ol
umn 1

unia

anudhsnussandrdgeenion

naZinginaisresiadaua Wigsiasepfntgumedunisdulamii axi
nshugriaiiielinceglutivgiudednsinnnisidimlufiusineg tnumm:adwﬂ'«u_
Uranadumsleran  fewdnasTssnundrudesaao (mass media) arasnradinged
wilnadiusuann (mass consumer) uﬁtﬂﬂw\nﬂmmmmnamwndmmamsﬁu‘-‘wﬁq
'lﬁﬁﬂ:::nﬁuq:ﬁﬂﬁ'ﬂqﬁm:‘rmﬂtm:ﬂunﬂuﬁqmwi'ltﬂuuazﬂfzﬁwiua'lun'\ﬁﬂ&m’\mni‘iq
T muﬁ'«:ﬁmﬁmtm*ﬂmmqﬁmﬁmmmvﬁwﬁeuazi'wqnmwau‘lwmmjuﬁu?hadfh
wntlAlnons unnﬂnﬂnaqwfmmﬂqdmmmn (segmentation) Adlmondrduanniy

Iaminnisnainezifencimduduaziitnnilensusuesnndsaninanizaaaduitinnd
mnthzlﬂumiuufl'nm'1uﬁﬂﬁnﬂmw'lummhmaﬁ't‘ls'lﬁﬁuqtﬁatﬁmnduhmiuuﬁ; 8
domnswdnsriiwuniesianmnnduasnndedifuitnmiomn foumsiine
Renwfasiladesmaammaimussdalienfisnmaddedialnadiwnswiacngiding
anetniilssRvBnnuassfniusfusinsenndesiuanummniniaamnsgialullaqiu
tﬂuﬂqﬁﬂﬁnﬁmﬂaﬁudmﬁmwmmﬂun.n. 2000

I AN 38 IAEnanAifiae (direct marketing) Whuwiesdietunisdesns
mamamathanilsfifanudryuastonldifunn lunsayadegiu

nmsmeemrfluninauedudiinsusuesarufeimedduiion daazi
anluennlufingudimaneianeidugwdiaya(databaseiidendestufiitog ey
o Ay pldwuastulanldenenn (direct media) i Tisumslulsdld nsfinde
dommmatnadvd dudu el iifanmenundy (response) TugLluuiniadeTedu
AnitanqRnsnuiidnnisnaiedesnisanngatimnsui
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mmmamqmnu'.uﬁ‘ﬂuumhqn’hwma‘luﬂt:mﬂﬂm‘i"n'l Tremuinrsnnuimil
resnfaifautiendiulinefusndnmisnimanan i uazilRuAnueluewidngd
Whunmatamann uﬂnﬂnnﬂz‘i’qtﬂuﬂmma#mg'lﬁﬁ’nmmmnmmmumuﬂnm
ﬂawudmam'm#Lﬁnﬂnnmmmmwnﬂﬂé’nmﬁutniuadwnmh TnumenteiFnan
nsmetutudy (retal sales) tﬁ'u‘fmﬂt:mm‘r'aua: 3 el Wrsfiveareiifinainns
muinieveimmarnmenn fe Tsedlfoaawmunuan (direct-mail sales) §nrfiniu
falmnnubena 7 sdell emalidrasdinlusamssnmuduinga 2000 soufluyaen
the 841.2 Aufuwiuryausy (Rosenbloom, 1995; Kotler, 1997: Stane, 1997)

wudrafummeplzzmaluideds deswinamakin (retaling market) fnng
udifuge wamuimAwisnilutdnmmaannnn 1y TN uA e Ingim
(television infomercials) finfaunfuatlufeatlf vieluwniads 1 Mail Order Gallery
(MOG) it 14 ¥ IwilswAifunda 107 Sunifunaniy ussliveamuddudeenas
20 siell rontimmnluriszmalug memaramamsalrzaumuddeethann Ansanls
NIk Ogivy & Mather nudh Seuas 76 sesdendueglungmmaednauin
dummmaiam N unsiliamariaifianela (satisfaction rate) Se¥enaz 90 (French
une Crabbe, 1998)

Tulrzmalng furznaunisiiedinmenanianss ugedu 2 nuivn)iAe nguusn
tﬁummﬁ’wmdan?aﬂnuﬂaqnﬁﬂuﬂa iy sunme GiRBEnnTarmein Freasrndudanil
Umrenin anemaudmeume Sauers lemifefed Duerdudmderedegnin
luilesmugsfiaunin Home Shopping Fummnaukanguimisluuasuemiszm uas
1Mut Direct mail u?ﬂmtﬂum'mu'luﬂwmnuLm'inu‘lﬁmaﬂn:ﬂ’wﬂdwﬁftﬂqnA"le
unisTeRudn neaines u'Jumnﬂﬂu‘l.w!i'm'wu"\q:ﬁqﬂnﬁuﬁ’o tha TV Media Direct ne
ﬁnzﬁ:m'lnmm'\iuﬁ'mnﬁuﬁmua:ﬁ'aunuﬁ’-:’luuazohaﬂtzma u?ﬂu'nn?mwm;ﬂuuu
fudrmndntrzmmindrdneninlimadn niardofuitimeume? auans mide
Rl viviouanmnfenBubrdeldignAmidliimdld Gnda fedeeun NPEMNGHe, 5
NHNWUL 2543 : 6)

anfieyn TOP 100 ADVERTISING BRANDS i} 1997-1998 Tan Autamditunrd
(KHOO KHAENG DATA BANK) wuin uhinfsznaugsfiatissimmumsaifermingvinns
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mmmrnswiNﬁﬂé’uﬁumt’liauﬂrmm:hudﬂqmn hfiRe 1 TV MEDIA THAILAND An
ihuyern 454,030,000 UM uazAM M.O.G. AS SEEN ON TV 1«1ﬁ4uﬂt-uﬂmdﬁudaqq
Dusudui 6 Anduyasn 239,920,000 uwlul 1997 uncluil1e9s L TV MEDIA
THAILAND ﬁﬂqn«ﬂuu:ﬁnﬂ'limudwu’a‘amnnqntﬂuﬁ’unwﬂq Andluyarn 267,718,000
um uszandieya 10 fusiBuAléed 2542 @1099) Iauilife andh Faefa (DATA MEDIA
RESOURCE) ﬁt‘:’eu.amiﬁtﬁudnrﬁﬂQﬂtznauqtﬁqﬂt:mnmunﬂu‘iau?ﬁ'm!jﬂ'ﬁmmmn
nwm‘lﬁ‘lﬁmﬂnmmﬂwuﬂﬂqmnﬁﬂ 1 TV MEDIA THAILAND ﬁ'maq'luﬁ’uﬁu 1 Anm
Duyasr 614,800,000 um ussaFti TV DIRECT ayfluguf 5 Amihuyann 303,300,000

um mﬂ'u«Lﬂu'lﬁd'\mmmnmqmntﬂumnqﬂadamm'mﬁmrdamm'wmmmnﬂﬁ
ﬂrnaun1mxj~:q:mx.lrmnmunn‘lﬁmwdqﬁrummmuumﬁ'\udmdwmn

el 1 10 Sududug"Mioud 2542 (1 1999)

U (@)

1 |7V MEDIA THAILAND
2 | SINGHA 391.9
3 |RsPROMOTION 363.3
4 | DIGITAL GSM ' 345.8
5 | TvDIRECT 303.3
6 |TOYOTA 201.9
7 | GRAMMY

ENTERTAINMENT 261.2
8 |CHANGBEER 255.9
9 | OIL OF OLAY 251.6
10 | LEO BEER 247.0

fian : s mdn Faefa (DATA MEDIA RESOURCE)

soumMmin At liifanuluminnmaamenn 1~:u'mqm3'u funs

Haiu wenmnminmesmuLLB e F Dmustauue Wmsannmianauun ny
- .I - J [)

VinanarsgiaaninWlugnusnsgie o0uduil 1 Ranan 2542 41 nmmanauuymsdl
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gmrnaduiiRstu anmsfhidnsreiusn Wuumeisngnaumimslamonidetns
viminszgnimutlszanuas Lﬁub\'q'lniﬂmmmwﬁﬂuu?ﬁwﬁmizﬂuuumﬂ'l'mmnuuu
mraiu end T -ay §4ﬁﬂ1nt§nﬁmﬂﬁmﬁ«m‘lﬁﬁ‘m’nuammﬂuﬁmnndmﬂwmu
mmﬁuﬁ‘lﬁﬂmﬂdmdaﬂwﬂuﬁnm mass media Ainzzantifunandng

m:nmnmmN‘q‘qtﬂum‘?mﬂa'lumri\'amrmqmmmnﬁmm:auﬁuﬁﬂ:mu
q:ﬁq‘luﬂr:mn‘lnu#ﬂ::auﬁuqu?anqmmmmgﬁq'luﬂﬁﬂu Tunonndesiuundniiug
AUMIRRIANNANTRMoDonald (1998) Tindinadn wivigmenuadinfiaanmmiimmann
nuArINE1A iwhqﬁum:‘lﬂuumtnmi’q‘lﬂﬂﬁm’lﬂquﬂwmmqsﬂumfﬂada [ Direct
Marketing is particularly suited to the objectives and tasks associated with promoting
small businesses.) MmmemANIITuM sz Rmetwreunsuluyafl
Liindiennnumiaiedad (an age of downsized firms) wrznmaenanNdulf il
(interactlve)ﬁinn'lmmnua:q'ﬁmwi'nzLﬁuqnﬁqmmmdamﬁﬁmuﬁu‘lﬁ_‘luﬁ'nmnm
N (two-way communications) 44Lﬂn'ian'\a'lﬁnrjmﬂ'mmmmm:ﬂamﬂﬁmunﬁ'u (an
opportunity to respond) ﬁqmmmfmna‘lﬁmnﬁauammaﬁnﬁumz’hlawnﬂu%«:tﬂu
Urslemflumenawnsuluafodieh

> - ol )
VA mnedums b Shimp (1997) mﬁumnmv.nmﬁummqﬁmmmn
L 4 ] - J x L]
mmuﬂunmnﬁﬂﬂﬁmmnﬁumnqu'\autﬂmmnﬂﬂmuﬂﬂﬁ'tuumuﬂf:mmmammu
Aenrduinsenmaiannn e

1. mawAruuamisking (Societal Changes) dur naFeaddu madiduees
malifiianasiin (credit cards) i lguinadeainizannazaanaue mtﬂaauﬁ'\uaw?mr
MNNImRINNANRIReUAue idueth e

2. uniulatmanenRamefuaznisdansrsuugutioyn (Computer technology
and database management) 44ﬁﬂ1ﬂu?1§"nd1~:'|mmmi'nLﬁug'\u'ﬁaqaumqnﬁ'\ﬂﬁiﬂmu
s lumbloneiasanwansantiag

mntutaﬂaﬁu‘luﬂﬁudﬂﬂﬁnﬁﬂﬁﬁﬂ'\ﬁmﬂmqﬂwﬂammmnmmﬂ #atu McDonald
(1998) Wndntle “ The Death of Mass Media Advertising” W Direct Marketing An
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integrated Approach 1«\:1.!1.&’ dﬂn'\ﬂﬁnﬁuﬂmmﬂﬂnﬁmﬂLﬂumm}uﬁ'nﬁdm?unmﬁu
Tmmn'm\mnmqmﬁ«ﬂum:ﬂamﬂuﬂu'nuﬁ'n'n'l'urrm'\t-i'mﬂﬁma'nuuumﬁuﬁiw
v‘a’mmﬂa‘lvm'Tﬁ'ﬂmwmmm(capacity) AuffuRut(interactive) wasiifnwouzdy
Jadldy (muttimedia) g i:ria'lﬁtﬁaqnluﬂﬂmnﬂfﬂﬁﬁ’uﬁ’uﬁsud'\qﬁ’nmmmnu.n:th

(a new era of marketef-customer interactions)

3. mafAMARIZNGN (Niche marketing) luyailaqiiu wisnsine Ranfmmng
[ 4
vlnanguithwinefuay TnmhﬂammmzqnﬁwﬁﬂrTnumm?w-| eilmsaamigmns
nq'uﬁmqwné’nmu:ﬁugwwnmnaq'nfmmmmlﬂu {basic market segmentation)1luiaq

Arens (1999) 'Wnsraifinadunisutdasania (market segmentation)14lu
Contemporary Advertising 41 ﬂuﬁéﬂﬁmua:ﬁ'\muﬂnmmﬂwmﬂnmmmnéwi‘u
AR 21 fAe M mandegiiduaiily (profitable market segments) ﬁaﬂmruﬂww
nmnﬁ‘uéuﬂunmnmﬁtumﬁuvh!'nqnﬂ1960 levnmadnneduidouu (me-
too products) WeRuvdMNBNNIARIALATU (Mass Marketing) Yivlhinmemanadies
Rerwmmalnlqiesuesmeunaufissms i’q&uﬁqﬂ'umm:nmammmiumnﬂ'du T
mrurkdeunani dnmsmaisasiRuRuA uazdauLlszaummmea luusazsauiy
emwdnuuacanufiesmsemaatesfionzianzes 39 Linnerman UAY Stanton
(1903) fimendnatumsutiweyamiadninlidudauannudenimesgnir iy
uefinanAsgnArBudsuieduifiadeims ushamnufaidm s auldinnt
anday

1'mmﬁ':ﬂ'nmma'\nﬂ:‘r’utﬂi‘uuﬂnnnqnfmmmammmﬂunaqnﬁ'mtuﬂqdau
aarasunlimaniamiensaduiiluethendaetans Feilifumsznnsaarannsas
ansnmiddanguiFtnafukiusausmzinzes Fmssiufl Roberts uay Berger (1989)
Winfnaflefnunisid Aty reanmenanensalssnisusndy annrivusnguitiwayls
et wdnan(precision targeting)annisligudieyaresgnd (customer database) 1nnaz
PRI RAREnIORens g ATnAudesAY  (individual) Mmrfiiungadildneg
nwn mmmaamqut'a’uwmﬁ'Lﬁaﬂnmr‘n‘amrﬂuﬁh}mmmmznejuﬁu‘ihniﬁmiwia



6

z L - 4
U ravianaraanienssiidneaisidifgiuintanagie Saomduamsyans
(personalization) fielAanamnezyinluiui (call for immediate action) WunatmiTideudh
(invisible strategies) usrarunradanald (measurability)

waznMiitaANun AR A RANIAY Bird (1994) d7Ae “fianttmanis
Tﬂmuwhﬁﬂah-maqum‘mm'mt\'uﬁ'uﬁaunmzudwqmuasr}#madﬂﬁztﬂugnﬁw?ﬂ
anArreagaludneasitiuilaanees (ndividuals)”

Bovee, Thill, Dovel uaz Wood (1985) 1Angnadouimusseainfmisiswnndesen
afeafininimmainguqdreduin nimenavneans Wusnnitimanmilediielugfganes
nmslusoun Ae tﬂumﬂﬁﬂﬂﬂmmmvﬁwi'nmiutﬂwu'mﬁlﬁ'mun'l&’adwunm...ﬁ’nTumu'\
surneciesefuiiaanynaals. .

19U McDonald (1998) isuesuaAnlfidudunfudn nammatamenndudene
frsdngnanlunisdaidiueazisuatisdukuasyina s rodinfenatadouten
(fragmented markets)fiflAsnAemsfliomzinad i duata

WoRarzananimusiingn azdhulidn measamnanse uiniesilanisie
m:m'Nmmmnﬂdﬁtydm’:‘unmnﬁﬂn'ltudqdau'luﬂﬁﬁuadwmn werztaniRnAny
nuduiluganudrFalifugsiia Tnunwamvﬁaﬁaﬁu?tnnmjutﬂwmmfmmuﬂuﬂq
rowdnuuasarudesmanduiiaenyansFovnnsasign

ulapiudnnizaaia BlinmsukdauasalSusmaungaudoat uasnsudlon
nma&uﬂqumemqmé’nmu:(charactedstics)al'N'|m1ﬁu?fnnulu Anmsnzs1Ing
Amerusnginiaaf dmeusnietniven sas Fedldnenemalszeang (demographic)l#ur
07y A amunmsars Melk evinuscnisinen arffasgnifiduugulunsuiden
RAIANIN mztﬂa«wnrmudfmm:un:mwau'h’luﬁuﬁqqzﬁuuﬂ?‘lﬂmuﬁ'nmuzmqu‘h
fu (age) 10faiitne afassAvmuliaanmminem (income) Uedfemanusnanmouas
panlsinnsotumsdeRubn (Schiffman uae Kanuk, 1997) AwfudtuszaeFannmse

& [ 4‘
m-a'm'q's:tﬂumuﬂ'.-ﬁ'nﬂm::mmr:mnmnuazl.ﬂuﬂﬂummﬂ’nmmmn'lumﬂ'ﬁtﬂumm'ﬂ
wiNtistiAaIn
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'Luﬂmmmma'\n#ﬂmm'ﬂqiuq-aﬁﬁﬁu wangaiasalianueulauazjiiacdn
funmndesi Wi lmenunuiugsialégeuazinda asangusuienadiunenafiutia
teumudnruzaesfuuazanumunmlunisdussduduasiiings Lﬂuntjmﬁ'\umuﬁmn
drazansnsaiiiguuainlildfunarqgriadinenld Wendusainfidénnadeun:
ansadndulndendevitbiedufuantntFfaumues ussiudunguiduusadnsu
margia (Iam nafle, 2560) Tamemzatings nfudmineumeudur Sodungul
vitnaRRenglutaerewing 20 th 20 D sFtuuneFoinmanmet® sakiiadon
trzaumaliummiauiefaganudFaigamtlutie fuFinanguillfi/@umumum
andiidudoetuiswhdedefufusndnnidedibisnnminduladeldifonmieq 1
DudFifnunmlumsdedosanradsiulsfefusuandmeiideinsidfoomies fai
aztaualinguseinnuneuduindnmsddunoutrgaitausssnsuiuendmefiasieu
famuilénnalunisds mmudidafausntummiseriiFndosanusnnsnssiies
i madenTeqarinan taAvwEeie somuf 9wy mutinsedarnintnsneia dufy

nejﬁiuﬁ'muaﬂuﬁmﬂunmmlauﬁﬁnmmmnﬂﬁﬂu‘lﬁmwdqﬁtu‘lumrﬂnmﬁ-a
arufganituasnginsruniniiinatuituaniing:  Anmnlkannsineiteduaiy
nuduAtnasingvineitiniennd uoud wisef Surmalu o aann An oy Realf wun
dy Sulailide FaUThd Su desns Wty uasBude Bundr “nrsAmeiduanzRnAnles
nejuail (Genle)” namzAmrmud nfuaddunguiidtnaiilangurano 20 -20 9 fndhey
Wity Tnulideutng douluglasendeeduaidiedun dungsifldmouseu
traunuaziinudesning ﬂéﬁuﬂﬁiﬂdﬁuﬁwm uasfimmuenudeeuian dudnidu
nfuéuFtnaRildnunonethaunn q'mﬁi’uﬂ;hm:e‘mtiﬁ'ldﬂﬁwﬂvuﬂr;u‘ﬂnnmiuﬁad‘luﬁm
1«1«1wmmﬁqm'lﬂﬁmmgﬂuuu-nmmmanaqn{m#:mmmn nsdesnfamsaain
wazenlsnn 'I.\Xﬁﬂnaﬂﬁmwm:ﬂnﬁnﬁﬂamﬂaduﬂqmn‘dﬁu umAMIIIAEIANEAn
ﬁ'\ﬂuunq’uﬂﬂ. 2540; Autk Classic, faunu 2540)

nfudeineumeudiudunguiilswlfdussmuewuusiisne Fnldiswnaly
nisdusiege JawmradandnahasinWingaiminmuneuhudilemalunrise dnfudels
wn Bliwzdhuleasny wu Retnmimd Fny wlideRud auans undeseamemeaante
srlaiemnz Wud Reladnuadifelumdd delnsdw wncdenesomeRitotumesiin
u.nztdm-nnq"mqu'nmnq‘uﬁ'uﬁ'mumauﬁuﬁﬂﬂdu'\nmmum:‘luﬂq11.‘fuﬁﬂﬁd’nd9u
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Urminadesns 16.37 sesrzanrluwanqanmwniouun (Fuansnatifidmudszeng
L~ - - 1 @ 4 J
vosfninuaiR kTR, 2541) nguiminnumeududaiiunanafiinnimaisarmdiess

Ld - J [ t J
ﬂfnummd'wmn1umm¥1qnan'\'lswﬁuﬁﬂ:::nﬂuqtqum'l:nqumm:nquﬂ

n'm'l'1mmmnﬁuQu?tnnntimﬂwmnﬁﬂéfmqiaqq Tatamznguivinnuney
fu 4~:mﬂﬂmmdwﬁmﬁunmﬁanmfmﬂﬁdﬁmmwnﬂmmum:ﬁ'afuumt#m'hﬁqnmn
doungud] Famsmsanremsatiusiaodommlaing werredusiedlede
MmNmMmaafitosusSaquUszainasnmsnéduetinog ilesinnsannammansg
mmtmhmuaiﬂqaLﬁmﬁuauﬁ'\un:u?mf‘h.lﬂ’qé'u?tnnnejmﬂwmutnumﬂu?ﬂmmmﬁw
WAnangutwnelifesdunisuichugfsnnsodetukusans it
demmeranansg ﬂtznaurTunamﬁi’um:ﬁnn"lﬂuumju‘iﬂﬂmuqmﬁ’nmwmnduﬁu
wauseufudindunlitanasinie funalnlugaomudrdaluesinnremuasnisdud
noniu ludeny 1~mann§mﬁ'umﬂ'nnmnmmﬂﬁ"lﬁqnﬁwmmm'i'lt:ﬁuﬁounw'liﬁm
insAmiAeATAzAN Tt

ARy inWiERdElm e laiasAnttame dnfu vinng uawoi
nmm:ﬂamwnejuﬁuﬁﬂq'\umwﬁuﬁﬂdammmam\m\: tﬁﬁ'lﬂﬁiaqaﬁmmmﬁﬂmdou
Tuntrnusunsgmfnsdenimmanismann uazideniddevimiszimennimanamianse
Wmm:ﬂuﬁadwﬂnawﬁmwmunﬁmrTum'mﬁmmt"r"wnm:m::«nejwi’uﬁ'mumuﬁu
14Lﬂummndauﬁﬁﬁﬁqﬁutnu‘lunmnﬁﬂﬁnmwwm:tﬂumjuQu?‘inn"v‘aﬁ'munﬁnmumm'.r
aamsinlt \uewam
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2. madiaFfuuasimusizasnguitirrusewtuiidsensmaanann
Hamdiudiuvitelsl

3. madlafuuasnnAnzumslevesngaiiiouneufunddemmanamanse
laufiuffuifoli othals

4. NnuUAR mmqﬁnmmﬁmmnq‘uiﬁﬁwwmuﬁuﬁﬂdammmnmmm
A mdniudiuvdall athals

5. madlafuuasimusszeanguimiteuaeudufiddemmatanisnseia
fufuffiumg@nssmnisteeanguiminuneusuiiddentamaamensniel

1. WoRmnedlngu Finund uas wqﬁnmmﬂwmmjuﬁuﬁwﬂumuﬁuﬁ'ilaia
AIANIANNIAN

2. ieAn A Rufreudramniing fu ruaneenguiminnuneuduiiise
MImaIAMIALS

3. Lﬂaﬂnmmmé’uwu&wﬂqmﬂﬂnm i qunmlmﬁmmnqué‘ummumu
Fuiilieniamanmmanss

4. WeRmmdniuSrowireinuns fu wqﬁnmmﬂmmmju'i'uﬁ'mumauﬁu
filldenisnananensy

5. AN AR T RLLAImIng wqﬁntmmﬁanmmjufv
Fnaumeuiuiildenimanamenn
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1. madnfummeianans fu imuadnildenemenanmamsdinomduiugi

2. madiafummemamann (i woinssumsiadummaiamarniinny
diiudiu

3. inundTTdemmatanenss My woAnsmmstethumnmamenniagg
duiudiu |

4. mrdinfuuasimuadfidsomsnaiamianm fu wgAnsrumethumsmann
NRANTAE T

IOULNANNINITI4Y

- e : ) - 4 -
ns3duafeilaz nEILENISNANIYMIIURauAuAMITNLaze AululA
nammwIUAT A sreud o0y 20-20 1 deilanuwainseiutudneouzassns W mn
swhuminm meld

S

1. MIHAINWAN wneily mmuamuﬁuﬁw?mfﬂmmmtﬁ*\ﬁ«ju“ﬁnnnq'utﬂ'l
witene  Taudufnvtednuuazfiiilnanmnsnifineuiulflounsauasiufiindenis
ARIANNAN 1«44tﬁu’lﬁﬁu‘i&nnq'utﬂwu'mtﬁﬂmmﬁunﬁu(response)'tupju.uu'nquﬁ
nssunsdevientsdelefudnimeluiui

2. dommmannanse wanui Fanaelumniususdoynrsiuininnslusedg
vitnanguifiunssesntmaaninn Wud dellnedld detnsdws detnrim? dofefad
Wur dowens wlBeAud uasdeduwmefiila

3. nfudineumeudiu wsneth seud engrzwdn 20-20 D Adsieuuazends
agluinngemmamiuag



11

4. nmadlnfu wuaEty AssafuazANaulaviemrumlelumstinfunig
AATPNNAN

- - - ol
5. WiAuAR waet norusmseentiaafinmelula vie arwRaviuissieuil
waliiuacnmenideliveuiefiingmidsyansiiidentmaianiann

6. wqﬁn'rmmﬁﬂ LTI wqﬁnmmmuunﬁ’uﬁnum:ﬁ'ﬂiﬂauﬁ‘w‘mu?msdm

nmaamnan anunelalurzsznalumsldfufuf / uine ussaunreIBuAWiTe
ﬁ’nmmmu?mrﬁ'lﬁi‘wé’wmmtm‘ﬁa nuﬁeuuoiﬂumrﬁ'a‘ﬁammﬂmmmwmﬂ

1. Weduuomeilnnmendnlamadiagis finuns uasngintsunisinyaangs
Svnauseuduiidenimeansan ieienium A ipnsynimmein Wmnzan
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drAyrssnsfemnimaalilisavinmandususuleanediinangudiwny
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