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# # 5885102528 : MAJOR COMMUNICATION ARTS
KEYWORD: CONTENT MARKETING, EFFECTIVENESS, DIGITAL MEDIA,
EXPLORATORY FACTOR ANALYSIS, INDICATORS
Chatchawan Liwjaroen : ONLINE CONTENT MARKETING STRATEGY AND THE
INDICATORS OF ITS EFFECTIVENESS IN THAILAND. Advisor: Assoc. Prof.
PHNOM KLEECHAYA, Ph.D.

This research aimed to describe the content marketing strategy and
develop the indicators of its effectiveness in online media in Thailand. The mixed-
method approach is applied. In-depth interview was conducted from 40 key
informants, including digital communications professionals and academics.
Questionnaires were distributed in order to collected data from 360 digital
marketers. After that, exploratory factor analysis was applied for quantitative
analysis.

The results showed that content marketing strategy is a creative
communication approach that involves creating and distributing valuable content.
There were 8 steps to achieve content marketing success, including 1)
Understanding business, 2) Situation analysis, 3) Identifying objective, 4) Consumer
targeting and insight analysis, 5) Creating big idea and key message, 6) Media
planning, 7) Evaluation, and 8) Optimization. Additionally, the results indicated the
uniqueness of content marketing strategy in the Thai social context, including
brand’s content policy, content transparency, and sensitive issues that must be
avoided for effective communication.

To measure the effectiveness of online content marketing, the results
indicated that there were 37 indicators from 9 components to be considered. The
effectiveness components were: 1) Lead generation, 2) Awareness, 3) Social
engagement, 4) Sales, 5) Interest, 6) Cost per acquisition, 7) Website engagement,

8) Content view, and 9) Brand advocacy.

Field of Study: ~ Communication Arts Student's Signature ......cccoccevveeenenne

Academic Year: 2020 Advisor's Signature .......ccccoeeveeveeeeen.
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310 “N15U80Y” g “nstiemide” Fedmalvdndudeslfsuisnsivuningussasd

= [ Y [

MINITARIN NAIS NTI aginwensvnulunguinnumineatesiuisn1mmienisnann
S a O & vao 1% o 1 o & ¥ = o o o a a &
wuuadu el §ITelauugtrindndudesinisiauiginusesaninavesnisnainiion
LAZNITINUNUNAYNSTIMNITaN naonaulauvimigluiFeswansimuntniaso Lt

Myasmans Journalistic story-telling) ansnsnasnaiienilnan nadnae
Tugraafediu 91uIdeves Elisa wag Gordini (2014) laAnwyasesdmguiuas

MANgIUBUTEINY wud wwrRnnseatnientuluesdnnnuindwinnnudaanlung

YOUUIAN AaBNIUAIUNIIETRILLIAnlE Rl nszdnnszane Ingludiuvenanis

a =

d13sviunsldnuuasUseansrarasnagnsnisnainiienvesssialulsenasnid wui

vimludaaisesumsldnmanidemeglunasiia wasdsssyinlunagnsddusyansng
Tneiinsdnasseunisaanaiionniiedesas 60 ansunisnanvievun uindulsdfinnsanaeay
nagmiduidon waglifinnsasmulunsfaususuyeransludndifertostunsien
Frunmsaanaenn wenanidmuin fadiiusenariinisiausydiunaluSemesnsweuns
azudstluion winduinsialudewessonuiglusesus el lueuidoves Elisa was

o w A 3 a

Gordini (2014) FlMAuUseAUa1AUAD AIUTALIUYBILUIAANITAAIALT NS luT RN

o
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Usznaufulunuidedd JiiitedrinluFewosnguiegeuuinidn waginsiaszilag
Lilgrflsfiavuingsia mﬂﬁ’suﬁuaqﬁqsﬁaLLazﬁuﬁﬁﬁﬂmiﬁﬂm Tngluusdnvundnuas
vumed LTty aziimvhmsmaademties Fwidlienamudilafidanulumsfinm
L%Qﬂ']sma']mLﬁawﬂuﬁaﬁuaqmimqLLmuﬂaqmﬁ‘u,azmﬁmﬂiz?m%maﬁ’qndn
uana Nt 1uAev0 Nyyssonen (2015) seyadisadafudn sadaruifiAsa
manaailomdsdiogiion wideitegluresmaninifeulasaurhauaeiodn lngsneid
nsliedeuimsiiuanseiu Sedunisunuiseorss Nyyssonen (2015) Sudsldunain
Usraumsallunmavhan fefumiaderelufsmsiimslisfeunmmanaiiomdaendniznis

a U [

WP Ineseymednnfnyvewuldyuuesresuseningsianuesrnsgsia (Business to
Business - B2B) #slyimnathunldeSuienatiuusunvesusenivigsianuguilaa (Business
to Consumer - B2C) NMs@nwiidaleisn1s3dednanimidsiianunsailuldlunsdidu q 1a
= Yy = A a a v a0 a o Y a a = vas Y
Fenadeainsfnwiiadnluussnivigsiaduduslan naenauiinnsandnisldisnide
WaUsunadluaaudaly

Jarvinen wag Taiminen (2016) An1ATEUIUATSIUATES 1L HeMTASIAUAINABINNS
Yo U3LnA lneAnyilunsalvesusumnyingsnatuesAnsgsna (Business to Business - B2B)
Fanuin Msldnisnaindisilemaiunsatigiiinganviglinunisvingsiadnvaeil lngly

a . . = o = o a A o v a ¢ & I3 .

wiATlA Marketing automation @sad18ARINULATO DA NS UIATIEAAULEA (Web analytics)
lumsliasgideyanlaainnisinniuna (Tracking) Yasthwangludangsnssu (behavioral
targeting) LAY NAUBLUONIMUULANIZYAAA (content personalization) FaLTun1s@nun

aa ¥ = [ a o U 1 a ] ¢ -]
PEABNISTIENTUANBIAUUTENAI08 1LY 1 WA (3 single case study approach) laevinnng

FUN1WAIHUSTITVDIDIANTINUIU 9 AU HANITIVUNUINHIENITNAIAVDIDIANTT bA LA

Y
audrfgyiunislddeya (Data) undinszignandinune Jadulsyginisnatauuiln
a

138091 “Data-driven content marketing” Mvinlilateyanagtunasranduiomvany

uanALAAZANBENQNTINLIAT UIBTTENTT “With the right content at the right time”
= A Yo < a 1 a 3 2 a a o 1 1
Fananlasuilunuiwelaegeds nsluauyszansuanisinanuresdignisnainuaziiewy
WAZUNUIMREINTYINUUDIHIENTAaAIN YT sAanads (Tactics) Tunisuan
Fualunsaeansdwiumsatdvayuanulidudieues leganunsauifnulussiunagns
(Strategy) lanng nd1ifie awisaszudrgnAndinunsuasinausilemmangauliiy
theveiiefnnoluuazyinnistanisuelagisaunniy

NUATHURS Jarvinen wag Taiminen (2016) TlAiuisanudAgyvouilonfia fe

a

AosmavauarusBINMsvegnAnd mnelarysun ldymliiugnditumnnitfasneds
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WANAN ATV IUSENAULDY kaEN1SINUAUSEaURaLaINUYRENeNITRAINLaLE 818

%

1 a1 A ! ' ° 1 S v ° Ya o a ° ) a v a
gRUANINNANH LA 19NN 'E)EJ'NVLﬁﬂ@ GU@LLUSU']"U'WQ'J‘U?JG]@NUiWWiﬁWWﬁUﬂWiWQWim'ﬂﬂJLV]ﬂI'UIaEJ

Y

9879 Marketing automation lussAnstudssAdetanislidiianlun1susulldsunssuiunis

warsiuisiesaiisanudilaludumaluladdiiduyaainsiiiy nisassuiyaainsing

o
a

Afanuianudilaluisesiiidiunsinnu diuven1ssiuiuiniauvesaeseseuInning

v

mniifedautidenirtoiausvemndieniiarsanlagdiuuagdesliiAnnulusdauay
armgissailunmsUssdunanuvosusiazine Fsenaaziinsdndadunineaneidmiy
sz uiae IngUsEasRusasnIally

Jarvinen uag Taiminen (2016) §alpdnausuuiminsidelueunanit e1afasanis
nsldnismaaitlevluingusrasdduiivenmiiannnisfiusens e1f nsduaiuiFes
nsadamsiuiuasnisaisnugmiuliAntuiuasidud tneludutesssuy Marketing
automation fianansevinunldifudeganseldanynemetiufannsofiariunldlunis

a ¢ A 5% ' = Y = Y a v v 1 <
FAINEWAENDINILLNUNAYNTATUBDININNITVIY 5']3Jﬂ<1ﬂ’]3L6U'mQE\JIU31ﬂﬂl@@ﬂ@nﬁl @EJ']\ﬂﬁﬂfﬂ’]@J

]

nsfnuifeidesiadifosidalutesvesnisAnufunguinoiadies 1 uiEnivigsia
seitednsgIRawiTL

Nad1529903 Content Marketing Institute nuilyvmiduguassasionisiaminis
yhaudumssaiaiion Tasnui $esay 34 vesjneunuuaeunulilivinnsanansuwny
91nM15899U (Return of investment) tesainvinaawdaudilalunisiana druging

2 v aa o A ] | =1 v )
ﬂﬁ]@\‘iﬂ']i')ﬁﬂ']ﬁ']@Na‘I/N'WEJﬂ'J']VlLTJu@% UBNVITNU ﬂfjl]l}gl(ﬂ@‘ULLUUﬁ@UﬂWNWLﬂUUﬂﬂqimaq@

[y

seavgelusnaUseina Segay 64 nieunazdndulangalinisnainiieniminnuinianssy

n1snatatiloniuliusedndna (Beets, 2017) Fedoyaludrudazyiouliiiiuil UnIydn

sala =

munsdeansnisnaindndudessinnuianudilaluiunAnuasinaensis naenaunsud

Y

=
MY

[

a a dl
AUIEANTNANINUIZ AL

Fusunisdneidenertuniseataidevnlulsemelnedu wu nnsEneluses

Y

YeIN1sUIAUDNITAAIA BV UUERRTTaLarAUAlITUUTEN U IMNTARY (ANLYYS

¥
(% N

wAsuglai, 2560) MsiaTeidadevreinisnataieviiinadeainuliindavesnguyae

& v a

dorlugsianndvddidnnselind (S3aa1 ananafiuunina uaziisntd wige, 2560) nagws
n1sldniseannileniiiudedirussuladussinniednuesgsiadelnsimilng (ussna
ssssudaudin, 2560) uaznsiasunseanaillenwesiusinndumesulmiluaniavmamnuns

[y

(5UNgA MANNNATEE, 2561) 198 nudTefinanaiuladn Sifieeanisfneinagns
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nMsna1ailomluanzunInd1uYedgsia wasdwnnsAnwiaseuaqulunnyemisves

¥
ISY a

dooaulall MaaMAUVINNTHAIUIMTIRUSEENSNaN1InaAliauldeeaulaldnie
ANAITANYINUNIUINUITENNIULIT A UTTIAAUIT N1TPAIALEENI ANUITESI
Usgdvsnaliiugsnaladuegimnn neluseswenisadianisiud nisasisannuynitu &

Wlgeanmeuazuariilsvosgsia diunsadnassdadlomifigue (Valuable) agnslsfnu

'
[ a

N193I91509n15Ra e TU SR UN SR enAnauLiuLAY Tidnazdunis@nunluses

NFEUIUNTINUHUNAENSUALNTHAIUIFITInUsEAnSraluuSuniiasauAquAINAINTAY

1 <~

Y8IN1AdIUTININATY DI NFDRRUlaUTRUAIY Melnall 1TUITET UL MR ULN

3

o

Auiugesinsluioswesaunainualevesnindiugsia nelun1sfineidendsd §3dy

Y
1(31’@1iwﬁfﬂ5aﬂﬁaé’mmﬂdaumaaqsﬁﬂ FIIIMNNITNUNITUITIUNTIUNUIN NIAFIUYVBITIND
AN1N5naIRaRasEAUNISELUIARNSERa1sN1IRaIn Ut ue 9ANS (Low, 2000; Reid, 2005)
a O v P o a v 4o a o Y a .
dnnsdaeggveuwan1sdnwludiusyniniigsRaduguslan (Business to Consumer -
B2C) LArATAUAUYRIM1IHRBOUlAUY Owned media, Paid media, Eamed media way
Shared media Lalmiiuanudnausousiy suaztdulselosinaniun1IntnvewuIfnd
alumguiwarludaufuin degsiavslaanutaauddsnisinluuiusld nasnaunsius
ﬂizmumimLmeaqméuazﬂwﬁw%waﬁLﬁm%‘umﬂmiﬁwLﬁumsﬁmmwmmﬁam

9

TR TIAANSIAAN AL ITUNTEUIUNITINUNUNAENTVBINTARA

1%
a =

WaruudesaulauNindululsemalng nasnautafrununlanannn1sdne1diaunsn

1%
v Ao a a

Usueniisanniiuansd wanudsavesnsufiRnusmunseanaillenisediinUssavisna
‘:QIJ r-ﬂ' 6 a gj ‘:’l/ d' [y CY) r-:’lju./ a a
YasnsanLiemuudessulatvegsndlulssmelve vl oanunsowwundt inUssansea
v} 1 ¥ 1 a Y a % Y Y @ = a wa
Aanale astrwesuislminmnudilawagldilunseulunisuandiviudawanisujinnu
AU seaaLlenitunisdeansmsnainuudessuladvesgsialussmalneld Fauenain

uun1sveenasinuIaIinI1us (Body of knowledge) TunwiAnvasnisnainiilenluis

£
v Av

YDINTLUIUNTIRUNUNAYVISUaZAT InUssavsnauas Ssenunsaldidunumilunmsuszandly
Tugsinne o TunmsimuiuwunisuiinuiunseaiaienuudessuladlviiinUsednsua

wazUseansnnunnIuledneie

1.2 ANAIUNT5Y
1. ATPUIUNTINRUNAYNSTBINITAaIRL e unFeoeulativasssivlulsewmelng
Juegsls

2. inUszansuantsnainiiomuudeseulatvesgsnalulsamealvedusgials
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1.3 JngUsaeAvan1sivy
1. 1iieaBunenIzUIUNTINLNUNAENSTBINSIAInlomUUFesaulatyatgsAvly

Usznelng

(%
Y o

2. Wi inUseansnaniseaiaiievuuieesulatvesssialulsenalne

1.4 YBULUAYBINITIVY

(% [
Y [

msTeasadAnwuuIAn nagmns uaiad InUsyansnanismanaionundeooula
vosgsialuussmalne IneAnwiuuisniiessdnsiidniiugsfvegluussmalny dausdm
vadlneuazuseniund lngeglugnaivinssuamunainisiuinguvesaunaulawanfaia
(Uszinelneg) 19y gramnssueIusus #andusiguain nsdoas su1Ans 13esRuUTIAIN
Leaneged SuAUan nandariguaduny nanduriuy edmnsunsng gsnauseiu Wuduy
mugrudeyaiiusngeguuiules https:/www.daat.in.th/

Tuduveanmsfinyinszuaunisnausunagysnsnandevuudesslal dudums
duanwaliniv¥nsnunsdeansnisnaindasia S1uau 35 AU 910 28 BeANS TUsENOUTIAA
oglutszmalne Jadufuimsszdugs fuimsssiunans uagniinnussdufoanag uay
ffn3In15f1unisdeansnisnain §1uau 5 Au 990 5 @aantunisdnw luseninufou
§uAN 2561 - HavAs 2562

éfm%"uLﬂ%ﬂﬁaﬁiﬁﬂumilﬁuﬁauﬂaLﬁaﬁwmé’ﬁ?ﬁmUizﬁm%mamimmmﬁamuuﬁa
poulatl WALTUIINMINUMLATTUNTIILaN 1SN waidedn finsmsaaeunmnin
Frumunsaduiiont (Content validity) Tnefnssna@isiuiu 3 au wardinisvadou
ALTES (Reliability) aulduuvasuanuifinuain wddsfudoyadunguiaogreiidy
fndundiunisdeansnisnatn S1udu 360 au AflUszaunisainsiauiunnan
[dovuionisdeansnisnatnuudossulatesatos 1 ¥ Tasdudunisfudeyaludiud

SENINUABU AU 2563 — UNTIAN 2564

1.5 Jenudniiianiz
1. n1snatntdaniuudesaulayd (Online content marketing) #1884 N5

Y ¢ A & | d' P2 i = & & A ~ v
aiqﬂaiiﬂLLaga@ﬁqiLu@%qmqua@@@u'laiﬂugﬂLLU‘U@'N i FUUULUBMINUAIULNIVDY

| =l

Tngassiunguduslaadmnefidivuald na1afe Wulemnfiauad Guselevd dau

q

48AAA0INUAINABINTIANENYOEUTIAA (Consumer insight) nTzulUN1Tindulade

(Decision making process) kagldun19u89gnA1 (Customer journey) laailidviuneiiie
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U539 I Uszasananisnaaluaunisaanisiug (Awareness) anuynity (Engagement)
nnsad1alonialunisuie (Lead generation) nafinssun1sde (Purchase) wagn iy
Hatiuayu (Advocate)

2. NFFVINMIINURLNAENSYaINITAAIALEaI e Srdutumeunsaumy

1 IS

Tunsadeassd weuns wazdnnsillemniiauei Juselov danuaenaneiuadumenig
Wednveeuilaa (Consumer insight) Ns¥uIun13Andulate (Decision making process)
Wagldun19aegnAI (Customer journey) Hausiainguszasdvasnsaainiievvsaidmuneg
A a o %
ngshafmualy

3. @2 viuneds Adanaladaldusuananiunin uazasviouUssanananisnann
\evnuudessulauiaenedesiuingussasdnianisnainvesgsiatulsenalne

4. Yszanswanisaanallanivudesaulal vinefs nadugnsveanisnaiaiiien

- 4 Y} sl o YV Yy o % o v o
vudresulaunuinguszasinnmualy laun n13as1en133u3 (Awareness) n15a$1anany
HNWU (Engagement) N15a¥13lon1alun13une (Lead generation) W inssun13@e (Purchase)
warnsiugatiuayu (Advocate)
4.1 M38319M33U3 (Awareness) vingiis NMssuivesuslnafiiediudu

'
1 A

V3anTdUAYeIgIAIINMsUaTulilenmdudsluguluuuaeaniewa 9

'
Y a

f63¥n Wi Snnuafsiigiden (views) Sunuafsiiaviiiuma (Page
views) ai’mauﬂ%’jﬂﬁgﬂwaﬁ (Post views) ﬁwuauﬂ%’jﬂﬁ@,aﬂmﬁ (Document views) $1u7uASs
fig3Ale (Video views) n1sAndlaandenssaAflontnda (CPV: Cost per view) $1uunds
fiilonuana (impression) n1sAnAlawansen1suanuiioniasu 1,000 ass (CPM: Cost per
thousand impression) S1uauAuAEendnds (Reach) nisAnAlawanses uIuAuiings
evmilemu (Cost per reach) analunmsdaduiiom (Frequency) 3T ULHULALH R AR
(Fans/Followers/Subscribers) S1uiupuiliftuuasanainazans dudvsensiaudlél (Estimated
Ad recall lift) ﬁﬂuauﬂuﬁ%’uiﬁqmﬂﬁuﬁwLLaza]mi’ﬂlﬁ (Brand lift) S1unumdsiidaaui onaed
(Podcast plays) Saundeiswatuldsumsdn Email opens) AuYusiBNaGNS (Cost per result)

4.2 MIAFNANURNWY (Engagement) aNiia NISUAAIDBNNINAIINTEN

AUAR waznnRnIINYRUSInANLdeallev MAgITes T UAUAIMTaNI1EUAIYDITINY

=

FaazioudIzAUNISHUSFUNUS N158dIU5I AI1ULDI1939107199 IYIAUARTIAATUYDY

[

AUSnA naenIunsiiatsandndulade (Consideration) Mnn1sliasuiiievaudeluguiuy

&

LAZYDINIIFN 9)
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190 loun Iuuasinnalaivnienawansainuidnay 9 (Reactions/
Likes or rate something) §1UIUATINLEAIAIUAALTU (Comments/Replies) S1UIUATS
Auvelusinudedenuooulall (Social media sharing/Shares/Retweets) §1uiunsaniinisldde
“30N81709YARRRY (Mentions) 3113UAUNAITBAIUNIFBUNIUNNABIUBA1Y (Inbox)

1 a

INUIUASINAIRDDLUA (Email forwards) 31uruAsSINAantlani (Clicks) N1SARATLeI YN

(%
[

AONIIAANNTNIATY (CPC: Cost per click) §n31d9UN1TARNLTNITULLONIADIIUIUATINLARNS
(Click through rates) §143uATINYIALEIUIUAINAIINEIINAIMUA (Completed views)
nsAnAlavaralelnsvuInloauaunilanss (CPCV: Cost per completed view) 8731919)
Floralunrazaniaivesiile (Audience retention) S1uaunsideuauiulad (Website
Traffic) §1uauAuld W s ulad (Users/Visitors) 31uauasstunsidnauii ulad (Visits/
Sessions) Suauntvuivledlaemdsnedndivaluus azasa (Average pages per visit)
szevlIalaglafe ey UunNg (Average time on page) Srziia1laglafsveansideuyy
Auladluusazass (Average session duration/ Average time spent on website) 8ns1du
vesmadudeananivleaviurinasdaiissntinge) (Bounce rate) sasidiunviuwatiy
< % v \ ~ a < ' \ ° - A o %
Junthgavenaunaznatneananniuled (Exit rate) I1uuasiGudvasaunnduLtiun
Bouvuiuleddnasa (Percentage of retuming visitors) S1uiuaaiid1ugaduled (Inbound
links) N1sAneleivasiaNITasI9ANENNUNTASS (CPE: Cost per engagement)

4.3 msa3ilanialunisune (Lead generation) vaefis N15NgsAalilena
wedudibitudusinalduntu Wurasnnssuiunistunissususedeuasdeyadinu
P Y Y a 44' ~ o a a a & 1%
Ansadingugnandming lneuslanizae ameley alinsaun visenafanuilenil
=~ a Gl [ & a U a & Y . = Y1 [ (%
Wesnniiaanuaulavsesglutumsiiarsaunfindulade (Consideration) Feiolaindunisin
AunsiUaguslamgfnssu (Conversion) Uiuunils nasniiguslaalasuileniniuge
TugUuuunazyeInigeig 9 Fesiedenlasuasiludselovisnanisirludniuianssumis

dl o 1 a ¥ 1
nMsnaafvangan wazdilugnisveduasely

HiTin laun Imnuasiiamzilou (Registrations) 31UIUATIINTONLUUND S
(Form fills) $1uaunsasdasanniioSurlnaansuesuden (Blog Subscriptions) $1473UN1T
AlATALNTNIETUY MA1INN9BLE (E-mail subscriptions) 41uUASASIATAINT NI OTUT AT
HIUIANLIEU12 (Newsletter subscriptions) §931d7Uv0IUILAUTILUAULATATALITN
1§99 INAFUBLLENT (Subscription conversion rates) n1stiiu Uy Flatvedgsia (Add Line

Official Account) M3AnATlavaNFBIMIGNA 1 AU (CPL: Cost per lead)
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4.4 WeANSIUN15YD (Purchase) Muneds n1sdnduladondniag duan
U3n13 visaiinnisilasunlasnginssumuinguszasaninmualy (Conversion) tnaidunis

nseviRoanndulsviauutemeesulatinsevsanaeanlay

1
a v A v

%7 Tauwn vanvier utemeaulal (Online sales) ¥aRYBHIUYDINY

oovlat] (Offline sales) $muanAud1iv1eld (Units) Sruaunsldates (Coupon redemptions)

1%

PuunsanLivanvsefadileundint (App Installs/ Downloads) S1uauauildugnen

' [
1 1 = =

AYausn (First-time customers) gaAMEfLANTY (Sales growth) dunUmIeNIIAAIATIgIT

(Market share) §a9ndiuvesdnuAuUGs TR uAMAINTAISUTLIeM (Sales conversion

rates) N13AAAILAIWUIRD 1 N13058911 (CPA: Cost per action %39 Cost per acquisition)
4.5 madudaiuayu (Advocate) munefis prmasindndlunsdudivesgndn

Fawanoanwun1slie Fevn naensunmsuusiiuniowuziivenseiuiou sudunaainns

a o & cav vo a v

UasuilemuazUszaunisaliilasuainaua

[
a v A

UNIY

N

A laun 31uaugnANnduNITedn (Repeat customers) 8ns1dIUYeY

o)

4

(%
o

a9 e IUIUGNAININUA (Retention rates) 1glaannisvigduala

R

F1urugnAfinduan
1N T (Revenue from upsell) 1533 sTAUNTINISIENARA 9 (Product Reviews/Sharing
experiences) N15WaR waniANAAMuA eI UASAUAT (Posts or comment about brands)
fomuiiuansfenuidniiertunsidudi (Sentiment) Srurunisldussuiintisatu
n3duAT (Hashtag)

5. gsnaluuszmalng vuneds USTmusossdnsiidudussiaeglulsemalne
fauenvoslneuaruiendruni Tnseglugnaivnssunuinaeinisuinguvosana
Tawanadsia (Uszmelne) Wy gramnssueiusud sdndasiguaia n13deals suiang
\3sRNUTIARNNUeanesed SuA AN HanAusigualduN WARSusiuN adam3uming
gsRvUseiu Wusu mugudeyaiiusngeguuiules https://www.daat.in.th/

o

6. UINAYIFNAIUN1THRE1IN1IAAIN NU8Ta YARAKSURAYBUATUIIUAILNIT

#9@159a1M NISADATNTNITAAINAINA NITAAINAINA NITLAIYAN NISUTELVIEUNUSNITAAN
lngvinulvtuusgnsessansianiiugsiseglulseinalne saudausendiunulaivun
USENAILNUAD USENAILNULAYUIZDANA Az USENAUSN®IAIUNITUSEBIAUNUS
v A v A A Yo a v & A e = a wa
MABAIUKLTIVIYAUNITHRaInan Nl S uT gy L luiuSnwl vIeUjiRnuniseain

Wemlunsdeansnisnainvesgsnalulsemealneg
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1.6 Uszlewunaindnaslasu

v Y

n9veluasldun1sesulenszuIUNIIIRUNAYNS AT WL T

v

& = ¢ a )~ co XA
nmsnaalevnuudessulatvesgsialulsundalve Inefiuselovinad Ao

Uselgyuld3v1nIs

n153deluaailunisvensuasiau1oddausian (Body of knowledge) iy
LUIANYDINITAAIALLEYNT Lagas1enNTaukuIAANUTENBUAIBIRATUNAENTLaLAIT IR

UseanSuanisnanailennuudessulatieg9tmay BnennusYInUseansnanisnain

< 1 '

d’lj = ¢ = ! a a v dy Y
Wenuudessulad Ferreiduduresinamsnisideesaraniilulssimalnauazluseau

i 14 1
L, LY v aAa

anald suaziluwuimeaiundiaulalu@nyviwasimundidinndaunin naonauld
aafnuIAuNIsaIaiionuudeseulal Fwesluusslevidonisiseunisasuluanitu
AN 9 NRIToIRuIINIIAIUNTEREINITRAIRRB LY

Uselayul BT

= v

Han13ANYIATIUYIIATNIYITNAIUNTFa1IN159A1NVDITIAIAIL 9 NIIUDS

(% '
a

NILUIUNITINUNUNALNSUAaEAIUTANA 1AV ILAaLeIAYTENBUYDINTANTUIIUAIY
& = o <) 3 ' @
n1sea1aLiient Jaarunsadrluilusuanisdszendldlussdnsedng 9 Tunisiauiuaunis

UfuRnusunsnataliomuudessulalliiinusedninauasuszaniamundula
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dsustannludrutl [WuUNISNUNIUITSUNSTTUNLNEITDY bNDANYY V1A 1011
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wastluiugiudmauilunisasienssuiuiAnnisaaiailanilunisdeaisnisnain e
o 1 U L% d’JQJ a a ﬂ’) d‘ a
lgmsiaundmyinussavinaveinssaailovlunsdeasnsnannvesgsnauusemelng
Tududaly Tnetdunisnuniunidsds unauIde UNANULTRBINIT LazdTensueily
FILUIRALALNU AN 9 NN FallsgaziBunaall
1. wurAaneAunIsnaInLlend (Content Marketing)

2. wwiRagfiunagnsn1sna1aiien (Content Marketing Strategy)

(%
v Aov

3. WNAANEIRURIYIA (Indicator)

2.1 wwaRaRBAfuNMIRaIaLdenT (Content Marketing)

msmaiievn (Content Marketing) UsznaumeAIfnnedanguaeddl As “Content”
wain “iemn” uay “Marketing” wlai1 “n1snan” Fuidem fe arsvizedonnu (Message)
Tunszuaunisnisdeans Fdlienaufiaslidnisnaimilenduiianuieadesduiussu

P
AMPGRLEP]

2.1.1 AMUFUNUSVBINITAANAIBNINUNITAAIALAZNITHDEITNITAANA
Armstrong tag Kotler (2009) THAusinguaInIsnaIngg AuIen NsuIunIsnIedny

Lazn1sUImsiasyrrauazesAnsilasunisnavaussnudnluiazaudonts lneniu

'
A A 1

NIPUIUNMIAS NAsIAuazUaNUAsUAAITUYARADY 1se019na LA mMsmaalunszuiums

' v '
v 6 =2 U

figsfvadequaniiogndn wazarsamduiusnandsiugndn efazld¥uauAndudu
INQNA

#11ANNIINAINRYNENTTOLITNT (The American Marketing Association) (2013) 11
AUVNIEIT N15ARIA NU1EDE AINTTU NaNVesan 1T wagnTEuIunTiunNTaseassa

L2 Y ¥ 1

doans dweu uazuanfsulaiauenilnueliiuandt 6319 Mudu uazdiulagdiusiy

9

Kotler (2017) 95U18A1MUNLIE71 NITAAIA UUIDDS INgFansLagAausiienig

d1379 a319a59A wavdaouAuALianoUauBIANABINIsYRInaI el



20

PnAMIngdanaNdsiuansoauledn mean vaneia nszuaunslunis

'
J A

a519855A Aodns dewou LLasu,aﬂLﬂ?iawi’fal,auaﬁﬁ@mm LN BNBUAUDIAIIUADINITVBINANA
Wmnefiaansaarssamlslyifugshald
dwsunszuaunislunisnevausirudesnisyenanivaney ganadndusies
NN ULaZRRNLUUAILUSEaNN1IRaIR (Marketing Mix) ImamjmaaLﬂ%ﬁﬁaﬁqsﬁammm
naunauiuwazdnauelugaainitmvuneg sudsenaudie nandue (Product) 59A7 (Price)
FoIenITIAs MU (Place) wavnisaaasunsnann (Promotion) sdieifuasAussnoundn
TuAaNTsUNIINIIaIR (Armstrong & Kotler, 2009) Tne Koiso-Kanttila (2004) & nanaufisfia

aa v 1

Neatudulszaunansaanlugaadnialn malulagliilvsuuuuvesdnduanlisuly

a o

FedawalrnsaululIAnUIEIuUTEANNIINTIIAAN (Marketing mix framework) Uu&EaRIva
WasulUiuiu & Robins (as cited in Koiso-Kanttila, 2004) 85u1g71 Tuan nwinaauwuy
gidnnseilind (e-environment) loninundaulszaunisnsnanndidnnselind vise “e-marketing

. ” U IQ’I
mix” PNU

]
aa v A a o

a o ¢ & o s A =
Nannuy (Product) LUuL?Ul%mﬁi@sﬁ@ﬂmqﬂa?Jﬂﬂﬁ/]ﬁ‘ﬂﬁiﬂﬂaqll']iﬂuﬁll,aq

9

Toyanareguiuunsiuiu (integration) aluivledideaiu lddraududidnes amene
wiodes Jalififnswenlesiiviannuane (multidimensional) faedsiuazlawasiing (links &

< L

hypertexts) gldannsanaiaenleseenludaionau q Nenveguuiuledau q 19 uasdedl

(% '
aa v 1 =

PNLEAVEUlUNND WU FONAINIADINSINEANAAR S INUNTSHOUNUT AT N UTTWATDY 9 N
Lisieansageag
511 (Price) gshaanusaaieaselaanmseuiemiuiomwesulad vnly
& a vy v a & Y Y Y . ! A
anansaiuung lFeldnaansadsuiunsaiiseiunidey (indirect) H1uA3eY1e
PdNTUS YRR (network-connection)

v

1 v o 1 13 ] a s a ca A £ [
891191153 mUNe (Place) udamsdiannssindiideuledvieiuy

Y

Fomeindetnedumeiidn Swavanszezing (Proximity) mamenmlidesas Inganunsa
annoiulalaenss laglddesriuaunan (Intermediaries) LAYEABIINITUTNITIANITVO
yanmswedromdseilfaranungdelildunniia

nsdaasun1snan (Promotion) Wunslémeluladnianisiearsidnunyae
TAnnsad1suRduiug (nteractivity) Iéunntu Tuwusifeafuorafimudssiiasdumad
Tunisadrsanuduiiusningnduinaulifionels fefunisadisannulianede
(Trustworthiness) 3sdiaudnfuduegiann wu anuvasadeannisidisaniuledlis

Th%afnun viveaLondesaienTnasiusnauuiules
Y
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N39UIUN1T (Process) Wudiuuszaunianisnainiiiinduuilugafdiia

I
&Y

= = - = o A v o ° v o
Lu@ﬂ‘ﬂqﬂﬂWia@a'ﬁiu53'U‘Uu13J3Juﬂﬂa‘Vﬁ@W‘uﬂQ'TUSU']EJ‘VI"U%F’]E]EJI‘VW’WLLu%u’ﬂuﬂqiisﬁ\‘i']u AN UU

msviliAneuauive (Flow) Anusinisa (Speed) wagszeziaihunsyingsnssy (Transaction

]
a A o

time) ayududsnviliglddefinanufisnels

saa A

msiindndueind dsanfegels Inedudsiigniausadifwiengeldieiu

Y

91adaldine nNusgsNIdefeiinIsdeasAuAIveIdUAINIBUINIS karad1InuauTuS
funquananlnunelidinesdugnindagiuuazgninlusuian iiwasesdodiudseay
N1589L@3UN15Ma19 (Promotion mix) ¥30913138n8n88191leI1 d3uUsvaunisdeans
N19n139@a10 (Marketing communication mix) 8uUsznausme nslava NsUTEIEURUS
N5AUASUNITUIE N15U1ElAENTINIUTY KAENITNAIANINSY (Kotler, 1997; Armstrong &
Kotler, 2009; Fill, 2013; Belch & Belch, 2015; Moriarty, Mitchell, & Wells, 2015)

gj Q’lj I} % a L4 M 1

a9l gunANNsRAIALeEnSTeENT (2017) lalianumingueen1sdeansnMInainii

nuehe nsuszauiuresteaunltlunisauasunIsnaln (promotional messages) uag

domnertemltlunisdeansiunain BUaANUNITARAITNITNAINILONAHIUYDINI9DEY

'
a =)

Younilenanig 1wy Fedsiud o7 Aolnsviay annuense wazniinauwie Wudu e

%

< IS 4 L% a Y ‘;’
w3esdlansdearsuan 5 Useinn anansaeduielanadl

n15laiwain (Advertising) inefe NsdeansnefuAMauTAkarUELoYY

'
a 14 !

Y duA wenisiludnelalvguslaageduamisuinis neiudelavaunnlulyde

¥

UAAa Teneelin13dseiudmiudunmieusnisiiini slavan wasinisseyllayunies

kY

v s a A A | v ¢ a A a ¢a ] ‘:4'
Qﬂﬂllﬂ ULATDNUDYDY LYU I‘V]iﬁ/]ﬁ‘h! 'TVIEJ FINUN DULNDILUR ﬁﬁﬂiﬂlwmwmamuwmﬁ’ﬁmz

wazdu 9

v 6

v v € . . = a P P )
N5USEU1dUNUS (Public relations) #u1809 NSEDETLNDATI9ANUAUNUS

' [
IS

Aa o a O oqva o saa = ] o v a A
NONUAITI1TUY @ﬂV]\‘W]'ﬂViLﬂ@ﬂ"lWﬁﬂ@mmm %QNﬁ?u‘U?Ui@QiULLazLLﬁLSUﬂ']']NLSU'ﬂQN@ NIDUYLLAI

¥
[y v Y v a

YmAeNinTuiuusEn Trseaiiodes wu n151AY n1sudaduayy ANISURLEY Lhay

Y 9

Gulad

I 1

nsdauaEsUN15Y18 (Sales promotion) vinedia 3nsiauedsqdanilun ey

ienseAulnuTlnaiangAnssunssunstedumuInTurseyse A Uuludanin sdaaTy
= & ! S o A A ! ! a a € a &

nsvedaluriessezinandy dinsesleges 1y Maauednsuseleniiiay nsuante uay

TUSUNTNAUATUNITVIBAN 9
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nsglagniinauny Personal selling) ingis nstdiauedunlagyana
wuumdamih Wuesesdlefitieliannisne uavairesmiudusiusiugnd

NM3NAINN19ASe (Direct marketing) vianefis N1sinsalnensaivgnAlvang
FevtliAnnsmeusulusseznadudu uasdsddrutaevinlianudufusseningshai

Y

amandululaluszaziiaiuiu 10ee139N15ANRBNIUANNUIEATI INTENY TNSVAY Dl

)}

by
9

2))

wasiln wazdu 9 JinTesdedon Wy uAna1den N1sRnfen1nsANg §iidey

Y

Buwmesiin wazdu 9

nAdereINIInaIn diuuszaunldlunisnevansiniudenisiuilan way
Msdeansnsnan wwiulain Msnadauientesduiusfutudennuviseans (Message)
wsaLlonn (Content) agnsufiaslule ifesarndaainuviearsuseilloniduduunumnan
YBINTAAIINTNAINNTIN M UNITFRAIAMAITDIEUAMTEUTNIS LNl wazashe

v o & % oA Ao I

AnuduiusngugnA i mnenudenimualisiely

o & A o & o U = a < o 1A 1 « & 9 = Y o a
N9 Weumsaesriunulaiaduailng Senin “mseaniiom I@EJ@JI}?L‘MW]MEJ"IQJ

'
| =

vpsnsnaniiontlinainvaty feiivisdrufiniounazunnsnafuoonly lnsaiunsa
ondeld dail

Pulizzi uay Barrett (2009) THaanunsnevesn1smaniiontin nuneds
F3navanisnaiailiaudify funisaisassduazmoundidomiidamuduaziany
Rerdesiunguiuaidinmue Tunsiagiega (attract) 181 (acquire) wazaiianuyniiy

(%)

(engage) funquiautdmneuunimualisgrsdaiau WneiingUseashiiionanauliinnis

andunisvesgnAfaunsaaiiailsiidussiala wenaind Pulizzi uag Barrett (2009) €4
1 1 a dy A [ ¥ = 19 1 & A [d

81731 MavanlallemAemadudwesde lildnisiiunde Wunseuiunsmiinsmain

[

TunsnagiagauazsnwgnAmlilasmsaiassduazdnnisillevnegwaiosvenasusuls
= dl a Y oal a 19
TudsUdguLUamgAnssuduslandnme
Handley wag Chapman (2010) liaa1uvu18n15aa1aLlian1dn nuleds
[ A = s 2 3 =) 1 = M 1§ 1
aelsNnuuAnansoeIAnsas1eassA way/viauustu lunisuenisessniveswmuy wildlinig
danusgnduiusiunisinadluguuuuvesufion dealidnuazmilounisnene darudy
uywd waglingreugvesiiuanegnasnal uavlilinaisnagly o vya 9 wasnied
furzUsvauanudnsa uddesiseguuiugIuauAnlunstsmdeatiuayy Inunufaasy
AnwdlouddnfiuiuaglindnanuAnulun1snurunIsnanauaLazaLiun1se8nun

T dususssu Inedidloniludruniavasununisnainfivainaleiu
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Gunelius (2011) TArumsngvasnIsnaInLionTin maneds nszuaun1zia
manssuazynadeulunisluslungshanionsdudsnuiendonin ile wieidesiidng
adrayarfia eudoseulatuareonlay nsansaausldvislusuuuudu (Msduan
Twitter, Facebook, 3Un1w 1usiu) suuuue (Uden, unaAay, e-books tusu) sUkUy
Msaunw (NMsfdunusenanianufniiuluudensensenuaunun)

Lieb (2011) nanfsnisnaimientin lilvezlslv ssinldadsassduas
mpunsiiomanduszernamansluda fafieofsgagnélvaiuazinungndui agrslsfin
fuanAsnMIIALUURaRssaznsTeanie nsldidenlunisve udbildnsneves
wazlaflimslawan siiedunagnsnismanauuundn (push marketing) fidormgnyiunszany
sanludainquiuilan uidudnuazuainagnsic (pull strategy) MsensnaianLuufnnidy
unndn Sudunisleglugeiidleduilnadesnisisdensmis [WudeyaiinssUsziiu
(relevant) iﬁmmi (educational) Luusglewtl (helpful) draula (compelling) ﬁ’]ﬁﬂ@ﬂiﬁ]
(engaging) LLazmm%ﬁaﬂﬁm’mayﬂaum (entertaining) Bneny

Slater (2014) TAMUNLI8YDINITAAIALLDWII MU Tn15TGUlUAe

=

NawarANNARES19asIAtUNsIANTanal Wunszuaumslunisul stuanu@ermneuay

Y

=3

v ' ¢ P vala v I3 Y .
Audiutesnteaulal lunsnaghsgarnduuiliuazidugnan (potential customers)

wazasamnuduiusfuaumaulmintu dnniseatndademsndudeddsinudifyiv
N5a519a33A wWeuns wustullemfimangay egnelsiniy Yesadsiitdnnisaaiadailon

% 1% & Ao A o Y v v ' I3 ¢ v
llﬂll@\‘isﬂ']llLLVTaQLu@W']V]lIW3@Lﬂﬂaiqﬂ'lFJWi@lI@%LLﬁ'J ‘liJrJ']"ﬂgL‘UUU‘Wﬂ'JWlI ﬂ’]iIWﬁWGUEJ%a

Aa o

Auudensng 4 3dle JUnm uazduninddoyadnuzdug v q A%dnea wlunsldfage
anAlallaguriu

Ramos (2014) TranusineuaIn1saanianiin vunehe A51151m19n1snana

TNanAfgInafenis menatadalemlilednuaiiswdntenimiitu inseinguseas

'
v a

YosgsnAinAgIeiuNMIVIY Aneamiuiasweinsnaiadaiienifuediuanuaans

[
s o

Tunsivedwedumsliinigndsedniiuuiliuazdugnén (leads) Wanunsaidunduan

madunenyld denusivasuliundugnddiolainuisauazain

Jefferson wag Tanton (2015) lininuviungveutianininua (valuable
content) 31 vaed emAdeududy WulomniiingUszasafilnainindenlaeiall

A a I

Judeyadudszlewifiadtuiieguuanengy 1udesd mnug waz doyaiigsiaiden

9
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vuauazuisdulugignén ibudeviliinnug Sremdeuarainausatunalaliiumnian
LﬂuLﬁawwﬁqﬂﬁﬁuwLLazLé‘aLﬁuamm (appreciate)

Kotler et al., (2016) na1171 s eniuiEmamensmanafiinedesty
nsa%1e donass 4an1s weuns wiveneiiomiifauinaule Wertes iuuslenifu
ndudmnefifinisszyliegnednau Weflaradunsaununieatuiden fadonldindy
SnsuuuunilwensmansiBsmsaudi (Brand journalism) viedinfiasiidansidudn Brand
publishing) vil¥iAneLdiuseseBnTassnitmauduazgndn

g 2edwFegmes (2557) Tauvsevesnisaanaiiiontin vaneda
mgmumw’hﬂﬁmmmﬁwmia%’wLLazLNEJLst'LﬁamiﬂzjﬂfjmﬁmmasuméhLaaﬁﬁiama%

<, Yy A A = o Ay o & ° ! % a !
Hugnén tivenvzisenuaile afesufduius wasilugnmsaslemanmagsialuguihuusiig o

NNIANBIAMUINERINETIIRUENNIANa131031 Mseanavilenilunagnsnis

ngsnaldlumsdaeaiunmseain lnefnssuiunsfigenndesiunssuiumsmsieasidusgiunn
' <
8

e Wunagnsnansnainfiginadaduddeansviinisadassduazimneunsansidom

)

fflnauen Tuselend uasdmnuifedodasnss dndersetening g lWdnguiundmine
vefSuansiifimaivualiodieinnu fafulitediuin nsnaindeniduisnismiedly
Tunnsdeansnismamanitufoafuiunislevan nsuszadusius msdaasunisue
nsuelagldntinauue waEn1INaIANIenNSe

og13l3finn TusnAdeves Elisa uag Gordini (2014) AildAnuwyusendmauiuas
ANgIUTIUTEINY T8YI AuneTeskIAnn Lo duluegnensednnszane
meauiiiduesdamilnindnaniudanuluudvenuiia Jsaenadostudeduny

=

luau3devee Nyyssonen (2015) N52y731 N1stiA1denudnyivesnisnainilonlunisde

Qe

L]

TuveanatndaudsulngdndvTntudalannuLnnaisainialy tngannnISANYIAINUNALNE

awv A a Y v Y vaw !

YINTNANALLEYT AABAIUINUITLNLALITDIT AU Q’JQEJWU’JWET\‘iﬁﬂ’NQJ‘\]Q’W L‘ﬁuﬁ‘ﬂ%ﬁ@ﬂﬁﬂﬂ"l

¥
=

TuusziiuiliveliAinAuTaLauLINS9TY

vl 3deldlvininunungveinisnatailontlunuideaseildn nsnaiaiiion

1%
=1

mnefs maasasAuasdeasidominudelusuuuuing q Fududemilauiedes
Tnonsafunguiuslnadimanedifinuely ndnfe Wullemildguen fuselovd faw
aonadastunufosntsdsdnvesuilag nssurunisdadulate uasidunnaninAuns
vesgnd Tnefitmanoifieussginguszasdmsnsmatalusunisaiianisivy msads

Avupniu nsasisleniadlunisue woRnssunste wasnisiugaldvayuy



25

2.1.2 audunnvasnisnanatiient

¥
= 14 A

d' = i v o a &£ ! Ad a s &
LN@ﬂﬂ‘H']EJauVLUI‘U@mWW‘U'JW ﬂ'ﬁﬁ]ﬁ']@Lu@‘m'ﬂﬁﬂaﬂqLUWGUUN']UWUﬂ@TJVlaE]@'ULmaﬁLu@]

¥
= = wa L

A o a I a M va C% o (% Ny Yo ! I 1
NN UAVU L‘WENLLG]i‘lJ’e)ﬂ@]lﬂJlﬂllﬂ’ﬁ‘UinygG]ﬂ’mWVﬂuaﬂHmBVﬂsUﬂua?J’NL‘IJUV]Nﬂ’ﬁLQﬂL“U‘N

1
LY (% 1=

Ua90u dusausl a.a. 1895 11 John Deere dnvillngansiiielvinnuinuinunsns (Pulizzi,

2014) Wuuuuewinlugausniutugsiaie 9 ladinsldnagnsnisnaiailondedns

' '
1 A a =]

Hiudenady wardendenldinazulsasuluaiuauinativeswvaluladuazngAnssy

' ' '
a a =)

nsasudeveduilnalunsazeaady Fusudwusddedsiun doTny delnsviay aunsed

v ¥
= 1

Tulagiundeduwmesiadudaiuayuliiiansraraiomiuegiadunianis (Leiss, Kline,
Jhally & Botterill, 2005; Dyck, 2014; Kotler et al., 2016)
nsinagnsnisnataileniunldluwiniagsiasuusingiuasusnlugislans

AndSTEN 19 TugaigsnasuiinsdeasiieaianuduiusiugnAvewY F9gsnanIsnyms

' '
a 4

< av Yo 1 LY < a g v [ & &
984 John Deere (Juilasunisnanviuduindugsiausnildnagnsnisnaiailentil dd
John Deere laandunislugatufan1sinyinfineans The Furrow Fuun (i 2.1) @9

Afuiadunsnlul a.a. 1895 Waediesaves John Mluiivesgsiagunsalnisinunsios

a Aa 1%

AEEINIY wasagnadtunuasnstnewdndlalgmivednunsnsilus 6195 Fasufndu
Usvhvgaunsaltaninsadlewidenunsnavia i uasdnvinegansnena ity Inedl ngusses

aauielimudfiunwasnsineatuwalulagnisinuastng 9 99u838015:0wd1vedgsia

[ a ) [

svaupnud sy wiuisdullneassouanmaend msuliduasunsvisgunsalnsinems

a A4 a

a819953lUnsanwmiiaunssAadudey (Pulizzi & Barrett, 2009) laadalainduwuifn

q

MuanAeaInvuuYeInsnannteuUianuinlugaiu anunseasienulaawiuliiugsna

404 John Deere lilagfidiaves John Alldnsenindunew anaruwnisives John Tunis

= o

Nazdeanislideyatnarsiietismieinynsnsilioanladugassiureinisnalailon
Aena1 Ml nszuIun1swandineans The Furrow duldk1uN1sARNANTN0E1958UADY

a o A o N & o A v
31NNBIUTIUIENTT Unidses dneenuwuu Tumsilswdenunaruniiidmangive el

NYAINIENUNTaAI A Lskaziulelaoe9a3y3aL3ed
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G. L SHAUL
Clarinda, Iowa.

= ] Ly

Gelebrated John Deere Plows “ L | i

Gultivators and Harrows

SPRING ANNOUNCEMENT # It gives us pleasare to announce to our many
B friends that our stock of g IMPLEMENTS .. FARM MACHINERY
y WAGONS AND VEHICLES
pere i

hin your reach, al

© qulty. of vhich Be
JOHN DEERE PLOWS
RS AND HARROWS :::
are o Siadard

AT 2.1 kaneaeg9ilngans The Furrow ¥9435A3N15nEAS John Deer

Fian: Contently (2017)

waNINTUAEENT The Furrow ¥4 John Deere e aliniisdeiivdulng (The Michelin
Guide) (1wl 2.2) vasuTEenssaeuAivdy (Michelin) :nusaa Feiinailansulaiuiiy
TuFesasnsthnagnsnsnaadadevuld Tnelunisifissinfusnidod a.e. 1900 fvdu
¥ uansenilsdesnandidmaumungs 400 nilfsuussaindusaneianeniss 35,000 wdx
TneilinquszasdusnisuiietisliindusniiniSouasnuisas udvesnu (Pulizzi, 2016)
sufdideyafetulsusuiinuazduuzdilumaiums fumndndemdwomnagms

a d‘

nsnaniliinanmsnivaueaulvuliunasiaundassosudlagasdiuyanaveny

=

degnasnsudanusendatdsulvy d3a1nnstiewdevastivaulnaasyinlvauiindaesves

a a

fvaududusunsniiiadainisasusnslni (White, 2017) viail Svdulnadiaslseau

Audsvegwailiewnaivaudlagiu
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oj{gl 2tol=

MICI'-i'fELIN MICHELIN
GUIDE GUIDE

.

MICGI:-EELIN

Rio de Janeiro
& S&o Paulo

oguia
MICHEUN WASHINGTON DC SEOUL £ | SHANGHAL

FRANCE ITALY NEW YORK TOKYO RIO WASHINGTON /SEOQUL / SHANGA/

7900 7956 2006 2008 20715 20717

A 2.2 uansseeansde Michelin Guide atud AL, 1900 - 2017

fi3n: Michelin (2017)

a

pasntuliunlul a.A. 1904 ns1duA Jell-O §IAVUNNITUYTELANLIANAUNTD

q

wadlaldnidnauvewanidrenidsdognsinemsnuigfngn (Best-seller recipes) 111311

Jell-o TiuussmuiddadungugnAnlmune dwalisenuendndousindugenii 1 d1u

C

Wissgyneaasansglul a.a. 1906 lnedlisaanisuandnentsdeislay 15 arwadu (PulizZi,

2016; White, 2017)

(%

TureduAnT5e9 20 taRnnisidsunlasassingiudnassdudsmnainuinngsy
maneluladdenlisumsimwnegweies Inglanaedudeilasuamuieunniulugatiu
danalvtnnisaanalarunuisnnsiug o lumsihisgnandhmnevesnu lnglugimassy

1920s ﬂa"u’t‘ﬁﬁﬁﬁ’mﬁ’lﬂﬁﬂ Sears (Sears-Roebuck and Company) iﬁ%alfsa’laaﬂmﬂ’lﬂwmemq

~ Y =

Wedndsuazasisanuduiusiunguidmuieidugaaimnssunisinuns d9 Sears Ml

v A g 6 1 % 1 1 a a a A 1 & [
PoyailulszlovunainunsnsiviaunsaniugaiaiinginizRulalugwtuldls aannis

J
sfifiunsfiosfivinlyt Sears asgwiinfenisilaoPingduvesnuoaiioauduiusiugnén
ngunumsnsveshuotwiailos Inelud . 1924 Sears Idi3uenenmasemsing S udUan
flngigalulan (World’s Largest Store) afimsdaassilonlasyaisnsinunsves Sears-
Roebuck $amfunstiiauenun’ nmsuanswesdatiunan semaieiunsiililoun seans
Aenfuwmauna uwazdu o Bnuanung (White, 2017)

White (2017) &ldnanselut ludrsihesiidoniAnisusmaudlfizuuninszans
pganfresvsuuntiaing laglud a.a. 1933 Procter & Gamble %30 #i woust 3 16i5x

Aaa

aSailommaingduresiiedudnvauzaesasasingndyed1 “Oxydol’s Own Ma Perkins”
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Tagvinniseanainialuridiainansiunaziing@ua Oxydol mﬁmﬁmsﬁﬂizmmgm%’ﬂmﬂ
TueSaustmveswuualsuweas uonaniifilalanlavuivasduaisananasninsnlugie
sgnInainuInlawandnme el W woud 3 laguarengudmaneaugluiinguimeandgs
InglanzegwBanguuiinuldenrdasiunguilminevesdudi mnanudisatazsingmseal
a d‘ a dg” [ a [ 1 Y & a" o 1 « 9 | I~ 7

AnufleuniavuivasasIngfna 1 lallunuivesrnin “soap opera” visawuardulnelain
“azATUUY” HULDY

n15MNagNsNITAAIAT ALY UTUINYIULAL AN LD EN DL AN NATUYINAITTUN
1940s - 1950s wWuduu (White, 2017) 91nA15 00w uRv0In1stawuAtdaiulsndu

' = ¥ o = Y1 oa A | ) '
919N Aeduniannsasenladninnisynuianisidlavaunludeni 4 Usenauiulugis
NANNANITIEN 20 UIBUIMNAITTUA 19605 — 1970s suLdurIIa1v 1 TUVRIFD INTViAY
AmaelasuanutouiuunTusgaawine Usenaunuanudtvesnaluladaisaume
MlAAANISLANNTEA18309Ee (Media fragmentation) USEnene 9 Jalaisuiulenauay
Y P a Y aa P Y] A A X =
Wuanas ey lavandoansdeanuidanugenadesiuiiudeNainnaisuintu 15
NFININITADANTNITNAALUVUNFLNEIU (Integrated Marketing Communication) %39 IMC
Juasausn Wnedudeudd a.a. 1989 Wusduan gsiasuiinishudiuaziuasunlainisly
| a e v ~ ' = ) Yy oA = ~

JUUSEUNUNTAWESUNNSHAINNT NS IaIW N e99e1947 e wasullgnsaslianisdaans
NSNAINDU 9 LN INENNAIUAE DULALA NITUTEBIFURUS N1TAAIANIATI N1TESLESH
3wy wazmadudatvayuliiuianssusie 4 nensmain

Tug9d 1990s nnFmnegralainnisivisunlastusnassdmiuvinnisnaia
nneuienlunsldnueeuiiunes Insanigegndduganesaynenas (dot-com bubble)
Uszurud a.e. 1997 - 2003 FstinnisaaalalengienisiiaiudiAgyaindeln e
FoFINUN LAZTIAUUIEATI WauNUNAIeFaRINa LAan1sENInTzAneveivledtazudan
Jugnntdnniseaialdrunulemalunisiniseaialleniiiudue Faiwngnistenle

¥

YUN1VIANLNEUNBENNTETNG (E-newsletter) E-Commerce wagn1sNIZAN8AUAIUFD

o al'

Advia lananelunagnsiugiunisnisaanaiidifey (White, 2017)

[

n1sdeRItaTuNIYRIFsdumesidanasAodsrunaulatiduiateduindaudisy

o

A o v & Py & Aa a & v o
milinisearalenlinduunduniendnass Inglaviatenisynainvesnisidlawun
Tun1389a15 LWesnlasAnunausalouseduwasitdnlanaiuisoasialarmuazanunsg

TWslualegneninanuardianunsadeansinlusimiignasdnae

I a

wonandl Wuinsuiulaeinldindidinvesyanaldiudsuluainedadusgiwnn

'
a o w & o w

1% & A ~ ! | 9 Aa 1 1 Y]
L’Ja']lﬂﬂa']ﬁLﬂuaﬂmﬂﬂjquﬁqﬂmuagﬂﬂmﬂqL‘Uu@ﬂ'mil']ﬂ @’JEJL'JaTVIlI@%Jj@ﬂqﬂzﬂqﬂ@iuu@agqu

q
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v ¥
(Y% A

UAAATIAUABINITNT AN TaLNT R TaNII1as LN InNnaT Bnvialieniiudead

£%
¥ L ¥ ¥ a

Uselowil AR waraenAaodiuAUABINITIANIZIANEIBIAU MEWAlRwhlin1saaie

& Y & sl °o v A o & A 4 a ¢ & 4 o

WenmldnduundunagnsndiunuimdrAgydnasivuiuiivesdedumesidawa vaedny
¢ A ¢ v Y vz A

aulatl Lasnanunsansulandaudeinisvesuilaalugailladuse1ad

o =

nmsanwruduinvesnisaaailemaiisanaalain Jadendsndd Ayl

SvEnasiemaasuadisnislunsinseaiaiiemguuuusing 9 AfetademeindTaunns

Ypanatuladns@eanstuLea

2.1.3 @mé’ﬂwmzﬁﬂﬁ'zy“uaﬂmimmﬂLﬁam (Content marketing characteristic)

MnNsAnwIAUIEYeInIshatadadomluenansnizin1saig 5 @119
a%msqzué’ﬂwmzﬁwﬁzwmLﬁ@ﬂﬁ‘iuﬂﬁsmawmL%QLﬁamlé’dw omlunisnanaiioniaas
1in11u3 (Handley & Chapman, 2010; Lieb, 2011; Slater, 2014; Ramos, 2014; Jefferson
& Tanton, 2015) Wuuselewd (Handley & Chapman, 2010; Lieb, 2011; Jefferson & Tanton,
2015; Kotler et al,, 2016) Sinnuierdesiuglide (Pulizzi & Barrett, 2009; Lieb, 2011;
Ramos, 2014; Jefferson & Tanton, 2015; Kotler et al., 2016) ﬁﬂmﬂlﬁ (Pulizzi & Barrett, 2009;
Gunelius, 2011; Jefferson & Tanton, 2015) anansanszumuaulafudlddels (Pulizzi &
Barrett, 2009; Lieb, 2011; Slater, 2014; Kotler et al., 2016) uazursmagaslianudiuiia
aunauy (Lieb, 2011) T,mEJLNEJLLW'ﬁ'mu?iaﬁqiﬁmﬁuL%’waa (Pulizzi & Barrett, 2009) wavil
auAnLUUaInRuTduiing (Handley & Chapman, 2010; Kotler et al., 2016) Failom
fmeunsmsanansaadsyan i Tnedaiedugsiavianansauasyedon (Handley & Chapman,
2010; Gunelius, 2011; Lieb, 2011)

s?i'qmﬂﬂ"']a%maéﬁwqéfummmLwmm@mé’ﬂwmzé’ﬁfymaaLﬁawﬂummmﬂﬁwﬂéf

AIP15199 2.1



M5 2.1 uansnaudnyaizvadilomlunisnaiaiilem

Author

Characteristic

Pulizzi & Barrett (2009)

Handley & Chapman (2010)

Gunelius (2011)

Lieb (2011)

Slater (2014)

Ramos (2014)

Jefferson & Tanton (2015)

Kotler et al. (2016)

a cs' v Y] vy
Nﬂﬁ’]uLﬂﬂ’ﬂJaﬂﬂUﬁﬂeﬁﬁa

(Relevant)

(\

Rauen

(Valuable)

a v A I3 Y
ﬂJﬂ']{LsUaaVIWULUUL"iﬂsUaQ

(Own Media)

TAnuAawUUAI TN AN

(Publisher Mindset)

duaSugsialagdey
(Indirectly Promoting

Business)

duasuginalaens

(Directly Promoting Business)

Iaus

(Educational)

Wudselowy

(Helpful)

aunsansesuauaula

Compelling)

fanuduiisaynauu

(Entertaining)

30



31

mﬂmiumLmﬂmé’ﬂwmwmLﬁawﬂumiwﬁ’wé’ummaaaqﬂlé”h AN YL VDY
domnfifinisnandsesataign Taud SanuAeadesiuglide (Relevant) uarlianug
(Educational) 04a3u1fe finuA1 (Valuable) tUuUsslowil (Helpful) wazaiuisanszau
amaula (Compelling) luvaugfinudnvazduinislddonnuduidives (Own Media)
wazdimnuduiiisaynauny (Entertaining) finsnanisosiian

Mnaudnyuzredomiiinisesuisludieiu nuin fnudnvuruissennsi
wAalndiAssiunisdeanslusuiuuiuiin waatiasinde (Native Advertising) nanafie
dovniuliviinisdndameviesuniuguilaa (Non-disruptive) tilesannifunisiis (Pull)

U3lnanunisdaeansilentniainuiieatad (Relevant) uaziianm (Valuable) luanesn

ey

voanguiusiaamaneniin ez well lunisdeanssliuunin weanesings

] '
2 = =

IndunagniniierdesiunistrsyRudedensoduiuaiiui (Paid media) WiowNaLNS

demlaenss (Pulizzi, 2015; Lovell, 2017; Keys, 2017)

o w

agslsfinu suwwaRewes Pulizzi (2015) msmaailemninadnuardfey 2 Usens

o

'
a o aaa

M linagnsiluansinsainnisdeansluguiuuaing naiee Weniagaewdlisn1sAnwuy

o w

&UnANN (think like a publisher) wagldiminaudrdyiunisimeunseudoinuly
1983 (Owned media) Tngludsuinundsil Pulizzi (2015) sausuit ldldvuneaudngsia

Tlaumisanedudedaifinlusiunitanidy wsizn1satsRudedeaiialusiusiiloninotdy

v =

nagnsniavensvinisaaadilon Wesnnmngsnaluffvuiiadasduau@n (Subscribe)

Y

o I

wnwe gnafaumIsiingdeRuiedefofuvudmuiety Taenndesiudinanives

(%
Y] o

Kotler et al. (2016) i snaraiienazilueuanvesnislavanluyaasegiandiaty

v [y

mﬂﬁﬁmmwmﬂﬁflﬁmmaqm'ﬂmwmﬁﬁﬁmuﬁ"awaamilﬁaLﬁu%a?%aLLazmsixq%agqﬂamﬁ
slsinshmsnanaiemsendiamuiendestumadeiudodessnajiasdulails
NaN13398U3 Content Marketing Institute (2016) fifnwdes nsnaradailonm
Tunisnannguilan: inausiunsgiu suUszanm wasmsusd 2017 Tunavewinvile Jail
fnqusrasdnisfnwifiodsansiidunuesinnsnaislugramnssunisnaindion
Tnoidunideidsusana ngudogne lun varnnaieyanafiiisatesfunisnan an
vaINvaNgeRamMNITY Lagnanuansuniilan degsieviedudmieuinisludeduilaa
Tusununile S1uau 480 au uaziesesdlefilflumafunusudeyaldun wwuasuawiids
madud Iewuin msnaadadomlasdningsiidumilagaamnssnenud e

'
Y a (% v 6 =

N15lawaN NSRAINANEA NITRAIALTUEENT NTUTETBIFUNUS N15EREITNITRAIN 898910

v A

= a v a = o | A vaa v a | MY
A ﬁqiﬂﬁ]ﬂﬂ‘dﬁﬂ LaENIITUIATT %Q@WLLWUQQWUﬂﬁ@%WNV‘ ']V]TUN@?I@‘UIWEJ&'JUIWW@I@LLH
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drensdnnisnisnatn dhensdanisnislasan drensdnnisnisdoans dienisdnnig
N15UTEMAUNUS F09a9u1AD H18N153AN1T89ANT L91VBIUTEN Uses1uusen CEO CMO
LLazriI’lstﬁmmsLﬁam %39 Content Creation/ Management
fAfowuin mahoudumsaindomlumasamaduivisseulnetinindnan
waINraIEnIAdIl nanvateie vanvatessna Jskituvanlaiinisihausiunisnain
denFenerudnuuariaudvauintulunsufoinu Sensiseidinisinvins
UfRnusunsaaaiiemundeseulativesssslulsemalne SsaziliiAnnnudila
Fauantuianiszuifiuazaruiviavevlunisiudunseandemiiiniuly
Uszinalne
Wil The Intemet Advertising Bureau (AB) (2015) v@ai3goLs mMlag AFULUY Interactive

Advertising Ty Native Advertising aandiu 6 gULLUWé’ﬂﬁﬁmﬁmmmqﬁ’u el

1. In-Feed Ads Ao JUnvulawadiunsneglu feed Yoaruludeodsn
ooulay sudsduledding1nsing o Tnednwazniseenuuulawaildguuuuiiontu feed
91U (il 2.3)

2. Paid Search f® EULLUUI?JNmWﬁUSWﬂQ%u S?faﬂé’wﬂﬁﬂﬁ’ugﬂLLUUGU@QLfTam
Forrilulusunsudummiassuy Search Engine 714 1wy Goosle Adwords

3. Recommendation Widgets #io Junuulavanilddnuuzvosnisuurii
domwaaiuledmugiuidomdu 1 veniuledifu shumngegliunanuiisides

4. Promoted Listings Ag gﬂLLUUI@mmﬁWi%mﬂﬂi‘[miué’ﬂwmwmaaé
emsAum saduiusngludules Amazon

5. In-Ad (38 |AB Standard) Ao jUkuulawanludnvaugvesdiowuuues

6. Custom #o yunuulawaludnundy q Ssiidnvaziomylugiiuures

foe ainsassalnelivleiuriedingnatu 9
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.
Facebook Promoted Post Twitter Promoted Post
i 3 Stephon Forster
Wiliam Andrew Raposo -" 32 Website Optimization Te ms E\e Marketer Should Know
Bespin City Nights returns tonight to The Wythe! [Glossary] blog hubsg bsite-optim via @hubspot
. Midnight Magic -
e HootSuite
t ta iNg a sock. a media strategy for your business? Here's how to get
The shcki«no & Like Pag
BLADKLIST ‘ Theworldface
— WATCH James Spader in fall's hottest new drama. #TheBlacklist h Diez azon =3 pa a h,ma cerveza Tnv. yoridnews
€ wsS/diez-raxs via webnode

premieres tonight at 10/9¢

¢ The Blacklist - Tonight at 10/9¢ on NBC.
Marketingfacts
m Vandaag op M!: Netflix versiaat Pirate Bay tiidens de eerste vijf
i dagen in Neder| tingfacts
v 2,843 3% :3:,_( ) marketingfacts en/nett

ko Internet Marketing

“ Vhy Apple Fans L"vc(O Vait in Lines (Hint: It's Not About the New
Ph“nc it ly/11uKE
£\ . l

AN 2.3 hangRl8819u0INs e ludnEwULIL TN Lanesnda JULUU In-Feed Ads

Sean Kilpatrick v

fan; Disruptor Daily (2017)

dnludsuiudenesnssuaunsaauuudinius (Publisher Mindset) suananse
osuelvidanutulaseniessimiinflvesderary TnquszasvasnadounasUszam
madeulundadofiuiuagineans Tns ngyawt uiamw (2556) Idaguniiniiugures
aorudemarilumnitaueideminiasiesulddinuaniiaurues Harold Laswell was
Charles Wright 1331 #eflntinfisteaiudnilagisn1sdnsa dendes uazasiansianuduly
Y0909AINdaN (Surveillance) ad1snnuiduduniladuioatuvesdeny Wuninniinis
seeudmam nedumsinn limesueuaziuug welideuyniiedaudlawaed

nsnsevindusunilsduiendtu (Correlation) anenanusannisdinuimusssuliiuauidn

vasdepuliianudsdudeluainiugiu (Cultural Transmission) wagliaanumanmay

Juiala (Entertainment)
Tunmsiansanmingunfiud misdafiun vsedneans avdnmsunauadomlUluienslaiu

finazdanuuandnsiueenlunuingUszasivesidni lnsorvasiduiloniiiedsuialy

Y Y

Ay 1o W 44' = ) ! ° = =
Wlﬂ%qﬂﬂﬂQWNGUIQIULiﬂﬂiﬂLi@QwUQ@HWQQWLWWSLQWSQQ (General 158 Consumer) %159

s
a

& & A v ] o ¢ P Lo a
D1 UATUUDN AN D IURNIZNYNAU NI UTEEIA LaNI3LT03 (Specialized) (§7dW5

Y

= a

MENTY, 2542; Ul g38n35, 2549) wu Ungansavid dnaisguie dneaisiesu dngans

q



34

Tuiiis dngansinunaznisanues daganssagud dagaisnisviesiien dagaisiieguan
Dudu

1 4 L2

9g13l3fn1u nilsdaiundnygadulunisduausdiiniosienumgnisaldfgy

q o

¢ A 1 1

furaule lesntilavemniadediud fe 917 wenangnudadedinsinaveidon
TusUnuuumany unieszsiiansel aeduiidu q sasdavanuazusznaudannudiig o
e (Usal qaﬁw%i 2549) TagmUnanINsaNsAE@NSAINaLaI NuUWUIIENUNA LS N Yy
Hevoondu 3 Uszum e 1) wiladenuiUsennannm (Quality Newspaper) sinktiug1avitin
(Hard news) 1 91aiAswghanIsiies nsfnw dueadmingldaein deudilngJudd
MsfnY 2) wilsEeRuiUsenvusuad (Quantity Newspaper) s euilsdenunussinvuseaniiou
(Popular Newspaper) ﬁﬁﬁLauaLﬁawﬂué’ﬂwmsﬁﬁawﬁNL%ﬁmsmjm'%m%ﬁmmiﬁﬂsum
aus Ul uRudukazaaulelusiim enandsdluneuifudeskininauenin
(Soft news) wazmsaiuaaulavesnus Iy (Human interest) W ¥mTie I1yanaludeay
Y1391V YINTIN Y1INIUNA YNAYNUR %a%ﬁEJamﬁ’muﬁaqmdmﬁaﬁaﬁmﬁﬂizmwLLiﬂ
3) nisdeRuniUszinnnaunaty (Combination Newspaper) 33liaanudAydotiaans

1 = LY

Uszinnyninin wagdnunludsinanlndipesiu lneaiusadifsausunnussinuway

a 3 QJ Q/ L3

NNsEAUlANINTY (58T Inensy, 2542; agal #StySnt, 2543)

q o
(2

vl fnpansdnfienuvatnuargveadensnninnilsdofun Wy widlens a1sed
unnd unanny am Fednazlimilouvlideiu Wesmndumninausludnwazvesns
asUtddylurianamis waefimaausluduzdndadomdaweangnsailugluuy
unANTiLAY UvAlasIgvieng q (Uil 43ans, 2549)

Tuduvesinguszasdasndevluniiviefiuiuasdnsarsanansnduunldwed
(Bvi51 Aanana wavany, 2522 Snadsluusdl g3ans, 2549)

1. malsuiiiaazes Wumsdouessmidmualiudundrenen 819
Foudmnuddumanisailiaueuiiunminaunasniies wiednsadraaaulaile
FuiFes vieonalinsauedeifiastsaTanunaiuazan

2. Madsuiiieasune Wunmadeuliinimg esuisduasdeiiants edune

Y Yo ¥

N5 lelgynn wieligenwdnle dnisldnrwinsedusany dn1sarduiunauinenisal

Y

gRUNEMINTUABY 1, 2, 3 mudunounds anwglugna nlnaludlng
3. msWsuivalawangida Wunsdeuideddnvfiannsaasnanisand

19418 AdpIIBILAAUNEYIATA a¥nen dxAalanusIu Y3eNRldtonINYNINETINHAIY

a < A v v
avlionazlutaziiunnieluutnila
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4. m3d@euiiteuanTa unsileuiieliausuinauiduuds fian
Hudunilsdudertu vidensedulvinssyhadedmis

5. ns@suitauansaudaiy Wunsdeuddnndinsaiiieuusii
Tnesnilsiedofinss Uszneufuiinsana Sudninsifigndosfisssy ansnsotlffiuds
Jonterdy Twnna ldnwiseudiy nevinde

6. Madeuitasiraduauinis Wumadeulunntuisedvieaised Ins
1438a%ranvmard (Figure of Speech) tigalalnusuiiunmmuiigifeuiunaunis

7. madeuiladasniaidend d2de 1Wumadeuindvasledmilaionady
druunnsesludiauuingisdmi lagldisn1sleudeiiiduiase onlidiunanvudu ven

wnuvgan Tgunss

s
a Aa

Usidl a5ans (2549) esnunuszinnidaninisousandu 2 Ussianndn Tawn

q

A

$osumuazdosnses SosuiduaunsoudsUsziavlasendu 2 nquluy fe Juifisefuay
Y] a o a avyy 1A ada XA v a Y] | A 3 a
a13nonn Tuiiead lawn Sesauuindeuduivessnuduiiadundn wu 5esdu willee
dwuaninand fe Sesiiauedeinaass dednviuvasyanaludiay lauwn udeulszinm
unAm AUEesEnsan Ludu Je5ieazdennisilisudiemUssianeng o Sl (Usadl
gsand, 2549)
. &, = = A o a <

1. Uy (Article) WWUNUTEUAMNTEINIMANIAIINT AIUAALTY
Nerfuanunsainuaramaiiiauauls Jeenadsulaeinlsudseinnisend reduias
(Columnist) WseonaeulaeinideudassAduls wnluunanuiideulngussansnisvie
NBIUTIANENNT (Editorial Staff) dintuna1 UNUTTUIEAS NIaUNiI (Leading Article)

2. unAased Wunulsuidsdunanvgusonansznuludsziaule
Uszihumila lngaradulaviansliesizinameninauasnedn agldnseunnufnuazdoya
A o a ¢ A g v  w v ] ) a ¢ cal @ & v
mhinlglumslesgiieliaueuiuiizessity Wy unieseivgnsainiduym Wusu

a ¢ a PN a @ =2 a A

3. 39158 LHuuRsuiLansauAaiuinaIun1sfaUsnsonadu
1FIUNTINAN 9 mneTdviilsde neuns Mwdou lnsuansrnuAaviumeaadusssu
ManuInkaray gabiiinvemanuian siunduulingady

4. 51308 (Feature) Wuaudeuiyslianssaud niaulinumdamiu
e u laganunsanduenuseiusing q udoulivaleUszunnuasrale Uwuu wu deny

iAsegia nskles Jausssu mviendien yaea (Dusu
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5. 13896U (Short Story) Wusu@guauIngw (1,000 — 10,000 A1) 7ilkesau
Felail9i399939 In1sadredazasuazmnnisaing q ludnvauzialoudss TngAnisaldidgy
a | a Yo a a Ay a v d' S Ao ~ 19
Wesegaied laglidiavasiiunielunuiian1eaifdousoins [5osdunfnisiin1sanae
1A350LazIoN S WYLA
a I a A o « A a ¢ a ¢
6. watleny (Novel) LUunudguiiiausiseasiningAnsalvsemnnizel
wanegigITesduiusiaiiosiu (40,000 ATulY) luTeauuAnusly Ingaauriya
a & & v o~ \ - a a S v e v 4 o«
Auassegiluld danugaunaieanumdamauy Tuuesessleunldduniodaluns
deondvioidondudnu (Satire) Wugtnd@ou WARIAUAATIUNINSEIDIAS oM NETINANY
v I = o % 6 1 1 [ & G4
7. UnFo8n989 LU UAIUTETNUSLUUAS 9 19U 1Aag duil NInY uag
naow 1Wuiu Tnasndnidunisleulunssiiwenioazyioumnnsainsden
v < [ a a ay Y] [ 1
8. Apdutlilawnan [Wuulsuussandu o Nldauisadadiuszinnmng 9
Y v yy Y a 2 v &, A a & oA a % o
aulel 1 AeaNdguTU WuAY ULNUNT UL ONBUALDISTINYIRAILEEINTDE NI
¢ o A Y] Aad o o = Sy & | g v
vouywd lagundinieiiuyananidedesludiau geunaselanagiduunasdoyainly

JaLa95ausaUAeNauTasNansEnusadauladnaIe

NaN17d1979909 Content Marketing Institute (2016) Wu11 Unn1seataluuau
ausnwtleliaudAyiunsiansanyssaniloninazaisman senunsUss 8N TalUD
yAAalneNINsIniugInaed1sls aasnsunisiiaudrdgydunisdausuanniniiond

WINNINSNYSINN Lasidunisaseassallleniieguulagianizuinnitnaiai evn

a Y a

Neafiunsdusn Tuvued anywg wiswgled (2560) afnwinisuiausnisnainieniuy

dendraluusunvatemsadu wuin mstiaueaszddey (Theme) Wenfuuaass dndau
9113 N13ulaiinn s waznadtiauslagliteyaanseauiviedeifiaats naonay
;:;ULLUU?imJﬁzLﬂ%'gﬂﬂ'}W%ﬂWﬂiﬂﬂLﬂugﬂLLUUﬁmmmgﬂﬁﬂﬁ%’wwmmawmsﬂﬁumﬂ
fign Tnenunstiaueaseddgyludessesmsuugihmyuasnansasionmsadusnniian

luraueniiguiuunisiiaue (Execution) Aen15ansnisviinaznislidwuziilasunis

'
a o

Uauaunfiga drulusuguiuude (Form) Insldsuuuiflesnign luvaed Sgaan
a _a = ¢ o a ¢ v v & a i

ananafunIng wasiisnd nigu (2560) Tins1zndadesulssinniionninaneniny

Thelavesnqui@ederinlugsiandvdddnnsednd wuii nsdearsnianisusamiuly

a caa

sUkvuveBulinsinuaznsdeastugluuuiindelinnsdidnvselindiidnsnaideuinsie

P

anulindavesi@edednlugsiandyddiannsetind laaduwdsniidndnadsuinde

[

Auasatun1stiutigels anugndes uazanudaiau agalsiniu nasliaudfey

o
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fuusznnveailenanadianuunnaduldluuiunvesdudmisegsiaussamdy o Feasdu

Uszrhuniananenlunisiseasail

214 u’]wma%ammmmﬁaw (Content Marketing Goals)

MnNsAnAIMNETeIMsIaaBadiomluenasmeivnseng 5 @NNTONEDN
Hrnsveamanaradenilddn manarmdemiidmnelunsfganrwaula (Pulizi &
Barrett, 2009; Gunelius, 2011; Lieb, 2011; Slater, 2014; Kotler et al, 2016) @319AUFUNUS
M‘%amm&jﬂﬁu (Pulizzi & Barrett, 2009; Lieb, 2011; Slater, 2014; Ramos, 2014; Kotler et al.,
2016)lﬁuﬁma%’hﬁQﬂﬁ%ﬁ@ﬂ%”]ﬂ@ﬂﬁﬁhﬂﬂﬂﬁﬂ (Pulizzi & Barrett, 2009; Lieb, 2011;
Slater, 2014; Ramos, 2014) ﬂizéjumsé??ae?fqﬁﬂﬂgjwaﬁﬂﬂﬁﬁ’uqiﬁﬂ (Pulizzi & Barrett, 2009;
Slater, 2014; Ramos, 2014; Kotler et al., 2016) maa@auﬁa%}ﬂ‘t}mﬂﬁ%m (Pulizzi & Barrett,
2009; Lieb, 2011; Kotler et al., 2016)

Mndhmnevesmsnasidemiutrsiuansawanusstmnevesnisnatathen

Tunsazaulananisnan 2.2

N &
A1599 2.2 waadUnnungvesn1snatatien

Author g _
o = O
Sl |l ~| | < |2
=2 I < e i O =
LI - 9| & & | =
1 = T R IR R B
S| 3|8 2|¢e|°®
5 = - =2 £ Lo
N “ |3
_3‘ 4
Goal ot
\esaganLaula
v | v |V | V v
(Attract)
~ P = ')
\elsandgnandivaneg
v v v
(Acquire)
WeasaAU NIl
v v | vV | vV |V
(Engage)
~ 1%
Winasnalanialunisune
v v
(Lead Generation)
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Author

Pulizzi & Barrett (2009)
Gunelius (2011)
Lieb (2011)
Slater (2014)
Ramos (2014)
Kotler et al. (2016)

Goal

WonsequliiAnn1sdevisesanuiy

<
<
\

(Driving Profitable Action/ Sales)

\iasnwignaALm
v v v
(Retain)

77
v A

98l Content Marketing Institute (2017) Ailanuuaid vungussnisnaiaiionily
4 sinu loun unsTug (Awareness) iun15#ia1sa (Consideration) MungANTINNTTE
= a

n3an130ndula (Purchase/ Decision) WagAIUAINAITAANA (Loyalty) (1151991 2.3) @4l

AnulnalAeeiuaA1TLEnInIsLanuIRUIRINgURINTRaAL LN U19A

AN5199 2.3 WARUIMLNEWALIDNITIANATBINITVIINITHANALT LN

fi1n: fuUadnin Content Marketing Institute (2017)

Goals Metrics
Awareness - Drive people to website to | - Traffic
build your audience - Social shares

- Referral traffic
- Conversion rates to email
subscribers

- Bounce rate/time spent




39

Goals

Metrics

Consideration

- Return visitors
- Additional subscriber
information

- Sales leads

- Open rates

- Number of leads

- Click through rate

- Additional subscriber
information

- Time on site

- Total number of visitors per
month

- Conversion rates to

additional content

Purchase/Decision

- Return visitors
- Additional subscriber
information

- Sales leads

- Lead to customer
conversion rate
- Average time to close for

new customers

Loyalty

- Increase sales

- Advocacy

- Percentage of repeat
customers
- Revenue from up-sell

- Retention rate

INMIANYDUTMLNBUBINITHAALLDI WU :ﬁmiizqﬁmﬂmmaLﬁaﬁa@mmmaﬂﬁ]

(Attract) ¥30LaN133US (Awareness) wagtitaas19A Uy N (Engage) wnyian lagidvane

Walaurgsgnandinung (Acquire) litenszAulviinn1s&e (Purchase) Liiasnw1gnAt

[y o

1

(Retain) uaziitaasnslenialun1svie (Lead generation) nsun1sseyluseausesaanauasi

v

FaIdeagnasandatmneasunnaudmsuldduumalunsiauddintumsiineide

ATty
MNMIAENENRaEnyazwazid INgveIMsRAIALlan {I3nUI inseslensdeds
' d A Ay oA @ 1% & Nt | v
nMInanusaziATelonlintNuasAuanvazanzi s mlaamuwandiueenly
lagianizad 198 nsnaatilennivinwasAuan AN AwkANFA191NATeE 0 N5F 08NS

1 =

MINAINBY 9 ety Nsamiomilnsunaueiilenflinuai Iusslev uwaziay
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Netednunssiugldde Inediniivdnlunisasinissud aieenugiu wavasgusede

Y Y

Y
a A

ngnen luvaziienivesnislavandesinausludainsduadenisazdoivedie

a v

TS 09U8INMTTRAUALALUS NS WETNUNT LN IATDU AU IETHAZAS 19ANULANF T LUA LA

Y

v '
= 2 a YA

wseusmsiiinvuiungudmangluiniie dweidulauanuasseavidenlilunsd 2.4

M15°99 2.4 wanansilSeuisunthNkas AudN Yz AMULoM VBRI TE0ES
N3RRIANSNAUNITRAIALLDY
11 Anluasain Fill, C. (2013). Marketing communications: Brands, experiences

and participation

LERND N 5 .
§ NN ARENWZLANIZA UM
ANSEDEIINITHAN
A5l - lvdeyavnians lerinausludannsiduan
- asensTuitiungudavane | deenisiiiedisluisesvenisie
Twan4 AUAINTOUSANS
- AS19AULANAS
MsUssnduius | - a$1emsius ~aunfasen manealinazainy
% 1 dll A 1 d‘ & Y 7]
- @39PnutTeie WnetaWiiuddeans
- AS9ANUAUNUS N U5
AsANESUNNSVY | - Toutale - e NunauadaLauailAwn
- nsgRulAAnNT oYL nszAUlmAnnIsee
nsuelagnidneu | - Wuinla - Wemiflenududuiuasnazeu
- afanuduiusiugnm TAnUfduiuslaviui
1Y) v dgf = [ 1 Y}
A1SHANNNIHT - Teuinla —levndanududiusn
- afmnuduiusauyana
v Y a dqj U =
- nsgRuliian1sT YU
& P YR & Ao |
A1IMAIALLDY - a$amssug - omnianen
v Y X A ¢
- AR - Wlavniiusylevy
Y] A 1 oA Y] k4 PR v 1Y P
- A9 UTLYRINGNAN - o ateslaensaiuyldde
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fiail wan15398v09 Elisa waw Gordini (2014) nuth v3Enanaldszydmanendn
(Goals) vasnsldnagnsnsmanadadomiitinnanaiasdaligaan 3 drdunsn 1oud naiin
55U3Tun91AUA (Brand Awareness) sesasniie MslfanGsgnanlu (Customer Acquisition)
wazgane (Sales) luvniefinanisnuilsd193aves Content Marketing Institute (2016)
wuin ganalunauysemmeimmileldszyin Wwmneiigshelianudifyanmeaimsnain
Falompaensvesia 12 ey gen 3 Sruusn Téun mademsiuilunraud sesmanie
msad ey wasmsasiddenialumsene sl Wufiihaulafnulunmsideadsiingsia

~ ° X \ o oA | |
Tuvsewmatidvunglunisvinniseaiaidevinanssiunsela ag14ls

2.1.5 Uszansnavasnsnannilionn (The Effectiveness of Content Marketing)

Berlo (1960) nan¥in Usvdvisnanisdeansauinuilendaslasunadnsannmsieans
ATIUAMUABINITVINUNIENFINTNIINTAIAsUNERN UG TUans naIRe FTuans
< v a wva [ 3 R Y o d' 2 a a
Wiuselar U URnuing Usrasavesansiigdsensiaviinisdeanseenil ludssinuisesUssdviua
Y03n1580a151 asned lasugiaies (2533) dnivinsiideivgaiunisieaisveding
nanluiienidlndifesiuin dedsvarstisuasaziinaug wasdioinaiuifazluiing
ilviiinviauad gavneuavinuafazdwalminniseusuljiivienginssuiiniuun @9

¢ = oy y a 4« v ad Y = ]
ganey lasuslades (2556) deldlauauuifnneliuisnisianauleunenisdedansin uleue
n1sdeansiulviiussansuaviolituagdulade 3 Usenis laun g dauad uaz
° a va = & v | v = v o o °o w I

N5 lUUGUR FadunisAumingsuulevieliannuiinedduansedrdgyvesuleuisagals
warAUIRanandwadiaviruailundlammiladudlvgmaihulevetulujinedals

1NN15ANwIlUETIANNFUTUETENINNAIINT TIAUAR wagngANIIUYDY Schwartz
(1975, 91afislu adyeyn auana, 2541; ASyeyn Yayuseay, 2543; 859350 Yausulenm,
2549) wuI MsiUdsuLUamgAnsTIveIyanalinuduiusiuALs viruaR uazn1sU U

[

Tu 4 98 fal

(%
va o o

1. viruaddudinansivinliiAnnssouiuasn1suua dsdu aanusided
ANNAINUSHUTIAUAR Uaziinadan1sUu
2. anusiagyimuaRinNuduiusiu lneviliAansudaniuwn

v

3. Auuagviauad lidndudesdinnuduiusiu esinviauiuay

VieuaRsnain AN sULURA

4. anuFiinasien1sUURannsiagn1eeel lagenalinannnisilvinuad

Y Ao 8§ va = o a wa & < Y
L‘Uum?ﬂa'NVWl'ﬂ,‘ViLﬂﬂﬂ']iLiEJuzLLagﬂ'ﬁﬂﬂ‘U@@’]lIil']ﬂLﬂu‘lﬂ



a2

othdlsfiony SaiiwimuaRazdmuduiusuasiidvinass b senginssuvesyana
Tneideyaraiiviruafogislsnda AinazdamuliubeaufiRnuriauefivesm wofnssu
suamﬂﬂaﬁ?umahﬂﬁﬁmmé{’uﬁ’uéﬁ’uﬁmﬂaLaualﬂ Felulssisiud Rogers (1991, 91sdialu
o77330 Udus1ilonm, 2549) IseSureiiandudn Welinmsdeansiiliyanaiinannudias
TiruafniauIndet e siue uns Lwﬂu%’jumausuaqmiaau%’uﬂﬁﬁ’aawLLammaiumqmq
11uld TneUsingnisaldenaniendn ¥eeinaveenius Aauas wasngAnssy (KAP-GAP)

(%
Y 1 I

141 Rogers latauaislun1sUntesinewesnnud viauni wasngAnssuilld 4 Usenns dsil

1. Wanuiiunguidivansunndu ielingudmungidnlasgranasui

q

=2

o ac Y A ac Awva |l a a | &
8938n1slEnTeTsn1sUfURs AN NI I

2. Wdwianseduimisanufaiulunisidilufndeanndn el
Auzieg1elnddn suudsduasuliiinnsuius

P 'y} |y 'y a wva =~ I v | A a o

3. Wisedaungneeusuufdaniu welunisyelaliunuanadu 9 Nés
ldyeusunsoufUanny

4. Wnagwslunisiiudnile Wnelddeuanaiduumisanufaiiudu

a Y a

yaraLi lUAnsefivauBnvisenguiiveur waglvinquawvaiuliniiandnduliinanis
gousuUfURdnsanils

nANUFuTUS AL ludN v soIloIv8InTEUIUNITAINE1IT1FUAINITD
nanled fudsndnivinmsnumsaeansiealdlunisinussaninanisaeasidrdny laun
AU3 (Knowledge) viriuad (Attitude) uagwgAnssu (Practice) ilosandiunilsvaanuideil
< = = a a - a a & v Ya v v
Junsfnwiiidindsednsuanisdearsluviunvesnisaatndailont delu gIdelaly
Y & [ 1 = = dl' (3 o o a a
mwUsiianududiunilsvesuimslunsAnviivemasdusenauveswndinUssansnanes
nsnanaLilen

wanINNTaULLIAA KAP Nlleuldinusednsnanisdeansaiuainus iauai uay
NOANTIUVBITUAITUAT Kotler et al. (2016) na1vd1 delinseuunuiAnaadndnyanilagan
Ao AIDA TiWawlag Elias St. Elmo Lewis Tutaad a.a. 1898 ividsanuulusuuilundenld
TuaNgUAIUNITV KA IEANBE19NT19YI WeaBueRinmsiiundllgnisindulate
YIKUTINA (customer path) Ineusenauludie 4 Tumeu laun n1s3u3 (attention) anuaula

(interest) ANUABINNS (desire) wazn159naulade (action) InensaunulIAntiUSeuLalou

(%
A [

A3893laY TNl UN1RSIdR UM BTN ¥aN LAYINN1TES19ETT ALY F9UlawNIAIS
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flara¥ren1ssud Bonfesnrwaule afienuusisaunesinld deilugnisnszsimionns
dinanlatoluiian

9n1 Derek Rucker Wwits Kellogg School of Management l¢tauansounuianlg
FaiasuuUaauiluain ADA T The four A’s Usznaulusng N33U3 (aware) ViruAR (attitude)
WANITY (act) uazuannginssudnade (act again) #3 “arwaule” war “anufesnns”
IWsunswaunausandidiefudenin “auni” way “wanmginssudnade” Wiunns

Taiadunlug Weasurenginssunainisdevesuilaauazinnissnwignailild wse

1%

a a dy ,6’ dyl v v a
nsenngAnssuMstediiiin Anuasindnavesgnan (customer loyalty)
ag3lsinu Kotler et al. (2016) naraisiindy ulagiuidugauranisdouse

YoWALLY NszuIuNsR U dudunsuuuasfutuindusedlasumsiaubiviuadedu

'
A

Wevhanudineiunsieasnaintasndud nsiunwesusinadedladsunisnivue

[
= Y a

Juulmilvaeasuiveanignafinginssunisieusdeseninsiuedradudu sunsliin

[% '
o [ Ly

TUNBUANUFUNUTVDINTTAN (ask) wagn1satiuayu (advocate) Inglanizae198 9Ly
sumesidnifingAinssunsdensefugniaudu q eg1ensziieiedu gniiidesnisteya
Imansfaginmsfunuasidensiogniaudy 1 Welilsiundsteya euf sudeUszaunisal
nmsldauaudi dstunouveauilnafifistulsiiiesiiaunisagldsunisasgnings
mmﬁﬁagmmﬁmﬁaﬁmimﬁqmﬁmﬂssﬁw%wamsmmmLﬁam

Kotler et al.,, (2016) lé’l,auaﬂsammﬁﬂlmi%’h The Five A’s ﬁLﬂﬁuwzauﬁumzmumi
Fumawesgnilugauiinisidoude wazdnnisnainannsafiazasiaaeuysyansnanes
devihunisnisiduniswesgndiil Fsusznaude 5 dunou tdud 1) n133U% aware)
2) Awanla (appeal) 3) nMsaouanal (ask) 4) nsde (act) 5) nsatfuayu (advocate) lngil
swanBonluusiazdunaudsil

U | ¥ o

1. 1135u3 (aware): gnAsUF Bous andlaneIiuasduanig 9 910

Y Y

=

Usgaunsal Msdeansmsnann makuzthatuayulagynaad
2. anuaula (appeal): gnAUsEIIARATELAIINNTTTUT ANUNTITT Lay
SnanlalussAudunsaud uasufinsanlunsduddy
3. N15EaUAIN (ask): gnAndlawasdelasidsinnnsAnumdoyaifisniy
i AseuAss Aor1e 9 udanasdudilaense Sufinswieuiiousiaidud

NAadldAUAIAIDENY 1 S1UAN



aq

Y v a

4. 340 (act): gnéndnauladodudn vhnisdodudn Ieuaudmiold
U3nstiu lihandu w Hudvdedeamsesulat Tutuneutl mngnéliiveufagiuvde
Foasvudelamainnisldau

5. nsatuayy (advocate): Wonarwly gnAEuiannaudanvesmy

upnuasdnindluasidud Jsuanaiiunislds Jedn saudauzihidusely

98 nszuINN1sia 5 Juseudinlimunmsdudunsuausly wazgnAienatiuung

[
(%

Tupauld lnegnamenalilainanuaulaludmsdudlugiusn wildsuiwugiainidiou

¥V

= o ! U A d’lj ! I v vV og.J/ « ) a « QU P
QQUWIUQﬂ’]i@]@ﬁUIT\]GZIB AGHRIZR] Qﬂﬂ’]l@ﬂqllsﬂu%@fl Anuaula” Tagliunieann “assu

U

U8 “msaeuniu” Tnensaaefiduld viehigndiamsaduduneures “nsaeuniu”

udsdures “nmste” Tnedndulaainmsiuiuasanuaulavemuoniiososaien
9NaMAT8v4 Elisa and Gordini (2014) w1 fienudululffiazagunsinyszaving

spanaitiomn (Content marketing metrics) T 4 anwaue A ms¥amsislaadien (Consumption)

M5InN1sas19lenalunisvne (Lead Generation) N153988nv18 (Sales) kazn1sInn1swuatiu

(Sharing) Taenudn USEMdmaiseaun1slendianunsuslaaliioniasiian Sesas 83

[
Yo du Y

599891178 NSIIFITInAIUNISWUITY Saay 72 warn1slan1sinnisasislanialunisune

Jeway 65 lnellszaunislinisinuenvieninan Sovas 36

a

Turauzf Asimos (2015) a5U1871 AT nUsEaNSHa kimsimnuaaeedeiu1rune

a a

Feiilfen winsiauanizianzadkazansadanalutdeusunals lnen1sinuszansna
& v & [ v v a . . v

Wasruvesmsnatademlani 1) M3ina1un1suslaa (Consumption metrics) Usznaugig
[ & A a Y @ . <~ o & o 13 . o & A

UUATITANIWIUIND (Page views) ©T0TUIUATINIALNAR (Post views) I1UIUATIR
Ale (Video views) $111uATIIQLONETT (Document views) d1uIuATaiallvaniilen
(Downloads) Sruuassfilaauiionnan (Podcast plays) S1uiupisfimatulasunisile

(Emnail opens) 8a31dUN1IAANIITULLENRBIIUIUATINLERS (Click through rate) 2) N153m

S 11 A

AUAUKNITY (Engagement metrics) Usenaunig uiuasafidwiodiua (Email forwards)
o g o ‘o o Y 4 o g o $ a4
TuuaTInnalan (Likes) 91UUATINILAAIAIINAALAY (Comments) I1UUATINILUITU

(Shares) S1uuassiinandfayanadu (Mentions) szuziialaglafeiiog uuniing (Average

a A

time on page) S1uwruntuuivledlnondsfndndsuluurazass (Average pages per
visit) 90571811 v83n15 a0 AU AL ANaLaLeantiLRen (Bounce rate) 377U
Aamdundaduled (Inbound links) 3) N1s¥as1un1sAsuLUad (Conversion metrics)

UsENausie I1UIUNSATENLUUNBSY (Form fills) S1uunssiameileu (Registrations) 31U
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nsadasaudnifieSutnaansvesuden (Blog subscriptions) S1uaunisadasauniiedu
217815798La (Email subscriptions)

MU Goliger (2015) nailuiandlnaifgsiudl gsiaansastiumsuiulvng
vosmsnaaidienlndudidTaussavsaa 5 dw lFud 1) mafiunssuilunsaudi (ncrease
brand awareness) Usznausg smuuaseiiutsiluindodsrueaulm (Social shares) $1uaunds
figuilon (views) 2) marfiusuaugidrniuledviouden (Drive more traffic to website
or blog) Usznausie sruruaddunmsiheuiuledseiiou (Number of website visits per
month) SuauedidusassnuiindudunBeuvaiulessnads (Percentage of returning
visitors) 53&13nmﬁﬁmmws&ﬂﬁuuuﬁu%ﬁ (Engaged time on site) §ns1n15iUasuLUas
‘U@ﬂwqaﬂﬁuﬁLﬁmmﬂmilﬂ@%m‘ﬁawﬁ (Conversion rates for call-to-action content) 3)
nsa¥alentalun1sue (Generate sales leads) Fnainsiuauiniignéiiinduainidenn
LAz (Number of leads generated from each piece of content) 4) MswUaesuaIning

< k%

A wduanai (Convert more leads into customers) 11Nz 8LLIANARLNLTLUN1SUN

Y

D)

gonu1edmsugnAivg (Average time to close for new customers) 5) WiNT1UIUGNAN

Yy v '
= % ) Cl 4 a

VNAUNNYOFLAENTLAUNITLINUYDAUIY (Improve retention and drive upsell) Usznausme
5@]315’314%@%?’114’3‘14@ﬂﬁ?ﬁﬂﬁUﬂJﬁ%@%’M@ﬁﬁUiuqﬂﬁ?‘ﬁﬂmm (Retention rates) s1elaa1nnIs
PeAuAlFnNTu (Revenue from upsell) Sruosasesgnéfinduintosn (Percentage of
repeat customers)

Tun13d197999 Content Marketing Institute (2016) wui1 fadinigsAaldlunis
dndulrinmanadaidomliussansuaiingean 3 ddunsniio Srutunsdensnivlesd
(Website traffic) Fadunsiafinunssiudeswnauiidundouvaiuled (Users/Visitors)
snunihuudiulsflnoededinandivaluudazads (Average pages per visit) $1u7uASs
Tumsandulas (Visits/Sessions) $1uauaSefl Damtiiuma (Page views) sveznalagaae
EUENmaLEaJ‘IEJ:i,J‘nﬂ,JL’“JUVL“sz‘“IULLGiam%gﬂ (Average session duration %38 Average time spent on
website) 8n51d@u8IN L0 NAUlTRTUAIvE W afieaniinifien (Bounce rate)

5098911A9 F1uIUATILUsTuudedirusoulal (Social media sharing) Lagsanv1e

[ [ 1
a v A

(Sales) fiail Frdfanmsnanaiiienfigsiauazdnnisnanssyinannsaldianaludaujun
T3 WA Srunumsdeuanivled sesaunfe senvy wagdhmaiuesdtuuauiing
Wasuuamginssy (Conversion rates) Tudusing 4 wdsnillédidasuilem

uananil Kallas (2018) wisnduuasiatneanidu 5 nau téun 1) dnenmlunis

nfamIenszanedeya (Reach and distribution potential) Usenaunde F1uiuunuua
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AAAM1Y (Fans and Followers) 31u3uASININ15NE109YARRBY (Mentions) 311U
Wandadules (inbound links) $1uaumsasiasaundniiiesutmansuesuaen (Blog subscriptions)

2) MsasianuyniuwarUfduiusiuununaziidnswa (Engagement and interaction

<

with fans and influencers) Us£naunie 31uuassnnalan (Likes) 31UIUASINLEAIANNARALITY

a

(Comments) 31UIUASINLUITU (Shares) IM1UIUASININIA (Retweets) I1UIUASINTI?
(Reviews) szezalngiadsassnisilonsuiviedlulnazads (Average time spent on
website) 3) n15EaNSwan1@edsrusaulay (Social media KPIs: Influence) @1unsaingae

JuruassnwUalurudedsansoulal (Social media sharing) 4) WaANIIH NGNS waz

=

HARBULNUINNAITAIMNU (Action, results, and ROI) Usenaume enT1dIuesduiuauiil

D

1%

nsiasukUamginssu (Conversion rates) 1elsianue (Sales revenue) 311U NAN
(Number of leads) iga1ninuiuasanameiley (Registrations) 5) Fa%inAUN1THERALIEN
Tudedsaupaulay (Internal social media KPIs) laua d1uaun1sinasuden (Blog posts)
o N ey o aa J o 1Y) 6

1uudYn (E-books) I1uIuddle (Videos) I1urumssdinailadn (Facebook updates)
NN (Tweets) IMIUNTINaARNTEY) (Forum posts)

(%

il Msianisasanssuinsemsuslinatomazhiglvigiansienisaainaiunse

€

fanssuilusmauduarsnufidrdsusudulsdiinannslinagnsnmsnanadaion
Fadunstaussavsnaquinvurnismatndaionluosdusenavdudeniidamed
fegenistaiiiugusssuvasesdusznoudiud Iud SruauadsilDanduiumng (Page
views) Smuruasainaidivaniilon (Downloads) S1uruauiidunidesmaiuled (Visitors)
iwzna’ﬂmﬂmﬁaﬁaﬁjuwﬂuwa (Average time on Page) (Elisa & Gordini, 2014; Asimos, 2015)

M3innsasrernagniufugndn (Engagement) 1usyavdnasuniaiidfayves
mananadien Wesndnimsssynisaiennugniuliluingussasdnislénimaaidon
Fadomitannsaaiau jautustudvandmnefidugnduazfinaudaiuldiodu
ﬁauﬁwﬁzgﬁiammﬁﬂL%wiamimmm%uﬁam (Odden, 2012; Pulizzi, 2014; Asimos, 2015;
Kallas, 2018)

N158519ANURNTUAUINAT N1¥18INYY UsENBUMEAIANTNNILIBINg waae Ao
“Customer” wlad1 “gnA1” uag “Engagement” wiain “Prsmiu” Femsviuezieaaule
AuilosnnnszuaunsiiiliAneuyniudndeesyanadesdne 2NMTNUNILITIUNTTA
nuduuAnisafunisadenugnity Buiinisdnwiafusnluuiunvssanuduiug
5¥NI1INTNNUAUBIANT 38 Employee Engagement 1ag Kahn (1990) wudn yaaaly

ANURNRUEIURT (Personal Engagement) lun13vinanu aannuynitudiuiiiliosiidldutne
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o ;2

auvayunisvha Wesnndudsiinssiunisienuuazauidnvesunnalung Ainssunis

9

au TngdnisuanseensduauAn AUIEN warngAnssuM1an1en1m 1ntudadnigi

U =2

wwIAntinUsuldluus unuandsvaIn AN naNe e iULAN ¥ WU N1sAnwIALLNTY
=

o

veeniTeuNilnelsaseu (Student Engagement) N13AnwIANNNRUYBINALTRIAOAIY

a 1

Yaudiemaefanssuansnsnede q vesyuyu (Civic Engagement) 53ufen1sAnu1any

] [ %
Y aa

HNTUYDIgNANEIADRIANTTIRANTENIIAUAT (Customer Engagement) 1191l Sl lviAndena

9

[
Y v a

YoIN15aTIIANNENTuiugnALIvanvate Tnsanunsaendiegnald dadl
Vivek (2009) Tiadnumangvesnisasisaduyniuiugusian (Consumer
Engagement) 71 Nefie SEAUAIINDIAS AR WRINSHd L wvesyAnalumMsdun eTas

v v §w

duitusiudaiauouazianssuvesesAns Nssulpeuslnavseasdns

o ¥ 1

Dorn uagAnsy (2010) WiAnumnevein1sasennuyniuiugnaAdn maneds

Y

17 1
¥ IS =

MIkanI0BNNNINGANTINVRIRNANTRenTdudniossna Wuwinniinisde Fudunaun
NNN1INsEAUlaenselau1egis
Brodie, Holebeek, Juric, kag Ilic (2011) Tiauvisngvainsasennugniy

[y

UgNANIY Maedia an1iemlnineminsediunsildusiulunisaiieassd (Co-creation)
I a v v s . L3 Y Ao o a b I a o v s
WazN1TUUFUNUS (Interaction) VBIUILAUNITUYNAMUNUATIAUAT N1TUUHFUNUS
sEnIngnAiazfanssuiineatesnuasiduaiiliesniilugnisasieniuyniiuiugnan
Fauludwddglunsadauduiusivgnaluszeze
Hollebeek, Glynn, uag Brodie (2014) lviFfieuuainisasiandnuyniiu
5¥N319gn AR UNTIEUAT (Consumer-Brand Engagement) 31 ninfia guslaaiidiusiy
ludsuiniuianssuauauianudila ersualuaznginssuiineidesiunsdus vse
Netasiunsiiuduiusvesgnamiunsdum
Calder, Malthouse, waz Maslowska (2016) lavengf191inAI1uves Brodie
wazAMy (2011) 11 vianeia anen@ndneliiadulagedeussaunisalananainaassa
Fwfuasdud aeldygafifianuamsnizasvesieuluvesuiun lnemssegesinlunadn
& v o Ao a da oA ' a4
wazilunszuiunislaneunduniluuiAniing1te9du 9 uineu (Antecedents) uaz/m3aily

= o
NaR1UNINNaS (Consequences)

lun1snumuIssunssuisesdedinusaulatiaznisasiannugniuiugnaives

Barger, Peltier Wag Schultz (2016) s¥y31 Uadeauilenn (Content factors) Hushuusiidl

Y o

wneuniemadni (Antecedents) vain1sasisnnuaniiuiugndn Tneuladefuimiug
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futladenunsduan (Brand factors) Jadeaundnsiaet (Product factors) Jadeaugusina
(Consumer factors) waziasesudedsnueoulati (Social media factors) Fsanunsadsnalsi
AnTumun (Consequences) Tugusing  laud nansznusensdudn (Brand effects)
HANSENURBNARS M (Product effects) Hansenumaguslaa (Consumer effects) Nanseny

faLlav (Content effects) waznansznumanaln (Market effects) (N 2.4)

Antecedents ] ! Consequences
Brand Factors 1 I Brand Effects

= Attitude toward brand

* Brand warmth

* Firm's commitment to communication
technologies

+ Brand associations

= Brand awareness

* Brand loyalty

* Brand personality

+ Spending on advertising * Perceived brand quality
« Word-of-mouth for related brands

'
'
I
1
'
» For-profit vs. non-profit | :
1
'
'
'

EI! I I\I 1.‘"‘\ \!
Product Factors R |+ Attitude towards product
! ]

* Experience with product 1 * Public’s impression of product

* Hedonic vs, utilitarian product
» New vs. updated product

*+ Product quality

= Product reviews

+ Attitude self-prediction
+ Consumer power
« Social capital

Reacting to Content

Consumer Factors

+ Attachment to social media

I
]
I
I
|
I
I
I
I
|
]
I
I
I
]
I
I
I
I
I
I
I
|
I
I
I
1 i ; . i
\ * Entertainment/fun +
1 * Impression management '
I
I
I
I
I
I
I
I
I
I
I
]
I
I
I
]
I
I
I
I
I
I
I
]
I

Commenting on Content
Content Effects

« Attitude towards ratings & reviews

+ Aititude towards user-generated content

+ Re-sharing intention

* Need for information
211 nee

s/followers

social risk

= Personality traits

= Social influence and bonding

Sharing Content
with Others

Posting User-Generated
Content

ljﬂl; ot I.iI cCls
Diffusion of information
+ Hedonic vs. utilitarian product choice
+ Market-level changes
+ Purchase intention
+ Sales
+ Willingness to pay

! I
Content Fagtors N PO !
= Attitude toward content
= Commerciality of message
« Emotional sentiment of message
+ Format
* Interestingness
* Purpose
* Personalization
* Method of acquisition

Firm Engagement
I (see Figure 2)

. . '
* Perceived usefulness & case of use |
* Platform characteristics & norms

AN 2.4 UARETITINOULAEHATIARTUAHNNYBINTATIANUEATUAUNAN

fisin: Barger, Peltier e Schultz (2016)

weNNi Barger, Peltier uag Shultz (2016) FalgyiMsuusnadumsinanugniuiu

[ oA

anA1 4 naunanunsadanals mudnwuenisiddededirueaulatvesuslnalunisneuauss

9
¥ '

AatlenlieITesiunsdua Al
1. Msfiufizenriuiion (Reacting to content) W IMuuATINNAlan (Likes)

UIUATININATIL (Hearts) I1UIUATINANAYL +1s I1UIUATININAIAANUIARITEAU 1 B9 5
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2. msuanseAniuseLdem (Commenting on content) L% $uunds
fuanspAnivuusiadn (Facebook comments) Sunsafineuninges (Twitter Replies)

3. maudsihuilomuyeaadu (Sharing content with others) iz $1u7uASa
fuvsihuuumetn (Facebook Shares) S1urundaiisnin (Retweets)

0. miadailevilneruslag (UserGenerated Content) it ms3iausvaumsn

nslENaRS st (Product reviews) MSInaRLanIP LRI LA IR URTIALAN (Posts about brands)

Tuguvesmsas1alomalunisvie (Lead Generation) ingd NSEUIUNNSIUINIGTIVTIY
MeTeuazdayansinsengugndiiving (BusinessDictionary, 2018) LUuAINTIINNTNAIN
d‘ o a d‘ % d! dll Va 1 a o 1 a %
nanflumsitelnliundaneterewfndenigsiauasiilugnisue (euudatdnnsnain,
2015) Ingn1sianisasistenalunisvielunisnainiamduinainaudveInIsusna

(% D e

Wevndunaliiaduuinfignalueuian denisasivifignAnlueuiaasindudmune
Ao o ] [ ¥ 13 4’1’ 1 a a o Ao a (% (3 a
dAydmsunisasivassAilent lnglanizegwgsluuseniingsianiuesdnsgsia (B2B)
nsianddgludszani laun 1) Fruaunisnsansuuneasy (Form Completions) 2) §1uau
nsadATENTNINBSUTNIENTNIBNE AAnRLNBY1 Laguden (Subscriptions) 3) §1uUASS
MuanauAnLiu (Comments) 4) 8nsdauvssduILAUNUAsULNaTASENITNUAI91AT]
[ 4’{/ . . f; (% 2/ lel [ [
Suruiiana (Subscription conversion rate) n15inn1sas1slenialunisviedidunisin
ANWUZRINIINNIMUAFINULNIAMAINNNITRUNILATYFAERT (Economic-Financial
Value) 983n1501810L39L1091
dmsunsiananiunisaialenialunisuensenisaineinfignan (Lead) anusuues

UM saaaLient AensvilvinguduslaadvaneBugelvideyadiudd laguaniuns

A 1 £

finguiuslnaagldsuidovdnmsiinudioants Suiligsialdsuteyatiansariinisnain
fupumatY G'qumﬁl,t,aﬂLﬂ§auéﬁauuaﬁﬁﬂé’mumiaﬁﬂiam’Ffm (Signing up) NMTaNELdsU
(Registering) N13NARARNY (Subscribing) tia3UT1Ia1S %"’aLﬁaﬁqiﬁaié’%’u%aﬂamué’aﬁ%
annsolinsmaaidenilunstuedeuduilalugiginsvesnsdeld (Pulizz, 2014)
TunsTanginssunsdeuazsenmetuiduteliinnsaaansuisansenuann
msldmsnaadaiomdenisldindegndluiuasimnefueens fegrsweanisia
Snwnedl 1Hun eneriutemiseeulat (Online sales) sanuiertudomisoonlal
(Offline Sales) §ns1druvosdrurIugnAindusndodidediuaugninfianun (Retention
rates) wananiifaiinsinludesnstieUssudnaldans (Cost Saving) LaTNARBULTILAIN

msaaulunisaaailen (Content Marketing RON) Jansinaasagandaiifslinoaidun
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Inuaziinsunantdegiiestaslinlasdnnisnain (Elisa & Gordini, 2014) AMYNRIIING

Calle

nAnAnnssuiuasiinanuaulalududi aunsenuinnginssunisdeuds Wevakiuly

D)

'
a v 2/

Wsuimwauidnvenuduanuasndndlunsdud lnggaindasidiuvesdiiuiu

De

f

[53a))

anAfinduundedn (Goliger, 2015) 1941 wuzigdu waznareludativayu (Advocate) lu
ign (Kotler et al., 2016)

¥
=1

Tudrwranisinnswlsduiiuinnnseauvesmsuusduilemineguslaaiuesene

a v

990U N15Tan1shustuduesesiinduselesinanisiauseansnanudnuazn1Tnana

9

o a

L.G?NLﬁamiuaqﬁﬂigﬂauéﬁuﬂ’lia%’wmmQﬂﬁuﬁ’uqﬂﬁﬁ éf’m&mmimmiﬂugﬂﬁﬁmaa
panUsEnauAIull oA 1) S1uiuasainalan (Likes) 31uiuasankusdy (Shares) 31UIUATS
73730 (Retweets) 2) 31uIUATINADBUE (Email Forwards) 3) S1urudandnunfaduled
(Inbound Links) agnslsnniu n1sdanisuslaakaznisinniswisludaldaunsalvdoya
A & ¢ 3 A v a 4 &

MUunanauununIaAsEgA1ans (Economic Return) Munase Mdunasinnisasyuly

AseataLttemle

£
Y a

Tunsfnyisean1sunsnszatevesifle YouTube ustnadudndntuies (UGG

Y
(% '

User Generated Content) U84 Liu-Thompkins ag Rogerson (2012) wu11 tUaAdA1Y
Uuiiie (Entertaining) waglviaus (Educational) duuiliuiazlasunisuusduannndy lned

AanluLBan1snan (Production quality) lifiedwauddy wenaindl Tun1sfinwises

'
aada |l

Tawana5a7Rlevee Huang, Su, Zhou wag Liu (2013) wamalwifiuin WruaRndnewion
DuladundnidsmaliiangAnssundsluiiomludodianesulat sl Swani, Milne wag
Y a P Y A o W ¢ & aa ¢ Ve 9
Brown (2013) wui1 Justaaiiuuiliduiaggniuiunisinadidemndensualauidnidiun
Netasuazliiunisviedudininawiuly egalsAnig Kim, Spiller way Hettche (2015)

wu31 Mslwadlusuugunmlasunisnalan (Likes) Msuanaadu@niiu (Comments) way

[

n1suUatu (Shares) 41niign Fallednuunuseiannisinadalgingussasdnisnaianuin

q

a

v P Y A v o A A v ) | a .
QUiIﬂﬂuLLuaiuumaz@jﬂwuﬂuLuamwmmﬁummmaauasmmﬂW&J (Tasked-oriented;

[y

communicating a sales promotion) 1NN LBNTILAEIT DN UUTEN (Self-oriented; posting

va

Information about the company) 31ndeAunulliTeanuladn ienieItesiunis

| 1Y

duaSumsnefudomiifinuasofulng

YonaNt IaUseansnavesnsaaaiiomuudessulaviildnanluludsduuda
MeuLanesuegns Google §aflirdasilefifundt Google Analytics TilddmsuMTIATIZH
warIauszansnavesmounusuwiulesauns Goosle o1 Tnawadasiiafnananuisaseau

5 Y dy Y v [ 3 1 ¥ 1 . .
HaRswAvayaTiugIuvesitvuivledeg1etayanauUsevng (Audience Demographics)
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e 978 Wl eanwaule gunsalild Wudu wazdianunsaguszdniualsesnisilaiusiy

Y934 wu (Audience engagement) iU srzafeguuivled Jruadnvuillenimtilnu

<

Wusuuwinlug dn1snseviegenisatinsaun®n @adusn wazsiiegnalstng Wudu siuds

v

annnsivaduled (Traffic source) wagUseansnmueaiules (Website performance)

Tnelimdtandan Taun sseznailaeaisvesnisiouvuivladluudiazase (Average

o

. . ° a v a = ¢ ° & A a v
session Duration) 1u2uANMI M LdsustIUles (Users) d1uiunsamidantniuing (Page
views) 8pduveruuauniinsUasuwlamginssunuingUszasdinmuall (Conversions)
Bidnzdunmsdsunadasaundniofianginssunisgendsnndensivled uazdnsdaiu

vasmsdwdleenaniuleiviuiindadaiieaniinied (Bounce rate) (Thumbsup, 2563)

a

AMFUNNTIVENNYITDINUAITINUTLANTHAlUUSUNUDINISEDAITNITAAIALL WY

v v 6

AARe (2551) lsauniuwnAnnisussdiunansufui nulssnduiusuazliaueseasden

(% ]
Av a a ¥

a v o S a (=3 ' 1 Y [ a a

Wenfuimdinnldlunisussivludsznusing o lnenquuesdidinineitesivlssansua
IS ! I Y Q’ljw a a Y 14 1 o d’lj [ L
U2 ngd AL 1) W?%?@Ui%ﬁﬂﬁNﬁIﬂi%@UQVﬂﬂa laun nsamdillen niseausu NINTTAUNT
gl MIandnYnEns mswasuulasmanus anufeaiu Vi Anuudeiie andnval

Aa a ) s = a a A oA Y] I3 | I3 9 PV
419 WﬂmﬂiiNV]W\iﬂigﬂ\iﬂ 2) m?%?ﬂﬂi%ﬁWﬁNaWLsﬁaﬂJiﬁJ\‘iﬂUE’Jﬂﬂﬂi LUt du 3 AU VLWLLﬂ

%4 o

2.1) Mgdasumnainiasnanils un Mssusinedtunsidudn anudifeatundndoe

saa Y a

ANNFuNUSAveUIInANdonaAAMe Aaianelazeuslan AnurnTuLasinAveq

Y

%

fuslnadiendndasivesesdng sonue wartls 22) fad Tadunsdaasunmsduiiue Tiun
nstdvsnamlongudmngluduanuda Greannisesnu nsuilunngingd N13Inns
Usediuanssardwaederiuilifatdamiluemnan snsmsaneenvemtinnusn nsusendn
Aldane 2.3) i adudedeasanuiion Tiu aandhualiis aruifedss nseeusu
HufioosAns

v
A a

o v Ao a a < 3 & Ao o !
N1INNUARITINUTEENTHANDIUUBIAUTENBUYBINTIIAANALLDMNNE ALY 881U LA

'
Y = o

il il deldiduwumdlunisanannudidaveadmune il fuuatuuifues St
Jurdniunsdeasnisnaraiinnusniufonnesiussneuve s auazsuaddtnd
wanzaw e §Aseldvhmaieufieunnanvesnsiaysyavinanisdemuuunaivesis
KAP uay ADA fumsinUsvansnansnanaidaiiom wui Usgdvsnanuaug (Knowledge)
fmnumnedadneglunguieniufunissud (Attention, Aware, Awareness) fidhasniulus
(Visitors) n1suslaeuifem (Consumption) LﬁaamﬂL?;Ju%’jumaumﬂﬁauﬁwﬁ@wqaﬂisu IGH
frnuieatesiunmneuaussiedai dauiauad (Attitude) Fsfirnaniendosiuauidn

AuAn warAuldudeesdnldeddadmils Jdneglunduieniuiuaiuaula (nterest
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uaz Appeal) A211699n15 (Desire) N15tWINTAIgnAN (Leads) nstinlenialunisviedudd
(Opportunity) n1sa$1alenialunisvie (Lead generation) AUKNTY (Engagement) LAin
N15aaUNY (Ask) wazlAinn15WaN5%e (Consideration) luvasngAnssy (Practice) &
anwugNineglunduineiunisandulatie (Action, Act, Purchase) n1siinganv1e (Sales)

v A

n1suustly (Sharing) wazWaANITUTLAAIDBNTIAINAITNANA (Loyalty) (115199 2.5)

AN 2.5 LaRIN1SUSUMEUNTOULUNIANYDIUSLENSNANTARANTLUUAIAL KAP hay AIDA

AUNTINUSEANSHNATINTAAIALIDN

KAP framework Knowledge Attitude Practice

AIDA
(Lewis, 1898)

Attention Interest Desire Action

Content marketing
funnel Visitors Leads Opportunities Sales

(Pulizzi, 2014)

Content marketing
metrics

Consumption Lead generation Sales Sharing
(Elisa and Gordini,

2014)

AN3IAUSEENSHA
WUo9AUUBINISNATR
P Consumption Engagement Conversion
Woun

(Asimos, 2015)

The Five A’s
framework Aware Appeal Ask Act Advocate

(Kotler et al., 2016)

Content marketing

goals Purchase
Awareness Consideration Loyalty
(Content Marketing /Decision

Institute, 2017)

NTINEINTU AT daduimun v inussavinareinisnatailomuude

poulatl TneWawiuannseuanuAadmnguessnsnatniion (Content Marketing Institute,
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2017) nseUMINUAR The Five A’s (Kotler et al,, 2016) N53AUSEANTNALU 899 UVBINITAAIN

Weom (Asimos, 2015) Content marketing metrics (Elisa and Gordini, 2014) wag Content

! al

marketing funnel (Pulizzi, 2014) \{03391NLAAENATOUANNANANHIALAUNA M TRUNN LY

]
v
(Y v

Tunrsedurenisinuseansuawmazauladmaunananenu tngnuideaseilnuiussdnsua

YoduAavhuIAnunTeals el muTunauYBRdUN1WeIgNAT (Customer jourmney) H4113d

[
v

NIDULUNIAAFITTRUSEANSNaNITRaAlavnuudeaulalveIn1sidensall Tawn n1sasis

Y a Y

N155U3 (Awareness) N15a319A1UKNAY (Engagement) N15831951U4518%0791919nA1 (Lead

Y Y

'
al

generation) WgAn33uN15%e (Purchase) wavnsiludaiuanu (Advocate) waziid

1Y

GIERR

& vao Y a a v Y Y 13 ° & a v o Y
misdenldisnmsinUsednsualiaenadesivinguszasdvasnmsvinnsnainiiemlanmuall

2.2 LLuQﬁﬂLﬁlﬂ%ﬁ’UﬂaqwéﬂﬂsmaﬁﬂL‘ﬁ’am (Content Marketing Strategy)

Kotler uag Armstrong (2016) nan11 nagsidudunounilsluununismaaiiseiiies
NNsRaInnUIEasd (objective) Mlagainlugnals (tactic) dmiunisufinuiteliussg
fngusvasdnanmsnandildnill Senagnseududdgiivinlinssuiunisdaiazanaun
fsnifovdunou Fufnanmsiinmesidmneddsuasadaduwamadolugdmeme
Fsnann (aigie) 2edivdoames, 2557) dsluraiziiinnsnaadsatiuayunisinisnain
Lﬁamﬁ?uﬂé'uhjﬁﬂaqmﬁumiﬁwmsmmmﬁam Fensvhmsnanaiemieduriladidy
vosmsmaanaralutiagiu defunagnsdudeniaiudsiduiinallliliuiiu Chaffey,
2015) il Wnnsnaamsinagnsdalunisiauauawvenien esanaunwyes
domazannsnihlugnisnssfuennuaulavesuilaauasinlugmdnaulatold (Chasser
ay Wolfe, 2010; Gagnon, 2014; Abel, 2014; Creamer, 2012)

American Marketing Association (2017) 38 AMA laliainuvunegdn nagnsidu
msesuedsiimnsiissisagdiululuanmundesiidenasslitasuusiuimenisuims
Fansninensuaznsasile Ui nagwsdalinananvisysannsyuuesivainnaneves
henusa o uastidhmanglilulufamadet

Oxford Living Dictionaries (2018) lalyinnnumangvesnagnsdn vaneda ununsu) o
fleenuuuiielfussg Tnguszasdlussevenvieavmn

Tuwaued Cambridge Dictionary (2018) IA193UN8Y0INAYNTIT YUIUDI WHUNT
AseazdealunsUszauarmdifaluaniunsal s 9 Wy msasesia nMadles megsRa

PPAMNTIU 930 NI 930 MnefwinweeanIsuRuiomud NS ludaunsalsing 9
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Tuvaug? nagvdnisnan munefls nmsedureisinihedidlsnsdudvdendniam
wusIqIngUIzasAls nagnsagliiwimenisdndulauazdiuuseng 9 1wu n1suldunain
MsszyRmAvINeg MINWI dauUszaumananana wazsuUszanal Ssnagmsmsnang
\ududfyresnagnsniigsia (American Marketing Association, 2017)

Peter uay Olsen (2005) Tdgmwaanagnsnismainiy mneda unuilosnuuulyiiing
somsuandsuiioussgingusrasiveasdng nmadlunsinmesiduilatu nagns
MImannfrenguuedaniwing  fegluanmndenvesuilnafignesnuuuliidvinasie
AUfenaly AN wasngAnTsy

Halvorson (2010) Tt amanevesnagnsimineds unudedinnsfiorsanogieaddu
Tnedilafvosdmufiasussgimaneuaznadwiidauanizianzas lususiidenie
fornu doya n91iin Adle wazides lnefisuuuuitaeniuiudomisosulall 1wy weduduy
andu Wnldfidion uazdu q Fadetivassdmsudusannsoasuléi nagnsdnuien
(Content strategy) BTN WNUAIWSUNITASIIETIA NITINULNS wazmssansion iy
Uselevtuagldaula

Bailie uaz Urbina (2012) sienumsnsvasnagnsanuiontdn vanefls nsnauny
fansidlevneuasuaes Somunesaus madenadevdniudimnevesssiia msiese
warn13asaluea wavldvsnaden1simwn N1SHER MaEue MSUsTEUNG e TInNg

Bloomstein (2012) ndmadn nagndduitlevmaneia msnausudiniunisaiieassd
dwey ffuguariomiifiuslod Tnnslé uasmnzansentsadassaumsnl

Mndrfiemmeinagys nagnsnisnata uaznagnidiuien (Mefl 2.6) aunen
asuldin nagmsnisnataidien mnefs nszuauniTausnlunsadeased weund uas

' a

Jonsiilemnniinaai Iuselevd daudenndosiuarufeInslidinvesuilan (Consumer

q

insight) ns¥uIUN1sAndUlade (Decision making process) uagldun198sgneAT (Customer

journey) WausTRIngUsTatAraINIsAaIaLlevvsaLlmuneigsAanvuall
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M3NN 2.6 wanaN1sIeuLTBUAMEN YL VRINALNS

Author —
SR TR S R T
~ | ® | 8|2 g|
= © o N = = o
N~ ~— N ~ Y AN
— o ~ C D © ~
Y3219 S| 8] 0| 8| 2| | ¢
1 ~ on = o) 0 [J]
< | 212 |0 | 2|54
| 5| 22| S| =] 5
o © v © L O
) o T = o
19 el [§%)
ARIANWY 0
AN/ BUINS v
UTUINITYUNBY v
RIS Yald v
Strategy
WEUAIS v | vV v
\oussg Inguszesa/ v |V v
AUENSD
LUINIG v
Marketing
LAUNIS v
Strategy ;
iWoussainguszass | v v
LAUANS v | vV | V
Content >
A159ANISLHBNMT v | vV | V
Strategy :
Waussauviune v

2.2.1 NagNsN15La1L3as (Storytelling Strategy)
lunisvimisaaiailenmduaiunsafilevlunainuatesuuuu Neguuuuinle
(Video content) ETJLLUUL%EJaVLWﬁ (Real-time content) ’i’max‘ig‘dLLUUﬁm (Meme content)
1 @ I 1 dy % 1 = o Y a [ 1y 4 1 [
agalsinny lldilloninngunuuaglang nanife aunsaviliinanuduiusseninafu
AuslaauazasduAlaegedetu evusguiuuanansayilininnssus viagduuuriili
a d‘ 1 o dy d‘ ¥ o ¥ I ¥ 2 Y
AnAuwe winsviidenitaiwsaaieanudserivlanazidnlveglulaguulanasende

(%

¢ r e . 2 A ¢ = & A o
ﬂaq%ﬁﬂqiLaqLia\i (Storytelllng Strategy) "?NﬂaLUUﬂaEJ‘V]ﬁVﬁNSUa\‘iﬂqﬁmﬁflﬂl,u@ﬁflﬂaflﬂfy,

v a

(Molek, 2015) Famstasesuudefdviadadisyuuuiinainvats lneguwuuinluanduinle

Auleananunsalaneuiugldanu swdunuesulal uaziiennan (Podcast) (Laeger, 2017)
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Molek (2015) na131 mstdeadunszuiumaamilouiniuniosessniens
Foudn Sousatu uaradvorsuaisulvdunineuailauaranunsnandnFessrmatuld
sdenalitauaninsodsiedeniumiooluidwiold aasnauaansnairesmnugniulsiia
wnntuBnde Fuilvimadideadunagnsvesnismmaidemiunndsannagnsau o

Faviuldanndiegwenisandeduueinlyy “Share a Coke” vadlan-laan Tuns
deelanlriunfuuasiu lneguslanannsafamideasuuninndenssies viefiuideiiiou
uiddliilon JauansliifufmdsvesnsaFesuudessuladiviiliAansuendeuaysl
UfdutusiuFessniusuilugarudiiavessiald Tns aigive) 2esvdonmea (2560)
fandnidhei lubagiufinsdudiuvhmssaiaidennfuniniu nagvdnisanFesfitu
suaruaulannduuiu desnidomstuuuln q Aetwdeliauiidoninud

3 o

TumsidZesunnnindy egralsfnm mnasiaudiaseshidufasyilifuslaalidile
viieutlafin ieoravililiesniudeyaniesiutievnanasaudduniay

Molek (2015) namseludnin UszavBravesnsiandesannsaesugldsendnns
madnemans lnonsandesagnsyduaneddumats 9 @ 1wy drunisuszalanann
Aes ndu nandoulin wazanuAa wenandanesdsinisand wazadersualidly
ylsfrudianuidninlufestindnuazainnmmsssodoudifnanldie uenand
MsidFesanunsailiiinnisudsansdeuszamdelauiiiu (Dopamine) ivialvigvaiin
anuidnnelavdefinugudnde eduminoimsianinanside Uszamlaurfiuazyinli
fuasgiilaninanFestiu waenduanils 1ne1u ingeguasnds

Frewnil flddelafnemumniufunmaudegtenmnasaudldnagndmeanidos
drandglumsinismmaiden sudunainannisldndnnismaineimansuasininen

Y @

dleasrsanuduiusiutumseninmaudaiy qER Fragiuldniegsvaailon
Tunmeunflavanitannsdenimlundufsusmlveld madiFesiudsanuseldldty
dolavaneoulatussavuuniues (Bannen lduiu Tnefinan1s@nwitininisiaSesnu
demlunuuwesuuunadunou q Treiiesfuszdiofiusnsinsnananuuuiuesanniy
mnMswuuweswuuUnAT Y
Tunsesuneussamienlunisia b ey ;3"3%’aﬂawguaﬂﬂﬁzLﬂmmaﬂmqﬁm (Plot)
Te Booker (2004) dldutsszinnuaddasadas (Plot) 1§ 7 Usviam el
1. msiiteruzmiioniiie (Overcoming the monster) A Tasudasiifazasman

lgnnuanunsaiidevusmilofinensonnutiseNUnuIaNITUIIAIANLNEYRIAULEY
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2. maialnd (Rebirth) Ae 1AsasesnfazATHaNlATUAUTIIRlMING91n9
HuugUassAluwd?
3. N3 (Quest) AB 1ATATRINFIALATNENABIDBNAUNIANDNITUTTY
g TuseninensluneseInulRegUassarie 9 wavaunsaldesusinionnunaitula
a A A 4‘ d‘ L £
4. MIDONAUNNUAEMIUAYL Journey and Return) Ao 1ASASDINAI8ZATUAN
Annsiwdsuwlasnigludaladainannisesnidumslunuiulaniy wazmunduangiiu
Anvesnudnastluguziaulng
5. MaUAguwlasanfugni (Rags to Riches) Ao lasasesfidiagasnen
AnnsidguiUasannauiisdeslian wiausavurguassranaIunsaiauan uenediny
Tigeu visedunyeusuvasdsny
6. leinw19n3su (Tragedy) Ao 1ASAS8INAIRLATNANABINUAUAUILAUDY
I s a & o % o = o w < d'
Aanulunyed Weldlasausesssani avvlviguunseninfsainudfguesuseaui
UaUD
7. quunqn3su (Comedy) Aa lAsusasnfagAsnannuiuANgUaunds

A 1 I a A 1 [ Yo @@ Yo a 1 1
folulasasesfennusmninlaansaaglasuanudeudusgnaunn

TuduresnisiaiFesiuaunsoutseantdiiu 5 923 (Acts) (guins uglsdld, 2551)
MUNE Wi Dramatic Structure %38 Freytag's pyramid U84 Freytag (i 2.5) Toua 1) 999
31304 (Exposition) LT unugindomimdefanfudsy mudsdngeanuaulalifany
o351 InsyiFes uuzihdiazas anudl vieweulgmvieussiiudauddlivuiany
Tneilidndudoslanmuddunannou-nds Ald 2) Freimmnimanisal Rising action) finns
At mosdaudwesiasasifiduduiuienauimanisaidasely 3) dasgemandy
(Climax) Husuiivadgnmdoanudaudaimuiigageanveaiessn daazasgniu
Tdenvietdlaegrmils 4) $19n1zadnane (Falling action) Wuvasiitymanudauds
Iunsedranevizeliawme uag 5) 129830331 (Denouement) luteiiFeasmg 4 1
LAUNNEIANUEUAIENIMTENIU 1AEBI1RIULUUTAIINGY Y38AULUUFYLEY NT0aUWULY

WWudsmunadule
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Climax

Rising action Falling action

Exposition Denouement

mwﬁ 2.5 Wd@nIn1w Freytag’s Pyramid

‘ﬁm: ResearchGate (2017)

14an91n1 Molek (2015) §9181777 N15LE1309UUUTENBUNI8DIAUTENDU 3 d7U
Py ) v v o A ad ] a = = v A 'y} v
mefiu loua 1) {1 M3935m9) Wunmsiansandansidenlddenvuneiungugvand g
FWRINTRAINTUDNTNATEUAIT IUNSIENT B9 $159N158519915UAIIU MABAUATNUTENBU
A9 W3NS ITE I UILLAE AN ANNNTOTIES19975 LI INLAEN15ANTLe 2) LialTed tWung
aatlelseannsaiuaufeINsreeng U TN v Inela89519eIn N AUAILANIDY
ANURYRIMTIAUAT Iy AR MR kaEARRER LTRT1ME LA Inga1duiEns
LA139951901UN ¥4 Dramatic Structure %38 Freytag's pyramid U84 Freytag LialwLiin

| [

nsaulaianu 3) gils (vIenquiasidmuneg) lngvins@nwitangudvadivaneg el

9 Y

Y Y

NIIVAIAUABINITTIEN (Insight) LNBNIYNAATULTBIIIINATIFUAINBINITLAY HABAIY
asvassdlilomuazidentddelieanuiasiiuaiiusesnisvenguiuiidimving n1siaunse
oA % = o oA o v v & o § v a v
wsesssnbiuuuisuliiusessnguuidiningdenisiuasiniizessivewmsdum

& Aa v X
Junannuladiedy

Turaugnmnidunisiasesuudenaviaiy Center for Digital Storytelling (CDS) gt
AmuneInUsenaudAyveniasa uudefdviall 7 esausenou laua 1) yuuesyana
(Point of View) AaN13innuan1sLa 138k U NNeweiIasAstaluTawaT 2) AnudAmy
Y944304 (A Dramatic Question) fledeasdensamaudrAynazimnuaulavesgyulunasn
V194304181 3) LenB9015ual (Emotional Content) fiaUsinunanluisesnasitoule vy
fusesmaniliisestuianuddyiugun 4) msuansviruad (The Gift of Voice) Aans

a < dl' v Y v a & & v

wansaUAaiuielivuai1saldlavsunileniuintu 5) nsldinassznay (The

Power of the Soundtrack) Aan1stdmasnsanussusenauwiievinlisauauraulauindy
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6) A mdsEndn (Economy) Ao nsvilvideniinguaigean (aglisndudesdiiisis
Usnaudauiinnniiuly) 7) SemensdiiuGes (Pacing) Ae mswasudmmenisdiiubes
fidswafunuidnvesdsuseiiion (Laeger, 2017)

MNUUAANITIA TR U TN LF I ﬂWiLéWL%aﬂﬁ?uL‘cﬂUﬂaq%éﬁﬁﬁw1Uﬂﬁi
yhmanaaionvemsduiluged esnnagnsnsiadondugaidonlssenindes
vomsAufuazdosiiflidesinils lunareasmudn ssduduszaunudumaininms
negngwnBeanazanevesiaaiiomithiieadestullddededldde aionngidily sl

[

« ! g.Jl b=} i a = ! a | VY Al a ! [
Seuantuldulfennnseuraulafianiy "'lNﬂ'ﬁLﬁ']Li@ﬂ"\]%‘?ﬂEJI%E&U?IJ\@EWNW?OW@MG\@?]U

U

1 U 1

3o93179inNAuAdeInTsazvanitauaInsaldIurIsmdendeliusslovituguilan
Istegnals Inensian3esilildidenseuaudesnsvesouazidundizossmmduiiia
flallgasrayadeditunmdudusodndla lunsdidossniusnaudlimfagdiaue
gausnuanyd (Features) ¥o9dUAT ULARBIIINITAUNIAIINABINITITIANTBILUILA A
(Consumer insight) Tladnagdremdeguslnalaegsls Feagylvinsdudnanunsodnda

wazanusnasemNEnRuiugusnalaaTwen Y

2.2.2 naqws‘é’qmiawm?iaa%ﬁa (Digital Platform Strategy)

'
Y A [ 1

TUYIUINITUNVRINALNSAUYRINNTORTITIANUTTINNFR N Ayet 3 BeAUTENOU

] '
a

oA #aNnsaumdesdnszidu (Paid media) Aafinsausiduiaived (Owned media) way

a b4

?%aﬁmwaumlﬁ%’umiw“mﬁa (Earned media) (Machin, 2017) Tuviansiaun Dietrich (2014)

A

JnN15PaINa18UTEINdURUS TnUauaUssANABNILALTUINNNTBUBLIAALAY Telawn &
nfinsdwionu (Shared media) uagldnuundu PESO Framework lufign sUszinvde
719 4 99AUSENDULUNUIMYDUADNY kazyiNaUsINAUIUNISEREITNI9AN tnawiay

L3 a = U dy
29AUTENBUNTIHALLDEA AN

= Y v

daNns1dun1A899152uU (Paid media)
#NMIIFUAINBIT152HY (Paid media) AB NTIYRULN DY DN UNS BYBIN19
nsdeansanusadeliiamsdasuiliomluiiniininiy Fwsdielinuaudives Owned
. a [ a d’( dyv [ Y% 1 a = dy
media IAudALRUERY wenandfulunsadvayuduasunisnuiiuieniain Eamed
media F9N15318 UL TN UNFodenuaaulatagn Facebook, Twitter kag Linkedin
sxrglunisiagabiiAnnisnuiiuiemnusnganiuledveansidus wenani Msdn

A38vEna (Influencer) dielwaddayan1unis Facebook wag Twitter falunsgieiiy
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NNFAANFUAAZUINT TINDINTITTUFOTIUIUATILANNITAAN (Pay per click) Lazn15%
dolavuuuudanad (Display ads) Aneasuasiesuszansnaliiu Owned media 9819

@ 3 a v v
Hulwdvamsduale

s A

Fofins1duAndurdnves (Owned media)

FonsauadulaIved (Owned media) A9 NSTULENVDIYINIINTADEANS

'
=

vudeesulatednsiuled vden wazdodiruooulatnywideaisnsnduaitu q sl

[

Auladdndudendn vasnudsnuazdsdsaussulativivinniduis@suuamsndua 39nsi

L%

| = v o = = & A e & 4 aa
YDINWFDHATITUINYLHADIATUININITIVY WY NUNNITNULARULUBWRIUUADAIN AR ILY

o A a 14

deinsnduAlasunisyans (Earned media)

v 6

doneauAlasunawada (Famed media) Wideniiiuguannyrussuduiug
lnsnsdudlasunisneislnsunraduludnvavasdmauindeuinuuiessulal Fil
wunltuazysngludnvugaeaionindnisweunseantuludnvuzaslifa n1snaida

\ ¢ 5 a o 3 = = ¢ -
nsudalu mslwade n1suansauAawiu nsuuztign vsensweuleslufisyunaaiay
el dnwauznisiewnsilonndninduszdnduagne nisweunsiiemtduauisadinasie
N15INTUAUVDITLUULATUOUTU (Search engines) Baaziindulaviniiienigniluimewns
sovudngnisdndusuluniiusnvesszuuidinewdu el Uuvuillenanunsadulivane
a < a a aat 1 = U A ax a ¢ & £%

sUwuU 8191 vden Buliinyiiin Jale 911 visenilsd@ediannsetind 1usiu

'
=1 1 1

Aofiinsdedaniu (Shared media)

Aefifinsdesiafiu (Shared media) Lﬁuﬁaﬁﬁu%lﬂW‘%agﬂﬁ'}éwiaﬁml,azﬁ’u
nudedinueeulay] Tneiiionues Shared media 81911970 Paid, Owned %38 Eamed media
Rl il Shared media wAnF1997n Earned media #5di Shared (Wumsdseriionaaia
Tnelaifimsusuuswidowdsuuantomiiu Tuvnefl Famed enafimsusuusmiowdsuuyas
wIssevanantioninaiuld Tne Robinson (2016) ldsuundsdendeidavaniodle
AoansunazUszinn Inedefives Shared media ﬁalé’%’ummlﬁmﬂﬁquLLazﬁﬁﬂ%wﬁﬂ
wzdnvarvesiomiiiauls Famnguilnarouaziiluuridetuaudu q luwana
ooulativeslddeios vinliildlddeten Welsifunisuendenaznaneidu Eamed media

FevrelmianisvenesesanaanlUlngluidualgane
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= o ~ =

ag19lsAny DausiFdeumazUssinnaziiunuidsusadulazyinausiudulunig
I { <

= &= ¢ Y aa Y ¢ ! Y] a
GRLGEFIANFIZRIZ LLWﬂNUﬁ%IEJGUULLaz'UV]‘U']VIVU']VWlLUUL@ﬂaﬂwﬁuLLmﬂmqﬂﬂu AABDMNIUNAINU

vnmelundyuneaiuaswaluil (115199 2.7)

AN5197 2.7 BEAINISIUSULBUAINLTLNY FRe8ne BUNT Uselewil mnuninievas POES

Usziando AHIENY PLLgR Wi Usglewd ANNTINIY
dofinsndudn | deaned lawaunly Wasuanms | sseeueny | lewanusdy
fostisedy | as1duen Auled s | Geuvuly | dioanns i A
(Paid media) | Meiudeld | afufdum | 10uns Seed | Tamdi ety | undediesh

avauwes 39 11 YA AIVAN | NaRBUTY
Owned tay | & anas
Earned Media
Tuddewsie
dofinsnduin | deannsdl Auled vden | @31 AuANlad Lisusena
udrves AIIAUAT IR Anuduius | Auer deny | Lildsuady
(Owned AuRuld wledn spreniu | oM Loty
media) gnévews1 | elunUseasd | Aevewnsn
duen uae Wil duen Tam
Farned naudwing | lums
media Iz | Uiudeu
I
dofinndudn | deamadld | 9 wansdawaves | A auaulala
lesumsyada | :mnnsuensie | Ussmduius | Owned uae | undediefign | 1afiadu
(Earned lngdinng nsvense Paid media 71 | fiunumse | au wanevua
media) Uiuuse wuulnsie Udewaanly mﬁmaﬁqm THAEIN
Wasuulas | Uin e uaz Wsdlawazey
o Buzz o
dofifinsdssie | deannsiild | nsvensioves | venesesen | la3uminm Aunulale Ll
i nmsdwie | guslaales | eenlulegld | Vindegauay | Susewa
(Shared domdadu | eranan Foaildane | fenlddee
media) laifinng Paid, Owned
USuuse 3o Earned
Wasuuvas | 14
o
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HANTITeNN eIt UNALNEAUYBININEDRTaved Elisa kag Gordini (2014) wuin
UsEndndldnisnatailenilutesnisdedianeoulail (Social Media Content) uniign
= o I ag a ¢ a' o
J0983NAD Uden (Blogs) kavannuned1iBiannsetind (E-Newsletters) luvnigiinansd1siaves
Content Marketing Institute (2016) wui1 naign1edefIviangsialuuauyseinasuiznimile
Heuldasgn 3 dduusn laun eninededinueeulall (Social Media Content) 5898431
A 3 1 a & a s ! 4 aa v A aov
Ao udan (Blogs) havaavungynisiannseiind (E-Newsletters) lngdoimnadefdvianuiem
Tdlunsmeunsiloniasan 3 a1duusn lawn 8d wedn wagninwes diululsewmelng
sUNGR WANNUATES (2561) loAnwinsilasunisaanailenivesiusinaduaiseulal
Tulansannuynuas wud nausegulasutoyaruniiamungudwmisynnaansn s
nladlagdnilunisdusia wu yaradfiveidss Aallu n191 Wndes vdeninesiivedesuulan
paulail vl MeAuwand19luEIreIdnvusvesgsNakazusuUNN1EIRY 019 lLA.

i 44' v o A v o= Y A = =1 o
Anuwans1aluizesweimslddevestinnsnanaiveidntanguiuslanaulng Jaasiluusziau

v o

a = A va o = :.Il Q’lj
TIYMUINYN EJmmiﬂﬂwﬂumw

2.2.3 NFFUINNTIUHUNAENSNIARALT DN
TunseonuuudunsumsIauRunagysmananaiieviu tnnsmaadomldesue
fumeumsvhnagnsiudenlufiemsilndiAssiu Tng Chaffey (2016) nad msfigsha
womuzausldfemsinmaaiien uazansotmgsialuganudngalddaenisi
nsnaaitievniu wearagUldi ssinazdesdl 7 fumeundnluniseenuuunagmsduiion
fail
1. dmanislinismarmdadomitiumn lnenunuigsiaveswmudinsld
mamaadaemitinanetidls LﬁﬂUizﬁw%maé’mmwﬂﬁuﬁ’mﬁamaéwﬂi fnsUseidiung
31NN1589U (RO 981415 TN15119UKULAZAIMUANITNTINELNTBENELS TITIRMAINYRY
HoMIaTULUY WaYANININBITEININITINELNS
2. Wawnagninisnaiaidaient eaztasluFesvesnsindulaingsia
Sudusiosasiludnimlunsuwdeiu Tnekadwanefideslesfumsussdunannnisamu
waznauHaIUNTIINaadatondriudmansvesgsia
3. A languanAlvugkarANABIN1SUBINTIAUA1INAT LY
o Mnnatmuaaudnuzuesgnén (Customer persona) lUMNITBSNEN (Custorner

journey) @UNANNITAAIALT LB (Content marketing mix) LLazﬂﬁﬁumﬁLmaLLwéwmm
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(Editorial calendar) Tngwqafananssinfuseninsaudonsvesgninazaudenis
V943N

4. ATIIVUTENURINIIYAANFINTULAAL AIUIUVDINITNINITHAIALT
o sutssnaflenuifdortuaunmasarualumsndadem nsdiefudemsuns
o1 1 Paid AdWords 13 Paid social distribution tiaidniauagadiannuyniuiy
naudmng

5. enuaumauuasiiiesilemiindign eandemelussdng (n-house)
LAZUTENAIUNY (Agency) WU HNenagns ANendn USENAMILIUAIUNITUSEIENTUS USen
Fumudunstedolavon Wudu

6. a5 sgUuuuToniomilissAvBuagean fenssryndutimene asaden

v Y

MIAUABINITVDIRNAT AMAIMINLEMINgNAIReINT warlddaeniuassiuuungneas

< £%

winzay Wiy Tdunanu 3ale dulnniin vseannunediannseting 1Hudy

1%
Y

7. TanasmuauAtasUsBliuNaINNTa U tneseumdinlssaninaves

9

nsaIALemNfeN1s autesrudmIngidanmaT wasnunuiassuIkariaIUTuUT

Tuaauedi Kotler et al, (2016) t@uain ’LumﬁmummmmLﬂmﬂﬁimamﬁamiﬁﬁ

UsvAnsua thnmseanamsufioanalu 8 fune futeluil

1. n3muaitiming (Goal setting) N1 muninguszasdiifesnisussg
mnmslimanaaidon liieaduingsvasddunsadnsaudvdonsiiusesne

2. Msfmuanguidinung (Audience Mapping) {unisimuangugnan
wieduslaadvune ldesdudeyavesnguidnuie audeanis wazanuinaves
naudmne

3. MITNUHY F1UUALLIAR wazsUuuuasiion (Content ideation and
planning) Lﬂuﬁﬁzusuaamifiai'wmwmmmLLu’JﬁmLaza’]izﬁﬁmaaLi:':am FIUDINITINNY
sUsuY Msimuslasades wastasaalunsmewnsidon

4. nsa¥sassdiiievn (Content creation) Msidenduanuaraisassdiion
(Content creators) Inga1anisidonlduiisaunielusedns (In-house) M3ouTEndIuNy
(Agencies) lumsadsassfiiion maenaunseururmuanslunskanion

5. mMatkeundiiom (Content distribution) Wunssmundeameiildlunig
wgundiionn laidasnidudoamsiinsdudamueuld (Owned channel) Fosnsfingdudn

F18Rdugale (Paid channel) uagdamitldainmsiignauensielyt (Eared channel)
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6. muﬁuma%’uﬁumﬁam (Content amplification) Wumsiliianseua
Anniawaie msvendelifuroumud Tasluduneuienaidenlidungioumesidrutae
sulAAnnsEuawaznsvensiala

7. msUszifiunanisnanaiienn (Content marketing evaluation) N1¥IANA
arudSanuinguszasd Inefinrsanandad ialssdvinantsmaaiomniitmualy

8. ma‘d%"uﬂiﬁmwmmLﬁaﬂﬂﬁa"ﬁu (Content marketing improvement)
nsusulgailemillfneundeanluud ity Tasenadumsusudouwudn ansedidy

e sUkuY Foemensmeuns wagdsnistunisaienseualiinuy

(% 6 L3

v v Y & o =
'V]’N@'TUQLﬂjﬁlﬁﬂjqﬁy/@qUﬂqimaqﬂLu@ﬂqma\iﬂigLWﬁlWﬂ UINYEY WYY N DY (2557)

pre) o
(%

Ioauatunoun1saununagnsniseataiienly 10 Tunau fall
1. MynsgianIunIsalazteym (Situation analysis) LutuusnveInIg

MHUNAENS lynN153ATIERan1uN150Iv0909ANT ATIFUA AuAm3auIns waslamn

1%
[y

fif§untayey deazthlugmsimuainguszasiiidiesnisussgtues lumsiinnevanumsalil
HerufimsUssdugudsineifnsindomeslsuaglfuaogsls

2. sl maneresnagns (Setting objectives) ndsanns1udlgymives
gatauwdrindosnisudludeserls mindurinisdwmathmanedsiidesi eeimansandu
nsoupuAsludsiivoniniewlugitmnetu famskudmnedifazanansntilygns
uitlgmuesssiafildannislinszilutuneud 1 1Fedwnsen

3. NMIIPYUNUIMTRIABUINUA (Identify content roles) Asinisseylvidaauin
aadlsinoumusivimiinfiosls uazmsldnangnslsanmsiroumudiu iy 1neumud

[y

lunsasiansiuiednadeiiios vieldaoumuduuziuazesutedumlvnungudmungves

[V Y
v aa [

py1auAn viseldreumulunsadsujdniusiunguidming Judu vistifinudwdueegwnn
MosszyunUImvesnauudidensulariidiutisunludyminins e i dunouunsn

¥

4. n1sseynguidivung (Targeting) anunsassyladauddayanulssying

(Demographic) Wy 81g 578la Mg AudansszuAvauls satoy uwazngRnIsunmsiUaiude

Foen3en o enaimsuuadungudminevdnuasnguidimneses unliesssunquitnne

nuAnly nswazliligalidandaau uenanldwedinesngAnssuuasAUfeIN1s
' % o & J & = a A

Yoangud el nsnsvimseaalleniduiiunisaeanstudaingudivangesinily

Luilvdsinsdumeenyn
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5. matdendoanaiiazld (Select channel) iWumsidenltdetiaglilunsieans
Fsinduseadondolviaonndestunginssuveanguitmnese lageralduinnii 1 demns
fimiiuanssiu uiinsideusety faorasndudesszyununliduusazdemiasie
wazthlugniseeniuuasumuiliangauiuidazdeaniwioly

6. n13as19iusdyayn (Promise) WigulalauAduLALAINUVBIYDINIY
finAudasnetu TnndusnundnligiroumudliBadumedmiunisadsnoumud
Tunsdiiidesinisaduneumuddeiloadusrezinaiuiu wu nmslimednidugem
frusmmaiiad 9 dwmsunisaienm msbininmesidudeamndUnadoyatnaansiv o
naon 24 Halus Wudy

7. nMsmnueatusanes (Persona) lunisunawensumudlitinaulueu
oglunsuud lnsausamesazidumunuvomsduilunisieaisuaz Judianoumud
fasrslsifunguimmne Gamsimuneusninesasdilunsidentiausyseinnaeumnus
Brswa Bsldneu uaznwiiltlunisdeans

8. nsvdenAeumudiiaziunld (Content category selection) {unisiden
Aoumudnazlteglunsumsvesneumud Wisuadouduineasidestinimuadi
wfinedinioglste uarluuiazmediniaziiilonodiils Tnemaidenaoumuddstueg i
vanvanedadey 1y Yesmsildlunsimeunsaeumud ngutming saenauidvnsuay
Hymideanisuily Wudu FsenadursumudfiegnigliiiFondetu viedaeumusd
finannvianefduls

9. MIAMUARTINSNELNS ARV (Editorial calendan) {unseriimuans
weunsAoumUAlriganan wsdminmeunslug)wailifineug Aeumudiezlsidui
wuriu lumenssfudnu Susundreumusgninatenafidutiglumsmeundselugstude
uenniddesfinsanivanudeidesiilinnuay itiosaufuly

10. n339Ka (Audit and Measurement) Lﬁu%umauzj@ﬁwmamiaNLLmu

AouUG Feadsiinsianasdrnluszuuiasrilinsiuitgsiaussainguszasdniud

q
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Y
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AeunTnseld TnefansanandmunglazinANd SN AR U LA FaLALTn 9
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v A (% !

aostiulalaindirindsnaniuizaudonisianan1ulvunefide 115939 o Ins1zsinny
JgymueeasyindnismuuamtinauaAraznenunTinlssdnsuanuid vunefnoanis

e llannsnesusUszavsnavesdanilulaase o
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Tudiuvosnsadassdandnunsvonioniu Pazéraité uay Repovien@ (2014)
IéinsinwiesdusgneuresmsmaaiiomitiidrinaseussavinaveansTaanuuuasy
(Search Advertisement Effectiveness) U1 Tumsmusunagniuageonuuuiilomiidinanimgs
Jeazihlugnisedniiedesudivledidu Womensusznaude 7 audnuas 1éun

1. aruieadasfiuguilng (Relevance): lukivasnisnataiduiionn
aranieatestufuilan mneds msfideyatugniviindusslesdluamenivesiuslan (Lin,
Zhou, & Chen, 2014; Chasser Way Wolfe, 2010; Abel, 2014)

2. nslseaziBaadaya (Informative): ilandasfinislieazidon
Foyaentuuiem liiuduSemwesruainsn mudenegy g SfsnsyuIums
lunsadeassAndndueiviousnig

3. A2wLeRe (Reliability): AU dofionainanugnieswasteya
Fudutedvdfylunsdndunuaiveinisdoas suihlugnisidnswadevinuafinazaiiy
aulavesuslan

a. gauen (Value): tomnfifianen fio arwarunsalunisinaueiiionn
fiaonndesiuaruussnu iWwmny uasansaulavesiuilne feituegifunnusiduuay
arwaulavesfuilnevierldouiiy 4 Ssanmsadsundasldognasanan

5. anuduendneal (Uniqueness): themanunsoadiesumisesuion
fumnensnnguianaziduidosnisueanain ufsheaiisnsuendedsvinuzauidngy
dulanLAuYBIUsEN (Gagnon, 2014)

6. ansuninuin (Emotions): tlovfinsaenunsnorsuainuiinuas
mmﬂmﬁqayﬂamuﬁﬁﬂﬁqﬂﬁwifﬁﬂaumﬂ?{uiﬂlﬁ 91nNN15ANYIUBY Berger way Milkman

(% L3

(2012) wu1 tlenlAuanYrveteHalANIAN LTI ITUINYT N AU LAE TR
aunsnasauaulanaznisuendeliiugnenlanndt (aeanivegndaienniensual
& AV o1 & v a v

119u7n) tHevlifionsualidune o
& . & M Yo w 'l
7. A7NU2ANVUUBNT (Intelligence): mmammﬁumLuauﬂlmlmmﬂmagm
ANUTLNE T EIANUNLNR LR 1 aUTN2a1nRBIE1UN58 ULAN LR auNsaUTTINENS
lnsinsesilovsawmaluladle wenanidaruisaseniesariuaula uazadvayulvgnen

& a a [y < & 1 a o [
wiantuiangAnssusululsylesddousemle
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dwfumsiTeisesmnagnsmsaailevnlulsemalngiu ussne 15s3sududn (2560)
leAnwnagnsnisldniseamilenrudediauseuladingdnuasgsiadelnsviailng wuii

n1smmuanagnsnistinisnainieniiiudedenuseulaimadnuesanilnsvieilneun

o =

#adendesrnile 4 Usens Ao Jadesusuuuunisaniugsia (Business model) Jade
augadulunisnausiilen (Positioning) Yadeauidmunevetesdns waztadenunis

Aununinguszasdlunsdeans lneannilnsimilveiinadalunisussandldnagnsnisnana

[y

Lﬁamr;hu?iaé’ﬁﬂmaauiaﬁl,wsziﬁﬂLﬁ@ﬁ%ﬂﬁmsﬁdauém (Engagement) fiuguslam 3 Usens
lour adalunsinaueidenlneldidessmitiunssuawasnsstunginssuesruiiy
nauithmng madalunsiiauadoniaeliidlowsswutnlail uazimaialunisviuge
wazn1sneudaiisadenisiidaudn sdnalsfnnn nsfnuidedAnuiiesdedea
ooulardinldin Tnelurnuidursaudaddideseuladussnndu q fanunsolilumsnanaden

= I k4 cal ! % :.: Q’lj Va v 1 L] 1
%QaqﬂﬂﬂqﬁiﬂﬂaﬁlﬁﬂﬁﬂLLG]ﬂGﬂQﬂ‘LJE]E]ﬂVL'U NU Q'Jﬁ]Eleﬂﬁligﬁ/iUﬂﬂ\‘iﬂ’J’m%a']ﬂﬁa’]EJ‘UENGUEN‘V]'N

A '3 =3 = @ P a o Y] dy
dooaulatvarazilunilalulsewundnulunisisensedl

[

2.3 WUIAANYINUAITIN

WosmnlumAdeifideseansiaudiinUssdvnavesmseaaiienilaunsg
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= v A

Fes3vntazarunsainlUlfduesestlonldlunisuseiiudsyansnanisaaalsannisiy

nagnsnIsnaIalienvetgsia ieliinniseainanunsaundeyaila Ul duwuwimsunis

Va v = =

anusudsanmsufiinsiunseanailenvesgsiely Aswudided dinwinuifaneiu

Y

v
o (Y]

= dll = Y o Ao oAy = = o &
R13YIN LW@W?WU@QQQWNMNWHLL@SLLu'JV]']QIUﬂ']iai']QG]'NI'JWV]I@@J’]@iiqu I@‘&meazl@ﬂmmu

2.3.1 AMUNUIYVDIAITIN

LY

Jo = o 1 X . aal o ¢ a o 1 . .
%79 138 AU (Indicator) HANNINTINFANAA1IBERY 1ABAIIT in = in, to +

dicare = declare, indicare %38 point out = to indicate, to point out (Webster’s Ninth

f ay o a

New Collegiate Dictionary, 1991 819019lunsanwal 35978, AN 0l IS uaziAds a39e,

(%
Y v v A

2551) FaUNIVINTEA AANUAU8UBIFITIALILANAI LRI

v
v 1 =

Johnstone (1981) laliAdnununevasdayindl vuneds Yeyanusuenis

v ¥
a a1 v

an1izvesdeiiysinvioUSunantaduiiug i Prsnailanamiavesnnisal Faidinasilu

3

= 2 A

danuendisnsnsenwInNzusaingussasanidmunld lneidunisasvieufsan1izwie

wimnsaifsaladne sadadunslinmdasiineinlegniniig o Feniinslaeudads
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1 1
e (% Y [

ATy N1eYaudd (2550) THAIUMNNEVOIRITIANI AU HuIBe 6

Usznau fkds nIeaNdwnals d9l9Usuan DanIUNINASdLNoUS NBULVYDINSNYINT

'
[

nsAnduunsanan1sAdueu Ml TunrsanfiusuiiesausenouiidiAg 3 @u A

[
o (%

Jadp1idn NTEUIUNITANTUIY LASNANITANTUIIY F9TU FTTndFveIALdISaluy

o
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Y [y

N5ANTUIIUITIAITUTENDUAIYF IV IANTZUIUNITAMIUIU AT InNANITANIUIU 18

v A [ £

Winnansadunududasvioununmvenisussaradugrsaudmune Admualy
guldun Uszdnsua (Effectiveness) vaananisaiiueu lngnan1sandunuiininesiuis
a A~ S cs' Y @ Al v v =
HAKAR HANTENU Uasnadns Faldnanswmuiinianis wazilunfanelavesfineitos dlu
M3uImsInnsfigaadugrdesiariansanlidanuiwaveanisaniduanuiietuindu
natudnwarle waslidyialandugdsssutng deneglalddunuinislunisinaulinge

NsAduUNIRuA WAL S aeA
Jovicic uae llic (2010) TAumnevewidind nuneia Aadnuuevses
= o Y a - v A DRI a v
wUsfiansadninussiiunavsensiaaeuls ieuansliiutiansuasuidainigle

Reulwse 9 WseUsINgNsAINARTU AN INE AL

faslunielneazuilanmiin Indicator Bvainnany feindsinisveslneiiduiin

v
a

Usziiunan1sAneasteuldaindived (widnwal 3599 wavauy, 2551) agralsiniu

VA v

ravelaaanlgAIImIT TIIUNUAIINEAUT asanmuddeiiduns@nemneenuilineanans

Y

'
=

FaLANUADAARDINUTBINUITIN AU AFIEns luSarrae (lann A3Tnuy, 2558;

933011 Wadinen, 2554; Angny Inslnshu, 2553)

¥ ]
v A4A

2.3.2 AMANWYUSYBINITINNG

Y [

9
mTinnnnITinnauURfwalUll (Wil weassen, 2558; angny Inslnsauwn, 2553;

a o

A3y AQYaUINE, 2550)

1) Anuass (Validity) vanedls anuanunsalunisinlanssusenu (Relevant)

'
a1 %

muaudnvuziiyedn nialilenfgnaeniuainunduass naonsuasanuinguszasd
S 2

nmuall Snnslianandusiauni (Representative) AsaUARNBIAUTENOUA AN VBIAMAN YL

v v
% a a =1

jadnegnnsuniu Audulunsideaidninisianimdinussansuavesnisnainiiion
vudeesulal nsfnwiastilduiusiusndeyaamzdiuiineitesiulsedniunaves

nseaALlenIINIY
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2) AU (Reliability) unefs aAnuasiLazUdeie @11150%3n k6 oena

ARduAlelin1singl naife axselininuduyste (Objectivity) lituediunissud

Y

WIBANUIANMINENIAE wazilauAa1aAGaus (Minimum error)
3) Audunana (Neutrality) nunefis anuaunsatunisinldegiadunis
U51eanAuades vseluudeadrinsheladenis

4) a2kl (Sensitivity) 1U1889 ANAILITIUANTLAAIAUEULUTUTD

£
% 14

ANMULANAIITENINUNEIATILITER 8 19TALU TaefTinasdasliuinswaznuleInniang

a ] a va A

azdeaisane luflauduuysiuauiuly wu TdUgon Ae 0 wasUuR Ae 1 Asiulunis

77 2 1
v Y = A 1 = <~

Al e muauinsin lagldrslunisTandenaus 1 89 5 ieNasszyay
wANANesEIIIg IR 1gilaeg1an s adaau

5) anwazantuntsnluly (Practicality) w3 oasanunsaunluldy (Simplicity)
wneds fdinvzdesausai lldiavieonudeyaldie (Availability) ausaiusiusiy
181a31NN1571 533 WU 10 Sedunalidng azain wazligewnn Bnvasudaninuvuiegdng
(Interpretability) in1sliANT1siandangegauaziga Wen1ud1le @a13150uRa TN
Aruvanensatfuazfndununnlady

6) AN (Difficulty) e armenienamunziugnou lddneadu
Tugiureaulionmuaznwiild lagagdaueinineiuiizaunisia1sewing 0.20 69 0.80
warAsHIIUIUTBNLAIENING 0.40 19 0.60

7) 871U1997uUn (Discrimination power) MHN884 ATUATLNTALUAITUUILEN
a ay [ < I = 1 [ o [ a0 1 =
dandeanisineenlungunseussinnegiataiau Taggunadiuuniasending -1.0 89 +1.0
lunsainAguaduunlndiay +1.0 ¥30 -1.0 wUadndguiadwunas widmniialng

I A o o 04 = v o Ao = o o <

@Y 0 wlahdidunatiwuntes Flomauiaaisiia1gunadungaduuan

8) muiiUszansnan (Efficiency) nunedls anuanisalunsdalulgsiusiu
v 1% % [ 4 U @ a ¥ d‘ 1
Toyalanmuinguizasduaraenndesiuanuduase Ingldnauazsulssan anmanzause

ANTIUIELIUNE

(%
v A

9) AululendA (Unidimensionality) #u18de @28 inn1sidanlaniau

A aa a = i & a 4 A & Aaad . . .
LWL 0\7LL@J'J']I‘UF’T]']&IL‘U‘Lﬁ]i@Lﬂi@ﬂﬂ@uu@mﬂﬂm@mﬂaqﬂwaﬁlﬂ (Mult|d|men5|onal|ty)

2.3.3 LUINIINITHRIUIAITIN

[
Y o

Johnstone (1981) loauawuimslumsiauidinlnlananimansgiull 3 wwmia

De
=De
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1) MW Ialasardenistemdisuf u@ (Pragmatic definition) 1unns

Waumdialaens 1.1) Andenduussiuiunidsiidusiiunu (Representative indication)

¥ L

7139 1.2) 53UAILUSNLAMUAUNUSAULI1A280U (Combination) lWBAATIUIUAILUTAY

Tnesta 2 Bnsihdunisdndulavesiamdaite deluegfuimuaivosusazyanalunis

=

Sadenmiuys Tngdeusinnswansdinaieisn1ster e saiinnuda ulunisued

< a

5aﬂmaﬂwmwaqamummuu 9 wandyneulusesvainnudndedlunisAnaandinys
NS1ERTT ML annaEnsiasllldSunseeusuwiniinag

2) MawaudR Trlnsendensensdmeug (Theoretical definition) lun1s
% U dyu [ & dy e % 1 Y] d'd % %} 6
Wmmmm@ﬂmamﬁaLw;]mamawugmquwg‘tumwwﬂammLLUimmmmamwuﬁﬂuma“

Mi@ﬂmaﬂ‘lﬂmﬂ/}ﬂu% b e mﬁﬁuﬁaﬁmumumuﬂmmmﬂm%q ’JLL‘UiL‘Ma’]uu mﬂuu

= Y [

UUIAUINAIBITNTNE D LW@ﬁQLﬂi’]u‘ViW)LL‘Ui‘UULﬂum’J @ﬁﬁLLﬁ%Qﬂﬁ@ﬂ@?ﬂJMéjﬂ
a aa o & £% o [ o v A
VB TneTsmstisndusiosedovdnmsddy 3 vszms fo

2.1) mifnadendauusesnlsznau (Selecting the component variables)

YesdnneInsAne lneiimuusdardgfineidosianuaunsiniuasraduddin Jide

Y

AOITTUAMENYYYRIEINABINTSANWIRE TR Tngendetanans (Document) Ualaualds

N . - = ] ¥ v o v
Qw4 (Theoretical proposition) #39ANULAUNIAUADINUIINY I EIYEY (Expert consensus)
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Y du A v va v

LﬁaiwmaéuamwwwuﬁmuuuMﬂamaaﬂﬂaaaﬂumuaﬂwmv%aaaqwmaamiﬁﬂmm ﬂ‘V]ﬁﬂ W38

Y

[

mwﬁmammﬂﬂjmLLUsmmumﬂmﬂmﬂmaﬂwmzmmﬂu W10V U'ﬁzmu*‘uaaaaﬁ

q

4

= =~ o v ! ANaa v I °
RDINTTANBIUANUIULDULAZENABNTLURAIUALNE I‘UﬂimmuﬁnLLﬂi@@ﬂUﬁgﬂ@Uf\nu’Jumqﬂ

N

[y

THemsanduusUsiteras ievandssmaialymeanuneanuweiis (Confounding)

- e

FaagilmAnaugenlunisuaniumnevesadnsniaifnazaadilidienaiaiig
AAALARBUBNAY ?qusaﬂﬁfmué’aLLUsﬁ?ummsaﬁﬂﬁIﬂsjmsiauéhLLUﬁﬁﬁmmé’mﬂ’uéﬁ’uqa
samdlideiu viedmienduusfifinruduiusiugenfissiudslafulmiaviiy
failunsfinnsanifudslafianuduiussugeaninsorhldlasnisniuaudaiiuain

L%Sﬁ%?ﬂﬂi@l‘lﬁ?ﬁﬂ?iﬂﬁaﬂ@LW@M’]@']Q'J’]&JE!&JWUS?”M’JNG]’JLLlJ'i

e

2.2) MIdUATIERAMUTDIAUIZNDU (Synthesizing the component

[

variables) #39n15A1MUAISNNTIINAUS @usavinla 2 35 sail

2.2.1) NM553uMuUsAeIsN15UIN (Additive) Reulalunsel

[% [%
v du o 1 (%

NADINTUTIUTBUATINAILE 2 FTIATUlUIIUEINADINISANBIUUTANALLULLANFANS

1
U dl 1 aa aa Y A U

AU I5n15HNT9RNaU00 AU

Y

WUSUARLAIEINNTOVAEUTONALNUAULAAIEA?
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wUsBndnUsnile Fedanalsaisnsatuiaaanuliivdsunladly Wy fauUsi 1 dan
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WINAU 20 AZLUY kaZFIkUST 2 AWNIAU 20 ALY EUNAMNAUNTUN 2 WamuUsh 1
FAWINAU 5 ALBUL hAZAILUTA 2 TAINAU 35 AZLUL TINATINYIIARINSIUaLlAAN
WINAU 40 AZLUULYINNAY

2.2.2) M3TudmUshuunInn (Multiplicative) feuldly

Ay A

nsinfeINsseufisumTinnaus 2 MTintuluinlusesidesnsfnutuiiAinzuunas

(% !
o =

negivisefnluievasvinlnsdewSeuiisuiudndmaianils BBnsilidennaesdiu

£% '
=

PfUsudaziiliaunsanaununievaweduld na1ife MaTaniwuiduasiiniaald

' ' (%

1 A a 1A

Aowlofiulsesausenaunniitudfgaimun LagdiuusesdusenaulsagiitulIzfos

| oa = o v =

1 1 ! Y dyoJ 1 Y dyu a a0 [ - = v s
FUAIUYINULATNUIRTAINAFDANNIVIN LYU AIVIAN 1 UAWNINY 400 AZLLUL YINAANT

[ '
= =

PPN [ ! o Aa [y 1 % PN
MAATUUUNANIINAIAS U UUYBIRILUTY 1 NUAT 20 AZLLUY QMﬂUﬂWﬂ%LLUU‘U@WYJLLU?W 2
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PIAN 20 AZBLUUTULALINY AIUNTAUT 2 NHITIARAIYINAU 175 AZBUL TINAANSTLAATY

A

Junamnaneinzwuuresiudsi 1 A% 5 Avuuu @Jmﬁ’umﬂml,uuﬁuaaéfmmiﬁ 2 N3AN
35 ATLUL WanIIAFauUsT 1 Balaalunsdid 2 lasnsanaunulddeaduwlsd 2 3
fAngala
2.3) MsAvuatImInd LU (Defining the weights of variables)
wUeeanidu 3 35 il
2.3.1) ﬂﬁ&fﬂﬁﬂmﬁﬁm%w (Expert judgement) tun1s
ﬁmimaammLﬁusluﬂ’cjuﬁﬁsneuwiuﬁmﬁ?u 9 %ﬂmmﬁuﬁL%EJQ%W@L%ﬁGM%W%%ﬁﬂ%’&
fiiertes WneliaundnusazauausaininuesuUsienssmunduraesedusa 9
WU Fa5Esu 1 - 5930 1 - 7 vde 1 - 10 Wusu udildnsmenadeiosduneasninudiu
viofiansanvdeasusuiu lnsereiinslduuuasunuiiionsivaeuganiosazuestiiiney

e duddnaudifyvesiauysisiuegluesdiisznaudenann lanenisldmade

=

wan1e (Delphi technique) Faiiotduisnsudenlasuanuilsuldiuedrsunsvaie e
d199mdeagusiuduainnguaunlasunisdnidenduiiauiianisduniveinienay
wuugeunALARivIunsEdladnaunidaay udidauideyanliumaninminaanuddey
YaawsaziUIe kY

2.3.2) NM5W584121A43a7 (Time taken) %38A"l4T78 (Cost)
et v & A 14 [ a v v J 1 = 14 i =) 1 Yo
dlunislauvsenineidesiunisudndiudsdaingnd nanfe dildnavsealdinelunis
nszviuneguiuiiUmilannndnandiudsuils duustdumsazgnimuaiininaudidey

Y vy

W1 (M3ereendn) andaudsnile eilduegiuusunvesdsinesnsAnm
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2.3.3) n5ldUayaidaUszdny (Empirical data) 1un1sld
afmlunTinTeidoyafiormuaimdnaruddnuesiuys wu madinnesiesdusznou
(Factor analysis) NM53tAs1RN153LUN (Discriminant analysis) M3l ERarduRusAluinea
(Canonical correlation analysis) 1137 meﬁmﬁamaawmm (Multiple regression analysis)
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ail Ygyminonanulaannnisliteyaiiausednyhe n15v19denIu
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v A

Fauvestayanirunldimuanudnyuzvewind in wazanuddesunisidoniinys
s =~ v N a ¢ & =
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Ldiganavasvunngudiog 1Nt Ane d1msun1siasieiesdusenauldadsaau Hair

et al. (2010) @ua31 919NATANITNGNTIDE1VUIA 5 - 10 M1UDITIUIUFIUYS

3) MsnaLiTIalngefenisiendslsedny (Empirical definition) 1Ju

[
IS a

19w innlenlduinian (Johnstone, 1981; YUK WwaiAsNeeAl, 2550) lngd
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Y o [
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NMTIATIERBIRUSENOU (Factor analysis) nsflenuuuuiidediniumangay wasdundeuly

f av o

fuauanfslagiu (wadnwal Aty uavane, 2551)

2.3.4 N1IATVHDUAMNTNYDIAITIA
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Turaugh 35568 wang (2545) lalauauueiTn13aLiun1InTIaaUANAINYBS
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6 | U3 AnnaTu anelail qﬁ§ 91179 He1eNsIganeunITnaI
7 King Power International Co., Ltd. ﬁ”ﬂﬂﬂiﬂﬂ&%@ﬂﬁiﬂﬂimawm
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Business
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W Uadin umIneaeaIuny
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- WUININNSE BNY BNl LN B WIS LN (Owned, Paid, Fared, Shared
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Iy 324 e lneIdelauTurunauasimunvuinvenguieg1anldlunsideasall
Dudnuusiuniedu 360 feg1a wnndduaudumiinuntl
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Srunuiteay 360 Au Aiduszaunisainsvhaudiunmseaaideninienisdearsnisnain

yudeoaulavetnetey 1 U

PN319W 3.2 LAY RYARRAVINT SUYDIT TN AL IUIUAIREWNENINTNATUNITADNINITHAIN

ANHINNTTY d1u7UA28E9 (AY) | Souaz
UL
28 7.8
(Motor Vehicles)
HEARS TR
40 11.1

(Skin-care Preparations)

nsaedns

27 7.5
(Communications & Devices)
FUIAT

17 4.7
(Banks)
\A3BsRUTIAIINwEANeses

37 10.3
(Non-Alcoholic Beverages)
FuAUAn

33 9.2
(Retail Shops)
HAR AL N

20 5.6

(Hair Preparations)
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AR RV AT

28 7.8
(Dairy Products & Dairy Substitute Products)
DAISUNSNE

30 8.3
(Real Estate)
gsnauseiu

16 4.4
(Insurance)
eI

15 4.2
(Food Outlets and Restaurants)
LA3D3E1

7 1.9
(Cosmetics)
AU ULALDINTLETY

8 2.2
(Vitamins and Supplementary Foods)
NaR ANl luAs IS

10 2.8
(Household Cleaners)
Hansdausguadesiniasily

7 1.9
(Oral Products)
YUNVULAL?

6 1.7
(Snack Foods)
NsvieaTien

6 1.7
(Travel and Tours)
PFsmisuayyatuly

5 1.4
(Clothing and Underwear)
AR uIUTITERIMNS

5 1.4
(Seasoning Products)
qm’mﬂﬁugu 9

15 4.2
(Other Industries)
37 360 100.0
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S mNw A o [d o o a a & = ¢ o &
mﬂuuuml,aaﬂmmauLﬂummmﬂszamawamsmmmuamuuaaaaulau NP

NN5a319N15503 (Awareness) U 17 YA
N5a319AUEAT (Engagement) MU 23 VoA
nsasslenalun1svie (Lead generation) 97U 7 U9AM
weAnssuMSee (Purchase) 37U 10 ToA M
nsudatiuayu (Advocate) U 7 T8AI

A519% 3.3 WARITOANUEINSUNITIAYTEEVBHANITNAIALLDIN T1UIU 64 UBAIW

N3583191153U% (Awareness)

2
[

o ~ & .
- MUAUANNIOUDIN (Views)

[N

2
[

° a a v & 4
- NUATIAITANEIIIUNG (Page views)

T
=

anglwas (Post views)

aNee

. IUIUA

Q)

- Inuaseiilagenas (Document views)

T
a

Y

. MsfnAlavason1TBNIRlentATs (CPV: Cost per view)

- InUASILlonILans (Impression)

. MIAnATlawIRENTIERNoMATU 1,000 ASY (CPM: Cost per thousand impression)

2
3
q
5. $1urunsaiindnle (Video views)
6
7
8
9

. UIUAUTNLENLUNDY (Reach)

10. nMsAnAlavuIsioTIUILALTIND L TemutsAU (Cost per reach)

11. anudtunsiasuiilon (Frequency)

12. FuuunuuazgRna 1 (Fans/ Followers/ Subscribers)

13, SMUNUAUNTULALAIAI1AEIAINFUA T oRS1AUA LS (Estimated Ad recall lift)

14. uaunuitwmadumuazandila (Brand Lift)

T
a A

15. Snunssiilaauiienaas (Podcast plays)

16. SruupsIdwatulasun1sida (Email opens)

17. guvusionaans (Cost per result)

N138319AMUKNAY (Engagement)

1. Suuasaninaladviionauaninuidndu 4 (Reactions/ Likes or rate something)
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[ & a a <@ .
. AUIUATINRENIANUAALYALY (Comments/ Replies)

- nuassnuUstuudedsrussulail (Social media sharing / Shares/ Retweets)

° S Ao 1A = = .
- wuasiinsldteniananisyaradu (Mentions)

S 1 v

v
[

. PUIUASIN AW BdEa (Email forwards)

. UIUASINABNLEBN (Clicks)

. MIARAlaYaNsioN1IAaNNTEIASI (CPC: Cost per click)

2
3
il
5. PMUIUAUNAWDANUNIADUNINNIINEBITBAINH (INboX)
6
7
8
9

. 9nTdUNTAaNI TN IRRIWIUATITILEAS (Click through rates)

T
a

10. S1UIUATINAIALEIUIUAILANUNINANUA (Completed views)

Y

11. M3AnAlawunaLilelinssuIRloauauntlenss (CPCV: Cost per completed view)

@ d'

12. dsigInladaluudazdiaiaivesinle (Audience retention)

13, $rununsideuvuivled (Website Traffic)

14. Snuauiduwdeuvuduled (Users/ Visitors)

15. F1urunsslunisinvadulad (Visits/ Sessions)

16. Srnunihvuiuledlagndeinand1valuniazass (Average pages per visit)

17. szpznalagiaieNeg uuniing (Average time on page)

18. szeznanladsvesnmsidouriuldlundayasa (Average session duration/

Average time spent on website)

19. da571d1uv0IN15 AN UleAT U LU ae s Re7 (Bounce rate)

20. Sasrdrwnimimanulunthgaeneuinznalneenainiiules (Exit rate)

21. Srnuesifudivesruinauin@eusuiulefnass (Percentage of returning visitors)

22. Sunudsniiundaduled (Inbound links)

23. NsAnAlavsaN1TasINAUENTUMTaATY (CPE: Cost per engagement)

Asaselaniadlunisvne (Lead generation)

1. Srununisameidounsonsenuuunesudnsa (Completed Registrations/ Form fills)

o % a ) 1 < . .
2. UIUNMTAUATAUTNLNDIUV1IA5VDIUABN (Blog Subscriptions)

3. PIUNUNTAIATALNTNLNDTUTIE1IN9BLIE (E-mail subscriptions)

4. FIUNUNMTAIATALNTALINDTUT A INIUIANLNEY1 (Newsletter subscriptions)

5. 8nT1d@UIBITIUIUALTIIUA UL ATANITAREIINTSUBLLLIENT (Subscription

conversion rates)
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6. maiindryFlatiuedgsia (Add Line Official Account)

7. m3dndlavandednfigndn 1 au (CPL: Cost per lead)

NHANTIUNT5TD (Purchase)

1. 9AUIENIUYDINI9DULaY (Online sales)

. gaAvNNIuteIn19eanlal (Offline sales)

. uumAvela (Units)

- waumsldguas (Coupon redemptions)

- SuupuidugnAiasausn (First-time customers)

. 9AVITLNLTY (Sales growth)

2
3
a
5. $1aumsanilvasviefnsuoUunaindu (App Installs/ Downloads)
6
7
8

- AUUUINNIRAIN g (Market share)

9. DMINAIUVDIINUIUAUTLUAL UL aRAUAIMEIRINNSUTULLDM (Sales conversion rates)

10. MsAnAlawuIse 1 N13n3911 (CPA: Cost per action %38 Cost per acquisition)

madudatuayu (Advocate)

1. TUIUGNANMINGUNTET (Repeat customers)

2
1 o Y v

. IsdvesIuIUgNATInduINTagriaTIuIUgNAMIIVLA (Retention rates)

Y

. Melaannisviesdudlauintiu (Revenue from upsell)

. MslnadiansmnuAaiuAeITunsIAUA1 (Posts or comments about brands)

. JannuiiansisnuIanifgiunsdua (Sentiment)

2
3
4. M53UTEaUNsaINSINAnA el (Product Reviews/ Sharing experiences)
5
6
7

[ ! & A A LY a 1
. TIWIUNSIERIYUANTLAYIAUATIEUAT (Hashtag)

AI3EMUANTTInFILUTIEAUsUnINTA (Interval scale) TngldunsinUsziiiuan
(Summated rating scale) 5 5z9U

[ v & LYY &
AAUANITINLUUTEAUDUNTNA (Interval scale) 5 5EAU AU

1niign AR 5
110 WUNLD il
Urunang Vel 3
1oy Vel 2

%4 dl =
UpynNgn NUYEON 1
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v o [

AIelamvuanaeinIswlanuvIneYesALade fail

AR 4.21-5.00 WD ﬁmmmmsammﬂﬁqm
AR 3.41-4.20 WD JAnavunzauunn
Aade 2.61-3.40 MU danumunzauliunans
Aade 1.81-2.60 Vel danuunzautes
Aadg 1.00-1.80 N8 fieamnyainiosiian

FIuil 2 ToyavedsnouLuUFoUnIN
wuvgsuawdiidudemauieriudeyamlvesinevwuuasuain §ideld

TOAINULUUATIFABUTIENTT (Checklist) 31U 6 To lawn e 81y seAun1sinyiasan

[y

918 UTEAUNITAINTINNY SEAUAMMTLNIY @RAMNTTHTSNINENTIUATTIUATLATAAINL DM

(%
¥Ya v o

dll 4 o 1 =] v U v wa .
vudesaulatl lnermoudniliideimuanisiadudsseauunudayaf (Nominal scale)

N1SNAADUANUULTDIDLATDILNETLUNITIVE N1SIVULTIF1TIASILLTLUUADUNY

<, = = 2 v a |a Ya o Y ¥ o g Yo ° I
LUHLﬂi@QN@IUﬂqiLﬂUTGHaLsﬁ\iﬂill']m QQQUI@]VHﬂWiWﬂﬁ@‘ULL‘UUﬂ@UﬂqﬂmisﬁﬂauuqlﬂLﬂU

[

Toyadse lngnTIvaaumUiieenss (Validity) kazadsidesiu (Reliability) fsil

AMULTIEINSS (Validity)

WUUABDUNNNVBINITIVYATILAS19TUINNNANITIFEN b INFIUYDINITAUNWALTIAN

av o d

MINUMIUITIUNTTY UagunANUENasUAENNgITes Tned delaiuuuasunudiangt?
Tenaseiivinuuasiifenmyasadeunuiissmsaiuidon (Content validity) s
fisaneuvsnzasyesn iy (Wording) ieusuugauAlalvdamwauysaigndes wanzay
fumnuidnlavesiney warasandasiuingsrasdiniside wimndudideldusuudlouas
ilunaaeuatauderiu (Reliability) Aol

ANTIARIAINTIRABUANYNADY 3 AU lauA

1. 599MENT19158 AT.5aBNT InuaEdu ernsduseimanansiieanans

Y]

A Undn I Ingrdensamn UnIvINsiunsUsEnduius

2. ANEUIN SUANTONYT AWMLY Managing Director U3EW Rabbit’s Tale

LYY

Digital Agency HNN1TMAINANUITNFIUNUFDRAIA

3. AUYNWYY AUYLAN FAunLe Deputy Marketing Manager U36m Weaud3

CRE

[

0 (@ywy) dnnsnainngeavnsIiedmIunsneg
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ATl (Reliability)

v =

I -] A d‘ ] d' . . £
WeoriasesdslutasunuIHIUAIIATINERUANMUTEINSS (Validity) lunaaedly

N

e

(Try-out) AuNguAIBEeNINALAE Y 11U 30 Y9 kA WNANTUIUSEENSdavenTouUUIA

(Cronbach’s alpha coefficient) a1ntutasesdlontUsundtuneutnluldassrely neld

L4

gnsduUseavadarhvesnseuuanall (Wiesni visei, 2540)

ang
Y
2
n ZSi
a=—-0) I1-=;
n-1 S;
= W a £ A o
We o« WY AduUsEANSAMNURUY
n WY A19IUIUTBAIDNY

S2 WU AIRSHUUAIURUTUTIULARZTD

S WY AIRSIUEAUWUSUTIUatY

NANSNAEBU Aeanalull

= a a & 41' ¢
jﬁﬁaﬁﬂigﬁmﬁmaﬂ’ﬁmaq@LuaﬂqUua@@au‘lﬁu I@Eﬁ'}ll o

=.936
- PNUMTATNMTIUS (Awareness) o = .865
- PUMIATIANUKNTL (Engagement) o = .862
- gunsaslenalun1sviy (Lead generation) o =.724
- é’wuwgaﬂismﬁ%’a (Purchase) a =.873
- aumalugaltiuayu (Advocate) o =.792

mAlaTgteya mIdeludnilldssiouisidedalinnu fidedmateyansiusild

LEIATINERUANNYNARY MNUUTNITeYaT lnuwSsunsd UMl eineEda Ingly

TsunsuadaduSasuiiien153den1edenudans (Statistical Package for the Social Science:

SPSS)

Y

W38l TatiAanssaun (Descriptive statistics) §mSUnssUIAMIN YL VBIAIUUS
Ineltn1uanuasnnud (Frequencies) hariouay (Percentage) dMMSUNITILATIZRAILUS

Toyailuresnoukuuaauay
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wanand AI3elEn1sIATIziesAUsENoULTId153 (Exploratory Factor Analysis)

Y
[

A a ¢ 1w v o a a & = ¢ a

eI ginguinUsirinUseansnanisnainilomuudeesulatvesgsialulssnale
AIEITNITHENBIAUTENBUNAN (Principal Component Analysis) kagnyuknuasAlsEnay
wuUAIRIn (Orthogonal Rotation) A8ABIUU Varimax Rotation Leyin1sihenasausenay

wsiagnau 1inaueian Eigenvalue 11031 1.00 Julvdwmumsidenasruseneu wagldina

(%
Y 1

AmTnNauAIwls (Factor Loading) fiflenaauws .50 Auludmiunisiansandaidensinys

Tunmazesrlsenau

v
Va v o Y

AENFIRINNTAATIEBIAYTENOUIBIATIY HIT8UNANITIATIER LU AT TR
‘Uiz%‘w%mamimmmLﬁamuuﬁaaauiaﬁﬁlﬁlﬂLﬁwﬁayjaé’mmwail,ﬁmLauﬁuﬁﬂ%w%wﬁ’mmi
doansnanan S1uau 2 Au Ao AuANANGY Fsziny duvis FamhauzguImsuLUTIS
uazMsAeas U3 n3 AoUaistu $1in (Wvnw) wazAnaun sUMISNYS Aue Managing
Director U3 Rabbit’s Tale Digital Agency Wiaeuauuseiiiufithaulaaindefunuuas
Azay (Membership validity) dvsumsiiluldsaussansravesnisaaaiiomly

ANTNIIUDTS

N133189UNANITIY
Adenauenan1iTelaewlduun feil
unil 4 nagnsnisraniiavnuudossulatvasgsnalulssmealng
= v So a a & dl' L3 a
unil 5 My Tauszaninaniseanaliomuudeseulatvesgsivlulsenalve

unil 6 asuna aAUTY uavdelausuurdmiunside



U 4

s & = ¢ a
nagnsn1seainiilevnuudessulatvasssnalulssinalng

ToAUNUALIngUIEaIRvenITIdelutenvids “ieeSunenssuIunIsIeUNuUNayns
& a ¢ a y YA U QY - Y ao ) ¢
Yosnsnanileuudessulatvesgsialulsewmalne” §I3eldmsfnynieisnmsduniuel
a = . . = 1w 1 o o & P vl I =
98N (In-depth interview) inguiiageduiuniadu 40 au Faduginiug anuieiniy
wazUszaunIsaiaIuNsPaInllanuuEesaulall Usenaumetnivinaiunisaeasnisean
U 35 AU LATUNIVINITINUIY 5 AL
o S v v a v o fa = o8 v P ¢ & 44'
il dorunuilaainnisdunivaliddnyilimsvienagns nsnaiaiieniuude
soulatvesgsialulsznalng Feanunsoulsdarunueandu 3 Ussiiunan laun
1. paNvzYaINagnsnIsnaIalienuudessulatvesgsialulssnalne
o ¢ ¢ & A ¢ a
TagUszasrvenagnsnisnaialevuuiessulatvesgsnalulssmalney

2.
3. NIUIMINWRUNALNTNISIA ALY ULFoDRUla v sAsluUssmelne

(%
Y [

4l nan1sanwlulsazUszimudaduilisneazdansail

Ussifufl 1: andnuazvasnagnimanmaiiamuuiessulatvesgsielulszmdlng
Na91NNsduAwaldednluSosvenudnuvauar InUszasAueInagnsnisnaia
Hommudeseulavvesgsialutsumelne wuin nagnsnisnanaiilevn (Content marketing)
Hunagndniseasidomifionsulandaguszasinanisnan nanfle aunsadaensedu
nsfnaulafouasifinganisdudlifugsiald Inveguuiiugiuvesnisdoarsidenily
SULUULAZYRINIATN 9 ﬁaamﬂé’aaﬁummé’aqmu%ﬁmamﬁﬁim (Consumer insight)

N5UIUMIFnaUlTe (Decision making process) wagldunnewasgnA (Customer journey)

AAN B YBINAYNTNITAATIALTIENY

[

Y & o = A | & o '
ANANYUEIBINITAAIALeId A UTEN1IMils Aenisazdeansilonfilnne
LazdenndesiuaINfenIsidadnvesiuilan nanfe Wunisdearsidenifiinouen
= L3 ¥ b4 o 1 dl ! d‘ dl ! L

fiuselevdd Wiaw3 leganunsavinisiuieansimudenvainvaiguazunnssiueanluny

a vy i '
naAnssunsitaeluusdazngudivung
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“Content Marketing Wunsasrneumudiile attract AU
157meInTudiunilsuas Inbound Marketing ugasy Sudanisisgalyinu
Wmsgnisasueunaa linumgneunuiurATy Suvziludnyigves
pull annnd1 Besivinideniia 4 liau ustlymliay seveaiueuzasy
Hudumeuman Awareness, Consideration 4837 Decision uzAsy 1570/ls
Sndemmsnielulilyneu usisusuainnslipauesuisiuneumus us
AOULYUAAD19gn Push #28n717 Boost Post nian1s9ede eeailndudy
Content Marketing tmiloury as1vlaiiduiuneumusidnamiog diu
38n5aedovudeuriuoudnnieguss 1519705 UnusazYsnAn 19F U A28
og9auni I lueiinlyd WhatsApp Tutsemalvensild Line 19919 Social
Media Tumsdewieigas” (;:Jdaé?ﬁL%Ul%ﬁﬂﬁimawmaaulaﬁ%uﬁw, #n1wal)

"nagmsfwmmmmmﬁ%mﬁﬁamim Communication strategy Fa
AAe nagwsnsaeans 119zdeaIsedils seviuazisnisuvuly el
ussgInguszaeanianisnamiinaerlifausouusn ” ({$1urensdiunis

TNUNUNAENSNNSARANTIINUTENSIWUlaYaN, Funiwal)

faudidnnisdeansalgnagnsnisnatmiieriiadlasuaiulienludagiu windu
wuirindearsnisnanenadelianuinlafisnagnsdenanuandieiu lnefinagnsnisnain
& 4 ¢ ] a val a | [J
\Wevnuudeesulataiunsathuinufualalusuimeivainransuazkansinsinnisvinlasan
vudenay suttosnannnisiauiwnannasului o inaduuudeooulatet1saiiio
FegelminnisasvassAneunudlusliuuIndegnasniind naenluaINaIeNaIuved

nAuL UM ENIANUABINTANIELALINNDITY

“msmaInLilon 3o Content Marketing tusmanialu w3e Generic
term TiyaAuALAz3AY ualailAisunmidead me1eA197 Content marketing
daumnedeutienie duidonmsees|sfnuivheenyvulania
§9939 9 uda Content Marketing AlWlATUAVLATA uazFaiiuunng9an
milawanndfdedn iemenslidoayaluluimmadetummmiou
Tawanludosaiu Tngervaeudsyinnsuseslsfdun wy Aoumusiuy

A 71897 AFOAISAIEADUNUSUUY A UHAFINITOADAITAIEADUNUS B
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wsenauudLUY C lUnsounuaels uaigitmeumuiuuylnulananaidu
udrnoeidonduporumuTunuuiildsaiiu uonnd i1dsausaidonls
91 i:reenlinoumudiluiuenuuuuil Snaeumuslufenudnngudei
aunsausniuld e sadenlalaniziary 99319sd0a 15UATUNGUEIE
ﬁwavzmgzmuammsgniuf 1579z 0eNUUUAB U DRI U L UAAY
nguil weneniurumuigiisvierserdneumusditu 100 uuy usiny
iy Target Diesunngufe suiforadusnisniensrintunmuimy
voanagnsnimmarnidonivudeesula Ao 1. vufunainnare 2. 194
unaswesuliidonees 3. 179919lTutudeudonaehslnogrmis inse
159870750809 1AYUA 7 ({BIUIBATNUNTINIUNLNAENFNITADA1TIN

USENHILnUle v, duniwal)

nagnsnsRAIALilam AU SBdnuewusina (Consumer insight) N5¥UIUNTS

(%

Andulade (Decision making process) Uagldun13vasgnA1 (Customer journey)

AMSNYULYRULONIADINAIINARAAFDITUTUTBINTEUIUNITARF UL BLAY

MIFUNeINATuANANTY endlegaudu mneglutuvesnisaiunsiuitungudving

a %

Fuan Wefinguidmunetudadiidndudn Adudusedinsldtuiiededelunisdeans

&

WevdueenlUlvaunsaitndengud gl 9 Tuendla vsemneglutunisiiat san
andulage 919l435n139198ugLeUwes (Influencen) Wan1sasiinissuuazadieniny

wnuiugustaala

“Suveanssuide eghapedeniilinusinsieu Ao Boost Post
wielunduauidy Target Inai 9 a1 wwuitviegie venvesuauas
lomaiauaztuneiesuiulosnn uen9InInezeriiy SEO ¥iman Search
Engine 4 9 usaws1ndavld Social Media Tunisitluindlousa Distribute
poumusveus1lUfIe esaimsFegudringutmunesdnnaun e
og/uul Social Media udaynTuilduslsi Boost aufluiviulylmnst Sufdes
Boost 97131U N899 [aifag Boost AldAa3 §ruutumadi Mass sy
nanuiiey Wngmiae 1tumiss inunseuszursogusa usveusaluly
yoasuiunsidus iugsie fnaudrwenn Seipddiduiurae” (eaens

AUNISAANNLLBIN, dUNIWRI)



95

“n1380don3ald Paid Media wiodugiouisassne 9 Sguszaed
Ao sasNmsTuzuand N w3easn Engagement I siuae Relate lrannnaa
udavslnavsiiuludesnamaniises vntuwrvsdsmsondoyanin
Sulasis) Fus1ived Own Media 093U paunudarnaslivgves 100
wWasifus Aesudlanss dpann linnwy uduiudoyaiiniede ernesls
dududoatu Text dau 9 ARedismsinauaisesuey liid19zidunimils
U 39le dulvinsailn weiliutu yhlvnunen1udnlensIGuAImodua T
wniu Fudonousiuernas ulisindunrdud usase 9 msudluind 9
Funsnviua Aty Suasdeeings Combine AauilunsIdudIFed
parIgvesIeiuidonimsly Value 17 siueraeelaifosiy Unbranded
45/@34453&17@5?73’5’525 wraniudeslieslsimlasslovdase 97 (dans

aa o 2 6

JEAUBLEMUNIANTTUNINANARAYIA, dun1uel

Usziudl 2: dnguszasdvasnagnsnisnainiiomnuuiessulatvesgsialulszmealng
luwsiaggsiaenainsasinguszasanianseainlivansdsiusenly Ausgiudeym

a k4 a ¥

V9N1IAAIANEIAIRRINISUALY nIued iU muIen1nN1InaInNgsiafeInIsussy lny

9 Y

[

msaliunagnsnisnanaiilotungeulanisussginguszasdnienisnain nande daiudae

TiAnngAnssunsFenazyenuie Inglid1inguuuuveailenndeans egdlsinn o

ﬁﬁamimié'mﬁmmmmméfaqmwmQ’U%Imu‘f]wé’ﬂ

“drilneoumudsedgnsiings Aoutads doavigvigvesus dos
noulandingusyasiniamsnatn udmeumuidon fuguuuulnildoshs
iven usiganedeundnes Aeviliguslandnaiuesinvienaulandnis
N159879 Faneusnugsowauland Insicht w3omIusanIs WiomIuTey
Tondnsdearsnisnatauvseentu 2 awees (Layer) F93ngussasanians
HAIMAILINUA IR DO Ui TRgUsawAmsAemse9vs iilgenyedlauy
5?7;\75 vsstlulusu Customer Jjourney mgﬂéﬁ)’ Awareness, Consideration, Preference,

a o Ly

Purchase, Loyalty” ({fiedsuseniasiusnyimunisnainfdva, dunived)
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“nagnsnismarmidonuduidomiiibiidanisnsedunisie uie
AsasmsTuaUA Wl ySeveuns1Fum vieaulsalnsltuinserlsureee
ausfiruareniedadinasareiu uswesgdnieldiFeanisaaraudutadi
Foslinadeisosaseonry vliausmsensidudiiu 9 vielaadu e
douuneuauenIudeinIsvesuslaadunan insieTusiniawnsndy
Wl uFinguslanuulana®ialuguuvuledls aviliguslaneeinamw
o FadumarusanavesnseaIasion fa mau free form wialudl
sunvUTaaY iensiis1lnanunginssuvesuilan usmisn1sas
iomilauleguslan ioviliiAeniueenuienseduaslsuneeie &
gadnvzluldlaniziarzsauyulayaniinedonimieiinaiues 30 3u1i
wiaideuilonmnegiseglunsouituiiinimun” (e nsmsiunsnausy

nagnsNIsaRansIINUTENMIwUlaYN, duniual)

“gnﬁﬁﬁaoﬁn’am’mauﬁ?zUiuw’mﬁﬁzymads LU UTUALTI T
Awareness (3 uaguilgony1e wiowusualsIlud Consideration (5aeul
gonY1g w3ouusuALTI Uil Preference L3 uagliiisenyie §3579m591AIIU
19719 Consumer Journey uaaen Content taz Medium LWS’)&”JﬁViﬁd&LP)MU@

3172/7\7‘77;}1/77'7/107\771! Awareness 527’0 Medium fuﬁmsﬁwzmﬁa?vﬁﬁw Awareness
BT UNT IR M Consideration Uaa7 Content 1uielbiiia Consideration
ugus1pAeeluiden Medium 9aeluisas Consideration” (I}Eﬁaéfﬂﬁﬁmmz

PUTNWIAUNITRAINRAINE, dUNIYa])

Ustifiudl 3: nssuaunsmaseunagnsnmsnaaiiamuudessulavesgsialulszvalng

uanIdeildannmsduntualdedn wuih nszuaumITuEUNagnsnIsRanaLlevy
vudoseulavvesgsialulsemealng anunsaagduazdmuaduuuamidunisnausuld
fiavn 8 duneu Idun 1) n1svianuidlagsia (Understanding Business) 2) n13iiaaes
A0IUNTAILAZUTUMINIINTAATA (Situation Analysis) 3) N1sMMUATAgUIEER (Objective)
4) M3MuALAEMIANURBINITITIENYaINguEUTInALU MUY (Consumer Targeting and
Insight) 5) N1sAMUAANAAKAZTaAUNENTIE0sn 59z A0ans (Big idea and Key message)
6) M muatesdlunsdeans (Media Channel / Platform) 7) n3iausz@visna (Evaluation)

wag 8) NM3UTuUTIlsEAnSHalinty (Optimization) lngluudaztunsulisigasidensiail
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1. n15911A27uL811a55R3 (Understanding Business or Client) w1884 11391
amnudlannudosnisvesssiavieuitnvesgnanfinnindrauiendunusunisieans
Msnannindiosnnsesls masnsumsinudeyasieazdenlunnuiuufeifunsiduiuay
fraudtu q WidlalneasiBen ndeeduegsls iWuauiussnlnu 14vinegls Sy
oedls maznguifuilnamneuuuls ielaglifsqaiuesssia nsdud niefdudn
urldlumsnununeumulunsiinsaainiion (Content Marketing) lfaonndasiu
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Consumer ({1uii Content annsanouuazIaNalavn” (Euomssny

NMTIUHUNAENENITHOAITIINUTENIUUlIwaN, dun1ual)

lun1sdeansiignagninisnaiaileniiueiaiidadeegueniiion1sniuauves

a = % &

5309 Fe013dmansenuReAINdnsIVaINIsTinIsaatailonild e1aluaniunisal
U9Rg19NANTUBE N sRUTILALRETIAaUlI NI TemvegsAaiidsdeaisoenly
\Wesanguslaainandndakazimadeniunisidasuansanyeamniewng 9 9uiuuin fely

Auslarduiniinandetlovndauiaulanazassiuanvaulavewuiinnintuies

“shmsaan §3Aa ielirveuysusnIsliniudiloineumusi
vherelulseaunuaisauauely iwsizidueralaniunisalezlsursees
MAnTu auuiinsaesmeumuseon i lugaiiharivemsniniy au
Aorvveluaulorvesn91AunInnAld insrzauinusauloniineuy
UFYeUT) GNTIUABEADUINIUG (UTIIaNAGITUAUIYIA UL D U
Hfaseiinunullddy 9 yoiudtudneumusnainuaienn dulslsineu
WuFLTImIGE ulinrsudedusuresmeunus udeiulues “Share of
time” lun715idetaamiauriaaiugivunay lirezdupaumusian
YouTuber nilt aAs twa dudeyndeiitunaumusiudeiuog” (ro

USENLALNUSNIAUNISNAIARNE, dUNTW])
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8. N3UFuUgeUsEAndualiddu (Optimization) manefs n1suiudguiennie
Frshnuieasmadwsiintu lnsendedeyausuandinanitlinnnsinlssaninaes
nsfoansitldineily MnduianiessiudvihnsusuusadonvieBnishaulnl Tne
p1vasassdLiomlndennn 3 - 4 sUuuuuansstu gindentlaldsuauaulagen
wildiGudfedo (Boost post) adanssuiundu THiAnuszansuageganiuinguszasd

Avualy

“w591938n75 Track performance Aaud1avae ugadazden 31597
1517000 lUae9IY @117U uad Engagement luivvesmidlueuiges
Jogvunlnu uddninsinasusy Channel Tunisdearsiunguiimaie
vousImTaia luraeiissu dufe Optimize campaign Foauen U
Auer99slosou vaseupuigiul wiigua udasu Optimize usilunis
Optimize campaign dugasliiaarlumslissuudiuseus n3eisals Insight
AdAyese 9 feTudgauvaneslslyldigesuin (usnvausziielwly
Tarcet reach nsaunduuinndy Fusrvunssuneumusdliaoudesaiay
wiueuYszanamile Ussianluy dpeumus” Ganthihenaguduaznis

a v o

a9 UV, duniyanl)

“u3Ia1275010719 0y v IRUTE ISR U FIAT IS UAD
aunsadeaisingnisiedelavanlitiunsaivanuauloveusildioes
aNI6979¢99 auuru T 1veeUygoud T Nua1175040190Ya Y04
Audlience Tikihanguneumussiasoeusiseus) udayervesmsnidoys
lWwSeuisuiuuysudduey [Uiadelawanelsd 1wy §9 Facebook ads
1/7?@627’?8 Programmatic media 7/1?66?27 Google display network (37871776
@"’Uﬁ@i/ﬁzﬁu Target segment gasndslawanooulails sufesduanmia
iresvilinsdeansiuasiliiAanas Convert Waguuvasluiienyiels
wilouiu ausiiuda?s audaulatodudnz fanenmmSeuuliuiayde
TngoregTuduvesmsitorsansin Aersanguse iiedonawiainate
1 Trigeer ondeuauSuladisidnil wioldwawmeadouiongly Test
dhive AausviTbiluuin Conversion 14” (indeansnisnainAngagnavingsa

gUBUA, dunTwnd)



“Lansilavanlufonuiuasdod 1 Idea 1 Execution 11379
wadosmamilousy wy Gl Insvimi ynaudeswamdousi usme Life
cycle vovnaumuiuudossulariiuiu asiudinuiFninuesinyieli
non AaIIIYLYlnenssual 3 - 4 9819 AalaelAYY AMEINITON]
AOUUADENNT 3 - 4 JULUY TiyaRuazuyULaY U8 Testing U tillou
aodleiuadly 18duiniu Test adluuvuil oslsiiusfinos Boost usaiae”

(HEwwNIUNMTIAIALENI, dun1ual)
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aUszAnSHan1snalalanivudesaulalvesgsialulssnalne

TorunumuIngUszasAveInsIduludenaes “ieinwmdinUssdnsuanisnain

Wevnuudeesulatvesgsialulsemealneg” w1annani1sAnwily 3 Yuneu laud neun 1

(%
Y o

NANISNUNIUITTUNTTULATNISTIUNIYAITIAN AOUN 2 NANITILATIZNFITIN WaLAIUN 3

£%
Y Ao

Tadunan1suszyndliiitin Ingluwdastuneuiisivasidunsiail

MO 1: NANMINUNIUITTUNTTULAZNISTUATBALTEN
FoRunulEaNNSFn BT LT URBUYBINTNUNILITSAINTTULAL N SEUA WAl TaNE
szvhlildsetamanniiothualdlunsatauuasvanudmdunsanulutuneuiiaes wse
FuneunTITeLTed59 6?5&%LﬂumiLﬁusﬁaa@Tuﬁaummmﬁ%’sLS‘BQ‘U‘%mm [owauFTTa
UsvAnnanismanaiomuudossulativesgsielutsamalnesioly tnededunuitldainnis

NUMILITTUNTTULAZNTAUN BT ANTISwasReneIn kUL

WANTINUNIUITIUNTIA

NMSANYIMIAA NUITY UAZNITNUNILITIUNTTUANLITBI FITENUIT NIAIR

v

Wemuudesaulataiuisaiaussananalaty 5 au lawn n15a519n15505 (Awareness)
mM3as1aAUKNTL (Engagement) M3as1alonalunisuie (Lead generation) weinssun1see
(Purchase) LLazmiLfJuﬁaﬂuayu (Advocate) ImamﬂﬂWimummiimmmmmmiwGT’;%’“J’@

~l ) a a & o ] 9 ~ a o X
Palunisinuseansuaveiniseaimiiannuudessulatluwsasauilsieazdansadl
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IS |

A1519% 5.1 wansUsransnalarmdinn1snainillamilaannnsnunInIssunssu

UszanSwavaanisnainilavinuuidosaulal

3
[

AN

1. myafensiu mneds mssuvewruslan

a a U

MALINUAUAIMTONTIAUAIYDITINAIINAT

WasuillemrnudelugULUULaEYBaN1asiNg 9

° 4 &
MUIUATINGLUBNN

(Views)

v

uuasIIdarinduma

(Page views)

FUIUATINGLNER

(Post views)

ERITPIV N TG

(Document views)

[
v

o aal
IuATINgIAle

(Video views)

UIULNULAZE AR

(Fans/ Followers/ Subscribers)

v

o o aa & (3
NUATINLUALRUNDAAER

(Podcast plays)

UIUASIDaNULASUNSTR

(Email opens)

2. N138319AMURARY VIEN8ds NISUEndDeN

NNANUIAN ANUAR UazngRnITuvesuilag

v Aa ¥ =) a ¥

NUFAL UM NNEIVDINUFUA NI DN 1AUAT

Y9455N3 Feaznoudasraun1sIUFuNus
N138dUTIN AULDIITUBITY TRTIAUAR
MAnTwreEuslan srenaunsiasandnaula

F® (Consideration) INNSUASULL DU TUED

TugUuuuiazomnenng 9

° O A ¢ A vee A
ﬁnu'}u@\iqmﬂﬂ‘laﬂwigﬂﬂLLa@IQﬂquEaﬂ@u 9

(Reactions/ Likes or rate something)

FIUIUASITNLANIAINARLIIY

(Comments/ Replies)

o 5 dl ! ! dl U L3
PuuAsLUsuruFodiauaulal

(Social media sharing/Shares/ Retweets)

v |
[ = A

uuasninsldreriend1ifisunnadu

(Mentions)

UIUASIN A DDA

(Email forwards)

° Py N I3 ¢
"'U']U'JUV‘WUVIL?JW&J']LEJEJ@JSUNL'JU‘L“UW

(Users/Visitors)
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UszanSwavaanisnainilavinuuidosaulal

AN

Suuasslunsiivuuled

(Visits/Sessions)

° o < A A a o
Fuunthvuduledleewndsnedndvudlu
LAATAS

(Average pages per visit)

sreznalaelafefog Ut na

(Average time on page)

szgznalngnasvaInsilouvuiulediy
LAREAS
(Average session duration/ Average time

spent on website)

SasdruveINsiinalroananniuledviud
U a = v a
A UALNYIURULALY

(Bounce rate)

FunulasidusvasnunndunuLBeuvL
& e b
Vule@dnass

(Percentage of returning visitors)

o a ¢ v v & (3
LA Ul

(Inbound links)

3. nsanalonalunisune vnefs nsiigsie
ﬁiamaﬁmaﬁuﬁﬂﬁﬁ’uﬁu%lmlé’m’m%u Juna
MnnsEUINNsunsTIUTINsTeuardeya
dmsudnreinfingugnAitmine Tasguilna
raste amudou alinsaundn videnafnma
dovld esanifnarmaulaniosgludy
msfisangaalate (Consideration) Tsiialsn
Hums¥edmumsa gukUamgRngsx Conversion)
susuunils visndiguslaaldsuidominude

TusUuuULarYd0InI19e1g o 95188 LAsY

FnuasMamsd s ansonuuunasudsa

(Completed Registrations/Form fills)

FununsatipsauniesulansvaIuden

(Blog subscriptions)

AMIUNTALATFUNT LN DT UL IEITN9DLUA

(Email subscriptions)

UIUNTALATAUITNLNDSUTIEITHIU
IANUIBUT?

(Newsletter subscriptions)

DNIIAIUVDIINUIUAUNL U ULNALIAS
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UszanSwavaanisnainilavinuuidosaulal

¥
v A

AN

azduvselovdsanisuinluaduianssunig

d‘ o ! a 14 !
nMseanfvinzan wasihlugnsvedussiely

3

AUTNUAINASUTLLL BN

(Subscription conversion rates)

4. WeRNSIUNI5T8 nU8de n1sanaulade
NARNN AUAT USNNS M BNaNSUAsuLUAg
WeANI5U (Conversion) M1 TngUszasAd

fuualy Taedunisnsevinnenainduleans

yupInseaulaursaveaniseanlal

YaANLHUTDIN19eaUla1

(Online sales)

YoAUENIUTDIN1RaN el

(Offline sales)

FuueunilugnAinsausn

(First-time customers)

@ £ LY = [ v a
5. MIUURAUVEYY U809 AIIUITNANG
lupsdumvesgnan Jauandeansiunislds
91 napnIUNTWUITUVS BLULHIUBNABNU

P v & a o & ¢
WOU DU uNaIINN U AT U EMHasUIgaUMInd

FUIUYNAMNTULNT DT

(Repeat customers)

4
o |

89 318UYDITUIUGNATINT UL T BT

AUIUGNATINLU

Plasuanndunn (Retention rates)
s1eleannIsuedunleuntu
(Revenue from upsell)
s € a =
NANNIIFUNTIULYIEN

NNMTFUNMWELTEAUNsERasMImaauLdessulay wui lumyialsvdvisua

wIaAudISIINNTIINITRaIaanIvudesaulata u1Ta R lan U T UMD ULEUN1IVD

ane (Customer journey) @4§5A9AIsMIMUARMITIAYSEANSNAlTdRRARRITUTNgUIEANA

Y9nseatnLlevnnivuald AABAIUIAIUADAARDIIULAUNINTAUNVDIGNAN

“is¥ansaaved Content marketing Wiazstunisvialsinnlonialy

N5 NgenYIgNInTY Beuiiregluled iImpact iudeaAglunisde us

do3uiu Touch point nieimviliguslaadlonainduladouvsunves)

uazlasutoyaveeda Audience n3oveyaves9ignAIiaIuITaeIuIlyse

luwinisasinagysveinIsiears Asiudmaulayn Objective 5137917

oeNINTIvTIIAUNUANIToa TR IngUseatdes sunnT)” (vt

a v [y

NAgNELAENITAMUFRAIVEA, dunual)
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lun1sinusednsuanisnatatlontuudessulatvesgsialulsewmealvetu aunse
TowalanuinguszasAveansimsmainlieniiinimuald laud msad1eansiug (Awareness)
N13a319AUEN ALY (Engagement) N15as1alanialun1sune (Lead generation) weinssy

3% (Purchase) wasmsiuffatiuauu (Advocate) lneusazs sy inUsyavsnanwialuil

1. m’iﬂﬁ"”lﬂﬁ’li’?ﬂf (Awareness)

nauieglidunvalssyiansinuseaninaimunisaianisiuinainsaviila

v as Yy 1 oo S a4 X . a 1 ' aa ) o
AIYAANNKAYIT 1@LLﬂ IUIUATIVIALUDNN (Views) ﬂ']ﬁf"’]9]?‘]']I?JUQJWW@ﬂ']ﬁ%@J’J@I@“UQﬂiQ

De e

(CPV: Cost per view) $1unuaafiiiieniuans (impression) n1sanAlavansenisuans
demeasu 1,000 ads (CPM: Cost per thousand impression) $ruauauiidondis (Reach)
nsAnAlavansosIuALTid o nilsau (Cost per reach) Arudlunisdasusifon
(Frequency) S1unuauiliiunazamninazansidusvionsidudils (Estimated Ad recall

lift) FruruAunTuimsduauazandale (Brand Lift) Aunusenadns (Cost per result)

“ Uﬁﬁgﬁﬁu 19%g Views g Reach g Cost per view g Cost per reach
w31z P uTugndriaense 9 ez ROI 91939 9 udaiunuyd Sty
vz is1l8unuadlvrimun 1 §uum 16 Reach 1 871 wuady Cost
per reach WAy 1 U 1599 31AuN el 7197 1 UM uah ey
FuAnsld 1 mu siaiwan ROI Ay Cost per vzogludulnufudousmas &1

3@53?1‘177’;1‘1%@\7 Awareness f‘fg} 9714391 Reach ke Cost per reach” (I}E 91YNT
funsnauunagrnisdeamsnuIsniunulevan, dunnwal)

Y o 14

“6719m0an 11 Awareness /99917 Reach, Estimates ad recall ljft

v 1 4 v
= =

uazaguuidasdnsvi Brand lift study Feinnalaanyind.. winildeugey
uaIgne 3¢ ADIALAINUNITAIU WIN Cost per result NTOAUNUABEAS NS
(rlteadesonsiianadnsnilinsanuingussasdiinmald) iy Cost
per reach Uaas CPM iomuaniasu 1,000 ass @eduivm” (i

nagvsaenava, aunual)
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2. N1383519A1KNYY (Engagement)

nauieg g lviduNwalssuiiminUsednBnanunsas ey niuIausainla

P A Y 1 o & A s vee A . .
AIENaINMateds laud I1uiuasinnaladvsenananiai1uianduy q (Reactions/Likes or
rate something) F1UIUATINLANIAINAALAY (Comments/Replies) T1uruasIAnysduny
dodsnneoulaul (Social media sharing/Shares/Retweets) 31urunssniinislddonsonanis
YAAaBU (Mentions) 3113UANNAITDANNNADUAINNINABITBAIN (INbox) T1UIUATY
Ardniilon (Clicks) MsAnAlawaNRan1TARNNTNATI (CPC: Cost per click) 8ns1dun1sAan
v ilemsaT uIuATILand (Click through rates) IUIUATINGIALOIUIUMINAILET
Nnuun (Completed views) n1sAnATlawafaiilolin1ssuinloauauniliasy (CPCV: Cost
per completed view) 8n317193ateraluniazyItIa1vacIAle (Audience retention) 313U
nsdensuiules (Website Traffic) Sruiuauiidmdenvuiules (Users/ Visitors) 37uau
nihuuduledlaendsnadndrenluunazass (Average pages per visit) szoziianlaeiaie
r-:l' 1 7 . a a < o ! ]
Mog uuntiing (Average time on page) seeziialagdsvenisilousuivledluusazass
(Average session duration/ Average time spent on website) §A5187UYINITLTADDNAIN
Auledviuiindalaismiindes (Bounce rate) Snsiaruninimatuduninaavineneuiay
a < ¢ . ° ¢ =& ¢ Y %] a = & &
naUneenainivules (Exit rate) Iuullasfuavasaunnauitudsusuivlensnas
(Percentage of retuming visitors) M3AnAlRwaRBN15AT19AIUENTUNTIATY (CPE: Cost

per engagement)

“959 9 wANIUYFIYevTanseULieIUTsaUAINE NS uilo Uil
AvINgon Engagement 57197 Completed views MAUgaUlnY ARauTI
(s smeghamiuniiousi. 81957 Engagement 157318797 Comments,
Completed views, Likes, Shares 471 Performance 15779970 Cost per

completed view” (TINF0aIN1IAAIANAUAAMNTTUETULUA, FUNYa))

“87 Engagement /8993282381311 Mg/ iU ng
Al 73U eguaIpanluvidulvu uaad Cost per engagement 41lns”

a v [y

(HnIHUNagNSHefAIva, dunual)
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3. n15ai19lan1adlun15v1¢ (Lead generation)

ad

nquseg e lidunwalszufismsinUssaninadunisairalenalunisuglii
un Srunundeflamufouviensonuuunadudida (Completed Registrations/Form fills)
Fasrduvosuuauiivasunaiasandnudenni Suraiem (Subscription conversion
rates) Msifindaydlarivesgsiia (Add Line Official Account) msAnlaanseitfignii 1 au
(CPL: Cost per lead)
“Lead-gen 910 Conversion Waa...Aw Conversion sfufie Action
80 AnTu usudaus s emnesls viiu Regster w3o Subscribe...
nouianlnejfelinsentoya Aawwdeslideyasylsdneen fo lnsawy

Ansle dliadage Aasluiay” EUTNIINUS YR uvUEelIwaN, duntual)

“Lead generation 71k laAesfuuaMs Brand 90AKUYI19899077
i Action oe/1als 191 U1NATIMARDINITYOLUDTANNE 6497 Submit form
ARDIUKAT” (FB11I8NNTATUNITINUNLFB LU UNANKAIUIINUT TN

#alawaln, dun1wal)

“ﬁg) 971 Cost per lead 39 Cost per action 141 nA Submit form
lWug Juillu 1 Conversion %59 1 Lead ezlsuvuil ARovsAnmuisaiie
Au 9 Uulavi) Action 51689901519 IMuAua wiTaiFeAaTIAIN LG

K% = 2 o A Y 1% a o L4
WT1edU Lead” (UnGpa1sn1saaIanausuaIuan, dunivel)

4. WgAnssun15%¥a (Purchase)

naufeg 19y lvdun valsrylIsn1sinUsednsuaniunganssunisaelidn laun
BaAvINIUTIsERUlal (Online sales) vanviekutoIgeelatl (Offline sales) 31U
duamveld (Units) 1nunsldades (Coupon redemptions) 31uaun1sAItlnanvsefinns
waUnaLAtu (App Installs/ Downloads) saau1eANTL (Sales growth) dULUWMNNITRAA
S X o | ° AL & v 4 4 Ao &
1g9%U (Market share) §n51duvesduIuAuAZedumMUisuaINAUNTUTLLLon (Sales

conversion rate) M3AAANaILAsE 1 M3nTz¥i1 (CPA: Cost per action %3 Cost per acauisition)
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“Ganginysunisdeidiiarionadouy 9 Agenvie Sale vueaulay

v S < o & Y P & 1 &
WauAEId Facebook ta9Aiin15inaananlakaus g 1a9... 1599 U9A

[
Y

97nAYe4 QR code w117 Redeem AlA” (u3vnsuazgnossuIevsumy
AsUsETAUNUS ARV, dUn1ual)

“Waneanyrguuaaulal 674 F-commerce Juiinlauvay 670
E-commerce AfaalUinnioanlar dgvinwandiuaunislagves” (indeans

nsnannausuAUaEn, dun1val)

“. <& ) v v 4 = ) a =

WU JUN13I9N I Conversion #3910 175UALULYAINANTIUNTO
Action 71A9n15lAiAnTu §10e19d3unvzdnan Cost per action 197307
gI909d9e.. 19909399 HRenaTevieiuagdininil E-commerce

platform ¥els” ({usmsnnuiendunudelawa, dunued)

5. mafugadvayu (Advocate)

1 Y 1 Y o 6 =< aa [ a a 1% < Y @ V1 % |
nauieg1allidunwalszufismyinyseansnasmunisidudaduayuliii laun
nsaUszaun1salnsldndndae (Product reviews/ Sharing experiences) NSIWARALAAS

AMUAALAULASITUATIAUAN (Posts or comments about brands Furunsldnasuing

a Y a

NINUATIAUAT (Hashtag) kardandnuiianifenduianinedanunsdua (Sentiment) lag
o Jo & ° I3 Y v P Yt a . .

Arintananseduundu 3 Ussian loun Jernuiuanspusdniiavmauin (Positive sentiment)
TomuwanInuIdniianisau (Negative sentiment) dapaudinaniadiuidnidunans

(%
Y @ 0

(Neutral sentiment) ag19l5An1 n15TaUsEansuasunisiludatuauutuaIafaITan

Y 9

N UBANUTLAAIAINIANTIANIaUINITTY

“WudzH Sentiment Wanw H3TIEIFY Fus95 Aware 77 Nature
sanaiiioalneil $uil Complain 18es...459971 Quality 71 Comment 17 Tnas
w59 Comment oxls/u §aiuve Specific woaunIs... ¥300e19 KL UEN
Advocate 1iuasganesls 99 Sentiment 139 gINYINGULT Comment
Tuisoeiiiyn Comment Usgualny iy 159 lwassuilly iwauls uazaly

Fou71 uanynavyrlnyd Jauiiadiu191une wauv1u7lnas Comment
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mou 9 9 9 Iaumiudunideild oo 9 dudus” ([{81urenisiie

Social engagement, @1 wal)

“Advocate Jaei1u Social listening 17’114ﬁun’;ii’wwaﬁugvuwam?ﬁ@
Advocate rmunayndusIINUAl e Keyword Tit51 uasAdnaaunia
AfanIy Hashtag iz'mwumﬁmmzm'Zwu...mﬁ’@ Advocate 9¢1% Social
listening Zumi@ Sentiment 451835”;’@445? ussiuInnaeIn n139m Hashtag
w3981uUlwas Comment 1 Facebook w393731u Pantip ﬁhwmisz 09
dreuursuaayadeaiuindu Advocate §rudauisinaludvuy Alag

aa o [y

Insights uyweliiy” (InnaKunagnsaefdva, dun1ual)

1 Y o o & PG A [ =~ 4 o o o
nquglvidun1valfaduadliinuifidadevisdsemsndmalinisivuaidiouas
Usgansuanladianuuaneaiu 1wy n1sivuainguszasaniuaneeiy nssuadauly
YAt seauauianuilalunsiinisnatatievlaiminty kagAULANe9YeY

wnanwasude Wusu

“§hTmaluudaus Objective tWs1¢ Objective 97 MUAFIT..
UaIUSUNN NI IWaY agAT LTUA ATNE 0898 1gALaEAFTIADANS
Jeyosan AMidudududenoududuiiyr Fulufinasvduusudiae
stz TmeususTuedneslsuuvd uinssvinoumusTumedniidusy
naeeeIdiuiay 9 udeufTladiusudunsiFumes 1v1figu
neusaay 9gnAieelils1nien Social listening 91 Ardrifudiuas
poanadl Negative n11ns 15797 1Us Negative fRaudhugasuin Ao
91207575108 7 (NN UF o LUUNELRATUAINUS SN uAe lawan,

Fun1wad)

“09919719909977597 Content marketing luss AU 1171
YONUAALUUTUANINATT AUNRUNUYTUADI99EUIUAT) SUIADULTIUR
71 Reach Idaosdruau usuTuda ualsildinTiiulugnisde Gutuiosldus
metric Tuiiloadu usiurauususiueains1va Content marketing 1oy

LiguslaminlaguamSeuvsusisininnirdailavainneenly desiy
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oz 1579n7153raLT9En 1w Average time on site, Average page per visitor
%3997 Return visitor faginluldan)3v1 Content marketing 470777 dau
nisanlan Aesuus uys ervvsiuaiudsenou llguuidu kPl aAgy
71509715994 Engagement wsiaelidluaausenauainmitlun1sg Performance
vosunuyiiu 9 Feluusiay Industry #2990 ls1eiu Fuagiuaaudils

YONUAALAUINYIF0NI1TINTIan YRl (Famidenagnsuagnis

aa o [y

AUV, duntual)

v
v o v v

“e193gUA Line Today AelinauaAgius a3 iaa i Engagement

i
ral a =

Fouuld Time spent WS IEEFLIOU Engagement laavian w39718UTIH

9

axlugsioormanTuT RIS TIAUETY 939 9 UA SIS UsAY Service

ugazunanosulsindoudy” (MnThauARUUAYegINa, dun1ual)

M TausyanBralunsiagdudinadisiu agdulindssianiegnéivaauitm
fumilemanuineiigdenesiuyutenadns ety namite SsflimegduauiuuszAvanm
visoruAuAidus I uNAneULILIINATA (ROK Return of investment) Tngansnsa
Soldanenldaredentwadnsiile (Cost per result) W Arlddesemsidndadenmiianu

(Cost per reach) Aldd1esenilsndn (CPC: Cost per click) Aldanesanisuanina 1,000 A3

v
Y v A

(CPM: Cost per 1,000 Impressions) 1Uusiu visil Tun1siaaufuaivesmadnsaisingg
donAnedfiulseAvsnanuingUszasaninmunll
NVAUNUIUAIUTDINITNUNIUITIUNTTUUAENTTUN WAl IYAIUNITAGTA
\Wenuagn1sdeasnsiaInuLEesaula T1uunsdu 40 au aninseasuladn myTausavua
& = ¢ a a Y a a v [
Y9an1snantilenivudessulatvesgsialulssmealneiinnsindseaninaly 5 du laun
N1583190155U3 (Awareness) N15a359AUKNAY (Engagement) N1sasislanialunisune

Y v

(Lead generation) WgAns5un15%e (Purchase) waznisidugatuayu (Advocate) &slunis

Y 9

Wendnusvansnamulatudedimuaenndesiuingussasaniimunll

Tudiuveansindssansnanunsaininissuianunsouanuaeseasidundizinila

INNISNUNIUITIUNTTULAENTEFUN 1l TBNAU A LA wandlun1s197 5.2
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A15°99 5.2 wanan 1SS e uie U3 TnUseansSuan1uni1sas1ani1ssusnlaannn1snuniy

Y

13TUNTIULATNTEUNWALTIEN

]
a a 14

AATIAUITLEVEHAAIUNTATINNSIUS | MamunIwITIUNSIN | A1sdunwaligegn

7N ¥
v =]

uuATINglon
v v

(Views)

v
[

° a a Y &
FUAUATINLUANUIIULNG

(Page views)

FUIUATINGLNAR

(Post views)

UATIgeNaNs

(Document views)

T
a

IUIUATINGIALE

(Video views)

ANSARATABUIADNISTUIR LONTIAT

(CPV: Cost per view)

ANUIUASINL LU AR

(Impression)

N13AAAL2YANADNITLAAILUBIIATY
1,000 A3 v
(CPM: Cost per thousand impression)

AUIUAUTLLDALYND

(Reach)

ANSARAN A BEUIADINUIUAUNLIND
Weavnnilanu v

(Cost per reach)

ANuRluNIsUaSULau

(Frequency)

UIUUILLAEHAAAY

(Fans/Followers/Subscribers)
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Y
o/

A TAUsEEVEHNAAIUNTATINTIUS | MIunIwITIUNTIN | AMsduntualigegn

FIUIUAUTLTAULAZANNTIIEIATIAUAT
VisORsIAUALA v

(Estimated Ad recall lift)

IUIUAUNTUFRR AU UAZININ A

(Brand lift)

FuupsIadunonaNEs

(Podcast plays)

Fuuasandwatulasunisie

(Email opens)

AU UADNATNG

v

(Cost per result)

IINNITNUNILITIUNTIURAENITAUNWALTAN @1u150a5UTwazIBenveiTin

AuNsaseNsTuslacail

n3a¥1ennsFus vineda mssuvesiuslanfifsafuaudmionsndudvesgsia
NN UATU Luammuaa‘miuLLU‘ULLawuaamama 9

Sy AR IEIIN3SU3 o 9 mmumammaw (Views) $muaupSaiidavtume
(Page views) mmummmiwam (Post views) mmumwmaﬂmi (Document views) Snueds
ﬁ i (Video views) nsanAlawanseniswiileniiensa (CPV: Cost per view) S1uauass
9914aA4 (Impression) AnsARATlIYAIADNNTLAR L YA 1,000 ada (CPM: Cost
per thousand impression) s1uauAufiiifenidnia (Reach) nsanA-lavandosiuiuay
Addadennideny (Cost per reach) audlunsdnfuiien (Frequency) 37u3ulN Y
waziAna (Fans/ Followers/ Subscribers) $1uiunufifiunasaainazand dudmions

a

duAla (Estimated Ad recall lift) IuInaunsusiwmsdusuazandila (Brand lift) $1u7uASS

'
a

Maauionaas (Podcast plays) $1uauasandiatiulasunisda (Email opens) Aunu
RORAANS (Cost per result) vi9il Tuduvasin@insuyusanadns (Cost per result) Wi FINAANS

a9z dunanulaild Jusdiumudenisvegsivnnfeinisinnudualusiule

Y
a a

TudureINsInUTEENENAAIUNTATINNTAT AU ATUATNNTARINLAIT EALID LR

LY

o av v o ¢ a = av v PN
W’JGU'JWVIVL@"U']ﬂﬂ']i‘Vl‘U‘Vl'Ju’JiimﬂiﬁJLLaSﬂqiaﬂJﬂ"l‘UmLﬂNaﬂquWVl’@LLa@ﬂIumqiqﬁ‘W 53
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M13797 5.3 wanensiUSeuLiieudiyinUssavanamunisaiennugniunliainnisnuniu

15IUNTIUUATNTEUNTWALTIAN

AATIAUITLEVEHAAIUNITATINAUENAY | NMSNUNIUITIUNTIY | MITFUNBALTEN
uuAnalanuionauananuIaN 9

v v
(Reactions/Likes or rate something)
SuuASITLERIANUARLTIY

v v
(Comments/Replies)
PuuATIALUuRudedinupaulal v v
(Social media sharing/Shares/Retweets)
Iuuasaninsldrerienaifisuneadu

v v
(Mentions)
INNUALNE S DANLINEDUN N KNG BT DA /
(Inbox)
PUIUATITdodIA

v
(Email forwards)
PUIUATIAGALLDUY

v

(Clicks)
NSANANNLYIUIRBNITAANRTEIASS Y
(CPC: Cost per click)
SRTIAMUNTARNY UL OV BT MIUASIILER /
(Click through rates)
IUNUATINYIALBUIUMUANNE TR I v
(Completed views)
NNARALIYURBLNDINITNIRDAIUIY
NIIATS v
(CPCV: Cost per completed view)
ansnInlessluusiazdiaianveinle v
(Audience retention)
Srnumsleuvaiuled v
(Website Traffic)
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ATTAUITLEVEHAAIUNITATINAUENRY | MINUNIUITIUNTTY | MTHUNEALTEN

Sruuaui g suvuIulad
v v
(Users/Visitors)

Fuuesslumsdsudulad

(Visits/Sessions)

° v < A A a 1
uurmnuvuiuledlngwdsieandnvdluy
LAALASS v v

(Average pages per visit)

srgvlIanlnedeNog Ut NG

(Average time on page)

o a &
sggnantagRasvaInssusuiuleaiu
LAALASS
(Average session duration/ Average time

spent on website)

Fn91d1Uv0IN15 AN IN U lwRVIUT
PANTUALNEIATLRE v v

(Bounce rate)

dnsnduiiinatiuduniaaeneun
sznaUneenainiivled v

(Exit rate)

FnuasidudvesnunndunuLE gLy
Hulwsdnasa v v

(Percentage of returning visitors)

o a & ¥ v & I3
q]?u’luaﬂﬂLquﬂJ'TENL')Uvlem
(Inbound links)

miﬁmﬁ'ﬂmwm@iamia%ﬁamm;‘{ﬂﬁwﬁm%’q

(CPE: Cost per engagement)

©
€

9

2,
P

I1INNITNUNIUITIUNTTULALNITAUNBATIEN @1113085UT10a21D8nT096)

(%
Y A

AunsasAuEniulanadl



124

N138319AURARY MU18T NTULAAIBBNNIANINIAN AUAR LagngRnTsuves
DN Ao & Ad v o ua v oA a v a = Y e Y A ay o €
Auslnaniideillevniineitesiududviensndua1veegsna Jeaeyieudesyiunsiuduius
MITEIUTIN ANUBIATUNTI viTeviruARTAATUYEEUSINA naanaunsiasadndulate

(Consideration) nMsasutloniudsluguiuukastomIsng 9

¥
v Ao Y

MTTnaun1sasieeuEniy laun Juiuaseiinaladvienauaniaiuidndu 9

(Reactions/Likes or rate something) §1uauUATINLAAIAINAALTAL (Comments/Replies)

[V
[ v

uuassnvlurudedsanooulail (Social media sharing/Shares/Retweets) §1UI1ATY

Aa = a I e = . ° Y ' v
'V]Mﬂ’]'ﬂasﬁaﬁiaﬂaq?ﬂ\iuﬂﬂa@u (Mentions) IMUIUAUNAIVDAIUNLIFDUNTUNINNR DIVBAIU

1 a

(Inbox) I1UIUASTINEIRBDLUA (Email forwards) F1uUASINAANLEBNN (Clicks) N1SARAN

(%
[

lawusanIsAaNNEATY (CPC: Cost per click) 8ng1dun1sadnisuLlonsaduIuAsIn
uand (Click through rates) 314IUATINAIALBIUIUANNAINE1INAMUA (Completed views)

nsAnAlaBUIABLLRIN1 TR LOAUIUNTINATY (CPCV: Cost per completed view) 8091

a

Np3alesolulsazyiaiavesinle (Audience retention) SruunsBeuvaiuls (Website
Traffic) $uauAuadonsaduled (Usersisitors) s 1uauns dunisidneudules (Visits/
Sessions) sruaunthuuduledlaswasiindndroalundazads (Average pages per visit)
izama’ﬂlmLa?ﬂlﬂﬁa@juwﬁmwa (Average time on page) szezialnsldeveansideuyy
ﬁulwﬁmwiam%& (Average session duration/ Average time spent on website) R31dU
yoamsiudreenandiulsdiuiindaaiominde (Bounce rate) Snsiaruiindunatiy
Hunthanvheneuilaznatnoenainiiules (Exit rate) Srunuediduivesnuiinduidnan
Beumuiuleianads (Percentage of returning visitors) S1uaud st nundadules (nbound
links) miﬁmmimwmwiamsa%ﬁamwﬂﬂ’wﬁaﬂ%ﬁ (CPE: Cost per engagement)

Tugiureanisinussandnaniunisasisdenglunisungauisananuassuasiden

v
Y [

= Ay v Y] ¢ a = av v A
G]'JGU’J@VIVL@Q"Iﬂﬂ']iV]'UV]'Ju’JiimﬂiillLLagﬂqiﬁﬂJﬂ"l‘Uﬂﬂsﬂﬂaﬂm"lﬂJVﬂ@LLﬁ@QELUTﬂ'Wﬁ'N'Vl 54

a a o

AN51997 5.4 waRINSUSaUEUMTTRUTEEANSNaR 1UNISas1tan1aluN15Ne AleanN1S

NUMILITIUNTTULALNTTUN1YAUTIEN

o/

Ay

[ a

aUszansSuan1unisadielong ANSNUNIY ANSHUNAILTIEN

Tunsane 3738UNIIA

FIUAS DML gUNS aNTONLUUNDIY
#1159 v v
(Completed Registrations/Form fills)
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o/ [

AYINUSLANSHAAIUNISES19laN ANSNUNIY ANSHUNIWAILTIAN

Tunnsvne 338UNIIA

UIUNTALATAUTLNDSUL1IET
YDIVADN v

(Blog Subscriptions)

FUIUNTELATALITLNBSULIET
71199433 v

(Email subscriptions)

FUIUMNTELATAUITNBSULIET
NIUIANUNUT v

(Newsletter subscriptions)

DNINEIUVDIINUIUAUTLU R UL FNAT
AUTNUAINATUTLLL DU v v

(Subscription conversion rates)

nsundylanvedgsna

(Add Line Official Account)

nsAnAlawsiednfignal 1 Ay

(CPL: Cost per lead)

(%
[

IINNITNUNIUITIUNTIURALNTAUNWALTEN a3T0aTUTI8a2IB8AY0IT TN

aunsas1etenialunisvnelasad

) a a ¥ 14

Ansadalanialunisvie nuneds n1sissiatilanavieduslinudusinalauiniy

9 Y

£ ] J 1%

WunaannszuIunIsiun1ssIuTINIIstawardelad1nsuRnnainnnauanmdivung lae

Y 9 Y

AUSLNARTAse szl adnsaundn vsenadnnuilenily lewiniinauaulavsesy

<

Tugunisiarsandndulade (Consideration) FsdolaindunisianunisidsunuamgAngsu
(Conversion) sUuuunile ndsnguslnalasuileniniudsluguiuuuazyeaniewig q ¥
dl' d' Yo I~ 6 1 o ) a a d' o 1
Mefeilasuasiduselevisdonsinluaiiufanssuninsnaiafiminzay wazinlugns

PeduAIna b
I Tnaumsas1slonalunise laun Inuasiiameidou (Registrations) S1UIUASS

nsenuuunesy (Form fills) S1ununsainsaundnitesur nansuesuden (Blog Subscriptions)
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Srununsadasaudnifiesurniansnisdia (E-mail subscriptions) S1uaunIsadAsaNITN
ieurTasNILanInee) (Newsletter subscriptions) $asnauvess LA UAswL
alAsanInndsniisuraien (Subscription conversion rates) ﬂwsLﬁmﬁm%iaﬁmaqqsﬁa
(Add Line Official Account) nMsAneTlaaisiodnfignén 1 au (CPL: Cost per lead)
Tuai’;u%aﬂmai’mﬂiz%m%maé’quamiumie'?g'ijaa’lmm,tﬁ]ﬂl,mmaazLﬁamﬁas?}ji’mﬁié’

NNITNUNIUITIUNTTURALNMTFUNWRIT BN LN LaLanslunis197 5.5

d' a a o o a a Y a & Ay v
19NN 5.5 LLa@ﬂﬂqiLﬂiﬁJULV]SUmﬁeﬁjﬂﬂigﬁWﬁNaWWUWQ@ﬂiﬁﬂﬂ']i‘?j@ﬂ/llﬂ"iﬂﬂﬂ']ﬁﬂllm?u

15TUNTIULATNTAUN1YAUTIEN

AU INUTLENINAAIUNGANTIUNISTD | NISNUNIUITSUNTIH | NISEUNIwallBedn
YOAUNYNIUL DI ULAY
v v
(Online sales)
goANHIUYIN1eaNlaY
v v
(Offline sales)
UM NNela
v
(Units)
uumsidales
v
(Coupon redemptions)
FUIUNMIANULEAYS DF AR ILBUNALATU v
(App Installs/Downloads)
o cl' I 2 5
TuuaunidugnAtAiasn W
(First-time customers)
YRV NLUY
v
(Sales growth)
AULUINIINNTARINNAITY
Y
v
(Market share)
2 1 o dl dl dy a ¥
DNINFIUVBIINUIUAUTLUR UL TRAUAT
NNV TUBULUDIN v
(Sales conversion rates)
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Y
v A

AT INUSTENBNAAIUNGANTIUNISTD | NISNUNIUITIAUNTIH | NISEUNTEalLBIan

ANSARATLEBIRAD 1 N1SATLVIN

(CPA: Cost per action %38 Cost per v

acquisition)

(%
o

INNITNUNILITIUNTTURAENTAUNWALEEN aansaaguvasidenveditin

[
Yo a

AIUNGANTIUNTTB AR

¥
=~ =

NOANTIUNI5YD vnene Nsinduladendnine dual USNs wiseliansiuasullad

sa o

a Y 1% < o o a X vy 1 ¢
woAnssumNIngUszasanimualy lneunisnsgviiienaiadulanivudemnisesuladl

3vaneenlayl

£
v Ao ¥

mmmmquaﬂiimms%a oA peaviarIuteIniseaulal (Online sales) sonvey
riugesnseenlayl (Offline sales) Snuudumiivigld (Units) Susunsléguas (Coupon
redemptions) $1uaunsailvanuefndaeUnalady (App Installs/Downloads) Sy
Auillfugnénasusn (First-time customers) saauneliisdu (Sales growth) dauutamis
mimmﬂﬁqﬁu (Market share) 8ns1daug0ssUUALTIUABUINTDAUA M 9IS UTY
o (Sales conversion rates) msaaAtlawase 1 n3n3EY (CPA: Cost per action %38

Cost per acquisition)

[ [
v A Y o

il TuduvesidianisAnalawuise 1 11305911 (CPA: Cost per action %38

Cost per acquisition) 1 8133naglumTinnunsasegIuedednngnale tedwn 1

a

N13n38911 fAunungaTauAguie 1 N13dawe v3e 1 n1sameideu wie 1 nsadas

¥

au13n auudidvesdumlaninuall egrelsinnu luaddedlddalisdindenaiiegly

' (%
1 Y @

d1uvaINTIANANUNGANTIUAITE LHBIRINMTTANan UNNTaS 19 IUTI8TBINgNANY]

Y

(%
N o a 1

I ialudnuazlnamesiuiunisAnalawanns 1 Nsamedou 38 1 N15alAsSaANITN

A ¥

aga aloun Nsfinelawansadnfiandn 1 Ay (CPL: Cost per lead)

Y

1
¥ CY a v

TudrureinsinUszansnaniiunsidugaiuayuaiunsouaniassieasdenfidin

Y

AANNNITNUNIUITTUNTTULALNTEUNLALTIANAUT LALEASIUAITIN 5.6
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A15197 5.6 wansn1siuTeuieudyinussansnasiunsidudatvauunlaannnisnuniu

Y 9

13TUNTIULATNTEUNWALTIEN

]
v A a a 14

AtinUssAvsnadunadudatiuayy | Msmuniuissanssu | nssdunatseiidedn

UIURNANNAULNT DG
Y v

(Repeat customers)

9951dUTDITUIUGNATINT UL O
oI UIUGNANTIIVILA v

(Retention rates)

selaannisuedumlaunndu

(Revenue from upsell)

A15377U52aUNSAINT I IR AR U

(Product reviews/Sharing experiences)

ATINAALAAIAIUAAILLALIAUAT
AuAn v

(Posts or comments about brands)

YoANUTLANTRNUIANAEITUATIELA

(Sentiment)

F1uunslaneswanAngItunsIaUAN

(Hashtag)

(%
o

INNITNUNILITIUNITUUAENTAUNWALTAN @1u150aTUTeazIBenveiTin
v [ Y vo &
aunsilugatuayulansil

nsludalivayu vuneia Anuassninflunsidudivegnd Fawanoaniiunis
1491 Fogn nasnaunisuUtunseuusiivenseiuldu sulunasnnislaiuiloniuas

Uszaunsaintasuandue

' 17 v
v Y k4 LY Y A LY A o

mvTaiunsiludatuayu loun S1uiugnAfinduundedn (Repeat customers)

Y
17

991 ILYRITILIUGNATINGUNFRT R T IUIUGNAITaVINA (Retention rates) T18l#RNN13
PeduAlAINUU (Revenue from upsell) M33IUszaUNSAINSIENERS A (Product Reviews/

Sharing experiences) N15IWaER LERIANAALTAUABINUATIAUAT (Posts or comments about
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brands) doA11uiuanifieniuddninediunsidudn (Sentiment) S1urunislansauin

MAwIiuAs1dUAT (Hashtag)

¢ o/ d”u

ABUTN 2: HANTISIATIZIAIVIN

¥
6 o QAQJSLSJ

MAATFT Il NI FeT 5 wimssenunasendu 2 dw ldun 1) Jeyarily
AUUTEIINTVBINGUAIBEN 2) NTIATIETIAUTENBUMTInUse AnSravainisnaiaiion

yugenaulay Inulisnuazdunnadl

v o v v '

dayaniluiuuszvInsvaenguleng

nansdeludiutivszneumeseasidentoyaveanguiiegneduduindygnau
nsdeanInIsnaIninnuegluusenniesesAnsianliugsnvedlulsemelne Iuunaiy

ANWAEYNUTEYINTATULNA 91 SEAUNSANTN mqﬂazﬁumizﬁmsﬁwm FEAUAAUIIY A9

LA
INNFUAIDL TN IVITNAUNITHOEITNITNAINTIUIUNIEY 360 AU LTUNARG S
J1uau 186 AU (Goray 51.7) wazilunariy 1w 174 au (Fewaz 48.3) aeiilawansly

MNS9N 5.7

M13199 5.7 UARITIUINLAL TRUAZVDINGUAIDL T UNRULNA

Uoyanguiiegis
WA U (AY) Sovay
WP 186 51.7
U8 174 48.3
U 360 100.0

a1
HANIITIUNNGNAIDEIAIUYIDNEY WU nudeg1vdulngiienedaenin 30 U
91U 112 au (Feay 31.1) sesawnilenyagluyia 30 - 35 U 9913y 104 au (Seway 28.9)

fongogluyae 36 - 40 U 91uu 78 au (Fegag 21.7) muueiieyeeny 41 - 45 Y 91uau 55 au
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(Sovay 15.3) uagyi9e1y 46 -50 U fd1uu 11 au (Fewar 3.1) audisu asnlawandly

AN5197 5.8

M13199 5.8 LAAITIUIULAL TDEAZUDINFUAIDEITIMUNMINDE

ToUANFUAIDE
21y U (AN) Sovay
Hoenin 30 U 112 31.1
30 - 35 ¢ 104 28.9
36 - 40 U 78 21.7
41-45% 55 15.3
46 - 50 U 11 3.1
574 360 100.0

FTAUNITANEN
Tudiuvesszaumsfnymuin nauiiegeliszaumsinungeanegluszaulnalfesiu
Toun sgauleugv 91w 181 au (Sevay 50.3) LazseAuuTygns 311U 179 au (Fovay

[

149.7) Feiuanslumsed 5.9

M1399 5.9 UARITILINLAL TRUALYDINGUFIDL NI UNAUTEAUNITAN

Uoyanguiiegns
ITAUNTANYY | 91U (AW) | Soway
YTy w3 179 49.7
Usgyln 181 50.3

PIRY 360 100.0

918Us2auUN3aIN59191U

nausogsdulngflengUszaunisainsvhanludunseanadonvidonisieans
msnanvLdesoulay] semine 5-10 ¥ Sruau 178 au (Fovay 49.4) TengUszaunisaliiosndn
5% 91w 117 au (Fewar 32.5) wavilorgussaunisalinnnii 10 U 9w 65 au (Gegay 18.1)

ANUANU AaTILERIlUA1S197 5.10



131

M139 5.10 kansdnuINLazSauasvaInquiieg eI kunNANe gUTEauN1Sal

UoUANAUAIDE
91gUsEaunIIal 1w (A) Jouay
Ueunin 5 1 117 32.5

5-101 178 49.4
1N 10 U 65 18.1
U 360 100.0

STAUALAUIIY

naudegedulvgvhaeglumunisiuimsseiunat e umedInn1s

Y

U 179 Ay (Seway 49.7) sesasndundneussauujiiniswiedmiing $1uau 102
A (Fosaz 28.3) wasduusmsszAugmsersnien1s 1w 79 au (Fawaz 21.9)

Y

ANUANU AINWENIIUAISI97 5.11

M13199 5.11 WARIIIUIULAL S DEALYBINGUMIDE NI MUNATUTEAUA LMY

UoyangumIogns
JEAUAMNUITY U (A1) Savay
wiinausEFUUFIRNIAT M 102 28.3
AUSMTIEAUNANY TN/ §AAN1s 179 49.7
AUSINTIEAUGY HE1ENNT 79 21.9
334 360 100.0

a L4 3 o/ gu a a g d' ¢

NAN1SIATIEHDIAUSLNUATINUSEANSNATBIN1SAaTAL eI ULERaaulall

AI38lEn15 AT e oAU sENaUIBed1593 (Exploratory Factor Analysis) Liedanay
NS ATITRAMSTUNTBSU8AU AT InUseansnavasnisnaatovuudesaulay

A1593A12RIAUTENBUMT InUSE AN NaTeIN1snaaLlevnuudeeaulall leasia
= A A W o & P Y o a ¢ & Y  aa I3 )
WueseatlonsIuiedu 64 9901 WaUILTIASIERRIAUIENaU AENSMSLUNBIRUIENaUNAN
(Principal Component Analysis) kagiyusnuasAusenaulnenyulNuLUUAIRIN (Orthogonal
Rotation) A8 35uwuU Varimax Rotation Liiavinn1suenesnusenauwiazngy tinudian

Figen Value 111131 1 Fulvlunisifenasadseneu wagldinamiauininngusauys (Factor
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Loading) dAsaue .50 Julvlunisiarsandaidendiuslunnazesauszneou Ingnanis

a 6 13 = a v dy
WATIZNDIAUTZNDULIIYALLDUANUANT NI

A15199 5.12 kanaAn KMO and Bartlett’s fuUsadinuse@nsnavasn1snanaiiamiuuas

soulay
Kaiser-Meyer-Olkin Measure of Sampling Adequacy.
(KMO) 0.822
Approx. Chi-Square 15002.025
Bartlett's Test of Sphericity df. 2016
Sig. .000

1 a1 1

NA15197 5.12 85uneladn A1 KMO dAwviadu 0.822 wazn1svnaaeyu Bartlett's Test

¥
o

a ] W e & N v U o v g 1 v = a
U u’ﬂ']ﬂﬁjll@nLLﬂﬁWﬂﬂHWIUQﬁﬂuNﬂ']']llallwuﬁﬂu LLa@QIWLﬂuqqsﬂaiﬂaﬂiﬂ'ﬂqﬂiL‘Vill’]gﬁllmﬁlﬂ

a5 AszvienUsenaulamell

A151997 5.13 kaARIA1A1NIIUAYW (Communalities) AukUSAITInUTLEANTNAVBINITNANM

Wemuvdoseulad
6&7@171' Initial Extraction
1. aﬁmm%ﬁam‘fem 1.000 715
(Views)
2. smnuadiidantsume 1.000 672

(Page views)

3. ai’wmm%’ﬁaﬂwaﬁ 1.000 718

(Post views)

4. Srurunsaiilnguenas 1.000 689

(Document views)

a

5. MUIUATINNIALD 1.000 759

Y

(Video views)

6. NSANALAYANFRBDNITVLINLONTIATS 1.000 730

(CPV: Cost per view)
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of Initial | Extraction
7. Sunsiiionuens 1.000 793
(Impression)
8. NsAnATlavaNAenIsLARHamASY 1,000 ASS 1.000 762
(CPM: Cost per thousand impression)
9. SrunuAuTiomidns 1.000 723
(Reach)
10. msanAlavandosuuauidE Loy 1.000 733
(Cost per reach)
11. adlunsdasusiien 1.000 721
(Frequency)
12, IMIUUNULAZHRAAL 1.000 648
(Fans/Followers/Subscribers)
13. SruAuiifiulasaainazansdudivionsidudld | 1.000 .800
(Estimated Ad recall lift)
14. $ruauauiifusimauiuazandile 1.000 796
(Brand lift)
15. SmnuaseiDadufionanas 1.000 709
(Podcast plays)
16. SMuASswatlasunade 1.000 710
(Email opens)
17. AUNUABHATNG 1.000 706
(Cost per result)
18, ﬁﬁu%ﬂﬁ%ﬂﬁﬂ@iﬁﬁ%%@ﬂ@LLaﬂﬂﬂﬁﬂuiﬁﬂgu 9 1.000 798
(Reactions/Likes or rate something)
19. $MuasefiuaninnuAnuiu 1.000 782
(Comments/ Replies)
20. Srunundsindaurudednueeula 1.000 770

(Social media sharing/Shares/Retweets)




556]‘17{ Initial Extraction
21. $nunsaidnisladenienanisyanady 1.000 704
(Mentions)
22. nuauiiddenuunasuaiuminassdaniny 1.000 758
(Inbox)
23, §unseidwiosiua 1.000 718
(Email forwards)
24. snuaseinanidom 1.000 731
(Clicks)
25. MsAnAlavanensAaNMTASs 1.000 764
(CPC: Cost per click)
26. SasrarumsAANE T eMAes IuIUASIuAnS 1.000 .606
(Click through rates)
27. ﬁﬂu'auﬂ%y’ﬁ@ﬁimuwmmmmanﬁfﬁ’mum 1.000 810
(Completed views)
28. msanlavandewielinisvinleasuauninss 1.000 740
(CPCV: Cost per completed view)
29. Snsiiginleselunsaztaananvesinle 1.000 571
(Audience retention)
30. SruaunsBeuguiules 1.000 727
(Website Traffic)
31, Srunuauiidundouvaiuled 1.000 818
(Users/Visitors)
32, Sruruasdlunsiineuciules 1.000 791
(Visits/Sessions)
33, sruunihuuivledlnendsiinandvlundasass 1.000 696
(Average pages per Visit)
34. syeznanlagadsiioguuvtimng 1.000 729

(Average time on page)
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556]‘17{ Initial Extraction
35. szpznanlagadsvesnissnvuiuledluusazass 1.000 789
(Average session duration/Average time spent on
website)
36. dnsaueINsLaIeenanivleivuindada 1.000 695
LNEULAE
(Bounce rate)
37. Ssrdniviimatiuduniaaredeuiiasnada 1.000 771
pananLiuled
(Exit rate)
38. srunuesifudvesnuiindudnndesmsulsdanads | 1.000 726
(Percentage of returning visitors)
39. Funudadandaiuled 1.000 683
(Inbound links)
40. nsAnAlaarenTsasIALENIunss 1.000 645
(CPE: Cost per engagement)
41. Snundefiamefounsonsentuuesadnss 1.000 648
(Completed Registrations/Form fills)
42. Snnunsasiasandndiesurnansvesuden 1.000 835
(Blog Subscriptions)
43. SrununsatnsaundnfieSuratsmissiua 1.000 870
(E-mail subscriptions)
44, SrununsatnsaundniieSurasiILannnee7 1.000 853
(Newsletter subscriptions)
45. ShsraruressnuauiUasunaasaudnnaan 1.000 591
A¥uruiom
(Subscription conversion rates)
a6. maviiulinTladvesgina 1.000 709

(Add Line Official Account)




%17‘1' Initial | Extraction
47. msAnAlawansednfigni 1 au 1.000 696
(CPL: Cost per lead)
48. gonUeNIuTeIIeaulall 1.000 632
(Online sales)
49. gopueNIutnInseelall 1.000 748
(Offline sales)
50. Srunvdudndiveld 1.000 694
(Units)
51. 9wun1sldaues 1.000 702
(Coupon redemptions)
52. $ruunsndlnasviefnsueUndinty 1.000 575
(App Installs/ Downloads)
53.§1uauauﬁlﬁugﬂﬁﬁﬂ§§uiﬂ 1.000 685
(First-time customers)
54. geueTiiiuiy 1.000 750
(Sales growth)
5. dulUaMeNaInTigedu 1.000 795
(Market share)
56. SnduTeIuALTAs W TeAuA TN 1.000 633
Sumaiom
(Sales conversion rates)
57. nMsARATlavRD 1 N1TNTENN 1.000 720
(CPA: Cost per action %38 Cost per acquisition)
58. ﬁi’wuaugﬂﬁwﬁﬂé’um%%ﬂ 1.000 788
(Repeat customers)
59. ShsrdumessiuaugnATinduldetesiuaugnd 1.000 803

PI9UUA

(Retention rates)
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(Hashtag)

556]‘17{ Initial Extraction
60. 918lFannsmeALETiTiTAgeTy 1.000 618
(Revenue from upsell)
61. N1539UTEAUNITUNTITNER U 1.000 767
(Product Reviews/Sharing experiences)
62. MsinaduannuRtLAEIURIIELAN 1.000 826
(Posts or comments about brands)
63. TomnuiuanafanimddniAsatfunsaud 1.000 809
(Sentiment)
64. SrununsldussuiinfiAefunsiaus 1.000 584

137

MM 5.13 WEAIAIAIINTIUNL (Communalities) Va9l sAITInUSEANTHA

‘&J « L3 ! I3 d' Y Yo v a I Y = 4
vpanseaallevuudessulatsenineeenlseneunianalanuiiuUsifuusasei Gauanali

< | | [y I3 1 v a v v fu W (Y - = [
WIUINDUNTANABIAUTENBULAREAINANUANNUTNUAILDLNINY 1.00 (Initial) laeiilodann

29AUIZNOULAIUIING I HAaLeIAUIENaUAINNT0 0B UNEMIKUIIANLAAYE anal 1 (naesn

ANMUFUNUSTENIN 571 - .870

PN [ (% (Y le’u a a 4‘4’ A L4
$15790 5.14 LLﬁ@QEJQﬂ‘LJi%ﬂEJ‘UWJLL‘LJiG]'J“U'JG]Ui%ﬂ‘l/lﬁ&lEWJENﬂ?i@lﬁ’]@Lu@ﬂ’]UUﬁ@@@‘Ulau

mwé’ﬂmwgumuuw Varimax

mas:mﬁ']é’waqﬁmﬁﬂmﬁﬂszﬂauﬁlﬁmﬂmimuLmu
29AUIZNDU (Extraction Sums of Squared Loadings)
Total % of Variance Cumulative %
1 12.717 19.871 19.871
2 5.440 8.500 28.371
3 4.168 6.512 34.883
4 3.128 4.888 39.770
5 2.620 4.095 43.865
6 2.342 3.660 47.525
7 2.031 3.173 50.698
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naTidesiminesUszneuildannsauuny
29AUITENBU (Extraction Sums of Squared Loadings)
Total % of Variance Cumulative %
8 1.957 3.058 53.756
9 1.695 2.648 56.404

AT 5.14 Wediasiiesdusenauvedeyalaenisnyuuwnuiade (Rotation)
AIETBNMIVYURNULUY Varimax taefiansaiienasduseneufiliannnuwlsusiuunnii 1
July @aunsaainesrussnaufiwlsfidinuss@nsuavesnisnainilenvudesoulald
o :.Il ‘:’ [ :.’/ (3 ! (% a
FIUIUNIEU 9 BeAUTENaU Taeie 9 asAUsENoUTINAUA NI UIEANKUTUTI U

Toyald Sovay 56.404

A15199 5.15 wanewlsnia1ndneenUsenaunauws .50 Jull

23AUsENDU

o
1 2 3 q 5 6 7 8 9

43 .880

aq 876

a2 .845

a5 564

8 821

7 .805

9 693

10 .665

11 537

19 .833

20 813

21 125

18 .684

a9 175

54 764
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29AUsENDU

4 5

55

718

50

681

a8

.539

31

.55

30

.740

32

.685

24

.553

57

138

ar

107

25

.604

28

57T

17

575

34

.195

35

73

33

594

71

124

.105

N | O] W

.635

.807

61

195

63

178

31715199 5.15 wan931A1RTN09AUTENBUVDIAILU ST ULNURUUAIRIN

[
o

(Orthogonal Rotation) A18351uU Varimax fiflA1ininvesesAusgnaumas .50 July

=
4

[
Y
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Y o

AN5199 5.16 FT3IRRIRUsENaUN 1 NMsas19lenialunisvne (Lead Generation)

. sl § A NS
YoV AN BIAUTENDUN 1
(Factor Loading)

FUIUNTANATAUITNNDSUTIFITN9DLUD
a3 .880

(E-mail subscriptions)

FIUIUNNTAUATAUNTALNDS UUIFNSHIUIANUIBUT?
a4 876

(Newsletter subscriptions)

FuunNsaTiAsauIniie U nansveIuden
a2 .845

(Blog Subscriptions)

BNINEIUVBITINUIUAUTLU B ULN AL ATAUNTANAIINTS UL
a5 564

\19y1 (Subscription conversion rates)

SozarvainUwlsusiusIunesuglnainesrusyneu = 19.871

NA5199 5.16 1I93A1810IAUTENBUMILUSATIAUSEANSHaTeInN1seatnLlan

1
ISP

d‘ a‘d" % LY Q{' o £ Y o Ly LY LY 6
UuaaaauiaummsmstamLuJimmmy 4 fwls wardaunninekusiuslasrusenau
9ETENINN 564 - .880 auns0eFUIeANNLYTUTINTILA Sevay 19.871 uansiduUIng 4
Y} < 1 ::1'1 [y 6 ::’AJ yd::l' o d' a
FAILUS Lﬂumuﬂizﬂawiamumimaaaﬂﬂszﬂauuim‘mqﬂ Tne@wlsnaiu1saasune
29AUsENURLATALIU TokA

Y A o C% a A o ! a . . .
PV 43 PUIUNITANATAUIBANDIUVIAIIN9BLUA (E-mail subscrlpt|ons)

a

999 44 NUIUNTANATAUNTNANDTUVINAITHNIUIANUI18971? (Newsletter

subscriptions)

LY 1

Y A o % a Y 1 < . .

Yo 42 IUIUNTALATAUVNLNDIUYNEANTVDIUADN (Blog Subscriptions)
a o a N o a [ Ao &
71 45 999518IUYDINUIUAUNLUAYULNANATAUITNUAIINNITUIULUD NN

U0
(Subscription conversion rates)

'
VA a A

AIdeisenyeesAUsenaun 1 31 “n15ai19lanialun1svre (Lead Generation)”

(%
a

Ineuddintiesureirgstafilenavedudbituduilnalduiniu annslasudeyaves

¥

Auslaaninsendeyadiudminusing 9 lunisadasaundniiesuiiansnasanidaiuiilenuy

e

dooaulativegsna

3
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(%
Y o

M13N 5.17 wansndinesdausenauil 2 mssus (Awareness)

. Losn y A ntndLUg
YoV AVIN DIAUTENBUN 2
(Factor Loading)

a | & H
NsARAlaIaIRBNITUAASLLENIATU 1,000 A%
8 .821

(CPM: Cost per thousand impression)

7 | uauaTiilonuans (Impression) 805
9 | FuuAutlongds (Reach) 693

N15ANAN A YNADINUIUAUNIND DN TIAY
10 665

(Cost per reach)

11 | avwdlunisdasusilen (Frequency) 537

SagazuninnuwlsusuTInesuelsainasPUsenau = 8.500

[ 1%
v Ao

a A a ¢ ¢ ) a a A
1NAFIN 5.17 LUDAATIENDIAUTENBUAILUSAIVINUSLANTNAVDINITARALUDNN

1%
1 o v o

vudoooulaudausseneaiuinusidA 5 fuds wasiianhuindanusludiesalsenou
9E5ENING 537 - .821 anunsaedureANkUTUTINTIle Sevar 8.500 wansidauUsia 5
o [ ] I~ 1Y) ¢ N va s v = a

Al Wudiudseneunsiuiuusservesddsenaviilanign lnediwusiiaunsaasuie

29AUTENaURLATRLAY Tawn

Y o

Yo7 8 N1FAAAIIAYUIADNITLEANUDNIATY 1,000 ASY (CPM: Cost per

thousand impression)

Y a

V991 7 1UUATINLLONILEAS (Impression)

Y o

999N 9 IMUIUAUNLLDNLUIDT (Reach)

Y o

Po9l 10 n1sAnATlavUIRRITUIUALTIII DI esAU (Cost per reach)

Vo9 11 Audlunisilasuiiiont (Frequency)

' 1%
L% a A o

AIdusenTensAUsenaudl 2 11 “n135U3 (Awareness)” Taadudldianasuiein

1%

Auslaaduuilidunaziinnisiianisuiidendniansvesgiantendaaniilomimneuns

genll nvisdadumseSueinalidnelunistedesensiuinievuiinnuduaannioiiedln
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(%
Y o

3197 5.18 wanwindinesdusenaui 3 anupniurudedsaueaulal (Social Engagerment)

AN
Y o o ¢ ~ LLﬂi
YDV AN BIAUIENBUN 3
(Factor
Loading)
19 | SwiuesifiuansauAniiy (Comments/ Replies) 833

Srunuasiiutsuriudedinuseulay (Social media sharing/
20 .813
Shares/ Retweets)

7
v Ao

21 | Swuasaninsldvensonanifiayanadu (Mentions) 725

uuAsnaladvienauansauidndy o (Reactions/Likes or
18 .684
rate something)

SosazvninnuwlsusiuINnesuslnaInessUseney = 6.512

‘:l' r-ﬂ' a '3 6 LY Y le/u a a r-glj
1NAF1N 5.18 LUDIATIENDIAUTZNBUAILUSAIVINUSLANTNAVDINITARALUDNN
d‘ a‘d" % LY Ql' o £ LY a go" Ly LY LY I3
UuaaaauiaummsmstamLuJimmmy 4 fwls wardaunndnakusiusiesrusenau
9E5NIN9 684 - 833 anusnesuleANkUTUTIUTINLA Sesar 6.512 wanadiuUIne 4
Y} < 1 alll (Y] I 4:911 vdd' 9] .:4' a
FAILUS LﬂumuﬂizﬂaumwﬂuU'ﬁsmaaaﬂUizﬂauuiﬂwqm TneswUsnaiu1saasune
29AUTENaURLATRLAY Taln
Ja7i 19 S1uASHLansAUAALTL (Comments/ Replies)
Y91 20 InuATILUsuruEedsupaulall (Social media sharing/Shares/

Retweets)

Y a

Poil 21 TuuaTininslavevisenaniuanady (Mentions)
Tai 18 IuIuATInalaniusonauanianIuIandu q (Reactions/Likes or

rate something)

Ya o A

AIdeSuntieasdUsvneun 3 31 “Adnugniur udedsausaulay (Social Engagement)”

1
v

Tnadudatinfiosureinguslaafivuiliuiazifinauniuiugsianudedenueoulal

Menaanfladauilonmuudessulatvesssia



Y o

AN5199 5.19 FFIReIRUsEnaun 4 sanvne (Sales)

143

. sl § A mEnALUg
vl FTIn peAUTENOUN 4
(Factor Loading)
49 | sanvigrutpanseenlall (Offline sales) 775
54 | venunefidiaudu (Sales growth) 764
55 | duntsnemsnainfigaiu (Market share) 718
50 | Swnududndivnsld (Units) 681
48 | venvigrutRInIteaulal (Online sales) 539

SoarunInnUwlsUsIWTINNaS U8 laanasRUsEnau = 4.888

(%
a

1NHA5199 5.19 1I0A18109AUSENaUMILUIATInUSEANSNaTaIn1seataLlion

(%
o v o

a 6=t v Y Ao o (Y a1
‘Uu@@@@uvlﬁu‘?j\‘illiiﬁnEJW]EIGI')LLU?VIﬁ’]ﬂQJ, 5 ALUT WAZUAIUINUNA L

ee

Usludiearusznau

985813 1539 - 775 aunsnesuennuwlsusiusula fevar 4.888 uantinmiusna 5

Y} < 1 ::1'1 [ I3 n:’{J yd::l' o d' a
FAILUS Lﬂumuﬂizﬂawswﬂumimaamﬂszﬂauuimmnqﬂ Tne@wlsNanui1saasune

29AUsENURLATALIU TokbN

Y o

499 49 ganvenIutRIn1anlal (Offline sales)

Y o

o7l 54 vaavIe Ty (Sales esrowth)

Toil 55 @1UNNITNAIANITU (Market share)
D

99 50 uUAUAIN8L (Units)

99 48 ganUENIUTDIN1eBUlaY (Online sales)

G |

PIduisendonsAlseneud 4 11 “ganv1e (Sales)” lnailui¥innesuieiuilan

(%

NANgANIIUNISTe UazgInaausaaseenuela AMendsniguilaalaiuileniniy

A P
dooaulail
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Y o

AN5197 5.20 LaRPTIRBIAUsENaUN 5 mnuaula (Interest)

144

. Losn y A NS
a7 FTIM 2aAUIENOUTN 5
(Factor Loading)
31 | Fnusuinduwdsusduled (Users/ Visitors) 755
230 | Fnumsdeusuduled (Website Traffic) 740
32 | Snuasslunisinvuiuled (Visits/ Sessions) 685
24 | 91uuAsInAantien (Clicks) 553
SozarvainuwlsusiuInnasuelnainasrusenau = 4.095

1NA15199 5.20 1I93AS18109AUSENBURILUSATIAUSEANSNaTeIN1seatnLlian

vudeesulaudsussenememuUsidinty 4 muds wagiianhminduusluiesnusenau

98581719 .553 - 755 aunsnafutemuklsusiusiule Sesar 4.095 uansindiuusng 4

Y} < 1 alll ] I3 4:911 vdd' 9] .:4' a
FAILUS Lﬂumuﬂizﬂaummmuaamaamﬂﬁzﬂawi@wqm TneswUsnaiu1saasune

29AUsENURLATALIU TokbN

ey

]
d

N

e

Jo7 31 uuauidnwdeuvsuiuled (Users/ Visitors)

Y a

Jo7 30 Iuunsenvuiules (Website Traffic)

Y o

a7 32 SuuasaunIsiuuled (Visits/ Sessions)

499 24 INUIUATINAANLLBN (Clicks)

JuSenTeosrusenaun 5 11 “Aruaula (Interest)” Toeiludidinfiasulein

aoaulall

Uslnaiaaduaulalundndue dudi nIauinisvesgsia nevinnisileusuivledves

shaievimsAuaI v teyaneliurandueiiiufy nMenaeaniguilnadasulienisiu
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(%
[

M3 5.21 Landatinesrlsznoun 6 A1ldatesenisiinngfnssuifeanis (Cost per

Acquisition)

Y ANUUNAILUT

(% [

179 99PUsENBUN 6

e
(02]
=b.

(Factor Loading)

nsAnAlawase 1 n13ATEYi1 (CPA: Cost per action %39

57 738
Cost per acquisition)

a7 miﬁmﬁﬂmwmm’jwﬁgﬂﬁw 1 Al (CPL: Cost per lead) 707

25 | msfnelasansonisndnuilina (CPC: Cost per click) 604

N15ANABNABLIBTINTYLARNLEAUIUNTIATA (CPCV: Cost
28 577
per completed view)

17 | funusionasns (Cost per result) 575

SozarvainUwlsusIuTIunesuglnanesrUsEneu = 3.660

(% ¥
a Aa A

PMNM5199 5.21 WelaseiesalsenauminlsmainUssdnsnaresnisnainiilon

1%
o Y

vudoooulaudaussenemuiusidgany 5 fmuus waziauminsuysluiiesrusznau
985813 575 - 738 aunsneSuienuwlsusiusula fevar 3.660 LansinmikUsne 5
o [ ] =~ ) 3 M v v = a

Al Wudiudseneunsaniuussetvesdlsenaviilanign lnefiwusiiaunsaaiuie

29AUsENOURLATALIU TokbA

Y o

Yo7 57 nMsAnAlawuIne 1 N15AT29 (CPA: Cost per action %38 Cost

per acquisition)

Y o

foi a7 msAnAlawansednfigni 1 au (CPL: Cost per lead)

Yo9l 25 N1TANANAYUIRDNITAANUTINATY (CPC: Cost per click)

'
a

Vo9 28 NIAnAlAARDLLDIN1TTLIALDIUIUNTIATY (CPCV: Cost per
completed view)

Toil 17 siuvusianadns (Cost per result)

va o A s S

AIduTenTensRUsenouil 6 91 “A1ldaredansinangdnssuiiieinis (Cost per

¥ '

Acquisition)” Tnendusiadinfiesunedngsialdiulunisiniseaiadlenwinlasienisiili

¥

AuslnatdvungiinngAnssunils 9 1699013 Balin1snmuangfnssudunenaeenisiv

Y

v
a =

WnulIa9mtn
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(%
Y o

15197 5.22 wansstinesAusznounl 7 anuygniuuwiules (Website Engagement)

'y A NS

Yo7 A9 peRUsENBaUN 7
(Factor Loading)

34 | ssezanlaglndefiog uunining (Average time on page) 795

d' N 3 ! &
5388L’Ja’ﬂ;(ﬂEJLﬁa?J°UENﬂ’]§LEJEJSJ%@JL’JUI"UG]“LHLLGWSQN (Average
35 773
session duration/ Average time spent on website)

° v < A a a Y | 3
uurnuuiuledlngdsirandvuluwnasass
33 594
(Average pages per visit)

SpsazuninnuwlsusiuIunesuglnainesruseneu = 3.173

(%
Y [

4' A a ¢ ¢ o & a a &
A1NATIN 5.22 LUDAATIEMIAUSZNBUAULUIAIVINUSLANTNAVDINITARIALUDNN

1%
o C

d' a‘-d! % LY d' o £ LY a o I3
UuaaaauiaummsmEJmamLLUs‘mmmy 3 fakUs wazdAuunnekUsluseerUsenay
9E521I19 .594 - 795 a15005uIeANNRUTUTINSILA Sevar 3.173 uanedwiuUIng 3
Y} < 1 ::1'1 [y '3 ::’AJ yd::l' o d' a
FAILUS Lﬂumuﬂizﬂawswﬂumimamﬂﬂszﬂauuimmnqﬂ Tne@wlsNanu1saasune
29AUTENaURLATALAY Taln

Y o

Toil 34 srezalaglafeNeg UUVING (Average time on page)

v A P A = 11 ' & .

YN 35 syezlalagladeveinsl ol ulen lulaazAs (Average session
duration/Average time spent on website)

Y o ° o < & a aA a v ! v

Jo91 33 Punivuduledlaondenadndisuluunazaie (Average pages
per visit)

o oo A

FHeisenTessdusznoun 7 91 “arugnuuuiiules (Website Engagement)”

N

e

(% '

Tngiduiyianesuieinfuilnafivuiliniasiinanuyniuiugsisanniadaiuilien

Yasvuiuled
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AN 5.23 WARSH

(%
o
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VWineerUsenaud 8 Nsasulllenn (Content View)

. sl § A rEndLUg

U9 fain aerUsznaud 8
(Factor Loading)

1 | Swauasanigiilen (Views) 71

3 | duauasadiglnad (Post views) 724

5 | dwauasaiigiale (Video views) 705

2 | SwueSfildantiuma (Page views) 635
SovazvasnuLUIUTIUTTosUIelaanesAUTEnaU = 3.058

NHA5199 5.23 1I97A18109AUSENBUMILUSATIAUSEANSHaTeInN1seanaLlion
vudeesulaudsussenememuUsidinty 4 muds wagiianhminduusluiesnusenau
985817 635 - 771 aunsneSulganukUsUTIusld fevar 3.058 uanvindinusiia 4
Y} < 1 ::1'1 [ 6 4:’11 yd::l' o d' a
FAILUS Lﬂumuﬂizﬂawswﬂumimaamﬂszﬂauuimmnqﬂ Tne@wlsnanu1saasune
29AUsENURLATALIU TokbN

Y A ° s & .
V991 1 PIMUNIUATNYLUDN (Views)

Uo7l 3 IuIUATIWIQINER (Post views)

Y

AIdeiSenTensAusenaud 8 31 “nsitasuilleny (Content View)” Toendusigin
A a | Y A ~ v A a & a | ) ~ a o
MesunegusiaaliuudlduiasUagileovedgsnalusuiuuiasyeamnisig | A5snavinnis

welnsiemeanly
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(%
Y o

M139 5.24 wansnyinesAusenauil 9 msatuayunsdua (Brand Advocacy)

'y A NS

Yo7 79 p9RUsENBUN 9
(Factor Loading)

ASINAALERIANUAALIULAEITURSIAUAT (Posts or
62 807
comments about brands)

A15571Us¥aUNsaINIThiNan e (Product Reviews/
61 .795
Sharing experiences)

63 | TeanuiiuansfianuIanineiunT@um (Sentiment) 778

SpsazvninnuwlsusiuIunesuslnainesrUseney = 2.648

[ ¥
Y [y a a <

a A a ¢ I3 ) =1
A1NATIN 5.24 13UDIATIEMIAUSZNBUAULUTAIVINUSLANTNAVDINITARIALUDNN

1%
o v v

a & 1% 2 a o o £ a1 o/ 3
vudeesulaudsusTerememulsndiny 3 fuds tazdanhudndandsluiiosndsznau
9E5ENING 778 - .807 anu3aesuIemNkUTUTINTINle Sovar 2.648 wansindauUsia 3
fauds Wudiulsznoufisiuiuusseivesiusznauilliangn lnadulsiauisassune
psausznauillataiau laun

Y A ¢ a & a o a v

VoN 62 NITINARLAAIAINAALIRULALINUATIEUAT (Posts or comments
about brands)

Y7l 61 N15332UsEaUNITINSIERanA 9 (Product Reviews/Sharing
experiences)

Y v a = Yyt 1Y) a v .

U8l 63 TaANUALARIDIANNIANNEINUATIFUA (Sentiment)

I | =

AIdei3enYeesAUsEnoun 9 11 “n1saduayunsIduAT (Brand Advocacy)” lay
Jushwinnesuieinduslaalinisatuauyunsidud waannlasuilenanasiivsglev
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= v o v o
naud 3: dadunan1suszenaldiadiin
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LU UM TIEAUZIV0909ANTANATINT WU 2 Y1 Fie
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a @ =2 o av = v
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g3nmsRTUNITIaNAUTEAENavRINsFRaINIAaalusUkuUIn Tngligndn

'
a =
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UszanSravesnsieansnsnanaudanuiiuuls namde fanumiloutasanuuansiaiu

TunusssuvAveantsaiugsialuisazesdng Ussnnvesgsianuandeiuveraiidvang

LY

Tunsvingsnalimioudu sudwsazununvasgsianiessdnshonadidmunenunneieiu

1%
v v

loaag Fanishienudrdgresdimneideinisussaiasdmaianstinnudfyiuiagin

M999N15UTTAHARANANAY U9BeANSIAUEIAYAUNITATIAIUFURUS (Relationship)

LY [ v

fugndn Adesinnasiunisasneninuyniiu (Engagement) w3anisildausau (Participate)

[y

Junan Feaglddiatiin Like, Comment, Share %#3aluu1aununyeesnnsniianudrfyiu
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ganv1eifeanIsussailmneseessenvislundn Avggisesailddne (Cost) IAuAT

9
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aYou A 1 1% 1
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150
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Y
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rsdlalusungAnssueans Wumweasgnal (Customer joumey) WAgAIINABINITIEN
Y045UTLAA (Consumer insights) LitalvianunsnduNunIsaeansiilenuazifentddelaotns

QNABINUNTNNITINMHUFD Bnnsimuaditinliaenadesiulssianvesdeniaenld

1 1 aaa L
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v

g v o Y | 4 A v Ay v & = o a 1%
WlSeniTinaunsazUssangonuanseiu lunsanldwadnlunisdeansiasiould
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= ° o & Y = = %] = I3 Y] a ° & A
FATVINVIUIUAUNLUBNNLNY (Reach) 'Vﬁ@‘ﬂ']ﬂi%quIUﬂqiaaﬁqiﬂﬂgjﬂNaLi@ﬂf\]qUQUQiﬂW

39la (Video views) tWusu

e

3. ANULAINZALYDIANUA IR
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o a a

Tun1su§URnunisdiunisearsnisnainieuiSesdfuitinUsedninaves
nsPaALon 9 BIAUTENDUMNEUNNSVBIGNAT (Customer journey) Wieliinnnsnanm
Anaudlaldiety Tneduan 1) N33U3 (Awareness) 2) nsdlasusiien (Content view)
3) mmrﬂﬂﬁumuﬁaé’mmaaﬂaﬁ (Social engagement) 4) AnuKNRuULIULYA (Website
engagement) 5) AuaUla (Interest) 6) n1sas19lonalunisvny (Lead Generation) 7) 8aav1e
(Sales) 8) AldanerensiAamngAnssaiidosnts (Cost per Acquisition) uag 9) nsatuayu
313UA1 (Brand Advocacy) Tnse1aiinnnuunnsnsaindedunuiildanauiselunded
FBsddumuAnesdUsEneu (Factor loading) Samndesmsunaueiai felaeSaEnsu

muadmiinasausznaunansarila Tngszymeravesainufina1aliianudaauiy
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a

WaUSuae (Quantitative research) lagldi533818961533 (Survey research) nan153deasy

Tomadl

6.1 nagnsnsnaaiiaviuudessulavasgsialulszmalue

dielilddeyaidsdn aseungquuainuatsyuies wazilismesiodsiidesnisazdnw
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a

PrenseAuninduladouasiingenvedumliiugifald Ingeguuiugiuvesnisdeans

9

Wemluguuuuiaziomanin 4 Ndenndeiurm Ui slanueuilag (Consumer insight)

%

N3UIUMNTFnaUlTe (Decision making process) wagldunewasgnA (Customer journey)

(% A

nsmaaiilevifinudnusiididn o nsflesearaidomiifinuen fuselowd
Triennud denndesiuanudioinindedin nssvaunisinduladeuazniniuneesuilna
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v a

Wi WWesndinlvianuningieudedlunad v ninusuiangeu 1wy Tnuaunagns

Y

lawundefdvavrlimnudiagiuidenifiliaiud dauan waziivszlovd assiuaiy

q

(% '
L & =

UbUBRINGIUTD

a v

Iaazlvimnudn

)  caNle

AoansvenguRusiaaldmitng UninaunudEelavan ity
Y

afeanuyniuiunguySuansidimang dnusenduiusaylvanudidgyiuilomniianig

Y
= =] =t a I3 v o v o X =i DR v
Uneiie lurausiluars nudungiowgesaglinudAyduidoniaunsaliuuiilala
S X a 2 Ao 1 1 < v ! a a LY K [
il Iussauntnnisnandulngiianuvinieslvluienaseiulutewemnisidy
nagNsNIsaea s len I iedanIman1en1seaIn 119 nagnsniseaiailomuudeesulatas
TANUNEINVAIBLAZLANA WAV B UUERALAN Sullownannsimuunasasy
vl 9 MAnTuvudeeeulategrenailios Faudedanisnisaseassdlonlusuwuulng
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nans3duaguli Tnguszasdvesnagninisnanidonduliinguszasdndn
diesjamTssanianismana liun n1sasrsnnssud nmsadieannuaula nmsadaninudesnis
waziilugngAnssunmste Weiiusenmowavaiafilslitugsialaluinedian eg1slsfinm
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3) nsTUAUMIINUHUNAgNSMIRaaLEauLdessulaivasgsialulszmdlng
naaINNIsFuAwalldadnTunquinnisnatn aguidunssuiun1sIeuRUNagns
nsnmaitiemuudessulativessivlulszmelngliomun 8 funoundn Fdeluil
1. M3Audlagsna (Understanding Business or Client)
MsNLRUNAgNSNsmaIaLEenfinuad sadafun1TIauRUn A
msdeansmananalaesill nanafe Asuanmsiaudilariudesnisvesssianen
Tgshadianudesnisedidls eavimdedesniseslsannisldnagnsnisnarnidont 3
Unnsea1nnIsileulalugnduredgsia TeasBunnNUILLUDWRTIEUAT JALNUYBIFIAUAT
naonaunguiuslnamnevesssia tetsnldlunsimuausziiuauAnuasdonnumdn
vpailominddilumeshmmaadenliaenadortuaufemsvosnguiuslnad wanesely
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Foserls lumsdeamidemmsse TadeseslsthilenianudaudstugeBuressia videdauds
fusndnuaivewsdud nmsdeansdevuuulyufiannsovieliaunsoviild dsenvdamanseny
NMIAUABTINIMTBNNEN WAl sIFUAT WU Mades mawt mane nszuadiauludeny

Gl [ dl 1 Y a [ £ % 1% 1 < ¥
winUszinunenanelminAutaLgslunIum1g 9 Wusu

2. MSAATITHEAIUNTUUAZUSUNNIINI5AaA (Situation Analysis)
wananmsvirnulatafeneluvesgsiaudidmsimalineianumsal

warusunmnansnatafiiiutladaniauenvesgsiaae Taevinnsusadiuanunisailagiuin

1 v v &

nauduslaaWmuneingAnssunisiandestnals aglsnimaaluniey vIedanunigg
ianuddyiuiseseslsegine 8nnsdnwinisidreumudvesdudaintouviluguuuln

Y

96743 MABAIUNITIATIZAUTUNKINABUATULATEEND N1509 dIn Tnusssu wazwalulad
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ALUYBITINATBMNUALLINNNTHOESVOL e Iimzausaly

3. nMsMuAingUszasd (Objective)
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4. psfmuanguiuslaadinuguazniAUAaIN1sIeEN (Consumer
Targeting and Insight)

nmsivuadnuazveinguiuilaad minglvdaauiunisaseungun1ssey
Poyavesnaudmvungmulszyng (Demographic) 3nANeN (Psychographic) WagngAnssy
(Behavior) #a57ufangfinssunisidasudsuazanuaenisaniudin (Lifestyle) naanau
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5. NSNMMUAANMUAALAZUIBANNANTIADIN15ALHBES (Big idea and
Key message)

NMSIMUAAUANKAETBAUVANTITINARBINITITARENTATIANNADAARDY
Y v a o Y = o ) ¢ 9
fuAmnuAINsdadnvesnauiuIlnad wing Wuilevnifinmuan iWuuselew] assiuanuaula
Judafinguiuslaadmungesinladuldils lnaidontuaisiinunsedu lalerny uas
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Shmsnanaemslirnuddaiunsdeansilomiiisdla (Content transparency)
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6. NMSN1NUAYBINIIUNT5FR815 (Media Channel / Platform)
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7. nM5InUsEaNSHa (Evaluation)
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(Advocate)
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8. NM3UTUUTIUTEaVSHaliRYY (Optimization)
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d’lj . = [ = d’f v = v & a [ 1 Y a
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- SrurunisaiasaundnfieSurasiiuannuiey1s (Newsletter
subscriptions)

- SruunsadasaundnfieSutnansvesuden (Blog Subscriptions)

- $nsrdruvessiuiuauiiUasuLnaasaung nndanisuraiionn
(Subscription conversion rates)

[ 4

AUN 2 NSSUS (Awareness)
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- ganverutameeanlay (Offline sales)

8oAVITILANUY (Sales growth)

AIULUIMNNTIAIANEITU (Market share)

FuFurNvela (Units)

goANYEIUYDIN198Ulal (Online sales)

AUl 5 Awuaula (Interest)
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Junquiiyianesueinguslaaiaauaulalundnduen dud vieuinis
1943379 Inevinsdeusudvledvesgsiadfierinisduaimdeyaieiundnsiosiimudiu

mMevaanigusinalasuillenriudessulad lned 4 fa7in Aall

Frurupumtudsusdulad (Users/ Visitors)

Frununseuvuivled (Website Traffic)

- uesslunsidnvdules (Visits/ Sessions)

UIUASINABNLEBIN (Clicks)

sl 6 AlddnesenisiAangAngsudisesnns (Cost per acquisition)
Hunguind infiesuieigshlfiulunsiniseaadeniilagenisil
fuilnatmneifangAnssuvds q Adeens dedinsivuangAnssudmaneideanis
TiAnTulSaaamth Taedl 5 AT weil
- MIARATlawMIRe 1 N13ATEYIN (CPA: Cost per action #3® Cost per

acquisition)

nsAnAnlaandednfigndn 1 au (CPL: Cost per lead)

nsAnAlawasan1IAANUIleAsY (CPC: Cost per click)

n13AAA1lAgUIRDLaNN1TTNIALoAUIUNTIATY (CPCV: Cost per
completed view)

¥ 1 v 6
- AunUABNaaNns (Cost per result)

Auil 7 anupniuuiiuled (Website engagement)

o

ungusiinfiesureinduilaafivuiliuiasinanugniuiugsianinnis

Y

4

1%
ISd v a

a o 2{ 1 3 3 =] Y
Unsuillemanarsuuivles laedl 3 @3 Al
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- szsznaﬂmamﬁaﬁagﬂiuwﬁ%m (Average time on page)

- svernalnowasvesmndouvuiulailuusazads (Average session
duration/Average time spent on website)

- $numhuusuledlaewedeiinandanluudazads (Average pages

per visit)

ANUN 8 NSIUASULLENN (Content view)

v '
v Av A

< ' a Y a = v a & 1 a
LﬂUﬂQN@?%"]@WE}ﬁ‘UWEJ']']E\JUiIﬂﬂiJLLN'JIU@JVW%LU@@JLu@ﬁq‘ﬂqﬁﬁqisﬂaﬂﬁﬁﬂﬂiu

1%
v Aov [

| ! A a o = = &
E“LJLL‘U“ULL@%SUQQV]'NWN 4 V]ﬁqﬁﬂ"iﬁ/]’]ﬂ'ﬁl,ﬂ\lﬁlLLWiLuaﬂqa@ﬂl‘U Iﬂﬁ]ll 4 YN AU

a

- UIUASIALLBEI (Views)

Y

'
a

FUIUASINALINER (Post views)

Y

aNge

- IUIUA

Qe

WgIAle (Video views)
a a
7

o d L a
- PuASIIUANTIIUINA (Page views)

afl

N

AIUT 9 N1aTivaLUNgIAUAT (Brand advocacy)
< | o &Ju A a Y a 14 o a 1Y [ Yo r.&}
Junquendiafiesuieinguilaalinisatduayunsidud nawinlasuiiiem
mansnivseleviiaziinUszaunmsaiinainnisiindndusivesgsia loed 3 dwia il
- ASIERLARIAINNARTUINEITUASIEUAT (Posts or comments
about brands)
- mTszaUMsaIMsIUREnS i (Product Reviews/Sharing experiences)

- YeAnuiuansfianuANNgITuATIAUA (Sentiment)

6.3 N132AUTIENANTINY
awv A « I3 = a a & = ¢ a

N153981509 “Nagns wazfinUseavsnanmsnainiienvudesoulatvesgsnaly
Ussinalng” T3ngUseasAnisidefe 1) Wefinwinssuiunsneuaunagnsnisnantiion
vudeesulatvesgifalulsenelng waz 2) emwdwinuseaninanisnainlionuude
saulauvesgsfalulszmalng Jaauisaedusienannisidendrdald 4 Uszinu lawn
1. NFLUIUNITINMRUNAENSNITAaIaenIvudeosulatvasgsfalulsemelneg uas
2. fFinUsgansnanisnainilanuudessulatvesgsnslulsenelneg 3. nszuiuns

MeHunagnsnisnaniienivudessulatluviunanuduainatazauluanizyes
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UszwAlne 4. nsdeansillevnegwasisassaneniilavesnsaanaileniiioussq ingusvasd

= a v dy
N9INTRaNN Inelisvazldunnail

Ussiiudl 1 nasuaumsnaununagnsmananaiieuudessuladvesgsialutszmdlne
MITUNLNagnsnsIaaLiiomuudsesulativessialutssmelne feaiuainnis
yhedlaanunisaivesssia Mndulsimuninguszasd Anmeinanguslnatimne
afsassduazmsundion anevinisianazusulssssandaa delnniniunda
Fodunuifertuuumamenaununagnsiildannuiteadalifandndifssuuuanues
Kotler et al., (2016) Chaffey (2016) figvg) WHNIEYNDI (2557) LNBIRANNITLUITIUI

[

JunauLazfToienuardunauLanAey TnedliussiiuesiusieNd1Aysadl

n1sviAudn lagaunsalvasgsia
Nan15dun1wallBadnTlANII N15NRLNAENENISAAIRLTEM IR UTNINNTYN

AINILIIAEUVDITIA YALAUVBIIFUAT TIaBenf1 9 YemsduA nguuTinAdming

o Gl L4

Y9433713 g3Nvdiaumanimseneiniseylsannislinagnsnisaaiaiion wazgsnamas

]

agluaniunisaliduls vsemdundglynvsedauimeiatueeisls siudanisuseidy

L4 6 a

medgsiatilasiluauds guisinlleniuazlinasgidls (aigiwg] 2sdniegynes, 2557) 39

o

nnsdunvallddedununiluvseiiurosoniisfinainuuifafiniuuie Tnn1snainfes
= ¥ ¥ dy a ¥ 9 . 1 a IS4 o
fanudnlalunleuigauilieniveansid@uai (Brand’s content policy) 115503898 d11n
1% & | = & o oy A = v v oo =
Auilomegnals msdeasillomuuulnunlianunsavil vsesnalinnudaudaivgntuves
5309 wieondianudaudaiudndnualvowmsdudi amsseiwselivsanusoulmiosesls
10198 NANTENUNNAUADTININT DN NANYAIVDINTIFUAT LU NITLETBY ANEUT LNANTIY
nszuadsauludian wioUszinufienansliiAnanudaudduniumg 9 Wudu wsizdmin
s3nvasnassAllemiinsaduayuwwAnildleilmisegndanu Aoaumgnssuanissediu
gsnannguslaanlinsaduanuanudaiansaduls wenaini nsiinnmsnaindaasuain
Tuppumsianzitadanelugsiadudduusndsdenadosiutunounsnlunsnaununagns
v84 Chaffey (2016) find1LiiuANdNd1 AIsiin1sd1san1sidnIsnatniieniuedgsna way
o & o & A oA 1 a a 1 v

nsvinseaalemiiuiUseauaudnsansell vieliussansuaseislstne lnams
a & dyd dl' o [ [ b4 14 [y a
nszilutuseutiieinuildlunisimuninguszasdiiaenndesivanmdymvesgsia
wazriglunsivuanseulssinuanufauartornundnvesiemiagldlunisiniseain

o limanzausald
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nsnmundngUuseeasa

st wuniagUszassastlvifumduasdidenhileussatimnedu famstmun
fnquszasAivnzauazthlugnsuidammuesssialdesninsign (aigive) 2edniegmes,
2557) wannmsdunvalidadinveamsidendsdosuglidlaiuiuanuufaiiinumie
Bnsimuaingussasdivanzanii gsfssmsoimuninguszasdainnisiinisnain

A a [ [y a

Wemlivainvangiu lnefusiazgsieanvuningusvasdunnsneiu Yuediuingsia

3
(%

Iymmeniseatasule nienesnsiinsaaiaiienidiundismaseeisls uenainids

2RAsANANEWINWBIGNAT (Customer journey) egludule muprmAnTLUe Ty YY

v
v

faluinnsivuningUssasdiifesnisussquesgsinasdssatamsliaud dafuiagin
filunsinyszansuade 1wu dumssuldmitasiuuauiidonidnfa (Reach) fums
a%ammé’uﬁuﬂ%ﬁa%’ﬁ’mﬁLLamﬁamwwgﬂﬁu (Engagement) laidnanifiy shuaundsiinalad
(Like) S1uuasafiuansaufaiiiu (Comment) S1uanuasafinauys (Share) videdungingsy
nsdoo1afiarsanldfiiiasentie (Sales) feaenndasiunssausaos Kotler et al,, (2016)
flandognsnistinuntngUszasdvanislinmmarnidenifionisfiusenrisuaziiants
asamsnAudn sl miﬁmuﬂi’mqﬂizmﬁﬁaLﬁu%’jumauﬁﬁemmﬁwﬁauja‘ammn desanidu
mysrydadmnefigsiafesmsvssannmsimsaaiien Sonnumeiag Ussadvaya
uazdaaufsndensimuauuavndunissdunsieutlutyvnmsnainiigsiaiids
Wy Snadionavilildannsatmuniidadsyavsnavesnsaanaiemdegannze

nsaaeinaiaduslaadivung

samsduntualiBeinesuneldin lumsimuanagvsnmesaademuenanmaiese
Uaduneluvesgsiandddoninmstiaszitadaneuensie laedunsussduuiunma
mMsmanauaziinseinataguilnatiming Jensounquimginssumsliaudeuasnsvua
arudouiiintulunguiuilaadimine naenrunisiemediauiunwandeuvesuiing

Wngluanuasegia nsles danu Tausssu waswalulagnisdeasiug o saudaiansan

€

o v o

danuiadlinnudidgyduigesesls lunisiununagnsnisaaiailondndudesssy

o

Poyavainquiusinaldminglvdaiau Janisaseunqudeyaranuuseins (Demographic)

[ Y

I9INe (Psychographic) wasngAnssu (Behavior) e sindamginssunisiUasudouasy
ANWUENIIANIUTIN (Lifestyle) naanauAn®IIAIIUADINISITNEN ANNTULDU FoN15AA
waznisindulalumsdentedudi Jaduluniu Kotler et al,, (2016) algive] WS HgyNes

(2557) Miraueuuzdn msnmuanguilmneasinnudaeu hinfaseuauiull enauvaidu
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naudmanendnuaznguidmungses lngaseuagunITiMuAtayan uUsE¥INg WU 81e
seld Moy ufanissryauaula saflvy wgAnssun1slasude LazAIINABINITVRS
nau iy nMsimvuadeyavesndudmaneidaiauasdigluniseaniuuiilennngeiu

AnuResnsvaenguRuslaat gl

A3A3 9T IALAZINELNI LN

TunrsArruakuAnvetanidelrainudunisaseassalon N iaaanazidy

9

Uszlevdiunguiuslaadvang sukuureailoniaisiaiunsedu aunsodearsudila

o ay

TamnudAgyidesnisdeas Bnsanunsaaiamsiuikazilugnisandiludnsdusvise

o

A NdAyNgnfe §InaMITINUARNLANNSNTIABIN1TAEFeas AR SINUAINADINTT

14 1 o =

Fednuiemuaulaveanguiuilaatmine idmualisgadaay Swenndoinuuide

U
J 1 o v

Y84 Jarvinen & Taiminen (2016) T8l HoMNARDIMBUANDIAIIUABINITVBIGNAT

=2 1

WnnnswazdisuiludymilidugnAminninnagnedssindndugivesuTenaues gad

Y

ANUASIEARINULWIARYEY Chaffey (2016) Mtauadn TunisinuInagnsvenIsnaaLiliem
AITMAANINATIUAUTENINANUABINITVIGNAALAIINADINITVDITIND V198 elgiive]

EMTEVID (2557) @3udn AIsiinisivuanIusAnes (Persona) lifiaudunausgly

AR LiBsanAusNineSateastouiinuvendud Tnaidowmitdoansesnlutiu

mmaaa%ﬁwﬁ’wLmﬂwaw%’wﬁmei'm'm@:l,vdq (Gagnon, 2014)
Usuiitusesoniildannisdunwalddnled i dnnseanaasiiaauddy

fumsdeansiiemiiusdla (Content transparency) 934la Fodnd Linaenaiwionguduslan

Wwng mseninguslaanuauasedigsivinisdeansillemegnsliasdavsenasnads

!
a A

AUslaa wiusugendansEnudauisn AN valveegsa ewnilennigsiadenns

9

sonllaggniuiineguulanadvia (Digital footprint) wingaunduindwadesessialanasn

LY

Aaegensdiinyluefnftgusln AlnadvanuLanIRIUAATIUTIAUADT AN IIUINIS

¢ A

A o P = < ¢ U a v Y go \ & ¢
LﬂiaGU'IEJIVliﬂWWLﬂaauWﬁ'lEmuwuL’va%mwumU IﬂEJ%@W?W@JUU?WEN@QU?WT']QQQUUL']UVLSUW

¥
v A =

A3IuAUNN iUl Faaainnisdunivalasslldendegreliidilanasiiunindaauuiniu

=

mudeAunuluuiIIeves Pazlrait€ & Repovien€ (2014) 185U1831 Lon NNAMAING
msUsENOUMEANNNTeTe (Reliability) wazilainugndedvestaya wanantl sULUUves
Wenarsdanuwmuigauiudesamsdenldlumeuns Fegduvvvesieniiivunzauiy

s3suvIRvesAnslidtIsliussRingUizasrvseunaymviugsiala
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HAINMIFUN AT ENNUIILANTT wenINNIsivuaYeIn1deidlunsineuns
& a v LY a a o o ! Y a [ [ d'
Wemeaisiiauaenndesiunginssunsidaiudevesnguguiln admune ldinasilude
danueaulanl vien viseliuludang 9 wi dsuiinsdenlitinasneumusivsedurigiouees
a a a % a o o & ¢ = A i
Anguidimungdianiy lngeSulalanuuuifnves aigive) 1emsegnes (2557) 1na1337
rsdendeliaenadeiiungAnssuvenguiving Fainmsainenadenldinnnii 1 ¥ems
Mihnhuane1eiy wilinisdeudeniy vl dnn1seainaIsssuninlviuwsasyemiame
wan Nl §aprsiFentesnsivinzauiumauveInduntazyn Buvegsia Bnviadaiy
wnzauiuanwauzsULuuvenilemfideinisanenen (Chaffey, 2016) lagauisaduasy
atvanulivssainguszasanianseainiidivualila 9l Kotler et al., (2016) w531 Tu
N13MYUAYRININTTARANTRIFDNNE LIS R W Iz auiuAnauTRTo AR Y814

v

Lidezlugemsniasduiaunuls (Owned media) Yoaneingduaneiugeld (Paid
media) ¥09N99 kW ANNN1SUBNF M (Eamed media) hazaaIn197 R aINNNEIR DLl anNe LAY
(Shared media) F9uAazdDIN19A9TNUNT Uselewd kazamuniniewnna1eiy (Dietrich,

2014; Robinson, 2016)

n3iauazuIulselseansua

mii’ﬂﬂizﬁw%waﬁaLﬁudauﬁwﬁmmaqmsfﬁ’muﬂﬂaqwﬁ‘mimm@Lﬁam n&anile
yhnsmesunsidemeenluudigsfivnsihnisinusgans navesnsnannidenidaeiinis
doanaovmlinadndosly Wulumutnguszasdiidinunliviels defedumuildanns
funwaflumsideadeiietuliidui gshanusaianaussavinaldnutuneuduniues
anA1 (Customer journey) boiuA NM3a$19n15503 (Awareness) M3as 19N (Engagement)
msas1slenaluniswe (Lead generation) wainssunisde (Purchase) uagnadudatiuayy
(Advocate) uazfidndygsiamsidenldismsinussavsualiaenndesiuinguszasdvoinis
nsmanniemiildivunls aenadeanunssAuues Kotler et al, (2016) Chaffey (2016)

v a

s ¢ A v v o Y] a Y
WYEY INWLAIYEYN DI (2557) VIVLWGUSLVTLVU'J'] ﬂ'ﬁ'}fﬂ&lf‘ﬂ/]LMN']%?‘?JG’]ENW?]']?M']?]'WL{j'ﬁﬁll']ﬁl

&dl)e

uualidasusn Jamsianaiduszuuiaziilbigsiamsuiiussaingusyasdainnisyi

[ '
a

= U Y A 1
AseataLemaunAIanIalivsalil

=b.

v A

YOAUNUAIAYN LHAINN1IVYASIN AR DALLIAALTDIVINTITIAUSLANSHATINIUIN

>

lun1sindseansuavesnisnatailenienaiiladefeguenimilanisnivauuesgsnaidina

nsgnusemNdsaveintimseaalionls Fealulaaninaisiadasuanuaula

NITWARIAY NIBANIUNITAIUNNBENNLARTUR g1 kIAInAR TaganiE1a15Na5 1991510
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anusdnsulviungudusiaaidmingludiaiiaimile 9 feravilingamnuaulaanngy
duslaadmuneluls Faduluniun1sideves Berger & Milkman (2012) inudn wilownn

¥ =

asisiensuaiauidnlidimsuinyseniauiiuifgidesavaiunsofganuaulala
v 5 = o 4 ! v v 49_; A a o v A ! :.JI
aaiudihingudmungldlaaulanisnaiaieniiigsfaiidedearsesnlulutiaiaidy
wagiilaametadninnunairewiuslan sneuilnaesdsliniadenlunsUasuaisann
FoIn913 9 T Fudusssumanguslaadnaglinnuddynioliiardellienid
AuAazasIiuANLaulaveny JwwilllieinlsednSuaveanisinisnainiioninad
LiussgingUszasrnunanis
a o S Ao [ ! v a dl' [y a a a ! &

nuddeassldmulssnuseseniiianesuluSoweimsinussavtuadnit mniilom

Mwennsluglivssqinguszasiniunasld dnniseaiadesaniiunisusuleusedvsnaves

\enm iRy (Optimization) lage19vinnisiueunsilenieanun 3 - 4 sUkuUUANA1aTY

a

Y a ! dy Yo gj =< v [ Y a d’lj
wafinsangindemlalasuauaulagan antudansedunisiuilaeldtuiedo (Boost

' v
] a 1 ! a IS ! ¥

post) Lot aLnsilan1lutem1esnas1dua1anetiuidela (Paid media) nauduslna

9 Y

'
a [ & o

SwagsannuTnguszasriinmual’ Fedunouiiduy

Y 9 9

WnnneSugiuunniy wazinussan
TUNBUFATINEYDINITINUHUNALNTNITAAIERMITALTUL LrBeanNLUIAAYDY
Chaffey (2016) sigWwe] wdwisegynes (2557) Mhidvuneuluduil Wesnautuneugarng
InsinUszansna egslsinnu TunauveInisusulsslsyansualifvull auadiendaiy
LUIAAYDY Kotler et al., (2016) 1u%’umauﬂ1§U%’UU§aﬂW§mawmLﬁam (Content marketing
. ] ° a a a v X L. Y] av Yoo

improvement) Inginn1snainAsviNTsiiitUseanSualinavu (Optimize) nawnilaiinis

InUszanswa (Evaluation)

Usziaud 2 ArdinUszansamsnainilomuuiossulavasgsialulszsmalng
a o Y & o dyu a a dy d' 3 a
NITvagUiuiinUssdvsnanseaailamundessulatvesgsnalulsumndlne
FanTvudsdratltnsieTetesausznauled1929 (Exploratory factor analysis) Wag
a1usneduTIgNalaly 5 91U mudun19veIgnAT (Customer journey) lowi Useansua
AMUN15E319NTTUF (Awareness) UseanBHanUNTas 19K (Engagement) UsyanSua
Aun1saselanalunisvie (Lead generation) Uss@nHan1ungAnssun1sae (Purchase)

uazUseAvBrasumsudaiuayy (Advocate) lneilseaziBundail
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Uszinduasiunsa¥en1siui (Awareness)
Usgavsnanunssudvilbiinnseanamsuinguslnafianissusinednuduan usnis
W39RTIAUAYRIgINAINMSATUlan i WAR lugULU LKA YBINIwING 9 UseanEnanuil

Usznauiig 89RUsznaudl 2 M33u3 (Awareness) Wum@infiaduiedn duslaaiinwiliy

a

Pazdanaiamsiuiifeiugsiamendaniiiomldmeunsoanly Snvisdadunmsesuiedn
AlgiglunisdedesdenisaianisSuinintuiianuduauindesiiiods lngasAusznauil

fiauaenndeIn utoaguiuideves Elisa & Gordini (2014) vy Msianisiuiilom

v IS

Freligdnnisiienisnatnaunsaianissuilunsmduiuasduaudidnlsnruivledves

(%
a L a ¥ %

5303 InguTenlussmadmaimyinussansrianisaanemlngldigiasumssusluiom

9

'
=

wnfige sevay 83 uenanil Jullusziiuseganiiliannisdunivel@dniniununagns

q

'
v A

dofdviaiauawurdn lnevlludinisiananissuiagnan Suiuauililendiie (Reach)
v v % = 2o R o Sy o & =t

LaEABINAILANAINNITAMUME BaNAD AldIneseduiuAuiiuilonmvilaau (Cost

per reach) ausAd AU lFEUSINA 1 d7uum 16 Reach 1 duaw wain Cost per reach

iy 1 vm AdesfiansansediAldtiednanfuamsely wenanildl esduszneud 8

[
v A

m3stlasuiiion (Content view) {usiatinfieduredn duslnadianuasladagilontdnias
YoegsRaluULUULAE YR 9 igsiavinTsmeunsilomesnly desrusenauiainaiil

a3 UNelaMIULUIAAUDY Elisa & Gordini (2014) Asimos (2015) Iaedliiuldn A1

%

aumsustaailemidumsinusgavsualewiu useddinnuduiusssn Ussnaudae S1uiunss

a

MUantnIuma (Page views) W33 1uunsafiglnas (Post views) S1u7uA5indale (Video

Y

(% o/ L3

views) aeAUsEnaulldausaudulsenauiunan1sdun ualinauHUNagNsaINUTEN

[

Aaunulavan Feanaadn luilesdiugnindideusendiunulavanindesnisgualses

Y

Y a I3 a

Fnuasiigieon (Views) uidwlugndiiing q Aazgisesesnuduasie

Y Y

UszlnSuasun1saienunniy (Engagement)

< a a

Uszanduasunisadisnugniusansliiiuanuddnina wasngfnssuves

Y

1 '
% =

AuslnanideilonMineitesiunsduaveegsna dasvioudsseaunisiufduiug n1sd

Y

d1udan muensiuends vieviruaifiintuvesjuilan nasaauuansdsaiuaulaves
fuslaafiinainnisidnfuideniiudelusiuuunasdomiseng q Ussanduadui
Usznausie aeRUsznaud 3 ﬂmmpﬁumuﬁaé’muaaﬂaﬂ (Social engagement) Wugd 3
fiesuiedn fuslnafiunlimesifeanuyniufugsaudedsnuesulall mendaandls

Lﬂm%"uLﬁawwuuﬁaaaulaﬂmaaqsﬁa %ui‘]ulﬂmwmawaa Odden (2012) Pulizzi (2014)
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Asimos (2015) Kallas (2018) Tifiuiiasin Tunmsvhmsnaniden nisaieanusniuiiody
fnqusrasAiddey Tneidemitannsoadrsufduiussugdumdmnelddodutadonis
ﬁdﬂwaﬁiammﬁwﬁ%aqqiﬁa peRUsEneUfannsaf uduldaunsAnunves Barger, Peltier &
Schultz (2016) sz mﬁmm’m;3ﬂﬁummmi’mié’mué’ﬂwmsmwauauawiaLﬁjam
mnmslidedsnuesulaivesiuilon lidnsdudundsinalad (Lkes) Swauadsiinasiils
(Hearts) $muaunsuansmuandius e em (Commenting on content) #3931 UNIHUITY
Lﬁamﬁwﬂﬂaﬁu (Sharing content with others) uavesAUsEneudl 7 AU LY
(Website engagement) {uiat inilesured ;:IU‘%ImﬁLLmIﬁuﬁ%Lﬁmmmgﬂﬁuﬁuqiﬁﬁ]
Mnmsdasuid omgnasuudiules Fdususionadisiaves Content Marketing Institute

£ [ '
Yo Ao 14 = =

(2016) Mnudn ganafiewldiaindutiinnigadudidui 1 910 3 drduusn lunisdeduladn

a a‘

nsnandadeniliussaviuain el ludiuvesussAnduadiunisadianinuyniy
fuszifusesanuuIAniINdslfoInnsdu AWl suRLnag s AeRITa Tnnaniin
ANLNTT (Engagement) fiasgszeghnanesgiiiunidenvuiuledineguumtiivlosiuiy
wilvs egunuiuniivieriud agudiadnlumidusednuielal uenaniéd asdusznaudi 5
Al (nterest) Wusat ntos e fuslnafinmualalundndost dudi vdeuins
1095379 IneviinaBouruiuledvesssia adngiden wievinsduaimndoyaieai
wAnfausifiudy mevdannigusloadeiuideniiudoooulal Ssesdusznoudinani
A11N3008 U lEANUNTBULLAAR The Five A’s 989 Kotler et al,, (2016) ilesunemadums

Y

Y24gnA1 (Customer journey) Tugaddvia 5 Tuneu lngasdusenaudind1niinuaenadeiy

(%
[

Juauaula (Appeal) hagtunisaaunu (Ask) Aguslnatuidnaulalunsdua uagisy
fansanlunsdudntu Mntuihmsmdeyaiindinaindesne 4 viemdeyannivledues
AIEUANATATY LaZIINYINNTUTIUTBUTIANEUA
UszanSwaniunisasrslanialunisvne (Lead generation)
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vosnguRuslnadming lidasdudedsaueaulal Liuled vden nasnaunisidonlddung
LOULYOINTDUNASNATIAADUNUATOIUNAANDINAN & FegunsaLdonlgiDanIenIsaoans
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anadianuminganiusUwuuvesilemineinsatenan lnge1afvuaninliiuiilen

D

IS4 %

muAuaNURveItomslddeas WewindeudasUssnintin Iuseleviuazivednin

uwaneineiu M1Yeamn1einsduainiuauls (Owned media) Yaaneiinsduidnetiuaele
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(Paid media) 92919 taannnisusnsaly (Earned media) khagyaan1anlanannnisaine

WHaumeBAY (Shared media)

YUABUN 3: NITNINUAAITIKASUSLRNSHA

N1SANUAATIALazUseiuUsEaNSHa

Tunsusziliulseansnavaanisnainileoniuuy Unaea1sn1snalnalsaentasidin

a a

Usgdvsnaliansaunmuingusvasdinmvuall §idevetnauenseuauda “nsiensin
UsydnSualilonn” (Content effectiveness funnel) (Wkun M9 6.1) FaUTeulaiiouddas

= g v & ° [y [ a a & = 4 Y a
‘Vii@ﬂi']El‘VﬂfUL‘UuLL‘LJ’J‘VIWﬂﬂ’m’iUﬂ?i?ﬂﬂizﬂﬂﬁmﬁﬂ’]imﬁ’]@LUQW’I‘UUEBQQUVLG‘U Iﬁ&llﬂ@ﬁ‘U’lﬁl
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v 1 14 ¥ U

JunouveIN1TinUszanduanazminuraraumudEun19e9gnaAn (Customer journey)

[
v

laandeazuvesdorunuainnisidenssil Inelisiuazidenvestolauaiusdmiunisin
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LHUNINT 6.1 LAAINTDUAINUAR “NI18N15InUSEENSHALDYNN” (Content effectiveness

funnel)
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1) M3InUszandnaniun1ssug (Awareness) lun1sianainilonndeanseenly

aunsaltwiseaianisudinetugialunguusinaidvineg Fainnsnainaisinaiy

duFnnmaasuniealddneduderonisadisnsiusiude Taeddiaimnzaudmi
ns¥aussansualudui tdud s1uaunuiliendnis (Reach) $rurundefiifonuans
(Impression) AnualunsiUasuiiion (Frequency) msnalavansesuauauiings
dlovmileau (Cost per reach) n1sAnAnlawaran1suansiieniasu 1,000 ade (CPM:
Cost per thousand impression)

2) my¥nUszansradiunisiaiuliion (Content view) umsinnadinnguguilna

WwnglalUasuriiiloniniansvesginaluguuuusng o mihnisdeanseenluriugemnd

fuuatd ey TanunzaudinsunisIinuseansualusui lawn asaiaton (Views)

Y

a

d1uIuATINgInad (Post views) 91u3uAINgIale (Video views) 31uuATML

a

Yanduing
(Page views)

3) n3inUszdnsnaniunnugniunudedanuesulall (Social engagement) 1Uu

'
[ [y a 1 A

nsinnanqugusiaadmuneiinanuaulavseanusniuiussivudediauesulal

]

[V
a v v a

Tnesifdaflmunyaudmiunsinusyansnaluguil tdud s1uinndiiiuansnufniv
(Comments/Replies) §1uruadaitud urudedsruseulat (Socal media sharing/Shares/
Retweets) $1urunsefiinsladondandnfsyanadu (Mentions) Sruauadsiinaladuiana
LLammmifﬁﬂﬁu 9 (Reactions/Likes or rate something)

4) nMsinUseansnarmuauyniuuuiuled (Website engagement) Wunisinna

[y a

Inguiuslnaidmangiiaanuaulaviennuy nituiugsiaanmstasuilendnaisuy

]

< (3 Aov S A ] o [ a a 1% dy 14 1 a A 1
Auled nelidainnvunsaudinsunisiaussansnalunud laun i%EJ%L'JﬁWI@EJLQﬁEJVIE]Q

VUM Ne (Average time on page) szazialasdsvenisdeusuiuledluniayass
(Average session duration/Average time spent on website) Frunumthuuduledlaewaie
findnduluusiazade (Average pages per visit)

5) Msiausgansuasuauaula (Interest) Wumsianainnquiustnadmuedn
auaulalundnfusiuaziidsfinnsundaiulade nelddrundeusuivlsdvosnside
‘v‘hmié’uﬂ%m%’aaﬂaLﬁ'mﬁwﬁmﬁm%lﬂmLam TnefidndTnflnzaudmiunmsinussansna
Tuguil W Srusuauiidrandousadiuled (Users/ Visitors) srusunisioumaniuled
(Website traffic) §auauadslunisidnwuiuled (Visits/ Sessions) $1urundeiindniifenn
(Clicks)
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6) MyTnUseanswaniunisasislonialunisvie (Lead generation) 1Wunisinnain

v |

gafatilontauniulunisusdudidelulusunan annsldsuteyadiuyananazdoya
dnsunisndeiifuilaansenlilunisasinsandnifiosutmanminndaiudenuude
ooulativesgsna Tnefifdiafimnzaudmiunsiaussandnaludui 1iud $1uaunis
adAsaudniiedudiaa1smaBiua (E-mail subscriptions) $1uunisasiasaudniiiasu
F13E5HLIANLET (Newsletter subscriptions) S1uaunIsasiasaudniieSutansves
uBon (Blog subscriptions) §ns1d1uvesduiuauiUAsunatasaundnndaaniisusa
o (Subscription conversion rates)

(Y a a 1% < [ 1Y oa a a =]
7) myinUseansnaniugeanvg (Sales) lUumMsianalnduslnaiangdinssunsde

(%
Y [

uazgsivassanrelinendnifuilaadaduidenviiudessulal Tasfiddiai
wngaudmiunsinysyansualuiull Wi seavesuromnesulayl (Online sales)
sanverIugeniseanla (Offine sales) sonviefifindu (Sales erowth) dauuyania
MIRaInTigedu (Market share) Sruaududiiunsld (Units)

8) n13inUszansnaniunsatiuayunsI@uai (Brand advocacy) Lun1sianadn
fuilaaldlinisaduayunsdudi ndsanldfuidonidnarsiidvssloviuasiia
Usvaumsnininainnislinanfaurivesgsia nefisdamanzandmiunsinyseandnaly
Fuil ldun mslwaduansaufadiufenfunsdud (Posts or comments about brands)
N33 szaUNI TN IENa a9 (Product Reviews/ Sharing experiences) Foarud
nanafianuidniferiunsidudi (Sentiment)

9) MsinUszansuasnumuALATIlFInNITAmU (Cost per acquisition) iunns
Sauadivinligsiansiuin lumsvirliguslaadvuneifianginssunds q Adeenns 4

£%
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HaaWS (Cost per result)
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nsnataileniliussainguszasdniuiifesnts Famnduuiudnnisaaindesiinis

USuUgaUsednSralyintu (Optimization) WelianansaussgingUssaalanuiinvuall

msUfulseUsAviualinny

ynvihnsiaUsyansuaudlilinadnsnuiidesnis dndoasnisnainnisdesii
msUsulsssrAvsraveaiomliaty lasvhnmsadsassdidevllifineann 3 - 4 sUuuy
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1. Anwnarinsiznlunaaunisiasasng (Structural Equation Model: SEM) Tufi@
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l#uN19v8IgNA1 (Customer journey)
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