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## 428 51520 28 : MAJOR ADVERTISING

KEY WORD : BRAND EQUITY / CONSUMER EVALUATION OF BRAND EXTENSION / BRAND
EXTENSION . AKARAT LATAWAN : CONSUMER-BASED BRAND EQUITY AND CONSUMER
EVALUATION OF BRAND EXTENSION.THESIS ADVISOR : ASST.PROF. SARAVUDH
ANANTACHART, Ph.D., 111 pp. ISBN 974-131-068-4

The purposes of this study were threefold: (1) to measure consumer-based brand equity
at an individual consumer level, (2) to examine the difference of brand equity between high-
involvement and low-involvement products, and (3) to examine the relationship between consumer-
based brand equity and consumer evaluation of brand extension. Questionnaires were used to
collect data from 400 men and women aged 18-45 years old in Bangkok. Pasteurized milk that was
line extended into drinking yogurt was chosen as the representative of the low involvement product
while passenger car that was line extended into pick-up truck was chosen as the representative of

the high involvement one.

The results showed that, in the pasteurized milk categories,Meiji had higher equity scores
than Foremost. For passenger cars,Toyota had higher equity score than Mazda. As tested, the
equity scores of the low involvement product were higher than those of the high involvement
product. In addition, the brand equity scores of low and high involvement products were
significantly and positively correlated with consumer evaluation of brand extension. That is, if the

brand equity level was high, the consumer evaluation of brand extension factors was high too.

Department Public Relations Student's signature...........ccooooiiiiiiin
Field of study Advertising Advisor's signature...........cocoeiiiiii
Academic Year 2000
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WHUATWH 2.3 - The FCB Involvement Grid
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wAZUAIANN T IAIN LU LRRUDNNAINANININMARAL  (Pre- test) Aulssmauid

Anwnssmdeuiunguneeelun@dy A 20w uasteaf lAuLiudgs
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wuuaeunNRnsdeAnuvnng ldetinsgniasuasdaaunudnglssass unnsidn

3.// aglj 1 all I <3 ¥ a ]
AINUNBUNASUNITINULRY R mall

nsIpARauls

fmsUAudusazatafinsasusuas e el sl Az LTl

1.AndARsAuAN lulaaesuFlna (Consumer-based Brand Equity)

1935 lun9inAnuAInad@nA luyuNaasiislnn - muunAnTes  Keller
(1993) dununady AN IUAINAUAY (Brand Knowledge) Fatlsznavdnasauls 2
a¢i19A8

- NATRsEUing lume1&uAN(Brand Awareness) Fagnuns09nlEann
n33canlelumINduA1 (Brand Recal) waz  nisananlilumsndudn  (Brand
Recognition)

- NANEIYRINIIAKAT (Brand Image) Fagnunsndaldann
ANLILNTS (Strength) A3NTaL (Favorability) LAy AN LENANHULRNIZHY
(Uniqueness) 289ANANAUSNLATIZ LAY

2. avAtsznavlunislssiiunisrengnan ausn1egLsing

1% Y a

Tadaemlsrnanluni1sss i un1s1878ns I AUANUBNELTINA ANNLUIAAYDY

a

Aaker way Keller (1990) @atlsrnaulilsag aannduiusiuassnils:lamiaasns Auan

o

(Brand Attribute Associations) YAWARNNAIAINAUANAN (Attitude toward the

'
o ada a

Original Brand) VALARTIRaRI AUATITENS (Attitude toward Extension) n135u304
ANENN NN UEN8 M ARAN (Perceived Difficulty-of Making the Extension) Way
B9FUIENOUAINILIAALAY | Keller uaz Aaker (1992) lugdouaasnisiudnamany
NN N AR UAN Tt 8L (Perceived Fit of the Proposed Extension

with the Company)



50

LS IR ALY

NISINAMAIATIAUAT

1.ﬁ’]muLﬁﬂﬁmmimwﬁﬂg’ﬁlumﬁuﬁﬁ (Brand Awareness) el 45anng
ananl@lUmINARAN (Brand Recall) way n13=ant@dluman@uan (Brand Recognition)

(HUNUN UFWUSUIUUIA, 2542)

dl =X Y o dl & ¥
1.4 WHWADN. ... Arudandvialating
s ¥y AR R @ o o
- AFAUANUNDSLTIRAUALILIN 3 AZLLUY
5 v AR =2 @ o o
- ATAUAIMUN DN A UALNADS 2 AT
a v dld =<K o dl
- ﬁﬁ'q@u@qmuﬂﬂﬂl,ﬂuﬂuwaqﬂ 1 AT
1.2 ANEAN. o fiviativanly
- FAnwazpaugn 1 AT
1Y o A a
- 11@ N NI ARUNA 0 AT

2. monnmednananenilunsdud1  (Brand  Image)  Uszneumas

asAtsznay 3 wsenis laun Aanuudaunge (Strength) ANTaL (Favorability) was

'
a v =®

ANNH  LenanmadllanIzfia  (Uniqueness) 289A NdNRUSIUATAWAN @9 Keller

1 v v 1
(1993) IAauadinannsan Munmnsdnldvatsuuy etifeaduningdnnazaiusaL

v
LA

=K o £ ¥ =KX A 1% o ] '
UBANINTZALNIN umﬂ,m AN LLE,JJC]'QE['NL@@ﬂsl‘ﬂll’]ﬁlﬁ"lﬂLLUUN’]ﬁli’m’)uﬂﬁ‘m\IWﬂAﬂq

1
v A

(Rating Scale) wiii 5 32At IWAUANNIZALAINIAHINUAIUA LA AT

R CHEHARER Tafiiusineasinad
5 4 3 2 1

N .

AN Welln
5 4 3 2 1

TAALALNNN WiNaUAUSEaa

5 4 3 2

—_
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TeAnANTRI89AWAT (Product Attributes) Mixnldlunsnn azldunann

nNnaday  (Pre-test) ﬁuﬂizmsﬂuﬁﬁa”m:rm:l,uﬁ@uﬁumjuﬁthq e luAuAN
Ussinmunnainesled anuantAnldlunsaa 1 Sosessand anuansnanes
ussaffouel  pananh@efazesiite  earnduATLIAY  uazANTuATE  TuAuA)
Ussinmsnens  Anuauiindlunsonldud  arnaidefievesiie  aussauzaes
eieaens AoANAN AnmATAaNBRsALEBNG Ay AvNgatN AuFuilunag
ANUATUAN LB ATAANATVRAY Minswaalnglidwineedoy N19MITMINT WA
AuAN (Brand Awareness) bazninansndlimnsnd@uwan (Brand Image) iy
nsinasalsenatlunsisziiunisaenansdunradgusing

1. AHANAUEIUe9InUse Temiuaemsndnan (Brand Attribute Associations)

AgldArnuilaneiln (Open-ended Question) NN NNEAALATERILLLLABLINNNLN

| |
Il ada

ﬂQﬂﬁMﬂﬁﬂQm@ﬂ@uﬁq Uas NAUARNNFBRINAUA WW&J(Aﬂﬂude Toward the Original

b

Brand) Falunnadnmnaes Aaker ez Keller (1990) HH1RITALLLNIAINAIUL TENU

£
v A s o

A1 (Rating Scale) WU 7 3y s luwanddeisRaeinulaslildunsdnuuuunmns

dqulszunniAn (Rating Scale) WUy 5 s¥au TWARANINT ﬁum’]mﬁmﬁuzﬂm@zﬁﬂ

&Q
&he

ANIN LeisNn

5 4 3 2 1

1
aaa

2. WAUARNNAAATIALAINVEINE (Attitude toward Extension) Feldumadn

1
v aA

WUy 5 92U TWAUATMNIZAUAMNINEITRUEILAZAN Al

a 1
ANN BEINTN
5 4 3 2 1

L =
TRLUUDAU laitauiueu
5 4 3 2 1

3. nMafudtemnnennlunisueens@uan (Perceived Difficulty of Making
the Extension) Tfu1msdnuLy 5 seau Tumuﬁﬁﬁ'd@zﬁummLﬁmﬁu@;maw‘i"] i
Wiugneaenads Taiifiugnanginda
5 4 3 2 1

T aonadeoyunnifluies Tawiusiasldasls
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5 4 3 2 1
4. NM3FUETINANINNNZANTENINATAUAN NN LT (Perceived Fit of
the Proposed Extension with the Company) Tagldunnsdnuuy 5 s2au TuduA i

FTAUAYININENRLGINAZAT ATl

1
=

MHIZANNINNGR 13JLM3J’]$ZQ3JL@EI
5 4 3 2 1
1% dl 1 ¥
ARARAXNDININNAR 1&]@@@?’]@@\%@?]

FENINLTENTLEARA U
5 4 3 2 1
TunsAnusaimnanesrtlsenaylunistssifinnisaenamnsdusnresguiing

6 a

Tnseas e luesiilssney TrunRRTRanAuELRY (Attitude toward the
Original Brand) ViALARTTARAT RUATIdENe (Attitude toward Extension) n135u304
ANEN NN UL RIIEUAT (Perceived Difficulty of Making the Extension) Laznng
?ufg’ﬁqmmmmmmwdwmiﬁuﬁ’ﬁﬁmmﬂﬁuﬁﬁm (Perceived Fit of the Proposed

Extension with the Company) asminviniu
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nsaAsziuaslszananataya

Flernnisfuteyansumusuaitldiimunls gadalavinnsassia
(Coding) Lm:ﬁﬁmﬂizmmN@%ﬂgmﬁqmmﬁlmm@uﬁqLmé‘r Tneldlsunsudngag
SPSS for Windows 24140188 UA N NAT ALLILNNTAAINETIFan 704N (Descriptive
Statistics) Lﬁ@@%mmﬁ”ﬂwmmmmﬁmﬁqmm IngliAnFeeas  (Percentage)
dsznaunisesunedeya warlianmainsziliauny (Inferential Statistics) 4TA
AnduAus LN esdU (Pearson’s Product Moment Correlation Coefficient) avans

t-test MAMNANTUTIZNINAIUTA AR INANYAF 1Y



ung 4

NANISIAE

=K dl 1 a % ¥ a a

nsdAnwEes  “AnsAndud lwlaeesdisinawaznistssiiunisuenengn
AuAnaesdising « Tuail unisdudedmalealduuusaunia (Questionnaire) &
nausatntuyrnarialifenduegluannngammamiuas e1gseudne 18-45 1 Tnavin
nsuanuuuAeUnIN AMuINAY 450 qn aeHuuuasUaNNRAIREUATLEIuANYID]
asnsntianldlunistszananaldaiuiu 400 1n (Aaflufeasy 88.9) Tnanislsyunana

a Y a o :// dgj 1 2 ! o d”

wardinasiteyalunisidunian aaxnsnuuigliiudou sl

AUN 1 ANHUENNANULTETINTVBNGNFIDEN

] dl o/ 1 o dl 1 a %

&9u 2 uan17inAFULs luEadAMAIRIIAWAN

A9U9 3 NANNIAATWAINTIALAN

! dl o ! o a =2 ¥ Y a

d9un 4 uan13dpeFulsludauaasnislssiiunisrenenaduAn ez lng

4971 5 NANTNAGBLIANY AT

1. ANHMENIAIULSEINNUABINANAIRELNT

LW
NANFNBLNNR UL 400 AU Aoulniflumeanceanuau 223 au Anduienas

56 waziluwAtigauaw 177 A Anduiasas 44 (9n031eh 4.1)

A15199 4.1 WAPIRIUIULALSDEALUDINGHNAIDENINUNFNNLNA

LA AU SRR
ifald! 177 44 3
EIAIN 223 55.7
79U 400 100.0
angl

ANy aTaINgNAI9e9 AN 4.2 WUIN NgNFNetNINanYIzdne 18-29

| a |

T wnngn Aawllu fasaz 49 sasasunAadasanysyndng 34-45 1 Anflufasas 41

q
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A19199 4.2 WAAIAIUIULATSREATUDINGNAIDENITUUNAINDE

anel ITUIU Sasaz
18-21 1 78 20.0
22-25 1] 63 16.0
26-29 T 52 13.0
30-33 1 41 10.0
34-37 1 85 21.0
38-411) 32 8.0
42-45 49 12.0

994 400 100.0

STAUNSANSN

a a

TuidresseaunIsAnEnaesnguaaedng doulunieslusyiuaindnifSynyes An
dueaas 49 seeaennme sautByas awau 176 Au Anduianas 44 uaz s2AUge

a

nALBtyunms A 28 A ARdluiatay 7 AeTaazidanlunnen 4.3

AN519N 4.3 LAFNAINIUUATS DA TRINANAIDENIUNFANNTEAUNITANEA

NsANENEIAA AU LG
FnansTaeid 15 3.8
PEIE A 18 4.5
Yseuilans 96 24.0
G B STl Te W ERI NIV 67 16.8
By ms 176 44.0
genanifSeynynes 28 7.0

79U 400 100.0

seladiunmnatRau

AINANNN 4.4 aziiudingusaetedaulugisnglipingn 10,000 um a1uau
177 AU AAuSReAY 44 7098987A8 PelaFaus 20,001 U Aull Aefludasay 33 uay

312189211919 10,000-20,000 L AaLiusasay 23
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ANSINN 44 UAANAIUIULAZSREATIRINGNAIDENAUUNANT AU LA

AUnIFaLADY
elagiumnsatRau U fasay
Finnn 10,000 LM 177 44.3
10,000 - 15,000 1N 58 14.5
15,001 - 20,000 1N 35 8.8
20,001 - 25,000 un 78 19.5
25,001 - 30,000 1 23 58
9n41 30,000 LN 29 7.3
ERBY 400 100.0
VTN

NNAUNTINTRINaNFI9ENY ddulunidsznauendn gaiadousn Antluienay

o =

31 9e9asNnAe TNBuWInAne Anilufeasy 23 uaz 1EMeNTY Fasaz 19 (AAN91NT
= o o

dqjcv = a a o Y a @ Y %
4.5) UBNAMNULNNDNTN TUIITNT ﬁ‘gqgﬂﬁﬂ@ uariuane Asllusesay 12 1988y 3 LAy

v o o/
TREUAT 8 MINAIAL

A19199 4.5 LAAIRIUIULALSREATUDINGNFALDENNINUUNATNAVTN

21TN AU jasaz
§UTTNT 48 12.0
3394UNAa 12 3.0
9INARIUAQ 122 30.5
UTEaNTU 76 19.0
FUAN 33 8.3
niFaw/InAnen 92 23.0
A7 17 4.3

EAEY 400 100.0
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ADTUNNNTANTH
nansetdauluny A1uou 265 au AndluFenay 66 Nanunmian wazngs
Faeing A 119 Au Andudeaay 30 Han1unINaNsd u@nmn‘ﬁmﬁuﬁq@ﬂ"m AU

13 Au Anufanas 3 Hanwnaw vel/ang (9R19199 4.6)

A19199 4.6 WARIRIUIULATSDEATUDINGNHIDENITUUNANNADIUAIN

AONUNN AU FREaY
Tam 265 66.3
ANTA 119 29.8
uein/ang 13 3.3
A1 3 0.8

79 400 100.0

2. uan15AnsaulsludIuARINIsINAMUAINSIAUAY

Fausn i lunsdsunseil dsznaudas ﬁQLLﬂ@ﬁLﬂumﬁﬂi:n@ﬂumﬁmmm
M3NAWAN (Brand Equity) 38  A27x5lWAsIAWAT (Brand Knowledge) 18451i3lne Ex
dsenauliéiag (1) nnemszuindlums@uan (Brand Awareness) sznauliléiag nissyan
16 (Recall) way n13aAan L (Recognition) az (2) AwAnEaingIALA1 (Brand Image)

Usznavllding Aanudeunda (Strength) ANTaL (Favorability) waz ANNTeNansEng

'
¥ =] '

@NNZFR (Uniqueness) 289ANANALS lng1auAn Beazuiianisunaualy 2 dou Ae
o dl 3| [ o U = % a % 6 o
Foutlsiiluasdlseneulunisinamainsdud lududntssinnuananesled waz 6o
wlsiiluasdilszneulunisdhaniaansdudnludusailssinnsnaus

a L

1.mim‘izuﬂ'ﬂ§luﬁlﬁ‘ﬁaum (Brand Awareness)
o = % dl ¥ o ¥ < !
nanszniniluman@uAn (Brand Awareness) WNendeasiuasinduudsneangs
= i o X o o o Y a =
ap9n9@eN g luiag AN INan TegadnandsiuliiivannacmaINsoueedL3inad
azugnuezasdud g ldteulanuansneiu  nisnsemingluns@udnilsznaulisae

n13s¥antsl (Recall) wazn13ananlé (Recognition)
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- M95eanla (Recall)

Y a

Wupnnannsnaesdisinalunisssaniensdusntaalingusneteiinians,

a

!
o £

wAnFan 3 avia Tnagieniinnadudusun 1 azld 3 aviuuw dusu 2 16 2 Azuuy uay

V)

o o

uAuN 316 1 AzLuL

- n1ganala (Recognition)

1
v a

duiunuaunInaesdislnalun1sNardudunan 1w LLANA T AUANTIHIUN

o

a % ai o OI 4 1 o [} a o rdla % o‘glz
AUTUALATAITNLNEINURN Iﬂﬂ@'?\l AIBEINANTNHR AA N ﬁI@IﬂﬂJ@QuNW’]@LQ'ﬂﬂﬁ‘GﬁVN

N RNo

a ¥ a 1 dl [ %Y 1 o ] ¥ a ¥ v A
ATIAUAT LAZAUATAITNLNEINUAN IVﬂQNMQ‘ﬂH’N@]ﬂ’]WI@Iﬂﬂﬂ\‘]ﬁl?”l’&uﬂ’] ALY AT

in'le

=)

¥
UM

D)

4
UNWIRLADS b5

- nIssEaAnte (Recall)

Tudwinlszinmunmnaaeslednuds  Waldingusnetetindausmnaiaeslsdn

o

n unnnawesled Meiji gaiindaiudusuniiens 163 Au visaraluieuar 41 Tnad

©2aDe

> Y A - = =
AZLLUUTIN YN 3 AUALAR 755 ASLLU IummxwuuWﬁ@L@ﬂﬂ?Sﬁ Foremost Qﬂuﬂﬂ\‘]lﬂu

FUAUNUTIRNUIU 83 AU AALTUERAY 21 HAZLUUINGY 3 SUML AR 567 ALY A4
- 4

seaziaen 1l PN919N 4.7

A9 4.7 ANSILAAIAIUIUS DL R BALANDALUDINITTEANDIASIRWAUSELAN

4
UNNWIRLADS L5

v o o0 [~ Qs ar o [~ a % o o [~ [ % a
ASIAUAT  UNDNLLIUAUAL WNOGUUAUAY UNDHLUAUAL  AZLUUTIN®

1 2 3
Meiji 163 102 62 755

(Fataz) (40.8) (25.5) (15.5)

Foremost 83 118 82 567

(Fasaz) (20.8) (29.5) (20.5)

o o

UNBR - AUALN 1 16 3 Aviuu dudALR 2 14 2 Azuun wazdudun 3 18 1 azuuu
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- ﬂ"l‘i@ﬂ'ﬁﬁ‘lﬁ(Recognition)
anmaadt 4.8 ludauaes n1sansnld (Recognition) NUINNGNFRBENANNITD
ansdnunzaswanTusuanesled Meiji ldunfigndiua 359 au Andufenas
90 slummxﬁﬂ@;uﬁqmmﬁmmammﬁﬁﬁﬂwmmmmamﬁmv‘fuuwmw@ﬂﬁ Foremost &

21101 317 AL vizaAaluiasay 80

AN9199 4.8 LEAIIIUIULAZIDERLURINIGA ﬂ'ﬁ'ﬂﬁﬂﬂﬁda mﬁmsﬁuuwmm@ﬂssﬁ

ASIAUAN gan laigan
Meiji 359 41
(Faaaz) (89.8) (10.3)
Foremost 317 83
(Feeaz) (79.3) (20.8)
SOEUARIULAASN

- n1gseanle (Recall)

ludanresdudnlssmsneidayans elinguseteindenauidouson
550 nqusatielinds snensl Toyota TUSUFLA 1 S wuau 133 A vdeAniduasas 33
Tnefizunusanma 3 Sudu Wil 623 Azuun lusnizfisnaus Mazda gninfadusudy
A1 4wau 12 au vieAaidhufenar 3 uazilaziuuaanic 3 Sudy 89 Azuuu A9
measidenlumsed 4.9

M990 4.9 M99 Lmmé’ﬁmuLL@z%’@ﬂazmmmsszﬁn'ﬁam’mﬁw’ﬁﬂsxmwanﬂuﬁ

as1AuAt  dndadludusu dndailudusu 2 dndailudusu AZLUUTIN®
1 3
Toyota 133 70 84 623
(Gazay ) (33.3) (17.5) (21.0)
Mazda 12 19 15 89
(Foaaz ) (3.0) (4.8) (3.8)

o o

UNEIE] * SUALN 1 1 3 Azun Sudun 2 16 2 Azuuu uazdudun 3 16 1 Azuuu
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- n'li’Qﬂ'ﬁ'\vlﬁ'(Recognition)
Lﬁ@"lﬁﬂ@'yrﬁTfmﬂ'fN@umﬁauﬁwmmﬂuﬁ Toyota WAz Mazda WUINGNAIDLN
amsnansAIAuA1Tes Toyota TEnfigasnua 394 au Aniludenas 98.5 uazll
aansnmaugnifies 6 au Anwlufenar 1.5 lusnsiinguetneduau 326 au viedn

ufasiar 82 aAMNI0ARINANHILIBIRINAUAY Mazda 16 (9R19197 4.10)

a ° 'Y ° a v 'a
M99 4.10 LL'&ﬂ\?@ququuﬂgi'ﬂﬂﬂgm'ﬂﬁﬂ’]?qﬂqq‘lmu’NUW'\ﬂ‘ixlﬂW?ﬂﬂLIﬂ

ASIAUAN gan laigan
Toyota 394 6
(Faaaz) (98.5) (1.5)
Mazda 326 74
(Fatiaz) (81.5) (18.5)

2. nMMnaneailunsI&uA (Brand Image)

1
¥

nanszuing lums duAnvasiUsinainanA AN LS 1R AuANNag 1w
ULEIANNTIANTDNELTINA TeaNANAUS lunsAuANasin Idayainaaiums AuAgn
dvlifanguaeaniadonles (Node) lupaiumssan dutlsznevlildae AanuuNnesinem

a vy a Y a % [ 1 d” a dp ]
panduANsiefLiing  lnsasinduriusmaitiazanunsainnaulilunnaduuuuazazdang
saAuAnHurIe9ELAT  aanandnsnizawnsdudtastiznenlilden avnudeunss
(Strength) ANNTEY  (Favorability) AR NH@nanEndanizfia  (Uniqueness) @9ld
AUANTTRI89AWAT (Product Attributes) M luNaINNNIMAaaL (Pre-test) Tetlsznauliléae

(309999981 V9997 7TuT AoMUEieNanestivie 1A Lay ANTLENY Taauiianisuans

uannsadtiludanaesunnaEeeslsd uazsngusdoulAna



61

4
UNWIALADS L5

- ANWANLNSY (Strength)

TugumnsasdilsznaudesluFesnnuniunss 1esdudlssnnuuniaiaeslsd
WU UENALReFlsd Meiji flAnieds F0snnnuidedetesiive (3.89) In&AsaiUA"RAY
9893035417 (3.88) (@miwﬁ 4.11) i@qmmﬁﬂmﬁﬁm%(mmﬁﬂ 3.66) AINNANIIAN
(cﬁhm?n'ﬂ 3.55) LATAINTILANY (ﬂ"]Lfﬂ'ZdQIEI 3.44) AMNAAL

fmsUludoueauamnaaniled Foremost T aaftlszneuiidAniedsunnifly

o o

o o & - ) s Ay a ' A
AUALILLIN AR ?Nﬂﬂi:ﬂﬂuiumumﬁmuﬂLﬁ@ﬂ@ﬂ@x‘lﬂ‘wﬂ (3.92) AUALIARY AR ﬂqL@@ﬂiu

o o A

(3099099615 (3.87) BUALAINIAE (F9NTDNLIIANTANN (ARAY 3.79) AN

VA (ANeAe 3.61) LAZANINANIIAT (ALRAY 3.60) ARG

al 1 al [ 1
A199N 4.1 LL'NGNFﬂL’il@ﬂ%@ﬂ@ﬂﬁﬂigﬂ’ﬂﬂiuﬁ’luﬂ’ﬂuLL‘HQLLﬂﬁQ‘H’ﬂ\?UNW'\ﬂL@@‘;

(L]
UNWIFLADS 15T Meiji UNWIHLADS5 L5 Foremost
asAtlsznavluitag AR ATieaLL ALRAE AL
ﬂ’J’]NLL‘ﬁ\‘ILLﬂé\‘I mmg’m mmg’m
SATNFIA 3.88 0.75 3.87 0.80
U339/ TR 3.66 0.77 3.79 0.77
fvferindeiie 3.89 0.72 3.92 0.84
ANIIAN 3.55 0.79 3.60 0.78
pYUANE 3.44 0.81 3.61 0.83
3.68 0.57 3.76 0.65

wnnemg unsdeldnnsdauuy 5 sxdu Tnad 1= 9xiuA1gn uay 5= 5vAugagn

- ANTaU (Favorability)

asplsynavtias luEaanNTaul WananAITen 4.12 azmiulfian ANnsuu

A0

o o ] A

agailuduaunnis (3.91) AdusanIAe

DD

wdLaaslsd Meiji asAdsznaufusasns NAia

ANNUNTADATRNEWD (ARAY 3.83) ANINANENINTBNLIIIAATUYT (ANLRAY 3.58) AN

o

ANANTLITNAN (ALRAY 3.57) WAz ANILANE (AN1RAY 3.41) AMNAIAL
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1 '
o o

! ' ij/ o aa =
Tugdqureaunnigaaslsd Foremost 1l asmlsenaviinaaasuinludusiy
WINAAB ANNUNTENRR9E D (3.87) SUALARNIABITEIIBNTATR (3.81) SuUALAZH
1HunFesrasaNiuade (3.70) ANNNAININTAILIITUNA (3.61) uazdusugavine laun

Fjﬂmqmmﬁmﬁumm (3.51)

=i ' al ' [ s
A1919N 4.12 LAAIAN maﬂmmmﬂﬂiznau‘lumum’mﬁ@ummuuwmmﬂﬂw

P a 4 g
asndsznavluisas UNWFLAaSL5E Meiji UNNWIALADS 15T Foremost
ANNTAU AR Afleauu ANLaas Aileau
NASFIU NIATFIU

&9 a9

il 3.91 orrard 3.81 0.80

AYTNAIENIN YL oW 3.58 0.77 3.61 0.79

ANNUNITANRA9T A 3.83 0.66 3.87 0.80

ANNHANAIILIPIAY 3.57 0.81 3.51 0.76

ANNTIUANE 3.41 0.80 3.70 0.77

3.66 0.57 3.70 0.63

wnnee lunnsidaldunadnuuy 5 s2iu Tnam 1= s2Aumge uay 5= s2AUgNgn
- AMNA@NANHALRNIEA? (Uniqueness)

1 dl & 1 1 = [ a‘ % dl
ALRatTevadALsznaveas ludanaaaANEIeNANEOlanIZFa TWANT9N 4.13
N . — i T U
RaUNNNgLRaslad  Meiji WuIlEesTesANUNTeNevesEde  AAeasdusuiunile
(3.70) AN e LnedFlsznaunIeAIusaTIR (3.52)  arsusanliun aerlsznauluEas
WAIAPNANANLIAN (3.34) ANviuaLiy (3.27) LLazﬁuﬁu@mﬁmié’LLﬁ agAdsenayli
(399789AYINAVENNIDILIIATUS - (3.26) A mFuunnwiaeslsd  Foremost  1iu

- A = P & 2 R Sy A B2 1. = o

avAtlsznauniAteaunINAgalinn  AnNUlTelianeslive (3.90) AuduseniAe G
FATNF (3.73) AIMNANENINVBILIIATU (3.65) ANTUANE (3.61) UAY AINANANAL

31A1 (3.50) (919797 4.13)
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SOEUAUIRIULAAR

- ANWAALNSY (Strength)

Tudouaassnausilsdouyana (gA19en 4.14) wudn agAsenauluEesany

a

P20

@ ' = = - - Y oA A
AINNLANLNTY (Strength) VI1®®’]LQ@HN’]HVIQ@1M?GEIWF] Toyota 1®LLﬂ AMHNUILTADDUDN

1
= & a

B (4.37) AuAUsaNIAS (F9TRNARITNNIATAIN (4.16) ANFINULVDILATDILUGRA
(4.13) A mFUTUEBIANNANATLINAT  LAYEAINIANLLILNANNINITY  HALeAY

NN

=i ' = '3 [ P o s %
A1519N 4.13 L@MIAN L'ﬂﬂﬂmﬂﬂﬂﬂﬂﬂigﬂ’ﬂﬂiuﬂquﬂgquNlﬂﬂaﬂﬁmvﬂquﬂqm’aﬂuu

WIHLARs Leed
P a 4 4
asndsznavluiias UNNFLADS5 LT Meiji UNW'KLAR4 b5 Foremost
AHNLANANHALRNIZH2 AR A fieaLu ALRRE AfleaLiu
NIMTFIU NIMTFIU

&9 9

SATNF 3.52 0.92 3.73 0.88

AINAVENTNTBILTIAN T 3.26 0.94 3.65 0.88

ANMANUNITAN AR 3.70 0.85 3.90 0.87

AINANAIILIIA 3.34 0.92 3.50 0.92

ANNTIUANE BOF 0.92 3.61 0.92

3.58 0.74 3.71 0.73

wnnewg unnsRaalannsdauuL 5 szau Tnah 1= s2ALAIGR UaT 5= TTALGIEA

=i ' al 3 v < ' o
M990 4.14 LL’dﬂQﬂ’]L’Qﬂﬂ‘llﬂ\i’ﬂ\iﬂﬂizﬂ’ﬂ‘iﬂ,uﬂ’luﬂ’l’luLL“II\?LLﬂ‘J\i‘lI’ﬂ\iiﬂiluﬂ

o = o s
asndsznauluizad 08U Toyota s8R Mazda
AMNULILNG ALRAE ALTieaLu ALRRE Aileaiuu
NINTFIU NIMNTFIU

9 a9

fivalTena 4.37 0.67 3.42 0.72

ANTTDULUDILATRIEILF 4.13 0.70 3.35 0.73

ANALIIAN 4.01 0.85 3.18 0.90

AuLLTNNIATAIN 4.16 0.81 2.88 1.09

ADNLLLAIENIN 4.01 0.85 2.86 1.05

4.14 0.64 3.14 0.75

wnneg lunnsidaldunnsdauuy 5 s2du Tnam 1= sxiumge uay 5= sAugegn
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|
1A

Amiusoaud Mazda esfdsznevdeaniaA1edageanliuiGesees A
1N @a0e03ERe (3.42) AONIABETOIANANIIOULIBNATANEUAR (3.35) ANANAITL

1M1 (3.18) @Wj‘]ﬁﬂ’]ﬁ‘ (2.88) LAY NTADNUULAVLNIN (2.86) AMHAAL

- AMNTAY (Favorability)

= & Vv, - Y oA A Sy
AMNANTINN 4.15 %muimnm@ﬂam@umqmummmmﬂm@mmﬂm Toyota

|
o o a

ﬁﬁﬁmﬁjﬁ@\iﬁl@ﬁ (4.29) admilsznausanléwn mﬁmzmﬂﬁ;mquﬂﬁﬁmi (4.12) AUALN
an Ifuneemlszney LB eseeanssn U I ATa 8 (4.04) SUFLTA lEunGequeq
ANALAN (4.03) unzSuFLgeTe L uATeeIATHAYENL (4.00)

Madusneud Mazda esdtlszneuiiaededlududuusn e Beswadniny
Unidenevesiie (3.25) sduseunldinanssnusaes e (3.27) sudusaurldun
G'?'mmmmmﬁjum (3.09) 41FUBIAUILNAUANUAINAILINN (2.91) WATAINATAIN

GovAudiiznig(2.78) AA@alndiauiu

A15197 4.15 WARAIA LQEEI‘II@Q@Qﬁﬂitﬂﬂudluﬁﬁuﬂ'ﬂu‘ﬁ’ﬂ‘].l“ll’ﬂﬂ‘iﬂﬂuﬁ

o P < <
asndsznavluisas sn8eUp Toyota sneum Mazda
ANNTAL AR Adleau ALaRE Aileaiuu
NIANTFIU NIMTFIU

&9 9

ANHNUNTANAAIE D 4.29 0.69 3.25 0.90
ANTTDULUDILATRIEILF 4.04 0.66 3.27 0.77
AANANAN 4.03 0.85 3.09 0.91
mmmmﬂ@m@uﬂﬁmi 4.12 0.80 2.78 1.07
AITNRAVENN 4.00 0.81 2.91 1.09
4.09 0.61 3.06 0.83

wnnee lunnsidaldunnsdauuy 5 s2du Tnem 1= sziuAge uay 5= sAugegn

- AMNANLANANHAILANIZA (Uniqueness)

naudaetiedaulug  windnesddszneundaniludusumileaassnaus  Toyota

Teun Gasarniiienevasdiie (4.15) ardusdenliun FasnesnuANen (3.96) dusL
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FaNT AW mmmmnﬁm@uﬁu’?‘m@ (3.90) ANTINULUDAATDILIUG (3.87) UazmlNd

ANENTH (3.85) ANNANAL (AFNIINTI 4.16)

&

- Aa A @ e o -
ANALTZNAUNNANRAEILT WA WAL LINUBITOL LB Mazda AR ANTINUSUR

'
o o

LATRAEUE (2.90) dusUAaNI lALA ANNLNTaNeesiivie (2.88) duiuedrlsznanlusiny

ADMNANAT AYNAENIN LATAINATAINEaNALEITNNS NANRAs InALReNil

al 1 al o ¥ = s L4 =
M159N  4.16 u,ﬂmmLaammmﬂﬂsznﬂﬂumummuLananumquxmmm

TNEUR
asAsznavluidag F0EURA Toyota FnEUR Mazda
ANNNLANANEN ANLRRE ALTIENLLIY ALRRY ATiEaLL
LANEAA NIRTFIY NIATFIY
At Fedevesdva 415 0.81 2.88 1.13
@Nﬁ‘ﬁ‘ﬂuﬁ‘ﬂ'ﬂ%ﬂdﬁi@\ﬂluﬁ 3.87 0.72 2.90 1.15
AANANAN 3.96 0.86 2.80 1.10
mmmmn%muﬁﬁms 3.90 0.82 2.70 1.10
AIMNAIELNN 3.85 0.95 2.80 1.16

4.09 0.61 2.81 1.04

wnnee lunnsidaldunnsdauun 5 sziu Tnef 1= sxfufge uay 5= s2Augegn

3. NANNSINAMAIATIAUAT (Brand Equity)

N199AANLAINTIAUAN (Brand Equity) TuAsai un123ReeAlsEnaLALLLARA
9849 Keller (1993) RTINS ANI UAIIAUAY (Brand Knowledge) mmijﬁ‘ﬂmﬁﬁluﬁm
andaulls 2 esiaRe (1) niamssitinFlunsAuiT (Brand Awareness) dsanunsainlé
N N19AARN WA LUAIIAUAY  (Brand  Recall) war n13scanlélums@usn  (Brand
Recognition)  (2). AMNANENa9ATAKAT (Brand Image) Faannsndnldann A
wialnga (Strength) AINTAL (Favorability) kaz AMNHELENAnEnilan1ZAa (Uniqueness)
UIANNHNANAUTTEMINELTINAR LRI AUAT

TnapnuAimasAuAlfNIan  nstiinaresesslssneuusiazdon  lAundouaeg
NM9MITMINTIUATIRUAT UAZNIWANHUITDIATIRUAT NN antuinnsiade lae st

v ] 1
WuinlulsiazasAlsenauwinny (Weighted Average) Lﬁ@mmmﬂ'ﬁLﬂﬁﬂmm@mmmm

AuAusiaznsn  Tngaziiauenaain1sinnuAIRALA TN 2 diuke  HATeINTin
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1 a k%4 =3 k3 o o 1 a 1%
@mmmmumluaumﬂ?:ﬁmmuuwmm@ﬂisﬁ LAY Nmmmmmmmmmuﬂﬂu

AuANszinnIng s

4
UNWIALADS L5

a b2

HATBINNFIAANIAIAINAUANTIBIUNNAIADF 199719 2 A3 Aa Meiji uaz Foremost

1
' a ¥ A

Wudn AIAUAY Meiji unsniamuAinsduiunign Andud1eds 3.19 uazp

AuANForemost HALRAL 2.96 (AFN31NN 4.17)

AN51991 4.17 WAAINATAINITIAAMAIASIRUAIIBIATIRUAILRIUNNIRLARS LT

ATIRUAT AMAIRNSIAUAT AN AnLileaLu t p
NIASFIY
&9
Meiji 39 1.30-4.50 0.71
Foremost 2.96 1.20-4.50 0.71 4.70 00

LaziilaninnnaBieailne [4aiR Paired Sample t-test HAWIANANNUANGANS
iz‘m'w@mmmmaué’wmuwmm@ﬂﬁﬁq 2 A97 WUG1 ANUAIATIAUANTDIUNNIALADT
lod Meiji  HAoNuaNFANAIN ALAIAELATIBIUNNIAIRaTled  Foremost @t
WednAtynneadalaed A1 t windu 4.70 Tneusniareslsd Meiji iAnsA1msAuAngeng

UUN1ALRa51ed Foremost

SOEUARIULAAR

AINANINT 4.18  AziUINNATR9NIIAAIUARINARAN TUAWAL sz D e
) ! o | a % dld 1 a %4 dl a dl 1o
dau1AAs WUd13nLUs Toyota tHunsAuANNAMAIRINAWAgaNgn TnadAmatmniy

3.32 UAZINLUA Mazda NANQALIYINTL 2.02
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A151991 4.18 WRAASNATBINITIAAMAIASIRUAIDIATIRUAIURITOLIUA

ASIAUAN AMAIRTIAUAT AT GUISTERS LY t

P
HIATIIU
&9
Toyota 3.32 1.53-4.50 1.22
Mazda 2.02 0.73-4.50 0.67 27.9 .00

UAZLHANNNINALALAEADS Paired Sample t-test NBMNANNUANAINTZUING

MUATMIIAUANIDITOEUG Toyota LAY ANLAIATIABANTIBITDEUA Mazda WUINANLAIAT

D

AuAre990aus Toyota HAMNUANGINAIN AMUAIAINEUAIR9I0EUWS Mazda BH1NH
wadAtyneatidlaed Ad -t Wiy 27.9  Tagsoaus Toyota HAuANRINALAN4INGN

508116 Mazda

4. uamsinasnilsznaulunisilssifiunisuenansiduAitradgusing

avAlsznavlunnsguslnaazaimisolssiiunnsrenansndudn  Gaiuudn
nemuAsIeiEauedl  guslnaazliiion sl HuRSIININ LTI NEBNNILNEI
atrapen  wiarldlszauniminlanuwinigaladlsraunisalion  anldlunistsuiiv

¥ 1

(Keller, 1998) @qasmisznauin i lunsdaslupfatildun Aanduiusiuassnilsslamiaag

%

R31A1A1 (Brand Aitribute Associations) AUARTIEIFRERT R UA LAY (Attitude toward the
Original Brand) ViALARRIIReRI AUATIvENE (Attitude toward Extension) mﬁui’ﬁ\imw
2N NN ULIURINEUAN (Perceived Difficulty of Making the Extension) wazadAtsznay
FNUWIARATEY Keller-UAT - Aaker(1992) - Tudauaa4na95uiNamumnnzansendngm s
AuANTiene iR (Perceived Fit of the Proposed Extension with the Company)

41 ANNANNUSNURIsaLselatuuadns1@UAN — (Brand  Attribute

Associations)

avAdsznavlunistssiiunisrenena@usvesdizing ludiuresaonuduiug
AuassnsclaTivesnsn@uAn  (Brand Attribute  Associations) HIWAN®UZIB4AIDIN
Uaaidadainavafinfurnuidnresduiinanioeiuaudmen  uazamaudiiaens
Tneagtdnauaiily 2 doude auduiusiuesmilselomizasnm@uin  Tududiaa

4wl duws e s ;A a b ¥
Neniua  aeldundudnlssinnuunigmasled  Aasnamndusiuuninizen  uay
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ARSI URssnUselemiaaensdudn  TuduAanuineaiuge Aesnousilidou

dl a 1%
pEIGI Nuenans@uAdunnssuy

4
UNWIRLADS b5

= = - a v 4 = X ¥ i o '
LN@L@HﬂQuQJWq@L"\ﬂﬂ?Gﬁ LL@mum%mmﬂﬂﬂﬂmﬁﬂﬂuNL‘]ﬁ?m 1Mﬂ2§NmQ@Hﬂd

' '
a ak a

a & = . = P e \ =< = A a v &
LEUDNANNUNDNY 3 AN T9MNFANTINN 4.19 ﬂ@qlﬂﬂ')'ﬂﬁlq\ﬁ UNDNTRATIRNAURAIAUAN Ll]u

1
= 1

o o dl =K ¢ 4 ai '8
fusun 1 Wawsdeauuniaweslsfuazusnzen Meiji Turneunnaweslst wazus
X 1 o 1 =® K o o o 1 o o dl A o
1seiaForemost NgNsaatWINTN ANiuae uazdaiu WuduAun 2 uay 3 wilauwi
fo o P e A - e R R o P
WASUALN 1 uAnsinaiuAe wenagLaeslsd Foremost ngusinatieiinds 40 Tunneh ux

X ' o 1 =<K =K a g [
L‘LEHQ Foremost NANAIDEINUNINTATF uduauLn

A15799 4.19 UWAAIAINDFIAR 5 AUALILGN LBIAIADUIUITRITDIANNANNUSL

255015181 U BINTIAUAITRIRWATAITNLNEINUAN

UNNWALAas L9t uni5en
Meiji ANG Meiji ANE
SATNFIA 101.  IATAA 95
AN 9% @il 62
Ar197891K 54 AN 56
AU 33 ANER 55
ADUAINNDINT 24 uald 48
UNNWALARS bt unfaen
Foremost ﬂ’;'m?i Foremost ﬁ'a’ma‘
20 67 TATA 92
AN INYILE el 54« ANNIWANE 53
813U 52 qel3u 52
2908 42 saulan 44

31A" 21 A508 38
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SOUUARIULAASN

Tunsideldduindssinmensusnaenansn@udniusonszuy Taeldnsn@udn
= = T T o o = a4

Toyota UAx Mazda 9 AINANIWY 4.20 NgNANAENINNAY ANNLATY NINTgn WaLae
D9sneus Toyota 999A9NNAD ANIIOUL AEITNITAZAIN 91A UATIUINT830TNAINN
FANANAL  UATINIBaTNI0NITUL  Toyota NENANBENNTNTN  AINAIENIN VUMY
angInUL aNYNaNTU uaz Toyota Tiger MNAIAL

Tuanesnaus Mazda ngusaatedouluninde avunzyindn usongus
U 2UATBNTAIAN $1AN uazAULLENITa WaweNeInNIzuy Mazda NguFnat1etinds

ANTNNUNTIU ANLTLIILEILIY ARALAN $IAA LL@%Lﬁ?ﬂﬁﬁluﬁ ANNAAL

A5199 4.20 LAAIANNDFIGA 5 DUALLSN 1DIAIRALLMIFTAITDIANRNNUSAL
ass0islannunsns AUAIIAIRUAANIN IR LGS

sngum Toyota AN sanszuzToyota AN
Nua el 66  ANAENN 72
ANTTNUL 61  NUNU 64
AudLTNNIaTAIN 54  ANTIOUL 58
A" 43 ANyNaNLu 53
pRIPa NG LN HY 31  Toyota Tiger 36

FnEUR Mazda ANG Fan92UE Mazda AN
nevingm 87  NUNU 65
Buegedy 55 LU 47
TOLAN 53 AN 43
a2 30 91A1 4

AutiLTN19TiaE 18 LA 32
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4.2 ﬁﬁuﬂaﬁﬁﬁi’am%’lauﬁ%au (Attitude toward the Original Brand) ﬁﬁuﬂa‘ﬁﬁﬁi’a
msIRuANaENe  (Attitude toward Extension) N195USIIAMNEN IUNIFULNEIAS
@uA (Perceived Difficulty of Making the Extension) Wag N1§5UINAMNLUNISAN
5rUINIMIRUATIUNEAULSEN (Perceived Fit of the Proposed Extension with the
Company)

TngAUIAIN AR RETdUAAYaFLlszNeL uaztinaTNAY AN Tiade

v
Wusarasmlsznauiunminwinmu Tasinsuananisseily 2 dou Aa asAdsznaulu

1
2 o =

AN9UsziRuN UM RRAN TURUAIN R AL ANMINIRLAN THuA AUANLIZNNUNNNE
v o ~

o dl a ¥ [ A = = [ ¥ ' rolx
L@@ﬂ?sﬁ wmﬂmmmummuumﬂ?m meumwmmummmmwu@q 1®LLﬂ TDEURUN

AAUYAAR NTENATAUALTIUIONITLIE

4
UNWIALADS b5

A15UeIAUTZNaUNIANUNNTLILRLNN98NLATI RUANIRIUNILTY  Meiji 1514

A

asAlsznanludauaeiAuARNNsAanAUAIAN HATRAtgign (3.82) saxnldun nig

1
v A

Fuinemnnuenluna?engnsIauAn  (3.78) N19TLETINANINIMNNEANIENI AT AWANT

a

YN TULITEN (3.69) LASHAUARNNAAATIRLAINVENE (3.59) AMNANAL

ANSNN 421 wAAIANRAtradadnlsznaulun1sUssiiunsIENg RS R UAI DY

AuAdszinnunilsen

umﬂé[m Meiji uNL‘LF;{m Foremost
.
asAtlsznay ALaRY ALTEgLL ALRRY Andeaiuu
°lumsﬂsz|,;ﬁuy NIMTFIY NIRTFIU
NISUALNLRATIAUAN
TruARTsisensnAnAnAx 3.82 0.63 3.75 0.71
iAuARTE oA ALANTITENe 3.59 0.67 3.53 0.72
n1s5uUsneAINEIn 3.73 0.72 3.68 0.72
TunnsreamnmAuAn

nsfuiteanumsnzas 3.69 0.70 3.70 0.71

SR AUANTIen ey

1310

3.70 0.54 3.66 0.60

wnneme) lunsdaldnnedauuy 5 svdu Tnahl 1= szdunngn uay 5= sxAugeqn
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'
aa a =

fuuuniaen Foremost aelszney lugauaesiauaRniifansndudiiy 7
1 [~1 o o d d [ o ] A o YR 1 a v dl
AN UAUALNNIG (3.75) ANAUABNIAR NMTFLINNANNIUNIZANIENINATIAUAN
WNEiULTEM (3.70) N9Fuiteannenlunisaenaa@uin (3.68) uay TiAUARTINGS

AINAUANUENE (3.53) ATNANAU A98IAZIRLA TUANTI9N 4.21

SOUUARIULAARN

Tugaur9999AL7EnaLNg ﬁqum@ﬂmﬁum@mmﬂmﬁuﬁwmmm”uv

a

Toyota ty eefsznenlugauaeaiALARTINAaRInFus LAY mmlmamrmm (3.98)

14 J

siaxnliun n9Fuineanuennlunisuenensduan(8.95) N9FuETeANNIUMNTANTENINg
ATRUATIIENE AR (3.89) WavVALARTTARINAUA LN (3.72) ANNANFL (9

AN37197 4.22)

1
aaa a

ANFUTDNIKAL Mazda a4AUsenauludaueiALARNHARAIN A UAGN NAN

anniflusuduiiviie (3.06) AdusennAe nsfuitenammnzanssuinansduifinent

1
aa

AULTEN (3.02) mﬁu:ﬁ‘ﬁﬁmmmﬂumﬂmammz‘ﬁuﬁﬂ (2.90) WAz TAUARNNABMI

AuANasNe (2.81)

ANSINN 422  wAAIANRAsaasadalsznaulun1sUssiiunissNg SR UAIIDY
AuAlszsinnsanszus

asrsznay sanszus Toyota sanszUE Mazda
Tungilsziaiu — - = =
-~ ALDAE ALY ANLRAS ANLTIELLY
NM5ALNLASIRUAT
NIATFIU NIASFIU
a9 9
FAUARTI AT AUA LAY 3.98 0.60 3.06 0.82
FAuARTEAens Aud e 3.72 0.64 2.81 0.90
ns3uiteannueinlunms 3.95 0.70 2.90 1.05
YN LI AINRRAD
N1sFueANINNZ AN 3.89 0.70 3.02 1.00

STUINAINRUA NV

131N

3.88 0.54 2.94 0.86

wnneg lunnsidaldunnsdauuy 5 s2du Tnam 1= sxiumge uay 5= sAugegn
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5. Namiwmﬂ@uﬂugagm

ANFLUARY (3RaANNANRUSITUI NAAIRINARAT LaznsiszidunIsEne

¥
maNAuA2efLETNA HauyAgiu 3 tszniedall

a v a

ANNRAFIULRN 1 7eALT89AnARTIAUAY IWlaTevdLFInAaslseaLuANE 19T

T &9

lneiiinmawilums1@uAn (Brand Knowledge) 1evgusina detlsenaulisag (1) ng

pseminglumsI@uan (Brand Awareness) (2) NINANEIATIAWAT (Brand Image) Bg/lu

1'%

seaungs  amAmsdua lulagesgusinaiazgesis  visadiaanglups@uan  (Brand

[l
Y A

U 1 v
Knowledge) at/luszavisn AauAInsIduan lulazevgusinaiassuauiy iIguAMdssaL

AN UGIUAZE

1% |

AINAN3974.23 @9ldanR Paired Sample t-test lun1smaagLaNyAFIUAINGIY
waps i TALIIANANRAEURINIIRTENING WATNAUAY (Brand Awareness) WAE

AnanmireanTAnA) (Brand Image)  189UNNAWReTlsE Meiji  WANNuwANFA9an

4

FLALIIBIANRREUDINNINTENINS UATAUAY (Brand Awareness) 183 Foremost @¢inadl

HadAuneaia IneAeds189989ANENNUSTILATNAWAY (Brand Association) 189

|
. v

;31AWAN Foremost gan31 Meiji Astinas liiflulmuanymgudan 1

3
lesnnsaesesdlaznandndoni  wdninnimageuANLANANITEINg
ﬁ"]L'ﬂ?ﬂlﬂﬂ@\i@mﬁ’]m‘ﬁauﬁ’m@\i%\i Meiji uaz Foremost ~WLANHAMNUWANANATUEELNE
eI Aryn9ans ‘Emﬂmmﬁmm@mmmﬁaué’wm Meiji €4n91 Foremost
AuiuduAtlssinnsoeus 55'\‘1LﬂwﬁqLmummﬁuﬁﬂﬁﬁizﬁummLﬁlmﬁuqa 7N
pendl 424 wasslifiudissduraseniadnsesniemssinlunsdudn  (Brand
Awareness) WAz NNNANERII09RIIAUAN (Brand Image) 284308UF Toyota HAINN
LANFINIANNsYALTR9ARAEAINENTEY Mazda agelidadAyneana Taaflulang

¥ A

ANYFAFUTEN 1
LALINATINITIAD9B9ALIZNALIEN AT LAININITNARALIAIHLANFNNTZUING
ANRAEIBNANIAIAIIAUAITDIT Toyota war Mazda AWLFNHANNWANGINAURENIH

ednAtyn9ans TnarefnesnAInIdudI1as Toyota §9N91 Mazda
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Asaunsnagllidn sydupesmnulums@udn (Brand Knowledge) wilsdiulil
TuiAnaBaiuiUssAULeIAUAIAIIAUAT  (Brand  Equity)  TuAudnNsziuAcx

neaiuge audulmnanyigiuden 1 unsdau (Patially Supported)

A1919N 4.23 LAAIANLDRLLASNITNARALAMNLANAINTEUINNALRALURY
a3ALlsznauraInnNslunsI8uA  (Brand Knowledge) WazALaAt
UBITELAUAMUAIASIAUAT (Brand Equity) TURUAIANLNEINUSN

Fntile Meiji Foremost t-test P

n1gmszuinglunsn@uAn 2.79 2.21 8.50 .00

(Brand Awareness)

ANANEIRTIAUAT 3.58 3.71 7.26 .00
( Brand Image)
ATUANATIAUAT 3.19 2.96 4.67 .00

(Brand Equity)

WL msmwﬂ“nflumﬁuﬁ'} (Brand Awareness) {iAAN AN79zAN e (Recall)
waznisaman s (Recognition) AMNANWUSAUMSIRUAT  (Brand  Association)
Anan ANKdaLnge (Strength) AANNTeU (Flavorability) wazAnuiianansnl
l@aNIZA? (Uniqueness) Qmﬁhmﬁwfﬁ (Brand Equity) {inann n1smseuiingly
AINAWAN (Brand Awareness) has AIMNANWUTHILATIAUAT (Brand Association)

NN

A1519N 4.24 LAAYANLRREULALNITNARAUAITNLANANNTZUINIANRALUD
a3ALlsznauraInNsluns18uAd - (Brand Knowledge) WazALaAs

UBITEAUAMAIASIAUAT (Brand Equity) TUAUAIAMNNLNEINUGS

Fntile Toyota Mazda t-test P

n1sAszIng luman @A 2.52 2.21 5.50 .00
(Brand Awareness)

AWANERIRINAUAN 411 1.03 32.55 .00
(Brand Image)

ATUANATIAUAY 3.31 2.02 28.00 .00
(Brand Equity)

WU msmwﬁng’l‘lumﬁuﬁ'\ (Brand Awareness) L1Aann n3seante (Recall)

waznisaman 1 (Recognition) AMNANWUSALMSIRUAT (Brand Association)
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WAAIN ARNLINLNT (Strength) A3 dTaU  (Flavorability) WAZAINT
lwnAnEnianIzia (Uniqueness) AMANASIAUAT (Brand Equity) inain nns
MIzutinglunanduAn (Brand Awareness) WAz AYNANWUEIUATIAUAN (Brand

Association) $9:1114

aANyAFINIAN 2 seAvrevamAmsduA lulareswuFine  TuAuAndssaL

AINIALINUGY  (High-involvement — Product) — Azisz@LaesAmiAIms1AuA1 lulagey

4

guslna gandrszdvvesamansdualulaesgusina luAuAndssdumanuineanie

(Low-involvement Product)

AINANTWN 4.22 wand WL ANINIEALUBIAIAM N RUAN I8 RUANNITALAIN

Neaiusn An unnaarasled JseauunnaANiLAMAIR N AUANT9EUANNITALIAN

1 1
' ' ° o aa o

Nenilge AesneusmisdulpAn aenlied1Ann9ana TnaduAntsrduanunaaii

]

o a dl 5 a v dld o lﬂl o/ =X P2 [~
ANNANRALGININARATIHIEALANNINEINNgY  Asanmnsaagdlddn Tadluldenw

a

AIS9N 4.25 WARIANLANGITENINNGEALAMAIATIRUAT LURUANNTEALANN

LNEINUATLAS RS

e = v s a [ o
AaLils AUuMITEAL AUAITEAL t p

al . =l @
AMALNEINUAT  AHLNEAINUZY

ATUANRIIALWAN 3.07 2.67 12.40 .00

(Brand Equity)

¥

AuyAFIUIaN 3 AuAwIAuA1 lulazevguzlna (Consumer-based Brand

9

Equity) 189as18UAIMAN + IAINANAUS TN UN17Lsil1n172818ms 1A A1 189
guzlnA (Consumer Evaluation of Brand Extension) = lngiseduavamnaimsduailula
10913 lnAuazssAurasnsszidunasvensns@uaazeagusinaasuslsdiuly luiianag
it nanade ShmmAIemaAuA maneglusesUitge nratssid@un st ens AU
fazgaludan visedanmmmaudlulazeedusinaesnm@udmaneg lussauiia ns
sl arenmaAuAfaza U 7/73\75145’7ﬁﬁ?;‘jﬁﬁ_lﬂ’z’}J\ILﬁiEI'JWVu@\HL@:/’ﬁ'ﬁ
Lﬁ@ﬁﬁ@mmmﬁué’wmmﬁuﬁwzﬁummﬁmﬁwﬁlﬁ NMNANHANAUS L
asflszneulunissvidiunisaenansn@udnaesdising  wudidaonduiusiu - el

HpdnAtyneats Tnanpueasduiaesunniaaasled Meiji waz asflsznanlunig

a %

a £ o o e = o =
NANFNUTLANBAVANNUTAD .32 sﬁ\ﬂﬂ@lﬁﬂ\‘]

sziiunsre18nINduATe9uNLTEY Meij

o S o o & 1

1 Foremost NHAdNLsdnauduiusivindy .36
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AMFLAuAsEALANINEaTuge Tnausd Toyota war esddsznavlunng

o o

Uszilunn9ae18mduA119930n92Us  Toyota  AAINNANAUSTUaETTA ATy 19aDA

WATHANANLs L AN AUANAUTTRLNGN MI1RUAT Mazda (.30 BWAY .57 AMNANGL)

=K Y { a ¥ [ a
mmmmm;ﬂimf] ATUARINAUALazasAL sz na uNsUssiiun1s1e8m9

q

2 1
o/ o 6 o’ v aa

AuAndAudusiusiulunAnIgan MduAIRszAuANnaaTuAuage Talulilnn

ATNN 426 WARIANMNANWUGIEUIIANAIATIRUALAzasAlsznalums

UsziiuNFULNENTIRUANURIRUAMATEALAMNNLINUFILAS N

ATIAUAT  AMAIASIRUAY  29Adssnavlunisdssiding AANNANNUS p
NSULIEATIRUAT
UNNIALADS
s
Meiji 3.19 3.70 .32 .00
Foremost 2.96 3.66 .36 .00
FOEUR
Toyota 3.32 3.88 .30 .00
Mazda 2.02 2.94 .57 .00
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A7Una adlsans uastalduauue

' ' '
a A

ATUANAINALAT (Brand Equity) u@stinnismaialiaoiuanla  lasann

Q.Idl o dl

uatlszTaminesnmuainsdudnaznalifaiunsdudine  ludunindnddnnge

v

dudenlAfreulunisanfiugsiauasilunnieeseliluewinn  (Aaker,  1991)

Y a o a a v

uananiiefisinalnduiag lulandaiazarnnsonalifnmnuinfsensn@uan

u

|
o A = ¥

£ % v v 1
(Brand Loyalty) 1uAg {inn1anan N1saadi a‘quﬁﬁ@mmﬂ?zmm%uj YBIATIRLAN

B wananid  dadlupastlesnuliligndviulildnsndudaesguidedy  wazillaiin

a a s a Q) = 4 a ¥ aa a ¥ [~1 | d‘ d‘ = d‘
Qﬂf]ﬁ]ﬂ”lﬁ‘m%’]\‘]mﬁ“]ﬂﬁﬂﬂ Q‘Ll‘ﬁﬂﬁ@&@‘ﬂﬂ BAUANMNNATIAUALLUILNTNNAALNDUANLAEN

1
v A

AHHANATIATUNNIARAWLA  UazasAuAudaunssazie WinaAniA lulavesising

A lianunsnsasandudnligananmsdusnlaudaunss (Price Premium) wananni

o A

sz lemidAruanisen1anila Ae N17281A3ALAN (Brand Extension)

o

Felunnsiasnsanl 14nn9RdeEailsunns (Quantitative Research) Ineld3anns
3481941994 (Survey Research) Tun1sAnEN A NANT LS T2 1I9AUAIRTIEUAIUAN
& dl9/ a a a % dl dl =3
war  avAdsznaunduFinalilunnstssidunsAuAINTee  TINAAINNITANET  LAAS
FLAUVBINTIAAMAIAINAUAITESATIABANAN  ANNUANGANITNINATIAINTIRUAN
WAZILAUANNNINEIWNULAIARATY  WaNaIAT  Nan13Iaesanans EFunaA N AN
1 1 a U & a a v Y a dl al
FEUINAMAIRIANALABIALIENaL TUNTLIIUNNTIRN AT R WA RIHLTINA 9T

naagtluazanliananisaa Al

a5luazanilsrauanisian

mnmjuﬁq@ﬂw%\mmﬁmqu 400 A% WL ATIRaW 177 AL (Feaay
44) WaLIWANIDS 223 AU (Faaay 56) Tﬂﬁlﬂ@:&lﬁ@@ﬂiﬁﬂzﬁ@ulﬂqjﬁ'ﬂ’]ﬂqitﬂdw 18-29 1l (5a¢
az 49) anquninldn (Fasaz 66) AnasAnmiatluscAuilsynunss 176 A (Gouas 44)
a‘wiﬁmuﬁqrﬁi@Lﬁ@ummmg:mﬁq@ﬂqqmuslmai AN 10,000 L% (FR81aT 44) WAZANTNW

doulunjrasngusnetinme Usznauginadiusa a1uiu 122 au (Fatay 31)
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N1SIAAMANASIAUAT (Brand Equity)

v
o o % o

a % -dl o 1 a k% a o if 1 a dld
AuAnminndnnmuAinsduin lunitdoaisl  Tudeunesdudndszaunnu
\NeawuAn (Low-involvement Product) MauA unwnaweslsd Meiji Nrenamsnduaiiin

uien Meiji waz uunwndiaaslsd Foremost Areneman@uaiduuniisan Foremost

'
] a v a [

douAuATidsziuAuReaiuge (High-involvement Product) Mur saeusf Toyota 7
gn8mINAUANTINIONTE L Toyota WAL I08UA Mazda fagnensAudilusnnszuy
Mazda

fenareensIaamArmm AL lustiee i3 lnamuAnTes Keller
(1993) An AuFlupgIAuA12e3HL3InA (Brand Knowledge) fatlaznandas (1) N3
pazwin$lumsduda (Brand Awareness) vanmsnialdann nsasdalilunsaudi
(Brand Recognition) AN292AN A LR IIA AN (Brand Recall) waz (2) NMWANHII89551
duA1  (Brand Image) %qmma?m”mié’@’m AN LI9LNT (Strength)  ANTAL
(Favorability) waz AIMNHlENan=alaniIzha (Uniqueness) 289A9NNANAUEIZ1M919

a

¥ o a g v all a ¥ d‘d o dl o °
guslnaduns@udn ardnsnagd1sen (geasnen 5.1) TuauddszaAuauinaaiusn

a %

(Low-Involvement Product) uxwiaiaaslsd Meiji Naziu199nmuAIngs1duAgandn un

'
a y adA [

wrgLaasled Foremost (AN@AY 3.16 WAy 2.96 AINANFL) A1UTLAUANNNITALANN
\NEnuge (High-Involvement Product) 302116 Toyota H9zALAMANRAINABANGINTT UaY
sneud Mazda (ANLRAs 3.32 WAz 2.02 AINAIL) WEAINITOIRNENITaANaRNN
a9ALszNaLae9ANNTlUATIAWAT (Brand Knowledge) Aa n1smazuinilumsidud
(Brand Awareness) Waz NMWANE=IRINAUAT (Brand Image) AMNATAL

- MI9ASTUUNS LUATIRUAT (Brand Awareness)

A a = p ' - . a v

\HafiansinneTIeazRe nTuwazadALs N U89 AIAINII A LAY (Brand
Equity) wu92- TudouaesasAtlssnatisnun1siuing @uen. (Brand. Awareness) WHNE
wasled Meiji Aszhugandt unwndaasled Foremost (AN@@ninAL 2:80 uay 2.21

o o ai & a dl 6 ¥ o

pINaAL)  Tuanuesnausd  Toyota  HANRAHI899AUszNaLAIUNNIRATTITING 1M
AUAN (Brand Awareness) H1NN31 ANLQALUD9TDEUE Mazda (2.52 waz 1.03 ANNAFL)

dl dl = a o Y a "

FedeRansnnaneulszanalunslasnnues g uaaunnaaasled
Meiji Aazwudn Tl w.A. 2542 wunwidweslsd Meiji innsldeudszunasluiangsunis

dl [ dl dl = [ a ' dl | o
AAA1INNNNTAANANIND UAUALN 1 Lumﬂ?‘ﬂuLmunummum@ﬂummm SHRIETaR SN

11,543,000 L9 (AUINANGIILLNA, 2544) 1Reniusaaus Toyota NNNIeldeud sz
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uAan99:N1980419N19NITAANADG 128,863,000 LN TININNI $08Us Mazda W4
JUlszanns 36,704,000 UM (AUINANGWLNA, 2544) awinldRUEInAamnsninnNg

mxﬁﬁﬂﬁum’@uﬁ’] (Brand Awareness) Meiji lag Toyota IUE:ﬁUﬁQ\md’l

s 51 dglAnedtrasasAlsznauraianmns@uAl  tudoutainisg
ASEUUNSbUATIRUAT (Brand Awareness) WA NIWANHOIIDIAT
A&uA (Brand Image)

ATIRUAT NNSASEUUNSLUAST  NIWANHAUATIAUA AMAIATIRUAN*
AuA (Brand Image) (Brand Equity)

(Brand Awareness)

UNN1ALADT 9

Meiji 2.80 3.58 3.19
Foremost 2.21 3.71 2.96
IO
Toyota 2.52 4.11 3.32
Mazda 1.03 3.00 2.02

NG+ AMANRINANAT (Brand Equity) AMuansannedAtlsznauludiutesnisassuing luns

AUA1 (Brand Awareness) Fatlsznausagl nngszants (Recall) Azananls (Recognition)

LAY MNANHMATIAUAT (Brand Image) Tatlsznaudas AnNudewnds (Strength) ANNTY

Tay (Favorability) kazaudienanenlianizfia (Uniqueness) Nnunaadslnglsiimin
RIUARTRIALTENA LYY

= o A a A ~ ! | o

SNN@“ﬂﬂﬂ’]ﬁ‘slﬁN'Llﬂ?$N']ML‘W@ﬂ@ﬂ??Nﬂ’1?@‘ﬂ’&’]ﬁ‘ﬂ'ﬁﬁ]@'1G‘WINWﬂﬂQ’] @5@\‘1&1@1’%

1
v A

dl Y a = % ‘;‘/ a v a Y a =3 A [ v = ¥
meuﬁmummmmmisﬁﬂmum mmummuﬁmwumu ﬁﬁ"ﬂ@ﬁ@’ﬂﬁ aziilanialdn

1ﬂ@ﬂ1uﬂ@um@<1mmummnuﬂﬂ a1suaanGa (Consideration Set) IasIms1AUANT

%miﬂﬁmsmmmmLﬂummauﬁq L3 3lnAgng0sAN A (Recall) waz ian13ananle

luman@uA1 (Brand Recognition) EqﬁmfmQ’u??‘iﬂﬂmmimzﬁﬂﬁamﬁué’ﬂmié’ﬁ@u A

1%
a =2

azinllenalunnsipdulageinnnty  wanannil FLAUTBININTEUUNT IUATIRUAN

'
a =3 = 1

(Brand Awareness) g fazdsuasenisiaduladentensaudig ﬂgiuﬂ@:uﬁﬁ@qimq

a

oy ala

Aanae (Consideration Set) (Keller, 1993) TnellanvasiaEeAuA AR sLFUANNIAEAT
A1 wngusinalszaunisnsyminglumns@udn (Brand Awareness) LiieNiAnaaiing
Aen1sfindaulaldannmAuAIuds T9aenARNULLILANA89189 Petty WAz Cacioppo

(1983) #iiFaNdn Elaboration Likelihood Model (ELM) F4nanadidagizlnaszaLmng
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Y a

Qi o v a % o v a A a % o a %
AW LA RANAN E\JI‘LI‘J‘IJ']ﬁ@zm@@uélﬂL@@ﬂﬁlﬁ"]QUﬂq@Wﬂ mimwuﬂﬁummum

(Brand Awareness) T4AMNINEMRUAN AzifinTuHag 1T lnANLINaelA (Motivation) at]

o o 2

Tuszduin  Insenaaziinannengusinalulinouddyivdud  vse  lidday

2

>

a % ]

Neaiuduitihuae  Aunaiiazin liusina lduinanunns 1999 9n s AuA e

¥ I

fvndInsauAIaINisane WinAN1Imseuing  (Brand Awareness) Tuizﬁuﬁqqmq
paAuAnEwlA fazildiilenangiiinpazinduladenuindeiu

yanani N19mszntinglumadua (Brand Awareness) fN&INAFBNIILNA
ANNANNUSAURATALAT  (Brand Association) Faiiiiasann AN uduRLETLRALEA
(Brand Association) Lﬁmmﬂn’nﬁ@uiﬂwmn@jummmq'ﬁ’w (Node) dnmnangusinad
NN9A5NGNIBIANNNTIAT (Node) AearunauAlirew sufaannnismudiy wise
nANeAszutinglunaa@udn ( Brand Awareness) Az liLElnAR1N1I0AANNS
(Organization) %’@33@m'Nj‘ﬁlﬁﬁ*ﬂumwﬁﬂé’dWﬂdﬁmiﬁiﬂﬁﬂzﬁmmmmm\ifﬁﬂ

(Node) atiauiat (Keller, 1993)

- MWANHNIASIALAT (Brand Image)

AUFUeALsznaeeeUeIn I WANEIRINAUAT  (Brand Image) lida1a89
AHNLTILNS (Strength) %'qLﬂummmmmﬁumQ’uﬁmﬁ%mmm@:ﬁﬂﬁq (Recall)
fayaifentuaug Afilunguaansdn (Node) Fuaziinaseniaindulate (Keller,
1993) HAAINNIIAY NLHT WNNIELaeslsd Meiji Was Foremost fAneAs iRy
(3.68 WAz 3.76 AINANAL) slmmz‘ﬁ'mﬂuﬁ Toyota ﬁﬁﬁL@ﬁﬂQQﬂdﬁ Mazda (4.41 uag
3.14 AANANAL)

Keller (1993). l&na1197 tNI1AENnNARANTInandteemlsznaufifsndas
TUANHANUSAUAPIAUAT TUAINTDIAINNITILNGY (Strength) 289ELFINA %ﬁu@g’ ¥
fi’];liu?éiﬂﬂmmmﬁ%lﬂﬁwﬁa (Encoding) ﬂ?ﬂuﬂ@ﬁiﬁ%umﬂm??i@mimmmmmmm
AudlEs Nl deendniduFunneednilisinana (Quantity  of

. = a v ¥ 1 dp A [
Processing) uaz HnsAnuazidnladeyamaniivizeli duiluagnininaesnisilszanana

(Quality of Processing)
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¥

' a IS dl ¥ =2
ungustnatiannanlanazidnlang

o

Tnadayalu@enmnin  (Quality) Tuag

3 dl Yo A 1 4 Y a = o o Y a ?/
mmumm@m@uﬂ@ﬂmi‘umﬂvl,u mmﬂgm‘ﬂnﬂmmmu% fuazm liiinANeala

1 1
o caA o =

FeazganaliinnA N URUSARA Nz udsun Tl A unesn Taalanizasing

'
a v B~ o

etiundnfusinalasudeyanaaiuduin annimeaedld Hilszaunisnifoanules

1
aday <

waifinannisuannaaatniien uiAides Aazvinlifarandeniassndnanguaes

o

AINNIIAT (Node) THdnedisnn Seanauamelir1edavesun Meiji way Foremost

|
o A

Tudumnudaunds (Strength) HANINAARATYE HBINNANFINARS TN N @LRe T

rala ° o Yy a Al v K o £ v 1 °
1‘3‘5111/]&13"]@]'15]’] V]’WIME”JU?II‘I@@’WN’W‘J‘DVI@ZWﬁﬂ@\ii@\ﬂﬁl fa\mﬂumimmﬂ@mmmmmq

%

(Node) luguAnilszinniiiegudn uaras@uaminaadnsn dxiu §uslnadoulug)ils

¥ = o

v v
IALNAABIANENULETINABIATIANAT AN INANGNUBIAINNNTIANTBIT Meiji Uay

Foremost afjud wazAudlssnniidanunzvienmantifiraudramiloutu el

puudaunsaresnsaudnladufauiidhilansueanan
Am5uLTuaeeIn1sUszueana (Quantity of Processing) n1gbawuivinlu

Bwasnn Aludouiinlidnesudunsalfiduty wiethdlsfa mamudiuteya

-dl v a [ t:ll ¥ |d| 17 v Y oa A [ v a
NenfudrA ludsuiniuan #aaanisdnla INLﬂEI'J"lI’PJ\‘m‘LIQ‘LI?Iﬂﬂ ﬁ?@1Nﬂﬂ1ﬁLﬂﬂﬂ’)”lN

VQ?JCE]/LII

% v a v a Aj 1 o
AANNT IUANARAN A lune WiNaN12 5 Adw ladia et

P o= = o = v - )
nsaegsN1TRananie AN n@en e ldgans@uin ALUNARDAINN
wiaung9ednINFuAAae FeaziinlianA1@Aasaed Toyota TININNIN Mazda (4.41
uar 3.14 mNatay) tneivuilszanniliunisdednsnisnainaas Toyota NNNN41 Mazda

dw [ ! ya dll dld 1% o [
uanaNReAlsenau ludiueens Minanssun198a419n19RaANNANNASTINATIA B

Yy a

azna WL slnAananuawlaluans nanuivanstiess uasinenszsuliinnissean

a

19AAUAT ~Hrunnelald | dhelawmamniuiasnuy Ausu - Aaznnliresuaasnany
wiaunseilgeau (Keller, 1993)
F1v5uesAlsynautasn I A uAINTUTAL. (Favorability) 4NN130LAASDNNEA

289NANITNNIINTADA1TNITAANALBININAUAINLsTaLANNATvTa 1 \e9ann

Y a

fuslnaazansniuiiegnulsslond viennantiRaesduAn dumenanssunisaesns

a

¥
=

NNNIRANA  AetuiIndInsdeansnisaaiadansnin iU inATugan  Awdnil
¥ v a % 1 o Y a o a o
ANNNIDABLAUBNANFBINITBNELE ALY eazynliifisviuaRlunisuan  fuas

i hldaruautenlunsdudlungn (Keller, 1993)
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wanaNi ANwUEIedN1IReANTALELFINANUNNAANITNNNIREAIN1IRAT A

o o &

ﬁﬁmuﬁ’wmyﬂ‘umﬂﬂ@:ﬂ@umqé’mmmﬁumuﬁ Frnasdudanunsofiaza¥ianis
505 (Perception) iR ALAIKTANAARAFITLNGNTRIAINAMIIAN (Node) B
wda uenanil nsnelsAaiauefunndnenfiewmnduinedeseiioiasinlingg
ﬁ*u;?’lﬁlmﬁumﬁ’ﬁuﬁwmtﬁuﬁmﬁmL@uﬁquﬁu WAZAINTNNN IATLALIADIAINNTRLFGIAN

IrL 14 dI (=3 Y o = a ¥ & dld o o o‘d‘
Usae Beaziiuladalunsilaesduddssinnsnaus Toyota NRAsNAREATNANEOIN

o Aa

WugiinTudnusnaus dRanssunadeldsnnnnanatiesalies LasaantdnINaANHnm

o

daian M HgLTinARseALa9AINTeL (Favorability) 49N Mazda (Aiadt 4.09 uaz

aa

3.06 FNNATAL) TINNANIINNITANEINNIIAAIATNHBENTT  wAZEaUNAANNTALAL L
NINANHOIIBIMIIAUADE]
ludaugaineeslazneutes ludouans AMNNLANANHIILRNIZAT
. a & 1 a 2 g a all
(Uniqueness) 193318 uA 190 Tuduaniszinnuunnaiaeslst Foremost dAaange
N1 Meiji @ndae (3.71 wag 3.58 mINAAL ) waz luduAndszinnenauws Toyota &

ARATAININ Mazda (4.09 LAE 2.81 ATNATAL)

'
a Yy a =&

ANHIBNANHALANZAY  (Uniqueness) iludandisinalimauadninluda

¥ 1
¥ A

A dgj a % d’j i’/ lf dl ¥ a ] 1 a aa 1 a v
‘wanTanIAuAE MaliiadanisinaAgandansn AR LA INUANFANNRINATIRWAEY
44 . y 2 U ey
Teazifanfiuassnlsslamd N3l Awan=nd 1e9duAN vizaluinandaaasls T
Imﬂﬁqﬂﬂmm%ﬂﬁaué’qﬁmm‘ﬂmm&iumnﬁuﬁfl%u Taedluinandaeiuassnuszlemd
Do [% o e 1 ) v a | 49{
winendaeiy anunisad dssinnaasdld azdrnasaniliiinamanuinasutululazes

151nalAdnennngn (Keller, 1993) 1Y Coke HANHNIAALAUANNAINRUANBLIUUNIA

©32e

| |
a o =)

¥ Y a a ! vy A dl o o A . =
WATLALIINY Lummﬂgmiﬂmmﬁ TAnTAnuineawuiuanmsng  vire Pepsi %

)

4 o o o

= R S e a oy X
PNEUBANNLAATNNUANE SINVLNLﬂHQﬂ‘ﬂ\‘lﬂU‘ﬂ??ﬂﬂﬁ‘ﬁtﬂﬁju‘ﬂﬂ\‘]@uﬂ’]ﬂﬁ‘uﬂwumﬂ

UANAINT  ANNNHIANANHDIANIZANTAIAIAUAY  ATURETLNNTINNAI LU

u

14 [N

R9@uA1 | (Brand Positioning)” Mdaausazinainauendniauldaeiusina (Keller,

u

' |
= a v a

1993)- FamINARAN 1 1WN19398 lawn Foremost uaz Toyota HAnadeluszdLga fi

v
o a ¥ o

NUIGBIRTIAUANHNNTIA MR AUA N AR Udatalau Tae Foremost Lilumsn

a v A = o o o Ao yo o 6y o a
AUATNLLAANRRNNAAITNNLRANE Nﬂq?qu@u@WIﬁgﬂﬁ;uLﬂuV@ﬂ Iﬁ@@u@mlﬁiunﬂﬂ@ﬂﬁ‘?ﬂ

|
[

N1388419N"TAAA %\M@ﬁﬂ@?ﬂﬁﬁvll asAlsznavludiuaaspnuduiusiuassndse tedd

184M91A1AN (Brand Attribute Association) @iiluaiandatsdle Tas 3 dusuwsn 7

a

fuslnatiniufaniuunniameslsd Foremost Aia 42 AnuTiuay uazdaiu MRy
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& IS o Ta % V| ¥ o % IS % J IS
708UR Toyota NUNITINWNALUUNIAUAN Wiitudimissumalulag AIMUANAT UASH

a
Y a

N9 M RANIINNFABANTNITAAA MUNFRRANINUELT INABLNIdNLaNe Tael agflsenadl

u

Tudaunespuduiusiuessniselomiaaensndudn (Brand Attribute Association) &9
duaaudaredle Tae 3 duduwsn Rgusinatindaneafusneus Toyota An AN
HUATE ANITNUL WATAUELITN94TAIN
dl a o < dl 1 dl L3 J a 4
Teannadanulszinuniiaula  TuEesreseAlsznau1esaAIRIRWAN

1 [ %3 s a v a 2 dl s OI .
AMULBY NINANBFATIAYAN (Brand |mage)1u@ummmmm*mum (Low-involvement

Product) unwialaeslsd Foremost HAMRAEAINGY Meiji YNHINEINIAIN AINRUAY
Foremost Hn13tlauedns (Message) N9ALAK ANAL N1 NANUULNATNAUAIT
dl % v o 1 o o dl = 1
Foremost Aitiulinieiupanuanls dagu Arnviuaie GadANlnALALANBNNIG
waslsfideaulunatn laglaniy Meiji teuddnunnngiaeslst Meiji asiisviuaeanis

SUFlumsAuANNgendn uinaNd@uA1 Meiji f91AN1969a1s (Message) ndmau Tl

Y a

f15lnA [ReinAudNRUSIURINALAT Foremost 184513tnA Asvaligandn Meiji Tl

a

AUNARYINAINAUAN Meiji allin1saiapnuduiusnudaunsaiuns@udn Anlenia

a v ¥ a

AMAUAT  Foremost azaulsnazgananelsuinndn  asanniladuslnalie

a
¥

o o o‘d‘ < 1o a 2 2 nI/ R v a 3 { a v A
AMNANNUTNLLINLNTNNUATIAUALAD uu‘wmﬂm@miﬂﬂmummmumuummimm

LPLATLEATIAUAN DT
ATNLANFNTSNINANAINTIAUATLASTSALAIININLINUIRIRUAT

AndutlsziauluEea NUANG 9L I AUAIRT AUAN TWRUAINS Y AL

1 |
= = al o

ANINENTUANAINAY (ANYAFINT, 2) ~ANUINARAINNSEALAMNALIRUAY  (Low-

'
Yy a
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