum\immm (Cause-related

marketing) 184AN3N3291" (Chen, 2001)
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¥ 1 o

1 ¥
Keller (1998) louafRuaspanui@anleanndusaandy 3 Uszinn sail

1. Anadluntuteyluanumenlaansdndn (Favorability of brand

. . | dlaz a = dl I a v A a ?:/ =
associations) LﬂummnmmQm‘iﬂmummmmmummﬂmmiuu%u

wa

AnsaNRLavlsrTaminarunsoneuaataNsaINsLazaiaA N ianala

Tinudadusinels Tsarndesinaaziluna WU lnARaviAwaR lwd@awan

|
v A

1 a Y oa Yo £ Adld dl
sansdualedisinalafunsmeuanesaanusiesnisiinemela mnuisenTas
2’/ [ dldl Y a A 1 da( 1o 1 Y a a 1 a
vuaziflunugeuaesdfidlnevzeliazives fudndisinaazAndingnauifuay
deelomhiuanudrdnysesagisinaeaise

2. AanuudsunssluAn@enlaensduA (Strength of brand associations)

IARAINANLINININEDIANNITaN ETBINguday AN et et LRI AWAN T
¥

! v
AYENIIaNTR9ELEINA Semnnuudeunseiuazavag fulfunnuazAN nTes

kTl

dayanaglumnnunsean uanant mnudniusaesgusinatudayaninaaiy

a
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mﬁuﬁﬁﬁfuj (Personal relevance) mefmmimﬁ@mqmmﬁ'@m‘ﬁmﬂ"«,ﬂu
fladafiganasannuuiaunisluauidonlean s Auan 1 dudeat

3. pouiendneailuanuidenlanAugn (Uniqueness of brand
associations) L‘flu'z?'q‘ﬁ'LﬁmmnL@ﬂﬁm:mimmm@mmmuﬁﬁLmzﬂiz‘imﬂmm

AuA ’] Q ﬂ'}'ﬁJLLﬁlﬂﬁl’N@’m@uﬂﬁ“ﬂﬂﬂﬂLL‘LI\‘I smLﬂﬂ@m:rmmwwwmnmmﬂumu

a

mﬂum@\igm‘ﬂmmmmimu?‘lﬁmuﬁﬂummuﬁamﬂme'qmetmu?‘ﬂm
v a i’ a ¥ a ?:/
AnAUlaTeAuAuATLIN I

1 ' '
a v a

Tneagiudonisndusinadaonudinaafiuns@udiudedidnynazdon insdud

au au o

%

i’/ = ' Y a d‘ ¥ a = L% a a ¥ i’/ =
uum@mﬂﬂumamw@muﬁm ngm‘tmummmwuni’lummum LAZATIAUATUUN

nwanenildlwdaunn c’iu?‘tﬂm:ﬁiﬂmmﬁ%%mﬁﬁuﬁf]ﬁumn% waztinlilgaauasin

o a a

nAREMINAUA WIMVI@@ LN@’&M”’W mm”]mﬁu ’]Lﬂ@‘llu @‘meimmmmmum%mmu

1 !
o a a v a v

Lﬁmmﬂéuﬁmmmmmqﬁ*ﬂmmmmmum%mm”mhm'@mmumm (Inelastic

1
=< @ o a =

response to price increase) TNUKIIANAUAIALEITU ;}ju??‘ﬂﬂmﬂmummﬂummwﬁﬂmumw

|
a % !

= a ¥ i// o o aa VY Aa a 14 ]
HATIAUATUU LAZATNANTTURNTIAUAINA @Z’&\iNZﬂ‘ViN‘LIﬁ‘IﬂﬂL@’]“’MW'&uﬂ’W’mﬂJ’ﬂQV]’Nﬂ’]?

o o 1 di aldla v v
ARATUUE DU Tunsun@uAn NEHUT 'Lﬂﬁmmmiuﬂmﬂwﬁmmami@mmumﬁuuj

(Keller, 1998)
NSRS NAMAIATIRUAT

Farquhar (1990) nan991 lunnsadreaauudeunsa WAumsduA iuazsiag
sznavlildnansmilszney 3 Usenis Ae

1. nsdsziiumsauAnli@euan (Product brand evaluation) Lﬁmmﬂ@mmw

o

a ¥ | @ o 1% 1 a ¥ o =K dl
%@Q@uﬂ’]lﬂuﬁ@“\]ﬂ@qﬂmluﬂW?@iW\TQMﬂqﬁ]i’]@uﬂq UNNITAANANAITADANT

= dl A | a ¥ v Y oAa dl dl9/ a = a
m@mmwwmuﬂmwmmumiﬂmamiﬂm WwanguslnAasinislsziiu

a

paduAn I ludeuan Tnannisdssilunsduinaesdisinaiiu aunem

wiieeiae el 3 Ussian éua 1) m?ﬂmﬁuw’mm’mﬁm (Cognitive

¥

v
evaluation) Gnm,ﬂummmmmwmim NFaMIAUANTIW LT MINAWAT A

HATUNINGINIIRINAUAT B 2) NNIRBLAUBIAIUANTNAILAZAIINFAN

PG | o

(Affective response) AARTIAWAN LT mmummmmmwmqmm FRRN

fatnAld wag 3) uualdumasngfngsy (Behavioral intention) duiflunataes

¥
d

AYINIAETY (Habit) wisansldudndne-(Heuristic) lunsidanaedudn
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a Y o

| gy 4 & ~
FIUNITNHLY iﬂﬂl,@ﬂﬂsﬁ’ﬂ@uﬂ’]uu”]LWTWZNﬂWT@@‘iWﬂ’]

a

2. VirunARsionsAuANELEINAa N30T (Accessible brand attitude) Ag
=3 = ¥ o Y a dJ al 1 A
AINgIALTI luNT9FENdRYAINAINNIIANURINLTINA Telleg] 2 Uszinn As
£ o e . . . =< o X o o A
NMINTEFAULLLERNTWNR (Automatic activation) BainmAuRaladn LR

a

HrFlnAdunmiiung I @uA uaz N1INTLFAURLILATLAN (Controlled activation)

=] v o Zj/ = 1 dl o a ¥ dl 1 o
sﬁ\‘]ﬁ]‘ﬂ\‘l‘ﬂ’]ﬂﬂﬂﬁﬁﬂmﬂl‘ﬂﬂﬁiLﬁ‘ﬁlﬂ‘ﬂ‘ﬂNﬂ@LﬂﬂQﬂUﬁ]ﬁ‘ﬁ@uﬂqmﬂgluﬂQWNVIN@’]

¥

3. ANNEBAARBNTBNATNANEIININALIAN (Consistent brand image) NMwan=nl

%

neAuAnLBau AUy ARNAINATAAN (Ogilvy, 1983 as cited in Farquhar,

Cl

Yy KX v =

v 1
1990) ﬁqﬁum?ﬁmwmwa"ﬂ‘]:mimﬁummWa\mmﬁm@mﬂé’mﬁuslunﬂmﬁ
~
94195
Keller (2003) flalfiauanunmnlunisadrananuudsunsa ldiiunsduAnunumnig
WULA1AR9AAIATNAUAN TUYNNaI189§1FINA (Customer-based brand equity model -

CBBE) @auiiaaaniily 6 Tunau sail

WHUNINT 2.11 TeHaanAInsAuAn luyNNesresdLFing

Resonance

Judgements | Feelings

Performance Imagery

Salience

fisn: Keller, K. L. (2003). Strategic brand management: Building, measuring, and

managing brand equity (2nd ed.). Upper Saddle River, NJ: Prentice Hall, p.76.
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NN9AF AN HEULLIANZTBIAII1ALAN (Brand salience) TRNANNANAUTAL
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IS a 1% '

o a ¥ dJ M v =X Y o :l/ 1o
mmmwuﬂ;ﬁ‘ﬁlummum sﬁﬁlﬂiﬁﬁﬂqﬂﬂ\iﬂ’]??@ﬂﬂj@ﬁlﬁ"]@uﬂ']m’]uu LBFIEINTAN

L1l
|

lfemnuimenTeamnsAuan datsznavlisng Tams@uen (Brand name), 1a

o Y

1A (Logo) uazdnyanmal (Symbol) fudayanatfluaruanaesgiisina

WeanazlifusinadnlalulszinmuaznuantifvesduAndnanimaeuaues

ANNABINTITBIALEI LA T9N19aF19ANATEMINE TR AUAIIL a1un9nvin
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Ialaennsadaenansningndusi (Brand identity)

N1983 93T ANEN N UIAIIAUAT (Brand performance) tlunnstaeszy
AnstlszTeminesdudn G9A1dlsrAnininaesnsdudn unnalenuaniRves
a v 1 o a v 4‘ % a a a v =
AUAN UM NTBIANHUELIRUAT TIN1TATWUILANTNINTBINTAUANALH
PINNANTUSILANNE NN IUN1IABLAUBIAIINABINITUBINLTINA
Beazganliliemnusasnisdnuailselomd (Utilitarian) wazmdudinan1ssn
m’m;ﬁﬂ (Aesthetic) WAz ANNLTEMER(Economy)

|

v a -dl [ a v . dl a Y a
NI1TATWAUANTNLNLINUATIAUAN (Brand imagery) GNL‘]JHWJ”IN@WH@QE‘]_I?IJW@

¥

ARATIAUANNINATURINEITNNNINNINANNIT LA TR E UAN %ﬂﬁﬂ‘\]&ﬁﬁl%"ﬁﬂ\i

o

AUAUANTRNEUANUIRUANAINIIDNBLAUBIAINABININ A UAIAN

o

a a Y a 4‘ dl v a dl a v
LLZ\]ZQW}W%I’T‘I]@\?QU?IJ’]V? TIANTANTINANUAUAN NN LINUATIRUAU

waznedaNaIinaNNIs sl HUTaNIILaNse
nnsa¥edefn@unaaiunsduAn (Brand judgment) {lunsyaitium
AHARILLATNIUssuAAUAN89E1LINA TeFUEnATNAzIEY
UsrANENINTBIATNAUATUALAUANINTBIAINRUAIN I TUN TR AURINRWAN
B9eaALsznaudAnylunisndun@uAntiu Jag 4 sznns As ArunInaeg
AuA1 (Quality) ANUNETeNe89RT1R1AN (Brand credibility) N13Wa17040
ANANIZANYBIATIRVANTLALE (Brand consideration) WAZAYNNIMLANIN
284M91A1UAT (Brand superiority)

% =R dl o a v .
nn3a¥1eANIANNE i URIARAT (Brand feelings) Hlunnsnananesnig
ansunlansdudresiising sailullFasluduanuasniay uazisziu

dl ' o Qdd‘ dl =] -dl o
A NguUssLansinaiueanly Tnedanavilasuulasponuddninaniu
pIAuAnaevdLInAtuaNsnN A laEN19aF9ANF LT N T N LT

=R

- Py . L o vt Al
ANTNDULATAINZFAN(Transformational advertising) ‘Emﬂmimwmmgmﬂm
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slangsn@uAiuannsauiieliidue gUuuy Ae mnuaugu (Warmth),
AYNAYNAWNL (Fun), AYNNALFL (Excitement), AnNdaansie (Security),

N1781aN5UN"949AN (Social approval) WazAMNELDaRAEY (Self respect)

a %

6. NIAFNANNANNUSIUAINAUAN (Brand resonance) MuNaITNARNFANYNNL
o a v Y a dl o 1 o a a U ai
AumsAuA99g13InA Iannsntinlilgaauinasans@usnlungn
dl 1 [ [ & A~ [ % A o a a a
TegnunrautaANdN A usaan Ay 4 sxAu Ae ANANALTINEGANITN

] £3 v ¥ v ¥ 1
(Behavioral loyalty) 3aiilunisedn Tetesass wazde luiSuinunn,

|
A =

ANHKNWITIANNEAN (Attitudinal attachment)Aan sNELEINARALAR LT

14

! a ¥ =] | a . A
UANRADATIRUAN, mmgmﬂlﬂuﬁ;mummmmum (Sense of community) AR

g

nnangnAtiANdeanes (Kinship) 198 AMNKNTU (Affiliation) TLYAAABLT

HAudanTleeiuns AU 1 §19nsdudn vsaninauesEeEm,

o o a . a g dl Y a = =3
WuarAtyu1iT9gn (Active engagement) aziintiuiagiizinadavusnlaluy
N9 AATIIAT AN UATRUNaRAUAIUANIULAA NN TaNTaLE INARI

v
1 o

AUAWINTI
NISINAMAIASIAUA

Cobb-Walgren wazanz (1995) lAiauagiuuunesnisinaniains@uanls 2 gl

o dgl
LU AN

1. N9IRAMAINSIAUAIALEIEN15IAAIUNISIdY (Financial measure)

|

\unnsdnpmuAnduiianaeldaesdudninad@udsauinauiume lives

1 ' v
= a v v A a8 Y o I

Aud Tl Aud Fenelddaudia (Marginal income) 1893 UANARINAUATUAZH
unnnnAudn dfinsdud wesandusinafiaudesnisdudnunnndy, ANHNSATIAN
Fudldgandn wazmeiddunulunisdniufanssuneniemanaditennds (Kapferer,
1997)

uana"Ni Simon waz Sulivan (1993) NA199IN1IAANLAININRUAIATTANARIN
puadedlvree A ulunae esanmafuasnsnasieuisainlsluewanes
panAuAnle TnausdayalunisdssifiuauAinauseanidu 2 lsznm fe deyasu
umnA (Macro approach) fidunsinaninnsaudlusziuesdng uazdoyaguaania

[ %

(Micro approach) N9AAMAIATELAN IUSTALIRTAWAN TUUIARAINAINARAARESTIL
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Schultz (2000) Aina1291 fane@uAnannsntseiugamfudusouilunislesidu

ARANRINEUAT wazannsatigaAiuiduglunisaianisniyaA i ins AuA Az

STl Mahajan, Rao, WAy Srivastava (1991, as cited in Cobb-Walgren et al.,

1995) leaanldyarNANENIN (Potential value) 199ATIAUAINININNTTARATUAIATIAY
% d” a . . % [ 1 a % 73

AN wanani dReans Financial World Tiauauuanislunisinguainsdudnlaaldnig
ﬁmqmmﬁﬂmw%mmmﬁuﬁq LATNANTUNIANNLINLNT9189RINA1AN (Brand strength)
Tusuaesnanaiiugiln (leadership), ANSTUAY (Stability), RILIAABNNINNITAN
(Trading environment), ANITRANE (Internationality), ﬁﬂﬂ/]’m“ﬂmqﬁ@luﬂmﬂm
(Ongoing direction) mmﬁﬁ_lzwuﬂ’]ia@mi (Communication support), LL@tﬂ’]?ﬁj&lmm

NNNHUNNE (Legal protection) uaNANUSINN9InAUARAUA TANANTUIAINIRY

¥

aaUluNI9a59RINANAY TATNIAINANNRTINIZANT N8R R LA Nl

2. NMSIAANAIATIRUANLALLTIENITINATUYNNDINLEINA
aunsauLiveanidunisdnAuAnduA Ingdnainnisiuiuesdisina (Measure

, . 4‘ [ % % o a %
of consumer’s perception) Fag1u130dnlaann mmmwuﬂﬁummum (Brand

¥ [

awareness), ANHLTANTEATNA AN (Brand association), @mmwﬁqmm (Perceived

a

% a v

quality) Inge1aaz i FauNeUsEINAUANNAT AUALAZAUAT IR RN AUAN duFunisg

[ % a ¥

ARTIAIATIAU nanszinmuiia Ae NAANAININAUANIAETAANNNEANITNIRIHLTINA
(Measure of consumer’s behavior) FaanunsnsAlEaNnANLANAR AN LA (Brand
loyalty) has mmlﬁm%ﬁ%ﬂmQuiummqq (Willingness to pay a high price) %'qmﬁm
@mﬂ'f]mmauﬁﬂmﬁiﬁﬁmﬁmé’mgummqﬁ’ju?Iﬂﬂﬁumi%f?m%qﬁmmﬁui’l,m:

WO AN9INLR9ELTINA(Cobb-Walgren et al., 1995) auiafuslnainnisiuiudaaydniii

TAanganssnteaziinllgnurinsduinlungn (Biel, 1992)

q

Aaker (1991) lSiauansinanAins@udn luyunesresdusinatuin Tnaaunsn
1 ad o { ' A
wisisnaineanidy 2 ngutas Aa
1. nguidpainnisiuiaesdisina(Consumer perception) detlsznavlildae

o = b4 dl | o
ANAITNIINTIUATIRUAN (Brand awareness) TIUNN99AAINNAINITOUDY

Y a

fislnalunisananvizasyaniivnsduin dnfusinafanman@udvzall

a

v
Y o

wazmIARA T uANAU Iz e AoTeN leaRea T UAIIAUWAN (Brand

1
a @

association) NTlUANNANAUTA T AN 18N LUINAIRUATUAIINN INRNUD
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a
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55 yeyiid (2541) lavinnisAinenisdnnuAinsdudresdusnlssinnidas
TnerlavmuumsinAAInAuALLL 5 TTadea LU ANAANAIIALAIDY Aaker
(1991) wmsdnssnanatsenaulidog mnumszninFlums@udn, Anuaeulunsduii
(Brand liking), Aaxanalaluns1@uAn (Brand satisfaction), ANANA IUATIAUAN LAz
ANASlaTE lUATIAUAT TIWLIINITATAAINAIIANTDNNTILINEUADIANATNR AN
Ifatnedniau Inalavnigeneat unasigauasininuinasnss (Construct validity)
e lg

NN USRUsUUA (2542) Tinnnsdnsniamuduiugsend enAIAsAuan
Tun Aonumszmindlunsduduazlamn, aAnudenTans@uan, nsiuiannin

a % [ o ‘dl a dl %4 ! o a %
ATAUAN NUTIAFENINARINNIIAAAITNINNITAAA 1mm nseansuluns@uAn
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(Brand acceptability) A NARIAL lUATIALAT A NTuTeUlunIAWAT LazANAlate

A

TnalduunAnGasnnAnsdusaeg Aaker (1991) 2a4AUANNNANNINLIRUEI(High
involvement) léun snaiusiiidanans LasAUANMNANNIALIRUAT (Low-involvement)
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N nngnIuZaaenIndudi Ndwnasannflate saensdudiseaulanuaznsAun

a

' v 1 ! '
o a o 1%
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a [ :J/ dy Y a
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WUINIY AT
N1SINAMAIATIAUAININEBN (Indirect Approach) tneiinann manumszuiinglu
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A EiREaTUnT AU (Brand Knowledge)
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ATTRUAN 19 N3TRRsANTLTaY ALLTInse wazAuTanELTaIAEan e
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1. n139AAaeRBNNTTe LY (Comparative Method) dinaziilunnsiae it
nAa4(Experimental Research) lianAaa L ALARLATNANITNIELEFINATIHS D
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BRUNINN 2.12 LuAAT AUARWLLadALTENaY 3 1sznng

Attitude

Cognition Conation

f17: Lutz, R. J. (1991). The role of attitude theory in marketing. In H. H. Kassarjian & T.
S. Robertson (Eds.), Perspectives in consumer behavior (4th ed.). Eaglewood

Cliffs, NJ: Prentice Hall, p. 319.

LHWATNN 2.13 ANANNUSIR9a9AlsenauiAuAR 3 1Usznig

COGNITION <+——» CONATION

AFFECT

#": Schiffman, L. G., & Kanuk, L. L. (2007). Consumer behavior (9th ed.).

Upper Saddle River, NJ: Prentice Hall, p. 256.
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LAUNINT 2.14 LWULANABSLUIAATALAR LLLBIALIENa LA (Unidimensional view

of attitude model)

Beliefs Attitude Intentions Behavior

(Cognition) (Affect) (Conation) (Conation)

R Lutz, R. J. (1991). The role of attitude theory in marketing. In H. H. Kassarjian & T.
S. Robertson (Eds.), Perspectives in consumer behavior (4th ed.). Englewood

Cliffs, NJ: Prentice Hall, p. 320.
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3. Experiential hierarchy guutiuiiazlimnnuuansngann 2 giuuuusn Insazidu
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v
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BNUNTINN 2.15 LULRNABIRNAULUIBINANTENUNTNANAUAR (Hierarchy of effects)

Standard learning hierarchy

Attitude
Behavior Base on cognitive
information process

Cognition

Low-involvement hierarchy

Attitude

Cognition Behavior Base on behavioral
learning process

Experiential hierarchy

Attitude
Base on hedonic
consumption

Behavior Cognition

#i11: Solomon, M. R, (2007). Consumer behavior: buying, having, and being (7th ed.).

Upper Saddle River, NJ: Pearson Prentice Hall, p. 238.

¥ 1
U4ana1NT Mowen Laz Minor (1998) Na1991 4a7un1sallaz@aiindananaidn
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naw waz THinauagluuunisfisviruaRinaFAnangliuLila Aa Behavioral influence

hierarchy
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WHUNINT 2.16 LULAa89 Behavioral influence hierarchy

Behavioral influence hierarchy

Attitude
Base on situational
or environment

Behavior Cognition

A Adapted from Solomon, M. R. (2007). Consumer behavior: buying, having, and

being (7th ed.). Upper Saddle River, NJ: Pearson Prentice Hall, p. 238.
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Aa §131nA (The person), 10NESNasBTIAUAR (The attitude object) LTUALAN A9AIRA

ANNALRLA (A related object, person, attribute, or consequence)
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WHUATINT 217 ULULRIARINGEN1TNEANNANAATEY Heider

O The attitude object

The Person P

X Arelated object, person,
attribute, or consequence

fnn: Lutz, RJ. (1991). The role of attitude theory in marketing. In H. H. Kassarjian & T.
S. Robertson (Eds.), Perspective in consumer behavior (4th ed.). Englewood Cliffs,

NJ: Prentice Hall, p. 321.
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WHUNINT 2.18 BULANA93ULLLIIDIANANAATIN 4 F1luLiy

+/o +/0 -/0 -/o
P/ 4 P/ P/ + P/ -
\x \x \x \x

f11: Lutz, R.J. (1991). The role of attitude theory in marketing. In H. H. Kassarjian & T.
S. Robertson (Eds.), Perspective in consumer behavior (4th ed.). Englewood Cliffs,

NJ: Prentice Hall, p. 322.
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N u)ANANLAUANElsEN1S (Multiattribute model)

Fishbein (1963, as cited in Assael, 2004) flauauulaaadAnaNIRIATE
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WHUNINTA 2.19 uiUANaedAMantRnanesznis (Multiattribute model)

Evaluation of product
attribute

\J

Brand beliefs

,

Overall brand
evaluations

Y

Intention to buy

Y

Behavior

Pun: Assael, H. (2004). Consumer behavior: A strategic approach. Boston, MA:
Houghton Mifflin, p. 225.
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—»[ the behavior H QOvert behavior J

Evaluative aspects of
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consequences

Normative beliefs
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Subjective norm }w
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f11: Lutz, R.J. (1991). The role of attitude theory in marketing. In H. H. Kassarjian & T.

S. Robertson (Eds.), Perspective in consumer behavior (4th ed.). Englewood Cliffs,

NJ: Prentice Hall, p. 332.
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#": Schiffman, L. G., & Kanuk, L. L. (2007). Consumer behavior (9th ed.). NJ:

Prentice Hall, p. 264.
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Y a al

vuiugutesteyafusinadl uaziaenasEuATIneUaueIANFeen1sIeenuesld

be o

NNNGR UEIRIAnAUlaTeAUANYFE1EN91IU TeaeAARDINL Kotler waz Keller (2006)

dl J 1 a d’l a % A a Y a :l/ | 1 !

InaadIngAnssuNNITeAuAYTeLINNeeLT InATL ilunsneuaue e dIuLlsvan

nensaatnaeddiing Tdanavdu dudn 991 deanianisdaanmnauaznndaasNnIg
44'9/ a ' = v a dal -dl ! o -l% [ o

e Tnemfislnausazauazinsyuounisdndulagenuansdisiueanly auagiuilady

neluiayanay MadlniuuazFauideyatingns, weasla Hauas, woinssy,

¥
yaannmuazgtuuulunisaiingin uanantanwuandenseusagusing i

o/ o/ Y a a 1

Tusssn, damu, praunfuavEniananaseising ANannasenisindulageves

Y Aa

HuUtnA A uReai(Engel, Blackwell & Miniard ,1995)

u

Hanna uaz Wozniak (2001) flaldasuneiaindinissindulamenesduiing

v a

WlunsuAtoyungluuumiia Inadadislnauitamnuuansnesyudedangusing

u

1
a 1

Faangaziilu (Ideal) fudsngusinaiuag (Reality) HistnaazEnnszuaunisudla

U

| ¥
=2 o

1 dl a dg( A dl a ] =3 dl 1 v
AMuAnENsRATW awd latlgymniisauiaztinliganuienalalungn anaaznanals
LY oa - > , Y = o A Ay a a o o v
31 fuslnaaziinisssqesananaluazidandadanifusinaaadnaiunsaninlinuesussg
qaauNnenmueIrald (Peter & Olson, 1996)
1anaINi Solomon (2007) liaBunaiaEng Jisinaazinniamdayanaiiuse

v a ¥ o L a dIQ/ a = 1 Y KX o v ij/ a
ﬂ’]?lﬂﬂ'&lﬂﬂLL@’J‘L&’]N"I?"JU?’JNﬂU%@Nﬂ@Lm\IVIQ‘]_I?IﬂﬂN‘ﬂ%I] LL@"J@\?H’W@HZ\]VNMNmJ”Iﬂﬁ‘?.iLﬁJu
= o =

AINAUANIL INBFRALTARDNNINA NN ZANTLALEININNI4A
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1%

Hanna waz Wozniak (2001) na19491 nssindulagevasfising § 5 Tunau Al

|
QJ

1. YUUBINTATEUUNDIL YW (Problem recognition)
nsaseminieilymaesguslnanunalienufieIn s uAFaLENINaAD LAWES
v 4} % [ 1 3| % dl a v Y oA 1
AYNABINTBIALEN T9AdNERINIIAINaTuaNsiasnisiiiaansagLlnAll
Tfunannsnsyguaasinnisaaie

¥
Assael (2004) , Mowen Wag Minor (1998) nanadinisaszudnisilymaziiniy

f
A voa v Y oa

Waguslnafinaanian annaseudnadensngiusinalueg (Actual state) fumdN

a

f
Ay a ¥

¥ dll a 1 49( Y a aa
FiRaNng NUUTINAREINITITU (Ideal state) Lml,ﬂmﬂmﬂu@u@mu K13lNARTUIAENNg

a

1
o

v o dgj a v A a dl ] % 1 a a v
AT ﬂ’l’mﬂllmq'Z\]ﬂm_lNﬁtﬂﬁlﬂﬁﬁ‘ﬁ]'ﬂ@%ﬂ’]ﬁﬁ‘ﬂﬂﬁ‘ﬂﬁﬁ‘%ZQ’WJJ’W?DVI’]IM?]QWN@Nﬂqf\]ﬁ‘ﬁﬁ')’]ﬁ@\i‘ﬂ 21N

Uslnaluegiugsndagiuslnagasnisaziilu

u

v 1 v
Solomon (2007) nan941 nsaszutiniatloyunaesdusinatiuauisonazifinauls

A dl Y a o K dl a s o Wy
2 wuy Ae NengUslnanssminnetloymininaananiunisndilaqiiu (Need recognition)

A A oy Ay a Y % o & = <A
b LN@@UﬂWVINU?IﬂﬂIm@%uuVNm@\‘] LL@zﬂ”l'a“m:ﬁuﬂmﬂﬁyﬁﬂu@ﬂgﬂLL‘]_I‘]_IWLN AR

a

dl Y a = % dl é’ a . Ve o 1 1 a
NM9NELTINANAMNABINIINGITUNTILAN (Opportunity recognition) ENAARENSLTUAINLAN

1 ]
a

duslnaldsnaustivie Honda agf udidaiuawauldonaustva BMW nandsneusiaes

ey Histnaazifinanneenniazlfsnaustiia BMW lus

1 v
WHUAWT 2.22 Tupeulunszusunisindulareaduiina (Stage of the consumer

decision process)

‘ Problem ’ ‘ Identifying and Post purchase
recognition ‘ Search ae:rean'hn;':ttil\rgs Puchase consideration

Pun: Hanna, N., & Wozniak, R. (2001). Consumer behavior: An applied approach.
Upper Saddle River, NJ: Prentice Hall, p. 294.
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RRUMNA 2.23 nnamszuiinietloyunAifiag (Problem recognition)

Ideal State
A
Actual State #
. . Need recognition
No problem Opportunity recognition

111: Solomon, M. R. (2007). Consumer behavior: Buying, having and being (7th ed.).
UpperSaddle River, NJ: Prentice-Hall, p. 308.

Maslow (as cited in Schiffman & Kanuk, 2007) Na1991 AIMNABNNIIUBIN e

v
v a

uiey 5 4u Inailanudesnisludunsingalaiunisneuaueaudaiuasinousednis

1 % 1 v [ 1 v 1
TuaaudungeanllannianllGes ) Inadesaduainanusesnisludunaingallddun

1. ANABINIINNATUNILNN (Physiological needs) Fupanudasnisdi
ﬁugmmmmmﬂ’ i a1uns, 140, 81N meﬁ@g_jmﬁﬂ

2. AMNARINNININAUAINNLaaAsTe (Safety and Security needs) Wu N13LATL
nstinflas uazAusiAg

3. AYNABINIINNAIUEIAN (Social needs) LW HATAIN, Anauisn
uaznsifluisensyludsny

4. AuAanslaFuAnuTiuiae (Egoistic needs) 1 N13lAFUNNTENERY
warn1slszauAudniFa

5. ANFaani1slszaumnndsaludan (Need for self-actualization) 11

N9FNLANAYINFABINT N UAWeslunnlsznis
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WHUNINT 2.24 A1AUTUANABIN1ITBIN Y189 Maslow

Self-actualization
(Self-fulfillment)

Ego Needs
(Prestige, status, self-respect

Social Needs
(Affection, friendship, belonging)

Safety and Security needs
(Protection, order, stability)

Physiological needs
(Food, water, air, shelter, sex)

#": Schiffman, L. G. & Kanuk, L. L. (2007). Consumer behavior (9th ed.). Upper Saddle

River, NJ: Pearson/Prentice Hall, p.103.

uanNANt Assael (2004) fielAutiamanusaanisresgusinaeandu 2 gluuy Ae

1. AauAeIn17 A ul s laaiiluns aas (Utilitarian needs) WluAausaanis iy
v dl %
AN

dselamivizanuantifves@udn Wy aAvununi, anntszudn lunistedu
UszTumildaasiiu fuslnaazipnuaulaludayatimasiinaaiupuantifuaziles Tamd

2. ANHNABINITIUANUE17HAS (Hedonic needs) WluANFaIn1Nazlffumany

NUEHLBNTNOILAZAUAUINITUD

Aanalaanns 1 FAuAN TIANNARINITAINAIINANNAH

a ai Yo a a v dl £ o 1 d’f [ %3 o a

UslnanliFuannisElnagudi Teanusesnisienainazavesiuilads 5 tsznng aail
2.1 dszaunisninasiislnaluans (Consumers’ past experiences) ¥n

v Aa 1% Y a v a t%l’ a % ?;/ % o/
AANAIRAUATININ LL@%Q‘LI?II]WQZG]ﬂ@ui@%‘ﬂ@uﬂ’]uuﬂ’)ﬂﬁ]’)L‘IN

©

©3°

Y a

NLT
a

Inalafutlszaunisaimaainnislinsdudiudn fistnaaslnnusenismnsm
AudianlunsmeAuAATsie
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2.2 ANBuzlenIzA1e3EL3tnA (Consumer characteristics) dilsznay
Tldrsdneuzianizdoniedszang i e a1g 91els anIunIw uaz Annue
LRNIZAIMWNAFINY1BSFUTINA 11w ANFAN JULILNNIALHWTIATeHLTINA
ROUNEVENAFAEANABINNITANHLTINATSAY 1MW ATaLATINRANNTEN luATaLATY
o a % o‘d‘d 1 1 o dld a ¥ [ %
NN JANHAMNFBINIIINLUANHIUN A MEnd ATa AT NaNTnias sy
2.3 us999la18951i3nA (Consumer motives) U39q3lanagannanAuli

Y a

fralnaazidulssgANFaIN1s189mn uanani; us9qeladaiinalnemsasianng
Usziiiunsndudansae

2.4 BNENATBIANINILIAABN (Environmental influences) L9371AF1UNN4
ApuuALTRILAIIN LarBYENATeufiau ATRLAT) WAZETMINANAR AUUAHNA
r;i@mmﬁ’mmil,l,@zmiﬁmﬁu%%mmﬁju??nﬁ%qéu ANARLiNgLTl WalNAzE
ansnasiegniumstesieldaudludamlszandu s
25 ?ﬂlqm:éjumqmimmmiuﬂﬁm (Past marketing stimuli) %@uﬂmﬁlmﬁu

v a

a % % = ! % Y o a d‘ Yo Y
mmumLmemmumammmmmmwmgm‘ﬂm IﬂﬂVIfﬂUﬁ‘Iﬂﬂ@ﬂﬂ?Uﬂ@Nﬂ@

N TUATAUAENWN N THELN, FIUAN, WITN91UANE LAZANNBUNAFLIIR
2. AUABINISAUUITAYA (Information search)

Solomon (2007) na1941 NMaAumdayaiilunszuaunsgusinaniinisdisma
v dld 1 v v Y oa dl o U v a dj
dayanteg luaninuandensausaiizing ietirdeyasnldlunsndula deanszuaunis
% Y a 41{ d‘ Y a % o K dl a d? ¥ Y d‘
Aumndayasviiatwidedisinaldassuinfsilymnfaau wazdeasnismndagyaiiie
v
sznaunissndulalunisuiilymiu

JustnAazyinnsdayaainnielusaguslnales (Internal search) naw

1
o

Tnagisinaasisdayaninandasivdeiug Aaluduuanuazduauigisinalafuunann

al o Y a 1 dl v o a a v 1 v dl al 1 1
aR6 luANNIIAT (Memory) 90913 InAnaw Waduslnalavnianindayanauasiosls
Wenalunisdndula Justnaasinnsdumdayaainaiauan (External search) LKA
(Hanna & Wozniak, 2001)

uANAINI Hoyer uaz Maclnnis (2001) na1q41 fadalunisdumdeayaainnnauen
Y a i’/ d? I o v 1 . .

189513 INATIU Azueg fuusegalalunisaunndesa(Motivations) A3NaIN13ATUANS
Aumdaya (Ability) wazlanialunisdumndaya (Opportunity) Tnausiaziiadeiiug

seazidenfasalilil



81

LLNgﬂ'ﬂumeﬁum"ﬁaga (Motivations to process information)

Hoyer uaz Maclinnis (2001) nanadniladendenasiauseqalalunisdumideyaann
¥ Aa 3.’/ IS ¥ o A
neuen1edLs ATl 6 Usznismnarii Ae

1. ANERBLAZNN3FUEANMIALN (Involvement and perceived risk) £Li3lnAas

a
a v

dayanniaawinlaiuauegfuanunasiaesduiua iz inn SnauAndmAN

! ¥
a

Neiuiugulnege (High involvement) fuslnpazindayaniauaniiusinau gy

A 1

b

¥ a

LN@EU?IﬂﬂG]ﬂQﬂWT@t"]‘JﬂUWWN WuduA NN AILNILaLH WJ’WNLﬂEIQW‘L&ﬂUEﬂJUﬁ‘IﬂﬂN’m

a ¥ k4

o ¥ d‘ v v dl d” 1 = ! v a del/ ! a
N‘Llﬁ‘Iﬂﬂ"]ﬁ/ﬂﬂ’]ﬁ‘ﬂ’]“ﬂﬂ%lu@LﬂEI'Jﬂ‘]_I‘]_I’Wu‘V][ﬂ@\‘]ﬂ’]ﬁ‘eﬁ@@ﬂ’]\‘l@m@ﬂ@ﬂﬂuﬁ]@@ul@sﬁ‘ﬂ LAMINAUAN

©

2

1
a Y a ¥

HAonuneRWALELEFINARN (Low involvement) fiFlnAazindeyaniauantiasndndudii

u

3

= A o A e oa o X Hu £ @ a v W v
Nﬂqqﬂimﬂ’)wu@\? LT LQJ@r;.juﬂﬂﬂmfﬂ\‘]m?@m@ﬂ’mﬁwmLﬂu@um?ﬁmgmmﬂﬂmu

v v Y A

pNdAyAusgLUlnAnnn Hustnaazvinnsundeyainaafiuen@iuieuantos udn

a

v ¥
=

AsfnAulATe (Assael, 2004) wanani AnnFuazilszaunisniaesiiuslnAnseduaiiise
119t avasnasiansfundeyaresdizinalfiduneeiu nndusinatinainiuas
dszaunsnlifeniuduAisetsnisiuies JuslneasiAntanuidesinenaiiniu
L1 ANNLRENAN1NNTIEINUIBIRUAN, ANNAENNINIEATN, AIHLAENNIIAIUNNTRL,

-dl 9 o dl % a Y a = v 9 dl v a 2
ANNHIALNNNAUAIAN uazANIAENI9AUAR 1A HLFInARYFaIN oy anaiLAAY
WIALENNINUANIUW NaanANANRssAnTIuN e WA R laaee1FinAaY (Assael, 2004)

2. funuuaziseleminlazy (Perceived costs and benefits) fLlnpazAundaya
TnaAnTlatlaraNANAY (The economics of information) tneiFeumeuiselominaulaiy
b5 v v 1 1 1 dl dl o a Ddé’
annsAwndaya laun Anuliuiueunanas, nsndedulaldnau uazanunalalu
Qﬂl o % dl al A 1 a
nste fusuun@sll Ae van, Avunengy, mnwliazaanaun uazEu
dl ¥ rallez a VYo in/ 1 o A 1 % ai al Y a o % k2
aiilezTammgusinalafutuvindusaninnansiunuingell §uslnaazdsnsdumdays
siall (Solomon, 2007)
3. NquAIARA1lWNNINA9TUN (The consideration set) MNgNAIAUANHLFTINA
fasnsianianuaulanuanseiuinn guslnaszinnisAumdeyaainnisuaniig

'
vy Ay a

w1 usnlunguas@uAngusinadanuaulaunnsinsiudes fislnaacundays

u

AN UBNAAA
4. pnlduidlaineniunsdudn (Relative brand uncertainty) WingLzlnaiiangnu

Tudladasdudile uns@udnangs §uslnasziinisdumdeyaainniguaniiy

X
JMNAU
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%

5. A

Y a

ARNHEANIAUINTBYA (Attitude toward search) HiFlnAAZNIN9AWMN

a

=

% Ql -l% Y v oa a o led 1 v %
TRHANWNHNINTL DU TnAl ALARNARANITAUNITRLA

|
¥ ¥

6. A ndnufiarasdaya (Discrepancy of information) e & s inTuly
ANNUIRREN HUTINARTNENENNAANEN (Categorize) tnelddnyannuinida)
Y Y a

1 Y oa ] [ % AI dl a 3 1 2% 1 1 dl = ] v
wivnngusinaliaunsndn@aminaaulud e lunguinuesdeld Jistnaazundeya

a

NHLANAINANEUBN LA NNINTL

ANAINITA LUNITAUMITBYA (Ability to process information)

[ % ]

Hoyer waz Maclnnis (2001) Na1991 tadeNdanafiananNaINisa lunnsAumn

dayaanniauenaasgiislnatiuil 3 Usenafall

¥ a

1. ANFeeLFlnA (Consumer knowledge) gLiFlnAazyinnisaumdayaann

a

nauenanatiefuilnAlANglwEdAn (Complex knowledge) WEafLATIAWANTIL

1 o = ¥
QQIMQQWQJVIN‘W PNENRLLAI

'
a

2. ANHANNNIONIANAR (Cognitive abilities) HUFTINANNAMNAINITONINAIN

o

a dl a cY dl ¥ % = % ¥ é/
ARRINATNITDIATICUTDY AN ‘].I"‘ﬁ‘ﬂ‘hﬂﬁ ATHAIMHABNNITIRHANNTEUDNNINTY

u

!
a =2 o

3. Anmaugneilazans (Demographics) HL3lnaniseAun1sAnENgeinazil
2

a

2% dl v v v a d91 1 dld o = OI
LLMQIMNW@%@%?]’]‘H@H@IMW]WI ﬁ@ui@eﬁﬂﬂ’]ﬂﬂﬁ’]%lll TNANTIZALNNIANHIAN

T@mﬂ’lumsﬁumﬁ'aga (Opportunity to process information)
uananfgusinaaziusgslauazianauisalunisdudayaainnanauen
% ij/ Y a L% = % 1 ¥ -dl o 1 é’ 1
waniu friFlnaazsiasilanialunisdunndayaainniguensay delanasinaitazuuae)
Autladufssialii
1. tanuaesdayantin 11416 (Amount of information available) Tunnssindula

Y o a

%’mj'ﬂﬂﬁg‘]ﬁiﬂﬁ Ll?mmmmmmﬂ’]’mﬂ@ﬁ@uﬂ?ﬂﬂmm;mLﬁﬂﬁqiﬁ@ﬁu@gﬁuﬂ?mmmmmﬁau
A luviaenan Wmsju?‘iﬂﬂﬁ‘ﬂ@mmhmiﬁum%’mﬂ@mﬂmﬂu@ﬂLﬂ'mmm%u fislnaacd
Uannsmesdeyaiansnsarin U dRiamnnt

2. gﬂLLumjﬂﬁfaﬁﬂ@ (Information Format) gﬂLLUU%@@%@HMWW?MWME
nazwaunsdumndeyaldiduieiy vindeyaiiedluumasiinannwane uazsnaanud

1=l o ¥ [~3 o Y ¥ 1 1 dgj v Aa dlv a 4
LANAITNANATY R Iﬂﬂﬂ@ZHﬂﬁuMq‘ﬂ@H@m@VLﬂ %)% ﬂ’]ﬁ“‘ﬁ'ﬂﬂ’j‘tﬂuﬁqﬁ]%@ﬂitﬂﬂﬁl@x‘mq

da3aaNAUNUIIMUNEFINST
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a

3. wanlunnsdumndaya (Time availability) 81gulnalnanlunnsdumdeys
¥ a = ¥ 17 QI é’
WnfuslnAazilanialunisdumndeyaannieuaniiauinau
uANAINI Belch G. Ua¥ Belch M. (2007) fialénanafivunasdayaniauaniy
UslnaaunsnAundayald Tnaunasdayaannauaniguslnaaunsniuaiunsmnay
uwiivaanlaiily 4 Anmouzae
1. uwiasdinyatlszinniyana (Personal sources) Wit LNaW, (UIH, YARR IUATALIATY

A v
NTRRTINIU

1
a o

2. Lma'q%’mgwuﬂﬂ’]immmmu@34151’ (Marketer-controlled or commercial
v 1Y 3 v 491 N
sources) 16un m@g@mn‘ﬁmwmﬂ, WUNUINE, Aaa U AT (Point-of-purchase),
Aulnfaesduen wazannunediannsaindnd9annuzsnianaeduen
3. wnasdiayasna13nie (Public sources) kiU UnAN IURSNLWFNiRiineans
WATMIABANA viTaNesu (Forum) ULNIZAUEUNUN (Webboard) LB 1nasiim
5. dszaunisniaesLsing (Personal experience) 1y N1snaaad dauAN AR

Y a

HL3tnALea

Assael (2004) Miutisszinmaesumasdayaainniauanaaniy 2 15 Ae wiad
v da - W
m@yj@mﬂu‘j_mﬂmmﬂuhuﬂﬂ@ (Personal and non-personal sources) LAY LARIIDL AT

ﬁﬂm@mmmmuquvl,é’tmmfm@uiﬂﬁ (Marketer-controlled and non- marketer-controlled

sources) AIWHIATNT 2.25

WHUNINT 2.25 unastiaya1edgiislna (Sources of consumer information)

Personal Non-personal

- Media advertising

- Salespecple - In-store displays

Marketer- Controlled - Telemarketing - Sales promotions
- Trade shows .
- E-mail - Packaging
- Internet advertising
- Word of mouth - Publicity
non-marketer- - Professional advice - Neutral sources
Controlled - Experience from consumption {e.g. Consumer reports)
- Chatrooms - Infomediaries

{e.g. Product review websites)

fuN: Assael, H. (2004). Consumer behavior: A strategic approach. (8th ed.). Boston,
MA:Houghton Mifflin, p. 188.
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annuEBnNaziiuledn uwiasdayatlszinnyananiinnisnainainnsansun e
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A8 NN, NNTUNEAUAIYTRLINNTEN N INTANA (Telemarketing), NLLAASRLAN,
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a o a . dl % a % ] Y a o o Y dl [ 1
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nsL3ina uazAuARiANe e desiuduA e luiesaunun luaume it
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nsdszanduiug (Publicity), nesenudayanineaaiunistdina (Consumer report) Bnu
4 da . I R JU
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el 1w 1Bulasumaansnddnen (Product review websites)

Y a

uaNaINi Assael (2004) flfasuneiiaindn Tnsunasdayaniinnisnans

o o a

v v
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3. duaaIn1sUsEiiuniaan (Evaluation of alternatives)

¥ a IS4

Schiffman wag Kanuk (2007) nan991 nasanigistnaddagyanlsainnisdum

u

Wewauda fislnmaaziindeyanldunldlunisdssifiunaaen Gadull 18l 2 anwoy
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a A 1 a ¥ dl ¥ a ! v a dal
1. Nmiﬂm%ﬂa‘tzmumqLa@ﬂmnﬂqummummm@uﬁmﬂmwmMu%m@

a

(Evoked set) Tnainfudafisinaazinannsduin 3 lunguasnanlszunns 3-5 nsdud

1
v a %

anynATAuAIRIeisINa luaaa Taansdudi lunguiidnazilunsdusnnso

Y a al

fuslnadiAnaulaagudn 1 inTesneNiamasitinym (Notebook) Tuiiasnainiinaie

a !

INAUAT uAHLTINARNAAzIABNNgNATIAUATNARIIAZE (Evoked set) 18115 5 fgAuAN

L Fujitsu, Hewlett-Packard, Toshiba, Sony waz Thinkpad Wl
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Y = a

2. fislnpazisziiiunnaaeniaaAnilalenaniis (Attribute) NELFINAFBINIS
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a ¥ Y @ a a ¥ ] ¥ a ¥ A '8
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HpandnAtysesadilFes Aastadu mndusinaBeannaniFaes
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q
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ﬂ‘ﬂN‘WQLm@ﬂumuﬂmuqﬂuﬂLUWW@@ﬂ@uLL@Q@QL@@ﬂﬂﬂNWQLm@ﬂumuﬂW

¥ 1 %
utihaaaua o ilusi

2.2.2 Eliminate-by-aspects rule gi3lnaazimmuaReulalunislsyiiiung
a v 49( v =K A a v dld o o dl dl v
AUANIUNN uArRABNANAUA R AaNTRRNTLReWlaaWeN9en 1S

| |
¥ va A o A

¢ e . o L e :
wazazfnaAuANAanTEN pssiuReulanauesiaenFaany

¥ a

A d” a v dl :j/ dl P a o
sLuﬂ’]ﬁ‘L@‘ﬂﬂsﬁ‘ﬂﬂ‘ﬂNW’JLm‘ﬂﬂumuﬂ mmiﬂmmumuimmimm@mmmm

WRUANALANARNNITTUARINN1T@aNFABLLL Bluetooth TeARNNLADT

3

b
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a

fopaNNanasIinyAtivie Apple usu
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2.2.3 Conjunctive rule HLFNAALATINUIININIFIUVRILTTANTN N

49

(Performance standards) Taiflunnsgusngangusinasenivld

a
2

dmduAnladidse@nsninAindinnnsgunmiesiaen udaduinaas
AARTIAUANTIURENUANADNATIAUATINUNDTTNIATFIUNALE991

14 1 A d’j ¥ 1 Y a = I3 P2
@1l u lunaidentendestianin uslnaiinousfunnsgiuenlidn
1% ' 1 dl [ | 1A a K 4 1 dl 04
Fasnnannsiaiiedldideandi 12 mwsedund Deudindasanan neie

Leica ATNARAMNAAAAINING WIAUWTNUNIL FIANANLIGANNA

a

wsitnanwsaiiias e 3 nwsiadui gusinafazlitiandesdianin

ISR . a v
#9180 Leica N1WAN9UN LIWAY

2.2.4 Disjunctive rule 3an13HasliansueAd1aAdeiuiL Conjunctive

¥ a

dl % o zl/ OI dl o 4 ] dl Y a
rule mmiﬂmmmaLﬂmmmmgmmumwmummmuim LL[ﬂLN‘ﬂQ‘LI?Iﬂﬂ

' v
v a ca O

Iinguaesnsdudnenaeiduiiudn fuilnaaztima@uAindsvii

1
o o a

anaflatAaNAAUANNHANANTRANAUNALOIFEINITNINIGR 111

dgj & v [ o P L% = o | a
Tun1saasna e gl ‘“memmmmumLm%fmmmmmﬂm 0-100 Alalumg

a a v G%

padaluanialunan 6 U annausiialatunsinaueasaan 13 an

v ]
a

¥ [~3 a‘dl 2 o Yy A a 1 v a‘d‘d o
fuslneazifusneustivatulfinaiarsunsaliauldenausnianauis
4 Yy
ANNNRULD lAFaen 1A
uananil fistnaaziienananifvesdusnfunmueiunsdndulateuind
uslnamengadudniulsylumildass (Utiitarian products) uwaziislnaazilszidunin
a % 1 = ] a ¥ ?/ dl o a d” a % dl % e Aa
FNUBIATAUAIN TR LT It U AuA TN edndu laTe duA L ss T lid

21910 (Hedonic products) (Assael, 2004)
4. AuaRIN1sANAYLAda (Purchase)

v a da’ [ a N Y a d‘

nisendaulage iuainnisdszilunisaenresdiding mearlugiiuuaedniny
L. X , ¢ 20 XA o o -
salada (Intention to Buy) n1ssindulateananandesiuiladesine Aldannsonianisn
! £ 4 1 dl %4 a 1 1 o a % Y a
At 14 1w AnnmAeen1asun1eRu ArliudlalunuasiResduin Inedisinaas
anAMIAesaTulnE NI dayaIRNTaa LD N TaYALNNIENAININaWTaNITNI Y
8annIn13Fnaulata (Kotler & Keller, 2006) T9danAdadniy Assael (2004) Aina1991
nssindulage unldannisdssiduniaaenaesdisinatsasyinWgusinaldnsuns

a % dl d‘ o ! :j/ dgl . a del
RT1auANTGaL (Preference) Sﬁ\‘i%uﬂﬂ@mim%m (Intention to buy) WAENEANTINNIITD
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Schiffman uaz Kanuk (2007) nana3ngustnaasinginssunisgeldly 3 suuuy

=he

2§
X 4 . . X ¥ o - X
1. MsgeLiannaesld (trial purchases) dnaziiunismaniausn Juslnaasie

a v Y o ZJ/ dg/ =K v 1 a 2 dlaz a v
AuANmeaedld ATl 1FNNuN1TeAetasnd IR uANNLTInAA WA
di/ % a d’f dl Y a Yo =) [
2. 919N (repeat purchases) azinAaLHaR U INAlATIAMNINE lAaINNNg L]
g v ¥ yas aa X oy s S S .
RINAuANIW §U3inARuAeN TN AUALAN WoANTINNsTeTveeLTInA i I gAanw

¥

R3a5nNANA WAIEUAN (Brand loyalty) 16
3. MadauuLRdeyndnsrezeanq (Long-term commitment purchase) Lunsia
a v dld Y 1 v & Y @ A dl o/ v [~ %
audisznnifiengnisldeueauu wu T, soaus, §ifiu vidarsasdndilusiu
TrafislnaliainisonazmeduAmantuienaaedld s
Assael (2004) nana9ngLsinaansnnaziiNsiaduA e lunanadsassialilil
g o v o % o X A
1. N3geRRN1TaE I aanEnsiauNs (Fully planed purchase) lun1saedn

13 10A 1A UHLIA AN UL N RUA AL AT A UAINIAUTIN N URALN N9 TR R1AN 11511

De e

1
2. MeaanIn19nuanliunedau (Partially planned purchase) TeRi3tnAaz3dn

¥ dlij a g 1o My A ' d” a ¥
AULEYFRINTTARAUTzINN A LmeiuvLmL@ﬂmwzeﬁ@mmumim

D

3. mspan ki ldNnnunuldacantin (Unplanned purchase / Impulse buying)
[~ dgj a b2 dl v oa 1 b2 dl dgj a b2 2’/ Yo £ d} dal agll
dunsgedudnlnengusinalaliaeununazaefudniu e dentse ugtuuuil
% a -ERI dw a k% dld dl o o Y a ol le/ .
dnaziintulunisgedudndaainaniuiudisinasi uanainil Antonides uas
Raaij(1998) ldutigiluuuaasnisganlalionunuliassmsesniiu 4 uwuy fau

d” dl M vy 14 . &I ¥ a @ ¥ d‘
3.1 misn@‘wiuimummwLLmuimj"Lq \atl (Pure impulse) WaELFINATIUALAINING

v
a Y o o A

1eagauinANenIN s wazfndulateduAiuiun

X ° ° . A 9 oa Vo o a w
3.2 N17aRAINALUEZYN (Suggestion effect) Lu@m‘u:ﬂ;ﬂmvlmummu::umummn

u

¥ v
winaeuandulaTaAuANTIL

3.3 nstalaenneunuliunedau (Planned impulse) gL3lnAaaunldusing

1
A

1 1 v
anunvizadaananazlilde waldlfanaunulddnazgaduailszinnls

LATATIAUA A
v

3.4 nstaLda HFUNNsRauAINAaAWAT (Reminder effect) WlunsTaRuALHaE

a @ a ¥ ¥y K 5 Yo ¥ a ¥ ZJ/ 1R o a dal a ¥ ?1//
mTﬂﬂmuzmmumuﬂwimmummmmmumuuj@qmmmu%mmumuu
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5. AUARINTUSELNUNRNAINTANAULATa (Postpurchase evaluation)

o dlsJ a 9/4111 ya 1% % Y a a a % dl v a dil/
wasanngusinaldgeuasldduiude fistnaasiansnnduinsndulagelne
= | a Ay a o (Y] Yo a v .
WrauWeussndedangusinanandaien lddrasldiuaindudn (Expectation of product

a
o

performance) fUANHLFINALHFUAS (Actual product performance) MaIaNLEINARWAN

a

Tludn drdsnFuslnalasuasaiuuinniniauesaiandaantsd usinataziinanuis

v
A a ady a

v
walagnannnisldauAniiu (Positive disconfirmation of expectations) a1z InAlS

Y ¥ o a

fuasamauAUAINnAIaudaenls fudlnaasdipsinnnuianalaainnis EauAn

a
v ¥

o . . . 1 = o Y a o = 95
U(Simple confirmation) LiULAEIANLS LL@ZQU?Iﬂﬂ@%‘V]’mW?Gﬁ@Gﬁ’] (Repeat purchase) LAy

[
a ady a

vansaiarnesnalaliiuyanadu (Positive word-of-mouth) wsitwn@sngusinalésu
astiutasndndsanaandsenlddisinaaziinaanulinalaainnisldduin (Negative
. . . N Y a [~3 |d9’ a v ?:/ = ] =
disconfirmation of expectations) Qmimﬂ@ﬂm@mmumuu@ﬂ LAZRIANINITLUANAD NN
daidsannisldnan@uAtiuliéayaradu (Negative word-of-mouth) 8nsng (Assael,
2004)
d” Y a a o v o dl9/ a dgj a v v
uana i fudlnasnanarouAudeslandsannigusinageduanlludy

(Postpurchase dissonance) 16 wiu iiaAuALdasladuanlgiinssindulagniseiinlu

|
v a

d’l a % ij/ A a dg/ i// a A 1 L% o :J/ Y a = o
NITTRATIAUATUN mﬂmmummfamuumwam@iu s Aetin Quﬁmmmwmmi

b
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¥ 1 A al o ¥

Aundayavzan s NanANIaTUAYWN NI T ALAN TUATITIW Yo Aunnde @ a09RUAT
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Y a A Ay a

4 ¥
fustnaliléme ienfuslnaazananndudadlaiias (Assael, 2004)
I 1 < al v a “1/ Y a ZJ/ a d? :J/ 4
wsiaeinalafin nszuaunisfndulatevesdiiinativenaliifinauasuyniuneuls
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d’l Y a = a o da,
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siluvurasnszuaunsanduladarasgusing

Hawkins, Best Az Coney (2004) nan991 autlsgtlununissindulagevasdising

pNANNERLTesAuA iU LT InAlY 3 szinm Tnedissazidandasia il

LAUNINT 2.26 U38inN1e9n198n AW lAwUNAINIALAINIAERY (INnvolvement and

Types of Decision Making)

Low-Invelvement

High-lnvolvement
Purchase Purchase
-
Maminal Lirmited Extented
decision making decision making decision making
Problem recognition: Problem recognition: Problem recognition:
Salactive Ganaric Ganaric
¥ ¥ ¥
Infarmation search: I.r'ﬂn.:ml‘l.ahﬂn search: I.r'l‘anm.atmn _saarl::h:
Lirmited int I = Limited intarnal = Lirnited intarnal
- HmEad ntemna - intarnal = infernal
¥ Y
Alternative evaluation Alternative evaluation
- Feaw attribulas = Many aflfributes
- Simple decision rules = Complax decision rulas
- Few allamatives - Many allernalives
L}  J )
Purchase Purchase Purchase
¥ L Y
Pastpurchase Pastpurchase Postpurchase
- Mo dissanance - Mo dissanance - Dissonanca
Sary limited evaluation = Limited evaluaticn - Complax evalualion

#u1: Hawkins, D. L., Best, R. J., & Coney, K. A. (2004). Consumer behavior: Building
marketing strategy. (9th ed.). New York, NY: McGraw-Hill/lrwin, p.502
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1. Extended Problem Solving (EPS) tlunszuaunisnissindulazeiiainu

aUDU

a

(Complex decision making) fLi3tnAazAundayaisainunasiayanieluuazinasdaya

' Y KX o w all ¥ a a ¥ 1 v o Y o
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ﬂQWNLﬂﬂQWHﬂUE‘}IUﬁ‘IﬂﬂQQ 11 113 TaT0aUs (HuFAY

2. Limited Problem Solving (LPS) i{lunszuaunsfndulatienNueuianansn

v

(Limited decision making) JuzlnAazAumdeyaainunasdayanislulacuasdaya

u

naueneteaNin udiansLsuiiunsdufatnadee wazndsaniguinalaiinag
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%
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3. Nominal Decision Making 138 Habitual Decision Making c}jﬁiﬂmﬂﬂﬁum
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¥ 1 dgl/ L = =2 1= ZJ/
mmﬂmmmemﬂu@mxsﬁ@mummnﬂ?muma‘mmmmumﬂu@mm ’Nillil upauli
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Usziiupsduineunisgaiinau nessndulategluuuifaiuisautias|fifu 2

o o

‘é‘ﬂLL‘]_I‘]_I ﬂ@mibﬁ@@mqm@ﬂm A (Brand loyalty purchase) LL@.,,ma?sﬁasm (Repeat Purchase)
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[ S N
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auAnANNeEruiugUsinan Inaduslnaasianismeinsnziandndusianany

wansingriuties uaziefLlnedndulatensduAudafiiniasgensdudiullnaes

Assael (2004) Mutiglununissndulageaesgusinaeanidu 4dszinm Toeld
o dl o dgj a % | 1

seAuAMNNeaTY wargluuulunisgeduan ddunmsilunisudslssinnaeagtuuy
v a dal ¥ a dl = 2 [ d”

nasindulateedfiising Taleazidenfal

1. MeinArlagauuuaauduteats (Complex decision making) n13snaulatalu

' 1
a v A4 a v o Y oA

ﬁ?ﬂ LL’LI‘LIuﬁJﬂ‘Vl@ bN muiumm‘m muﬁmmmﬂwamumm HAuNEIAUALELTIN A

u a

(High involvement) uanannil Nuﬁnm:mf]iﬁmﬁuh%ﬁlmﬂLmuul,mﬁmaulﬂ%auﬁﬁﬁ
g

%

dld 1 a v Qid
ANRTIATUNG LT8R ']_I’TLl, AUAINNAINN

%

AN uduR LS UAMIAEN Teldun Ru
o/ Y 1 a o v 1 a v -dls./ a Y 1 a v dlz [
Uteu uneniawas ndesniann, Audnfiusinaliduay wu o1, dudntellides

| dll [ o A = al ¥ a o ¥ I 4 |
wi wisasldnnaluniaBounazirsecdns Jiuslnaarldnanlunisdumdeyansainumnas

mslulasiuasniauanasngldanin (Duncan, 2005) WAAAININNIUTLRUNIILABN
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v a

paduAnlneaziatsusalaenaINuane | andudn udsasindulage uananifiiina

1
Y A o

1 v ¥
faninistsvitunanlgsuanndusninauladanienasannnisiaansas (Assael, 2004)

i

2. n3spdulaTeiuuiaeuanania (Limited decision making) Wun1sindulade

Qazdld dl v o Y Aa Oldlliza E/ddll 1 Qa/dlwla My a
zmm‘mmmmmwuﬂugm‘ﬂmm LN@Q‘LI?Iﬂﬂg@ﬂL‘].I‘ﬂ‘l)lu’ﬁillﬁ]?’muﬂ’}‘lfﬂﬁ@ﬂL@NLLﬁliﬂLﬂﬂ

u

] 1R a % a dl k% 1 A dl a 2 1 dl
mmgmniuwawa‘lﬂummummeﬂm@q LLB"ILW‘EN'E]EI’WW]’Q&/]ﬂ@'ﬂﬂﬁlﬁ"]@%ﬂqﬁlﬁﬂﬂLW@ﬂ’ﬂﬁJ

v

nanuane (Variety seeking) @u‘%ﬁlﬂm:ﬁﬁmiﬁumiﬂgmﬁmLﬁﬂ‘fi@ﬂwi%%uiumiﬁmau
ladeduin Lmewzﬁﬁmﬂﬁl;:Iu?Tm“Lﬁ%@ﬁuﬁﬂﬂLLé’q&u fualnaazinnisdszidiunalng
%ﬁmimﬁmm?ﬁué’ﬂmﬂmw@mmqmﬁﬂdwaw‘%@iﬁmummaué’ﬂﬁu (Assael, 2004)
3. MR AUlARE UL AN AR EAT R LA (Brand loyalty) Funnstedudlag
ALY (Habitual decision making) Usztnmuiis Imﬁl;ﬁu’?ﬁmﬁm@%@mﬁauﬁﬂm

%

a ¥ AJ %’ dll Y a Yar =3 = d‘
FINAUAMLNTN (Repeat purchase) WasanFuslnalaiuauianalagegaainduing

wesndulate Tunisgenissielldizineacludumdeyauaslsziluniaaenneniavie
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% 1Y a o dgl a Y o 1 dl v a dgll da’ a 49{ dai
UAN LL[ﬂQLI'J“Iﬂﬂ@ﬁﬁ’]’]ﬂ'ﬁ‘eﬁﬂ@uﬂ’]ﬂx‘]ﬂ@’mLZ\]H eﬁ\‘lﬂqﬁ‘ﬁ]ﬂ@uslﬁsﬁ@gﬂLLUUH@ZLT]@%IHIMT]?M‘VI
a o 4 dld

uslnasindulagedudnipuineaiuiugLinage (Assael, 2004)

©32p

3 1

4. nnedpAulatauuu@anTn (Inertia) WunisfindulataannAauAedy (Habitual
o , , oA o o X ~ o A a v | X 3% %
decision making) KA iuiLNsTaRLURAMNANARERIALAN win1sTad11iu Ll L8

a dlsJ a Yo =3 va % dl v a dy 1 dl
nannsnguslnalasuacuianalagegaainnislddusnnnasndulate wsiiladain
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HL3lnA
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ANHFANINAUANTNFR AU A TEUUAIN DA UAUBIAIINEBINT LN NALAD

2D

v 1 ¥
a v a

% =S o & a % a o & i’ 9; Y a %I/ a QII
HUTLNARININNTTRAINRUANLANNAULALTS ﬂ’]?sﬁ‘ﬂsﬁ’ﬂl‘ﬂﬂﬂj‘i_lﬂﬂﬂuum@’W’mﬂ’]ﬁ“ﬂE;JI‘]_I nA

b

% a Qi o a Qi v a dgll dl a dp dd‘
FAINNINATUANIALNNIzLIUNIFARLKLA Tnannissndulataluuiaastiasinaaulun st

a a ¥ a

15 lnAfRARIATRRUANNHANNIN AU LAA LN AR 9191l Assael (2004) (Fanng

a

e
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pavlatelugluuuidiu nsgesaaainuinfaaantasw (Spurious loyalty)



WHUNWTA 2.27 UszinnaesngAnssnguslna (Four types of consumer behavior)

High involvement Low involvement
Decision process Decision process
Complex decision making Limited decision making
Decision Making Hierarchy of effects Hierarchy of effects
Learn - Feel - Do Learn - Do - Feel
Theory Theory
Cognitive learning Passive learning
Decision process Decision process
Brand loyalty Inertia
. Hierarchy of effects Hierarchy of effects
Habit (Learn) - (Feel) - Do Learn - Do - (Feel)
Theory Theory
Instrumental conditioning Classical conditioning
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fiun: Assael, H. (2004). Consumer behavior: A strategic approach. (8th ed.). New York,

NY: Houghton Mifflin, p. 100.

anguUuuvaeansfindulazevasfiusinn aziulidn nesndulatenesdisinam

1 [ ZJ/ 49{ 1 o dl o dl k% 1 =& a 1
uansineiutazaveiuANNauEas linamtsaavaasiall
ANLNEINURIEUFLNA (Consumer Involvement)

Engel et al. (1995) Na19491 ANIALINY (Involvement) uszaLNyARATLETS
o [ % dl a £% QI v ndl a é(
ANANATY azANaUla Taufinannisnsvsuesduinineauluaniunisalle
& dl da/ dl v o A dl 9 o ] Y a dld 1
ANUNNTRINNG WaNAINT ANINERRLENHAYNINLaTRIRUANEANTa9LTIn AN s
AUAN, MIAUAN LAaZANNINARAMINALANIY (Blythe, 1997)
Zaichkowsky (1986) nanqadn aauinaanilunanianilads 3 1lsznis Aeil
1. fladagauyAna(Person factors) i AIINABINIT ARINANATY ANNNALLA
A 1 ndl 1 [ % o Y A 1
uwazABanduyans Nuansraiueanllludadisinausazany
2. fladeisnuAS (Stimulus factors) 13 ANLANANNIBSRWAN AT UNN9LADN,

wastays wazilavnresdaya
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3. fladasnuan1un9al (Situational factors) 1w &a1un19allunisdesald

%
UA1

=)

1 '
a '

Aeazdena WHLTInARszAL IR iR R9sneLANFari
Assael (2004) Na1991 AHNERRLasH U InAg NS NAzuLivaan 1Tl 2
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1. AMNNLINULRNIZADNUNNTIU (Situational involvement) mmimuﬂmiu
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2. ANNIAEIWUALNIUNY (Enduring involvement) AansngLislnaliainuanlalu

a

v
Y o 1

= 1 dl | 4 M yy dgj = % ?:/ =3 1
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Y a

-dl v 1 d’ = dl o v v dl o o 2
fislnanaulalundestianin aazdaufaiularAumanudinaaiuiundas
thanmatisaaaal duddnazliinsmaiinauinin wanainid Assael (2004) 1914wl

[ dl [ ¥ a dl 1 Y | o Y o A
imummmmwwﬂmQuﬁmmmmmummﬂﬂimLﬂu 2 7ZAUMEUNL AD

o

1. ADHINEIRUES (High involvement) A N1aNELEnATHAMNAATyiLALATTn

1ilege asanduddeananatuianuifeadesiudnmai (Ego) LaznnanHniradnLLes

Y a

(Self-image) Teg1iFInAazFAnTvANALS (Risk) Tunnsiedun Ae ANz
PUIANNT IEINUIBIRUAN, AHIRENNINILNINABIRUAT, ANNLRENNINAIUNNTIRL,
-dl 9 o a dj Y a M vy K dl 2// a v a
ANAEINudIANLazana GafilnAanaarlilfiAn DA Ndasiaina lududaiia
d} Y a = o % v o a dl dl o 1
il fuslnpainnisndeyalviiesne lunisindulaiveanaduideesiangin
dl [ ° . A dls/ a 4 o o v a v a
2. APININLIRUAT (Low involvement) Aa N19NELTINATHRAINAATyiLAUATHA
dl oI dl Y a a R 1 dy a % o 1 al dl £% Y a =S ]
wilaAn WesanuslnatauFandinisaedudidenaiaiaonudasides fu3lnaasly

Aumndayalunisdndulaga@uAnuiniin
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WHUATNT 2.28 LLLIRNA89U89A9NNLINEINY (Conceptualizing of involvement)

Antecendents of involvement Passible results of

Elicitation of counter
arguments to ads

Personal factors Effectiveness of ad to
« Needs induce purchase

= lmportance
+ Interest
«Values

Relative importance of the

Invalvement product class

With
advertisiement

Perceived differences in
product attributes

Object or Stimulus factors Preference of a particular

With product

+ Differentiation of alternatives Brand
+ Source of communication
+ Content of communication
) Influence of price on
With purchase -

brand choice

Amaount of infarmation

Situational factors search

+ Purchase/use

+ Ocecasion Time spent deliberating
alternatives

Type of decision rule used
in choice

N Zaichkowsky, J. L. (1986). Conceptualizing involvement. Journal of Advertising,

15(2), p.4-14.

Solomon (2007) lAutiAauiieniuaesisinaesnidu 3 Uszinm Tun

!
=

1. ANHLNEYRWALUARAN (Product involvement) useauredmanuanlamnizly
manAudnladuduilaesdusing

Y a

2. pnuineniuAsU T (Advertising involvement) lumAnnuaulazasiiznalu
9 t:ll o dll dl o s o 1 tﬂl dltzl

nstszananadeyainaaiunisdasismianiseana deinsiadasgnanddudeniaonu
= o ° Y a a) o 1 = . 1
NeRuaunazgusinaantadulnwnnetnuaesa (Passive) wazazrlinauantlszinm
wazifFunnuaasansTusnnnaueatady uiaedeiuiardeaunasidaiugnindiiuae
dlal dl [ r—‘ll Y a a o = A [
PauNaiuguiesanudinaaztlaiuaslaeiinsmeniulssinmuazi Buinmes

ansnnulatladuls
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3. ANneaRuluan1un1sainsia (Purchase situation involvement) AANHLAEIA
o dw a 43 dl Y a dal a v = [ |dal o‘d‘ 1 %
Wulszinnilaviinruiediuslnageduddssinnineiuusse luanunisaiiunnsteiu

v Wagusinalidnanuussnuaasgionnu §uslnaasianesady Nl A unLay

a v oa

thuaniesaianaasnuesliiuAunnane wirnniduenuussnuaesy @ guilnaanaasie

w0929ty WriugLanansagnls

Kapferer was Laurent (1985/1986) nanq91 &uAisnsaiiaiuaznalfinananuien
[ 1 o 1 v & G a v -dld dl o dl Y a = o YR
Wistnariu i ThunazsnaudiduAuAniauineaiugs wesannguslnatinisduine
ANANATYIBNAUAT (Perceived important) warH1EInAFANTI AN TUN ST RRAN

, & a . . . = 9y s v
LU AAMHLALNNINNITINU (Financial risk) WAZAINLAELNAINNNT LIS UR AN (Performance

¥

. Y a4 o = = A = o ;o o A a v
risk) BnaNuaziAresdnewAilududnia R iugauRt0 il lHasaInFuA
Uszinnilazaziaudayaanninuaznmansninesiisinalaanss Juslnasyiania

dl -dl a dg{ dl ¥ o/ . . -dl ¥ a
ANLAENIART R zIdUANNLAENNN9A1RAIAN (Social risk) LazANAENNIIANUAR A
(Psychological risk)

1131 Foot Cone and Belding Communication, Inc. (Spotts, Weinbergee &

Parsons, 1997) liWmuinausinisudsilssinnaas@u@n w3a Product Color Matrix (PCM)

Tnennusissnaazuiisdudaanilu 2 88 As nsuianguiaeldudnuasnanusiasnis

¥

pnutlszlemildanaiumaanusenimiesiuanla wasAuANNHANINER g LAUANNN

ANHLNEIIWLAN

a v al

nguy 1 vi3e “nanduAndnnn” auflunguuesdudniulsylumlldasy Jsvau

'
=

dl v v o Y oA =2 dlaz a R oA dl v a
AMINenRuiUAg LT InAgeTssan DN dUT InASANI R AR g TunssnAula

X a v A~ ' Y a o A v a = 9

§ia] LW?Wx@uﬂqiuﬂ@‘Nqum?qﬂqﬂ@umq\‘]@jﬂLL@zN@qﬂqﬂq?SLﬁ]\‘I’]UWﬂqqu’]u H‘]J?Iﬂﬂ@ﬂmﬂﬂ
o ¥ ¥ dl v a % 1 dl o a d’l
V]f]ﬂqﬁ'ﬂuﬁf]'sﬂ'ﬂﬂu@Lﬂﬂﬁ]ﬂll@uﬂf]ﬂ'ﬂuqumﬂ@ulqsﬁ

a v a

NANT 2 178 “BUAALA TUNANIaRUA N AALAUBIAMNFBINITNIAIY

'
ay a

'S Y a va v I dgj ==& a o & 1
ansunlrevLding Inangusinaazliduanlunguiluansaannasatianuazianansnidoy

k1l

©

= v Y oA

Foaadd1TlnA AuANNgNTAEsyALANMAIITUALFARHLEINAgS

u
1

oo A sy Ay : a2 v a9 y = \w e
NaNN 3 vize “GuAan” ilunguaesdudnidiulsylonildaasnis A Aaudnemd
= ¥ :J/ 1 Y a KX A ¥R d‘ o o va [ ' dyd
waziangnigldeudu Tdnuniu §3tnadsdinonudanidesdn wazyiniaud lunguii
o dl v v v Y oA ° Y a =< 10 | dl ¥ ¥ ¥ dl 1%
szAuANneRuiufdLsinesn ustnaaslianiunasdesdunmdayaalilszney

v
n9imaulatan1nin



NANT 4 178 “Bud1dmaes” uAUAIRaUANEIAINABINIINIAUETNDT

o

o—

3

dlaz a ) | [ % Yo aa ] o ] Y a 3 )
s lnegav N useda i uEd A luudard wu fusinafazlls

! ¥
a v oA

S dl o dl ° v a dal dl 1 o @A 14
WRTEALANIALIN LA AMNLAENAT UN19ARAKATA maummghmuuumﬂumm

q
¥

inpnfudseniumdaanany nasanngusinaninuezeaniedu s

REBATNA 2.29 ANTINNITLNLTZINNALAN Product Color Matrix (PCM)

Functional Product

Expressive Product

“White goods”

* Large appliances

“Red goods”

* Fashion clothing &

X .
AUNUNULLAGILASELIET

* Business equipment accessories
High Involvement * Insurance * Hair coloring
+ Auto tires * Motoreycle, sport car
+ Jewelry
Etc Etc
“Blue goods” “Yellow goods”
Low Involvement | - Detergents & household + Snack foods
cleaners * Deserts
- Motor oil and gas * Beer, alcohol

 Most non-desert foods : Tobacco products

Etc Etc.

A Adapted from Spotts, H. E., Weinbergee, M. G., & Parsons, L. A. (1997). Assessing
the use and impact of humor on advertising effectiveness: A contingency

approach. Journal of Advertising, 26(3), 17-32.

|
o [ o A ¥

AINLUIAR, wqwﬁ LAZINUANE AN AUNNTANEAN LT “ATLAIATIRUAN

q
v v A

sn8uidauyARs HALARLAzANNAYlATeTeLT AT " FRdtaztindayamantiun g

| =2 a o a o 1 é’
WunsaulunisAnsaae mmumgmm lﬂ’t’]Tﬂ‘H
a v A o o

H1: AAIRIAUAHANENAUE T LanALTiruARReRsAUANT89ELTINA

H2: AruARTAUAIEANANTLS luTsuaniuauslagaaesgiisine
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sELUgUIE2R8

NM3ANET0 “AUAIRIAUATNEUMIAINLAAA TiAUARLATANAT]ATE
Y a [ a o a . . ¥ a o a o
1ea1FinATe” unsaSemadTinn (Quantitative research) Tneldn1334e1T9d1399
(Survey) wuLdRAILALY (One shot study) Nnaiiudeyaanngusinatinlng 14
WULARUATN (Questionnaire) WAMHINNTATEF LA e daagUnmwWInIg

o

1093019 1/97A9A N340 TellansaziBanfsstiallil

wiasayanldlunisias
Tunnsfneaiell s ldunasdayalunisdnm fail

1. uwiasdinyanmand (Secondary source) TnafadularnunAundndayaain

a a

1
= a o

UNANNIITINIG A19NFeU Inentinus wasdayaninaadesannisddenanunly
a v A a c =KX ¥ ai all 4 [~3 a & &
Hnaans 019819 wilidenun sonliiedeyaninandasandulafugunesidn

2. wasdeyatlguni (Primary source) {iudeyanlfannisideddima

(Survey research) N MilULAaLDNIBLTaNA NNANFAatNeluNsANIATIT
Yy 5 \

szanslunsiag
dszgnsnithuanalunisfineaill Aatlsyainsmadaninundaent 25-45 1
4} o 1 dl J o 1 = =R A o
feanAua Tuanngamnwamiuag Wasanilszainsnguiinataianaliasiiaiunalunig
Andulagedudnlimanues wanainil fanesdinaziunumiduinsndulagesoausiues
ATALIATY f‘%qﬁmmﬁumaﬁmmuﬁmnnd%ﬁm’ja (Solomon, 2007)
antayaannsuauuLlszIInIreInsNnisnAsas nsznsEua g Avinnng
413928190 14 ABUFWIIAN W.A. 2551 7197 AuauLlsvansTnanNanefaus 25-45 1

TUEANFINNEUIBATHEL HANWIUTIAU 931,950 AU
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NANAIDES

ANGHAIDENT I TUN153AA TR WINTNAN 400 AU InETUIATRINGN
FNaEiNAINAN IFNIAINNIIAUIUANNUANNTULITHUIINT NI TUI ATBING N BRI
AYNARALARBLTILIAAINNTANAIRLNANNEATYRR Taro Yamane (61901914 31Tas

a g

AR, 2537) Tnen1uuaAIANNI@e T uNTZAL 95% ANAANAIA TN 5%

q

N
n=———
(1+Ne?)

N A ATUIUFIDEING YIUUIATBINGHFIDEIN
N An 1unvedilszang (931,950 AL)

e Aa AHUaziilvaaspNRanaaiaanlfRnlule (e = 0.05)

HARNNIIANUIIAINGAINN I LATU ATBINGNAIDEN (n) AMUIUWINTL 400 AU



NSLRANNGNAIDEN

lunsaaam

(Multi-stage sampling) GRRY

v

o v o

dunausasalls

AUABUN 1 FUNGNAIRLNUULIRNIZIANEAS (Purposive sampling)
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le/ A 1 o 1 ol ! o 1 ij/
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PIALUNARLAAN

[plszing

FIRANRNLAE

FIRAIUNRAIN
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=
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WAAIANGY
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LUFILNLLA

[ %

o o
VIRAUANA
wngne lu
VUIRIALNENT
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VUATINBINANY
LR ARRIAININ
VIR0

a o
RN
LURY9AT

LIAUNUAU

'
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X &3 X | @ | - =
NUNNIUNA 50 L IR gmm\‘m@mﬂu 10 dou mudRnUszasAraeng lanAUN

wansinefiuly Teun AunWnend, Auinwititanssy, Wungaaungss, W
- ¥4 L -
anuIIN1g, NunanTuaIaw), WunaaitiunisAne, Wuntiumuinisg,

X doy . e
waziunlaeang (dn

o o

[ %

neadie NTUVNNNUTUAT, 2542)

q

1
=

NARIRUAN, WU

¥
¥ 2

4 1
o A

NUNNBATNTTH

Tun19348ATal a4 1A Aa NNUAN ATIN TN TBINFIMNHUILATIUNNFLT LTI

dayaannguenacng Heaini

1 ¥

d‘ a 3| dl 2’/ Ly % t% a %
UNWIDLTENTTH Lﬂuﬂﬁlﬂﬂ‘ﬂ\‘]@uﬂﬂ’ﬁﬂ’} LASUINATINAUAN,

21198, F1ueung, AnTUTLTY uazunasNTw BT InANAAnaNTRAsIANN
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dszana 14 lun1s99 dnvinAanssnsineag o anunmanil a9l laniadnnengs

faad W lfdinuuazAsaLAqNYNIzALeTE (25-45 T) Tenennu daglssasdluniafiudays

A v
a o

)
TR ANWAN TN TTNVBINTINNNUIUATH TR

116 1wan19nAges lAunaatlentsny
ARgnng, LIAANAUENA, WAL, WAL, WAANS, WEWYI W, WATENA, LRt
2979 ENIE 1AW, LIAARBAAL, WAL, WAKRANST, LIALNNLL, wAaIANG, 16

ﬁu‘]_ﬁ? LAZLUARNARAIATU

AUABUN 2 FUFAIRENULLNE (Simple random sampling)

E38N1323URANINALRDN A UNAANITIUNUAN DTN FINAUNN 8 1R ARl
v [ a ij/ dl Yo o A d’f 4 1
$081AY 50 UBIANUILLUANIITENTTNRINNA AN IFAFUNIIFURANEANAUNT TAwn 1
UNNIW R, AN In, WAaanEI0, WALNN3N, WAAAANT, LIRANT
LALIUABEQLIUIN

[
o o

AURAUN 3 guF9ENLLLANAZAIN (Convenience sampling)

liRsnaiudeyalaagudatinsuuuniuazaan e wunsliliu deyaniuaniui
197 11 Auennsfuazineassnduan, 81Ansdnineu, Suenms, anuiuiie uazumas

. « o d A X de X ¥
guausine Inefiudeyaainaniui waniiluis 8 wamuin vusauludupeui 2 aupsy

UIUNGHFABE N 400 AU

AUAN LT LUN15]8l

v v 1
o v a 1 e a

TunisAnwaTal unisfneeaanduiuiaasnmAIn AR NAINasaTiALAR

dld ] a ¥ :j/ dy ¥ a 9 o v A a ¥ a ¥ dll =2 =2

niransAuAuazaNalagevesiizing fdslfiaendusuansduAneAnens
a Y a ai a d%/ < o 1 9 o v A raI/ !

wAnssNesUsinaninululsziiuiengn TnagidelAaensnausiilidauyana

1
a aa

(Passenger cars) TaifluAUANMAANNUAINIAIERIERAN IHELTINARENTS TennzaN
3

v o

o = T X4 [y = P ' ' a v
NUANTANHIATIULURIANN ﬂm@\iﬂq?ﬁﬂ‘]ﬂqL‘Lﬁ‘ﬂ‘]_lLV]FJUﬂ’)qllLLMﬂmqﬂﬂ‘ﬂ\jﬂm@qm?qﬂuﬂ’]

a

209AUANLTEINNIR LW WanaINil sneusiidouyAraLluAuANNH A NIRRT

{131nAga (High involvement) suisyy 13l FCB Grid (Vaughn, 1980) uazlunissindula
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£ 1
a v a

da’ a ¥ o KR =K a ¥ 1 ¥ =2 @ a v a o
FaRUALILNNT HLTINARZANTINDNAINAUANARUANNNIN AUTURWA NN Z AN

u

nadne TnagidalifaannadudniadslfinunldlunisAnmniagiansnnann
FTAUINANTRIRUAT uazdauuLanenisnann Tnadinnueifssialli
. ¢ & . & ! ol A o~
NANTOAUANINGNST (Executive car) HIUNGNINEWANHIIAGI NA1IAE H3A7

Hawp 2,000,000 1w sl TneicRdsldiaansoaustie wasimad-1wud (Mercedes-

a
3 1

Benz) Wlufaunuaedsneus lunguiiiiasainidouuiisnianisnanalull w.e. 2551 gaiign

v 1
AB 52.7% (“Wafimna-uud nendnftiinainsangaresatuieans e gegaiuili 8

o

RABAn,” 2552)

rdld 1

nansaaunuanabl (Typical car) iungusnausnisnaeg luszauilunang

a

Na19AR N91ANFLE 700,000 - 1,800,000 L (“Banalua!l laulaBud 7 uaw,” 2551;
“G3a UFulau-iuazmon Snsauanui,"2551; “auganissanananin ngnasiuEy
1.32 &1u,” 2550 ) 302U lunguilinsduiunnung luiasmaageddouuiiananalull

W.A. 2551 fail

A5 3.1 AVULLNNINNITAANATRITDEILETIvI0 1]

AFIRUAN FAIUWLIRAA (%)
Inlafn (Toyota) 47 11
#ausn (Honda) 36.11
wnlsiam (Chevrolet) 4.49
Hadu (Nissan) 3.37
1461 (Mazda) 1.84
lismaus (Proton) 1.68

-dl a o = =
NN Usdnssngsa ggioad

L5

dl a ! 1 ¥ % 2 o v A dl L4 ¥
LHAWANTNIRINRAIULLNNINNITARNIAANNA L NQ@ﬂiﬂL@@ﬂ?ﬂﬂuﬁlﬁmﬂ InlaFn

u

(Toyota) Llusaunuaangusnaumiaiall e nidauulamenisnaingeign Ae

47.11%



102
mjmnﬂuﬁﬁ'ﬁﬂmﬂewé’m (Economy car) Lﬂun@jmnﬂuﬁﬁﬁmmﬁ@u%a
anifleufRauifieui 2 nguusn nanaie Ta1enandn 530,000 uvidsluilagmuiisoeust
felienau (Proton) WAt ﬁﬁmmuﬁﬁqz@'quummmﬂummﬁﬁﬂdﬁ 530,000 LN
(“Proton Persona {inanuikmnaiaenTueu Motor Expo 2008, 2551) {A4eaiaananes

fivialilanau (Proton) Wusiumuaesngusnausiti A sz udn

LATRINAN b L WNN5IAE

©

¥

Tunsfneasell Wun1sadedafunada i uuudaunis (Questionnaire) Wl
dl A [~ v L2 o ¥
wrasilalunisiiudeya TnelWgneuuuusauniunsenAtnanluLuLaa U AL AWLGS

(Self administration) TsA10 N luuLLge LD 1NAIwLLlaneTla (Close-ended question)
way AaNLULanenila (Open-ended question) TARAUNA 4 491 AD

=<

dqui 1 anwoiznedszainsresinauuuuasunn aetlsznevulldos e ang
o =2 = ¥ 1 A
ADTUNTIN FEALINSANEI BTN wazane ldsaimaw
1 al o dl o o ! a v Y o a d} 1%
dqui 2 AouNeaiunednRuAInaERA1 el Tedsznaulidae
2.1 mMadpiladauaunseninglunsduan

2.2 N99ptladeANuALAN NI AN e AT RUAN

o

2.3 naiatladfunnnmigniug

%

2.4 N133aT1Ad e A1UANNANA LRI RLAN

a a % Y a

KAUN 3 ADNNALNTUNNI AV AUAR NN ADAIIAUANUBIELFLNA
X

a
v

AU 4 ADNNERRUNNFAANA AT a0 INA

s o ¥
Aauilsuasinunnis liAzuLuy

foutlslunnsdnAniAIAAUAN TTAUARNNABAINAUAT ULATAYTNAS AT DD

17310t Snousilunisldazususasalys

AMMAIATIRUAT (Brand equity)
o o o 1 a v i’/ 2 o v A o/ dJ = dl v [ 1
AuFunisinnuAIns AUl gRdaldiaansdoulsmeilannsinaadasiunnd

peAuAn TusupasnnsfuiresdisinanuuuaAn e Aaker (1991) TeilavAilsznay 4

1lsrnng Aa
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%

1. ANNATEUINININAWAT (Brand awareness)

2. AN AN ENAFNAUAN (Brand associations)

3. AMNFLTIUANINNTBIMIIAUAN (Perceived quality)

4. ANANA MAT1A1AN (Brand Loyalty)

LU o v A adal o 1 a % 173 o o
gadulAiaanisn1sinnuAinsdudlaalduinsinuaziurAininaed Cobb-

Walgren, Ruble, taz Donthu (1996) lun1sdnasAtlssnassinuaunssutiningnauen,

D

[

pNTanTeensAuAT uazAunMAgNILE A miunisiaesAlsznauftuanusing
RINAUANIY FRAe lHReNINN9IR0IALsENa LA uANANA luRINAWAER9 Chaudhuri
waz Holbrook (2001) udvasiinAaasteusazasflsznausnsuiuiunmuem s Auan

d! = = [ % 1 dal
mmm@uﬂmmmiﬂu

1. AMaNadInANNATEUNNS lUATIRUAT (Brand awareness)

©

Amduniedamnunszing unsn@uAntiu adwnsoutia iy 3 dou Asil
1.1 AandiNedannsszants (Recall) dadlumannuuvdanadla (Open-ended
question) a1uau 3 4a taelignaunuLasLnNIEAN DI ARAIENTIWLS 3 SusuLn B9

o

azliinsTuuzvizatfadaslunisanan (Unaided brand recall) insliasiuumail

b

a % =K =K % o o
AIAUAINITAND I TlLAUS UL 3 AL
a v dl = =S Y @ (%4 %
RIAUAINITAND e TlLA U UIZRY 2 AL
AIAUANIZAND I TR U UANN 1 AL

]
=&

1.2 Aansiadannsananle (Recognition) dailuArannuuudaneila (Close-
ended question) a1191 6 48 TneinTsTuLeMTaNfatqe lunnsanan (Aided brand
recognition) fiaein Wiald (logo) 189AIAUAT LATDNNEFDULLILAIUAININHNNTAAAN

1%

a % % % A 1 IS " £ g
ﬁlﬁ"ﬁ@u&ﬂ'\LL@t@’]M’]ﬁ‘ﬂﬁ‘ZMﬂ':TZLJ“IV]‘II@Q?DEI%M%@QT’] 5]@\11/1?@134 TPERNUTINTT T AZLUATT

o a % v
N mmmmumim
= [ a % %
mmmmmmmmumim 1 ASELU

Tinauvzalidanunsnandinsdudligndes 0 Avwuww
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nssvylszinmauessnaus i
R PRV R BN ol 1 AZUUL

Tainauvisaluianunm 0 AT

seytlszinmaassnaus Hgnaes

1.3 Anaiaaiuwsann luns§ana@udi dedusiamuuuudanatla (Close-

. o v =2 1 dl Y o a 1% o '
ended question) A11914 11 ‘llﬂiﬁﬁl"]zﬂ’mﬂflLLM@\WIN’]‘II@\‘]H’\?E@TWﬁ]ﬁ"]@uﬁ’]‘ﬂ‘ﬂﬂﬁ‘ﬂﬂumLL[F]@S

VY o

-dl 4 ! ¥ a % dl v dJ ¥ o
EI‘VI?J’J’]E;][Fl’m_lLL‘LI‘LI’&@‘LID']N1®‘§J‘@Hm?q@uﬂ’]’ﬁqﬂ@‘ﬂiﬂuqﬂ T iU RFTALLL

K1l

o

Likert Scale Wil 5 32A1 fail

NINNGH 5 AZULY
el 4 AT
Uunang 3 AZLLULS
Tingl 2 AT
Yy A

tpegn 1 AT

o ?/ =3 ) dl v =< a % o a ¥
ﬁmmﬂuummﬂumuwimmﬂ NNTTECANATIAUAN, NITANAATIAUAT LLAL

uwnasnun lunnsianasdudinimaeas luAuaITIIN R AUATILAAL ATNRLAY

2. AManaNaInANNIanlesnsIAuAI1aILSTNA (Brand associations)

AmFuanulunieipannuimeniansdudivedusinatiu duaAiniuuwuy
Uaneiiln (Open-ended questions) a1uau 3 dalaald g3 inAnansANARTIWAGS
ANFANFaRTAWATIEEDRaNN IUAN LT LBIATNA AVINAALTIL ANHOAZHNT
(% o e A o rdl ¥ a =K K ai 2 o v o o 1 o P4
Ayanwndisanmanenifusinatinde Inengids lininisdaunaanylunisassiauay 1o

3| 1 = dl a e . . dll
AzLuaantiy 3 dau A Au@enTaelw@uan (Positive associations), AuTaN el
\arunans (Neutral associations) kaz Asanlesludean (Negative associations)
A9l4ass9ia (Coder) a1uau 2 Al TuN19dnUNIAMYIAZAIITRAINAIABLIN IFATN

v
uuUAaUn N Inedinaetlunisldasiuusssalls
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ﬂQ’\NL%“ﬂNIE\‘IL%QU'Jﬂ 1 ACELL
dl a |

AuTaN leEunans 0 A LLLdL

ANLTaN TeLEaaL B AL

[ %

Avdurnnuieduresiatsiatiu fadelfuandeiuaesaesiatael435ns

a

[ %

A8 Holsti (1969, as cited in Roger, D. W. & Joseph, R. D., 1991.) pratl

{-_2M
" N1+N2

A 1 -&l oI/ ¥ o
| Aa AT R AIITA
M AB ATUIUANNAATILN AT LURERITTATIIAD

A o a (=3 :j/ dl o ¥ o
N1 ke N2 Aa mmummﬂmmum\mmmwlﬁummqwmm@mm@

3. AMMINLNEIRAMNSUS LUAMNIWARIRUAT (Perceived quality)

AafuAiniuuuilanatle (Close-ended question) A1uaw 10 4 Taalidnas

a

LUUABLANNUAAIANNAATILNN oA AUALEazaI AWAN TuF uBeIA AN TRTDIRWAN

(Functional benefit) 4112 5 fauazinuauzAnidsansn&uan (Emotional benefit)

(39

AU 5 18 AINTUAINATIUWIINTBIANINIYNF LN AR Audunnasdaiile

dumadauLL Likert scale Wil 5 32A1 fail

g aengg 5 AL
WilARe 4 AL
e ldudla 3 AT
Talifumael 2 AL

laifiusneasingg 1 ALY
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4. AMONLNRIRAMNANAFRBAFTIRUAT (Brand loyalty)

lufanuuutaneTiadnuam 2 48 A ldunnssannadnusiALaRaes Chaudhur
1Lz Holbrook (2001) TneRssARananafissfuAin@eden 0.83 FafluninsiauLy
Likert-scale WuL 7 s2aw Lu;i;ﬁﬁﬂiﬁmﬁﬂmﬂummﬁmmu Likert-scale UL 5 928U lneidl
ANDNN 2 48 e

1%

o =X v [ a 4 Y a = o 4 d’l
4.1 mmmmmmaummum’mummm;ﬂmiﬂﬁ TPERNUINNT I AZ LI A9

AULALIAEINEN 5 AT
1 14 1%

Aaud9AULAL 4 AT
ey Tludla 3 AZULUL
TAnaduAg 2 AZULY
Tfuneaeinag 1 AT

' v % '
a =X =K a I3

o =X =3 di/ a % = a Y o =
4.2 mmummfmLmﬂfﬂwﬁfazmmlummmmmumuujmm’]zgjwu BINLNTUN

5 L X
T AT A9i)

N langingta 5 AT
1 v (=3

AaudAN 1A 4 AZLLUU
ey Tludla 3 AT

laipasfinla 2 AL

Taifnlaasingd 1 AL

o 2= o =y v oA o = = v A vy
‘wmmnuummmuuuwimmmmLmﬂsl,ummmmmmmum LL@ZLN@VL@F’]&LMH

LRAYTBIUFAZIALITTNAUTRIANIAINTIAUAILAD AT ATULULRALTIINNATE

o Y o A

ANINATEWIING TURIEUAT ANTaNTENRINARAY ALINIMAIGNTLE wazpaNsinRAse

a u

1
a

AINAUANNIMANRALIBIANIAIATIAUANT BT LA LA BT

¥
=

AUFUNINITAV AUARAARTNAUAILAZANNNAY AT a1 AR nssalU

Ry
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NAUARFADASIAUA
dmiulunisdnviruassensdudiu §adelfinenunsiniauamsendudires
Cho, Lee Uaz Tharp (2001) a1uau 3 da Baiflusinsdnuuy Likert-scale uuy 5 szsiu ns

~ oA A A A A ~ - o o X
UANMNUNTADRURAILATANNAN 0.92 LL@ZNLﬂmsﬂﬂqﬁ‘ﬁLMﬂ:ﬂLuu AN

R P LEANAR 5 AT
LALA0e] 4 AT
e Tdudla 3 AT
[~ v
Tadiiiginel 2 AL
laifiusneasingg 1 AZLUL
ANMNA bATD

%

Tunsdnmanusslagevasfisinatiu arnnsodaldainaudull g lunisdedu
luauen Ineldunnsdnuas Dodds, Monroe, waz Grewal (1991) NTszAUANNYNTRDAN
0.96 TaiflunmsdnuunnLy 7 sy uigRAn i aauiunnasdauny 5 sziu Tnadnoued

4 o dgj
N3 liAZLLY AST

ALUUBY AU

i
=)

[
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NMSNAFALAIMNUNLTRDAURILATRIND

o o o o o o e o e o
ANUFUNITUAID NN RN A 119118 IR ARNHNTNAZDUAINNNLNA T
(Validity) WAZNITUN AN TR (Reliability) WA fjﬁLﬂummﬁmﬁﬁmﬁmmw%’mﬂ@
atinaflurzuy FANAIN170 N[/ UN AN LANFNNT NI AZ MU UTAILA A AT RLAN
val a dl al 1 dl A 1 1 [~ LU o o al
165 FANRenNuariANUn@ane waatelaAmnu B8 ENANNNITNAGDL

. & 4 o 4 a4 o X
AMMNINEIATNYBANLURULASAMNLTANULBILATAIND AN

NNSNAKALAMNLNLIATIIBILUBUN (Content Validity)

g lfiuuuasununldairaadaudnliianansdinsenngi Wudnmaaay

a

ANHITIENATITBILHAN UATANIANIZANTDIZNUIUNE (Wording) waztFulgsudla

W LU UAaUnNAANNTAR LA ATELAGNANNIRY LT aANFaIN1534E

mimmﬂ@ummﬁ@ﬁu (Reliability)

gadaliiuuuasunuiliuilauds livinnismaaey (Pre-test) Auguslnang

s IndlpssiulszansNfesnisiin1asauau 20 4a B ldungisinaanadenianu

a

NNy 25-45 T a1Atag AN NEMIUAT N1INAReLTUAIULLNGAFIAAALIANANN
wiavde uazwiazdoulunuuaeuninansnaerNe linsenndngLszasdniidy

p | o o o " = . Y o A | ¥ o
'V]ﬁ‘ﬂvl,@\l ﬂqﬂqﬂ'ﬂiﬂﬂ,ﬂl}qxﬁmﬂﬁ‘@iﬂ HAHENN 98l LL@ngWIQ1®V?ﬂ1N ';“'JNWN@‘]JM?M‘LLM?

3

'
o v

o v dqj o O ¥ dl v o dl
pauANINLIEN1slALing wanainid muwm&wimmmmﬁ‘wmﬁ@ummm@uu AVEIQAT

¥
= o

AutlazAnasania (Coefficient Alpha) 184 Cronbach (A13as \NB)AY, 2537) TaHgRanIil

a

k 1ZVi

o=—-
k-1 Vt

LA A
= ANMNUITBRND

b

©®
=)
|

k = a71unuda

Vi = ANL919quaa9Az LA

Vit

AL sl surasAzIIUIINY N
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NS LsILTINGT YA

1%

N v o [~3 v 1 o 1 :l/ dl ¥ o ¥ v %
Adaliianiaiudayaannguenasngluania 8 aunlaninue ldudadnesu

!
= o 1

TnandnliifudayaannngusinetsmuaniuniaiadingusnatineaainisAns luasai

u q

o 1%

Tnemgadn lininisdanmanguinesnaniansazaunuein iniinuald uazidtluasunis
4 o A e e o - N . .
Wannuila Waudladufungusnetnemunueind AsTuasinuasdnglszasiaes

v
1 o

v
wuvaaunnlingunegnmauetningIe sNivet s uuInIaNIaiudeya a1ntiuag
wanuuugaunuliiungustetraiudnsanuuuasuanfaasaeslneiadeug i

a o dl Y a ¥ dl o o [=3 ¥
wazasureAnnlunIsneusuuseunmie At lannseiu Ineinnisiudeya

TUEIRRUNG HNIAN-HUIEW W.A.2552

nws‘%mmzﬁuazﬂizmaNaﬁ’aga
[ [~ b v LU o v o £ o
wAsaINNSLTUTINtayausa §adalininisnsaaataNgnsias aesia
(Coding) LL@Z‘]J?ZNQ@N@%@Nﬂﬂﬁ1ﬁ51ﬂLﬂ?“ﬂ\iﬂm\lﬁ%ﬁm% runeldsunsngnigagy SPSS

(Statistical Package for the Social Sciences) for Macintosh Lﬁ'ﬂﬁﬂmmmmmﬁamﬂ

1 ¥
Ay v

waztideyadi lfanmssznanadenanauninnisinne Teiseazideafsielid

1. ANATINIIOLUN (Descriptive statistics) FunnsAeseilagnnsuanuasAnud
(Frequency), WaRIANTREIA (Percentage),ﬁ%ﬂ?ﬂlﬂ (Means) LL@zmuLﬁmmummgm
(Standard deviation) Lﬁ@i‘%ﬂa‘m@um?@%mﬂ%gaﬁﬂwmzﬂa‘zmm FLALATUAIATIAAN
NAUARFANTIAUANIDILLTINA LAz mm&?ﬂ@%@mmémﬁm

2. ANAILATITILINEYNIY (Inferential analysis) Hlun199tAsvideyalaznagal
aunmgu Ingldratia Repeated measure one-way ANOVA e Beuieneany
WANFINITEUI WNAUAININAUAT TIALAFADATIRLAN LL@mf;m%ﬂ@%ﬂﬁumﬁjﬁTﬂﬂ uenanit
el A anRanduiusine AU (Pearson’s product moment correlation coefficient) e
AN I AAN A AUANTLT AUARTIFo R ALAN uazAlaTe

v a o 1 o a a Qldl o/
‘I.I@\‘IH‘LI‘EJ‘Iﬂﬂ TmﬂmuummmimmmﬂfﬂumiwM@mmmgmhmmu 0.05



UNN 4
NANT5IAE

NM3ANET0 “AUAIRIAUATNEUMINdIUYAAA TiAUARLATANATIAT BT

Y a

fuslnagne” luasaililunisadusealsunn (Quantitative research) lag 1438015948184
#1394 (Survey research method) KULAATILAZY (One shot study) A8N1TUAN

o 1 o I

WLL4ALNNN (Questionnaire) mngum@ﬂmwmwmﬂﬁmrﬁi 25-45 1 ﬁlmﬁﬂmﬂumm
NIUNNNILAT A1uan 430 10 wazfluunaeunufilEFudneupsufauanysafauns
il lunsdsvananaldiadudnuam 400 10 (AniuFaaay 93.02) InagRan lald
Tilsunsndniiagy SPSS (Statistical Package for the Social Sciences) for Macintosh
(LT T o IT CUSCPN (ITP INPRPPNSTNPVANS 21 T o (o JYAPPOY 1 SPre g (Descriptive analysis)
WAZNNILATIZITIBYNIU (Inferential analysis) fautiann ey aaaniiudon
& areluil

du 1 feyadnmuznlizanazeinguiaating

AIUN 2 NAN1TIRANBIALTTNELITBNAIANNIIAUANTDLUATAIUYAAA

du 3 nannaiannIAIRINAUAIN BTy ARAS

doul 4 mmﬁmﬂ'qﬁf;LLﬂ@vm\aﬁmﬁﬂumﬁr;*iﬂmﬁuﬁﬁmﬂuﬁiim'qumm
AUl 5 mmﬁmrﬁhﬁqLLﬁJimNﬁmmmlﬁ?\ﬂ@%mm;’gﬁﬁimmﬂ

AU 6 HANNINARBLANYFATIUNNTATE

d9

1. TaYAANBUENNLSTETINTVRINGNAIREN
ANNIIALIILIINTBYAIINNGNAID NI UIUINEU 400 Firatine a1119D

uanuasdayadnuuenalseansrasngusina11Faa

anel

Q

AINANTNT 4.1 WU NGNARLINgAUNINET98E eI 25-29 T] Auau 221
A Anlufanay 55.2 999asnnRangnsiesinaluaIenyszidng 30-34 U 41u9u 96 AL
Anlufanay 24.1 nqusnatnelugegszuing 40-45 1 Auau 49 Au Anillufanay 12.2

waznguAneeneuEa9eg 99N 35-39 T auau 34 A AnwduFesas 8.5 mNAIAL



A15197 4.1 LAASANUIUUALIDUAZUBINGNAIDENNANUUNANNT I8
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729218 IUIU oG
25-29 1l 221 55.2
30-34 7 9% 241
35-39 1 34 8.5
40-45 1l 49 12.2
39U 400 100.0
ADUNINNITANTA

RINANIINT 4.2 WU NgUARE AU 286 AL AnluFetar 71.5 HAnunIwW
Tan lwanizinguanasnawiu 107 au Anuderay 26.7 Haniuninanss

wazngusinatneaua 7 au AndluFenay 1.8 Hanunmuen/mding

A15197 4.2 LAASANUIUUALTRLUAZUBINGNAIDENNRNUUNANNANIUNIN

KOTUNN ITUIU LR
Tam 286 71.5
AN 107 26.7

neln/mding 7 1.8

R EY 400 100.0
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FTALNITANTN
‘vmé’ﬁmzﬁum@ﬁﬂmmmﬂziuﬁq@ﬂ'wﬁu WU ngsattedulin Innsdnm
luseauBayanas Tnefldnuauiaan 223 au Andlulenas 58.8 sasawnlgunnnsinem
Tui:ﬁuﬁ@;qndﬁﬂ?mmﬂﬁ Tnefisnuausiaan 151 au Andudesay 37.8 nsAnmnszsu
doeulanevitefieuwin Seuwiedu 12 au Anduienay 3.0 n1sAnEsEALaYEYN
a A

PTANLLYIN NANUIUAIAU 10 AU AsLTTuFasay 2.4 LATHNIIANMITLAUANINTREINFL

v v 1
HAUUINAU 4 au Anllufesas 1.0 (9A19197 4.3)

A9I99 4.3 LARIANUILLAYT DAL IBNNGNANAENNRILUNATNITALINTAN S

SLAUNISANE AUIU sasay
ANNINTELNFL 4 1.0
L% U = = 1
NeNAUNTRNLLLN 0 0
o A = 1
Jeaudanevze e uisin 12 3.0
= a 1
ayLFnynvTadaLwin 10 2.4
3yoyeis 223 55.8
qenanBoyansis 151 37.8
FREY 400 100.0
=
ANUN

ANANINT 4.4 ngudetidauninisznave@niuntineuiEEvantuy A1u0u
234 au Aniflufesay 58.5 989a9N1AR FUTITNIIMININTBITT [1WU 73 AU AR
Fatay 18.2 sznaugsnadiusinanuau 53 au Andluiesas 13.2 uazninauigiauna

AU 11 AL AALTLFREAY 2.8 ANNATFL
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A9I99 4.4 LAPNANUILLAYT DL ATIBNNGNAIDENIRUUNATNATN

2T AU LG
FUPINT/NINUTRNTT 73 18.2
WinuFgIavne 11 2.8
senaugsnagiusia 53 13.2
WHNIULTENLA NG 234 58.5
SILEN: 4 1.1
B 25 6.2

EREY 400 100.0

seauselagiufnatRau

ngusatadaunnilneldreiouarfistiu 15,000-30,000 UM 4143w 168 AY
AniluFatiaz 42.0 s09a9nAe IedldseiRan A1ndn 15,000 U S1uau 95 A Anwi
faaiaz 23.8 M ldsaiAal 30,001-45,000 U /7w 71 A Anluieaas 17.8 9els
FiaLAR 44n91 60,000 LN AuaU 35 Au AntuFatias 8.7 uay 31816145,000-60,000 LW

A1uau 31 Au Anillufenas 7.7 AINAIAU (95119197 4.5)

A9I99 4.5 LARIANUILLATT DAY IaNNgHANatNR L UNANI e [FdusasaLhal

szauaelanalfau 1MUY FaEaz
Findn 15,000 LM 95 23.8
15,000-30,000 U 168 42.0
30,001-45,000 U 71 17.8
45,001-60,000 U 31 7.7
44n1 60,000 LN 35 8.7

R EY 400 100.0
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2. HANN5INABIALTENALIDIAUAIATIRUAITAEUATINRIULAAR

A miusulsniiluesdlsznataesnnAinsduinsnaumisdiuyana lunsANE

) SN

ATl dsenavlildan (1) Auaszuindlunsdudi (Brand awareness) 1A ngsyan

¥

R3NAUAN (Brand recall) N19anS1A91AWAN (Brand recognition) WAZNIIFANYTRNLLIY
AeAuA1anlamUn (Advertising awareness) (2) AsianTeans@1AN (Brand
Association) (3) N195UFIUAMNINIBINTIRUAN (Perceived quality) uaz (4) ANNNANG

AEMIAWAN (Brand loyalty) TeRseazidansasiallil
1. ANATEULNS lUASIRUAN (Brand awareness)

v v
ANasziing lunsdudaeansAnmaialilsznausag n1sszants (Recall)

wazn13anan b (Recognition) warnisdanmsn@uAnainTamnin (Advertising awareness)

n1sseante (Recall)
nsszanle (Recall) \uarnainnsnlunisszaniens@udivesngusnatnalng

laifaalin1sTuusizadfagoelunisanan (Unaided brand recall) ilainisieenailszny

= | o 1 =K

Te9sneusidauypralasuivnuszAuman TnaasdudfingusnatnstindilAidududy

N1 azld 3 AzuuU fuFLR 2 aZld 2 AZUUY LAY FUFU 3 azld 1 AT wLaLEuIN

' = =R a v A = =R s o A Iy A LR
VLquNq?ﬂﬁ\z@ﬂﬂﬂm?q@uﬁﬁl M?@?:ﬁ@ﬂﬂ\im?’]@uﬂq@uﬂ@ﬂ@ 0 AL ANNITEEDNLTE LN

%

209908uFTlduLARa TntLLsANsEALTIAN TnansnAuAngusatistinie lTudusy

N1 azld 3 AzuuU fuFLN 2 aZld 2 AzUUY LAY FUAUN 3 azls 1 Aviuu tazduinly

|
v A

XK K a 2 = KX K a v
ATNITDTECANDIFATIAUAN ﬂﬁ"ﬂﬁ‘ﬁ@ﬂﬂ\?ﬁlﬁ"]@l&ﬂq'ﬂuﬂ@g]@ﬂ 0 AZWUY

P A 0y 1 o \ = * a v oo PR
RINFANTWNN 4.6 LN@IVﬂQNWQQﬂq\‘iﬁ‘gﬂﬂﬂ\‘im?q@uﬁqmﬂﬂﬁﬂﬂumu\‘i@Quuﬁﬂ@mﬂ?’]ﬂq

a v

Flaus 2,000,000 Unaulil wudn wefiammg-lund (Mercedes-Benz) wlumsndudnngn

sranDUluduFUN 1 049 233 A Asndludasay 58.2 svannadludusui 2 1uanuu 78 Aw

AnfluFasay 19.5 sxanDUUAUALN 3 ANUU 22 AU AALTIUEREIAY 5.5 FLANTNATIAUAN

|

auuidnuou 67 au Andufeusy 16.8 TnaflAzunusanis 3 SuALWINTL 877 AzuUw
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1
6 o/ ]

uananil e ingusnateseanen T AuAnsnausiiidauyAnands A Fus

700,000-1,800,000 U wudn Talesin (Toyota) ilums@uAningusinetnaszania
Wudusuusnunningaiiuanuau 220 au Asdludaaay 55.0 svandauduauy 2 auau
122 A AnfluFasas 30.5 scanielAilududun 3 Auou 8 au Aawluianas 2.0 uarszan
= a ¥ dl o a @ Y = 1 o
IumsAuAEUAIUIU 50 AW Antuianay 12.5 Taadaziuuwsauwintl 912 Avuuu

waziia Wingusnet 19 AN 9AI AUA D UAIRAIUYARTIHFIANAING1 530,000

I 1 ! X K a 14 dl o dl a o a an

1 wudn nguithunadauninszaniensduinauduswiuninige (Hadu, Angda,
11aan) uauaun 216 Au Anuiatas 54.1 LaANGNAI0LNNITANTNAIALAY

T3mas (Proton) WIWAWALA 1 e 98 AU AaLTTuSasay 24.5 svaniansndusnlilsnan

b

o

(Proton)ludusui 2 wWuanun 49 au Andluasay 12.2 way scannansauanTilsna

b

(Proton){luaUAUN 3 A1 37 AL ARLTINTREAY 9.2 LATHATLLUTINIBINIIILANDN

ns1auANTUInal (Proton) WinfiL 429 AL

'
o

A9I99 4.6 LARIANUILLAYTBEATTIBINNITLANTINATAUA TnEUMIsd Uy ARE

o o 6 ~ o @ o o 6 ~
dnaatdu Wnoatdu  Wnnatde  dntemsn AZLUY
i

ATIRUAN AUAL 1 AUAL 2 AUAU 3 U FIN*
Mercedes-Benz 233 78 22 67 877
Fasiny 58.2 19.5 55 16.8
Toyota 220 122 8 50 912
Faeiny 55.0 30.5 2.0 12.5
Proton 98 49 37 216 429
Fasinz 24.5 12.2 9.2 54.1

wanewe : * auaui 118 3 Azuuu auaud 2 16 2 Aziuu uazdusy 3 16 1 Azuwu Antans@udnau 0

AU
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n19amanle (Recognition)

o v L. [ 1 o 1 A o 1 2
ﬂ’)?@ﬁ?@’]iﬁ) (Recognition) Lﬂuﬂ’)’]ﬂ@’]&l’]ﬁ‘ﬂ“ﬂﬂﬂﬂQN[F]Q@F;I’NSLMW’I?EIHEIH’J’]Lﬂ&ﬂﬂ

WLIIUAIAUAMNTON LazaINNInszylssinvaassnsusiladouyanala

1
o [ % [ %

dl % ! 1 Ly a k%4 & o ! Z’/ a %
LN@IMﬂ@NB‘]Q@ﬁIW\‘IGﬂﬂ’]W@fy@ﬂ‘]:fm{}ﬂ?’muﬂ'] (Logo) TNUURUNAIULAAANT 3 AI9NAUAN Tnel

1
v A o

dl a 1 1 o v U o M v U dl 1
nsnAudnnngusinateananld azls 1 azuuu uinanallld azlé 0 Azuuu wazilengy

% %4

[?Tfmﬂ"mmmmizﬂ_qnj@:mmmiaﬂuﬁﬁqz@'quummmmﬁué’ﬂﬁﬂmgﬂmm azls 1 wn'lal
mm@mzqﬂa‘zmmmmﬂuﬁﬁqmuqm@ﬁuiéfgﬂf?’]’m azlél 0 AzuuL
mﬂ%’mﬂmﬁlummaﬁ 4.7 WU NFNAIRENNAINITNARNATYANEDINIAUAT (Logo)
RN EILAR-1UUT (Mercedes-Benz) IAiluanunu 400 Au Aatludasas 100.0
wazaNTnszytlszinnaessoswidniusnewsiugua lagnseailusiuu 392 Au
Antfluiasay 98.0 A wmsunsnausn tnlesin (Toyota) WLIINGNAIRENAINITNANRN
fyansninandudnldgnaeadudiuu 397 au Anufeuay 99.2 uaraiunInszytlszny
vassnenufindusnauiinllifgndeaiudiuou 386 au Anflulenas 96.5 uanannii

o [ % Ly

nausatinedsannsnanadnyansnirasnsduanilsnau (Proton) tetfluanuau 219 Au

Anluferas 54.8 uazaunsnszylszinnaessneusidntlusnausiaailssudaldgnses

WIANWIU 194 AU AsLTTuEasaz 48.5

A19199 4.7 UARIRTUIUUATIRLATIBINITARA ARy AN IR AUAUAT T T EIM

TNEIUR
ASIAUEA apanler  analale syydszinnla lisansasey
QAR szinlagnsiag

Mercedes-Benz 400 0 392 2

fasny 100.0 0 98.0 2

Toyota 397 3 386 14

fasny 99.2 0.8 96.5 3.5

Proton 219 181 194 206

fasny 54.8 45.2 48.5 51.5

UNBWE : * @11190anRaNARAN AgNAes 16 1 azuuuliaiunsnanannsduinls 14 0 azuuu
= gunsnszyilszinnaessnsuslagnaes 16 1 azuuu asnsasutlssinmasssnaus 1

gnFies 16 0 Azuuu
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fiethuanzuunaeens=anld (Recall) waznisananld (Recognition) X191
Anadn lnamuTesusaznsAuAuAs wud NENANBLNHAZUUUNIIIZANLAZNNIAAA
AINAWAN LNDSLTLAA-LULT (Mercedes-Benz) TusLFUANRRY 4.17 daunsAudiinledn
(Toyota) £ WUATAAS 4.24 wazasAuAN Ty HAnede 2.11 feaazie

1um13197 4.8

A15197 4.8 LA AIAZLUULBALITBINTTLANUAZARANATIAUAN 1A

AFIRUAN Mean S.D
Mercedes-Benz 417 1.15
Toyota 4.24 1.04
Proton 2.1 1.96

N153ANATIRUAIAINTABIUN (Advertising awareness)

o o = ij/ da/ o o a % % o Y o
AnunsAne Tuadeil u@ﬂmmmmmmmwuﬂjﬂummumLLm EN1WJ®TV]?

AnpsAuAIaINNIIRLIiuTHEINEN A Teaunsnda i inanisaeuniNnguseti 19

Lape

dl Yo a 3 ral/ ] 2// a 3 o v 173 o
N1re9n195anRAuATneuMdIuyAAaTY 3 A9NEUAT a1 10 4 Tnelduinsdn
WU Likert scale Wikl 5 s2AUSIWS “Nniga” (5 AzuLW) AU “desfgn” (1 ATLUL)

= = o 1 da/
waziuanisAnmsasialyli

ANA99T 4.9 WU nguFeineiannsduAmasimAa-1UuE (Mercedes-Benz)

HWN991 Motor Show/Motor Expo 8n#iga AatfluAiads 3.64 909a911A8 THHnINIg
Anedns (3.53) lusnun1amia@danun (3.16) waslawaimniaingiadl (3.00) Tasannig
g (1.82) uaz AAMNILA (1.69) WuAenainlmiansianasdudwefimaa-tuwd
(Mercedes-Benz) tasgauarilA1lafesonaa9n1s5anasauAn e sinag-1ud
(Mercedes-Benz) annla=unvinny 2.67

J o 1 % = ¥

o % a v b4 1 o/ £
Ansumnaduaninlasn (Toyota) wudnnausnatnezanasauAinlafi (Toyota)

q a
'

HUnNg Tasninamesiminaniige AnuAiade 4.50 789898178 911 Motor Show/
Motor Expo (4.10) Tasrtunn1amia@anun (4.04) Tuwainniellnedns (4.00) Tusuinig
Bumasiiin (3.56) kazNangn Road show (3.48) MNAIAL THHWINIGINg (2.96) UAY

AaauNEn9e (2.16) dHiudenailiinanis§annsdudnlnlesi (Toyota) Heaiign
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LazANRALIINTaINN3EANAIARA IR TEN (Toyota) AMnTssuwinml 3.50
o o a 3 1 1 o/ 1 Yo a v
wazduiunsauAnlusmnan (Proton) wudngumaatineiannsauAlusmnay
(Proton) N1WM1N 971 Motor Show/Motor Expo 8n#iga AntluaAnia@g 4.50 509891178
Tamnnnnetngans (2.33) warlnsnniamisdaiiun (2.26) Auasu Tusmunnigang

(1.62) uaz anuNem9 (1.53) iudanaialninnisidnnsdudnilsnan (Proton)

] ]
= =

4 1 a Yo a % 1 o
UBENQA LL@%NF’]’]Lfi‘lﬁ\m?']Nﬂ‘ﬂﬂﬂﬁﬁ‘g@ﬂﬁ??@uﬂﬁiﬂﬁ‘ﬁlﬂu (Proton) AnTaUINGL 2.08

A15199 4.9 UAAIANLRALLATANUTIENILUNIATTIULRIULUAINNN Tun1s 5N A EWAN

v A oo Mercedes-Benz Toyota Proton

wuaINNIlUNIg5an
AFIRUAN Mean S.D Mean S.D Mean S.D
T Inaimd 3.00 108 45 0.63 2.16 1.14
lawnnnieang 1.82 0.92 2.96 1.15 1.62 0.79
TN NURLIAT 353 108 4.00 0.84 2.33 1.06
TN INIIGANUN 316 104 4.04 0.87 226 0.99
TN NBUINATITIR 590 110 3.56 1.01 299 1.10
AANNIEETY (Direct mail) 169 0.90 216 1.18 1.53 0.73
212152 ENAUS LURINUN 550 103 313 119 1.96 0.89
ueluy Tufgod 2.15 1.06 3.04 118 2.02 0.99
nAana3x Road show 2.32 1.06 3.48 1.07 1.95 1.04
Motorshow/MotorExpo 3.64 116 410 0.93 2.76 1.24
ALRRETIN

2.67 0.66 3.50 0.61 2.08 0.72

wnnawie): N3 liAzuwiuuuy 5-Point Likert scale Tnail inniga=5 Azuuy aulifadeangn=1

AT

IHAUNNAALILURALIIRY N19ILANMAIIRUAN (Brand Recall) N13aARNAIIAUAN
(Brand Recognition) Lag m@iﬁnmﬁuﬁﬁmn‘mﬂmq (Advertising awareness) N179N7Y

WAZMNANRREITINTBIANATTMINSAINAUAT (Brand awareness) 19UAAZATIAUAIUAD
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WU ATRVALNDFLTLAE-LUUT (Mercedes-Benz) HANLQALIIINIDIAINNATZIINT

u

a

RINAUAINNTL 6.84 AuFunsAuAlnlefin (Toyota) WU HANRALIINTBIAIN
RITMINZRIAUAIWNAL 7.74 uaznan@udnllsnau (Proton) HANRALIINTD
ANHATTMINZRATIAUAIWNGL 4.19 AsT2aIBLATUANTINT 4.10

=i ! dl v Y a2 %4 a‘oI/
M990 4.10 LAANATDAETINTDIAITNATENUNIATIAUATITDITOEUAUIAIULARR

ASIRUAN Mean Range SD
Mercedes-Benz 6.84 1-10 1.29
Toyota 7.74 1-10 1.24
Proton 4.19 1-10 2.26

[HernAeatasnNAszinglunsAuAnumaNuanselneiinmeals

Repeated measure one-way ANOVA W19 ANNASENTING UAINAUANTY 3 HANLANFNS

' !
A o o aa

At ANATYNNADANITAL 0.05 InsnudiANednzednNnszinFlunsndu

a

Tnlesin (Toyota) HANQNAR (ANLRAE 7.74) 89A9NIABANARELLDIAINATENIING T

%

AIAUPNDFTAZ-LULT (Mercedes-Benz) (ANL@AE 6.84) LAYANRALIIDIANNATLIUIING

U

Tuna3uA1llsman (Proton) (ANLRAS 4.19) FIIEIAZIALIA LUANTIST 4.11

AN519% 4.11 Lme\mmmm?wmmummLLﬁmrfmmmmmmwﬁﬂi’tumﬁuﬁﬁ

708UATRAIULAAA

ASIRUAN Mean S.D. F p Pairwise Comparisons
1. Mercedes-Benz 6.84 1.29
2. Toyota 7.74 1.24 508.33 0.00* 2>11ae 3, 1>3
3. Proton 4.19 2.26

* YezpurledAtyn1eatia 0.05
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2. AN EANTENNUASIRAWAN (Brand association)

"lumﬁmmmL%M‘Emﬁummauﬁﬂumiﬁﬂmhﬂ%ﬂﬁﬁﬂmmﬂﬁ;’gﬁiﬂmmm
AR pdAnEeyntensAud Tnaldfoutaaida (Open-ended
question) LL@zv‘hmﬁmummmﬂummwﬁmw%ﬂﬁmxLLuuLﬂu:a dou e Avsidantes
ludsuan Taeflazuuu +1 prmidantasludean -1 azuu uazaudenloeiidunans
(Bifluuanvzaau) § 0 Azuuu Tnalddassia (Coders) AMuau 2 Aw Tunsdnnuaansuas
IWAziuUan A RaLi L %'\1Lﬁ@ﬁ’mf]?mmmummmﬁ@ﬁummém?ﬁm (Intercoder
reliability) A1NATN13289 Holsti (1969, as cited in Roger, D. W. & Joseph, R. D., 1991.)
wudf]ﬁixﬁumwﬁ'ﬂﬁummé@wﬁmmmmauﬁmm‘ﬁmm-mwﬁ(Mercedes—Benz) Wiy

1 o

0.79 n3duATmlesn (Toyota) Winriu 0.82 wazman@uanllspan (Proton) Windu 0.76

[

TntstaiBntesudaznsAuAn fasialiil

ATIRUALNDSLTLAR-LUNT (Mercedes-Benz)

ANNNIUTaNAR LN I E AN LT AU AT ALA AR 19T 4.12 Wi
ATAUANLOSITLAF-1LIUT (Mercedes-Benz) AANlaaea3AnLidanTaans Aud iy

0.68 Inangusnatsiandenlasiua@uAn ludsuonaiuau 317 au Aaluianas

' '
a A o

79.2 FeRsninguaetsazindailayansdudiuefinng-iuwd (Mercedes-Benz)
A8 AYINNINTY AVNATATIEN AVNNUNIL ARNINGS ANUaansiege Wusu uaziinonu
danlenmanduddadunansanuon 36 au Andlufesas 9.0 Tanguinatiaziinga
TalAnnanuan Uszneigasiy dngana uaztinniaied s ludiuaesaansmen e

a Y A 9«:// A o a [ dI ' o 1 =KX K
RMINAUANTIALITIU Ha1uau 47 AU AnduFeuay 11.8 Gangusinetieaziings

dl a a 3‘-’/ o o 1 o/ o 1 o o 3| %

saunweiuly Auidunnn ganeniliiuady Andngainmgs W

ns1AuAILALlann (Toyota)

1
oA a

o o a % % ?:/ d‘ a % 1 o
&uFunduAnTaTesn (Toyota) WY WLINNANRAEIAIANNT AN LA AUAYINGL 0.81

' o 1 =

TasinansnatialANTanleNAUnI AUAN TWFILUINaU9L 342 AL AnLTlusasay 85.5

]
o

£ a A , =< = A = a o o 2 Y o
TAPNNguFtatinsarindulenaenAuAnlalasi (Toyota) AD AVNANA Uszndn
13U ANTIOULH ANNNTUANY ANNNNAINNAILTBNLFLLNNINLUS ANNLNTUALIUD

1 e a 1A @ % = dl o a Y ooa [
azluauazAudisnig wazaaanesien gy uazianudenlasiuns@uddaiunais
A1uau 39 A Anluferay 9.7 Tangusnetnasinde Uszmadiu winauussmienaw
TalAlnladn wazAsaum Wusu Ansuauimanlaan Auean ludaa i Ja110u 19 AL

[ %

a @ v = P o | = = @ A \ o o
ARl LTRYAY 4.8 Gﬁ\‘]ﬂ@qllm'l@ﬂqqq:ﬁuﬂﬂ\‘] TN QQQV]@iﬂﬁﬂﬁqﬂqLLﬂﬁ Lﬂu‘ﬁ‘ﬂiu@’] Lﬂumu



121
ns1AuAlLsAaYW (Proton)

1 a v ij/ 1ol dl dl a v
Tudaurasnsndauanidsnan (Proton) 153 WLANHANRALUEIANHITAN [ENATIR AN

1 o ] a

Winfu 0.37 Taafinanfnatinet A ulman i un s AuAN JITILANAwIw 197 AL AsLTlY

q

1
J o 1 =K =K A

o £ = o = a2 v = -
Faraz 49.2 TeAINngNsetiazinnalayanensn@uAn ilsnau (Proton) A s08wWsTIAY
gn AvNudanlud gUanenaiiuady Wudu uaziianudenlasiuns@uddaidunans
AU 154 AU Anilufanay 38.5 Tangudetnazindy UssinAn e d@e As.umss
Tudunsdn walulatiannsnaudivialasa (Lotus) wazdafumnans usudmiuaay

dl a v a :l/ al o a [~ v 4‘ 1 o/ 1 =K K
danlemsAuAN T LTiu H31u0u 49 Ay Andufesas 12.3 mngusnet1eaziinds

dl Y v & A 4 1 1 & G %
sonAuldias ALREUTNITUDE V’]Q’]Ni&lLLHEL'QIHQMﬂWWﬂ‘ﬂQiDEIum 1lumu

ANS19N 4.12 LAPNAIUIU 5a8IAY LATANAALUBNANNITAN TENALIATIRUAN

AN
AN < AN
» ianlag »
- . Eanlag anlay  Azuuu
AFIRUAN Tu Mean S.D
Tu - - Tu 59
- vasilu -
W@auan 1398y
NAaNg
Mercedes-Benz 317 36 47 270 0.68 0.68
faeay 79.2 9.0 11.8
Toyota 342 39 19 323 0.81 0.50
faeay 85.5 9.7 4.8
Proton 197 154 49 148 0.37 0.70
faeay 49.2 38.5 12.3

wnnewe): Ansdenlealwdauan= 1 azuuy, AvudenTaeludaiunane=0 azuuu

wazANHITaN e I EIa L= -1 ATLIL
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3. NMSFUSTIAUNINIRIASIRUAN (Perceived quality)

a*m%ﬂumﬁmmﬁuiﬁq@mmwmmmﬂauﬁﬂumiﬁﬂmm%ﬁ dsznaulidog
AN luAUIRNAMANTRB9AWAT (Functional benefit) A1191 5 TauazAuANEAN
(Emotional benefit) 4142w 5 48 A1vtinnaTcadldldunnsdauL Likert scale WLt 5
sé Beednduann “Wiudeednsde 5 azuuy llawde “ladiugnaetinede’ 1 azuuulaed
mmLf’ﬁlﬂﬁmmmﬁuﬁmmi%m-l,uusﬁr(Meroedes-Benz) Winfiu 0.79 p3nduAntmnlesin
(Toyota) WinfiL 0.87 wazmsduAn tdsmau (Proton) winriu 0.93 Falnannansgasielli

ASIAUANLNASLTLAR-LUWT (Mercedes-Benz)

8

v 1
ngNAetWHAMNWILGT AIRBALHESITLAG- LT (Mercedes—Benz) JuAaas

Frunnulaensiugefiqn Ao 4.54 sasasnie aussausd AndluAiadn 4.44 uaztsnng

i
=

1 v
PAIN78H AALTIUATLAAY 3.88 dquﬂﬂ@ﬂ@vwﬁmmﬁuﬁﬂ'qmmﬂmwm (2.43) TaaIfiAN

v o

meqmmm@@ummmwmmmmmuﬂmmu AWINTL 3.66

v
o | o

AMFUAUANIANFRRNARANTIL NNARLNIlANITILGT ATAUANBSITLAE-

q

1ud (Mercedes-Benz) WA AUANNNTALALNUAL Lﬂummﬂmnmm AnufluFaat 4.69

%

AMHAUNINGS AnuAiads 4.60 walAonusiulalunsdud

a

FA9AINNAD 1UmIIRY

1
¥

Aoiupiads 4.56 TnadAnadsntesnisfuianmnmamauddunauidningy 4.49

(AA"9797 4.13)

ns1AuATLALlaRN (Toyota)

1
v A

A mFunesndudnlnlesin (Toyota) ngusiaatinelavnwing unsdudngua

a
]

o 1 dl IS dl A a o a a | 1 a
INBWIBHINNEA TnalARaE 4.09 1098901AR LIN1TUaINT91NaA AnTuATRae 3.79

v ] 1 1
tsznsdnuindu AnflueAiaat 3.78 LAzANIINULA AALTIUARAY 3.62 TAtlANRALIIINTRY

NM9FUFAMUNINATNRUAIATUAANTRIBIRUAYINAL 3.74

'
[ v A

0 P P = v ‘e o= G 1w = a4

AuFusnupNFANFanINAUAT naNAetinalANNILGY unsAUANNRTo AN
LL@”LﬂuﬁivﬂMﬁﬂﬁ'&m AnluALeAe 4.43 9898980A8 LTUuRIEUANNNIWRLIBEN 6
las Anuludiade 4.04 wazflauideie/Sanslald Aadurniade 3.95 Tnedaaai

anume9neFUEAIN AT AUANEILA LSRN 3.96 (gANe9T 4.13)
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ns1AuAlLsAaYW (Proton)

¥

TugdauaeansAuAnlilsnau (Proton) ngusatinadlAMiugT U AUAN

1
=l

A Ntszudintindiunnnign TnaiA1iedy 3.08 78989u0A8 aNgTnuEh AnLuARAE 2.76
o ' a ! dl ISP dl [ a ¥
wazguainedny AndluAwaae 2.74 TnadA1eaN1eaN1sFLIAMANATIE AN

ANUAMANTRTBAUAYINTL 2.75

b2
1 a % o 1

Tudauaassiuaniandensdgudiiu nqusinet el auiudluns Ausn i

o ' ! dl dl a [ 1 dl A a ¥ dld
NNIWENUNALNFBLLAININNGR AALTUARAY 2.64 79989H1AD Lﬂummzﬁumwm@mmw

q

|
el o

a9 AnfluAaan 2.53 Wnaane/$a91als way Iiaonusiulalunisdua
2.49 TpaidAnaan1na99N195uFA N INAIARANA WA NEANYINGL 2.50

(AR19797 4.13)

M1519% 4.13 uansAdtLardudeRLuNIATg eI s LS luA NN LeIRAWAY

iaﬂuﬁﬁqmuqﬂm
Mercedes-Benz Toyota Proton
ATANLIR Mean SD Mean S.D Mean S.D
HAnuiannsiag 4.54 0.56 3.42 0.65 2.63 0.80
Uszudpminiy 2.43 1.00 3.78 0.74 3.08 0.87
ANTIOULA 4.44 0.59 3.62 0.65 2.76 0.78
A Nt 3.01 0.91 4.09 0.76 2.74 0.78
13N19IUAINTUE A 3.88 0.88 3.79 0.74 2.52 0.85
398 3.66 0.52 3.74 0.50 2.75 0.64
AMNSAN
fufiedifinnuning 460 061 369 073 253 086
fimswanetasaiie 4.15 0.74 4.04 0.73 2.64 0.84
vhidede/l5anelald 4.45 0.67 3.95 0.67 2.49 0.77
fideduwaziuizan 4.69 0.56 4.43 0.70 2.37 0.85
IWanusiulalunnsdid 4.56 0.55 3.70 0.81 2.49 0.84
394 4.49 0.49 3.96 0.57 2.50 0.70

wnnewe): ngliazuuiluiuy 5-Point Likert scale Tagil #nnfign=5 avuun aulifslaaign=1

AU
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It AzuLLEaINTIF AN WA AUA A LA UANTRLA TS AN AR A

Tngigan naddenLdn N195UFAN NI AUAT Waslana-luud (Mercedes-Benz) HAaas
Winfi 4.07 daumandusninlasin (Toyota) 114 WUINRNAN@ARFINWNGL 3.85

wAZMIALA1 UMY (Proton) HANRALTINWINGL 2.63 faseaziaenlunngen 4.14

1
6 o/

A5197 4.14 ULAAIANRAEPINTBINITTLFAIN WA AUANTBI D EUFTII AU ARG

ASIRUAN Mean S.D.
Mercedes-Benz 4.07 0.43
Toyota 3.85 0.48
Proton 2.63 0.64

IHaTNARAY 199NN FUE WAL TN BRI RUAINIUIAINLANANTALATN 1IN

alifl Repeated measure one-way ANOVA WU41ANRAE19IN195 U5 IUAMN T WATAWAN

o o a

HAuuansgiuealtEdATynadian 0.05 Tnani9iuFlunnininaesna@udnues

wasiana-1uud (Mercedes-Benz) HANaatgengn (AN1aAg 4.07) 999891 1ABANLRALTY
nsfuflunnuninaasas@uAnaes Ialsn (Toyota) (ANledt 3.85) uazAleat89N193L5

Tupnunnaesns@udnilsnau (Proton) (ANaag 2.63) AITIEAZIBEA AT 4.15

AN5197 4.15 LWAPNSHATAINITNAGDLAIINULAN &i’]ﬂ%ﬂﬁﬂ’]??ﬂ?ﬂlé@ﬂéﬂ’ﬁ/\l‘ﬂ‘ﬂﬂ AINAWAN

sneusiNdIUyAAR

ASIRUAN Mean S.D. F p Pairwise Comparisons
1. Mercedes-Benz 4.07 0.43
1>2 uay 3,
2. Toyota 3.85 0.48 1307.66 0.00*
2>3
3. Proton 2.63 0.64

* ezpurladAtyn1eatia 0.05
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4. ANNANARBATIAUAN (Brand loyalty)
o o A a ¥ o o = :j/ lel ¥ o

139NN ARensAuAduiunisAne luasell Usznaulddemanaaunny
nansaeteiIAN AR AuAsnauivdauyana Inelduinsdnuuy Likert scale
wilalu 5 seAUFIus “Fuiata1eie” (5 Azuuw) auie “lidureaingga” (1 Azuww)
uazADNNaaLNINANAY AT sne UL ARATRINgNAD LB LAY AT WA
#n3liunageau Tnaldunsdauuy Likert scale uiiaiflu 5 seaussus “iislantinge”
(5 Az AU “llidnlaatn98e” (1 Aziw) 1aRANITEeTUIR9A T RUAND FLbLAE-
T (Mercedes-Benz) 1infiu 0.55 aan@uAnialasii (Toyota) Winfid 0.70 WasAIIAWAN
13ma1s (Proton) Winf 0.60 wWAZNNANIANEAIFD tT

ANFURTNBUALNBTEAA-LLIUT (Mercedes-Benz) N@Eﬁﬂwudqﬂzﬁmﬁq@ﬁmﬁ
1 dl % 1 a v 1 o = (=3 dy dl a v A
ANRALTBIANAWALABATIRUAWNTL 3.76 uaziAdtAnlalunsTe eI RWAN

o X | o A = o a2 v 4w

N19U5UIANGITUMNGL 3.10 UAT HANRAEIINTIBIANANARDAINAUANWNAL 3.43
] a v v 1 1 o 1 a dl v 1 a %
Aaungn@&uAnlnlesin (Toyota) WUAINGNANRENIHANLRAEIUBIAINALLALIFBATIALAT
Winfiu 4.62 uazdinnaiinlalunistialensn@udidnisliusmangeaumindu 3.04 uay &
ANRALIIINTBIANNANAFBMNINAUAIWINAL 3.83 LazasAuanlUsman (Proton) WUIINGH
Fnating HAatrasANAULALAeRsIAUAWINGL 1.97 uariadudinlalunisie
dl a v a o d? 1 o a Qi o a a v
\HangAuAENITLF U ANgeaumnGL 2.15 uaz HANLRAEIINTB9AINANARDATIALAT
WinAU 2.06 A99788ZLBLA MANTI9N 4.16

A157199 4.16 LAAIALRALTIBIANNINAFERIALANTEITDEUMIIdIuYARS

Mercedes-Benz Toyota Proton
ANHAUALILATIRUAT 3.76 4.62 1.97
Aanfailade Lﬁamﬂauﬁwﬁmﬂmqﬁu 3.10 3.04 2.15
ALRAEsIN 3.43 3.83 2.06

wnneie): N3 tiAzuwiuuLy 5-Point Likert scale Tnail inniiga=5 Azuuy auliliadeanga=1

AT
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AU ANRALARIAMNANAFABAINRUAININIANNLANANNTIALATNINNAT A

Repeated measure one-way ANOVA WL4NANAAEU189ANANAREATNAUANNAIN

o o a

uansNNUd NHE A1 ATUNNEDAT 0.05 lnafAeaL1a9ARALIa9ANNANARE

= v o = a \ = A =
AINAUAURIR IR AN (Toyota) HAMNINNGA (ANLRAT 3.83) TAIANNIADALRALIUDY

a a 1% g

ANHANAABATNRUANDTIELAA-LLIUT (Mercedes-Benz) (ALAE 3.43) WAZANRALIUD

ANANARERIAUANTa9TLsRaY (Proton) (ANL@As 2.06) A9s8azRen Mm99 4.17

AN519N 4.17 LAPNHATAINIINAZALANNLANAINIAIANNTNAADATIRUAN

VRITNLUANAIUY AR

ASIRUAT Mean S.D. F p Pairwise Comparisons
1. Mercedes-Benz 3.43 1.00
2>1 WAy 3,
2. Toyota 3.83 0.67 751.92 0.00*
1>3
3. Proton 2.06 0.79

* ezputadnAtynieaia 0.05

3. NAUBINITIAAMAIASIRUAT (Brand Equity)

v
o o

o/ 1 a 1% . é’m v o a o/ a
NITINATUATATIAUAN (Brand Equity) Glum\mmq fﬂmmLuummmmmmfmmm

Aaker (1991) FenanagnamuAInsduddulsznaulidag aunseminglums@uan

q

(Brand awareness) AN AN ENATLRINAUAN (Brand association) mﬁuléﬁq@mmwmm
AIAUAT (Perceived quality) LazANNANAREAINAWAN (Brand loyalty)

AMNNITNBIAUIZNALNG 4 119auTTU e AR TALIINTDIAUANATIAUA LA LA

a

NANNTINENUINATNAUALNDFEAE-LLWT (Mercedes-Benz) § qmamm@mmmﬁuﬁﬁ

a

WinAy 15.02 AsAuAnlalesn (Toyota) HAN@ALIAIAMANNINABAYINAL 16.23 uay

!
= {

° [ a ¥ ISP a ¥ I o [ =
AnsunanduAnldsnen (Proton) HARALTBIADUATATIAUATNINU 9.25 AYINEIAZLBEIA L

AN999 4.18
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A15797 4.18 LARAIHANIMIAAMAININAUAIIBIATIAUANTDE UM UL AAA

ATIRUAN Mean Range S.D
Mercedes-Benz 15.02 9.00-19.40 2.18
Toyota 16.23 10.30-20.10 1.76
Proton 9.25 2.70-17.80 3.12

\He ARt I8IAIUAIATI AWANNNIMIANWANANTALTEN1IM9ATIA Repeated

o ]

measure one-way ANOVA #LNANR AL 18IANAIRINABANNAINUANENNTLIN9H

a ISP

1
AAtyneaian 0.05 TnaniAneasaanniA s dud1aedlalusn (Toyota) HANMINTIGA
(ANLRAE 16.23) $99AINIABANLRALIBNAANRITAUANND FITLAA-LLIWT (Mercedes-Benz)
(ANLeAE 15.02) LavANRALUIAUAIATIALAN T IRaY (Proton) (AN1aAn 9.25)

FageIaslasn 1unNT9N 4.19

A15199 4.19 LAAKATRINIINAADLAIINWANG WIBIANARL ATWANFIINEUA

R9IDLUATNAIUY AR
AS1RUAN Mean S.D. F p Pairwise Comparisons
1. Mercedes-Benz 15.02 218
2>1 14z 3,
2. Toyota 16.23 1.76 1328.22 0.00*
1>3
3. Proton 9.25 3.12

* RezputadnAtynneaia 0.05
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4. IAUDINTINAFILUTAUNAUAGFDATIRUAT (Attitude toward brand)

nsfafulsinuiruARReRsALAN (Attitude toward brand) lunsinenasil
Lﬂumﬁmﬁﬂumﬁrfi@mmﬁué’wmuﬁﬁqmuuﬂmﬁq 3 AsduAn Teanansndaldannnis
Lmemm'ﬁmLﬁwnmﬂ@:uﬁf;@ﬁiﬁamnmiﬁﬁﬂmwﬁﬁm’mLﬁmﬂﬁ’mﬁummiﬁﬂﬁi@
panAuAn neldunmsdanuy Likert scale 5 sziuenafuan “unfign” 5 Azuuu e
“ﬁﬂﬂ‘ﬁl’eﬁﬂ" 1 pzunu Tnefipnnandefurensdudmesinng-wud (Mercedes-Benz)
WinAu 0.89 man@uA I lasin (Toyota) WAy 0.92 uazms@uAildsmeu (Proton) Winfi
0.93 uazilnanmsAnmssielyil

o

naNFaLNTALARAaRAUAWaSmna-1LWT (Mercedes-Benz) agfiszsiu

'
=

3.93 AuFunmauAnlalesin (Toyota) ANRALLRITALARIINGL 3.70 LATALRAE 1Y

NAuARAaRTAUANTLUsRaU (Proton) WInAU 2.25 Aasneazidealumis1en 4.20

AN519% 4.20 UA AIALRRL LA AT LN m‘gm"nmﬁﬂumﬁ FRAINAUAT

T08UATNAIULAAA
o Mercedes-Benz Toyota Proton
UDAIN...

Mean S.D Mean S.D Mean S.D
usnfidusay 3.95 0.99 3.66 0.87 2.34 0.95
Wusonduianala 3.96 0.92 3.71 0.88 2.12 0.99
Wusondusiaanng 3.88 1.14 3.73 0.93 2.29 0.95
I 3.93 0.92 3.70 0.83 2.25 0.90

wnnawie): N3 liAzuwiuuuy 5-Point Likert scale Tnail inniga=5 Azuuy auliiadeanga=1

AT

AU ANRALURNTAARFADAINRUANNIMIANNLANANIALATNNINNAT A

Repeated measure one-way ANOVA WUINANRALUBY AUARADATIAUATNANNUANF

1
aada

funeneldadnAtynieanan 0.05 nafiAedaeiAuARRenINALATRNa SoLAg- 1T

D

a

(Mercedes-Benz) HANNINNER (ﬂ"]l,’ﬂalf;l 3.93) AR AR AR TBTTALAR AE AP RUAN

q
I

Imlesin (Toyota) (AR 3.70) LazARALUaY AUARABATAUAIUTREU (Proton)

(ARAS 2.25) sassiazidanlunngnail 4.21
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A1519N 4.21 LAAINATAINITNARDLAIHNLANFNNUDIN ALARFDATIALA

TnEUFNdIUYAAA

AS1RUAN Mean S.D. F p Pairwise Comparisons
1. Mercedes-Benz 3.93 0.92
1>2 WA 3,
2. Toyota 3.70 0.83 517.28 0.00*
2>3
3. Proton 2.25 0.90

o o o

* YavsudadArynnaadia 0.05

o

5. NAURINITIAAIALUTNIIANIUAINNAG LATa (Purchase intention)

v
%

AuFuN1ImsanLssnuANNslada (Purchase intention) Tun1s@An®IATIE

Wundpdauwsnlduluntsdedusnluasasdalil luaunas Taslsziluainnisuindamaui

v
a a v

wanaliiiiunaunaliin woanssunstelunaissialiaesngusinetantsons Auani
TneldumsdnuuL Semantic Differential (FENAALIAN “TRBENGUULEN" 5 ATUUL DY

|d91 1 1 ” = = o 1 d”
“1NSﬁ@®ﬂWQLLuuﬂu 1 ALY LL@%NN@ﬂ’]ﬁ‘ﬂmﬂqﬁ\‘]F‘lﬂ‘lﬂu

'
6 o/

annsdsznnasaudamiesinuanuslatens dudnsoaustdauy ARaYes
fuslnatneiiniudn nqusnat il aNaslagens dudwefimaa-1uwd (Mercedes-
Benz) AnluAads 3.72 Ausunsmaudlnlasin (Toyota) WUINNANRABIBIANES LA
E R o v a A Lo X o
BaLiNAL 3.99 uarns&uAllsnau (Proton) HANlaAEUaIANASlaTaLiNAL 2.10

FaTEIAzIaA 1UAN9197 4.22
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'
o

AN91991 4.22 UAPIATUIY FREIAY LAZARALTB9ANNEAY TR WAL ARS

.
a

AMNAILATDS DL UAIRIVLAAR

Q

2

laita @19z W@E9/ @19 daatHe
agne  lada  lawdla  azda  wduau

. Mean 8.D
LUUBY
(1) (2) (3) (4) (5)
Mercedes-Benz 49 33 73 71 174 3.72 1.41
Saeiny 12.2 8.2 18.2 17.9 43.5
Toyota 13 10 90 143 144 3.99 0.99
Sauay 3.2 25 22.5 35.8 36.0
Proton 141 177 118 10 14 2.10 1.03
fatiaz 35.2 29.3 29.5 25 35

wnneie): N3 liAzuwiuuLy 5-Point Semantic differential Inel Fantineuiiuen=5 azuuu aulilis

laimaasnuiuen=1 ATLIU

HAUNANRAEARIANNAS AT AARILAALATIRUAINIUIAHLANFANGTALATNIN

1 ¥ ¥
475 Repeated measure one-way ANOVA WL4NANARLU89AINAS IR TRURILARS

o o aaa

AINAUATNANLANGNSTUR N T A ATUNNAT AN 0.05 TnanA@At1aIANNAYlaTe

219397318 uA TnTagN (Toyota) HANNINTIAA (AR 3.99) T99A4NIADARALTBIAIIN
I;Tﬂ@%mmqm’lauﬁﬁu\lﬂﬂsﬁmm-mwﬁ(I\/Iercedes-Benz) (ﬂ'ﬂmﬁﬂ 3.72) uay ANRALTe
AnuETlage e AnE T mew (Proton) WuduaLgaTINg (m'%@?n'ﬂ 2.10) fA93EAZIDEA
TuANI974.23

I
6 o/

AM5197 4.23 LAAILATEINIINAFDLAINUANGNUBIANNES TR0 LUFTNAIULYARA

ASIRUAN Mean S.D. F p Pairwise Comparisons
1. Mercedes-Benz 3.72 1.41
2>1 uay 3,
2. Toyota 3.99 0.99 327.40 0.00*
1>3
3. Proton 210 1.03

* ezpurladAtyn1eatia 0.05
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6. NANINARAUNNNAFIY

I
6 o/ ]

TunnsfneFes “AruAIRALAINEUMTIdIUYARS TAUARLATANNAYlATRTE

HuslnATe” (Passenger Cars’ Brand Equity, Male Consumers’ Attitude and Purchase

u

o

Intention) 1WA Haunmgw 2 tsznis Asil

ANNRFIUN 1 AAIATIAUATNEUAMIAIUYARA DAY NANTUSITLaNAL

NAUARRDATIAUANTNELAINAIUYAAATENELFINAT 2

\Hate1ANLeAL8dAAINTIAWAY (Brand Equity) 204308 uslidauyAnaTa 3

RINAUAT AD LBSITAA-ILNT (Mercedes-Benz), Inlefin (Toyota) waz lismau (Proton)

o Y

LIMINTIUIANANHANNUSAEIANATR Pearson Correlation HLMAUARFAAATIALAN

(Attitude toward brand) l#uan1sAnssasalili

1 1 a

o [ a ¥ g ¢ v A
ANUTURATIAUALNATLITELAR-LULT (Mercedes-Benz) WL ATUANRATIAUATNAINN

q

N o 0 o o

Auius dauaniuiAuARsens AuAe9d U InAT HaENIN T A ATyneatiansT AL

2

o o

0.05 uaziatiufazasflsznoureInUAIRARALNE SITAA-LBFNI M AN NANTWEAL

] ]

WiAuAR WudnasAlsenauiauduiusi@auaniuiAuaRsensduAat1aliud)

2

Tnamnumszminfluna@udAndauduius lugsnnseiAuacseans@uam 0.27

1
=

ASUANHLTEaNTENATIRUAT WL AN NFNAUS ITILINFARTALARFARMNIVRWAT 0.15

v v A 1

ANUNITFUFALNINIAIATIRUATITU NWUINRANMNFNNUSITILINFARTT AUARAAMNIVAUAN

a4 9

! o A a vy A v v TAa ] o a = 4 dl
0.36 LATWLIT AIMHNNARBATIAUATNAINNANNUDLTNLINAANAWARRNDATIALAN 0.48

(AAN919 4.24)

! ! a vy

AuiunanduAnTnlefn (Toyota) WUIIAUANRINAUANRNAMNANAUS T uaniL

q

1
o o aada o

MiAuARFAaaIAUA89ELTINATeati Nl A Atun1saliAnszAu 0.05 Wuiidausas

o

v o o

a9AtlszneurednnsAInIIAUA A lsn (Toyota) NAMIAINNANRWS AU ABARNUIYN

A o

a9AUsrnauN AN US T LI N LT ALARFAR AT AU At el dN Aty TaaiAw

o

4 v

AITNTINg UM ALA fanudiugideuantuiausfidensndudng 0.23 duiuaanu
dealtamsndun nudndanadiugidaaniuiaunfisensausni 0.19 daunnsiudly
@mmwmmmﬁuﬁﬁﬁu wudhSpuduTEFsuaniuaunfsens A 0.48 uaz
ArnARaR A TLTAN RS BN AU AR AR ALANT 0.32

(ARN9197 4.24)
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wazdniunsduAnTusman (Proton) WLANAMUANAIIALANN ANANRUE T

dauanfiuiiAuamsensduAnesdLsinataesnalied1 A aadianszAL 0.05 iuiu

uaziieinufaredAsznauneInuAIRAUAN T IRaY (Proton) N1MNATNANRUETTL

N

AARABATIAUATWLANasAlsznaLRANNANTLS TN AU ALARAam T AWAN

o o o o

eeiiednAny TnamonumszninFlunsAudn HA0NduiusiEeuanAusiAuAssemns

]

o [

M 0.24 APFUANNITANILNAIIRUAN WLINHANNFNNUTIFILINAURAUARAAT
0.

=)
e

U

] o

! v
WA 0.17 doun195uilunmun naesnsduAntiu wudndaNANRUEITs AN ALTALAR

=)

b

AARTAUAIN 0.50 WATAINANAAAATIRUANTUN AN NANAUSITILINTLNAUAR ABMI

AUANT 0.43 (APN3WNTN 4.24)

A5 4.24 LAAIAINANNUTIEUIWNAUAIAINRUATLTIAUAFFBATIRWAN

Mercedes-Benz Toyota Proton

ANHATEUINFlUNIAUAN
0.27 0.00* 0.23 0.00* 0.24 0.00*

v o

U ALARAARTIALWAN

%

mmﬁ@m‘lﬁmmﬁum
o 015 003 019 000" 0417  0.00*
NUNARARRRATIAUAN

n9FuF AN INLRINTIEUAT
0.36 0.00* 0.48 0.00* 0.50 0.00*

v o

U ALARAARTIALWAN

ANNANARATIRLAN

Lo -, - 0.45 0.00* 0.32 0.00* 0.43 0.00*
UTALAR AR RLAN

AATASIRUAINU

l - o o 0.48 0.00* 0.47 0.00* 0.43 0.00*
NAUARADATIRUAN

o o a a

*RezAuladAnyn1eatnneziu 0.05
a2 v y K N = & & a
anuan1sidadnesiu Asamsnagdlidn meAnenluassintluldmasnnsgny
7 1 Aa AMAIRTIRUAITIEUANIAIUYAAR NAMNANNUSLTILINALYIAUARSE

ASIAUAITOLUAUIRIULARRUDIE LT LNATNE
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ANNAFIUN 2 ArUAIAPIAUAIELMNAIUYARR AR NANTUSIZILINTL

v 14 1
Arwea laTnsneusdIuY AR IBNE LT INAT 8

[HaTNBNARALIBIANAIRINAWAN (Brand Equity) 184508 UssduyAAaTY 3

6

RINAUAT AB LBSLTAA-ILNT (Mercedes-Benz), Inlasin (Toyota) waz lusmau (Proton)

v o TV aa . o o Il . .
NIMNANNANANUS A2 ANATH Pearson Correlation AUAYNNAS bAT® (Purchase intention)

NUdARIAIRIIAUANNTIELAR-LUWT (Mercedes-Benz) Tnlesin (Toyota) uaz Tilsnaw

o o

(Proton) ﬁmmﬁuﬁuﬂuﬁamﬂﬁum’mﬁ%ﬂf«u%@mmcﬁiﬁiﬂmm@ﬂwﬁﬁﬂmmymmﬁﬁ
fis2é 0.05
Li‘jfaﬁf]Lwi@:mﬁﬂizﬂ@mm@mmmﬁuﬁmmﬁmmm-mwﬁ(I\/Iercedes—Benz)
ARSI lATe WLANN3FUF AN NIRRT AUAN N AN ANALE 1
FILNWINTL 0.14 WazANAN AR R AUA LT A dIR LS BsanfuAudalaTe

WinAiu 0.34 daupnupszuinflunsduiiuarauimonTeasAuAntiu Iauduiug

1 o

v £3 ]
atSNRTid AuneatAduAusslate (9R19199 4.25)

o o a

A mFunasn@udninlesin (Toyota) 1 e uAaresALszNaLIIBIAUAINIIRWAN

Tnlagin (Toyota) NvnAudniusiuANsslaga wudnAunseming luasAuAHAN

v
@ o o o o vy A o o

AuiusAumuaslagawiniu 0.23 nsiuflunninmaeaa@udilanuduing lwdaan

o

WINAU 0.32 BaTAMNANAARAIIRLANTUE AN AUAUS T LN AUT ALARFAATIRUAN

o ] I

Winiy 0.11 agelidadAtyn1eadis wanuaau@enTasns duAniudmnuduius iy
1 1 o o o aa o 21/ d’j all
at W ATEd Ay eatafiuaNaslate (9e1919% 4.25)
AuFumaduAnlisman (Proton) 1 IetusazasAlsznaLrasn A1 AINAWAY

Tsmau (Proton) mmmmz‘ﬁmﬁuéﬁumm@Tﬂ@%wudmﬂmﬁﬂ?:ﬂ@uﬁmmﬁuﬁuﬂu

v
a o o v

deuaniuauselageatwiid1Ameadin Inaauaszindlunsdusniaany
Auiusiieuaniuaausslazamintu 0.28 AuisanlenmAuAANANRLS TN AL
pMAlaTaWINL 0.16 NM35uFlunmunIWaaeaAUANTIW HANANRUSIELINAUAN
%I/ dal (P o a a ¥ %’/ = v v TAa o %’/ Aj dl
e lagawinfiy 0.36 WaTANANAFRaNT1AUATUNANNANAUSTILINALANFAYlATe N

WinAiL 0.37 (ARN319N 4.25)
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A9199 4.25 UAAIANNANNUSIZUdNBIALIsTNaLaDA AR AWAALANAY TS

Mercedes-Benz Toyota Proton
r p r p r p
AINNATENTINT IUATIRUAT
5 Yy 074 014 023 000 028  0.00*
fumANes laTe
AMNITaNTENAINRWAT
0.1 0.95 0.15 0.77 0.16 0.00*

. Yo X
AUANNAY AT

n9FuFluAININLRINTIRUAT
. v 0.14 0.00* 0.32 0.00* 0.36 0.00*
AuANsslaTe

ANNANARATIRLAN
. v 0.34 0.00* 0.11 0.04* 0.37 0.00*
AUANNAT AT

AAIASIRUAINL
Lo & 0.23 0.00* 0.29 0.00* 0.41 0.00*
AMNAILATA

*HazauadAyneaiAngzsiu 0.05

v
s J a Y o o

ANNATBIANNANTUSADIAN AT RUANTLIANAY AT LT LNAT 8 WLIFN

q

%

ANRRLUAIAUAIATIAUAIURANANAUS T LN LANNAI A TR 3 ATNAWAN

v
o o

WAL BTNANRAETB98ALIITNELIIBIATAIATIAWATNINIANHANRUEALANAT AT e
WU3N ANATEMINTluRT AuA LA TA TN TENAINAUANTBIA N AUANND S ITLAR- 111U
(Mercedes-Benz) 793 ldaanuidianleans@uanvesnsdausinlasin (Toyota) 1u

Hanudniusiuetlidied A eadanuanusslage asaansasgllagm
[

ao & a = = ' a v < a1 a
namsailtuldauaunfigiud 2 fa AuARsIRUATRRUANIAIULAAR
AMNANAUSLEILINALANNATIATT DA UATIRIULARRIRIRLFLNATNY LNEN

UINAIULYINUY (Partially supported)



UNN 5

asUnanisIae aflsana uwasdaiauanus

'
o

N1IANEEY “ANUANAINABANIDLUINAILYAR TTALARLALANNEASlATaY8

v o a

gy Do a o o Qe‘/
HUsLNATY” AIROUIEaeA bNNTIae A9l

a 9

] o o

1D AN ANANTUSIEMINIADIARIAUANIDEUFTIIA UL ARR AUVIALARGS
nI1AUANTDEUATRA UL ARATRSHLFINATE
1 1 v
2. NAANENANNANRUEIE NI IR AN A AUAN I BIUETINA Uy ARATUANA]A

TesneusitiduyAnaTeegLENATIY

stluuupeanisAneilunisadedeliunn (Quantitative research) lagld3an1s

A98UuLd1399 (Survey research method) LULdAATIALR (One shot study)

EXD_

= . . o A~ . R o o & )

IHBULALNIN (Questionnaire) HluAToNa tEHIANHIANANRUTIDIA AR
AUANTURAUARATIAWAN (Attitude toward brand) wazANFIlaTaLedfLENA
(Purchase intention) Inai@nsNgufaatinsiiudaedainauntangszdne 25-45 1
waza et lWaANIUNNNINUAT 4119 400 AW AntuEade A 14l sunsudnigagy SPSS
(Statistical Package for the Social Sciences) for Macintosh ANTUNNTIATIZALAE
dszananaildanuuuasuniu ldnsamssiidayai@anssouun (Descriptive analysis)
IWaLAAINITLANILAIAND (Frequency), ANFaaay (Percentage), ANLaat (Mean) LAS
quw,ﬁmmummgm (Standard deviation) 184983 aANHUENNLIETINT TTALANIAT

a ¥ o a a % Y a ZJ/ d’j Y a
MIAUANAUARFBAINRUAILINLTINA LAY ANAY AT YRHLTINA

uanaNidsldnnsimseiidisaynnu (Inferential analysis) tneldrnatis Repeated

measure one-way ANOVA el FUELANUANANIE I NANARINALAN iAUARsie
FINAUAT LazANES laTereslLstnA uananifaldAafRanduiusinasdu (Pearson’s
product moment correlation coefficient) AW AYTHANRUSIEMIN93LALITBIADIAN

a ¥ o o ada a v i’/ d” Y a a '
MIAUATLTAUARNNFABATIALAT uazAINAIlaTaaa9dLFinA AanNn19anszilas
dszananadayarionnn vinliaiunsnagy, efdmana uazlideiauounzsineling

v
seaziaamsaliil
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AgUnaN153E

NATRINTIAE mmimm\uﬂuzﬂfmﬂé’ﬁaﬁ

1 a k7 o

AUN 1 TayAANBUTNINLIZTINTVBINQNAIDEN

a

'
1 a 1% & o

AU 2 Han19TRANBIALIITNELIBIARIANNIIRUANINLUATREAIULAAA

AUl 3 nannaTaAnAIRIAUATn BT ARAY

Aol 4 mmﬁmm'q[?Tf;LLﬂim\aﬁmﬁﬂumﬁrﬁiﬂmﬁauﬁqmﬂuﬁﬁm’qumm
daufl 5 N@mﬁmﬁﬁqLLﬂivmé’mmmé’?ﬂ@%mméﬁiﬂﬂmﬂ

d2u7l 6 HANINARDLANYAFIUNTIAE

&9

AU 1 TaYRANHUSNNUTSTINTVRINFNAIDEN

anuansAnenagy1san ﬂ@juﬁfmﬂwﬁfmwmmﬁwm U 400 AU Foulug]
ag lutaeangsidng 25-29 1 Anuau 221 au AaluFetas 55.2 savasunnanguanacingly
F2987E551919 30-34 T auau 96 Au AnfluFenas 24.1 mjmﬁq@ﬂwﬁﬁmmﬁuﬂdﬂﬂ?aﬁ
aounnlan (286 Au AnluFasas 71.5) Tudnuszaunisdnen Tnadauluniinisdne
ag lusyau Boyryes Tnefisnuaiaau 223 au Anillufenas 55.8 s09a5nAe

=

AN fFoyaynsis Hanuau 151 au Andlufesay 37.8 ngudaetindauninlsznanedn

| o ]

WiuwineuiEdnenau Auiu 234 au Aailuiatay 58.5 uanannil ngusat19auNIN
Hrzsuselfmaman 15,000-30,000 LN a1u3U 168 AL AaLTuSasay 42.0 39989N1A8
ANN31 15,000 LN A1131 95 AL AsLTluEeeay 23.8

AU 2 HANNTIAAIRIALTENALIRIAMAIATIRUAITOEUANIIULARAR

Q

A miusiaulsniiluesdilsznanaesnnAinsduinsoaumizdiuyana lun AN
ATl dsenavlldog Aonumszmingluns@udn (Brand awareness) AuidanTe
M31&UAN (Brand association) N195U3 AN NUBIATIAUAT (Perceived quality)

UAT ANANARAAIIAUAN (Brand loyalty) Tefisnaazidansasallil
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ANATTUUNS bUASIAUAT (Brand awareness)

v
duiuasAtsznaudumnNnseninfluns@uA (Brand awareness) 1w

tsrnavliding nneszannanadud ldlas lifasinisuusviradfatoe lun1sanan

o

(Unaided brand recall) kazn13ana1mnsauan e ineain1stuusmzanfngoslunisanan
(Aided brand recognition) faein niaTA (logo) 199mMsIAUAT LazN193dNATIAUAIAINES

Tt (Advertising awareness)

A o

v v
Ipeiar09IN1792anN9RTaUA1 LA Ine Il Fasin s uusviralfadaa lunisananii

wudn e Wingusaet1esranienAuduesnaustlidauyARaNNsIAFILE 2,000,000

1
vy a

yaull wudn wefiamea-1usd (Mercedes-Benz) WlumnsnAuaignssannadludusus 1

a

14 233 AU Anflufauay 58.2 srannailudusun 2 1uaiuiu 78 A Asdluiauas 19.5

v
o o o

22 ANDUTIUAUAUN 3 AUU 22 AU AALTIUEREAY 5.5 TANATIULIINGTG 3 fUFLINAL

X d gy 1 o ' = =R a v co A o
877 AZLLUL UANATNU LN‘EISL‘ViﬂﬂqNMQﬂﬂq\??gﬂﬂﬂ\?m?q@uﬂq?ﬂﬁlumu\?@qu”ﬂﬂ@ﬂ/]ﬂ?qﬂ’]mﬂuﬁl

1
v a 1 o 1

700,000-1,800,000 U1 wua Ialesin (Toyota) iunsadudnngusaasineszannaily

q

o o

uFLusnannigaidudtua 220 au Aailufenas 55.0 szantududusui 2 suau 122
Ay AauFaeas 30.5 srandlBITusUALR 3 41uau 8 A Anifluferay 2.0 Tnefiazuu
FANWINAL 912 AZUL LL@zLﬁ@"Lﬁﬂzﬁuﬁq@ﬂ'wi:ﬁﬂﬁqmﬁuﬁ’ﬁimuﬁﬁqmuuﬂ@ﬁﬁmm
Finn 530,000 LN Wi mjuLﬂmmamumm‘zﬁﬂﬁqmﬁuﬁﬁlumﬂuﬂ%ﬁuqumnﬁz@m
udnuauie 216 au Anidludenas 54.1 svanaunsdudnTilsnau (Proton) udugu 1
Fusnuu 98 Au Anfluatas 24.5 svandailududui 2 Wudiuan 49 au Andludesas
12.2 uay svandalususd 3 Shuau 37 au Anuiludenas 9.2 TaalAzuuusaN Gy 429
AL

LAzNIaAA AT AU LB Ine R N33 uusveiistae lun1sanan (Aided brand
recognition) Aren1nlali (logo) PRV RUAT NANFBLNANNITNAAAAEYAN TS
R1AUAN (Logo) 1adtNasmad-lLLT (Mercedes-Benz) Tailuanuau 400 A1 Andlusas
az 100.0 uazAMNInseylszinmanssnaus lignaes 392 A Antludaaay 98.0 Al
n3AuAn Tnlasin (Toyota) wusngusaatinannsnanandyaneningdudi gnaaaily
AU 397 AU AniluFanay 99.2 uaranunnszylsvinnaedsnaus lagnsadludiuou
386 Au AnluSeuay 96.5 uBnaNil NANFNBLNNENAINNTDARANATYAN I LU TN AUAT
Tismau (Proton) Mifluauau 219 Au Aniufenay 54.8 uazaunInsvilsvinnaes

sneuslagnsaaiuaiuiu 194 au Anfludenay 48.5
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AuFunis¥anmsdudianineuntiunidn asdudnlnlagi (Toyota) &

AnadaNInfge TnadaA1adnsauwiny 3.50 Tnangustetefannsausainiammnnig

v A a e

Tnavirminnnngasasaanniili 911 Motor Show/Motor Expoua TssunnIamiadaium

! a ¥ g ¢ ISP dl I o 4‘ { o 1
ANUMNTIAUALNATIILAR-LLYT (Mercedes-Benz) HANLQARITINLNINL 2.67 TINYNAIBDEN

|
=

FANM31AUAIAINIU Motor Show/Motor Expo #n#iga sedasnilulasnnluilneansuas
T 9 ngiAl ausumpsduallsneu (Proton) ﬁﬁ’n@ﬁmqm‘i‘ﬂﬁ@mﬁ@ 2.08
§Qﬂ@mﬁq@ﬂqq§ﬁﬂM§ﬁauﬁqﬂﬂﬂ 91U Motor Show/Motor Expo mn‘ﬁlzgm SN RS
TaernnieingiFml wasluennnisdumasidin

EIRT N AZILLARETRY NNIILANAINAUAN (Brand Recall) NN32A/NAT1A 1WA
(Brand Recognition) Lag mi;‘ﬁﬂmﬁuﬁﬁmﬂmwmq (Advertising awareness) N17NM

LAZUNANRARITINTAIANATEMINGAINAWAT (Brand awareness) 1ILAATAINAUALAD

o ¥

WU4N APNAUPNDFTLAR-LLLUT (Mercedes-Benz) HANRALITINIBIAMNATEULING

L1l

RINAUAINNAL 6.84 AuFummAuAlalasin (Toyota) Wud1 HANRALIINTBIAIN

a

RITUTINIAINAUAWNL 7.74 uaznn@uAnlismai (Proton) TADALIINURIAIN

MITUUNInIAUAIMAL 4.19

AMNIanleaiumsIRUAN (Brand association)

annnstszanasuLlmnaduanden e A AuE NUdRIFuAnTnTeE
(Toyota) ﬁmmﬁlwmmwﬁ@uimmﬁuﬁﬁqqﬁ@ﬁ (V’]"WL@),?QIE 0.81) $89A4NNAR
AR LA AU e STAA-1UUT (Mercedes-Benz) (ALaae 0.68)

wazANmanlaeiunIduAnllsnan (Proton) (ANL@As 0.37)

NNF5USTNAMNINTRINSIRUAN (Perceived quality)

| o = @ a - - a =
NANAIBEWNAITNLNAUIN FATNAUANLNATIELAR-LLUT (Mercedes-Benz) NANLQAE

29MTB9N9FUIAUN VAT AUAQINER (ARAnIIN 4.07) TnaliARAsIIn19FuZAUNIN

a Y v A ! o IS dl o Y a Y v R
ATIAUATATUADIANLRALNINL 3.66 LATHANRALTIBINITTUIATUNINATIAUATANUAITNIAN

o ¥

WINAY 4.49 du5umanduantnlasn (Toyota) m-nL@Eﬂmmmmﬁug@mmwm‘ﬁuﬁﬂ

a L

HuAuALY 2 (Aedesu 3.85) TnadiA@anadn95uEAN WA AUA S UATLANTTR

(-

109FUANYINAL 3.74 uarilANednteIn1siuinnn e Audfuea N iANWnGL 3.96

1 1
ISP ¥ o =

wazmsAuAnTilanau (Proton) HANRAINTEINIITUIAMUNINATRUAIANTNIGA (ANLRAE

q

993 2.63) laedANeataa9IN1suiann AT AUA A AN TRIasAWA WAL 2.75
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LAz HANRALTBIN9FUTAIUN WA A LA S LANEANLYINAL 2.50

AMNANAABASIRUAT (Brand loyalty)

'
4 ]

IHENINAAZULLTIDIAYTNALLAL FBAINAUA AL A NAY AT AT UAIIAIUL ARA

a a 1%

m\m@'urﬁTfmﬂ'NmmmLaaﬂimmqmmm’mﬁﬂmmmmummmLwi@mmauﬁmé’q

NUIANNANARAINAUA TR IEFN (Toyota) HANBALAINAR (ANLaAE 3.83) TR9AINIAR

a q

ANNNANAFBMNINAUANDFITLAR-LLLUT (Mercedes-Benz) (ANLaAE 3.43) WAZAINAUAN

Tsmau (Proton) (ANLaAs 2.06)

'N’]‘L!‘VI 3 Nﬂﬂ’]‘i"]ﬂﬂmﬂﬁﬁlﬁ‘ﬁﬂuﬂ'ﬁﬂﬂu ”q'd'au UAAR

o | = v . C Avsy o -
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