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## 468 51290 28: MAJOR ADVERTISING

KEY WORD: LEVELS OF SEX APPEAL / PRODUCT TYPES / EFFECTS / ATTITUDE

TOWARD ADVERTISEMENT / PURCHASE INTENTION
SUNISA TANGKEUNKAN : EFFECTS OF LEVELS OF SEX APPEAL AND
PRODUCT TYPES ON ATTITUDE TOWARD ADVERTISEMENT AND PURCHASE
INTENTION: THESIS ADVISOR: ASST. PROF. M.L. VITTRATORN CHIRAPRAVATI
Ph.D., 152 pp. ISBN 974-53-2216-4.

The purposes of this research were to measure the effects of levels of sex
appeal and product types on: (1) consumer's attitude toward the advertisement and (2)
consumer’s purchase intention. A 4x2 factorial design was used to collect data from 240

samples, both males and females, aged between 20-24 years old.

The findings indicated that:

1. The levels of sex appeal significantly affected on consumer’s attitude toward
advertisement.

2. The levels of sex appeal and product types significantly affected on
consumer’s attitude toward advertisement.

3. The levels of sex.appeal-and product types significantly affected on

consumer’s purchase intention.
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auyRgIud 2 fandndn ‘msldqnmegalamanaiseiudesasannunslata
(Purchase Intention) A9KUFLAAANINAW LAAS LW mfl%'a‘:ﬁmmﬁq@m‘lwmwﬁ

v ¥
wansinaniulidanalaanss (Main Effect) slapausislatanesdizina
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A19199 4.5 LAAANRRLAMNAIIATAARINUFLNAADNIS LTAARIAA LAaNIALNA

msldseAuqangala Fade Al MIFY
NN A
Demure 2.34 0.83
Suggestive 2.74 0.72
Partially-Clad 2.64 0.78
Nude 2.62 0.70
EAEY 2.60 0.76

AT 4.6 WARKANISNARALAYLLSNSIFanRNRAR lanIuwARaANNAdlaTa

UBIPLFLAA AIEAIATA One-way ANOVA

Sum of Squares df Mean Square F Sig.
Between Groups £y 3] 3 1.317 2.3 0.079
Within Group 135.65 236 0.58
Total 139.60 239

* fezsurdadnAyneadia 0.05

2.1.2 wamsnagauLlszinnaasduan (Product Types) AANAUARTINAAT LY
Taewn (Attitude toward the Ad) WazAINNAILATa (Purchase Intention)

ala $

2.1.2.1 HanN1sNAFaULsLinneaIduml (Product Types) ARNALARNN AT

ulasa (Attitude toward the Ad)

1 v
ada a

AINNNF3AENLTT NgNEdNFNnnaesiARAeiALARTHA T UL FE

a

[

AuAneadasiuFeama (Sexually-Oriented Product) Wiy 3.22 was@uAni ldinendes

fUEenA (Nonsexually-Oriented Product) HANRALWINAL 3,23 Aauandlinngiei 4.7
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1
aa

HANARDLANAALNAUARNN AT U TN UIFARU I NN RUANANL ANADA t-test

De

wan ldwuanuuansrenuasinelidadANazAL 0.05 (1{238]=0.91, p>0.05) AILAAS
T1R1919 4.8 NANINAFELAILAIATA t-test NNITAUNAERNYAFIUN 3 TINF1991
“1| S INNUBIRUA N AN URINAADNARBARN NABTUINWINHN (Attitude Toward the

Advertisement) 1BIRLSTAAGNSAY” wans LN Uszinnaesdudnuansneivliding

o a

Tneimsa (Main Effect) slaviauafndsadiueulunsnnaesgizinn

(4

A5 4.7 WAAIANLRANAUARNN AT UIINIHERIAass I ANTDIRUAN

132N NURIRUAN ANDAL ANDIEULUNIATF I
~ 2 95 + - 4
AUANIDNENTRIT LG AN A 3.22 0.86
AuAn ldinendagiuizamwa 23 0.67
79U 3.22 0.77

A5 4.8 WAANHANISNARALALUTUSLLANUDIRUAIADNARARNNADTUIU

T210uN ANEIANADA t-test

1szLANU9R1AN ANLRRLTAUAR daueaiu t Sig.

N1m3g1U (S.D.)

Between Groups 322 0.86 0.91 0.37

Within Group 3.13 0.67

* HezsudednAtynieda0.05

2.1.2.2 _wan1gnagaulssinnaas’@umi (Product Types) AAAMNAILATE

229§ U51nA (Purchase Intention)

|
a v |

a o 1 1 Y Y a 9«:// d” all all 2
[AMNNITINENLIN ﬂzgugjmmwmmummmm%eﬁ@m@@umwmmmﬂ\‘mm AN

1
=

WA (Sexually Oriented Product) Winfiu 2.65 uas@uaii inendesiuGeana

(Nonsexually Oriented Product) Atadeinfiu 2.54 Aqudnaliumised 4.9
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d‘ 1 d‘ i’/ dgj a % 1 o % 1 aa v )
WaNAAaLARALANNAN LATaUIUNNAUAANAUAILANATA t-test LAY ‘1&IW‘LI

ANMNLANANUatelidadAty NTzAU 0.05 ({238]=1.12, p>0.05) AILAASLUAT

410 HANNINARRUAYEANATA ttest ANNTU IASANYRFIUN 4 Tana1797 “Uszian

a v al e [ | 1 6’3 g . D A 1 LA
gasRuA NN UlNdINafanI NAdlada (Purchase Intention) 2RI UFTNAGNNAY

wana 199N Uszinnaesduenuansteiuludenalnemss (Main Effect) slapanusialada

Y a
SN ERle

A1519N 4.9 LAAIANLRAAINAN baTafAalseiANARIRUAT

192N NUBIRUAN ANDAL ANDEULUNIATT I
~ 2 95 + - 4
AUANIDNENTRIT LG AN A 265 0.81
AuAn ldinendagiuizamwa 2.54 0.71
79U 2.60 0.76

AN519N 4.10  wAANHANNSNAFaLALUSUsZLANARIRUAIABANNAI LATDAIAN

/DB t-test

UszinnUaduan ANDRLTIALAR doudieai t Sig.
N1m3g1U (S.D.)

Between Groups 2.65 0.81 1.12 0.27

Within Group 2.54 0.71

* HszsudednAtynieaan0.05
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2.1.3 NANTENUSINUBINS LEFEALAAGIAA AN WALAsLSEINNTRIRUAFD

Qs Ad‘ = Y 5 dly Y a
NAUARN NAATUNUTHBUILASANNAI LATaURINLZINA

2.1.3.1 HANTENUTINIRINS MSTAUARIAR AW ALAsLsTIANTIBIRY

¥ 1 @ ada 1 &
ANRRNAUARNN mﬂ%uﬂ'\utm‘]ﬂm’]

HanagauNansznlsutasns iz fuqanegalanianalazlszinnaas@udn
1 o Ad‘d | AD % 1 aa % o dl
slaviAuARTNAaTUUINEIWY FtA140R MANOVA tinassuandlumisan 4.11 Inawy
31 AnpnhasflureuansenusansyndnsaaiilsnisldsvauqanngalantanAnas
UszinmaesdudnilAmiaiy 0.000 GailAntiaandn OL AseansuaNyfgIuin 5 394na1997
“Uszinnaasnisldqanepalanunpiaslssinnaas@uan NI uasdananseny
dauNU (Interaction Effect) AaNAUARNNADTUINUINEUN (Attitude Toward the

Advertisement) 183l usLna” uaaslisiudn nsliqangalanianwauazlsznmaes@ud

ApNFAALEINANTZNUFINTL (Interaction Effect) ARRALIARTN N AT TR 10N

(Attitude Toward the Advertisement) 22951iglnA

2.1.3.2 NANTENUSINTBINIG LTTEAUARFIAA LAaN WAL LSELANARY

a L 1 d’S &l
AUAFARANNAILATE

\HanaaauRansznLIINTedInIg ldszAuqanga lantanaLalssinnaasduin
sianNsslagasevdulnAsAan s MANOVA lanadsuanslumnsan 4.1 Tnawudn
A RnAziiluaesnansnusanszuiedaulsnsldssAuqangalantamanazilszinm

& v A, o £ o 9 . = o a = S
209FUANHAWINTL 0.01 THATRHNIT QL AERNSURNYAFIUN 6 T9Na1291 “Useinn
AR9N15 MR FANAA LANIUNALAZUTHLNNURIRUAIMNANNUASRINANTTNLTINAY
(Interaction Effect) #ama1umdlada (Purchase Intention) maquu'%‘inﬂ” WAASMALIANIN
N3 1qnAe A laN 1N AL TSN NIIRUANNUANFNSAUAINANTENLIFINTY (Interaction

Effect) sinAanusalaie (Purchase Intention) 9a451i3inA
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A15197 4.1 WAPIKANITNARALNANTENLSINYBINS LEFEALRAANAA LANIUNA

a b 4 1 L d Qﬂlﬂ 1 $ g; g
wazdszinnaasduAAaNAUARNAADTUNUINEHUILREANNAT AT

AdEIANAD A MANOVA

Source Dependent Sum of Df Mean F Sig.
Variable Squares Square
SeALRRRIAALA FAunRTSse 14.24 3 4.75 9.94 0.000
NINNA Fuanulamsnn
AnuAIlaTe 3.95 3 1.32 2.37 0.07
szinnang VieuaRTa e 0.49 1 0.49 1.02 0.31
AuAn Tugulaman
mm&%ﬂ@%@ 0.73 1 0.73 1.31 0.25
seAURRRIRA LA FAuARTAE 15.41 3 5.14 10.67 0.000*
o x Ussnn | awenlaean
VRIAUAT panselade 6.25 3 2.09 3.76 0.01*
Error VirunRnsise 110.78 232 0.48
Fuanulsisni
AuRalate 128.67 232 0.56
Total VieLARTA RS 2555.20 240
Fuaulaman
ponudalate 1759.92 240

* HszsudpdnAyneala 0.05

S e
UANINNUULA

o o O

SENRIAUBANANITNARRUNANTENULURINIT

ldszhuqnnegalanig

LAz ss e A NA AR R LARTT e TL WlRH AN (Attitude toward the
Advertisement) LazANNETlaTe (Purchase Intention) TUANEUZLAWNIINALLA AT LN
AWTAL T e 412 Wi nRssas AN s dunssfarid Laasligiugn nneldez sy
@qmﬁa@rﬂw’mmem:ﬂizmmmauﬁﬂﬁu ANANIENLIN AR AUARTA AT

Tawnuazausslageaasgiizsing
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N' v 1 1 Qs Q. v -]
WHUMNT 4.1 NSINLAULAAHNANTENLFINTENTNTARYSTEAUNS MTAAIAA LAng
INABAZUSZLANURIRUAARNAUARN NADTUINUTH N

40

38
36 -
34
324
304

254
product

a

25 4

5 4L sexual

2.2 7 nion sexusl
demure sugge stive patially-clad nude

Estimated Marginal Means

sexUal

WHWATNN 4.2 ﬂfa"mlL'ﬁ'uLmmNanszwuéqmwdwﬂfaﬁ'ﬂszﬁunﬁeiﬁ’ﬁgmﬁa@m"lqvm

AR USELANARIRUAIABAANNAI LT

21

P o1
=

2. o
2.7 o

26 o
e

2.5

241 iproduct

2.3 4 U sexyal

i :
22 non sexual

demure suggé Hive partiall}-l:lad nude

Estimated Marginal Means

SexLa
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2.2 HANITNAKAUNISG LTTEALRARNNAA LANIUNAsRT AUARNNAaT U UTn s ILAE
ANMNAS lATanHAaduALsaslszIAN

2.2.1 NANNSNARALNIS LESEALANAIAR LAVILNAGRBNAUART NADT W UTH BN
palssLnndun

'
¥ o A

AuAninendeeiuEaan (Sexually-Oriented Product) NguMAaBINAILAY

1
a

WrupRnNFeTuw Ul ldanngalanisnasz AU Demure Winfiu 2.45, sz

Suggestive Winifu 3.36, 526 Partially-Clad #infiyl 3.83, waz3es Nude winiu 3.23 @9

po—

nanaladn AudrfinandesiuGaswa nqunaaesiAeaeinuaRsenisldanagalani

wwAluszAl Partially-Clad §an7ida 019 3.83

1
v o

AmFududn ldinaedesitmasine (NonSexually-Oriented Product) Ngunaaes

1
% a

! = A, oy R o | o
ARALTABARNNABTIINU RN LT9ARAA A Tan 1 elusE AL Demure Wiy 3.13,
92AU Suggestive WML 3.16, 3261 Partially-clad WU 3.09, wazseal Nude Winfiy

TP S e . CoA e A y
3.13 Tynanalfan Audnnliinendesiuizasnd naunasesAeatiAuARsanIsldqa

pagalananalusedl Suggestive NNAIAA TN 3.16 AILAAIILIANSINT 4.12

=l ' a o ada 1 & ' a a
M1919N 4.12 Lmrmmmaﬂwﬁuﬂm/mm'a%umuimumwmnquwmmmnmmn

nsnduNUlaruINlisEauIaRnnan lanunALazlssinnaag

AUAANAINY
sgauANITdagrean WG LanuLL
UssNNUBIRLAN (Levels of Sex Appeal)
(Product Types) Demure Suggestive Partially-Clad Nude
AuAnineadas 2.45 3.36 3.83 3.23
RN
Aupnldinendas 3.13 3.16 3.09 3.13
AulTaanA




o 1
17 o aa

AnFuduA NNt Lﬁ“ﬂ\‘lL‘Wﬂ memmmmu AN LANFANTBI AUAR TN D

Fuaulasunsenisdseiuanmnanalan i anadfadia One-way ANOVA UaQ WL

Q a
1

AAnuuAnAeaENIluad Aty N92AL 0.05 (F[3,116]=19.69, p<0.05) Te@1uNTnuAAS LA

v
a

wiugn TuAuAminaadeaiuGeane (Sexually-Oriented Product) H13lnaRviAuARseTy

Nulnnn sz duqanegalanianais@syauiuans1eiu Aauanslumngen 4.13

(>

A1597 4.13  WAPINANITNARALAILLSNIS LT ALANGNAA LANINAGRNAUARNS

'
a0 a

AT UNUTHNHUINNADAUANNENLITRINULTDILNA AIUANEDRA One-

way ANOVA
Sum of Squares df F Sig.
Between Groups 29.58 S 9.86 0.000*
Within Groups 58.07 116 0.50
Total 87.65 W19

* favsuniadnAnynieaia 0.05

1
A

antiugRdlfvinnasmaganaieg LSD iensdaudn AudnninandeiuEesnwaiy

! o o a

nsldqnasgalanianeelailaeruuansdiesinad it dANIata Tanan1sRaanL9

u

' 1
o ada ° o

4 1 £3
ANfAaReTTALARNEFeTu IR LANFA1eueen Rt g Aty ATeAU 0.05 Al N1g

)}

lHqnnenalaniawelugsziu Demure AUszAU Suggestive, $2A1 Demure fLszAL
Partially-Clad, 7261 Demure fiuseal Nude, 7261 Suggestive fU7esL Partially-Clad,

WAZIZAL Partially-Clad Wagseau Nude (Fanamalumisnad 4.14) Teansunsnesunelfnail

aaa

- nguNARINTiAUARTIASaNNT LT qaRegalantanalusz il Demure
Haeina1 93A1U Suggestive
Qd‘d 1% =S o
- ﬂ@wmmwmﬂmm Aan3liqanagalan1aneliuszay Demure
HUeenIn 92U Partially-Clad
aaa Y = o
- ﬂ@wmmumm AnAsian1sliannInalantanalusesiu Demure
£18IN31 72A1 Nude
aaa

1 a o 1 ¥ = [ .
- nguVAaeNRTiAUARNAsens lqnRegalantaneluszAL Suggestive

HeeNI1 52U Partially-Clad
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- nqunAResRviAuARNAsanisldanmsgalantanalusedy Partially-Clad

NINNI1 92AU Nude

aada

A15197 4.14 UAAINITNARALSIEA LSD MAUARNNARTUNUIN RN IRINGN

o o

NARRIN LTARIAA LANIUNARINTEALN

nsldsziuqnnagela Demure Suggestive | Partially-Clad Nude
NIILNA
Demure - -0:94= -1.38* -0.79*
Suggestive 0.91* - -0.47* 0.13
Partially-Clad 1.38* 0.47* - 0.59*
Nude 0.79* -0.13 -0.59* -

* ezautladnAtynneadia 0.06

a

o [ ¥ -dl |d| F 2 o dl dl o ] o dld
@WM?U@‘HW’W]VLNLﬂﬁl'ﬁ‘ll’ﬂ\‘im_lL’J‘@QLWﬂ LHANTINITNARDUAIMNUANFANUINAUARNN

AT AUARNNADTII Ul NA8dRR One-way ANOVA Laq wudn liNAMNLAnNsNg

¥

ageldadAty N9z 0.05 (F[3,116]=0.06, p>0.05) Teaunraudnslfiiugn TuauaAd

Y a

ladinaqdesiuiFeand (NonSexually-Oriented Product) U3 InANAWARAaTe W ls s

a

oy o = O oy A ~
VII‘I]‘?J‘%@‘]J"}‘ﬂﬂ\‘]@JmGLQVI’NLWﬂVN@?Z@UVLNLLﬁ]ﬂW]\‘Iﬂu AIUARS AN TINN 4.15

AN599 4.15 WRAINANITNARAUAILLSNNS L E5EALARIAA LANUNARBNAUARNN
ARTUNUINHUINNFADAVAININLITRINULEDINA AILAIATH One-

way ANOVA
Sum of Squares Df Mean Square F Sig.
Between Group 0.08 3 0.03 0.06 0.98
Within Group 52.71 116 0.45
Total 52.80 119

* YezmuladnAtyn1eanian 0.05
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2.2.1.2 HANISNAKAUNIS LIFEALRARANAR LANIUNARDAINAY LATasD
UszLnndum

a v aAd 9 o A . , | A
AUANNLNLIUBINULTAILNA (Sexually-Oriented Product) NANNARBINAANEIAITH

=)

dlamenliqnnagalanianaszAu Demure Winriu 2.25, 536 Suggestive WML 2.69,

e

1% ¥

s¥AU Partially-Clad Winfiu 2.84, kazsedy Nude winfiu 2.84 Bananaléidn dusinendes
o A > ' A A A W= oy = o
AuieanAil ngunasasiAeaarNad adasianis ldansgalantanaluseiu

Partially-Clad uaz Nude 1107140 04 2.84

o v a ¥ ai 1 d‘ ¥ o dll 1 a dl :j/ dil/ dl ¥ =X
AmFuduA iNsdesiumasne ngunaaeIlARanANalageN danmnane
lanainalugeau Demure WINAL 2.54, 930U Suggestive WNiL 2.81, 3AU Partially-clad
I o o ! o dl 1 Vo = 2 dl |dl ¥ o dl ://
WinAL 2.43, uazszatl Nude Windu 2.39 ananalddn &uamlsinandasiuGaanaiiy
! a = . . y & o . ~
NANNAABINALRALANNFN AT afen g ldannIga lanianAlusz AL Suggestive N1ngn

14 2.81 sauanslunnaen 4.16

= ' =i & 1 ' a a S
A15199 4.16  ULAAIANLRRLAINGS LATRUDINGNNARBINNAAINNTTNTUIIY
TauN 1 152ALARIAARIAR LANIUNALALSENNARIRUAT

LANFAISNY
szaupnliliaesaasn wguanauuy
UszinnaduAn (Levels of Sex Appeal)
(Product Types) Demure Suggestive Partially-Clad Nude
AuAneades 2.25 2.69 2.84 2.84
TUEFaaNA
a ¥ -dl 1 dl ¥
AuAnnldinendes 2.54 2.81 2.43 2.39
AuiTaanA
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|
¢ o A

AMSFURAUAMINLERITUFANUNA LHANINIINAZALANNLANAINIAIANNAI lATD

=3

sianisldsziuqnnegalanianadaeansa One-way ANOVA L&Y Wud1 HAMNWANGING

q

'
[ = o 1%

RENNNUERATY N32AL 0.05 (F[3,116]=3.83, p<0.05) TI&1N170LAAI 17151491 TudUA

o

1
Y a

1 v ¥
NendeaiuGeand (Sexually-Oriented Product) g1slnatadusslagasionisldszaiqn

AIAATANIUNATIATALLANANNTY AILAATUAN919 4.17

A5 4.17 WAPINANITNARAUAILLSNISITTEALAARIAA LANLNABIDAINASLA

FaARRUANLNLINBINLLFDUNA AIUAEDH One-way ANOVA

Sum of df Mean F Sig.
Squares Square
Between Groups 7.09 3 2.36 3.83 0.01*
Within Groups 71.45 116 0.62
Total 78.54 119

* favsuniadnAnynneaia 0.05

1
o A

antiugRdlfvinniamagenseg LSD tienagaudn AudnninandeiuEeanaiiy

a

o o aa

nsldqnasgalanianee lailaaunans ittt A ANat5 Tanan1saanLg

' '
o o =

a aa i’/ dlf 1 o 1 a o o [ % dsj 13 =
N@Wﬁdﬂ"]ﬂ’]qllM\ﬂﬂsﬁﬂLLMﬂﬁ]q\?ﬂu@ﬂqﬂNuﬁlm’]ﬂﬂ&lmﬁ‘gﬁﬂu 0.05 AN ﬂ']ﬁ‘iﬁ]'ﬂﬂmﬁ@ml@mqﬁLWﬂ
luseA Demure fLSZAL Suggestive, 92AL Demure N1s=AL Partially-Clad, 52Au

1 1 ¥
Demure fL52AU Nude, (A9uanalinnged 4.18) dagnsnsaasuns lasail

1 = :I/ dsl ] £ =) o 4 1
- nAuNAaesiANNAviatesianisldanninalanitanelusray Demure Hasnan
7¢A1 Suggestive
1 = :I/ dy I 2 =® o 4 1
- naunaaesiinNAslatasianis qnnpalanianeluszal Demure Hasnan
7¢AU Partially-Clad
1 al %’/ d” ] v = o £% 1
- ngunAaesiANilatasianis dqnnanalan1awelusAy Demure Hasnan

5261 Nude
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A1919% 4.18 UARINITNARAUSIEA LSD AMNAIIATAARINGNNARDIN L TAAAIAR

lamanasineszAun
mﬂ%@xﬁuq@ﬁmm% Demure Suggestive Partially-Clad Nude
NIULNA
Demure - -0.44* -0.59* -0.59*
Suggestive 0.44* - -0.15 -0.15
Partially-Clad 0.59* 0.15 - 0.00
Nude 0.59* 0.15 0.00 -

* favsunadnAnynneaia 0.05

AMSFUAUAN LN 919 LIEAINA IHANIN1INAFALAINNLANAINIAIAINFI]A

Tamnaais One-way ANOVA i wuln laidaanauanmisasnsiitadnaty 192Au 0.05

(F[3,116]=2.11, p>0.05) B4@NN1T0 @R M7 TR

v a

2

=
AINLNEI

|
17 o A

ABNNLLTDILNA (Sexually-

Oriented Product) £u3lnalmanuasladesanislisziuanmgalanianaiadszaulaiuen

AN Fauanslunnen 4.19

A15197 4.19 WARPINANISNARALAILLSNIS ITSEALANPIAA LANNAFDANAILA

& : 1 a v 1 a @ d ' aa
FaNAARUAINLUINSTRINULTAUNA AILAEDH One-way ANOVA

Sum of df Mean F Sig.
Squares Square
Between Groups 3.12 3 1.04 2.1 0.10
Within Groups 57.22 116 0.49
Total 60.34 119

* fszsuriednAyneaia 0.05
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A9UN 3 NANTIATIZRANHUSATULINALRINGNNARDITINNLAILLTNTLTq0
Aegm lamanAlunulasuiuazlssinnaai@uAAanAUAR NN ADT U

Taewn (Attitude toward the Ad) WazAINAILATa (Purchase Intention)

LA

o

2 v o o ¥ o = a v
AL fﬂ,mmmmmm@mzwm@qmﬂm:mmmm@m%mqmemzﬂ?zmmmmum

| o

floTiALARTNARTU W IR HIWILAZANAY A TR LR IN ANV AARITIEUAZNENNAABIULN Tne

wNNFsNLEUaNAaRanElL 2 491 Aa

3.1 NINARBULNANIZNUBBINNT M seAUqARIgAlan N ALATLIsTINNI9IRUAG S

o a

ALARNNABTINUIHHILAZ ANNAY AT ATBINGHNARDITIUUAZNANNAAD

TN

3.1.1 uanamageusziuzeanigliqangalantanwalunulawun (Levels of

o

Sex appeal) AaviAUARTNNABTWNUINEUN (Attitude toward the Ad) WAY
AN 1AGE (Purchase Intention) TBINGNNAABTIELALNGNNANDS
YIAIN

' 12
] % ada

3.1.2 Han19Nagaulssnnuesdunan (Product Types) AOAUARTNN AT

¥
A

Teun (Attitude toward the Ad) WaZAINAS IS8 (Purchase Intention)
PBINGNNARRITIEUAENGNNARDINEN
I ¥ [ =2 a ¥ ]
3.1.3 HANgenUTINUeInIsdsvaLannegslananAkarsvInnIasd uAsia
VAUARNHABTUINUIHH N LA ZAIHE LA TR TBINGNNARDITILUATNEGH

NAABINLUN

3.2 NINAFBLNANTENLFINTBINIT L IzALqapegalantswALazssnneg

%

i v v ¥
AuANsiRTALARNH BTN UIN B IULAZANNAIIATOIDINGNN ARDITIULAL

NANNAABINIIN IUNANNAaastatuaring T
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3.1 NMSNARALNANTENUUBINS LESEALAARIAA AN WALAsLSTIANTRIRUA
ARNAUARTNARTUNUTHHUILAZAMNAI IATAURINFNNANDITILUASNFHN

NARDINY

3.1.1 HANSNARALNIS LT sEALARAIRA lanwAluulas (Levels of
Sex Appeal) FanAUARNNRaTUNUIHNMUN (Attitude toward the Ad) WAE
AMNASLATE (Purchase Intention) TBINGUNARBITIEUALNGNNARD

WS

3.1.1.1 NANISNARAUNS MSLAUAAAIAA LANILNA (Levels of Sex
Appeal) ARNAVARNNABTUITULAEMU (Attitude toward the Ad) 2RINGN

NARBITIERAZNANNARBINILN
NANNANBNTIE

AINNNTIFENLGN NANNAABITIANANLRALTIALARSaTWINLIHENNT Iy iuqn
Aagalan1anaasll Anedaluszdt Demure WNU 2.84, 3vAll Suggestive Winfu 3.21,

¥AU Partially-Clad Winfiu 3.66, Wwazszsitl Nude iy 3.29 Genanqléidn ngunaaesang

N o ada | & ) oy = o ) A =
IAupRNNAeTuIUlnEAen s ldannsgalanIanAlussAL Partially-Clad NnNga D

3.66 Fauanslunn9199 4.20

=

HaneaauAeALTAUARNNAaTWIUIHBWAanIs ldsrilqnRgalantawa

o A

AEIANANA One-way ANOVA WAL ARdnuuanmiendasnediadint N5z 0.05

[

(F[3,112]=7.02, p<0.05) AYUARAS LA 4.21 HANTNAGALALANATA One-way ANOVA

ke

AuARNNARTUNUINHUNIRIINARDITIE
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a ' a o ada 1 & ' £ =
M15719N 4.20 LLﬂVNﬂ']LQ@EWIFI‘UF’]IFI'VINﬂﬂ%u\‘nut‘ll'ﬁmqﬁlﬂﬂ']?i“ﬁ'ﬂﬂﬂ\?@ﬂi@ﬂ'mLWﬁ

YBINANNAKBITE
FLALAARIAA AN 9N Anade mlﬁmmummgm
Demure 2.84 0.90
Suggestive 3.21 0.42
Partially-Clad 3.66 0.77
Nude 62 0.56
Total 3.26 0.74

A5 4.21  UAASRANISNAGALAWLSNIS ldanFIna lan I NARRIALART Pilna

Fuaulnmnn aagAgda One-way ANOVA

Sum of Squares df Mean Square F Sig.
Between Groups 9.93 3 3.31 7.02 .000*
Within Group 52.78 112 AT1
Total 62.70 S

* fezsundadnAnyneania 0.05

o

antiugRe lfvinn1amagansagues LSD enagaudnnsldsziuqnmgalanis

1 o o

wAg ladANuANENgI et NETEANATUNNATA TaNaNNsISaNLd HANHARALTIALAR

a

| '
a =

et lamuAnA T s ATEA ATy 0.05 Al ngldqangalanianalusyiu
Demure fUfeA1l Suggestive, 92A1 Demure AL2¥AU Partially-Clad, 9261 Demure U
7eAU-Nude; 92A1l Suggestive fiLgeAU Partially-Clad, Lag3gsu Partially-Clad fuszal

Nude sautanslumngg 4.22 faanuisnasuielesan

1
aaa

- nguneseTaRviAuARNAsan s ldanngalantanaluszal Demure

HYaenIn 92AU Suggestive

!
aaa

- nguneseTaRviAuARNARansldanRgalan1analusyal Demure

H$aenan 92U Partially-Clad
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1
aada

- nqunAsesteRviAuARNAsansldannegalananalusesl Demure
waenadn 56U Nude

- NEUNARDITILNTIALAR il iansldiqanegalanianaluszii Suggestive
HUeENI1 92AU Partially-Clad

- naunpaesTeiiiruaRnarentsdanRgalananalusssy Partially-Clad

1NN 92AU Nude

A19199 4.22  WAANNISNARALSILALRY LSD NAUARNN AT U UTNEHMIUIRINGH

LNSINNARDIN LA AFIAA LANINAFITEALINY

ﬂﬁﬂ%ﬁ?zﬁw-}mﬁ\‘]@ﬂ@ Demure Suggestive Partially-Clad Nude
NIULNA
Demure - A38¢ -.82% -.45%
Suggestive .38* - -.45* -.08
Partially-Clad .82* 45* - 37*
Nude 45* .08 -.37* -

* favsunadnAnynieaia 0.05

NGNNAABINELN

AINNIIFENLIN NFNNARBIMIIIRANRATALARFATWIWIN BN 1 deALqn

¥
papalantawassil TuszAt Demure Wi 2.74, ¥ Suggestive Wiy 3.30, 326

Partially-Clad Winriu 3.25, uazssAu Nude winiy 3.08 dnanalédingunaasanteilen

lAtiALARAaTWINU IR N TWIL AL Suggestive HINTIGA D9 3.30 ALARSTUANTINT 4.23

D

dll od e ada, X : Yy o =
LN@‘V]ﬁi‘iﬂ‘]_lFﬂLﬁl@ﬁl‘l’]ﬁuﬂmﬂﬂ[flﬂ?]u\?’]uIGJJHMWﬁ]'ﬂﬂ'ﬁ‘i‘ﬂﬁ‘;‘iﬂﬂ’ﬂﬂﬁ\?@ﬂl@%’?\?lﬁ"lﬂ

AEANANE One-way ANOVA LAanLdn HAnuuans1enuatneldada 1526y 0.05

(F[3,120]=3.43, p<0.05) AYUARAS LA 4.24 NANTNARALAILANATA One-way ANOVA
21:1190na19 130 ms’lﬁ'fﬂﬂﬁq@m’l@maLWﬁﬁLLﬂﬂﬁiNﬁ’udwaTmﬂmN (Main Effect) fia

WAUARNS ARTUINUIN B VRV ANDINCLY
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a

a ' a o a1 & ' £ =
M1519N 4.23 Ltﬂﬂ\ﬁﬂqLﬂﬂﬂwﬁuﬂﬁﬂuﬂﬂ%uqquimﬂmqﬂﬂﬂ']?ﬂl"ﬁ"?ﬂﬂ\'i@ﬂdl@'ﬂ"l\ﬁLWﬁ

YRINGNVNARBIN
SLALAARIAA AN gL Fnadt ml,ijmmummgm
Demure 2.74 0.71
Suggestive 3.30 0.66
Partially-Clad 3.25 0.89
Nude 3.08 0.79
Total 3.09 0.79

aada

ANS9N 4.24  UAAINANISNAGALALLTNISlEARsaR lanaNAsRYIALARN G

FUNUTNHUITBINFNNANDINLN ALAIEDH One-way ANOVA

Sum of Squares df Mean Square F Sig.
Between Groups 6.05 3 2.02 3.43 0.02*
Within Group 70.55 120 0.59
Total 76.59 123

* fezsundadnAnyneania 0.05

o

antiugRe lfvinn1amagansagues LSD enagaudnnsldsziuqnmgalanis

wAg ladANuANENgI et NETEANATUNNATA TaNaNNsISaNLd HANHARALTIALAR

'
= e o O

dld 1 QQI 1 4 [ % o dal ¥ = o
V]Nm‘ﬂmu@qui‘@lﬂm’]LLmﬂquﬂUW?zmuuﬂ@qﬂQ_’l 0.05 AL ﬂ’ﬁslﬁ]@q@WQQQI’WWWQLWWISLH?TJ@IU
Demure fiUgEAL Suggestive, Wa¥seAL Demure ALITEAL Partially-Clad A4UARAS LA

4.25 fagnNIgnasune L st

1 a a o Ad‘d 1 % =K o
- ngunAaeiNETiAuARNARan T i nRegalantenaluszAL Demure

H$aeNI1 92AU Suggestive

I
a

1 a a o aa 17 = o
- NANNARIUNETIAUARNARENT M anRgalan1awelusAU Demure

HUeENI1 52U Partially-Clad




A19199 4.25 UWAPINITNAKAUSIEAUDY LSD NAUARNNADTUNUINEMI2RINGN

LNFINNARDIN LEAARIAA LANIUNAFINTEALNY

mﬂ%zﬁmmﬁa@m% Demure Suggestive Partially- Nude
NILNA Clad
Demure - -.56% -51% -.34
Suggestive .56* - 49 22
Partially-Clad ol -.49 - A7
Nude .34 2.2 -17 -

* favsunadnAnynneaia 0.05

1.1.2 HANISNAFAUNS LT52AUANRIAA LANIUNA (Levels of Sex Appeal)

ANAILATa (Purchase Intention) ABINGNNARBITILUALNYNNANDIN

NANNAARITNE

ANNIIFENLIN NENNARBITNANRALANES laTesanIs|dsrAlansenala
MamAReH TuszAL Demure WAL 2.36, $2A1 Suggestive Winfi 2.46, 26U Partially-

Clad Winfiu 2.66, wazszni Nude Wi 2.65 Nnadalann ngunasesmnaiAianussla
A

gasianisldqnnegalaniawaluszau Partially-Clad H1n7iga 09 2.66 AILAAIlWANI197

4.26

q

A&I 1 ndl Z// -ﬂgl 1 172 o =K 14 1 aa
LHANAKALANLRALUDN V’]')’]Nﬁ]ﬂi@sﬁ‘ﬂﬁl‘ﬂﬂ%‘%ﬁﬁiﬂu@ﬂﬂﬂ@E’NIQVI'}\?LW?\ AEIATAETIR

One-way ANOVA Laalsinuanuuanstenuasinefiuadincy Nsesy 0.05

@

¥4 !

(F[3,112]=1.08, p>0.05) ASUar< A3 4.27 NaN1INARDLIAYIAETR One-way
ANOVA ugmsliifiuin msldszauqnmigalanananuansaiulaidanalnenss

(Main Effect) iaRMNAIlaTau2INgNNARRLTe
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a 1 a 5 g ' ¥ = 1
AN 4.26 LAAYAILRRIANAL LATD ﬁﬂﬂ’]ivl"ﬁ’ﬂﬂﬂ\‘i@ﬂﬂl"%ﬂ']\‘l LWALRINQNNARD
Thel

nsldseauqamngala AR ml:ijmt,uummgm
NN A
Demure 2.36 0.87
Suggestive 2.46 0.72
Partially-Clad 2.66 0.84
Nude 2.65 0.58
Total 2068 0.76

A19199 4.27  UAASHANITNAFAUALLSNIST ITAARIAA LAaNIAWASIaANNAI AT
YRINFNNANAITE AILAIADH One-way ANOVA

Sum of Squares df Mean Square F Sig.
Between Groups 1.88 2 .63 1.08 0.36
Within Group 64.98 e 58
Total 66.86 115

* RszsudpdnAtyneada 0.05

NANNAABINEN

AINNNFITENLLT ﬂzjsmm@ﬂwcﬁqﬁm"]szﬁ'ﬂm’m[;Tﬂ@%@ﬁi@ﬂ’wﬂs’ﬁizﬁuamﬁa@m%
Al Wazdu Demure Win 2.43, 7¢AL Suggestive 11191U-3.01, 7¥AL Partially-
Clad wiifu 2.61, kazsesit Nude WALl 2,59 Tananalédn ﬂ@jwmmm@qﬁmmﬁﬂmm
%ﬂl@%@ﬁi@mﬂ%@mﬁq@m%wwmﬂimzﬁu Suggestive fign T 3.01 Fauansly M99

4.28

-dl 1 dl :J/ dgl 1 ¥ [ =X 2 1 aa
HaNAFRLANRALIBIANA ATRFABNNT LT TLALAARIAA LAaNIUNA AElANATA
One-way ANOVA LaaWUAMNLAnAenuasnelidadAny Nseau 0.05 (F[3,120]=3.55,

p<0.05) ALLAASIANTIN 4.29 NANTNARBLANYANETR One-way ANOVA Lana biliiin
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N5 1 15EALRARNAA LANIUNANLANFANNURINALALASY (Main Effect) siapaundla
TAURINFNNARDINE

A1519% 4.28 UARIANDRLANNASLATAFABNS [ TAAAIARA L ANILNALRINGNNARAY

WS
nsldszAuanmegala Aads mlﬁmmummﬂm

NIIULNA
Demure 2.43 0.80
Suggestive 3.01 0.63
Partially-Clad 2.61 0.73
Nude 2.59 0.79
U 2.66 0.76

A19199 4.29  UAASKANITNARALALUSNISTITAARIAA lanIAWAsiaANNAdlaTa
ABINGNNARDINLIY ALAIEDH One-way ANOVA

Sum of Squares df Mean Square F Sig.
Between Groups 5.86 = 195 3.55 .02*
Within Group 65.96 120 .55
Total 71.82 123

* FlednAnyneads 0.05

v
[ %

aniugian liianamaaeuegaes LSD Lﬁ@mmm@ud’]mﬂ%ﬁi:ﬁuamﬁq@mﬁl@mq

weglnfanauuanEsTuet i foyn19afd Tauannindamudn dafideeaanans
[ﬁl\ﬂﬂsﬁ’ﬂLLﬁ]ﬂm’]\?ﬂuW?yﬂuuH@"}ﬁﬁy 0.05 Faid mﬂmmmmm%mqme’l,uivmu Demure 11l
7¢AU Suggestive, 9¢AL Suggestive TLTLAL Partially-Clad, a3zl Suggestive il

9261 Nude Aalanslumnngng 4.30 fagnunsnasuns lasatl

1 a :J/ dgl a v ai }7% =K o
- NANNARBIUINEANNAS laTaRUA N LRI alan1analuseiu Demure

HUaENI1 $2AU Suggestive
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1 a a ?.'/ dlf a 2 Qi ¥ = [ .
- ngunaaesiNEANNsalateduA N I iqanegalantane szl Suggestive
NNNI1 72AU Partially-Clad
1 a a :J/ dgll a v ai 1% =X o .
- NANNARIUINEANNA laTaRUAN ITnRnnlan1enAlusE AU Suggestive

1NN 92AU Nude

[
a

A15197 4.30  UAANNISNARAUSIEALRY LSD NAUARNNADTUNUINEHUIIDINGN

NARBIUN LTAARIAA LANIUNWAFINTEAUNY

ﬂﬂﬂ%ﬁ:ﬁﬁvmmﬁa@m% Demure Suggestive Partially- Nude
NILNA Clad
Demure - -0.59* -0.19 -0.16
Suggestive 0.59* - 0.40* 0.43*
Partially-Clad 0.19 -0.40* - 0.03
Nude 0.16 -0.43* -0.03 -

* HavsuniadnAnynneaiia 0.05
3.1.2 uan1snadavlszinnaasdaun (Product Types) AANARARNNADTUINU
Tewn (Attitude toward the Ad) LazAINAILATa (Purchase Intention) U4

NANVARRITILUALNANNANBINILN

3.1.2.1 NaNsNAFaUUszLANUaI’UAT (Product Types) AANAUARNN AT
Nulasn (Attitude toward the Ad) 2RINGNNARDITILLASNGNNARBINILY

NANNAARITE

b

AINNIFENLIN NFNNARDIT LN AR AUARTINF TN U AaFUAN

1
A

\NedaeiuFeqwa (Sexually Oriented Product) L 3.23 was@uAni ldinendesiuiFes

WA (Nonsexually Oriented Product) &iniL 3.29 fauandliumnnsnedl 4.31

a

LHANAAAUANAALTTAUARADTUINUIH N TN RUANFANTUAIANRTA t-test

1
o s =

wan Tdwuauuanansnuasinelivdad A 924U 0.05 (t{114]=-0.41, p>0.05) AIUAAY
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TUM1979 4.32 HANTINAGALAIEIANEDR t-test AAN17DLAAN 1IN UsSzinnuasduAIn

wansinanulidenalnamse (Main Effect) anAunaninatunulasanaaings
NARDITE

ala Y

A159N 4.31  uaAsALRAYIAUARNNAaTUUlRRUIAaLsELANTRIRUANLRINGN

NARAITY
132N NUIRUAN ANDASL) ANDEULUNIATT I
= 2 95 + . 4
AUANINENTITUERILNA Besnn 0.82
AuAf ldinendaaiuiEzaana 3.29 0.64
79U 3.26 0.74

a‘ o a L 4 1 L 4 Qﬂlﬂ 3 $
A9 4.32  UWAANHANISNARAUALUSUSELANIRIRUAT AR AUARNNADT LY
TaHNABINANIANRITIE AILAIADA t-test

Uszinnaeddudn | AeAssiALAR dquuiienii t Sig.

N1m3g1U (S.D.)

Between Groups 8128 0.82 -0.41 0.69

Within Group 2.29 0.64

* YfadnAtynneada 0.05

NANNAABINELY

a ¥

AINNIIFENLIIN NGNNARDININANRRERAUARNNFaT UL AWAT

|
=

NendeaensEeaa (Sexually-Oriented Product) Wiy 3.20 uasduAiildinendesiuizes

1 o

WA (Nonsexually-Oriented Product) tm1nu 2.99 Aawandlumnsai 4.33

v
a

HaNARALANAALNALAR BTN NN AR LN NAUANAINAUAANAD A
t-test uA1 TdwuANLANANINUatnslidad ATy NTzAL 0.05 (t122]=1.53, p>0.05)
AaLAR 11A1919 4.34 LANITNARBUAEIAADH t-test ANNITOLAAS LU Uszinnuag

[
1

a v a ' Y ' . " @ aada
AuPNuaAnANUlNAdINAlAMSI (Main Effect) ARaNARARNNARTUINUTREUN DY

NANNANBINN
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a 1 a v aaca Y ' a v 1
A1919N 4.33 LLﬂﬁNﬂ']LQ@EIVIﬁuﬂGIVINEI@%U\‘]']‘HT‘ZJHN'WIQﬂ?tLﬂW‘llﬂﬂﬂuﬂ']‘ll’fJ\‘m@‘N

NARDINRY
132LNNIRIRWAN ANLRAE AT NN AT
AUANINLRITUTRILNA 3.20 0.90
AU ldinendasiuEFadna 2.99 0.66
79N 3.09 0.79

|dl ¥

A5 4.34 LAAINANISNAFAL AL SUTLLANABIRUAAANAVARNN ADT WU

TasI AEANADR t-test

Uszinnaesdudn | AuedeviAUAR daudeaiu t Sig.

N1RM3gIU (S.D.)

Between Groups 3.20 0.90 1.53 0.13

Within Group 3.00 0.67

* AfadnAynnealia 0.05

a L4 1 33 &l
3.1.2.2 uan1snadavilszinnaa’s®um (Product Types) ARAMNAYLATER

(Purchase Intenetion) ABINGNNARBITILUAL NN ARDINL

NANNANBITIE

1
a v o A

AINNNFIRENLIT mjmnm@mmﬂﬁmmm;Tﬂ@%@mmmﬁﬁmﬁmﬂuLa‘mmﬁ
(Sexually-Oriented Product) Wiy 2.43 LA AUA iR enda iy e (Nonsexually-
Oriented Product) WiNfiLl 2.65 A4 uaadluRI9197 4.35

SeneaeuanieanuRtlatesel s AR AN T AR ttest LD
lainuanuuanmAenuastediiadAmn fiaxé 0.05 (t[114]=-1.54, p>0.05) ALLARI L1
B9 4.36 NANNINAADUFIANATR ttest wansliifiugn UssinnuasRuanfiuansneny

laidaualnanse (Main Effect) AaAuadlatauaInguInfaTie
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A1919% 4.35 WAANANRRLANAILATRADUSELNNURIRUAIIRINFNNAKDITE

PRV NGIR AR AnTleraiiumn MIFU
FudifendeetuBaamnea 2.43 0.83
Fudi laliReadestuGaamna 2.65 0.67
794 2.53 0.76

a s a L 1 & g 1
AN519N 4.36  wARINANITNAdaUAILLsisZLANTaIRUAN ﬁl’ﬂﬂ’l']Nlﬂ\ﬂQ%’ﬂ‘ll’ﬂ\iﬂQN

NARDAITIUAILANA DA t-test

1sziANU9R1AN ANRRTAUAR dudenai t Sig.

NMTg1U (S.D.)

Between Groups 2.43 0.83 -1.54 0.13

Within Group 2.65 0.67

* YfadnAtynneada 0.05

NANNAABINELN

v 1 1
A 0 a v oA o A

ANNNNFIRLNLIT NERNARBINEIIRAIAINAS IATesaAUA N T Fa e

(Sexually-Oriented Product) Wi 2.88 waz@uaAnnlalineqadesiuizesnd (Nonsexually-

Oriented Product) Wi 2.45 saudnalumnsen 4.37

IHaNpdaUAaAAMNAYlATal S AN AUANAINAUAEIAIATA t-test LAY WLANN
wANFANNUatinsluad A NI2AU 0.05 (1[122]=3.2, p<0.05) AlaA AT 4.38 HA
ANINAZALANLANADD t-test LAAIMTITNIN USNNUDIRUVANNLANANNURINALALIAGS

(Main Effect) fanMuAIlaTauainguNnafaqunile
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A19199 4.37  WAAIAILRAEAMNAL LATRAUTELNNURIRUANUDINGNNARDINLLY

Uszinnuasduan AnLaae AnTleai N MIFIU
FudnifenderuBaamne 2.88 0.73
Fudni laliReade sty Saana 2.45 0.74
794 2.66 0.76

a s a L 1 & g 1
AN519N 4.38  wARINANITNAdaLAdLLsiszLANTaIRUAN ﬁl’ﬂﬂ’l']Nlﬂ\ﬂQ%’ﬂ‘ll’ﬂ\iﬂQN

NANDINEUNAEANFDA t-test

Uszinnaesdudn | AeAuiAUAR dudenai t Sig.

NMTg1U (S.D.)

Between Groups 2.88 0.73 3.2 0.002*

Within Group 245 0.74

* YfadnAtynneada 0.05

3.1.3 NANTENUSINUDINIG LIFSALAABNAA LAaNIUWALAzUsELANURIRUATGD
Q =\ Y 1 A” 3 &, 1 1
NAUARY NAATUNUIHBUILAZAIINAILATRIRINANNARDITIEUAENGHN
NARBINY

3.1.3.1 NANSLYILSINUDINIG LTTLAUARAIAA LANINALALLSEIANARY
auﬁ"]si'aﬁ'ﬁuﬂﬁﬁﬁsi'a%umu‘lfmumﬁu,azﬂ'u'mé‘fﬂﬂ%wmn@:uwmmwm
UALNANVNARBININ

NANNAARITIEL

IHENARDLNANIENLTINTBINIT M rAUqaRIgalanIawALaz sz MaaI@ A

a

AR ALARTNNAATUINWIHNEN FatANATR MANOVA lauasauanslunnaen 4.39 Tnanu

31 ApaRaziiusesansenusansendwsaulsnsldssiuqangalaniansuas

¥ A (P

dszinnaes@uAniAYINGL 0.000 TeilAtianndd oL Auansliiiudl msldqangala
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MAUNALAZUTELNNIRIRUAILANAN UEINANSENUSANAY (Interaction Effect) Aa
WeuAR et ueulasn (Attitude Toward the Advertisement) ARINANNARBITE
Flenaaeunansznusmaesnsdsziuanigalananuasssnnaesiuin
ﬁi@mmr%ﬂ@%mmqqmjwmmmﬂ@hmmﬁﬁ MANOVA lguasauanslunissd 4.39 Tag
Wugn Ao Ntaziuesnansenusanszudeiulinislderduqanegalantanduay
dszinnvesdudndaini 0.01 defledesndt o Asuandliisiuin meldamiagala
MNALAZ LT LNNIBIRUAN T LANANIN URINANTZNLSINAY (Interaction Effect) A

ANAdLATa (Purchase Intention) UBINGUNARDITNE

A5 4.39  LAASNANISVIAFALNANTENILSINTBINIG LTTEALAAFIAR LANIUNA
a v 1 @ ada & & 3
wazisslnnansiuAAanALARNAAaTUUINEILAZANNASLATE
YRINFNNAKDITIE AILAIADH MANOVA

Source Dependent Sum of df Mean F Sig.
Variable Squares Square
swduaaRegala | WiAuARTE AT 9.68 3 3.23 8.09 0.000
NILLNA ulaenn
Aslae 1.97 3 0.66 1.24 0.30
lszinnaag VeiA R sl 0.43 1 0.43 1.09 0.30
Aupn ulaenn
panusclaTe 1.73 1 1.73 3.27 0.07
svfuandgela | TiAuARTTAeTY 9.33 3 3.1 7.80 0.000*
MNAX Uiy ulaenn
VRIAUAT QT 6.29 3 2.10 3.97 0.01*
Error FruARAT A gy 43.07 108 040
ulasnn
pannslaTe 57.02 108 0.53
Total VAuARTNReTY | 1293.16 116
Ul
AnuAslaTe 812.00 116
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NANNAABINEL

iHanegauNansznLsNTaIns sz AuqanegalanianaLazlszinnaas@udn
] o Qd‘d ' QS/ ¥ 1 aa ¥ [ dl
slaviAuARTNAaT U UINEN FeANadn MANOVA Tinanauanslumnsai 4.40 lnswy
31 Arpnthasiureuansenusanszndnedanlinisldseauansgalanianauay
dszinnaesduAdaAIwinGy 0.004 GeilAtienndt o Asuansliiliuin nsldqnsenala
MU NALAEUTLLANUDIRUAINLANANNN URINANTLNUSINNY (Interaction Effect) fia

NAUARNNFAaTUUInEM (Attitude Toward the Advertisement) 2RINGNNARDINEI

Flenaaeunansznusnaesnsdsziuaniinalananduazsnnaesiuin
r;ifacﬁmur%ﬂ@%mmm@jmm@wnjqé’qwh@ﬁa MANOVA Ifuaisnanslunngef 4.40
Tneamuan AAnnuiaziilugesmansznusanszudtesauwlmasldssduqanegalaniana
uazilszinnaesRudnfiAnmiaiy 0.8 Bsfidrunnndd o Awansliiiudn msldanisgela

NNNABAZUSLLANT IR UANNLANFAINNU LN FINANTENUSINNAU (Interaction Effect)

ARA3MNAILATa (Purchase Intention) 1AINANVIARDIN
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A15197 4.40 UWAPIKANITNARALNANTENLSINYBINS LEFEALAAAIAA LANIUNA
a L4 1 b Qﬂlﬂ 1 $ gj g
wazilszinnaasdumsanAuARNdsaduulnsILazANNATLATE

UDINGHNARDINIYN AILAIATH MANOVA

Source Dependent Sum of df Mean F Sig.
Variable Squares Square
szduqnigela | TiAunRniAeTY 6.79 3 2.26 4.28 0.01
NLWA Ul
AnuATlaTe 5.64 3 1.88 3.70 0.01
szinnans VieuaRTA ATy 2.95 1 2.05 3.87 0.05
AuAn ulsEnn
ﬂ')’mé]j/\islﬂ%@ 5.63 il 5.63 11.10 0.00
svfuaaiegala | Wiruadfidinede 7.47 3 2.49 4.71 0.004*
NINA X ulaEn
szinnang A laTe 1.59 3 0.53 1.05 0.38
AuAn
Error VAunRTEFedY |  61.29 116 0.53
ulamnn
panusalate 58.86 116 0.50
Total VAuARRE eTY | 1262.04 124
ulamon
ArnuAalaTe 947.92 124

* YfadnAtynneada 0.05
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'
adaa

desuadumeanninnsiuanssnuseiaunfntsetuulasnnuazAm
%\I/ “11 ' o J 1 ¥ o =X a
F9laT8 YBINGNNARBIANUIL 8 NGNLAT (NNTLT3vALqARIAATANIUNA X Uszinnaeddu
A1) TFNANTINARAY AIWAAI LA 4.41 - 4.42 Fatl M19799 4.41 LAAIALRALTTALAR
FOTUINUINHDN DIV AADILAZHANINAGELARRLTIALARALAATF t-test TBINGH
NAABITINAIUNA lULAAL Iz ALIDINT IHaARIAATAN WA 19197 4.42 UARIAILRAEIAIN
B9 IATAURINGUNANDILAZHANIINAFDLANLRALAINF [ATaRIL ANATA t-test 2DINGN

]
o

NARDITNABIUN v*ﬂ,uLLm'mﬂizmm%mmimwmﬁmmﬁm:m

o A

TuilszinnAuAnmifendesiuiseunatsldqnnannlanians szdu Demure Ngx

a

NAABINATIEN ARV AUARNNADTUINUIN UYL 2.26 WATNGNYARBINTLINAN

ada
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