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This research aimed to study: (1) decision-making styles of generation Y,
and (2) similarities and differences of male and female generation Y’s decision-
making styles. Survey method with Sproles and Kendall’s (1986) Consumer Styles
Inventory (CSI) was used to collect data. The research’s sample included 417
generation Y consumers in Bangkok, aged 18-33 years old. Factor analysis was used
as analyzing tool. The study found ten decision-making styles of generation Y.
Moreover, generation Y consumers with different genders shared the common
factors of five decision-making styles; namely; 1) Recreational, Hedonistic consumer
2) Perfectionistic, High-quality conscious consumer 3) Impulsiveness, Careless
consumer 4) Variety Seeking consumer and 5) Price conscious consumer. Another
five particular styles were found only in male; namely; 1) Brand and fashion
conscious consumer 2) Confused by over choice consumer 3) Habitual and Brand-
Loyal consumer 4) Confused by product information consumer and 5) Store loyal
consumer. Six particular styles were found only in female; namely; 1) Best-selling
product and Advertised brand consumer 2) Confused and unsteady by over choice
consumer 3) Habitual, Store and Brand-Loyal consumer 4) Imperfectionistic
consumer 5) Brand conscious consumer and 6) Store and quality conscious

consumer.
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JUINYLDVDILNUNINVY (Assael, 2004) I‘Uﬂ’]iﬂﬂ‘lﬁ’m’]’quU’J’]UV}U’WWlNLWﬂﬂﬂ’]WUU&Jﬁ’Ju
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drdnylunisnseiunsdeut fugesiivunliuussgelalunisdeninningane nanfe guds
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nazdnfnunsgeduAiuIuANBIuNINNIRI8BNMe (Schiffman & Kanuk, 2010)

\esannisfeutgnuesinduianssudmsuivds (Miller, 1998) uazdunauidu

I3

d a a A4 9« X % .:4' | L. ~
NUANLALINAZTOUUI LNTIZWINLYINDINITVNALANIUNINVBIAIULT U (Masculinity) &

I <

= &V vee P | av o P P I X v
nsEnwndalaanuikazAunuIn adlldsennnluluduan wazdenedeutalrnssen wsie

q

néargnuesinlunindeunsu (Effeminate) Tunmanaduiuimdsiveuiiagldnadouts

Y

1nn31 wazsuindudunanssudiaynauiu (Dholakia, 1999)
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nslilirnudfgneiunginssunisteutwesdaneliu awsaesuiglacae

o
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AUITINNUTLINAERT WUWQﬁm@LUu%Nﬁ?uﬂqﬂ IUﬂqﬁf\]Uf\]’]ﬂﬁaﬂJaﬂﬂqﬂiUﬂﬁﬂLi@u

o

(Bakewell & Mitchell, 2004) agnslsAmuiiodiny Lazdneuen19UsEIINIALNT
WasuuUasdawalugnisusudsuunumasdunmaneann dedugugludagiuiadaing
Aeiuiunsfeutanniudiedisuiuaiueisduneunii (Dholakia, 1999) Astiuauise
nanladndunurasunummanaannludagdulagnriliideusisas dunalaainudnsdous
S 1 a & a o ¢ o w | a & s
vnUssinnitudisJundnsdusiamesdmsume wu gunsallnunruin 30135 walng uasyn

i Jundedaridmsudueadvenn diufiladelie asdusing wiondny uaz
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wwioy Jundndnridmiudnds widelifdinuunguewandiiuindauaulaly
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NAnSaeiguanuiel wazguaaunmiiuandu lidwsilundndurivigeione s quany uaz
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dudmIugng (Schiffman & Kanuk, 2010)

Bakewell uaz Mitchell (2004) na1vin msdeutegnueadufanssudmiuimds
- Y = a g & A ' Y A D a g A
\esangyeigaunisallungAnssunisdeutiiuand199ngmd lneduefniinisieuds

& a a Y Y Y Y . & a &
WunanIsunagnodlmunein1siduainszau (Need-driven) kagldunanssuniseeann

a a 1

ANUABINITTOLNENDENFIET (Pure purchase-motivated activity) luvaegngAnin

<

% X @ a o a Y = v
ns¥eUtadufanssunianuaynauu lnaeiteaiuanuianela wavaufednis

v v a o

wenniyeuasEnddeliviauafineadunislidiatlunsteuiunnsnsiu Tnedinisly
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SuRAraUlUNISTONINDIS USBLERHN NhTLUASHSaUdNA2E (Miller, 1998)

al

AN MALITUFNYUENIUNATNIN wazngAnssuveusina aunsoasulan

v A & o« a < A ! v
NU1Y LLaSQW@QUUNWQWﬂiiﬁJﬂ’ﬁGﬁ@ﬂUQWLL@ﬂﬁ]’Nﬂu

[y o

maidlalugunuumssinduladeresiuslaadudsiiddydmiunsaanagnsly
MsdnAvnssImssnann wazrelAnuszavsnmlunisdeansnisnann fuguilaad
yannviane uazuanesiuluudazsedu venanismerilidlaludedaseadimig
Ininenfiieadestiungiinssuvesiuilan 1wy yadnam virued uazguuuunsidudin

Wy (Walsh, Thurau, Mitchell, & Wiedmann, 2001)

nslinuddnylunisinuidesnmssnduladevesuilnalunuidemsnisman
uazwgAnssuguslnadusoruiduszeznaunuud Tnsldmenem@nuegisasedsluizes
voagunuunmsindulavesiuilng warmnuddyitaonadesiunguiinisouts feuided
wugtihnsdananglunisideduily 3 suuuu Hud fudnsarnednine werguuuy
N5ALIUTIR (The psychographic/lifestyle approach) Aun1sdnnaIanyEuslaa (The
consumer typology approach) kagAuN1SIRANBUZIANIZYBIEUTINA (The consumer
characteristics approach) (Sproles & Kendall, 1986) Inglununisindnumuzianizaas
HU3LAA (The consumer characteristics approach) a’lmiaiquﬁ’hﬁﬁiﬂﬂﬁmi%aﬂﬁﬂ

Julumuguuunisdndulade (Bauer, Sauer, & Becker, 2006)

susuumsdnaulatovesiuilnn Ao mavihenudladsandnunsnedsineves
Auslarlunisinduladendiiion 91fenseUINNI3US (Cognitive) Uavdnunizlaniznig
015wl (Affective) fognau JULUUTIUAAAM (Quality consciousness) wavFULUUT
wiupaviuaste g (Fashion consciousness) iudu aitladuneluiidvdna laun
Viruad 13939l ANuABIN1T B1sual kagnsisens Yadunieuen laun Snuaems
Uszwns Snvagmalassadrwesdny anwandousine Tneflidemanszddadu
qﬂéﬂmwmaq;ﬁuﬁm%uﬁugm FeazadefiuuuAnvesynannINYeImanMaFLInINeT
(Sproles & Kendall, 1986)

Sporles wag Kendall (1986) laldanudnwasanizasming1dly Usenauiiu
% A (% [ a = v a d‘l’ Y a ..
AANYIUSDUS ‘WﬁlﬂﬂL‘U‘L!Lﬂi@ﬂll@')@gﬂLLUUﬂWiG\ﬂﬁUIQ%@SU@QQUiiﬂﬁ (Consumer decision-
making styles) #39 CDMS #38l38n9na31 Consumer Styles Inventory (CSI) InaiaTasila

Tailansaessueanvarsuuuunsindulagevesuslaa Ia 8 suuuu laud 1. sUkuu



[

Lﬁu@mmw (Perfectionistic, High-Quality Conscious consumer) 2. EULLUUﬁIﬁmmﬁ’lﬂiy
flums1@UA1 (Brand Conscious, “Price Equals Quality” consumer) 3. EULLUUViLﬁumm
viuasty Yundu (Novelty-Fashion Consciousness consumer) 4. EULLUUViLﬁummqm
ANUNAALNAY (Recreational, Hedonistic consumer) 5. EULLUUﬁIﬁmmﬁ’lﬁiyﬁUi’lm
(Price Conscious, “Value for Money” consumer) 6. g‘dLLUUﬂﬁ%aLLUUhﬂmm'mm
(Impulsiveness, Careless consumer) 7. gﬂLLUUﬁﬁuauﬁuﬁ’lu’Juﬁ"sLﬁaﬂ (Confused by

Overchoice consumer) Wag 8. SULUUNTBAUANAETUNTBANARENT1EUAT (Habitual,

Brand-Loyal consumer)

ndanfAsesilatn Consumer Styles Inventory (CSI) Wungeusuluwinsivninis
o’ 4 A4 v A A A Aaua i vy A A A U YA
Tlunsedleinnungede dundvnisirssemeldiaesllot@nuiuguslaalulssme
#1199 19U Mitchell uay Bates (1998) lafinwiuguslaaluansivenandns (UK) ek
nsAnwIULUUNIAnAugevesuTlnalnalfgiuluslnaluansgewsn lnediguwuui
2 A X = A au oy v o 9
WiANTuInAe JURUUASNATUIIUAT (Store-loyalty) kagFURUUTSNY IR AL NANY
(Time-energy saving) uona1niFsin1sAnwanUseinadugdn unseslsinu Leo,
Bennenett Way Hartel (2005) lalaSuindaiifudsmenudeny waginusssulaiisnsnase
AAT (Value) uagiimunad (Attitude) Tusgsutalan Ndwansenudeguuuunisindulate

Yoeguilna JuhliudagUssinalisuuuumsdnduladevesiuilnaiiunnsnai

dnsuluvssmdlnedinsifeifnsugiuuunsdadulatovestuilaaues Jan S1ln
33294 (2550) lAnwgunuunsindulatovesiofuniouasnd oy 12-19 U flendely
mnganmavuns TdansAnuguuunsdaduladeresiiulsznaudae 9 suiuy léun
1. jUuuuFureumstioutls (Shopping lovers) 2. 3Uuuuiltiiunauduen (Worth conscious)
3. sUNUUTiuANLBEUNBLAE IS (Impulsive) 4. sUnuUlimNdAryfunsdudn
(Brand conscious) 5. JUuuUnaNABsAuduauanteyalaeltlawanduniseon (Avoid
confusion) 6. gULLUUﬁiﬁmmﬁwﬁ@ﬁmﬂm (Price conscious) 7. EULmeiﬁmﬁﬂﬁamm
AULALTU NIDAMUANARDATIAUAT (Habitual/Brand-loyal) 8. EULLUUﬁLLaNmmmmm
vanelfladsiiffign (Variety seeking for the best conscious) Wag 9. ULUUTLTUAMAIM

(Quality conscious) uimsAnwilldlalUSeuisugluuumsdndulatevesenasnds

LY

S = U a & Y a U aAv a o v °
u@ﬂ"ﬂqﬂUIUﬂ'ﬁﬁﬂHqgﬂLLUUﬂ’ﬁW@ﬁiﬂﬂgﬁacﬂaﬂﬁjUﬁiﬂﬂ EJ\T?JUﬂ'Nj’]ﬂ']ﬁV]IWﬂ'J']@Jﬁ"I@QJ}

fuALEANA1INIAEN 1N Iaeseyidusiaavgazisusuumsdnauladenuansisin

Auslaangle dimsfnuluansiverandnsves Bakewell wag Mitchell (2006) wudniadny



wANAsEnIanAan MNdNTusAuULuUNsAndulateve Uil Tnegunedisuuuun
WAL lawn 1. sUsuuidnyiawagngany (Time-energy conserving) 2. JULUUT

v [V %

fnaFeananiifegisdrin (Confused Time Restricted) 3. JURUUTANAAUS LA Uazvae
MAUAIIAQN (Store Loyal/Low Price Seeking) Uag 4. E‘LJLLUUﬁ%@?{uﬁ’]ﬁ%’mﬁﬂmaaﬂ
$1ufn (Store Promiscuous) dwisufudsfiguuuuifisnintum 6ud 1. suuuuiiuan
1508704 (Bargain Seeking) 2. g‘dquﬁlﬁﬁawahﬁ’ums%aﬂﬁa (Imperfectionism) tag 3.

[

- =
pURUIZRRE

v YV ¥

U31UA1 (Store Loyal)

v & = o & Ya U = A Y PN = = = ]

AatiunsAnwaTaiinieldedadianuaeinsiagAnyidIsuiiiguainuuaneig
senineguwuuNsindulatie (Decision-making styles) ¥adlaluBLsTUIEYIBUAL N
~ | ) = I X A ' o Y a O
\esnnguiatalstunelsuuuunsteudenuandrsainiaielsiunsunin anvisguwuy
nsdnauladerssnne warrdanuana1eiy e ndin1siuasuuUasdnuaeNILnAgA N
Tnedoinmiveaselazilulseloviogedewotndunnis Wivewmsdua dnas1amsidum
UNINAKUNAENS TNINMNUNTEOEININITAAIR Tun1srAUdlanuLANF19Yes
sUuvunsAndulagevenaiuestune weiludszgndldlunisdearsnisnain waziu

wuInINsanaulavesdiuysyaunisnisnain (Marketing mix decisions)

o/

AnUsALAYaINITITY

1. Anwgduuunisandulade (Decision-making styles) YaaalueLstuNe
2. Anwanumidounazaus1aveesUkuUNIEnaulate (Decision-making

styles) YBIAUDLITUIUYIUALNE

Ugyn1inns3de

1. yUwuumssindulade (Decision-making styles) vouatuaistuneiluagials
2. sUwuuNsinaulate (Decision-making styles) U0uALUBLITUIEVILUAL I

Janumilaukazananunsalil ag1als
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A5IeAS I dunsITeLBaUSIa (Quantitative Research) 1935338189815

va v

(Survey Research) Inglduuuaauniu (Questionnaire) iWupsesiislumsiiutoya {338

Y

IS 1

yuiudnuiunguiuilnaiifuaiuesdune fengszning 18-33 U uazandvegluiun

X 1

NFMNUMIUAT F113U 417 A tHesnnnguililunguusennsitnnmsaainliauaula
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Y

wszfinislddnenias Snviadadunquiuiinanidvsnaseniseaaluilagiu wasainnsal

Iaaa

!
1 [~ 1 Y A d‘d a a
TMazdunguiuilnaiivunalvg ndavnswalueuian

Heudniinldlunside

LALWBLITUNY (Generation Y) manena Uszunsiinl a.a. 1981 — 1996 e
WA 2524 - 2539 Tp1g5ening 18-33 U iiulaunlussuuiaswgnawuulaniada Tu
anmwandaufiiulusiede IngRnssugivsviad waseuvideiunivdosas usld
a s < £ a = % Y =~ Y o v ' =
dumesidaunniy danudeivyuazaungiumalulagss Wrdsoyaiumalulad
adelnal @ensudeyanmuaruaulaiivainvanslutiananieriuldegenaang) Iany
Tlun1ssutmans wagyindsngg laegnesinsa aunsavieylslivansedgenielunan

WenAu (Multi-tasking)

gllLLUUﬂﬂiﬁ'ﬂauiﬁl%aﬁuaﬂﬁUﬁnﬂ (Consumer decision-making styles) #3188
nsvihenuilafnaansauen@nine1vesusinalunisandulatendiden lngende
N38UIUNNIIU3 (Cognitive) uazanwuglan1znn@13unl (Affective) Faitaduneluia
avigwa loun irued ws99dla ANABINTs a1sual waznsseus Jaduniguen taun
Snuaennaszanns dnvaugmadasadiwesdiny anmwadausia Inednnsldasediotn

uuumsdndulageveuslam (Consumer decision-making styles) 38 CDMS vi3ai3en

©D EaN

n#a31 Consumer Styles Inventory (CSI) fiaunlag Sporles wag Kendall (1986)



Uszlgvinaininazlasu

1 WHeAMNININIYINITAUANTIEEIMI wazN1sEeE1INITAATA Tun1sANW
sUuuuN3AndUlate (Decision-making styles) YedatualsTUNBY Y Uaznd asnsaiily

2aUNeMRLaNBIARAINSNEINUNG ANTTLVRIRUSLAALLLAAZIIUBLITY WALAIULANGINYBY

a

bNEAYIYLLEE ALY

o

2. Wudssleninmadv@nsierdvemsndu dnadmsdui dnnauaunagns

EN

[

NNAKUNMIFREINIINTRaN Tunsvihanudlanuuand1avessUsuunsindulade
YouauaLstue e lUuszgndldlunisdearsnisnatn waziluwwimansdndulaves

drulszaun1an13man (Marketing mix decisions)
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a a av dd v
LLUIARN 'Vli]‘l"i{] LLASITUIVYNLNY IV

AT “JULUUNSAnAUlITUDLAUBIITUIY” TUUIAA Vgu]) WasnuIdy

Metanenalul

1. LLmﬁmLﬁmﬁ’ULmuaLs%’uma (Generation Y)
- ANSTMLUNEN WY LLﬁ%ﬂ’JW@JM@J’]EI‘UENL‘\]LU@Li“abuﬁi’m"‘]
- AUKUY LL@SﬁﬂUﬂJST@QL%LN@Li%}U’J’W
- msv‘hmsmmmﬁuwLuaLssﬁl’mw

2. wwnAangInumsinauladeveruslaa (Consumer decision making)

5ITUMAVRINGANTTURUTLNA
- nssviumsdinaulaie
- Usmamnsindulatovesiusion
- sUuuUngRnTIuMsTemMANLREIRY LaTATMANAN RN TIALAD
- sUuvunmsindulatovesduiion
3. LnNAMABITUUIUISNAAA M LazngAnsINEUIlna (Sex roles and

consumer behavior)

LUIRALNYINULAUBLITUINY (Generation Y)

Py & o v = [y Y =< o & v = = o o
LWE]LIJUﬂ']’iV]']ﬂ’J’]%JLSU’ﬂ’ﬂLﬂEJ’JﬂUL?JLU@L'ﬁ‘UU’J']EJ A9 UNUURDIANWININUT NITAILLUN

ANWAY LAZAUNNNBVDIAUBLITUA TaulUdInTiRA LB RLUBLIT U e dUSY

(%
[ o

AN5ANYIASIL WBNINNREILNTITYINNITAANNNULAUBLSTUINYDNA Y
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NSV UNANBUSUAZANURUYVDILALUBLITUAL)

=gy

Y & ) . I3 ' ' a
NI UIRALDDNLUWLALUBLITU (Generations) LUUNTTLUINGNUIZYINTINAN YUY
witlpuiu Tuanuuwand199819tn iU eIveInNTe VIFAUAR AAT wWaENOANTTY
namAe nauAusyulnneldansndeag1mile aglasumsdanilimnufn Fndey

v a

wazAILYe Nlfaevisunisuanteannimginssdluguuuunis awnsananlaiauiiie

< v v 3 v v

Turrriumenunazionanuwalsiunu kazluwsazdiaionazilonanwaliwnnmA1enu

Strauss tay Howe (1991) TalA181AnAnuwe9n1 LUt UaL s uIndun1ssIusIu

! A a ' | o A& | = aa @
nauvasAuTintugeglnenIsulmeugUsyan 20 U viselugrwmilsludia wu Jedn

€

v 1 [y

Fosu Jenansau sedeusn lnell 3 aAUsENaUIIURU AD AINLTD NOANTTU wALN1TUS
lngaunBnieglundaziaiuaisduasinsuuslulszaunisainieiisonii age location
history wanwilauszaunuwamnnisallulszifmans wazaulululudipuiimiioudu
Tuusiagdiene namemnunlignudenasulilunssasslumuwsiasyailanuiumn
v LY 1 [ v & =2 o ! ! ! 1% =2 o
e lddnesluludenn laudsiaun Iae Solomon (2013) nanrinanuadieadsiuly
wiaryirieiannsanazaiislemaliiutnniseaianazaunsanseslaguslanauluusiay
Wil

Flynn (2009) nana31 Tuefingpuanladnisiiarsanniswisunlaesdnuiu
Uszmnsiiiamizean Tunisiansandngninnistevesdusiaa dinmslddwinaiausyyins
| - Y o i 3 @M o - oA &
Hedenguilaadving wisgalsimuduilianansafiazueniaisessnveinisgeves
Austnalaviavae et Birtwistle, Clarke waz Freathy (1998) ltaSuinnisldanwaenia

U5e91n3 (Demographic) %58 anwaugnaniamans (Geographic) lunsidenidmunengu

Austnasiulaanadeluudy wiladnislddudsnie@nine (Psychographic) wasnginssy

(%
Y v a 4

(Behavioral segmentation) unUsgendldviadumUssnvnansioe uazu3nis

Levy wag Weitz (2001) na1vin gAddnnuidsnie uwazazainsensiluldlugsia
AonsduunnguanAteanduaieistu msgluusaziaelstunsiidnuasiunnaaniu
Tngluuaisiinagisenin nquesIuaLueLstu (Generation cohort) vsngfanguauign

JnaglulaiuastuneIiu nandfeinlugIeIgReINy Favinginssunisteduani
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[

Wilaunu LNS1ENINTUSE AU TAIlUYI9Ia1UR9TINTINATY kaLlaUSTaUNULIBUIAS

UNBENTIUAU @1U5OLUINGUAUBTULAR W399 2.1

M1319% 2.1 : NISWUINFULDLUDLITY

Wiy YaeUn1siila 91glul 2001 | @1glud 2014

Generation Y 1977-1995 6-24 19-37
Generation X 1965-1976 25-36 38-49
Baby boomers 1946-1964 37-55 50-68
Seniors Before 1946 56 and older 69 and older

i Levy, M., Weitz, B. A. (2001). Retailing management (4 ed.). NY: McGraw-Hill,
p. 113.

Kotler waz Keller (2009) lalvianuauladunisuisdiunais Tasldaiusistudu

Y

e leeadl

Depression Cohort Wunguauilinszningd am. 1912-1921 e w.a. 2455-
2464

- World War Il Cohort Lﬂmzjmuﬁﬁmwdwﬂ A.A. 1922-1927 %39
W.A. 2465-2470

- Postwar Cohort tAinseni1aU A.A. 1928-1945 %30 W.A. 2471-2488

- Leading-Edge Baby Boomer Cohort tinsz1i19U A.A. 1946-1954 #30
W.A. 2489-2497

- Trailing-Edge Baby Boomer Cohort 1insz#119U A.A. 1955-1965 %39
W.A. 2498-2508

- Generation X Cohort 1An5e1I19U A.7. 1966-1976 %30 W.A. 2509-2519

- Generation Y %38 N Generation Cohort LAasausd a.A. 1977 wa

w.a. 2520 Wusul

o a a 1% oA 1 ! = a Y] [
Y41 DAFULENS WaTpDYRUT LI (2548) NA1IIN NMIANWILIDWAUDLIVULTU

=

Seandalinuaula wazvinisAneidusiuiuuin lneenizeg1adadunisdenuaans

Y

a1udennInet n13eana wazilinaenans ludwinneidestumsanymginssuguslaa

N3O MENNITHUINGUININRIAATRL TunN Feanunsawudlailu 3 ngusugisene
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(%
sy 1

wazAaanuwaiziau liun Ludyuwes (Baby boomers) Wunguauiiiinlugiemasasasiulan

ASAT 2 5053 A.A. 1946-1964 %50 W.A. 2489-2507 LU TWONT W3oUNASIGN

[
a

Sendmandul (Yuppie) Wunguiliiatutasessovesnguiuiyuwes lugaed a.m 1965-
1979 w3 W.A. 2508-2522 uaziaiuelsduate uensangniend dawawilea (Millennial)

WA TUY9581919U ALA. 1977-1994

AnayayT weRads (2548) lananain nswdadrueanduiauelsdusing aevinlis
ausailagivasesguslaa uazdeanunsadilanuda ANUIAn LasngAnssuvetusay

] o

wwalsiuliegdaaunngdiu uenanidaunsaiinnuiludszendldlumsvinniseain

[

fuusiaziauostuladniie wazesuemeransuisdunsaziaiuaistulamuyUsddy 3

o

Uszns Town

1. Life Stage nuefi Y19¥inusazdamzigusiaalaldunieanie 439g3nd
o w 1 aAa ! 1 =< a v [} A o L3
ANUAARY WS TInudaztsinefansasuwlasdigleniaieSulsyaunisel
Tyde 1w YreledwiuisTednSeudigiolndnw vilirunilauusenianulad
WiyulnTuluantu Trtinanitlaningivdnses dan Mvilinunidsaunlimedes
SuRareULIN NAUNaNERBINTURRYeUTIngauTd [Wusu
2. Current Conditions v1e8i aninuwinaautagiuniadiny n1sied 1sugna
Juanmuandeuvuaive) (Macro) fidsnasionufa wazanuidnlaesinvesuslnausas
el WU nsanAiuum nsilund IMF WJusy
3. Cohort Experiences vngfis Mstmanisaliintuluusazaisesiuslnaud
ALAUBLITULNIATIEYUTENOU WRasUMmnuuausinausazawels Ty Wy lwiyuwes
(- o a & o YY a a < v Y Na A v
wudimunisveansaunialugaluilignaasuduivesiaes T8asglunisdentd

W0 wan13LATEUATI AU15ATTaRNISHATOUATY wasYNUIMILAERLBIle wavunNITal

Uszvnswosildn dnAnvdleads 14 aan uaz 6 an Andsavuladiundudsaulaidu

va A o

FITUNFIAY EiﬂNﬁiﬁﬂiﬂ,uwLUE]LTEi/UﬁULﬁUNVIL?J JuludnenIn LarAmNaINITaveInY

Y

I v U a A 1 1 Y a 1 Y = '
Wusu IG]EJUﬂaﬂﬂiJ'UVIEﬂVIﬂﬂUWﬂQ'mLLG]ﬂmﬂﬁi%ﬁﬁﬂﬂ%ﬂﬂﬂﬂiuumﬁ%Lﬁ]LUGLTUU 11831 Cohort

Experiences 1Judsddgyfignfivilinunsaziaiueisduiinaudn wazngAnssuiiuansneiu
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Meredith, Schewe wag Karlovich (2002) a9 “Lifestage Matrix Marketing” R

WWums1eaninisaenlednuaen19UseswIng waraneuen1aInineiseiuaunatedu

| Aa o = o A
YIYINV 7 1198 Seven stages AINITIN 2.2

A15199 2.2 : 4293IN9 7 (Seven stages)

LRLUDLSYU

P29U

ATSLAA

Iésunanszgnulumanisal

Generation n %38 Y

31 Lagein

1977-2007 LSYgNITATeY, Suwesidn, 9/11, 37 wagen
N7 AInTWBINn ek

Generation X 1966-1976 32-42 mwgﬁamﬂsﬁ"w, ﬁmsﬁwmaﬁ@lﬁaﬂ, 38-48
Aunsznuniulseond

Trailing-Edge Baby 1955-1965 43-53 LW}ﬂTﬁiﬁ Watergate wagigym 49-59

boomer NAIUY

Leading-Edge Baby 1946-1954 54-62 NTADUAINIT LAZEIATINIYAUIL 60-70

boomer

Pre-to Post War 1928-1945 63-80 nsuadlanluwdd, Matasyeses 71-86
PAIEIATIY

World War Il 1922-1927 81-86 aammiaﬂﬂ%?aﬁ 2 87-92

Depression 1912-1921 87-96 m‘imﬂ@i”]mﬂm‘mﬁm%ﬂﬂﬁaj 93-102

ﬁu’l . Adapted from Meredith, G., Schewe, C. D. & Karlovich, J. (2002). Managing by

definiting markets, definiting moment: American’s 7 generation cohorts, their

shared experiences, and why businesses should care. NY: Hungry Minds.

Kotler wag Keller (2009) l¢io5u1e91 suipdnseny (Life stage) Auusaziaiuelsdu

wlasudninanutiaiatiivln Falinas Mmeuns N15illeaNaNnTTEUMANT S0

a £ o4 % a Y] &, 5 a Yo Y]
LANUU aL‘Uﬁﬁﬂqmﬂquﬂigﬂﬂﬂilﬁﬂﬂﬂqi‘ﬂ@ﬂfjllu’m Cohorts Iﬁamﬂam%m}ﬂmumiﬁm

naulagnsldy

=De

sl

[y L4 LY

NYEU LaeDRaA

U L3

N

A ) ! a LY cad a X o 1
‘I/lL‘LJ‘U’%!@’IL@uLﬂFJ'Jﬂ‘U‘U?%ﬁ‘Uﬂ’]im‘WLﬂ@“(mﬂUﬂ‘lﬂumjiJ

- Depression Cohort \inwazifulalugiaiaIfendiuin waziasugianne

AunguiiizUszaulgmnisanau ebianudidyiuainuduamianistudududuusn
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- World War I Cohort {unguauiiinui figagsvsnelunisieivuzdng Tlasn
i wazivnilsluieiu

- Postwar Cohort 1Juaufinedlanluwif wasdinnuidmanisiu fanuy
mavislusunuiaFeaasaienluanusiung

- Leading-Edge Baby Boomer Cohort LAnuagiaulalugisiaivesnisasu

[y

d9113Use57U13UR John F. Kennedy Failuusesmundufiandun 35 vesansgaiisni gn

apudailetuil 22 WeAINEU W.A.2506 karN15ABUAMIT Martin Luther King, Jr. tinsiag
Wiedvuywevureniiu gnasudadled nea. 2511 suludsmaifeasesuismn Wy
nauauRfsumamauLaziaslanuies

- Trailing-Edge Baby Boomer Cohort LAauavtiulnseninamngnisal Watergate
LaEINGANAIIY L‘ﬁUHdNﬂuﬁmaﬂIaﬂimb‘i%ﬁﬁmﬁﬂ&jm Leading-Edge Baby Boomer

- Generation X Cohort \inuagiiulalutsfinneiasughannim Ussvuiu
psEvun wazvnandalsaiend (HIV) flrdoudesnunn@inlusuian 1ndnwueesns
viarusamiudungy waglindnsiludeseg

- Generation Y %38 N Generation Cohort LAnuaziAulnlugieiasugiagases

LavgAuiIduVesiln Bnfloanunfiuinniingu Generation X wazindendsdetioanii

Y]

L@AUS INValawIs (2550) TeaSurgaULANAIAUTDILABZLIUBLSTU LR IT

Y a a

Usen1sil 1 Auwsiag “439918” azdyainnn Viauad ddy AuAneIw ANRe

ANNYRU Aleanisldain wasyuuewion1svinausneiueanty

Uszn159 2 ey “Anusne” 171 1Heaanan1ien1easegne dad n1siiles

wialulad Tausssy wazaluunivaevasuauluusas e

Usensi 3 AnuueneAsEninaalueLsTulnYuegednlay lnaamiziatuaistu X
Aulalueist Y losannniswdsuniasegnssniuasgussivestdadaneuen uaznssud

TanAdal
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Usen1sin 4 Haudazeglurdengfiediu auassruganiinudislusieaziden

\Wewndl “wWwaey” Tundvesnisidesguazuszaunisalndausunneiaiu

ANUVUYLATAN WS VDL UDLTIUIY

Van den Bergh wag Behrer (2011) l@a8u1e71 1atusistuie wie Jaauiiea
(Millennials) 1Ougiinlud e.e. 1981-1996 w38 W.A. 2524-2539 faugiinazdin1sivunta
vosUiianunnaiulumuiiden wiogrslsimuiduawastunsniidadhdaiassylnd

(New Millennium) MMIANAUATEIN Y 115979718 TUNS13UTEaUANNF USRI UBLTTULDND

a

wariiFefiseniaiuelsiuneladnale®e WU Generation Why, Generation search,

Generation next, the Net generation, the digital natives, the dot.com generation, the

'
=

Einstein generation, Echo Boomers wagdus lnswanndudniiinainvia dnegly

[

winwulyues (Baby Boomers) Falumnnafianunsaesunglaiminluminiaueistuieds
= a o Y a | oA o ' oo
fimsiiuduudssnnsldeganninelagussrnslanifunitasadongaindi 30 U faiu

=gy

v Y & oA A | a X =
ldnawastunelunguilidnyaenausssnsidvunalng wasaziuauauiusyyns
' 4' r-:l (Y QQIJ s [ a Y a '
wnndlaisuiuiudysses Insanizluansgewsn Ussrnsialuestuneiuinnidy 70
auau waziinslda1e5IuiunInngd 2 wauduneaansansy ngRnIsNISYaVRLIUBLITY
] v g v 1 & dll Y a ] I3 ! Y i
MeuuIzdanvaueNldieegesing Weldduude winwifagieesntuliegisieniy
Tnganzivduigulaauilan uazn1suinismneg weraliawestunetugeuldiiedy
a ! < X o v a ! < X « v a 9
WSIENINAI MsTeuleinlniiauay uazfiniinistedtalu “msinHeunieinla
(Mental vacation) wenanfiiaiueistuneddninnsdeutadudmmusiu uazdiean
=2 a Na  a v & < X = oA o w aAa !
ANUANATEAIINTINTI U VRININT AU IToUTRdiunumddgludinvaanguau

1ALUBLIYUINY (Van den Bergh & Behrer, 2011) kaza1ana1iladinaiueistuneisuuuy

N5FeUteRunnA1aNL LB TuRaunin (Bakewell & Mitchell, 2003)

Schiffman uag Kanuk (2007) ling1331 Ysewnsiaiueisduneluansgewsnii

¥
= = 6

Funuseana 71 dueu detul a.a. 1977-1994 Fadugnuesaniulyuwes Insldiny

a 1

1NN 150 s uvseanigeel warinavlldnsnarensgeduauazuInIsuINAIIme



16

ul yondvTpsnluanminedeniidislusmede waziinsaszmiindrefanssumisnismann
FAUa3s “Marketing hype” liidegl3lalunsdedudiluduiiinewinniande WINKUY
Tnsviend wawsumilsdefiasitionas wiinislédumesidnuniu iesanameisdunedu
nauaufloglugaueimsiudsunlasesvalulad finsdesrestvazain uazieane
arufmvimesderivaiiesfidemalisunuumasiiuinvestojugatagtiu uazewanls
Wasuuadly fadu msvhmanaafunduiauelstune Jsndufieededdszuvseulad
weszuveaulaiuagangiaid wangdmiumanaintesnguiatelstue (Van den

Bergh & Behrer, 2011)

'
¥ = o U

lng Stanley (1995) leinanalidn wweistuneduduslnaniidnvasadendaiug
idlan esnndunguauiiialutisailndifisadiu Wulsduneldanimdsey wiswgha
warTnusssunanfindneadeiu dasiulditamestunednesseveyauiulungu Ins
a_ v A v ¢ ! oA = dll a 1% M oA o < oA
Uasudelnsvienl wnninngudue Tanudwseulunsidum udliwerlawan 1Wunguid

ANugULaU e lalaenn

Hawkins, Best wag Coney (2004) na1231 mMsmanakuuiAsilsianansnithdangs
Fuilamaiuoistudndls uazdsenflasdniaauisiunennni nguauaeistunedy
gnasiulyuwesiialul e 1977-1994 veatienaanFonii iBalaya (Echo boom)
mnwnAvlalugsnafiiinsasuaegusng lihnwduivdsdilonalunshau
went aseuasidulngSaiselfinanmeeuazusl Wanfamaderinas Tmusssu
suvimansevindiedaniidiuinntu wnnddnasfmwnssddauiuivesiie g
aunsaguanuLasla Faflawiule Sudenues aftygidsuuray fnsdasuidng wae
gnFennuiiu minfidusgadiniussnlamanweisuiaziausueduAiln wagnanin
Rluweuiiviosgnindesluanssumenismaiauuuty wanweuaudiifmadainfiy
(Customize products) Saiflunismevaussmugeansisanuduiaslimiioulas uazdn

'
a

MAuAuuTuau U Agdmsunanian

d@1115U Solomon (2013) NANI1 LALUBLSTUINGY UIBTHIENTN LAUIBLEBS (Gen

Yers) vanefsiiAnlul a.a. 1984-2002 w3 A, 2527-2545 \unguauiiuSeuailou
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' 1
A v

wIntnuena AansUasnsunds wavanunsaieusielanesuladlvididesns “peeps”

lansiu Faduezlsngiauddludies vlieudlavanedns Saatchi & Saatchi wuuw

sULUUNSAEUEIRWUULY “Connexity” wenanilieylvininaiuelstuneglazanii

LYY

aunsaRnsedeasNURDUINBETIUTUMUTULUUNSANTUTIATRININYT NNUTENEny
gy v Apple waz Philips ladnsimwgunsaluunidn leun iPod uazieseuau MP3
YUIANMANYRD TANLITAUTTPNGL hazgunn dnsiveusderiuges USB vilvizinisenlvan

warAIUlnante

795 (2556) Lol ureneniuiauestuned Wudszmnsiialul a.e. 1979-
1995 iiulpantuszuuiasygiauuulaniiny JalasudnSnauuifauwuuaina Na3sn1sTauy
MIANLFINBUNDIER wazsyuuuvetesinsnianunion ualeliussdvsnamn

=~ | o = v & a | v o a A a cs'
NYUNINUEINGA IusﬂmglﬂEJ']ﬂ‘LmLﬂ@]u'ﬂuaﬁﬁ\j@u%aﬂﬂ’]'ﬁWﬁNu’]LWﬂIUIaEJ 3] LG‘TUI@IUE!@‘V]

IS ! d'

o o A ! Na Y = a v 2 IS % £ A v
LW"\]L*’\]E]iﬂ’]ﬁ\‘iLW@Q‘I{j LLﬁ%@J%']WI’JW]EJiUV]LV]ﬂIUIaEJL‘i]iiyjﬂ'n‘lﬁuqll']ﬂ VJﬂﬂu@JIVliﬂWVm@ﬂ@IGU

9

= v ¥ 1

ALLALLBLSTUNETN SR ananneuEwAluladadglrinuanuieanelasg19dasy

Y 9

$%
(%)

Yaa 4 a ¢ @& = o ' &
ﬂ’ﬁIGUSU'J@Uua@@uLW@iLum"ﬂ\iﬂJV}ﬂﬁqig LLa%ﬂﬁqNaHﬂﬁUWUQQU@ﬂUVLTJ AULKRATUITHEIUNTD
=4 U vV ‘NI 1 = U v 1 1 1 1 =
Laaﬂi“UGUEJanJammmmaﬂﬁmwmﬂwmﬂuﬁmL’JmL@EJ’mul@EJSJ’Nm%mme llﬂ')']lll’ﬂu

Ms5uT s wazvihdwine liegnsinss dulumnaunguiaiuesduneidasunisseus

1
= a

YA Y] A o | | v & ¢ A | o v
wagldiinegiumaluladadelndinnninawestuend aunguildedinnuadeiilunsly

wazUssgndnnuUasmalulagadelmilaegrsmyaaia

w@aus Indalewns (2550) lind1391 Wwiueistuineg Aegiialul w.a. 2521-2540
Junguauinfirnudeinguazduneiumaluladas dnazuihnundoudu iPod 1

ronfimesletoaglulle Anwduaideyaludumnesiinedndeunad fin MSN

'
[

Messenger 1A1UANTISNATINETIA NANA NAAAIDDN WazdansehasaTy Wiaunve

v a o

WasuwUadaue usluvaziieadiuiiduaundilandndensgiiulanundes wazdslguids

Ta5ou aanuadneie

Flynn (2009) na@1771 Lakuelstunedulnuniondulngyiel inudnouiines

=

Insdwidede uageunsaimedidnnsedindsneg mnuaulaveswninaziifiosuAsseziaan

]
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du9 uwaziduminfaunsavieslslavaneedeniglunanientu (Multi-tasking) Balunintiu

wininistdgunsalisiinaniuwuuiierin ldaulaled usegalsinmuminanifiany

L Y

wilesodsinden wazatuayundndusiieduindon Jududnagtaudiuludies lne

'
a

WINuasTUNelAIYeIaNTaguaniedla faiinariAnanseuigs d9iaiie

el

TulsaSsuneniuny ANt UNLALUWNY kazlRufounteslug19suAunN1sieu wafday
Fuulidseisulilanunishazdesldaneunnasnnaniun 3esiundulusuannaw

a =

mfinwilulssinalngves algyal sndayey (2540) ladnwrgduuunsaniuigie
woAnssun1sdn3ude uagngAnssunsuslandud GUENLﬁ]maw%"mwsﬂuﬂgamwmmm
wEnhluSsudisuiuienuresaiueistuneiinisinseiandiaueusiu uagienud
dnnseanalulszmalnglalill lnevihnsinwianizinseussaviiseudnuilu

[

nynnuuAs Tongudiedns 481 au lanani33de Aall

1. gUqumwﬁLﬁu%‘immwmaw%"um&ﬂuﬂqamwmmum ansauusosndu
6 nau e 1) ngusnane3naw 2) nguiinifien 3) ngufiniFeu 4) nguoIusauLos 5) nau
nilu uag 6) ngusnunu

2. LmuaLﬁ%’mwaiuﬂ§amem1ﬁwuﬂiﬁé’ﬂwngﬂqumsﬁwLﬁu%ﬁmﬁmﬁauﬁmmua
stuneludaueusiu Ao Wasudsluszduinn ouiauim Jureunisusenie aszmings
AudFRUesdundonwaziuseveseanin uwilldnvasfiunnasiufe wiwesdunely

[y

nsammanuasTiauddyiuasounia Tulufshidesaulouaylifeldauiifinelulas
Huge lwvaraueistunsludiuemitulidnuugasaiudy

3. dnwazvosawasiunslunsunmamunsfinswudouvestnasaaely
Uszinalne Téun auuidu veulfidernaindsssna Fasnsdndianm wagniseusy

INFIAY AIUSN WU INTIAUReNN tawn N1stureaula wazlifeulddumnimalulad

adfelmiduunin

finsAnwineanugueiesduny vestndnwusygiln Ingrden1sinns
wuTInenduuding “7 u 7 dlad fugvie Gen Y7 (2554) Nd1377 LaLWBLITUNABUTEYINT

MAalud w.a. 2523-2533 Wunquaudiislugiwaiviudesaivay wazdulauilugaves
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MaAgunlategaNYe AN MIINdoNN9EIRL LATwsRa nsiiles wazinaluladd
franth sunadesgunrieudiuedned dnsuimonuesdunglulsamalveiidnuae
fuesie TauAniduvesialege iede liresennu a3y nénflazdn siulan i
welulad wievn auaiefon nduanseen Wudvesdes wasiiddudenisuszau

ANUAIS99871957AL57

ANSNINITAATANULILUDLTTUINY

foyauszanslanain U.S. Census Bureau (2013) léfsyyin Ussnnsidnaglungu
ALuelsiuefiionysening 18-33 U Anwdu 25.920% wieuszanm 1 Tu 4 vesUszvnslan
Jadildinameistunadunguiifvunelg Tasamgluanigeuinivssnnsiaueisdu
811NN 70 AuAU Lazdin1sleanesiniuinndl 2 uauaiuneaaisansy (Van den
Bersh & Behrer, 2011) 1ud a.a. 2015 Fn1smanisalimanaiueisduneazinisldiiesn
2.45 waudnuneaaiansy uazazgeds 3.39 uauduneaansansy Tul am. 2018 Faae
yhangadimsliarsvesiuslnalugaudyues (Tabaka, 2013) Mneazidending1nn
annsoaguliin nguaeistuneldnaneuidungudmnemsmsnanniifin i dapdu

' LY P [ | aa o v a g Ao =
EJ‘EJ']Q%J’]ﬂIUﬂ"\]"i!UM LummﬂLﬂuﬂqwummﬁﬂumwmauiwa UANYATNNNINNITNAA LLasd

[
= = 1 1

YSinaunmsuilaeiiingy Fedawalviinnisaainsiisiuinliauaulalugduslaanguil

[%

Schiffman wae Kanuk (2007) #3031 wansuTyuiues 1iuestudnd uasialueisdu
18 Aauuwanssiuluniswgiinssunisde MinuaRsonIIdua wazngRAnssunslaya

355 uadunTen 2.3
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a9l 2.3 ; Comparison of selected age cohorts across marketing related issues

Themes Generation Y

Purchasing behavior

Savvy, Pragmatic

Generation X

Materialistic

Baby Boomers

Narcissistic

Coming of age

technology

Computer in every

home

Microwave in every

home

TV in every home

Price-quality attitude

Value oriented:
weighting price
quality

relationships

Price oriented:
concerned about
the Cost of

individual items

Conspicuous
consumption:
buying for

indulgence

Attitude toward brands

Brand Embracing

Against Branding

Brand Royal

Behavior toward ads

Rebel against hype

Rebel against hype

Respond to image-

building type

N

Saddle River, NJ: Prentice Hall. p. 428.

Schiffman, L. G., Kanuk. L. L., (2007). Consumer behavior (9™ ed.). Upper

NAN13398U09 Noble, Haytko wag Philips (2009) Igvimseneieiutlady wie

LN TEAUNINAR DN ANTTUNITUSINA KATUINITANNY YotatuaLstueg wuladusiag sl

[

1. anududase (Freedom) iasmnaiueisiuneiueglutisisiidossuunum

& Y a A& a I & o & Y o a v Ao a
ﬂ']iLiJu%lUiIﬂﬂmL‘Uuaaigaﬂqﬂlﬁu@? Imﬂu@%ﬂUﬂqimﬂaiﬂﬁ]sﬂ@QH‘Uﬂﬂi@@ Wi@LW@u@ﬂm@l‘U

AANNTTIUNITUSINPAUAIUNIRE 9 TIazT o U IANUTUDATEAINATEUASY LU N1TUNRU

6§

nmsviauiavlugeniunsdud faudinldffiiudeiunisdeniansduddnd

2. MIAUMIAULEY (Finding yourself) N13AUMAULDILUTINEINTITUTaUSLNA

AUAT MIDLINTENINAINTTUNLANIDDNDININY AUAINTONTIEUAIANNITAUIUBNDIAIAUIN

Al dununuule ozlsdu

'
a

danddgydmsunina dslanwanlienudAgngaludin wu

UNANENIAUTOUNTENEN N AaglinsaiesUiuiiou v3eATaUATINININY B199EUANS

TsiudanislranudfTui

o

'
(%) =1

auuazmam%’ammi‘]uﬁm

3. mMsniaalvinaunau wssvinaalrlaaau (Blend in / Stand out) LeazAuAAIg

[y

fsgAuanuieInsnazigaauaulavesduinaiu daugusinamantiuafeasng
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anuaugaseinanuiludaen uagaudesnsiinsdsulasumuedidniuiiouly

(%
a 4 a

#9p1 ANUANTTALIDUDDNUIANNAUAINI DRI AUAIANINY LY

4. UABNAIWATIAUAT WIDUARNATWAULEY (Brand personality / My

9 q

' (%
Y a I a Y v A

personality) lagannguslnadnasdeduanfnindumtuinmdnyaliimunzauiunues
AUstamvzlSauyadna nvesduRaulatuyaina nveInwes mndyrdnaniivideu
- Y] =~ & & ) vy = X a v & [ A M va ~ wa

serauads Aazduwsnseiulviinmsidondeduniuy wiluuifldlannsaniaueaudd
YDIAUATULULNEIDERET Le199z5u U1 AUAIPEUAY

5. Anuingafulndu (Fashion knowledge) NANISANYINUINUDLTTUIN T Y
YA ::4' U = dl' q'J @ 1 v a 9/4:4' [ ¥ [~3
Austnannsyvindasesunduluegrawnn wasdlimnudineadunssua wwiliduanaduly
meuwgdueged wanwdddanudivaulunsdnduladendedsiivunzauiv
AULD

6. NMIUAIMIANUANAT (Value-seeking) Huilnalaiuaistuneludnaznete

'
Y aa

HonyAumNllaunmALazsIATLLLNe U1T9199818931N15 8 RUT0AUATUNBE1NT

F1ANTY HUNTAVUTIANAT LU NMSTLATDUNYITIATNG TALUDIILATOANYTUY

9

anunsodsieiludagnuauls dednlunisamuiuen Wudu Tusagiiguilnausauenad

]
arudAniiussgua vieUszaumnudise nannsomBeaudnfivielden viedsen
fignann mnifisudunanmiige dunsuasnanuduAdnguuuuieruiinideslostu
Adadmislisdluefnvieeuarlneriuidud wu miteriesnysiianunsodsto
Tiludsgnuanuluswian 1Jusiu

7. anuidnaurglaainasifiudn (Comfort of brands) HuslnAueAue1avL3dn
avtglarinmsldmulddernanasaudided msgiulianumnefmuamiiinanem

4

adunn vlrduslaadnImnnleaulaideNilaun I NAeRUAY UBNAINNTNISALIIVSLAA

Y 9

Y aa )

a - = [ < [ LV ! 2/ [ v a & & v oa LY
anduAnivedes Adudunsiulseiuinegralesiilunmsdndulatodunivasndie uay
fulalgndeazliladadmangs uinldaluniianumanisuiven

1Y

Tabaka (2013) na1271 WLuaLstuNBLdunguiiimainsde asiauainie) Jakuun

Tmnuaulalunisyiniseainegiaunn wanisnazidunsauaiiulavespumaildlyiEes
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3. dnlalgdeilaiuaisdulngvau wazatn fwaanuaulavesaunauilnmeis
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4. dnauadledeilunmuazdes wu dulrinsviin inud wazaduidle dau
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5. Wuiusinsiunsdudidug Mwaisdunevau waeiindustied wns

a v A

AuPNanzauiteadasun N neallinunsIAUA warsuiunusInslunIsyinAanssy
AWFSUNIINTHAN
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8. LESUNAINIIAUAINWALTYIVIY BAZLAAIAUAY UDNIINAULILUDLITUINY LI

Y [

a ¥

AUAALTIUINNALLNARILAL AIrauTeAUITiIuIINAUNTTIEsIDnee Trasunduniunl
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p330aV3 willeunad (2551) Idutamginssuvesaiuaisiunseonsenidu 8 uuu
16 1) $nnsfeutls wiiasnsfeutissuuuui uasnnsfeulsiinannuasdeanis
2) $nannutiuiia 3) Juveudduanla 4) Snussernmaaynau 15307 5) TngAnssums
91U waraunsavinnanssuaeg nelunaifeanu (Multi-tasking) 6) dinssuaulnsviad

wasilaingdosas udlUiiniinsdearsuuuliany uwaznsdearsmedumesids 7) nguiid

3

' a

ANuAnNARenAuAinINaLeIstua 8) lindimaiudsuwlasweanalulad winduidn

1 =3 a Ay a o 1 <@ 1
MU UFINN N8 LaZUBINTUASULUAIRINAATULIUIN

Van den Bergh wag Behrer (2011) llaue 5 83AUsenaufiaginn1snaInaeng
gumlisgauanudisatuguilaaauelsiuine nelideisondus 91 CRUSH Aunun1ni

2.1 fiusenauluae

- ANLEURIRS1AUAT (Coolness) Wunsviegnalsialrmsnduatuiaiiu
ANMSULUBLITUIY

- AU (Realness %38 Authenticity) viegnslslinsnduiaiunsadungu
AUSLAALLUBLITUIY wazanunsavilvinauinAden s duANE U

a Y ¢ x a ° | a ado

- MseNanWaaNIe (Uniqueness) UN1531NALAUIATIEUNTALIU (Clear
positioning) %L"f]umﬁqgmmjmﬂwmawmmﬁmwlﬁdw?m

- Msuansaanlanesiianu (Self-identification) USLNALALLBLITUIEILTBUAT
a v o Ly} < = ~ I~ 1 v o A adAa A & [y}
ausmsiduaiiouiiouvesninian WWunstieazviouuuuunisaiiuiinniduiiny
YDININUIDNAIEY

- NSUEN9RANAIANGY (Happiness) A5duANaY 80% In1slddlun1sns
waneIfuoNTNal Ineanzet19gaensuaivesnNaY N1sYNsRaInfugusinangul

LADIMANALINTITYIN LA NABITUATIUAUAY
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WHUANT 2.1 : 99AUsENOULaY CRUSH (The Crush Components)

C Cool Brand

Conversations

R R 4
Brand
u Unique P > Leverage

s Self-brand | ____ I g ﬁ
Brand

identification

. Image
H Happiness

‘171|m : Van den Bergh, J., & Behrer, M. (2011). How cool brand stay hot: Branding to
generation Y. London, UK: Kogan Page. p. 48.

(%
[

Tunsfnwipsatidinislytienurndn wiuelstuie vuneds Uszeinsitinlul a.e.
1981 - 1996 50 W.f. 2524 — 2539 §39198931n Van den Bergh uag Behrer (2011) fo1e
I 18-33 U Tul e, 2557 wiwastunediulaunlussuuiasygiawuulanifdnu Tu
1 A ) Yy A a a v ¢ ] U N a v o ¥
annwndeuiiulumede dngdnssuginsvial uazeruvtsdofiuidesas udly
Suwesidnunniu fanudernyuazduneiumaluladgs Wideyanunalulad
adelnal ensudeyanmuaruaulaivanvangluriianseriuliegeadaads Iany
TlunsSurnens wazvhdanneg lnednessins anansaviheslslanatsegiesnieluna
WWeariu (Multi-tasking) mssungfnssunisdedinsdnaulalunisldieegnemn
= Y a | =€ 1 | 1 I Qy 3 Id « o 1 a 9
WosnnlaRuunite Fseeenliie Ineuesinnsfeutaudy “msindauniinla

(Mental vacation) 8813l
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MEANYUTYAANNNUDAIUBLITUIE NHAUWANAIINLUBLTTUNBUY YN

2

tnnsnaindndudewmisnasfmanguiuslaanguaesiunelils Weswinilunquiidl

gunslunisandulage IAnunmmiensnan wasliusinunsuslaaiiingdy Jsdemali

tnnseaaiianuaulalunis@nymgAnssunguatueistuig

wuaRaganunsAnduladovaguslaa (Consumer decision making)
535UYAVRINAANTIUEUIIAA (The nature of consumer behavior)

Hawkins wazmnsz (2004) lananlaeasuiunseunwdnneaiuladeiifiidvsnase
nsdndulatiorasiuslaa IAAtNUAIN 2.2 TnsEuIunsveIngRnssuuslaafuaaa

a A

inmsiauluAnfgIiunles (Self-concept) kaggunuunsaiiugin (Lifestyles) lng

[ (%
Y a

fifugruanaamarnvateaindadonielu (ntemal influences) Fsiinadnudninen uaz
MIMEnIN kA 113303 M19SEU3 ANUT1 WIINTEAU YAANA 915ual WasTiAuaR uay
mnuvainvangantladeniouen (External influences) Fadudnuagmadanm uazdnwoe
MaUsErINs lawn Tuusssy Tuusssuges dnynen1aUseyIng anumnnediay nay
$1984 AsoUAtH uazRanssumentaa teauuAnieafunuies (Self-concept) wa
sULUUNSALTIUTIN (Lifestyles) Mudanaliinminumeinis (Needs) agaaudsisawn

VY al

(Desires) Nianunsanseaulguslaaiansandulage (Decision Process) uagynggnves
v a & [PN & a ¢ o a va v oan vd
nsrvIumsdndulatevesuslaail fivsvaunisalanmsdndulanazainnisidduanlage
(Experiences and acquisitions) tureliiinnsiseus uazdwansundulugdedaduniely
(internal influences) wazadanieuen (External influences) vadunnavzdmanaludy

LWIRALAEITURLLeY (Self-concept) kaguiuunsALugIn (Lifestyles) Bnene



WNUAWT 2.2 : nsauLUIAAgiungAnssuguilaa (Overall model of consumer

behavior)

| External

Influences

~ Culture ; Decision
.. Subculture Process
Demographics
Social Status -
Reference Groups
. Family
| Marketing Activities

.Seif-Concebt
“and @
_ VLvifestyle : ‘
Internal . : ||  andSelection
nfiGieiss . s e

Outlet Selection
and Purchase =

Postpurchase =
Processes

SHoeriences and Acauis

fan - Hawkins, D. I, Best, R. J., & Coney, K. A. (2004). Consumer behavior: Building
marketing strategy (9" ed.). New York: McGraw-Hill. p. 27.

nszuaun1sAnaulade (Buying decision process)

wIRaFeInsEUINNsinaulatevesuilnaty dndnnisdlnglauus
v a dfl’ Y a < & o I v Yee
nszvIumsdndulatevesuslnaeenitu 5 duneu laud 1. nsnsenidnitaym
(Problem recognition) 2. miLLm\mﬁauUa (Information search) 3. N15UsglUNILEDN
(Evaluation of alternatives) 4. n136indulage (Purchase decision) lag 5. WOANTIUNET
A15%0 (Postpurchase behavior) (Assael, 2004; Hawkins et al., 2004; Kotler & Keller,

2009: Solomon, 2013) laganunsaesuneladaaunIng 2.3

26
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WNUAWA 2.3 : AszurUnsinaulagevasuslna (Consumer buying process)

Problem recognition

Information search

Evaluation of alternatives

Purchase decision

Postpurchase behavior

i Kotler, P., Keller, K. L. (2009). Marketing management (13" ed.). Upper Saddle
River, NJ: Prentice Hall. p. 208.

Tng Kotler uaz Keller (2009) lioduredn Tuanuduassuslaalddnluneed

1%
=

JUADUANUNTLUIUNTITNY 5 Tunauausly Ineanizagedslunistenimnuadududay
¥ Y A a ¥ 5 2 o a YY) 1 dfl’ a <@ o
oy JuilnAenvasiinistuduneu wednlunsasuiu wu nsveendiluduusedn

9199%L3UAUINANNABINTETNY wazilugnisdndulatelaunse Tnedrutunaunism

¥ 1

Jouarnans mMsuseiiuniaden urog1slsfnuazanunsaldiunauaininaIninaiia 5

Y

Jumeulundnlunisfing wszaunsanseurquidelunisiiansandedumiintudle
AUsLaATyniiun1sindulaniianududeugs

[

nsrvIunsnaulatevesfuilnAns 5 Tuneu anunsaesulelanall

Ui 1 Mmsaseniinitielayn (Problem Recognition) A M3suidaymives

Ausloa Tnendgmuuaziinainanuliaunaseninediilegase (Actual state) uazded

Y

1%
a o ] o

= . ~ & VY a Py a
9813l (Desired state) InTunalviguslnainaufen1snazusTIanNee At d143

awnveInssuilamialaain 2 awnde (Solomon, 2013)
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1. Changes in desired state Aepuldsunlasedsiioannil wu aanuesn
Ihoendidewedll n1staudnidnunsmiielureman wieiianny
Fasmstesnamiailolsdedmiunud Hudu

2. Change in the current state inauiasunvaduanngiiduogaie wu

Rudouiiuty Judawanas saulunaiausudigauvseanas iWusu

Kotler uaw Keller (2009) nan331 nsyuiuns@edzisuanileguslnanseminga
Jann viseiinanusaanis lnednalnveswinsesqunsainniely (intemal) wavnieuen
(External) &adasinelu lawn Anuseinsvesyaranaty 1w Auil ANNNTEMY A
v & 44' = Y = v [ v a
AoaNIIMae AUty WeavauIuieseRuniuad Maenaneidunsinsedu wardndiu
nilspadniineuen lawn Fwneg seudiinseauliinaudenis wu dua usnis
lawanenae Jafefinnnusenisuds Aagyibifuslnauemndsiifensuineuaueny

ADIN19709U IAUEINAANEITOUS F

nsaseninitedaymdnaziindules TunnenyanafenIsauANAMAI RN
Inedanantdmaliinnisaainannsalddadesieg Wusmnseduliguilaaiaanumug
LaEATENINTIAIUABINITLA U N1TBRNLUUKARSMALTlaNwazaI89l N34

awdnwalfunduriuadeliiudu (Jusiu (Solomon, 2013)

Y A v . & & v v Y]

Uil 2 N3UAMIUBYA (Information search) AansAUALTBYA LALAILVAIIN
Ay a Y o ¢ 4 v 9 | Y a I3 ° v
nuslaalansenindslam seaudeinsuds deunguslaafazinisuaismdeyalag
Suauannelusivesusinalednau (Intemal Search) AonT1sauAuAINlUTEUUAIUNTIT
nadsananUszaunisaiiiium Faludeyasinanudissesed (Long-term memory)
a v a v a Ao a o A Y a I
Nerfvdufuarusnsidauunainedn mnanuiwazUszaunisalliiiome guilnaiay
MsduAudayaarnumaanieuen (External Search) suldn n1saeunuaINyARaTEULI
FIDWNATBYANINIAAAUNTLFAY (Schiffman & Kanuk, 2007) laeil 2 T5A8 Ongoing

I3 & v 1% A & = 1 . a aads

search agilun1sduAuteyaluisos s w3ai5end1 Enduring Involvement wagdnishe
Purchase-specific search @wsidun1sdvAudeyaiiefeanisazdedudvintu vieniiend

Situation Involvement (Solomon, 2013)
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wiaslayanieuaniguilaaldlunisuaindeyatulsenaulusmieunaasieg dadl

(Solomon, 2013)

1. Personal Source %i3aunasuAAa Wy ATEUATY oy AuIN Wusu
2. Independent Source W3aunasoyaiiunans wu dnvaisaainde Wusu
3. Marketing Source visouvastayalawa 1y n1slayan Y1Useduiug
o < ¥
winauwe 1uay
4. Experiential Source #3aunaIUsEaUNTA! LAgU1IINUTEAUNTANTIVDILTD

HARAUTTUG 1INDU

Kotler uag Keller (2009) lfaBunefissruiudvisnaveauvasiiunvesdoyainasi
wuansafusenlumuUssamuessaninet warynindnunreside Tneluuduilaa
wlisudeyarnansifeatundndarianunasnisd lnsundsteyatmasidussansam
1niign fe uvasyana dalasunAuduvasteyatnansusazuvasiaziivmiilunisls
A3 wazinasegud uiunasyanaausavivthilumsliteyatmansiignes uas
PgUszidiudeya 1wy unndinFoudifeduesinlnianuvainisi uddedesnsdoya

a [y a o [ Y 3 4 A
LNEAINUNITUTLLUUAIY ﬂﬁ]%%ulﬂ%@ﬂ'ﬂ"lllmufmﬂLLW‘VI‘EJ?]L!EJ‘U‘]

a 1%

mafuTuTindeyatias duslarauisaseuiineriunisutadureansidu

LY a v & N b a v gj Aa I
maamugﬂLtuuaﬂwm%aamammsm ALHNUNINN 2.4 lﬂLLﬂﬂﬁiWSﬂ’]iﬁﬂﬂ'ﬁ/lﬂ‘lﬁﬂ@ﬂ/lll@%lu

Y A o

naaiUslaa (Total set) lngguslaausazsgluarannsadineliundumniuivseniin

Y

Wintu (Awareness set) FIRIAUAIUIIHIDILATINUNUINN15TDLUD99U (Consideration

1w A

set) Wloguslnasuitoyauntu Naswmdensndudliidinegluanuauladmsunisiden
skl (Choice set) nquasidumNiviossasilunsdudiueusulavanun uazduslnaae

hnsandulaienduneugainganngunsiauaimaiiu (Kotler & Keller, 2009)
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WNUAINA 2.4 : Successive sets involved in consumer decision making

Consideration

Total Set Awareness Set Set Choice Set Decision
eApple eApple eApple eApple o?
eDell eDell eDell eDell
eHewlett- eHewlett- eToshiba
packard packard
*Toshiba *Toshiba
eCompaq eCompaq
*NEC

i - Adapted from Kotler, P. & Keller, K. L. (2009). Marketing management (13
ed.). Upper Saddle River, NJ: Prentice Hall. p. 209.

WHUNINT 2.4 laeBunedn WouSeneee Aesmvuanagnsiierinlinsndunvesnu

& [ oA & Avoe oA v & a Y aw =
Wueglunguindunidn uaznquinagdesgniden Javiuuienesazagydelenialunisuie
ausliiuguilae uenaintusgnmisseylnlahiinsdudlaeglunguiiuslaaiden
[eRraTaNRUNSWTuselY diuvesunasioyatniansvesrusiaaiu dnnsnain
esaszylilainfieslstidesssiunnudfgy WnednsSeuiiisuveunasdeyaisie
msdeunuguslaalaiufeiuasdumasasnegals uagldsuteyanevasediels
o w 1Y 1 = = o YY) <

naenIuANdAgYeILrElayaiieg TnewSeuiisumnauiilasuasluselovilunis

wissndeyadmiumsdeanstiadmungeg1aiiusednsam (Kotler & Keller, 2009)

Ui 3 nsusEliuniaben (Evaluation of alternatives) Lileguslnalasutoya
Weanesan1susgnaunisdndulauds luduliuslnafasldtoyansiliunainmnumssh
Uszaunsaineluiies wasdeyanduduunanunainisweninairadunasivszneunis

Uszllun19den oo N AL NIEal wasnsatuAILFaIN1SURIRY (Solomon,

2013)

lng Kotler uag Keller (2009) na1331 AszuIunsUszliunadayaitaUsznauns

araulatuldldisesie fuslnpasiinseuiunisussdiuiensindulavatenssuiunig
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(%

Mgy Fedlngiiugiueguungeinsiews uesidusiaavinisdndulatondnsiom

lnganfednladniin uavdivsnaatuayuaue

uAniiugiuuegeatielfisdlanssuunsmslssdumaienvesuslag
fail 1) fuslaameeuaisnnufisnelanuarudesnisvesmu 2) fuilnafidmeam
uavsglowiinnaudniiug 3) fuilaeuerhAudusazeindumilouyavosnmuau i
ANanansaduvatnvanglunsdseunayszleviiiternufiswslanuniugeanis laed

AaudRnuAvaulangFeltuariinnuvanvaeiululuudazUssnnvesduim Wy

1. T5ausy : daudiss muazenn usseinalneseu 517

2. thethuln : 88y Usvavisnm mwanunsaluniseinidelsa s1an saud uay
nau

3. 89308 : Auvasnde 01ensldiu @mmwmieﬂ“ﬁ 5181

< [V LY

wiulaidusinaaylinnudAyivnaaudivewdndusinuansaiuluany

o ]

Y a Y (3

ARy esnuantRndndu Inglvanuaulaunigniunauiindaweunalsslevin

AuEIN fadunaadumuile dnazanunsalasunisuusduluaunuaudfisieg sulan

wiufuluaungugusiaanuaneig

Schiffman uag Kanuk (2007) land1331 nsusziunnadeniiu guslamvgliveya
2 Ustan laun 1) Yeyaineaiuasduandegluaumseivesusiaa lnenguilaale
Andenasndudnasdusviaonun Wedwfinnsannewiinisde sadunisiiansanves
duAnluninanifenny wiaisendt Evoked set Taazdifies 3-5 as1duAwintiu lngazu
a v dy a = v ° v vy & = a a v
AauARUIlnAliauAuay a7 wassausuls uay 2) inaeildlunisussiliunsauam
(Criteria used of evaluation brands) I¥lunsusziiumadenvesdun lngiinisiivua
W = = W a v ' 4 & 4 a & oa o
AaudRlunsion Feazuanmeiuluauussinnvesdud Wy msldentanIesiiuiviing
(Color inkjet printer) azfnauringlaaldlunisuszdiulann anuslunsiind Srusudniin

il AAuazBeansRu szevianfulseiu uazanusalddendeugead dmiy

AeunesduAna Huslapasiinasilunisusadiulaefisd anusalunisussuana
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311 viinresvenim Anuglunisiudeys wamheanud wasuriladslde viennn

Dusiu daulunisusziunadeniuduilaninmsUSeuiisuasdudmnadenniu
AaaudRnimun i dunae wezmnasiduinlalinuaudAniuidonin guslaeiae

fnaulaldanyonsaun1uu

Assael (2004) Na1331 MIUseiliumMadenvesuilnAty a1usavinls 2 dnuase

lown 1) msdindulaniinisyaise (Compensatory method) fie Huslamazaulatisndny

'
Y aa

Wiengs (Strength) ATlupsEuUAT vALUaUNNTDIVBINTIEUATIUY LiloidonduAnil

AMTUNFNER waz 2) nsdndulanlidinisvaise (Noncompensatory method) lng

[y

Austnaagldinawinis uagaslivaeiudninaeivis lnesugusinaaslinnudfyiv
AudnvuzvesduAlusudulsn dnlumnasdudilafinadnvasilinsaiuigusloala
° Y ¥ o < v a v oad 1o ] sa v o v U a Mo
mvuald Juilnafagdansduieganitunuanilanvual il lnensindulanlisinng

¥awe (Noncompensatory method) Ssanunsautseenidy 2 wuu laua 1) Conjuctive

a

strategy A N1s7IRUsInAvuasEAvlunsEausUManlulsaran vuzasdui tnsidle

Y

[ |

fnsananudfyvetusazinaniugy Juslaafagivungedn wiouasgiuneensuld

o

(Acceptable standards) tieagsinnsndusitladidnnasieanty way 2) Lexicography

strategy lngguslnmvzdnaniunnudAyvesnadnyazuesdumaudsanshiney uagae

[ [y [y

farsanlufiazadue lneduslaaasidenadusniananvusinssiudwiuaud Ay

o

fnulaealy

Jud 4 n1ssnaulada (Purchase decision) Ludunaunisaedudl lnenasaini
Austaalavitnsavaudeyauazyseiliumadonunuds lngussnvueansdeduaiuuwis

oandu 3 Uszunnsiadl (Solomon, 2013)

[
IS4

1. Fully Planned Purchase n1s@iedusussinnil guslamaziinmsnawsuludiy
a v a Y o 1% P a Ay 1%
YosUTEANAUA LA AT EUA RIS s LN lUNS LA

2. Partially Planned Purchase @msuussinnilazinisnneununisdoarewinly

] 1 a A a 1% v Y v M Y A a 1% 1 2/
U9EU W insidenusetandumlinad uadslilmdenasiduan usu
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3. Unplanned Purchase Usgtanillaifinisnaununsludiuvesusstnnguni wse
asauAitag 1ae Ineduuneandu 4 Ussinnees aail
1) Pure Impulse #isensiiuduauaideias

2) Planned Impulse Aaiin1saunuINaglUFeveiinmsassndud undsll

Calle

[

MNAzTeAUABLLS
3) Suggesting Effect fianisdnaulaeduamsviladouusimsofgala
wu Wsludu vsasindnaurelrwuzinduadsdeaulade Wusu

¥
A a 14

4) Reminder Effect n15@edumuszunniliinainn1siguilaalaiudus

N5 uadesvanindesdeduaiue 1o

| 1 @A :J/ Q’fs/ a 1o d’lj a Y &Yy v (Y} 1 |
wsiogelsna Tutumeuiliuslanenvazliviinisseduaila medadeuregadu

AU vsanaselliieane Wuduy

Suit 5 ngRnsIUNEINIT8 (Postpurchase behavior) Mé’qmﬂﬁ;:iuﬁm%a
wAnAueiUsTaumsalnueafionela videlifiawelaluseiulaseiunils nuvesinnns
pantulallduamdannldnendesusidulituiuiion uidosnesanvasuamiudionels
n&rnmstovesiuilnadn ldun Anssundniste nsld uaznisdnmandsniste

(Kotler & Keller, 2009)

auiswalandsnisde (Postpurchase satisfaction) Aufiswelarduauien

sginmsaanisludiindnduanvesusinn ﬁuﬂizam%mwmamamﬁmsﬁﬁQU%Immw*mfi
fwdnsiaeilinssnuanueaviwesuitag winwifsiineuaniawis LAdMSIRNL
A iafasinauidniianela wasdniuanuainnds ;:JU'%Imﬁ%Lﬁmﬁaﬂmﬁawaia]?jaﬂﬁu
ﬂ’J’]iJ%Jﬁﬂmﬁ’]‘ﬁﬁ%’NﬂTmLLG\ﬂG]IWﬂi‘umiﬂﬁUMW%@auﬁﬂaﬂﬂ%ﬁWméU%Iﬂﬂ wage9zUanma bl
”qQ’Suﬁamﬁmﬁmmumﬂmauﬁdmau lnguslaaazasegunuuaNUAIAnianIu1IEns
lsFuanminnuee oy uazuvasteyatniasdug mavesinssenineumaniai
msUszAvBamsndnsusiBaiannmils uilaafesdanlifianelanndsdu wifuslna
Unnufionadrantesinwiananas uazsanlineladosas Fadumsfigatifamsnanénais

AuauURvamdndusivesuslnaindululimuiinaidinseguiell veesminauig
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9199znaniIsTAUNTIUTeanduTinruluese Weliduslaaldsandeuite
IPN [ v A VY a <2 =3 [ & v
walaniuarumanisndulule ieliguilaafinauiianelanndundeanigeluuda

(Kotler & Keller, 2009)

NaNTIUNAINTTD (Postpurchase actions) HuslnainAwianela dlaniai

[
[y 3 1 = [

WINVIZNSULNTFONENAUNAINAIDNATI LarD199ENAIDT0IT 1A NINUATIEUATTA

Aaulasus lunmanduduiguiloeiaanulafisnela fe1vazasiia viiodafundn Sy

1 LY

lgNINYI8713a8TaYANEUSUTILAATEAUAIUBIHENAMTIAINGTT LAYEIIALUARIBNGD

Y

A1515TUMENSAMTUTEN USnwmungany vsesmilinguduile 1w nqugsiadiu

[

YAAA Y3083ANIT095] NMskandeandiuyana tawd n1sdndulaneanisdondnsiueiaing 1

lunsaifdumadeniazazis vsenmsifeuiions wsalunsuennanilagldides Fenn

[ (%
1 I Y

n3tlRee wanilifevuiiedntnnseaialivszavanudusalunmsiliuslnafianels

dnn1seataneeusiiunisiutussu ieananulifanelaniendinisdeuss

[N N o o a = = o & Ao vl vy Y & = ] !
EﬂUiIﬂﬂiﬂagLu5$@‘U@qﬂfjﬂ SZNﬂ']iaaﬁqiﬂqﬁlﬁaﬁﬂqﬁ‘?jamﬂmaw%@i@LLa@ﬂIWLWUﬂﬂNa@@ﬂqiaﬁ

Y

NANNUINAY WALAITUNENNISTAALBYAY USENADBLNILADIIIUILLNNAFIDANUN AR

(%
.

AnuBuAuwndgesglnlugugAnIn mdenteneuiineTUeauT¥m wieuieanunse

o

adlgiwaniuanatannunelavesdensuimesvaswmuly uenantideanunsadngdli

A
Y

AUSLAAL UL IRV NN TARNHERS M WazHiNTLARITIBTRNAIFNIUUTNT WINLU

Y

anunsalisuiuuziiednsiies Plunidediiouan swdnisdelineansifiunaiy

Y] [y

Wneatudselevdlunistdlusunsulniquesmeniunesiiungde wenaintidausadam

] [y

Yosnanaadmsunsunledenussiliegnaidlymanmie (Kotler & Keller, 2009)

A5 1ULazN15ANNITHAINTSTD (Postpurchase use and disposal) tnn1snain

[ 1 yd;l/ % & (v a [ & 1 ] [ d' Y al <
ATIURNeIINTlAlY viednnisnandueidana1Iegels Anunnd 2.5 wnguslaaiiy
nAnSaumTutul luieaAuree dasuasinantunotazlulasuanuiamelasgsuinias
/4 Y o 1 1 1 (v ¥ a [ Y 1 @ o ¥

Ala wddusnaaniinseuinasligunsin nwinanlavendadudidangily Al
gonvgnandulniandias mnguslnadunuUselenilunislingnsdun InN15MaInAAIT

P1UselovuiaAunU TN
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wilsluleniavesnisiiuaudlunisldndndue dwiulddaauannmsiguilan

anunsasuinmsldnuiuandrsanidueis fuilnpenvasiinnidlunisiaeundndasil

'
A

wiunimeniald viislunagnsnldly

Y
[y

wnududailedinnsldnuluudiiiongnisldanund

a Y (3

N15L39 AT NS NUNNAR AT LU ULALE195IALE TR N1slawan lrENSU RS UNER A

Y ) «

niuvgn LledifanssudAy vieilefaanfimsvestiue ienseduganvenan il

<

uduiiues (Kotler & Keller, 2009)

o w
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WNUAINT 2.5 : How consumer use or dispose of products

U1 ;. Kotler, P., Keller, K. L. (2009). Marketing management (13" ed.). Upper Saddle
River, NJ: Prentice Hall. p. 214.

Uszinnisinauladavasduilaa (Type of consumer decisions)

Hawkins waganiz (2004) naadie nsdndulatievesiuslan indunsads
nndnuwalvasyaratunsUssivegasillonazlufnadnuus veandnduen ns1dus v3e

= 1%

U313 wagldnnalumsidenfsnanunsaneulandfanudaanis wasilisaigniigame
Tunszuaunsifuslamaziismsdndulanvainnate egdlsinunsdndulanunnunen

el' o o o yvay v & v a Y oo °
Weiuiirnuneedlunisaseningndesme wenaniinsdedulavesguslandruiuuin
Lildaulanaudnvasvewmsdumetiaied uiastusgivensual Anuianiiieitasiunig
lpamseldnsndudn viseTuivanmuinaeunaustugnie vsegnld Aulunsdume1ae
Lilagnideniissnseamaudinuszneuluaesan dled uasilaidu wionamse “duvi

Tdusand” vise “ieusivazveuiiunle”



WHUANF 2.6 : Involvemnent and Type of decision making

Low-involvement Purchase

37

High-involvement Purchase

Nominal decision making

Limited decision making

[
»

Extended decision making

Problem recognition

Selective

Problem recognition

Generic

Problem recognition

Generic

Information search

Limited internal

Information search
internal

Limited internal

Information search
internal

Limited internal

Alternative evaluation

Few attributes
Simple decision rules

Few alternatives

Alternative evaluation

Many attributes
Complex decision rules

Many alternatives

Purchase

Purchase

Purchase

Postpurchase

No dissonance
Very limited

Evaluation

Postpurchase

No dissonance

Limited evaluation

Postpurchase

Dissonance

Complex evaluation

Hawkins, D. I, Best, R. J., & Coney, K. A. (2004). Consumer behavior: Building

marketing strategy (9" ed.). New York: McGraw-Hill, P. 502.
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WRUAWT 2.7 : USEaNvaangAnssanis@avasiuslaa (Four types of consumer

behavior)
A1ULAEINY (Involvement)
a4 AN
Ry
) NYAnIIUNITONT UL NOANTTUNTHRNRAWUIAIY
& “anvany
=
S . : : . :
< Complex buying behavior Variety-seeking buying
=
® behavior
§ 3 | Y '
a YN = 1 a A a a a o
-& Uoe quﬂiiwﬂawa@mﬂm NOANTIUN TRV UUURY
[
% donAaDaReeiy
3
P Dissonance-reducing buyer Habitual buying behavior
behavior

i Kotler, P., Keller, K. L. (2009). Marketing management (13" ed.). Upper Saddle
River, NJ: Prentice Hall. p. 203.
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Sporles wag Kendall (1986) laldamudnuazianizasming1dly Usenauriu
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making styles) #38 CDMS wia3undntedn Consumer Styles Inventory (CSI) 315
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7. gﬂmuﬁé’uauﬁ’uﬁqmuéfmﬁan (Confused by Overchoice consumer)
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M15199 2.4 : Consumer Style Characteristics: Eight Factor Model

Factor 1 ‘ Perfectionistic, High-Quality Conscious Consumer

Getting very good quality is very important to me

When it comes to purchasing products, | try to get very best or perfect choice
In general, | usually try to buy the best overall quality

I make special effort to choose the very best quality products

I really don't give my purchases much thought or care

My standards and expectations for products | buy are very high

I shop quickly, buying the first product or brand | find that seems good enough

A product doesn't have to be perfect, or the best, to satisfy me

Factor 2 ‘ Brand Conscious, “Price Equals Quality” Consumer

The well-known national brands are best for me

The more expensive brand are usually my choices

The higher the price of product, the better its quality

Nice department and specialist stores offer me the best products
| prefer buying the best-selling brands

The most advertised brands are usually very good choices

A product doesn't have to be perfect, or the best, to satisfy me




Factor 3 ‘ Novelty-Fashion Consciousness Consumer

I usually have one or more outfits of the very newest style

| keep my wardrobe up-to-date with the changing fashions
Fashionable, attractive styling is very important to me

To get variety, | shop different stores and choose different brands

It's fun to buy something new and exciting

Factor 4 Recreational, Hedonistic Consumer

!

Shopping is not pleasant activity to me

Going shopping is one of the enjoyable activities of my life
shopping the stores wastes my time

I enjoy shopping just for the fun of it

I make my shopping trips fast

Factor 5 ‘ Price Conscious, “Value for Money” Consumer

I buy as much as possible at sale prices
The lower price products are usually my choice

I look carefully to find the best value for the money

Factor 6 Impulsiveness, Careless Consumer

!

I should plan my shopping more carefully than | do
| am impulsive when purchasing

Often | make careless purchase | later wish | had not
| take the time to shop carefully for the best buys

| carefully watch how much | spend

Factor 7 ‘ Confused by Overchoice Consumer

There are so many brands to choose from that often | feel confused
Sometimes it's hard to choose which stores to shop

The more | learn about products, the harder it seems to choose the best

All the information | get on different products confuses me

Factor 8 ‘ Habitual, Brand-Loyal Consumer

I have favorite brands | buy over and over
Once | find a product or brand | like, | stick with it
| go to the same stores each time | shop

| change brands | buy regularly

a5

i Sproles, G. B. & Kendall, E. L. (1986). A methodology for profiling consumers’

decision making styles. The Journal of Consumer Affairs, 20(2), p. 272.
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M13199 2.5 : Uwuumsinduladevesguslnalusuidesrsuseime

Spoles & Kendall Hafstrom, Chae & Durvasula, Lyonski Mitchell & Bates

& Andrews (1993)

Lyonski, Durvasula

& Zotos (1996) (1998)

(1986) Chung (1992)

Perfectionistic

Perfectionistic

Perfectionistic

Perfectionistic

Perfectionistic

Price-Value

consciousness

Price-Value

consciousness

Price-Value

consciousness

Price-Value

consciousness

Brand

consciousness

Brand

consciousness

Brand

consciousness

Brand

consciousness

Brand

consciousness

Novelty-fashion

consciousness

Novelty-fashion

consciousness

Novelty-fashion

consciousness

Novelty-fashion

consciousness

Confused by

Confused by

Confused by

Confused by

Confused by

consciousness

consciousness

consciousness

consciousness

Overchoice Overchoice Overchoice Overchoice Overchoice
Recreational Recreational Recreational Recreational Recreational
Shopping Shopping Shopping Shopping Shopping

consciousness

Impulsiveness

Impulsiveness

Impulsiveness

Impulsiveness

Impulsiveness

Habitual Brand

Habitual Brand

Habitual Brand

Habitual Brand

Brand Loyalty

Loyalty Loyalty Loyalty Loyalty
Time-Energy Time-Energy
Conservation Conservation

Store Loyalty

ﬁuﬁ : Adapted from Mitchell, V. W., & Bates L. (1998). UK Consumer Decision-Making

Styles. Journal of Marketing Management, 14(1-3). 199-225, p. 201.

26131l5An1 Leo wazame (2005) lonaiindalifulsnieenudny wasimusssule

{gnSrianmAn (Value) uazviruad (Attitude) lusgaulalaniidwmansenuisguuuunis

1%
o

a A Y a ~ o v a o A g A | )
sndulageveuuilna JuilrusarUseinalisuuuunisdnauladeniunnsneiu

dnsuluvsemdlyefinfifoifsiugiuuunisindulatovesiusinaues Jan Sl
83296 (2550) AidnwIEes “Funumsdsaunsaivesiiuilna AnuiiRsrtunismann uay
susuumsinauladevesiofu” WunsnwnmsugUuuunisindulatovesfeguiene
waznds 01y 12-19 T flordelunnsammamuas Ikamsfnusuuuunisindulatoves

Joguuuseandu 9 suuuy fie
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1. EULLUU%maums%aﬂﬂq (Shopping lovers)
2. suuURuANUANAT (Worth conscious)

3. JULUUTL U NS EUNBLETIALSY (Impulsive)

[y

4. sUwuulviauddgyiunsnduan (Brand conscious)

5. sUwuunnandesnuduauandeyalagldlavaundunsesn (Avoid confusion)

v W

6. sUwuUlviauddnyiusIA1 (Price conscious)

o

7. sUuvumsindulademumnuinedu vieausnddensaudi (Habitual/Brand-
loyal)

8. gUquﬁLLmﬁmmwwmﬂmmmﬁaﬁaﬁﬁﬁqm (Variety seeking for the best
conscious)

9. sUUUNUUANAIMN (Quality conscious)

[

2 = v a & Y a Yy v a g v °
uaﬂﬁ]’]ﬂlﬂ‘Uﬂqﬁﬁﬂ‘UqEULLUUﬂqimﬂaquq]sﬂa?J@QQUiiﬂﬂ IWQJUﬂTU’]ﬂrﬁVISLﬂﬂ’NlIa’]ﬂﬁU

o

fuAnuuanvasna tnglivgralnuilnargazdsuuuunsanduladeiunndeain

Austaands Sanddglulseimeigesiiu ves Mitchell uag Walsh (2004) uagauidely

v

ANI1¥D10UNINTVY Bakewell wag Mitchell (2003) WUINHAMULANANVDLNANAUNUSAY

suuunsindulatovesuilan lanan1sIduRnns1en 2.6

NAINEIIINRasaazuladn uenanfiudsneiuday uwagiausssulad

avsrianAl (Value) wawviruad (Attitude) TuszAutaanidwansenuiiaguuuunis

q

1%

U a IS Y a P 4 1 1 (% v a o ¥ Y d'
mmauiwmm;guﬂm VlVl']Iﬂ/iLLG]ﬁ%Ui%LVIﬁLLG]ﬂG]’Nﬂu FAUALUIATURNYUSILNATNIN N

v =

ilviwe wavgulalsunuumsdnaulagenuansiaiu



M13199 2.6 : Uwuumsinduladavaiuilnalunuidesislsena laguanine

Spoles & Kendall

(1986)

Mitchell & Walsh (2004)

German

Male

Female

Bakewell & Mitchell (2006)

Male

Female

a9

Perfectionistic

Perfectionistic

Perfectionistic

Perfectionistic

Perfectionistic

Price-Value

consciousness

Price-Value

consciousness

Price-Value

consciousness

Brand

consciousness

Brand

consciousness

Brand

consciousness

Brand

consciousness

Brand

consciousness

Novelty-fashion

consciousness

Novelty-fashion

consciousness

Novelty-fashion

consciousness

Novelty-fashion

consciousness

Confused by

Confused by

Confused by

Confused by

Confused by

consciousness

consciousness

consciousness

Overchoice Overchoice Overchoice Overchoice Overchoice
Recreational Recreational Recreational Recreational
Shopping Shopping Shopping Shopping

consciousness

Impulsiveness

Impulsiveness

Impulsiveness

Impulsiveness

Impulsiveness

Habitual Brand

Enjoyment-variety

Variety seeking

Habitual Brand

Habitual Brand

Loyalty seeking Loyalty Loyalty
Time Restricted Time-Energy Time-Energy Bargain Seeking
Conserving Conserving
Fashion-sale Quiality Confused Time Imperfectionism
seeking consciousness Restricted
Satisfying Store Loyal/Low Store Loyal
Price Seeking

Economy seeking Store Promiscuous

fan Adapted from Mitchell, V. W., & Walsh, G. (2004). Gender differences in

German consumer decision-making styles. Journal of Consumer Behaviour,

3(4), p. 336. And Bakewell, C., & Mitchell, V. W. (2006). Male versus female

consumer decision-making styles. Journal of Business Research, 59, p. 1299.
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wurRMREIUUNUMMIaWAFAIW wazngAnssuguslaa (Sex roles and consumer
behavior)

Solomon (2013) n@nvi1 dnwaizynaiwe (Sexual identity) Wudulszneuiidifyy
suaqLLmﬁmLﬁﬂﬁﬂ%@ﬂ@aé’ﬂﬁﬂﬂ (Consumer’s self-concept) Ingazwenguusuiasy
FuedliinfuusinguresdinuiindlaasazufoRnuesasls lidsduFesssns
LAASODANINIINTEIN MIUAINE WagnanA nfinannamiuanansodenldidu unum

NIUNAFNIN (Sex roles)

Schiffman uag Kanuk (2007) na1371 Tunndseslafinsmivundnuasuazunuv
mamalituisneuasndgs wu ludsanewsiu feezgdueuifinnudunwia winuiu
goun1sutsdu Inglidnuazanizanuduie (Masculine traits) duindaiuazgdunui
= ) = a Lo = a a a 1
fanudussideuiseuios (Neatness) Anuiiunias nsud (Tactfulness) AnutuwIg
(Gentleness) wazY19A 91919591 (Talkativeness) Felidnvaziameaudugmds
(Feminine traits) lngunummanaanniuanaeiy afsefngvgadalieuaiiousgua
Y  ada v a ‘:1' Y & | o ] = a o 1
UrundanusuRaveuieiunsienuns dudnetuUieualeuamanyestiy w

elAuTBATEUAT

a

Tud a.e. 2000 Usznsmdeiivhanuentudswuiifisdy asnsonaviléing
AsABuLUaunUTIMI AR LARTY mmﬁuﬁrg}maﬁ’muuaﬂﬁm IEEAIRGHGNG
Uu Q’GmUﬁmm%"uﬁmauma%ﬂumi%ﬂﬁﬂ wazauagn sulufsnsviems uwavviaiy
avorathude eiindraunnitamaneduumumdmsududdueiin (Assael, 2004) Fiu

nsiUdsulUavesunummananmiIdinainanseldlunisquilenseuaianuainass

114 (Dual-income households) (Schiffman & Kanuk, 2010)

£

tnnsaaasislianuaulalugungeinmu (Working woman) agiangynes
wsisiuiviheuuenty Fedlidunuiasndulunsusdiunaindagdu negungavaiiag
wansefugngildlavhauuentmioduwidiy unuimgehouluduidmaiatud

Uunambhauladuegrann wszmnsetuiauannsatunisimnegislaluiubien
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nafeiinuaunsansihnuuentu guagn ems wasdeauls (Schiffiman & Kanuk,

2010)

v YV a A

Uaguimdaimnudsdmnenisidu 88ase wazlinnnuiula uinnitluedn Jaduna

<

v
14 v A o

PNMUdgULaUnUIMMaNAaN NYBIRuslunTPe nszugalulimalunisduing
& N £ a Y % o v 1A 1a & a v A v
ForouiiuunTy winseiidastlumadniadudmnuanavy iusdsduduaianulili
gty dsiudddfidunussrinanaanmdnsely degradu gudaunse
anauladosalaes iudu uenaniiinazduldldinmniseanunsadudauauniinstu
Y04A0UATILABNGIE (Assael, 2004) Tuga 1990 guddlusisnmaseuasaaningauda
WnIngUszann 60 Wesidud wazlidninasnenisdeninndt 80 Wesidusveaiavun Bely
nitulszana 25 Wesdudveingeihnuamnsamaeldbiiuaseuasinnitandives

WINL§a (Peter & Olson, 2010)

Schiffrnan wag Kanuk (2010) na17330 Iumiﬁﬂ‘ma'quwudwmmmqmemwﬁu

jmd)}

! o w v < X Y oA a 2/ & % ! A
ddrdgylunisnseiun1sBouts Avaaasiinwiliduusgelalunisdeuinnityng naife

o

€

[ a

a = A & 1 a ay o fu o v v Y
MEIJQT\]SMLL?‘]@QI"\W]Lﬂuaﬂwmgwmﬂ NRNG PRI LL@%NUQﬂNWUﬁﬂUﬁQﬂM Iumqﬂﬂa‘Uﬂuﬁj“UW

e

U a

riusepslalumsdensesondudeyadun wazlingAnssuidentonuazain uanINTUEM.

U o

Y v v

nazdnAfunsgeduAiuiumstulINNIEIednmIeY

\esannisfeutgnuesindufanssudmSuivds (Miller, 1998) uazdyaundiu
& a a4 A4 9« X % .:4' | < L. ~
ANANLRYIVIAZTOUTY LWTIZWINVINBINITNAITANIUNINVDIANULT WYY (Masculinity) X
=1 ‘1" 1 all 1 v v ¥ = @ ‘;j v U f-:ll
NFANYINUINUIN maﬂuamﬂLmﬂlﬂiumumLLazaaqwaUUﬂumim IWI1ENAINLYNNDY

Indunindaunsu (Effeminate) Tumenduiuindweuldianluiunmsdeudannniiuas

[y

Su3 nuAanssudiaynautu (Dholakia, 1999)

nslilirudfgfeiunginssunmsteutwesveiu aunsaesuiglace

]
£

ANAsIUsyiaemans Tidndgadudidnddglunsivinefevesdmiuaiatou

(Bakewell & Mitchell, 2004) asmliﬁmmﬁaé’mm LALANWULNIUTLIINTIATINS

WaguuUasdawalugnisusudsuunummanaanin dsdugviglutagiuiadaiig
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WestuiunsteulaunduiioweuiulawaLstunauntn (Dholakia, 1999) satiuaniise
nanladndunurasunummanaaninludagdulagniilviideusisas dunalaainudnsdoe

vnUszandiusinudundndarianizdmsume 1wy gunsallnunun 83 walve uazeye

(Y &

i Jundndaridmsudneadvefn diufladeiie awlsdusmm wnseutmy waz

umeu WWundadusidmiugudgs uidloldfdehuanduesandiviuinfiauaulaly

'
a % ¢ a

AR SnuTiguanuLel wazgunmiuNTY LiasdundniaueiunFRImesa quany uaz

Y 9

wdudmIugung (Schiffman & Kanuk, 2010)

Campbell (1997) nanvin nsdeutegnuealufanssudmiugndgs ewndued
a < ] | BN\ D o a < 2 g oa =
q@mm'izu“[,qummimmi%aﬂﬂwLLmﬂmqmﬂwzya Im;ﬂﬁmaﬂmwms%aﬂm LWUNINTTUN

v o % 2w o y 2 a & 1% &
@aﬂﬂﬂquﬁm@ﬂﬂqﬁLUum?ﬂigﬂu (Need—drlven) LazlJuNINITUNITEDINNAINUNDINTYD

{ & a

\ie90e19Re (Pure purchase-motivated activity) Tuvaisigndsfninnisteutadu

1%
4

Aanssudiianuaynauu lngngitosiuanuiensly Lazaufents wenINlEveuas

Y

'
LY a a U

) £ < 2 A ' Y = ¥ Q" LY}
\TZJV]F]L!@G]LﬂEl'JﬂUﬂ’]iIGUL'Ja{LUﬂW?UE]UUQVlLLG]ﬂG]'Nﬂu Im‘ammﬂ“ma’m hUIHUNU

@2y
Ce

AN
| =Y 1% o £ < :i'l ¥ Y a = v a d’lj
nanAegvedinagldiianlunisieuledesninguds uagazliinnusuiaveulunistonin

219115 VisLEarRN NhvluasSaudnae (Miller, 1998)

faudfdneadddnarlunisfoutedesniuds uidlansudsunsieuti wan
WHwIL YIS IEeRuINN AW (Fischer & Amold, 1990)N15ANwINgANTINNNS
Fouuulillalnsnseunelifiuimaduladeiiiendes nanonginssunmsdouuull
Insnseuinsziludnuaeidoveaiudeunnnitguie (Robert, 1998) dynesinaziiaruauls

lusewain1smaegunsaldiannsetad wavaunsallawa InNNIwINERILATBIWsINTY

(%
=

(Scherhorn, Reisch, & Raab, 1990) 8nwilsns@nuinuingwiednazdegunsaidiinnsednd

)

aurlawalulad uazaunsain1ansiv dudmvgasiuyeuminderiAToduiINTg

LAT9UTEAU WazlAIesd1819 (Helga Dittmar, Beattie, & Friese, 1995) WaluSyuliguniu

v

1 fyngaziinszuiunisdeuteniseuie lnevsiinsfumdayalunisdentetosniy

e
)

"

€

794 (Laroche, Saad, Clevelan, & Browne, 2000)

e
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dwsulutsemalne finsfnuves nquiing Asauns (2548) 3o “anmiznns
AIUALNGANTIUALLBS LarByBnauesdann (Locus of Control and Social Influence)” 4
Aendudnugmanaann uazwgAnssuguilaa laglddmaeiunginssusie iina
ponsanaulalnen1siUTo B UAMNLANAIBIY-108 210 4 Useina laun e Falus
goawIAY uaranigowsn nan1sdnuszyd meelingafatuunumvesnisidugin
anndneands fanuanunsolunsdndulalaglifesUinuaudu fnsdadulaegningy

a 1

wazluszanSamgandiEvd wazdidnanudulavannniinaias vasliwag sy

o

Il a 1 a IS 1 4
ngmu YUYNATN LLﬁSMﬂ?W@JUi%UUiBN@M@ﬂﬂﬂ’J'WI}‘\JI‘ZJ’]EI

PNANEMINUAGITULLIARUIUINMANAZNIN wazngAnssuduslaa aunsaagula

[
v Y v a

1 J¥ne wazivgiuiinsdeaulagenuanseiu iWesnanmsuasuwlasunuimmand
a0 (Sex roles) gndjeeanuvihauuentiuiindy Jwhlvliaudadaniansiu 19asy &
o w PR = o ] S a X = g a o v ¥ a
madlun1sduane waslianudulannnitluefin Seutedgnuesindufanssudmiugngs

wilutagtuduenlafianuiesiuiunsfeudanntudevisuduiaersduneumii
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Ui 3

a [

= aa
ITLUYUIBIY

sULUUN133RY

av A « Y a & 1Y) 9 & Ay A 2
ndeEes “suwuunsdnaulagevesaestuig” {WumsITeigausunm
(Quantitative research) lagl435n15398133981573 (Survey research) finswiudayace
Fnslduuuasuniu (Questionnaire) funguiieeine antuIsihdayailaundiasziiiion
ToaTUmULUINIBLINg Useaadanidy Fuidulanmvuaneazideavesuuinislunis
o a a v dl' ! (Y 1 ad ! (Y 1 dll & Al a v
ALun1T3de luiseavengusiiegne Fn1sdudiegns inseslenldlun1side nsnsiaaey

A mveaesedle inawinslirzuul nMsusiunudeya wasn1slnssikazyssifiung

[

YoIURYA 9l

Uszynsuasngualagieilglunisine

(%
[ Y

Usensnldlunsidensall Idelavimsideiunguiaiueistune Nle1ysening

Aa o

18-33 U finegadeluansannumiuas thssandunaundsiunalunisdnaula wazd
L] a 4

o

maslunisidaneas

[y

UoyaatianednuIulszwIng (nsensrumalne nsun1sunases, 2555) tasey

MUsEInsiodeluanFnnLmUATITINIY 5.67 duau Useansieglunduiaiuelsdu

(%
U Va o

MUY 1.27 AuAU AITULIIEIIMNUATUIANGURI0E 19MUEnANULUTHUT I
FEVINVUINYBINGNMIBENAUANUARIALATOUNAATUIINNTAUAIDE 19N UGATVDS

[

Yamane (1973) 1agf1uunmnulyoiunseanu 95% wasAseaumnuRanatnliiiu 5% aeil

1+N(e)2
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il n = YUAYDINGUFIDE
N = VUIAVDIUTLYINT
e = AUARIALAT DUVDINTHUFIDEN

anusaunuantuansla

n = 1,265,300

1+(1,265,300 x 0.0025)

399.98

[
[

PNMIAWINlaguuAluans vuavesnauiiegantdlunsideaseil Faiduu

399.98 AU FRITedeimuangusieg 1ty 400 au Tneudadunaye 200 AU wAZNADS
200 AY FIEDARADINUNANNITIATIENRIAUTENBU (Factor analysis) U9 LWstioy &g
e (2549) NT¥YIINISAMUATINIUAIBENAITMIAY 10 Wiwesdrwiutermauily tnely

n5IveASatiduIudemainnlonisitasieiesausenay (Factor analysis) 31474 40 98

Aatiudaldanuaungusiegsegeiloy 400 AY

EEHUEGHITPHERN
nsdusiiegelunsideasell idelaldisnsduieganuurangtuney (Multi-
. Yo = g Add A Y Y] a Aa
stage sampling) lnglamuuansaulunisfinwlanziuniuniingidesiunidvenssy A
dnwazANRIRIENIUTEINTEs (Compact city) losaniluunadgsia weassnaum
91A15811NNU UM IN1RY nrenIuLaITULTtYRIWANLWNIiUT AN manen

Aesnsfnyielfeey Fuiideainsenisidnfenguitegisazyilianansaivieyalanss

=

Aunguidmuneuniiga WeAnwainuuudanslduselerunfungunnumung Nseyind

[
Y 2

FIUIUEY 50 e (@Errindadisansammumuns, 2542) lnennuluanfingifidnuiu 18

RN
aa a

gl duaniuniiineidosiundivnssy Toiwn wauyuiu weans waunedn wadau

LSKJG]?]G‘}T:]Jﬂ’i LAV LSUG]WQJ,’IVLV] LWARULAY LWAIEYIN LUATIHNT LURARDIAY LUAUINAD
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WYAAN LURYIUUTI LUANTZLVUY LURUIUN L%Wﬂ?@w%iy’ bURABUND LLﬁSLﬂ@iWU{]%Qimz

lnafadutusaulunisguiieganwmalul

1. N19§UATEMUUIEY (Simple random sampling) Tnef3delaldiEn153u
A & Y dy a a o a [ = = o
aaqﬂL'W'E)La@ﬂgnLLV]'ULGUWITJWUWW']MGUEJﬂisillnﬂ']u’)u 9 LM Iﬂﬂﬂ@LUUﬂs\iﬁuﬂmaﬂ'ﬂquju

Viavun 18 1wn Usenausig waunudu waunedh wangiln wadeuusiudngnie lundy

WUSMA LUATHYUT LURIUUIIT LIAFINT UAZIATAIN

] o/ ] o . a [
2. NMIGUADYNUUKUUEEAIN (Convenience sampling) Tngauneliiny
v U Y A g v | Aa | P &
Joyauguslaailunguiiegimilenysening 18-33 U d1uiu 417 au Wuinavig 207 Ay
warnends 210 Au audaunTduunassia Meassndud enansdinau univends
v oA ' Axy o ' Py = o '
napnIuLVaITuavesasuruiigusIaanguidmsneidesmsAnweduey a1niam

(%

Nundlaantineaun 9 we

E A o a v
wn3edlanldlun1side
= A o a v o X a . . ) gy Yy
wieslenldluns3Teasil Ao wuudeun1u (Questionnaire) ludnwaueilvigneu
LUUABUNNNTONIEALLEY (Self administration) udawanisiiudeyauiinsieiitem
ToagunuuiInIweringUisainsife Mauwsasyasvlsenaulumewuuaaunuive

ARNTBINENMIBE1lUNMIRaULULABUATY (Screening questionnaire) WaghUUABUNMEN

(Main questionnaire) lneilseazidnnsnaluil

1. wuuseunuiNaAAnsasnguiagnslunsmauuuaBUATY (Screening
questionnaire) Usznaulusefauieafiutisegey negiignidendeseny 18-33 ¥
ity

2. wUUsBUAINWAN (Main questionnaire) Usznaumeranuiintseandu 3 du

Jsznaume

daui 1 AN TUANWUENINUTEYINTVRILNBULUUADUNY LalA L

Ao o

918 SERUNMSANYIEaanTeNMAainwed eladiudiseiiou 01Tn
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wazanunmnaseuad nglvinguimegrudennauaindneui

mvuald (Multiple choices)

dui 2 AU TUFULUUNSAnAUlAEoUDLALBLITUINY 1N 40 1o
dqui 3 manuneiuianyauiililulszdn wazdndulademenues

lnglvinguiegadanneuaindneuiimuall (Multiple choices)

) ] ° a v A gy v a & a v DY 1
dwil 4 aonuiedivdenlduszneunisdnaulateduen Inglvingusegng

Wonmauanmneuinmuall (Multiple choices)

A15INAIRIUSN LTINS

Aaudsiugusuunsandulade

Aidelaldinsesiioinguuuunisinduladeveiusina (Consumer decision-making
styles) %39 CDMS #39138n8n%071 Consumer Styles Inventory (CSI) Aiaiunlay Sporles
waz Kendall (1986) Usznoulusmeriniu (Statements) 971w 40 90 (Fanianuan) laed

Y a ° PN v v & = ° aa s ~ vy
msoedanmauiuannduatuiluniwilneves Jan elndsaed (2550) welvignay
a v a X v &g o aa ° Y]
wuugsunudanutilanngsdu esiatiduuasianiinszuiunslunsmuualaseasing
103N 3inegraluszuu wasiianuilieiu (Cronbach Alpha Reliabilities) agluszau 0.76 i
nMsldnaisnnsIaLUU 5 s¥au (Five-point Likert scale) lalA 5 Azuuy Ao Wiumgagneds

TUauds 1 Azuuy As ludiuseeg198 dsagreraiusaseludl

Y aa a

& o a ® o w
- mwaaummmmmwmﬂm RAGHIRRAY

[ '
Y a

- AulnazFRdUAanIIAN
- adudndnislavanunfiaadnazdunadeniifian
I3 qy I a c{' a a o [ (Y]
- 5P UUITUNINTTUNLNAALNAUFINTURY
v @ & P a A &
- AUNATTRUBIINNINUNUNLALTD

Wy
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N13ATIVEBUAMNINYDIUATONND

= = o o g @ av A o4 1% o o
WeanniimshAauiniluniesinunannuideaunineives Fainsmaaeuning
1ie4 (Validity) wagnismataugesiu (Reliability) agua wif3delavinisdaudasniuw
v @ A g vy = v A X =xvwo oA A
Mnauadtu Weligneuuuuasunuiaudlaungsy Jaldvinisnaasunnuiiieiie

VDILUUAD UL NLLANA IR LU
JUABUN 1 : NMINAFDUANNUTIEIBLLET (Content validity)

Adelimhuuvasuaululignsinand fAoeransdfivsnwniveniinus udnsavaeu
ANUNIBITBLENT (Content validity) tagAnugauUDId1uIUA1Y) (Wording) Liawe
Asuztlun1susulsudludieliluunegeulinnudaauiasasaungualingUssasid

A99N15798

JUABUN 2 : NMINAFUANUTBNU (Reliability)

va o

ARdelmiuuvgeunuiiudluwalutuneun 1 luinismageu (Pre-test) fungueu
Ao Yo o o | ° P ¥ v
nildnwauglndifgaiunguiiegns 91w 30 ¥ LienTvaeuANUgNaBLarANdlaly
Aoy nieufuuTulsauuaeunullianuauysalinniign dnsummedeuanaiesiy
A A % 2 v S vaw Vvo v gy A o
YouAIasieNMenianInNsiiuteyatiu §Idelaideyanlaumageuainuiertu

(Reliability) anassaien1sinauaanadengly (intemal consistency) laanisldgns

Conbrach’s Alpha el

. Ys

(04 = 1
2
n-1 St
WD o LU AdUUSEANTWBaNI
n U FUIUTDVDIATDILD IR

2 1 1 14
Z Si bbNU NATINAIAIULUTUTIUVDIAZLUULAREUD
2

S V1Y ﬂ’J’]llLLU?U?’JUSUENQSLLUMTJNV‘@%’@
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[

nuiwuvasunugliuunsinduladevesaiualstuenlvlunuidel dany

\Jesfu (Cronbach Alpha Reliabilities) aglusesiu 0.76

msiusIusIndaya

v o

Adevihnsiusiunndeyasinnguimegmnuailanvualisiuau 9 we lay
nsrAgiunlunIsuankuuasua UL 1nndnasnungusiaegie laun unagsia
WeasIndua 91158 NNY WIne1dy aaenaulrasduiie Nslunainnansiu waz

| I3 v a [J ® Y 1 A v = A =
BINYU KAAILANITUY IG]EI’%]%‘VI']ﬂ’ﬁLﬂU‘UE]@qJJﬁIUGU’NL@E]UQZJﬂWWUﬁE’IQL@EJU‘LI‘LJ’]@N W.A. 2557

nsAATIzviLazNMsUsEanadaya

deldfunumdeyaduiiGeusosuds fideldidoyavimunlunsaasuni
gndas (Editing) wagshnsassia (Coding) udrhdeyaluuszananasmeiniesneniinmes
TneldlUsunsudnsagu SPSS for Windows titefuinidmeadaifedosiuaise way
yhmnngideyaiiionsiiaue uazagunalunide TnefinoaziBenmsdmnumaia

A ) 12 av v A U &
\onautnguszasdvean1sideded 1 dwielull

1. MTIATIZMBINTIaNun (Descriptive analysis) Weuanuasniud (Frequency)
LANIPNTILULTeYaY (Percentage) MANLads (Means) LLazﬁauLﬁmmummgm
(Standard deviation) Hie3ins1zsikazeSuredeyaiieafudnuasymesenng dnvaema
Usens JUuuunsadulate wnndudiuazuinsiliidulsed uasdeilléusenouns
AndulIeFuA

2. MyBATIEBIRUsENau (Factor analysis) Wunisanduiusiuys (Data
reduction) ttedanduiauusifeafusuuuumsinauladeifianuduiusiul et tns
Anseviesduszneundniiiiondn Principal component fifn Eigenvalue 31nnin 1 ua

a L4 . 1 [ !
VYULNULUUINSWUNS (Varimax) wazdszaianalaswenine wayliuonme WJungusduuy

nsindulatevenaelsTuNY LarsUwuunsinauladevedalualsTUEMBLAE NN
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waNINTUFITETNNTayaINNTIATIENTAULNANHIALMT D ULALAINAIIYDS
sUsuumsdinadlaferesaeisiunemeussds lnefiuiouiisuaindovesin
susuumsFadulate feTBnsvndeusuuaninsussAadsTEinguanInduR 0L
MIONINAFBUANULANFIMUUTUA (Paired Difference Tests) uagilgusieunalagns

WEUUTTEEBMI TR U ingUsTatAvenTIdeten 2
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HaN13ATITTRYA

M3ITBIF09 “Unuunsdnduladevetaelsiuing” 1Wunsideidalsua
(Quantitative research) Ingl435n15398133d1579 (Survey research) Faiinsinudaya

WBnslduuuaeuniu (Questionnaire) fungusiegsiiluamalsduneyeuaznda ane

' 7 7
I v

18-33 U fiondeluamngavmumuns 9uddedlainusiusiuluuasua U uIuisay 426
=~ Y o o oA av v ° Y I Ao o &
6(2@ LLangI@vL@VﬂﬂqiﬂﬁLa@ﬂLQW’]%LLU‘UaaUﬂqﬂJWVLﬂ@@‘Uﬂ']ﬂqllﬂ?Uﬂ’Ju NUINUITUIUNIEUY

417 90 Anluiosaz 97.89 ladnseitoyauisoandu 4 duu dsil

daufl 1 WaMTIATIEIaNBENaUSEYINTVRIEMBULUUAB AT
dwfl 2 wamsimnersuuuunmsindulavevedaiueistuing

dwfl 3 wanslAgvianumilsunazamuisvegliuunsindulateves

LLUBLITUIE VU BTN

1 a a ¢ a v a P ° U a O
#9Un 4 Naﬂ’]i'ﬂLﬂi']gMWlnﬂﬁUFnLLagUiﬂqﬁmimLﬂu‘Uﬁgﬁn LLagmﬁﬁuﬁlﬁl%a@'JEJ

AULBN

' a a A g v o A L a v
g 5 manTATIEvideN b tUsENaUN1SAnaUlaTaEuAn
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HaN13IATIYITRYA

d2u9 1 wan1sIATITRaNEwUEN1SUSEYINTY ENEEJGI ULUUsaUAA

LA

M19197 4.1.1 : IIUIULALTDYALVRINFUAIDENTIUUNATUNA

LI U Sovaz
Y18 207 49.6
N 210 50.4

394 417 100.0

(%
[

Tunsfinwiasall dinquateganavan 417 au Usenausmginayiy 31u3U 207 AY

Anludoray 49.6 wazinandls S1uau 210 au Andudesas 50.4

218
9

M19197 4.1.2 : IMUIULALTDATVRINFUAIDENTUUNAINDEY

a1 U Souaz
18-22 ¥ 58 13.9
23-27 220 52.8
28 - 331 139 333

394 417 100.0

'
= A 1

dmsunmsAnwaseillauusritenenus 18-33 U lngyieegfiunniian fie 9190

q

[ o

23-27 U $1unu 220 Ay Anludosas 52.8 uazsosasunfe 92901y 28-33 T $1uu 139 Ay
AnluFaway 33.3 wazyatengtoadian Ao 01 18-22 U 91uiu 58 au Anduiosas 13.9

AUAIAU
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v =

FTRUNSANEIEeER TaNiasfnunag

M13199 4.1.3 : IMUIULALIRYATVRINGUADE1NTUNANUTEAUNSANBIGIER YTl

Masfnunag
sTRuNsANYIgegAuTaT 31U Jouaz
Masfneeg

sisguUany vi3eLguwih 15 3.6

. / Ua. 12 2.9

USeuey1es 204 48.9

GRIPRITPRIGTIE! 186 44.6
33U 417 100.0

[
[ va o ¥ o

d' Y 1 a v L va [ v [y W 1 d'
1NR1319N 4.1.3 LL?{@QIVTL%U’JW ANIYANU K1 81@ MNRNUTBHANUNGUATBY NN

a o

Anwegluszau Ysyay1ws $1uau 204 Aaduesar 48.9 sesawnfie seiunisfinwiainda
Usquans 31w 186 au Andudovay 44.6 uavseaunisAnwsiseulans wiswieuwi

o a [ I3 [y = o a [ k%
UIU 15 AU AAUTBEAY 3.6 LagseAUNISAN®IUNY. / UId. 911U 12 AU Aatdusaay

2.9 MUAIAY
Y o/ 1 |
sngladrunanaLfau

= o 14 1 v 1 [J Y1 Y 1 =
M990 4.1.4 : mu’;uLLazsaﬂamaaﬂqumamamLLunﬁ1m5ﬂﬂlﬂﬁqum'smaLmau

sneladrudanolfou U foway
10,000 U WEodNI 79 18.9
10,001-20,000 U 100 24.0
20,001-30,000 UM 100 24.0
30,001-40,000 U 55 13.2
40,001-50,000 UM a1 9.8
9171 50,000 UM 42 10.1

59U 417 100.0

91N01597 4.1.4 wansliiiiudn srelddiudsedeusglugas 10,001-20,000 vm

waz 20,001-30,000 U 37U 100 AU Antdusesay 24.0 919 2 929 wazsesasun@e s1ele
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drussawmau 10,000 UM 388N 31uU 79 AU Anlusesas 18.9 wazsnulsdiudne
Aoy 30,001-40,000 U 31uau 55 Au Anluiosas 13.2 uwarsielddiudisaiion gandi
50,000 U 3117 42 A Anvdusesas 10.1 wazsieladiudlneifau 40,001-50,000 UMW

17U 41 au Andudesay 9.8 anudIay
=
YW

M1319% 4.1.5 : TIUIULAZTDUAZVDINFUAIDYININUNAINBITN

21U I7UIUY Sovaz
WINIUUTENLDNYU 247 59.2
UnSeu Ude Unfine) 42 26.9
1131%N15/35389%A9 24 58
550U 19 4.6
Fuda 14 3.3
Bu 1 0.2

39U 417 100.0
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[ Y

nMsIuasiluansliiiuinguiegfliendnndnauussnonyuinnign 91U

C o

247 Ay AntuSeas 59.2 warsetasun Ae TniSeu Uan TnAnwl S1udu 112 au Anduy

a | %

$ovaz 26.9 wavor@winswns/sgiamna uiu 24 au Anduiovas 5.8 uavgsiadiud

]

F1uu 19 au Anduiegas 4.6 wazsuine S1wau 14 au Andudoay 3.3 uazdus S1uau

1 au Anludesay 0.2 AnudIay

A0TUATNNNIATIUAS?

M13199 4.1.6 : IMUIULALTPYATVRINGUADE 1T IUNAUFNTUNINNIIATEUAT]

H0TUATNNIIATIVASD U fovaz
1an 392 94.0
GIGN] 24 58
ne159 / niny 1 0.2

3734 417 100.0
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[

NA5197 4.1.6 wandliiuinnguiegnslunisinwiasaifiaouninneaseunsy
TanJudaulug $1uau 392 au Anluipeas 94.0 LALTPIAINN AD ANTE S1UIU 24 AU AR

WuSeway 5.8 wazng1319/13ne 311U 1 au asvdusesas 0.2 suaisiu

dauil 2 wan1sasiErzuLuunsandulatavataLueLITUINY

lunsfinwiAeafusuuuumssinauladevesaweisdune §iteldldiedesilatn
EULLUUﬂ’li@fﬂauIﬁ]%asumﬁgﬁiﬂﬂ (Consumer decision-making styles) iwmwilag Sporles
uay Kendall (1986) Usgnauludieriaiu (Statements) 31u3u 40 U (Ran1mnuan) tngd
mMsgaBanmauiwannduatiuifiunulneves Jan s1lndTed (2550) leliigmey
wuvaouanaiinudlasnndedu Mnasiinnsauuy 5 seu (Five-point Likert scale)

I a 2 v A P a @ v '
1An 5 AzWUY A LUMeg1989 lUaude 1 Azkuy A LiWiusmgags

Adelaimsdnngusvuuunisindulatevesauelstune lagldni
(Statements) Tiazviouliiuiisdnvaziansvosnguzuuuunsdnauladetus) Fadeiily
AOUNIUAILIAUINNGUAIDENTIUIL 417 AUdIuIATIzRieIsn1s3As s

(3 8 a 6 LY P o 0 Yas (3 v
99AUTENDU (Factor analysis) 1Mtas1givadsteaninuiuillsingliisesausznaumnan
(Principal Component) lngn1sannladeuazvyuuwnuiadzyuainiuuu Varimax tie
a ¢ v v ¢ v ) i U a & = ° =
InsgrauETusTEnIeLls wardangusuuuumsdnaulage lneiinsivuade
SULUUAINADY (Statements) UAEE19BIFDTULUUIINNSTANIAULUUYDY Sporles wag

(% 1%
[ Y

Kendall (1986) &siin1sinnauilndifesiuiunuiduasal vl

1989A1974 (Statements)

1%

a0 £ 13 . a a [V (% =
N minesruszneu (Factor loading) Anau azianununglunisnssiutnuiu lngazina

sonTiATzrlunsimuatesULuUTLuY Mg
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AN51997 4.2.1 : hEneAlALaS 1LEaT 9aNU LazdlfnAdauvaIuITIan (KMO and

Bartlett’s test)

Kaiser-Meyer-Olkin Measure of Sampling Adequacy. 0.804
Bartlett's Test of Sphericity Approx. Chi-Square 4693.521
df 780
Sig. 0.000

Fiveldhnmsnnaaeumiudsitaziandanguiriinrudusiusiunielsl sennsld
\3asilevnsadfnageu KMO (Kaiser-Meger-Olkin) waw Bartlett's Test of Sphericity laan
Fannsnedi 4.2.1 Feeduneléin deyaiinrmmnzandmiunsiesgitadsniossduseney
(Factor Analysis) agllusgsiuann (A1 KMO = 0.804) wagilaamangaudmiun1sinses
Hadendensdusenounoll (Hoezdfayneadad 0.000)

NnMsanadadeuaymsuwnuladeyuainiuu Varimax Lagynadouaianenan

1%

Tafuanansadnngusliuunmsdndulateresaiuelsiune lasail

1. sUuuumsinduladevediaiuaisduing 10 ngu
2. sUwuunsinaulagevetatuas LY 10 Ny

3. sUuuunsindulatevesalueLsTuends 11 nq
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ngui 1 sduwuunsanduladeniiuadnugy AuwanWEY (Recreational,

Hedonistic consumer)

M13199 4.2.2 : uaasguuuumsindulanmidundnugy AnswaawEy

sUnvunsandulate

Factor Loading

) o g X oo & | =
5 QUaUNAUIUNUNTToUTE HUTUAMNETOUNNUY
20.n3%eUlsduianssufiudandudmsudu

10.n15%evUdadufanssuflifaneladnsudu

4.nsgaurlumsasInauadoindunsidenatdmsudy

6.5UuuvANAR LI wazfifeanle Wudshdgydmsudu

Y
(%

23 lugidervesdudulumedeiniviuademuundududuaunnn

¥
A a

19 Juidnaunuaziusuiunisiiendeduaiuaniy

0.827
0.825
-0.777
-0.599
0.584
0.517
0.493

e A1 Eigenvalues = 5.901uwagainsnesutennuuususiuls 14.75%

A v =

v a & Y oa & g Ya
E‘ULLUUﬂ?i@lﬂﬁﬂi"\]‘lﬁ@ﬂ@ﬂl@l‘lﬁiﬂﬂﬂi%LJW]‘LJ LUUﬂQME&UiIﬂﬂﬂiﬁﬂﬁUﬂﬁU']u YA

Y 9

woladunistouds Ineuasinnisdevdaduianssuiimwdanau lianinnisidenaevaslu

weassnaudndunsdenal Snviadsidnaun Auwiu uastiureunisifentedudiviuady

1%

muunidu wlanlml uazindsgala ylrluddoniveananiuiil

U

wFududurunn seuanslunisned 4.2.2

lUmedasnNviuasnny
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ngun 2 gUuuunsanduladeniduanninuazanuauysaluuy

(Perfectionistic, High-quality conscious consumer)

M13199 4.2.3 : uaasguuuumsinduladeiiuaunmLasANaNYTAlUY

sunuunsindulade

Factor Loading

39 lngviluudy dusinaseduiniinanmenan

' ¥
o A

31.duilunsgu uazaanisludumndudeesutnega

ﬂf

P

34 Juldnnumenenuduieslunisidontedu ”w il qmmw"“qm

v
Y U a o ad

18.11199ADIWRAUANENTU SUNLNYIUMIAINAN mw%alﬂu“a LwasLWﬂwam

Lnsteduifidnunmadusesd ey

21 dugenidsiaitaiienauniangaiase

25 duginasidendedufegeseuns e liRuAiuduindely

0.766
0.752
0.689
0.634
0.546
0.536
0.426

VeLve A1 Eigenvalues = 3.257 Laga1u15005U18ANWUTUTIULA 8.14%

suwuunsinaularevesjuslnaUssanil Usenaulumeduslaaiicmiladnanin

vosduAlundn Jumsgrunazeanislududigs [danunenauegraduiivay lnsge

U

denaieliondunnangn viveauysaluuugn tneinisdndulaudentedumae

sauppuLialiAuAfuRuUNES LY daandlunisen 4.2.3

-

1 z:l' v oa g z:l' 4% o a 1% .
ngui 3 sUuwuunsandulagenliadudifryiunsndudi (Brand conscious

v

consumer)

[ -

v

i v a & de v ° a v
19190 4.2.4 Llﬁﬂ\‘igﬂLLU'Uﬂ"li@lﬂﬂuiﬂ‘?f@ﬂiﬂﬂ?"mﬂ']ﬂﬂJﬂ‘Ufﬂi']ﬁuﬂ"l

sUsvunsandulate

Factor Loading

(%

14.mﬂﬁuﬂWﬁﬁmﬂmwmmmﬁamﬂﬂ%Lﬁwmﬁaﬂﬁﬁﬁaﬂ

q

E

£%

24.5‘14150@U""U auain EJE]@%]’]MUWEJﬁﬂﬁﬂ

a 9-/ alal & Avo

9.8u3INA z 2EU wmﬂumﬁmmamumﬂivmﬂ

U

36.sﬂmmaaauﬁwﬁqqﬂjwwmaﬁa@mmwﬁaﬂjﬁw

v
I~ a v

2. Audnazidendonsnauandsiaunsiuluisese

Y a v o 1

15 dusinagilidervivaloegraloy 1-2 yn

0.710
0.689
0.636
0.545
0.429
0.341

Mianewg A1 Eigenvalues = 2.676 Uaraunsnasunenuulsusiule 6.69%
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[y

sUnvumssnduladevesuilaaussinnil \Wunguduslaafilinnuddgiuns

v -

dudn lnednduladendeduiiifinslavanuiniian veadmiieaiign [Wunsdumdui

q

A A

N LazlAUAndITIANYeELMENNNTAUIUBN AR NYBIFUATIY NA1AR Balls1An

Calle

' [ 1%
a a a v A a LY Y U

geazmnefduinunng dnFensduiniisaunaiulisess uazindidedviuaduniy

9

nszuaeLeey 1-2 Yadnmey Aanslumsem 4.2.4

naun 4 suuuunsanduladeuuuliildlnsnses (Impulsiveness, Careless

consumer)

M19199 4.2.5 : waasguuuumsanduladeuuulaililasnsas

9
v a = .
sunvunsandulate Factor Loading
22 Jusinazdedualnenlilafnlnsnsainauie 0.736
38 auinagluldlanunissuanglakuwinlugiin 0.611
32 fuardnauladeduniag1esinisi lnededumnsensauaNduaaLaifinn 0.571
% = acd v
anuaied gANnaud?
12 3ulnandeulaegesing) 0.442

eLvg A1 Eigenvalues = 2.310 kara15005U18ANNWUTUTIULA 5.77%

susuunsinaularevesjuslnaUsennil Usenaulumeduslnaniimsdndulaie
neldladnlnsnsosetvazdensaumaunau wagluldalainnuesasldanetuliuntes
Wedla Tnalunisdnaulagedumeg195iais) WsawAduaumnsonsIauANlaawaIAA I

[

nwLh gRNNBNAD A3 4.2.5
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nguin 5 guuuunsanduladenduauiudnuiudugen (Confused by over

choice consumer)

[ (Y [J

M13199 4.2.6 : uansguuuumsanduladenduauiudnulaududen

stuuunsindulade Factor Loading
13 fAufanvaneaaudliden auunadailisulinduan 0.726
7 dleduldsudeyaiinafuaudiidaudaiy dussduauinmadodeyalad 0.711
16 vuaduiuduesniifendoniagludoutsilad 0.434

Mg A1 Eigenvalues = 1.821 Uaraunsnasuienuudsusiule 4.55%

sUnvumsindulagevesuslaaussinniilugluvunisdnduladenduaniuns

'
a Y aa

ausnilidonunnune suwidsduauiutayaduindaudaiu Isinduladondedudla
11 Wesnlasutayaeniuduan visefueine wniull Fsduauiimswetoyaln

wazaIsazdesludeutailadnme datanslunisen 4.2.6

o o

ngui 6  JUuuunsanduladenliadnudifgyiusian (Price conscious

[

consumer)

[ -

i v a g oo v °
M990 4.2.7 : Ltﬁﬂs‘igﬂLLUUﬂ']iGIﬂﬂﬂiQ‘UBVIIWﬂ’J']SJﬂ']ﬂiUﬂUi']ﬂ']

v

sunuunsindulade Factor Loading
11.8usinasFoduiitansian 0.725
10 Fusinazidendeduiifsagnningudy 0.686

WeLve A1 Eigenvalues = 1.570 warau1snasureanuwlsusiula 3.92%

[

suwuunsinaularevesjuilnauseani Usenaulumenguiuslaanliniud Ay

wazAnlsfesavesdun dndndulafenteianzduaansial uarduAilsiAgnnindu

duluduaUssnndeniu Aawanslumisnan 4.2.7
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ngun 7 guuuunisandulageuuuliidiuas (Unsteady consumer)

M13199 4.2.8 : waasguuuumsanduladauuulaiduns

stuvumsindulade Factor Loading
33 fumstraukunsteliias Bunsaurauniifiuey 0.693
35 Sedufinnudiieatusdnsusiunnwinls Beilidudoniudeinuiniy 0.672
ity
27 SusfnasoaudnitAnldivdeiilsiundean 0.457

VeLve A1 Eigenvalues = 1.350 warau1snasureauuwlsusiuld 3.38%

susuunsdnaulagevesuslnativseneulumeuslaanliduasdunisdndulase

duen dnundndindsnisteinmsasiinisnunuliseupsuniniiluey nislasuaud
ANeafundadausiunaufullgsiiliianisdndulatiosnunnau wasdnidelaindsin

(% (% (%
0

Tzt dum UL fawandlun1san 4.2.8

naui 8 Juuuumsanduladeiualrmnaiunainvane (Variety Seeking

consumer)

M13199 4.2.9 : uaasguuuumsinduladeiualsvinauaInuang

sunuunsnndulade Factor Loading
3. dufinaviudeulUionsnduddue ogiaue 0.685
29.4eANuviaInviane dudswedumludunisiulasnsduaiaiy 0.632

Mg A1 Eigenvalues = 1.258 Uaranunsnasuieauulsusiule 3.14%
susuunsinaularevesjuilnaUseanil Useneulumeduslnalianuvainvans
lunsidendedual sinldsuniduande wazidsulugeduaniudunaiegiuludnaie

AIAAILUANSIN 4.2.9
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nguil 9 sunuunnsndulededifndiunsndudn (Brand loyal consumer)

M13197 4.2.10 : uansguiuunsinguladian IAnAfUATIRUAN

stuvumsindulade Factor Loading
17 dlodunuandvdensdudfivurey suinayldwdsuludaudmdens 0.778
Auddu
37 Fusinesfinsdudfituvevegudd wazsinazdonsAuf UL 0.597

Mg A1 Eigenvalues = 1.100 Uaranunsnesuieauudsusiule 2.75%

suwuunsinaulagevesjuslnatiuseneumeguilnangeduiuuuiianuinase
a v ' = A a v A a v a4 v & ° & a v o
ASIAUAT NANIAD LLBNURUANMSBNTIFUAINTUIDULAD NILYINITTOATIAUAILULEND A8

2zliasulUYoFUAIUTONTIAUAIDU AILAAIIUAISIIN 4.2.10

14

naam 10 SULLU‘IJﬂ’]iGIG’Iﬁ‘Iﬂﬁ]s?Ja ifnffusudn (Store loyal consumer)

M19197 4.2.11 : uansguiuunsinguladian IAnAfUIITUE

sUsuunsandulate Factor Loading
26 Susnasdevesniuiuiinede 0.816
28 dusiazanilsiesmuesdudfiaulaldaelu 0.363

MeLwe A1 Eigenvalues = 1.067 wara1u1308suneAnuwlsusiula 2.67%
sUnvumsindulagevesuslaalssinnil \Wunguduslnandeduduuuiauing
Aodudn nanfe Wunsdndulavenquiuslaaninasidendeduianiudiiuiinede

TnesinAdenesnavesdumntatdanegld sawandlunisiean 4.2.11
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ngui 1 sduwuunsanduladeniiuadnugy AuwanWEY (Recreational,

Hedonistic consumer)

M1319 4.2.12 : uaneguuuunsanduladealidundnugy ANswaawWEY (v¥18)

sUnvunsandulate

Factor Loading

o @ < L o \ =
5. 2UaUNAUIUNUNITToUTE HUTUAMNETOUNNUY
10.n5%evtadunanssudliirianeladmsudu
20.75%euTadufanssuRwanwaud S UTu

< °o w o

6.3UkUUAUAMULHTY waznifanala WudsEAydmsudy
4.msveduduiasnduidedndunsdenandmiuiu
19 duidnaunuasiusuiunisiiendedudiuUani

12 3ultnandeulangesing)

0.843
-0.815
0.755
0.600
-0.586
0.529
-0.521

Ve A1 Eigenvalues = 7.429 Uaranunsnesuieauulsusiuld 18.57%

v a & [P & g v A yeg =
sUkvumMsindulagevesiuslaalssnnil Wunduianenidnaunauiu wasiiaonels

o 2 X ' 2 X . = @ a A a a
uN3eUTe Inguesinisfedtuluaiuguegimils wazidufanssuindniniu duyeu

A X a v ' ) | = a1 2 & v a v
ﬂqiLa@ﬂ%@ﬁu@qLLUaﬂiﬁﬂJ muuW%uuazmm@ﬂﬁ] VLlIﬂWJ']ﬂ'ﬁLa@ﬂ‘?ﬁ@ﬂ@ﬂiu%’mﬁiﬁWﬁUQW

Wunisidenan wasldinarlunisdeuteedneniuiu saandumisian 4.2.12

1o v a g a v ¢
ﬂ@}l‘l’lZ EULLU‘Uﬂ']’iGIﬂﬁu%‘UEWILuuﬂmﬂ']wLLaZﬂ’J']NﬁNUu’iﬂJLLUU

(Perfectionistic, High-quality conscious consumer)

i v a &l a v ¢
19190 4.2.13 : LLﬁﬂ\‘iEULLUUﬂ'ﬁﬁﬂﬂueh‘M)‘VlLuu("’]‘mﬂ']‘wLLﬁZﬂ'J']&IﬁSJUu’iﬂJLLUU (ve)

sunuunsandulade

Factor Loading

39.lneviluudy duiinavdeduininnnmenan

¥
v A '

31.8uilinsgu uazaanisluduandudeeudiags

3a.duldnnameneuduiieslunsdendedumndaunmafan

=b

18.f9agspsdodumdntu dunenenumdnianan wiedudaimesiiafian
21 dugenidsiaiioianauninngaiae

25 duiinagiiendedufegisseunsuiioliAuaAiuRuideld

0.777
0.776
0.769
0.683
0.554
0.521

vianewg A1 Eigenvalues = 3.402 Uaranunsnesuienuulsusiule 8.51%
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suwuunsinaulagevesjuslnaUsennil Usenaulumedyendiddanauninves
duAnduman ﬁmmﬁmLLazmwi’ﬂuﬁuﬁwqq Tdrnumenemegraduiivae lnggey

Fonauiieidenaufiiaiian vioauysaiuuuiian lnesinsindulaidendedudotig

sounpuilelviduATURUAELIY Fauaaslunsisi 4.2.13

ngui 3 sduuunsandulagenliaudrAyiuasiduduasiudunduy

(Brand and fashion conscious consumer)

M19197 4.2.14 : uansguiuunsinduladenlvinuddgiunsdusn uaziudiunu

(v1®)
.
sunvunsandulate Factor Loading
14.Gmﬁuﬁwﬁﬁmﬂmwmmnﬁqmﬁﬂ%Lﬂumalﬁaﬂﬁﬁﬁqm 0.747
24.5u“li@U%@§uﬁﬂﬁﬁEJEJ@R?’]WLJWEJQQQ@ 0.712
36.3’1mﬁuaﬂ§uﬁwﬂ7{mﬂdwwmaﬁmmmwﬁﬁﬂ'ﬁ’]ﬁm 0.656
9 Surinavdodudniia mwaum‘mLﬂuﬂﬁﬁﬂﬁumﬂumﬂiwm 0.627
30,9985 INAUMTR warduTivnedudansau awiiaud ﬁﬂmmwaﬁqm 0.50%
23.1‘14@’15@ﬁwmaﬁuﬁmiﬂﬁwLgaﬁwﬁﬁuaﬁﬁmmLLWGiT'uLfJuaT']mumn 0.493
15 Sushezilidefviuatveteios 1-2 U 0.463

eLg A1 Eigenvalues = 2.545 Laga1u15005U18ANNWUTUTIULA 6.36%

YY)

U a & Y a & 2 Y 9 v o a v
suwuumsindularevesuslanuseianil lWunquiunenlinudidgyiunsidum

o

b4

Inedndulaninasdui dendedumniinislavanuniian sendmegadian 1uns

ﬁué’w“‘lﬂu % ﬂ‘UE]ﬂﬂUVI’JVLU LazdAMNANINIIANUDIEUANENNTAY QUE]ﬂﬂQﬂﬂJﬂ'lW‘?lE]x‘iﬂ‘Uﬂ’]

Y

tuq nanfe Blsangeazmneisdsdiaunmiiang1 Ineidendedufmaurisassnaudi

o ;Y

AUANING WAL IUNVIYEUAMANIEANUY INS1ZANINUIE P AUANLAUAINAIUAINUFBINTT

q

o v N v < o & v Ao o U & o ad v
uaﬂqlqﬂuﬁlu@Laaﬂ\lfma\‘iW'JﬂLSU']LMNVLUWUEJLﬂaN'WW]uallEJG]']NLLWSUULUUQ']UQUH']?] I@EJ%JLE!E]N’]

Vuadenunssuanteios 1-2 4ndneie fakandlunisnei 4.2.14
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nguin 4 guuuvunsandulageuuuliilalasnses (Impulsiveness, Careless

consumer)

M13199 4.2.15 : uansguuuunsandulagenuuliildalasnses (ve)

stuuunsindulade Factor Loading
38.gudnavlaldlanunisduangldRuwinlusin 0716
22 SuthavdedudnlnefilildAnlnsnsesneouie 0.697
27 Sutnavdedudniianlavindainliundeun 0.550

Mg A1 Eigenvalues = 2.401 Uaranunsnasuieauudsusiule 6.00%

suwuunsinaularevesjuilnaUssanil Usenaulumegueninsdnaulaelag

Taldlatunsduane ety FeaualagusiFann1sInsATaINoUTe wazinAn lNrasInliul

9N HIR15199 4.2.15

nguin 5 sUwuunsanduladendusuiudiuiudaiten (Confused by over

choice consumer)

[ (Y o

M19197 4.2.16 : uansgunuunsinduladenduaunuinuiudaiien (¥1e)

susuunsangdulate Factor Loading
13 Jqufnvangnsiaumbiiien auunaswhlvduidnduay 0.789
7.dleduldsudeyadumnandsiu duarduauhmistedoyalad 0.787

Manewe A1 Eigenvalues = 1.957 Uaranunsnasuienuudsusiule 4.89%

sUnvumssndulagevesuslaalsannil \Wungugunenduauiuasndudily
viewannilliidenunineg dndulalunisidendedumlaein ieswnlasuteyaiieaiu

aurmdaudaiy Jesduauinmsivedeyalad dwwandlunsei 4.2.16
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ngun 6  JUuuunsanduladeniundnuiredy wsainfreansndudl (Habitual,

Brand-Loyal consumer)

M13199 4.2.17 : uansguuuunsanduladioniundnuiaely vsainfdensndudl (¥1e)

stuuunsindulade Factor Loading
17 dlosunvdud s ensausiisurey sudnazlddsululdausmmvions 0.809
AuAndY
37.§uﬂﬂ%ﬁmﬁuﬁﬂﬁ%uﬁuauagjLLé”; wazsnazdensAudiulaue 0.667
32 Suavsnauladodudnedninngs Inededudrtonsauiiidussudifnin 0.341

nuaeR gRnnoudn

igenvalues = 1.706 WazaunsneduiganuwusUTIuls 4.27%

m

UG AN

suwuunsinaulatevesuslnauseani Useneulumerguneniinisdnaulate

a v N a vy A A Y o A ya v oA a v A o &
ﬁu@qﬁﬁamiqau@']VlWU?qsﬁu%@‘ULLa'Jllﬂ"i]gVLlJLﬂaEJUI‘UI%ﬁu@]’]Wi@Wi’]ﬂUﬂ’]@U LLASUNITYD

¥
uuaﬁ‘Ld 1

a v & 8 a i I3 a v ad 3 A @ oa v
ATIFUAIUUFIBN LUBINNUUATIFUANNTUYBU LazlNARdULIg0D81933ALI7 LUBLUUEUAN

w‘%amﬁuﬁ’]ﬁmuﬁmﬂ@aﬁwaLLé’a fananslalunnsnen 4.2.17

o o

ngui 7 guuuunsandulageiliadnudifgyiusian (Price conscious

[

consumer)

o o

M13199 4.2.18 : uansgusuunsanduladenlvininudidiuiian (¥1e)

v

sunuumsdndulade Factor Loading
11 Sushazdeaudniiansin 0.596
16 v9pdaiuludessniigoadeninagludoutsilan 0.554
40.§uﬁﬂ%Lﬁaﬂ%aﬁuﬁﬂﬁﬁﬁmgﬂﬂ’jw%ugu 0.488

vianewe A1 Eigenvalues = 1.425 Uaranunsnasuienuulsusiule 3.56%

sUuvumsinduladevesiustnaussianil Wunguiviefilinaud1fy wagdniads
1vesdum dndulaidendeianizduiiansiauazaeiismngnninguauludua

Usztnnfendu Tasuneessnanitdulsessnnideadaninazludeutnlanieas laausni

IIANNNUADINIG AILAASLUATTIN 4.2.18
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nguin 8 Juuuunsanduladenduauiudeyaineafududn (Confused by
product information consumer)

o/ v Y

M13199 4.2.19 : uansguuuunsanduladenduauiudeyaineliudud (¥1e)

Y

stuuunsindulade Factor Loading
35.§'a§uﬁmmilﬁmﬁuwamﬁm%mmﬁﬂs Bevinlisudenduennanniy 0.756
Wity
33.5‘14?1357\]3’3’1\1LLNuﬂ’li%}@iﬁaxLaﬂﬂiaUﬂ@Uﬂ’j’]ﬁlLﬂua‘éij 0.483

Mg A1 Eigenvalues = 1.274 Uaranunsnasuieauudsusiule 3.19%

susuunsdnaulavesuilnausennil Usenaulumedumenduaulunisdnaulase
- Yo v A v oa v a =< o va a vy a & a
\Heannlasuteyaifgnuaudanniull Ieilidenduildenunnday uagAninnisae

3’1\‘1LLNUﬂﬁ%@IﬁaSL%ﬂ@iaUﬂ@Uﬂj’lﬁLﬁuaq‘ fawandlumisnean 4.2.19

v aw v v

nguin 9 Juuuumsanduladendniiuiiudn (Store loyal consumer)

Auv av oy v

M19197 4.2.20 : uansguiuunsingduladieninaiuiudn (ve)

sunuumsnndulade Factor Loading
26 Sutinazfioreniuiuiirede 0.742
L.nsfedumfidnunmadusesd ey -0.529

eLve A1 Eigenvalues = 1.151 kagau1snasuiennuuwlsusiuls 2.88%

sUnvumssnduladevesuslaalssinnil \Wungugnenfianudnaiuimuadsza

Y Y

v ' '
Y a v o

HnidengedumainituAfuiirede nsdeduandnunwalslildsesdrAydmsu

q

Auslaaniiguuuumsdndulatouuull dawandlunisnei 4.2.20
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ngui 10 Juuuunmsanduladeiuaimnaunainvane (Variety Seeking

consumer)

M13199 4.2.21 : uansguuuunsanduladenuanaianamainvany (¥1e)

3
sunuunsindulade Factor Loading
28 JuinagAmflafesavesduanaulalganely 0.614
3 duiinazidvuludonsidunous DYLEAUD 0.606
29.\leAnurainyane dudwedunilusunaenulazas1duaNa1anu 0.402

Mg A1 Eigenvalues = 1.089 Uaranunsnasuleauulsusiule 2.72%

= ¢

suwuunsinaulagevesfuslaaUsennil Usenaulumedwmendddiesaives

% [
A a Y

aurn dnidsunsnduanaeiaus ) 39Feduludunan9iy LagnsauANeNnY AdLEns

Tums1adt 4.2.21

suwuunsanduladiovesaiuatsduinengs 11 ngu

1o vV A cg a v a a .
ngui 1 sduwuunsanduladeniiundnugy AnuwanLWad (Recreational,

Hedonistic consumer)

i = g a v a a a
M990 4.2.22 LLﬁﬂQEULLUUﬂ']iGIﬂﬂNGLQ%B‘VILuuﬂ'l']llﬁ!“d AIULNANLNEAY ('Viiyﬂ)

stuvumsindulade Factor Loading
20.msTeutlaiufanssufimanmaudmsudy 0.852
5 fuaunauufiuniseuts suluenuauetimils 0.783
10.msFeutladufanssuitldthfianeladmdusu -0.667
4. sTedudluisassnaudEoindunsdonadmiudy -0.463
6. 3ULUUAUMALUITY uaziiRsgala Wudsddnydmivdu 0.442

e A1 Eigenvalues = 4.950 Laganunsnasulenuulsusiule 12.38 %

'
a A v %

suwuunsindulateveustaadseiani Usenauluaegundanidnaunauiun

v g 3

nM3teUls lnauesinnisfeudadufanssuindamau Wuenuauegmis WWufanssui

(%
Y

wanely Lifednsidendevedluisassnduilunsdenat Snviadsiugeusuuuy

auAnuuny wavifsgaladnme daanslunnsnan 4.2.22
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ngun 2 gUuuunsanduladenduanninuazanuanysaliuy

(Perfectionistic, High-quality conscious consumer)

M13199 4.2.23 : uansguuuunsandulagenidunnninuazANuEnysaliuy (egs)

sUuuunsindulede Factor Loading
31 Suflinmsgiu wezaanidlududfiduioreudnags 0.745
39 Inehluuda dusnazdedudniiinan niifian 0.722
1.ﬂﬁi%aﬁuﬁwﬁﬁ@mﬂwwﬁLﬂuﬁlmﬁﬁﬁg 0.634
3q. fuldernumenenudufiaslumadenteduiiiannwiiian 0.602
19 dufAnaynuaziuduiumadentodudiuuantysl 0.432
18 \fl09sostoAuindntu funeeumasiifian viodudimesiniatign 0.411

VeLve A1 Eigenvalues = 3.368 kara1u15005U18ANNWUTUTIULA 8.42%

a

sUnvumsinduladevesuslaaussinnil \Wungugudgsndsfenmuninvosduen

<

Jundn Tunsgiunazaanisluduigs sesnistedumifinaunings wisdfian Wunqueau

Aflanune1e1dlunsiienTeduaNnuaeINIs JanaunauILAuAUiUNTEoNTeEUA

uwlanlvy iielviladuinauysaliuunan fwandunisam 4.2.23

naun 3 guuuunsanduladeuuuliildlnsnses (Impulsiveness, Careless

Consumer)

M19199 4.2.24 : uansguuuunsandulagenuulilalninses (vde)

stuvunsdnaulede Factor Loading
22 Suihasdedudlnedilildanlninsosnoude 0.694
38.dudnavlaldlanunisduangldtuwinlusin 0.659
25 Fusinawidondedudediseuneuiiiolifueiuiuiidely -0.654
32 Survdnauladodudnodninngs Insdedududonsaufiidusoudfnin 0.629
dnuaizd gAnweud?
28 Sutinazdisdeavesdumiiaulaldsngly -0.471

Mianewg A1 Eigenvalues = 2.901 Uaranunsnasuieauulsusiule 7.25%

susuunsinaulagevesfuslnaUssnnil Useneulumedngaiinisdnaulaelag

LileAnlninsesagrsazidensounaunau was bildlanauesazltarsduluunniseieals I
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a

msfnauladedudegnesing Wewadududimiensduiieeudifnindnumes aan

NOWAD FaLARNIlUANSI9N 4.2.24

[V -7

ngui 4 suuuunsandulageiliadnudifgyiusian (Price conscious

v

consumer)

M19197 4.2.25 : uansgunuunsanduladenlianudidgiuinn (i)

sunuumsinduladle Factor Loading
11 Susinavdedudifiansien 0.705
13 fAufannvanersaudliden auunaadailiduidnduay 0.642
40.§uﬁﬂ%Lﬁaﬂ%aﬁuﬁﬂﬁﬁﬁmgﬂﬂ’h%uﬁlu 0.592
12 5l nandeudeesng 0.478

VeLve A1 Eigenvalues = 2.316 kara115005U18ANNWUTUTIULA 5.79%

U ¥

sUnvumsindulagevesiuslaalssnnil WunquindgenlianudAgyivauiian

v o

51A1 wagdunisnagnningudu Idddandeutiednssinss veesuilelidudiann
A v a P 2 ° Yo o a v o ~
PANVAYATIAUANANTIANIAEDN Nazvinlduaulun1sindulala sewandlunisnai

4.2.25
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[ o [

nguin 5 guuuunsandulagenlianudidgyiveendiievasdudiuazns

v

Auddidnislawan (Best-selling product and Advertised brand

consumer)

[ o o

M13199 4.2.26 : uansguuuunsandulagenlvinnudidiueandinitevasduduas

v

14

ATIAUANANTIE (WEh4)

stuuunsindulade Factor Loading
26 Fureutodudniifivensminegean 0.775
3651 WesAUMTIgINIas e RuA RN 0.533
14 s Aunifinslavanundigainozfumadeniiaiian 0.519
23 lugidorhvesdudulufedofiivuatonuundudusuaunn 0.436

Mg A1 Eigenvalues = 1.718 Uaranunsnasuienuudsusiule 4.29%

v W

suwuunsinaularevesjuslnaUssanil Useneulumegngailinnuddgiung

o

a v 1 v a v =

aun Ineinsindulageduinilvendmiivasan lnsdumniinsduiddewaniniign
fnssilumadentunisdndulede wasfndnsavesdudaiunsauivenianunimuesdus
& A a A = a a o B vl v 2 @ 1%
W nanfie Ballsiangerzmnefdudinunimis uenaniludidedvesmnisaifiulusig

L F oUW UL URIUIULINDNAIE AILARAILUATISIIN 4.2.26

ngui 6  JUuuunsanduladenduauuazlaiiiuag (Confused and unsteady

by over choice consumer)

o/

M13199 4.2.27 : uansguuuunsanduladenduauuazlidune mega)

suuuumsdndulade Factor Loading
15 fusfnaziideiniviuavetnetion 1-2 40 0.737
7 dleduldsutoyaifnfuaumiidaudstu duasduauiasdedeyalad 0.410
27 SustnasoaudnitAnldivdeilsiundeun 0.395

Mg A1 Eigenvalues = 1.659 Uaranunsnasuienuudsusiule 4.15%

¥ '
a Y a

sUvumsinduladevesuilaaussinnil \Wungugugsnfidednviuaduagieios

1-2 90 uariianuduauiudeyaduintaudeiu aufnnuduauiinindedeyalad wax

WiodadurwalinazAntdsneinadinliun®@eun Awanslup1sen 4.2.27
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ngun 7 guuuumsanduladeiuaiminainunainvane (Variety Seeking

consumer)

M13199 4.2.28 : uansguuuunsanduladenuarmnanuvanvany ()

sunuunsindulade Factor Loading
3. dufinavivdeulUdonsnduddue ogiaue 0.685
29 1 19ANUNAINNANY AUTITDFUATUSIUNANULALATIAUATIFNITY 0.685

MaeLwe A1 Eigenvalues = 1.508 wara1u13085ueAuwlsusiule 3.77%

suwuunsinaulagevesiuslnaUssnnil Useneulumegngaiianuvainvately

2 & a v oo a a v A A | = & X o v Y Al W
NI DNVDAUAN Nﬂ"\]gLUaUumianQW@u“] V]"U@@QL&@J@ ImEJ@Jﬂ’liLﬁ@ﬂ%@ﬁUﬂﬂUiW%mmu

LALASIAUAINANTUMY AInanslunisI9n 4.2.28

1o o dgll a = v A Y 1'% a 1'%
ﬂﬁjlil‘VIS E‘ULLUUﬂ’]iﬁlﬂalﬂ@%aﬂ’mﬂ'J’]ﬁJLﬂﬂﬂluﬂ’i'ﬂﬂﬂﬂﬁa’i’]‘uﬂﬁLL@Zﬂ’i']ﬁ‘uﬂ’]

(Habitual, Store and Brand-Loyal consumer)

i = &l a =) vV A Y 1'% a 14
M1919N 4.2.29 Ltﬁﬂs‘igﬂLL‘U‘Uﬂ"liﬁlﬂﬂuehsll'e)ﬁ'mﬂ?'l3JLﬂEJ‘U‘U‘Vii'e]ﬂﬂﬂ(ﬂE]'i']Uﬂ”ILLE’IZGI’i’]ﬂuﬂ']

(neya)
susvunsandulate Factor Loading
26 SusinazdevesanuFNTiAeTe 0.777
37 Jusinvedinsdufiturevegudr uazinavensaudtiuiaye 0.645

VeLve A1 Eigenvalues = 1.266 wazau1snasulennuulsusula 3.17%

a

sunvumssndulavesuslaaussinnil \Wungudundsndusainiusuinede

<

(%
o

= = a v ad v = a Y a ) A
Lu@x‘i"ﬂqﬂll@lﬁqau@]'lﬂéljusﬁaﬂaguaﬁ ASHNYDAINAUAAULTUD ﬂﬂLLﬂﬂﬂiéﬂUWﬁ’N% 4.2.29
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nqun 9 gUuuunsnauladeiliiawalafiun1steauts (Imperfectionistic

Consumer)

A13797 4.2.30 : uansguuuunsanauladeiliianalaiunisteuts M)

¥
sunuunsindulade Factor Loading
16.vnasuiudusaenidenioninayludeytlad 0.646
g.dmsudu duidnaglifimnuanysaluuu violilududadfan avvilvidu 0.569

Nanalale

e A1 Eigenvalues = 1.231 Uaraunsnasuienuudsusiule 3.08%

sUnvumsinduladevesuslaalssinnil Ussneuludmedmdianiiunasaiuiy
Fesenlunisidaninazludeulenla eswnlifiduslaNazaunsonauausinufeInig

Lifiauanysalwuy waglidududnine Nesvinlifianelald Awandlumsnedn 4.2.30

o

ngui 10 JUuuunsandulagenliaudfgyiunsidudi (Brand conscious

v

consumer)

L -

M13199 4.2.31 : uansguuuunsanduladenlvinnudidgiunsidudn ()

v

suuuumsindulade Factor Loading
17 Slogunuaudrbensaudiiturey sudnarlivasulUldauivions) 0.749
Aufnau
9 SusinaztioaudifnsAuiiiuiisinvosmuinissma 0.376

eLve A1 Eigenvalues = 1.123 warau1snasuieanuwlsusiuld 2.81%

(%
[y a

sunvumssndulagevesuslaalssnnil WunquiudenlinnudAgyiuasdud

Y

(% ] ]
A a Y A

fingeduiiinsdusidunidnvesnunalssma uazdloBureunsiduiiana1iud iy

Tawdsululgmnsdumau sanandlunnsnean 4.2.31
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[y v Y 14

ngun 11 guuuvunsandulagenlianudrdgyiviudiuazannin (Store and

v

quality conscious consumer)

o/ v Y 1'%

M19199 4.2.32 : uansguuuunsindulagenlinnudAnduiuduazamnm )

v

¥
U a = .
sunuunsindulade Factor Loading
30.9ATINAUAIA warIunvIEUALaNIEIY AwTFUMTNAUAGRNER 0.656
21 dugenidsiaiioiandumiafgaiaue 0.528

Mg A1 Eigenvalues = 1.106 Uaranunsnasuienuudsusiule 2.76%

susuunsinaularevesjuslnaUssani Useneulumegugsilimnuddaiv

b4

WeasIndudn uariudiviedudianzau Wwesindninluaauiuedudnlnunni

v

ANge wazgoudenaiaidondunnnaniaue dauwanslumnisne 4.2.32

(%
[

ﬁmmiﬁmsnLﬁmﬁ’ugﬂLLUUﬂﬁé]’ﬂ?ﬁﬂﬁ)%%%ﬁ]maw#’fmwiumu%amaﬁ a13150
ﬁwgﬂuvumaéf&ﬁﬂa%a%aﬁq 3 YsgAn ﬁagﬂLLU‘Uﬂﬁé]’m%uiﬁaimaiamaqLf\]LuaL?Z’j’mw
sUwuunsindulatevealualstuNee uarsuuuunsindulateveuauestuengs
a al =l 1 U a d’l’ U 6 a v v
WniguiABeAmiouwazANsavessUkuuNMIinaulate auinguszasdveinsidede

i 2 faensneit 4.2.33
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M13199 4.2.33 : uanensiguRgsgUuuunsinduladavasaiualstuelag s uag

suwuunsanduladiovesaiuaisduneveuas g

LRLUDLTVUINY

10 ngu

LRLUDLTTUINYYNY

10 ngu

LLUBLITUINENAI

11 ngu

suwuunsinaulageTiiy

AUEY AUNAALNGY

suwuunsinaulageiy

AUEY AINUNAALNGY

suLuunsindulageriy

AUV AILULNAALNGY

susuunsAndulageniy

ﬂmﬂwwuasﬂrmaugiﬁuuu

susuunsAndulageniiy

@mﬂwwuazﬂrmaugsduuu

sUwuunsAndulageLiy

ﬂmnwwuazﬂymamyiduuu

sUnuunsanaulageuuulile

1n9m509

sUnuunsinaulageuuulile

1n9m509

suuuumsanaulageuuulile

nsns09

sULUUNsARAUlag oM

AINUNAAINUARNY

sUwuunsinaulage keI

AIMUNRAINYAY

sULuUNSARAUlag oI

AIUNRAINNAY

U a

suwuunsindulagenli

AUEIARYAUTIAN

v a

suwuunsindulagenlv

ANNdIAYAUTIAN

suwuunsindulagenlv

ANUEALAUTIAN

o @

suwuunsinaulagenduaun

FIUIUFILEBN

o 1Y

suwuunsinaulagenduauiu

FIUIUFILABN

n
S v av

sUwuunsdndulageiindiu

SuAn

n
S v av

sUwuunsindulagenindiv

SuAn

U a

suwuunsindulagenlv

ANAIAYAUATIAUA

U a

suwuunsindulagenlv

ANAIARYAUATIAUM

v

sUwuunsindulageiindiv

ASIAUAT

o 1Y

susuunsindulagenduauiu

YoyaineInuFue"

suwuunsindulag el
AU AYAUEDATIMUNEVD

FUALATATIAUANLNTIL WA

suwuunsdndulagenuuly

JuAg

suwuunsindulagenlv
AMUAIAYAUATIAUA LAz

AuAwTu

sUnuunsdnduladeniduauuay

TaisTuma

sULvunsAndulageniuaIm

LWAETU UIBANARBMTIAUAN

sUsuunsinduladedilifs

wolatunisdeaut

sULuunsindulagenuAIm
LAETUNIDANANDIIUATLAZ AT

Aumn

v a

suLuunsindulagenli

ANUEAYTUTIUAUAZAMA TN
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dauil 3 wan1sAATIEAUmTauLaraNA1sYassUluunsAndulatavae

LIBLTYUIN VLA HEYS

enauingUsrasrnsideden 2 AnwiAumileularAdus1esueaguLuuns

(%
v a

andulade (Decision-making styles) YauaLUBLITUINBVIBUAL MY NUIFURUUNMTARFULA

Fovesiuaisiunemeiimundeaiaifusuuuunmsinduladovesaweisdunends (s
p3197t 4.3.1) Tudnuneiididini (Statement) vesguuuunisinduladeiiuiulaediy
Tng) Tnefimsdangu wdvhmsisdeliiuguuuunsdadulatefivmilouty Weauarain
Tunsisnieuiiou seineideldinaniadovesdan (Statement) sUuuumdinaula
Fovasiuaistunemeuasvd svhmsUsudsuseEmamaaeumiuunniiees
AldesEMINaNABINGNF9E1e HiBNINAGEUANLUANANILUUAUE (Paired Difference

' (% '
1Y a ] o aa v [y

Tests) ageillerdAynsatian .05 dmsulundusuwuunisindulateniidnuaysiuiu

wagdlAnny (Statement) Mnssiuagime

suwuunsanduladieniidneasauiy (Common factors) Usznausie

1. sUuuunsanduladieiduadnugy Aduwaanad (Recreational,

Hedonistic consumer) Llaiansananmausukuumsanaulagelusuuuuinuii aui

Y v
Y

gndalveglusuuuuivisaanai@naynauiu felafumsdouts uazserinistoutadu
Aanssuiiwdandu uanuguediamils Furounsidentedudviuady suunidy wasi
Fagala uarlifnimstoaudluiasmauduiunndona dwiufreidneglusuuuy
msinauladeuuuiarfAnaynuasiudutumadentedudfiuvantva wasdinsldinaily

] o a

1< £ 1 = 1 [y & 1 a [ O A vo
N19UUTI0819817UU mluwuaﬂwmzu 4 UE]QMEUQIUEULLU‘UL@EJ’J?]H VIQUIWVI’]FI’]?VI@IE‘Z{E]U

o

ANNLANA1SUUUIUE (Paired Difference Tests) sgninadan (Statement) fimiloufuly
gﬂLLUUﬁWU’jﬂ AvdalvianudAgunnniriudemanuuisdestaiitesgdAyneata feay
Fuldandmuded 5 duaynauuiunsfeutiaiuduauguedimils 20.nsfeutiadu
Ranssuimdnmaudniudu uay 6 sULUUALAMmMILITULA IRgala Wudsddydm3u

(% (% ] [ % 14 °o v [y (3 A < 4 @ a a1
AU UINNIHYIY LLﬁ%ﬁ']WiUE\JI“U’WEJQZELﬁﬂ’NEJa'] UNUAITUN 1O.ﬂ']ﬁ“UE]U‘LJx‘iLUUﬂ?]ﬂ'ﬁiJJV]VL?,JU'I
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NANDIAEMTUTY waz 4.n33aUA luIassHaLAD I NTuN S una @I SUSY 1NN

N

e (Aananslilunis1en 4.3.1)

@2

2. sduuumsindulageniiuannmtasauaNysaluY (Perfectionistic,

=

High-Quality Conscious consumer) Lila#ia1504131nAa 1N FUwuUNSndUladely
sUsuLinud auligninlveglusuiuuiinaaaanaliunnsgiunazaianisludusas feans

1%
g a 1%

Fodurniinunmiign Tamnuneanuduiiewlunisidontedus dwmsuivenigninet

TugdwuunsnduladeuuuliiingdentedusegissounsuiiaWruaiuduidesdsly

] o a

Felinudnuarlidwivegndslugluuuifeniuil wiegrelsinmundazsdnaynuasAusiu
funsidengedumitiuaninl
3. sunuunsangulateuuulilalasnsas (Impulsiveness, Careless

consumer) afiasananmaugluuunisindulageluguuuuiinud aungnialeyly

[ [
Y v AN a

sUnvuinsaeunadndeduilnelilafnlnsnsenoude waglildladunisduidneldase

nAnlaAnaaInlluFeduATUTULN Bl

2

dwsugvedneglusluuunmsandulagouuuil
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a o 1 U a

wusnuwazieuilluveaduds wieglstmugngndneglugluuuiiinisdnduladesdns

Sbe

I3 Wissnuduavsensndusnfnindnuaed ginnewd waglidddesnvesdudd
Iolganelume
4.  gUwuunsaagulageiualmiAuraInuany (Variety Seeking

consumer) aRsanandaugliuumssindulagelugluuuiinuit aunignialvieglu

R v & i PPN & & s v o = &
EULLUUUWQ@@QLWﬂNﬂLUUﬂQﬂJﬂumNﬂ?qﬂJVfaqﬂﬂar]ﬁleLUﬂqﬁLa@ﬂ%@au@’] I@UNﬂLﬂaaulﬂ%amiﬂ
a v 4 ' a & a v Ay A o v "y Ao [
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1%

N

U 8 =

a & & ° A Y ayvo v = ' 1Y) a o A6
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v W

5. sunuumsingulagenliaudrAnyiusian (Price conscious consumer)
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¥ v
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d‘ a o U a dqj di/ ! dl U 4 I =
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[V 7)
o./deyo

wanvatensIAuUm A Jaiin1eeanmien1steulied s Mdlevinnisnaasuaiy

uANANLUUTUR (Paired Difference Tests) 5e1319A1073 (Statement) Mwmilouiuluguuuy

U v o %

tnuan guelienuddyiudormanuuisdounnninedsdidbeyd1Ayniada feaziuls

[y v o

0 gurglvmnudAyiudauden 40.dusinagidentedudnilsingnningudy 1N

o

[

Aveda (Fauanslilunisnen 4.3.1)

a

suwuunsandulageniianwizlumeayie Usznaume

v W

1. sUsuumsindulagenlvianuddgyiuasfufuaziudunydy (Brand and

v

[ [ a

fashion conscious consumer) Usgnaumignguguenlinnudfgyiuasiaua lny

o

o

a a v ooa & & v da A ° I N I3 a v A
Wﬂﬁus[ﬁ]"\]']ﬂmiqﬂu@q Laaﬂ%aaUﬂWmmﬂ@mmmmm?jm ﬂa@ﬁ]']ﬁur]ﬁlqm/]?j@ LWURNSTIdUAN

[

Duiisinvesauinly uazdnnufndisavesdudaninsavivenienunimueduditue

[

A a A = a a Ao ~ A a v v a v A a
Na1IAY EJ\‘uJiﬁmqwzwmEJENEN@J@mmW‘VIWH’J”} Ifﬂﬁ]LaE]ﬂ%aau@n@nﬂﬂ’mﬂiiv\lﬂlwnmWLJF’W]
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o A

2. sduuumsingulagenduauiudnuiudiiien (Confused by over choice
% % gy o a v b Aam oo v a
consumer) Usgnaumenguivienduauiuasaumluieswmaniiliiidenunnuny dndula
lunsidengeduslaenn Wewnlasudeyaferivaumndaudaiu Jsfuauinnindedeya
Tnd Belanugduuuiilunisdndulagevesings
3. sunuunmsiadulademuanuneduy viadnfrensidudn (Habitual,

[
[

Brand-Loyal consumer) Usgneulumegweniinsinaulagedumvsensiausninuii

v v '
a v o A A

Fuvauwaninaz liidsululvauavsonsnaurdu wazdinasdansnaunuugndn Wieeann

e
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v v 1

Jupsduintureu wavdndnduladosdnesings WelduduivionsdudinuAningdn
wauw Felinuguuuilunsdnduladevesnds
4.  gUwuunsiaguladenduauiudayaineaiududi (Confused by product

information consumer) Usgnaulumeguenduaulunisindulate Wewinlasuteya
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wennuauruniuly Favilddendualae1nuindatu kazAnInAITLINMEUNSTYD 1A
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azldunsouARUNINTILUUDY &
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(% o v A

RzuanAniusukuunMsindulagenduauiudnnuimiden
(Confused by overchoice consumer) assfigwenauilliladuauiunsdua widuauniu
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Y
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5. sduuumsingulagensinffuiud (Store loyal consumer) Liafiansasn
i

nAaugdiuunsandulagelugluuuiinuidinasifendeduraniuauniaege lag
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flsdeduinfiaaunmlusesdidy delinuguuuuilunisdnaulaforesimds
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sunuumsinguladeniianizTuinwevds Usznaume
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v
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a £ Y

over choice consumer) .unguindnfidednvivalivegados 1-2 90 wazdinuduan

futeyaduAndaudaiu auinanuduauiimsdedoyalnd uazilededumuaiinizan

deangiivasinliun@enn ddlinuguuuuiilunsindulagevesue

v A Y v a

3. sduuumsinduladenuanuiasduvsainfde uAuazaduan

(Habitual, Store and Brand-Loyal consumer) \Junguguienauianiuauiinede
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o

\ernnindumyure et wazdingensiduanfuase dalinugduuuiilunis
Anaulatevesune
4. Uwuunsanduladeiiliiiawalafiunisteauls (Imperfectionistic

dl a o U Aa d’J dqj ! ¥ a ! dgj dl
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wiheiunmsfeutatiesnnaninlusewniAninezludeutile wazlifidudlanauysel
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5. sduuumsiagulagenlinnuddnyiunsndudn (Brand conscious

consumer) efivsananmaiugluuunisindulagelusuuuuiinuiuandeanguuuy

- a

nssinauladenlinudidgyiunsdud uazdudundu (Brand and fashion conscious
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v £ a o a

consumer) ATITEMEaNgUlarEaRatuns AN Na1dRednaeledldduAuuTud

wnfiveides Wuiiinvesaunsusemea uazdnasiinsdudlundasguds uazastons)

Y
duAiugdn Falinuguuwuuillumsdnduladevesivie

(Y o Y 14

6. sUwuunsandulagenliaudifyiuiiu uazaaunw (Store and

v

quality conscious consumer) efiansananmaugliuunsindulagelugluuuil

d’vdv?} v

wuhuansiuguwuunsanaulagensninuiiuan (Store loyal consumer) Y8agULUUT
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wulugueaseeduniinnuddgiurmeassndui wasihunnvedusanziiu lneiedn

<

[ ]
= 4 = Y a

WIUmEHaTARUANDIAIINABINTT UazlldumnNiaunMANANaaEue wazgoudsLa

]

v

\aiendumnangaeue Felinugluuuiilunisdndulagevesvne



91

M13199 4.3.1 : uaaIMsiieuAgegULUUNsAnduladavaaLuBLI YU VIBUAZ S

- 2-tailed
Y8 TN

v

prob.

sunuunsingulate , ,
Factor ALafe Factor ALafe

loading loading

¥

suuuunsandulageniianemesiuiy (Common factors)

o 3 o r—
C 1 gluvumsandulaenitiuaugy aAnuwmdawdu

(Recreational, Hedonistic Consumer)

5 duaynauutunisfeutisfudueuguesnmis 0.823 3.522 0.783 4.229 0.000%
10.myfeudaduianssuiilshifioneladmiudu -0.815 2478 -0.667 1.905 0.000%
20.nseutndufonssufianmaudmiuiy 0.755 3.623 0.852 4.281 0.000*
6.3UuuvAURIUnIFuLazTiRagale Wudsddydmsudu 0.600 3.483 0.442 3.886 0.000*
a.msPedudluassnaudieindunsdionadmiuiy -0.586 2.449 -0.463 2.224 0.006*
19 fufAnaynuaziuituiunsidondedudnivvaniu 0.529 3.865

12 ldnaTeuledierngs -0.521 3343

o o0 & d
C 2 Uwuunsanauladeniduanninuazanuauysaiiuy

(Perfectionistic, High-quality conscious consumer)

39 Tnehaluudadusinasdedudniidinunwiiia 0.777 3,894 0.722 3833 0.403
31 dufsmsguuasaavidluaudiiduioreutiegs 0.776 3.966 0.745 3.843 0.092
34 duldrrumeneaduiimslunisdontoaudiifigun miiian 0.769 3.870 0.602 3.848 0.780
18.1floveasdoduddntuduneemasinian vioududsd 0.683 4.053 0.411 4.048 0.943
wesiiadign

21 fugomdsnaiteidonaufiinigaiaue 0.554 3.990

25 Susnaidendodudogsseunsuiiteiduenuiuiidsly 0.521 4.135

LnstoAudniifinunmiiuFe sy 0.634 4.595

19 SufAnaynuaziuiuiunsidondedudniuvvaniu 0.432 4.133

C 3 suuuunsanauladeuuulildlainses

(Impulsiveness, Careless Consumer)

38 gugnazlildladumsduaigldRuwinlingin 0.716 2.565 0.659 2.600 0.073
22 SushazdedudlasililfAnlnsnsesoute 0.697 2.396 0.694 2.576 0.069
27 Sushasdedudniianldfivdvinlshigomn 0.550 2.845

25 Susfnaidendodudedsseunsuiiteiduenfuiuidsly -0.654 4.052

32 fuasindulatoauietisnsilnetedudvisonsaudniicu 0.629 3.133

v

weudAnIdnuaed gAnneuds
28 ufinazdilsfsauesdudiidulsliingly -0.471 3.924
C 4 Uuuunsanauladefiugismanunainiay

(Variety Seeking Consumer)

28 Susinazeilsienmvesduiiisulaldansly 0.614 3.942
3 Jusinasideulufonsaufdunegiae 0.606 3.058 0.685 3.143 0.260
29 iiteramannvanesuI@eauiluduiissiusasasnaudni 0.402 3.261 0.685 3.343 0.299

A9AY
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- 2-tailed
Uy WeUS
v
o o X prob.
sunuunsingulate , ,
3 = 1 a
Factor ALRAY Factor ALRAY
loading loading
T z o o
C 5 juuvunsinduladeiiliinnuddyiusan
(Price conscious consumer)
11 fuinesdedudiiansan 0.596 3.923 0.705 3.924 0.989
16.unnduiuiudesenniidendoninerlufeuteiilan 0.554 3.043
40 dushazdendeaudniifinagnnindudu 0.488 3357 0.592 3124 0.008*
13 Jdufanvanens @uaiilasn ﬁ]umﬂﬂ%ﬂﬁﬂﬁﬁ’uiﬁﬂﬁuau 0.642 3.529
12 8uldnaderdedisng 0.478 3.105

suuuunsanduladevasiatualstueyie (Male factors)

o & °o v &
M 1 sUuuumsinduladeiilinnudidnyiunsidudn uasdudundu

(Brand and fashion conscious consumer)

14 adundisinsTewamnniigasinazdumadendiiian 0.747 2.850
26 uveviipaudiiisensminegean 0.712 2.715
36.571v03duUMTigan g e miidninde 0.656 3.126
9 Susfnarefiudiisinsaudil uiidanvesnuitsUsane 0.627 3.425
30 /aassnaufiiAuar ufinedudiamnsdy axiidudni 0.503 3.473
AN AT

23 ludiderimostuifuilufedoiifuaiomuundudus oy 0.493 2.691
1N

15 Susfnasideriiviuaivernaios 1-2 4 0.463 3.449

v o L do v o o o
M 2 gfdLmumsmﬂﬁu“l,wawauaunummumLaan

(Confused by over choice Consumer)

13 Jaumnvanensdudbidensuunaiuiliiuianduau 0.789 3377
7. dleduldsudeayaiuiuduiiidawdsiuduzduauimmsde 0.787 3.430
Foyalad

v a g a = v a v
M3 EULmumsmﬂauiwamuﬁ'rmmwu NIVANANDAIVEUAT

(Habitual, Brand-Loyal Consumer)

17 dledunvduAviensdusntuvevdusinagliasululddua 0.809 3.754
o a v 4

Y3NTAUMDUY

37 dusinasiinsduifitugevegudiuazinagdonsduitae 0.667 3.763

32.duazdndulatedumetuniniilnededurvsensiaudfisu 0.341 3.319

weudAnIdnuaed gAnneuds

M 4 gUnuunsinduladefidusuiudayaiisaiuiudn

(Confused by product information consumer)

35 BeduiimnfiferiundnsasinnuilsBailidudenauden 0.756 3.488
nTuwiiy

33.dumsrnaununisieliezideaseunsuniiilueg 0.483 3.406
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- 2-tailed
U WU
v
o o X prob.
gﬂLLUUﬂﬁiﬂﬂﬁuel"‘J‘UE] : :
Factor Aaay Factor Aaay
loading loading
o & 2l o
M 5 sUuuunsinduladendnfiuiud
(Store loyal consumer)
26 Sushasdovesaniuiiuiinede 0.742 3.783
LnstoAufniifinunmiiuFe sy -0.529 4.599

sUuuumsanduladevasiatualsyulnengs (Female factors)

o & o v w o . A
F 1 juuuunsdnduladeiiliiannuddyivsensiminevesduduazasidudiiinislavan

(Best-selling product and Advertised brand consumer)

26 fuseudodufiiiivendiminegean 0.775 2.648
36,5990 Tigennagmneisnuamiiiniidne 0.533 3.071
14 as1auifnisTevannniigaiinazsidumadendidiian 0.519 2.705
23 ludiefmesduisilufodeiiuatemuududy 0.436 3.100
Fuun

o & dao 1 &
F 2 suuuunsanauladenduauuazliiuag

(Confused and unsteady by over choice consumer)

15 dufinavilideriviuadvegaloy 1-2 4a 0.737 3.619
7.dledulasuteyaieanvaumnidaudaiu durgduauinans 0.410 3.662
4 v a
Wodeyalad
27 duinvgdedumnanlarivasiliungen 0.395 3.224

P | EwE—
F 3 sduvumsangulaganuanuaeduviseinfreiuduazasdudn

(Habitual, Store and Brand-Loyal consumer

26.3UsN L VoVBINIUAUTIALTD 0.777 3.819
37 dulineedinsduAnvureusgun uazlinazonsndum 0.645 3.810
Hulaue

F 4 sUuuunsnduladeiiliianelafunisdeuts

(Imperfectionistic consumer)

16.v1mssiuduitewniifeadonitarluieuthilad 0.646 3.090
8. dwiududuiiinezlifinnuauysaluuu wiolddudud 0.569 3.048

ad A o9 Yo = v
Atgafingyilviduiianalale

F 5 suuuunsanauladenlinnudidniunsidud
(Brand conscious consumer)

17 JedunuduAvsens dumntuveuduinagliwheuld 0.749 3.710

v A

THauA1vSensduaa

o ' '
Y aa a vy

9. Juiinaz@eduinlinsduiflunisinvesnuisseme 0.376 3.324
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- 2-tailed
¥ WY
ol & prob.
g'ﬂu,uumsmau YD i i
Factor ALRfY Factor ALRAY
loading loading
= P N
F 6 suuuunsanauladenlianuddyiuiud uazannim
(Store and quality conscious consumer)
30.59asTNAUATIRLaY LTI s AUAeNEE Y axiAuANT 0.656 3.548
Qmmwaﬁqm
21.5149@:,11,581,3311Lﬁmﬁanﬁuﬁﬁﬁaﬁqmaua 0.528 4.167

I

Mo : Tenifivesowmne (*) Tures 2-tailed prob WumsiUeuifisusme3snsnageuauunnmg

YDIANRRYTENININGUADINAUFAIBE YTON1INAROUAINLANAIUUUTUE (Paired Difference Tests)

pgsllpuzdAgyn19adan .05

d7uf 4 wan1sATITnulnauAazuSNsnltidulszanazdnduladadqe

AULDN

A15199 4.4.1 : IuIUkazIarazvamLIndUAkazUSNsI It U sz wazandulade

AAULDY
RUINFUAVYUINT 31U fowaz

L??aﬁwLLasLﬂ%QLL@iamamm 390 93.5
SuUsgmuesuentnu 310 74.3
\3esdeng 213 51.1
HARSUIUARINTT 209 50.1
gunsaldidnnseind (nsdwilletie roufinmes 204 48.9
Windn)

vasgUlaa/uslaalupsisau 201 48.2
U 91T 171 41.0
w3naUszau 152 36.5
A01U00NANRINTY 127 30.5
FAas MP3 A weuns 123 29.5
gunIaifiv 118 283
wnaLnaTs/ Meadied/aun 98 235
WoItiaes/v0mnuaatu 88 211
ANULETUAIINY 80 19.2
Lﬂ%@ﬂﬁﬂﬁﬂ(ﬁlﬁu,ﬁ%) 71 17.0
Jun 9 2.2




NA5197 4.4.1 wandliiiudn ngudiegsassindulatiodeduaziniousienie

a9 Wulsyiuazdnaulatiomenuies $1uru 390 au lneandusovay 93.5 Laysedun
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Ao SUUTEURIMITUBNTIUY 311U 310 AU AntuSesas 74.3 waslASeIE191e 31U 213

Au Anlusasay 51.1 Auaisu

dusunuanyauduwazusnisninguimedldidulssiuassnduladesnenuies

Woefian loun wiadldlviin Sruau 71 au lneAadudosas 17.0 warseun fe dnuesy

AL 311U 80 AU AnLTuSasar 19.2 wariNasiians LATYDINNLAIUNUY 31UIU 88 AU

AnduSeuay 21.1 anudu

AN51991 4.4.2 : FTUIULATIBYATVRMUINRUARAzUSNSI T TUU sz wazandulade

AIUAULDY WENAULNEA

NUINFUA/USNS

Lgas?’ul,azm%aqmim’]wm6‘]
\3esUsEay

\3esd1a19
HARSUTNUARINTTO
93U 9ITLET
gUNInIAM
SuusenuesuenUIuY
wseslglifin@idu,i9)
WosHRe/v0ImnLAIUIU
Fanas MP3 Aneuns
vasgulna/Uslnaluniiisou
ADULETUAININ
A01UDDNANRAINY
WNALNATTS Vi /aun
gunsalddinnseiind (nséwviilede,
Aawfiumeslundn)

e

LAY LWAEYS
U Sowaz U Sovaz
183 88.4 207 98.6
28 13.5 124 59.0
38 18.4 175 83.3
58 28.0 151 71.9
82 39.6 89 42.4
89 43.0 29 13.8
152 73.4 158 75.2
51 24.6 20 9.5
50 24.2 38 18.1
74 35.7 49 23.3
90 435 111 52.9
17 8.2 63 30.0
81 39.1 46 21.9
36 17.4 62 29.5
132 63.8 72 34.3
6 2.9 3 1.4




96

WH9¥IN15AS1EMLINAUA wazuSN1sNIdTuUsEan wazdnauladomenuied lay

NMULENNAYIBLATNIVBINAUAIDEN 79915797 4.4.2 wandliiiudn

nauiegaunaeinduladeideduaziasosusiinieniae Wulszduazdndulade
meawes 91 183 Au taeAndudosay 88.4 uavsewn fe SuUsznuemnsuenUIu
T 152 au Anluseas 73.4 uazaunsalddnvsedind druau 132 au Andudesay

63.8 MIUAIAU

dnsumnayauiuwasusnisiinguiegnanaelddulssduassndulatose
v a Py a ° a & v &
AULRItRENER Lok aouasuaueN 9w 17 au legfalusovar 8.2 uagsen Ao
ATRIUTEIU 91U 28 AU ARUSPAY 13.5 WALWALNAYAS viewdlen aul 31U 36 Ay

AnduSesay 17.4 anudieu

nauseganamgeinduladeideduaziesosusinieniae Wulszduazdndulade
MBAULBT 31U 207 au lneAniludosay 98.6 uarsoNn Ao FoLA09E119 U 175
Au Antdusoay 83.3 wavsuusemuenmsusntiu S1uau 158 Au Anduseay 75.2

AUAIAU

dnsumnanyauiiwazusnisiingustegnunemdaldiluussduadndulagoie
auetioeiign laun wn3adldluih Sruau 20 au tneAniludesas 9.5 uazsewun fie gunsnl
A w29 Au Andudesas 13.8 wasleilves uazveannussinu 91w 38 AU A

WuSewaz 18.1 audeu



479 5 Nan1sATIERdaN lUsENaun1sAnaulaTe

a 14

fUAN

M15199 4.5.1 : IUIULALSaazvasFaN IUsTnaun1saAnauladiadual

971

daildusznaunsinaulededudn MUY Sowaz
dodsnuoaular/Bumediin 376 90.2
doynna (ewl fitfes,ifiou,auai) 293 70.3
Magazine / Uneans 212 50.8
Tnsvie 192 46.0
WHNIUYE 114 27.3
nilsdoNun 68 16.3
"y o) 7.7
Jun 2 0.5

a Y& 1 A Ay v o A X a v A o
NATWN 4.5.1 hansbiiiuIndenltusenaunisanaulageduninisdadany

soulal/Buwmesiin [Wudeninguiedslduniian Wudwu 376 au Andusewaz 90.2

Lazsenfe dounna (Weudl s fieu,auatn) S1uiu 293 au Andudesas 70.3 way

Magazine / Ineans 91w 212 Aau Anllusesay 50.8 A1Ua AU

AonlrUsenaun1sinaulade

Au AnluSesay 7.7 uaysesune wils

qu

v

MDY

WENUIY WU 114 Ay Andusesas 27.3 euaisiu

i 37u7U 68 AU AnluSesay 16.3 way

AN5199 4.5.2 : UIULaTIaazvasdanlgUsEnaun1sAnaulataduAT weNAULWe

widteeiian loun Ine 1Wudau 32

doilldusznounsdnauladodudn - mﬂmﬂy - LWﬂmyqy
U Joway U Sovaz
Tnsvie 90 435 102 48.6
nlsdofun 40 19.3 28 13.3
Ang 19 9.2 13 6.2
Magazine / Uneans 95 45.9 117 55.7
Aodsnupaulatl/Bumedidn 186 89.9 190 90.5
NNV 43 20.8 71 33.8
ﬁaumma (Wowsl fitios iilow,auain) 137 66.2 156 74.3
Jun 1 0.5 1 0.5




98

Wohnsiezideildusznaunsinaulagodum TaevinnsieninayIeLazua

! Y 1 % PN Y & J
VAINFUATIDYTN ANATITNN 4.5.2 Langliug

nauimegruneeliFedinueeulal/Bumesiin Uszneunisindulaedumuin
= & o a & v A A 1 Ay -
ige 1Wuduau 186 Au Anluiavar 89.9 uavseswfe doynna (el ites iieu,Au
alin) UL 137 AU Souaz 66.2 Lay Magazine / ngd1s 91U2U 95 AU Sovay 45.9
ALEY

A Sy v v a d a vd 1w 1 Yy [P I

donltuszneumsdnauladedumiinduimetameneldtesiian loun ne 1u

=

U 19 au Anludesas 9.2 warsosunfe Milsdafiun 91U 40 Au Andudesas 19.3

WAy NN WU 43 AU AnduSeay 20.8 ARy

nausegnamandgslidedsaunaulat/Aumesiin Ysznounisindulatiodudun
fan 1Judruau 190 au Andudesay 90.5 uavsesunde doyana (Wousl fives ilou,au
alin) UL 156 AU Soway 74.3 Lay Magazine / Ingd1s 91u9U 117 AU Seway 55.7
AR
ﬁaﬁiﬁ?ﬂizﬂaumié]’m?m%%aauﬁﬂﬁmjuéhasj’mwazujﬂ%ﬂaﬂﬁqm 1oiun 3ng 1Ju
—

U 13 au Anludesas 6.2 Lazsesnfe vilsdefiun 91U 28 Au Antdudesas 13.3

waz NNUIY 31U 71 Ay Anlusesay 33.8 aualsu



Ui 5

A3UNAN1338 2AUTIEKA UazUalauaLuE

[y [

nIdeses “sUnuunsdndulatevetaiuelstuig” dinguseannside dil

1. AnwgUuuunisandulade (Decision-making styles) YautaluaLstug
2. Anwianuilounwazanusnesgukuun1sindulade (Decision-making

styles) YBHILUBLITUIILYILUALNL

MMsIeASIdunIsITeLBaUSIae (Quantitative research) Tagld3sn1539a13

d1979 (Survey research) #ainsuiudeyaisnislduuuadeuniu (Questionnaire) Aungy

'
Y 1 a

fegnnluauesdunevisuaznds 01gsening 18-33 U iondeluunngamnumuns

[
Y

IUIUVINEU 417 AU

pdnildiAunuradeyaduiizoutesud §iduldihdeyaimunlunsaaon
Awgndies (Editing) wagyihnnsasssia (Coding) udthdeyaluuszananaseiaiad
ponfines Ingldlusunsudnsagy SPSS for Windows titefuinidveadaiiAeidoeiu
Ay wazshmsiinsesideyaiiienstiaue uazasunalunside lnedneaziBeans

AnueanfienauingUssasrten 1 Awalull

1. MIMATIEATINTIAUUN (Descriptive analysis) [OLINLIIANLE (Frequency)
LARINITINMUUTRERE (Percentage) M1ARAE (Means) kazaiuleduuinggiuy
(Standard deviation) te3tAsgkazes U tayaNeINUAN YA TEYINT FUNUUNTT

faaulade muedustazusMsmdidulsesn wazdenldusznaunisinauladoduan

2. MTIATIEBIAUTENOU (Factor analysis) LUuAsans wIuLUS (Data

¥
I~ (% v ¢

reduction) tedanguimUsiiediuguwuunmsanauladeniliauduiusiulimeiu lag

APTITNRIAUTZNBUNENIILTBATT Principal component 71 Eigenvalue 110037 1 kag
a s . 1 1d !

VUULNULUUNTUUNS (Varimax) wazUseaianalagwening wagliuonine Wunguswuy

nsindulatevenawelTTuNY LarsuuuunsAndulavevedaluaistuINgMELAE Nl

99



100

[
[y [

waNINHUFITETNNToYaINNTIATIATIAULNANYIAUT DULALAIINA 19D
sUsuumsdinaulaferesameisiunemeuasnds lnefiuiouiisuaiadovessin
susuumsFadulate feTBnsvndeusuuaninsussAadsTEinguanInduR 0L
UIONINAFBUANULANFIMUUTUA (Paired Difference Tests) uagilgusienunalagns

Weuussenadianssauenauingusyasavein1sideten 2

A3UNAN133Y

duil 1 HaNITIATIEAN wUEN1aUSEYINTUBIEMBULUUABUATY

Srurunduihegierionun 417 Au Usenouseimane $1ua 207 au Anidudosay
49.6 waziemd)s S1uau 210 AU Andudosay 50.4 Tnstdisengfiundian fo Fa901y 23-
27 Y dwu 220 au Anilufevas 52.8 nquiegilsziuAnuwiedAnwmeglusedu
U193 innilgade S1uau 204 Anldudesas 48.9 dwuneladiusieousglugie
10,001-20,000 V¥ A 20,001-30,000 U $1uay 100 Au Aniudenas 24.0 Tuiis 2 s
«

nauseglion@nninauuinenvunnniign 1Wudwu 247 au Aadudesas 59.2 ngu

mvgsiianunmmisaseuadilandudlvg S1uau 392 au Anduiesas 94.0

dun 2 wanseTengliuunisindulagevesaielsiuiig

[

meidelavimsianguswuumsdnaulageveaaiueisduneg lonall

1. sUuuumsanduladevedaiuaistuing 10 ngu
2. jUwuunsinaulatevetatuastueye 10 nau

suwuunsindulatevealuaLtueng 11 nau

sunuunsinduladavaiaiualsduing 10 nga Usenausie

1. sUwuumsanduladeiiuadnugy anuwaniwau (Recreational,
Hedonistic Consumer) Wunguguilnansdnaunawiu wasiisneladunisteuts lnewes

i I3 X @ oa A a a a1 = & v a v & a
NN15TUUNUUNINTTUNLNAALNEU 13Jﬂ@37ﬂqiLa@ﬂGUQGU@QIUV'NﬁiiWHUF’I’]LUUﬂ'ﬁLﬁUL’Ja"I



101

a ;Y

Anvadeanaun Ak wasiuveunsidendeduivivaty auunty wanivy wazuifge

1o vililugidedvesmnundulusedednfiviuadiomuundududiuauuin

2. sduuumsingulageniiuannmuasauauysaliuy (Perfectionistic,
High-quality conscious consumer) Usgnaulumeguslnail °wﬁaﬁaammwmaaﬁué’%ﬂu
wan funsgiunaraanidhuduiigs Manuneeuegrnlufivee lnssoudsiaiiodien

auennfvan veauysalwuuiian Wnelinsdnauladendeduiiegissounauitelinueniu

3. sdwuunsandulagenliadudifsyiunsndudn (Brand conscious

consumer) unguduslnanlvinnudrdgiuasdud lnedaduladentedumiiinig

1 Ay

I@memm‘mam EJ’EJWQ’M‘U’]EJE?NVI?!@ LUUG]S’]E’{UF‘TW]LU‘U N3

Y4

3N LardAINUANIITIANYDIAUAD

14
I A a a = a a |

mmamjwaﬂﬁa@mmwmaﬁuﬁ’]ﬂuq Na1IAD B9851ANENLMUNLNBIANNING TNTOATT

q

Y

a v da = :1' o o &
ﬁu@'WliJT]ﬂ']LLWQGUUbLULiaﬁls] LLASUNULEDN ']V]uallﬁmqllﬂﬁul,l,a@ﬁnﬁu@ﬁ] 1-2 %ﬂ@ﬂ@n&l

4, g'ﬂqumséfﬂﬁﬂa%aLLUUlajlé'lmémiae (Impulsiveness, Careless
Consumer) Usznauluiefuilnaiiinisinauladelnslildfnlninsosedisasidon
soumauiou uaglildlaimuenglddeiuluintoadods [Halunsdnduladedudn
g5 wAduduimiensnduiineudAnindnunsd gafineudn

17
=1

5. sdwuunsanduladenduauiuituiudaiden (Confused by over choice

Consumer) LHugUuuumsinduladefiduautuamaudiiflmdoninnng siufddua

Y =® o Aa

futeyaduandaudaiu Jednauladendedulaen Wewnnlasudeyaineiudus w3e

Srudnsineg unniiuld Fsduauimsidedeyaln uazamsizdesludeutiladnaae

v W

6. sUwuunsandulageiliadudrAyiusian (Price conscious consumer)

[

Usgnaulumenguiusiaanlvimnuddsy wasafdenavesdum dndnduladionsaanis

;Y

Aupfansia wazduAnisiagnninduduludumUssianisesiu



102

7. sunuunmsdagulageuuulidulanuies (Unsteady consumer) Usznauly
meguslnanliiuadunisdndulagedun dnunAnfivdinistodnaisasinis sl

(Y L3

sourpunIueg mslasuanudineriundndariunsuiulugyilninnisdndulade

g1nunTY wazdndglarinaainluunazde duATusiumn

8. sunuumsindulatenualwmnalnumvainuane (Variety Seeking
consumer) Usenaulumeduslaanianuvainvatglunisidendeduan dnildeunsidua

fide wazdsulugeduiiisuduiseg fulusnde

9. iiJLLme'smau%sda ifnfAfuns1dudn (Brand loyal consumer)
Usenoudeiuilnafiteduduuuiienusnivonsndud nanfe Wewuauduiensaud
Muveukdn Nagynsvensnauniuaus lneazliivdeulugedumusensdumduy

4
=~ 14

10. Uwuunsinduladeiiindfuiud (Store loyal consumer) WWungy
DN S & v = L= A [ v a Y A o
Auslnanedusuuuiinnuindnesuen nanfe Wunsdndulavesnguiuilnandnag

& & & v Y Y a o & o o = = a v al I
LADNYDHAUAIIINTTUANAUNLAYY D I@EJlIﬂQWUQﬂﬂiqﬂqﬂaﬂaUquvLmsﬁ"ﬂ’]UIU

sUsvun1sandulatavesalualstulneviy 10 gy Ussnaume

1. sUuuunsaagulageiuiunlugy aAnuwaawaY (Recreational,

dyd

Hedonistic consumer) LUuﬂammwgaﬂauﬂaum wazfianalatunisteuts lnsuasin
< L 2 | ) 2 a a a a A a~ X a v

N13T0UTLTUANNETDY NN UazlUUAINTIUNLWAALNAY TUYDUNITIaDNTRAUAILUAN

Tl euunldunaziinagala LiAninisidendevaslursassnauandunisidsnan wasld

natlunsfeulengneeniunu

2. juwuunsanduladeniduanninuazadnuanysaluuy (Perfectionistic,
High-quality conscious consumer) Usznauluseganeieilsfnmuninvosduandu

wan funasgrusazmanidtuduings lanunerewegraduiivay lnsgaudsaniiodon



103

14 A

auAMinge vseauysalluuige laeiimsdndulaufendeduieguseunsuiiveliifueiiv

Ruidely

o o [ a

3. jUwuunsandulagenlvinnudidgyiuasifudn uazfudundu (Brand

v

[y [ a

and fashion conscious consumer) Lfluﬂﬁjmﬂ%ﬁ&ﬁiﬁﬂ’;’luﬁ’lﬂwﬂum’lauﬁ’l Tnedndula

o

NAsIEUA lEenTedumiinslavanuniign seadmiegenian Wunsiduinidunidn

Y

V93U LaglauAnI13IANYeIEUAANNTOUIVBNTAMAINYBIEUALUY NaIAD B

g ' ¥
a ] g a v

d51angaRningiagaaunminni lneliengedunmuinaasInauAMauAn g Lagiu

9

(% [
¥

Mngduiianigmu isgAaiuiagladumndauninaiuaiusenis uenainidlugided

9

[ ¥ Y Y v & o a s v oo Y
GUE’N’W'JﬂLSU'WLWNVLUW]EJL?{'P]N']VWIUE’WEIW’]MLLW%ULUU“\]’]U?U@JWﬂ TnedlEoriuatanunssua

ag oY 1-2 YNdNAIY

4. suwuunsandulaganuulilalnsnsas (Impulsiveness, Careless
consumer) Usgnaulumerueniinsdndulatelaslildladiunsiudeldtu dedudlay

U51A1nNshnsnsesnauids wazsinAnladinasinluun@eun

5. sdwuunsanduladenduauiudtuiudiaiien (Confused by over choice
consumer) Wunguiyeiiduauiuasduiluriemanidlidenuinue dndulalunis

Wongedumlaenn Wewnldsuteyanedfivdumndaudeiu Isduauimsdetoyalnd

6. sUwuunsandulageniuaduAeBy wIRANARansIAUAT (Habitual,

¥
A a 1%

Brand-Loyal consumer) Uszneulumegweninisindulagedurviensidumnnuin

v v '
v o a A

Juvauwaninaz liidsululvauavsonsnaurdu wazdinasdansnaunuugndn Weeann

(%
v v 1

Junsduintureu wavdndnduladosdnesing Weduduivionsdudfinufningdn

NOLA?

v W

7. sunuumsiagulagenliaudrAnyiusian (Price conscious consumer)

Junguduenilienuddy uwavmiladenavesdud daduladendennzdudiansinn
£ = A 2 a v N v Y 2a ] « v A

wazspaiisangnnirduduludumussinnifieiu lngueasinaninduiseseniideden

MazlUTaUtlalafdeazlaaumNisneaudadnis



104

8. sunuumsingulagenduauiudayaineiufiuAn (Confused by product

[

information consumer) Usgnaulumeguenduaulunsindulate Wewinlasudeya

Y

Wennuaumuniuly FavlaenaualaenuIngalu kasAnINAITIZINILNUNISTD LA

avidnsounauNIMLiuey

Ao av oy v ¥

9. sUuuunsinduladefindfuiiudn (Store loyal consumer) ungufune

% ¥ yd‘d

nllanudnatuiualsedn dnidenseduianiuAiauiinede nsteduinilnuang

]

= [ | LY o v Y a aa v a dy dy
JalaileiSeed mﬁqﬁiUEﬂUﬂﬂﬂﬂﬂzﬂLLUUﬂ’]iWﬂﬂuﬂLf\]“U@LLUUu

10. sUsuumsinduladenuarmanuainviae (Variety Seeking
consumer) UsznaulUimegwmenmisfanaivesdum dnudsunauiiveiaten 39@e

AUAUSIUNANINY LaASIAUANTIAIINUY

sUusvunsanduladavesaiualstulnengs 11 ngu Ussnausme

1. sduuumsinguladeniiuaugy anuwaamay (Recreational,

Hedonistic consumer) Usgnauluseindsiisanaunauiuiunisdeuts lneuasiing

v

< a < a ~ a a <3 1 P < a a1 e a I =
PoUULTUNINTIVTLWAALNAY LUUAIUFUDY WY Wufanssunufeanela liAniinisiden
& v a v & a a O w4 a v ) | e
Foaupdbuma@ssnauadunisidesian DNYINENTUYDUFULUUAUAIR LAY LLaSU’]m@Gﬂf\]

a 1%
2NAIY

2. suwuunsanduladeniduanninuazadnuanysaluuu (Perfectionistic,

a ao

High-quality conscious consumer) \Junguimndanaiafiananinvesduadunen

<

1 Id

~ o a v 1 & o aa & aa ' Aa
Nuqﬁ]ii’]u%agﬂq@ﬁ'}qﬁluau@quﬂﬂ @@Qﬂqﬁsﬁ@ﬁi‘lﬂqwmﬂmﬂqwqii ‘Vﬁ@ﬁﬁ/]ffjﬂ L‘U‘Uﬂq&lﬂummﬂ'ﬂu

= & a v a v e A Y] = X a v |
WEJ’]EJ']?JIHﬂ"IiLﬁ@ﬂ‘U@ﬁUﬁWV]WU@@Qﬂqﬁ EﬁﬂauﬂaUWUWULWUﬂUﬂ"liLa@ﬂeﬁaau@"lLLUaﬂI’MﬂJ

A ya v A ¢ d'
e liladuAiauysnluuuiign

3. sunuumsandulagauuulililasnses (Impulsiveness, Careless

consumer) Usznaulumerudgsniinsindulatelaslilafalnsnsesetazidunseunsy



105

[
v a 1 I

nou wazluldlatnuwesazldinetulvuindesieds dnsdnauladedumagiesiniga e

waLduduavisensdumiaeudifnindanvash gaineudd

4. uwuunsanduladenlvinaudrfgyiusian (Price conscious consumer)

' '
[y Y v

Dungudwdiilirnuddyiududiiansia uazduiiisiangnnindudu Jaldnanteuds

2819779157 vIASadlalldumannualinuatensiauanansiatliiden Avevinlrduaulunig

Y

fnaulale

5. sunuumsandulagenlinnuddgiveaaiviievesdudiuasasigudng

A5l (Best-selling product and Advertised brand consumer) Usznauldsae

' '
¥ = U (Y a 14 Y aa

AvaganiianudAyiunsdui Tneinsandulagedumnieendmitegen nedunig

o

o

pAuATlawanInNantinaziduniadanlunisdnaulade wazAninsIA1vesduAIEINT

q

' | o
a a

UIUanfennNMYasduAItug na13fe BellsiAiaasmingieddauninid wenainillug

q

& v 2 & v & v do o o & o a v
Lﬁ@N’VU'@\TW'JﬂLﬁaﬂLWlliUﬁnEJLﬁ@m’]ﬂwuall&mqllLLW%ULUUQ'WU']U@J'\ﬂ@ﬂW]EJ

6. jUwuunsanduladenduauuazliduas (Confused and unsteady by

(% ]
a Y a

over choice consumer) \Junguindsniidernvivaivegados 1-2 90 wazdinnuduan

futeyaduAndaudaiu auinanuduauiimsidedoyalnd uazillededumuaiinizan

d@uaevinaainliungeun

7. sUnuumsandulagenuaiminanuviainvaie (Variety Seeking

consumer) Usgnaulumermgsnianuvainvaislunisiienaedue dinagideunsn

%

aupnaue Nveegiane laelinsiiendeaunluiunia1aiu wagnsiauaniiuneg

a0 Y ¥

8. junuumsandulademuanuneursainareiuAlasnsIEUAT

a

(Habitual, Store and Brand-Loyal consumer) \Jungquindanaudaninufuiinede

o

\esndnAuiNyureusgia uazlin@ensndunauae

=l

9. sUuuumsdinduladeiiliisnwealaiun1siauti (Imperfectionistic

consumer) Usznaulusmeimdananivnasaiuduseseintunisdenitalideudaila



106

'
;Y

Wesnhifidudilansvanunsansuaussrnusieans liflanuauysaiuuu uaslidudud
ane Nagyilvnanalala

(Y o/ a 14

10. sUuuumsingulagenlinnuddnyiunsidudn (Brand conscious

v

19
1Y) A a [ Ay

consumer) Lunguindsiilianuddyiunsdun dndeduifiinsauinidunidnves

Y

AUIUTEINA waziilauraunsiausainaninad nazliidsululdnsdusou

dwfl 3 wanslazvianuwmilsuuazauisvesgluuunsindulateves

LLUDLITUINE VB AL

susvunsandulaganiidneasauiy (Common factors) Usznausie

1. gduuumsdndulageniuminuay Anawanmay (Recreational, Hedonistic

consumer)
2. sUwuumsindulageniduamuninuaAuauysauuy (Perfectionistic, High-

Quality Conscious consumer)

1%
=

3, g"dLLUUﬂ’liGT@?IﬂWEJLLUUhﬂﬁlm'maﬂ (Impulsiveness, Careless consumer)
4. sduvunsdedulageniuamsmauvainviany (Variety Seeking consumer

[ )

5. gUuuunsandulagedlviaiudfyiusian (Price conscious consumer)

o

=

sunuunsanduladeniianislumweayie Usenaume

[y a

1. sUwuumsdndulatenlanudAyiunsdumuasuaundu (Brand and

fashion conscious consumer)
2. gduuunsindulagenduauiudnuiudiien (Confused by over choice
consumer)

3. sduuunsieaulagenuaumeiy vieinfdensiaus (Habitual, Brand-

Loyal consumer)



107

4. suwuumsanduladenduauiudeyainedfiudua (Confused by product
information consumer)

'
v dov Y 14

5. sUwuumsandulagensinaiusua (Store loyal consumer)

sunuunsanduladeniiianisluwangs Usenaume

[y [

1. sunuumsdadulateifliauddfusensmingvesduduagasaudniiting
lawadn (Best-selling product and Advertised brand consumer)

2. EULLUUmiﬁmﬁﬂﬁaﬁé’uauLLaslaJﬁuﬂq (Confused and unsteady by over
choice consumer)

3. EULLU‘UmiﬁmﬁiﬂﬁamummLﬂa%w%ﬁﬂﬁm%ﬂuﬁwLLazmﬂ?mé’w (Habitual,
Store and Brand-Loyal consumer)

4. sUuuumsindulateiilifienelatunsdeutls (Imperfectionistic consumer)

5. sUuuunsndulateiilinruddnyfunsaudi (Brand conscious consumer)

6. sUnuunsanaulageniiaudAgyiuiumuazAnnIn (Store and quality

conscious consumer)

' a a & a v a N v & ° v a E Y
g 4 NaNITIAATIEININAUAILATUSNNSTE WU S ez Andulatianie
AULD
nauiegudndulatioidediuainiaawnniasie Wulssduazinduladesie
AULDY 31U 390 AU TaeAndusasas 93.5 LaYTeNl A SUUTENIUDIITUBNTIY 31U

310 AU AnLUSPEAY 74.3 LAZIASIAID1Y 97U 213 AU ARLTUSPaL 51.1 AUaIAU

dusunuanyaudiuazusnisinguiegldidulssiuasdnduladesnenuies
weedian toun w3adldlnil 1w 71 Au lnefndusesay 17.0 uwarsadun Ae aonulEsy
AU 91uu 80 Au AniluFewar 19.2 waziesiloes uazveannuastiu 91uIu 88 AU

AaduSeyay 21.1 anudeu



108

Wevinsiesisinunduskazusnsiididulseinasdnauladamenuiod Tae

o a 1 U 1 PN Y & !
MMNTUYNNAYIYLUAS NN UBINGUAIDY (@G\’]i’]\‘ﬁ/l 4.4.2) wanglimiinn

nauseganaeinduladeidediuaziasosusiinienia Wulszduazdndulade
meawes 91 183 Au taeAndudosay 88.4 uavsewn fe SuUsznuemnsuenUIu
T 152 au Anluseas 73.4 uazaunsalddnvsedind druau 132 au Andudesay

63.8 MIUAIAU

dnsumnayauiuwasusnisiinguiegnanaelddulssduassndulatose
v a Py a ° a & v &
AULRItRENER Lok aouasuaueN 9w 17 au legfalusovar 8.2 uagsen Ao
LATRIUTEIU 91U 28 AU ARUSPaY 13.5 WALWALNAYAS viewdlen aul 31U 36 AU

AnduSesay 17.4 anudieu

nauseganamgeinduladeideduaziesosusinieniae Wulszduazdndulade
MBAULBY 31U 207 au lneAniludosay 98.6 uarsoNn Ao FoLAS09E119 U 175
Au Antdusoay 83.3 wavsuusemuenmsusntiu S1uau 158 Au AnduSeay 75.2

AUAIAU

dnsumnanyauiiwazusnisiingustegnunemdaldiluussduadndulagoie
auetioeiign laun wn3adldluih Sruau 20 au lneAniludesas 9.5 uazsewun fie aunsal
A w29 Au Andudesas 13.8 wasleilves uazveannussinu 91w 38 AU A

WuSewaz 18.1 audeu

! ] a e g v v o & o v
89UN 5 Naﬂf]'j']Lﬂifl3%3@1/]15u°d33ﬂaUﬂ’]imﬂauﬁlﬂeﬁaauﬂf]

& A

A ay v v a X a v A o ¢ a ¢ & I !

dodliuszneumsdndulaeduimdedinuseulal/dumesidn [Wudeningy
seglduniign Aadudiuiu 376 au Sovaz 90.2 wazsaswnde doyana (Wewl Aites,
WOU,AUATIV) 91U 293 AU Foway 70.3 waz Magazine / Un8d1s 91UU 212 AU Sovas

50.8 ANUa1AU



109

'
a Y A 1 £ 1

donldusznaunsdnduladeduifinguiedsldtosdian loun Ing 1Wudnu 32

Au AntduSesas 7.7 wazTeeunfe MTEeNuN 31uU 68 AU AnuSeuay 16.3 way

WNUVIY WU 114 AU AeduSesas 27.3 suaisiu

Wohnsiazideldusznaunsanaulagedum TaevinnsieninayIeLazua

YDINAUAIDET (QAN31971 4.5.2) uansliiliiuin

nauimegraneelidedinueeulal/Bumesiin Uszneunisindulaedumuin

[ | Ay P

ﬁqm Wuduwiu 186 au Anduseuar 89.9 uavsesunme ﬁauﬂﬂa (viauy, Aleg, o, AU
alln) WU 137 AU Souay 66.2 Lay Magazine / Ingd1s 91U2U 95 AU Sovay 45.9
HIUANY
ﬁaﬁ%ﬂizﬂauﬂﬁéf@%ﬂﬁ@ﬁuﬁwﬁﬂ&jmﬁaaémwwzmiﬁffﬁasﬁqm 1oiun 3ng 10y
))

U 19 au Anludesas 9.2 warsosnfe Milsdeiun 91U 40 Au Andudesas 19.3

WAy NN UL 43 AU Anduseray 20.8 AuaRy

(%
a A a 1%

nauieganandlidodsnuesulat/dumesiiln Usznounsdndulagedudann
fan 1Judruau 190 au Andudesar 90.5 uavsewunie Foyana (Wousl fives ilou,au
alin) U 156 AU Soway 74.3 Lay Magazine / Uned1s 91u9U 117 AU Seuay 55.7
AR
ﬁaﬁiﬁ?ﬂizﬂauﬂ’]iéf@%ﬂﬁaﬁuﬁﬂﬁﬂEjmﬁaaej'mmez@ﬁ%ﬁaaﬁqm Igiwn 3ng 1Ju
2 = . o

U 13 au Anludesas 6.2 wazsosnfe vlsdeiun 91U 28 Au AnduSesas 13.3

waz NNUIY U 71 Ay Anlusasay 33.8 aualsiu



110

aAUs18NaN1SIFY

= v o ~ = v a & Y a
LlJE)VL@IVl']ﬂ'ﬁL‘UﬁfJ'UL‘WEJ‘UE‘U LLUUﬂWi@@ﬁiﬂ,‘U‘Zj@S{J@QLQ bUBLIYUINYYIYLLASVAEYIATU

[

nnUsTaIRveINTIdeden 2 (gn5199 4.2.33) wunguuuunisdndulagevedaiuelsiune

MedanueagadeiuglLuunsandulatovatatuastuevgs 31uu 5 sukuy lu

[

nuuziffnmvesUuuunNsinAuladeiisauiu (Common factors) dsfinsdnngy uas
yhmsradeltuguuuunsinauladeiiviiouty Wearmazmnlunisiun ooy
lowA 1) ;:;UqumséfmﬁulﬁaﬁLﬁummqﬁu AUNAAWNEY (Recreational, Hedonistic
consumer) 2) g‘dLLUUmiﬁm%ﬂﬁaﬁLﬁuﬂmmwLLazﬂawmamgiajLLUU (Perfectionistic,
High-Quality Conscious consumer) 3) g‘dLLUUﬂﬁ@fﬂﬁﬂﬁ@LLUUMiéﬂmémm

(Impulsiveness, Careless consumer) 4) g‘ULLUUﬂWiﬁmaﬂﬁaﬁLLmW’lmmwmﬂwmﬂ

LY

(Variety Seeking consumer) wag 5) sUkuunisanaulatenlvianudidgyiusia (Price

o

conscious consumer) Wsidlu1gUkuuInUME v BB TUIY U 5 JULUY

loun 1) susuunisinduladenlyinnuddgiuasauniazuaundy (Brand and

[y v o

fashion conscious consumer) 2) sUkuunsinaulagenduauiuitwIumLden (Confused

a %4

by over choice consumer) 3) UkuUN1SARAULATRNNANUALTY viTaAnFRonI AL

(Habitual, Brand-Loyal consumer) 4) sUuuunmsandulagenduauiutayaiieatudun

'
a v av

(Confused by product information consumer) wag 5) EULLUUﬂﬂiﬁﬂaﬂﬁawﬂﬂm U

31161 (Store loyal consumer) UnagUlUUNNURNIETUENHAUBLITUINY 71U 6

[y [

suwuu tauA 1) UwuunsindulatienlvimnudAyiveendnniieresduatarns1duaidl

n1slawaun (Best-selling product and Advertised brand consumer) 2) gULLUUﬂﬁg}’ﬂﬁﬂﬂ

(% '
o

Henduauwazliiduas (Confused and unsteady by over choice consumer) 3) JULUUNTS

(%
X v a1 Y b4 a

fnduladonuanumeIuseinfnes1uALazas1@uA1 (Habitual, Store and Brand-Loyal

Al

consumer) 4) sUsuunisinauladedilifisnelaiun1steuts (Imperfectionistic consumer)

[y a

5) sUuuumsindulatenlvianuddyiunsidud (Brand conscious consumer) Wa

v Y o

6) sUwuunsAndulate AN Ay iuuALarAMAIN (Store and quality conscious

consumer)



111

LRLUBLSTUIBTUBDU LazwanwaUNUNI5TaUY4

susuunsdnaulavevesaastuNelaeTunuldlursuas e As JULUUNIS
AnaulageniunNgy AMLNEAmEY (Recreational, Hedonistic Consumer) dmsu
v o =1 va & vee o = 2 X @
sUwuunsindulatell wandlviiuimsgenasdnaynawiuiun1steuts nsdeudalu
Aanssumaandy auladuiimuundy aasnaunisiiendedumlurinassndun 3
1 a dﬂl a ¥ % 1 1 = d‘ ¥ dl
AN ANTIUNMTTRFUAYRIEY e Tuyaenawl 2000 Nonslilae Campbell (1997) 7
i I g A & a o w v a A 1 = a
na1l371 nsfeutgnuesdufanssudmsugnds Wesannguedigaunisallungingsy
M3ToUTNUANINEND way Miller (1998) Ina1131 fueuazdndedivirunfine i
msldalunisfeudefiuansneiu Tnednslduanfiuusiuiu nanfeduednldianty
ms¥eultiosninduds uar Underhill (2002) lananalidn wisswudmginssulunisusioe
duAvosusazinaluiinuuan1iy eglshaudlodiny wazdnwaeniaussnslaings
Idl 1 1 U dl U :’I v v = a
WasuwUasdawalugnisusuaguunummanaanin daduguislutagiuiaag
Aeiuiunsfeutanniudiedisuiuaiueisdunounii (Dholakia, 1999) Fwaenadosiu
U398ve Bakewell uag Mitchell (2004) inuguuuunisindulatieiiuniugy A
wanLNAY (Recreational, Hedonistic consumer) Tuns@inwiunguilnAnwluansie
91041303 LeRia1sanY g NINTTITenuitsegneglunguaielstue lng

Bakewell kg Mitchell (2004) ldnamatuaywin guelafiunumdidasiesinisiuandu

o
LY 1

ag1a1n Unnseanaliasasiiiniagsenisinnsaaniuguslnanguil uenaniidanud

suwuunsindulatend1fny wasnuluns 2 we Aeguwuunisindulationidunmuniniay

[
[ [

ANwaNysaliuy sUsuumsaeaulagenlinnudidgiusen susuumsdnaulageuuulale

v Y

v v =

lnsnses Falanuadeadaiuauidores Bakewell uay Mitchell (2006) fidnwiutindnn
luans1ye1andns LLazéquugiJufuumsﬁm?{u%%aﬁLmqmmwmmﬂwma fnuldlugunuy
msﬁﬂ?iu%%asuaq;ﬁw@masﬁu Tun1sAnwwes Mitchell wag Walsh (2004) uenainii
namsiTedseonadostunginssunsteuuulilldlasnsesiinulunuifeves vunns Twena
W1l (2554) ﬁﬁwﬁw%wamaﬁmqﬁﬂuLLazmimwﬁﬂimuLawiawqaﬂﬁmmﬁ%aLLUUhJ"LéT

¥
v a

lpsnsosvaanquiuslnaiuaLstuIg wuinguiiegimasLazngs dnagdnaulade



112

auAlagildinisiansanlviseuney dwalviileladndulateluudazidninluniends lag

a v A

Dittmar (2005) nanal371 uAneliiangAnssunstenuulaldlninsesinasdudum

Uszinn e uavduiifgesiugusimihnivesyana 1nndnsiuingldassdum

(%
CY b4 LY ¥

gulaauilan dsaziuladalulegiungsisfvanieriuidedundudnazigaguilaali

9 Y Y

Annsgewuulilalnsnses men1seonkuUIaINYaIELaEAINTE LA daRalAlAUENLEaUD

[ -7

LLUBLSTUNEBIYIRANUEIAUNUATIAUATLAZ RUALNTY dulan1uLEaEN 1ATB9

v

LAINIBUINTIY Lazdia1u L‘ﬂ‘u L&IIVI’iL%ﬂﬁ“?I'Jﬁ (Metrosexual)

sunuuminauladeilfmnuddyiunaud uasdududy Brand and
fashion conscious consumer) Wudnuilsgunuuimulugmeiaiueisdune slainuzuuuy
Feafuiluivds lnefinsananmneduiuasuinisigueldidulses wasdnaulate
Fonuies nuiifesay 88.4 vesmeiaiualstuneiminauladedeinuaziaTesusienig

anelutsed wazdnduladesmenuet Fauhaviliagulaidueamelsduneinmy

a A

aulalugudunidu Yssianided uavipdeussnie Wuethann uavaonadasiuas
Fenley (2008) IgFnwnenlifados “Masculinity make over image-conscious
metrosexuals are changing the way men shop” 91 JagUugweludanueiisnadulng
FunaulauaglimuddyTunndnuvaluasmsussivesnuesnnty uasiiotu
"3LmﬂzﬁimﬁugﬂLLUUﬂﬁiﬁ@ﬁﬂﬁ@ﬁLﬂummqm AULNGALNGY (Recreational,

Hedonistic consumer) #ilananaludnesiu vilimsuingusiaiueistuneinnuadiends

[

nuurvesind1e1e viiewlnadndyia (Metrosexual) et nquiwengamile &9

Aaada o Y a i1 M Y v = YY) ! d'
mammmmugmy}mazma LL@iﬂJl@iﬂLWﬂL@Uﬁﬂu Ef\]ﬂﬂqﬁL@'ﬂ,"ﬂaaLLaWUL@QIULii’N‘ﬂ@Q

[ '
A A o

amanwal aulaluiFeaundy wariinnudrdesnnidmeuns dnsdndulateniga

o w ]

FosnanNIeRuaNURvTesduA1 Mnuazasdudluddy wavdrulvaiindentedudi

o



113

[ Avo o

fanauiduiideuanduiizindlusieswmann wasluduiidoutiedisnags Inedumdls
Yosnguiegeiinwiitisegfinsaiuiaiesiuneg (msin fanis, 2552) uazaenados
funan1sideiEes “Meet the Bangkok Metrosexuals” vae Tofad wous wises (Uszine
ng) (Positioning, 2547) Anuin ngusidnduia (Metrosexual) Tungaymauviuas s
Tedulufunsteidern i nansusinguaiiangsn uazmaguaiies laded

ag 250,000 - 350,000 UW Fsgeninaurialuiia 3-4 i Useneufiuaiideves Bakewell,

Mitchell uag Rothwell (2006) Bslavinns@nwguslaameluansivenandnsg fileny

9

'
=Y

senin 18-25 U lefiansantisegivimsidenuindideengieglunduiaiueLstune
wugnetuniidnuazvesingien lnaanzdiunsldieduduadssnnded wasnies
wian1e daralinsiduninie ldinazdu Boots w38 Marks & Spencer’s filgueansvin

masaaludanguiusinamene wazdszauanudniauluednad

Uszmelneliivsngsuuuunisdanduladenuiuainulaiiuade dundu

deRarsangUuuunisindulagevesauastunelasliudawenimalunisdnuil
warn1sfnusuwuunsanduladevesivguves an alndsed (2550) MAnwriungy
Y] 1 LY P A a a o v @ v 3 I al [ )
meog1ipgulng 01y 12-19 U adleAnanemunsidedagtundadunguideiuiaiueisdu

¥ a o dgj 1 1 o a ‘g{ ‘NI v 1
MenouiuYeInuIFel nuirludsendlneliusng suuuunisdndulateniiuaiulug
iusly tundu (Novelty-Fashion consciousness consumer) @glinssiuranisidennuly
nsAnwITUNgN TS UTanIFaIIIN1ve Sporles war Kendall (1986) uazin@nw
PEWALVR TUNSANYINANTI¥01TNTVBY Bakewell Uag Mitchell (2006) (an15197 2.5)
inugUnuunsieaulageniiuaulvaiviuadie diundu (Novelty-Fashion consciousness

consumer) Tuvs 2 Usena Fedennananuauiseeuss Rocha, Hammond wag Hawkins

(2005) lana1vin guslaavndangy Usda wardu dausesnisiuanaeiudmiudua

Y Yy
v A= LY

Usznmidern wazwidu MallTuediueny wazinanig m1uil Solomon (2013) lananadi

SRIAMUNAINNAA18T U IMUSISU (Variations across culture) Manluwsas Inlusssutuzl



114

[

nuuzRmEILANA1AY JedinanengAnssy Hruad wazauAnwiu Aiferdesiunis

snaulauslnavesuilnanaeg

a v a He v o v a t:’ll v
nu2nduALazusn1stidudsean wazanduladentenuas

dufumslieneidayamnndufuasuinsilfidulssduasdndulatesenuies
wuidagtudeneistunedlngliiuunnnsldlaguaiesnménuvalivesauies Tng
nsdinauladendaidoin waznieussnese menueadulszs uavdulnalins
snauladentogunsaididnnsefind Memuendulsyintuiu dmiudndafoutommmiy

(% (%
v a

zinaulataideruaziasousiniesieg Wulseduasdnduladermenueunniign waz

o]

U a

duluginaginauladendonsssdrionsmenuesazidulszdn Fedennassiunanisive
983 Hyllegard, Ruoh-Nan, Ogle, 4ag Attmann (2011) wu1 Tuansgomsniiussvinsa
welstuneUszunn 82 duau Aunguiilidnsinisldinevesallam Uslam wazn1suINIg
1 U v ¥ L IS Y1 = 4 ‘dy
#1199 SiuUsEIM 200 fuduneaaidel lngaziinisldineds 12% veesels lun1sde
isewAInIg Jedudnduaildieaesinvengudus lneg Dittmar uazAne (1995) WUl
o o & fa & a ¢a v =~ ¢ = | Y a =
Ayeinistegunsaldidnnsetind Audlawalulad uargunsaimenisin drugvgasiu

I A i ‘:1' ) « °
YDUWINLFDELATOILLAINY LATDIUTEAU LALLAIDIE1D4

nsnananuvaauladiulaluBIsTUINY

PNWaMTATIERteyadenldUszneunisandulageduan wuin Jagduiaiueisdu

Neenayvgsaiulunginislddediauesulal wagdumesidin Uszneunsanauladiodum

o

d' & A Y o Ay P a & v a vy
ll']ﬂﬂ/]i‘j@ 93UAD a@uﬂﬂa lﬂLLﬂ WOLY NUDI DU AUEUN LUUAU I@ﬂﬂ\lﬂfﬁisﬁﬁ@

%4 = = I

nilsdefun waringtesiian Tuduluniu? Van den Bergh way Behrer (2011) ldina1ain

9 9

WIneLsTuegsial wazeuvilsdeiuitdesas wilinslddumesidaunniu ilosain

1Y) I ' = = o o B ' |
L%LUE]Lﬁ“U‘L!'J’]EJLUUﬂ@‘NﬂUVIE]QELUEJﬂSUE]Qﬂ']ﬁLUaEJULLUaQGUENLVlﬂIUIaEJ UNILYDUNDBYINATANIN



115

uazie nauawelsiuadunguiituindudianfiomalulad (Technology savvy) 13
Ugdumesiln dunaifldnanedudsdiddyuasdudunisuiinvommnian e
mamdoyaiiaiuaud matedud wasdadudolavanidiarudidnydnde (Hyllegard
et al, 2011) Fsaonndosiunanisideves viuun A3ss (2550) ARnwIMaITn3udeuasns
gousuuinnssuvesfuslalaiuelstudnduaziauelsiune wuinguieg e way
ndsdinadasudelnesulndifestu fedu mavihnseaefunguaweisiune Seudud

szsadldszuvseulatl msizszuveaulauiuasninsans) muzdmiunIsnaInveInguL

\welsuIe (Van den Bergh & Behrer, 2011)

JBANNALUNISIFY
MRSl AU UUAIDINLNINANUTEIMALEYIINSkUa un 1w g 919
el ARAMUAAIALARD UL LLIYDULBDNN NN5E389AIYBIANNINDIATNLANN AIDNNUINTD

AouteAdeiu wagaduanluun Ysenauduiduiudemanudeudiaunn silvigneu

P

wuvaeuauunawinaulidilalumoy egdlsha §ideldinmsesiaaeuninuauysal

i - vy o =i " A [ 1%
Yo UUADUN N NYANaUUTEINaRaa A Tayandnmn nunigawinas duldls

Y 9

YOLEUDMUZAINSUNI5IVY
v (] o a o
Jarauamuzamsulunisidelusuinn

nsfnwguLuumsinduladevesaieistuie Wunsfnwiungudiesgaiiiu

Ql o [

Lol IuIe Turieengsening 18-33 U fiendusglulunnsunnumniuas aunsatnluadnw
9 U 9

[

a a val I3 &
LW@JLG\@JI@@WW@']EJ‘U?%L@U NU

v g
= s U

1. Anwingudiegndduamersdudug wu wiyuwes lwwelstudnd uditn

[V
[

= =) I U a v =2 A ! U A dy A
ANWYILUIIUMEUNUIUIIYATIUDIANULML DU LL’ﬁ%ﬁ’ﬂﬂJmN”ﬂ@ﬂz‘ULLUUﬂ’ﬁG]ﬂﬁ“lﬂﬁ]%@ %39

o

a1u1sathuUsSsusuiuszrInsauestufoaduldls venanidaunsalSeuiieuly

FLUTVDIBNEULUNAEN NV lULABZLAUDLISTU A DNANE



116

2. annsavenensfnwildanguiuslnanenfueginadmin Wetndnwm
Wiguieuiun1s3densell fsanumileutazanusiiavesgluuunisandulagevesiuilng
TUNFUNNUMIUAT LAz nin

.dl ¥

3. Anwullsuidisusiuuunsdadulatovenaueisiunedifinedudssssan
i 1wy Aumisinnaietugs Audumiidamnufeiium wieduiiiiiuessauselovilu
msldfaos fududnfiiuessnysslovdludsensual Wusu isgsuuuunmsdadulatedud
wiazUssnnldguuuuiieniuasusinlale

4. Wuszdouisideuuunmsideenanin (Qualitative research) 19y A3
dun1wal@ean (In-depth interview) w3ansdunwalngy (Focus group) Lﬁaﬁué’ugmwu
madinauladevesameisiune uarannsadumdeyafiuduilildseyluwuasuna
Hesmnmeifoatsiidunsifeiiasiunn (Quantitative research) Tngl#38n1533e18s

d1979 (Survey research) #afinsiiudeyaisnislduuudeuniu (Questionnaire) Aungy

feg Fliensazasusuldnsunnuszinu

daiuauuglumsimanisideluuszenaldideinan

PnMsAnwgULuuNsnaulatevesauestug awnsavilinsuiagluuunig

1%

a A a v o a = & < €11
AulafodunuesalueLstuewy wazudl lasdivssinuiiaulauazidulsslovisoney

98

[

199) A1l

=3_

1. dnmseaaesiunniinnuaulaluniseeenisviimeainludainguiusing
maglasanndern uanaiowusdsnmedniudue welvaeaadosiusuuuunisdinaula
Foiifmeiidnimiumsfeutianndduiafouiuamesduriount

2. ANETINAUA UaruA1eineg AsUTuUTIsULUL vssemaniely uazdnass
A usmnuavanane Widuflaula aunseviliddnuseiulalunisouts defsgandy
fuslnaameuasnds faynauuiunisfouts Ihdnanldinanneluisasmaud way
Srulsiundu wu Snaouiligulaaldnulsiiouds S5uewnsfivannvans s

o

AMEURS @aueanidIng wazaa1tunIuay [Wuduy UBNIINUTIENITOIANINT T



117

duasumsnaaiieliAnnstngeuilaaldidunliuing wu fdwandmiudemsiile
wldusnsdungulng Wudu

3. lefumsdauaududsmuunidy wgmsasewiinfiferiuunduvesiuilag
elstuNe gsiamUAniAnfuwidunsigeguilanaweisiune fmemseonuuu
VANMANELAYANNINTZLA Y30 “UNTUTiTIniE " (Fast fashion) fianansnauesmNsioIns
vosffuslanmelussezinadun 1¢ Snisdimsdntanssudaaiumananaifiodunisnszdu
gaavIEden R AudUssanilignas

4. UNN1INANIAAITENESUNNTES19ANANANUATIEUAT ®IB51UAT (Loyalty
program) Wi SAsaundn Unsavauudy iewansuvesaiansedvsiee Judu sy
msanvouindenifuilnafimdsdvautusnuindenlfldudeundentodud uay
U3NsiunnsIdus wsedumla

5. msdeansmsnaafungualueisiuneg mslilddedinueeula uay
Suwedidn mneszuvesulmiduagmnaing wangdmiummainvesnguiaiuolsiune

dnvsllagiuamestunemenasnddlnginislidednuesulal wazdumesiin

Usznaunsndulateduuinian



S18N15919949

Assael, H. (2004). Consumer behavior: A strategic approach. Boston, MA: Houghton
Mifflin.

Bakewell, C., & Mitchell, V. W. (2003). Generation Y female consumer decision-making
styles. International journal of retail & distribution management, 31(2), 95-106.

Bakewell, C., & Mitchell, V. W. (2004). Male Consumer Decision-Making Styles. The
International Review of Retail, Distribution and Consumer Research, 14(2), 223-240.
doi: 10.1080/0959396042000178205

Bakewell, C., & Mitchell, V. W. (2006). Male versus female consumer decision-making
styles. Journal of Business Research, 59, 1297-1300.

Bakewell, C., Mitchell, V. W., & Rothwell, M. (2006). UK Generation Y male fashion
consciousness. Journal of Fashion Marketing and Management, 10(2), 169-180. doi:
10.1108/13612020610667487

Bauer, H. H., Sauer, N. E., & Becker, C. (2006). Investigating the relationship between
product involvement and consumer decision-making styles. Journal of Consumer
Behaviour, 5, 342-354.

Birtwistle, G., Clarke, I., & Freathy, P. (1998). Customer decision making in fashion
retailing: a segmentation analysis. International journal of retail & distribution
management, 26(4), 147-154.

Campbell, C. (1997). Shopping, pleasure and the sex war The shopping experience? .
London: Sage.

Dholakia, R. R. (1999). Going shopping: key determinants of shopping behaviours and
motivations. International journal of retail & distribution management, 27(4), 154-
165.

Dittmar, H. (2005). Compulsive buying-a growing concern? An examination of gender,
age, and endorsement of materialistic values as predictors. Journal of Psychology,
96(4), 467-491.

Dittmar, H., Beattie, J., & Friese, S. (1995). Gender identity and material symbols: Objects
and decision considerations in impulse purchases. Journal of Economic Psychology,
16(3), 491-511. doi: http://dx.doi.org/10.1016/0167-4870(95)00023-H

Fenley, G. (2008). The New Consumer: Masculine Makeover Retrieved 9 April 2014, from
www.ddimagazine.com

Fischer, E., & Arnold, S. J. (1990). More than a labour of love: gender roles and Christmas
gift shopping. Journal of Consumer Research, 17(333-345).

Flynn, J. Z. (2009). Research methods for the fashion industry. NY: Fairchild Books.



119

Hawkins, D. I, Best, R. J., & Coney, K. A. (2004). Consumer behavior: Building marketing
strategy (9th Ed.). NY: McGraw-Hill.

Hyllegard, K. H., Ruoh-Nan, Y., Ogle, J. P., & Attmann, J. (2011). The influence of gender,
social cause, charitable support, and message appeal on Gen Y’s responses to cause-
related marketing. Journal of Marketing Management, 27(1-2), 100-123.

Kotler, P., & Keller, K. L. (2009). Marketing management (13th ed.). Upper Saddle River,
NJ: Prentice Hall.

Laroche, M., Saad, G., Clevelan, M., & Browne, E. (2000). Gender differences in
information search strategies for a Christmas ¢ift. Journal of Consumer Marketing,
17(6), 500-522.

Leo, C., Bennenett, R., & Hartel, C. E. (2005). Cross-cultural Differences in Consumer
Decision-Making Styles. Cross Cultural Management. Cross Cultural Management,
12(3), 32-62.

Levy, M., & Weitz, B. A. (2001). Retailing management (4th ed.). NY: McGraw-Hill.

Meredith, G., Schewe, C. D., & Karlovich, J. (2002). Managing by definiting markets,
definiting moment: American’s 7 generation cohorts, their shared experiences, and
why businesses should care. NY: Hungry Minds.

Miller, D. (1998). A theory of shopping. Oxford: Blackwell Publishers.

Mitchell, V. W., & Bates, L. (1998). UK Consumer Decision-Making Styles. Journal of
Marketing Management, 14(1-3), 199-225. doi: 10.1362/026725798784959345

Mitchell, V. W., & Walsh, G. (2004). Gender differences in German consumer decision-
making styles. Journal of Consumer Behaviour, 3(4), 331-346.

Noble, S. M., Haytko, D. L., & Philips, J. (2009). What drive college-age generation V.
Journal of Business Research, 62, 617-628.

Peter, J. P., & Olson, J. C. (2010). Consumer behavior & marketing strategy (9th ed.). NY:
McGraw-Hill.

Positioning. (2547). METROSEXUAL POWER. Retrieved 8 w18 2557, from
http://www.positioningmag.com/content/metrosexual-power

Robert, J. A. (1998). Compulsive buying among college students: an investigation of its
antecedents, consequences, and implications for public policy. Journal of Consumer
Affairs, 32(winter), 175-182.

Rocha, M. A. V., Hammond, L., & Hawkins, D. (2005). Age, gender and national factors in
fashion consumption. Journal of Fashion Marketing and Management, 9(4), 380-390.
doi: 10.1108/13612020510620768

Scherhorn, G., Reisch, L. A., & Raab, G. (1990). Additive buying in West Germany: an
empirical study. Journal of Consumer Policy, 13(355-387).



120

Schiffman, L. G., & Kanuk, L. L. (2007). Consumer behavior (9th ed.). Upper Saddle River,
NJ: Prentice Hall.

Schiffman, L. G., & Kanuk, L. L. (2010). Consumer behavior (10th ed.). Upper Saddle
River, NJ: Prentice Hall.

Solomon, M. R. (2013). Consumer behavior: buying, having, and being (10th ed.). Upper
Saddle River, NJ: Prentice Hall.

Sproles, G. B., & Kendall, E. L. (1986). A methodology for profiling consumers’ decision
making styles. The Journal of Consumer Affairs, 20(2), 267-279.

Stanley, T. L. (1995). Get ready for Gen Y. Brandweek, 36(20), 36-37.

Strauss, W., & Howe, N. (1991). Generations: The history of America’s future, 1584 to
2069 (1st ed.). NY: William Morrow and company, Inc.

Tabaka, M. (2013). Marketing to millennials: 8 ways to make them care about your
brand. Retrieved 13 December 2013, from http://www.inc.com/marla-tabaka/why-
gen-y-doesnt-care-about-you-and-8-ways-to-change-it.ntml

U.S. Census Bureau. (2013). International database world population by age and sex.
Retrieved 15 December 2013, from
http://www.census.gov/population/international/data/idb/worldpop.php

Underhill, P. (2002). Why we buy, The Science of shopping. NY: TEXERE.

Van den Bergh, J., & Behrer, M. (2011). How cool brands stay hot: branding to
generation Y. UK: Kogan Page.

Walsh, G., Thurau, T. H., Mitchell, V. W., & Wiedmann, K. P. (2001). Consumers’ decision-
making style as basis for market segmentation. Journal of Targeting, Measurement
and Analysis for Marketing, 10(2), 117-131.

Yamane, T. (1973). Statistics: An Introductory Analysis (3rd ed.). NY: Harper and Row
Publication.

nsEnTIUmalng nsuN1sUnATeN. (2555). Sﬁau”aaﬁﬁlﬁ'mﬁuaﬁ’wmuﬂimm. Retrieved 14
WEFAINYY 2556, from http://www.dopa.go.th

NOWANT AAUNNY. (2548). AN1IENI1SAIVANNGANITTUAULDY WagBvENaveIdAY (Locus of
Control and Social Influence). Retrieved 18 5u31AY 2557, from
http://www.marketeer.co.th/inside_detail.php?inside_id=3622

FUNNT bneanie. (2554). 51/1%%60@@5’@@831LLasﬂWimwﬁﬂifmmawiawqammmis'??aLLUU
lﬂéﬂ,mémawaqﬂ&jmﬁuﬁmmuaﬁ%’mw. WentnusUsygumdudia awigtve
AENS PNAINTUUNING A,

"U’]‘U‘Lﬁﬁ Aass. (2554). ﬂ’]iLﬂﬂ%JUai@LLﬁ%ﬂ'ﬁEJ@ll%’Uu’?@ﬂiiM‘UE)\‘iIgU%IﬂﬂLf\]LuaLi‘lj&ULSﬂ‘gLLazL‘ﬂLua
5Hue. entinusUSyaumUndie a1 tmearans PansalunInede.



121

5l Adndyey. (2500). JUMUUNMSALTUTIn ngAnssunsdaiude uazngAnssunsuilag
ﬁuﬁwammaLssﬁl’u’maiumuwwwmm WINUSUS ey Tudia @1vivinislayan
PANTUUNINGSe,

7iTR7. (2556). lwimsuslan 2014 Ty TCDC: widu Yan welulad & fufl uaznsliTin.
Retrieved 6 §W11AL 2556, from http://www.tcdc.or.th

UnfnwUSeyey v endenisdnnis uninendeuding. (2554). 7 1w 7 dled dugene Gen Y
1ASINTNLAYYDIVDTINGIGUNITINNTT UMINEIqBUARG.  Retrieved 30 §ua1Al 2556,
from http://inside.cm.mahidol.ac.th/

Wstis @9iYnade. (2549). udnnsiarnsldaianITIlATIzRRILUTaNs dusun1TIvY
VINITNGIUNA. E9VAT: BIULOINITALN.

Sy edaudana wazdogun fades. (2548). msadsanuilafnfuLeITTuNY
(Generation Y) \ilemsUszendldluiinian. Inerdnusulnaamiudin avivins
Wanniwensuyed aadudadninuuimsmans.

Faun SlnE3aad. (2550). Munumsdenunsaivesifuslag amnudifeatuniseain uazgUuuy
nsdndulatevesioiu. nednusUygrumnindn andnivamans guiaensel
UMINYNAE.

FSNTYEY WIAARAS. (2548). Powergens branding. NTUNNUAIUAT: LU W'%uﬁéluﬂ \Hunos.

avizin tanns. (2552). ansssunsuilnadudvesnguuilnsdnduia (Metrosexual) i
Usznaua1¥nluunnJanmnumuns. Ineinususayaumdadn a1wnignuyseing
PANTUUNINGFe),

dilndaliongunnumuns. (2542). FauAfTiuaymMsnlnennsunaseswes
NIUVNUMIUAT. NTENNNIUAT: d1indallonunnumuns.

amaus Intalowns. (2550). Gen v : FUliuduliAsA. nsammamuas: wiusadiide n3u.

95508V Wwiloulnd. (2551). tfala Gen Y deilad 1A, Retrieved 30 5ua1AN 2556,

from http://www.positioningmag.com/magazine/printnews.aspx



AMARNUIN



123

M1314 N : uansAadeuazdulBLULIIATFINYaIinNsULUUNSinaulaYavRR

Luaﬁ‘a.lu"ﬂil
y ; Frudeauy
Amuguuuunsandulade ALafY
NINTFIU
1.MstoAudnfifiannindifudosdndy 4.60 0.51
25 fuihazdentoduietsseunsuiileliduafutuiidely 4.09 08
21 fugendsaiiiedonaudnfifianiaue 4.08 0.82
18.floazdestoAuidniy Suneneumasianan vieidudsimesinaiian 4.07 0.77
19 SusFnaynuasiuduiunsdondedudfuantysl 4.00 0.73
20 msfeutiadufonsaufindanaudmiviu 3.97 0.86
28 Fuinageilsfenamesduiiduldlidely 3.93 0.75
11.dusinvedoAudiiansan 3.92 0.85
31 Suflinmsgiu weraanidlududfiduioreudnegs 3.92 0.73
5 fuaunauuiuniseuts sulueuauetimils 3.88 0.92
39 Tnevhluudy Susnaztedudniidaunmiiean 3.88 0.72
3q. fuldernaumenenudufiaslumadenteduiiiiiannwiiian 3.87 0.78
26 Sushazdevosmniuiuiiaete 3.81 0.77
37 Susinaedinsaudiidutouogud wardnasdensidudduiae 3.80 0.8
17 Sledunvaudviensduiiiturey duinagliwasululidudmiens 3.73 0.89
Aufau
6. 3ULUUAURMALLITY uaziiRsgala Wudsddnydmiud 3.69 0.88
7dfleduldsudeyaiRnaiuaudiidaudaiu dussduauimadodeyalad 3.55 0.85
15 Susinvedideivuatvegedos 1-2 4 3.53 1.03
33 fumsaraununsteliies Bunsounauninfiiuey 3.53 0.94
35 Sedufinnudiieatusdnsusiunnwinls Betlddudoniufeinuiniy 3.52 1.01
Wity
30 saasTNALATR wagiuividudiamzsny afiduffiganmianian 3.51 1.7
13 fAudnuaensAudliden auunsedeilFsudanduau 3.45 0.9
9 SusinaztoaudifnsAuiiiuisinvosmuinissma 337 0.9
29, deAmumannuany Suistoaudluiuiimsiuuasnaaudnideiy 3.30 0.81
40 SustnasiBontodudiitagnnintud 3.24 0.9
32 fuazdndulatodudegnnais nstodudwionsaufiduaendiin 3.23 1.05
TEnNYULH ARANDWE
12 8uldnandeutsetnenn 3.22 1.07



124

y : doudeuu
Aaugunuunsindulade ALRaY
UINTFIY

8. dmsudu dufsinazlaifimmanysaluuy violiduaudfiffian fazsi 3.19 0.9
Tvduianelala
3 JuinazBeulutonsiduddug ogave 3.10 0.77
36.5’1@1150@&5‘1451171'@&ﬂdwwmsjﬁnqmmwﬁaﬂdﬂéha 3.10 1.06
16.u9ndsinfudeseniidendoniiegludoutierilan 3.07 0.95
27 Suihazdedudiianldfivdriliindomn 3.04 0.96
2 fushezdondonaudidnaunedulidesy 2.93 0.82
23 lugidorhvesdudalufedofivuasnuunduduauunn 2.90 1.12
14.mﬁué’wﬁ'ﬁmﬂwwmmnﬁqmﬁﬂ%Lﬂum«,ﬁaﬂﬁﬁﬁqm 2.78 1.02
24 Susouedudniifivondmihegan 2.68 0.92
22 Sushazdedudnlnedililldanlninsosneude 2.49 1.01
38 autinaglildlanunsduaneldduuinlustn 2.48 0.94
4. mstedudnluisassaudtoindunsdenadmiusy 2.34 0.84
10.msFeutladuianssuitldthfianeladmdusu 2.19 1.03

39U 3.92 0.52

vinewn : inaeilunsliasuun 5 = Wuieeg 9B 4 = Wuiieeg19B 3 = we9 2 = lidviusie 1 = lidiusie

281984



125

M1314 ¥ : waRsANRRELardIuTuULIIATFIUYRIAInUFULUUMSAnaula e vl

LBLITUINYYIBUASHE

ﬁqmugﬂtwumsﬁﬂﬁﬂwﬁa — e — i
ALadY S.D. AadeY S.D.
1.mstoAudnfifiannindifudosdndy 4.599 0.511 4.595 0.502
2.5‘1433’%]&58ﬂ%@mﬁauﬁﬂﬁﬁﬁﬂ’]LLWQ%u‘lUL%‘EJEJ‘] 2.889 0.893 2.976 0.748
3 JuinazBeulutonsiduddug ogave 3.058 0.728 3.143 0.806
4 nmstedudluiassndudnfeindunadenandmivdu 2.449 0.845 2.224 0.814
5 fuaunauiufiuniseuts suluenuauetiemils 3.522 0.923 4.229 0.767
6. 3ULUUAURALLITY uaziiRegale Wudsddydmiudu 3.483 0.975 3.886 0.730
7 dledulssudeyaiferfuaumiidaudaiy duazduauinnns 3.430 0.905 3.662 0.773
\Fodeyaled
8. dw3udu Audninazlifmwanysoiuvy violiduduiila 3333 0.950 3.048 0.829
fign Mazvilviduiienelale
9 SusinaztoAudifnsAudiiuiisinvosmuianussma 3425 1006 3324 0.789
10.Ms%eudadufanssuillsin faweladmiudu 2.478 1.023 1.905 0.959
11 fuiinazdedunilansiam 3.923 0.872 3.924 0.827
12 $ulfianTouisegnesnds 3.343 1.094 3.105 1.035
13 fAufanvanersaudlidon auunaadailiduddn 3.377 0.942 3.529 0.854
GAGH
14.a578uffifimslasanuniigainasdumadeniidfian 2.850 1.089 2.705 0.943
15 fusfnaziidedniviuatvetnetion 1-2 40 3.449 1.078 3.619 0.982
16.uiedaududewnnidesdoninylufeutisilad 3.043 0.915 3.090 0.981
17 Slodunvaudviensduiiiturey duinerliwaeuldld 3754 0.931 3.710 0.851
Aufviensauddu
18.dlovwdosdoduidnty Suneeumasiniian vieidudedl  4.053 0.796 4.048 0.787
iesiieiian
19 SusFnaynuasiudufunisidondedudfuantysl 3.865 0.738 4.133 0.700
20.msfeutindufnssufindanaudmiviu 3.623 0.899 4.281 0.727
21 Suwonidonaniiodondudfidnigaye 3.990 0.853 4.167 0.780
22 fuihazdedudlasilylfAslninsosieude 2.396 1.004 2576 1.015
23 lugdermesduiuludedeiniiuatonuundudy 2.691 1.183 3.100 1.023
uUNN
24 Suouedudniiivondmihegan 2.715 1.010 2.648 0.824



126

ﬁﬂmugﬂwumiﬁmﬁﬂa%ﬂ — e — ik
ALadY S.D. AadeY S.D.

25 FusinawdondeduesusauneuiiiolifuAfuduiidsly  4.135 0.865 4.052 0.727
26 Susinardovesanruiuiinede 3.783 0.810 3.819 0.761
27 Fusinazdedudiianldiivdeinlaiionn 2.845 0.943 3.224 0.940
28 Fusinazdilsfenamedudnfisuldlddngly 3.942 0.767 3.924 0.728
29 ifleAnumannuans SuFsdedudluswuiimsiunasam 3.261 0.788 3.343 0.822
Audiisnaiu
30 yaasTnAuATR wagiuiividudianzsnu aiiaudni 3.473 0.929 3.548 2.211
AN WATIR
31 Fufinnsgiu uageanTluaudiduioroudnegs 3.966 0.759 3.843 0.731
32 funednaulatodudesnimnd Tnsdedudvidonsndudd - 3319 1.012 3.133 1.077
Jueudifnidnvazi ghnnowd.
33 FumrsagaununstelienBenseuneuntiiiueg 3.406 0.940 3.643 0.918
3q.fuldrrumeneudufieslumadondedudiifinan g 3.870 0.835 3.848 0.768
.
35 GaduflewiiRendundndusiinnwinls Beihlidudendui 3488 1.061 3.557 0.968
gnuIN T
3651 WesAUMTIgIn s mnefnun RN 3.126 1.099 3.071 1.026
37 fusinaedinsaudiidutouoguda wardnazdensiaudndy 3.763 0.829 3.810 0.814
GG
38 dusinaglilldladunisduaneldtuminlugin 2.565 0.942 2.400 0.934
39 Tnevhluudy Suinaztedudniidaunmiiiean 3804 0775 3833 069
10 Husinazidentedudniiiiagnnintud 3.357 0.896 3.124 0.893

e 3.978 0.522 3.860 0.511

Vianewe) : ineeibunnsliaguuu 5 = WudeegeBs 4 = Wuiieed198a 3 = e 2 = Lidiude 1 = ld

Wiuseae98



M1314 A : WARIAMNUANANIYRIANRREARIUgULUUNMSAnAulaFavawaIIaIsTUY

127

YNYUBLHL
a 2-
¥ VOIS
fomgunuumsinaulade _ _ tailed
Factor ALRAY Factor AR[Y prob.
loading loading
1. mstoAudnfiannindidudosdidy 0529 4599 0634 4595  0.939
2 Sushazdendonsaumidnaunaduldess 0.664 2889 0671 2976  0.280
3 JusinasBeulutonsndudndunegiaue 0606  3.058  0.685 3143  0.260
0 msbodudluiassndudfeidunadonandmivdu  -0586 2449 0463 2224 0.006*
5 duaynauufunisfeutiaiuduauaesamil 0.823 3522 0783 4229  0.000*
6. sUnUvAURALUTuLas iRsgala HuAsddydmiud 0600  3.483  0.442  3.886  0.000%
7ifleduldsudeyaiinafuaudiidaudatuduasduauinsss 0787 3430 0410 3662 0.005*
\Bodeyaled
8 dwiududuisinazliifinnuauysaluvy vielidududnd - 0545 3333 0569 3048 0.001*
Afigaitazsilriduiisnelals
9 SusinasiioAudifnaaudiiuiisinvesnuiassma 0627 3425 0376 3324 0254
10.nM5%eUtaduianssuiilsiunfaweladmiudu -0.815 2478  -0.667 1905  0.000*
11 fuiinazdedunilansin 0596 3923 0705 3924 0989
12 fuldnandeuiisenesings -0.521 3343 0478 3105  0.023*
13 fAuanvanensaudlidenauuadailidudan 0.789 3377 0642 3529  0.085
GG
14 p51aufiinslaanuniigadinasdumadeniiafian 0747 2850 0519 2705  0.145
15 fusinasilideiniviuadivetnatios 1-2 4o 0463  3.449 0737 3619 0093
16.unadsfuiudowniifeadoninarludeutiilas 0554 3043 0646 3090  0.613
17 Sledunududmiensaudfituseudusinas liiidenuly 0.809 3754 0749 3710 0614
THauvsensdumau
18 sflovwdosdeduidntuduneeumdsianan violuds 0683 4053 0411 4048 0943
Amesiiaiian
19 SusFnaynuasiudutunsdontofudfuantvsl 0529 3865 0432  4.133  0.000*
20 msfeutindufnssuiindamaudmiudu 0.755 3623 0852 4281  0.000*
21 Fuvendanailodendufiiffigaiae 0554 3990 0528 4167  0.028"
22 SuihazdedudlneiililiAnlnsnsesieude 0697 2396 0694 2576  0.069



128

a 2-
¥ VOIS .
ﬁ'lmugﬂl,l,wmsﬁﬂﬁu’lﬂ%a . . tailed
Factor ~ Awahe  Factor  AWAdY  prob.
loading loading
23 lugiderhuessduiiulusedeiniviuatiommundudy 0493 2691 0436 3100  0.000*
UM
24 Suseuboaudiidisendininegean 0712 2715 0775 2648 0456
25 Suinazidendoduietesourouifleliduafuiuiide 0521 4135 0650 4052 0.290
1
26 Susinasoresandruuiiasie 0742 3783 0777 3819  0.636
27 SusihasBedudniinnlfiivdvinlindeun 0550 2845 0395 3224  0.000*
28 dusinagdilafenauesduiidulsldssly 0614 3942  -0471  3.924  0.804
29 itopumannvaeduSdoaudluiuistuuazns 0402 3261 0685  3.343  0.299
Auddisnariu
30 FsasTnAudinuariufiviedudianizdnu axdidudnd - 0503 3473 0656 3548 0.656
ANANATIER
31 dufiinsgrusazenaniluaudiduioroudnegs 0.776 3966 0745  3.843  0.092
32 funvdndulatodudosanniilnededudvidonsdud 0341 3319 0629 3133 0071
ffuReudAnindnuasd giiweudn
33 Jumsirnaununstelazdensounounhiliueg 0483 3406  -0.488  3.643  0.010*
3g. fuldrrumeeudufienlumadontedudiiiaun i 0769 3870 0602 3848 0780
fgn
35 Beduilaruiiiferiundniusiinnuinlsiaihliduden 0.756 3488  -0.520 3557  0.487
Aufernunuvintu
36 VYU TigsninasmnefsannwiAniwe 0656 3126 0533 3071  0.603
37 SusihagfinAudiiduseusguduasiinagionsiaud 0.667 3763 0645 3810  0.566
T
38 ausinaglildladunsduanelatuwinlugin 0716 2565  0.659 2400 0073
39 Inehluudrdusinastoaudiidamun mifian 0.777 3894 0722  3.833  0.403
40 Susinasdentoaudniitimgnnintudu 0488 3357 0592 3124  0.008*

Vanewe) : inaseibunnsliaguuu 5 = WudeegeBs 4 = Wiuiieed198a 3 = e 2 = lidiude 1 = ld

Wiumeegeds  * = mauiuenaneiusgsiveeydrAynneadnn .05



129

LLUFRLANINDARNS DY éﬁl’ﬂ‘i.lLL‘Ll‘Llﬂ’ﬂ‘Llﬂ’]N

o A ‘/ A o o
NIUINIUATEINNE @\ﬂu D NAINNUATARULBANAD

|
a 1

U w.a. nanunneg ludaalasssialii

O Aau W.A. 2524 (Uan13dunimal)
] WA 2524 - 2529
] WA, 2530 - 2534
] W.A. 2535 - 2539
O & W.A. 2539 (Tannsdunimal)



ngasinarasiang v adlu [ finsefudmenaesnns
#u 1

1.

LUUfaunIN

N15298L584

“sUuuunIsAnAUlATavaaLuaLT TN

d” | 1 dl o a a o aa
utugaunudiilugaunilslunamnananiinusaastignilsynyniy

NANATINIFAANIINITABANTULUYITUINNT ADIETNAANART AHNAINIOINNINY AT

AnwuenelszansIasgAeLILLLAB LN
WA

O] 1. e [ 2.
a1

01 18-22 1 O 2.

[]3 28-33 1
szFuNeAngegn vitefinndsAnmat

O] 1. deentans viseweuwin - O 2.

LI 3. ey L] 4
;e lfdausmaineu

0 1. 10,000 uwsitesnndn O 2.

[ 3. 20,001-30,000 1™ O 4.

] 5. 40,001-50,000 1 L] e.
BTN

O 1. vnBeu 78 dnfnm O o,

O 3. wilhewBsenay [ 4.

O 5. 5udna [ 6.
ADNUNINNIATELAT

O 1. Tan O 2.

O] 3. weiv3e/ wdihe

23-27 U

Une. / Ung.

=

gandnifsayeyms

10,001-20,000 1
30,001-40,000 un

49n41 50,000 LN

41311N13/573@UnA

INAGIURY

(1)) S = )]

ANTA



' = ° a o o a &
AAUN 2 ﬂ’]ﬂ’u\lLﬂEQﬂugﬂLLUUﬂq?mmﬂuifﬂsﬁ@

1 =3 1% o Y o 1 dgj ¥ =
Musindanudaninusssialdfinnndesinealn

131

ARAIN

@ v
LU

81989

=3 v
LAUAIE

1289

laliusng

1 (=3 v
Taiiumas
[g9Eq

|
Yy aal

1.N5T0RuUANIE AN WAL WEeIdATY

)
Yy aal

2 suiinazidendansAuininmaunedull desr

|
v A

3. dudnaziauuligensduAnau egiane

4.n1370RuAN MuTIN9asINAUAN D eI TN AAN

ANFUU

5. duaunawiuiunisdalth suiluanuguetemiis

T
a

6.gUunnAuA M NUNEY waznennla HugdAny

ANFUHU

1% o

A4 o nve v 3 o = N
7.meau”lmw@gmﬂmmaumm AUy duazduan

. A 9 =
MnanTedenalan

a

o o o

8.4115Ua1 AUA ﬁﬁﬂ@””lummmmmmu,uu viga luiflu

a

U
AuANANgn Naznnldunanalals
=]

k7 T
y Ao = o

9. suinazdeduinfiiinsAudnniluisanaesauia

Ugzna

10.n79fa1tlaflunanssuluinanalaginiuday

o o & o oy A
11.2UNNALTDAUATNNAATIAN

12 aulinandelilesneqmniig

aa v a ¥ v A :j ° Y o
13 . HAUANANNNAIEAINAUA LHLAEN AauLNNATIIN a1

Sanduau

T T
v =

a aa o 3| A dl
14.m?ﬁ’&uﬂﬁ%mﬂ’]ﬁ‘ImquN’mVl@ﬁNﬂ"Q?JL‘]JuV]’NL@’rﬂm/]

aa
ANgA

15 Juinazfi@efiniviuasteesiios 1-2 160

16.unpfedudeennigendendiazludeltilas

A o = v A P o o \
17 \HadunuduA1vizanmauAntuaey susinaslyd

(%

wlasul i @uanvisen s @uanan

£2

18.1laazfasTAUANANTW SUNLNENNINEINATIER

= |1 al a; 'S dl
vsaludaninefimangn




132

ARAIN

< v
LAUAE
B98I

=3 v
LAUMIE

18

1 (=3 v
lduiumas

Talitiusag
[E9Elq

o Y

= A v o A A s oy A
19.@ugﬂﬂ@1«éﬂLL@:ﬁ[ﬂuLmuﬂ‘Uﬂqﬁ‘L@’ﬂﬂsﬂ'ﬂ@uﬂ’W]LLﬂ@ﬂ

Tuyd

20.71139 21Tl TIuAAN NN N AN AUA N TLIS

o = A4 4 sy dad
21 ULDNALLIAINDRDNAUATNANAALAND

22 dusinazaeduAnlnenldldAn lnsnseene wie

¥ o o

23 luf e fnaesguisiulifasdedinnviuade auundu

Wnanuquuan

|
v A

24 futeuteAuANNeanaMNEgI4n

o o A d’l a v 1 d‘ Yy 1 o
25.'?11&&1ﬂ@tL@@ﬂsﬂ‘ﬂ@uﬂq@E’]\ﬁ"ﬂUﬂ@UL‘W@I‘VIQNF’W’WﬂU

Rungdely

o o e o a A e
26.2UNNATTRUDIANNTVULANNLALIT D

v a

v o 4 o A v o A
27.'ﬂuﬂ~m@$°ﬂ’ﬂ@uﬂqwﬁmimmﬂ@\ﬂqiﬂu’]sﬂ’ﬂNq

v

28.4uNazAN TN AN IR UAN NS LE e Tl

= v & 4 o 9 Y A e
29 IWAAIMNUANUANE 'ﬂu@d*ﬁ@@uﬂﬂui’]uwm\‘mu

'
¥ a o

LAZAINAUAINFNGTIY

30.FNATINAUAINA AT NUNUINRUANANIZATU AxH

=)
e

o g
UAMALNNATNER

1 2
=) 1 4

31.8ulnmsg U wazaaud luduAnnduTereuinegs

17 17
o q/aslqdaw 1 4 a v A

32 4uazfAndulaTeduA1aa1999al IneTeduAviae

a v Ao Y a 1 e N as o
ATVIAUATNDAULABLAIAAITIANTITUE A AANNALLAN

(]

o & o9 = A
33.2UAYTATIN LLNuﬂq?sﬂﬂluﬂzL@ﬂ@]T@Uﬂ@'ﬂﬂqu

et

v

34 duldaunsneuifluiAslunisaanTaduANN

s
ANNINANAA

35. 898Ul AnaneaiuNAn TN nwinle Bevinliidu

ABNAVALINNINALLYNT

|
v a ' 4

36.91AN9A9AUAINGINTIAZ ML T ANNARNI NG AE)

]

17
o o =

37 duinazinsAuAiTuTa UL udn uazsinazdans

AuATANS




133

P Lﬁ?‘;ﬁzﬂ WA L8l 9 st iudas 'lainlﬁufqzl
BENEN BENEN
38.auinazlilalanunisquane W Ruwinlusin
39 Tneinlilud Suinazdedusniitiannwangs
40 sunaziBendeduinfislnaignninduau
ﬂqmwﬁ%ﬂ%quma v oadlu O ﬁmmﬁuﬁﬁmﬂmmﬂm
AU 3 ﬁ’mmLﬁ'mﬁwmmauﬁﬂ/ﬁmiﬁﬁmﬁLﬂuﬂ@:éﬁﬁﬁm'ﬁuﬁlﬁyﬂ’mﬂmum
vuBeRuAA B mssinnlating (maulFnnnngn 1 da)
. lﬁ”m’hLLazm’%mLLﬁiqmme O 2. idtestlszs
[0 3. widesdnens L1 4. wamsusfguaiionssos
[ 5 Amnfiu ewnsais [ 6. qinsnifivin
[ 7. fudszmiuemsuantinu [0 s wisedldlni @du, 73)
O 9 wesiaes / vesmnusiatinng O] 10. @awas MP3 aneund

L1 11, aewillnag / diinalusiaiBen

L] 13. antusanindenis

O 12, anudsumanueny

L] 14, unewnaying / vieainien / gt

[1 15. gunsnfaidnvsaiind (Insdwitlatia, AeninimesTiintia)
L1 16, WY oo
AU 4 AodNanfudan Mlsynaunisinaulataduan

Mulalddelszinnladssnaunissinduladagdusniing (mauldninndn 1 4a)

L1 1. Ineviead
13 3w

[1 5 Fedeauaaulail/ duwmesiis

o°

2.
O 4.
O 6.

[1 7. deynna (Weud Atlesiewauaiin) [ 8. fuq

v d a e

NUIRDWHN
Magazine / Uneidns

WLNGNLANEl

*AUNIFRILLUFALAIN* 2auAT HiANsINEoATY




134
UsziRgideuineninug

weLen Yysiades iadeTuil 20 naadniew w.a. 2530 Amindedln dusa
nsAneszivlssufnwnauiulazaaulatsaInlsuieuase uninenasidedlui Tul
n15fnyn 2548 wazdusanisAnwiszaulsgartudie avinguarinsiing wangns
Msanseansndin amgansarseans wagdearsuiary uninedusssumans lud
n13AnNw 2553 deunladn@nwisalussduuSyaumtadin a1vivitmaaians ngy
Fmsdnnisnisdeansuuuysans Juil 3 angimamans guiadnsaiuming1ds el

ANSANY 2555



	บทคัดย่อภาษาไทย
	บทคัดย่อภาษาอังกฤษ
	กิตติกรรมประกาศ
	สารบัญ
	บทที่ 1  บทนำ
	ที่มาและความสำคัญของปัญหา
	วัตถุประสงค์ของการวิจัย
	ปัญหานำการวิจัย
	ขอบเขตของการวิจัย
	นิยามศัพท์ที่ใช้ในการวิจัย
	ประโยชน์ที่คาดว่าจะได้รับ

	บทที่ 2  แนวคิด ทฤษฎี และงานวิจัยที่เกี่ยวข้อง
	แนวคิดเกี่ยวกับเจเนอเรชั่นวาย (Generation Y)
	การจำแนกลักษณะและความหมายของเจเนอเรชั่นต่างๆ
	ความหมายและลักษณะของเจเนอเรชั่นวาย
	การทำการตลาดกับเจเนอเรชั่นวาย

	แนวคิดเกี่ยวกับการตัดสินใจซื้อของผู้บริโภค (Consumer decision making)
	ธรรมชาติของพฤติกรรมผู้บริโภค (The nature of consumer behavior)
	กระบวนการตัดสินใจซื้อ (Buying decision process)
	ประเภทการตัดสินใจซื้อของผู้บริโภค (Type of consumer decisions)
	รูปแบบพฤติกรรมการซื้อตามความเกี่ยวพัน และความแตกต่างของตราสินค้า
	รูปแบบการตัดสินใจซื้อของผู้บริโภค (Consumer decision-making styles)

	แนวคิดเกี่ยวกับบทบาททางเพศสภาพ และพฤติกรรมผู้บริโภค (Sex roles and consumer behavior)

	บทที่ 3  ระเบียบวิธีวิจัย
	รูปแบบการวิจัย
	ประชากรและกลุ่มตัวอย่างที่ใช้ในการศึกษา
	วิธีการสุ่มตัวอย่าง
	เครื่องมือที่ใช้ในการวิจัย
	การวัดค่าตัวแปรที่ใช้ในการวิจัย
	การตรวจสอบคุณภาพของเครื่องมือ
	การเก็บรวบรวมข้อมูล
	การวิเคราะห์และการประมวลผลข้อมูล

	บทที่ 4  ผลการวิเคราะห์ข้อมูล
	ส่วนที่ 1  ผลการวิเคราะห์ลักษณะทางประชากรของผู้ตอบแบบสอบถาม
	ส่วนที่ 2  ผลการวิเคราะห์รูปแบบการตัดสินใจซื้อของเจเนอเรชั่นวาย
	รูปแบบการตัดสินใจซื้อของเจเนอเรชั่นวาย 10 กลุ่ม
	รูปแบบการตัดสินใจซื้อของเจเนอเรชั่นวายชาย 10 กลุ่ม
	รูปแบบการตัดสินใจซื้อของเจเนอเรชั่นวายหญิง 11 กลุ่ม

	ส่วนที่ 3  ผลการวิเคราะห์ความเหมือนและความต่างของรูปแบบการตัดสินใจซื้อของเจเนอเรชั่นวายชายและหญิง
	ส่วนที่ 4  ผลการวิเคราะห์หมวดสินค้าและบริการที่ใช้เป็นประจำและตัดสินใจซื้อด้วยตนเอง
	ส่วนที่ 5  ผลการวิเคราะห์สื่อที่ใช้ประกอบการตัดสินใจซื้อสินค้า

	บทที่ 5 สรุปผลการวิจัย อภิปรายผล และข้อเสนอแนะ
	สรุปผลการวิจัย
	อภิปรายผลการวิจัย
	ข้อจำกัดในการวิจัย
	ข้อเสนอแนะสำหรับการวิจัย
	ข้อเสนอแนะสำหรับในการวิจัยในอนาคต
	ข้อเสนอแนะในการนำผลการวิจัยไปประยุกต์ใช้เชิงวิชาชีพ


	รายการอ้างอิง
	ภาคผนวก
	ประวัติผู้เขียนวิทยานิพนธ์

