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# # 6184889228 : MAJOR COMMUNICATION ARTS
KEYWORD: INTEGRATED MARKETING COMMUNICATIONS PLAN / PRODUCT
MARKETING / COMSUMER BEHAVIOR / BRAND
Orawan Tungteekhaayu : INTEGRATED MARKETING COMMUNICATIONS
PLANNING PROJECT FOR COTTON BOURRI, MIEN’S EMBROIDERY HANDBAG
BRAND . Advisor: Assoc. Prof. SARAVUDH ANANTACHART, Ph.D.

This “integrated marketing communications planning project for Cotton
Bourri, Mien’s embroidery handbag brand” was aimed to: (1) study target
consumers’ perception, attitude, and behavior on Mien’s embroidery handbag, and
(2) develop an integrated marketing commmunications (IMC) plan for Cotton Bourri,
Mien’s embroidery handbag brand. In-depth interviews were conducted with seven
consumers, who have been using Mien’s embroidery handbag, and seven
consumers, who have never used Mien’s embroidery handbag. Based on the
finding, an IMC plan was initially developed with the marketing objective aiming to
generate 800,000 Baht sales revenue for the year 2021. Meanwhile, the marketing
communications objectives were to create brand awareness, build positive brand
image, and convince potential customers to buy the products. The key brand
positioning focused on design benefits and quality of product at the international
standard. Key communication message was “Made with pride from highland.”
Lastly, main communication tools used were advertising and sales promotion,

under the budget of 250,000 Baht.

Field of Study: ~ Communication Arts Student's Signature .......ccoccevieeennnn.

Academic Year: 2020 Advisor's Signature ........ccccovveennnee.
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Hansausivasgusulaglyianuazasdiu (Local product) LiteiuyaeHansiaeiaien1suen
oA & a v | A X = @ o o a
1A1K50451ANUTUNIVRINIIEUAT (Brand story) daaraiiiuay Fadununvesnisaniiunig

Ya v A

TulpsenImnand sadedauaulaasiauinsidusi Cotton Bourri Tiduns@uafiy

yarnanfarinszidnindnidou uazdosnsnsumensieasnsnaaliiuguilan T
Cotton Bourri iugsfvuuain fivsznaugshafetunansinsinszidundudmiugmdgs
T¥ingAvanitinuadeudumdn WunseenuuvasiUsznouasanaetindaiunda
il wasufuanmeandeanetinusesilipiianuinaulatu msdabunsudio

a o

LN UAUIngRuIIINIATRmTsIvUMIUAeENIs iU lavdnnuiuade 1Asin1sn1sine
WHUNISADANTNNTIANMLUUNANNAIWYDINERT9IngzLU1 Cotton Bourri 39519INN15ANEN
33U Miruad wasngAnssuvesfuslaalunain ieazlensiudeyamnesiunisiui

(Y ¢ =

ViruaR warngAnIsuvewuslaa dilugnmaiauindniog aaenaun1sIuaun1saeans
Svao <

MInaInRUURaNHaY e lindumamnanlunidn Wunureuwazduduionves

Austaanaudmunesialy

L

[3 a o
AOUILEIANITIVY

1. efnwinssus vinuad waznginssuvesusinad munesendninminszin
rnUniiley
2. \#i9NUNUNNTFRATNSRAALUURANHA YR IHER S uein sz Unillew

neldms1dual Cotton Bourri

o/

Usy1in3ae

Y a

1. nqugustaadmnedinssus viruad wasnginssunisiiendendnsdaeingeiin
pndndleuadnals
2. wannuensenEUndleu Cotton Bourr MISHNITINBEUNISERENINITHANN

LUUNALREUDE9LS



VauULAluN1IdY

Trssmsindnadsdl FosnmnaunumsteasmanainuuunauRa ud S UnEn ol
nzilrindnideunsidud Cotton Bourr Usenoudie 2 dunou Tnsluduneuusnliniside
\WenaunIn (Qualitative research) meg3sn1sduNwalLULLAIEN (In-depth interviews) ¥
msiuteyaiuiuslaanguisyhnunsusutisnaunaly 91gsening 24-40 U §1uiu 14 Au
Usznausneiilinansusinsziiitnideusgudn $1umm 7 au uaziilsiinglduansiosi
nszilndnideu S1uau 7 au Tasvhmadudeyaludiounaiau ne. 2563 deun ludunou
flges luMsMasUMsAsasMIRaALUURANNANUd M URARSasinsziUn oy
n313UAN Cotton Bourr Tnaunuresatulud wa. 2564 Tnstmiundaaiasussdns

A9A15TYMINUADULNTIANDLADUSUIIAL W.A. 2564

[ ¢

a A v
UYTNUANNNLNYIVBY

a (% 4 + 1 a = a [ (3 + o ol v
nanninsziddndnlion vunehs nansuginseiln lnenstialnarenistniuen

[

suduendnualianizyesANugulsunNaNra s AU Tandu 9 sontuuLazdaiy
I 4 aa Y] o = = o A v A a o ¢ 4 Y
2NN NTUNTHLUWMNTUNTI@IB U UEALY FelunisAneasedl wiulunnas Saueinsznen

Inflsunelansn@umi Cotton Bourri

a Y a . =2 a [ £
NOANTIUFUIINA (Consumer behavior) vianetia Msiasudoya n1svdeya 13
Won n133u3 viruad uagnginssunislinssivesuslaadminesendniueinseidiria

Jnfley WinnauaUsIAUABINIg

N5A0EISNINAINUUURFUREI (Integrated marketing communications)
wneds nsldiedesiionisioansnisnainiivainvatevesmsndudn Cotton Bourri
Tudangudustaadmune LﬁaLﬁ'm@mmLLawszﬁm%mwms?%ams WU NISLaIYa
(Advertising) N139a1AN199133 (Direct marketing) N13dL@51N15U7Y (Sales promotion)
wazn1sUszanduius (Public relations) unauNa wyIUT T Uo AN Taea 57T

Audaau delliaanaglinadnegneliussdansninean



WALNITADENINITAAIARUUNEUNEY (Integrated marketing communications
plan) MU1881 NTLUVIUNITVDINITINMAY NFANTUNY MsUssdiukagnsauAusly
wﬁ'aaﬁamsﬁamimimmmﬁﬁmﬂmmagmmummammuﬁu WfieauNunSA0ans
mMsnanadmiundnsausinszlrihinidleunsdud Cotton Bourr eaninsndeastang
Austaadmnelaegadiusydnsam Usznoumedsuduneunsinsiziaaunsel
(Situation analysis) NM53ATEviEsUaSHUMNe (Target audience analysis) N151ATIEN
WHUN15AA9 (Marketing plan analysis) mﬁmaﬂaqm‘msﬁamimamimmﬂ (Marketing
communications strategy) NM3AALATEMIVEINTSHDA1S (Media/Message delivery
system) N1IANUUAIUUIZUIALAZTI9Ia1N19ALEUNU (Budget allocation and timeline)

wazn13UsEiiuNg (Evaluation plan)

Uszlevinaininazlasu

1. ediundussdrnuiludiinms dwsuinivnms dhinw vieyanaiily
L?{mﬁ’umiﬁﬂmﬁqwqaﬂﬁiuﬂuﬁﬂﬂiumi%am%mﬁmsﬁmzLﬂﬂﬁ’]ﬁmﬁ'au

2. Wuvsglowldmiviialagsfiansanamandusinsziividnidlou viie
wAnAnusinszLnild anUsyaweusazvioatu sasaaudmiuinnsnain lunsnaununs
domsnisnannuuunaunay iedudeyafiugnilunisidentdiaiesionisdoasnismain

WmngauiugsiansuidinUnillou visessnadu q
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L

WUIAA NERLAzUITBIAEITS

A1LRUNNSARAITNNTAANABUUNELNETUA NS UNAR AN sedEnUnileu
Cotton Bourri #nguszasdtiiaidnlangdnssugnAnaudmuneuazanunsanavauss
= a -4 Y

AnwarANUAINSNanN giEUNTsulaog19wiug TUseansantasianelanazdegn

Tuasssialy Ay Tuunilfsaguuuifn noufuazauiddenneites dul

1. wnAnuaznguifeafunsiamwaysiiiugarnEnsias (Product
development and value added)

2. LLu’JﬁﬂLLaSWQ‘HﬁLﬁﬂ?ﬁvﬂﬁigaﬁﬂiﬂﬂimaﬂﬂLL‘UUN?{QJB\ITdTu (Integrated
marketing commmunications)

a a A Y a [P .
3. wnRnuasnguifestunginssuguslan (Consumer behavior)

1. WUIAALASNOENEINUNSHAILILEENSLNILAAHE AT

dmsulunagsfatagdu nsadawdndaeinygaduansUsunnueinsnandiui
wnAuglUAuAMAMYBIHAR MWL 9193 liliiganesianisudsdunenisnainsnsely

fany nsasiEdnduaivil 9 1deainegsainate Wisliviusiannusenisiliveads

] %

wazdnswdsuulatmasnnatveiuslaa Iudunnuriimmevesusenguan Nazdes

¥

WHUNSRARFIEN1sINLINNTIY wazwalulagdurainuanaiinuUssyndld Wiedaasuly

o

NEnSuirseuUsNsTyarinuInTu Nz NS waziuyam lilinda sl dud sy

Mgyhliusenguanannsaimungsnalmsule A nfeudunisudstulunainuay

J93TUMIeLangIN visenmuigsiadelUluewanld usEndnandiunin Fddvinanuddey

CY] o

a LY (3

funsihuinnssusng 9 inthgasiyamliiundnduauasuinis aunsaneuauenIy
AoaNsiazAuianelaveuslaaliunniian nandaeiviseusnsisiesdinun g

annsanaulangnislanulaegnadiussansaw



v & a & < = a a A [y [
ANUU TuLLmﬂmu ﬁ]%L‘UUﬂqTWUWQUQQLLU’Jﬂ@LLa%V]Z]‘HJ;]@WQ 6] MNYINUATITWR UGS

NsLiuLAAER et
AUNUIYNITWAILINANN U

Usengranazuszauanudnialunisigsivluaniunisaliseandeyiunisuddu

&

ae Ul Sndunuiemazdosunudnagns senisihuinnssuannis
AUATITENTALINEAN LA NAIUINTILITNTNES LB NSKARENNToNBUAUDID

Y a ¥ o

ANNRBINTIAEAT AN TINalalkAgnAT TneuSenguandziasinsfinyideyaiedny

Y

a

AnufisansvesgnAiielilimstunnudesmsfiuriasa Tae Kotler (1999) Ilsanamsne
yosiHAnfus e exlsfldiiingnain lnedlinguszasdilonouausssionny
foensuslae safvademnufianelaliffuslnadifiderndn s Ussnause mwiu
MenmvesnEaRfaY Mwnuininemierudeiiularnndnuaivesuanig way
msshudansiner msldifudumilduden

TumsAnduiaumansasilmisgsoide tilewinlonianisnisnain Tunsiiaue
auAlniidignannlinsaunguAINUReIN1ITBIgNAT Kotler kag Armstrong (2012) lalv
ANUMINEYBIAIIINSHAIL NG TuaTivsl (New product development) 1331 Hawgun
Nnsafonvesiuslaniiudsuniatedvsing Jdnduedrsdesensiannndndasi vie
U3nslual 9 eengmanneevasinave Wleauswionudsnsvesriuilan Taetnidouas

Hnnseann laliauminevesnnin nanduailml (New product) fasaluil

' [
fala =

1. wandugnaedulmildunsausn (New products or original products)
N15USUUgInaRsa (product improvements)

AsanuUaINaniue (Product modifications)

AN

A1seanAsIauA LML (New brands)

(%
[y | Y

wansuailyi danudfydensuslaauazinnmsnain dwsudusiaaSeuiaiiou

v Y

a

WurSurYeseiainnateugenaulangn1susiaaludinusediu duusem Aten

kY
I

Junauaddgnazladulasely uwlusluanngingimaasughanns vsendnludos

AnAuRAneTlval 9 sandnanalienazdnudeulesiugna TuvazgnAdesuaeu

WRANITUNITTONUANIZNTAVDAATEFNA Tendenndesiu Booz, Allen wag Hamilton
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(1982) Mo5ueli wandaueiln fie nansaaias s ng waglinedlugaamnssuiuun
1 =l I~ v [ v a [ € a dld 1
NOU NIDLUUNITNAIUT NIAALUAILAZUIUUTINARNEANUALANTANINDU
Johne uag Snelson (1990) nandisuinnssuluisinunandue dueysd ity

ANUdSI9AnsluNTRRILIBazasaNAn el MARaINAUlaulauIeNITRYITY
Guamﬁﬂiashﬁmmmmwﬁfﬂmuwﬂﬂu ImsiﬁaﬁﬁﬂumﬁuﬁﬁagqL{]wmaﬁ ANSUIIS
IANsaNandue Lavanunsoasanandauelniniliendnualiansvesusen adudaduend
QzLAUULUU @ Ulrich wag Eppinger (2016) lonanifeninud Ay uenssuiun1snIswaiu

a [ v =3 dll = d‘ 1 [y 1) ) d‘ a [ '3 1 =
HanAul I3 WuesetlieNvzieSuseiuanuiulalusewrunmadndod ausiuile
yeuduiinresann@n MnununuarhetuuliuURnszuIunsiiussansam

WinTu augiuly

ASLUIUNITNAIUINANN U

[y

Hanfuadvegndinuasazgnununluizes o mendasdueilng wiannisasng

a o VO @ = o = ¥ o Aa ~ o
Namﬂm%ﬂlWNUUﬂﬂJﬂjqﬁJLaﬂﬁaﬂ NUTZNBUNITIINBINNITIINLNUNA LAZHNTEUIUNITIRIUN

Y

54

A lvslegnaluseuu Kotler kag Armstrong (2012) a5ungdunauvas
NITUIUNTNRUINER AT (New product development process) fiUsznausie 8

Tunoy (QUNUAA 2.1)

JuABUI 1 N1snaliinAUAR (Idea generation)

(% ' 1

Wunisualanenudaiefuranfueilrleg 19 dusyuu USEmazAufaaIuAe

'
a 4 o a

Y 13 =~ Y aa v o w a a o =
E‘ﬁq\iaiiﬂmqﬂ?J']EJLWEﬂm@W]’]ﬂJﬂ@Vl@V]Ej@ umLummmyjuaﬂmmmwamﬂmﬂwm Ao

AMUARLNIINWUAIN8TUY (Internal sources) wazn1euan (External sources) 89ANS LU

€

1 [

NgNAT AL AT ming wagddnmUaden1sundn uazainunadu q UsEaIRveInis

Y

1% [
[ =]

neliAnAuAnlutuneull Aa seauANARNTlAlIuINTiga (Kotler & Armstrong, 2001)

1. AuANINAETY (Interal idea sources) Ais Msldunaminensaiely
83ANT INUIFBTNTAITIIHUITMNITEAU CEO 7151891071 41.0% Y0IANUARET9ATIA
vosrdndnsilminnainninaluesdng 8n 36.0% a1ngnAn uazdn 14.0% Wurnudn

A9ETIANLINNNAINUNTITEDU DIANTANUITATEANAVINAAAI 9 INEUTIMITEAUES
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v a & a 1 a LY @ Y o ¥ 3 o I3 v
InIneneans Ieans drends wazntnaunduls iliesrnsuszaumnudsatusiunis
Walusinsy AiSendt “AanTsuvedusenaunis v3e Intrapreneurial” Matiuayy

ninnulAAnAuARas19EsIAlUNTRIUINER At T 9

BHUATWT 2.1 LARINSZUIUNTHAIUNAR S U9t vl

N N NN
— ' S and testing development

Business * Product * Test * Gosssdkillasion
analysis development marketing :

flan: Kotler, P., & Armstrong, G. (2012). Principles of marketing (14th ed.) Upper
Saddle River, NJ: Prentice Hall, p. 261.

2. anuAnIINNTeuan (External idea sources) MNUANEIMTUNEANLILID19
\Anndadunouenesdns 1wy §insmne (Distributors) uazgdnm (Suppliers) ilsk
anuAnAefuREnSasilv Weswnddndmmheianslndatunaiauasnsuisteyad
Redutiyvvesgniuazanuidululalunisaisudnsdiasil dauﬁ%’mmﬁumuﬁﬂﬁ
AMuuzthunfuszneunsifesfiuuwifnlvl mata wagYaniagldlunisadawdniosi

flow Aa AuYa (Competitors) Duundsiirlunisuansnnudndmsundndoeiiul
UitarAamumslavansnfansioasguuuudu  vesguds elvmsuifeai

a (% 6

wanYausisnenstonanSusilyvesguda udnisuenidutu q egidinalnnuegsls
MniufeEinseisenuis wdadndulainsihnsianeenuutsiulunainnsels
wonniidedunasmuAnay o 19U TRMYET TULAAIAUAT LAZAITELLLININNITAT BIANT
V9TTUNR MLNUlaYa 09ANTILNNAIUNITAAIN BIANTUNIN AL AL TNNARDIAY

nsnnalvd auludamesnuiinUsehugang o
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L a 1

wasdAayBnunaamilsfhinfinas Ao ANUARAINGNAT (Customers) USENATNNTD
thiau videmnuAniuluussidiuing q fildsuangniuniinsizsiiionuuimsaing
win il Faduisialunsteuidomuignd uassnnnindussenansaidyriugndn
wisturuwugih Anudaiulndliuiuseneie

v @

uasanvine Ae Crowdsourcing Wudnmisuinnssuiiviemaulngjidainm
syuvogeieliles wastByvaunguau 1wy gndn wiinau dninemanddass 1nide uaz
assuEsUMAINTAIsae I iug LA A UL W Tinssuaums
uinnssumsadadnfasiin seaumnuAnaassdsuvainasingsyuuiiloduuin
nansUulsduuauing Yiuusaivleduasianssudaaiunisnain (Kotler &

Armstrong, 2012)
Junaui 2 N15NAUNITBIATUNAA (Idea screening)

funeuresnandunseseufn faausvasiiidesnsaransiuaunnuAailésun
nnduneuusnlitosas Tutuneuil Vsdazdanuuianudedidly uazasdaeudaitling
paivangeenty flesannisiamndnsusiluduse 9 ludeddiuamugs dafu v
TnefoadenasameanuAnnsasisasssuansusinififun i sovhilsldvindy

wiinanwvesuiendlng deanslidusmsdugideunnufndundndasilndady
wuuesNasTIL e lWenenssuniswaunan Sasilmifiansanmumuanudama il
W sleussuienvaiBenvemdniae aanadming uwaveudaslunuunesy
umsgsihlsiannsaUusznauAvesgnd ngutmnemsnsnan wazauas iens
AINAZLL SIATNAATUIN FUNU LAZIIAIVINITNAUITUYUNITNENLAL SR TINANDUWNI
danarevinauausaussdiunaanuanlagltinaugiag o asnanla aely (Kotler &

Armstrong, 2012)

JUABUN 3 NISWAILILAZNAFBULUIAR (Concept development and testing)
Dudupauiaduuifandnsiae (Product concept) Anuddglutuneud fo fos
Wlaanuuanang 3 Jady lawn ANuANERAw LUIARKEAN Y LAz TNANWaINARSTUN

§ail 1) MuAANARANT (Product idea) Ao AMUARNARS s NUSINITIUITANUTUlULA?N

szthanuAeilaluiaussionaiadmuiy 2) wwiRanansie (Product concept) Wu
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v = v

F1882LD8AVDLUIANTINIAINAMUAANAN U Tudnyusuulinud Ay RsRuRBINIg

vouustaalunan uag 3) nmdnwvalndndnst (Product image) Wuuwinanguslnnae

lesudineiundndurivsefnen1nvendndnmnas

NSNAILILUAAA (Concept development) WWunsiausuuiAanansailmelles
vannnany LWuithaladedfuslne uazdnassunfniianansofmaduilan wasuundnd
figemnavils vzl n1svadaULUIAN (Concept testing) fio n1suansuwIARlRuguslan
ysludsdydnual ol visedimamaaeuuudn Tdemauniesunmesuned
disane udtnnsmaiansaind mnifiumsuansImen maziiuaaLa3BTY 1
w%mﬁmsﬁﬁlﬂui’mqﬁ Sudedld azdufiuanuuniefiovesnisvagau (Kotler & Armstrong,
2001)

mIiuewAntieendgnénieu LB ETEnN1IRaneld inszdnsldsunismey
Sumngnén i Tuguuuumanis-neu Ssunadamneudild aunsadeliuisndaaulald
I wnAsladfign deusemdnlvyloamaaeuiuifnuansusilsisugniieufiosuan

ponuNUuNEn A lul
YunauN 4 MINAUINAYNTNIINITAAIN (Marketing strategy development)

Kotler wag Armstrong (2012) nanalidn msimunnagnsnisnain fe n1simunln

¥ '
= A

Juiiadnlutamtlsegruiununzauiuanuznisal nswaunadunisaneiiel

a v

satafmlutremihegnafuns dafunagnsvnsnsmatmaztsznaudae 3 dawdididy fel
daufl 1 oSuiefanaunaiailiivineg ununsfvuaRULIREn e sonvieuay dadaunns
fonsowarnsamdadmnedufilsdmu 1-3 Yusn dedu ndudmnenanisnainasdu
Sovjuanvseudsanilvsl msinwd fanudemngyinrtumalladnisdeans dseld
syuunansufisneligs dauil 2 Ao 19021B8AYBINITNUAUNTARIA LTU NNTIIUKY
MIPUNAASY (Product) A1us1A1 (Price) Foamnansindmie (Place) Wagnsdauasy
15978 (Promotion) LasuUszanaMsnaIad miutusn uay daudl 3 efunefansnausy
5rEZAINTATIUUYOIEINAN 9 19U NMTINURNLEILIBIRYIluTTEZE N1SAYUA

Wwngauiils uagmynarunagnsdiulszauninisnain
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Yunaui 5 NM3AATIENFINA (Business analysis)

NTIATILNTINUAATUNSINTHNEUTINIARFULIRIUNAaENSIINITIAIRLE tne
Usemazdssidiulasesnedaiauansussanaranuiiaulall lnen1sinsenssne &9
nedis MInunIuTIgasBenveINGndiuelriiieItueenie funu waemlsiinnAz

[

ieRasaniaenadesiuingussasivseld Fawnniianuaenadaudd Audngtuinu

Y

'
=

Wanfaaisely UsEnUssunaseanelasnsiansansenuiglusfnuasinn1sidesd
AounuALANTLYEIgNAN TeaghlitanansaUssinameeaviemaauasgian Wlesyy

YOULIATBIANIFL MdINEENNTITeRANIBUA fUSvnsannsnUstliuAduyLLay
inlsveandndiue SaudwunuiuNIeaIn MIITeuasiam MIndn Nl warn1ssu
mnildronmeuasiunu Wolnresiaufagedumstuuowmandusilndsely (Kotler

& Armstrong, 2012)
Junaudl 6 MswauINaAsiaal (Product development)

Tuduneudl wunIdunasNaunasNauILAnNan Aug linatadunEn el aegsls
fimu nsvhaulutuneunsimwmdndueideddiunugs ieydidhmneglunisiey
a a [ gj Y & a vl ] ) 1 ¥
ANUAANANAuRluTun U MU uNAn Suatlusoanuisuuielile
WEUNITULAZNAIUN LWL AL AADUNANN UNTULIINNLUIAANEN D U LU U
WIananewuy InemnnitinasoenwuuNandugifuluy Nasiennuiianelawaznsssu

o

HUSIAA USTMARIWAILINER AaAULUUDE195IAL5 NsimuINAnSundusuulRESa 919

e

U

Ao9ltian
I~

o ¢ & = & & oA a o & v ' ' v A v
WudUa9 W utnou M3oLdut) inseNan N NI ABHIUNITH @D UDE1NIUIIALND L9

TulaliiasdundndueinldaulanuasUasnie (Kotler & Armstrong, 2012)
YUABUN 7 NSNAFBUNATA (Test marketing)

lonEnd I UN INAFBUANANTNTLAEN1TNAGBUINEUTINALST TUABUNTT
NAFDUNANR AU NAnAT wazlilusunsunianiseatnlunatniduasaunndy n1s
nagaunaIAvliinnseaInlussaunIsainanIsaIaneunIshugtnaniaugieandnain

9819ANN Aanssume o Tuduneull i liusonlavegeurandnfusiuaz Tusunsun1snann
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ludiuvenagnsnisiruaimrts Mslavan MITATIMUIEY 1A ATIFUAT LavusTAiae
swdssulszanuiu feddiunuaauarldinaiu Fweavhlieudetu felfusoudedud
Tsunumsiauwazuuzindafausio Wesngfuimsidafeatundesusilmind 39
naaousmAfisadntios ielivaaeunainan fatu vaneuitviadentiaglinaaounain

pg1LAuT (Kotler & Armstrong, 2012)
Junaud 8 n15esmunelunann (Commercialization)

Msuuzthwandusilieengnaadesldiiuamugs dmsugunsalvselrdesied
WnatiuayuauN1sHEn (Production) UssRiauel (Packaging) N3aaiasunITnang 1w N3
T2wau (Promotion) N15a0a3UNNSYIE wagdu q dmsunsailuenlulusn Jaduddy
dnfumsdndulauusihndndueilvdosndnain fe 1381 (Timing) seun Ao n1sAndAulaIn
wLUadauAgnaaliy (Where) 1y guaufen ginnamed Usenaied viseunany
Uszine unsuTemilanadesiuge Juny wasiirrwanunsatwansnusilmieengnaaly
seulsEmavsansUsenale unsusenkugtindndiaeidgaainseaulan 9199w
Foidusvemaninseilvallfodssiniga fegratu Microsoft Aillainan il

sEUUUURNIS Window 7 A1 30 Uszmavialan Wusiu (Kotler & Armstrong, 2012)
1IIYIANANN U

Sloumiimsthiauenandusilniitihgranauds asfidesnszuiinsoluiife nsileny
vowAnae Sauaglimanimdnfuriduaraeldnaon inszsudiimandusiutay
¥lini995%in uilliannsoaanisalsseynauazeuandiuuuenld widsegelsfnu
Ueneanfesnisuaniilsnauwnunduin (Kotler & Armstrong, 2012) Msfin®12993%3n
wan Szt liilasenvsvemanioe lususannsiulavesseavevizenariilsid
soszarnaniirinun MafiudunieanasewenmienastlsvewdnSustarudsuuami
Qamarusastuneure Tt insaninet (Product life circle) Fsusznauludne 5

TUADY (QUNUNTNT 2.2)

1. Juiaunaniue (Product development) LSUAILAUSENAUMILAZ WU

AnuAnigiuraniiva Tuduimunsdndusilnideenvieminduaud
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2. Juuugthwdnsdudi (ntroduction) Wutsfisenvieiasayiulnegnedi o v
nsuuztwandusiihgmanndsliaunsaansils iWesndidlddenldiudunsluss
WUZUNER AN

3. duasniuln (Growth) Wugsitfuilnadinlaseyunnsasiuinduy alv
mnualanazdnauledonandas a'awaiﬁsammmmLﬁuqqLLazmaﬁﬂﬂu%umuﬁﬁaﬂ 9
Wt uneE19TInE

a

4. %’jw,aﬁﬁyl,muimﬁuﬁ visoTuBush (Maturity) 89151015193 QLAULAUILDAUEULAD
#has 1osngnandisidnenmlusanedanlngfinuaseensunaniaiug sadlsfanas
iy esnnustndoafiualdineniinisnain ietlosiunisasnideundnSnsivas gty
NALUINNTAAN

5. tunanes (Decline) Lutumeuaniinefifinarosasuneuazilsfianaseds
g2 ludupoud U‘%ié}'mlimamﬁaqmiwﬁﬂﬁwamﬁamﬁaaaq ware19ziosdndulaineg

SnwvTeasviananfagiiu (Kotler & Armstrong, 2012)

BHUAINA 2.2 WEAIEDATI8LAZ N LSUD9995TINNAN N U9

Sales and
profits ($)

/\ Sales

Profits

—

Time

Product
development| Introduction Growth Maturity  Decline

Losses/
investment ($)

fiun: Kotler, P., & Armstrong, G. (2012). Principles of marketing (14th ed.). Upper
Saddle River, NJ: Prentice Hall, p. 273.
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WUIRANITINNYARTNAR AN

nsasyaaniuliunndndoe Inevitlrdudinrnuuandisainguas wazitu
wAnnYIgldumMldnyaNlaaaunINEUAIYeIdule lazaunsaauauinssen
HansusiLaznIduAlusEeze1d Kotler (2004) lalviauvisnguasdnin Myasiayaaiiiy
nedls MadauendnduriviausnsindoumeauaudRiuAMNIN SIAkATABUANDY
sonsldussleviuaranuiisnalaveuslon maiiugaaibindadusineuiidrgaan 1Ju

= Y Y a dy a v o‘g."/
wwImsiaganuaulavesusinalvidnduladentnsiueidy

v & a [ = a v 1 a & ¥ ve Ao

Aty nsUszneugInalilluiiesnisuedumegaufe ity asaieanusanig
Yosruslnaniidendndoe iedunisiiuyan lne wuain Angn@gu (2553) a3y

R
oA € a o

ANUUNNBYRIYAALAY (Value added) 91AD MSLHNYAAYDINGR MUILTUAILANTRRAWUY

a Y & A

ufiansndneenulundndom mninandauyaiy sdlalifinndndunnn dauadisn

[y 1

TUanfiy saeueuasilaiingau AuAiunsnensilalill washdfyanunsaasnening

! v ¢ o 1Y

walasiefuslnandellunanundyariy Inendnnisveanisiiuyaa i S

9
[ 7

fensadunusistaarnsudstiunaUsslendlviiunnineitanuieades visi Tu
ANNTINEFUMIRA Ao MamuRAnSusie LU nARnA L TlaneTlagean wilo
ANuAAvaY (Nilson, 1992, 91fieludaisns asenaanual, 2561)

unAansiisyadwane uonanazmdaiannuiieelauazaudonisves
Fuslanudn Sslivihifiieades 3 @ fie 1) Wumair (Value enhancers) n15a31sq9ave
sulpnisuresnandusilimieulasuazdslsifgnanlaaranneu iugeneiifuslneauls
ANUNI0UEEIULUINAIR LTINS waglAlUSEuAUNSULITUSENI9EMTR 2) SR
(Value maintainers) A SnwiauAmalavesnansdusilieglulavesuilinaiae Kotler
uay Armstrong (2012) nani fuilnmazidondsiideilinarnniign uazduslnnaziie
arufisnelaludsiidnaulate uazazyinistoesnedeidommnnuinnanasiiulfauen
aruAavTaviounmin ey fuandseslianudidy duiimsinuailumeniuasan
Hanalavasgnen waz 3) vinangaue (Value destroyers) fin N15AAAMANYDINERNSTDITY
anemvasfuilnn Seduivisminandodummadiy

Austaasianudidn wsgasunelandntunssenaussia nsasianuiianela
Tunguslaedadudssnduvesgsia msasamsidud fe msaiauainwieudy
LONANYlLaLNNENWAIYDINENUN TNQUITAaAr0INITATININEUA 1) a519AUATENIN

L2 &

Suazanuaulalunsidum 2) Wauviruaaluiienediifsendasioe 3) asnemnudusiugn
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1 I3 1 Y a v [y L3 a v . . [
Wuudasgninaguslaanazasdun lnglenanuaivewmsdua (Brand identity) agilunis

HALNAUTENINATIFYanwal (Logo) N1508NWUY (Design) UT53aul (Packaging) wag

'
a

amdnwal (Image) luvasinaA1ve9nsdua (Brand equity) [uyaAiuvemsndaud

Judedlyld wnnssensukasUserivlalunmanualnsdudvessuslaa (G. Belch & M.

Belch, 2012)

dmsunsiunaadusL o NyarLANEA U Ussnaume 6 wuivn lngdl

a o &
FNY[SLRYANAIU

1. mMsUsusi vanefs nisadawansasimniifedosiundnfasifuindnegud
WieliiAnnanSnusisln Tnengugndfazunnsieiu fomnansdadivming s1a0 uayns
daaSunisvieiuanmeiueg

2. m3vdurue Ae MeUsuslaensiUAsuLNAUTIINET YU MeYiuTIYein
Winvuellvg dwsueseunilug videussydusivuiadndmiuaseuniadn vsedmiu
w1 N1sUSUTLIAUTI NI snu Ty dinn T ue i g Usrasdlvuslnadely
Srunuinnduuisagnasdntes ilemssnmmaialiliiuilnaludeduiauss Tums
pssiudng nMsUSuruaussItsTianasenssmnzauiunguaseuasfiinas T
aonadosiunsiiiuiinvesnuiulvivseidunsiulenaliiuslnaveas sdudlud oy
flinnuazsalsigaduly

3. myvsudsuussyinet Adudnvilsuuimdunislunisadayarindndiasi

[J a a

wszvnaswdnduniluriafediu orvszgniluldmetngUszasanuansieiu
Y ! ! S v a s ala [d 3 o [ T A < = °
gndeg 1y Wiengeiingnilassnaandutayulnsdmiurannnuuaziuniasdions
4. N1398NKUY ENARUNTIEITUTaINTERNIUUTHAIa N IaekALilAIY
=2 < a o '3
AageauaulandugnueveHan e
5. MsiadmUsEnau fie diuntlweinisasisyasiaiuliiundndaeiiagyin
Tinanduailianuuwansisuasnanaleundu wu nstateudeuasivlunsslosusnd
dnFagubiguslnadinnuasanlunissuusennu
6. NMsanANEUINYeUsLnakazansuureuslaa lddinnzdudunuin
N15U 1387 WA waza1sual NNelMARANUAIUINKALAINABINTTRVBINUILAARAAS
FNY WINENUNSEStRIIagnInAensTe tutednlunsadaanniudnnng dregad

wiuledn Ais nMsviedudeeulat wu msdnddumligndnvesesiuveu iawusaiden
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sUsuuTaglidndauulny ldesdulysuddsssunviowuuuinsiiey Faanu3nisiay
upnaeiy Asdiusnistuanwaiioinduduniseswmanfusinazasisauasainliiu

anAn (8137381 A1YA, 2555)

weNIINNTHMUIKERS UL eLLY A IILAFUAT winAnTd1AyBnUsennianyia
Tinsassyariundadueiuszauanudisa fo WinARNITINLAUNTEBAIINIIRAIN
dielinguiuslaaianssuinuAvemaniae nmdnuaiuaziinniseeusu Nazdilugnis

Y a o

a I~ A
Anauladendnsiasiluign

2. WUIRALAZNGENNEINUNITTBHITNITNAIAUUUNEUNETY

v o dl'

Tutned e, 1980 UismausnnEulvimnuddgyfunsaeasmsnainsmeyumosd
Dnniadu LLazLﬁaLﬁuﬁqmwmﬁ’wL“fjusummiﬁwm’%laaﬁamﬁdm%umsmmmﬁﬁwmagﬂLLUU
UHaANNETUs U saanethltudaanfusyuu dmaliiinnsiamnniosions
A0A13N159A19 FUNITALASNNTVIE NISHAIALUUATS N15UsTTEUTUS uasedeailedu 9
Wuldegnesiaiin

auasuulastiimeseunumsnislavanlusdvesnisaeansnismainegadiu
lé¥n tnnsmannsandaesdnging q seusulunuifnuazEuuiviiemalugnszuiunisves
Mydeasnisnann Lﬁaﬁamsﬁwﬁu‘ﬁmqummws mﬂﬁmﬂiﬁmmﬁﬁmﬁ’umﬁy@%a
T2 Ne90g19LR) f?hLmuu'%@'ﬂwmmmaLm'ﬁL'%T'mauaumﬁumméfaqmwaqgﬂé’wﬁ'
Foamsuanumsinuiiniuresaiodionsduaiuniseainuszinmeng 9 nundifunis
Ussandumius msdaasunisens wagnisnanuuunsadufudiunidwesnisieasnis
AN LANSENTN NITROENTNNTNANALUUNELNEY W38 IMC (G. Belch & M. Belch,
2012) WAnNIsARENSNNIAANALUURELRANUSI AT UY 1 sUanemAssed 1980 Taen
ué Ussituiigninnsfinuniseasfendesiumdnfnmy n1siug enudila wasiiugiu
Tuquwﬁﬁlﬁ'm%mfﬁ’mm’aﬁﬂﬁ (Kliatchko, 2008)

1ud A./1.1989 American Association of Advertising Agencies #5e 4As @103l
Uismsunulawaneusii tiauesstnanuviornumnguesdin “n1sieans

MIea1ALUURALNAIY” a1 lunenstulunsiusn AUszwAanigawsni danslien
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FinanursanAndnatedunaulalunisyinisfneidenisivinis antdndvnisiasziin

UfuRegnssailiotaglaunsnszagadaninaweiaatusesun (Kliatchko, 2005) waz

[
=

N5IANUMINEYRIATIN NMIFRANTNITNAIMRUUNENNA TN LB T UL LD VB LAY
NPANUYBILARZYAAR (Schultz, Tannenbaum, & Lauterborn, 1994) USENIUIUIN
SulwIAnNsaeasnsnatnwuUNauNaulUly wsiraunsadeanstemnuinendaaniu
US¥nvsedeyansnausvesusevludinguananlaegisseiiesadane dmsuuienimvaiil
UDINNTHANNEULATDEEANS 9 WmeiululuniswauiAanssunesunseaadu
AMFLITU FIALAUNITTANTOIAUTENOUN NN INAIALAE N TAAUATUNTNAIAGNNBII
I p v A & uvyvu a 1 & . | <
Wuuikenaanainiu 9nnedelasunisiningindunisnaiawuy Inside-out agnalsnniy
YUNDIFIUNIFRAINTAAIARUUNENNALTIANUYIVNELEeY 9 wavdatulufinagnsnisang
LRUNNTTINA LU TLAUNNITRANNLARLBE19UTE ALY tnenserinlusaanis
a PP Y a = ) A a Y] )
doansnimnuaenrassbuluidniafeinu Wen158ea15n159aALUUNELNAIUEIA9NRILN
Fowun dndvnisuazdnufiRniswsetnniseaissnsiiiuiesiuinfianusienisveienis
Suineinumans IMC 1n319%u (G. Belch & M. Belch, 2012)
LUIRANTTERANINITNAIALUURENNA UL TULUIANNIT I8 a5 1A AR TIEUA

waztrvinlvwsarusenanansadeamsiunguiuslaad munennnguldegsusiuguas i
UsgAnSnmidu (Wnnsal lsemaynyde wagasnys etdunud, 2555) dmsululssme
vy dnn159a1a AL S UL UIARNISERANTNNTAANALUUNALNAI UL AL asUAINTTUNINT
AANANAILAU W.A.2529 Tngusevaunulawuntuinive Ogilvy & Mather (Thailand)

(v gj a o o a ‘:’ll a wa =1 a o @ 1 Yo
a9 viEnlulssmalvediwnAedluujuinsviefnyideuseiausiing 9 wazlasu

nsvhanMUTu LT UNITanY Seeunudeaguy (Unnsal lvevmawayde, 2555)
AMURUIBNITHDEIINITAANAUUUNFUNETY

mslifsinr LS en g dumensadusnuesdin msdeans
NNIRAIALUUNEUNEIU 139 IMC U19n@UAN American Association of Advertising
Agencies 3o 4As \ilod a.a. 1989 Tay Kliatchko (2005) 1hind1989L31 IMC HunuiAslu
MINsUNLNSARANINSMAATII A MA LA UsEAVEA MBI IRANALUULANFENSTY
wSesdlonisoansuainvans agnrau nslavan NMINAINNIIATI NSANESUNITIE Laz
M3UsTENLS WnEuNawhuT e lfAnnsEeasTiliautaa sewdowazle

HANGEsan (Duncan & Caywood, 1996) nsyaitiunszuiun1snislidmsdaasunisnaialu
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JULUUAY 9 aansaasenisdeansiaegneiiusedninm (G. Belch & M. Belch, 2012) N3
THpTesllodoarsnisnaineeslaotnsniauiesd iy agliaunsadoanslaogsiiusz@nsnw
JRpUsTanuAIolounazyIniN1EE1TNNTNAINTINAY (synergistic) WaIN13d0d159Y
ussa maneuniign (Brown, 1997)
FunIuINITaoaTNITPAIALUUNALNATUENEeY 9 Turazimainnisnaie
SuilaudemguazAnervinaiadila IMC Trnnduily wuinnisdeansnisnanaikuy
naunautuausadulainnninnisdearsniseainfitienaisdlionisdeaisnisnaie
a ° ] o = A 1 1% a = v aa L
nagsiauvinnusmiulasdeasndweenliiaenrassluluianafeadiu Aisenin “des
a a 9 =) « . 99 7 1 U & A aa =% o [
N nLALI” %39 “one voice, one look” Wil uel IMC §aludnisnilsnainnsaldnis
doansviwasanuduiussuddegne viserilauladiudedu 4 Wiiuusendnme G.
Belch wag M. Belch (2012) laig198sfiarina1aves D. Schultz Faduglieruaysiunis
HA13N1IANLVUNELNEIY 910 Northwestern University #ilainanafisArdninainuees
IMC 1311M1550a15N1SAAALUURALNAY iR NagnsNIegsRanioiitaIawxy W
auliunsuazUszidiung uiunsdeasnsauandnisieugealssauiy awnsaianals
waglduidlalutiaiamilaiuguilan gnen gnAaiands ninaw ginedtes wazidmane
A A A v & = & o ) )
naudunneItawsnglukazaeuen Wnefiidmune As n1sasimanauunundusssvauly
JULUUTDUIARY UAZNANDULIUTEEZEIRDATIAUA LA YaRE T 01
INAIURNERINaIazLAULAE insues IMC Wunszuiunagvsvnegsiaunnan

o o [V

zifuiisensyinusiuiuvesianssunisdeansang § wagdslinudfyiugdaiu

v Y

1% 1

\Retos Immauaﬂﬁ?uazmamquﬁqqﬂm naulvaneg gimeingau dnaswu nausing
7 wavans1saze fidnsmnely fe wiinew defioinussdusznauddty D. Schultz
galdduglunslidfennisne datuluinadnsvesmunisieasmnain wuieaiu
Duncan wag Moriarty (1998) fieSu1ei1 nsdeansmssaiaifunszuaunisidsnagns 14l
NMsUIMsIAN1sivdeya1iasng o fiAenfuasaud Wudiads $Shw wasiaun
AduiussEinagnAiunsIAuAn Tunig?l American Marketing Association (1995) ¢
THAumnere I sioasMImaALUURANNANY Ae NSUIUNMTNUHUTYsai s usile
Tyedudadunsdudmnaiifusioaduda SanuAsfouasiidemiiandunim
Fefimenndasiu D. Schultz et al. (1994) filsoSurensdoasnmsnainuuy
NELNENUI AD NTEUILNTYRIN TTRNLaE M T WU s suuU T ULUUse 9
lulszgndldliimnzautungugndivene Ssinguszasdvesnsdoasiiiiedngauaznis

HALANANTUAE UL U AUATIABNGANTTUYDIPNAT LAENITHRAITNITNAAWUUNANHATY
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fusadunslivnieduiavemsdudviendomstugndld nsdeasmananauuy
naunauiEduTiand InefmusuazoonuuusUuuuisnisdeans funganfugndmie
nguitine Snsdafiuuifnidesnimaaadseudiniug Wenmanainuazgndn
aansniFeutulas fususTUUNM AR LU UABINATIvA AN FULUY nsFoans
manaakUURaLHAILIagnihanTdinnty

uenNtu wnAelnifimdunsidingssuunisnain fo wnAansraiakuumi
Hevils One-on-one marketing %30 Relationship marketing fSenin nsnaaLds
duiusnn lnensdeanseznanedudiuyszaudfyreanisadauassnvanuduius
TMINTNNTRANAUNAYBWY TNN1IAAIAAINNTAUTIRINGUTEAANINNITRATA
vugiReiugnAflasuauianelaasananduaviouins Sund aUsINgnIsal Yus-
s fefuiaansihe 1158 Win-win situation Huted (D. Schultz et al, 1994) lngaguuen
s uundnunzisuves IMC 13l (Kitchen et al,, 200)

1) Whmnensdeansmsmsslufigniniiiedssanseyusionginssy

2) Huwndn Outside-in insinnnnagndniseansineisuiigndndusuusn

3) anuddglunisasienuduiussufssninsgnamiuuiem

4) deiataniuegegnaad

5)  as19aulaUSsUNI9NISYITU

FatU NI5FNITNAIMLUUNALNANY WULLIAANIIAA1TNNNITHAIAUSENSD
aaAnsldlunsnaukunagnsnsieasnansna1n Ingnisiiaiesilonsaeansviany

sUMUUNHANNE WA UBE 1M EaY Snuara1sTfeInsdwralnudnlIuLardennnes

v & = Y &

Junilafeniu dsengugndndimvune sasiferiuiissuuiigndfaunsofnsedoans

Y

navluFausEnleviud Wieas aasSneANUAUNUSOURTEINNUlUSEeE 810

s o

ANYUSAN ”zyﬁjaamiﬁam‘smimmmwuwau NeU

Lucka Wag Moffatt (2009) leasudnuaedAyannmsnuninissaunssuiiieItes
funnsdeansnismainuuunaunanuld 7 Useidundn o (ununind 2.3) leun n1sdedns
ASASIATIAUAT NNFUIUITIANITAUANUAUNUS N1TNEUTINANU NSHAUNETY

N15USLATUANAY AZANSNIUUATIANIINITAANA
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1) nM5&o@1s (Communication) Wunsasisufduiuduuunisioasaasmng (Two-
way communication) Weulesgnanfiuuienlisedu iWuilandnvesnisdearsnisnain
WUURANKATY INT1ehdAn e dniinansdeansegrainviang s Nastelvussaingussasd
Y99N5@RaTla 2) NMTaT19MIIEUAT (Branding) NSERAIINIAANALUUNALNEIUIUNUW
drAgglunszuiuns AauuasshwendnyaliasAnA1ramIdua 1Wewnnsdeds

£ = 14 ! A LY a v vy 14 [
nsra1RgneeNkULTULNa A sadwe siieiunsaualiliauaenades azsidululy
Aevnafeiunugedudannyndgnissuivesusiaa Wunisadmsdumlunimsauniuns

doansaeniesnnsasetu ieRndeuazdlauenuielviuiguslag

UAUAINT 2.3 Lansanuily 7 Usen13989n1580815n15anlUUNANHETY

A, 4. 4.4 4. 9. G\

IMC <> Communication Branding Relationship ~ Cross Integration ~ Synergy Market
Management Functional Orientation
Planning

N XXX AKX

ﬁm: Lucka, E., & Moffatt, J. (2009). IMC: Has anything really changed? A new
perspective on an old definition. Journal of Marketing Communications, 15(5),

p. 318.

Duncan uag Moriarty (1998) 85unedn Uagtunisduasunisnainiiaaududeusin

¥
= =

Ju fnannmaneIBnsiuansetusntiglumsiemsiiieidilafisnudesnisvesgndi uas
alomavnanisaaaiial Wy mafigaudud asssaunsaliifrensidud ns
FITIWANUAATIUAY q Aanuranufisnelavegnan waznsnseduanuduiussuluy
wiuszninnaudAugnAshesdstonniiieduianynansegrsasiane

3) N1TUIMIANFURUS (Relationship management) uanluiloainn1ssne
AnuduiusiugnA1 msshwanuduiusiungueidiladiudonnaiadiu uazumsii

puduiusiuaegluszezen duludnniauuifedfyrenisdealsnisnainuy

nauna 1 unsuimsdnnsauduiusiunquiidnlddinds wu nquanegluesding
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louA nilnau uazngdunieusnaddns toud anen wasndurilduladiudedu q w4 g

A 4 1 1

foviu Auus YU oeAnssguta W

(A

4) NTINLAUTILAIE9U (Cross-functional planning) fadldn1suTIswazAL
Lﬁmﬁ’wammmuﬂnﬂwﬁﬂﬁ FedandnuaedeniaveinsdeasnIsnat AL UUNENHETY
eh mmé’mﬁuéﬁuﬁu‘ﬁm%Lﬁ@%ﬂﬁé’f@ﬂ%ﬂﬂﬁ’gygquqmﬂmﬂLme ATATUHUTINEAY
NurzasnuLinssmunnsieansanslussing uasdmnnUssauarud Sz
Tonasunsueliuden 5) msnaunay (ntegration) WnAwnisiaue 2 wiAandniudes
MSHANKETY AD NMSUSMSEANISEILRANNE T USMSTANsTABIIaNDIAnT S e UT W
WAz NMINANNAULNAINgNAMT Rl UlAd I FsNEUaNBIANT 6) N1FUTEAUMAS
(Syneray) vaup3osionianisdeanseng o tuldulsslenindnuasdudnuazddyveinis
AoansnIsnANALUUNELNENY @nsaadamansenulduInnInsiduaedesiowen i
miﬂizmuﬁ’lé’wmLﬂ‘%laaﬁamiﬁamiﬁ?u%ﬁmﬁqmﬂﬂﬁﬂr;liu‘%‘[miﬁaamﬁmlﬂiuﬁmmq
{ieau Tag Kliatchko (2005) nanafisuundaiiiugaEudunisussanumaa IMC Hufe One
spirit, one voice, one look mﬂizqﬂsﬂ,ﬁlﬁmLﬁuﬂaqwéms%aamﬁmﬁa One

communication strategy

v A

gavng 7) nsyaiuanudidgigna/nisdatdunanguen (Market

Z Y 9

orientation/external focus) \HukuAnnanaIeuengneluu3en (Outside-in) n13deans
WuiAuRensgnan valiuAnTtuNMIaInannelusAnsgaieuen (inside-out)

2/ a o [ (Y
LLUUVTENLUUNAN

'
[y v Y @ 1 1 Y] A

wiulag anvazdsiudsnanduLadanuddgdonsiauinisdoasnisnain

LUUNALNAUIIAY Weagtuanuwazlaunusatios IslrAnudfiuanuaylanause

o

VAl YuegiuanimuindeufiuanseiuveusasgsnaufiazuIsn (Lucka & Moffatt,

=

2009) Ioglunsiiunun1saeatsnisaatanuunaunaululdlu esdnstufinasiovassad

9

NIENURBUTDVLY WNUNITFRANSNNSRAMLUUNANNA YA LR UseanSuayinnals 39ag

PJausludiudaly
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ANSNTAUALNUNITTDEITNITAATIAUUUNEUNNEIY

Tunsiamnagns IMC usEnldnsnaunauosiusznaude 9 lngwuanisi
H YY) ' P ' I3 A v A Ao A a
wmtniugnwiukazIanesusayosfUsznay Wielulaununsaeasniussavsningsan
N1SAINNISHEUNITEDAITNTHAIMLNLITDINUNTEUIUNITVDINTITINEY NIFANRUINY NS
Uszilluwagmsmugunisidesausenausn q wieliaunsadeansiungudwnglasgiad
Uszansnn lnetdnnisnaindeddudesfiansaninagliesesiionsdeanslanazazsnuinidd
Audiunilsveainguszasanisnaianaznisinuwlaed als (G. Belch & M. Belch, 2012) &4

NSTUIUNITNNAITINUHUNITIDEITATAAIALUUNANNATY UTZNOUMY 6 TURDl (@

£
v A

WRUNWT 2.4) fai)

1. TUABUNNTATIVABULRUNITARIA NTIATINABULHLNTAAIALAE TngUsTasd
AounsARLNLNSABaNIN1IMann dnnsnaasosdaudlainudnidensaud gn
fonsiunsegyelnvesmaiailagsu Bns uandmnefessls feyawmariamsaresly
wiun3mann (Marketing plan) Sadusiignidieussuieisnagnsnisnainlnesiuuas
Tusunsusing q wnumsnainenaiivanszuuuy uslaeiluazilosdussnauiiugiu 5 dau

samalull

1) myaanzianiunsallagaziden Usznaumenisasiageunisnainnisly uag
NTIATIEENIZN LT ULar AT LIndoNTRIRaIn

2) fvuamngRnIEINsRaIaieruATien1e nseunaEIMSUAINTIITNG
NAAINRNN 9 taznalninnisaiiuanu

3) nagnskazlusunIuNIINIsaaIn AsUsEnaume nsidenaaimdmuny fndula
WA NN UEMTUAIUUSTEUNIINITAAA 4Ps

a) Wsunsudwdumssiununmsnagnsnisaain unussymifinnuuinweuves
WARZIUY

5) nsrUIUMIEmMTUMInTIIaeuLarysEiliuNg Useavsnin anunsalndeya

v o vy A v ° ) = s A aa v
EJ’e]‘Lma‘UlmL‘W@I‘VimmmmmiﬂTU?pJLLasUi‘UL‘lJaEJ‘Lmaqumﬂmﬁvmmwmﬂimmmim

LHUNNTFRANTNNINAINAREIUNTIVDINALNTNNNITAGIAVBIBIANT At N4

UNUNTFDENITNITNAINTIFDINTIVUNUIMTBINITIABALAZDIAUTZNOUDU & V03dIU
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UsEau N15E0E1TNITHANN NLUNUIMABLUTHNTUNITNAIALNETIN UNNISAAIARDILARINY

aulateyaluununisnarafiieitesiunagnsnisaeaisnisnainviaie (G. Belch & M.

Belch, 2012)

MAUATIAT 2.4 LARSLUUTI8DINITINUANTEDATNITAAIALUUNELNENY

Interactive/

Advertising m:m"ﬂ m w:‘m";m PR/publicity 7:;: I
Sy | | T TS| S

e | R | B | 2 | w |
! AP

= |2 | E|=|=]|=]
i | ! ) !

A@vmlslno 'Dlnn_-Mth hmdvullmm s-hspmﬂlon PR/public relations | Sales message |
message and message and message and message and message and strategy and
media strategy media strategy media strategy media strategy media strategy sales tactics

and tactics and tactics and tactics and tactics and tactics

ﬁu’]: Belch, G., & Belch, M. (2012). Advertising and Promotion: An integrated

marketing communications perspective (9th ed.). New York: McGraw-Hill, p. 30.
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2. mMsesziaaun1sallusunsunisded1snisnaa G. Belch uag M. Belch

(2012) na11 aunsawustadenisiwsiziidu 2 Ussan A 1) msinsizvinielu

(Internal factors) NM3UszHIURALTILATYNBOUVDIDIANTUTOATIAUATLLIVDIN AN W]

LD9INANANBAIBIANTNLADAIFITUL AL AINADE1UINADDIAN TN DS 19 AW L UL UHS)

Aueludnann aepnsNin nanuainaudnTaasdaaugondininulamdseulunisviinain

Y

a ¥ A

TifvauAniousnisan o wenwlieaingaudsgeseunds Sranusainssideliuiauuas

ey avnenlanlaniay N1580NKUUUTIAIUI N1IMVUATIALAZNITEBNLUY &

Xy V@ v o v o v o Y v P i a ¢
wianlsusiidutayadidydmiviliasennuiionislavansiely 2) mslasies

Aeguan (External factors) sfaniunladenieuen wWu dnuwagnal nsuUsELnaIALae

ALYINGIAD (QUEUAINGA 2.5)

wauA i 2.5 uanstadenisiasgraniunisalnglulazniguen

Internal Factors External Factors

Assessment of Firm’s Promotional Organization and
Capabilities
Organization of promotional department

Capability of firm to develop and execute
promotional programs

Determination of role and function of ad agency
and other promotional facilitators

Review of Firm's Previous Promotional Programs
and Results
Review previous promotional objectives

Review previous promotional budgets and
allocations

Review previous promotional-mix strategies and
programs

Review results of previous promotional programs
Assessment of Firm or Brand Image and
Implications for Promotion

Assessment of Relative Strengths and Weaknesses
of Product or Service

What are the strengths and weaknesses of product
or service?

What are its key benefits?

Does it have any unique selling points?
Assessment of packaging, labeling, and brand
image

How does our product or service compare with
competition?

Customer Analysis

Who buys our product or service?

Who makes the decision to buy the product?
Who influences the decision to buy the product?

How is the purchase decision made? Who assumes what
role?

What does the customer buy? What needs must be satisfied?
Why do customers buy a particular brand?

Where do they go or look to buy the product or service?
When do they buy? Any seasonality factors?

What are customers' attitudes toward our product or service?
What social factors might influence the purchase decision?
Do the customers’ lifestyles influence their decisions?

How is our product or service perceived by customers?

How do demographic factors influence the purchase
decision?

Competitive Analysis

Who are our direct and indirect competitors?

What key benefits and positioning are used by our
competitors?

What is our position relative to the competition?

How big are competitors’ ad budgets?

What message and media strategies are competitors using?
Environmental Analysis

Are there any current trends or developments that might
affect the promotional program?

fiun: Belch, G., & Belch, M. (2012). Advertising and Promotion: An integrated

marketing communications perspective (9th ed.). New York: McGraw-Hill, p. 33.
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3. MFATIRNTEUIUNSSFRETS Tuneuil [umsaiageuIUSENaLieans
funguguslnAmneegiiuseansninlaeg1als TnauauNERaNINNIRAINRBIAA
NEINUNTEUIUNITANN 9 NHUSLNAEADUANBIRONTTADANT NTEUIUNTNOUAUDIFMTU
a v A a = o ! v a Yo I Y] v a
aurmiseuimstuhlugnisdnduls lasumsuenyssiandu seduanuaulaunndesvse
nsdndulagenuund duvatavdwmalilinagnsnisdeansnisnainiiunnsdsiueenil lny
aeslnAudAyiunsanaulaieiiunisdeans laeitnn1seainaisitnlain Usstanees
Jomnulavan xiinasgalsrendudusinauasiinnumunzandmsvauamiseld asld

Aad o A = s A ' ° Y ~ o A
s iveldesieilunsivumesnseld LazmsiruasuUssanaunteaiiasla fuden
drutszauvesdelavan @i Insvied Ing wiladeRiud Msnaianemss dumesiidn)
wazAlgae Nerannduludunoull

drudfgrasunaull Ao Msadanswenlesseniradmaneuas ingusveasd
MIn13deans tnelauenanuaneesenineingUssaennisdeans fuingussasanians

= o I3 A \ \ A Ao ada X
nan FaTnQUIEaIAN1aNIINAI9 (Marketing objectives) o A4lANTLIINKNUNITRNAN
Tnesu finagdnisdugnlunduen1svng @uuwiainsnaiavsenils vaeningusvasdves
n15d0a13 (Communication objectives) #ungils @103ANTABILATUNUNUAITEDEATT 31N
Unngluslvesdennuiayldiiiedeavsenaiisenisiaiuananunereslunisdeasla
7 IngUsrasAreINTERaN 19T NM13asNTasEutng wazn1siliausineaiu

a (% L3

NANAUNUIDUSETOW NSASIATNANA] UIDASNALIUYDU N15D1999MSaANUATLlUY
390 e ingussasAnisdeansnisdunuinsdniumsiuuinagnsnisdoasns
A1SAANALALTIN LATANSURIUNELTDIADNISANASUNITAAIALAAZTUR (G. Belch & M.

Belch, 2012)

4. nsAmuasulszanal lngaziinsasanudfaestaludunauil laun

a < 1 [ 1 = 1 Yo ~
wHUNsERaNsNIIaIMuee1als waravdnassauUssanaeenals lummgud enlddneq
US¥NAEIgLiNedeansn1sna1n AIsAnIINdsidesiieliussaingUseasanienisdoans
usluauduais suussanamsauasunisnainsinivualaglduunanidenantu wu i
a [ A a @ § < 13 aAv O 1
Rusulszanaegiinla vienluniuesiduivessussanausennmun Tudull suuszauna
v & ~ [ 1y [ & ¥ | a [y 3 | =
Fadusuiuszananis deldfeluazlautugaiing auninassuinunagsvesdnisdeans

A13AAN
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5. mawaunlusunsuniseansnisaan Wudniiiedestusneasden
naenIut AR 9 Y94n3EUUNTIUNTNUHUNTABENTNTNAIALNTIEN NTEUNTT
MNauusosinaulanaglirud Ay ULAareIAUTENOU LaYANUANISVINNIUSINAY
a3dUsnoudy 4 agals aeAUsTneUTRdulsTauNADasNIaAsayduty 3

[

¢ & ¢ Y = e v v o
npUszasALaziulsEann auninaensvesduesielulvidadmunenidenis desinis
AnaulanazliRanssuiieatdunulusnIuNISEEIINITNANN FOINALITUADUAIN & LD
nsUszdiulszansannuaziinisudlendndu wu WsunsunislavanasiiingUsyaives
g = a A LY d‘ v v I v IS o
fies Beunfvzneniunsieansvestennuuialssmsiudangudimvang desdinisivun

Y Yy Y

JUUSEU0 UOUBUIAA L AANSIawakas USENmunulawun asuUseanuiid nsunis

Y

¥
[

WannupuUglavanuasdedaialawan diudify 2 diu veenslawan laun
1) Msfvuatenulaznagnsnisidae nisivuadeaudnasisenin nagnsns
1% ¢ = o Y Y v & = v = Y i |
a319a33A Fufgtunsaiedennuiiugundlavannenisaeasiudnaudming dwna
s vy X Y & 1 = Ay w v o
gnsnsiddeasineriunisifentemnenisaeasiiedsaninulavanisenisiududmane
nosdnaulainayldaeladnaniuisnsseuod miuudasUseiny Tunauiliaansnisuseiiu
agseumpUiivaliussuLarladnnvesdeutazUsein
2) NMIALTUNIT USEnvinalngdnazasusevmunulavunlinsnulerass
v o v = a = & 4 A v 1 3 A v o
Jomnuisens Tudwseiliunisdentedenazldiu aglsinny usEndunulavan
dnllvgjaryinanuedlnadadugnAlumsiauulavanuaziende WewInanvinguwd s
lawan fie gareudinulawan ardemldiedmivauaiassalasnsasunsly
= IS (% I [ o U (3 o a
do lneiinszuiumsludnuaeifediu dmSuesrussnaudy 9 Yeauaual IMC 519N
MuuaingUszasd siauinagnslaesiu Avuadeanuuarnagnsnisiddedsiiiunis g
913iM I IsuTEnuulawan i IMC Unediu ¥5987138n1591 95T YAIUNTT

Aoansenudugie (G. Belch & M. Belch, 2012)

6. N1IATIVEOU UTLLUNA UAZAIUANLKUNITHDAIINITARIALUUNENNEIY T
FAVNEYBINTEUIUNIIN IMC B N15ATIVEDU N15UTHIULAZATUANKNUNITHRANT
NTAANALUUNENNETY Fetundanud1Aned19Biidesnsivdeuinuniy IMC Nltiinasenls
d‘ = % % 6 d‘ d" ] Y a v % &
Welsuiuingusgasinisdeans wetislvusenanunsavssaimaneuas ingUseasd
P9NITHANN UNINHUNITADANTNNITNAIALUUNALNETUADINIIUIN I USHNTUNSEDENS
nsnaminnulaavselivaslianmgunanesls wu Jymveununislavanansaziinain

ToAnunzon 15U IdFellanunsaidtanguitvaneegdlang Inn1sunuanusios
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yswawmdmiunadnseltasautlulfosamnzan sunouaninevesnszuiunsl
I#unsesnuuuiielifuimsifiilatisnavesnsdeansidodiselonfsafussansam
YBILHUINY 6'?5&amwmﬁwhﬂ%’u’ﬂuﬁamﬂaﬁm%’umimqLqu“Lé’GiaIU (G. Belch & M. Belch,
2012)

LASBININITABEITNITNAAUUNAUNEIY

nsdeanINIsAaIALUURaNNEUIElYNsAnfeFea s FURULUTIMINEaNiugUSLaa
A g oA Ay a a v & Y A A A =
wsaidudenuilnalniu Wunisldisesenmsdeansnisnanniivaty o sUkUULY
HAuNAIUAY (G. Belch & M. Belch, 2012) mslipsesiionisdeansnisnana ielidoya
WeriuauUsElenivewdndusiuarusnig Invulviuslnanaaedddndniumnuazuing
naenULUsLaAaINTIRTIUsElevivesnaniaiuas uSMsnlald suluumsdeansiuy
TnsliAnTuagasinaus Unnsdeansnisnaiademiudisiaaaiunisalauadeuln

nsnaaiveUTunagnsnisaearstiinUseansninadan wazdaeIinnauNaIuAIedlonIs

Y

[y 1

doansiivarnuanezuuuy thandeansliaonados uazwsnzaniunguiuslaaidmne 3
Juogifuuuli dnvuznisvhaulazaruinadsassduesinnismaiausiasay
dulszannisdeansn1einisnain (Marketing communication mix) Mg s
naunauveueiesion1sioamming 1 ileatmemsddeyauasituthaieWiAnnsie
PURANSUITEUSNS Mo LaueRLIRANTRRANTHILeIFUSENOUA 9 YeddIU
Uszaunensnann (Marketing mix) uwagnsaeansanlngjvesusoniunann dintuna
TUsunsuvdeununsdaaiunmsaaiaiildnaunanegneseunsu (G. Belch & M. Belch,
2012) denpdedfiu Kotler uag Armstrong (2012) fieduiein Wurdaadesiionisdeansms
msmannvesinnsnanalilidmiuandedeansludingugnivienguiiidulsdudeves
03dns faify deyarnansdduBsnguimnedosfinnudnauussisganuaulaves
fuslnaldodned nmsdasesdleusazviaunldnusmiunelduuannsdeasnismann
wuUREsNENY Sesrnslisumsnseviinediaduszuy (Quaunmil 2.6)
Tneisesilodutszaunisdoansmsnain Uszneuse 1) mslawan 2) msvelag

UAAR 3) NAESUNNTUY 4) MIUTEWFURUS Wag 5) N13RaInNenss MUseaudssauiuy

WialiussaingUsrasAnisdealsnienisnain
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nslaiwan (Advertising) Wun1s&easinesnekiu et lausuazLandLulAn

atvayuauAvseusnsiudenlillvunna dnvgseuautudnulavanlusasiu wag

) a U a1 v !

annsadeudannuludirudiuiuannlunauiedtu [Wuisnisiiinddanedoyaun

Y

AUSLAA @1N30aseNIIRsEnnIHaR T USNA

Y

nsuelagyara (Personal selling) Wunstauevisdudseusnisilisunaa

)

| [

eveduiunngugnAtainelaenseseninag@e guie anunsonevaussiulaiuil uay

9 Y

v Ao 1

asepnudiussuAtugnm

N1389LEINN1TYY (Sales promotion) A8 AINTTUNINTAAATLAAYAA YRR
Jwheuaziuslnauaziinganugls n1sTuunnsdLasun1Iue asnsauddld 2 Ussan
Ao Msduasun1snenyaludauslan w3e Consumer-oriented Tt wanefglydu
Uanenne wagnsdaasunisugiyslugaiua vise Trade-oriented salufiaunans Lo

] Y o

ARG FuIIe ke

¥

1an

nsUszaduwus (Public relations) N5ty Taeluanedu Wudnvuzveauilon
2717 UNAMULTIVINTT U3BLN8INUIANS IAUAISIAYNNEISNNTAS 19N WA NEUNAYDIDIANT

nsUesiularusmsianisluisaaniieiuisess 9138e sewnnisalauaueainay

N15Aa1ANI9ASY (Direct marketing) A9 STUUNNAIIHAINTIDIANTITFOAITIABATS

FugnAdmang o1vegludnuarveinisaeunil Msidendedum n15luin vion1suand

Y

AMUARLIAUANN 9 91nanAuarasAduusiugnAlaensiluszeren
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WHUNTNA 2.6 WEA9LAIBINBAIUUSEANNISEDAITNITHANN

Carefully blended mix of promotion tools

el

Personal

Advertising selling

t Consistent, clear, 1

and compelling

company
Sales and brand Public
promotion messages relations
& Direct ; !l
marketing

fian: Kotler, P., & Armstrong, G. (2012). Principles of marketing (14th ed.). Upper
Saddle River, NJ: Prentice Hall, p. 413.

Kotler (2013) namifsdnunizianzvansosiausazasnaifimuuansng amnsa
gnidenluldmsieasmansnaaiugnalinsafuidmnedidesns fogragu ms
Tawan azyaufisdonszaendes dedsiiud Sumedidn denanauds uazdoguuuudu q ns
duaiunisune 1wy MsanAdud MskanaUss madauanaiud o gnde wagnsase
nsldauAn nsUssanduiiusyiuwan gaududnudauaning g duled nsuelaeyaaa 9y
luovsAUNsIanansduiuazlUsunsudsgde nsmanemenssezsIfuananden
w3ndlnsans Insdwvidiodle wazaoufiumed damaluladli q wehdaensedulifoms
Wasuguiuvanmsaasedeasuuuinasy iunsiadedeasiiysludadmne was

sUwuuMshndedeaswuUnilaenilaIny
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N15UTZIUNAYRINITARAIINITAAIALUUNANNETUY

Ja90u asdnsanunsaiwmalulageng q undieldlunisussiunginssuveuslan
wazannsaussgidvanemanisnanled lngTngusrasAveanisinn1sdeansn1snalnwuy
= Y Yy v a a L qw - = a L A
weunay As MIldudnguslaaliiiangAnssunisdelinniian Saginssudeiilunan
nNsngusinaldasuldsunsunisdeansnsnainiasilasuintansnisnainiiineanuaunn

W3anT1auA wdraansalasunUasirunfvesuilnanazilugnisvels (Quauninit 2.7)

WNUATNT 2.7 LanIn15UsEIluNanIsaoasn1snaIalUUNANHENY

Network
Behavior |— — —_— e b;?\r&d
category

Transactions Partial Affiliations Attitudes Network
transactions

relation-
ships

ﬁm : Schultz, D. E., Tannenbaum, S. I., & Lauterborn, R. F. (1993). The new marketing
paradigm: Integrated marketing communications. Lincolnwood, IL: NTC

Business Books. p. 111.

D. Schultz et al. (1994) laeSurefatadeiignihunldlunisussidiunanisdeans

¥
v A

159819 3 5 Uade fadl

1. ﬁumamimauauaqmﬂqﬂﬁ'}ﬁwmmm&JLLUU (Expanded responses) JuAgnnsd
thasasumsaaanseulsiffuslnadeasnduanseinsifinannvaienuy Wy nsin
vanelay 800 vuuseduet veliffuslnalnsnifeveusiuiuvsedeyaiiiuiy videqueaiidn
Tulawanaunthuilsdeiun Wyriulinsensvazdealardsnauluuien Meazidenves
Austnaazgnihluduiinlilugiudeua Mailing list Iaeidvany Ae daudnatinisinse

TENINHTOUAZEVY



34

2. msdguulaunIetienudn (Network change) A NMsAusinalinAIY

Y A

ynfusendnuaing1dud dud uazesdng mnaaAuduaraudsuuuuiiaenndeadu
Boadentu fuilnafunliusnfdensauduniy

3. msUszdiuansinse (Contact measures) fuslanlinrmanlaifieafiudud
WAZABINIIMTRLALTIINIALNN MEITNITMUTILALBEAFUAMANIRAIN WNUTU T8y
MY vievespaLiuniy deuniuIInLiey vieunasansiitnnsaanadnli

4. msUsziuInAIYNIL (Commitment measures) waAnssuiiuslnatusey
paAuudilaite auynitumuestesiuslag Wy nsenlualinsuuumesuifieliddeya
voweglugudeyagnénuitnnon urosdedudlunends

5. gwedum (Purchaser) il nunefia gnAmilanuiediuiuduigs eduen

1%
o 1

Fog Al LEND UNFDE1INIINAINAINNITIUINGANTINAMUDVBINITTOUNUTETUNALAE

TaTzvingRnssuanAusazauieiauaLianelanignen selule

Lee way Park (2007, 919dsluininsal lvevnawgyds wazas1ys otiumvif, 2555)
iiamnuasinfanssusng 4 Mifenfunisdeasnisnaiauuunauka tetelitnufos
Uszidiuveuanaranudnvesnisiinsdeansnsrarauuunaunaululdlumunnsdoans
1IN LLazLﬁaszh&flﬁi’mwaﬂizmumaqmiﬁamimimmmLLUUNamwamﬁﬁsiamiﬂﬁﬁ’amu
ﬁmmiﬁamimimmoﬂé’asmgﬂﬁaq wsiudundety ssnnsindanaridumnsinanny
wannranefifueInsdeansnsnaIALUUNALREY (Multidimensions of IMC) Taegdsa1nn1s
NUNIY A1 AR ILLAZ AT LIRAIINITIUNTTUYEINTHBEITNITHAINLUY

EUNATY InswUsean Wu 4 3R Tawn

aad a = a & 44' Y] ¢l v 1Y) .

809N 1 Ao N1sFpasMUUNLLALY aa1shasNNanwalNaanmaseny (Unified
communication for consistent message and image) 14in31 ansfidseanlugndeanseeis
gonndos wazluluiiamafeaiuriueiesdionisdeansyinmg o wisll wazdainin
AANTIUNTFRATVBIBIANT YNTATUTUANTNATIUALTNYIANIUABAATDS NALNTUYBY

Y] & A Yy A | aad a 44' a ' o o ) \ a
amanwalnsdumlavselal 889 2 Ao Nsdearsiuandiudmsungudivaned
na1nnane (Differentiated communications to multiple customer groups) 143a1
aeRnsvNsdsansuaglaldusyloviaindayaguslaatiioimuiununisaean samsy
P

nauihmneiivianvatevisely (Lee & Park, 2007) il 3 fie nsdeansingldguteyadu

wan WenaansNilugusssudusieals (Database-centered communications for tangible



35

results) 193071 N1 NN19LIANTTATULY AIHARBNTABUANBINI NERANTIUVDIEUILAA

' o
Y v Y

W3akl In98ANIAARINNTT ABUAUBIVRIUIINATUAILTINIIUTNENTITUAUNIINTRAN
wazinnesdnsiiusmsmdeya gnililugudeyavielsl uas AT 4 Ao sdoansiile
%ﬂwﬂﬂaﬂmﬁmﬁuéﬁuqﬂﬁﬁﬁﬁasqﬂwuauLW (Relationship fostering communications with
existing customers dimensions) Tﬁfﬁ’mﬂﬁﬁ]ﬂiimﬂ’ﬁﬁamiﬁuaamﬁmgﬂ Satutowsuadns

' [ '
v 1A a v U = =

anuduiusiiudunsatiugna Yty wagdninfanssuiiugndnduiusgninau ieasns
warlslussezaivsalil (Unnsal lwemganade wazasnys otiuayf, 2555)
MMSABENINIAMANUUNANNANUTIBAT 1913505 Tirund uazwgAnssuvesiuilan
16 fusznoumsdnivglinsiessmamsnaaiiiedfiugndlyel Snwigiugnuaziile
nsgummduiLS meSeunainssisatuguilan dufusamnsoneulanduandais

ANABINITVRILUSLNABE VAT

a a A o a Y a
3. LLu?ﬂﬂLLagwq‘H{]Lﬂﬂ'}ﬂUWf]ﬁﬂﬁiﬁJﬁdUﬁIﬂﬂ

nsfnwmgAnssuguilandumsnwifeafudnvaziamyvesiuslan evhany
ilamnudesnsvesnguifuslaatimineg uasanmnsauszdiuladeniianswasonisdadule
Yondnfasiviouinsvesivaniu fadumnuimedmiutnniseaiad shegslsieay
anansalifuhguilanlfinduseunansnsivseusnsiiiiauslé e Solomon (2018)
uesimgAnssuiuslaalumansanvmils fnseunqulunansudyy uaglalimarina
noRAnTIUAUIINA vuneds nMsAnwdnuaizn1sUsinananiueivseusnisveslalanyaaa
viienguyana Aisuausinisiaduladon (Select) o (Purchase) 14 (Use) uazridn
(Dispose) wansiau (Product) USN1T (Service) A1 uAA (Idea) woUszaunsal
(Experience) tleneuaussnuidunazaudeinisvesiuslag dsiaenndesiuuuifn
194 G. Belch uaz M. Belch (2012) flanudrinruveswginssuguslan fo
nsvuILNsUTenginssunsiadulatondnfusiviouinig Bunnmsfumdeyaidednues
AupmiseuIns MalSeuiisunnaumuazandulaien (Select) M3ty (Use) M3

ay

Uszilluwa (Evaluate) n15ld (Use) wagnisinda (Dispose) nadldauan uandeildnwaens

Anaulagendndugivieuinsiugusuudu q Nenaiinfumeanududyuazindulate



36

K 4 @& a v do | ] = e
V]UVW]'UI@ 3] T\JWSU']U L@J@Lﬂuau@nm“-\]@LLaW\TQEJ'NI@@LWULLaga’JEJQﬂiQ M’ia‘ﬂwamﬂmwm@@

ANuaula

Solomon (2018) ladnnguuslnafiidnuaemileuiu vieanvugiwanaaiu lag

=

ajudnvazUsznnimutadenusenaume 1) 01g (Age) HuUslna Nllongunnsneiy ag
ANUADINISTLANANA LB LTAUL AR winguaunengwiniu AfadlauuaneaTY
nanvaggULuy wroeglsAnu nautiasuusdualonuazyssaunsainiadausssuluguy
vosnulessiulunaonti@in (Perskins, 1993) 2) e (gender) NITLUNARILANBALNNT
Uslandudn Buswwsin fegragu nistdindendvuyumnzdmiuindwds ddeudi
mmzﬁm%’mﬁﬂéﬁma WILARARAUNIOU o Akt veNlUIUT TN ﬁgﬂﬁmuﬂ
mjmLf]mmﬂlﬁuﬁadwzLﬂuwémﬁm%ﬁm%’uéﬁww’%aé‘wtﬁﬂ 3) Iaseasnansauasy (Family
structure) qﬂﬂaiumam%"sLLazamumWLLGiazqﬁﬂaIuﬂiaUﬂ%’aﬁé'aﬂﬂLﬁué'hLLUiﬁwﬁmﬁuﬁu
a9 InseauliiangAnssunsldaieuiniian fregrutu nguaulanviseaussul oy
AaNssuNslUTEIUNS QRaULESH AAMBUAS LasuIlnAATRINNUITENLOANDERR dIu

[ d'd I3 @ I = dy d'd 1 901 £ d' [y 1
asouasivnian asldlanmsidendearmsifseguninuaziinald luruzinsounsivie

" X a aa v & & o a = )

wilfgangInilgnlaual eidenTeaImMIsUTAN Junk food UazasauATINENINTIENENTY
wioAulan Tuwilduldagluivdudussmanusstiunasingesnududusu (Wilkes,
1995)

4) anuesnnedenuuarsela (Social class and Income) yanaiagsutuLAeiu 92
= v ! o Y v a [y a v Y} a v oA a 1%
Inglauagegludsnussaulndidesiu Ussnouandneaefiuwasiuuiliuguseusatiounu
AUMS LATDILAINTY AANTTUAUNUINTT Ravsiwillounu wavanusananiUasuanuAnLiu
ANNEUAIUSNYALIDANRUTIRN L UFD UL IR (Coleman, 1983) 5) WarAway
YA (Race and Ethnicity) 1 uwuandu gawen3iuewwsiu (Afican Americans) 413
alluelaiu (Hispanic Americans) Lagy1Lel3euaiisnu (Asian Americans) 3 NGUYA

v

wugndnisindwnlulszneansgesn1ag9sIng asernuaInnaenIainus sy

AATUNINNIE dNasionIsHanTIlilaNaRUINEAS U 9 INDRDUAUBIRDAIM

!

doansuslnevesnguil

6) Qilenans (Geography) nn1snanardsuwuunsiLauananfuaLIguIlaa
uwanenafumLLsaznAfiends 1wy Ussansiiendenaneunie fummeuldvesussima
anigeuisnasimiuvounarmsiuiilsimiloudu snfeg1sdnin “Bubba” Uszwinsms

Y Y
o Awv A

wiloasliviruadsay luvangsianalainisldailaweiuemis 7) anvaenisaiiu
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W0 (Lifestyle) fuslnpilinaniudinuansneiy udinaslnuanuauzuegnaeiy ende
Tufiufivnagfimansiiieatu e orgiudousu wifuilaefdnnssmindsauidnues
puies Malimuendvadadamils viefanssuiiveuridlefinaring found anunsatsuen
femnuveulszinn wagdnuazndnsamifiaulald Jasuaang fo 8) msdanguan
WoRNIITIRIUENTUS (Relationship) uazgiudeya (Big data) nnsnanmideiiu
aruddyuarlvinnaldlasuilademogndunniu isgaseatniinsadamudiniug

o
L - Y oA o N v A 1

seimsdudiugndn Aeaudiiananisnainfidsdu augluiunmssivsudaya

WoRANTIUNTTRVRIgNANRE1NlNATA wenInUu dullinnsdsnansmiieiundnsdueilvignen

ARMUDYNELLALD

Kotler uag Armstrong (2012) 83Ungd1 WaAnssuguslnAinInan vzl
nsENURengRnIIUNTSTevsellve Uadendavisnasenginssudusiaa Useneuniy Uady
MaTausTIH (Culture) Jademadenu (Social) Jadediuyana (Personal) wagdnuyuenng

anIne (Psychological)

1. Jademadmusssu (Culture factors) FeUsznaudie Smusssy (Culture) 7
Hugawmitugiuarudesnisuasnginssuvesyana woinssuvesuywdiuinainniaious
winfidulaludsnuvilaazlfiSouinue nssud anudesns uasngAngsusing 4 910
AseUATILAranTuvANINIdInNTinuedY dean fe Tausssuges (Subcultures) Wy
AdeusmiuvesnguauiitnanUszaunsal@innieldaanunisalegnafendiu fausssudes
thusadis Fyud Aaun Fovi wazilenans

dhutsznaugaTefe susumadeau (Social class) Usznaudae 4 wudundn q deil
guduil 1 Upper class wuadu 2 sz6fu #ie Upper uppers Guu%’jmzﬁuqq e 1.0% Vo9
Suulsznnsiifnluaseuadififmindandunnuennneniuin wazluyaaadifideldes
Hufiddnvesdsau way Lower uppers sutuiifineligeoglussiuamiased fnwdauiiun
nANuaasalueIdn waveglusuvisgagarennisuims 3 2.0% wudud 2 Middle
class wialu 2 sesfu Ao Upper middles susuiilianuddsumsanuuaznisuseney
913 UszauanuduialuguziiBomnamieusznougsiadasy 7 12.0% wag Lower
middle wudunans 32.0% Ussneudentnnuuisuasulfusnuildsutudiouiu
na"a Budufl 3 Working class susuvhaudunduauiflugfianvesdsnuia 38.0% finte

a % ! A = o o [ LY
aRRgaluayy YIewmapeuillayn yudui 4 Lower class wualu 2 seau Upper
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lowers fg nquAwvieuuend 1INy wildemnatainisdiny Snvazanuliddeddinue

' '
o LY A

N30 lasunanauwnul Tnauseanisiu wazlilasunisAinw 8 9.0% wazgaving

'
o a

Lower lowers suduseaunaniani 7.0% hiaulamauyi dnordunistiewmasanndany

9

P3DRUUIIALALADININEIARNITNIIEIAL

2. Uasdenadsnu (Social factors) Uszneusmeguilnafiiungueu (Group)
AsaUATI (Family) unumuagan1uzdens (Role and status) g 1) nguau (Group) fie i
Ausaus 2 autuly Sufdutustudiieliussg Tnguszasdsniu ngfnssuyanatisldiuan
SvswaTNNguEpEvate q nay Anuddyesnauiuultufiaedtvina Wondn ety
anunsadanaiulilaedduiiguslnaldnsondesuaseensu fuandsendedvnangy Loy
FriheuAn (Opinion leader) yaraiilnaudnunizfitey 1Wu A3 AuasnTa yadnam
Tanwiu 2) AsaUAsA (Family) au1dinaseunsiiidvsnasgeunn wasiunumiiddyste
nsvuunsinavlade TnefinsAnwegtaunsvansluunumuasdvswanuduiusyos
AsUATI AT N33 LAXRNAENGANTINNITTD LAY 3) UNUIMLAZENIUE (Roles and
status) UnUW fie Aanssunsemsnsshiiuftheentuarldsunissensuandea Faiy
fuslnesinazidensdnfnusivuanieanisaauzynadany sndeesweausarunumlunsg
nszvIuNsnaulavesasaunia wu 1) §iFudu (nitiator) flunszuiunisdnaulade Wy
wigadulaindesnistosneudul 2) §ldoya (nformation provider) fivmanuas
sausamdeyannuvasanseng 4 3) flin (nfluencer) flanunsassyldinandendade
orlsuldfnsulunisdentosnsud Gauonavsiinasiogulaud uissiudoyaves
anTnAseuATITILANUsENaUNSRRNSAN 4) Efnaule (Decision maker) fivinn1sdnduls
nsgeil onadupauisudnduladuaundnvesnsaunss 5) Eﬁa (Purchasing agent) ¥
wihiide oraduafiuaznssendudyandosiuiu uas 6) AUsLaA (Consumer) gl4auan
wunnauluaseuasy wiednlusasuddiui wildudldiesmuiendusiu G. Belch & M.

Belch, 2012)

3. Yademredauyana (Personal factors) miunefis Haveansdnaulatondn ot
MIOUINNT UNANWAHA viTeRuauTRdIuyAna 1Y 1) 018uag19as8In (Age and life
circle) eangifintiu dnwarnsliaudwviousnisfiuisuadiaenadostuiginsues
Fin Wuininstinaseunsrvesnulaniomitan gausaniyns ufsiliTinglaglsl

! =] ! ! v ! PN a o adayw Qn‘/ = =)
LFINNTUY TDABYLLANITIUNIYVIAN Qamaﬂmum ﬂﬁ@‘Uﬂi’WlllQ‘Uﬂﬂi@ﬂLaENLﬂEJ’J‘Vii@
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asauAsIvene Wy 2) 913N (Occupation) e1nvewiazyAraiidnsnasen1sidiendud
WazUINIg W wilnewihauwenddnaudivuildudeaidernfiviun umusienisidaundn
Tuvagnnidnauluddnnuaziiendeiderussiangy 3) an1ugn1auesygna (Economic

situation) mniiselagendguwanisdnduladeduisiaunaldunndu 4) dnwaenisady

<

i (Lifestyle) 1 TUSULUUNTANTUTINYOIUARMIUANBEIZAINTIHN LU NITVTNIU 91U

U q

DALTN ATETA18 NWITLAL AUAULD U 8191 WITU ASBUASY AUNUINIT BATAINY

AUy Widenedsay g3na dudn (Kotler & Armstrong, 2012)

4. Uademedninen (Psychological factors) Ae 8vdnasuiInine neluinlad

lunseunginssumsinduladevesiuslan Ysenaume usegela nsug nsiseus

a

A ) a & ¥ oo a PR a a ) a .
AULYD LaENAUAR LUURNU mumlm‘wUﬁlmwwquwgmi@ﬂfﬂmaLLN%JULﬂa@u (Motive or

a A

drive) neluvesuyueMiuinfon 2 ngud fe 1) nquiusigelaves@ndud vsees (Freud’s

v = a 1 2 dl

theory) fle5u1eIupraazlireeidindnladinddtuindeulilinginssuamsvodus

Y

[
a YA Aa 1%

azau sunsiinduladeduiiuiu vsigveduiesuisfuvaralninsizeslstswedum

Y

2 A i a v Ya o = Al 1Yy & o o o gy v a & I
Full widse q umimedaniglednddnnladiduimanduliyaradindulade 2) now]
w59399l904dUT8u walad (Maslow’s hierarchy of needs) AMUABINTTYBIIYLEIYN
) o w a (% A = v i ! IS ¥ A ! IS [ 1
Seadwuandainadiuannianlufsiesiign udazaue1ainnudeinsitlimilouiu wuay
nllsjumnaagndanuielaugnisisdinegnlaends uidnauvindavaiiuieln
lesumseensu duieangdauludiny nguiadutuanusesnisvesnalaitudiiuniy
ANEIALY 5 TU AD

) < o . . < o &

YULINLUUAMUABINITNINTY (Physiological needs) LUUAIINABINITNUFIUTDIAU

1 4 d' 5 ¥ 3 A A ¥ (%

W dosn1semnsiiieldlvienaen duniaes fie AudesNIsANUaRNY (Safety needs)
ANUABINITNFIAN (Social needs) Tusiow Aip AIUABINITNITENEDY (Esteem needs)

wazdugaaving fe mudesnshinuesUsyaunudsa (Self-actualization needs) 1u
ANUABINITOUGIERA MUY BIABINTT (AUNUAIT 2.8) lnsanuneeuaiandianela

9

o =

TiupuResnsnadanaadusuiunsn Wemnudesnisiulasunisnevausal A

q

(% o

dosnstuiazdusnszdulinereuadsnnuianelatuanusisanisiddgyadunely
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BHUATWT 2.8 LAAIAIAUTUAINNADINISYRINNELAD

/  Self-

/actualization
needs

/ Self-development

/  and realization

L

Esteem needs
/ Self-esteem, recognition, status
/" Social needs
d Sense of belonging, love
/
y Safety needs
Vg Security, protection

/ Physiological needs
Vg Hunger, thirst

fian: Kotler, P., & Armstrong, G. (2012). Principles of marketing (14th ed.). Upper
Saddle River, NJ: Prentice Hall, p. 148.

nsasnsAuililszauaudisadndudesieudilaizemgAnssuves

AUslan szasibiaunsadilanssuiunisiuivesiuilam desiluuselovisdenisinly

=

TNUNUNSFRANITVNINISAANALABE1gNABY lieN1TasnsEuAlAegliusEavEm g

Y @ a

wazidenvamgAnssuguIlaa laun N33us vieuad wazaiufguiuiunsindulate

Y
v Y
N133U3
Y

Schiffman, Bednall, Cowley, O’cass, Watson wag Kanuk (2001) 85u1891 115503
yingie NTTUILUMTIONYRILAATYARATILUARAIMINER AN 9 HuszUUUSEam
e nszurunsuiiusiaryanaidenilazdnns uduvaniamaneesnindanudenles
PuFusuIng Ay Audesns warAuAeMiesIEazyARa FINARAMINELsAY
yanalimilouty fufegldfudahaafontu winssuideuunnsisiu Gansiuiveusas
yaAa avdsuarenninssunstevesiuilnanievis dnlavauasiindeasnisnaiavans

AusiaNuAnTIuAsIiudl Mssuiiinnuddgninnssug wsenssuiiduinseduliin
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nag¥i sifenginssunisdadulatovesiuilan dafu nisfnwumAnifeatunisiud Sadu
dsddudmiuinlawanuaziinnismann (Schiffman & Kanuk, 1994) @ Assael (1998) 1ot
Tinumnan1ssuslin unszuiunisvesymaralunisidensu (Selection) dnseideu
(Organization) uagfiAumsY (Interpretation) andndoenynlild edlannnumne
\uiFeIiuAU Mowen wag Minor (1998) flefu1eanumanen1sius Ae nszurunisityana
Unsuaad uagvhanudlakussuusramduda ndu dasmdeuiad waruda

AIUNUNYBBNUN

Solomon (2018) auminen1ssuiin WWunseuiumsvesyaralunisdensy
Fassedns1ae 4 mnmeusniin widasadeunmelunnudaiievhanudlouas
Fanumnedavaniuogansdlunsan Tngldszuulssamiutanisidiiu Ideudes IWnau
$Fusani uarlddudadasdusenunbunnudlavewusasyana daudueudinan
urfal (Sensation) fie N1snevaUBINaUTUTiTUlavessyULUSTaMALSE 119 5 du (Sensory
receptors) l#url a1 v ayn U1n Rande dedaddu 1y uas 3 s ndunayudnual
Samegveanasaiuduiadaiianmenenlsarsguuuy wu nmsiuthelawan 6oy
Avanasuszneulavan IWdudarmnfimnidetunumivhanduandes Waessanile
edusalvidngn viensldndueiemifauug mdenqu adiuldd nssudiutannn
meuenidud arwidnniglurensagiaudeig q watuseniEuiusunms wa
Usvaunisal awmalinisfudnmenuving Sanudhaunniy

Tundveansdaaiunismann aunsaiiyszavsawnsdeansnndeyatnansd
thnspaindesnseuns nelidassznou snmegadu visnnis Andnsudlsmon
nsev Iilsantsasimauiusaniruesosodiaien luvasd vidniaesldifinassnnm
Anuvene iU S A sUARwATN fUUsENU TfuasInRasuntesesitnly daals

A3uansALUanumungeenuin SulSsusvnitaesdiniuesesunnniuiEnusn (Ryan &

Aradhna, 2010)
A3¥UIUNITIUS
Assael (2004) iFaSurensyuINITIU; Usenaume 3 Tuneu Ae N1siaensus

(Selection) M33nszileUN35US (Organization) kagn15AAIIAMLNY (Interpretation) lag

Auslnnwsazyana azdondniudeyameniied winidayaniuindalunuinvyediedl
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szuulidgson sulanuviigeanuNANUila wasUsraunsaluesuana uiag

23AUTENBUNTIYALIBEALANAI (QUHUAINA 2.9)

a v oy . [N a &£ A A Vya a v oy
n131aan3u3 (Selection) vaeiuslnAasiinlu Weliumselasudniudineuaues

' v
I a Y oow I

siodadiu madeniuiusznoude 3 duneu 1) nailiadudeya (Exposure) Wdenilas
Wesuteyaiianuaonadosenuaule wazazudessinutoyaiilidfyuasliviauls
Zapping fis Mavanidesglananiiisensnadeutediugiesdu vieldeniiagluetn
Surieu dw Zipping fie n1snatnuluegasiniga @asj’m%'ulé’ﬁuﬁ gnIBEty NMsnady
forward ileilamasdaly 2) madslasudeya (Attention) Wntuidiedulaalsiauaulauay

%

dilasutoyafidndulutiaiands dhmamaaneieueggainsfmaguilanaunse
IpduAIENIsirUAiwiansduAlui Wudu 3) n1ssuiedadenass
(Selective perception) §uslaaudazaulnudayamsiunuanuurauaulanay
Uszaunsaliuansneiu uasuilusnamneiuanseiu udusnisuannuveusiay

AR

n133nsdeunisiul (Organization) fe ﬂ’]iﬁéjU%Iﬂﬂ?wUuim’lmiﬁﬂL%Sﬁ%j@yja‘ﬁl
TASULIINUNEIRN 9 mé’qmﬂﬁ@m%’u%a&am winmstidenndesfundnininervesnd
mea (Gestalt psycholosy) fiesureliin Uﬂﬁ;ﬁﬂ%‘[m%L?Jﬂ%’uﬁauuaiumwmmmﬂﬂ’jﬁ‘ﬁ'%
DhuBuduuentu 1wy fannaniisyaansiaudnils nnegrsazeenanidunmsin mu
nann1slunsdnnsteyalunmsiuveananaail 3 8 fie 1) wdnMsHeLfndIuTivn
(Closure) ffuslnaazdnnadeyailsianysallvauysalld mneanuin deyadivin q me 4
wianunsadr ey sallsl Ssiaenndesiu Heimbach uag Jacoby (1972) fiefutedn Tu
Tawanfilaiauysoiiu orfiunnuaulaseduilaald 2) ndnnisdangy (Grouping)
fuslnatnazdanaudeyaiidnuauradetusglumnaientu nsizdie msdangy
(Chunking %38 Grouping) aunsavinlaviaawuy lawn n1sdnngusueulnade
(Proximity) NMs3anguaiuauAaie (Similarity) mﬁmmjmmmmmdmﬁm (Continuity)
uay 3) ndnmsuiuvlagseu (Context) iiudos n15¥udaInnImn (Figure) wagiiu (Ground)
M3suivedusazauLANIiy L usavAuazteaLuulnuilinueiUsEnauTeIuAaY

Uun
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n'liLL'iJaﬂ'a'nwu'ma'm?ia%'Ui (Interpretation) fg AszUIUNSLUaRUINYReAT
1 msftenusned 2 wou el 1) madadeyalidunng (Perceptual categorization)
dietelidlanumnedietu 21nudnns Schema e anduvionieesniiudn gn
SouHumnem Fuazaulilununssszezen dunlfifeussananaiiiiatu miumses
15781 Schema wasdesng 4 wnune naTisdudoyalndidinn inasdndaiuadluegly
Schema voanAtulsfiogudn wu oyeds Nike 919t soashdmiutinfn 2) s
wamumneuUUsds (Perceptual inference) lumsiiffuslaaiamneuduiusvien

AMUTRNTE9RIENST 2 8nadnmeiU Wi lANnAUMLNE (Assael, 2004)

UNUATNT 2.9 LLﬁﬂ\‘iﬂ’]Wi’JQJﬂiEU’JUﬂ’ﬁﬂ’ﬁ%‘Ui

Exposure

|

Attention

Categorization

|

Inference

fian: Assael, H. (2004). Consumer behavior: A strategic approach. Boston, MA:
Houghton Mufflin, p. 159.

FsaeandesiuniseBuneues Solomon (2018) fiefunenszurunsiuivesyana
Usznaude 3 Jumeu Susuusnie nsilasudadn (Exposure) Auslamvglimnuddny
rnzusEafenslindukazmuanuauleiuivesaules wavazUdeorudeyaillails
aula siean Fen1sauladadh (Attention) Tlimnuaulasedadiuinndesifioda ua
anvihe Aensfinnuaindad (interpretation) Wudunounisuvadadmuuszaunmsniuag

AuaUla MussuuUsTamMEUNETa 5 sulaun nsueiiu (Sights) Huanami (Eyes) A5Lel



aq

81 (Sounds) WUy (Ears) nsléndu (Smells) F1u3YN (Nose) ANSLATUSEYIR (Taste) H1u

U (Mouth) uazaavingdan1sladuia (Textures) WuRantl (Skin) (Solomon, 2018)

deafinwdnszuiunsivivesuslaa slsanunsainlanuianagluguslan

o =

AauNIIRBVANBIfadni1 MITuikazaudila MIandi Fadavand Wunalndiumila

[ o

Yo9nsyUIuNTUszInateyaduilan waziluamnddgiviliduslaaianginssudla

a

WERIDBNAINLT LuIARTdAYSnUTEnIuile wazdidulmiangAnssuiunfe uuiAnEes

o

YIAUAR

NAUAR

U 1 £ vV

nsAnwILUIRATIALARTAILA AL AnNITIaIn nTzANuilaviruafives
fuilan anunsamamunltuanuveuvesdfuilnaifsendnariviouinsld wasillg
MITLNUNWNTAAAL Fishbein kag Ajzen (1975) a3ungiviruad Ae AN3ANVeY
fuslaeidanaliudeslumsuaniemsausotngimils uazaenndesiudesuioues
Schiffman wag Kanuk (2000) 31 viruaf e Wunrwidnvesjuslanifideddladmilduds
winvidaudsau uddnideutnennsviowdeunarldonn wasiidvinasdenisuansosn
manginssuveiuilne dnvazdinyuesiruai wils Ae ausdilumnuiandedslad
wils (Object) 19U Uszianaudi as1dud yana ulaivan $1a1 $1ufiang 9 dnunzdidny
flaes fio viruaRAnanMISEuS Teildisuanusraunisallaenssannnsliviosudeyaain
waesing o dnwaizdrdyiiany fo siauadidunnudniudsuuiaddenn uslslls

! a v v v a % = (% A
mneanuInUdsunladlals enaldnanvisunlasdnsseenil LaZANYSENALYEANIY AB

AusAnAnINNsiivsraunisalluaniunisalang 9 vesyana

]
al

luvaue? East (1997) aguanumneviauai e Anuidniddedsladmils NAeudng

[
=1

ffums Taglaiftugrunisussfiudsmosiuanensue] udfidwmalufmgnssunsnszii
n38o N9 Mav3lan noRinssuvariannsnninniruaivowusazyanald Gof
d0nARABIU Kotler (2012) uaz Solomon (2018) 85unedn vimuAR vuefan1sUseiluing
daves yananieddladmildudeuin videidsaulnevimadreuinalasuulasenuazas
AWARBENGANTIUYAAR d3U G. Belch wag M. Belch (2012) 85UN8ANUNUNEYDIIAUARI

Junsuansrnuidnmevausivesyananionsussiliuneddladania wu uara (Tiger
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Woods) as1@uf (Cherrios, Pepsi) Usew (Intel, Microsoft) Uszinndumn (7-Eleven, Tesco
Lotus) w3auiingzya n1slawan (Nike, Adidas) viruaRtianuddgdnsuinnisnain Tuns
Tawanlazn15deaIn1IaIninagne e Las1iIruARLTIUINAOAUA iBldsuLUaY

VimuARLgIauveIUILn Al I uiFuARLTIUN

Fishbein (1967) 5unguuuinaesUseilluviruniseamaudinvainmaleves

L3

Wansiue (Multi-attribute attitude model) visevitungnginssuguslaa lnefiansanain

Qd‘d ! a Y (3

YAUARNLNDNEN N EUN fJuTmmaL%w%mm@éhLaﬂJLﬂuwé’ﬂ A98194TU DNSIANILED

Insdnvidlefoinsodln 1s1aviladelunsiansan @e 1) Salient attributes Ag AaueTR
wiudanlulaguslan e1aldulaensvinide ladunivalfuslan wu awguslaadi desie

Insdniipsadiniian 19dadueslsndianuddyinenguslnaiansannaeaudd (Attributes) 7
wadaUay 2) e fip NsnuTInAUsEIliuANd AyvesAmauURves Product 3) b fie N3N

v 9

=

Auslnauszdiunnudfiguealusus waz 4) AO Ao WuiimuaRdedudn (nasiuved b x e)

\HeannviruAfinaNNTSeus Aty InUseaunsel W o Aldeenuae vise
a ] Y= ay v = a woaA @
M3 egnazauuaziemBulurinuadls uaznisiuaralasudesis q Nildu
viviaruaRgniemauuiy nsifiaviAuad TratgasAuseneusiuiu awnsoesuigla

1Y

saseluil (Lutz, 1991)

29AUTENBUVDIVIAUAR

ada

N15ANYB9AUSENAUNAUARTIE AN L ALUIAMS DAUAR N1SESIALARNARS

¥

AUSLAA NIAIALAINGFNTTUUAZNITUARIBBNTBIEUTLAA Lutz (1991) 85U LUAR

Y

a

NeUeIAUsENauiAuAR & 2 wuifn NHLUNIMANANNIY wUIRALSNTIES UL
29AUTZNOU 3 Usen15uasviAuaf (Tripartite view of attitude) @uLNAATNEDY LAUDI

PruARLiganInUsEnauLien (Unidimensional view of attitude)

UU2ARBIAUTZNBU 3 Usen159a99iAUAR (Tripartite view of attitude) Usgnausie
3 p1u selull 1) Auauila (Cognitive component) MieEle MUFVBIYAAAIIN

Uszaun1sallaenssannstdingiuniainsuiinansainunasng 9 auduanude lun
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nsnantufemuderesiuslnafifredudosiifiiodud 2) furuidn (Affective
component) 1uensualmnuianvesifuslnafinevaussiedudludnvazvouvieliveu A
v3elaid Auidlownanmsussfiueudeiivlnaiiviedud way 3) funginssu (Behavior
component) iuuunlunuddlafifuilnrsuanmofinssueeninaanndesiuinunfives
fuslnasedudn (quaunmi 2.10)

fiauaRasAntudloianisrmivesesdusznauis 3 Uszms andudnuaeiis
amnuaonndesiunIiureuazalivey 1wy mnguilnafienandedinanfusid
Anszlevt] (Cognition) fuslnretagnaanislidureunsidud (Affect) uazfuslanaed
noRnssudeuaniidureunansusituie (Conation) luamunduassessuseneuiivan Tl

a U

Iludesaenndesluluiiamadeiiuiwun guslaatedusimemanaivainvaly i

o v
a ¥ v v a

ANUsANTIRuazIAnliveundInTedua fety wnAnlddirsslasuanuileuwitladn

wiszlilanunsathunyssenaldivanddeniniseaia (Lutz, 1991)

WHUAINT 2.10 LandyuaeviAuaf 3 Usgnis

4 \
Attitude

Cognition | Affect | Conation
3 7

fiyn: Lutz, R. J. (1991). The role of attitude theory in marketing. In H. H. Kassarjian, &
T. S. Robertson (Eds.), Perspectives in consumer behavior (4th ed., pp. 317-339).
Englewood Cliffs, NJ: Prentice-Hall, p. 319.

a I3 = L% a . . . . I3 A Ao 1
HUIANBIAUIZNBULAEAYRINAUAR (Unidimensional view) LULUIAANLLNNDI
VirupRIvilaesAUsENaU A ANUIAN (Affect) drumuautila (Cognition) kagAu
a . LY a ~ < ! ! 3
Wg#n3su (Conation) AEQNLENDINAINVIAUAR (ALNUNINY 2.11) AzLRUILAaEDIAUTENDU
eilgnestluiaiu (causal flow) Faidnwazlumnuaznaiu (cause and effect) AuAIy
Wl nnefianLge (Beliefs) Lasaunginssy nunefiamudala (Intention) was

NAnsIU (Behaviors)



ar
At @3UAINLWIANT ViAuAR Mgt BeRUsENaUALANIANIINTY AIUTE
a v v a 3 Y a ' 1 ' = < Y a o a1
wazngAnssulalmdussdusenauviruniudedndla uiauaadumaliniafiauad diu

ANURlaLazNgANIINTURAD NauRIiFuAR (Lutz, 1991)

=] o/ a 3 a
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Englewood cliffs, NJ: Prentice hall, p. 320.
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1. Hdudiifinnud Aeysiaruslaa (Is important to consumer) TiaudAsy
sumsdaaiunmanwalin ansowansauduiauresiuilan Tnaunuasd
AuUszlerinsldaeslen

2. Lﬁuﬁuﬁwﬁﬁq@mmmﬁqwdaé’mmimﬁ (Has emotional appeal) wenannae
Audiioustlondldansuda fuilnadinstodudnfinouaussmiusdioanisduensunl
asiiane

Y Ay a

3. JWududiguilnnaulesgneewiad (Is continually of interest to the
Y N B o & a v -d‘ ! o v

consumer) JUSLnATITUYRUITBRMNTUARERAM LAY ToYaToY 9 LU WHTUAY
\ATOIUANNY WlduRUTOEUR

4. \Judufifiaudesgs Entails significant risks) Mnguslnansentini@um
Wulianadesas seRuaNNgINURFUAMITFRWUANY Lazanving

5. Juduivsueniiaussvingruvenguau (Is identified with the norms of a

(% (% L3

group) AuALTedyanual (Badge value) Lﬁaﬂwaﬂg’luzmﬁﬂﬂu (Laurent & Kapferer,
1985)
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Uszennd 1 anudesiuiinuanIunisal (Situational involvement) WuAanuLewu
TIATIENIEIANSavIean Ul Weguslnafaanistedua Jallanuieiulssinni
v Idﬁl <) a v v 1Y v dﬁl v v [~4 e
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search wag Uselanil 2 AAYINUNEIALLN (Enduring involvement) AM3LA IR
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amanualiustnavzdedumulinlilafenis dnvaugnisdumdeyadziluizes o wuu

Ongoing search (Solomon, 2018)
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m3sindulade (Decision making) veuslnalasudnsnaantaduwindeuns

aa v

eluresiuslnalodarn1euen H1UNTRINTANTOUMUBETTENGY wiluuensal N3
sinaulatevesuilaafunulaildldlasionsdendaiu dufu Solomon (2018) IFutsmes
msdntssnnsiadulatevesiuslnamll wady 3 Yssan Tesendeseduaueilald
somstelunsiaradaunms 1dun 1) nsdnaulanuidonuasdu (Habitual decision
making) 2) nsdndulalaeeisual (Affective Decision making) uag 3) n1ssnaulalay

N3EUUNNIAM (Cognitive decision making)
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seuney Uszananadeyanelummdmieutunisiumndeyannunasneueniiionnis
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1. nmansentndetym (Problem recognition) Kotler ay Armstrong (2012)
asungd nszviumsindulagelsuduinanAudsINsiarasertnflymuazguilan
ANUTORENREZANNLANAIITERIEN e luey (Actual state) uazanTigsinanis
(Desired state) ANABINISNTEAUIINENTINELY (Internal stimuli) LY AU AIY

< v conn - I < o < 4
nIzug wazdasinauen (External stimul) M@y 9udulsaduremgAngsy 9
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Megraty Auntimasdusneguunisiu waztiudsiusaasnun fudnaunliseu
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aesausu¥iuiatlam (Problem recognition) Auftnuinindusalndasmunainanioi
Huag (Actual state) waznszndnininnsannesfithlugdamitidmsfniuiienis
iy (Need recognition) lumsnduiu Snauniisidesnssafilvaifiarendn iewasy
anme aesftesnliiu (deal state) wagnsmseuiinddlenanisUdeuaniusdigeia

(Opportunity recognition) JeosnnuBsusadulu (Bruner & Pomazal, 1988)
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G. Belch waz M. Belch (2012) ¢asuieyuuasneiunszsuiunsdnaulatiod (Ju

anuvanvanglunisindulatieninaula Iduslaalisnisundymdmiunisandulage
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2. msAumdeya (Information search) HUSINAILMMITUATYMN LTUAILNTAUMN
v = o v % - = | ° | v a o
ToyadaudunsruiunisnisAumdeyatiionmiadensing 9 tlugnisdndulasg1aivnna

o A

Usznnvestoyaannszuumudn fie guilaaiiveyaiienunandusiviausnisagu
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< ° Y o | % o o aa
Wulilupunsedieenanld Senin Msrumdeyannaiegluszuuaumssdnfd (nteral
search) mndeyaluaumseindliiiiesme guslaronsrumdeyaatnaieuen (External
search) MeNsAUMTaLATIESINLUATEYE 1WU N13glevaniingans (Independent
sources) ¥38EUNUINLNDY AUTBUM ATEUATITIALLYAUA1UAY (Personal sources)
Solomon (2018) adungLisfsanvuENMIMTeya JULUUNMIMUVAITYaNanIzia1za
a v & dw & ad vy ) ! v a &
YDIFUANTUNABINT (Prepurchase search) 1Tuddassanuiiulaneudndulade uagnns
< ¥ a 1 1 P 4 a 1 Y
\iudeyaisey 9 agwmaiiles (Ongoing search) 3nANALYULAZALlRdIUMI (Bloch,

Sherrell, & Ridgway, 1986)

3. msUszillunadiiiien (Evaluation alternatives) Tumaun1siansandun
duslamagidendumamnanaualatu farsanannguasiauamidleguailulaguilan
(Evoked set) ¥38luAun931301%eWa504 (Consideration set) Andula 1gun1s
Wisuilguduianauandivendniadiiasnsndun uasUssliuinnusslevinaslasu

= a v ad - o 2 & A
wMdenasduAnTureunnige duladndeanistestelivena (Luce, Bettman, &

Payne, 1997)



51

tnnsnainduundnvarnguasduiaunginssuguitaa Weilunaeifinnsan
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MadennsduA1vefusina Aell duduusn Ao nguas1duaeglulaguilam (Evoked set)
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srihnldifledeinisuszdiumadendnaulafovesuslnafazintansdudnmeand sown

Ao naunsauAUslnallaula (nert set) nquasidumnlilaasanudseiivlale q
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a Y Ay af
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Fndulaze (Solomon, 2018)
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v a ' a a ! ¥ o o =% = & ax ! [y [ Y ¢ 1
Anauladiy q M3unin msldandydiildn Faduisnisde 9 wazdsuldlatuaaiunisalanng 9
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4. n1sidende (Product choice) eguslaalasiusiudeyauazlaussiliumaden

¥ [% (%
1% 4 v 1

FOAUAMAY LUgUUnoRYINNISTaAUAT (Purchase) Minutanala N13iindulaingsnssums

&

1% (%
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& a ! add o | = ] v & = & Ao v v
YRUAILANIUNYDNUDYINLIYUINY ELGUL'Ja’]TJ@ILTJ AUOAINITUIUNTTIYDNUAINUGULSDULLAS

ofenslalaiuAIuseainse T (Putsis & Srinivasan, 1994)

5. M3Usslunasn1s@e (Post-purchase evaluation) Ujisenveguslnaiiindu
) X a v va v oA A a1 e ~ aAv v
asInFedunuagldduiidenun waganunsasedivinianelakasinugueunlea
A IabIns el nnsanuRaenIsasianeladialalddua asdikuiluudednlusunan

(Solomon, 2018)
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1. MBI (Qualitative research) MeIaNTdUNT¥AKULLANEEN (In-
depth interviews) LileAnwns$U3 viruaR uazwgAnssvestiuilna MAgadeaiy
wanfarinszildhinideu
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nauEdunwalndesnsdunvaldmiulasinsivdnluasell Wunguiuslaaly
v a0 ¥ = v o a o | = o
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MIIATRITUHLN DM INIIIMALUURALHAY S Todaudastunauntsdiiunms
PILLLIAAYDY G. Belch Wag M. Belch (2012) 7 Huseu Usznaude nsliasei
anunsal MIlAseiiiuaniivang myilesimsnata msnanagnsnIsdeans
A3AAM ASHMLATEMNINNTEDENS MITvuAsUUSENALASEIEIa Uazn1sUszidusa

¥

e lull
1) asAesizvdatunisal (Situation analysis)
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1. mMsaATeinain (Market analysis)

2. MIATIEANanN9 (Product analysis)

3. MTIATIEIRUIIAA (Consumer analysis)
2) wHuN1IAaIn (Marketing plan)

TUADUNITINUNUNWNTIAIR FadunisimuningUszasanianisnain (Marketing
. . ° I3 . = Y s
objective) MINMUANAYNININITRAIN (Marketing strategy) mﬂizﬂaumﬂﬂaqmmﬂ
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(Promotion strategy)
3) nsamsengsuansilinung (Target audience analysis)
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5) AMSAVUAYeINIeNSaRENS (Media/Message delivery system)
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6) NSAMUAIUUTTUIULAZSZEZIAN LUNSALELIY (Budget allocation and

timeline)
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7) n1sUseiiuna (Evaluation plan)
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Buweiin Juslnalinuddgduisessmvemaniue daleddniianelowazdinldineiu

a (% L4 4 v/ J 1
nandaeinszinduveulaglinuAmialaninningen

4. IQUITEIANINNTEDEITNITAAN

A1INBHUNNSARENTNSAARE NS UNARA g seidEnUndley ms1duan Cotton
Bourri lunsall Tinguszasdiiie

1. afunmsasgniinivesmadniainsuidwidnieunsidum Cotton Bourri

2. @59 anwaNa knnan S usnseidendndleunsiadunn Cotton Bourri

yalalvnaaeswondniainszidndUndlisuns1dudn Cotton Bourri
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5. NAENSNI5HRE1IIN1IAAN

nsnmuanagnsnagldlunisdeansnisnann agdosnisauwnuienldiasotiond
¥ %] 1 YV a d' Y o ¥ d‘ o U
Aumgankavaennseiunguusinamneflanualilulauniige dmsu Cotton
Bourri M UlgLASa9iian1530a15nefians U EnNYeEUAT @0NUNNSAINAIAWAY
woAnssudusinaldmnewazsuUszna lnelseasiBunn1smvuanagnsnisdeans

Asam sasalul
A5183uA1 (Brand)

A513uA1 (Brand) A1 Cotton 1NanuAnSuinseiAiusnatetn iWuluenn

a I Y] P ya \ | . oA =
nananieldunan Wensssuiganalan wazalulanauie @1 Bourri @eULEE911970
A dleuisennszitn 1“0 WnAMNUSnNveIRInIeA1In “37 Fadusnlinnuune

VeI DINVAUAT wazdANUUaWlaTY N15PRNLELINSIAUAT AD “ABRADU UIS”

A789n¥s (Font) JULUUBNwsNseNIsldianuiieldnsduaves Cotton Bouri

Usznaumenwinguasn1wdngy fadl

EN Script MT Bold Cotton Bourri
EN Kanit Cotton Bourri
TH Kanit AmRau U3S

deyanwalnsdudi (Logo) Ae nsunateay (Som) visealefdsuluudnuuzsUs
MIMEnImYadaY G 8160w 91 10uanude idunasnunanndiuiu ussny ey

v g v

Yugddlidnanell \usiadu adanagns nmsviasasuluadelusa

o—

2

Jadeindudydnvalndinnuddysevrnlsunazazusingaguuiudmniu

amaeildnisdnuuunnsns (Grid stitch) FaduwendnuaiiavizdilunsUndnadeu (g

LRUNINT 5.5)
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WAUATINT 5.5 uansdtydnuwalnsnduniues Cotton Bourri

M518uA1 Cotton Bourri

a

3 (Color) AWunisdeanunanelaenisiad 2 8 Usznaumedunilazaindu
dvy nunedls USans axenn asyuasly L1l dwdluinty swad (RGB 0,16,66)

ada a  a

= & o 9/ce v a @ A a v yee 1 oA A
MU0 LUUFNUNYIA Iﬂﬂjqﬂzﬁﬂaﬂ‘U Yaonny UANULUULDDTYN Iﬁﬂjqﬂgaﬂuqlﬂjaﬂa

~ s Y & = a o éao v A v v & a s
LLazmmmmq{‘ﬂ LLﬁfﬂﬂ‘ViLVMﬂx‘iNamﬂm‘fmw%ﬁmammmﬂgﬂﬁl LLagﬁ]@flﬂW{LWLUuma@ﬂm%mm

nmsuSunmanuainuuiiuaudlngfaandn Tadunsuidunduiuade
ALAUINSI8UAT (Brand positioning)

nsutsiulumaandadurinuvasnduludnvasfnunm-san uaggueuuds

anunsoasUeanu iy wiun NN IwnuMLiwenduA (Brand positioning) A3t

a [ 6 a a % & a a2 . . a [ e‘d‘ a
HARA LT IAUNN-HENTILTIUTI (Quality-Quantity) HanAaeiignuEnlay
N3¥UIUNNTNNEAAIMNTTU (Mass production) FzgnaanlulSunuiuin Usmanauauls
Tusewatiaisnmsnanfiteinlugilygyveanguadiuduuias siavesmdndaueiiungy

& ad o a = v Y Y a 1 [ Y ! PN a 1% & P Y <
UALDYNUANAUINUANTDYNANE) QUiIﬂﬂﬁ'lum']ﬂLUUUﬂVl@QWlﬁJ'l aumgn%mdmﬂmm

&

Hn wansaulunguinanifatiagasetuiudnngumila fe nquilianuddgyiunnnInuae

'
a = a o

NIzUUNNER Tawdasiaeilunguilasfisnafaninsusuraniudusiuly

a

YU NFURUUTRONLUUUTEYNA-FURUULIUSEINA] (Design-Tradition) e

Y 9

sUkvvvemdnfasilunanansawudlallu 2 nqu Tnendnduandassmdlazdungy
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a

aurniyavngluniseysndgi Uy msludeuuuuuaglufianssuiuniswdn dundngdue

Weeenuuuuszendilurnumeneuiszilanaintunguvendnddildasssiuadely

FinUsediu (QUHunINd 5.6)

LHUNINNA 5.6 LAAIRLILINTIEUAT Cotton Bourri

Design

Cattan Bowwi

DoifuNG

Quantity Quality

Tradition

AuYINdAyuazATUNLIYaY Cotton Bourri & 2 nsndwA Lok

a LY 6

1) Doi Tung uesAnsiifivwiaivg) iluasetnefunguufnuguuias ninsioe

904 Doi Tung vziivianidundniaeingnudnludslsua angluseildgannin uas

% L3

a r-:ll a a = a a = a 2 a U 6
mammwmaﬂum@mmw UNTEVIUNTHAALTU TN AILAZ FULUULTIUTZYNA HARNUD

1 ' ' (%
1A a1 ¥ =1 [J Y o

nauilisiaireudeguann wWeitungudwaneniidwe duiu ansnsaduunsinves

9

A
a (% ¢ alal

WA fnurdinauds i liunsann luaudiesaung delliunguidvanemnisnaian iy
anurvensduAdegnineglutvesnuseniuuisssindifsussand Aeulunianingn

WU

2) Nai Clothing 1Uuns1dufves SME ¥1a8uflsu Inendndnsivesdsuiuuves

Nuepnuuulszend T dnvesdafisunanusandndun widhnflddudlden
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NITUIUNITNNEAAINNTTUTINAIY A0 TULVBININAUAITYNINDYIUYINDLUBBNILUY 2

dnwaly A HARAMTFULUUALALLaYNEN ST UTE AR uUlUN 1IN SHANT VT

)

o [y a [ 3

dnsunansioue Cotton Bourri tlunandnsinfiguuuuidanisesniuudssgndli

v W

ANNEAYAY AN lunsHEaNTEI, ﬂ’liﬂiz‘&gﬂﬁm&wﬁﬂagmigﬂLauﬁi“ﬁumimﬁm,
FessmvoenguiamsssuvIgNGn, Anamneisausssuvesananeildussiuaniss
winftue deyaiBsamnminsiutagliiananug arudla madiuamen Beenuddn of
Hyan anwnsaneulandnisliaeslutiagu (Design benefits) Faiunsimuafiamei
uAnFsNRARA ST s U Tudumsivuaiumiseasian s1aesHEn i
Cotton Bourri azlilseggeruifuldlefisusunundniusinsyduiduiihanaievimn
uUsgendLiosnnnwansasi Cotton Bourr nan9InRTsiidIusmwesmndloy s1enwes

[

a a = %% | " v
npAunldlunisuds Jelddesrihunermmalenen
YARNNNYRIATIRUAT (Brand personality)

NSMNUAYATNNNVBINTIEUANEIMTU Wasiaut Cotton Bourri ansnsafienueig

= a

Uselaaiin “Perfect fit to function & culture” UseleathadnanaunannInasdnsesln o

,
annsouuiiduaaunisaimsldou annwdnualnsziiiflgeEudusnainnauens
mafmusssuvesymilou luFeanslitinunaisdndusinssidmsnszend feanu
silagzifiyadnandusinszidiosiu gnssiihilansnsovieutsiulunanguilanardls)
waradnnuuansnwainszth Tnglianuddgdesnseenuuunieluvensaliliie
msldalseds uazfimuazmnuaglishetendn q sulu Wenrmsimilunmsududvld

< ] 1 1
U wagaNuduszidouserninensiyeu

v v gy =
VBAIMUKRANNADINTEDEAT (Key message)

a

NARAU Cotton Bourri #oan1SuandliALingl anaewaz ity lunisaudin

T o

N = & 1 a v ¢ a o ¢
ﬂiill?l@ﬂ“ﬁ'nLllEJUGZNLUUﬂQN%W@WUﬁQ‘UUﬂ%ﬁQ%@QUi%L‘VlﬂvL‘I/IE’J mm’iﬂmmﬂizqﬂmwamu

Landmsldwsedddlutinusziniuvesauivainuaiy Mlienigynadleusinty n1s
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[

N TIA

Calle

fnenenuEnanssuIInugiuINansathuiau i dundnsunfaudulvg

'
[

@15 A9t

P

wiantduinduanugiilandsenisudetuanunses fuludearundniisdenis

fa)))}

“Made with Pride from Highland”
wuaAAuaNAlYluNMaeE15 (Communication theme)

MnMsdTRhunssUImsiunaianguieeluas leeldnansusivnaien
wud naudmnnedanuaaniiadadasimssrdoslureviiiouaznsuilaandnsioe
voIITEdnaS I AsugRTenau Inuss s Ennan St Fedu deennundnd
fiosnsazdedadesasvioul Udmumurestidn nsveniadossninsaneneninus snilile

! ! ! A
NFUABTUVBIURLD

6. @9 warasNAvINISHaNS

Tun1519uRUNSERAITNITRAARUURANN AU S UNAR N N seEndndeu
Cotton Bourri luasail whideanstangqueuslaadmunegsiuiedinusaulal (Online
. [ (% 1 [ a 1 = oA i [ a Y oa
media) L0unan insgdnludedemiadenivi Naeandesiunginssuguilnadmangly

1 [y Y]

Jaqtulaedned Nddgdanunsaniuaunsldiulssanaluiunisnnauwnunisioansid
agnialaegiiusransam IFuRenldsuluunsaeasusazdounnsineiu wilaaiy
vouilonndululufienudeadiu Ussnouse nslawan (Advertising) wazn 3aaa3uNTs

918 (Sales promotion)

nslaiwan (Advertising) 1umslawanlasnsdoasriude s dumesidn
(Internet) Tneriudsesulafluguuuuiiuled (Website) liduailiie (Social media) #ina 9
lAwn Facebook, Line, Instagram, YouTube Lﬁalﬂumi%@mﬂﬂ5ﬂﬂdNE§U%IﬂﬂL‘ﬂ’]‘ﬁiﬂ’]ﬂ
dmuiintesmauaglenalumsioasiuguslaadmuneielfiAnnisnszniing
(Awareness) iowansfausi Cotton Bourri ag1saLioauasindauntu awusenouse

Online VDO, Website, Nano influencer, ag Social media
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N1364LEINN1TYY (Sales promotion) NsauaTUN1sUELTRgUTEELR LivelTay
wiugusinalinaassendnduainssdiindndeu Inen1ssasealignasiufanssusy
duanaumAn1anig § 9 Cotton Bourridausniulusludu laun Tusludu Grand

opening, Flower blossom, Harvest season, 8.8, 9.9, 11.11, 12.12

nslawan (Advertising)

=

1 a f @ A ) =3 (3
nagnslunMlawanrudedumesiin (Internet) Aanisinamlavanadluivles

a

A dad o N va v @ o = a s & v vo
VBIAUDUNUYBDLHAN LL@%@JQ EJMLU@LGUWITJLaULUUQWUQUNWﬂ Luaﬂ"iﬂﬂﬁg‘U‘UQULwaiLuvaﬁi‘U

Re

[y

ANUTENREUNIANEINTUNN T s zanTaridngudminglaegeninsneialan

9

waztdungulmuneiuiass dlAnannsaanniloudedus Jlddumesidninduld

v v
a o w A U

gunuaziimd@eununsay wihlvnislavanluanyar wenanitaunsadiis

nauidmnewuulinsuuauuay Sanunsavitnuldnaen 24 Tilusdneie
1. Online VDO

Introduction VDO (2.5 w1ii)

v a

nnUsTasA : 1. 1eas9NNIATENNFY09951dUAT Cotton Bourri

Y

2. Weasnmdnwainfsensidum lunguanandmng

sULUY : sUwuUIAleUsEmduiusnsdun (Promote) lnuaduinle
finuenn 2.5 Wit dieldfuugi Cotton Bourri Tutias 3
WOULINNIU Website Loy Facebook page w89 Cotton
Bourri tHunsuania3ess1nsdu (Brand story) fg
mseBuen N Avsenisnuaaniledid
dhusunsuBnAudviosiugiuslnavainvanedu aue

[ Y L3 U a

grimignonnsdua wagiusialulusn

D
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YOANFDAITUAN : Made with pride from highland
JygIAN WBUNNTIAY - TUIALN W.A. 2564
JUUSELNE JUUSELNUNISHAMIALD 20,000 U

BHUNTWT 5.7 wandinlalusiinnsduatudiatasivas Cotton Bourri

R dgds ("L;‘u 4“4}](’/11‘1;

Introduction online VDO

Facebook and Instagram Ads VDO (10 3u1ii)

saa 1

TrgUszass : 1. ieasnmanualnarensduan Tungugnandivang

Y

Y ' [
[ Y A

2. \ivenseaulmAnnisdseduaLiuTy

sULUU suwuuialeltlavandudn Cotton Bourri siaanialewugin
aurnluua Tdlawaunniu Facebook page wag Instagram
donszduliignéuinausesnistodud Tairledagude
11970 Introduction VDO &siiAasie12 10 Junt (Qusnm

i 5.8)
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TYaANUFRATVAN : Exotic and fun vunefis Mslonssidniam@nizunn
AnuRslandn denuidanaynauiuiunisialdynasa fae

Usglevuannisitaosraaoanseidnan q NsaenInuay

Wuszideu

a P [ 1Y
JeulIan Sukau nInIAw w.e. 2564 1Juduly
UUsEUNN 5,000 U

WNUNWT 5.8 Lanininlenseaun1stenansiaeives Cotton Bourr

]

?wﬁ i &

Facebook & Instagram Ads VDO

2. Website

Faviiulesives Cotton Bourr ifteldidulassashafiugiu (Platform) lumsdeans
uazdndmieaudi ndulsfaeddnwilnouazamndingy Wesniuledfusuuuy
yosdofifiiuiilisiia asndud Cotton Bourri Feagldfuitlunmsioansediassuazifun
Tuieniwioludl umasuii (ntroduction) essivesnsii (Story telling) N1FAALARA

auAn (Showcase) NS89 (Purchase) (@JLLNumWﬁ 5.9)



TngUszesd :

SULUU :
Y

90

1. ifloas1snsnszningns1aud Cotton Bourr wazuanian
Bossniieg Joamdinsaud

2. levenetesnsnsdeamsnduiiungugnAndming

3. diandulassadieiugiu (Platform) Tunsdmnnedudn

PaluUsemanay AUsena

amdnwalvesIuledazdesaziouyrdna nueinsIdud
A A a a o a ¢
nafe Infueneldeinusssuvrew oy wasauUseley
nstaesniangannuaunAsilald sunsminlunig
BAvlafaziianuusiazenn n1sdeansasalunsaunagng

& o &
wirauAy lngveulnvailon fawmellil

N3 (Introduction) ageauUNRaNgNY1INUGDITEY
! wa [ & 1l =2

wUsedanaudunn nsenendsusIuamdnsemelng

ANUMINEYB4ATI Cotton Bourr A1NUBINTIAUAT kS

JuAalave w1 veInEUAT

Fessvesnszith (Story telling) aglvimudiAsaguuuy
nszdafuwess iy Anuvanetesanany YausTsy
msdniwesralen uaznsuszgndldanednlunisyi
nslh Cotton Bourri Bassnadnssiutimantsasliuilag
AemnutilaieliAnnuariunmnedeiaussy
uansdudn (Showcase) aiuiiuilunisdnuansdudids
Usznouludenszitnguieeluil nszidhazing (Cross-
body bag) nsztlazwiglua (Tote) nsziiniie (Handbag)

nazLUntludng (Clutch bag)

[
=

N1589%® (Purchase) S¥UUALIISUNINTIOURUNIY E-
Banking Lazn139152RumnIATAnA1SA Cotton Bourri

meviaiiulsddiduaiunisvenazaiigiuduilan
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YOANFDAITNAN : Made with pride from highland
TYTLIA ¢ FIalLe LABUNNTIAN W.A. 2564 AABANIIANTEUNTT
uUsTUR 100,000 v

WRUATAN 5.9 wanansiaivledlawmuitasvienanduanszil Cotton Bourri

€ C @ cottonbourricom w ﬁE‘l Y O o N
Q@ files//C/Users/WIN.. @ Conjugate @I Folders €) Home ) OMessages @ Close » Other bookmarks

# Apps B pw YouWon'tRegreto

logout orawan_01

\ Made with TRk | prongJtigneana

atto i

Introduction : r— : o @J Y
History Hand Bag

Model

Order

Contact
Model T-1 Model T-1 Model T-1 Model T-1

3. Nano influencer

a 1

I3 2 Aa 1 aa [P v a a X a o«
LU'LW]']\TLa@ﬂ%ﬂ@'ﬁ’]m@mﬁWﬁ@@a‘UiIﬂﬁLﬂj"l%ll']fﬂﬂﬂ']i@@ﬁﬂi‘ﬂLa@ﬂ"ﬁ@f}\lamﬂm‘y]

v
v

AusuLINIaNIsaentd Nano influencer 989 Cotton Bourri fi518azdansail

MOUsTaeR : 1. wgasansaseniinivewmsnduai Cotton Bourri
2. Wieasnmanuainfsensidum Tunguanandung
3. WenseAulAinn1 s AuAINTY

sULUU PIYNTATINTATENINS (Awareness) hazn136indulate

duf (Consideration to purchase) finsaliliou ¢ %30



YOANMUFDANTVAN

TYTLIA ¢

UUsEUN

92

Influencer Naulapennlvinnasdld wazduonAuRnnIuRan
wuuly Weuay 2-3 Au 4 WWau 573 10 au Aaznuldlunia
U nglinseidlunmaeddd uddeguneuldnseinadly

Facebook tag Instagram U9RuULeY 881983 3 1Wae

0819 Nano influencer loin

1. Aoy AWuS AsUuuunsliTinlnddnsssumfnayld
Tadauindo

2. Al USeyw Uszyaie amgalv flendnuallan
WIS Mix and match n5wsenie waz DIY
nvasldR 9 oonulael @I 1eETIA

3. paul1u Yun3 dnana o egsen WuRalu geuranmd

o a ] |

Wudduanla n1sussdafedne o auie o ualiendnual

Y

Talgles
Exotic and Fun muefis nsldnsziiilanuanizanain
Anuadlanden Ianuidnaunauudunslalinness e
Usglgvuannisitaeesvestoanseidnan q anulu A
[ =
demnkaziduseiugy

WOULNTIAN - SUINAN W.A. 2564

6,000 U
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WAUAINT 5.10 WaRIN15@I9819984 Nano influencer

< noon_siraphun < pipodiy < julibakerandsummer

0 4,010 70K 1638 rf 3

1603 236K 0 Posts  Folowers Folovien @0 %) 2904 324¢ 1535
4 Pasts  Followers Following j k.,'/‘. Posts Followers Folowng
, Pino Ty

Noon Siraphun
Tuman wowivia Goodnoonday x 128 Thai
Massage

4. Social media

Social media fiagldlunsanasunisueveinsidudn Cotton Bourri Usznauly
#8 Facebook uag Instagram @sazvimihiiumnsnsandules nanfe Buledasyimin
doansiuguslnalanasBon Tideyaidsdnlunseuraniiom uninduth (ntroduction)
Faasmvasnszi (Story telling) MsInuansdud (Showcase) msdsde (Purchase) du
Social media agliiiulidayarnasiidududoyadionssuveinsaud venaini

Social media azyinuthiduiesastlaNflun1sNazenaninnsIdua Cotton Bourri LAY

Y

¥

PoyauIunaun1sUduius (Engagement) vaaRudeu
Facebook

Facebook Mvihnthiluiiuidwsuliguslnea (Facebook page) nafinmu (Follow)
Uoa113815919 9 84 Cotton Bourri, {W5UA1 (Facebook commerce) d1msunste-
a v < 1 a 1 1% 1 1 <
YIWEUAT, LUUTDINNAAADED U TUUDEFYANY °) (Facebook Messenger) LaztUugiyu

(Facebook group) dmiugnAiiouaniudeudayauwniu (Quaun1ni 5.11)

MOUTTEIA : 1. ieaien1snseniinivensndua Cotton Bouri

2. \aveneYesmnamsdeansasiauniunaugnadimang



SULUU :
Y

YOANUFDANTVAN

PP M
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3. Lﬁ@iﬁi’fﬁ]mﬁ'mmqmiﬁami%’au“a 917@15 Cotton Bourri

4. WeanseAulvuslaainANReINSToduA"

mﬂ@mmﬂugmwu Boost post 484 Facebook page 14U
Hanguiuslnatimane Taofmuanisidel

P97 1 Tu ifunsaamsasewiindunduilandhonistnad
309577W09m513UAN Cotton Bourri nieusienduinle
wuzims1@uA (Introduction VDO) T Facebook page
wazNITWUzLALLUGY Grand opening kazn1shkUzUn

HARANINTEUITULINYRY Cotton Bourri

fouaafl 2 iunisadenmdnualfifudnsdud s
nszduliiuilnaii1s Facebook group ilerdudnuils
Fondlunsuaniasuteyaiiias (information) sa 4
FetuuazAuszningnénfunsidudi uaziuzthuamley

Spring AuMsUadInaniaEingeidn Jui 2 wagguin 3

wazluaaving Wunsnszdulavanmenisinadsy
wAnSuTuT 1-4 aduifu wieuiuidle Facebook Ads
ANE17 10 Ui U Facebook page wag Facebook story
dedunanseduliuslaadosnsdendnfusinssii
Cotton Bourri 11n¥u laufisn1sdngandnfost Judi 4
wazwuziilusudy Autumn waglusludusu 9 12U 8.8,

9.9, 11.11, 12.12 \Jusu
Made with pride from highland uag Exotic and fun
FansmauunsIan w.a. 2564 1Wuduly Tnsudady 3 129

R

PN 1 BUNNTIAY - Tu1AY (3 LHDw)



95

YN 2 eI kae duigu (2 o)

94297 3 LWHUAINAN — SWIAY (5 LHBL)
uUsTIN 45,000 U

WHUAWA 5.11 uane Facebook page U84 Cotton Bourri

facebook.

Instagram

Huituiliguslnaldfnnu (Follow) Toyatmansea q vesasdudn Cotton
Bourri #ti#iuy Instagram Uizﬂaué’aaﬁuﬁé’m%’mwﬂwaﬁgﬂmwmaqmﬁmﬁmsﬁlﬁami
Tawan waznisld Instagram story Ll@130451v09R5 13U WionAn Tty SUN N 50
VDO du dagtumslavanadnfasiussnnunduuy Instagram Téuaruiiounniinas

AUSLAALAEATIAUAT (QUNUNINT 5.12)

nOUsen : 1. Weaien1snseninivensdua Cotton Bouri

2. \Waveedemnamsdeansasiauniunaugnaidivin



SULUU :
Y

YOANUFDANTUAN :

ITYTLIA:

96

3. wieldilureamnslunisdeanstoyaves Cotton Bourri

4. WeanseAulvuslaainANReINSToduA"

yN1SLUYAIUU Instagram AIUAU Facebook

1 d‘ I ¥ v Y 1Y al 1 i3
93991 1 lu 1Wunsafansesevdnundusinamenisinas
Uasnsduidiusinathmung iemdedsninudumn
1394317 (Brand story) 984 Cotton Bourri 921849 119
wugilusludu Grand opening wagnsuuziNanS

a 1

nszith3uusnves Cotton Bourri sunisinadsuaiuAuy

Y

Instagram @z VDO duuu Instagram story

soutaf 2 Wunsaienmdnwalifuinsaudi lnens
a1y Ineldondedly Facebook viie wenlail (Line@)
ileuaniudsudieyatniens (information) vieinsmeu}

Rendumsldnseidsing o (Tips) safauugihnisuaudsy

Spring wiaufiun1siUadinandaeinssidl Juil 2 wagiuil 3

wazluaaving Wunsnszdulavanmenisinadsy
wAnSTTuT 1-4 aduiu ndeufuidle Instagram Ads
(103u19) vulnad uag Instagram story Lﬁ'mﬁumimzﬁu
Tfuslnadesnsienansasinaziin Cotton Bourr 3Nty
TUaufensidndndndet suil 4 uazuupilusTuduusiay

99 warlustududu 9 wu 8.8, 9.9, 11.11, 12.12 1Jusu
Made with pride form highland W& Exotic and fun

FausirouunsIay w.e. 2564 1Wuduld Tnoudadu 3 2
Ao

Fa9fl 1 ieuunsiew - Surew (3 WWew)

92371 2 Woummwe uay fguiou (2 ew)

' a - a Y =
PN 3 LADUFIMIAN — 5UAN (5 LABY)



91

UUIZU 45,000 UM

UAUAINT 5.12 Wan9nin Instagram U84 Cotton Bourri

777 191 405
Posts  Followers Foliowing
(+]

Cotton Bourri

Edit Profile

®@ -

Bonjour MM Champs-£1

n1389Le3UN15v1Y (Sales promotion)

Tstududairuduusn (Grand opening) F3alug I ULALHAATUILANGUYNAN

Whvane nsgdulignaninainuauladiesnisdeningdue nsdmiedun Aendninmniy

3N Cross-body 5101 1,250 umwm

nOUsen : 1. Wieadeaunseiiniveansnduan Contton Bourri
2. \a¥n3anAfna1l Website Wag Facebook, Instagram

2949 Cotton bourri



SULLUU :
Y

ITYTLIA ¢

UUsTU

98
IMULHEANINTURIN Cross-body 51A7 1,190 UM
1. an51A7 5% dmsunseilmnu nioudalusualdns
2. dmTugnAn 25 viuusn On-top AeAUBd 100 UM

1-9 UNTIAUN N.A. 2564

7,000 UM

Tslududousunanliiuau (Flower blossom) UsgnaumededuiUagania (End

of season sale) wavtUnsnansaeigulmi (New collection) lnedifvusdinisdmiig

Uszanay 50 Tu iveiiiseanwig menisnseaulignaauladendndiod lnesudiuan

ANLUgY

SULUU :
Y

WYTLIA ¢

UUsEU

nnUsTasA :

1. iveasnsnsevtinvewms1duan Cotton Bourri
2. wiensaulvignAnaunldusnig
3. 1iedngsgnAfinm1u Website Uag Facebook, IG ¥4

Cotton bourri

N3EAUNITIIMNENERTUITULIN Cross-body (Old
collection) $38N158A51AT 10 % Aty
Lﬂmﬁamﬁmﬁmﬁq’uﬁ 2 (Tote) 5901 1,250 UM W3BUAES
TUswildns

AU WA 2564

1. End of season sale (33 1 — 15 Wwney 2564

2. New collection sale L%IM 16- 30 ey 2564

8,000 um
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TWslududauiugaiiuiies (Harvest season) UseneusiededuitUagania (End

of season sale) wavtUndnansaaiiulmal (New collection) lneimmuaidinisdiving

Uszana 50 Tu ieiineenuemenisnseiulianiaulagendngdue lnesudiuanuauisy

TngUszesn :

SULUU :
Y

eYTLIAN ¢

UUsTU

1. iiveasansnseninivems1duan Cotton Bourri
2. wivenszaulignAnauanlduinig
3. Lﬁ@%ﬂgﬂﬁjﬂﬁﬁaﬂmm Website g Facebook, Instagram

2949 Cotton bourri

N3EAUNTIMERENT I TULIN Cross-body lay Tote
(Old collect) Mmen13ansIAT 10% Nty
Dasmansinueisuil 3 (Handbag) 910 1,290 U w¥eaen
dalusudldns

Wwiauiugngu w.a. 2564

1. End of season sale 134 1 - 15 fiugne

2. New collection sale 153 16- 30 ffugney

8,000 U

Tuslagu 8.8, 9.9, 11.11 uag 12.12 fipansiiuganvie men1snseaulignAia

mwaulandndaeineluiundinan neliyavestaginsn (Special gift) dladideuse

gndl 1 nszddantanfow, nwililddng, nsswildmtegy wfeunsuinsdslusudldns

pAUNTUE

nnUsTasA :

1. iveasansnseninivewms1duan Cotton Bourri

2. \anszAun1ste waglignAnfiinedenauunlyuinisiml

anA1aylasu Special gift niauenddluswaldns Wodswe
AuAeuszuUoaulal
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JLHLLIAN 1381 00.01 — 24.00 Y. Tu7 8 LHPURIMIAY,
TUN 9 Waunugeu Juil 11 WhsungaInigy

WAL IUN 12 WHaUSUIAN VBIU W.A. 2564

UUsEUNN 6,000 U

1. m'iﬁ']‘vium‘uﬂszmml,l,azsxﬂma'm'l'sﬁ'}L‘ﬁm'm
LHUNNTERENTNNSRAREAMSURAR SN sEINE TN Cotton Bourr aziSusiiung
HULALABUNNTIAL - SUINAN .M. 2564 Laelainasssuussunad vi9du 250,000 UM LHUNNS

Tdautszanadviumslavanuaznisaaasunse lnelingasidennadl (Quuun1ni 5.13)

ql o a
BRUATNA 5.13 LEAITZELIAINUUNITHALIUUTEUM

Jan - Dec 2020

Activities Budget

Introduction VDO (2.5 min) Website / FB 20,000.00
Ads VDO (6s) 5,000.00
Nano influencer 3pp 2pp -- 2pp .- 6,000.00
Social media (FB, IG ) Introduction  Info. . Info. - Drive to purchase 90,000.00
Campaign 6/0 Spring 838 A“;‘_’g'"" . 111 1212 29,000.00
Website 100,000.00

T 250,000.00
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la1waun (Advertisin

318N19 U
e VDO clip (2.5min and 10s) 25,000.-
e Website 100,000.-
e Nano influencer 6,000.-
e Social media 90,000.-

-Facebook 45,000
-Instagram 45,000

saualgane 221,000.-

N1989L831n15U18  (Sales promotion)

S18N15 UM
e Promotion #14 9 29,000.-
AN 29,000.-

Y Y
o

FAUIVUTEUIUNIFY 250,000 un

8. N1sUseLluUNE

ASALILNUNSAOE SN IRARYeINARs A Cotton Bourr unsldiasesiionts
= 1 [y a Y1 1 d'
doansmanaalunateguuuuTiniuy Senlidn Wun1sdoasn1snainuuunEaINa 1y
(Integrated marketing communications) #sUsznauluse nslawa wagnsauasunis
= vy A & v oy Ha o & a v ° a A o a a
W8 Fanslainseedieodsuiidiaudnlunassesinnisussliuieinussdnsuauas
wadngydveInsitasesdis Mduluauthwneismualinndesiiedls Tnensuseifiu

zadunisaaluil
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8.1 N19IAUSLANSHARNUIIUNAINITANTUNTS (Post-test) LUy 3 szey fail

szezdl 1 MunisaszrtinivemdndueinsziddrUndiey asndud Cotton

Bourri

1. fimsfumenin “Cotton Bourri” aandemnseaulatinnnin 50 ads dety

2. yaARuILAARARNY Facebook page Wag Instagram 1MNATFITIUIU 1,000 ALsE
Lo

3. yanAunA Like Inasunazlwafves Facebook Way Instagram 11nnIM9112U
500 Like

4. yanRYl Facebook story Wag Instagram story €11nn31 1,000 AU sialwed

5. dw¥u Nano influencer AlUsTum@ufuy Instagram ausanseauliiEuslon
1NARAAIL Facebook tay Instagram 11AAI7 500 AURADLADY

6. dmiUInloafinsndun deengvuniuainndi 1,000 AusaLsaY

szazil 2 ANUNISESINNINANEAING IknrAnN NSl R TN BURSIRUAN

Cotton Bourri

1. NsuaninuAniY (Feedback) nasnslandndasiviausnsannvsessuiy
a3snAnNaninI (Review) luisuinves Cotton Bourr 11nn1 50% vad Feedback %38
review ﬁ;ldwuﬂ

2. Tunguuas Facebook group SnnstwasidaUszifummuiionanideumiug
1NN 5 Inadsodu

3. fnsuvianuivisendnduieaiunseidiainueniiu Cotton Bourri 71 3 Tna
szeedl 3 n1syslaliinnisnaaas@ananineinszidUnileunsidudn Cotton
Bourri

1. g9ANUIBNANNUNUINNTN 1 TU siaTu %38 400 Tusal

2. aAINVUNYYILAaL U LUTIRNTUINNNNSVOUNR 1WINAIN 5



UNN 6

Y o w = ¥
‘UE]ﬁ]']ﬂﬂiiJﬂ’Tiﬂﬂ‘U’]LLﬁZ‘UE]L’d‘L!E] LU

Y @ a

IINMIANYITENTIUF TiruaR uaznginssunsindulaufenvesiusian lngld

&

a Y] ¢ a o . . A o aY v I
Fmsdunwalidadn (In-depth interviews) Wiodmwadilaundunuimislunsnaununis

[
a A

doarsniseannuuUNauNaud s unanAagInsziU R Unwadleu Cotton Bourri Tuassil i
YoIAAUIUIENT FeluunilaznanfietodninlunisAineg SINEUDIEUBIUEAN 9 d11SU

AsAnwluauAn
v o o =
P9ANANISANEI

lumsidemefnwimganssuvesuslaatvaneildualineldndnduannseidi
Unifew Wunmsidelaeldnguilidunvaluuulildnguiainuuiazdu (Non-probability
sampling) agl4i8n15:8enNaNAI0E 1AL ULRNILLIZIL (Purposive sampling) 81393yl
waanuanatsluteyavesitogld Yseneuiundnsdaeinssindnden (Ju
a (% ¢ o U Y aa = 1 [ Y A Y 1 4 A
Wi fsidmugneflanudureulane audiuinliresidnuaglilaly dwaliinisiden

naueg19ve iU waillag19d1ine e
k24 o [ =
YDLEAUDUUZAINTUNITANE IUDUIAA

= o av a o () & a .

AITUNITNINTTIVYLTIANTIV (Survey research) LUUINATILAYT (Single cross-
sectional design) Inglduuuaauniu (Questionnaire) uiesasdiolunisiivtoyatiisifiy
diefiazldAnwideyaduguilaaluanitwniu waglildsuanufaiuiivainvaledsazy
Tlgtoyaniiuseangamuntuy

W mTumNesewweinisius vinuaiuaznganssunsindulufenty

a [ 6 + ¥ d‘ 3 lel -] ¥ o [ [ a Y oal

wansdusinszidi Undeuluassll awnsadiludszgndlddmsumsianginssuvesuslan
Nldnaninmnau 9 WelddmsunisIenagnsnIsnann wagn15aeaIsN1INaIARUUNALINEIY
Weannlansuieguhuun1sius viruai waznginssunsandulatentevenguiulag
Wwnng ashlidnniseainlinsuiaisnsandudinluiiueing 9 veanguiuslaa lddee

Juludeweanisiud vsenginssunisldndndasinssidwidndeu vienginssuily
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anunsaldidunumslunsidonldisnsdoansnisnann suludsommanasiadesiiofiayly
iielstanansndoansindanguitmneldedisiivssansamuaziAnyusyavisuang1sgean
yonand thnseanasluisinlawaniivinnsnausunseansiieafunan o
nszthintndleu viensuiiihenin awnsnheusunagndnisioansnsaanailiuly
Wunumslun1saEUNN A TN MAALUUREANNENY YaafaNIIIUD IS eUTEENALTIU

gsnaUsenvdula
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