neinRnurnsAUA luRanisgedinggana

UNANL WIANT ANAYeA

e dnmienan AN PNNMANgRILE N AR RRTN L TR
ANIATINTIRENN MPATIM Uz a UL
ATLZTINAPIART AWAINIOEININENAR)
Tinsnwn 2545
ISBN 974-17-2560-4

AuANTreRYanTRlvNIvENdY

i
Qo
<4
[e4
1.8
. 4
JL
R




MEASURING OF BRAND EQUITY IN BUSINESS-TO-BUSINESS MARKETING

Miss Napassakorn Sakdanuwong

A Thesis Submitted in Partially Fulfiiment of the Requirements
forthe Degree of Master of Arts in Advertising
Department of Public Relations
Faculty of Communication Arts
Chulalongkorn University
Academic Year 2002
ISBN §74-17-2560-4



Wndednenilnug NNIRAIAIMNIALAT lURA1A T gadANIgIna

Tnel UNAND WARNT ANGNLYNA
AT N5l

e‘-d’ 71 Ce ar =
anangeLanm EineAnansIansd A9.49198 e1URTNA

AzimArand eiasnminmangnas a1sdm WHiLAnedwusaiutidudauniiaes

NMSANEIPNUNANGA T TrUNEMLTTNTR

=

TR ————h

....................................... L ATLRADT AN ARS

(909ANARIIAN9ET QUNA FARAR)

ADIZNTINANTAALINNNTINLS

%‘.&&M MWW»MVQ,V& e

1132 81UNIINNT

........................................................................... n{TuNIg



uiAans AMauad : nedanniAIRANAT IR AT gasAngsia (MEASURING OF
BRAND EQUITY IN BUSINESS-TO-BUSINESS MARKETING) anaseiinfsnun : gl

FNARNIIAN3] A9.43198 aUURTNR, 187 1. ISBN 974-17-2560-4

¥ ]
ar

AN9IFEITIENTIRATITL

= ar

o A =5 = ar 1 = [ d’ i
TAGLIzANAING (1) ANETNTZALALAIMTALA TURAIANLN
devdnigsnia WweiunnsinAnA R &uAN N e iR Tunannygasinagsnialag

43 g ar g d‘ ar g -y ar 1Y d'q! : as
iz dedsznaulufion nsdaasudineaiumn@uda tazniinanulinelandsamina
POIMIAUA WA (2) AniaAnNANLS T a1 AL IAAR T AW LAz TR e A LALe

dld ] = 7 £ © @ 1 = & = o
namamaaiinasiana@ndn s latutseuniulunisrivdeyannunisll s ngusn
' =] o s A o ] o Z’/ Qy A ar oA Y P oo 7 1
ataiuifivizessinmisnainsiige] Sunyaau 174 1Eh Gusfviun 1 lundds 1o
= v e = 2 = 4 o <
duAiszinnginenlilandes Aa lATaENYENET WASRIANLIZINVIATENNEUAN A8 LA783

AANAILROT

HANSIRENLITN MAUAszInLATetBIeN AN sz ALIANIAN A S AWANgIN IR I RL

k' ﬂ’ Y 'd d‘ =5 =] as I = 9 ar =y 9 :’/
ALszinniATaAaNRames AN ENTNTEALATIAINI IR LANHUEATNIINUBIRIAN 2
Usztnv wazmAuAn Xerox JAnAIMELAI4N97 Ricoh TuRwAnsziniasastnaiangans

1 N o 0 ar aa £ dll = g 1 s
ataltd Anunaaisl dowluBudlszinniAsespasiaimas wiida Compaqg Lay IBM 1idl
ANINUANGI LN ZALATIATR ST AW NNTIRIA AT NATH 1azAnAM AW T
ANHTUZNINSINTENAWAAN 2 Usztanilaaududns Wiseuniuyniladenauguaamminis
ANA WAL B UENANEIANNANRLE AN TR RUAWLIAN AUAIRIIRWANTANNANTWETIL
TadupauauawnIRaIaienU WIIRa Teazusnawiseen lUmuusiazn s &usn wanan

# HaMIMARELINUAN 1FsTRRIABIIALAN lAa AN g aIAN sg RN ALK Hein

A TeRaog/luesaim 14 s

| N v J/
AVARTN......... MU STV AT o anuilodefian.. b7 Aamusd \A
AL T Tok e IR NS TR e, maﬁ@%@mmﬁﬁtﬁﬂm..&%g ..... Rlsity o

tns@n. ... 2545 e,



##448 50756 28 : MAJOR ADVERTISING

KEY WORDS : BRAND EQUITY / MEASUREMENT / BUSINESS-TO-BUSINESS MARKETING

/ SURVEY
NAPASSAKORN SAKDANUWONG : MEASURING OF BRAND EQUITY IN
BUSINESS-TO-BUSINESS MARKETING. THESIS ADVISOR : ASST. PROF.
SARAVUDH ANANTACHART, Ph.D., 187 pp., ISBN 974-17-2560-4

The objectives of this survey study were to: (1) explore brand equity in
business-to-business marketing by developing a new measure which had brand knowledge
and trust in salespersons as the key components, and (2) examine the relationships
between business-to-business brand equity and the marketing response factors. Mailed
questionnaires were used to collect data from 174 companies. Copier machine was chosen
as the representative of the accessory equipment while computer was chosen as the
representative of the major equipment.

The ﬁndingsﬁjllustrétéd‘that brand equity scores in the copier machine market were
higher than those in the computer market. Specifically, Xerox brand received higher equity
score than Ricoh brand in the accessory equipment categories while Compag and IBM
brands got no signiﬁcgntiy different equity scores in the major equipment categories. In
addition, overall brand equity scores were significantly and positively related with all of the
marketing response factors. However, when each brand-was considered, only some of the
marketing response factors were significantly related with-it. Finally, the reliability coefficient

of the brand equity measure developed inthis study was‘acceptable.

Department........

Field of study

Academic Year........... 20020,
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aragsiahllunanls
¥ = Y d‘ & i (= Q’ d’az ar = Yo
NNIAFNAIIRUAUTIUN M EURISE A E T8I0 1E19UIM NS ZRsRUATIY
a o o ¥ p= o ¥ oa o o . .
ANANNRALTEURRTHAMNUNERULLFINA AY7 Kapferer (1992, cited in Kotler, 2000)
v o = PR oy by 5 " /g o Y ar ://
Hldinafunal3mrdudawasadiavennaisndgeaninlaiie s ssaufaaiuialu
FuAnaNTFR1edR AU (Attributes), Anutlsylemd (Benefits) MAAAINANIANLIRFN"
193 AUAN TNz lnand st Idaas uazanulssTaminneiiuensunl
ANNFAN, ATUAT (Value) Tugnsiiqmiiuaassindud sonlifedmusssn (Culture) vav
(P 2 = = . dl £ o ;7 = b4 ://
FNTHAR UATLARRAN (Personality) Mkanaaniwionuue] ins&ustiug (User)
:’z acdaa 9 ar e IS ] y =4 é’ =3
uanantil ABIm ludaaiisuesislnAllanu LN TBLAZIVaINUATE
-~ 9 =4 X o v = o Ky, o = 9 a1 o Y = = ;
naneniiaenuinTu senduiasdn iddniuiimiaudAsesndisinanasroes
J L 73 b7 =4 JEI' a v ] ar o ' o = ‘3{
A g Tunsndagalunsiganta@uAn usrdatansziunasn @ lunsindulate

&uiad iasandszaunmsedusnalgusnnmslddui luednacdws g nane
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Asidanaua: 3ol lummdudniviignunsameudussandasnisaaen s (Keller,
d‘ i I d‘ Y dl‘ o = d’l’ = v d‘ Y ar =y
1998) Inendind wannaziiannuidaaioasuilosindulazansdudmiwenmnanvise
AuAETiued (Campbell, 2002) dowluyuneseniidm nrauddn lsdihigai
ANAATY NN v spnArdndTauiadiewude IR Feumesinunnsdnadas
anszau i RuiTuinui lumesusafi B TnAaduuinaiu duuana Wiudiie

ar

sy = b 1= 1 as v a o = &’ = b d‘

AruanTTRashAuA ldnuuwsneeiu JLslnaasdnduladendan s AuAananian
o o adda e A o X P P .

WalauaslyiAUARNANINNG TAEWINIINATANTAAAUAMHATLA THAERTaIWIN
SIS

AT AUAT LTSN NENEHARAANTTL1EATIRLA (Extending) MFBNITUUZINALAN
Tl duneaniuresiiz naladieiiu uaziddngs ssfusiazdaaaiisuani sl
i luszezen Wonnenaudiauddnguanduas TEunnssnssad e lusl (New

. <4 4 ¥ & = = P t:l’ =3 5 1 WY =
campaign) WIaNN98a M AANAIAITIRIL NMIRRMALAINLINLNTaz e g3 Inas
agiunrAuAniilaouwles wazmmnfudfudandnsdmalifidinatinouganle
sinsiAantiana (Campbell, 2002) WuAs HaRALIN1097uININ1 T80 IANRAARY

=

cislnandansli aswlalllEmen AuAiaduanasans RUANTULINANA ST AR RUAN

1) fioe manzfLsinaldnansutuniaouinasansdus1iiiug wio (Blackston,
1995)
s 9 o o o = e { e e ) i —
[51mﬁumuuwmwmmyﬂmdm’lummmmm?mwuﬂu@,q (Crimmins, 1992) N5y
5 v d ' o v o o i Lo P o
peAuALTawns Rz iRanani lsuaznalsrTembungiddmluscezena (D. Schultz,
1998) TamaAuA I FeniadauihdioyninssudniiBinAuaziian (Stobart, 1994) 7ivin
W nasndulanarteduduannend8udine sel daaweil ihdmidruedus
uazaadnsgaianiig auiunn Waausulauazifativanud iy Iaewengnaumanmasly
Y = b5 L 3 [~ 5 o = = o b = %
nsgiamaduaeasm A lnasinudandaasdntunns Bvisdanis Wmnsaudn
:}/ = 1 d‘ b4 o 9 = ar rd‘ [ . = o as © o e !
uilnnuen e Wi RuAnaatuguwne&Atsas Tisuastiwn Bl g
[] =3 9}0’/ | <8 =J o 1 = 9 ::3 1 == g ar
ANHANTNNNITIATIA RS TaNsAnEINERiLgtuAIR ALA AR znaai WAL

seliiiuazlszneuiidae 3 Uamaulun) saafiiAe AnuminsuesgmAm AU Aoen

pdwATwAEAN1asL 3lnA uasAinsTnnnd R mAuAn InallnassBun sl

mﬂuumwmﬂmﬁqmmauﬁ'ﬂ (Definitions: of Brand Equity)
- Qi’ ar 1 - b v [~ ar S d’ Vo = t=: 5] cj
u.uqmmmnuqmmmﬁﬂuﬂ’ﬂmnmamLﬂumm@w‘lmmmmuﬂummuuJuw

sulasiausinAagasi 1980 Batunauiiaiiagiiiy (Keller, 1998) anvinindginisuaziin
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ﬂﬁu‘”ﬁﬁﬁ'}m?ﬁﬂmmq@w’mmmmh, nslaen saluawgAnssusing < 2eedislng
danalinmauinaeunfudsinduiiiunumluneiuanagnanisdiun mans
wAtilsfimm SandansliindiaeauuRnfeiuguAIAsAuE 1 Hnus
umnsinriuaaniyl %u@fgﬁmgunmLm:f‘j’mqﬂa‘:mﬁmmm?ﬁmﬂ% (Keller, 1998)

el Marketing Science Institute ‘lulszmeauigoudnisiiiAtiaunesnmrinm
AuA1¥9n Lﬂun@;mmm?ﬁﬂu‘lm (Set of associations) UATWGFNITN (Behavior) fitlde
AINRWAUBNGNAT (Customers) TN WANT4AIMLNE (Channel members) AL
s 1ag (Parent corporation) Aeruaenlslom i AuA e mnai e iduasne
SlasannEuninnsi iinndudn Gesdaelfan Auddunansanifume@uiig
GSREN ﬁmmﬁumLL@:LﬂuﬁaiﬁLﬁﬂuﬁﬁLmﬁ@@jt.miq (Anantachart, 1997) Aaker (1996)
Wit athfumsnansts audmmaudide nqure mimdauideviiauniden o

o S/, iy C Oy i e e %
NUmene (Brand's name) Laz@tyans=ud (Symbol) wmmwu@mrﬂﬂmmmw LAZgNANTAN

H
=

a o o P ass i 2 % a T o .
U‘i‘l:mwuﬂﬂmu@iﬂ Qqﬂﬂm&uumﬂﬂﬂmquﬂmﬂm”ﬂLL@:U‘A‘T’]'}?L’{’]\'} FitasINUY Biel (1992)

v

(7 F ] :
NAa1II @mmmmmmﬂuﬁ’ﬂﬁmuﬁm%’mﬁuqmmwa (Value) 1918 UAN

€
= =

wanwilaliannnind&unissininienm dutluanAaAuiainauiubiy (Added
value) TrTusL@sns it (Farquhar, 1990)
WANAINTU Davis (1995, cited in Anantachart, 1999) flaleliAafianuluyuuacues
UNUfTR A AnuAm31&WAN (Brand value) iasTihan 1w aFuanuuansanng
1o 1 U (= Q’ d'd 3 ] Q’ 3 ar = 'Y d’ | A = ar &
wiisiuatinauiass uanithReniAet i miunmawitutunaifinuiainsadisina
PEAINRUANIU | Fi7l Market Facts (cited in Keller, 1998) 88111391 frudmsduinan
3 = o= P A n=i o = t 0 = d% Y :l/ <4 '
AN lauazauEuRrediFlnanazinduladnazdns Susinn s @udniiu vivelsd
Tnevinluudaanmnevesnniimnm@uddinazeg g vasusdnsiduendngnl
ar - ar 5] = p7s :}/ o i = p73 C‘I b7 o & b2
i zsfullutainananEuAiL AeruAmAuRaTinaatiaeiUNalss Tom s
nsran udurafifinannisamumsunsnas lue Asmeus e mndudmieg
114La9 (Keller, 1998)
ar :)/ 1 Q': 9/.& <y G} ' ar a o = ar d’
FTIIATUAIEN A TARAR Bl aN T A S AE NN IS UM AT N
awnsnaFadeldnBunmtissudeiie dosairaanuwansiuazdosansziinisansn s
(Recognition) uflunguuesdiisinandalidifidugniuesifimimu (Gordon et al.,
1993b) Maelwnil indrnisuazinnismainsanlUfainfiimising 7 hmssaandanyis

4

ANNRATm, Nsiamnen, N1SLEMNIAANT S AINENENIVINNSANE IR EITLIATARITRUAY

T4 Keller (1993) Tdnanniausgelalunisdnmndn fisanuaagala 2 fusiaaii e
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W3999lanneFnunTsRu (Financially-based motivation) Insilqmsjsvsnaiianazyinnis
Uszifiugniinresnsdui Fedagnseusdiudnlusunisfuuesnsiud Tugusiue,
gnanAuAuThminddui lanunsndusasidan fuazanidwlsclomidiainniste
emPAUATRSalin usaiusdn 2 1 wanmiialilannisdssfiuginn

o oo o Y . a o v = = P :
ninsRLN A NN T0ALsRS IR 1t dauussgalaEndmiliteansFinenFasmmAn

a vy oA Y . 's . . i gy

FINALAN AL laNINENagmMT (Strategy-based motivation) 1{u3agslanfanisg
Ansiiaindiey s Sl s Tuminedinumsensgmidiazdenasionanudizan sy
MMIRAIRLaLRm BsasanduanuidinlastiidesurineniugndnenizuasnFAnsnaed

[
¥ = S

Fulna Tunisnesnuvdsrasdudn sonhitenisindulamenlingds (Tactics) fina) 7
AeateaiLianssumianissans

aquudanmuA R EuARAe AN TR Aud e WAL i unEns Tt Tns
Cobb-Walgren, Ruble, iaz Donthu (1995) Tiinasinedn nurmmdudiuanansues
IfanuaneyNNes %ﬂugmmmmﬁnmnu (Investors) ﬁﬁngq‘l@mﬂmqﬁmmifﬁu‘m
NIA Lmﬂmmmm%@mwﬁuﬁﬁ LLEm@@nﬁmmnmﬂﬂmmmqw?Wﬁﬁu’éuj UYL
Tuanizilunguuasduan (Menufacturers) uazfAan (Retailers) gnaslalnsann
Fasnnadnuamrmaaud e s lemfumetvinanagminianisnanm SagnAnm
Funaztaninan el slsmfunnseanll domfumadamishshnAuuas
Aumarin s Wunannledigniasfianautedi douluspmessddind
(Trade) AnuARTARAIAzdasai N IwanEndlunedan iU S wian (Retail outlet)
toel e nniul Fafau Hufsenfimeiislnaaziinnafusesdia funmao
Faamslwndudie il fuuuadl) uasdisanamnaideslinsdnassini luns
IeAWAT (Allocating shelf space) lunis? Farquhar (1990) aRUNE A R
_ mmmLﬁm@mm‘lﬁ%qmmgmummmu’%ﬁw (Firm) Fwén (Trade) uazluyunaszes

¥ &

FL3InA (Consumer) At

@

ANMANRIAUAN LU 1RO 19 (Firm’s perspective)

mﬁm@mﬂ‘qmmﬁué’ﬂugumwmu’%ﬁw&u anunsdalFannnszualuaniiiatu
(Incremental cash flow) SuiflusananmadeslemeAudinauadiunanfost
(Farguhar, 1990) me:mm?mﬁ'\mmmﬂm:ﬁuLLﬂ:LﬁM@mﬁﬂﬁﬁuﬁqmﬁmﬁm@ﬁ N
(Crimmins, 1992) LLﬂ:LﬂﬂmmRuﬁﬂﬁQmmLﬁmwﬂuﬁﬁ’mmﬂméﬁ‘[ﬂﬂ AUuLaNNg

mManana (Market share) TeNAUANIILAS L RNNNNIUNA N TR TUIWRUAAT A 1N e
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i 14
a ar o =

LTI wanani n12amsn A 1EN NAUN1 98 TN TAAIAAS (Promotional
expense) LazAnuamnsnlunsasadui Irgealafiduanimsuauiiaivia i -
nazuaRuanluaienifiuniniu (Farquhar, 1990) wsnzfidlnafiumusssinlandnetn
o X o o e 3 A a s v o o s v A o, '
RuTLAMRIAWAYSe INNsem s ARATRan Fadeuiuns AuAnauidenuendn
(Biel, 1992)
& < ; 5 Y oAd & e ; Ly
Campbell (2002) naaivanalsslomivasnnuAimsauinnisa sz dos v
nsuustARA IausanIs1eem 18N (Brand extension) aeatddnithiisaniunes
g3 lnalidhetuisudauaasniseandudnlvg nsihAudiullownaisalud nasi
AuA e luuin il (New territory) visaudinasyiannsth@win lanadasunabu A
4 9 v a8 v & = ) e Y o Ao a
AN Bnenigaufans AudaniuBaslautluunaming sy N1 s AT Rumsn
waRenudgusdnmiues e Farquhar (1990) levinnisagtanulse TominoamsAudng
saFEn 13 3 Uszniedneiu Ae maBuAnudsunsazsthaniouuaulaunsitos
s g ETLRWAw valluewnan daeliuismasnwusinduAuganinein s
Tudasnidmawmnas luaniunisalnnsn W iWesatisunesfi Sinaudauwlagll

]

satdlunstianeufilon Tyienol ”Luﬂi:mmm%gﬂm‘%mﬁmmmme:LLﬂ:ﬂﬁuﬁu@
paalilanendummaudfulaunssligafngananfusgniasiul a.m.1982 Sdlund)
Tunmaudfudaunsazaeeimnithinmzntes meﬁﬂf?mmﬂw?mn@ wiaduaey
%uj uﬂﬂﬂﬂﬂ&u@mﬁ’]ﬁliﬂﬁuﬁﬂﬁdﬁQHLﬁ“ﬂﬁ‘:ﬁﬂ%ﬂ’]wLLﬂ:ﬂ?:ﬁW%Nﬂﬂ@dﬁ@ﬂﬁ‘ﬁ‘NWN
manantasL i lE (Aeker, 1991) kazdasianAnanemidunmsnainad aswan

AiElnalviruaRnAua: TasinAsanRudbiathpudnagudn (Kotler, 2000)

AEUAIRT AWATUNN89U99511AN (Trade’s perspective)
= Y i < 3 :}/ < J ¥ 2 3 = s P 3 = v

RIANANTILTUN fTRAmAn luaam e ud LRl Taengnims@ui
Tuunestisisoinisdnldlnsat luglassnisinmnaudniudawns milandimaudi
21 Tpias (Brand leverage) FuluaafisiniasmAd e ns @A Haatun i

= 4 c:l‘ (= t=i‘ = 3 1’/ & = Y -ﬂl ar ar =
PR AEUAMTIN AR MM IR AR RUAN I FLINNsHaNTy uaziinag
nszaneAuANING 1994 (Farquhar, 1990) Temsaudithinianmvasiuslnaazide
) k73R = b4 dx ° i Yar ar & B :l/ = Y Aﬂ‘d :
A dasTun e R lusensnduas l8iunsdnnne Wee luduandudngang
(Gibson, 1988, cited in Farquhar, 1990)

AulszlomiBnsuuilinamisiamnansduifiviendniuife aoaudacsin

wihthanaztlesiuli b uiUanaannnduA11e9m1iad (Private labels) 10%m9
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wrieduriumsAuAngm duarairiguiansamnunn iiun s &uAntiu (Farquhar, 1990)
Tune lunstalana i linmaudaemasnnisdndwmevizeuaduddanilanig -

Buln Tusa e TLeg

ADLANATIAUAN MILNNAI AL 3 InA (Consumer's perspective)

AruAmaALA luaesmasi T inmiuiunastannsngLFln AllviraRT

I

wisunsaneariumduA i Tneiiruaivanaaaaie nsdanleaessnindnas@outl
} ar .:3 i ar g ar = = a: Q‘ t i = =
(191 FRWA) AiNedasduiusiuns&um wasnnlssfiudeasdaiun s natuenly
TAUNTIan (Fazio, 1986, cited in Farquhar, 1990) ANITUNN3RATIANATIAUANRISIN
o <R < ' ar ad“y = ~ = b % = ar O  ar = ; ’
n3intNANLTNUNSTeNiAuA RN FlnAdlsiansauAt dulluladtdAnndaasis
WoAN TN sTaRWANeELEINA (Farquhar, 1990) WAty Winters (1991, cited in
Wood, 2000) nanatuaniAsanfuddn Wuanidniiavisina Wiusondndousiduiie
annsmaneuaznsf LR Inallsens@usss it fnsdaastaniasiniulete
(Brand choice) St lgmaiinasasinmsians@uslungs (Brand loyalty) (Pitta &
Katsanis, 1995, cited in Wood, 2000) 9t Biel (1992) Wiaaudnuiudniiiangfinssaiaes
¥ A ar  or vydlila oy c\‘};z D/:I/ ar ] Q?)d‘lo
uFlnagnuandulaenisfuing U inalse s AL AaiunidnnnAm s RuiNvn
nsdniannzudauramnpnssanisawidnazaiansnua Iiiiutanslegasane s Ay
me1&udfimnn wstldiuninfeeneiasiansdauanwg finsss iwe1zn13inuANg FinssuLeq
fuslnasnifunistialenain Wlinsudnaslshagmad hdslsvasiz naduiius
HanAL W IRAAnA AT AWATLTATY InszAnsAIeIm AN lugamaasguTinaRaan
avALlsznatmaesnu VTl umMenWAgINTALsee S iiuanaNiRuesndui o
TfeanuAmi@nls wu mudnenianmsauiiur i Widiatnadsduladan
T ) b a3
TOMINAUATIL] NPT AuA By
] tal t:l‘?/ = Yar = 3 i ta‘ qI/ ar o :ﬂ, = 9
AARNRUTINA AN Auiasdesiina e lunnssindulanadudi
dlzl = 9 ‘=Ix ¥ ar <4 U 5 i 5 24
wzMsTeRALAIwAnN A mTeAuAtAztasan AR N1 R WA a4
UBNANNIL At T8IR P RUA S TasRN Tz AUAMINa R Tun 9198 wAY uazdaelinas
=4 ar =} ;7 -] .:} asr ar & v 9 =
AnN Mednsuiden waznstszananadayadnuannanifeaiusnduiuasgiusing
Wl dieiuansian (Aaker, 1991)
' = =t ' = 74 = o v Y = 3
atialana AnuAnTam s Aui luyunatsnFiFuazyuNe e i i na 19U
g v .:j’ = = 1= o  ar 14 3 = b7 :’z jed
Isuil arbifaimmnefalifiacuddngle q eadnndmBud il

ANV TuANeANUeadLFinA (Cobb-Walgren et al., 1995; Holden, 1992, cited in
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= 17 ‘2’ 1 U I ar o ar ¥ b7 3 = p 72
Anantachart, 1997) nazamAusaziiugue Wunftum, duanuasiudnlanls
vite iuaiuesfudmmAud il ldinuaiuungiusinavra lihies (Crimmins, 1992)
saiudidtnad s faueiiewdugusnandunssuoumsaiimndudy dhaResdanen
QzanuNINAFNAIAN AL LTI S (D. Schultz, 2001) TneinnismanazFieanii
U 3 ) 7 :J/ v 1 v = N =y 1)
AmEinladn medudtiuazatnnsnaianAn luanus e LT lnAuasNantnasiams

FndulatansduAniuy WWathals Suanhundiwmandnsanenimmainluiigs

AIANFASIAUAN MUANEIPNTRINLSLNA (Consumer-based Brand Equity)

¥ o

FslnadnlddniuguanavaiuivainiiauensinAuUARINRWAT AR
3 b3 CJ = o~ v = 7 Y 8 as ac
wilFanmsALTEFEa0sdUA, BHas 598l DuInNIRaIn WENBNMIMLNIUATATNNS
519 7 Tunnsaiemmdudiifanan lwasmueduilnn Sndminisuanayinuld b
MABLNERETUNITLANMITARAIAI AN Tusamae L F na i uanuantyunes
unsinerly
, | | . a v % =
Blackston (1995) NAMRNKMIARBENAMAINIIALANTT Uszneulilsiat 2 wwedn
peiAe AAIIENATIAUAT (Brand value) UASAIINNIETENATIRUAT (Brand
meaning) neiRuAtawmduiitiudmlansoyinisnsuan e nsawanzfathsn
e e el o Y S AW - d s s ¥
W lamNnUEa T IUHAANE RRAIUAINATIF I RLAT BRITUHATINATUA NN ULBR T AUANTI
= . = Y s & a 9 = A :
HAtuALATNANMNE LAY (End) aadnsndn lilngdnanwasinssus ez inanilsiens)

(%
ar

1% ;o o oA s o = < A el ; a A X
AU LR IAAITHANAR AR TIA A (Loyaity) “vi‘iﬂﬂ')'ml.lﬁmlﬂ LACHUANIASITE LWL

30

H

\AoTamsAuAntiy (Willingness to pay a premium for the brand)
] a U N ar P B ¥ 1
AIUANNUNNEUAIRTIANAN (Brand meaning) AR TUERNNGANUADNTWIAATLAN
RINAUAN (Qualitative dimension) VHNEIANHTNAMNIDIRRUAWVTAMNNEINIDUD
panduAT NN A WTuR s &RATIL AeiTunmas (Means) Naztitllgnadnisa

20 TS

S WL InAIARAUAR P ANANTL TN TasARUA 1Rz TURLTUAUINN LIRS

al

v [
ar

AN AN IR AIRNINILTRIR I AUA IR T A INAFIOATWA IR I AWANAIE]
ANTNVNITAIRINAUAN (Brand meaning) siasandel 3 avAtlssnaylunisad gl
Aaedliun Ao lnawuaesnsd@un (Brand saliency) WHunsfuiigialnailsiens
Audiiu madanTegaemmAudn (Brand associations) hinnudnensineg wie
mwzﬁ“m:nﬁsnmmm?ﬁuﬁ’wﬁéﬁiﬂﬁui WAT yAANAMIaNAsIALAT (Brand personality) (i

AnEnUTFingT] 1Ny AUATia R D aannmaaam s AuAn
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Blackston (1995) HAne3unaifiniad Taqiumsammauianaidsssnn
3 thmanansdfhidieadn ladesutaansuaznszuounislunsainenanumanenes
MA1UAT (Brand meaning) LLﬂZHﬁuﬂLL@1ﬁM§”]§Hﬁ"Iﬁﬂmﬁi’}ﬁiﬂ‘lﬂluﬂu’lﬂﬁl el Blackston
ISrNaUaIaN s TANNANTITIEMINIR P RUANTLELTINA (Brand relationship) &1
Usznauliéing Objective brand Uaz Subjective brand Tneii Objective brand az1l9znais
‘lﬂﬁfmmmmmﬂ%miﬂq (Set of associations) NWANKNI (Images) UWATLAANATWUEN
AIAWAN (Personality) ﬁaLﬂum?%’u;éa'*quﬁu’l,umammmmmsmmuﬁﬁﬁi@mm?ﬁuﬁﬁﬁu
(Public meaning of the brand) Fhidsimusiuiieiufaarunsaud hfRenwanun
209m31AUAN (Brand image) §2u Subjective brand aziiaanuitiudousuazinau
RWIZFININNGN Lﬂummiﬁnmm;ﬁﬁiﬂmﬁﬁmwmauﬁw&uﬁmmﬁﬂ?ﬁum (What the

3
ada

brand thinks of me) AahyiFLaRTNFaAMARANIU (Brand attitude) ansiaeinalgu

al

¥ a = . B LF o, o = PrEPN
£13lnA 2 AuanailANAREINREITGY BMW iHlma A iugasinaanudsatisy
(Objective brand) Fi3lnauilvluasspuiianaiinoufandnsnwmunzail BMW usian
P a Ay’ = ~ ) | % o 9 . .
AuaIAlANNAMTaiANdImNaa [dAneTa i zauna s Im s Auinil (Subjective

brand)

n3insiaeiatasyin Wmanuflauniuuiaes Subjective brand Tneviauasngiizinad
=4
iy

1} = U :I/ Y & R L] ar s d‘ : o ¥ = d‘
AanMAUATIATILAA IITLINANTANLAsNY25U T AN iTiugawiuaaiLiF TnAN

[ "

AeRTAUA T uduiudssuh i lnadunndusniunenifinanu faniug

(Interaction) TaanwANHOIARNAUALATIAUARNAE InATs onTRRA TdLTnAN

b
2

VR ausensARAN AHdNiLsssudiiE inafuRsA AT IunAs L ifindu n
AuAniutazbifianuis uaemuesiiing nssfunmaneniiemmdudies
! =f £ [ = ¢ v 3 = 27 ar :’r ar b
atiapeaR biifluinnsisanasiansa¥pniAnmauA Seiuinnismaaaciosweneny
=

ainanuduiuinudunsesmsnamnAuiniunguiiid ina i idtuasdua nenausng

AouA luanaA s tnA

dau Aaker (1996) 88UN Qmﬁ'\mmauﬁ'\ﬁuﬂﬂmmm’éﬂﬂﬁl,ﬁﬂ%u‘lﬁ‘tﬂﬂmﬁﬂ
nansedALlsznaudasiii tun mm?wﬁnfcﬁmn”ﬂmmﬁuﬁ') (Brand awareness) £14
P GTIAN mmmqa'iqLﬁ'mﬁumm?ﬁuﬁﬂu‘%w’l@mmﬁﬁ‘tﬂﬂ Faannsodnilae¥nsananld
(Recognition) N93-an 18l (Recall) m@mﬂwmhﬂL@ﬂmmmaumwuﬂmﬂau (Top of
mind) lneiassinsandenanssu Lmvmmmwm?mmmmqq TunsaF Wiz lnAfa

Bs B

ﬂ'J’]SJ?‘]‘LLLﬂf;I UAZRARN QL‘IJJT)WVIQH?U? (Perceived Quality) Lﬂuﬂﬂ&ﬂ’lW‘HﬂQﬁli"}ﬂuﬂ'W]

@
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fudlnaiuisuiiumanainnisassninifdisens@uiniv acwsinasensaua) (Brand
loyalty) ithusnazviauFmuia mEnAUssndnam s AuAiudi3ina Baldinger uaz
Rubinson (1996) afLnenmnuinasenm @A dunasiuinanmadenloerzngng
AUABILATNEFINTIN Bazpesa T lnARna e laTunsEuAiie neu (Knapp,
2000) uas M1niTen AR LUATIAUAY (Brand associations) \HWAIMGLRTNATINTNIS

o =R =y |73 :’, -=' t=i‘ 1 o v a d‘ 1 1% = v
ARDNATALAIT waziiiugsnet Tussuumum st e iF lnantas inmdumidaonu

WANFNANATIAUAIBIA LN

Tun4z Farquhar (1990) NeadnnisainAmeinmani luaemuasyuiinatiu
fiaaande 3 avRlsznaudaaiuaulaun medssdunmaualiflunteuan (Positive brand

. o & = 3 =lo = dlci ¢ U aor Yo = } t
evaluations) fufinannAmnIwLanALA i auagnAnd LU Tna Beazdana

2

fudlnafinanunela lunmdudiuazdnfuen 3 lunaunssdieslu 3 Anwn Aa nns

FOLAUDMNSIUINTURIANFANTINRaN N AUAN (Affective response) NM91laztHlmnaAT
AN (Cognitive evaluations) T iFuNN9as INAAINANNIBENTNLITLRTARATIL uaz
wnlriuaeannFinssu (Behavioral intentions) ARLLmaNimIN1aNgLIHA 415
AN AN IBITENTIAUAR IANFITENAYRINAIINNTIAN (Accessible brand
. = G Ay a g oAy
altitudes) VNNEITNANNIIALEILLT AR AINIINEEN T8 ALINBEHWNAFBINIIAINIZLL
ANINAT Hunuadidy lunieaiamadudnudunss inenznsng 3 lnalviauaing
3 =Y 9 = 3 <§ 1 | B e ¥ = b i ?f
ensRudienatiams diduniaieame Tnegusinaazsiasainimaniantioysmaniis
aanun g 1SesmaSasiae wenaniii penFalleNaaN AR niRsAAUAD (Consistent
. & ar [ o nﬂ’ b74 = b7 v @ ] 1 o =
brand image) fidniiuslsuiielunsammaua ITLdnge LN sy ARNNINW
= }-74 t=i‘ ] =Y LU d; &‘ & Y = o b7
TRIATRUAALANSIRNAINFRATEN iIne L InAfianT sandn e uazwenena
afnPNANTLS Iz Inariums A inenns denlsaszvdnaynannwaasn s

AuAiniuyaannwresLdina liaanndaariu

yananii Keller (1998) ETQ‘lﬁfflﬁﬁﬁﬁmmLﬁ'mﬁummmmm?mﬁﬂumam“um
sﬁu?‘[nm‘l%fdﬂLﬂuaw%wmmmmiﬁszﬂ?‘lmﬁLﬁ'mﬁummauﬁ"\ (Brand knowledge) fidana
W Ao e mevausssenanssumsmnansuasns@udnii (Marketing
response) wansinariueant (Differential effect) ToaigniAmsaud ez azfauaanun T
Lﬁﬂc:{u?“ﬁmLﬁmﬂﬁﬁ?ﬂqmuﬁumﬁi@ﬁqauﬁﬂmuwwmnLL@:LmeiNﬂﬂﬂ”LﬂLﬁ@ﬁqmi

nRanAsuiugudndamsofuusniniantlatenmdudn s v lddenAud s ang
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.Lf . ogr ar i’/ o o ‘g P L % ar <4
P11 (Fictitious name) Faduannmiauiiannnsousnaanisiiu 3 asflsznausaaii Aa
AIRBURUBNTILANGN (Differential effect) \ThlfjiFenmeuauessesdiisinasensdud -

i

TudnwneAfrsnduazusnssldanamdusauiuisanmigusinall Aowg
iHgruRI@uAiU (Brand knowledge) Suliugaat] ulslarasdfiislng Tedmidunnua
dnanylumsaFnnidmmawin et luaanwesiiiine uaz nsseyausise

F24

AANFINNNNITARIATENELFINA (Consumer response to marketing) lugueanafug

@«

(Perceptions) AMNNTALNINNGN (Preferences) WAZWEANITN (Behavior) (Keller, 1993)

b4 d’ o = 1'%
AANTLNENUAIAWAN (Brand Knowledge)
Keller (1993) aBLnerdn navinanudh latlainssaianaziiamsuaanineaty
= ¥ :j/ = :al -s'a! o o a‘ iltd‘ ar = U :I/ e a v -==‘ Q”
n1AuABUTATTAHAAEL eza N EingaiuRT AuA s lananasiadan
% = B o= A 5 iy T a A v o s v o
flnatintudavinnsidangion snanudnii naunfaasanudifaaiums@ustnas
Wanudrdrylrseinsuama@oniss (Chen, 2001) Fegunsotiiemnusd)iAelng
waanTi@enlaelussLUANLNSNRN (Associative network memory model) 11YiNNNg
= v = ar a 9w oa ar & ° %4 P X
adunsAuINeaiun AR IR LEnAdRILlE lwAcumnssdn 1 Tnamnufiesunadn
Tuszuuanansstnzesfiizlnprinastszneyliosdu midhanicaanun sassngeg
(Nodes) waznsidanlen (Links) Tnenfiluasumssanazgniiunazidan e 1asm
Wharratng Bandudaunsasusiazuluazuansnaiueantyl Wetfulaladuduuil
gnnessiandayanieenyiudiug (External information) i N9 Tusrnuisa i
1t Billboard ¥iTaanNNITgnienALBNALNIAINMaEANANsZEIZEN9 (Long-term
memory) Mausuenamansssuanuuuiidhlinluduau Asvifisau (Spreading
activation) wazileialulagnsssiuanetjivilasziuns¥ansa (Threshold level) Tayaiign
ussyetfluulininfasgnitenaunndinnsssan Waesdislng (Recall) 1huies (Keller,
ar :’/ v = L 74 E74 a]‘ ar < b2 :I/ ={ di tﬂi
1993) Avfnndisinaiannudaysansdineaiuna@uituinn Insdeanlod
wlaunds Temeanesnissinfulasensdudmiufarfnintusnllsatinnsizinasin
9 -3 -:ll ar = b1 :j/ U
ANNAUAE IAZARSINBNTLRN WA I

FaimgUssasdanagninsun A NN s R AWA A ALY

2 Uszmssianriupa azsiamensnu@aulameduidhiugdiazyin T inasadn e

k% b3 di )74 [ U o dl 6] V.
uazAaaenenunIzEunTaTentntesdayalussinmunsaaesu inAne il

9 e

gLFlnARANIsANIADY (Assael, 1998) HlumaiFauaumss It Finmiues I Keller

(1993) nanadnasAlsznatanaNifaafunduindulszneulision 2 aeflsnau
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uan An AnumszIn§lumsnAudn (Brand awareness) UAzNMWANHOITENATIRLAN

(Brand image) InslufarasfilszneuilneazBansial (guuinwi 2.1)

= 'a i ar = .
WHUNINT 2.1 wanaaaALlsznasanapdiineniumns&udi (Brand knowledge)

Brand recall

Brand awareness

Brand recognition

Brand knowledge

Brand image Types of brand association

Strength of brand association

Favorability of brand association

Unigueness of brand association

fun: Adapted from Keller, K. L. (1998). Strategic brand management. Building,

measuring, and managing brand equily. Upper Saddle River, NJ: Prentice Hall,

p. 94.

(1) 8Ftlszne1 m1IgnuANNAgEIng RN &uWA (Brand awareness)

ANuRIzInINIInARiRen M Aufnanunsnasfeusanun il udnmnlrues
n1rananle (Recognition) WazN12958n s (Recall) eariumsAuwsdie antsananls
NeTUms&uAT (Brand recognition) ssantianuanunsnlunissasuas Alnaeiths

T e e o iy Y o 4 o = v 2
Nt RS e AsINIE s Iz RsiuRs &uAii (Cue) Tuanss
M ssranldineaiunm@wAn (Brand recall) iwanuaunsnrasdiislnalumaGanvess
& ‘J =3 1 5 o ar 2 = e/ dld 1 9
PaganinuegusiuuanumnsanaLinld InspmfuAniauai uasmuesgiisinaas
[ < b2 d’i} =y o 'Y ¢ﬂ' t g p ?:/ nﬁl ar U
s duinnguinasunmananlidageiiod@udsoinmids 9 Ssanumssing

A o = b Z/ = o o ] Q’ 9 b4 as = dlil =y
NEINUATIARATUUNLINLNNANATBEI NENAIRILURING 3 tsznissnerii Aa ﬂ'??‘!/]ﬂg‘l_l‘ﬁﬂﬂ
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= ar = 9 A o d’ = U 3, ] a‘ d‘
mmﬂfnumfzuuﬂ;ﬂummauﬂ’] A 53’1N’]i’ﬂquﬁﬂmiqﬂﬂdﬂuﬂqiﬂ@:ﬂ‘)ﬂLWNT@ﬂ’Wﬂ‘HD’]?’W
s ¥ O ‘ ; = v =y a o = , ;
Aurmiergnussetlunquinareraandudmifiisinaasiinisiansiinen (The

consideration set) \Waaxvinnmssindulatedudi uenanifluanunimningiFlnatinox

=

o o él( = v . o Vs Y = = = 'Y
iNeitE lun13Te@uA (Low involvement) panumesuiningLsinailsensduAaziiiu
sosindulauazuansu i 3 TnateRus i 18 fasdd w3 inadeiinge
Aﬂ‘ = 5 ar = 1'% :Iz =3 tSI ©  as g :’/ o = b4
denlsuistuiusn@udtiussinnu AdrAyindnivanunszminiumsduAaziu
ar 1 E 45. S nd' o = by o 0y cﬂ. :I/ <y & ]
gadagunisaivniaTenleunuafuns A uasin iisden leaiilaouudaunds

UNAUAQE (Keller, 1993)

Arumszminglussduinainnsnain iiiauulalassinuntsa I LA e
ANAALITURNINAWAN (Familiarity) Mazdoeiinssmuain1sansn I wazsiagaienig

tﬂ! = 1'% ¥ o  ar (2 d, ar = Y ’u,/ 1 ar Ly = Y
FaulenmmauAdhiuda s idludaunuaean s @Ay [ z&gﬂﬂﬁmmqmmum

H
o

(Logo) Beazaaeingzinaesnisssan W napanumnszuing luns@usntiuaiuisoutisean
18iths 2 TR A TAGWAN (Depth) Aunuadasiulanmanamns@ui lunimazgnananls
Laz9=an s dauUlANINAUNANY (Breadth) ABAMNUAITNVATEIANAN LN T NI Ta1Te

a =y 4 o = i H L) =
anunsniine Blnafaaiummnausnfed uAnlauesdidina (Keller, 1998)

(2) asAlsznaMIUNINANIIUAIRIIAUAT (Brand image)
Assael (1998) namimANEII0IRINAUA Hundnidniesunusinad

AamsAUAEURRAINNIaIAsITuLATa TUNAR N TRYAR IR URT &uA T IA TN

ex

eann@niinteuen (External stimuli) LAZAINAWALINIS (Fantasies) TNANWANHEILAIMT

€

1
ar

Au ”mu@:Lﬂuﬁqwzﬁ“ﬂﬁuﬁaLﬂuLLmTuﬁﬁﬂﬁmm'&uﬁqﬁuﬁﬂmﬁ’\LﬁZN (Biel, 1992) fuifia
mﬂm?ﬁéu?ﬂmﬁmiL%@uTm@mzﬁmﬁshﬂ Lﬁmﬁummf@ué’ﬁﬁmmﬂuﬁﬁﬁ-’ﬁ’ﬁuﬂiﬂmﬂ%’
ADLIUATANEUIN NMENIWIEFMALAN L4 (Tangible / functional attributes) $an kUi
AraAnEVTaRmaNTRn s HanTNainuRnIe M Audn (Intangible / emational
attributes) Beuvsiniauean AT AUATLRASIN 3 Madianis A Amansal
WNFARUAMTALFNT (Image of product) @:Lﬁm%’mﬁuuﬂﬁnmwmmﬁqaué’q&u 1Ty
Lﬂuﬁuﬁ’ﬁﬁ’lﬁﬂqwu;ﬁz‘inﬂuﬂu AUNaLWIE vzagudeunss v dou nmansafraeld
(Image of user) Lfluﬁfaa:ﬁﬂu'lﬁLﬁuﬁmﬂﬁﬂﬁnHmmm%ﬂ%ﬁuﬁ’]ﬁwjﬁLﬂuuﬂﬂﬂﬁﬁ
ypRnanmztuls U §7guapi? Malboro azuaaslituisaonuuteniiadi lduniin

Rolex azazviauliithuinyaasiuiiuyanafilssiuuazlsalion a3 lnadnazidenld



AIAWATILILanvieuan WLt saRaunenTn 8o nawaneniaesguanTendAns

:’/ i ar ] a e <4 = Z’/
(Image of maker/corporate image) YhziRadeaLTaIRenuonIVTauARAUARIC

(Corporate reputation) (Q;}LLNun’]Wﬁ 2.2)

= ar & U (4 = ar L = .
REHUDIAN 2.2 LAGNANNANALT IS LA RN TWANRNIRT1RWAN (Brand image)

P -~

i Image of product

: ~ ]
Image of maker | I Image ofuser
!

- (Corporate image) | g et -
N ._,,-\ /

Brand image

e ——— e+ —— ¢ — — e —— e — |

. 1 Sy

A 4

Brand equity -

A Adapted from Biel, A. L. (1992). How brand image drives brand equity. Journal of
Advertising Research, 32(6), p. RC8.

iRy Keller (1993) Na3unedn nwanemdassssduAiunissuingiusing
=) d' v = D o d’ A [ ) 73 dqy L] %3 =3 1
Az duidudunannanns@eadnmaanuanaudguiinadariuliluacs
12387 IugL et AN saRsine (Nodes) asin i faenaumnesiasingiizing
o a o -4 | ar = Y ' o 1 or 4
Anwnuzaesdmgnizenlsafuaius ANAIa N uLNeeNIW 3 AnunzsneiuAe

1 i v

natganltwinuAna RadmNAuAn (Attributes) [TWANHLE InARANRWATIL

a

[= 4 o A o é’ = . = Y :’/ = el o 9 o o Y
urediNei N5 mersaLs inARTRUANEL ﬂW@lUNQEMﬁNUmW INEUBINUFAIALAT

= [ o -4 v =

Intinga (Product-related attributes) TUNENTANTLIAMANHIUEYINANEN WY FaMTN N T80t

L.

[ H

ravsAuA s iU vdautsznansine mneadiecunislitnis vvennusuTmn lifendes
fALFAaRLAN (Non-product-related attributes) fulgiun dayan1ssnusan (Price

. . ar - 1Y ar i ar o .

information) UT3NTUNUTALRYAANUANBIUZNI TN NIANFIAUA (Packaging or product
performance information) NwanEniuef I (User imagery) wazn wanmnilunislé

A1 (Usage imagery) Teasdoenaddnaiyaann midiunmauii (Keller, 1993) 1t



¥

fiTnaiinalszuasdieyainaaiumn @iy sntiusnalufaauazann i

a¥umnuuansna ldaileansau TR iAW hillanuunnsinari (Biel, 1992)

maifenltmidnuans lscltmieansn&uii (Benefits) ihinniAanizanaang

=

d’ oy ar oy o Py -1 = [~ ta’ d.il a = 5 e v | =
lnavignFssniuguasFasswiadudwizetinig diudmiisinafndidguaniserisnig

3o

¢ 2

b2
o

Tuanunsn hvisamavduaunian e walu srusnini idass (Functional benefits) il
AnslsclaminnaannsliverdlnAduditeninieiu i metndn lfannasanaaes

ar A ar as b2 ] o’ ar ¥ - o4
wdinWenvisensuAnuAlfativunanueuTiydn fwe Wi paslesTamidou
lseaunasad (Experiential benefits) M a3Ua NN 9 IRUAMTaLIN I 191 Anuwala
viraanugalalunns ldauduazaanuutlanlul (Keller, 1993) Tneiianuwalasannis|d

= 1'%

AuiasillgwoFnssunistesinesyiisinald (Assael, 1998) uay Aautlselaminteiuy

as o o

deyansal (Symbolic benefits) WuAmgNTANS granmlea AN TRIVINIEN W95
= Y o =2 o Ly v ar A d’v
AuAnduitiunisusmseantasmesy [ F&uAn MANEITLENERI19ILARRRLNABINS
uanaen IigpusLlasnaunslddui wtaznisldiunisueniuandnuila &uims iy
Suiuaumuns uBefoyalsiRaaniufAuA (Badge) Liv Ui inansindulatas
Mercedes Benz 1 ldiwsuamsliiypasaumdimieuiluypaaanlsaliouuazsianimis
tanfuANyAnasaLtng wszmsliduiausnasieuliyanatuneslddnanad 14

Audniuthiyanailyadndnunesiduls (Keller, 1993)

= Y = & W - 98 =
N17Ten e NANALAFYAIAIAWA (Brand attitudes) iluAdnsZAnngisond

fitlnatislennduAniuguisnu@e (Belief) lisoAniauTRsEN " 109R3RRAY
InfluwsautlsdAtyseasdaastanninssiuasdiizlne (Keller, 1993) MiAuARANNIOLAR
Do T islnrsismemauaues i lunisuinyaniseusanmdudi Gannslsziiu
AIAUANAFaenAutayan L nAR U T A RN R N RUA I
(Assael, 1998) Tmel Lutz (1991) aBunedn Wanas TR Snaunusinite wsiifhy

= v = Yar Y i =4 Ly PR, o
nezuaunEBauiraAnaiianmssidaystinatsiraanlszaunisain s 145
wfeiLATladanil Sulhnssanaunsoaaitedsun Rau iz inAfaiAunsng
] (=3 7 2, ' o A < § ! ' ar
siana&ui 1y Tnesiunsldiesasiionisdearmiesmenanasine i nslaenn winaw

= Y o 1 v 1 ar = L= ca' dl ] b4 ] ]
28} LRTNNSUANAUMFIIEN Whisiu LLm'mﬁuﬂm:mumm@mmﬂ@n’m‘luummqﬂﬂa

(Covert) uazliamnsoduns i lnemsadisnu usviuaitawsagninan fiduissanans

v @ R = o Y oo ¥ = =t ar acda
11/1Wluﬂ\‘}wq[ﬂﬂﬁ‘?&l’ﬂ@Qi_qlﬂﬂﬂ“/l@:l,mﬂ\‘lﬂ'ﬂﬂ“'ﬂu@u’lﬂﬁliﬂ uuan ﬁqﬂaﬂﬁtﬂﬂu'ﬂﬂUﬂﬁlﬂﬂW@
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pARANAzuanawnEnss i asmiLasians duAl (Assael, 1998) 11w AT TARUAN
< ooy ¥ :I/ ar ‘ﬂ‘ Y
wransuusi Ui Uy ARaeY s
:’/ A Y o ) o 1) 1 = Sy 1 =
wananiu nMaden tfeaiunsdudiiidumade e neuauassiananssy
, o e X o dal o o
msRaeeLsazaARA NS iuean i auegiudnnzenleamidnduimuney
-~ (Favorability) #Anuudeunds (Strength) uaziianuianisiuianzia (Uniqueness) 170
¥ =
vasiineln
A TuTeLaeI s TeNENRURTIAUAY (Favorability) HinainnsigLsnAL
AT IR RUANTAZ IR MA TR uasAns s Tamin e TnRa L ANaN A INFBINI SRS
Anunalarean s duazdea LB InARmiELAR lunaansen&uduilaliFunis
o y A, A S
ravAuasLaITuMmels nosmenisniuas fuiduseaesusinaviza ldiidueiudn
FuatnadatiuaudAtyresn s vdannalszTomhie wieldday (Keller, 1993)
unnsaamasnsnaisauatey nlnean slaue Ana HvTasna sy Tumimseriy

AMNFIBINIIRINgNELFlnATnvNIt (Keller, 1998)

3 ] di’ d’ ar = 2 (=]
AVINUINUNN TN T TN NN T UATIRUAY {(Strength) uNAN1RINAINY

3

<=t

=3 ] dl' 1 o ar = b7 © v = dl
wiaunssesnisdan o dtluanamsanfeaius guin lussuuauaedLizng T
dy 1 ar 2r d’ =1 o ar =3 o cd’ § 2

AuatiufFunnaesddiaysiiu i lusnnumsedawazgrunwaasmsdaiu Tadundaelinng

- a4 o 5 v o= & ) X e L = o Y = PR P
Fenlsangaiunmfuiilacnudundanntiving ssaunnuingsiuresUsinanilse
fiayatiu (Personal relevance) kasAINFia o asnsdanlauie Wadeyanuaiunm

= b :’/ = o  ar = 3 = = d' [ i P ar = 2
AuAniulanuddtyussidiinnannme fesfanindenisdudaunsunaniumns @i
(Keller, 1993)

A lnassnIgsITesnInTeN lENINEIR UATI&UAT (Uniqueness) \iARNAINY
DuendnunliawviasewnmanBivitennils: TomiswmaBudiuansnminguted
waifnmureuweii inadusrdwas W Alaafaiauai uwuanuasiadulatens
AuATU (Keller, 1998) Tam sy umidsresm&umaniuinladgdtueanisadany
wnsine Ineninmsmannazfiasinaneqning (Unique selling proposition) Nidluianansnd
wrnzsldwienlas widuwnus e la WL TnasaaulasaduAms i (Keller,
1993)

1
e o =

Waaniuds a3 Tnadinesussduddndhusudmanddyndos ding
audniulinoualuasmuedi3lna WediAlnadauasominlussfuiuaz
nndnendsans@uAlllunuen lemandidinaassindulatanm@udniuftiaudunn

Tumnullsion FeavdwaWifiidinafianoauinasanmduinlunges (Keller, 1993) falh
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nauans Wi I8finanmnns Audintiuuda (Brand equity) wslumnendumienidmen

v &

AurnidotiAnssiuAminAresLsinAsiamaduAtilr fae (Gordon et al., 1993b)

4 5 = 9 = =R = 3 5 o € Q 8 5 2/
Wadamurmadudinfisau nsgniassainguiiuinifentumisiydos
HasanmsigusinafisnaunsominflussAuduazinmansninssensfudas
: T A ¥ v - -
denalimmAuAniuinainlsnntu awnsasenanduigelfwnzduiinaacinowian
lasiasetian (Inelastic response to price increase) Dauddnaziinnsauasa waninne
a T - 1 = v % o el 2 Y o vy = =
BupnaratgRuRNINe TR AWAIL MndnHnTRuewduindidaa i inawdnla
a; % 4 = 3 © 1 d!‘ di 1 U <4 = t:i‘
FRZIANNRWAMTAUTNIANT BN NNNIRIUNLBL] anud&uATeLEN N
¥ 1 2 g :// Ao o a 1 P = o 4
slaens T TuF g il wasndrAtudedasifiny sz Bus nanaean138a8157°9N 3R AATEY

Simansing siadi azdunaielsiinguisesmm@uiazdaalunauansenismaugues

i
] 3

1013 INANTFaTAN, T8INNNIeMNE, NSRRI LATAANITUNNIAUETNNTHANS

¥
ar

YAIFINAUAIR (Keller, 1993)

MeinAUAINSAUAN (Measurement of Brand Equity)

AN a s AuA LA dmtunguddyresuiinntnninans
azpasinauaulalngazsiasinmsdnuaraetmmaasuAuA iLiuelaue Inaasas
NAENITLAUN 2 RTIuNWEN twgnznestoun12Tana g N AN ATy a89n13LTNg
nsnm wnldaeeinmednuaramaaauiegmiIns&uain nias liawnsonsuldies
' = b4 1’/ = ' Q' 4? b [l b 1’/ ¢ % ¥
dmanAudnenswhuisnudiisidulfesnls udrluansiugnenaeanmadudidan

v -

atinavanlaeuualiiali (Crimmins, 1992) sznisdnanirnaAuiazdae i
fiyasine) Pédryuazadusuiinmuadfunasinundrnudnsa s
a v 9 t;lld eyt ar ' a Yy oa é’ PR ] ar .3 ! ar

AU FoenRaNdan T inAuAR R LARRTUIINKNeALANATR L Auet iUy NN e
uazdmnuszasdunsnisni il ensunsouiiseentiiiu 2 nqulug) - deeiuAe nguiuiu
a4 o (NG LL Jid bd LA oo
AANTIANEINLINIATWU (Financial measures) LLa:ﬂ@mLumﬁmmmmmnunziminﬂ

(Consumer—related measures) (Cobb-Walgren et al.; 1995)

(1) neuAiATNsTaAeN NN 934 (Financial measures)

TuynuesenFim gudnguinamnmdaliainnssus IuaniAny
(Incremental cash flow) SUTUNATIAATUANNHNNAINNNIRAIL M WNNIRNIAIRNNINTY

sudszanamant e usun1 89 3NN IRR 1A AATIBEIAY LATAINITOFITIATRWAN T



o < Qb‘i’/d ;e dl RN a ]
aelflemAuimiulinuiifuwiionmauiou safinBimasdinsruaSuanvaiay
\ANY (Farquhar, 1990) Tagnunsntian difuasanansivnnidmnadudi s

Mahajan, Rao, Wax Srivastava (1891, cited in Cobb-Walgren et al., 1995) £
o ) o v . A a o e A . o
ABNNIPMAAZILANANTEIRIRUAN (Potential value) MiGimaz ldFunSanniAnaIms@uA
d‘ a ‘g dl ‘} c’ﬂ’d ' = 9 Z« d‘ .
azinntuluauanuuezestismineauAtesnsduAnil. luaoii Simon LAz
Sullivan (1993, cited in Cobb-Waigren et al., 1995) ¥n1sindaulmaassan lunamiu
WushuamiianunaauimaesnuAnsmaud uenainii faiimednanuArewm
= b or & v = U ] o 1
AurnlagenAuRuulunisafnsdusn ludiasiasanlanianiniiaziuues

o (3 o dl' ar i =y FY 7] A o] 13 o
ANgTaNNLssneUiuThuATaNIRAANTaIR I ATANR A8 BITENTTHANN TR
Usznslld S unstiaainisaanfudiuvindii (Cobb-Walgren et al., 1995)

Ttz Aflaeans Financial World filin1sdanmanmduiduiiunlsifuauiian
FRuviataunsuany Inenislsviiugannsdndiaanuiusintuiasian1sandusiy
RINAUAPI9 Ineansanainnanilagniuazanuilisundesn M dwiTimainainsa
wilsuanasnwiaansiiugthy (Leadership) N3RS (Stability) AN IWILAARENYIIANTTAN
(Trading environment) AMLTWANA (Internationality) 1Ty luaunaAn (Ongoing
direction) ﬂ’l“izﬁﬁ’uﬂuuﬁ’]uﬂﬁ‘ia’aﬂﬁﬁ (Communication support) Lm:mmémmmﬁm
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AndaimnAu (Supplier) TiLLR¥dNaR e dndeRuA VR TngRLs-| AlElu
NTUUMNIHARRUANRLANUINIURL UFn SuugsalEidutednrnizaentasilusi
= b7 d‘ 4&' z 2 2 = p73 z d' o k7 v
AUATIIRNINTWRNANSBIN sTeNRRRRLEINA Lasdatiunilieanyinliansieanis
TudhduAtlu mudasmsiignrudiangusles (nelastic demand) AegnANIEIRAIATHA
devAnsganatiaziiannusesinsdudusnuindmuss lldesdauuilat (Boyd &
ar ] 3 = U 3 b2 f‘i‘ = & ] ‘ﬁ’
Walker, 1990) ainfnasinadu tausdnsanaeias vt snsusin laeunansn et
pasdatalivalilsznevlunsn@nsneudiisaignas Aldlsmnannudlasanuuiniu
y z Q' ng [ = @ ar 1 = nI/ dx 1
qzfamalan TWIRNNNNTL N2/ UK AR I WAR S ALNANTRILEY TILANF9RIN
panaurnglinauilnafliliasaues@udninisidasilas anusisanislusin@udwiug
azildsuulawnulldas (Bingham, 1995)
o @ a v e A a X P
uanaIMil BNIANsean 38w lunasdusinaninsauvzeana i ien
antasnfiazdauanssnuas N nEa B anINseaN 151898 UAN TURAATILNEDIANT
A uiRgAL 1ATediln viFaLABadansfuRnaNANNSBINIRAHAR LA TR RNNIN
.5 = = dil & zd % T ] "
TTasALINIUNINARA TN TN IMANATIEENGY “BNERALLLLFIYENE
(Acceleration effect) (Kotler, 2000) enpinasiaigu winmaiaRainalinnudiasmalusi
RUANANTI 10% [AINA WHAINFEINIS LA RLAN S N T AR R UANTTRAAN NN TN
200% EULRENTU WINAMNFBINNSUILE INARATBLAT 10% aNREINANITNURBAIN
fiaanIT I ANA R IFlunsNARINaURaNe SR A9NdasnIsingsilsaudaer
) PR e o s o = W P T 2
(Fluctuating demand) \fhuidnsnuniiassdnenizailasdaessiafui lunanfyagering
gefanfanusnscllanmaaanyagLana (Boyd & Walker, 1390)

ANHUEIBINAIA (Market demographics) PaNemsgassnsgsiaanlsznanh)
FotduIuzegnAtiasmenadn (Fewer buyers) usiiinnsdatiadudTuBuodiunnndd
(Larger volume purchases) lazdmifiusiannfinsalaguAuAIia nuanelszinm (Larger
buyers) (Boyd & Walker, 1990) LeRAUNE TN RUAN (Greater total sales volume)

[ T

snndeasaasNlunaneuesRUA s NgE R INA wazifuwwananRaeuingnAtaie

9
I}

(Geographically concentrated buyers) uusnauanaamdL3lnafinngugnAnsz4n
NITALOELYNULYNUMN (Bingham, 1995; Kotler, 2000) FednunirAudeInsuaznig
fegeaudniatine Ui mums e s B afiau s T an Zaamnnndn (More apt to
buy on specifications) (Boyd & Walker, 1990)
ﬁ’nﬁmzmaﬁﬂumwuﬁuﬁué&xwdwa;ﬁaumé’ma (Buyer-selier relationships)

d‘ 3 Y d‘d by , él’ = Y 4 = PP 3 9
Luﬂ\‘l@’]ﬂﬂ’]“ﬂl&ﬂﬂﬂ@ﬂﬂ’]‘ﬂlﬁ&ﬂﬂﬂﬂLLﬂ;‘Z‘LE‘JJ’]Mﬂ’l?ﬁ@“ﬂﬂﬂﬂﬂqﬂ?@Ui‘ﬂ'}TV]NN'YH&QN@IHH’W
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= ¥ d’l’ i & = =’=I(9J' o ar & ar ] Qe ¥ ‘1145/ ks

Aesiataunassudnesinignatifaendannuduiusnustnainatnssudnieua g

(Closer supplier-customer relationship) ﬁﬁﬂﬁﬁlﬁ‘mmm?ﬁﬁﬂmnu?ﬂLﬂu@ﬂﬁ’ﬁﬁﬂ%n&i »
a o aay o 4 = o <4 9/ ] ]

1991 FEnenaldnanavizaiiannawilegunglumsiaeifesesine (Complex
negotiation) Manag AN Maiiasnann@uininaunuasnisiadulazetnonuiRes
= ;o oy o | = , - o o

A9 ;onlneszazinaunsgadndiseniniiudaeunaaziBensinar iRaafusi
nameaT T lnuacusisanistasgnAn Tnaavsiasendewrineuansdiusionandlu
' . . _ _ , 4o s
ANTARANTIZNINN 2 U5Hn (Emphasis on personal selling) (Bingham, 1995) Tadmitl
di =4 d’ -d' ar as = as d‘ ] 5 a
IFTaaNan N saaannisraanitinlandnaasii lunaianyidesdinsgana (Hawes,
Rao, & Baker, 1993; Honeycut, Ford, & Tanner, 1994) TaunN1IRa AN ULUARINNY
. R t:i a 1Y <8 ey 2 ¥
(Two-way communication) wm‘mmmmﬂgmmmﬁmumummm@nm (Feedback) 16
Vuaziunumddunueniutiatiannuanisznadusn (Rothschild, 1987) wilnawane
o] ar S o 3 S ' l=" ar 9 ol 9!‘:"‘:’ Dy
diudunmizesimin unsifiusatsantieyasine] needugnAtwzithufiayngds
I3 ar b n=“ b =3 L2 1 i ar tﬂl a ar 19 b3
ailnauniugnAnuinfige gnéAas uidlalidayasineg uindnamne ineidim sl
ANNNEINENNNINUR (Webster, 1965, cited in Lambert, Marmorstein, & Sharmar, 1990)
o <8 ) 2 9 ¥ o g
NM9RTzUINTNAHABNNTUAINLITNANNABIN s IasgnATARe L IR T ey
danaliuTimanunminauesnalss lamgnAn i ud Aty uasmsaiuausinanisng
anAn i TwewinldignAiaanianela nsasununsmaIsuazn1sANTBOWE 189
Uinnitiuliaeinessizuuas sz AvBnawuaniiu (Lambert et al., 1990) fuazdasa
ANNANT LS ARSI ddauasduneluszezena (Sharmar & Lambert, 1994) TauANFa

al 9 A

lannmsmaneiisjagiidlnandnidendd@enidntnguandwaunn i nslamon wn

e

5 1

A A < e A s o oy = ) )
LﬂuLﬂi‘ﬂﬂNﬂﬂ'\?ﬁﬂ’&'\i‘%’lﬂﬂﬂ‘}ékﬂ@qm’mWﬂ‘ﬂ'\u’lu‘ﬂmgﬂﬂ'me'WﬂLLﬂ:NﬂW?LLW?ﬂ?:@WHﬂEJ“
P 3 kY < ar ) . [~ - <4 3

Iﬂ'm’V\iﬂ’N’] LL@:I‘ﬁﬂ"li“)QﬁV\’Nﬂ’\?ﬂﬂ’m (Marke’[mg research) quﬂULﬂ?ﬂQNﬂshiﬂq?LﬂU

susndeyainaniugnn (Hass, 1992)

v
2 o = ar ar

UANAINTL ANHIZIBINIRAATIHNg AN gInadisinazitun19ma AU LRI

a q

2 2
<4 =

anAfeIi (Reciprocity) NanaAa gnAtlusssiiinazidantedumanngdamndmgau
(Suppliers) ﬁ%ﬂ‘ﬁuﬁwmu“}ﬁmmmuL“ﬁuLﬁmrTu ENFIBENNTU [TNUNARNTT AN
Ko WlumeuananUE g densenesmmsnnanuEemms i T
ﬁmuéqm‘lum?ﬁm%@‘l@%ﬂmmmﬁnﬁ’fm:ﬁ?zﬂﬂu‘lﬂé’fmqﬂﬂaumaﬂw (Multiple buyer
influences) LLﬂ:ni:‘uqumﬂum?ﬁmau‘l@%ﬂﬁmwﬂﬁuﬁu%ﬂumnndq;ﬁu‘éhﬂﬁzﬁﬂ

(Bingham, 1995) uaziflunisdindulazefitiumeme (Rational) unnndaansun (Emotional)
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P o o o o=y
(Hague & Jackson, 1994) Manaziddssiunummunninuay lilddiuiladaudnngndnaz
Ymsiasas azgnandnarRansunesdlsznatausandas il szeziua lunises
= k7 = k73 K 9 Y i d‘ 2 ] =y
Auin AnsnwaesduAn sanlUtanslBnasdinusiae SegnAtunaenasananaRy
o X N T : a2 o o :
Wikl AgandiauaniuanuuideniimsdsduAnnenaganaldevnesia
Ao vy e A aa v diw oy
nszLRUMINARAWA S wndagaudedudndaltindsmunimuanainsianis
(Hass, 1992}
d‘ ] =3 2] =] ] ar 9 3 -ﬂl 1
aninanaxaziuledn SannuusnsieiunninsuangfnusznI N sRaaisieg
avAnIgInauaznIInaavgiidlng wiluanuAnuiugas Fern uaz Brown (1984) NALIE
& t#lv ¥ 5 5 = ¥ o ' ] i zd
Aanuiundnueaniidn Tupoiuifuaiaudadnemizsingeg s2udne 2 nguiiiaany
[y 2 o : T— Y ¥ v o = = : 9
pfeaReiunnnAuansieiuue: W itivangieawefiaznana i
A WD ANIsNM I Mav8e3Ang (Organization buying behavior) HANUANAINATN
a =AY PN \ " ¥
qum‘ﬁ‘umﬂjﬂﬂummwuﬁﬂﬂ {Consumer buying behavior) Im¢l Fern wa Brown 161
ynnsAnndaysanuasasizanisaanunasdayasine AReadasiunisuiuenaany
) X i ar el i : 1’/ 5
UWANFINTINdeNIImaNn 2 Ngutl wodmanmnesm L lunasu usnasausnsinadiu i
ANHaNnsananazthun ldasuns falsingniminiemimana sl Tdanunsarin g
fansniialszinnues@uisiie ndssnmuarllanunsnri i seTemdlunsiiun
nagninnsaanlel It Fern waz Brown IiantsensiasednmuzAinanadnfinons
uwmnsinari 3 Anunndusinet e lsud v dnuadaaaaimnndnazuansiarii
sl (1) wsniwes gulasdmansdainslusaduslusnsnieiiihuanas (Derived
demand) WnAasantNauA unaauesdtEding fufdsziomuthana dena seswdy
1 s 4 2 @ ar [~ L% o U dﬂ
uaznazanienesndy vise g AdmiuanusiasnisusiAuinfifiunanssunainaau
1'% e O U s b2 ] ¥ ﬁ‘,
N3 IWAWANANINTUNEL ANIANTT e dRLATANNFBINIT NN FaNuTNTLR
NN T
(2) ey naseseEeraNAIUsIAT (Negotiated pricing) Miinnatainiiu
anunmnifintulunsterieBudsudnsassnsgmadinninlunanadidtna 1
Fern uaz Brown (1984) Wufinnisiasasasessumafiiiuaaiunimiinatuiy
filnevinliduiufiadunnsBedudndaomdndy i i so wamrecldlninse
Inatladiladuauniavinauanmiisanmaiiinasanissinduladnaziniaesisiases
= X P oas ) -4 o A s i)
Antuvzald Sulsiun sutlszunnumesidfia (Buyer's budget) uarnlsiazlsfuannsinguén
(Good’s profit margin) 311tun1538 (The quantity being purchased) AMNENRLEITIIN

fmeunzgznz (Buyer-seller relationship) wazulennesinusa@udunagduls (Competitor

TOARY S WY o
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pricing policies) SuiilutladendAtydmiumia 2 ngulunisiinisiansan gou (3) 9191
A:l"d g i 8 D d’l’l . T dll = <
yppaniidausinlunisindulate (People involved) wudn Wanansauieguuunng
ar 0 -34’ o d’ I3 d’l’ = Y dld < ar = .3 (4
AnaulaTnedAaUATUNeN NI AUA NN ANAATULASIINAULN N19EanasLsznay
Tsiaanndnsne meluasaupmsilnuadantariunisindulate luesdnsgama
wanNaINTiu Fem waz Brown S3ldiauannumaiuRudud fannsmanaiiyegassnsgana
a0 4y oa (A ; o o ; :
LazNIRARNNNGRLTINAANIANFVTelARTaINUa BN lLUFRZN
(Variations within two classes of marketing) $1NA9MAMNUANFANIZINGNWN 2 NG
NNTARIAANAQS (Variations between two classes of marketing)

Tt Sheth (1979, cited in Hutton, 1997) findnaifiite] d1uuananu@n
NeafUMmaNaa 2 Lla:mmﬂfuﬁm?ﬁu%ﬂuﬁuﬂ%ﬂuﬁmmmm?mmmmum@mq (Direct
marketing) WAZN1IRRMULLNGTYE (Mass marketing) 1UA8 NIRamisdasLiszinn
sanana ldlaendnagyniniannmaaumNassBa UL A THeE N IAat et
Faanuazuriueu uwiana@enldnagmii 2 sluuimuaumzauasaNsiemnsiy

L i

msifUsrTuminnnd) Bsdmaiinnmmananyegednsganatiuilinouadiendaiy
nsmaeTsfgE R inAddintunnii
G My al 40w a - a o o«

azdanauildidunRningaiunimainfiygasrnsgsiatliinainuantyutes
k9 o ] 1 & 1 a1 i’/ a’l’d % ar -2 =
e Inedou o iiuiesiudanisnansvis 2 destantiflianuuansinaiy sesazidan

. X o T I . ‘

1eaAHNUANFamaietaszuAnFrikllislussas Bamlandas saiunnaiiaas
2 - = T o 4 o v o = [y :
dhlauazAnmtenanainisagesdnsganassaiuasiasandenisdnmdayaainuuga

' a pr o 3= F Y P L) = ‘,ﬁ'
sy Uszneurfuieiniiiansdnlanaseupguuasidulsslemidentsfnmuinau

Uszinnuasduilupaiafisigaddnsgana

'@ué’hﬁﬁ'}mi%ﬂmﬂﬁm:udwmﬁn?@iﬁ@ (Business goods and services) Tuaz
deznavlude@uduainuanenlszinn %u@g;ﬁuwﬁnmmﬁﬁ’ﬁﬂummﬂqﬂizmwmﬁuﬁn
me1 Cardozo (1980) Mnnsdmuttssinmingadandninauymiesing dnsueans1dauan
(Product use) URe :,’ﬁTUJJ’)ﬁiig’)uﬂmﬁQ?éuﬁ’l (The degree of standardization) uilu
nasflunsu i ssmand TasfidneasnsWaudmiuaunsauuenfudneaniy 4

Uszinmsaeiude (1) wﬁmﬁmﬁu?ﬂu?m?ﬁﬁ’]’lﬂ‘lﬁ‘lunq?ﬁw@ﬁnm (Maintenance)
dauutn (Repair) wiarh I 1FlU ¥ 98118i1e14 (Operation) ﬁﬁﬂgnﬁéﬂndﬂ “MRO” (2) 51

auAvin i ssneudniundnfusasdnsinniswan (Component of the
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organization’s finished product) (3) AuARwandmnaLNT 1 NN INRRRWAN
U0999ANT (Materials) Uaz (4) AuAnamoniATasiiewrisadnasing (Equipment)
dounslfissiunnmsgusessiadudnvisasnmesudunasilunisudadszinniiu

awnsnuthuensdeunandusn it 3 szdusuliud (1) AuAndounisiignuantuunlud
lﬂ' 4 = o | b % £ = &
puReuliTamuaziBunduiiuaudainisaniziesgnAusiazss (Custom) (2) AN
=4 = dld o = =4 ' a;d 7 A e P e d‘ Y o
wsLiININNsNANKE IR RLVTaasAl sznaundaguduesinmgandaumiiadniu
[ ' R Iy é' N Yoo é’ v o v dAdo ar
aaALsznauuNgRgnNaRuLT Il Winaaus s R uA NN AN AN SFaRI
¥ % 5| = b d‘ - s dl
ANNNABANI989gNA1 (Modular) (3) WARAIMIARAINNNIHANKAUAIULITTNaLFNN" 7
naLFEganiiegudadndniuduiunnsgnitedLstin (Standard)
oz Bingham (1995), Boyd uas Walker (1990), uas Clow Uaz Baack (2002)
Tnsanunndssinmassduaiuesisnislumainiaagesinsgnaliadanaaiiud
dsznevlidian 6 Uszinvmansy sy
= = o - . v = ar ) o = =4
saniianan (Major equipment) tsznaulildoaipsesdns, aauiames, wiralaly
nstszneuudan WiAudninaguazsianisfeyanivwinunaiia saiunsindula
FaRIsiesaNduANAAILAITAN e ILATABINNINNILEN IFT] AngTNe T Hutt WAy
Speh (2001) Isanen7muuazerastavtisEndn 1T lunguiisag werzAnidusiuun
W N eaineusasiuiig
guinsofifantiat (Accessory equipment) NI N THARRWAT NMILEMTIMUAY
nsAniianusinge ensetnau iasasAsta gunsiRlE g i Wsdnd lasesn
<4 A ar P & G oA Y - d‘ ar = ' T P 14
nunusaIATesdLnas s Whiduinvia ilndndsnenluwnaias e sdayanaag
nsumAla
= % mal' L4 @ 3 o L r‘d( a e O a M
sannmuTinan 1 iudeulsenaurasufnius Uz eninIsufAmne (Fabricated

and component parts) 1 Urunsavanmaitihd illszneusanmuasesfuenma vie

'
a ¥ =

= e o ¥ oo oA - % ; )
Lb1IR) Lﬁlﬂ‘j‘ﬁ‘ﬂﬂuﬁmuﬁ‘lﬂﬂ FoRALINAULATENELIB Lﬂw}lu oA anqbluﬂ'] TANAUANVILLLUB L

LS

uBad AT TRz d AR anszLIaUN SN AR AUA T LRI I N de@udand
HAAUTIFANT NFWNILUIIMITHRR (Process materials) 16U AN IMANLAW

nBLst wanadn s 71e0 nafudueulunisds@uiuaziBnisdnunmsnaaziiu@s

H
=

b 2% [:3 as
ngnA AN ATy

a

gilnsedimdalufldlunstingeinm (Maintenance) desuan (Repair) wrain 114y
neAuiue I (Operation) (MRO) Ranemsldaudis idh@udnaan lduwaua: il

i Winam sz daminenudzensuaznsza e Rnwse Whasiu
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SmgAuRldnsuAnAuf (Raw materials) SniiluauinnFeualawdhudiufen
Ty lunsuanduAnaeassng indsialnangugngratunsshaBunnmnuass
Snnunsdedien idnanlaiuulag (Inelastic demand) dsznaulidiaagiidaudanlunis
FipaulaTia’nuaunNn
=4 ‘d‘ ] o 3 i QI = et )
usnliaaninanaunfagnnsamnisidsientssnnifudsean i lgandlu
wansiougin lmesiad s inadiigaving (Products for resale) (Clow & Baack, 2002)
WAz §oARN i LTNIA AN (Business service) U nuinmnnend, Uignsisaay
Uiyd, suens, Wdnsawnulamn, WEnaldan S sunguansuacnistiin sy
\l1su (Bingham, 1995; Boyd & Walker, 1990)
ngugnAn lumanidesAnsasnatiniungugnann g3 inavialyl
b Cof & 1 o b Y 0. g 5 o =4 i kY d’
(Consumers) usiifhuparnasingy dulsznavldinengugnAi 3 nquuan< As ngugng
Usznaufan1smaniséin (Commercial enterprises) NngugnAviduesAinssmng
(Governmental organizations) uaznaNgnAMiThuantusing < (Institutions)
5 =i Ja L . H
naxgnAmntlsznanansnemsan (Commercial enterprises) AMMNTOLLNUEN
detlshilu ngugniiidusdonateaestaamninsgars@ud (Indirect channel members)
Ra¥ A€ (Wholesaler) WAZFUNURATMLNE (Distdbutor) MAsTaARAN liNaninsanesie
] o o o o A g y - o 4 L ’ »
n@u@nmmﬂufwmuuﬂmum (Original equipment manufactures) i7ani7enin “OEMs
dl @ é’ = by dl = (3 p 23 LY ar = s L & O ey b3 d‘ = :,/ o
N AurnnasgFausannlssnaudiLAuA e mULAd RN AR IR UNARITUN AL
sentUradafisinavisegsnaaw lunas ngugnArimiugld@udnes (User-customers)
=4 rj{’ = & dl‘ 9 o = i d’ %5 2 = 2
AemaduA lUNe I Enssutumstineues ngumilugnamesdusvanetlsznm
(Overlap of categories)
3 - o
NANgNATILLINAANSSIENs (Govemnmental organizations) N13TinLaWeTe

2
1 ol

aumunquilazsiasendenisszya (Bid) uasihshlmungsndeannazmuaziBunues

q

Y

AurAn s 1y
' » = o3 LY P @ e Y My o v
naugnAMItuamiusng ¢ (Institutions) Wuasrns? W lsiudaannanisdn
(Nonbusiness/non-profit institutions) 1A 199iFeu sunanends Tuad visalsawsanung i
pi (Bingham, 1995; Bradley, 1995; Brierty, Eackles, & Reeder, 1998; Hass, 1992)

t ¥

atialann udidngugnAlumaiaisegessnsgsiatuazdnag lungulavizaanaiiy

9 a
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3 2 = as g 2 = = & 3 o
nqu@nmﬂ TVIEINUNATN quﬂ??ﬂﬂ’]ﬂﬂauﬂ’]ﬁ?ﬂU?ﬂq INITHFANFAWNUR aniUmu
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wsnazanss lnrairesasing mullteannunisallunnsmeiudn nefusazessng

A 4 ant g o s -
uanailfumen nazLnunTs uazgUwuAsnislunistedudusnsaiueanty

_y J = " 0] = »
wz_]ﬂnﬁumieﬁ@ﬂuﬁ’ﬂusﬂLLuumﬁns (Organizational Buying Behavior)
naspdulateduAnlugluuuesdng wineis nezusunsunesindulane lu
dﬂ' ar = ¥ o = o o A = P 7 H
suunfithmsmsduiaainasdsieanslusandniugivizatinig Asedsnszuumg

ar

Tumslsaifiunasinnafnaensns&ufn (Brands) sanlLiagAnndngau (Suppliers) a1n
as = ] ‘=‘|I ’ £ = lﬂ‘ & o ¥
FnLReNsne NansnAetaussanNsiasnsuas ln s Busfiosinainuua i
(Webster & Wind, 1972, cited in Bradiey, 1995) GNEUzn19Fn@ulaTonniusiaraifnay
' ar £ 9 ‘L/ = kg = = = o 9 =i ar @
wensinarTuaanlu tauddnazdunsmeRuAIrTa BN LLLIALIULA T ARLIBNALRRNLA
Bu (Hass, 1992)
sunlumssndulatassiiiunnanisuanndnuazinssuaunisnaduiudanndn
masin&ulaneaPAs (Weitz, Castieburry, & Tanner, 1998) duiiendaaiunisfudinu
AMNLRERRgNNYINMdnAWlaRnnas (Hutton, 1997) Fuiluanlliulamisiuain
masindulate (Uncertainty) Usznavlddan aoan liididadqunausdainis (Need
uncertainty) \finaNNRdaY RN ATAIRUREATLEALAY TNifaTuluiupeuLINTes
¥ . oY b C e X
nsxuaunsTe Tnaddadnazananuldilanissiniisdenama Bnmuasinnsfinsiada
MefudIneindnvisesuay aoslliulasumaia (Technical uncertainty) alusinu
AINANIIAILAISIN AR ILeS (Performance problem) BazAINANIRLHAYN
nass Ty I udaudsznanvisein il san lunssuannisue i (Procedural
problem) A Tt lasumann (Market uncertainty) 11 panliliulafineadeeriu
AN TENARIALAZANUAREARITLIRIAUAN LU
A iiulamunislnsuniseeusi (Acceptance uncertainty) \AinaINAINN
= @ qi i ar =4 [ L s i L) -:id ] ] o = z ai ar
Anuiun lmsarfuvize liaanadeaiisszuineganinniidausn lunssin gl da ey
o <l = 2 PR c’ﬂf il/ <1 3 .y H
ANAITIMIATINtIa B ALaIRUAIIANEE 1N9ATIEENIN Political problem uaz A7w 1
o L% o = R = P 2/ o o P
Suslasunasauiduend (Transaction uncertainty) ANedaaduszasnauasinuuanai
wineulunsde@udn WianlliilanifstiuievinnstemaiudueibineFmidaly
AWALINNNIEW (Cardozo, 1980) unnsmatnanxisatatsnadiilulasesgniadlaine
mslifeyaneaziBanfitiuszui 33n5 146w dayadunsmaiafidul selemd
3 o = 9 94 o d’ o L 4 ¥ L ] 'f/ 3 ar
vinsdnde@udn Wiiumnunainivua ¥sanlltennslinaesimusine) Mireuuazndd

mMsnevRsIiuAMNRsINMsIsagnAie gnAtinAuiilaiunnnty Suasdiuase
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nmwansaingndlsetfimuazilegniiianmlssyivlatasiiawgfinssunsmetuas
nalfRauANANRLS AR s Tauasfanafenuinsguasiumneaulunanas
WnueheBagnéitu s
Py S do qs v o X e = o o % Y
saamiliasivinlinmssnaulataresasinstnauadududauuasznaulldne

=

It o ar T o 1 s J ® i .
yrasuatsrenminsinduladoniuiGendt gudsndulaga (Decision Making Unit-

1%
ey 9/ =4 = o

DMU %@ Buying center) fiutlsznavlison (1) JidRuAITaEnaI (Users), (2) g7

£ 74
=4

utide (Buyers) g sfuuaumunaliflivinnnsadudi Tusdnadmnnsa ugjanauy

v o 1 % dy <4 = n o dil’ . ] = o PR PR 3
wiihnaahednaaviraaudn eladnde (Purchasing agents) 821 lULRIMANINALAN

[ U a U o =3 = e Q;d,aha = 3 Y ) é’
anaLideaRang AN suTalaTn1eaLish, (3) HdanswasianssindulaTe
[0 U d‘ d’ UL ar & 1 dl = =4 dy

(Influencers) ugi@sanyneesideyauazdninneisos Ndlunsiansaniaenie,
(4) gAvinnasin&ula (Deciders) gnvinnsAansnnuazsinduladnartefuAni
wselal (Hass, 1992), uaz (5) daruanguanisdainuaastoyatnoaissine hldeannanly

@uﬁﬁmﬁu‘h%ﬂ (Gatekeepers) (Clow & Baack, 2002) (#) WHINTNA 2.3)

(3
= )

=] o o | a & o . . . .
WRUNINP 2.3 udmsanudiiugssndnannanlugueindulaae (Decision Making Unit--

DMU 48 Buying center)

A

Buyers Influencers

A4

Users |

Purchase Deciders

Decision

Gatekeeper |

fun: Clow, K. E., & Baack, D. (2002). Infegrated advertising, promotion & marketing

cormmmunications. Upper Saddle River, NJ: Prentice Hall, p. 195.

Puuuazan@nuaindasinlunisindulaasumneniullnusnaans
1i31 (Size of company) uazlaxairsnsesrnsmuduuuusue uaYiTanszanLanae

(Centralization versus decentralization) Tun1sTa&uWAn (Bingham, 1995) kazluaAT
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quﬁﬁm‘ﬁu%%ﬂm@mmmé ety (Expert) A Tuwiineulszdaaadinn AT
dausanlunsinduladng ndlumssedudlafigiemansdaiuangitaans
Bermneyanzéu (Weitz et al., 1998) ?E'qwqt?mﬁmmam%n’lu@uﬁﬁm?ﬁu’l@%@ﬁm:
"Lﬁ%u%m’%wamnﬁ@ﬁﬂﬁmq%a flasaimienAns (Organizational influences) furlsznauly
Baenfimng anmuandeslumine Tymiriiofandnes antmadiunsdu
wasFukvanmatnue i Wi fasaduyana (Individual factors) Uszneuly]
Foetladutionsine) Adaarinlingfnssatusazyanafinonmuansinaiusanlosdldu
YARNAW (Personality) Unin (Roles) U334 1a (Motivation) 5vAU28987111A (Level of
power) ﬂﬁ??ﬂi"éﬁ’ﬁuﬂqwulﬁaq (Risk)szaLLaan13anu@a (Level of cognition
involvement) WAZIRGUITRIAUNITUAPNEANUBUARZLAAA (Personal objectives)

RSV A SR T3 (Cultural factors) Beazdanasie suLUNI TN ULAS
NNTRAGNEANIMNANITNAE LT UAT TTREnNA1a9AN (Social factors) Sainendaq
AuAmdNRUs Iz e BNty paNg i BmuazANFeIN TN sEaNFIANALTAL
Hraddevnmesndulate IPHLARRANEN NN AINL IR UBINguITLMAN (Norms)
(Clow & Baack, 2002) u@ﬂmn&u fJasemresuantunasal (Situational factors) fifl
NN am‘ﬂwqﬁﬂimmiﬁmﬁiﬂ@%@mmam%n’lu@uﬁﬁm%u‘lﬂ%@ i sudlusniunim
Tanunsnmanisndiseyinng oy ensietiagy nsdssfasdangmau dasnns
uandaudunnssinalssme nwﬁwgm@auwmmﬂ%ﬁﬂ?Lmzmazmmgﬁ@mﬂﬁ'ﬁ
sl (Shetn, 1973)

atialafis uan s dewinssnaula gaidausaalun sinauladerinasin
masimanlalaeiansoniadaidelfnnudndny 7 1senns (Bingham, 1995) Aa n3da
NoLRUANTIFR NS (Right materials) ‘luﬁmqw?;gﬂ[ﬁ”}m (Right quantity) FNANTIRML
(Right time) LS aanmaiingn sy (Right place) mng’{mﬂﬁizu‘ﬁ (Right source) #eins
13nN971A (Right service) TP AT TN ZA (Right price) AWTIMUANINIA 7 szmsuess
%ﬂﬁtﬂumﬁm@?ﬁ@ (Seven rights of business buers) Siiazdasl¥mssndulatiuthins
FndulafifilszAvanmuadium ?ﬂ@ﬁumﬂmmmﬁﬂﬁma‘rﬂ”mﬁu‘l@%ﬂﬂ%ﬁums@

wWhvanswails

Sheth (1973) Hlauauunaasdefuneioginssinistefdudesesinglunann
gRAMNTIN (Model of industrial buyer behavior) M liunwsasnde] Ranfudviane

1 d‘d t = d"l = ¥ & b2 d’
Fie] NnarangAnssunriefuAzenainglsl (guuuning 2.4)
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d o = L4 b 3 "
WEILNTWA 2.4 LAAILLILIRIAAINOANIIHNITORUATIEIBIANT IR IAERAIMNNITH

(Model of induslrial buyer behavior)

@
Specialized Role Life Situstional
Eduration Crientation Style Factors
| 1 ]
alzsien (1) (i) L) R T '
le—  Active [T 7 ¢ Background of Satizfaction i
Fyhihitinns and Search E the Individuals with P:m:has 3 E
Tiade Zhows ) * ' Aut tnomeus :
3 i ~ Decision ¢
). LEEEREE ! :
Disect Biaif Exgectation Supplier o2
! of l Brand Choice
i ., z
Press Releases g gurclhastflg Ageots 2 B
- B Tnudugtial
3. lisers Buwi (3)
Journal A Others uying Jaint .
Advetising - — Process Dresisions g Ccmﬁlf:&
— 5 M Resolution
- T 1. Problem solving
Peofe f:smnﬂ ] | 2. Petsuasion
ind Technical 3) (Zh) 3. Bargaining
_ Conferences | Praduct-Specific Company-Specific 4. Politicking
— — Fartoss Fagtore
Trade News F
Word-of-Month (1
Perceptual
Dthata A Distertion
L | , J l | , i
Time Perceived Type of Drganizatinn Orgamization Degyee of
Fressue Risk Purchase Orientation Size Cenfeslizalion

¥

AN Shelh, J. N. (1973). A model of industiial buyer behavior. Journal of Markeling,
37(4), p. b1,

./ Q o o B o 1 a o r:‘ - < i3 @’
0 Sheth (1973) wislinuddtyiuadesine 5 Thhaundianinasiansindula
o 5 ] al L 1 = 13 o o = @ )
po rlanRnmiaAaze daaiusazypnalinauuansiaiuuaziinisentadesingeg

' n‘l| r ar 9 o ) ’
wianin dadeBdminenvasgnnaula (Psychological world of the decision makers)

d

4 o e el ; o = X Yoo . o N o
e nali¥aundniiidouinunmsdndulaimiuilszsure nnumen Twenstaiu il §u
8wt (1) Wug nuAnvasusiazyana (Background of Individuals) Taazusnsnaiusaniy

o 4 . & . . '
A5 IN3ANE (Educational backgrounds) Lmunmlueasding (Role in the organization)

° o e i . ql L]
Lm:gdLLmﬂumimLuu%Qm {Persanal lifestyles) (2) @mmﬁ@yﬁ (Information source) VLA
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azypraireniiaziiniuas T lun sfandeys wu srenoudiun sanlutemineune
wazeslaenn sine (3) mawadaya(Active search) WaupnNFinuaiuizearsiawin
nissipAulanasinmsfundey aiRsiEnanuasioyasine Aagseusa Wy nimmeaaiy
WINUIIE NSANNIININATINAG $1ENTHNTsLlsTgIsinge] VizaudingzieAuansia) fiun
(Word-of-mouth) (4) msfuiAtiaiiion (Perceptual distortion) WIUNIzUaUNINWFIATLAAS
A - a)l e 2/ t | ar 9 Ha 3
wannazitnfannsdiayatinnansissariuanaulauszanusieanisiaguesnu
anFaetingu Arans dhademeuaryasng hansuanazinisiinumsnedioys
weariuludnensAuansaiuldmuivansuazAsisunausazing uss (5) anwnala
QINNNTTBNEINUNT (Satisfaction with past purchases) Uszaunisailduannnistalu
ARRAT A AHANINANHNIINEUNTOAT RUANTIL MINANNITDRALAUBIATNWE 138
unlenazlaninauazdearianisindwlatonisiall
148 5 AINANIRZAINANITNUFOANNAINIY (Expectations) NUAANTNNNTTLE

19381130 Mg ueFinulatanisoA1uanInunImINALAY (Brand) wiragaamningay
(Supplier) Tunspasauaspnsnwalamuitimanaeesni sievianssy 1 (Explicit

.. sy oo o oy, - R &
objectives) uazillévinmaszuld (Implicit objectives) (Sheth, 1973) i unizaaenisse
#2115 (Explicit objectives) MNNeiAIND sxuANAIeisRaunlududsndulstod
FaATUNINIBIFNAUAT (Product quality) 328121987 1WN1789AUAN (Delivery time) 1517t
PAAUATNRAN (Quantity of supply) NMFLENNSUAINNITNE (After-sale service) LAZTIAN
WNNTZRN (Appropriate price)

dou ifhwwasespsgan eyl (Implicit objectives) WiitluAnuamanTan

13 o ) = 4 ®
nendariudodetemsAuiuatane (Reputation) 1100 (Size) 407117 (Location) 104
UiuazAnudNRus iR Aefusud wifiouazgane (Reciprocity relationship)
UAANNIN (Personality) Ailufiaaninsnunisang (Technical expertise) WATANIY

o § = 9 o ae o

lawITueIWineIuIne (Salesmanship) sax UL LN s TLTE ATaIwITnWINe
(Lifestyle) Tvazdanausiarymnatinouaianiyiumasmaulameiusnsiaiull mens

3 ) P LY} o o ar e A o 3 = b3 -4
uAazyaraRanasiannd A iuAn sz Tamivradnmnizsine 1eemmduAmTed
dRnRuLAnNsinaiu anshatintu thedbmasinasinmalssiduamdudvisarssdug
SednnaunetuanudAnAmMIALTIALanndeBuAT §ERuA A I ud Aty

A = U d' 3 | o= 1% Y o d‘d = e
Tnslsznaudui rrezinafuduewlunsdedumuaznsWisnsadilss&vinn
dnfranaianaaziinnuaullinunmeguzewindniius annniandiussnis

nagavAusnawih il fiusu Terouuansiseatimunslunsmaresudasdnsmanil
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azdanaiusazypasiinuaandslunsindulazewnsnariudune WifinAanudauds

=

sendnagundnlugueinaulafetiumuunifialanuAnuidlinsilies

o Y . = < s A 3t o = &
ANNTARES (Conflict) IuHamnanmMsiasansiaen Misn 1 sindulazauuunans
slnasniu (Joint decision-making process) Tausgdlauazanumaniasusiasinuas
wansnsiusuiinanaInAgsuANRRotuANsail (Educational backgrounds) WAz
UNdauanaifinanAsNA NI ZAuTIaLAa s AR des iR aTuacwmdn i
iasieinnissindwlasiuiiu (Sheth, 1973) asAnsdanunsaasanudaudamaniiaglalae 14
38 mauritlam (Problem-solving) Iasnnavndiagalns LAxNTa Ay INN1IRAN TEINEEAYN
ar = Iy ) ) = ' < P ’ ar . 4 o
AALse v lneRensmnuinswnautieagisanniu n1rgela (Persuasion) Aayvin
ey a oy, P Ha o ] 6 o
naqelayapatiauAaT AL EaARA wdaeE LA & Ayt
Ap9aNANIYNAUAzFas A Ng At sanniuus i IiAamanudn lad udnnisaa iy
dpraavinlildiiullmudngusssermserinildannsnussq iiwnnsaesessna 1 3o
; U :I/ o @) < ar 7 U .
nsuitlymnusrnsgeladudniidsnnsanaudaudauin1Emeus (Rational methods)
dnidsnisuuu il vea (Non-rational methods) fiAe n7914a7a7siasae (Bargaining) WAL

naslgauna (Politicking) Taaaudn s iAesiils=@nSnw (Sheth, 1973)

AN UANANIUM NN T ARUANSEL FA15U0I0IANT

uﬂnmnwm‘ﬂLL@:ﬁﬁqmmjmﬂm%nlu@uﬁﬁmﬁu‘h%m:ﬁ%w%wmi@m:mum?
ﬁm‘ﬁu’hLLﬂ:Wqﬁmmm?%ﬂmmmﬁﬂmé’a Anenizaeasn ATl e (Buy classes)
R NARBSUNEIRIRNEN AN LU TR TR 8T BIE WA e nel Robinson,
Faris, W&z Wind (1967, cited in Cardozo, 1980) ”Lr?]'Lm'mmuﬂwm“Luﬂ’w%ﬂmum’m
éul,ﬂﬂ‘lum?%ﬂmmgnﬁﬁ (Familiarity with the buying task) aamili 3 dnusAe naten
Frdnuthua s (New task) MstetatinureLing (Straight rebuy) LAYANTTaRAEINNS
UAnlps (Modified rebuy)

Az AT AT Iusn (New task} fé”mdnLﬂum?%@ﬁﬁmmﬂ?qﬁtyﬁuqﬂﬁw
Suanuansyme@enliideninuazdinilgaananalaidiila (Hawkins, Best, & Coney,
1995) me:Lﬂuﬂmummimaé%@ﬁ@nﬁﬁﬁq‘lﬂLﬂﬂﬁﬂ?mumaﬂmﬁﬂu AN luAuel

=Y 4’3’ = o 2 b7 Qs 3 o
FindulazeanalanuuNInuazataazFiasfinauiunsindulamessiaswinnisn

yRRsANLRsINNsdssifiudanenanass (Clow & Baack, 2002) i n3dstia

a
]
< ar o e ar

= ] = ¥  ar 5 d’ ¥ o = i 53 ¥
Lﬂ?’ﬂ\?"]ﬂm"ﬂZ'LnN'ﬂm‘l&ﬂ’ﬁ‘ﬁdﬂE"]ﬂuﬂ']ﬁl'ﬂﬁﬂd“ﬂ'ﬂ\iﬁ’ﬂﬁﬂﬂﬂ\ih@ﬂﬂﬁﬂ'ﬁ‘ﬂ@(ﬂlﬂ'\ﬂﬂu LIsT

®€
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= ¥

nsFedrasiNsiaies (Straight rebuy) dhugonunisainnsmangnanlvinnng
sindulazaiuiviteiiinmsanngunamalanavilliudouasinistedudetinsiaiie
Hunszuaunisanifiulszdn fldausnlunissindulaanathufend i (Users) fdiaanns
Auiniuiuedudniuus Tnedde (Buyer) visadnadnme (Purchasing agent) aziily
s lun1sds@udiuganaseda (Clow & Baack, 2002) 1iu nadatedngauililunis

o o by a e dl & IIJD =) Y -d‘ o ta‘ 1 4

HARAUA I 5 Safinaaludisiaimnazutdeigninatsiiasinguedalug vive
AuanIBInulanludineiiulaniaiiazldFunisRasanaingnAn (Kotler, 2000)

msgasAdns1iuilge (Modified rebuy) wsneitie nnszengnAeeilszaunisnd
TunsduA TN nil inden wilaousemasfarRannuariszifiunaidend
= 4 Pr a ‘Vn - Co A &g o < s o = L
AnATauil Teonsiipangin wawFpavlateimuidinimonisssiivlmiduay

Wnnasrlemdliu S¥unntue nsseniunisnin s iUy dn i Tua I nuania1Lmm

yor
o 4 o 9 A v

Tun (1) anahinelainganuganusefandssaduiraldianisay ) guaselua

Al
274

uauanalszlaminannndiuasanda () Metinszwanagdruoiuguiasabuues
2 1 24 1

(4) anunisnilunistenassiun asunlsliannipin sudutiadaniauensing (Clow &

Baack, 2002) #n1unisndnistadssimiidniugawnsiges liunaseludlsiunng

=y 3 = ¥ ;Y < a’ d“ <4 i [ t:i ¥

Aasanuazatagndegninllldmnaunsmisuedmilandtussifuinelauesgnéa

I T . =

(Kotler, 2000) 17w Tuanmmsaidmgpurm Bl lunmasduindadnnnonlizne v

k% k% <

Thanmeanunlifilsz@vinmusldithwnwalazesgndn gnAnazianisiarsndunese

i
]

4 Aaas o - P e o ; v o
aunNNAUAAnAINANIuaze1aay e la i saaRuiuaLnd InagnAazyiing
d” = U 1 49.1 i L1 W

AsmadmnAuanguiaselvadumugunasmeni s

NTTLANMITeRUAUTALTN FBIRANT luan LN TN e lhin azlsznevly
FNEIRALIIIIANNTT0 8 TuReu (Buyphases) (Robinson, Faris, & Wind, 1967, cited in
Kotler, 2000) Tegniunisndiuninsdewsiasuiiiniia=dssnaiUfmadumneuuaznazuaunig
Tunstawnnsaiueantd ansetinadu TunsdisssnsTeninisdiulssazwnsineeany
[INNNsTatIatingsailey unTuReuataazinsidauiuag (Overlap) vizan1asznsyiom
fuuduneullisef Fsedsa Ifinssuaun stenduasineianivetinedelun st
mM3Tatatinasaities (Cardozo, 1980)

° o w 1 - o 2 Py o5

AVUTUIBINS TRz BNAN MsmsEsminieausasnImTem (Problem
recognition) a1aitluanusiasnizainne lueAng i isasdnsinngngadnunenie i
= & d‘ = Y o =2 © ) ¥ ar =3 a‘ = <4 [ 9 A#‘
Nannusiasnisnazuanudsa vl SeduthudiaandmgAuiiuidy vtailuanuseand

= Q' ¥ 1 Var kY P2 - = ¥ o 1 ar
ARNNR/ILIINNLIUBN LT ‘lmfmm?m:[f;ulwmum'mmﬂtmmmumm’tuumnwumqu
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v
e MsliFuANS vl anemuuassdudvireriuvanulasnising s aantiufiazin

<3

st aseasaaaresn s Iena] 1 (General need description) TNANHIUTIRARUA-
‘;‘/ o d‘ﬂ/ dl] b 74 d’ ar or n‘/ = b8 ¥ @

azzauszimue Buuidan s Wannudeyantoiudnumisier lduedududafiay

NN PITIIMUATIEALIBEATEINFIRUAT (Product specification) \TIWMINULATaYaNI951
= td‘ ar  ar = o o :’/ é’ ¥ o © a k2 D‘ﬂ’d

watipNaaiusananiuy ludusauiinnesassiasenfusiusriniasdaiaue uusangng

v d‘ ar L ) b2 ?:/ o 2 Lﬂ' 2 ar 5 = . d’

AnuFinefuAAUAIMLaTYiINTg Aunsedadeaaningay (Supplier search) e

-3 (73 =y = dl‘ ‘sl s [ o dln dl -;l( = b7 :I/

v Mdszilunnaiaen Tnassdenfaraunannaiiusiivesypnaa v moauAn i

4 A g %
INN9G IR DNVTEINAYATENNSIETALANE LU

TudusielfavifunsFaududdemingaunignaTRnsaiLausemIsuLas

Q
]

AR ABUAN WL IS mrsiudeiaus (Proposal solicitation) \We
vin nssindulaianngaamdnga (Supplier selection) NNATUANTRMINZANTIEA TIH
ar =] o T v b v o ar idl‘ 9 2 o
ANEINTWIRENNO AR BT i EuaasiasnsranFmm Walddean ludinds
amiuiazin nrreenArdeTe (Order-routine specification) TMUATLAZIRLANEANL
P b o ar 1 Aﬂ. d‘ b4 ar ‘i/ = s
a0 Yinnn szavinanunnesdaudussnisiutlssivsing Nineedesriunismedudn uas
Twiugavinefiazyin ns/seidsuasnsd (Performance review) WRIANNA IHENTTOUNLIANAN
= ds{ b ! = as 2 ar ar = 1’/ (= dl s
Aetuudn Inemseaseugdnisdjiiaueesdmningiuseriudullmaiaauiuas
Hunnalavizelsd winddsmndngiuasnsnin gndifanownalauazaialgnaidin
auLlsyi R lfa s denasiangfinssunasiativasgninluafasia 1 (Kotler, 2000)
aeinalsfa nzuIunITIUNT0AUANI89R AN IR IR N LANANTUAY
X - ¥ .
an un13ndlunnsa (Buyclasses) slutiunanianuszaunisallunsieuesassing
\ = X ¥ 4 X dey ~ - , X a v ow
namAsnitunansniseunismendshireldsaunisniundean nnsieduAnf
v ; - Vo ; P o @ g % ; .4
azfiasrnunszuaunIua i lniisung wsllurnisiaaiuwnnidiunsietiesinasie e
ANGIIRGALEFN Tmautan s MeTed I IEORL (Supplier search) Uaz
mseiudiaidue (Proposal solicitation) anaaz s uhuwazesdins i ldilnaudiasmsfas
waenudSmnangaunaulduasdes iflnszusunislun1senduas (Kotler, 2000) uaz
Tunsilresmistetninsy fnlge miduersiinszusunsi infiAssiunsaemithinstia
AfaLINeY (Doyle, Woodside & Michell, 1979 cited in Cardozo, 1980) 4 Kotler
(2000) Ievianasudimesniste (Buyphases) Mniaadndudssinmassaniunisndiunag
Ta0389AN7 (Buyclasses) iiauans diutisnmmundaautiunanenti Buygrid

Framework (QWW?W\Tﬁ 2.1
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= o o = % o
ANSIN 2.1 Lamadiuduaesnnsie (Buyphases) SaUunmulssinnuasaniunisndly

A1FTOURIBNANT (Buygrid Framework)

Buyclasses
Buyphases New task Modified rebuy Straight rebuy
1.Problem recognition . . . Yes Maybe No
2.General need description Yes Maybe No
3.Product specification Yes Yes Yes
4 Supplier search Yes Maybe No
5.Proposal solicitation Yes Maybe No
6.Supplier selection Yes Maybe No
7.Order-routine specification Yes Maybe No
8.Performance review Yes Yes Yes

A Kotler, P. (2000). Marketing management (10th ed.). Upper Saddle River, NJ:
Prentice Hall, p. 203.

annananamnaat it nsnannfisigeddinggana (Business marketing)

ar d’ ai -] d’l’ = 2, =4 = ar o =4 = dll d’
udnnuznismanaguinmiainvinnisieans &uAmsarEnashliassnanisagsniaau 7
WladusTnavialy mesindwlazedudvisatsniaiseslaunnngu whdinnsldmaus

1 o ={ = & ¥ ar o yaln:! i ]

dnndnangund uaziiulilmusraszidaanesinsszyfidundn Sunuzeinidoudnlu

ar = ?.', ' ar v 1 « <R
nssinanlatiazunnsnaieeniUnnnuss lnnafrenasusazesdns muldia
ANNAATY LAz AN Iasan N nin ST uwsazAss Tnaaduaevdaasusigalaued
axnBn uauesindulaie (Decision Making Unit-DMU w38 Buying center) ¥lifinann
LHAN SRR S Eis 19 Y 9An1Ueseng (Organizational influences) tladtidautpna
(Individual factors) TlRAENIAWIRLETTN (Cultural factors) tIademnesnudanu (Social
factors) sax fletlademadiuaniunni (Situational factors) NdstiasiangFinssxLo s

AZLAAA

maiaNdnlatiednnssinge wantazges Whinnismaiasutsaan s

NAEMENINAIUNIIRAIRLAT AR T ISRtz aNiLgnAusiaz st (Bingham,1995)
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Taaazdamenauiutdigninfimuddyuaniauedaniani iugndvilan
e :/ L 1% o = ar T o= =4 ar = ar o
wteiuisnnalsslaminesusanassnsiussand s lemiuenintiah lansonansitud -

1 = :,/ T ar = i dl
Fearalunsnsisnauuazudenisang mefanuNavTanNgualen 13 ldsinge We
gnANBiaINTIANUTNEIMAS (Clow & Baack, 2002) fliazdens lignAnfinanutlssiiulass

g i 9 14 ¥
huRenguaivldanunsadoadafmmzanafdnnidstniditasudnlaesagnaly
Y oy o - v o aa o =

W& SR Lamons (2000) NA1291 s laaeagnAiiudanindansamauavinau
ar d] ¥ ¥ o o a; 1 I} & All ar QI na' -é -g =
Futaw Wegndn iR uAsmuiwunfuasasenuiufaiuaTlefwikiuundin

=4 ¥ [ tdl -] d’ o ?/ o’/ (=1 L 78~ 5 b7
wralaauda dithumsenniiazionisilaenulasnaafesiu siufuand liidvnngane
anunsnaFaldigniifenuwalale ponanelawaniliazdwwasianissinlatanisia 1

ar i v o= | ar & d' o dl © 3 < o
funalifmiuanuduiuscazanafiastihinTensinlsuseaudianenm
(Robertson & Barich, 1992)

Y ‘dl o’ ar ' i/é’ 2 [ a‘ o | =4 0 ar 5
potsaNdNRLT Iz WEmana s meTdRuaclauddAnste

v
1 & = o

AANTA luRaAgesAnagena sl mainaud latsdneuzuaslssamans

ar 5" J ﬂﬁé’ 7 <] [ =
ANANRUSTTIN G TuasTane aul DeesAtlsznaniuaznszaunsueINRinA

199la (Trust) axdaeliiianafanudilaTunsine langiei

- d s s 1 M
3. LLH'JF’\ﬂ!,‘a‘ﬂﬁﬂ%ﬂuﬁﬂﬂu%i%ﬂ‘ﬂdﬁ%"!ﬂlkﬂ:ﬁﬁ‘ﬁ’a (Buyer-seller relationship)

P I : 'S =, v e c:l"d 1
NITARIANINFANANTFIN (Business marketing) Hhumaanfanuusnsiann

i
¥

P . v Y o PY G Y ;
NIMANANLNgELITINA (Consumer marketing) lunATLIATIN Yids U BEma N inee U5
S sdsteAuAnluBunmiuanndd (Boyd & Walker, 1990) Hgiaagnsonuaddua
3 = Y n‘. [ r Y = td‘t::l & O o

wnndeenzgsanlunainresduAEgETing uaniunaiaiiiuengnananrin
(Bingham, 1995; Kotler, 2000) AnnuzAMNFasN1suaznsdsTeduAvsaLsnisniulyl
ANNIEATIBLANNAINIBNTIANZAINIANT] (Boyd & Walker, 1990) faiiunnsinsiasa
eRUAMTRLEIM IRt AtiA AL TS et IndSascuddiauassans (Closer
supplier-customer relationship)

Sheth (1992, cited in Williams, 1998) #adunsivdnunicaudiiisssndvdte
wazgansdiungzuaunsueIn1965198998 (Creating) UzAN93NEN (Maintaining)
AnuNANTUTTIaanAdaeTussndfdnndagRuriugnAeinunsinilelnaiideygnds

1 o a6 1 .3 a -g :l/ d‘ =y 4’4’ = b7 <4 o =3 .3.’ ]
TIMINMY. ANNANRUEIMATAzIARTWNA T IlainsTarneRUAVEaUTNI AR Us
Anwnuzuargiunnresnudiiusazuans il uusargana uszuansnafusy

o & da 4 . o o = o g8 X da
Anenuzradn smarainauiuldazAfy uafanadiuanuduiusanTinus stz nan
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it wsluanssun fenadiuanudunis iy ianlun et lsdifund lunnsiinsia
FoUeTTNdaie (Weitz et al., 1998) Geyanandununmdndndty lunisairennnudiniug -
ar Y wN ar ar ) ) ar d} ar
fiugnAnfine wilnawane (Salesperson) iszwinanunaiseadiewdusiomenmuan
1 a o £ ‘dl ] 3 % = ¥ =3 .

SEUINAAILITEN ULy RN LANN s e RWA T RENaL A (Bingham, 1995;
Kotler, 2000; Rothschild, 1987; Weitz et al., 1998) wiinanuneniusiouuinessdiunnsg
a i e v 2 @ PR P o Yo e v px o 2 ™"
AnsinriugnAn Auiluyana?lanudiing IndBarugnAuinign saiuinnsai

ar & ar L R v d‘ ar -ﬁ. = o =
AnudALTTugnA ANt naasilnaeg SawgAnssu nasnseinsanlunanis

ar % d; s v = ar F 7 = e Y = v =

wanaaanaaawinauneazitusnaasds gnAnan suslsdn Bdndunadudn
mmﬁﬂLﬁu’L?LLﬁzﬁmﬂﬂN‘lﬁﬁuqﬂﬁﬁ (Williams, 1998)

b7 ar ar [ i W ar ar ar ar CY mid [ q' d’

HaynilnuszanuduiiusssndaagnAniuwiina sl indduntiangias
dana T Ana sansia 1S (Clow & Baack, 2002) sz itluBsndonaitaanils ity
1/319 (Webster, 1992 cited in Williams & Attaway, 1996) faa1nanandn *a=ludlezls
Antuiasunlinnssatenfindy (Nothing ever happens until a sale is made)
azfauliitulisronuddgueaminauanslulangsia (O'Hara, Boles, & Johnston, 1991)
IneannzatiatalumaIn AN s TaTNe iz nINNeIrinIgsna (Business-to-business
marketing) Nrun1sldwinauiaiihnagniudnmianiseaisn inssie A uan g

¥ .;’Q iﬁl b2 = ) -g ar 3 = oo G =] = 13 1 d’

WANTLARTWILAY NsRAsaTaNeiuss T gttt aza i llesasaiilasaunaneitiu
AnRdNALSIzzeRguieiuliannsndeFegnan b e Teazsasandedayananud
aj o 7 Y ar ] 9 A ar = 9 :i' 12 = QI tzlg U k74
NefLANABINsIeIgnASRAzda WiLmiiaacadinlaignsiesaR wignin i

ANNATATY UATINNsAaLANEIANFBIN AR TRt e launagnAiuies

Uszinnuasnnudiiudsendnadmauaziane

Jap WAz Weitz (1998, cited in Weitz et al., 1998) I utin sz inmuasmnuduviug
?wrjwﬁﬂ LL@:i{mﬂTmﬂvﬁq Taaniflu 3 Uszinnite (1) Arudnfufiunuaniaeuiu
s NN TSREN (Market exchange), (2) ANTRANWHER ST (Functional
relationships), W8 (3) ANNANRLSLLLITIAIWAYY (Strategic partnerships)

puAnRusLULaniReudumathuananensnan (Market exchange)

ar

iupudniusnime llivinnsnsununstaviasausudiazinsiasagsiatugans
etuneussami Waudius ludnwniiofiu Measshe i lgaanimaziins
Arstagananiusieli uewan nsfissatauadsinrud Ay ldinnudesnisiaus

azthelneliAriiatennuduiugssazsng aauthaladandniniduarenissnaula
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ar ar o ' i’/ 1 =8 1 s e o = gr g .
AnnuzanuduilsizudwaesheRat luglues aAruduiusurulguitme (Win-
lose relationship) SugdanaliiduaudiusnlauEiaveu (Flexibility) Tedmthudiannas-
a o o X o a o o ar Y 4 [y 9 P
AHANTUS L WL as N snanidnAndis el S duinaandunasnuaun
Wideiauanandnidiwamihmanuduiusuunsya=z&u (Short-term transaction) ¥ kilde
WNTATENINATI
] v [~ < 3 j ar i i‘i’ 9 ]  ar [ ar a
wsiaeialefia nsBiasesauneiussinsmeuasunsdoulunsiniunouduiug
WULSTEIZeN (Long-term relationships) MvaanaasléfunatlszTamiannnimneu
\ o = Vo . o ' af o ] 5 . . . Y
TINMITENINTI A INSUAUSH UL TaTUE FId (Win-win relationships) Usznauliléan
AMNANAUE U 2 Anwnu loun AnUANANSANNUTNA (Functional relationships) WAz
ANNANWUS UL LAY (Strategic partnerships)
[N = g 3 - @ o &
AMNANAUSANRET (Functional relationships) |L13A2INANAUGTTEIZEN9N

1 1

genanfmaussminuIsdaNdiLs Tuatninade ludnuossaidlugawsia (Personal
relationship) NdunalWinnsmnsiedagsssudnariudullesnalilssBnTanwainau (Weitz et
4} or ar AIl [ 3 ar g ¥ EYIEN i =5
al., 1998) TaANANRRS IaNEnA kst des RALITs N ATEAINN FINE D
ﬁuﬂ”ut,fluwﬂmmmwﬁﬁmmﬂmLﬁmmmiﬁnﬂ@ﬂﬁﬁﬂ (Safe) wazied (Stable) T
ANMNAURUSANFaR N3P asedag1 79I iLsnuaudadms /39l nealumeann
fnmadamefiioyauazaufaniuiae duwalfid@nauazatldanaluntsdasnadudii
anad ANHANRUSILLLLTSR A ndiusAndua RN athuiNauatin (Close
friendship) AAN e latiariuuasiu (Trust) iathanilaietlaniutesdFunay
, - Ay < 5 : —— —
dnamnaannandheviliasinnsud lulyvnmaniiisaniiv
Qs o o 3 o ] N R [ o o &
AMNANWUSUUULLIUNUEIU (Strategic partnerships) LWgUuuLAMNANTLE
srezengludneuzassmathuiudauisiesiinisamuannivaasdielunisussgua
sz Temisonriu Asvhssslisazidihwinevinagsnasanriu (Share goal) uazidamnnas
. o = o o Y 7 P & 1 ¢ ] =
sl sussgnthusnemantii neisgasieiinnuisiulanasiumeanuiAesmie
o o PR 1 o o o o - Y - @ o L e
NALALNAIAATU NN AN ITNgsRafNiL AnsuaniReudeyanilluaniudussudneiu
e liinsaaiiugsnadssaupnudidamutimnenssly (Weitz et al., 1998) (1w
Starbucks Coffee HAax duiusuuniihiudauri United Airlines Addamnassaniugn
Starbucks az it Emesununinenangnsiiasndn I BnsenisiugnAaesaianis
{lu United Airlines windi 1aenns7 Starbucks Wansamniuiunuiaen g
TAnssunuiunaten1hu United Airines andlamnassiniug deualiiagaas

IFFunadsslamisanii Aagnanisfiu United Airines anunsnanszauamunalaansgnén
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1% Tuanuzh Starbucks N FUNanlssNnslsaneRNNINTuIELes S
ANUALTUFNE A ATNE (Risky) wazilanmdaveuias (Inflexibility) iwsnzfidagnidn
A} o o d‘
fonfuluancNTIumIaNIg
AudiLs uisia g wuiuiiviedafuacda@s uansieiuly inemaouduiug
=t o P - ) , = 9
wuuuaniasuium Mt nemIn s ez iauEiavguinng anunsoulaeng
Somimgaumelvddnminase nangnndiusias lidFunadslommnsinunagns
= ] 131’ ] o 3 ar & b i :’/ Var g Q‘ o
NNsRsaTaTtasniu dauanuduiusuuuThafudanniua i uns s lamifnizy

anmemiBugmasNiuusdagndemiasinunnedinas daa il acuEnveuasipaaniu

Tulgine

2
2l

Tuwtue?l Clow uaz Baack (2002) Sauungtluniaouduiussswitedmauazdans
o dy =y U - . G5 o VY o o =’;
FHANHILUDINTTARUANADNIIL 7 32A1UAQRIN AN
d’ll <f :// =Ff A . = ar o 1 s;dif v
ArTaTIEnieNAialfE (Single transaction) UNANMEsTuImaUAZE IR
Huldminanusissnissuniserswiniuuasdalifnimimuannduiudle] fintu
1 :ﬂ’ 'ﬂla 3 9/ o~ b d} 3 7 % & U = f
1T NsTaLNENAUI T NN UgNATRHTLIaIRg s zasATN LN IR tNa |
= ar = g rd' = é’ :// 9/;4, ar & ¥ as ar ‘
e dnifstwluanuniiidunismeaiiten (New task) gaednaasariuwinansmns
d’ o =] P=1 v -=lI = .(E( ar
WazaAusTin M ieandFeInIsient sazymmasu ldfoymnifieaie wilnaw
= 9 o ¥ cJ = [~ d‘ Ty 1 1 U Y o 1= 9
A meletdunlinmnassidagasie ungnd wnsgnAndalifinonud
BAZUITAUNTIlUN IR RUAITINNaY
msgamemuiania (Occasional transaction) \luaau&iusnnnzluy
¥ B [ 3 2 b7
anUNInInaINN et ninsUi1e (Modified rebuy) AusninTauneidludnmosil
4 ¥ o n#n = s ar I3 t:!lv <4 d’ ar 1 d. if &2 0 é’ 1
ABRUANAINAN IATRdABNAIReT NI LaziATe e LATEIANIFNN Aluldvinnsatias
ar o i’, o @ 3 a/d’l’ <4 U =8 = =y SAI o =
1N fauponduiudszudnefanvizadarstaiiubluuufamiu frasnayinnisiatson
dalausanndunsuaeraneusindvlade (Clow & Baack, 2002)
dp 1 3 d’ - = .3 rd“ G‘] él 201
nsaRIeRtiNeRiiay (Repeat transactions) INatulugn unsaidunsaadd
] ] dll W Sjg Q 42( = 'y U = ] ] dll ] d‘
atnarialled (Straight rebuy) HE932INNNITERUAINNEUNLTIEANDE PRIV
Y v Y v L XX . ~ o
Hunameiiiaunsnneuauasnnsianisaean i luduiddeussfanaasiisssi
ar '3 QI Z -] ar t#l 14 ng v o or & ng ‘Q v
AoNANALS RNt udnene i ianBanwmzgndvinmsinduladedudain
2 a e d; = = ] -i’ o 1 [ 7]
Hne N e InAINazaInaLne InsAnsieteuntiuagfulszdaraguda
tﬂ' t#x = ] o 25 Z'/ (3 o = 1t ‘i’ ar U t ! D
delananiaanlinelaiuduneseiuiasinnimiasesernaiuguiess il

Y Ju
ARMAUANIFANIN
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ANANITUSINATYRYT (Contractual agreements) \TgULLLIANNANWUTAIRNNS
4 ] o ¥ 9;3 ¥ 4‘ ar i = ¥ ar = ¥
mdyanuiuszwinEsussguneNe fusesinmmaesduduasnnsdngeduinas
HuldmudernswmasasrezinaezyFludnuoyn anudsiuslugluuuiiuee

a or o‘d’ = é{ o‘t#l él ) ] d‘ .

ANNANTLSTINA U I M RTunN s aTNae il (Repeat transactions)
azlifimnuinelaferiunaziv (Trust) insrzsitasesinasjaiuinadss Tomirasmnuied A
ol 1 ¥ d’ 1 1 A k7 ) 7 c!ll o= :’« E ={ W=
WhimsirsuimsiguasiiuazidnaunusdagniniledungRaunwsnsyiasesleiinnuian
witlauudstinmdiuunnannazianu3itie e lari (Clow & Baack, 2002)

pudurusuuLiaTa (Trust relationships) Hrannnsiviagaslafinanu
Paelagariuuazii uasfanileniuine emeduanasidFunadsslamiannnisi
ANNANRUSSIaMS Spupudiug Amsnuz Rids (Exclusive relationships) WneTeas
a ﬁ = 9 9 o o = & 9 =4 = dx by
yinnstaduiangdmningiuvisedaneiienseizeiianinela

AN uLLILan URES Y AsEd el (Electronic data interchange
relationships-EDI) \Huaudndusnaenaunananuduius it iiangls etwiledme
o o v A o Y o ° o a v A, 9 a
sindula Wdayaiuenineadasiunisaniiugsiaundans viedeyan9sun1suas sen
&vz0AuA N9uuda 91a1 Arlddnesine saulifedeyafifeadasiunisevianus e

u

4 i ‘9; : v = £ 1 ' =8 v ar
Addiayaiatiazdas e iinaidnlastetasuiteausaanisiasdnenienis
o = = Ddil' ar ] [ QJ:// § ° ol of ar ] <) S o dE( CS‘
puluganavesiteduszdas iisaasheniaudaniuasnalilssBninmwsnniu oy
ANANAUT UL A (Trust relationships) wazANANTLS gt luin midmiiu
ANTNANAUS ITzeiZe19 (Long-term relationship)

ArudusuL T udan (Strategic partnership) HanHtszANNANAUTAN
AnuindTnatinaunign asiouliviutsszsuassnnnulinnglaszuineiuniige (Trust)
waz WL upudniuiassiaalsznaunisia (Mission) sauriu Miagessneaziinag

=§ 2 <4 ] ar d‘ o L73 = a; 2 Q =3 o '
uaniaeudeyauazfinasenuamdaniafenilinfanssy il ssaunadifa ansaade
Vil AR IRALA T WENENNAAMIUUN WA TN NI ZLIUNN SN ARAWA LT ngnen
WiaunsoHdsfuiidnnnwitdusinsdmasamumnimianismaismenidngnii
o A ’:/ 4 ' A o a = = oA o
tuhavsassttazdandomyinauidunuaeaiuiie

AdnRudssundsiaussfanauunuiudauiudunouduiugu fouw s
anniAuidhanunuigUuuuaudsiusuuunnludnsuzseansed@guiiussmdag
sewarfzneRinthalfindteiu G uduiuludnnstiasuansidutamsiouus
fanlariunnnnan (Crotts & Turner, 1999) viraBantAdnilu AswduriusresI v asAn L

TS wsuuau (Boundaryless organization) (Ashkenas, 1990, cited in Crotts & Turner, 1999)



WuUsLRTNNATAAA (Alliances) (Heide & John, 1880; Spekman, 1988, cited in Crotts &
Tumer, 1999) 130 ﬁ'umumdmmmﬂ (Partnerships) (Anderson & Narus, 1990, cited in
Crotts & Tumer, 1999) Lﬂuﬁqmﬁ@ﬂﬁtﬁuﬁaﬁmﬂm:u@:?:ﬁummﬁuﬁuﬁimdwﬁﬂ
LLﬂtﬁﬂﬁﬂﬁﬁQNﬂﬁi@ﬂ’lﬁ‘m‘:ﬁ’\LLﬂZLLﬂﬂ\‘iﬂﬂﬂﬁi@ﬁ/ﬁlu@u’]ﬂm Lmuﬁ@mmﬁuﬁfuﬁriwd’m%\i

ar

H ar Aﬂ’ [ 2 as b 2 o = . [ [
aaal e irasnaunaeiuudouiuuae Hamndmgsu (Supplier) naznaneunity
1 d} d’ o ar & S/dsl, dﬁ or as dl ' Y a as s le, MY a
dounilndndnyluesdnmasie Musnansunne iinanuduius udnunetlildne

snnszuatadinesdongdaenu (Trend) wiifigaNNIsaNNATUILIz UL
NFUEINA 4 Ustnnsha gaunweaesduAT (Quality), A9NInsa (Speed), Uszdninan
AR dRE (Cost-effectiveness), UaT MATIANZEENUULRAAAUT IS (New
design techniques)
ar as 13 1 d” Di/d” L ar % = ¥ ol - ©° 3 ar

e fuAUFNa WANTHA A IVETo LA TE ARG ALFBIA NLLINULATYINUT N
atnglndgnuntu heiawizetadalunanduimalulat ninsddeuuaswmassioan
o by o 2 off & -~ P S PP
unnmansazsiasnssminteemdfyaesn N LS a1 W ldithafeuadenil

o s 3 1’/ 1] ar [ t éf a: d‘ od | a’ = as rd‘

AMNANATYWINTIULFA N NANALSIA N TR L AR NN AR T IN AN T
AALIAUANANNEIANNNTULAZAYINNA R TIEIgNATTIININAUATLINW (Quality) AnlFanem

v t

AUAN (Cost) LLﬂvﬂ%"'ﬂﬂﬂ\muﬂ’mLLMM@HLL@J]NL'J@’] (Delivery) (Bingham, 1995) ﬂutﬂum

e Nﬂmamimmﬂﬂ%mmmﬂﬂummm Nsjagnarnsgsna (Hague & Jackson, 1994)

q

AL rznauresnsinaAN 3919 1A (Trush)

Crotts WAz Turner (1999) 851841 NIARANNANNLE 3z udgTnua TN
_y ar b2 i N qa’ql 1 % :l/ 2 0 -3 df
ReanszsivassmNdanata (Trust) iFefi loeanviaaad s ua luLS1aaanLand
Tteiadenduainanulanslainluszsisihe duaniliglaynds
(Commitment) Rg=vianligintanuduiisniisne faflupouduiuslussiuesng
(FeN41 Trust-commitment model pitl ® WHLATWD 2.5)

PINLNUANSINAeZiR LA N swANAN AL oI IRIAnTRAR AT I
o d‘ ={‘ U or ar 2 as ] 1 ar =, = ar
AnmnusiiiunszuIunIg NFaanAtszeziaan unidedau ve dnesunetamnudaiig lu
o o ° o o ; P % o 2 U Y so
Ansusidudnduiiuuude Fuanmedunngnazundinsauiuiugdon aamiufivionis
ARLARNUATALAIAREN13AN29 NN 13T eA AN S IMA1I (Crotts & Wilson, 1996, cited

in Crotts & Tumer, 1999)
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d -5 ] = = ) o 13 1 L4 o U
WHUNAT 2.5 uaastsiTadunidvinasiananulfansladuardmanananugndaiusmang

ABILITN

Structural bonds

Social bonds

Cooperation

Reciprocal trust

High

Communication

v

Performance

satisfaction

EFamed trust

Non-retrievable

investments

A

h

Adaptation

Verifiable trust

Commitment

Mutual goals

Y

ANV

Interdependence/

power

Calculative trust

v

Reputation

Blind trust

v

Low

fun: Crotts, J. C., & Turner, G. B. (1999). Determinants of inter-firm trust in buyer-seller

relationships in the international-travel trade. /ntemnational dournal of Contemporary

Hospitality management, 11(2/3), p. 118.

daynsin (Commitment) sl sdAindlumsusnuaiuisnanuusnsing

szudnamssin@ulafiazey (Stayer) visanisantl (Leaver) Tumaifhuiusiinasiaiu

¢4 3 @& <R L a = o [ - ar &)
azviouiviuisAusiasn siun sl uduiusse i s anduunaniainnig

. ey ue v <X .
Aftanaszlumar i Fananuduiuiiiu dau aonuldanela (Trust) anitlu



avAdsznaundndAynin Ithivassefiadeynidnssudnariu fuardaasiananu g
Tuszazemszninagtaussguns (Dion, Easterling, & Miller, 1995) Anflenuzasnny
PBavladanmnginifendeasiuanudaiendraiunusazdassnssyinnisviieiass
woAngsludnusRdaUssTimiigegaungndhemila (Crotts & Tumner, 1999)

Begtlunuiizesysumesnnlinalatiamnmuieentfidu 5 s2iu Guan aw
WanelauuuTiivgua (Blind trust) Wstuanmasidoyananuflaifeamwedsfudnnisils

(= ar O v d‘d o= 1) dl 2 = .

wipksd s uuaAu i lantsedndremile aeawldorslauyuiuey (Calculative
trust) \DunsEuannisEuatgenevitanalsslamilunedaineira lunnefizeuun

Fndulaianuiiupnuduiussiall asuliaelafiauisoiigadls (Verfiable trust)
IuntjiuAuaunuasheuiilunsfigaliazmnseseunmsnszinvesandhadiauang
wnnsldsuAuianslause il aeauldaneled iasunauanantdeamile (Eared trust)

(=3 U -ﬂ' o é{ rd’ 3 d‘ Var o = 1 d“l
WumnuianslaniiatuaimlszaumsaidavilldFuanainnimszinaesdndionily
waz A Banladesuuasiu (Reciprocal trust) Tuduiiisgasdeaziinauldanslasaiu
(Mutual trust) Tamadhavidianulinslaluanianiianszdieiudfinnuliaglalusi
WMWY (Murphy & Gundiach, 1997, cited in Crotts & Turner, 1999)

Tatladaidwasenafinaodlfanslalussiusae et rznaullsas Zeden
(Reputation) fuiiumsFufaesemilanisianauainimaasdndamniialunisa¥eandn
vizannulsrTamising sssuaessuag (Inferdependence and power) \iuaanusnunso
mandnsuliandheniiinszinnisugenunfiunlingsin avsdidwmungsondiy (Mutual
goals) wsaiuayuiiAsnisuanilasuludnenicadiunisiudeiussnineasdng n1g
15U (Adaptation) vanisgasiaauiseliunlaeugtiluunsaniuvedlivunzanus:

v o y S vy e s o X Sy
aanAdesriLAssiasnisresandeuntie s annldnelafiasifintiu measyud iawien
dndumusnle (Non-retrievable investments) \unFnanssinae aestdnnaeull
MIaiNAMNANLET YiaRuu nstinevsnsan itamseslisseaiiasineg Aldaunsni
ar = b Aﬂl o & 3 :I/ = dl = = d’( U & ar o as

nduAUNT Al am NANIRSIE TR ReY adinasaaufintuuda finwmwdiv

ar rdl 1 ,3 a o ar = = =4 9 d’ 17
ANNANTUEU IR zLEEna AU Revnem N VN Ry sy ui 1
auliidldlsne TRl s: TamBaiTmussidunisamuinidaian

pamnalalunasiu (Performance satisfaction) wnnuasitiuiumelafiaz
nieWiAmduanul3anslaiiu nssiasiadagns (Communication) Tufitvanefanniniwaas
2 ] dl -3 A: ' t ar v 3 L% Q 3 ar T =
fayattaasninnisuaniUfsussninaiu duazdaa ldniminouduiadullesned

Uss@ninwunnau sunaliifaluanulinelagariuuaziu LesWmuia uduRugan
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nanenfhudieyniTaszuinaiu asuseudani (Co-operation) MunBANTIANINT=N I
snsnsmiunsiauderilunsienane iussgiihunnasniu degndanteiudean
(Social bonds) Wludnenuzn@sminemisdiudiasmesisinaadestuacsuiuiing
ar N = ar g & . - ] ‘y‘g
(Friendships) ATaUATI (Family) Lmzﬂg&’uwuﬁmﬂ‘luﬂqu {Group interaction) Lﬁﬂ;ﬁmm:
¥ -l o o q; £33 o &5 as = ar w d‘ °
Hrnaiaonudniug udnwoeiiudewsninazinnugniuuazisinlanaznm
ANNANRUsIgIRams el uazgaving degnsiansiulaseaiag (Structural
@ W o e o . o o
bonds} WhdiagnEARNNNIWEMLNaLARBAATUITINANIRINIZALITBINTAINY
ar  ar . = Q‘ é’ | ar d‘ <5 d‘
(Investment) uazn3U3A% (Adaptation) W lAANILAUeY TWszAUNgDIgRRITIuNI8N
] = ar o 3 ?/ o as Pl 2 t ar U
wrinsuanANANANRUSIMATS N1z LR Siinasaaunaeinusine Tuuan sulddn
(Hugeineedinuangllifaouduiusssninanshesiasefss lneladayia 10 Usznsi
AN tSaTadsN g ansznusiassuasnann 1dangla (Trust) Falusianananas
ﬁﬁiﬂ@:ﬁﬂaﬂﬁmﬁmmdwé%LLa:é’“}nEl (Commitment) (Crotts & Turner, 1999)
U d‘ a ar tdl 1 as d‘
st langialutiaariuiimailasuudasasmaaniiaduiiainnan
' ¥ = o = 97 ar ar = o 1 L)
AN mianalulatl Uszneufulamdngiudaiuouiin unasdaua liinis
LLﬂqﬁuﬁuﬂﬂN@Lﬁ@m (Webster, 1994, cited in Williams, 1998) Aa1uusNs9 s &1AN
wiaLiTnen lAasiauumnsnaiuiann sadunisaiesaduiusiugn A lussezeny
suflugad Aty (Egolf, 1997) NdalFdniunagmivdniugauranisaufinenylumainfis
409AN95904 (Donath, 1994; Randall, 2000) marznmisugnieuiazfeuieenldans
gandmaiudnengnAnmeriienld (Weitz et al., 1998) lntiazsinsnsneumnaLauns
AnEnalauazAMNSsINIsIIgNATIEazINe san lURRTsiaNAatAINaaLLATAAIZIDN
tTeumnueagniuazyinnsud latfoyumantiuetinamssqs
TuanuiReaii nerheainagnAasi B e ARty iun1sina UL
3 P= ] o o Yar Qs = car 3 d‘ d‘ = tz{l U I3 ar ar
fondlaruiugdnuingpuiinunniu fdauudasilanmaaliacud Aoy
Analsrleminednuminn i dassusesiadudviniu (Hutt & Speh, 1989, cited in
Thompson, Knox, & Mitchell, 1997) udanalignisndulasadnuanddminimngasias
A = vl » o & 8y AW ca'
wiaatRe N e ua sl TR N ANRLS MU I N TR A A N AN LU
% } ar -g ¥ = d‘ 1 . = s 2r ar ar =
WUAUAININIW I ZgnANaANHEadINAsE LA L BunnusnangaaundmngaL
a o . v Y . : . a %
PenALaTAzAIA Wi ARWAFIamatanad (Cost-per-unit purchased) WAz atLlAsu
e dngaueutiardaasiondngaenun1aniiueu (Pearson, 1996) TntignAn
azsiesudla@enenddimmdngauseiuazaisnsodndedui i ldnunafdianisuas

AR WA (Clow & Baack, 2002) AatiudaiinousiuiddavndmgRundeduiefiasin
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mauteilupanetifameneuaigasiuialtifsanuuansinsainguasiulsanisai
AruAn IRsauluaremsegnAT (Gordon et al., 1993a) duazinnmanunalauas -
= % &{ dll v = % =y &( ar & i Y o
Aaufuanulinglatiu wazflagnirdanalinedaiainauduiidsudisgnAniu

Uinfiasimunaanuamduiindaougniuiaiiues

1
= o ] 3

v o= =] =2 o o & i Q/d” v ar
i lefin vddtdanlunAnanivannduiugssydnadmanazfane luszsiu

o U 9  ar <4 1 9 = ar [ ar =R o K] = ar a0
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1
T
o

(Development of Buyer trust  in the salesperson)

Trust = experience and

9

attribution of

Steps Yes
1 »] Experience with this salesperson
No
2 Experience with this supplier's salespeople
No

trustworthiness

Attribution of trustworthiness of salesperson based on buyer perception of :

3 Personality of Ability of salesperson Motivation to
the salesperson to be trustworthy be trustworthy
v
4 Trust at end of Initial sales call
A 4

5 Salesperson promised something Buyer information seeking

that will be realized in the future? on salesperson and/or vendor

No

A

Yes

L4

6 What was said or promised?:

importance; Cutcome

L

No

Yes

k 4

Buyer interpretation of

information received

"

7 Buyer attribution of

salesperson’s trustfulness

v

Buyer perception of situational

influences on salesperson’s behavior

J

A Swan, J. E., & Nolan, J. J. (1985). Gaining customer trust: A conceptual gUide for

the salesperson. Journal of Personal Selling & Sales Management, 5(2), p. 43.
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ar b2 dl 928 k73 b7 b7 WY ] 1 ar
AiugnAINgALaTItNANFABINs184gNAT gnAnaseanlifeasi1e unwtinane
i zdadnns i BauaNeudugnaasudtlywn Bt (Problem soiver) Tne'lal
Y o o @ el N N s
pad ANnENENNNINTn LAz WAE N AgAN IdaeRn

Weitz (1978) Iflnauautiusisasnanalfiibeianssusingg lunssuaumsans
as as [~ dl ar = -3 : 7 o 5

299Wtinung dutlunsrusumamminasinefenssyin lunasnsssunsindulate ey
gnén aanlsznaulisen 5 dupaumaniFandn ISTEA model 1o nsa¥amanulszvivla
(Impression formation) N1sWALINAENS (Strategy formulation) N13ALTHLNUANNAENE
(Transmission) N3Lsz1iiueaNN 901 H1a (Evaluation) uazmsl3uilaaunagns
(Adjustment) TaenASMITUIANNIZLAUNNIRZ FRFIAINMTAgNATRszIiniANsiasns
Tutlssinyvaeu@nsiiued (Product type) lazauassaamsindulatiansZudnlanmaudn

il (Brand choice decision) (fUNWAWA 2.7)
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REUNNA 2.7 LARULLIS 889 ISTEA model

Realize objective of

=i
interaction sequence
Impression formation  Strategy formulation Transmission Evaluation
Develop an Select a Formulate Implement Assess effect
impression of strategic messages strategy- of strategy
- Bl .

the customer ¥l objective to achieve >l deliver  implementation

objective communications

& A & A

Modify Change Change Alter
impression objective implementation communication i

method style

Adjustment

11 Weitz, B. A. (1978). Retationship between salesperson performance and
understanding of customer decisicn making. Journal of Marketing Research,

15(4), p. 502.

» — - - S v o
nsdaseRnNLsevila (Impression formation) Tuduiintinananeazsinsande

b %

PP PR &2 o v Y A a o e o
ﬂﬂmﬂqqﬂﬂﬁzﬁUﬂqm’iﬁ@ﬂmﬂN@ﬂu ?Qu‘lﬂﬂﬂﬂqﬂ'ﬁﬂwﬂqmﬂgﬂLWNLmNLﬂHQﬂUmQ@ﬂﬂ’?

U
¥ v

fauiupeuranisiaszianIunisnl (Situation analysis) InsasFaainnaFeuy
Nearunismszning (Awareness) ma11¥ (Knowledge) viruef (Attitude) wazneingsn i
2R (Past behavior) 2eegnAuaa s N gawnivin b i b ithdieyaiugnu

TunsimuegUu nAanisinaualiedamunnzau (Rothschild, 1987)

MERRIUNAENS (Strategy formation) lavinnsfnudayeRansignAud
1/1zﬁ“qmﬂﬁuwﬁmmmaﬁ@:ﬁmﬁﬁma‘ﬁmmﬂﬁqwﬂuﬂﬁ?ﬁﬂaw (Communication strategy)
ﬁuﬂiznﬂuvl.ﬂr%’fmmsﬁmumi'imqﬁﬂ?:mﬁmmﬂqwﬁ“ Bmslumesinumanagniaa
1% salfaqUuunmesdananufiazyiinnsdiaans 4 Rothschild (1987) nanadn Tudutiaz

b =R o or = L3 =4 £y o o :’« = o o d’ o
ﬂﬂ’]ilﬂﬂﬁﬂllﬂ’\‘a‘ﬁ]ﬂﬂu‘l’ﬂﬂ'}ﬂﬂ’\uﬂ’]ﬁmiﬂiu’]ﬂﬂ ABNMNITNTUUAYINTIHRCIAHANAINU 8%
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14 (Meduim) ThufiRefminauaneies Ssensaziianuadanfaiufagnaimwezgning
v o o4 o v o ] Y & . 9 <2 o P
wnlufasiaduianwinanuneignAviudidanurdnaaasiuwanian Tnefiminew

¥ o o = a e Ly [ v 4 PN o a
gneRsFasinnislfuulaena pandnuois IsenndesiugnAvizayananiasionisiase
sl nsiyaRnnwiassadaaiugniardotaialignaiinacn¥anslawazimunii
ANdUTUFFailueuAs e (Dion et al., 1995) TNAINARILARY (Similarity) AMNTW
ga1l (Liking) wazAanudeamiy (Expertness) 4 IddiiunnidnenisndAyraswiing
gl (Riordan, Oliver, & Donnelly, 1977, cited in Rothschild, 1987)

dau daraniiasrinmsdeans (Message) 1iutAe gUuLLREN TussRaniaus
FagNANTBININIILINE TaAD5IAZAaRARBINLIAN L IBNgNAUAAT TRt

MEANTUNURINNRENS (Transmission) iWiupauzeInrasilelfiRmuna

el o Iy o o =4 . % o 3 Py

emin 15l Tnawiinengazionisheansuaztinemanteys hlfegnimundamnis

b4 2
nasa Nl ldunisdssiiuaanisaniiugu (Evaluation) WINIMN8RSINN1g
dsziliunaannnismiiiuaumanagmannnvuald lnantsfanmmninssuuafise

] a & [y s [y 9 ¥ ar -l

mataues 198 IUTaAHARTIIMIF ] 289gnAn uazgavine Tudimsudsudaeu
NRgNE (Adjustment) WanaUiaRan s iIuLAeL WilnauanaanainisFidau

= ] :’/ =l = = e -3 ar
MuaziBunluusariumauliiau vz au ez T ANE NN NN T WA NAN LS IEY
gnéAusiazang visasnadaslEnagmsidsmnnagnssenanUssAnsnnusraunm
nazsfunsindulatevasgnAn st uaa (Weitz, 1978)

e Weitz (1978) Ishinasagidn wiineuanemUfiifisny 5 fumneuenssiaunig

P78 THRLLRN AR SR AR AN AL SA N NAUNN I RUANI A WITN e e 16

nPnaarnazdanaiiliinnussmingmanaininesdesriunisitnnsun
Y A4 = oy dd 8y o v ¥ o o =
gnAviFananssNsiae AReadasiunsreustesanusesnsuesgnathméan Tnad
Tnszasd WignAisanunelawazifieanuidenaldasla (Trust) siuniiiuaag
AuiudauduiungnAdsieniinauang dussdasianissindulatand wsiaiiadau
naneugnAMRANUINAR RS (Hague & Jackson, 1994)
uddusielaznaniialssimuisaiuaniAnmduin lunaneisgasinagana T

A ledihilsssiuniianuddnyededirianis@nendde luaiel
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= : a A - L \ '
4. wurAnlEalnuAIR AuA lunaaTsjsgasAns g5 (Brand equity in business-to-

business marketing)
ar o ] d’ ' L b=y = ar L% ar <R
TlaqTueadnawing lunanisjigaainsgaiaGuriumniauaulawazpszuings
v ] <A ] 1 e < -3 S ar 3
msaianuensnamiaguangl (Sweeney, 2002) WAZIGUTUAMNAIATIBIATLANR
Audnifinnnnu snahanszsnudndndumidodlnnjainenqaiasisn sedivgua
Tumeaulumann (Paustian, 1994) AruauiiRussonams s dAssRanuusns i
damamatrs e Bugnununsaanisienarasasnaniaumes Insudeiugng
PPNaENRFan daunsdudsinIIRaaiamNnaen ULl AaiumEuAnRg
| o d‘d ' = o = =) [~ ar o« & d‘ 8 ~3
udeiiFngeas haRengunenithiandneniteseesrnmgnAauisanauivau
wansinuazifuReguieidliaunmanni@enauni bl (Hague & Jackson, 1994;
D. Schultz, 1998)
3 ! = % lal d‘ p ar i i i b4
wlidnpnuAnmdudanti@m fFimsuaniuasuwians usnNuFLazAN
v A o o S AMEL A R0 e A
dinlaneaumsAuin lusaiefsfigesinsganatidefiog ldunuas lidluAunsuans
Win?An7 (D. Schultz & H. Schultz, 2000) iuntuilanladnuaainnis@nsans
Loughborough University Busingss School wudn lufl lasanunsaveniienszumunimize
< aA b7 = U Ai‘ [l 3 & Ly z b 1 [ b4 11

wnemal iR lunsaienmduiilusaafisegesinsgsnaillfetnedniaw ulusilu
asAns ey fimu dedauluninnansdunsusmanalfien i lunanainygiisinn
(Consumer marketing) visanannastilssaunisaliannsanwaniany szauun (Sweeney,
2002) nsaiunmaudainendeieaandu natiAnsiae sanllfmonudusieiifa
T Miudeyanugmlunisiamns@uda (D. Schultz & H. Schultz, 2000)

posivgns A RIaLAau sy anNNEi AN T LA T LI AR lLN98E
AduAn lurannil dasliiinnmemaadouluriniiienagys iunsaiiama@udi i
fudustnavialiundssynsld weissalafndielnnuusnsieiussudenimansanagag
a9ANIgINauazNIIAIMNHgEUT AT Fu AnNlAnse TR LaUNTAF IR
a Y & ¥ a r-g‘;’ ' ' P : o = Ry
AuAndonazsiaanintiu D. Schultz (2000) nanadn lusaanisigasdnsganaitlunainii

o as Y dl ¥ ar i.nd!d : ] ar & o Tor a2 =
AMAadLT Ut Nandiaeiudidomdanlunisindulasununinuas IR uarenaann
AHARTIMTIBaNLEn AaTiunssuaumsumsaeansuaznsainamsaudnaeusnsine

¥ a o’/ =] 2 3 :I/ dl ] (3 a dl 1 Y a

anaangLEtnAT il Deuddwisnnsnanfisagasinsganauaznisnanaiiyegdisinaay
nenenudgnilmemdudndnlUlussuumumssimesgnAnuiiawis uasfesnisa il

anAfinANTaLNINNIN luFNARsTWT 1317 isessdnsuasin WignAifinaAcaiTesii

13 ¥
= -

Tugsnmaudiiiauadandy hiddianunnduss Iinnlsc lominiloguadu
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=4 o & 3 b = e (IR o a"t#' QS i Y &
witlaututanu winnsadamsnduddnlddestienginar i E lunaansgiistnaun

Uszgnalfiiaenin adnalafia Randall (2000) waseanuitiui nesafrnsdudnlunanai

NegonsganattlidliinginaeMuiueusnesi nasindulalun s nmdudi
L% o ar Y ar W ”tﬂ‘d lﬂ’ ar = U S
qzfaanszin luszduduins Tnaandediayananuiniifeniuqaaudsuarqndautaizm
b 1 1
wazifuesirawenAaiimegiidmdlunisinanudnla e sonhitsudszannidiog
ad s
N3 RuNgasae

2
1 a =

nsaimAuilunaensggnatiingnuesinllAesiannumnzauyinlath
WIzNTrLaUNn s NN R RuAnsn M wsna lunnssiadulaninndiansund (Thompson et

q

al.,, 1997) Tarn¥nuddyiugmuauAnesaRaafa L T LFN951197 Yianesung
ar = 3 o d‘ b = = ar
JadaduAm R uaaen sal B suEnisuasmstnauaziullnm
oazBuanssyiifhuvan (Hass, 1992) usiaihelena dnnimmanasiesatinfudginddon
. ~ = X T os g ey N N = et yeds g
saulunssimndulaseriuiiiuyananiiuaaslangeiiny 3eaanuzanuesnddonusin iy
o o &y Aa o : - = & % Iy = Y
nssindulataiuaclentwasianfpRnlaTe1 847 NS e NN (Career)
v o = = > = 9, A o @ et
reanafndulailananuazsianisazga atemuegeu luamsdaiuiiaonuian
AU (Personal feelings) 11 ANLTILERS ANANALATAN I AR
(Randall, 2000) \1WAdea4 Hutton (1997) 9219 maAuAasiiiudadilanudndnidle

= 9

AuAnianuadutuday Ddaandavasinunatuasdeyatunissinduls uazrnuRianaini

be

= ar

Rntusnmsssauladudamdeneses L°1mam:mﬂ'ﬂiﬁuﬁ'}m’%qmm‘lﬂﬁﬂﬂuma
Fadulade (Uncertainty) TmﬂmmauﬁqﬁﬁmmﬁumﬂLL@:Lﬂuﬁiﬁﬂ@:ﬁqammm‘laiﬁuh
winiaslé (Cardozo, 1980; Randall, 2000)

Sweeny (2002) nquﬂmm?ﬁuﬁwﬁmuﬁwmmmn‘lummmﬁa@q@{mﬁmgiﬁﬂu 3
Fudneriuie mrAuAtoaai biinaenianeTa (Building trust) nssndulataduan
mmﬂqﬁﬂﬂﬂuﬁqﬁﬁmmﬁﬁﬁfy?’f\mwé’mﬁwmuﬁuﬁﬁ’i@qdwLLa:waﬁazLﬁm%umum ns
Lﬁ@ﬂ%@m’@uﬁﬁﬁLmﬂlﬁﬂ@:ﬁaﬂlﬁ@nﬁﬁmmmﬁmﬁu’l@Lﬁmﬁumﬂ%ﬁﬂ Rulnerlaisiagld
ANszEImTEFawaniin Lw‘m:@nf’hﬁmm‘ﬁmq’lfﬂumﬁuﬁn’fuué’q LENAANI APIANAN
a‘"\sﬂioﬂﬂ%\a@mﬁ%ﬁflﬁn‘"uﬁoﬁuﬁ’; (Adding value) uiusilumanafauANTincagenR
i mm'ﬁuﬁ'\’ﬂaﬂﬁauﬁwmmmﬁ%@mm@q‘lﬁua:‘mF’Tﬂqﬁﬁm':?mjaﬁué’ﬁummﬁudLLﬂu'\mﬂ
flunann Belninth smdudisasiencning (Building loyalty) S1aza8aHARBNA
mlsuesLdiuazdasann IdanelunsmgnAnael
Thompson et al. (1997) 1Winnsfnmiieannud Atyueanian iRz AATALE

TumasagasdAnsgananisaztinaueiigndn luusazduenszuaunsse wudn
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Tudimanusn 1eenszuamunigge gnanasidaonuddnyiugnaniBuem e &udmn
a1119ndUsedld (Tangible attributes) TIRNTLAMMNBIAINIFIBIUAN L1H1 AV TNAINTO
masumalulad grudnemizsne uezaninweessnAnsios Turneiduneunda] 1ed
NTZLAUNNGTE AANITEIN s s04usiasls (Intangible attributes) aviAMNAATYAN
NN W A lAanala (Trust) uaznzds@usn (Delivery) asalsfisnu armnmnagylsdn
o 1 = 1% 42:/ d’ oV 14 1 ar W v 5 =

AnsATRAN ST 10 s Audiaissnsndusiss e llaimnsndusias sl
ANUAIATULAzARAUnINag uusazTuRaANsTLMMN sTO WA Wluaas TR
AAWAATFonaeRNNAnA Wifugndeniie lananalsz Taminnadinusi

Py ar [ :’/ Y = . ar L= Y . ] 4
NABATUY Y9 lUNUNTLENNG (Service) NT1TARZIAWAT (Delivery) uazAlnutnimans

Q

(Reliability) Fadmiiludng n”ﬂﬁmm&wﬁmmn«‘?{m (Randall, 2000)

FnrnusAdndny E‘nﬂi:mmu\mmmimmmmmﬁmmﬂiﬁm@ﬂ@ fmiiendeuad
131 (Corporate name) u'ﬂ:nLﬂum@mmaumm@ﬂi:qnmﬂlﬁLﬂﬁﬁumﬁmﬁmﬂﬁmmwu‘%@
YIMN99ULNel (Sweeney, 2002) FammRudnrnmenlaide @eaaaEem (Selnes,
1993) Faunzainms AUAN e TlAnn Readiaetunsaiunwansnfia e nsiandae
(Corporate image) mm:mijﬁué’ﬁ@:ﬁmﬂﬁﬁﬂmwﬁﬂwﬁmmmﬁﬂ'ﬂuﬁmzﬁ SN TP IaNG TN
AutnEede WA muazialiangla (O, Schultz, 2001)

msﬁmau‘lﬂ%a'ﬁuﬁmqmﬁﬂi@iﬁ@ﬁuﬁmmﬁuﬁﬂmmﬁmw’mm:mummmﬂ

=

o . A 9 =4 P Y or o o 1Y 9
1UFaU (Weitz et al., 1988) LHAGNATHIIETAUDNEIANIFINALINUILUIN § anA1aa g9

Q

'
={9 ar

AninaanUILIaNRaIRgRLaYIntN s IRaNAANAN R TVTe AL (Rosenbroijer,
2001) TamsAuAA dFImN 3slauazdinusnFnsiuasLsiesni suasgnias |83
TenaTuniadnlledume@angnAazvinnisianmarian (Consideration sets) uanii

1%

noduA T kiiiunisnuaz ey lwanlazesgninac i lenmataauiniaz ldFuns
W30 szgnAaz aEAlmeiun s Audddueanan (Hague & Jackson, 1994)
mLLm'\m\mmmm:enfaﬁumﬁﬂmmﬂLﬂugﬂﬁwmu‘ﬁm@aﬁmu (Randall, 2000)
Tneannzatinivlunstimpnam BizaAnstusynasnitn naasiAuA dlauusnsing
U (Intrinsic cues) MIAWAAzdaeliinssinauladanTatasgnA LIy (Seines, 1993)
= 3 as é{ b7 = 25 :’é ¥ os & <<
Randall (2000) 231na91 udnnisiiugulunisaamsdudaiuesiuaoiudinlat
¥ 9 = X o S ar % o =
ANNFIBNNN3URIQNAT (Customer's need) TIAMINTNTBISIHAR DT IR
NAUszNAUVATNANATY AR AuAIATsiatihiaue AR W Mdannwdmuiing
= cl' Y 9 ¥ ar = Ql'c:l 1 & 7 a‘
Uinshanunsnmeuauasnansiasnsesgnils sudluwnananGandy n1sldgasiiiy

uanwilalilandoudnsiot (Augmented product) TagdnmdpgausunsnlFlunisaig
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AuLENse I aensU A Reudanasingua e R s U NFIBIN FUAZ NN AL
anunTIduaIgnNATUsazse (Randall, 2000) IWINZLIINNRNNTONRI LGRS TLAS

Ui Wanuin TuszazangeaaunignAn ez mdvnlszaunnuduss lnaazded

]
= L4

adediayannuiineniugnAduiiugean diluniminacudlansdamgnAndeanisuas

@l
]

nnsseLakesnnudiasminnanidiifluiwala (Gordon et al., 1993a) Fuaziilignns
Zedui luauAnuazuninszananuwaelalasnsuansias] s (Word-of-mouth) e

4 4 o e o do 4 a4 oy
yansduiaRnatanuugnAwen s Sadumiiuezesiianisdeansnismansngos)
asrnldanelunisngnAnaeludls (Goff et al., 1997)

D. Schultz uaz H. Schultz (2000) IFuaasaanitiudn dalsiBarmiesinus
NARATWY (Product) 99A7 (Price) 489n19n138manuing (Place) 1idauslusin1sdadsu
MIRANA (Promotion) Wi unsnasniatLiL L Ifdaetinemmsaanguaisin Asiiuda

by ‘=‘, v a w4 b lﬁ' o e = 9 ar b
Tufaufuwissainedayainaeitgndn AsnAuA wasyinseaNa i unnsaing

o o Y . e 9 a v P o 2 @ o Sy

AuANRUSALIgNANINNGT TamaainwmsduAt lunaieyigasinsgsiaiuiudwsies
o a v A e LW My a : ~ = o

adeAtdeany nzaAuAuiun sl iRaauanuAnt sz RtsgaRanvse

di = 9 d‘ + 4 ar = ar ¥ 3 = % ¥
INLATAMNILATALAT (Logo) AL Inuzani sl kAR uwinindusiazsieod
andBszszinanenIuUszANinlaatsnawiawnAunfe LT (Morrison, 2001)
@8l D. Schultz Wa< H. Schultz (2002) NA1997 NTELARNNT INIIAF1LATABNUNATIRLAN
wulsznauludaandnnig 3 Usznnska (1) nagunsiauaiidasdaaiu i Tuuuonng
igeaniy Tesvsasa e ldignAuianisananlsl (Recognition) TneilEnsanansguusine 7
IapsnuaztinaueivgnAAnUaImN AR (2) Aasmiingnaynaseineafaeriy
ATAUAT (360-Degree view) ayuuesaingnansanlUDawiineuli S e uas
9 d‘ PTESY 9w d? 9 s Cﬂ‘ o’ = 9 & o g 2
Wudouna Wiineadn langnsiamsaiuneaiunm&uin sz (3) saadmuauriuufiand
AIF1AUAT (Brand essence) REAIAANI U NALA (Value Proposition) weaasiudayan

. & wdl o ar ai 1 ] s = 74 = 2 t:l'
(Promise) T 1A Faflun1sen@mimanansageasnsgnalunnsaFamauAnainism

L ) o ] =4 Il ar 9 -=5 9 3 9

dhlalfdnsuardmawinaclshenniruingswm i Budnnazuauliunignén (Core value)

j =y LU ‘:’ll k2 s o 1 o = by b
IWINZNN9T8THAUAN s AisiasaAanTsLsNnAcLg lfunsune Ausnsiag (Gordon et
al., 1993a) IngazFaawinnisaasnsastinamaatszisu (Relevant) uAuaman (Memorable)
p 73 ef . ] . . o LY ar = 2 o |
FaEATENIINLANFN (Differentiated) NazfiasanfaanuAnad 98798 lun1ainEus
(D. Schuliz & 4. Schultz, 2002).

5 ¥

McCarthy (2000) nan297 aisduiniFausiatihiiiudoyodngnAnaclesi
‘dl =4 i 4’ = U [ ‘d‘ b7 ¥ 'ﬂ’ 4 ¥ &G d' b7 Lar
Aanelanilandt fwmmduianinduesuaniidstevegniiseiiagni g
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Uszaunisadifeaium@udniu valszaunisalnssiilszauninazdszaunimlgiuann
nsdnaNNNLITLATAWAT AuTUl Hague WAz Jackson (1994) NA191 N34 1MIAWAN
@ <4 . o v oo X nowm o =
ARansuLlun1I@adns (Communication) ATRUATAPTLIF RN @ HNTDRIMIRRANT
tapnuAmmauA SgnAiinanglszaunnudnia dnineadeaiunisieans
mamata agLiunsine anstasnn nastezmduiug wazanunenianssay Sedmitu
Uszgunisaimnaden uimsafammnAudiuwiatuinandenisieansnimainiidon o i

'
& = =

anAfinlszaunimningaiunsduan st TRuRan AR U B sTRuEiNAns
LT Tefintstismsasdanenszsiy AonsnalateIgninduazdauai R
wlaunsaWiiumadudnls
Lfllft]ﬂ’ﬁi‘%‘ﬂﬂ]ﬂﬂauﬁﬂumﬂ’]ﬂﬁﬂéx‘]Zjﬂ\‘]ﬂrﬂ?ﬁq?ﬁ@ﬁﬂdﬂﬂﬁﬂ%ﬂﬂﬂéﬂ’m’mﬂﬁ’]ﬁ\lﬁﬁ]ﬁmﬁﬁ
Lm:maéu?mﬁ*ﬁmﬂaﬂfhLm:mmﬁ’?@mﬂﬂm@nﬁﬂLwiﬂ:i'mﬁm’mumnﬁmﬁu (Gordon et

£ o < &) a ¥ 0 L o = 4 k% [
al., 1993a) QQNWNW?NH’]L@’]W’I?U?H’]?NWLﬂuﬁl']i\"?"l\‘lﬂ’l"mLLWﬂW’NlﬁﬂUW?'\@Hﬂ'ﬂ@ WrLTiu

¥ i
=

AnsaslfinmlunisaiamanzsiewidascaunisniaangnAduudn uazdmitiv

4 = g a A . = AN N YR ey yo o
WPRINaN NN IAaIaN sz AviBnw aanurinisiieutsiiazaadld stauddaas Wi
AruoRearunieN (Hague & Jackson, 1994) wsznnsusmsitiu@deanaiunsm

= ar PV 3 Y = al‘a!d' Q' 1 [~ :\l d‘ = a 3,’ ¥
sonideuuLLmaldNY usinsWhsna @ eudenddug il lasanunsoving 14
(Bingham, 1995) uaziflunsenniiayzidasuutlasnanuAnasgnAilegnén idiasannuiv
Nenfudslaganiisimvidaadhiuda (Lamons, 2000) wananntii Uszaunisninsafignan
HFunazNavinsatuinsetia@enaanauiiinazgnA s s aiauas Ty
o A ) -y o X ) o o

w13 luANmsdn TearuendteumsFandeyasinaAriunssaiauesfuauiee
o a o el v = Y - g ; ; =
MNuanduiusngninfidszauntmilunislidudvise smaiuduazdinasionnfingsy

TuauAnaagnAiiies (Selnes, 1993)

melBmatugnéeinfesdosiuynae TaemwizRanssnedunieme nns
FIARNNNALAZLTNTNAINNITNEF 1] ﬁ@nﬁw’l’mmi fasonbydnidumatiinasu
ANBUTLANITLAAR (Personal service) (Hague & Jackson, 1994) ﬁ@:ﬁmmﬁﬂm?
ArsariusndawtinaanaiugnAn (Weitz et al., 1998) ﬁq&ﬁqﬂﬁLmﬁ‘lﬁl&’dﬂﬁnmmu
yanstamiinaneiiuddiiannddsaiessnauvihuewsduin (Hague &
Jackson, 1994) me:mmw@’l,faﬁgrﬁﬂﬁﬁi@mm’%maﬁuﬁuﬂgjﬁummmma‘mm
winamanedn azasns i EnTdThiine lauignditeld nanendhi@edrtyiitdluns

afnAuANAUSTLgNAN (Williams, 1998) Smniuuffsameuauamaisund (Emotional
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reaction) Fazdamasionnuiilataluewnan (Goff et al., 1997) LeNANL NENERRe
wﬁmmma’lumgmmm@ﬂﬁwzmmL%ﬂuim‘l,ﬂﬁqmwﬁﬂmﬁmmmmﬁué’hﬁu%w
(Hague & Jackson, 1994; Lorge, 1998) TmﬂﬁgﬂﬁwmmwﬁmmﬂnmwLﬂmﬁlﬂuﬁﬁ
(Good friend) (Bingham, 1995) LL@Z”\IZﬁﬂﬂﬁ?%ﬂauﬁﬁﬁUWﬁ/ﬂdﬁuﬂﬁﬂﬁLﬂﬂi’?’l’]x‘ll@ (Trust)
uazna’la (Williams, 1998)

Shepherd, Castleberry, Wa= Ridnour (1997) a3unadwiinauanalpaugiAtysia
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a9fnagsna Junuwialunsdinsesoans nasufityuusra¥auduiuditgni A
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€
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3. aAauldansla (Trust)
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4 o P o Y = e o o o o
Wathriedssnmnsaulsmissiuanuiuimusesludimmiineusnemuiunen
4 . , = : RV r
AnaReTausam widn Xerox uaz Ricoh BiilAnnusnsnaasssduAafemasuansiiiui

TutaLetNNlsANFTN AR

) s o o o o v @ =i o
AT NN 4.46 URAAIAN Lﬂﬂﬂﬂﬂs‘lmqLLﬂi‘LﬂHQﬂUﬂmaﬂiﬂ'MZVﬂQﬂ”}uﬂ“ﬂNLﬂuW’H“A‘D@Uﬂﬂ\‘iWHﬂQ’]u

284 2 AIANAILEN lLLss LmAFaNtNeenang

Xerox Ricoh
Fauilsmefruan adiadas Aeds  aulladiuy  Auedn  aundsauy .
ARTFIU IATIY
- Tuypesiiuiaumasnandas 3.36 0.70 3.28 0.68 |
- ifhuyenaiidufing 3.58 0.67 3.59 0.61 |
- Lﬂuuﬂﬂﬂﬁﬂu?{%mm@ﬁwéq 3.66 0.91 3.91 082 :
- uyaaailivensn wasiipunssieied 3.74 0.94 3.97 1.09
sou* 3.58 0.59 3.69 0.60

uE R MAduARE Winneianuu 5 aziuu Tnei 1= ATILLAIAR UAZ 5 = AZILLEIAR

* 1(110) = -0.83, p = 0.41

Wavhiermhgrnsinwdsninnenisfuiieudm s wmTinuenm
a v 5 ’ 5 o JAE s = [ o o =
AUAUIANETBNEEIERANTY 5 snudmuiuevAeat Inesatuar acyn i lsrmna
w03 Auldnnela (Trust) ingusnasnedraminnuresns@udn 41 Xerox Hevaaayini
3.39 @71 Ricoh Heneasyingil 3.45 wanamiusanudn szsupefemesnuandinela
T2 2 meAumsena T idanuusnsnaiuseailtdnAnneattusesnads fasnsen

4.47
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= s o o 2 v PR PREN o a v
AN 4.47 LWARNAN L‘ilﬂﬂ“]]ﬂ\iﬂﬁﬂﬂ‘a‘zﬂ’r]'i.Wl"Nﬂ"\uﬂ‘}"\ﬁdi’J'}’Ni@WNﬂﬂwuﬂﬁ'\u‘ﬂﬂ\i 2 FITAUMN

usnlulssimesaannsanans

Xerox Ricoh
ssAilsznaurasanalingds Anadz  Audsauu  Aueds  Andeauu
HATIIU ASIIU
_aranhidede 3.25 0.58 3.45 0.61
- ANANNED 3.53 0.54 3.56 0.56
- n3limanndrdyiugnén 3.09 0.45 3.05 0.42
- AnNIadRE 3.47 0.49 3.49 0.60
- ansndlufigumey 3.58 0.59 3.69 0.60
AMaLiagla* (Trust) 3.39 0.43 3.45 0.44
AraMaideta 0.86 0.84

unnelvR: MAdEa R Wnoneiauou 5 azuu Tnell 1= AxuuuAIAn UAZ 5 = ATiLLNAN

* £(110) = -0.70, p = 0.49

- o 4 - .
AUAN T INNPTNABNAAE BT

anmedszinansiulmassinuasalinslsssmwineusew s Rud s ez es

paNawas wudn IAanmindanieusawsesile (Reliability coefficient) ag#i 0.90 uaz 0.77

= P S|
ﬁﬁﬂqwq?ﬂﬂqﬂmﬂﬂq?}@ﬂlmﬂ\iu

Aausnidaiie (Dependability)

1 v
Tugmrernudmaeruanuindsie lusawiineaiewsauAn Compag i wun

prsifhiyanafithi@anaieedagen 3.47 sasasanae duyppanainso ey dalals

3.45 NMIRALAUBIANNABIMTasngNshati N iifunddesnasdnnadly 3.39 uas

3 b7 H t 1
ANNANNIO M snas IR IenulANaRe 3.02 A71un e 1BM SaeasluEasainu

uyppanannmlinngle/dalalsigeian 3.53 9a9aAe NIRBLALENANNABNNITTE

L e \ v \ Al [ P N o Py =
ﬂ@NmQﬂﬂqq‘LﬂLﬂuﬂquMﬂﬂ\ﬂ{] 347 Lﬂuuﬂﬂﬂ'ﬂquﬁ@ﬂ@ 3.30 LAZA N TOVIIFNNIABINAIVIFIN

aIlAARAEFgARD 3.10 (RAN919W 4.48)
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264 2 APAUAM SN ULsz inmesaanesNRmes

Compagq iBM
fauntlsmeiiuanuiniaia anads  anfswuvu  Aueds  Audsauu
AATIIY AMTIIU
- uyeaafivhidete C 3.47 0.72 3.30 0.60
- PELANBIAIUARINTIAINUNGA 3.39 0.88 3.47 0.68
Yemnasianasly
- ifuypaaiiarmnslianslandelaly 3.45 0.74 3.53 0.73
~ gnsnsasmafianalily 3.02 0.93 3.10 0.61
F29* 3.33 0.58 3.35 0.45

PRV 1 a =l °
WHRILUR: APseaL inntruun 5 azuu Ingh 1= AZLUUANARA A 5 = AZHUUANAR

* £(90) = -0.16, p = 0.87

b
AYNETINISD (Competence) i
INMILszHAHATDLAN 197 WINNN1UEee Compag HAteas luiFaantmssuings

ANNAARY IURIINAQ AR 3.90 savaainAe Wuuvawiagana 3.71 Aonunenenslunis

P 5 ¥ A e A e e o - a o sl aAd 9 p \‘
FenfuasAnmndeayaiisifuieniursewenimesiasAnnsauniNgtne 3.56 uazi
k% d‘ o nﬂl ¥ = d} i as 1 ?/ & =
ANNINNNBINETUWRTaseenaNslARALYINaL 3.47 dau IBM siuaninsnaguledn §
L g Y, < N o o
AaaeluBaimesssuintera @y uddins uaznisithumasiieganagiigslusssim
;a4 - o v = 3 o o ol o
WinriuAe 3.73 saaasnae Anmnenens lumsBeglasAnndagaiaiFNneaiUeT e
=y o =y as nﬂ—-‘-; d’ 4#’ b2 =i % d’ ar tﬂl =Y r:’, =
pRNRRB SUAT AR TWTBLUNINERtng 3.70 UaTHamnuFunnwainsaiUwrTasnn R
Cd - . 3 a Lee Oy . 5
ANDALIFNARAD 3.37 ATEAZBaA lUFNT T 4.49 e illathAinwatewnsu sy
AMNATNTERIANN B leunsuiuiem AR Inseanuds wudn Compag saz 1BM i

HANUANANY AITEAUATLBR LA LAY IR N TR T A AT AT
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Compag IBM
o » ) = s ol s = 1 el
fandsnieAuAAEINNE Aeae  Auligsiuu  Aueds  Andsauuy
#MTIU HIRTFIU
ol B
- pgzuiniapadAyluReiiye 3.90 0.72 3.73 0.69
- uunsstayahfiestueiasrenfiomad 3.71 0.80 3.73 0.74
- fannfunnaifieniusrespasiomnes 3.47 0.99 3.37 1.00
- pgneaFnuiuasAnendeyaifaisinnee iy 3.56 0.72 3.70 0.60
4 P, - P s
wiraspaufamasuaznaaiturRuAmRde
gaur - 3.66 0.56 3.63 0.43

vnee: MedaaRll HunsTauun 5 aziun Tneh 1 = AzuULANAR a2 5 = AZKLLAIER

* £(90) = 0.24, p = 0.81

mslianudAYiugnAY (Customer orientation) i

o o o d‘ d‘ b2 s ¥ o [ o 1% ar
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% & o o o - o — o & % PRy
Fiaanaiiuuan 3.68 SusiusnanAe nisipnudAiunalss Taminasgnan luensadl
6 o/ L% = g %4 L Y L ‘0 i
D UNI AT UDA 3.08 WeNENUNANSAUAWYNTSN TN 2.92 uazLen Wvsuuvnnnn
dl‘ = « o o ‘d, d‘ﬁ/ .-_q‘ < 1 4’ = rd! =4 nd’ u‘
PITIRENNWBTID N S TMELAIRLANI AT ENPENRO PRI ITIISNIEH AN RRYFAR 2.71
, @ ] o @ 3 B— . o N v v = o o
AMMNAU IBM wuan shudasnums iannaddniudsmignansneniaithumsnd
§ ‘ﬂ, 1 = o <4 =4 U [ ar ar s v
ABRLGIEAITWAITUAD 3.67 sasaunae mslianuddniussselamieegninluens
Qlld ro/vang a e A O |d’ﬂtz-=l1 d’ 1 ar =4
NHADUNEAIALTURATIL WATANNNENENRHANIURUAN WA WA AL vinfuAe 323
' o v R . - o o P s A I P
druluFaaresnisuan NG WresraNRaEesueL T EaWETRRUENI AT
ARNRNIRRTRLENINNAN RREANAR 3.03
Yy JOV J D o Figl 1 .
uanamni WarhAedaransaw smesnums Winonuddnyiugnansnsuiuie
wiAeat ingeanuan inLanuuAnFNmssfuARRe TN Compaq ua 1IBM i

avALszneyilatdiitdAyneatial (Rene i 4.50)
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= Cod e e o o
A9 4.50 wansANmATLewuLsReTLALAN N NENUNT WA dATTLgNAN

PAINTINUTDY 2 AsAUAuIn e e ARN AR IRT

, Compagqg 1BM
savdlsmemumsldanadiAgynuana Auads  Andstuu  Aweds  Audlsuuu
4TI #mszu
- PN AEEN AR AT 292 0.91 3.23 0.82
- WinnudrAnyiumailszTanmiznsgnénlue 3.08 0.91 3.23 0.77
Aflanunsaifudiuina
- yanlimsumings wiesnesfiamaiies
Urvawiedufnieie wresfiawes ARt 0.93 3.03 0.69
FRumng
- W udrdryiudsfignéndasmadumen 368 0.76 3.67 0.66
S8 3.10 0.53 3.29 0.47

PRSI Y 9 o N
WHNEUG: midaafai Wunnsiauuy 5 Az Tnei 1 = AZUULRNRA UAZ S = ATIULAIAR

* £(90) = -1.70, p = 0.09

= o o )
AN aasns (Honesty)
mssushuLanenfuanutedes anansnagilladn ludouwes Compag sautls
. = 4 3 Y T e I A = ;
Renrunisesuneivdiesuasin@aneniuaumilaieasgiian 3.79 Tuaney msliyaan
= o ar Q; = = (=Y d‘d d: o 1 c:ll
WraUAAIEANs s UAN LTI NUAINAS uasifhijananlandtedntilainatsoiaen
IndiAenriuAe 3.58 UaY 3.53 AN daumsnmdatiniale liianis luiAsdignan
siaameas RavinduilFnafemingena 2.95
o a P I e a =2 ¥ N T T -0 =
Al 1BM 1l RanedeluBawmasmsefinaivienuar iadmneniu Auigign
viufiume 3.73 sesaania Whajaeaidanadedsed 3.57 meliypanBauanangsingssly
o d’ = oy = © i Q‘ t#la 3 2 %
Aneniginanuase 3.40 uaznsyeviainaus biawis AsnAndgnansiaennsasiia
AP I A B E N Y 00 K s . o] g
winluienadernngeetlussat 2.93 tanidatiriRsuewnsnuUm e LA Gednedn
o o ' ] 2 ' 3y ' o § N o 6w
rufuiamAeatlnesnudn wud Compag was IBM Bilamuusnsinariuesiniitdndny

NNRDF AIRNTIN 4.51




131

< ! i o : o o § o
9197 4.51 uansrniaRerasiulsfeaiuanAnTnE s uAT R TsdRde I LTes

= ¥ di = L2
2 FTRAUANLIN LTZINNIATENAANAI IO DS

Compagqg iBM
saudsmasua wdedng Anefis  aulsuuu  Auads  Andsauu
AM5FIU AINTFIY
- ahneddefuadadedias fuAud 3.79 0.85 3.73 0.83
- \fhayeaaiidaanadedad o 3.53 0.72 3.57 0.82
- lalyaaanansnganssuludnsoe 3.58 0.69 3.40 0.81
i ANUAINNAT
- yovidarinaualihiawizdefiAndignin 2.95 0.88 2.93 0.52
FasmaasHainthy
FIH™ 3.46 0.54 3.41 0.43

wng v NYERE HannsTanuu 5 azuud el 1= AZULUANAR LAZ 5 = AZULLAIAR

* $(90) = 0.49, p = 0.62

s Y 4
antunTurey {Likabiiity)
) [ Y =1 cs{di q:/ U | c; =1 ~=;
AUATUAN N NANUANITINATITRLIIEY Compag 13U Wi msiluympaniiium
d‘ ] tal = d‘ dl =4 =3 ldl ) =] 4 =4 3
TumeLBtNEN HAeRugifign 3.63 spwmtnne Whapaah bless usrlrnunsshiasaiu
3.61 Juyananifiuiing 3.42 uanifluapaithAuvnan aNeag 3.40 Tutnsiviesnuaed
4 e > ) =iy = A4y A A =
1BM thiwud shudsmesnunsifiuupean binem uariianunssheseiuiirniafugign
3.80 savawnfe Whiyaasfifuiies, WuypasnithmTusauedgy, uasiivypsaimhaumm
AUANENE TIRARRVINTL 3.50, 3.43, UAY 3.37 PNNAISL (AN 4.52)
4 o . N o s I .
WethaneReamnsnisenuansdhfduae iusamineuinsoutiuivaun
1 d‘ 8 1=d ! o 3 -ﬂ‘ 2 | :J
Arafeingsn wudn Compag usy IBM LifipanuusnsinanssssiuAiafemisdinuaansuiiui

TugevntadliEANNIADR

ynefiae WethiandnmfsresshulnsiesmsFuitnndnsne s sesmwinau

o v =4 = xS Py ~ o A P ¥ o %

BRIPIAUPLIITINIATEIABNANRBTN 5 smanuaiemeiadtinesnude axvin il
P Y S e oa o o 2 4 =
FmReey Auidala (Trust) Aingushateilsiamineaesms & Ty Compaq &

] ¥ b7
ANAsIRNN AN IAWINGL 3.41 d91 IBM RARREWINTU 3.44 uananntiusawagn soau
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AaRsvNasUAIN I e laras Compag uay 1BM ilanuusnsieriuesadiiidwoun

ar

ADRSIANTIN 4.53

<4 o o o o o % @ e o
BI1914N 4.52 LL?QDNFY]Lﬁﬂ?_l‘ﬂﬂ\‘liﬂ‘)LL‘L]‘J‘LﬂE]Qﬂ'Uﬂmaﬂﬁmzﬂ']ﬂﬂ']uﬂ']'}NLﬂu%’ﬂu‘ﬂﬂu‘ﬂﬂ\?’/\luﬂ\ﬂu

409 2 APIRUALSN LTS NIATIPENAIFD S

Cempag IBM

sautlsmediuanadadng Anade  andsuuu  Aneds  Andeauy

qIRFFIU HIATFIY
- fuyppsfiviauaun andan 3.40 0.66 3.37 0.56
- Lﬂwmﬂﬂ“‘fﬁﬂuﬁmﬁ 3.42 0.64 3.50 0.68
- Lﬂuuﬁﬂ@ﬁLﬂuﬁ%uﬁﬂu@éﬂqéq 3.63 0.81 3.43 0.73
- iuypasiildiansn weslaansaieiad 3.61 0.98 3.80 0.71
T 3.52 0.57 3.53 0.40

PRSP Y g = 7
wnnevsy MAsaARL WuansTauuy 5 pzuu Tnen 1 = AZILUFNER 1AZ 5 = ATLLLAIEA

* 1(90)=-0.08, p=0.94

< . - ' - % 2 P P o a . v
AITIEN 4.53 Lamean Lﬂaﬂmmmm_l?xﬂﬂuwﬁ\'}mum’m‘hmﬂ@wNﬁ\ﬂwuﬂmu‘nm 2 BA@UAN

:!i =% &
usnludszvimsaspannames

Compagqg IBM
asndsznauniearulingla Augds  Aundeuuu  Aueds  Audswuy
mmgm mmsg’m
- anasiidete 3.33 0.58 3.35 0.45
- ANNANTNTD 3.66 0.56 3.63 0.43
- s e udrAtydugnén 310 053 3.29 0.47
_ponsidednd 3.46 0.54 3.41 0.43
- ponandufiduaey 3.52 0.57 3.53 0.40
AN lIela” (Trust) 3.41 0.48 3.44 031
ApaLTate 0.90 ’ 0.77

PV A CY—— 3 T
wnemg: nsReAN WnmsTauuy 5 azuun Tneit 1= AzuIUAAR LAZ 5 = AZILUAIAR
*1(90)=-0.29, p=0.77
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6.2 HaNITIAANMANATIFUAD Luﬂﬁ’] ﬁﬂ}édgﬂdﬁﬂj 8909

HANN3dRAAmR AL lumaeTisgainagstia WanannsienAeatNnes
& ' o ) o v o ¥ v o o N

aeAtlsznausne lumedpansnmm@usmansanniu iun (1) Augifeanuasdum
(Brand knowledge) sulsznaulidng medpariupseming lussdua (Brand awareness)
ufAe Maszanls (Recall) uaznmansnfans8ual (Brand image) Sadsznaulusne
AHUTNLNGS (Strength) ALTLTRL (Favorability) uazansinsisnianizsn (Uniqueness)

- = ar N 4 ar o G o Y 1 ar ]
wasmsdnnTianeaiuRT AU 1Az (2) Asnsilaandia (Trust) Sufumeifuesngusngting
t#‘d ] ar 1 o =3 % ¥ ¥ 7 3 di <A
Vilslannanssine tesing e nsAuATu 5 s i Annsshitens
(Dependability) AruauTn (Competence) N IiANANATUILIANAY (Customer

orientation) ANNTRARE] (Honesty) Wasanaliiufinuaayl (Likability)

Tugavasanumszning lusaduin Wethiedneatuainisszants (Recall) 1a9us!

' ar 1

azpAWAN TN uReAeR s lnusaasANmss MENT lng AL wud nansaasng

9

s
=i 1

naAanumgzingluss@ui Xerox lussdisnnaem 2.90 uaz Ricoh wiuilaAaasagi 1.97

AnynwnuAnAnUssiviesaAsdfa w9 neRstaseilAn At rasRRsTIIng
a v o A PR | ’ o o = o

RIVALAN Compag luszsit 2.53 dau 1BM Senwfsegluscdyl 2.77 dunuaziguslusns e

4.54

=) ; i = o = ]
AT 4.54 LLAAIAN L’ﬂaﬁ‘ﬁﬂ\‘lﬂf)’mM?:Wuﬂﬁummﬂuﬁﬂﬁm 2 mmauﬁﬂ uan e anﬂ?“ﬂ\‘l

el Lﬂﬂﬂ"]‘a‘LLﬂZLﬂ?‘ﬂ\i ABNNIIRDT

ATIRUAT Aade ﬁi’%ﬁmmummgxu
Xerox 2.90 0.41
Ricoh 1.97 0.97
Compag 2.53 0.72
IBM v 2.77 0.63

ANUFLNNANHOIFNZ LA HAINENASALIURIANHITININGS ANNTUTOL URY

AN IPALIENNZFIaIMITaN TR USATATRUAN NN AN aTNARREIB NWANE DT
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AINAUAN (Brand image) WL mwansninmAusnaed Xerox HAAtngf 3.98 9w Ricoh

LD P a Y - 3 = o, e o L
1u Hanade 3.91 uAwAnszinmesesdnaianans luunis? Compag Henmftuasmwanemng
ma@urneeflusysi 3.76 dau 1BM denedegluscdil 3.71 ulusnszinmissasnaniamas

(11919 4.55)

] , i o = = o,
AT 4.55 LARIAN Lﬂﬁﬂ‘ﬂ@ﬁﬂﬂWﬂﬂBﬂiﬁl?ﬂﬂuﬁ’mﬂd 2 mﬂﬂuﬁ’mwﬂ"luﬂ?:mw Lﬂ?‘ﬂ\m’]?_l

IONATTILAZ Lﬂi}ﬂ\‘i ARNNIUADT

ATIRuA : Aiadn Andlaauusin 557U
Xerox 3.98 0.49
Ricoh 3.91 0.61
Compaqg 3.76 0.57
IBM 3.71 0.56

; ) = 9 o A o v P | ey
anusnedtaewnnnela (Trust) Suiaaanmeiugaengusietindidss
o . 4 Y P =~ 9 v, = v <

ATUANHIUZSNNT Y19 5 Fuzssniinguaesnsanm aamnsnagsan udumssinnieses
theenans Aedsssrnsidinnglalusiaminguaas Xerox agf iz 3.39 Ttz Ricon |
Hrnedtasluszsi 3.45

o a k2 di = o i = al' 1Y ar

AMFUAWAN ST IIFTBIRAB NIRRT WY Compag Hatmazmasmnu i lalush

winanueluszit 3.41 A iBM 1 JeneRunluszsiu 3.44 (9515199 4.56)

= . P N ’ % Ao o a v =
AN 4.56 UAMIAN Lﬁﬂm]ﬂ\‘iﬂ%ﬁdl‘]f]’\\isl@ﬂumawuﬂ\ﬂuﬂjm 2 ﬁl?’muﬂ’nﬁﬂluﬂ?:mmm‘@\i

TNEIANANTIAT Lﬂ?‘ﬂx‘iﬂﬂ&lﬁ'} aT

ATIRUAY Alade ANdasw UAIRTIIY
Xerox . 3.39 0.43
Ricoh 3.45 0.44
Compaqg 3.41 0.48

iBM 3.44 ’ 0.31
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EFIEE = ;Y ‘o o ; a v a v % v
WaldraderessiarawrilsneulumeTnamurms RUAIBNRLAWN 2 Uszinmiuan
14 1 1

MU AN N ANRRLIIARIANATRWAT LAY igaRngsnia e Tnenns
e redtrausarawtsznau suldun Aonumszningluse@uin nwdneninaui
uaza N linelalusowinnuaswsAuminsasiuieinaAtedt neeanewians&un
Uszimiasastnaienasiidiushuuansduiss rmensnilansiss (Accessory equipment)

o o o e o x I
uaTRTRNALIT AT BNABNA IR ESIL AR LU BNR UM LIsT INiATEaNaVan (Major
equipment) %ammnﬁ’]ﬁm@mﬁhmmEuﬁwmﬁuﬁﬁﬂi:mmﬂ?mﬁwmﬂm? WL Xerox H
ARtIDIRnANRTAUAeE luszeL 10.27 luuniz?l Ricoh HAMaAtat 9.33 dnnamsain
ALAETAUATIBALA ST InMABNRREIES WL Compag HANBALIIBIANANATALA S
Tuszai 9.70 luanieyl IBM HszatiAefeasnirinms@nmoei 9.92 Awuitaziasn iumne

N4.57

= o . = = i .
SNTWNN 4.57 memmmm@mmmﬁzﬁuﬁwm 2 m‘mmuﬁﬁ LLiﬂiuﬂ?:mV] Lﬂ“}ﬂ\‘m’mmﬁﬂ’ﬁ

wAZIATINARNAIRAT

ReIRuUA AH39 ALads Andisauuan AsINY
Xerox 7.43-12.40 10.27 ’ 0.94
Ricoh 6.17-11.33 9.33 1.53
Compagq 6.78-12.00 9.70 1.7
IBM 6.92-11.65 9.92 1.08

6.3 HAlRINITIAAINALLSIIIAINIIa AR LIS UINNNISARIA

neiarmdaudesnutiadtmauauamnenInans (Marketing response factors) 11
msne-3seRsl Lﬂumaéf‘u”mﬂﬁﬁ?émmumumwmmjwﬁq@ﬂﬁﬁﬂﬁi@ﬁ@m?mmqm?mmmm
wiazmaAuA dullsznaulise (1) mmLﬁui@ﬁ@m’fmﬁu’lummﬁzgqndﬁ (Price premium),
2 ﬂ'mLu:ﬁf]mmﬁuﬁﬂﬁuﬁummﬁu (Brand referral), Wz (3) Tﬂmm“lumiﬁma?mﬁuﬁﬂﬁ
aanun ne @R Aumdeniu (Brand extension) Tasutisnnsiiniauaaanitiu 2 douia

AU MRS BNTNE LN AN TUAS LA BN ARN AR RS NNANSTL
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AuALssinyiATaNtNEeNANT

anMaLszananasllsmssnutladtmeLausy NNIRAeRRFaRT A UATLssIM
dl. ' 1 2 & d’ 3 Y d’ £ :’1 < d‘

IFFRINABNANT WU A NN laNarant RulusAgendntii Xerox HAnage 3.24
Faunndn Ricoh AdAiaie 2.91 daumsuusiham@uiniriuyaasu wudn ngusiaeged
ANEUFTIAz ULLNFTAWAY Xerox gevian tneliAnmAteti 3.73 Tunueil Ricoh HAmas
3.66

aviusuLmwnulanialunisiasandumneenun lulinslsmsausmeaniu
w91 ngusiatiallamaniarRansanAuiiesnsn wdnelsing&usn Xerox g99gn 3.86

Ttz Ricoh Hpniaating?l 3.59 (gsNT97 4.58)

= s < > PP a v
A5 9Y 4.58 LAANANRRLURSLAREFADLIAUSNY NMIFANANNFSD 2 mmmummﬂiuﬂizmw

4’ b
PIENDNELBNANT

Xerox Ricoh
fadane uauaININITAAIR duofs  sullswuu  Aueds Audseuu |
4TI #IMTIU |
- anasialafiazanefiulumaniigand 3.24 0.98 2.91 0.89
- mnmzﬂqﬁmauﬁq&uﬁwﬂﬂﬂ’?ju , 378 0.75 3.66 0.87
- Tamalunsfinsandudfiosnsn lusl 3.86 0.72 3.59 0.71

Melnmaudusaan

PN o P H
unnevg: MR Hanariauuu 5 Azuu Tnef 1= AZUULAIAN UAZ 5 = AZLLLANAR

= a4 d} ) s
AUAL IS LNVATAIADNNIR BT

TudmnsinuvndnuiadtraLALe WM ATIR BRI AL s LR
peNRawniTl wUT ngushethailaa Silafazansfulusaiiganddwsime @i 1BV
quiige TneilAnimAt it 3.30 Segenan Compag ALlABREWINML 3.19 AapmuEuines
UL AT AUSLLPARALT WL naushathelmsiuRTazuieAuin Compag 49
T Weiflrinaed 3.52 Tuuniit 1BM fAneftlndiieiuie 3.50 uensmii uBames

TamalunsRansandusnesnyn ludmaFiRsAusidienii wuen nansres Nt lananas
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AasnnAuiiieanun luimeldn@ui 1IBM gaiiapaa 3.83 Tgandn Compag NXANGAE

029 3.71 AT eazidem eI a7 4.59

at

= i P o czl,d ] o v
F1599 4.59 LAMIANIRALIANTIARE ARLIAUBIN NANIARNANINGA] 2 peRUANUTN ULsT W

iaenaNRmes
Compagq IBM

fa98Aa UFUBINNNITARTG AaRe Andeauy Auadr  audemauu
NIRTIIU #REIIU

- m'134Lﬁﬂqﬁq:qhm‘iu‘luﬂm%dndﬁ 3.19 1.05 3.30 0.79

- mmu:ﬁmmauﬁfz&uﬁuuﬁﬂagu ' 3.52 0.88 3.50 0.73

- TomalunsRarsnn@udifesnsalua 3.71 0.86 3.83 0.75

melFnmnAuAIAr il

R o P H
RN mMPAfaTil Wumsinuog 5 Az mei 1= AZULLPNAR URZ 5 = AZRUUAAR

= ' o I =3
6.4 NAN1TNANBUNADAVDIAUAIASIRUAILURRIF NsNEBIANT g5

= = ar i‘z é’ &y e al P i = L4 d‘
neFmeIRe lupfal ‘memmﬂmumqmmmeme:mN 2 ATIAUMUEN WFANAY]

o

Hegeernegana 2 Usznng Al

q

1) PIINUANSINTBNTSALANIAIN BUAT AR ATIANG BN AN gIAR

dvrUALEs nEesreenas WehianAneAse s 3 e lsrnaLnusiay
ATAUANTINTL L‘ﬁ@mmLﬁ?{wm@mﬁwmﬁuﬁw waz IV svRRBLIAMUANFNTZ NS
mmﬁ'ﬂ@mmmﬁuﬁwm Xerox Uaz Ricoh Mernatia Independent Samples t-test WU
ARALARENFI AR 2 ATAUAEANLANE TR TR AN S TNATA T Xerox

HezsurninAtasrnIfmRAAA18IN Ricoh (9eNe W7l 4.60)
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] : i ' ] s i '
AN9197 4.60 LAANANBRLILAZNTNARDLIAHLANFNTEUINAN IALIaeFLITznaLI R
AEANATIAUAT Wiin Anusssiniluss@uAn nawdnenined@ui uazaN

Banelantisantineuanmsawsn ALATL s PEBItneanang

asAilsznaurasanAAn@udT Xerox Ricoh t p

ATINASTUINS IR AUAN 2.90 1.97 7.19 0.00
(Brand awareness})
MNANHIRRUAT 3.98 3.91 0.66 0.51

(Brand image)

A ldnala 3.39 3.45 -0.70 0.49
(Trust)

ARAIRTIAUAN 10.27 9.33 3.95 0.00
(Brand equity)

anuluAuilssiniasnsnaniawes Weldads independent Samples t-test lVAYN
maveaas wod TEANNIRNEN W NLAN nATIRIRnIART AUt eI A AT AR

1UAB AruATETAWAN1E9 Compag uag 1BM luifianmusnsinarii seuanalumnssi 4.61 §

P ! Y : ' ; i -
AN 4.61 LAANFNIBALLAZNIVARDLAINUANFI NIV NANDALIIABALITznaLIa
ATUANGITARAN IR ATNRSZING IRs@UAN NWANHRIRTALA wazANd

e lanisawineuaaemsaus WALALssinmipsasmaNnames

mﬁﬂsxnaummqmm ATIRUAT Compagq IBM ¢ p

AruRsziInFlun s Aud 2.53 2.77 -1.53 0.13
{(Brand awareness)
ndnEiRRUAT 3.76 3.71 034 0.74

(Brand image)

A ldngla 3.41 3.44 0.29 0.77
(Trust) ‘
AAIAIALAN 9.70 9.92 -0.87 0.39

(Brand equity)
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i [eanunananl Bhn WaRansmnuendnaa uusnsinessfuAAas AL
= ¥ c:-s o = as p g 3 PN i “a W =
w1z 2 mdurmusniiid S degunnfigs wud wwrludauzadurmdssinnieees
Ed i 3
teenanswinifsssiusasuAR AU RrNwsNsTiy wiludaesduidssimiaze

ABNRIADTNAL N UANNUFNGINNS T I NATUANATRLAT 89V 2 sIsAUAIRINATY

2) AnuduiusssInguRa AU Lladane uauamamsaats lunatafiyeg

NANTGINA

Slevnneinmnen i lu@uin s iedasteenansiagldAnedia Pearson
Product Moment Correlation w1117 ARAANAZIALAIBG Xerox HANNANALS luBeunetag
ded A atinutiduseaueynamesansyniiadennd Xerox sniiulademsinulania
lunmefansnnduiesnanlnelfEmAusndearu dau Ricoh o Ansss AU e
Ricoh HAnudniusludaanesaiddadAnneaianudastpousuewnaniseanavniads

284 Ricoh i aniduilademnasinuanuifinlanaranafiulueangandn (aenme 4.62)

] o o ' ] = o o
AITHNN 4.62 LLﬂﬂQﬂQ’lNﬁNWﬂﬁﬁ‘:Mﬂ’NﬂMﬁ’iEl?’]ﬂuﬁqﬂ‘i_lﬂ@@?_l[ﬂ’r]‘l_lﬂu’ﬂﬂﬂq\‘m’ﬁmﬂ’]ﬁ]

AR Uz e aatnsenans

A AFHNUSTZRTNE r p
AR AUA MBS Xerox T - ponsidialafiazdaiulumafigend 0.31 0.01
- msuuzh AT AuA UL AASEL 0.53 0.00
- femalumsfiansondudriaenunlusl 0.13 0.24
melFmeAusbe i
ANARRUAIB4 Ricoh L - ﬁmuLﬁu’l@ﬁﬁa:fi'\ﬂﬁulummﬁa;qﬂdq 0.20 0.28
- mauushmeAudiuyAReE 0:51 0.00
- TemalumsRatsan@udniieanan vl 0.40 0.02

nelgmsRuA A9y

Tudauesdurdssinmirsasrennowes e ldANana Pearson Product Moment

Correlation {WBTRAMHANILE WL ArursmALA189 Compag HAudiius udaion
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peiaitiidAuymeatrnuilademaudunInemeeaayniladtues Compaqg aniiuriade
mwshupssilafiszaneRulusaiginan uaneiludauzes BM wuan lllanuduius
fussrinAuAmmALA T8t 1BM futhdspauaunmianisnannzes 1BM Tuynileade fa

= P
VAT IBEIA 1B NN 4.63

d as s q 1 = o as
AT N 4.63 LAAN ﬂ')’mﬂ?f\lwuﬁ%‘ZM’J’Nﬂmﬂ’] mmauﬁﬁnuﬁ%ﬂmmﬁummqm?mmm

TRAUAsy I aNARNAILEDT

A AA AW US 5THINS r P
ANUARAUATEY Compaq U - AsLiulafiazanniulusenfigand 0.05 0.72
-n1suziar &ALy AARAY 0.36 0.00
“TenaunsiansnnAuinfiaansnlval 0.31 0.02

nnalsmsduananai

AmArduAITet IBM fu - asnsufinlafacdnaRulusafigendd 0.15 0.43
- n3uss I ERUANTLUL AR 0.25 0.19
- TanmalunisfiansonRudifieansnlusl 0.12 0.53
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THAYINNINARBLNADA B IN T AANTaNLENTaANNALRLS LA 2 AsnAUAN
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e
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aqilna afiUsens Lazdaiduauuy

TlaquunAnFennAmsAui (Brand equity) WhiunAenlfiuawaulangn
; T o = o 2 o ° T S
wnFUANERIMIsTINTg tnnesens sanltninlsnnlumsthunduesesiiaiieaina
] voar o a 2; <4 = d; ) = 1.2 | ‘=x dl v J
pausnEe WusAUA WM ENe Tasiiindn m3auAn (Brand) uAsanunInaiamur
= 4 e © q¥e oo B MY = am 3 "
WRuvEavinmasngzsiuiushAui uenwiie UanapusaiFynaiunanwaessa
pARsTuies uwerithidViguisiugnnnaz@avuuu s (Farqunar, 1989, cited in Crimmins,
1992) AputlunineAundretwBman$iim Wesennanimmnauiasde Winssndulade 4
AuAmasi B lnadetu usrdiesaanNidsslunesaaulaTens M EnARaaaiila

C\’ i ¢ 1) —=x e i3 ) ar art
RN Teadana LA InallpausnAsens1dWAn (Brand loyalty) Suiilunisfusasiionis

é’ = 3 ] S = L b =& ° = ar a
FRAUAN IWaLNAR wasdne WnIstenes9NauAn (Brand extension) YFaNshls N NAR ]
sl (Product introduction) ithifieinsst st inaleing wenantiu n1slms@ueng

[ e as %’/ ¥ ] 1 1 e w Y a o 15 b3 I b4
WINUN PNENTIHANANUNITIINARANA TN A LINTILE) ¢/luad ma’lumwiuﬂﬂﬂﬁﬂmmﬁmqm'm

i as T * clld ar =4 = =4 =3 all i = Q’ é’ dn

A TUNTagL me:gmﬁ'mwum'mﬂﬂm@:ﬂum waz N laNazang L\‘tul.WﬂJ“ﬂuﬁlui‘WFﬁW@\‘i

' . . <t ) ) £ . - - a v
N1 (Price premium) uazilaonueeulusesa et {Less price sensitiveness) WAFTIALAN

AUINYINM98ATIANAY SUATTNINTNNATN SHNANATDILEEY)

aenalana mednenenilnusnRs AR dalunin il ani s duily
paeninguanA g 3inavial (Consumer marketing) Tt A AFAnEawy
WwzauneaiuAniRs AU usaavgedinegana (Business-to-business marketing)
P o o e o M v oo A o ; o w PR
nduiet luntin Taaannnsstadalfuanliiuiee suresn s @usn lupaevis
409AN9597A WATANNANTIT I I NAUANFS R LA LA FILAUDIN NSRRI NGB
R3VAUAN (Marketing response factors) Ineianunanagtuazantlssnamsiae v

. . vo X
URAUBLLFNT TAsH
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i ar 1 d' 1 o N o e oo t : [—4 a

INNFRFBtNNALLILADLOHNALAUNEREIFEVIAU 174 A ITUWAT 89N 1 68
AU (Faaz 39.1) LATwATNAWIL 106 A (Fatiay 60.9) Inengushetinadalun ey
U9 25-30 T a1unu 48 AL UaT 31-35 1] 41w 39 A (FaTas 27.6 WAY 22.4 FNNATAL) N
anumnlan Faere 51.7) nednendaulunaglusssi Boynnss (Feuas 67.2) selose
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oA <« i o = 8§ -g (=1 i/‘#l o v qi.il a 2
ansna/Naausnlunssindulade (Influencers) LLﬂ:LﬂuaﬂVﬂMU’Wl“ﬁ@ﬂuFﬂ (Buyers) 184

UT (Fauas 31.3 uas 30.9 AuAISL)

avlznet e mmAF Ran a7 dasinageRa Urznesldoe
asflsznaumuanufinaaunsndua (Brand knowledge) Iur Armmezunindluse
Aufn (Brand awareness) Waznndnsadnsduan (Brand image) Uazadatlsznauniennu
anuldindla (Trust) Fansidundetians nrousmsagumanniuld 2 doumamsdine f
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b i ¥
RTRLAN 2 PIus Nl RS aengusasndldagianan sl

ATUANATIRUAN LUANBIENINT !
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equipment) WazAuAUssinniszaiRan NI BRI InutasduAUssinmas aeilavan

i . | ol B ) = -~ v ] ! %
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as < 2 ddl = ar 1 ar 1 v 1 4; v 3 = v nﬂ‘
fusm AN LS assngusieeing dagnonige lduanndssfudilszinmeies

a e % = 9 o v a v = ;
AENAILART TIAINA IHFN AR FNUANNRI SN eI AU LTy InipTestneanans gy
NIATBNAENAFET (AR 2.42 UAZ 2.21 ANNAWIL) e ugauaessnulsmasinug

ar e = ¥ @ = ar 1 o 1 d’ as L < b
mMWANERIRTAURATIART WU sesuseh inemuaaimwATHBT AU LszIn
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(Brand association) ‘luﬁ‘:ﬁuﬁgqndn%qmqﬁnumm wlaunss (Strength) ANTLTaL
(Favorability) Wazaminlpasuianizan (Uniqueness)

wsilugovmesansinAnsauLssie meiuanalianela (Trust) o AL laivuAr
ANFN BN BRI NP RLAN T S ALAS 2 Usvim Fathilnsannsy furniataans
SR INENFIDE TN ATIANLTBIF 17 ¥a5 ﬁnwumwﬁﬂ\ﬂuﬂmqmﬁuﬁﬁﬁnéuﬁq'ﬂeiﬁmamm‘ﬂ

ar

piatl Vian e uAaUndaie (Dependability) ANANATD (Competence) NN IAMNANATY
fiugné@n (Customer orientation) AsTadsE (Honesty) uazaasiiiuiimusen (Likability) 189
- b4 :J/ 1 ] ar nl/ d; a 1 al‘ 3 o
AuAWA 2 sz bdiiamuusnsnafiaiues uaziiaine A waeusiar e snautes
AR AUANHNIIN IS AR AT N ININTBIAUANATIAWAYN 2 Lazinm
WU FAWANLsTInIAT et RleN /e NeT ALIANIBREAIANATUAIRT A UAGINT BT R WA
sz aspanRames An 9.72 LAz 9.34 FNNATGIL (95113799 5.1)

UBNAINIL HAANNIIVARDUANNANTLSIzUI AR AL Nutlademasaun

. o v 3 Py ; = P
N NM9Aam (Marketing response factors) futlsznaulifaeanusiulanazanadulusmd
44n97 (Price premium) NisuustihasAudiunuyapasu (Brand referral) uazloniatunng
RasnAuAnantn ke lsimsAuAniGsnti (Brand extension) agil1sidn szt masnnian
FINRUFNNANNANALS LB aniutadtmeALewnennsna e 3 Tadtsina el
Tel A A ATH lRuma 2 Usziny Sl Ssanunsnasleian namsideiuasstidvllmu
] R 4

ANNAFIUARTLI 2 Uszng

o o W o 9 ey o s v o 1 2
AUAIATIAURIRY 2 ATIRUAMNINANMUIULTENIRINguA2athe et in
=
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aw Y 2 2y or  ar 9 o =2 =3 1 = 3 = ¥
UONANHANEAAEANSIL BR8N innsAnn Dl asas AUA e 2 AsN@usmusn
d‘d o = ar 1 as 3 b2 1 d‘ [—¢ o o T = ¥
ARAu Fnenangusnechdatinigaiiugusil 1 uey 2 Tuusiazilsimaudn
T4 Xerox uaz Ricoh Wumnm@ua il husnumuaesdudisrmirsastnaengns 491 Compagq
uas 1IBM iuas@usnyidisia mnaeadusn lss nmiaseananinme s nnsAnsnasail
ANENTWR 5.2 esnuanunsninilunsAumilssinviezestneianans widn
Xerox N3zslANaReganIn Ricoh athaiiulsdn (Auedt 2.90 uar 1.97 muady)  luanie
dl -ﬁ, ar = v 4’ =y & ar ] ]
# Compaq uaz IBM Tuiilusnunuansdualssinniasasansfamas nau liwuannsuusnsng

atetmRU (Fede 2.53 UaT 2.77 sNNaAL) doulanedaansiaulsmesnuninanening
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= b = L d‘ i 3 1 tdl d’ 4 ar = 9 1’,
AUANIANAUANLI W A TN0NEaNANT WL ANLRREENNNT EaN e NeNfUAT AUATAS
VNATUANLINUNTN ANNTUTOL LazANIRAALIANIZFae Xerox kA Ricoh TilAau
] or t#la L dil =Y e 1 s ar o’/ =4 P 7
wanenariu T NAUA LTS IniEEasraniRe AU snt 31Ae TinUAHLANFIIRY
or ¥ -ﬁ' i v d’ lﬂ' ar = 13 :’z v } ar ]
srAUANRAENTNUNT T aN BN TURTAUAN 3 Auszvine Compag Uas IBM fUAIHs

WaeatinesaumesunInAnEnansm AuAn A u wanselUAqe

d ¢ i s i & ¥ = s
A1979% 5.1 uanHaaLAmAtTaINsinmaYALsznauLesAnAnsT AuAN luAn e
= b Ad' 1 = 14 sﬂ‘
NN INTBIFI RN T VAT NN ANIUAT AT AUA LSS WIATEY

panRReTI LS IBInausiete lfetnian

asnisznay et ) ATIRUAD
ar 2 [Y) =4 3 < PN
’Lumi'mammﬂﬂ%um ﬂ’a‘mnmmmmm‘aﬂms ﬂﬁ:kﬂﬂkﬁ‘i@ﬁﬂ@m%%kﬂﬁ‘;
Brand awareness 2.42 2.21

Brand image

- . Strength 3.95 3.82
- Favorability 3.95 3.74
- Unigueness 3.74 3.60
Trust -
- Dependability 3.34 3.33
- Competence — 3.53 3.62
- Customer orientation 3.07 3.14
- Honesty 3.44 3.44
- Likability 3.61 3.50
Brand equity 9,72 ' 9.34

WLAEMR: ARUAMIMEUAT (Brand equity) AmuanldannistizAnesdlszneusuasumszinin Fluns@udn
(Brand awareness) N MANENITMAUM (Brand image) kaspaniBaila (Trush NasanAuudunA) RY B9An
ﬂ:uuuﬂmﬂfnummﬁn;ﬂummﬁuﬁ"\ﬁﬁ'vﬁwmg?mdw 0-3 AN MANEDRINTIARAN (Brand image) kazAH
anala @rust) HAndnuesnzuunagsuing 15 ﬁq&uﬁqLfnﬁwmqmﬁ'mﬂﬁuﬁﬁqﬁm‘ﬁq\mmﬂ:uuufags:m'm
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FnBtNeRRRRARi WU A RIANANNTBT S ALANRARLNNANLANN 19 AT
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Xerox 11U Ricoh WA sz inmisaaanineianans uas Compag i 1IBM lududlszinniszas

v 2 ] H H
panRRed MlliinwinsssusedutnsnsfudteingusietnanaiunanFse) 189

ar P = ar [ ] = 4 :’r 2 y o .
NUNIMNINUTENTENNANFIDL INFAAFDAIE VNN INATUAINLNLTENS (Dependability)

L% 8 ar o % . . - Cs
ANHAINTTD (Competence) mﬂmmmmmmﬂugnm (Customer orientation) A NTRARE]

[ e 1]
(Honesty) uazANhFTuTey (Likability) 1095 2 m27dusn SaonaindiAesiuaunniiuns

=4 ; ‘ o ' = =
AN9IN7 5.2 Lannad AR esmMIdnsesdiszneusnnA R AWAT U 2 AW

wsnlumanafisjigasdnagana

mﬁﬂsxn‘au Lﬁ?‘é\iﬂhﬂh’ﬂﬂﬁ"ﬁ Lﬁ?ﬁﬁﬂ@ﬂﬁ'ﬂﬂ@%
olun’l‘i'ilﬂﬂmﬁ’lﬂ’i’laué’ﬁ Xerox Ricoh Compag IBM
Brand awareness 2.90 1.97 2.53 2.77
Brand image
- Strength 4.07 406 3.87 3.81
- Favorability 4.01 4.00 3.80 3.69
- Unigueness 3.87 3.68 3.60 3.63
Trust
- Dependability 3.26 3.45 3.33 3.35
- Competence 3.53 3.66 3.66 3.63
- Customer orientation 3.09 3.05 3.10 3.29
- Honesty 3.47 3.49 3.46 3.41
- Likability 3.58 3.69 3.52 3.53
Brand equity S 010.27 9.33 9.70 9.02

VNG ATUATMTIAUAT (Brand equity) Ammniiisanannitdaasdlssnauduannascuinfluneduin

hil. . , c Cod o4,
(Brand awareness) AN AUAN (Brand image) tazanu e (Trust) mmuiuudavnanin&s 3960

AZIUUIBNANATIVEIN T uR AU AT 119N 0-3 dun wdnenin MAUAN (Brand image) tazANK

Thnela rust) BAdveasasiuuet snd 15 AulusmAuadnuAn TAUAANTAMaepsiiLe g TN
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N2 (Price premium) MIUUEUIBPAUAUUNLILAAARY (Brand referral) wazianialunng
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AN LS TUI T NARIANRIALAN Y 1BM UTAfenauauemNnismaa1es 1BM Tuyn
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(Brand knowledge) uazamulinnala (Trust) ingushesieilsaminnuuasnsdusn

AMFINENMRTAWAN (Brand knowledge)

ﬂ/d‘ as = L o o Aﬁl d‘d o as i =
Adineatussdumdndussilsznenvilinilanddryethannieanising
) = ¥ = 1 o 2 =8 ¥ él’ v
ATUANATALA Tagl Keller (1993) a51MerdN mMavinaninlanelasaeTuas ilavnnan
Y o N U TP P e P v o - v % o a
AEReniUAsRUANRITILATANNAATYEN WsZANNFINETLRTALAIUATIEN A
| s e A - I L8 SV /ih t = = o 8 o
FiaAanc Flnatintadievinms wansfassdnintiu WssualiewdunnuavdandAnyunig
9 ) a voava X o @ ol v % o O a ¥ SY a . = Py
aFwanrnsdun ineau sufluntsigaesiis nanaaiuss@um s inadariuen’s
TugzuLmNTIa (Long-term memory) Tam e itluuvaindnAnyaaan s iaAnAIRS
a v 9 a P 2 i o = 9 T o X Vo % 1%
aurn e Alnaaslponadifeniusendandusnsnaiveaniy auegiudayaminsg was
dszaunaniniFmnieaiuas@umn suardaa Wigisinausiacaulil s mevaussie
a . A w y— i == v o e v 2 Y
AAnITIMMIAMATRIUART ATIRLANLANGN W B sdiRsiumsAustiisznsulisng
o a v e = 2w o - a v
AYINATIITING s AL 1uiRe nsasanis (Recall) ez WANHNIIOmMIALA (Brand.
73 3 ]
image) Al WeYNMSTRIALILEIAMAEIR AL MITRN NA AN ALRT AU
<4 5| [t o o o oo g 1 a i "w ! a9 = ' ' =
tadlunsdsznauvdnddiditiuesinstelunsdnanirnnsani una s igesdnsgana
Y Hy 4 ¥ a o »A e — ~ = a e
Tuasiildhe senndiEtnalaauandeyaanafineanuns@uintienn dnsdesleaneoiu
s v A @ ; et o ey 1 = D X Y
meAunAueunds larazesmesinaulazensAusintiifiasinntusalusos mens

¥ a a g o o o s v o v
EU?%WQ:LﬂﬂﬂQqNﬂuLﬂHLLﬂ:@ﬂ@qLﬂﬂqnﬂm?'ﬁﬂl‘mquu’] 1@1&31’@\1

m’mm‘zuﬁ'nﬂummauﬁ'ﬂ (Brand awareness)
b Y @ s =8 v o [~
anunrnazvieusanun Wiiuludnenr aaani29=ants (Recall) suaimauainnnues
] o ¥ =] = R 9 lﬂ? =3 1 L or 2 -ﬁ' = as i’/ g
nausiheswluneFamisendayaniiueyluszuuaumednaUNn 1 Tesannisidun il
. a v 4 , oS i e ) ¥ = YA e ~ Y
WU oAUz astneenasinguse e atinngemii SezsuAedemnesinu
ANNATZUTINGGINI MR ALA LIz LnnATENABNAIWIT TARIN MNARNTTUNTNANILANGINY
v H b4
PONAUAWI 2 Usziam wudn Tumnaradudilss e sastneienanstii Hanuauaesssn

= 2 = yd’ d{l ° = o =T 4 &n = & Aﬂ
ﬂuﬂ']s‘,uﬁ]ﬂqfﬂLWEl\ﬂNﬂ?']ElLJJ‘GVIWﬂ’W‘ILLﬁﬂu PUURAIAIENAUANLIT INVIATEIARNAILSIAS T
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nauirmaudiiiuiunsnnlunans Yamsdudnyidiu National brand Uas Local brand
uanNAMIL SR e IRLAT INARNR B BSA NN TINaA T USR] JNLsznatidn
1'% as ¥ 1 i o‘/ g b= 121’ o : 1 1 ¥ %
sreildneedame uarnedsdaaunsnianzassazen neiuTugausiee 16 nagnan
U v ¥
anunTnRen AU s TudIUWsias TU AR NANsiaeng il lemalumisitlefidiega
] = ¥ cﬂl = o= ar o = ¥ al‘!d
1ansrew AN imrTaeeenRme RN Apn s At lUue wauT e AN
1N asa i ludioyaanamsedn (Nodes) Nenriumsdusmdssimissasaaninomedanaly
=t < ' ¥ = b 1 ot = L4 dll { o ¥ i o 1 =
Harmudaunss uar dwilenbiwyinrusesdum sz asrnaenans vinlingusneeied
Anumszuing upsAuA ez iniaserefussRIndRT AudLss invieEa s eanans
Toeinanusszinflussdusiil andsnef e ERsaulalnehunsai T WigLE s
AHAUALlURIIAWA (Brand familiarily) AiazdasliikszaLIeNn129aa 16 (Keller, 1998)
mingdaunuRsdumanninelunan s lumsai e HeAL s I WA AR
2 e < b 2 Y sli
iz inaftionaatipaasnyisoediues
dl‘ = £ o~ Y = b ar h = 14 dl‘ ]
ilaRansaninanupssnIngunms AU Xerox il Ricoh WRUAszInvieadrie
Y : =, ~ > % . . . E Yys oo
IBNATTWAD WL Xerox HAeAsaIrINmssing lusyAUNgandn Ricoh atawiléidn il
iHesanEaRansnaIneLLszanninds lswnnsandaunas 2 T (WA 2544 uas 2545) 189
=~ v oA ¥ 4 & uy. =~ 3 v
RANPRUAATECNELENATTIAT Azdansititléidn Xerox Hnsideutlszannmesinung
Tnwnngandn Ricoh Wuatinann (geeieit 5.3) Taei Xerox dnsldsutlsvannunnsTzmnn
994 2 Tk 8,628,000 U lunnssdl Ricoh Henldaesiumstasanifies 1,535,000 uwm
Y4 y - by 21t v
windild sanaannns iisudssanndluns wsnnfusanssiuetihsnnil tesdenlings
et AR IsTsuting URsIALATTBY Xerox HRnnnan HesanAumssmning s
s v % 2 ya X ; £ o ) ' = o
Aurtiuansnad inauldlnesiunis ianssunisiaanmianimaanasie Neanum
AauAn neawnzethagems T (Ketier, 1998) Taanneaia Wi B inainpnnuAiasnas
apa lLTamT AU (Keller, 1998) WazvinnNsuennaanerLsaauAn saulutegaaadaly
H 1 k-
gnARan AN snlinsiruARTRA IR LB AR (Marconi, 1993, cited in Anantachart,
' > ] Ed
1997) TeazdaaipmAuitiuiiuniuretuazandar Baeestna wananmiu Xerox faiiy
Y < 9, = @ v & ) o,
paAumTeumndhgraesniiiuaa iy was s ssaneenuaTasTneanaTANaIw
ULYNMIRATIReL N TURAIARTEIENEENATTBNT) W.A. 2544 WLIFN Xerox HEUULNYIY
IR IEILEUAL 1 D19 45% (TriifAudafsupdaanneenans...,.” 2545) uaslugauues

FAALATEN ITANINMRIT] W.A. 2545 WA Xerox NATUMLNNNNNIRANATN 60% (“ARTA
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iwrnalaRiridlnnszgn 30%,” 2545) nadhynidnaansdusauenaes Xerox A lime
184 “Xerox” naneiutadimuinllfnshn uazdEanviudAw (Generic name) wiunnsting

4 4 X < 4 a v v < ot = % o o ;
iBnans TedatuananazuaNeiNTarENAUAUAY SauanaANiNaENIsENAne Aariungs
FntnsRsaNININandNinTes Xerox 16iANqn Ricoh dAsdingmanalaliuitin daiintie@udn

19 mVILﬂ?ﬂ\iﬁqﬂLﬂﬂﬂﬁﬁ‘

<) ] !
A998 5.3 aptiaazannunslasnn ueaarseshsmnanst) we. 2544 uas 2545

AR UMD 1l ./ 2544 1 .4, 2545 593

yaA1 (‘000)  saEey  ¥aA1 (000)  4REAT  yAA1 (000) <Rmez

1. Canon 8172 304 11,299 210 19,471 24.1
2. Kyocera Mita 8,312 30.8 10,993 20.4 19,305 23.9
3. Sharp 4,960 18.4 8972 16.7 13,932 17.3
4. Xerox 135 0.5 8,493 15.8 8,628 10.7
5. Konica 504 1.9 6,393 11.9 6,897 8.5
6. Minolta 70 28 4,500 8.4 5,240 6.5
7. Risa 2,310 8.6 2,427 45 4,737 5.9
8. Ricoh 784 2.9 751 1.4 1,535 19
9. Panasonic 736 2.7 - - 736 0.9
10. Toshiba 268 1.0 = = 268 0.3
598 26,921 100.0 53,828 100.0 80,749 100.0

d7u Compag uaz [BM lududrsinmissasreninme s ndn wumnsisnsitwey
1 v
ANpsiniluss @A WeRansnnisulssnmmissinmims i nnaasia 2 aeaui
WA% azimd i Daudl Compag aziiAndanemnasimunislasnnganeest] w.aA. 2544 uaz 2545
AN91 IBM fiena windudpanin uansneiisnniin Iaei Compag S ldanemieinums
Tairoun 19,804,000 1w @ou 1BM e ldanasnunislaisnn 11,844,000 1w (9pn3197 5.4)
bR 2 P 3 1 1 b4 [ Y 1 =)

w9 Compagq azldsutszsnnulasnnsnnnanism wif ldenadsa bingusiatinedinay

o = v uy - | ) v a LV oV ave 4 o U
pezwing lusm@usn lannndi IBM viell ifiasanmsa¥wmsauin Widunidniiasnanls

LY o ’n’/ 4 [ 2 ar all o d‘ -J at = by [
m@muﬂmuu UL FADNDNALITE L2 IIATTEINILNU LASINNTRDANTINENTLATAUAN AN
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o o v & o o o L o =4 Y
FaLad (Campbell, 2002; Keller, 1998) LW?ﬂ:mmaum@:Lﬂummm’lmmqmﬁwﬂmﬂmuu
Tdlsaungfunpunssns Al uniiengaikien wnnusiazsiasedenssuauns lunswmn

N s @ N = P a v | a 3 sl
pelNsiaies Sand 1BM iusmdusnilanuudaundaiiuiiuegud Inadussdusnisn
[ o  as L= ¥ ={ ¥ o Y | = o =
agflu 10 SusussAuMusnueslan dnsademsdudsnidunauu uaziinnsyinnanssy
1 b = 4 ¥ k% 3
MM IANNIneRann daA W Compag Az lfeutlsvannmisnunmsTusanuinndn
Tugag 2 T wen fdvlidunsfamefasinWingusiantindduidan 1BM s Saponu
ar o v @y o v = = o~ a v FTPGCR
mezwingumsAuiansaziiiusindos luneaimonui@anlsanieaiumnsAuin uasinlinag

danluaimanuwdaundanausasl (Keller, 1993)

= Y -
FNTHNN 5.4 m;ﬂNmuﬂ?:mmm?‘[mwmﬂummmLﬂ?@m@ummaﬁl W.A. 2544 URY 2545

ATIRUAT 1) w.A. 2544 1 w.A. 2545 523l

¥aA1 (000) $asas  WAAD (000) sREAE  ¥AA1(000) Semas

1. Compag 13,189 15.0 6,615 9.0 19,804 12.3
2. Acer 6,028 6.9 6,476 8.8 12,504 7.8
3. I1BM 9,833 11.2 2,611 2.7 11,844 7.4
4. Hewlett Packard 5,588 6.4 4,875 8.7 10,463 8.5
5.8un 4,896 5.6 5,022 6.9 9,918 6.2
6. Euj 48,163 54.9 48,336 65.9 96,499 59.9

523 87897 100.0 73,335 100.0 161,032 100.0

s o an 2/ .
NININHUMTIRUAT (Brand image)
or o L - R Ny oo =4y o Y o =
nwansodressmaus iiuradainipesauiid 5 nassensdumn Suiinanmsas
o % ) o o o Yy =M va S e e o A @ o oo
PNITIMLATATUNAR DRy AR RenfiuRstAuAN BFuan Whshndnmutefiuseduiin
WinsAuAnulAnenin (Biel, 1992) Teazifaatiosiuns denloaiaaiuns&ui winms
ausnlanausnadwmadonlasiiudeunsa (Strength) WhinFuseu (Favorability) waziinan
Inmisiuanizsa (Uniqueness) fiazdaca lins@uAniuiinnen luanasues Slnaluige
(Keller, 1983)

WaRasnninuamaide luAnsarmMwssmems AuA e Bdrnangusesingd

BEANNTIgR WU peANALszinmissestheanansinmanseRiawm T Auieg sy fvigs
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) k4 ]
neAusnUssimeraseanRawes Melusnuassronsudunss AnaTusel uazadlon
‘ o A4 A P e a v o a v <
WiLAWNZFN Y19t AUIHBMNRNANUSNFN LT asRUAYE 2 Uszim Tnedurntsznmipsa
tnaenansfhsumesdudmlszumgnsafiAntas (Accessory equipment) Tuifh@udm
Bigaensdaganaminisumaiinuamin dagUsraslunislduliveanuans Hileane

o v 4 tdl F ' ti i tdl dl = rtdl &5 L% = 1'%
nmsthedunienanasiemisvinti wiluznstesesranfames Mitusumizesduen
A o , . z e @ A 2 A 9 v 1% a
Uszimesasilanan (Major equipment) tiu nduiluluAnfisiaenstayamnugnsmumeatia
1 . =& o ¥ =1
51197 ¥1N (Bingham, 1995; Clow & Baack, 2002) 994 i i ingylszasilunmsldauitany
) S o v o = & N & Y
uamuaneN NN waziAusmdnisaenulsvneenumalulatinsneranise daua i
Tanmalums AismadesteainesiuasI@wan (Brand association) 3xuiNmsAUAILING
o ] = W 9 o N g ) ar s v = < ]
sivathatiul ifenaunnaiu mearngusnet s sasRasnnsLasiBs auaent sz nay
ar =] = o o a v < ) ril/ v ar
fiu sl ameasamaiiufisnitpsAudindssinvissaraniamasiil avsnwm At
Ay = ¥ ] b2 9:/ b3 o o =
AuaNTRuazTeaziBeadnyasie lwanasusilszney snupnuiuaibiiesmalulad
puTedalunsszinana AR n9suLlszil gUns M EANARNENN WAZTLNe
1 ° o t/ ds d“ ar = ¥ R a é’ ¥ ]
AIIULIIANNAT (Ram) a4 AariulamiazesmsimenlaafaaiussAuinaaietulsennnd
4‘ tdl s = 2 = ¥ = :l/ = g 2
wzmsvenlianaiumeAuin bids i inAresieaudislas i unisnasNamyn
Awnashaneniussauinluanlaaesiislng (Kapferer, 1992, cited in Faircioth, Capella, &
Alford, 2001) wazmsadanmansaims @ inatuluasnlasewi s nail azsiasadell
Y = ) v 23” = 1 o ?:’/ ¥ d’ d’ = & s | ) ) td.
L5 InAfinAuwela luns&uiaiuidanen Al sasmsinsasran i wasnduauAm
FIENMNITLAZIBEANIN UAZHBINITLENIFNNT AMNEAIENNNINATENTINELONANTHIE Aeans
dwalinreudussmnswalannsgnande anfhimasanddteesmadnanwanen i

AFRATAUATILGEEW gy nenindviudusnyssinyil

uanamiu sasInnsANINs @ lenifaaiums@udlssnmegasnieanans €9
wasN WA AruasTFNsuNasLENMsudsngne upuamTRingusiaesamiugng
ANNAADTIAR T ANA LS v rEeeAeRNamas WU ArUANTRVNeSNEAI M
Wiadernunalulag iEWRAudRugeas tuuass it nanisdnistne
unafandftyresn mamninmausili invesasieenans SulunnimanTRnns A
kg T b o 3 as g &} i
ANTIRBLAUSIANIFBINSTRINgNgNAN BN MR umA U e A

o e Ao =4 = -2 P v ¥ Ny o o
NMUANLBLARDALINTUUUDA LINTUIDUATEIABNWIIFDT ml,ﬂumw‘lumma?mumm”lm PN
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Y et P = o s v ¥ 3 & ) = :
paemil MatdanlaanaaTuRsALA MY AT NLTwngd ANETUIEU uazAN ALY
ar = g dl‘ 3 =2 i ar d’ ' = ¥ d’
lnnzshaessesAuinssnmiesasinaenans s lussiungmndismduiszinnieees
Aanmes dudua ideduinamneasnndnsairduidssnniageaceienansgandy
~ ¥ 4 o . y 2 X 4 4 o = v e
prANATUszIneTasaNAmesaN lUAae Vsl ilasanilaRaTnniNANNviLltIung
walulatfufuuvasiundAryaesms Danndneninsduiisuniaweniomeasudn 4n
niflugndneneRllansodudasussuasiuld (ntangible) FeluAaAennunnsvinms
anansaaFrsannuidlalviriugnAn (Ghobadian, Speller, & Jones, 1994) AsiuNaiinNg
lﬂi d’ Qs = ¥ KR = E’é‘ ¥ 1 s © r =l 1 1 ar
deanleifeiumAuaiunstulsennndd tazanaldfenuudaunsauazimilen wuwiniu
o d o sy _— j— . o =
NN9iTan NN LRI AU LT InVAZetng leNaNTANILENNTUAIMSTNeN AN

pNATYgeas nanzasnsndunnsinloinanasdneung neinedenlennentuss

¥
= ¥ o =i

= ;@ e = ; o % P 4
KAUATUU FEHNAITHLLINLLNG Lﬂuﬂﬂu‘ﬁ@u LL@:Nﬂ')’]&J%ﬂ Lmuqu:ﬁlfm’mu@mw{l\ﬂmuu
ar 1
Ej@ Ntsﬁu@%:ﬁ,UlEquﬂ@\T%@Hﬂﬁqm N LL@Z@quTﬂQﬂq?ﬁ/ﬂ LﬁUIH?ZUU AITHNINRNUN

HLFlNAGat (Keller, 1993)

uaziilaynmeRansnnusnesssAuA ingusnetn Ifagunigs wudn Tuduin
Uszinmipaastnenanans wLANNLANFNIIBIMNANED NS ALA YInasinuasudiaings
pINTUTEL LazAnNlpa e zitemInEauleuneUATAUANTININT Xerox LAY
Ricoh ALHesAIN Wi Ricoh azifluss@umadngaanaivmsin usidaenanudidlug
AN IUERA (Follower) VIFBNI8UENTNATUILLNTINANGFAATIA AINENENNAF I WANENET
AuAnthunslianssunsReANTINIIRRAFINNT] NINNNEIDENNFIILET TRUMASAINNTENNE
= ar LS = % :J/ A ¥ = g i/?/ ‘!’ 3 <
AinnwdnsnipsAuintiuainnef e liiisubiviainmslasnvne@eshe santems
Uszm@uiug, nelamninmames, NTEUATNMIINY, uazianITuA s uMIRATAFIN (Blel,
1902) WdanfhimsdabaladitlnshAussnarinemsnduin viiseuuanals Budnse ns
aanynuuzth@uiuy muhilwne fnees Ricon filmessadass@usn i Ricoh 1
v a : v X = ry o o Y ; ;A 2oy
AUALLAZ AARITBNIANGNAT LUFANANNAY taziinasiausnaumatisadiailgumw
uazHanssousineNnugutiumetu (SIS unwanenl.. " 2545) daua i Ricoh &
o N Y ed gy - Y o ;o <4
MNANERIFIAWAATUEDNN UBNA NI E9inTs Enagminesnusmu NNz wledu B
sy ¥ :l/ o & o d’d o as ] Q' Qs e =4 d’l
ARANTBIYNwNUsIALil SpifiuesdtlsznaumianudnAtyaeigislunssaduladendees

‘ i g - 1 3 ] ~ o o
naugnAn usaATLgewAnegsia wsrmsindulatedumatnalpasinmilaa S¥miu ez
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Wumsdstadiieas Baaewzianzawnnndinmesipdulateduivessiizinavialyl (Boyd &
Walker, 1990) uazitiumsldwmmua (Rational) innndnansnal (Emotional) (Hague & Jackson,
1994) Tngiazfineszyfesudszannilumedagedusituusiazas wnnasnduslanianunsn 1
domuafnls lusaimnnzan farliinsissnnidiufive wszgiidousnlunssivaula
-34’ = b a ar :l/ ¥ © =Y ar . < d‘ o L7200 =y ¥ :'/ b |
TORUANTBNLTIIIU AzfipanNITRasanuassinaulanaiums lane Ruluusiazada il

UsrAvEmwasiigauarissq g ueaL 3y (Bingham, 1995)

TeanuaNFITeLAn WG AnANTRV A e TR R NuATM L ENTMAIS
e e UUMR N A AT IR WANEHRIRTALANUNN Xerox AUNTNENU Ricoh WL
ALANLTFIVNIS UL A M INAITIINELAZ AN NN Z ANT BRI RANNANATF aN9IRn
o ¢ s v = < . = . v e A o
MWANENIRTMAUANZgTIgR TRVMNERNINGN Xerox HAKIaAmLYNasuANNET RS
F . . L == % 1Y 4 g
awnanmsdngsasiduseusnuazns i smsudmnaseieins uned Ricon fidinns
uFnmesudineneiuinihwe larangusesamuii wenanmiu delianainaumiumesinu
cs’ <4 o] 1 de ¥ o = i 3 3 4;
AN TANTENT AN TeDaTuqnaataad Xerox MAUANENATIANGININA Wt (“s.
Tuad WeyaTsendenuuiau...,” 2545) auataawa isansps@uindanulnaisiunesnns
\FenlsaneniumAuATTIUAUAT Y Tune AnnuaN By AULTNIMAINSINEIaa 2
s v & @ = 1o i 1 ar =R t’4 o a 2’/ = v =5 -
nenAuAN Ailuninelarssngushet i Asdads nmansniiesisaswmanAusn il
ANNUANFINArTLLLES
a ar & ¥ = = ri’z 2 1 2
AuiuRwinUssinnissesaeNNamesii widn Compag avlaatilsznnndlunisTawan
Nganan 1BM fisnw wit b lenidadnuiiusnsinarisnnidn uasitiasannyia 2 sisdussaiinms
Usznaufanssunensmanadesntias uazinnihigueansPnadimen (Consistency)
Ienmswiutmanudhdimesma lulaiibive st Bnisngugninaesisasrauiunas
sy 1 g s = N o = R A T =
irivanguiniussdnsgsnauazngugusinaraly uasSunasuniih@uinilpiuaaatien
44 dnransinteAuAaT Y biLs inadaulinjamnsnindesndeesdausily suilum
wnsuatglunguit FlnanniundusiRsirsasenimesasgnae i iwe 1 sy milu S
4 v H 1
UTRENANISNeT] Wit danaliiia 2 s@udinsinana Snisvniianssinsdsasnisnaaiia
-3 J o ] £ = Yo § - L = v l’, =
NNIU NGNFBLNRIANNTINLITILA: WFudey At natsNeaiunsAuinns 2 s lude
st IatiensauaquliitiEinyszdiu Jenkins (1990) nain AesnaTushe Al

nauithunnefhefiFlnavialil (Consumer media) daifh@anflanuddoydnusuduilu
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AanRgAAMNTTEReni hiflaseuhindmwineuans uuandusn mestndnled
2
AUABINGT UAZILAVENABNZDL BN IN1zUA%RNIANIW Aunguiliaznanaithi ppasssnem
Walniine Dedudasiie) wilewsind suiulamalunsiuiendeyatiniaisresis 2 me
AuAnaafnannausnuludne feenadaa ldsssuamuudsindenenini@onlaadeniusm
a @ 2 o L e
AuAnlunsanenad sl lidpuuensinaiu
1 b 4
AruynesnuANTUTELLAT AN InAIANT AU atmnsnagy lidn At
o G o & acnal v Yo P e v )
waawnalulat ffaninuaninaienaanals Wiitngushatiazai AN nnis
TumsAuAYR 2 penddiaaiu taas Wisiudn nasTFnssinuwalulagrbuiiugnan®
¥ 2 1
NgNFntNnwia 2 AAue WpaudnAyganan
T P t o d. = o’ = 2 i’/ a |
nefnnulnssuanzdtrasn s @ed nneatiunsAuAL Naana i
s s o ey M e = 2 d‘ ] ¥ [ 5| d'
wndnwnliannssnnw e RvEan s lumiamaAusnnuansieanguaeiu uazifui
TuTEUI LT INA Suasdsa WL lnAneiruaR Wl wuenuassindulamamsdudnii
(Keller, 1998) WaRansaniNANNanBiLuanIZFRUes Compag UAT IBM AzWLIN ARANTR
2 ar o =i :‘/ = I dl 1 U ) ar olf
MINUANNYLATrn A W laguasyis 2 aenduen Neaasresansiassiulnaiperii i
pradluwssAuAnE e zInAuA ST R lsemesnumalulatioeng
@ Y v b = ) QI Q;d o o ] =3 tﬁ’: by [
390159 uazANNIIUimIwNuna lulagithidiniianaddnysianssindulatevasgnen
ua lnsdAeanaviFensnnumlins &1 (Brand positioning) 194 Compag uaz 1BM i
o v ol o d' ¥ =3 =& o} ¥ o g = 24
pwEnRuuas IndAeiY fe saiwasstiamnatuiinesinuwauisg Wuwe iy
Iossivuan gmanleaft RN UATIRUAN UANFEINSINGU eI NN W RTENATALAN
ApithwialadAtyresmsaianuusnsing eeninnisnaisazsisaiiauagaung (Unique
selling proposition) Nifluendnsndanzshldumlaulas unfwspa gl lWigiEng
ar & :-3 a0 v :‘/ d‘ ’a}/ o Y o i = © ] = 'Y } 24
sinAulamednemaiu (Keller, 1993) WaieanimsAUAMINAINM IR uknsAuin 13
Tdumnsineanniiu Asanadea ik 2 peduiniieasttssrnslanismanmnaiinasiug
pviiadpneswmatulag IndiAeariu nanainiu ludaafussdususazasluaanm
= o 3 1y 5 . ¥ ar g = 4 1 =4 =4 8 Ef v
paNRmeeiwLaz lRANwisnsaimsumatulat Aa dlaswiland vislusu
10T ENFARAT TTLLNNIUARIMW WEauinssisAomiiaes twsima s (“Compag qnant!
= T < -=l' 51 ar i’, = ] L4 ar :‘/ = b 4 1=
pENWIRETENT PC,” 2543) Autiuasanags Winwanunilassuanaia 2 seduai bifdanu

waneerusslUse
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anuliangla (Trust)

Anuinslaifhdnesrisnamiiinddnyuesgniinesduin lunaefisgeesing
gsnia ulunsiufunangusinasnilsagmuATEIENINUSNG Yia 5 Augaantinuaed
pIAUAANguSaaeFnsass Yiavnesuanathidets (Dependability) AMNNAINTT
(Competence) M lsipudndTyiugne (Customer orientation) ANKERARME (Honesty) Uz
prfhuintusey (Likability) Sawiingwasesmsn@uandsdiuyapanimnud sy atedaluy
paeygaensgana hidenaesswiw Bdniignan vnuthnnFeuaiiowih
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b9 T ] ar 1’/ 'gll dl g ar i = = ar ] :’z -
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FNAaNmIBE ST WLeRuALs s vmeasiiavian (Major equipment) 1314 Janna
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=
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