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# # 6184870228 : MAJOR COMMUNICATION ARTS
KEYWORD: PRESENTER, ADVERTISEMENTS, CONSUMER BEHAVIOR
Srisupa Sripaoraya : Consumer Behavior on Presenters in Maybelline New

York Advertisements. Advisor: Assoc. Prof. SARAVUDH ANANTACHART

The objective of current research was to examine consumer behavior on
presenters in  Maybelline New York advertisements. Using online survey
methodology, data were collected from 210 females, aged between 18 and 25
years old, living in Bangkok, and used the product for the last three months. The
results showed that consumer’s perception, attitude, and behavior were
significantly and positively related. In detail, consumer’s perceptions on the two
presenters (i.e., Yaya-Urassaya Sperbund and Pu-Praya Lundberg) were positively
related to attitudes toward the advertisements, attitudes toward the brand, and

purchase intention.

Field of Study:  Communication Arts Student's Signature ........cccccovvcevicnne.

Academic Year: 2019 Advisor's Signature .......cccceceevvreenen.
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139981919 Maybelline New York Tneffidelsianndaiumainumsiaves Holbrook
LA Batra (1987) wagviruadvesiuslnasensidud Maybelline New York #agfidulst

WA ULALIA U AUARADATIEUAIAINUINTIAT Riley, Rink wag Harris (1999)



3) AnuAladie (Purchase Intention) suefis AnuFaINsToAUAMIaUINS
voaffuilan dsenaifnnnmssuiuasiiruaifuandsiuoenily Fsn19itended Snanudila
%@mmﬁu‘%‘lm@iam%qﬁwmq Maybelline New York lag#aunAn1uinaninginves
Baker tkag Churchill (1977)

Uszlonifiandnezldsu

1 wanIdeildaztsaiisesdruimeivamans uazanuiladfisnfnfedi
msmdendinausdumlunsiminidudiumuresasdud wazsthiauensidudsinuny
laiwaun

2 uamsipazilunuwimdiinnseainesnuuulavanuagdndendiniauedudile
ogsliUszAvEm wazpsstumwaulavesifuslarunniign iensedusemuedumliia

=
KN
Y



UNa 2

a a av dd v
LLUIARN 'Vli]‘l"i{] LLASITUIVYNLNY IV

mAdeEes "moAnssufuilnasofiiiausduilulavaniedesdiens Maybelline
New York " tllunsinwaadnuaizsesuvasansifinnuindede uazanunfgelasonis
$U§ (Perception) ViruAf (Attitude) wagnszurumssinduladeestiuilne (Decision
Making Process) Tneiuuifn vaui] waazeidefieatosil

1 wnAnuasnquiifiortunislesan (Advertising)

2. uuAnuasnquiiiedfuumasans (Source)

a a a Y] a Y a .
3. wwiRakarngulNefiunginssuduslan (Consumer Behavior)

wulAAuasNgEAgINUNNTIaEN

.. < = = = Aa o o Y
nslaan (Advertising) LupIastlon1sdoansnisnaindiiaudiAglazlasuainy

feunntnnseaiatugadagiu inssduaiasdenisdoansmsnaiaidideusiaadiuan

Y

170 LAZUNNITAANNAINNTODDARUUEATT MUIABUILNDAS 19N NANWANA AN UASIAUAT LAY

YRR v v v 1 I A4 PN
farensviuganuelasnme liiasilunisesnuuunn visedesUsznaululavan 7

VY al

anansadnysliguslaangudming viseyananillontasurulavaiinauaula 1Uasy

Y

Y a 1%

wagvihanuIandue Wandamsluudnlagusinalmianmsdnaulade

AUNUIYVDINTT LA

A5lawNANNTRENUYe9 Kotler (2001) ABNITINGRULNBULAUDFUAT NI DAIASUNNS

a

YPAUAMTIUTNITIRUTEANTAMUNNEU waznslawaniduduesosdianisdaans

M3nann Nanunsanszanedeyanazynaisvesduiuazuinisgiulaaladusg e
donAdpeiu Belch uaz Belch (2017) Ailifienwliin nslawaniduguwuunsdoansid

J Y1 = - ! - ! a
Altane Tngilunsdearsiudestavuvainvaneguiuy 1y lewannieing lawamig
nsviend lavanlunilsdofiniuazineans sauluidavanniinisfinauiioliguslnanuiiiy
iy

#1u Arens, Schaefer wag Arens (2009) Na1331 NSl dunsEUINANSEDaNS

v

nMIra1AfidnvesmAuAfesIng RuiadnauadeyavesdumuaruIn1siusina ey

Y

'
=

SUNITNAUALATUINITUINTY dOAARBINUTEINVR 13 Wu¥umM (2540) N5eYIINT



Tawandunszuaunssudeansavuiiannsagdlalifuslne viedimlenasuvalawan
Anrudureuuasdanudesnisdudvielduinms auhluganudonistoduduie
U3n1sfana Tnsnslawanazdesiinisseydedld Branan szeznan fiausdufluny
Tawan waziiuilunsmounslavanlfogadaan

Wells, Moriarty, Burnett, kg Lwin (2013) fenudanislawainientd 5 aaanwue
fail 1) mslawandundslusuuuuresnmsiearsiifialdtng 2) milavanduadssiely
mMydstoyarasuAgsurnTIIan 3) mslavanaunsaidifnguidmngladmunn
uazvatnvanengy 4) mslasandusuuuunisdemsiitedngsla Thninle wazadedviwa
yosmmaufmidenssuivesiuslan shluslnardemuuaziiengfinssudiaenndasi
Tngusvasduaanislavan uay 5) mslavanaziaueriiudesavu lilvdeyana

faens 13Nadng e waswsind dulangatly (2553) Wanumnegveanisiawan 3

Humsaeasiiteliuinlaligusinaviuinauladud 13ns wazanuAnai1sassd Tned
Anldnenudeiavy (Mass media) 99199199 Wiy The American Marketing
Association (2017) Al dewin mslawanfeguuuunisiausvefivesiuiuiily Tng
doansriudedilildyana Inadunisdeasiledaaduuazimeunsdoyaiferiunaniosi
U3n13 03ns videAuAnLu Liegslaguslan

wonani Wells, Moriarty, Burnett, wag Lwin (2013) §sa5u18791 nslaiwand 4
aadUsznaud1Ay Usznaume 1) nagnsnislawan (Advertising Strategy) 1UuUN1511904WY
wagmvuafiansweInislawanlinssnuingussasd lnanisesnuuuansiunislawandl
wszasAlitedsinasuazaianandlaliiuasfeivaudviousng misiuslaa
Anpuaule waslasvdudmiouinisdinandennuiule iugeamnewig 4 fidenndes
fumwavlavesifuslng 2) AnuAnainaassd (Creative Idea) thilulfiiteasrsslawants
frunifagauasiiaula muAnadassdasiglimslavaniussdninmuniu way
Hgaansand i uy

AOIY 3) NTEUIUNITVINNTIE319655A (Creative Execution) Mlluesruszney
ddaiiviilinslavanaseudne lideadu swandeavestunulavaniitai
Usedl 1wu mathenin madiFes madsuiFes yulufimassuwnsiunulavan denis
vhaonlavandndudesdivouwmuazinmsguiidaau welvinssfuanuaulavesiiu uas
1) maidenlidons1sai19assd (Creative Media Use) iwzmslamandesiiauesinde

i Tnsviad vy wilsdefiun dneans vsedeuwdumesids Jaguuduslaalnsudanoudns



wannvae dnniseaiasetnlavanisindusesdnwanuaulavesusinaiiedenldde

Iyflusganznmuniign

Uszinnvadlaiyun
Sandage (1989) laguunlawaneandu 7 Ussinnudng fesnaflvtinilunisdedns
unnenariy giail 1) lelwansnduan (Brand Advertising) tivelvideyauwazdigliuslnnandi
asnaumle 2) lawanituauan (Retail Advertising) Wulsiwaunvesiruaruanvunalng 7
sosnmshliguslaaiinuazandnsualaannislavan danhlugmsuslaaduamse
UINN5A99 019 lalwanuesiuazain®e 7-Eleven lawanaosinanaln lada (Wudu 3)
lawannianisdes (Political Advertising) {unnslawanvestinnisdies wionqunisiiead
AaanTsasanmanwalng wazluntnlaussyvulvatuayuy 4) nislawanninisneusy
(Advertising with Feedback) {lunslawaniieliiianisuanileudeyasenitudives
a ¥ Y oal 1 1 < a ¥ 1 a6 a 3 VY al
auruazuilaa dalvgasilumsvedudminuniaduseald wazlivuunesulvduslna
LAAIAIUARLIAY YSogUIUALAIRINATY WL wuunesululngansauey 5) lavanid
53013 (Business Advertising) tumslawannisi wietiauedeyaludgsialiduilan
a A o v o a v = v a L a v oA a
AnAnuweduy waglianuauladunsdud Wandnssuiunisdeduladedunviseusng
6) lawau13Ans (Corporate Advertising) {unislawaiiiiednavetoyavsenanssuniely
aadnsfldudleaivayunmdnualnsdui Insdulvgasdudeyaiaenndeaivaum
A a ! a 1 £ r.ﬂ' L a a «
W38U3NTS W Mslawanianssy Ygndh veantiney SCG ipatuayuiuifnLfui
Usgrwusudin SCG Wussdnsfiinnudidgiunsguadawindon wag 7) n1slavanuinis
ansn30uy isedaau (Public or Social Advertising) avilulaiwanisusenlulssinundaaulsn
o w & ¢ A I =i o Yo a
Auddny Wuansisulselevd vseonvaslutgmiauludeeulasunansemu 919 lawan
wnudtuLNesusIAlAgIe fuang Uavguazann1sgade uaslawansasadliaitgeens
Y v o & oA Y} v oy @ v
aundedieimaduiusineesiulavvisinson (Judu
Tutagtu nislawanivanuaieguuuu anansaduunlavaieuseny Juegiuinag
Fuunmslavannletadele @9 Bovee, Thill, Dovel way Wood (1995) nd@1331 WUINIS
lawaneenilu 4 35 e wusmudnuvasvengudving widlaeiuiniagimans wdee

USELNMUDIED LazluInnuit Mg unInsiawul G9n15lavauaasUsstnnAtanuuen

waneinefiu loeRiduavveasuneiiuiu fatl (gn13199 2.1)
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AN57199 2.1 A15IUNUSLNNVBII WU

By Target By Geographic Area By Media By Purpose
Audience
Consumer International Newspaper Product or Not
Business National Magazine Commercial or Not
- Industrial Regional Radio Primary or Selective
- Trade Local Television Direct or Indirect
- Professional Outdoor Action
- Agricultural Transit
Direct Mail
Other Media

17i3J’1: Adapted from Courtland L. B., John V. T., George P. D. & Marian B. W. (1995).

Advertising excellence. Boston: McGraw-Hill, p. 6.

a

N5ty iusuanyazaengudming (By Target Audience) 85841310
Yo < o = | & oo & A v oa
Asuansilundn Feanunsawdssanidunislasan 2 nau fell 1) mslavaiiteduslan
(Consumer Advertising) 1un1slasaniiinaueuardsoyarnasiudssuasvioduilan
Weliiuslnadndulafedurviousnsiisury liinandunisteiiieldduimieldlu

o A v A v o v v ' ° o & o

AIILIDU I@mzmuaaa’ﬁﬂumma (Buyer) LLaz{ﬂ% (User) 191U N1SlauUuRaInsuLany
Aoansdsansiaditl widaaulavelign 9 u uay 2) nslawaiiiessna (Business
Advertising) fia n1slavaiitedstiansludu@ensedlindndueiiuningsia lddnedy
U3t asanstilduaramanils wagmhenussuna Jamslavaniiegsnandianunsoudangy
dogla 4 nau An Nslawand munguenannssy (Industrial Advertising) Nslaiwauiive
n13A1 (Trade Advertising) N1slawasied mSunau3uAn (Professional Advertising) ey
nslavuLienensnssu (Agricultural Advertising)

mslawanuuslaeiufivngiianans (By Geographic Area) fAvginunUszLANTes

& A do 4 a & A a v Yy  a =
ﬂ'ﬁI‘?JHm'W]']@JGUU’WISUQQWUV] NEN %QQSL?@JQWﬂWUWUiL?miﬂaLﬂEJQLL‘U‘U‘WENﬂu VLTJ"U‘L!@NWW?

lawanluszavaina dwsunislavanuldlagiunniagiimansiviavan 4 Ussian aeil 1)
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NN5laYUNTZINNUISEIA (International Advertising) 2) nslaiwainseaut® (National
Advertising) 3) NslawaNTEAUINTA (Regional Advertising) uag 4) Nslaivanssy
vi9afiu (Local Advertising) viefimuiluduiasiy nmslawandmiuiuan (Retail
Advertising) TnaUszuamvaslavaniuUdaeiuiinsiinasonisesnuuuasuaydeiddmsy
n1slawa

mslasanuidlneUssinvvesde By Media) foindunmslavaniiunsvans uas
Auneiduognei Taoidunsusssiamesnslasanmuussinnvesdeldlunaisouns
annsaudldvanausziam el mslawanmendsdefiu (Newspaper Advertising) ns
lawannsilngans (Magazine Advertising) n1slawainn9Ineg (Radio Advertising) 13
lawaualngiiail (Television Advertising) Aslaiwaina1ailas (Outdoor Advertising) N5
Tuwannnalusweld (Direct-Mail Advertising) AslawuINI9e UNwug (Transit Advertising)
muﬂu’aﬂ’lﬂmwmmu%aﬂizLﬂmﬁuﬂ 1 NslawaNIAImEUR3 (Motion Picture
Advertising) wagnslaiwarmsdumesidn (Intemet Advertising) Fsutiusuinduilanas
Ansudounnsnaiu Tusgiumiuaulasazaruianela

Y

nslawaniuienudivune (By Purpose) UN1SUUIUTEIANYRINT 0w
o ¢ & a v = = | = ) a
Tgusvasavsedmunendesnisdeasinaaniz dawdseenidu 4 Wwanewans Ae 1)
Welawanuaniuyivseolilindndus (Product versus Nonproduct Advertising) ttmang
Ya3nslauananSuRANereauArsausnIs duthuunenlildnislavunansuginae

(%

nsdaasunmanwallieInnTnIauIEem (Institutional or Corporate advertising) $21919
a%ﬁqmmmL%aﬁaiﬁsliu‘ﬁmﬁaﬂﬂﬁ]LLazﬁﬁﬁuﬂaﬁaﬁiaaqﬁmmnéﬁu 2) \ilowadndids
nsAnselilin15A1 (Commercial versus Noncommercial Advertising) U138 Tan15AN
Aovedudiionsldwazils dudhunedililddienisén dwsunas q ssnsiilinime
ls 017 sAnINsnea wesANIsles 30 Mienunasy lsuseu wazsuvivends Wusu
fazsjadauliiurlavansiuuiae Warmhemde senunldavdidends sauriwe
musufletiiegausyasduisedn

sadae 3) ioassarudesnsUsugivieduienass (Primary-Demand versus

%

Elective Demand Advertising) 1 msnglunisasnsainudeanisugugirenseruligusing

q
1%

NnANURBINISHARdMYIIaUINsUsEIAnlaUsziavnils Wy nsifenteayiieaull #a

AUNTASI9AUADINISVULEBNATTNADINTT IANAANUADINSHAR AN TARSIAUA LA
a v = 7 ' = & 1 . ~ Vv a aaa

AAUAMELYIIY WY N19EenTeayns1 Lux Botanical wag 4) iivelviSuansiuizen

movausluuAnIolaiudl (Direct-action versus Indirect-action Advertising) tthwngaes
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mslavaniszamiideanslinevaussiuiiie i uasuansujizemovausduviuiivila
Soldsuans 1wu Tawandiflguesdiuan videlawaniifvunszeznadusisia Jsmsafudu
fumslawandiladlffosnslriuiiseneuaussnngFuansluriui uddesnsitestisu
msiuiteyaiiuaudvieuinisfingnn Gie1vazdedlinatlunislevaniionnit ud

YUAWATUN NS NWUNA WANURSIEUANLALINAIN

TUITLAIALAZUNUINVDINTT L2 BaN

Y =

9109 Belch wag Belch (2017) a5uneliin mslawanimnuddasenisdaans

o

a0 ] &/ Ya v A a -q! Y v dy
mMInana wazldienseiugenuglidumviousnig Feansaasule dsil 1) n1slewan

a a L4

Judeansnisnaiafiduszdnsnmgs annsadnianguithmnelaunn 2) nslavaniidau

Hrelunisasnnmdnvaliaiiuesdudiasesins giludvedavan 3) nslavantae

1%

assgaulidumvsousnisiang 1 MnlvguslaaaunsaenALANg19 1N duA1Bule

N =€ Y <

way 4) nslevananunInasenssuing asnseuesuaivasuslaalan Jediuluds

=b.

FIUNTTAULDAEY LAZALEUNIINAINTBIRNTIAUAITUTZAUANENSS
doAndeIny Moriarty, Wells, iag Mitchell (2009) oSunefisgausyasAvadnis
lawaundn gninldieasisusepslaligusloanevauswavilugnisdnduladedudvie

vy

133 laganunsnesuneyaUsrasdussmslavaniiniulddd 1) Welvfuslnasuitoua
LAz nasAITUALAYE oINS 2) elriuslnansenindamsduduasianudlase
AAuAeggnde 3) iienseduersuaivesifuslnalfAnrutureulududwieuing
naonIutureUnTAUA 4) ieliusTaraansavnyadenlesvesiaeadniunmdnual
yownsauild 5) ietaeldurinlaguslnaliiAnanudesilunsidudn uas 6) ol
fuslnafnduladedudvidousnisivnnglulawan

uananil Kotler (2001) gelimesuaifiunfuieaiuinguszasdvosnislamanii &
W 3 Usziam Usznaudae 1) mﬂ@mm’nﬁﬂﬁsﬁaga (Informative Advertising) Wuindu
sUuuumslamanildumnufeudmivaudile elviguilaelsvhauddnuagiang

<

dlareaziBeavesdudviouinis 2) mslavandieltiutiinle (Persuasive Advertising) f
Hunslewanlunguaudvseuimsiisnsmsudsiulusaindeudisgs dang ms1dud
gourpnsvEuslnadaaulaionduAviausnisvewmules dIuNINILINAENSAIUNNT
Wisuifguaanin :1a1 wazkadnsianit inldlunseenwuuaslulavan uag 3) ns
Tawanuiteiiieurudivesiuslan (Reminder Advertising) g fuaudinnnainudu

lv o & v A ~ VY al v @ [ 1% '
wau wididndudesdeansiialiguilaalanuiiuiarandilaegiaue
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Masterman uaz Wood (2006) nanfiainguszasdnanvesnisiavanii \Ju

wsaslanilsvaanisdeansnisnaniuunannay lnenslavaninisussaingUszad

v 1

aataluil 1) Mreasrnmdnvaldudlviiuasdum ielviinyar1vemsaualugusees

o

AUslan 2) @319n1333n vilifedensnauandududiudue 3) Fread1an1sansn el

54

N

a

Uslnpanansnandiuaziatzannnninsdumaun Neglunainiieiu 4) nsgsuliinnis

v &

FOAUAMYIBUINIT 1gN1T0NKUUATITLAEULUUNSU AU TENNNTNTEAUAINABINTT
YoUslna 5) Felauusuiieduiieulusinalianfwm AU uaz A INaN walNn

Kotler (2001) nanfisunuimnvaenislawan (Role of Advertising) Milkatuitiegsia
WaZdInL V19U 4 unum eadl

A . & & &

UNUIMKINAD UNUIMNNITNAIR (Marketing Role) ing1enslavauniduiniosile
duasunismannuaznszusenvieliegaivszdnsam Weduslaasurulavaniviiulasu
v 1 a U oa Y A a & o | a a ¢ = Y o Y =
PoyarrauneiuaumMurIeUsniug ihlugnishndinses wWisuiisumdesuastelde
A v oo Yoe e I o v U a A 2a e Y 9 v a
dieguslaadniianelanaziningnszuiunisindulade Fediodndunisnseduliinnis
wisdulunangeuegvsieilios guusseimAdiaundudniousns guusseluin
weeuaueaNuAniuane1s inlilauamseusnsvanuaneiielduduionves
Auslaa Nidnslunisidenuazdndulazalieginad

UNUIMTIABIUBINTT YRR UNUIMAIENISEea1S (Communications Role)
Hesnnmslavanduesediorenisdearsnisean lnednssuiunsanenanasmse
& vy v Yo oA | = Sag v oA
Wemnanngdsanslugdsuans duFenatgdseian uazdesmenisdeansndlidenuiniung
= vo A I | v o U v Y 1w o A [
Fagsuansviseruslaananusodeoyanduludaldeanslaiuiu Jsdiodnislavandy
Fosnenisdeasiielikaniisudeya wasuanaruaaii Inenislavaniigagavungly
msdeansiiiebiguilaandesauauilugnginssulang@nssumia liirandu msedue
msveaadldEus viensuensediuanasoudns Faunuimveanslavansiunisdoansn
anansadmuadhvnglavangseau fail 1) iielvguslaaiinduAmseuins (Awareness)
2) weaiaanuinlanseiu (Comprehension) 3) iieliguslnageusu (Acceptance) 4)
iieasaauYauNINnII(Preference) 5) Litonszauaufoin1sdudnves (Ownership)
wag 6) ieasanudulalvguslnandadulatedui (Reinforcement)

uanaINil Wells, Moriarty, Burnett, wag Lwin (2013) ginamaantinfvesnislasan
31 Junsfeansiieasnannusuilunsdu ai1ensamdi aieanmdnvaliflingdud

Wnauedeyavesduamseuinis lduinlaeliSuruiianginssunduasunisviedun
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violiuins wagnslawandsisainsUszaunsalliunguilag (Customer Experience) 39
’e)’]ﬁ]ﬁ]%‘lj’ﬂﬂzj:mi%@%’] (Repurchase) wazfinAsions1@uAl (Brand Loyalty) 8nse
unumitans sgduunumsnuasegie (Economic Role) ilasannislawants
nsvdulviAnnsusiulunaingetu Tnsawslavandudlyg wienslavandshanssy
yamsaaaiitiauls 019 nsansien fvesuns Wudu mslavanIaduedosiionisieans
fhondnsulifuilnaooninduingldaes il Guasinmuislussuuasvgiaves
Useina wennd Ssanansnesuieldin nslavaniiduaisguasiuasgunmulmianialy
panm YilAansasmulunegpamnssy negsia uagianinsy uenaint dailiAans

b4 1

euyAransiwineg lugnamnsudelawandnig nanlain Mslavandaddimyisly

Y Yy v
v A v v a

nInszRusTULATYgRaituedeulUlamed uivisiviatu wswghaniiunumsenislawan
LULAEINU
1% N (Y] \ 1 d' ! [

UNUIMEANILAB UNUINNTSEAL (Societal Role) 881915 1UINNT g duns
Wideyavnasfedivdu uin1s asdui suluitesdnsnine q Seleyamarilaige
Tinsindulalviiuguslaa ndundduaiidenlivainvaty Welnislawanduivie
usmsluade Aviliguslaalidudonuintu guilneezliiilonafnwisieaziden wWisuieu
Y A Y o a a ML AR H a v dad Yy 1 oA A v oa
Tof-Uofl Useiliuaniugniein1siu siunsdndulatedusningauazAuian Weguslaa
Iodudvesduavisusnisiidaunnaiudesnis Aasvibigusiaaninanufianelalunis
Uslnaduawiseuinisuu q Yasannufutedla (Dissonance) wazinludgnunmainiazu
U LANTIUIZYTUAUNISIETAUTEI M BeseanTglyninisasasinde vinliluvineu

a a a o & A o a ‘g <@ 1 o

a8 L@enattuniseunialuunniuauanty Welisalndindu Avies1uieanuasaIn

AUNITLAUNUTEENYU TUYMURTINAT SUSZELIANISHAUNGLAL08AY dINa A

AUNNTINATUAU UMY

nsldutlalumslawan

O'Shaughnessy way O'Shaughnessy (2004) na1331 nsiuinladiuiznisdeans
iiegslagFuansliiuasunginssuunsens Ssmsliutnleannsavinldvainvaisds eni
a¥nen vidovasunmde warldngualunisieans Wudu lne Kardes (2002) o5u1e1
nszusumstutinlausznousie 4 suneu fall 1) ad1eeuanla (Attention) 2) a319Aa
Wlansaiu (Comprehension) 3) @319AuBuseu (Yielding) uag 4) @519115909

v @

(Retention) lAgnsEUIUNTAING1IALTUBYAUMUUTINGITOY B Keddans Januvseans

Y

Ty A A a A
H3uans uazdenidenldlunisdeans
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msltuthiladsgnudusnaldlunislesanlifiuiesads nsgnmsviligusioa
WenuwIsuitsuadesuauiiaulavesdum unnindentaduiiusia anuAuaT wag
Ustlowilldans Slenavhlsfuilnadnaulatoduduazuinslduinnd mslavanilléinad
Fefleudenldnisdearsuuuliiuiiite Tne O'Shaughnessy way O'Shaughnessy (2004) wUs
Snvzvaansmageladuanslumslavanesnidu 4 suuuy Futelud

sUuuuusnde nsltiuthalasensaisaudenlesdudvionauddngy
U53¥IngIuv0sdeAU (Social Norm) AauAmadanu (Values) saudsninanual (Images)
o199 funmsdenlosduiidniuanudouisedis vieldnmanuaivesnsdudsidonles
fuanufo Fadunmarfieuludseusinseeniu n1slevansuuuuiiazdievhliguilond
o15ualsn FAnindumndnvesdsan uazlifunssonsuanaudnaudug Insduiaiu
Tngdenflawandliirlaguuoud snduduiiiisnngs wuanumsus vlidesdn
fAnudAgy

N I3 R A Yo v cs' a
sUuuuiiaes Wunstiudnlanfgadsuansienisiteulesnufnuas

U

e

Y = 6

Usgaun1sal WeliduAvseusnsanusaidnivensuaiiasanuianvesdusinals lneas
wudenledluiinsiseuingAngsu (Behavioral Leaming) waziouly (Conditional

o

Learning) ﬁgnmmumiﬁmaﬁﬁami viserpanwuuaslulavan
soun Wuguwuunshiutnlamenisldnsguiunismianuda (Cognitive
Approaches) Faziuvusiassasnsitutiilannesduszneundnuaztladowindon wie

Elaboration Likelihood Model (Petty & Cacioppo, 1983) LAZLUUSIRDIE IR U TR
NANTENU %39 Hierarchy of Effects Model (Lavidge & Steiner, 1961) Ingnslawun
sUsuvimitudeaaiiioltiutinlalifuslnasdndud (Awareness) inAu3 (Knowledge)
Anveu (Liking) uazthluganuseusnnniy (Preference) disapsiuSsuiiisududdue

W nAnAudesty vdedilae (Intention-To-Buy) Audndanan wavsinaulade (Purchase)
foinaunszuaunslavanifieliutnlasenislinssuiunmsmemudsvesiiuilan (g

WEUATINA 2.1)
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WAUAINT 2.1 LUUTI80Ia A UTUYBINanseny (Hierarchy of Effects Model)

\ Awareness
\ ;
Cognitive '\ /
Phase \ Knowledge //
\ /
\ Liking /
\ /
\ /
\ Preference /
Affective \ /
Phase \_  Conviction y
;,__,.,...__._..-__.//
\\\ Purchase /"’
Behavioral \ /
Phase /

Fin: Adapted from Lavidge, R. J. & Steiner, G. A. (1961). A model for predictive

measurements of advertising effectiveness. Journal of Marketing, 25, p.59.

sULuugavefe nslavanieldutnlanfmaniudnliadnvesuilan
(Unconscious Mind) adunslawaniiienangininudivessuansinugunulavan uais
tudnlludslsdlnvesdiuasld 3adaliddnanunsadoududndinla wu fusloa
a v Ay A A a o 2 a Ay
Uasulawanveswsungvienilaiudenaisussian waziasuidunaiuiu anduigusioan
lildaulaindulavanvewsuyieluy widleduilnadanisdeuyuyivy uazuudunad

dumlidenununeaudndulaluls Weguilnaiunsuyaenisururiulavantuays Aae

(% '
1Y @

AnaulagowyuEetulaeliImm
A

&, A A av v a Y = ¥ a Y 1 o«
ﬂ’ﬁI‘?JT'JﬂJ']LUUL@i@QﬂJ@ﬁ@?ﬂiﬂqﬁmaWWV]I@?UQ'J']@J‘UU@JLLagLGZﬂﬂ\w‘\JlUiiﬂﬂl@aUqﬂm

v

Usgdnsnm Fesdusenavvesnislavanidanuaslndifesiuguuuunsdeansvosuyue
Usenaulume unasans (Source) @15 (Message) §3uans (Receiver) Waghanaunay

(Feedback) Mslawaniifiuszaninmuazlasunanaunduroudned uwasansvseulaue

[ 1% [y

Tutuanulavanidadussruseneunilaidrfunn genmdsany Till, Stanley wag Priluck

o

a

(2008) NszynsiawantutagtulianudAyiunsidenyuanaunSuninfgiauedun
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%38 Presenter ABUL1LN INTIBUMAIENTYT R LauaAUALUSEUaliaun AN valvas

a £ v & a Y- 1 v a & Y a
aumn LL@%ENLﬂuaﬂ‘{j?ﬂﬂSﬂﬁﬂma@@ﬂﬁimﬂmﬂﬂ‘?}@%@ﬂQ‘U{Lﬂﬂ

WUIAALAENQUAABINULNALENS
! < =t L3 = aa o v

wnasans (Source) WunilsosAusznoulunszuiunisdeansninudAguin sy
wasansusenasa s JugnisuiuuenszuIuN1TEeaIINIIRIAIN INSIZUNAIENTEYIIMNT
deans viserngveadayalneINuauA1 USNNT karasAns Tauvawrasdaiisnsnalunisidy
unlaguslaaliiinenuediu dausfdusseduavseuinis uhlugnsindulageves
Auslae tneunasansdudutadentdnnmseainbinuddguazihunussyndldlunulawan
\iedeansTayan1a YasduAvIauInsivuilaasuiiarasimnuenleaiudumm

AINATY

Jadeinuundeans

Hawkins, Roger way Coney (2010) a3unein wiasansidutadeiifianuddaly
NIEUIUMIADENT I Izuvase st udmaliEFuasinuasUssamiAsdfuuanes
fuponly Fauvasansamnsaiduldfyanaiiddedes yanarialy minseu oadns vieudius
fhazasTignasrstuilentsdoansnisnann 1w fan$au (Cartoon Characters) was
amideulw (Animation) @eandesifu Belch and Belch (2017) find1n3n unasanslu

dll - v & q' ¢ % ) a v & I
ﬂ%‘mummamimimmmLUUI@%W?W@V!EJMM’JWNL‘WEJmLauEJaum RYTLNGRFN

=

TyarawIndenvauslan 017 Aseuas Weu Ausn wWieutiu [Wudu lneunaseans
Uszunnyana (Personal Source) foidutladeifisndnaundenisdnduladedudives
AUsLamag1aun nsuwlaunasansyanald 2 Ussunn fedl 1) undsanslaense (Direct
=2 o D] @ a Y A a

Source) ysnegiis yanadivimtiilulawn (Spokeperson) uagaiuayuiumYIoUINIg
sanan e lvigusinasuideyatnians uay 2) unasansiagdey (Indirect Source) 91992
Dunnswuu viieyanaiivedesnlylldvimihndeansiuguslnalaenss Ndemgalaguilon
Irgedua lnetnnisnainasiaenldurasasunnanuingUssainvain1sdedans iielinis
= = a a ° | v a L a v a4 a v A
doansmanannlussdvaningan whludnsdnduladedumuiousms uaganuinfdens,
duen

AU Assael (2004) eSUTERwvaaNsluN1SFRA1INSAAIAT TNNITIAIRETa LY
lawn (Spokesperson) lusulawauuaznsdoansnIsnain lieadeanuitotouagaIm

Aagalavedunasansls nsuudaunildluanulavanesndu 2 nqu lawn lawnidu
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KWWy (Expert Spokesperson) tetfinauuidedolin1sdeasnisnain wazlawni

U o

& 1Y a

Junguinsds (Referent Spokesperson) so19vziduyanadiffuslnatinulnddniu
fuilan mieduyarafifuslnrannsavnanudeuledls Aazdielinisdeasnsnaindl
UsyAvEnimanntu aeandostfunanisidoues Saastiuy loUNsIIUNA (2553) Ay
fuilnatimnufianelalusigiiausdu (Presenter) Afidnuaizaenndesiuaudvio
Uinsithiaue auhlugamnulindauasfuveulududmiouimsdanan daandiiaue
duiitlsifianuaonadondodnmglududmieuinig awilifuilaranauaulouazan
nsPoAudmTeuinisiinan Ssmadenlflaunisssnniazdesarionsiuiuaznis
novauswwauilaaiuanafy (Freiden, 1984)

uaﬂﬂ’]ﬂﬁu Kelman (1961, as cited in Shimp & Andrews, 2013) B5UNYDY
ANENYAEUDIUIASENS (Source Attributes) fidndysenisdeansnismanaus 1l 3
Uszuam el 1) anutdedevesundsans (Source Credibility) 2) A3AsRAlIvRILMEENT
(Source Attractiveness) Lay 3) §1UNAYBIUNAIENT (Source Power) W¥auaBueLisiini

[

ANNYUEYDIVAIANTTILANAT UAHARBNTTUTHAZ N TAAIUYBIEUT LN ALANFINSY

Na 1 [y =

\HeNAMAN YUV SUAREU ST NIRRT Y Fuilidawadenisus seAuany

a o & ] [P a
LAZINU 3'33J'1/Nﬂ"|5(§]ﬂmllsﬂaﬂﬂd‘l.]'ﬂﬂﬂ (QLLN‘UﬂWW‘V] 2.2)

WNUAWT 2.2 ALANYULYBIUVANATUAZNTEUIUNNTAANYDIETUANS

Source Attributes Source Dimensions Receiver Processing Modes Result

e Expertise — SR
1. Credibility < == Internalization
Trustworthiness

Similarity \
s activene S S e Attitude
Artrjcrlvgncss Familiarity > Identification ————>
(Physical, intellectual, / change

personality, lifestyle, Liking
athletic ....)

o

(9%}

. Power > Compliance

fan: Shimp, T. A, & Andrews, J. C. (2013). Advertising, promotion, and the others
aspects of integrated marketing communications (9th ed.). Mason, OH: South-

Western/ Cengage Learning, p. 292.
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PINUHUNINT 2.2 Kelman (1961, as cited in Shimp & Andrews, 2013) 83U1¢
ArwdiiusuesninunsumasasutazUssan il 1) anudidedie (Credibility) 1inan
AUEEITaNZEIveuaNENS (Expertise) LLazmsa%wmmﬁ’nﬂﬂﬁfjﬁimL%aﬁa
(Trustworthiness) agvilAnn1siUasunlasnszuiunisnniely (intermalization) ves
Fuslnregnafuwmelung 2) Anmidegele (Attractiveness) anansaadidlivangds laidn
snfunisadarnuniiew (Similarity) A11ulnddn (Familiarity) wieautdugeu
(Likability) Tusunasans isizaneasiesrnuidonlosseninduivioudns uwiasens way
fruslnaudwnfuld sauieriliuslananinsnsyyfin (dentification) fiAna1nnag
fndulatedufriousn1stinadnie uag 3) S1unavesunaEns (Power) agviliinnis
AdpoAImIosaNTAL (Compliance) fgmaHaU1IeE1e TngAAdN YUY IUVaNaTT

nanluds 3 Ysean anunsarundszendldlunisdeansniseaiaiiotieasninis

WasuuUawirunfvesfuslaaled (Attitude Change)

AMUUNYDNDVDINANETT
Belch az Belch (2017) na1117 Amnene (Credibility) Bunens ANuLResgy
I3 I = B = Y Y IERY) ¢
Aadunans lieuwdes wazaruiilindgda Feaselaanaud vinve uasUssaunisel
YDIuAaTUAAR tABANLLTeTaYBIENETS (Source Credibility) wuseanidu 2
AANBE A9l 1) Aulieawny (Expertise) wae 2) AMUNLI8La (Trustworthiness)

aonAdosriuf Kelman (1961, as cited in Shimp & Andrews, 2013) seylilunnunini 2.2

ANdnwAzIIN Ae ANUTEITY (Expertise) Tne Assael (2004) T mmangin
AuLdevgdumitansaemzivesuvasans lunisaiisans viedoauiignios
RenfuanuandRvesduivieuinig #u Shimp uay Andrews (2013) 85U1897 Ay
ey fie Anufuazuszaunisaluesuvasans aenndesiu Belch uag Belch (2017) 4

szydn uwnasasiluyarainiinnudsinyaazansaliuinlagusiaaldunnityanad

1Y yd‘

fnnuleniies uRETBIvIALRINaNERaTege DY Y3alvinglawaAue3e A

Y

whliguslnavunanuweiiolulngy3eny
AEnuaIEAaN Ao ANUNLIla (Trustworthiness) & Assael (2004) 851871

Jussavanueiivludmveaurasansiasiiauelgdiuans mnuvasansaiusauansli

a

Yo & = I3 = ad o o Yo I3 a o v
quawmummmﬂuﬂmq lmuaﬂm SRGIEH) N@mﬁiﬁll LLﬁ%ﬁ]ﬁ\ﬂ,"ﬂ NiUﬁ?iﬂ’ﬂ%LUﬂi‘ULLﬁﬂM

Y

Y 1Y

AMulIdla TdeuanuingdavesrasalsteinimnuddsetusinAag1auin sy

v Y
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fawdlunasansagiinnud anudeivigy winnusananuaulingda vieilvguslion
WARILA AArANAlALUY DRl UAILaIE1TanNaY @9nAaaInU Solomon (2018) MaSue

[ a 1

Peanulindadunadnvasiiddyuosnaans wazidninasenufniiu vinuad Ay
W0 WazngANITUYeUTlaA

Assael (2004) NANILNNLALTT WASIATNIANUNTOND 8199LANIANUTEIVIGY
warauUnlingla susdosaendoaslimnzauAuauAvIausNTNREUe WiAas

& v o a a YY) Y a P Yy a a
aswesisesnavelluiamadediuivaruaulavesuilan wisliguilaaiinaiy
Wenoauludnsindulageduiniauinisningid aenndesiv Belch wag Belch (2017)
a a a1 9 ' A a oA A Yy aA vo |
szyiindindn msldunasansnianuinvetioasaldlanasdiessuasliianuaulaly
Toanunseasnunaus wivglildnaiugsuarsnianuidndunaisweansiingn w3e
wiuauvasasiiauideiemfaunsainlinisdeasnisnanlanafilodeaisunu
nszuIUNMIHaaNSNlia1niu (Sleeper Effect) Usngnisainisdning iiiesdesriu
ANUENNSveIN1sLiutala (Persuasiveness) vadansiuTY ngseeeusne A3Ua158713
JlisAnTureuvsewonlusiulrasE s gl vaEn sANNL e tion uiilalnsuansdn
PIA MY J5UansainanusanidauIneeansaang1i (Hawkins, Roger & Coney, 2010)

& A A v & ) A A v v X 1

wenanil AnNUeiedulupudnueiuasuuUadldnasn a1unsaasetule
wazgninaneadlideuiediu uaensisduludessnuaudneauzdinarilvinsey el
msdeansmasaiaiienuindelionasiivszansningsan audnezlasuanuaula saums
nwanwalvewmsduinzgniuiluduinamnyuuesesusiaa iliinlavanuazdnng

= ¥ U a 14 [ 6 [

panatdonlawn (Spokesperson) wauuayuauA (Endorser) LazNINaNwUUDIDIANT
(Corporate Image) Wuwasansngsasisnnuinieieliiuduswisuinis

1N9UIUVDY Goldsmith, Lafferty tag Newell (2000) NUIN ANUUILYBDDUD
Wasans (Endorser Credibility) i8vigwasieviruaivessuasratunulavan (Attitude
toward the Ad) FsviAunfreTuiulavunIzdimasnoiauafnanIdun (Attitude toward
the Brand) uazmundlagaveuslaa (Purchase Intentions) AUA1AU UAANNULTDVBN
84ANS (Corporate Credibility) azdwnanamuusis 3 aulaenss liiazduiruafine

Funulawa viruadidensdum uwavauaidlagevesuilng Feaunsafnyiiaanan

WEUNTNA 2.3
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BHUAINA 2.3 ANUAUNUSTENINANUUNTDDDVDILNAIENT ANUULTDDDVDIDIANTHAY

Ui3emauauswmanislaiyan

g?:;:ﬁt; +H1 >| Attitude Toward the ;\d J_’
+HBa | +H2
v 4
| Atitude Towardthe Brand | [+H7
+H3
+H4 +Héb
Corporate V ‘

Credibility H DL Purchase Intentions J‘—

fan: Goldsmith, R. E., Lafferty, B. A., & Newell, S. J. (2000). The impact of corporate
credibility and celebrity credibility on consumer reaction to advertisements

and brands. Journal of Advertising, 29(3), p. 45.

Belch waw Belch (2017) §3ndn1331 Hnnsnanauaziinlawanyssyndldniy
oA A ' - = o a a a o vy
Wnietioveunaansiunulavauienisaeasnidussavsnn lagidenldideans
(Communicator) fidlauieiegslunisdeasnisnaineg1anisidlayn (Spokesperson)
Inglasnfignidentinasluyaraiifinnnug Senaundieiwgy waelivszaunisalifeadeaiu

duAn3auims Jayaranlasuidendilnaiendudileivgluiiuing wu wmd wndy
v v A o a ¢ & v 4{' ] \ A o
ns nuneaw SnUnyd dnfw 813158 1w Wesannuaaaluaviendnmvaniiianigg
P ‘:1' o § VY a o % ' aa e
AyEnsaisaneagylviguslaagetauazlinngde win1smyaeanilananiilizngdaun
i atuayuduifuseiideuden inssusazyanaianuiilingdedediuansi
uANFNAUY Jso193znlvnnanwallaztoldssuesduaisuinisiasunansenuluae
| & Y oA A . ! 1 ) Yy a a Y o a &
ae19l3AA nsasuenugeteliuvassdendmaliguslaafinauivlawazdndulate
a v N a 1Y Y] a v a a1 o 9] g !
AUAUIOUINNT @OAARDINUIIUITEURIAIERAUN Aaed Fulnd (2546) NANYINAUDILUAIATS
Tunslavandenginssuuslaa wuin aAnugesens1du viruafidons aun uazay

Adlataveeuslnmlzgandt Wedumlulsvangniiauelagunasansninnudniete
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AURIRATIVBIUNEET

=Y

Solomon (2018) g1 ANUAIYALA (Attractiveness) A AUAMIEIALUTE

9

AlENveISUaTNildounaEns IneAuAIRINa1I819REInee JUS1E tn Hanssa
YAANAN AMEnuel daugnnedIng SIuTIANAdeARsEnI L aasAuRsuas Jadu
[ a a ~ ¥ v Y A Y o ¥ 1 =2 1 < a

AaENwENausadeasitelduinIlaguslaala vilviauinfgalavesunasansdudn
= ) Aa ° & i PPN = Y o q v
nilipudnuwaenlenhanlelunslavan wenani uvawansninnufgaladionnasyinly
fAn nMsfnddeiates (Halo Effect) iWuusngnisalmednine igsuasiinanufneudes
A a v oy | Ao = a ' Ny A A wa A ] =2 v da
WIAA T UMAENSTRANNAWALY Weurasansiivenvsenmaudinlandunilate Al
Il SuansasUssiliunauandinuaue llumasiuiy endieg1e undsnsiiguins
WRF JsuansnensazUsediufifdus hiwudeaiu liiasdu dnvasidde yadnam
FITIED UL NIE AL
Assael (2004) 85U1871 ANUFARALIVEILMELETT (Source Attractiveness)
Usznausie 3 aadnuaeddny tawa Aawmileu (Similarity) Aulnada (Familiarity) way
ANULFUYRU (Likability) veeunadans Fawdasandnwarazgniluussendldsneiuuas
yarafilasuidennazintideasaeingusyasniu
Belch uag Belch (2017) aBUNe ALY 3 AMANYULYBIAIUAINALIVBIUNATENS
fatl 1) Auwilau (Similarity) ¥snes ANAa18Ads (Resemblance) S¥ingunasaITLaY

dytv

f5uans 2) aulnddn (Familiarity) Ao m1u% (Knowledge) WAenfuunasansiitsuans

Y Y Y

[ a Y o a

Tnsuld waz 3) aruidureu (Likability) vaneds Ausdniieanela (Affection) wvmﬂm
Hfounasans e‘z’iﬂmmﬂgﬂé’ﬂwzﬁmauaﬂwmam‘w (Physical Appearance) Wg#An5su
(Behavior) Taitagniantfdiuyaaadu q (Personal Traits) Wy fuslnafuveuguiiaves
ummuﬁaﬁuauu?{ué’w ‘m’%as’iu%lﬂﬂﬁawaiﬂuasumwﬁumuﬁLL%QLLiqsuaas’iﬁWLauaﬁuﬁﬂu
ulsiwan [Wuhu LLaJLmaqaﬁﬁ]JLﬂ%maﬁ %maaaLmmuﬂﬂﬂﬂaviuﬂ'lisauiumam’m
AIRAlININIBAIN ANLANNTO LLazqﬂaﬂmwmammauumuﬂu

uenanil Belch waw Belch (2017) Ssnanafiundutn mnsfagalavesuviasans
annshlulfidieliiiilaguilaariu nszuaunsssymnu (dentification) Faidu
ﬂizmumiﬁé’%’umigﬂmzﬁuw%%’ﬂgﬂ% (Motivated) Lﬁammmé’mﬁuﬁ‘swdNéfﬁlﬁﬁumi
fuunasans auwmwnduanude (Beliefs) inuaf (Attitudes) A1uaula (Interests) A
Jumeu (Preferences) vi3omq@nssu (Behaviors) indeadsrusewinauvasansivgiuans
W TFURAINIBEEULUURATUNME el Sorhauiisanudeusuutnuansfitureu Hu

fu FatinnsmannsnthanuadieadsseninaumaensiugSuaandssendldlunisieans
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nswan lnglngnsiaueanunsainasendunuduaulavan e liiusinansenin

£ ¥
a <= U ¥ =)

TmmNsalfInaIe1aRzinTuiuauedlauiy Faasinliinaudensteduinie

£ ' '
Y aA v

UINsAenan waznagnsilazddiussansamnmnidengunaueuaiilanyarlndideeiu
| <3 d‘ Y a aa o Y al 1

naudmung 9139slupusssuaNausanuaelaastludinUsednTuresuilan @1991n

& ) | PP oA a ' Y o ' Aad o < A
nsientdunaansinnuinduyey Nanlngasitudnaueriiuynnaniveidss wazidui
A ) ' Y] v v A v A A 1w A o Yy a
Furauvesnunaby Wy mstinwans Wnfes iBns wavtnfivnlaes iievinlgusinaia
Anulsyiivlanaviiludnisdnduladedumenuumasansinuesiuyeu tnedouidenly

Aad o ) a v a \ a ° a o & a
yArafiivaldedlunisatiuayulawanaumussnnnIaauwsinie 1asesdens Hansueesy
fal d‘ Q" o Vo a 1 1 I
A gunsaliv wassesnmadlasuanuiledlungausulng
el Msiinnisnanasidentdunasansifenumgalandesiansanieeiy

WALNEAUNUAUAMSOUINT SIUNIUTLLANALTLAUANULNYINUYDIFUAT SIUNININTAUND
HANIENUEeaU (Negative Effect) sialasanildurauuunilniufigalageme ins1zany
= ' ° VY A ' a v oA a Al
Aagalavesvasaaveiliguilnaliauladuivsousniswinnais lne Baker uag
Churchill (1977) ¥M5398L3aAae AR iURNaN sENUYBIWMAE TAUAIALaNIg
nennlulayan wudn wkuundanuRwalannenmIzdwaldauIndorinuanves
AuslaAnanAvauazinAme dmiuduanningivesiuIunuins (Romantically-oriented
Product) snnnandumftldiieitesiudunuinis (Nonromantically-oriented Product) &4
ABAARBINUIILITEUBY Bower way Landreth (2001) #¥in1sAnw19ulewasnenuauaii
PIPETUAINNN WU FUaRN 69y nanduashwd \Hudu Ingldunauuuniaiudsgala
gelunmsiiauedun Kan15IeNUI JiinsmaassUseliudunuaziaudslageduni
Tfunsuuniianusgalaganes fuduanldunawuunianufmaladiunans Wesin

o w [y U

dumanardududiieusslonildaes fuslaadslimnudfyiunuaudfvesdu

v q

WINNIUNEIENTNAIRALA

31UNVBIUNALETS (Source Power)

Belch uay Belch (2017) 93U18741 81119U83UMasE1S (Source Power) 8141971
uwnasansiidloiilonalisnsta (Rewards) videumnasing (Punishment) ungsuansle Tng
S1uaveuvasaTstuagfuvansilade Tiur 1) swungluniseuau (Perceived Control) Ao
widsansazgnius L dulfianansatmuanadwsingsuansld Faiiimadwsiiuay

unaslne (Positive or Negative Sanctions) 2) s1unalunisaula (Perceived Concern)
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fifFuansazsusliiunasansinddinnuaula uag3) srunslunismsiaaey (Perceived
Scrutiny) UnadansanEnsansIIaeunsUfURnNvessuansla
y13%11 French wag Raven (1959) I¥szyfiunuessiunn 5 umas #ail 1) §1u1997n
msl¥asta (Reward Power) lusiunafiintuainnsfiundsanslianeta viouounadssly

YULNRSUANS Worsuasimuiuasanssyyll 2) 81u13a1nnnsdsdu (Coercive Power)

1 [

Jugunanunainnisadiesnnnungs dug Gadu uarasine Wegsuashivimng 3) 61u1aain

Y

ANUTEIYEY (Expert Power) Mg 81413913131NANINT AINATNNTE AT Lag
Uszaun15aivadurasans 4) 81unamungvung (Legitimate Power) fia 6111993 3ay

° ' Yy a a4 & o d' Y o o 1 ° I Y a
FLUUINUIN 'VﬁaLﬂua’]u’]"ﬂmmqf\nﬂﬂaUQﬂ‘U@’N‘] ILaE 5) 871U1991NLA919849 (Referent

~

Power) g unaiiffFuansifadiuit uasansidutuueneii wagdiuasiosnaailag

919999NNAIANT

Kelman (1961, as cited in Shimp & Andrews, 2013) 58y #5Uan52e3U3lad

Y

| A o v . = g Aa £ 4
wasansilenunalagnisageeny (Compliance) Falunsyuiunsiinduiloynaaln
goUTUBVENAIINUVIENENT InTznitinaglasuuiseneuaueslugauin (Favorable
Reaction) &sfiodndunislisnsda wazyamassne e unaniasqunaslivusiLnadans wu

Qj'y 1 1 lds'lj b4 d' ¥ = %} U d‘ % ¥ ¥ d' % 1
nsideuanlvgdeseavndvieeriuinuansteninszdoinsiiaudug seusu waghl
gnuashulanuenainauduy Tudsen lnendaesenalildaulavsetureuseringse
AINANY

Jaqdiu fiinnseanauavdnlavandenldunasansnisunannniy wedonis

‘:l‘:lo

?‘i@ﬁ'ﬁsm%lTUﬁ’]iiU?JEJZHﬁEJ‘EJNG]NIU@N@J'] LL@8LL‘IﬁﬁQﬁ’]i‘V]N@WUW"\]ﬂ?ﬂ‘c’JL‘UﬁEJU‘VIﬂUﬂWUENNTU

asuenguldnngs winldsnnavesundsansifiedoasinniiuly Aenaazyiiliigiuans

a U

LﬁﬂﬁﬂuﬂaL%qawiaﬁumm%aﬁmﬂé’dw N19NAPI5ENITB1UIIVBILNAIANTN9D0Y Lag

a

madeniiiaueiifiynannmasnadesiulsziiuiidesnisldenune wu denduiausdudn

fflsusamhmaiu dinsey lunislavansussdlianiwesnanainaslufiansisue

Y
Dudu
= ' Ao o
n138aa1IN1INAINKIUYARANNYRLHE Y
Friedman wag Friedman (1979) fle1ui1 yanaiifiderdes (Celebrity) Aounaaiiiu

&

‘ﬁi nuazassauiALARBUInAentfinsIy JUTNNTIAT SIUTIYATNAINEIUG %
qﬂﬂawmmamm%umu ANT1ENLENS WawuY HnAun Aatu Ungsna S’JNVIQNL“UEJ’J“U’]EUIU
wanaenee IndieeiuseSuteves Hawkins, Roger way Coney (2010) 7l qﬂﬂaﬁﬁ

4 o & AV Yo y) Y o oA A
VOLAYN ﬂ@q@lﬂav}l@3Uﬂ738@ﬂ3u1u’3\°|ﬂ'3']\‘1 LLagﬁqﬂquﬂﬁiqqﬁquuqL‘U@ﬂ@ﬁluumﬂ@ﬂ“ﬂ@ﬂ
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anssauld yarafifiveidssiaduumasensitnnsmansliannudifey msziduedesie
nsAeasfiadsmsasuuanirunilagenatss Jase fedl 1) yrraiideidesaineniy

fegalaldunnnityanasssuan 2) yaraiideidesdmnundefioninniiyanasssun 3)
fuilaeiiunliiazadsnuvieidounuuynraiifiieldoannninanasssuen wag 4)
fuslamanunsaidonlesnuantfvesdudnfuyanaiiidododdie fuilugnsdaaulato
AuAmTOUINNS

uenanil G. Belch wag M. Belch (2017) Ssodunaifisniiarin nawesdngidonldin

iaueduiiliduyanaiideides visyaraiilssunuidonanguilaalunisdearsnisnain
g nnslaman msUsyanduius Wudy nszyaradifiveidosannsafsgelagsuans uasds

a

fiovSwasedsuansdniie esnmsdansinaunasansiiluyaranivedesaziing

UFBRokAINAINALININATIINITFRANTNIUYARRTITUAT VISOBIANTHINY WBNIINTYAAAT

ﬁ“ﬁlﬁlEJﬁi’Nﬂ'ﬁNaﬂ@mﬂmﬁﬁUEUﬁﬁﬂi@Uiﬂqi iamlﬂmammmﬂu

'u

ddd

Fvesdufdnie dsthnmsmaindifnsidenyanaifiteldeeiivnzaunindnvaluesdud
WI9UINIT wonNi uﬂmwmmmamulmmﬂﬂawmaLawvﬂmuLaaﬂ%mmmmmm
Judunuremsiduiuaztinaustoyasiieg Iﬁﬁu%‘lnﬂ%’u%ashamuﬁauuasﬁﬂauiaﬁﬁ@

aonAdosiuNanTITeves Freiden (1984) fimuin fuslnniiviaunaidselaiun
‘Ui”Lﬂmﬂﬂaﬁﬁ%aLamiumuiemmmmmﬂmwﬂﬂizLmnau Mlinnseaadendeansiay
1%qﬂﬂawmamaﬂumsmLauaLLazaﬁuawﬁué’m%au%mi

4117338v84 Kofi, Georgina waz Nana (2019) NAn®INgusiIE19 500 AU Lied1519
a a Aad o = M v a a a a
dvianavesyananivedsslulavavisenisdoarsnisnain daesungiiauiui yanadl
Yordeaniinuaudiinfnme Unvele LavAuneiuguilaa Tavsnaludauindenissuives
AUstaANeIRUANAYIaUINT Aawdauaslate Tuautannudinadensidua vinlvdnnns

v a A | Al & ] ‘:1' R

nangalaglulisndoansnisnaianiuyanaiveidss inssiluwnasansiannsaluutnla
uwagasviruafdauIntunsiuivesuilng

Hawkins, Roger way Coney (2010) S995UUIANLALIT VORTDINITHRAITNITRAA

Ingliyanafifideidesivihitiauedudn fe yaraiiiteideaztisaresnnunszmiinglu

Fusulawuuaraus sausdeidnlunsaienmdnualinlinsausuazesrnssnaie

Re

= o W a DN Ao & Aad Ao % o va Y o
FallnasderimuaRveuIlnANATy uenanll yananilveidedigisasiuendnuallndund
Aulaneu JUtnARaIN1309TMAZRENANLLANAINIINASIAWABLY TABneae Loy
103881 adestun SunhiiiausduAiasoddians Maybelline New York uaz

Uszaumudi5aeg19n esnnnnanvalifvesurranidfoides Ussneuiuendnuel
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wnnzidsieludduddnan Juilnadeaunsoandnarszylainduduiives
Maybelline New York 21n#Ind1u1 anunsneSuiefsanuduiussynineunnainiivoides
AU wazuIlnA AULHLAINT 2.4

o

WNUAWH 2.4 Msdudgiiiaueduiiuiumuazngudiving

Target audience
actual or ideal self-concept

Image of the Image of the
product ’ endorser

fan: Hawkins, D. I., Roger, J. B. & Kenneth A. C. (2010). Consumer behavior: Building

marketing strategy (11th ed.). Boston: McGraw Hill Irwin, p. 16.

uenaNil Atkin waw Block (1983) Idvhmsidouaswuin yaraiiiteideduu
lawaniesosrsnoanesediidvisnaselfuas esniesesmuueanesedidudumiiinig
duidsssionseensuludinuinly Suansezseusuiinaveiiduyananidedesnnnii
UARasIINAT Ins1ediaanuiinliingda (Trustworthy) auanunsa (Competent) uazfgn
T2 (Attractive) fuilaaldunnnindnde uenaintl yaeadidideidedualavandiang
Fagalagsuansléinnni wasrliiFuassuimmaudludaununiu

Shimp Wag Andrews (2013) szyinnisidenyaraiiideidosnsunihminauodud
yieuiniaifiensdeansmananiidusyansningean Svoun 8 Hade fail 1) Anudny
syisyanaiifiveidesunguitming (Celebrity and Audience Matchup) 2) asidiu
seysynnaTifiveIdusfunsndudi (Celebrity and Brand Matchup) 3) Avwideiieves
qﬂﬂaﬁﬁ%alﬁm (Celebrity Credibility) 4) mmﬁa@ﬁiwamﬂﬂaﬁﬁ%aL?’im (Celebrity
Attractiveness) 5) Msfia1sanduyufifeslddng (Cost Considerations) 6) thdusenis

¥audienndte (Working Ease or Difficulty Factors) 7) Hadegnuninudus (Saturation
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Factors) waz 8) aUas3as139 (Trouble Factors) Fsdrudutladeninnisnainaisli
ALY

711991U Belch wag Belch (2017) ananifiusdunavamisseiauasUadadaannig

[

milsdsneusndulaidenyananiveideanSunihninaueduavseusnis Navun 4 U el

Gl

1) M3unUaduAImIauUINIg (Overshadowing the Product) inszguslamensaglviay

a [

auladuypraniivedeswnnnindu suliaunsaandinsduale 2) Madasulavanuin

£ ' ' '
= IS aAas

Al (Overexposure) a1afinduiilaypranivedssnulanaunilssuntmihaueduaun
wbiuslnafinanuduay visandasaumbile 3) nsveusuveanguidmung (Target
Audiences’ Receptivity) {udndsdfisy ins1zn1sfiyanaiiiveidadldsuniseausuan

%

Auslna AstvasernuWeiawasauigelaliiuduimseusmslan wag 4) A

54

'
a

\Hoasiardrvodlaman (Risk to the Advertiser) ins1znsidonityanadifiveidedlusulawan
Adumsiheaumlugniafuyearadanany manmdnuaivesyaraiiidedediitn fena
danaldesonsdualaiguiy

Petty, Cacioppo Uaz Schumann (1983) s¥y31 MsAoansnisnainruyARaTl
Foidvsdaivnasonginssuguilnadnse InsiamnznsuilaaduiidauAesius
(Low-involvement Product) insgyaraiiiveidesayyiminilininlaguslaaludums
599 (Peripheral Route) 104n3¢UIun13An Seasfntuldisloynnaiiiiiedemviouvasas
annsnasanssilaliguslaadinisenuintostuaudvieuinisfnanlussiuiiasiy
wazazihlgnasuiunmsindulatie Ssanmnsandniaguléih nadwsvesnmsdearsmanann
shuyarafiidodesduegiuauiihinausuarseiuauisiiuseniduduasiusiag
ynanunsaltialaliguilaeassenudesloazszyinuld Afoinsdearsnisnain
shuypeaiiideidssiulszauauduie unAarelUftasAnuIaduuundnientuany
Aeriuresdudt mavimginssuvesiuilan weagldvhaudlanalnvesiuilnauas

1%

ﬁﬂﬂfgjmmwLLmuﬁamimimm@ﬁﬁﬂiz%mﬁmwﬁﬁu

wUIRALANENEINUANUNEINULAZ N ANTINHUTLAA
wae 9 MUITeinsAnvIANUReITuYeEUsLaA (Consumer Involvement)

s IzdIRasongAnTINYeIEUIIAA (Consumer Behavior) 1a4a1nseauANgIUdINA

Y o a

fon1siUnfu n1s3u3 virued Waudsnsdndulagevesiuslng dajuslnaenaasiiniy

Y

NeausedumrIauInIsagluseauas-m Tuadiuussnndum asiaun ienislavan
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[ = d‘

Jusiu dnnnseanaddbinnudidyiunmsfinwianuiesiuvesiuiiaa Wietludnis

Aa a

MR UFIEINIaIATNIUTEAVSAmuazdwnadion1sandulatevesuTinaluseiuasan

AUMINEUALAIAUTENDUAMUINLIN YU LA
dwsuanuingiuvesiuilna Mitchell (1979) fgnuin feannznangluvesusag

yAAa (Internal state) Muandliiudsrnuaula usinsgdu saulufianisgels dedinausininy

= o [y ¥

N sEAUANUYNTUES (High Intensity) wazseauaAUdNtus (Low Intensity) #ie
a Y A a a v v a a A o A
AuAMTEUINIS Uavn1sluwanvasdua A1 Solomon (2015) euieiiiuininadendwnag
i a a v v v v U Y A Y A a v
sonsiinAneulule Jadeduyana (Personal Factor) Jademudusmvsedum
(Stimulus or Product Factor) asladeauaniunisal (Situational Factor)
Suntadediuunna (Personal Factor) agiigtesiuAELLaENIEUIUNITARYEY
Auslaa tnedunaunainaanug anudeanigy wagdszaunisalveaudazynaa win
AmanwalvesduAmToUTMIINa AR arANAN Bz UUTENMTTIdRnAdBi U USLAA
fagyiiguslnadinnaieiugadu daundutadeiuinguiednsh (Object or Stimulus
Factor) \Uutladeiinnuiesiuvesuslaafnnnilenans JULUUNMSIELD waztemns
nsdaueduatunulavan lnganueaiuresuslnadeduiniausnsaedl
ANUFNTUSAU 1) ANULANANYRIAUAUAREATIAUAT (Product Differentiation) Huslaa
AUNTIRENUEEANINALAEANTL 2) AATNISeNTHAl (Hedonic Value) Mvilviguslaaiin
= ~ ° a v . = PN
ANNTBU WIANURNINEL] taz 3) nstlaueduA (Product Conspicuousness) ABN1S7
Austaalddumdainan uaailvauludiausuilatanndnualvesiusinaes wastady
gavneninaliinaufeniu Ae Jadeauaniunisel (Situational Factor) Mvinlviguslaa
Anenuieaiiuseduaseusns onvasduanunsalaudy manisalanzudl 1599
| { [ 2/
L3997U Lunu
lpg Solomon (2015) aungLfisnfninng 3 Jadeiinandresrudawalviuslnaiiniy

Heiugeuld lneszauanufeaiuvesfuilnanasdmalimginssuietiunisuaismn

v a Y al =3

Toyavesdunmiseusnsinaiveanly mnenuieIiuresuilnnegluseiugs duslaan
¥ ¥ d’l a

z8IAUMUaYalInTuU (Information Search) endaeene mnguslaadendulateduen

Y

)]

A a d'd d' U 1% [ | 1 Y a <@
viIeUINIsnANuRgiuawiedafediuunna (Personal Factor) sian1slaiwain Guslaan
wRNTNINIYaNAuANausaliuinlalas vsedmnguilnadesdnauladeduivie
uInsnianuineiugandadesuinguiedaii (Object or Stimulus Factor) HUslnA3y

& a v 4 d' o v a v do =~ ::4'
La@ﬂﬁUﬂ’]‘WﬁqﬂquﬂL%@MIUQ@’J@L&@ NRIDATIAUATNAILDIYUYDU (@LLNUﬂWWW 2.5)
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WNUATNT 2.5 NTOULLIARUBIALLABINUY (Conceptualizing Involvement)

POSSIBLE RESULTS OF

ANTECEDENTS OF INVOLVEMENT INVOLVEMENT
PERSON FACTORS elicitation of counter
i arguments to ads
« importance effectiveness of ad
INVOLVEMENT i
e litoroat to induce purchase
o values relative importance
of the product class
with advertisements
OBJECT OR STIMULUS perceived differences
FACTORS in product attributes
« differentiation of with prod » p for a
alternatives particular brand
« source of influence of price
communication with purchase on brand choice
decisions
« content of amount of information
communication search
lil i
SITUATIONAL FACTORS Tn ons felfuontine
* purchase/use type of decision rule
 occasion used in choice

ﬁJJ’lz Solomon, M. R. (2018). Consumer behavior: Buying, having, and being

(11th ed., Global ed.). Upper Saddle River, NJ: Pearson Education, p. 186.

USZNNUDIAUNEINY

Solomon (2018) wusUsztanuesnNieiueendu 3 Usslan Ae 1) A2
a v i a v = Y TR A Y U Y a
WeINuAaAUAT (Product Involvement) fe seauAuduiusvesduaiuguslaa mn
JuslnafinnanAelfiugs (Hish Involvement) Aivsngrudtdumvizeusnisiia ey
anansavisuideym viseguslarenalasuainudes (Perceived Risks) mnldaedusfangi
laiazdumnuidssrinunienIn AuEBIRIRINET AULERINNEIAL ALLEBIRTLNNTIRY
AN UEs Ul uadusinaiinnuiediu (Low Involvement) A9

o w Y

nunededumtiulilatianuddunntdn sauluiesrnudessianuanides dennaseiv

i '
Y A

Assael (2004) findnfsmsteduiiidisnanietusitinguslaneisfiansanudrindudlals
firnudiny vidohiausadenlesinuvesiuilaald mannismainanunsama
Houloavdoaiunnuduiusseniaduduasiuslaaldunn audsiufazasdumaly
#he uenandl fuilneoiaaziinnuiAsiiuanzdszinnaud ldld i iuiuasaud
snegratu fuslnaruvilsiianuieaiufusasudiounyUssasdlussiugs lidaudu
sneudlounUsrasAves Toyota, Honda %3® Mazda eﬁﬁqaﬁﬂﬂu%IﬂﬂﬁﬂﬂuﬁﬁﬂawuLﬁﬁaﬁu

fumsndusn Toyota luszugs Nglinnuauladusasudnnussnnangldnsduidangtn
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Feonalugaudnfdensidud (Brand Loyalty) tinnisnaindsdnlusosuenainusiig
SEMINNANULNEINUA DFUA AL AINULNLINUADANTIAUA LR

2) AMUAEINUADETS (Message Involvement) 1 JusgAUANUSURUSTEIING

a A

fuslantuans vidawomitiiaue Ssnsiounazgniniauskiudetesnsing 4 Sunadad
tnnsearedeuldlunisasiussgalalifuilaaseansuszinanateyanioasiulavanid
vwane 5 1o 2.1) mslddashidanuudanivs (Novel Stimuli) wWu aiwasen awitlyl
auysal maaseuvuduly siewsiuinsldauitou 2.2) mslddaiillaniu (Prominent
Stimuli) tieReuanlaandFuans wu dess awdaudn [Judu 2.3) madenldyanad
fivedeslunisatiuayududi (Celebrity Endorsen) iileainsanuidagalalstgiuans 2.4)
msssuﬂmmﬁﬁﬁimé’mms (Appreciated Value) Lﬁ@lﬁ;ﬁﬁiﬂmﬁuﬁﬂmmﬁﬁ@ 2.5)
msldderiauezuuuulval (New Media Platform) fiaglsidnfaguslanunniu uay 2.6)
msadannaauladonistdmiutulis (Spectacles) wislifuslnainanuidniuas

YUYV

waz 3) AuNgINuRadn un1sal (Situational Involvement) agiduaiu
= o o a X ¢l P’ . . A a X & Yoo
WeuitinTuluanIunTaiilanIzia1za (Specific Situation) WioLAATLTIATITIATI
(Temporary) leguslnasnludewindulagedudmiauinisla q faemdayauay
AMNEIAYLABIAUAUAMIOUTNITHY MINTNATTRAIAEINTOES19AITIUTEINTM
anuduiusszniguslaaduanunsalmantuld AflonmanazviliAnanuieaiiugs 39

A2AAULANFNAUAUARINULUUTZEE1 (Enduring involvement) 71 Assael (2004)

'
| =

oS Wulsngmsaifideilos (Continuous) Waga11311nN1 (Permanent) lns1zlidy
fuslnnassinauladevisolifessondoyaogiaue

NI Vo9 Park wag Young (1986, 91484lu AnRAAL 29Ada WIHRIL, 2558)
wut efeiuiiduslnaiivensruaunisindulatouansoutseanidu 2 sedu léun
mmﬁ'mﬁuzjjﬂ (High Involvement) WagAMALWLA (Low Involvement) uonnil
aranAiuvesuilnadentsdadulatodiaunsoutadu 2 Ussaw T8ud 1) araniein
AUN15AA (Cognitive Involvement) 1unefis i%ﬁUﬂ’J?NfﬁJﬁUﬁ‘%%@ﬂﬁﬁuﬁuiﬂﬁﬁU%Iﬂﬂﬁﬁia
asvizenaantilag vesdumvideusns deddusiosiunszuiunisin Taeguslnaasls
AnudAgyiuladeaulsslesildaesiaz Useansnmusduaniousnis way 2) Au

'
=

Neumuensual (Affective Involvement) visngfis seauanuaulavesuilnanisedum
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wausns tngldmnuidndruiilunmsinduls dafuslanvglvanudAglutadesiu

nnanwal Muianela wazamnuAaiuaIusuInnI T s ulselevidldass

NQEfNEMNUAMUAYINY
Krugman (1965) F3uransenuvedlavaniudelnsirtsdongingsuguslan wui

a a

avisnavadlavanludelnsiimiivedndn msznsladulavansdudslnsvimiviligulne
sEanfenTduAle (Recall) wadlmsidsunlasirundlaznginssulatey dsfieindu

a a = o Y a A q' IV N Ao ' = Y a o .
avanan1seusvewruslnAndauAeIiue v3eMsuniN1sseusTesy (Passive
Leamning) ins1¥n3iuUslnAUnasulayanrudelnsialen (Repeat) avinasan1ssus
AuAazaIIaun naonlUauiangAnssun1stedunnieuinisinglineslninsesds

Auddey vionudnyarudsslewd lavanludslnsviaudamnedunsinausdudng

a ada oA

AMULALINUAILINATT Sl U INSFUYNrTN AU E@ua N NLaSL AN At TINTN

Y

Aa o

(Animate) sief5UansiidnwazSUaTUUUIBISU (Inanimate) Tunafidiinuas sl
annsamuaunslaiuld vlduilsvanludelnsimiaannudenlesldenn dafu
Auiidanuiediugs awmngfumslewandiumg wilsdedant vielneans fanansn
SPUTIYazBATesENA1 ez mUsENeY mszivuannsadenUasulamediadunanly
1in lomafazaiunnundenlosseninguslnafulawandumivilsiendn

aonARBafy Assael (2004) TAnwmquin1sBeusidsiuvesuilnauasuiseonidy
2 nau fail 1) fuslaafifieuifetugs andufuslaafifi;unsgietedu (Active
Consumer) Tunsmdegaiieafududmieusns wersnmdeyasefiesetnasoudiy
roudnduls waz 2) guilaniitianuifeaiudi aududuilaaiiinginssndesu (Passive
Consumer) Aemsfigfuslnasudeyanndelnglianunsadondasuiodld wieenaazidunis
yifayandsniitodud vieldaud ud3ssediuirfianelavielsl Gedimelafionany
Aamsietn usilifmeladudwvidouinisiidely Aegidentodudanamaudidulunds
sioly Fsdudiiuornazlifianuddy vieliaunsndeuloudriusnuvesguilaald
fuslnanduiisldsudvswannnslavaniumsnsimineudnags

#1u Sherif uaz Hovland (1961) Anwinsltaninlaguslnauasanuieaiu wied
Yinduludie naufnisdndumsdsas (Social Judgment Theory) wuin fuslaayneuasdl
VBULUAN5EBUTY (Latitude of Acceptance) M'%asﬁ"]meﬁqﬂﬂaﬁmwau%’ﬂﬁ WAYYBULUR
nsUGas (Latitude of Rejection) viasumisiyanassUfiasuioliiiude uazveauin

Aadunans (Latitude of Noncommitment) fAgyaneds duntsiuanasanseusula
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[y

agadunang FIVBULIAVBILFATYAAATIEEAIIUATN AUKAY R RRRIN Tuagiu

d' 9] YA 1 @ & d' o d" = [ Y A d'd
ANUNgIUYeUsaAdeUTEAuvToasNgnUIaUe F9anmsAnwdamuinguslnand
ANUNEIRUEREHivaULIANISERUTULAY UAdzlvaulnnSUEsNTe nsdeuudas
LY ace o % 1Y a Qlld Qll % OI Gl a d‘ o a %
WiruaRarilaenn wiguslaaiiauienue viislidanuieniu asliveuunniseeusy

) ~ a v v v a a ) a A a
N9 wazdvaulwanisuiasuau nsasldutdnlalifansildsuslasinuafnsengfingsy
e ladnenin
wngustnaniianufeaiuguiuieiudngninaue weasinudenndesiu
o Y a < a & a LA a A Ao ]

YOULANMIERNSU JUstaanasfnuasiludauinunnninduass visenisendt nanseny
Y94AUNAUNGY (Assimilation Effect) sinanansitlilaenadesiuainunvesiuilng uaz
aglurouunnisuias Juslaanvsfinuanstududay Fasund nansenuresny
LANA19 (Contrast Effect)

INATANWILUIANLAYINUIAWEN LUIAALNYINULAEIANT LAZAINULAYINUYDS
HUILAA ziviulea Unideuavinnsnaianeeunivzfinwaninaseguslnaegiel
Uszansnm esnnduilnaluesdusznevddnlunisaniugsnanieg Jamaansvednis
Tduvasansvisounnaniveides wagaungud1eRy denasonginssugusinalunangg
¥ v o A Y a ¥ a ¥ ¥ a a a YA o
A fau e iAnaudhlangndemaranusaUssendldldegrediuseansnm §3deds
YoaTUIETWIAMNEIIUNGANTTNVBIRUTIAALULLLDIURINTTTUS viMuAR Lasn13indute

aduan Tuaeusialy

waAnssuEuslna (Consumer Behavior)

psAUsznaUNMsAeasTiddnBnetnaiiie §3uas (Receiver) Fslumanismannf
vanefagfuslaa (Consumer) Tag Assael (2004) TaamsneiRgrfunginssugulna
(Consumer Behavior) ’JIWLﬂﬂﬂixU’Jumiﬁﬁz\ljU%Iﬂﬂ%@auﬁﬂLLﬁﬂ%ﬁ‘uﬁﬂ \lenauauDIAINY
A9n1T Moy liaueaAnAuRwela I@]‘EJI}EU%IJWH]%U%MU@N@LLazﬁf\]’liimﬁEJuﬁﬂaui"\]%a
Aurn

Schiffman uag Kanuk (2014) 85u1e71 weinssuguslan wunedis nafnssuves
qﬂﬂaimﬁﬁéwuw%aﬁuﬁw wEBuanMsAumMALA (Searching) n3¥edud (Purchasing)
ASLUAUAT (Using) nnsuseiliunanasannleduan (Evaluating) wazn1suslaa (Consuming)
lonauauaInILoINITBINLLEY denndasiu Solomon (2015) AlAumIENgAnTTH

Auslanindunssuiunisuslaadui Fazifintudeynradondufanaufainisaiudm
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(Selecting) InuATRAUA LA Ia0IlTAUAININGT HlaRaUALRIANUUIITAUIMS DAY

AD4N13 FeyAradzlasuUszaunIsalnuaneneiy

' '
a o w A 1

= a Y a . = &, Y o
nsANINgANTIUEUILAA (Consumer Behavior) Juludsddgdielvinnimain

<

1%

MR UFIEINIAIN0E1TUTEANS A Wi liuSInadndulateduAmToUINIT waiin
Anuianela Inggiduazesuneivesrusenauiviiiianginssuguilan fadl n155u3
(Perception) ¥iFiuaR (Attitude) kazn1sindulatiavadguslaa (Consumer Decision-Making

Process)

nssuivesduslnag

Solomon (2018) lviAumagd1 N135U3 (Perception) L‘T]uﬂizmumsﬁuﬂﬂa%
Fon3u (Select) §ans (Organize) wazfinay (Interpret) Audfldnundauszanmdudas 5
oA nsléBu nmsuoadiu nsldndy n1ssusand wagnsduda eda (Stimulus) 2y
Aeturnumnanmenmuasiivinadensnauauesasyanauaneaiy ddumnainasden
DONUUUANS LN UsTa0uel auIeAud asAudn Tewan Tasvtetunnsdudn ud

aonARaafiy Schiffman tay Kanuk (2014) figdunedn mssufidunszuaunisi
AUslamIziden dnseidey warRnuAns1enee Adhundaseamduda %aﬁu‘%‘[mwamm
uaneeiy Lesaniladediuyanaiiuandaiiu 019 Msladu meiFoud uazUsvaunisal
sodadfunnsaty fuslnefsiudmslulavaniuiuagiculduandetu uenaini
Kardes (2002) §t08u1e31 NMsfudidunszuiunisniadnine) lnen1siuiveswsazynravsd
AruAnAsity nsdudvidoaudddldsumuailanngusiaedetu Tusgiunsiaim

Poyanlasuannslawandum

[
= [y

Assael (2004) aFuneLiuANd Ausildnsnasenisneuausuandiaiu Juegiv

a

msiuiuaziimnuvesusiazyana Tnsdaiazutseandu 2 szdu fio 1) Audgugd
(Primary Stimuli) st dudn Wiednuazuesdumitannsassadiuld 1wy ussasiaei 3
yunm JUnss Wudu uay 2) dusmiegdl (Secondary Stimul) azdudairiigminauesi
megUnm dydnual dye videesduszneudu q ftiaanramunelidud wu s
Audn shiasuf Juuuvesiud videyadnamusswiinauwie Tnedaidananiess
SvSwasionsinuvesifuslng Assael (2004) fananafiniind1 nszuiumsiuivesiuslan
(Perceptual Process) & 3 Fumou leun n1sARLEENN153US (Perceptual Selection) N3
9013113303 (Perceptual Organization) wagn15AAI1UN153U3 (Perceptual

Interpretation) (@LLNum‘Wﬁ 2.6)
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WHUAIWH 2.6 NSEUIUNNTTUTVRIUILAR
-

!

o

Nu1: Adapted from Assael, H. (2004). Consumer behavior: A strategic approach.
Boston, MA: Houghton Mifflin, p. 107.

MNUHLAMT 2.6 TunsunsnTaINszUIUMSIUS Ao madaldannsus
(Perceptual Selection) fiAnduguslangnnazdulnedas Insfiosdusznauesnis
fnudennsug 3 suneu Idud 1) n1sidenidiadu (Selective Exposure) azifintuLile
Usvamdudiadis 5 gnnseduatnaadt widuilaalidnsudasiomn uiasdendniu
amzAadfinsstuanuanla 2) madenlianuaula (Selective Attention) axdutusou
vinguslaadendasuualimnuaulafuaaiilag iunszuiumsan uag 3) msiden
$u3 (Selective Perception) azutvpaniiu 2 sUkuy fil sUkuuLsnAenssufuuuioilald
(Perceptual Vigilance) %L“ﬂuﬂﬂﬁuiﬁﬁﬁiﬂmﬁaﬂ%fuiﬁayjaﬁmaﬁummauiﬂ Wy guslne
dsazdodnseuftagliauaulatulawandnseiu wesguuuimnientsiuiideoaty
(Perceptual Defense) WWumssuiludnuwazifuslaragnanidonieliliafudaiidauds
fuenuaule wu uilaaiituméfedlldnsulavansussiunudiuan aaa. 1usy

Schiffman wag Kanuk (2014) nanfisnfsfetladefisinadenisdmidennnssud
fayun 3 Usens 1éud 1) sssumifvesdan (Nature of the Stimulus) 1y AadnsaENg
NUNNVBIAUAT 017 UTTYTe YU 5duA uaslawan dnnisrainlulagiudeuasng

v L4

a Y aa ! 4 [ [ ! =
dusndanulanaunazuanang lidnasdy ﬂ'ﬁ@@ﬂLLUUUiiﬁ]ﬂm“Z’IiU‘VﬁﬂI‘VIﬁJ‘] nIv|NT

9 Y

YV a

anasthelawanvunalvgnitlavanaususenndug wenseaulvguslaadendaiy 2)

Y
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Aumavisvesifuilag (Expectations) ilasanguilandulngjuownaudviouinisi
POUAUBIANFBINTTVEINLLEY TnsmuAAnTarRieguLugIuTeIRNLdUIAY
(Famniliarity) ¥3eUszaunisa] (Experience) Mntinnisaainaninsaeenuuudailiifuaing
Aavds wiseRaluainaumands Aeneezldsuanuaulannduilan waz 3) usegsla
(Motives) ins1zguilnaiiuuiliufiasdasudsdiauesalauazioans minguilaadiana
dioamsdlagann AflonianzuosdiwAad dug WWnntu dnmanaindsfemensuaiisds
Sinssiumwadlavideanudesnisvesuilan

Assael (2008) o3unBtuRousonn tufle madanisnssus (Perceptual
Organization) \Hunalnnisdnszileunissuivesiuilaa Tneduslanvzdangudeyasn
uwdesing o Flasu Tillddensuaaddirumalsvanndudawuunendau Sniaddaels
fuslnaviarandlafuAaduasdssnanaldmaniiBelu fu Schiffman uag Kanuk
(2014) efuneMFNT FBAsdamsAaiFing 11 IanuuIAeERIneLUnadaY
(Gestalt Psychology) Bautiaazndnlumadanisnisiuiesnidu 3 suuuu feil

1) Maiudy (Closure) iilesangfuslaatiuulififiazifussdusznouiiviamely
yosdasilianysal (Incomplete Stimulus) Whasaauysalls inszduslanmanianinsiu
flauysal 81 Schiffman way Kanuk (2014) na17i Funulasanilliauysaiazadiansandd
i wasvhliuslnaiinaanAeaitufuasnniu 2) msdangu (Grouping) yanefia
msguilandangudailieenuluguuuuvesnmsaiauysal siznsiuiaasuuudy
nafou (Group or Chunks) aggeainanIsansuasn1sszanls (Recall) Gaanunsadangy
dadldananulndda (Proximity) auwiley (Similarity) wavanusasiies (Continuity)
yasAud wag 3) Msdnwiuun (Context) nndaiagluiunuwisdeuiiuansnemn
anuandeuilufesylminaulausy Tnsondendnnisvesnmuaslumds (Figure
and Ground) snnasiidunm (Figure) ianudmauuarlnmsusniufuitungs (Ground)
JuslamnideniUasuldienis

Assael (2008) namila SumsugaTherasnszuumsiuivesiuilag dufte ms
AAUNNTIUF (Perceptual Interpretation) Hunslianamneuidas idedu dams
fanuvesiuslnnazuansnatutusgiuauaula wsegdle uasdszaunisaivesduiioa
Yo finsdadu nefindnnsfinanunisius 2 suuuu dude 1) msdaussiannisiul
(Perceptual Categorization) Wun1sdnussinvuesdusldenadostunnuauloway
Usvaunsal wlelsinsfiaaninléietu wag 2) mseyuun1siud (Perceptual Inference)

[ L Ay a d‘ a 2/ 1 1 Y v [y [ 14
L‘U‘Llﬂalﬂﬂ'ﬁf\]@lﬂi%Lﬂ'VWIQUiIﬂﬂWEJ"IEﬂlILGUE)SJIENE‘NLi’]LLG]@%E]EJNL‘U’]@’JEJﬂU Mlaues
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Weulgesenirduiimdniuanudnaudnmety wu nMsiguilnadeslesinduni

a =
AUNTNAIZUIIATEN

ViruARvauilna
Solomon (2018) flgnudn viFuAR vanens ANusanrIen1sUsTliuRATaLAaY
Aa [ a =) = ) v o 1 o a & a
yAAaTIdidayAna T0g d9ves viselawan Frsilunnnuidniiegeniuiy inseiauamiduds
= d' £4 = b4 ' o al_a = & ! v o Y o1 v
Mdsuudaslaenn Juwniliuagegnnds uasvirunisedumilsnensdwaniudduy lauiv
Assael (2004) Je1u71 viruaRduwwilduanuidnvesuilaanussduduivseusnisudy
= A | = A 1 a a a (% ¥ )
fanelavselifianela vourisliveu 0193uinaNBNENAIINATEUATI AUTBUTIY Y50
Uszaunisalinnizymana Jeimuafdussdusznaunisdninefidnasnonisinaulatoves
AUslna @enARpeiu Schiffman wag Kanuk (2014) iesuiein imuafduaulduded
Iasudvsnannnisseuivesiuslnanaznevausredilnegsadnave o1vvzluanugeu
A I a A a
WIalivou Avselif
Katz (1960) 5y ieundindin 4 Usens aell 1) nihnaudsslevdldass
(Utilitarian Function) tiasannyiruafansnsadmilviguilaadadulagedusmseusnisia
agegnaes wavlasulsslevianunaands 2) nihnilunisuansaan (Value-expressive

Function) imseviruafaninsauanstiiuing uazadeuveadiuslnale wu guilaniieg
Tungquanffieufiazidenldaudniin Made in Thailand windu 3) wiifidmsutlasiush
(Ego-defensive Function) guslaaanunsaldviruailunislesiudiesainanudaudmise
arududadald Sniladameaiuatsmnmsiulalunsogiuludiendnig wu fuslaniild
Tsaeeusziunaune ietesiunaulifisUszasdfienavinliniludanliivensu uas 4)
wilinag (Knowledge Function) nsngiiruaitieimuateyatazaims 1esain
fuslamazidonsuansuazandransinssuanuaulavessuies mnguslaniiimuadiatuds
lyu faslinduansiiatudeiy

MsAnwGesiruARves Lutz (1991) nud yuuedunisinussddseneuses
viruaR 2 dnway Ao 1) yunasiiAuaRll 3 asdUsznau (Tripartite View of Attitude)
loun asAUsENaUMUNITIAR (Cognition) ‘vﬁammL%’ﬁi%ﬁéﬂ%lﬂﬂﬁ@iaﬁuﬁw 29AUIZNDU

AUANSEN (Affective) 13BN1TMBUALBINNATLDITNNIVBINUSINAT IV UNTB Lo UALA

'
[ a a1 a

LazeaAUTENaUAUNGAnTsY (Conation) nunefsmnunslansenisujjifseddlademils vn

'
¥ adadda |1 a

Auslaniivirupdifsedudn n153an Auddn wasngRnssusedudmanaafasdululy

Y

a a

v ) a
NANNNEDAARDINY (QUNUNITNG 2.7)
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WNUAWT 2.7 Yusiesiviruadil 3 asAusenau (Tripartite View of Attitude)

Attitude

Cognition Affective Conation

Fian: Adapted from Lutz, R. J. (1991). The role of attitude theory in marketing. In H.
H. Kassarjian & T. S. Robertson (Eds.), Perspectives in consumer behavior (4th

ed.). Englewood Cliffs, NJ: Prentice-Hall, p. 319.

way 2) guuaaﬁﬁﬂuﬂaﬁimaa%uﬁm (Unidimensional View of Attitude) lng
Lutz (1991) flgnudn au3an (Affective) Aasiiuauiisnelavielifisnels veunselyl
d” = 1 [~ (v} ::4' 1 Y a [} [ £y} al o % 2 1 [~
¥au 390971 [Wudadennslmianasnsvasiruadldaiuaisu salassasianistuannudy
LA@URSa (Casual Flow) Tneisuanudis (Belief) danaludwimuad (Attitude) AUAdLa

(Intention) wagngAnssy (Behavior) MkULINAZIANTY AULNUA NG 2.8

WHUAIWT 2.8 YutaeviruARIlATIas1aAeT (Unidimensional View of Attitude)

Beliefs Attitude Intentions Behaviors

k4

Y
h 4

{Coenition) {Affect) (Conation) {Conation)

fin: Adapted from Lutz, R. J. (1991). The role of attitude theory in marketing. In H.
H. Kassarjian & T. S. Robertson (Eds.), Perspectives in consumer behavior (4th

ed.). Englewood Cliffs, NJ: Prentice-Hall, p. 320.

Solomon (2018) laaSunsdsuturainistianauaRlaslduuuINaas ABC

Usgnausig AN (Affective) Wainssu (Behavior) wagA1uidnla (Cognition) 330159

[

Auslnpasivirunisioddln AadldnisnaunaIuveIIRUsENoUua 3 9819 ATULULBIN

54

Y] a

VinuaRillassas1afel (Unidimensional View of Attitude) lngaiusgfivaniunisaiuaz
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ws5999lavadnsaryAna Twannsaulmanssnuimdudumsifniruafidu 3 Sy (Three
Hierarchies of Effects) ol 1) édun1siSeusuuuaInsgu (Standard Learning
Hierarchy) M%@ﬁwﬁu%quQﬂaﬂmLﬁaaﬁuqa (High Involvement Hierarchy) Lﬂu%uﬁﬁuﬁm
wanavndeyanionnuivesdud Mnduartssdiuhimelavdels douthlugnisdadulade
Fomdutuinuinnlunguaudnfidanuieaiugs wu sneud thu emaidenTsadouly

QN
2) S1AUTUVBIANULNBIRUAT (Low Involvement Hierarchy) d1msuanaudul

¥
X v U a I~

Juslnmagliviupnuddgyresnsmdeya esandudfianunedius Juindedulede

(%

Nndoyaiiaell udreUsziiuruitswslandaanasdlddud uas 3) drduduves
Usgaunise] (Experience Hierarchy) Tnsdulnajasidudusfiisidostvensunivas
ArudAnvosiuslng Wy thview dsadians e nswiih Wudu fuilarasEuanms
Ussifiumudnieu rveufiazdedudn uasivszaunisaflunsldaudidingny sanduds

UM TRYVRIFEUAINENET (AUNUN NG 2.9)

BHUAINN 2.9 NANTENUAIAUTUNISIHANAUAR (Three Hierarchies of Effects)

Standard Learning Hierarchy: ATTITUDE
Based on

Beliefs e Affect —»  Behavior ——»  coghnitive
information

processing

Low-Involvement Hierarchy: ATTITUDE
Based on

Beliefs —»  Behavior —>» Affect —»  Dbehavioral
learning

processes

Experiential Hierarchy: . o

Based on
hedonic
consumption

Affect —»  Behavior —>» Beliefs —

fi: Solomon, M. R. (2015). Consumer behavior: Buying, having, and being

(11th ed., Global ed.). Upper Saddle River, NJ: Pearson Education, p. 186.
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msﬁﬂﬁﬂﬂ%ﬁ]‘umﬁﬁﬁ%‘[ﬂﬂ (Consumer Decision-Making Process)

Schiffman wag Kanuk (2014) i1 msdadula (Decision) vianefs anunisaii
yAranauden taganavsiimiioniiniurisuinninaesduden @ Belch and Belch
(2017) ®5uUngd ﬂizmumié‘f@]ﬁﬂalfﬁluﬂizmumiﬁﬁuaqﬁuﬂa%’amﬁmimwaqu,m'az
UAAA

AU Solomon (2018) 85U1gd AszUIUNSARAUTAYeEUSLAA (Consumer
Decision-making Process) Usznaudae 5 dumau lén n1s¥uidaym (Problem
Recognition) N1sv1¥ea (Information Search) MsUsziliudiiaen (Evaluate Alternatives)
nsTeAUAMIEU3NS (Purchase) warmsusziuvdensteaunnseusnns (Postpurchase
Evaluation) #anAdasiu Kotler uay Keller (2016) flosunsisnszuiumadinaulatoves
Fuilaminainmsnevaussiednimnamsnatn 1y waniae $11 Frui msdaasa
nsmae avsanadeusngg liinagifu anmasugin n1adles Yamsssa s
welulad viliguslnasinsdnauladefiunndredu B1 Kotler uag Keller (2016) nda

didnnsruIunsinaulageveuslaaliviavan 5 Tuneu (QUHuAINi 10)

BHUAINA 2.10 NSzUIUNSAnaUladaduaInsausnig

Need Recognition &
Problem Awareness

!

Information
Search

|

Evaluation of
Alternatives

}

Purchase

1

Post-Purchase
Evaluation

ﬁuﬂz Adapted from Kotler, P., & Keller, K. L. (2016). Marketing management
(15th ed.) Boston, MA: Pearson Education, p. 152.
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Yumauusn Aa N33uiUunn (Problem Recognition) aziindiuiiloduslaamias

a [y

wWiyiudamideangiidudeds liimadulymnienienin (Physical Problem)
dundutiusdrunn dieldfisuaiedam wselaymveuslaa (Consumer Problem)
iy ogndumualdn videesnldidevinaudalual §1 Solomon (2018) utstlymesnidy
2 Uszuam fe 1) gmiliAnainanmanmiduais (Actual State) Feanunsaedunglsindu
nsnsentindanrudndu (Need Recognition) vesiuslan W eduidaagnun vie end
fluldogyilrvienuin Wusy wag 2) JgmiiAnananimlugauni (Ideal State) 2y
Lﬁﬂ%ﬂLﬁ@EﬁUﬁﬂﬂLﬁ@ﬂ’]'ﬁ@]i%ﬂﬁﬂaﬂiama (Opportunity Recognition) anatlumsizduilan
sWUn3uauduvanlyel iselmedudiianingy fuslaafaziEudaa wu senldsearileg
Twsifiensldauroningida Tne

Assael (2004) aFuneiiudnd Ailiaenndestuszrintsanimenafuaiuas
anwlugaued axviliduslnainnududests uasneromiarnududedesenly 4
ANUABINTTVBIEUILAA (Consumer Needs) anunsowdasenilu 2 Uszian laun A
roin1saulselenildany (Utilitarian Need) Uay Aufeen1sauensuaiauian
(Hedonic Need) @onnaoiiuauIdevas Chitturi, Raghunathan ag Mahajan (2007) i
wuh efuilnatodudniiansonuaussanuesnsdulsslondldaosling fuilnaf
semnANFaIMI it sduiusely

fumeuiiaes #o n1svndaya (Information Search) funszuiumsiiguslanay
wanavndeyanoudndulatodudiuieusnig fannsfundeyanislu (ntermal Search)
leiun Uszaunsal uazanamsssuieafuauddinann wasnsfumdeyanieuen (External
Search) 19y aouamgiitiuszaunsal doyauuussginst Wasulawan uay vdeyasn
uwedidn WWudu uenainil Kotler ua Keller (2016) Sautauvastayanisuan (External
Sources) sanilu 4 Uszian aun 1) unasdoyaunaa (Personal Sources) 1 AUz
yosAsaUATI tilou Aulnddn 2) undsdoyanianisi (Commercial Source) W 581y
TUadeAUUUTIIMY VSeTuruluyandu 3) uwaseyaasisae (Public Source)
a9 dudayaand1inaunnenssun1sAuasesruslan (@au.) waz 4) wisadeyaniu
Uszaunisal (Experience Sources) 1u nsnaaeslddummenuies Ingenazidunisve
auiunannasanldithu viewumegaliuinmmeassduinuiiudeing

#u Solomon (2018) fautsUszinnueansiumdeyaainarsnieiueenidy 2
kU fal 1) mimsﬁ’a;ﬂaLawwamumitﬁﬁé{aams%a (Purchase-specific Search) Fady

HAINALNINURANEA1UATTA] (Situational Involvement) NEUSInAIEMToyaLilall
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mnudesmsgeduiit uas 2) msm%’auﬂauvu&imﬁaq (Ongoing Search) azLAnaN
ANNALILTEEE1 (Enduring Involvement) ns1zguilanazlvimuaulauazvdoya
Aeafuauddusgsasinane

fumeuiiany Aa msussifiufaden (Evaluate Alternatives) iWudusauiifuilan
wfnsandidenduimemanauasteyaiduduneunti F1 Solomon (2018) e3unei
mMsUszdiusidenansaviild 2 3 fie 1) msdenamaumlansaudmilsnnnguas
AudniusingtulumnuAnvesiuilne videfionit Evoked Set uag 2) matdenlagld
InausinsUsEil (Evaluative Criteria) Fsenaazidunsiiiouniisunausslovt (Benefit
WIeAMAN YL YRIFUAT (Attribute) InganunsawianainsUsudiudula 2 anvae laun
nnvesnudnwuduAianansanaunuiule (Compensatory Rule) auifiunsussiiiu
fudenlngganamsinesdusi uaznguesnadnuazduiiliamsanauuiuld
(Noncompensatory Rule) %L‘flum'i‘dizLﬁuﬁ;:iu‘ﬁmﬁmumﬂmsﬁ%’juﬁﬁ mnas1auAladl
AnudnwarAudrusnasgudush fuilnafandenuaziingtuneunisiedud

funauiid Aa nadnduladadud (Purchase) anidutunoufifuslamina
filatoaud wdsnldsmdududeniifianeladian ne Schiffman uay Kanuk (2014) s2y
hyduuumstedudmesuilnatrdinruuansneiu wseendu 3 suuu il deiile
yaaodld (Trial Purchase) o4 (Repeat Purchase) LLasé??aLWiWSLﬂuﬂaﬁm@ﬂﬁuiwsm
(Long-Term Commitment Purchase)

uar Sumaugaine Ao n1sUsufiundenisdedudviauinis (Postpurchase
Evaluation) deifudunauaninelunssuiumsinaulatioduduiouinis Kotler uas
Keller (2016) a3u1e Wlefuilnatioduduavandld asifiangfnssundenisdo 2 sUuuy
fio Armaanidleldudnfionela uazfirmeauideldudalaifionela Tuvaied Schiffman uas
Kanuk (2014) nanriwamsUssidiundanistiodudasdl 3 dnvae fo 1) el
(Satisfaction) iW31¢duAINBUANRILANTININAINABINTT 2) Tenelamsiedumnauausdla
WNNIANABINTS kay 3) lifawala (Dissatisfaction) wszduAlineuauawIuaAIy
AOINTT

uaNNT Assael (2004) Ssuvswginsuguilnneenidu 4 Unuy mudnvzes
nsdndulate mnmReiy wasnszuiunsdadule fai madnauladeuuududeu
(Complex Decision Making) nsdnaulatedennuinidensidud (Brand Loyalty) n1s
gnaulateuuuiidosiia (Limited Decision Making) wazmsinauladouuuiden (nertia)

ANUWNUNINGA 2.11
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WNUAWT 2.11 JULUURasngRnTsudusinanunsinaulateuazaue iy

HIGH LOow
INVOLVEMENT INVOLVEMENT
Decision process Decision process
Complex decision making Limited decision making
Hierarchy of effects Hierarchy of effects
DECISION Beliefs Beliefs
MAKING Evaluation Behavior
Behavior Evaluation
Theory
Cognitive learning Passive learning
Decision process Decision process
Brand loyalty Inertia
Hierarchy of effects Hierarchy of effects
(Beliefs) Beliefs
HABIT (Evaluation) Behavior
Behavior (Evaluation)
Theory
Instrumental conditioning Classical conditioning

fisn: Assael, H. (2004). Consumer behavior: A strategic approach. Boston, MA:

Houghton Mifflin, p. 100.

1) nsinduladauuududiou (Complex Decision Making) Wunssuaunis
dnauladeduiiituslnednlninsesonasiiangingsy Tnsasdsudududedisosdon
naziUSuiisuannvate g asaud Wesanguslaaiienuieatusioduiuaz sindula
Aputnage 1wy nistiothu mstesnsud sy SuneuszEuanmsiduilnafaudely
Auduarnaud dlugvirueRfiarodud uddalimsUsiunaneusadulade

2) msandulededlsausnfsensndud (Brand Loyalty) Juguuuuves
nginssufuslneiiazdnlninsesnoudnauladoifivadniios lufosnsuandeyauinin
wseguslaadianuienelalufuim wazyniuiuasdudanney e193sinnUssaunisal
fiagldEududifianela InstumeuferSuiifuilnefanudelududuaznsdud $Anvou
vi3elaiveu Mndufivsssdunsaududdinaulade

3) msfnduladenuuiifesiia (Limited Decision Making) unsindulate

a8 v da &£ A4 v a a v N a v " a v N a v
a'Uﬂ’W]LﬂWGUULlI@EJJ‘UiiﬂﬂWUaUQqﬂﬁamiqau@I'ﬂﬁﬂJ NAZNAAINUADINITIUFULUAIRIIEUAN

Wy Inerduguuuunginssuduslaaniiseduiniinnnuiesiuim inszduislnavswaamn
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foyaunztsniududifivadntos duneunsinaulafaduifuilnadelunmaud uduin
woAnssufoufiazUssifiunannufiewels

uae 4) mdnduledeuvuidion (nertia) Wunszuaumsdndulafifuilnafauds
Aanginssuas iesnguilnadanuifeiiuiuiudeh Joeihlinsussatoyaiiaiy
Feudntes warariinisussifiunannufionelanievds deunedeilifimsussiiunainiy
weduilnaneieuvanidemsinaulaiidudon Juhlugnstosuiuidy vied
Sun1 AuAnAveuUasu (Spurious Loyalty) sionsiaua

MnfinarnitvnasdivinnisinymgAnssuvesduilnadeunasansulawan
Usgnausenany 4 asruszneu Tiiandu Jadeduunasans mslavan nsdeans
savisdadduyana Wy ARty n13508 fauaf uaznszuiuntsdadulavesuilae
Fsanansnthuuszgndlitennsideizes "Srsnaveaiinauslulavanieiosdions

Maybelline New York siangfinssuguilna"

NIDULUIAANITINY
TuruAdeFomginssuiuslnasediiausdudlulsnniniesdions Maybelline

New York ;ﬁ‘i%’alﬁﬁmumﬁ’;LLUiMé’ﬂﬁwm 2 s TouA Juauedudilulavan

138381019 Maybelline New York Wa ‘wqﬁﬂsimQ’U'%Im@iam%aﬁwmﬁ Maybelline New

York 9@11150@519n5aUkUIAnNSIdlAG el

NANTTUHUIINARBLATIED1

o

Anauedumlulavaasosdions Maybelline New York

Maybelline New York ® 1155U3 (Perception)

(3

y-giaen wadvud D ® iimuAR (Attitude)

s as ¥
o J-lUsen quadsn e nsindulave

(Purchase Intention)




aq

dwsusudsaugiausdualulavaniniosdians Maybelline New York #7343

1 1Y

denfnwEiiauedu 2 au Ao ag)1-asae wlestun way Y-lusen quadsn lneiden
AnwAndnuwazvsmaIans 2 37 en mnaniideleveaunasans (Source Credibility)
LarANURINALITBIUNATETS (Source Attractiveness) dusuusamunginssudusing
(Consumer Behavior) agfinwiAsauAas 3 aeAUsenay A N133U3 (Perception) YiFuAR

(Attitude) waznsanaula®o (Purchase Intention)



LK)

a [

= aa
TLUYUITIY

N3IT8I309 "NeFinssuuIInAsiery

o

naueduilulavana3osdiens Maybelline
New York" t{Jun15398139U3unal (Quantitative Research) lngli5n1573de13ad1570
(Survey Research Method) @sl4ia3aailouuuasuns (Questionnaire) lunsifiudeyaain
nausegna TaefidelamvuauuimdumsdniumsiseluFeangusietng Bnsdy
Fregne inseadlefldlunside msvadeurnudetuvenaiosdiofdlunsise nasinisin

1w < v a 3 a ¥ = o 1% o &
AR LU AILNUVBLA miami’]wuazﬂizmuma%ga iﬂfﬂummimmua%ga PNU

nguA79819LaISIRNNGUADES
av A " a Y o a ! Y o a ¥ = o .
MITeEes "woAnssuguslnadedinausdualulavanesesdians Maybelline

<

New York" léngusiegavianundnuin 200 Ay Fadumengs Nilongsendng 18 - 25 1

9

[
v A

desnifunguilmnendnuazidunguiuslnafifimaelrdesdens Maybelline New
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AwEBAA&eY (Match-up Hypothesis) Tdunszuiunisiiansazgniniauslaogiiausdiil
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